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| WE WORK FOR OUR GLIENTS AND PARTNERS,

"QUINN NOT THE BANKS!

INSURANCE

e ma/{@ nsueance 51}14175&

Having troubles getting affordable Insurance?
We Can help! We work with over 90% of the home insurance carriers in the Florida
Market so we have options for your customers.

We follow the “Golden Rule”:
Do Unto Others As You Would
Have Them Do Unto You
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We have 30 team members, so you can get quotes fast from a knowledgeable team!
We have been in business for over 45 years and we are local, all of our team is here in Volusia and Flagler county.
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We focus on: | Kerry Collins
- Being available in the evenings and on weekends. i
407-474-4705
“Fast pre-approvals when needed. Kerry@AssureHomeFunding.com
- Communicating throughout the process, from the NMLS 1195184
first call until after closing. _ _
- Providing loan programs that meet client needs. Aiden Collins
407-416-9335

- Offering competitive rates. | |
- Providing our clients with loan scenarios so there mig@zﬁ\]s%eromemndmg.com

.........

are no surprises.
- Closing on time.

PNR=

- ASSURE HOME FUNDING @ -‘2
BRENT@OQUINNAGENCY.COM + (386) 673 - 9111 www.AssureHomeFundlng.com NMLS 1679653 =
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Rp Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

them for supporting the REALTOR® community!

ACCOUNTING &
CONSULTING/CPA
JamesMoore

(386) 257-4100
www.jmco.com

ATTORNEY/

LEGAL SERVICES

Reid Legal Solutions P. A
(954) 873-3013

BEAUTY

lllume Laser Spa

(386) 275-5093
www.illumelaserspa.com

CONCIERGE SERVICES
The Elite Concierge
Krystal Sperry

(386) 269-3151
theeliteconcierge
offlorida.com

CONTRACTOR/
REMODELING

ACL Remodeling LLC
(386) 679-0129

CUSTOM POOL AND SPA
C M Custom Pool Design
(386) 281-3441
myflpools.com

HEALTH INSURANCE
HealthMarkets

(334) 300-3999
healthmarkets.com/nmartin

HOME INSPECTION
Dream Home Inspections
(816) 386-3272
www.dreamhome
inspection.com

INSURANCE
O’Quinn Insurance
Services Inc.

(386) 795-1798

MASSAGE/WELLNESS
Pressure with a Purpose LLC
Stormi Walker LMT,
MA100931

(386) 286-7724
www.pressurewitha
purpose.com

MOBILE DETAILING
R&B Platinum Tow
and Detailing

(386) 220-0354

MOBILE HOME BROKER
Latitude 29 Homes

(386) 265-7063
www.L29homes.com

MOLD AND

ODOR REMEDIATION
0O2 Wizard-Mold & Odors
(386) 689-4563
O2wizard.com

MORTGAGE COMPANY
Assure Home Funding
Kerry Collins

(407) 474-4705
www.assurehome
funding.com

Hamilton Home Mortgage
(386) 316-7716

Homelendia Mortgage
(321) 287-6556

MORTGAGE
PROFESSIONAL
Rachael Gilbert/Ameris
Bank Mortgage Services
(386) 547-8401

MOVING SERVICES
Morey’s Relocation Group
(904) 906-3716
www.moreysrelocation.com

OUTDOOR LIVING/
OUTDOOR FURNITURE
Moore Outdoor Living
(386) 281-3441
myflpools.com

PET SITTERS
Dog Mom Pet Services
(386) 478-3450

PHOTOGRAPHY
Cld Photography
(407) 949-8314

Volusia Flagler REAL Producers - 5

Waltons Photography
(321) 512-3486

POOL SERVICES

East Coast Pools & Spas
(386) 451-2445
www.eastcoastpools
andspas.com

PROPERTY MANAGEMENT
Salty Dog Vacations

(386) 202-3051
www.saltydogvacation.com

REAL ESTATE EDUCATION
TREHA LLC

(816) 922-0985
www.isa-certification.com

SPRAY TANNING

Golden Glow by Sabrina
(386) 562-4855
goldenglowbysabrina.com

TITLE COMPANY
Realty Pro Title
(386) 672-3840

Smart Title Services
(386) 317-4171

TRAVEL AGENCY/
TRAVEL ADVISOR
Travelmation GG Mack
(404) 242-9334
www.ggmacktravel.com
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BUILD WITH
CONFIDENCE

Building your dream home? We’'re
with you, from the ground up.
Contact me today to get started!

Rachael Gilbert

Mortgage Banker, NMLS# 737430
C: 386.547.8401
rachael.gilbert@amerisbank.com
amerisbank.com/rachaelgilbert

N
Mamiter

73 ﬁ? AMERIS BANK
MORTGAGE SERVICES MIC &as

&
Al lcang subject to credit approval

6 - July 2023

ROOINDUSTRY/EXCELUENCE{SINCE

C.M. Custom Pool Designs is a family-owned and operated
business that takes pride in the quality of our pools and in
keeping our customers satisfied.

