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Experience Matters

Our experienced team of attorneys and paralegals has the capacity to handle
a broad range of legal services; whether facing a conflict or negotiating an
agreement, we can help. As the largest residential real estate law group in
Western New York, our firm has earned a reputation for results, processing
over 3,000 real estate transactions last year alone!

GFM helps real estate brokers & agents market their professional sales services more effectively
to prospective clients. With our photographic media, we help build strong portfolios of
successful property sales, to showcase to homeowners, property investors & commercial sellers.

Our scheduling is flexible; we do our best to work with all of our clients, since we're very aware
how hectic and unpredictable the life of a Realtor can be. GFM also provides a 24-hour standard
turnaround for all photographic media, so properties can be listed on the market ASAP.

716 636 7600 Glass Forest Media LLC | glassforest.media | (716) 265-0091
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
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NOTE: When community events take place, photographers may be present to take photos for that event and they may be used in this publication.

Performing Comprehensive Concrete Services
for Homes and Businesses since 2012/

DISCOUNTS AVAILABLE FOR SENIOR CITIZENS AND VETERANS.

Call us at (716) 308-2546 for an estimate
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real

estate affiliate. Take a minute to familiarize yourself with the businesses sponsoring your mag-

azine. These local businesses are proud to partner with you and make this magazine possible.

Please support these businesses and thank them for supporting the REALTOR® community!

BASEMENT FINISHING
Klaus Roofing

Systems of WNY

(716) 705-5287 x410
Krsofwny.com

BASEMENT
WATERPROOFING/
FOUNDATION REPAIR
Macs Basement
Wallcracks LLC

(716) 235-9461
Macsbasement
wallcracks.com

CLEANING SERVICE
Buffalo’s Cleaning Crew LLC
(716) 247-9718

CONCRETE
Dentico’s Custom
Concrete LLC
(716) 308-2546

ELECTRICAL SERVICES
Preferred Electrical
Services of WNYInc
(716) 304-8015
preferredelectrical
servicesofwnyinc.com

FEDERAL CREDIT UNION
Cornerstone

Community FCU

(716) 694-0295
CCFCU.org

GENERAL CONTRACTOR
Straight line General
Contractors Inc

(716) 714-5656
StraightLineNow.com

6 - June 2023

GRANITE —

MARBLE — QUARTZ
International Stone Gallery
(716) 625-8400
Intstonegallery.com

HANDYMAN SERVICES
Ace Handyman Services
Buffalo Southtowns
(716) 427-0427
www.acehandyman
services.com/offices/
buffalo-southtowns/

HEALTH AND WELLNESS
Total Health & Wellness
Brian Ellsworth

(716) 881-2345

HOME INSPECTION

All Pro Home Inspection
(716) 772-2548
AllProHomelnspection.com

Clinton Hawkins - Pillar to
Post Home Inspections
(716) 608-6829
ClintonHawkins-Pillarto
PostHomelnspections.com

Cobblestone Inspections
(716) 526-1099

CRM Home Inspections LLC
(716) 422-0404
CRMHomelnspections.com

Good Neighbor
Home Inspections
(716) 465-3957
GoodNeighborHome
Inspection.com

INSURANCE
Finn-Barends
Family Agency

(716) 873-5600
agents.allstate.com/
michael-barends

Larsen Insurance Agency
(716) 684-3203
www.larseninsurance.com

JUNK REMOVAL SERVICES
Junk King Buffalo

(716) 420-1122
Junk-King.com

MOLD REMOVAL/
WATER DAMAGE
Simply The Best
Cleaning Services
(716) 912-6940

MOLD TESTING/REMOVAL
Green Genie

(716) 466-6653
GreenGenieWNY.com

MORTGAGE

Cross Country Mortgage
(954) 394-9005
CCMBuffalo.com

Five Star Bank
(716) 907-0668
Five-starbank.com

Nickel City Funding
Chris Vassallo

(716) 558-5200
ncityfunding.com

Tarek Jabaji Haus Capital
(716) 444-7553
HausCapitalCorp.com

MORTGAGE LENDER
Northwest Bank

(716) 570-0808
Northwest.bank

PAINTING
PaintCraft

(716) 289-0437
PaintCraftWNY.com

PHOTOGRAPHER - REAL
ESTATE & COMMERCIAL
Eagle 1 Photography

(716) 560-8295
www.eaglel
photography.com

Glass Forest Media LLC
(716) 265-0091
GlassForest.Media

PROFESSIONAL
PHOTOGRAPHER
Adore Studio

(716) 634-5543
adorephotostudio.com

REAL ESTATE GROUP
Women’s Council of Realtors
Buffalo Niagara

(716) 228-0414

wcr.org

REAL ESTATE LAW
Jeri N. Wright P.C.
(716) 464-3240
JeriWrightLaw.com

Juda Law PLLC
(716) 842-6230
Judalaw.com

Laufer Keenan PLLC
(716) 648-1674
LauferKennan.com

The Law Offices of
David C. Weir PLLC
(716) 268-3373
DavidWLaw.com

Tiveron Law PLLC
2410 North Forest
Rd Suite 301,
Ambherst, NY 14068
(716) 636-7600
TiveronLaw.com

Vallone Law, PLLC
(716) 206-0588
ValloneLawFirm.com

Wesolowski Law Group P.C
63 Park Club Lane
Williamsville, NY 14221
(716) 208-7080
Wesplowskilaw.com

SOCIAL MEDIA
MANAGEMENT
Retune Marketing
Matt Riley

(716) 474-8546
retune-marketing.com

Women's Councg @
REALTORS

Buftalo Niagara

WHO WE AKE:

We are a network of successful REALTORS"
advancing women as business leaders in the

industry and in the communities we serve.

We encourage both men and women to join our

network and help us in our mission of

supporting women in business.

uredlunG EVenTs:

July:
Family Day at Explore and
More Children’s Museum

August:
Lunch and Learn at
Santora’s Pizza Pub & Grill

WEET LIk BOARD:

Mary Beth Dentinger, President
Nicole Leistner, President Elect
Karen Richmond, Treasurer
Stephanie Fiorentino, Membership Director
Jill Dorr, Event Director

Lauren Arnone, 1st Vice President

Sign up today!
www.wcr.org/BuffaloNiagara
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Experience
the Credit Union
Difference

Local, personal service.
Simplified mortgage
process.