1133 N US Highway 1, 0rmond Beach, FL 32174 - (386) 615-7425

WALTONS PHOTOGRAPHY OFFERS
VIDEOGRAPHY & PHOTOGRAPHY

CONTACT: (321) 512-3486
EMAIL: XAVIERWAL%N1OTG@GMAIL.COM
GOOGLE: WALTONS PHO%GRAPHY

¥

}} the real Update Jayme Dickey

WELCOME TO
VOLUSIA FLAGLER REAL PRODUCERS

Publishers Note:

As the publisher, I am thrilled to con-
nect with you once again and share the
stories of top producers and our business

partners. Summer has arrived, and with it
comes a vibrant energy that envelops us all. The
sun-kissed beaches, the refreshing ocean breeze, and the
captivating allure of long, lazy days invite us to immerse
ourselves in the beauty of the season. It is a time when we
embrace the splendor of nature and indulge in the plea-

sures that warm weather bestows upon us.

One thing that I particularly enjoy as a publisher is the
opportunity to connect with top producers and businesses
in our community. It is an honor to collaborate with these
talented individuals and showcase their remarkable work
in our magazine. Highlighting the achievements of top pro-
ducers, we take pride in showcasing the best of the best.

Thank you for joining me on this exciting journey.

If we haven’t met, you might be wondering, “What is
Volusia Flagler Real Producers, and why am I receiving

this magazine?”
You’'ve earned it!

You are one of the top 300 REALTORS® in Volusia Flagler
Counties by sales volume, and only the top 300 will
receive this for free every month moving forward. If you

are reading this now, you should be incredibly proud!

I like to think of it as “The Country Club of Real Estate”

COMMUNITY!

You must be nominated to be featured in this magazine.
‘We want to highlight you and all your hard work!

What can you do to help Volusia Flagler Real Producers
community grow?

It’s simple! Nominate or refer your favorite businesses in
the area to be a part of our community. You can sub-

mit their information to me at jayme@n2co.com or our
Volusia Flagler Real Producers page on FB. A phone call
or text is great too, 816-642-6800.

This is an amazing opportunity to build a strong referral
base with people who do a majority of business in our

local area. Sharing is caring.

‘What does this magazine mean to the REALTOR®?

It is a badge of honor to be receiving this magazine out of
the thousands of agents in our area. We want to validate
your business and achievements! There are so many
incredible producers who don’t get the opportunity to be
in the spotlight as they should. We will celebrate our local

legends each month and the success they’ve created.

‘We have a lot of great events planned for the year so

make sure to keep an eye out for your personal invite.
Let’s ROCK 2023 together!

Jayme Dickey

Volusia Flagler Real Producers

jayme@n2co.com

Let’s Connect: Please follow our Instagram & FB at
Volusia Flagler Real Producers

If you are interested in contributing or nominating REALTORS® for certain stories, please

email us at jayme@n2co.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real
Producers but remain solely those of the author(s). The paid advertisements contained within the magazine are not endorsed or recommended by The N2
Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Volusia Flagler REAL Producers - 7



DY partner spotlight

AMEL

BRYANT

ON A MISSION

ameka Bryant’s success
story is an inspiration to
many in the real estate
industry. Prior to estab-
lishing her own real estate bro-
kerage, The Real Estate House,
she spent a decade as a not-for-
profit executive, serving commu-
nities and youth development in
New York City. Her dedication to
serving others was instilled in her

upbringing and family values.

At the age of 17, Bryant started

at St. John’s University and was
quickly introduced to the world
of business. Completing her
Associate, Bachelor and Masters
within 1 year each, she was deter-
mined to use the skills learned in
both the not-for-profit and for-

profit worlds to her advantage.

‘While in New York, Tameka devel-
oped innovative programs to ensure
her clients’ funds were managed
efficiently, and her clients included
the federal government and Fortune
500 companies. Learning how to
write grants at age 13 paid off!
During this time, Bryant was tasked
with working with community
development and quickly discovered
ways to assist more people tie into
community development. There

was simply not enough affordable

8 - July 2023

housing for new buyers or investors
like herself. So, it became a goal to
do something about this.

While working for the largest
youth-serving organization in the
country, Bryant completed her
Doctorate while maintaining a

full travel schedule. And when the
events of 9/11 occurred, she decided
it was time to get back into helping

more communities.

In 2004, Tameka applied her skills

to build her real estate brokerage,
which quickly gained recognition and
success. Within a year, she became

a Master Listing Broker for Freddie
Mac and represented Fannie Mae
and three other high-volume banks

servicing Kansas and Missouri.

With over 2,900 closed real estate
transactions under her belt and has
trained thousands of real estate
professionals for the National
Association of Real Estate Brokers
(NAR), Tameka is a well-versed
expert in the industry. Her favorite
classes to teach are Creating Housing
Opportunities and Employer-
Assisted Housing. Tameka was also
named Realtor of the Year, was

the first Black MLS President for
Heartland MLS, has written several

courses and has authored 7 books.