Tailored solutions.

Competitive rates.

Buffalo Business First
2022 Company of the Year:
Financial Services

Bank. Borrow. Experience Fre o,

9| Cornerston

Community Federal Credit Union

ccfcu.org | 716-434-2290

.

HOUSEHOLD JUNK REMOVAL
REAL ESTATE CLEANOUTS

e
i
JUNK=KING
BASEMENT & GARAGE CLEANOUTS

Junk King Buffalo's owner Dale Wittlief takes great pride in LIGHT DEMO
his team of junk removal experts and their effort to deliver W

5 star service to the Buffalo/WNY area. CONSTRUCTION DEBRIS REMOVAL

OFFICE CLEANOUTS
YARD DEBRIS REMOVAL

We look forward to helping you and your clients by eliminating the ESTATE CLEANOUTS
stress of de-cluttering or downsizing. .‘

JUNK-KiNG e
1 '888"888-,’ U N ald (5 49sTARs

5.0 STARS

We are full bonded and insured to protect our customers.

Summerfield Farms Resident HOT TUB REMOVAL

(716) 420-1122 ABOVE GROUND POOL
e & DECK REMOVAL

Z ]
1)

=g, o yelp=$

WELCOME SPRING threebestrated.com

s P E c I A L Top 3 Junk Removal services in Buffalo, NY

$25 off any size f ) e .

load and $50 off \ \ dale.wittlief@junk-king.com
a full load. R www.JUNK-KING.com

Expires 6/30/23
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P» help us welcome new preferred partners to the magazine!

DENTICO'S CUSTOM CONCRETE

D v

0,020 Dentico’s Custom Concrete has been in business

pere——— for over 10 years. Dentico’s offers concrete
| | contracting including; blocks, shapes, stamped and
g g P P

"' decorative. Call Nick Dentico today for an estimate.

Fartrr Comarebesilve Cantontp Bandicas 1o His
sines 2012 2495 Love Road

Grand Island, NY 14072
(716) 308-2546

| o covewmi ey o bumn oo b e | |
|

Do you need to renovate before selling? Call us today!

716-714-5656

5 =5
-+ [ i =
e

)/ : ? a

www.straightlinenow.com

SR Custom Residential Building and Remodeling
ek cosiactors Commercial Construction and Design Consultation available
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P» save the date

YOU DO NOT WANT TO MISS THESE
23 FREE [RFALIOR SOCIAL BVERNTSE

July 18th (Tuesday) at 5pm

Working hard this summer already?
Buffalo Real Producers is throwing a
chill cocktail party so you can relax
and share some of your favorite real

September 12th (Tuesday) at 6pm SHARP. Ends at 8pm.

Who doesn’t like a sun- limited to 120 people.
set cruise? Once the spots are
gone, that is it. So, don’t

estate stories of the year so far.

Kevin McMullen, (fellow top realtor)

We’re inviting only the
top 300 realtors of Buffa-
lo to join us for a sunset
cruise like no other!

wait, book your spot
today and get ready to
experience the adven-
ture of a lifetimel!

is nice enough let us use his pad to
host this event. He has the perfect
outdoor space to do so. Thanks
ahead of time, Kevin!

Set sail with us as we We normally don’t mind
embark on an adventure if a top realtor brings

Thinking big? So areWwe.

Stop by to say hello or stay for the

whole evening.

only please.

vate link to rsvp.

CAN’T WAIT TO SEE YYoU THERE!

10 - June 2023

There will be open bar and some
food the whole evening.
Realtors and preferred partners

To RSVP please email David.
Schaub@N2co.com to get the pri-

to see the stunning col-
ors of the sunset over
Lake Erie.

While you’re on the
boat, enjoy a compli-
mentary open bar that
will be serving up a vari-
ety of delicious cocktails
and drinks!

100% free for the Buffalo
realtors. No presenta-
tions. All social, fun & a
chance to celebrate our
featured realtors in the
past couple Buffalo Real
Producers Issues!

This is an exclusive
event, and spaces are

some of their team with
them but since this will
be a very popular event
we ask that only top 300
realtors rsvp themselves
and do not bring a plus
one with them.

As always, only realtors
and preferred partners
only of the magazine.

RSVPS will come out in
late July but if you plan on
grabbing a ticket we sug-
gest you mark down the
date. We are not allowing
Pre-RSVPING until tickets
go live on Eventbrite
since we are so far away
from the date itself.

Let us handle the S

heavy lifting for your ==
Jumbo home loan.

Finance up to 85% with
no mortgage insurance
for qualified borrowers

Loans up to
$2 million’

Contact Breana Willis today!
Mortgage Loan Officer

(716) 913-8265
breana.willis@northwest.com

Lo ir racuirementy, propearty i
&l ard gualificat gk may beé regquired, Payments info &n esc
rEy vary Jp ; {e oh p , -. vdary ¢
ot 3. 250% in e5T rato Wil
ipaEl and intarest
| LTV af 8O
I BTN
appraisad . E i WITEnN #1TS 1 ¥
nomeowr i a e principal snd
st paymam Eatey subjoct 1o g naut notion, O
programs are avaiishle. Sae bank T Mambiar FLHE

1 Northwest Bank



P» REALTOR®
team spotlight

and the
Vanderbuilt Team

Article by: David Cornwell
Photography by: Glass Forest Media

Author Robert Kiyosaki
changed Keller Williams
agent Damian O’Meally’s
life for the better and now
Damian is paying it forward
and changing other lives for
the better, too.

It was reading Kiyosaki’s
popular book on real estate
investing, Rich Dad, Poor Dad,
that first opened Damian’s
eyes to real estate as a source
of income and as a career.
And then a chance

encounter with

an investor

buying 20 washers and dryers at the
Best Buy where Damian worked more

or less set his path to success.