Today, Tameka works as an

international real estate devel-
oper, maintaining her CEO
position at The Real Estate
House with offices and teams

in many states and countries.
Tameka is a member of the
National Association of Real
Estate Brokers, serves as a
Commissioner for Lee’s Summit
Housing Authority and continues
to be a champion for Attainable
Housing. She also has a true pas-
sion for assisting real estate pro-
fessionals in finding their niche
and adding pillars of income

to their business is evident in
everything she does. In fact,

she wrote the book on it. 774
Ways to Make Money in Real
Estate - Finding a Niche that
Pays can be found on Amazon

and on her website.

Tameka Bryant’s journey to
opening doors for others is a
testament to the power of hard
work, dedication, and a passion
for serving others. Through
her innovative programs and
leadership in the industry, she
has created a lasting impact on
the real estate community. To
learn more about Tameka and
her work, visit her website at

www.be-niched.com.

7901/&% 7?%%

Loan Originat
NMLS #2351785

TTOMELCENDIA
MORTGAGE

321.287.6556 | www.homelendia.com
darlene.dangel@homelendia.com

Experience Luxury
with
The Elite Concierge

Elevate your vacation rental experience with The
Elite Concierge. Our range of luxury services
transforms your getaway into an extraordinary
escape. From personalized private chef experiences,
to in home spa services, we ensure every aspect of
your stay is perfect.

| Discover anew leve |3«indulganwwnhw1=hr
Elite Cnnclnrga

’-I—'—“:_.____

e —

—— — -

Connect with us -
‘Website Facebook

QY |

The Elite Concierge

A

386-295-5364
Theeliteconcierge@outlook.com

KTl T]

Proud Dealers of Caldera Spas, Fantasy Spas, Spa Retail,
edge Lounger Outdoor Kitchens and More!

Spruce Up your Property

with an Outdoor Kitchen and/or
some Ledge Lounger Furniture!

Volusia Flagler REAL Producers - 9



RESIDENTIAL ¢ COMMERCIAL e REFINANCES

900 W. Granada Blvd, Ste 2, Ormond Beach, FL 32174

Real estate isn't just local. It's GLOBAL. And the opportunities

are plentiful. People move around this globe daily so why

ou in the mix? With the shortage of propertie"é" or both

' to hélq themg‘(:

To get started, register right away for
our ISA Certification: www.isa-certification.com

Be-Niched
6205 Thomas Dr, F1, Panama City Beach, FL 32408, USA
info@be-niched.com

10 - July 2023

www.Realtyprotitle.com

Call A Title Pro For All Your Title Needs

386-672-3840

FULL-SERVICE FUND CONSULTING
H Startup & Structurea
m Risks & Benafits
H Operations & Best Practices
H Compliance Requirements
[ Purchases, Sales & Tax Consequences

jmco.com

' JAMESMOORE | a2ag.as7.

Finding New Insurance Coverage When Relocating: Brokers
Offer Benefits Others Can’t

Moving to a new area can be an exciting but overwhelming
experience, particularly when it comes to navigating the
world of insurance. Whether it’s health, auto, or home insur-
ance, finding the right plans that align with your needs and
budget in an unfamiliar location can be a daunting task. This
is where an insurance broker can be an invaluable resource.
In this article, we will explore the benefits of using an insur-
ance broker to find suitable insurance plans for individuals

moving to a new area.

Local Expertise and Knowledge

Insurance brokers possess in-depth knowledge of the local
insurance market in the area you are relocating to. They are
familiar with the insurance providers, their policies, and the
unique factors that can affect insurance rates and coverage
options in that specific location. With their expertise, bro-
kers can help you navigate through the complexities of the
insurance landscape, ensuring you make informed decisions

tailored to your new area.

Access to a Wide Range of Insurance Options

Insurance brokers have access to multiple insurance carriers
and a variety of insurance plans. They can provide you with
a comprehensive comparison of different options, helping
you understand the coverage details, limitations, and costs
associated with each plan. Brokers can assess your specific
needs, such as the level of coverage required or specific
insurance requirements for your new area and recommend

plans that best suit your circumstances.

Personalized Recommendations

One of the significant advantages of working with an
insurance broker is their ability to provide personalized
recommendations. Brokers take the time to understand your
unique insurance needs, taking into account factors such

as your budget, lifestyle, and any specific coverage require-

ments for your new location.

»» expert corner

Written by: Nicolas Martin, PT, DP

IGATING THE
=ALTH IN

SURANCE

With this information, they can tailor insurance rec-
ommendations to match your individual circumstances,
ensuring you find the right plans that offer adequate

coverage at a competitive price.

Time and Effort Savings

Searching for insurance plans on your own can be
time-consuming and overwhelming, especially when
you are in the process of relocating. Insurance bro-
kers streamline the process by doing the research,
comparison, and paperwork on your behalf. They save
you time and effort by gathering relevant information,
explaining complex insurance jargon, and presenting
you with the best options based on your needs. With
their assistance, you can focus on settling into your
new area while having peace of mind knowing your

insurance needs are well taken care of.

Ongoing Support and Assistance

Insurance brokers provide ongoing support even after
you have secured your insurance plans. They can

help you with any future changes, updates, or claims
related to your policies. If you have any questions or
concerns regarding your insurance coverage, brokers
are just a phone call away, ready to assist you and pro-

vide expert advice.