As owner and team leader of the
Vanderbuilt Team at Keller Williams in
Williamsville, Damian is proud of his
and his team’s success. For five years
running, it has won Keller Williams
Platinum Performance Award, the
platinum designation marking the sale
of 50 properties or $10 million in sales.
The day he was interviewed for this
article, Damian was also looking for-
ward to attending that night’s Premium
Mortgage Top 100 event for the second

year in a row.

Real estate has been very good to
Damian and is a career that traces its
roots back to his days working at Best
Buy while earning an environmental
design degree with a minor in archi-
tecture at the University of Buffalo.
Starting as a seasonal employee,
Damian moved on to sales and then
worked at various stores and cor-
porate headquarters in training and

training development.

He was making decent money, he
says, but after reading Rich Dad, Poor
Dad, realized he was headed down
the Poor Dad’s path. It was about
then that Keith Carlins walked into
Damian’s Best Buy and bought 20
washers and dryers for apartments
he owned. A successful Western New
York Realtor and investor, Keith was
impressed with Damian’s people skills
and Damian knew Keith was the men-

tor he needed.

Since then, both Damian and Team

Vanderbuilt have enjoyed considerable
success. Along with himself, members
of the team are Octavio Smith, Rashon

Hundley and Shannon Graham.

“What sets us apart is we’re young,”
he says. “Within that youth are new
ways to market, new energy. Being
younger, we’re savvy with technology,

we’re moving quicker. It’s not wet
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signatures and fax machines anymore
but e-signatures and digital marketing
and drones being flown over a seller’s
neighborhood and house. My clients
love that stuff.”

Another differentiator between his
team and others is marketing. While
some agents might do one, if any,
open houses, “we do three in the first
week,” he says, noting the first 10-14

days of a listing are the most active.

“We hit hard with marketing from the
moment we list you,” he says, adding
homes usually sell within six to seven
days. Damian and his team work with
investors and handle single-family, mul-

tifamily and commercial properties.

He says he gained much of his

business acumen at Best Buy,
learning how to provide the best
customer service and communicate
with folks from different walks of
life. He credits Keith for much of
his early real estate knowledge.
But he also learned from his fam-
ily, who despite their rudimentary
education in Jamaica, immigrated
to the U.S. and succeeded.

His dad found success as a
plumber, Damian says, a job that
paid his way through college. An
extremely frugal man, his uncle
came to New York without know-
ing how to read or write and over
time bought 13 properties.
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I KNOW IF I CAN WIN THE MORNING,
I’'M GOING TO WIN THE DAY.

“I realize now that he had an
intellectual understanding of
money and the fact that it’s

a tool,” Damian says. “Once
people realize money is a tool,
it’s a whole different game; it’s

a whole different mindset.”

Outside the office, youll
usually find Damian at the
gym early, a healthy habit he
developed years back when he
shed 100 pounds from his 6’4”
frame. These days his daily
routine is as much for his men-

tal health as for his physical.

“Miracle Morning is another
book that changed my world,”
he notes. “I know if I can win
the morning, ’'m going to

win the day.”

Growing up and attending
public schools in Rochester,
Damian says kids didn’t see
real estate as a serious career

path. To let a new generation

= [Fm [F
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of students know that it is, he gives school
presentations to help them know that million-
aires aren’t just sports or entertainment stars.
Becoming a millionaire can come from doing
things to help folks, too, he says.

Travel is another passion and he tries to get
away once a month for new experiences and to
help keep burnout at bay. One travel spot that’s
a favorite because of the greater appreciation
of his own circumstances it gives, is visiting

relatives in Jamaica.

He tells of a recent visit when a nephew was rid-
ing a bike on rims for lack of tires while the fam-
ily laughed and joked about the smallest things.
“I feel humbled,” he says of such visits, saying
everyone should learn to “be appreciative.”

Looking to the future, Damian would like one
day to perhaps build a team doing business all
along the East Coast. And he wants to leave
some kind of legacy behind.

“If they could accomplish what they did with-
out an education and without technology,” he
says of his parents and uncle, “There’s no way I
can fumble the ball.”

b LR kS

Who would rather
be cleaning?

Residential - Commercial « Junk Removal

20% off your
first cleaning!

\)i‘FALO‘
g
Just call and & 4, 2) )

we'll clean it all

I

CLEANING
K cleancrew-buffalo.com (@) CREW uc

Home Inspection

Experience the All Pro Difference

Over 20 years
of experience!
Buyer Inspections

Seller Inspections
Commercial Inspections

Schedule Online
\ 24/7 | 365

(716) 772-2548

i www.AllProHomelnspection.com J
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HOME INSPECTION

Article by: David Cornwell

John Villella has personally inspected
more than 15,000 homes since launching All Pro
Home Inspection 23 years ago. And that’s not
including inspections done by members of his team.
Those inspections have ranged from
600-square-foot lake cottages to
100,0000-square-foot plus commercial properties
and everything in between, including a recent
inspection of a shipping container home.

While many things related to those
inspections have changed over the years,
he says from a seller’s perspective one
thing hasn’t.

“Homes sell for more money in less
time with inspections,” John says.
Seller inspections have a number of
other advantages as well, including
taking care of liability issues for agents

and their brokerages.

“Put the information up front and make
it available for a prospective buyer,”
John says. Along with visits to the prop-
erty, a buyer will know whether to put in
an offer or move on. Home inspections
by sellers streamline the process, he
says, and can significantly reduce negoti-
ations because all disclosures have been
taken care of.

As added peace of mind for sellers and
buyers alike, All Pro has offered free
warranties with its inspections for the
past 15 years.

Since most of the problems buyers
encounter when moving into a property
happen in the first three weeks, they
assume the inspector missed something,

John says. But that’s not usually the case.

Moving into a new home often means
new demands on a house’s systems. For
instance, a family of four moving into a
house previously occupied by a single
person can put significantly more stress

on those systems.

“You can’t predict the future. Things
fail, things break,” he says. The new
homeowners are disappointed and “then
everybody starts dancing back and forth
on the phone. So instead, we offer solu-
tions, not excuses. I just think it’s the

right way of doing it—have a solution.”