Conclusion

When relocating to a new area, using an insurance bro-
ker can greatly simplify the process of finding suitable
health insurance plans. With their local expertise, access
to multiple insurance options, personalized recommen-
dations, time-saving capabilities, and ongoing support,
insurance brokers are invaluable resources. They can
ensure you have the right coverage that meets your
specific needs and offers peace of mind as you embark
on your new journey. So, when moving to a new area,
consider partnering with an insurance broker to navigate

the insurance market with confidence.

Volusia Flagler REAL Producers -
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P> charity spotlight

KIWANIS CLUB OF DAYTONA BEACH

MAKING A POSITIVE DIFFERENCE

Discover the Kiwanis Club: Join Us in
Making a Positive Difference

In a world where kindness and com-
passion can sometimes feel like rare
treasures, the Kiwanis Club stands
tall as a beacon of hope and service.
If you’re looking for a way to make a
meaningful impact in your commu-
nity, look no further. The mission

of the Kiwanis Club is rooted in the
belief that together, we can create
positive change and improve the lives

of those around us.

At its core, the Kiwanis Club is all
about serving children and their
communities. We strive to enhance the
well-being of young minds and hearts,
nurturing their growth and empower-
ing them to reach their full potential.
Our dedication to this mission has
united countless individuals who share
a common goal: to make the world a

better place, one child at a time.

Joining the Kiwanis Club opens up a
world of opportunities to contribute
your time, skills, and resources to
meaningful projects that truly make a
difference. From organizing educa-
tional initiatives and mentorship
programs to supporting local char-

ities and spearheading community

development projects, Kiwanians
actively engage in activities that leave
a lasting impact on the lives of chil-

dren and their families.

But being a Kiwanian is not just about
service—it’s about building lifelong
connections and fostering a sense

of belonging. When you become

part of the Kiwanis Club, you join

a warm and welcoming community

of like-minded individuals who are
passionate about giving back. The
camaraderie and shared sense of
purpose create an atmosphere that is

both supportive and inspiring.

So, how can you join us on this
incredible journey? It’s as simple as
reaching out to your local Kiwanis
Club chapter of Daytona Beach.
Connect with us, and you’ll find open
arms ready to welcome you into the
fold. Whether you’re a seasoned
professional, a young adult looking to
make a difference, or a retiree seeking
new avenues of service, there is a

place for you in our Kiwanis family.

We offer various membership options
tailored to meet your needs and
availability. By becoming a mem-

ber, you gain access to a wealth of

resources, educational opportunities,

and leadership development pro-
grams that will enrich your personal
and professional growth. The Kiwanis
Club is not only a platform for service
but also a platform for self-improve-

ment and lifelong learning.

Imagine the satisfaction of knowing
that your efforts have contributed
to a brighter future for children in
your community. Picture the smiles,
the laughter, and the sense of hope
you can help create. By joining the
Kiwanis Club, you become part of a
legacy of kindness, leaving a lasting

legacy for generations to come.

So, if you're ready to embark on an
extraordinary journey of service,
connection, and personal growth,

we invite you to explore the Kiwanis
Club. Together, let’s make a positive
difference in the lives of children,
families, and communities. Reach out
to your local Kiwanis Club today and
discover the joy of giving back.

For membership inquiries please contact:
Kiwanis Membership Director -

Buddy Budiansky 386-334-2865,
buddyb112@gmail.com

Join us and let your kindness shine!

LEGAL SOLUTIONS, P.A.

00
e REID

Full-service boutique law firm and title
company providing services in
business law, trademarks, real estate
law, and title/real estate closings.

NICOLE REID, ESQ.

Managing Attorney
321.234.2478

Admin@ReidLegalSolutions.com
Reidlegalsolutions.com

Office: Daytona Beach. Serving all of Central Florida

Certified Cruise Specialist, Certified Luxury Specialist
Specializing in Cruises, All Inclusive Resorts

WEEKEND CRUISE GETAWAY

DEC 1-4 OUT OF PORT CANAVERAL ONBOARD ROYAL CARIBBEAN'S ALLURE OF THE SEAS

Interior - $492.22 per person
Central Park View Balcony - $585.22 per person
Ocean View Balcony - $706.22 per person

ACC

ACCREDITED

CRUISE COUNSELLOR

404-242-9334

ggmack@travelmation.net

R CA

TRAVELMAT]|ON

TOPPRODLiiEZS

Lisa Bailey - Owner/Broker

211 E INTERNATIONAL SPEEDWAY BLVD.,
DAYTONA BEACH FLORIDA

888.330.7063 | L29homes.com

Mobile Homes on leased land only (we pick up where
Realtors leave off following NAR guidelines)

Volusia Flagler REAL Producers - 13
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Photography by: Cld Photography
Written by: Manuela Nivia

With almost a decade of experience
in the Daytona Beach real estate
market, REALTOR® Tom Caffrey
serves as a trusted advisor and
advocate for families looking to
buy or sell properties across the
local community. His in-depth
knowledge of the area, coupled with
an unwavering commitment to his
clients, has earned him a reputation
as a reliable and results-driven
agent. Always determined to forge
his own path, Tom took a winding
road into the real estate industry.
Through a variety of unique
experiences that were not without
adversity, Tom ultimately fueled his
personal and professional success.