Free warranties that come with All Pro
inspections include more than $100,000
in warranty protection. There is a one-
year $100,000 structural warranty.

There are also 125-day warranties

YOU NEVER KNOW HOW
R Y TEE
SOMEONE’S DAY IS GOING.

T]I

¥ T

FROM THE MOMEN
[0

THE PHONE RINGS

YOU NEED TO MAKE THEIR
| M _.L
DAY A LITTLE BETTER
T “
IT’S JUST THE WAY WE WORK.

covering sewer and mold, a limited
home warranty and five-year roof
protection against leaks. Upgrades to

the free plan are also available.

“The warranty game has evolved over
the years and there have been changes
both good and bad,” he says, adding All
Pro will soon announce “an exciting
change as to how we will offer protec-

tion with our inspection packages.”

With both John and his father being
veterans and his dad a retired fire-
fighter, too, it’s only natural All Pro
also offers discounts to veterans and

first responders.

Before starting All Pro Home

Inspection, John was co-owner

and general contractor for Villella
and Son, Inc., which specialized in
concrete construction and custom
home building. “But after 20 years
of construction, my body said it was

time to change,” he says.

As to why someone should choose
All Pro instead of its competitors,
John says it’s “first and foremost,
experience.” He also places a heavy
emphasis on customer service and
building relationships. “It’s about
communicating with people the
right way. We do not sugarcoat
what we find, but we will educate
our clients,” he says. “I’ve always
said if we stay loyal to the property
we are inspecting and communicate

our findings the right way, we are

doing our job and serving all indi-

viduals fairly in the process.”

While John and his inspectors
must meet continuing education
requirements and renew their
license every two years, his staff
also completes an in-house train-
ing curriculum. While a large part
of that training is the nuts and
bolts of conducting inspections,

a significant portion centers on

customer service.

“You never know how someone’s
day is going,” he says. “From the
moment the phone rings, you need
to make their day a little better. It’s
just the way we work.” His staff

also makes sure referring clients

Buffalo Real Producers - 17



are appreciated. “The more success
someone else is going to have, I
believe the more success we are going

to have,” he says.

One change John has seen in the
industry over the years is the trou-
bling trend for both buyers and sellers
to forego home inspections, a trend
the pandemic exacerbated. Some
agents just give lip service to advising
clients about home inspections, he
says, but then tell those clients that
doing so will significantly weaken
their offer. “The idea of waiving

the inspection is bad, for the buyer,
the seller and agents and brokers

involved,” he says, adding he expects

18 - June 2023

major lawsuits to eventually result

from the practice.

‘When he’s not inspecting homes, you
might find John and Lena, his wife

of 33 years, on a bocce ball court. “I
have a tremendous amount of fun
playing it,” he says, adding he and his
wife also play in tournaments around
the state and in couples leagues a few
times each week. “So that gives us

date nights,” he says.

John also enjoys hunting, with both
rifle and bow, not as much for sport
as to simply get out in nature. And
for the past four or five years, he’s

gotten involved in dirt car racing,

including car sponsorship and
working on the car. “It’s fun, he
says of Friday evening races with
his wife and daughter, Amber,
24. John reports her twin
brother, Andrew, says he’s “not
interested in watching cars go

around in a circle.”

There’s obvious pride when he
talks about the children. “Some of
the things we instilled in them as
far as beliefs and work ethics are
really paying off for them,” John
says. Andrew is the IT Director
for Amherst school district and
Amber is a Physician’s Assistant.

A former collegiate baseball
player, John coached his kids

and others in youth sports when
they were of playing age and
along with his wife traveled the
Northeast while they played high-

level soccer in a traveling league.

While he doesn’t necessarily
know what lies ahead for the
housing market and his industry,
John knows it won’t affect one
aspect of his business. “We like to
help people succeed and I believe
the more people we can help be
more successful along the way,

the better it is for our business.”

LET US GUIDE YOU HOME

At Laufer Keenan, PLLC we offer guidance and support
throughout the entire process of buying and selling real estate.

Hove o crock
that's whack!?
CALL MAC!

We are here to
make YWestern
Mew York
basements and
yards
permanently dry.

BEFORE

(K g

ik

MACS BASEMENT WALLCRACKS LLC

“With God, all things are possible”

REAL ESTATE WILL & ESTATES BUSINESS FORMATION

38 Lake Street
e Hamburg, NY 14075

LauFERKEENAN PLLE O (716) 648-1674

& mlaufer@lauferkeenan.com
= I! — @ lauferkeenan.com

(716) 235-9461

Licensed & Insured
Macsbasementwalleracks.com

Do you hav
a nagging proje
on your to do list

Let Us Fix What'
Bugging Yo

Most Popular Services

- o it X

Ace Handyman
Services of Buffalo

| A
716-427-0427 =

acehandymanservices.com/offices/buffalo-southtowns

A
HANDYMAN

SERVICES
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P> buffalo real producers event

LiM© BUS WINE TOUR

WITH ENAS LATIFF SALES TEAM & VANDERBUILT TEAM!

Paid For By Our Preferred Partners of the Magazine

Throughout this year and years
to come we will be hosting realtor
teams to brewery, wine and food
tours throughout Buffalo. All paid
for by our preferred partners of

this magazine.

This month we took out the Enas
Latiff Team & Vanderbilt Team!
They chose the wine tour so we
took a limo bus out to the Niagara
Wine Trail for the day. It so happen
to be one of the realtor’s birthday

so it made this limo extra special.

Each limo bus tour we bring on a
few of our preferred partners limo
to buy a round at each stop. This
is a great way to meet some of our
preferred partners in a social fun

setting.This limo bus tour we had:

Ace Handyman Services

Larsen Insurance

Clinton Hawkins from Plllar to Post
Nickel City Funding

Wesolowski Law

We will be doing more of these
throughout the year and looking
forward to connecting with more

of the top realtor teams in Buffalo.
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The Inspection Company that
is changing the industry.