“I got bullied around and was picked on daily

at school, so I decided it wasn’t for me,” Tom
recalled. “I never felt comfortable and started
skipping class in the second or third grade. I
ended up dropping out of high school, but even-
tually got my diploma at Daytona State College.
There’s a benefit to school, but it wasn’t very
conducive for my growth because I didn’t want to

fit into a square box.”

Never one to shy away from hard work, however,
Tom entered the workforce at just 15 years old
and gained experience across several indus-
tries, including phone sales, plumbing, welding,
waiting tables, and even pouring concrete. These
opportunities allowed him to develop a versatile
skill set and a deep understanding of customer
needs. Tom’s passion for sales then led him to
join the Mitsubishi brand, where he thrived as a
salesperson. Over his 14-year tenure, he achieved
remarkable success, becoming the number one
salesperson in the country for Mitsubishi and

later the dealership’s general manager.

Volusia Flagler REAL Producers -




“Working from such a young age gave
me the opportunity to meet different
people and allowed me to gravitate
towards success,” Tom described. “I
learned how to hustle, and it taught

me a lot about being accountable. At
Mitsubishi, I had a great management
team that encouraged growth and
understanding of the product. I learned
how to work with customers and deal

with what’s between their ears.”

Drawing from his background in the
automotive industry, Tom has har-
nessed a deep passion for negotiation
and exceptional customer relations—a
combination of skills that have proven
invaluable in his real estate career.
Since his start in the business in 2015,
Tom has dedicated himself to forging

meaningful connections that pave the

16 - July 2023

TO HUSTLE, & IT
A TAUGHT ME A LO
~" ABOUT BEING

ACCOUNTABLE.
= ™y

H"‘-—.
way for successful real estate transac-
tions. His commitment to his clients
shines through in every interaction,
as he goes above and beyond to
ensure their needs are met and their

expectations exceeded.

“The most rewarding part of the busi-
ness for me is seeing people happy,”
Tom described. “I’'m passionate about
finding the link between a buyer and
seller that gets us under contract in a
competitive market while bringing the
deal to fruition with both parties feel-
ing satisfied. I like the negotiation part,
which comes from being in the car
business for so long. I like slow yeses

and I enjoy being the middleman.”

As an Ambassador of the Ormond

Beach Chamber of Commerce and

Vice President for Ormond Mainstreet,
Tom also stands out as a devoted member

of the Greater Daytona Beach community.

His involvement extends beyond the realm
of real estate, as he actively engages with
local businesses to foster growth and
cooperation. Recently, he also collaborated
on a groundbreaking project by spear-
heading the establishment of the World’s
Most Famous Brewery, paying homage to
Daytona’s heritage as the “World’s Most
Famous Beach.’ This endeavor was made
possible due to Tom’s advocacy efforts,
which sought to sanction breweries outside
of industrial zones and ultimately posi-
tioned him and his team as the face of

transformative change for local businesses.

“I’'m passionate about driving businesses
because it’s what makes the community
better,” Tom shared. “If there’s money being
injected into the community and people are
actively enjoying the area, there’s no better
way to show our city’s welcoming atmo-
sphere and how we’re working together to

make the community better.”

Despite his remarkable success as an
entrepreneur and real estate professional,
what Tom values most is his dedication

to his family and the meaningful rela-
tionships he has cultivated both within
and outside of his business. Recognizing
the challenges of achieving a harmonious
work-life balance, Tom appreciates the
flexibility that a career in real estate pro-
vides. In line with these priorities, he has
made commitment and consistency guiding
principles not only in his professional

endeavors but also in his personal life.

“From the time I was 15 [years old], I
haven’t worked less than 60 hours a week,”
Tom explained. “I could be happy working
seven days a week as long as I have time

for my family. I don’t get burned out and

it’s been that way since I was very young.
Work-life balance is something I have to
work at. Flexibility is key at this stage in my
life and the way I've set up my real estate
career offers that, and allows me to con-

tinue to be a top producer in our market.”

) Hamilton

HOME MORTGAGE

Michael Cathey

Loan Advisor

B5-316-7716

%X FOR HEROES

SPECIAL MORTGAGE
BENEFITS:

* VA, FHA, Conventional and
USDA loans are eligible

* Purchases & Refinances

* Dedicated service from a
team of mortgage experts

&le Go CBeyond Sour Sl;rredaﬂhg&?

L e

-Pools o pas « Water Features e Installed & Repaired-

86-451-2445
< Qrmod SBench. S loridde

BstCoastPoolsandSpas.com

icense CPC1457246

FB: @cldphotofamily 1G:@cld.photo.family

Not Just Photography But an Adventure

[ love to captfure moments that would otherwise
be forgotten -- if not caught on camera.