Come and Join the Conversation at COBBLESTONE

www.cobblestoneinspections.com

Il nspections
WITH COBBLESTONE YOU GET... IaspeckwithExeeliencs
Highly Trained Inspectors | Bedside Manor
Professional Dress | Same Day Reporting*
Most up to Date Inspection Software

SN ]|

4

Convenient and Easy Online Scheduling 24/7

@ cobblestoneinspections.com ! PHOTOGRAPHER

NETWORK [f
Schedule Your Cobblestone Inspection : -

716.526.1099

| live and work right here in our community. | know what the
homes are like in the area. So | can offer advice you can trust
to help you get the protection that fits your needs.

If you're ready to talk home insurance or need some advice

about protecting all that's important to you, call me today. sccrenirin
BUSINESS

3493 DELAWARE AVE
KENMORE
B mbarends@allstate.com

simplifying homebuying
iIs why we're here.
because the point is you.

Five Star Bank's Home For You* product is specially designed to
provide easier access to homeownership and features flexible credit
requirements. Highlights of our Home For You product include:

Your home is a blg
investment. Protect it.

o~
Allstate home products not available in FL, and may also not be available in certain areas of other states. Policies may be written by a non-affiliated third-party company. o
Insurance subject to terms, conditions and availability. Allstate Fire and Casualty Insurance Company & affiliates: 2775 Sanders Rd Northbrook, IL. ©2016 Allstate Insurance Co. 3
0
2

Real Estate Attorney Serving all of WNY

Jeri. N Wright, Esq.

« Down payment and/or closing cost + Private mortgage insurance not required
ist f lified licant
(716) 464-324.0 rastalicidont baubichd st it « Eligible property types include
attornev@ieriwrichilon » A30-year fixed-rate mertgage 1-4 unit, owner- occupied residences,
v@) & with a dewn payment requirement including warrantable condes and
* 2350 North Forest Road, Suite 32B of only 3% planned unit developments

Getzville, NY 14086
« 765 Center Street, Suite 3
Lewiston, NY 14092

Tol bout 3 S-I-
osear more s e, W& FIve Star
contact one of our ’ \

mortgage specialists today. BG n k

10% OFF LEGAL FEES
FOR ALL MILITARY.

- Member FDIC
Residential ® Commercial fEm MMLS# 408838 *Heme For You preduct details are subject to change withaut natice.
New Builds ¢ Refinanees

Attorney Advertising Mortgages * Titles S
=
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The Empire Team at
716 Realty Group

For JAY HERLAN, Associate Broker and
leader of The Empire Team at 716 Realty

Group, there really is no place like home.

“The best job I have is not being a real estate agent, it’s
being a dad,” says the Director of 716’s Orchard Park
office. “The best moments of my life have been with my

wife and kids. Nothing else is even close.”

Jay and his wife, Jessica, are parents of Carson, age two,

and Penelope, also age two—two months that is. And

despite briefly living “in a kind of zombie

land” with morning clients bringing him
coffee, Dad reports his youngest daughter’s
sleep has gotten progressively better.

The leader of the top-producing Empire
Team at 716 Realty Group, Jay was one of

the original agents at the brokerage, which

has shown strong and steady growth since its
founding. A handful of agents then has grown

to more than 70 now, with Jay as the broker-

age’s sales leader for the past two years.

The seeds for his real estate career, he says,

were planted at Canisius College where

he was working on his degree in business

management. As he studied, he found himself

intrigued by the general principles of supply

and demand.

“With real estate, it’s a finite commodity,” Jay
says. “So there’s only so much of it in the world

and when there’s only so much of'it, it tends to

hold its value more than other things.”

REALTOR® on the rise

Article by: David Cornwell

After graduation, he worked in management
for several Buffalo area businesses, buying his
first property in 2014, a duplex. “One side was
paying for my mortgage while I lived in the
other for free,” he says. In 2017 he joined 716
Realty Group and created The Empire Team a

few years later.

“I started the team because there’s not a
ceiling to growth in terms of knowledge or
your business,” he says, adding that any-
thing he does with his team or real estate in
general “is done with a purpose; it’s calcu-
lated. I like to do things right the first time.”

His team, he says, is a good example of doing
things right. “You collectively have more
power with a team, you have better thinking
collaboratively than you do as an individual.”
Team members in addition to Jay are his
brother, Jackson Herlan, Carissa Zamerski

and Alyssa Peterson.

The doing-things-right mentality has paved
the way for opportunities for his team and
the brokerage, such as being the lead buyer
specialist for the Bethune Lofts conversion,
recently brought to market and headed by
fellow 716 Realty Group agent Steve Persico.

“We collaborate on a daily basis on how

to best serve our clients who are selling or

buying,” Jay says of the team. “We realize the responsibility we have as

agents to help them facilitate the biggest transactions of their lives.”

The responsibility isn’t limited to the buying and selling process,
he says but extends to owning and taking care of a home and how a
house works “so that you can take care of it and generate equity and

value in it as the years go by.”

In addition to single-family home sales, The Empire Team and 716
Realty Group, deal with an array of other real estate sales and ser-
vice. “We wanted to make it a one-stop shop in terms of covering
all areas of real estate—investments, building, single-family, mul-
tifamily, commercial, property management, and vacation rentals.
It’s really all-encompassing and there’s been steady growth in all

those different areas.”

As for his love of teaching and mentoring, some of it might be genetic.
Both his parents were teachers and it’s likely he got a deal of leader-

ship experience growing up as the oldest of four brothers and sisters.

He’s a team leader outside the office as well, coaching basketball for
19 years and currently serving as the head coach of the JV team at
his alma mater, St. Joseph’s Collegiate Institute. “It’s a thankless job
for my wife and I'm so grateful that she allows me to do it,” he says.
“But I really get great joy out of it.” Fortunately, he adds, basketball

season typically coincides with real estate’s slow season.

Photography by: Eagle 1 Photography
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While golf was once a frequent diver-
sion, with kids Jay says “We’re really
homebodies most of the time.” And he
wouldn’t have it any other way, saying
that walks around the village and
playing with the kids at neighborhood
playgrounds is about as exciting as it

usually gets.