Call or text 407-949-8314
cldphotofamily.com

Volusia Flagler REAL Producers - 17
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Deininger

Your resource for coastal living, REALTOR® Hilary
Deininger is an ambitious self-starter who is known
for approaching every real estate transaction with
integrity, hard work, and dedication. Originally hail-
ing from Delaware, Hilary’s journey took her across
the country, from California to the shores of Hawaii.
In Daytona Beach, however, she discovered a sense of
belonging coupled with the small beach town atmo-
sphere that she had always envisioned. It’s in this
supportive community that she was able to launch

a successful real estate career that leverages her

strengths to serve local families.
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Sunshine State Success

“As soon as I got here, I felt this was the perfect place for us,”
Hilary recalled. “God knew exactly what he was doing. We’ve
been able to have deeper and more meaningful relationships
here. We have an amazing community and support system, more

so than I ever have in my entire life.”

Though originally a counselor by trade, Hilary had a clear goal
for her career when she arrived at Daytona Beach—one that
would allow her to utilize her experiences and attributes while
offering her the freedom she desired. Having admired the profes-
sion from afar, real estate stood out as the perfect avenue. After
closing $18 million in team sales in 2022, Hilary decided to form
HD Homes Group in February 2023—an undertaking that has
allowed her to cultivate her own vision of a successful real estate
team. To ensure a hands-on, personal connection with each
client they serve, HD Homes Group is comprised solely of Hilary
and Heather Winlock, a dedicated buyer’s agent and listing assis-
tant who Hilary describes as “the Robin to her Batman.”

“I do things a bit differently than other people and it works well
for me,” Hilary shared. “I don’t conform to a standard of what a
real estate agent does. 1 go above and beyond what others may
do. I'm learning that my vision is a very small team of profes-
sional agents who really have a passion for the customer like

I do, who really want to see the best for them. I love showing
houses, but in the end, it’s about helping someone find a home—

it’s about the person.”

Now a seasoned expert in the industry, Hilary partly attributes her
success to the lessons and inspiration she has drawn from fellow
agents in the industry. In the selling of her own home in Delaware,
she recalls the lasting impression left by her REALTOR®. In the
midst of a challenging closing, the agent remained composed and
worked diligently to find solutions for the Deininger family. These
lessons of perseverance and problem-solving continue to shape
Hilary’s approach to real estate, ensuring she delivers effective

solutions and unwavering support to her clients.

“A career in real estate is

all about the long game,”
Hilary explained. “You have
to look into the future and
work towards that—not the
commission check. Each
transaction is not about me. It
is about the buyer, seller and
working diligently and profes-
sionally to make each dream
come true. My devotion is to

them and their needs.”

Hilary’s dedication to her
clients goes beyond the
transactional aspect. She

is meaningfully invested in
their success and happiness,
offering tireless support and
a commitment to exceptional
service. Among her highest
priorities is empowering

her clients with knowledge
and information throughout
the real estate journey. She
understands the importance
of informed decision-making
and believes that educated
clients are better equipped to
achieve their goals. Whether
it’s discussing market data,
explaining contract terms, or
offering guidance on invest-
ment opportunities, Hilary is
driven by a genuine desire to
help local families navigate
the real estate landscape
with confidence.

“Because we eat, live, and
breathe real estate every
day, sometimes we think
other people know about real
estate, but they really don’t,”
Hilary described. “They
really need that education
and for you to let them know:
what the newest things are.
You're helping people spend
hundreds of thousands of
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dollars—this is not a little thing. You have to be there to advise

clients so they can make the right decisions for themselves.”

Operating from a servant-leader mentality, Hilary is a for-
midable advocate for each of her clients. Drawing from her
background in counseling, she prioritizes active listening as
well as taking the time to understand the unique needs and
requirements of each client she works with. Her diplomatic
personality allows her to navigate complex situations with ease
and embrace challenges head-on, never shying away from diffi-
cult situations. In fact, she believes she thrives on overcoming
obstacles—always welcoming every challenge with a resound-

ing “challenge accepted.”

“I get up in the morning and think about who needs me today and
who I can serve,” Hilary shared. “I pray to God to put someone in
my path who needs me. Throughout my life, I have been given so
much grace and I just really feel I need to put that grace back out

into the world in some way.”

Pressure With a Purpose
Stormi Walker LMT

Specializing in
Ashiatsu
Deep Tissue
Massage
and Body Work

(386)286-7724

By Appointment Only

B

(Datitinz (v

SPRAY TANNING
TEETH WHITENING

GoldenGlowBySabrina.com
(386) 286-2090

600 S Yonge St #11A, Ormond Beach, FL 32174

CLINIC FOR LASER BATE QEHOVAL AW] ANTI-AGING

| Bkl MPE

LASERSPA

Laser Hai Temoml £ Clinial Aesthdlios

p  CONSULTATIONS
W AND TEST SPOTS
www.illumelaserspa.com
DELAND, FL == 386-275-5093

SaltyDog

VACATIONS

Professional Vacation -
Rental Management

Need someone to manage your client’s vacation rental home or condo?