The fam-
ily also

vacations

IF YOU’RE ABOVE THE

WORK, YOU’RE DOING

on Topsail
Beach

in North
Carolina a
couple of
times a year,
and Jay says
that fully
enjoying
those vacations is another advantage
his team provides. “It lets me get
away and put down the phone for a
while, to actually disconnect from the
real estate world for a short period
and know the business is being han-

dled the right way by my team.”

Whether coaching team members in
the office or on the court, he says one
of his central messages is “to never be

above the work.”

SOMETHING WRONG.

“You’ve got to have the discipline to

get up every day and do the work,” he
says.”] don’t care how much money
you make, or how much status you
have, if you’re above the work, you’re
doing something wrong. You have to
be humbled to achieve the highest
level of success.”

Jay says when he first got into the

business he “never knew the potential

and where it would take me and how it

would open doors I never thought were
possible.” Now he’s at a point where his
team’s success and accomplishments

bring him more joy than his own.

“Being able to be that mentor and that
team leader, that’s the fulfillment I'm
after right now,” he says. His hope

for his team is that one day they grow
their own brand, form their own

teams and “enjoy life and do things

they never thought possible,” too.

WITH YOUR CLIENTS
EVERY STEP OF THE WAY
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We have a solution!

All natural, healthy collagen coffee.

All natural healthy energy drinks.

A clinically proven weight management system.

Brian Ellsworth Total Health and Wellness 716.913.9163
~helping people along their health journey for bse.shiftingretail.com
over 2 decades. coachbrian716@gmail.com

EXPERIENCE THE LARGEST INVENTORY
OF NATURAL STONE IN WNY

INTERNATIONAL

S STONE GALLERY

WITH OVER 600 COLORS OF GRANITE, MARBLE,
QUARTZ, QUARTZITE, SOAPSTONE, AND ONYX, YOU WILL
ABSOLUTELY FIND THE RIGHT MATCH FOR YOUR
KITCHEN, BATHROOM, OR FIREPLACE SURROUND.

COME AND SEE NATURE’S WORKS OF ART AND OUR FULL
SLABS OF BEAUTIFUL EXOTIC STONE.

6251 SOUTH TRANSIT ROAD, LOCKPORT, NEW YORK 14094

Teaching Homebuyers to be Homeowners

Your Trusted Home inspection company, serving WNY since 2017

o~
O/V\NFWHBDQ

Home Inspections

. oPre-purchase Home Inspections  ®Pre-listing Inspections
Se rV| ces oMulti-Unit Inspections eRadon Measure_ment Testmg
eCommercial Property Inspections ®Sewer Scope Video Inspections

Added Value:

ePackages To Save Money &
Get Clients Scheduled Fast
*0nsite Reporting and review
oEasy to read & interactive inspection report
oEkey Access
eOnline scheduling
*90-day home warranty on every inspection
eGood Neighbor for Life Concierge

Direct: 716-325-5344
Scheduling: 716-320-9083

ryanthomas@goodneighbor-homeinspections.com
goodneighbor-homeinspections.com
https://www.facebook.com/goodneighborbuffalo

Ryan Thomas
Inspector/ President
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had Beth Klipfel of Hunt

Real Estate in mind when
he advised contemporaries
to “choose a job you love
and you will never have to
work a day in your life.”
And while the laws of
physics, time and space
make that an impossibility,
there’s no denying her love
of what she does and the
professionalism with which
she does it.

It’s almost as if Confucius

“I absolutely love what I do,” she says.
“I wake up every day excited for the

next challenge.”

Her professional designations include
being an Associate Broker, a Certified
Relocation Agent, Certified New
Homes Specialist, Certified Investment
Properties Specialist, Certified Real
Estate Brokerage Manager and a
Graduate of the Realtor Institute.

She also has a Master’s Degree in

Real Estate Development from the

University of Virginia.

With more than 10,000 homes sold,
Beth can trace the roots of her
successful career to a young balle-
rina seeking career guidance at a

community college.

Working as a ballerina and attending
UVA, she was taking summer break at
her parent’s home in Alexandria, VA,
just outside Washington. A search for

something to do during those summer

28 - June 2023

months led her to the career counseling office
at the local community college, where testing

indicated she’d be good in sales.

When she asked what kind of sales, real

estate was one of the suggestions. She tried

e - '
o

REALTOR®
spotlight

Article by: David Cornwell
Photography by:
Adore Studio

it, loved it and got her license at
age 20 and her broker’s license

two years later.

Joining Hunt in 2005, she’s a

consistent top producer with F
annual sales between $10 and $20

million and attributes much of her

success to the diverse hands-on

training she received early in her

career in northern Virginia.

She worked with major develop-
ers planning projects, handled
complicated land acquisitions
and residential and commercial
sales. “That was a huge learning
experience for me,” she says. “I
formed my discipline as a pro-
fessional early on for which I am

very grateful.”

These days her primary focus is
on new and existing home sales
and some land and smaller invest-

ment property transactions.

“The biggest advantage of work-
ing with me is that I'm really
high energy. I'm available to
my clients 24/7,” she says.
“And I take incredibly good

care of my clients.”

A big believer in continuing edu-
cation, she says agents’ experi-
ence and knowledge are critical
to clients’ satisfaction. “I know
what to anticipate, I know how
to get a deal through, I know
how to stage and market,” she
says, adding she “throws a lot of
money at my listings” to get her
clients the highest return in the

shortest amount of time.

Her affiliation with Hunt, she
says, means she has “the highest
quality of resources available.”
Among those is Hunt’s “amaz-
ing relocation department,” a

resource that allows her to offer



clients moving to the Buffalo area exceptional “soup
to nuts” service. That might include short-term hous-
ing, healthcare and “where to shop for everything.”
Being a “relo” herself, she also has a more personal

insight into such clients’ needs.

“I think that follow up with clients is really important
and want to make sure that I am a constant source of
good referrals for them and to answer any questions
they might have. I always want to be a great source
of resources for all of my clients before and after the

transactions have closed.”

“Ours is a referral-based business,” she says. “Your
best clients are referring their families to you and
they’re trusting you with their largest
investments,” adding that having

clients like her and trust her so

much that they refer friends ‘ ‘

and family is “awesome.”

Personal communica-

tion with those clients is
essential, she says, and
while she has a team of
assistants to help her with
an average of six closings a
month, her clients talk to her

and not her assistants.

Hunt Real Estate was founded as Hunt
Business Agency by Charles Stanley Hunt
in 1911. Originally based out of the Palace
Arcade in downtown Buffalo, it special-
ized in commercial real estate — particu-

larly the sale of movie theaters.

I think that follow up
with clients is
really important.

Since then the firm has grown into the pre-
eminent agency for all types of real estate
transactions in the Buffalo and Niagara areas

with 16 branches and 657 agents. It also has

offices in Boston and Phoenix.

With her background in dance,
you might think that outside the
office you’d find Beth and her
husband on the dance floor.
But while she’s a dancer, he’s
not. Both are golfers, how-
ever, and try to play a round
together at least once a week.
In between, each plays in sep-
arate leagues. The couple is very
athletic, she says, and supplements
golf with bike riding and other activities.

They also enjoy a nice social life and love to travel, she
says. They met at a party in D.C., where he was studying
accounting at American University. “He was a Buffalo boy
so that’s the way I ended up in Buffalo.”

And while her husband is her first love, real estate
sales is a close second.

“I'm really good at what I do,” Beth says. “When you’re run-
ning a business well and you’re enjoying it, when you have
a good reputation and you’re really able to help and serve

your community well, there’s a lot of satisfaction.”
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Proudly Serving the Real Estate
Industry for Over a Decade

From Mold to Sold!

Fire, Flood & Mold Mediation
Air Duct Cleaning
Carpet Cleaning
Exterior House Washing
Reducing Yucky Odors

We get it clean, naturally

(716) 466-6653

www.greengeniewny.com

HOME INSPECTIONS
Chris MacDonald

NYS Certified Home Inspector
1D # 16000054744

HOME & PROPERTY
INSPECTION SERVICES

V' Home Inspection Services

V' Radon Testing-Results in 48 hrs
V' Detailed Digital Reports

v Available 7 days a week

" BNAR Member

CRMHomelnspections.com

716.422.0404
info@CRMHomelnspections.com

SPRAY INSULATION
by Creen Genie

.<\ SekNe ~
e o ‘

We help landlords &
tenants access NYSERDA
subsides worth $1,000s in

home improvements

Our Specialties:
Energy Efficiency Assessments
Spray Foam Insulation

Blown-In Fiberglass
Crawlspace Encapsulation

Invest in your nest!

(716) 760-3626

www.magicfoamwny.com

Anamey Advestzang

Your client

can call Vallone
and actually talk
toaVallone.

Have them try it. Ask for Eric.

ANl Real Estate
#¢VallonelLaw | &
716.206.0588 | vallonelawfirm.com
2560 Walden Ave., Suite 104, Cheektowaga, NY 14225
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JUDA LAW PLLC

YOUR REAL ESTATE ATTORNEYS

- Residential Real Estate Closings

- Commercial Real Estate Closing

- Represent Lenders in Residential and
Commercial Mortgage Transactions

- Closings in all WNY Counties, including
Eric, Cattaraugus and Chautauqua

Buying or Selling a Home?
CONTACT US TODAY!

Richard S. Juda, Jr., Esq. ‘ Q) (716) 842-6230 > rjuda@judalaw.com
has been serving tr_1e Western
e oK O v for over § 37 Franklin St,, Ste. 750 @ judalaw.com

Buffalo, NY 14202

Our Actions Speak
721 %€/7 Louder Than This Ad Could!

ce-co
\‘\%‘K‘aﬂ « Answers our phones by 3rd ring and has for 20 years!

Know YOUR name NOT your policy number!
*+ Have a relationship with YOU not just sell policies!
Match YOUR needs with 1 of our 22 companies!

T L ‘Larsen Insurance Agency is wonderful. The staff responds
0 m El I’SEH [ guickly to all of our needs and helps us to stay on top of our

Owner, Larsen & Associates Insurance policies.” Jennifer Bednasz

We build relationships, . o B .
.. Like | mentioned in previous survey., Larsen does everything
not sell policies. right, Customer service above & beyond " Mark Kubicki

Call us!
716-684-3203 Call Us Today! 716-684-3203 Your neighbor at 8665 Sheridan Dr. Williamsville, NY 14221

PREFERRED

ELECTRICRALYSERVICES
OF WNY INC

We're second to none because we're Preferred!
Let Preferred Electrical Deteriorated Service Cables
Services of WNY Inc. Oxidized & Rusted Meter
take care of the Channels/Panels
. concerns and you’ll be on JEEELEEGINNEIERG
- j your way in no time. Brealer Pancls

Are there electrical 7
concerns from your _ e

Deteriorated Wiring

- . i Smoke & Carbon Monoxid
home inspector that is A
putting a damper = i. 4 preferredelectricalwny.com [EENTNETIRIHIETIN

on the whole process?

or call (716) 304-8015 Code Compliance Issues

WHERE DO
WANT TO RECEIVE YOUR
I O l \ SUBSCRIPTION TO
BurrAro REAL PRODUCERS?

Orrice, PO Box,
QPR FlONME?

Every month you’ll be receiving your monthly
issue of Buffalo Real Producers. The question is:

Where would you like it mailed?

If you rather have your issue mailed somewhere
else besides your broker’s office, simply email us

the address where you want it mailed.

Email us at Steph@wnyentrepreneur.com.

Your #1 Mortgage Source! Matthew Miller

Loan Officer
MLO# 1989107

3460 Seneca St West Seneca, NY 14224
716-558-5219 Business 716-435-9294 Cell

Website: www.ncityfunding.com
mattmiller@ncityfunding.com

Locally Owned & Operated Serving WNY for Over 16yrs
Specializing in Conventional, FHA, VA, USDA, New Construction & Refinances
Inquire Today about our Products and Low Rates

Registered Mortgage Broker-NY State Dept. of Financial Services NMLS # 1586.
All Loans arranged by third party lenders

Buffalo Real Producers - 33



Be the First to Know
About Our Free
REALTOR® Social Events
and Gatherings!