Ouir full service management includes:

B Hassle free-we provide the cleaners, maintenance, manage all bookings and more.

m Dynamic pricing strategies to maximize owner revenue and occupancy.

B Real estate referral fees paid

m Realtors always keep their client referrals and we let you know if your client is considering

additional purchases or selling.

LET SALTY DOG VACATIONS MANAGE YOUR
CLIENT'S VACATION RENTAL HOME OR CONDO

Closings
4. Made

A " Simple

» Specializing in FAST cash closings
» Residential and Commercial
»Online Access to Files 24/7

» Easy Fee Estimates

» Mobile Closings Ai

» Notary Services
+ Hero Discounts
SmartTitle

Unmatched customer SERVICES

service and top-netch OfficasinOn d Beach
cesin Ormend Beac]
software to aliow you and and Port Orange

your customers a well 3&6.317.4171

deserved stress-free closing ]
mysmarttitle.com

saltydogvacations@gmail.com
+(386) 202-3051

PRE MOVE PACKING ¢ LOCAL MOVING
POST MOVE UNPACKING AND ORGANIZATION

moreysrelocation.com | 904-906-3716
Direct Cell Phone 904-894-0384
Horidfu flext 1Py (elivery
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ALL ABOUT VOLUSIA FLAGLER REAL PRODUCERS

Rp Real Producers magazine started in Indianapolis in 2015 and is now in
~  over 130 markets across the nation and continues to spread rapidly.

Real Producers magazine started in Indianapolis
in 2015 and is now in over 130 markets across the

nation and continues to spread rapidly.

Q: WHO RECEIVES REAL PRODUCERS MAGAZINES?
A: The top 300+ real estate agents in the Volusia

Flagler Counties.

Q: WHAT IS THE GOAL OF THIS MAGAZINE?

A: We believe that we are better together. When we
surround ourselves with other successful, like-minded
people, we grow to new heights. Real Producersis a
platform that brings together the most elite individu-

als in Volusia Flagler Counties real estate.

‘We take the top 300 real estate agents and RP-vetted
businesses in every market, and we build an exclu-
sive community around that group. We share their
stories, successes, market trends, and upcoming
events — really, anything that will connect, inform

and inspire, we put in our monthly publication.

Q: DOES Real Producers HAVE EVENTS?
A: Yes! We will have specific networking events
throughout the year.

Q: WHAT IS THE PROCESS FOR BEING FEATURED
IN THIS MAGAZINE?

A: It’s really simple. You have to be on the top 300
list, and we take nominations seriously. You can
nominate other real estate agents, businesses, bro-
kers, owners or even yourself! Office leaders can

also nominate real estate agents. We will consider

anyone brought to our attention who is in the top 300
because we don’t know everyone’s story, so we need
your help to learn about them. We cannot guarantee a
feature, but we encourage you to meet with one of our
team members, support Real Producers and attend our

private events to increase your chances.

Q: WHAT DOES IT COST A REAL ESTATE AGENT/
TEAM TO BE FEATURED?

A: Zero, zilch, zippo, nada, nil. It costs nothing, my
friends, so nominate away! We are not a pay-to-play
model. We share real stories of Real Producers.

Q: WHO ARE THE RP-VETTED BUSINESSES?

A: They are one of the best businesses in Volusia
Flagler Counties in their category, and you can find
them listed in our index! We don’t just find these
businesses off the street, nor do we work with all
businesses that approach us. Many of the top agents
have recommended every single business you see in
this publication. We won’t even meet with a business
that has not been vetted by one of you and “stamped
for approval,” in a sense. Our team will further vet
every business to make sure they are a good fit and
bring value to our community. Our goal is to create a
powerhouse network, not only for the best real estate
agents in the area but the best businesses so we can

grow stronger together.

Q: HOW CAN | RECOMMEND A BUSINESS?

A: If you want to recommend a business that works
with top real estate agents, please email or message us!
Email;jayme@n2co.com

= e

MIlITARY/ FIRST RESPIINI]ER DISCOUNT

NEW CONSTRUCTION SPECIALIST « PRE-DRYWALL FULL INSPECTION
1TMOS WARRANTY INSPECTION

Cars, Trucks, RV Boats, Motorcycles

386-220-03a4

-—

¥

MOLD,
ODORS,
TESTING
& WATER
DAMAGE

- 80 Odor & 100’s of health altering contaminants
killed organically — usually in 20 hrs with
one-of-a-kind NASA Technology

- A top reputable company with 10,000+
happy clients!

- 75% Saving from traditional mold remediation
in most cases and much more effective —
especially in A/C, duct work, & furnishings.

SEE o2wizard.com FOR HEALTH QUIZ,
TESTIMONIALS, PICS & MORE DETAILS.

386-689-4563
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A dynamic real estate duo, Amanda and JJ Rupp are making waves in the West Volusia real
estate market. Together, they have established Rupp’s Ipt realty, a premier team that prides itself
on going above and beyond to fulfill the unique needs of their clients. With a strong emphasis

on effective communication, expert negotiation skills, and meticulous organization, Amanda and
JJ provide exceptional service that keeps their customers’ real estate goals at the forefront. As
parents to Fisher, 5, and Sailor, 3, the couple not only shares a joint vision of transforming the real
estate experience but also making their own dreams come true.