Follow us on Facebook and Instagram

Are you on Facebook or Instagram?

Do you want to be engaged with
what we are doing for the top 300
REALTORS® in Buffalo?

We will always have our updates in
this monthly magazine, but if you want
to be the first to know what’s going

on with Buffalo Real Producers, you

Our events RSVPs will sell out (even though they
are free to REALTORS®). We can’t bring all 300
REALTORS® to the party, but if you want to lock
your spot in every time we have a social event, we
highly suggest giving us a follow.

We are on Facebook as “Buffalo Real Producers” and
on Instagram as username “BuffaloRealProducer.”
Sorry, the plural name was already taken when we
started our IG page.

The Lawaﬂices
0
David C. Weir PLLC

Real Estate Law

UWe #elp You Put Dows Roats

Caldwell Building
5820 Main St - Suite 601
716-268-3373  Willigmsville NY 14221  Davidwlow.com

The Inspection
Advantage

If you’re buying a home, a Pillar To Post home
inspection will give you peace of mind about its
safety and condition.

e Exclusive Home Inspection Packages
* Report provided in digital and print formats
» Post-sale inspections available

"
| B PILLARTOPOST

HOME INSPECTORS

“ [EFkE
Clinton Hawkins )
Franchise Owner / Licensed Home Inspector Experlence E
the

716-608-6829

clinton.hawkins@pillartopost.com Ultimate
clintonhawkins.pillartopost.com Home
Lic. #16000085992 Inspection!

Serving Buffalo / Niagara

Each office is independently owned and operated.

Meet Tarek Jabaji, Haus Capital Corp.

Tarek was born and raised In Buffalo, NY with a huge love
for his city. Tarek found his passion In the mortgage
business at just 20 years old and hasn't looked back since.
Tarek Is currently In the top 1% for mortgage originating In
NYS. One thing you can always count on Tarek for Is he Is
ALWAYS available to help find you a HAUS!

Advantages of working with a Mortgage Broker:

HAUS

CAPITAL CORP.

Preferred relationships with the top lenders
Speciclized In mortgages

Earn the best possible rates

Close most home loans In 30 days or less

Tarek Jabaji NMLS #1407826| Senior Loan Officer | C: 716.444.7553 | E: tarek@hauscapitalcorp.com

Registered mortgage broker. NYS department of financial services. loans are
arranged through third-party providers. NMLS #2017200

should follow us on social media.
Follow us, and we will be sure to follow you back!

Buffalo Real Producers - 35




retune Ny
| A

Don'’t ‘ L

Scan thIS REFRESH YOUR

PERSONAL BRAND!

Kick your image management up a notch
with a customized personal branding por-
trait session. | create stunning personal
branding portraits to help you market your
business. Look like you stepped off the
cover of a Fortune 500 magazine!

BUSINESS HEADSHO'TS AND PERSONAL BRANDING PHOTOGRAPHY
FOR INDUSTRY-LEADING ENTREPRENEURS, CREATIVE PROFESSIONALS,
AND BUSINESS TEAMS

ety e L + . = i

Business Counsel | Real Estate | Investor Services | Corporate Services

Sincere. Strategic. Solutions. p<- -
Keith R. Wesolowski, Esg. | President 5 L.~ . P

h AAUTE
AN AN

www.adorephotostudio.com/business | Book your portrait session today! (716)901.1798

63 Park Club Lane, Williamsville, NY 14221 | p. 716-208-7080 | f. 716-778-1230 | www.wesolowskilaw.com
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Meet your Buffalo mortgage partners S LY

Michael Burke Amanda Bernardini Pat Lewis Anthony Nanula Jenna Saturno
Originating Branch Manager Loan Originator Loan Originator Loan Originator Loan Originator
NMLS680412 NMLST1161395 NMLS1165297 NMLS2177579 NMLS2250461
M:716.863.3713 M:585.755.4885 M: 716.807.7823 M: 716.698.7846 M: 716.697.3032
michael.burke@ccm.com amanda.bernardini@ccm.com pat.lewis@ccm.com anthony.nanula@ccm.com jenna.saturno@ccm.com

We're the Buffalo market experts who are dedicated to helping your
clients find the right type of home loan that best fits their financial situation.

If they mention this coupon, they can earn up to $500 toward
appraisal costs when submitting their mortgage application.

Contact us today
Our team handles all types of programs such as bank statements,
construction, conventional, jumbo, VA, FHA, and more! to get Startedo

TERMS & CONDITIONS: Available for first lien mortgage purchase and refinance money loans only. Offer can only be redeemed by closing a loan with the Williamsville,
NY branch of CrossCountry Mortgage, LLC. Offer will be redeemed at closing in the form of a $500 lender credit (must be applied before any seller paid credits). Borrower
cannot receive cash at closing. Approval subject to CrossCountry Mortgage, LLC, mortgage insurance, and loan purchase underwriting guidelines and property approval
for loan. Available only on loans originated through completed residential mortgage loan applications received directly by CrossCountry Mortgage, LLC before 5:00
p.m. on July 1, 2023 and which close on or before August 31, 2023. Loan program terms and conditions are subject to change without notice. Offer must be presented
with an application for a residential mortgage loan. Only one offer per loan transaction will be accepted. No cash value. Offer will be rescinded if the borrower elects to
cancel the loan transaction or the conditions for sale of the loan change. CrossCountry Mortgage, LLC has the right to accept, decline, or limit the use of any discount
or offer. Licensed Mortgage Banker — New York State Banking Department. Equal Housing Opportunity. All loans subject to underwriting approval. Certain restrictions
apply. Call for details. CrossCountry Mortgage, LLC. NMLS3029 NMLS2172659 (www.nmlsconsumeraccess.org). CrossCountry Mortgage, LLC isan FHA Approved Lending
Institution and is not acting on behalf of or at the direction of HUD/FHA or the Federal government. CrossCountry Mortgage, LLC is not affiliated with or acting on behalf
of or at the direction of the Veteran Affairs Office or any government agency. Certificate of Eligibility required for VA loans. 22LO_3f26xvx