“Real estate is a catalyst for us to drive forward all of our

goals—giving our kids a life they could only dream of with
two parents who love each other,” Amanda shared. “Our
family is our‘why’ and that drives us to go to work every
day. Once we had kids, it propelled us to create a good life

for them, for our families, and generationally as well.”

Before the Rupps joined forces in business, Amanda
initially sought to climb the corporate ladder. She soon
realized, however, that she aspired for the undeniable
opportunity that real estate offered to shape her own des-
tiny. It was during this pivotal time that she crossed paths
with JJ, who had already made a name for himself in the

industry through house-flipping ventures. Undeterred by

the challenges that lay ahead, Amanda dedicated her-
self to obtaining her real estate license, solidifying

her commitment to this transformative profession.

“I wanted to get into something where my income
potential was unlimited, and I could get out of it what
I put into it,” Amanda recalled. “When I worked in
the corporate world, I told them I would make $1
million selling real estate and they all laughed. Every
time I’ve been told I can’t do something, that’s fueled

me to prove them all wrong.”

Since their start in the industry, Amanda and JJ have

combined their unique strengths and shared passion
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for real estate to create a dynamic
partnership that continues to flourish.
Amanda excels in the retail aspect of
the business, leveraging her expertise
to ensure that transactions smoothly
progress to the closing table. On

the other hand, JJ’s expertise lies in
more out-of-office aspects, such as
market analysis and property evalu-
ation, which perfectly complements
Amanda’s retail prowess. By pooling
their talents and working in tandem,
the couple ensures that clients receive
comprehensive and well-rounded
support, ultimately elevating their

home-buying or selling experience.

“We’re both working towards the
same goal and we’re on the same
page of what we’re trying to do both
in life and in business,” JJ explained.
We have separate roles and take the
business on from different angles, but

we mesh together well.”

26 - July 2023

YOU ARE A REFLECTION .
OF THE EFFORT YOU PUT 1
INTO THIS BUSINESS—

THAT’S WHY WE GRIND. 9’% ®

The duo recently made the strategic
decision to transition their team from
their own brokerage to lIpt realty
where they have been recognized as
one of the top performers amongst

a vast pool of agents, receiving the
prestigious Black Badge Award. By
joining forces with Ipt realty, they
were able to streamline their oper-
ations, delegate compliance-related
tasks, and focus on leading and
supporting their team of 30 agents.
This move has allowed them to create
a nurturing environment that fosters
individual growth and empowers each
of the agents on their team to achieve
their own unique goals. With their
unwavering dedication to excellence
and a strong support system in place,
Amanda and JJ continue to make
their mark in the real estate industry,
setting new standards of success and
leaving a lasting impression on clients

and colleagues alike.

“What sets us apart is that we treat

our careers as a full-time job,” Amanda
explained. “We come to the office every
day and we have really put in the time to
get to where we are. You are a reflection
of the effort you put into this business—

that’s why we grind.”

At Rupp’s Ipt realty, clients not only
benefit from Amanda and JJ’s outstand-
ing communication and negotiation skills
but also from a genuine partnership built
on trust, integrity, and a genuine desire
to see their clients succeed. It is this win-
ning combination that sets Amanda and

JJ apart in such a competitive industry.

“We’re very lucky,” JJ shared. “We
haven’t met anybody that works together
well to the extent that we do. We try to
be on the same page about our larg-
er-picture goals and make sure we’re
working towards them. Every day we

keep that at the forefront of our minds.”

« Kitchen Remodeling

« Quartz Countertops

« Bathroom Transformation
« Flooring

One Stop Complete Home Remodeling

We Do It ALL For You

estimate

Call us today for

« Fomily Owned and
Operated.
* Licensed and Insured

ACLremodelingLLC.com
Follow us on Facebook ﬁ

» General Contractor
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Nic Martin - Licensed Insurance Agent
(334) 300-3209
Are your clients new to the area, retiring, or Medicare eligible?
Are they self-employed or leaving employment?
Are they looking for an advisor to represent their best interests?

Look no further! My name is Nic Martin and as a licensed insurance expert | can
find coverage to fit your client’s individual situation. With access to numerous
insurance companies | can present ALL options available and recommend the right
plan for their needs and budget. For personalized service call (334) 300-3999 or
email at nic.martin@healthmarkets.com today!

Private Insurance - Affordable Care Act - Medicare Supplement - Medicare Advantage
Long Term Care - Whole Life - Term Life - Annuities

Nic Martin Licensed Insurance Agent
334-300-3999 - nic.martin@healthmarkets.com - healthmarkets.com/nic.martin

HealthMarkets Insurance Agency
Health | Medicare | Small Group | Life | Supplemental
4455 Baymeadows Road, Suite 104 - Jacksonville, FL 32217

C (334) 300-3999 - < O (386) 346-5755 = > F (904) 425-9076
NMartin@HealthMarkets.com - HealthMarkets.com/NMartin




