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Townhomes and Single-Family Homes
Starting in the $400ks

Only Steps to the Swamp Rabbit Trail
and Main Street Travelers Rest!
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PrimeLendingm

Home Loans Made Simple.

Let's Partner Today
Jay McDonald

d rfy_n.-a,(’n,‘e e homed

Your Trusted Source for w2
Quality Custom Homes L h
Since 1971. :

-Custom Builds-

" = __ﬂ_,w..__,‘_ : PRI Production Manager
-Remodels- AR SIS NMLS# 659243

864-315-3595
jmcdonald@primelending.com

N

View Our
Portfolio @

864-882-1194

centralcontracting.com
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REAL

PRODUCERS
PODCAST

ith the nation’

Same Brand, New Reach —
Tune in for free today

Listen on
Apple Podcasts

LISTEN ON MK . ) -k

e, |

 INSPIRING CONVERSATIONS
- TOP REAL ESTATE AGENTS

Listen on -
amazon music T i e T

witHHosT REMINGTON RAMSEY

Real Producers Podcast is hosted by Remington Ramsey,
creator of the Real Producers brand that reaches more
than 100 markets nationwide. He is a real estate investor
as well as an avid reader and writer.
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A HOUSEISO/CLEAN|IT"WILLMAKE

THEINEIGHBORSJEALOUS.

Hod;e Washing / Low-Pressuré Roof Cleaning / Gutter Cleaning
Concrete Cleaning / Red Mud Removal
Buckley Brothers provides exterior
cleaning services that will revitalize your
listing's appearance and bring it to life.

Buckley Brothers, LLC

4

Call to Inquire About Our No other cleaning company
Realtor Referral Program cleans quite like us.
(864) 327-8333 Don't believe us?
buckleybrotherscleaningservices.com Scan to see for yourself!



PREFERRED PARTNERS
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ATTORNEY - REAL ESTATE
Breaux and Callahan

Law Firm P.A.

(864) 520-1687
breauxcallahan.com

Guest & Brady

Attorney at Law
(864) 233-7200
guestbrady.com

Holliday Ingram LLC
(864) 232-3541
Hollidaylngram.com

Toates Law Firm
(864) 549-3310
toateslawfirm.com

BUILDER

Evergreen

Custom Construction
(864) 844-4833
www.UseEvergreen.com

CAR DEALERSHIP
Carlton Motor Cars Inc
(864) 213-8000
carltonmb.com

CPA SERVICES

P Graydon CPA, LLC
(864) 232-1545
pgraydoncpa.com

CUSTOM HOME BUILDERS
Central Signature

Homes, LLC

(864) 882-1194
www.centralcontracting.com

10 - July 2023

CUSTOM HOMES
Rembrey Construction
(864) 444-3332
rembrey.com

FINANCIAL MANAGEMENT
Wagner Wealth Management
(864) 236-4706

3 Legacy Park Road

Suite A

Greenville, SC 29607
wagnerwealth
management.com

HOME INSPECTION
Advantage

Inspection Upstate

(864) 298-0405
advantagegreenville.com

Pillar to Post The Gold Team
(864) 235-5777
thegoldteam.pillartopost.com

Pro-Tech Inspections
(864) 386-3810
Www.pro-tech
inspections.com

HOME REPAIR

Owner’s Choice Construction
(864) 252-4999
ownerschoice
construction.com

INSURANCE
FCI Agency
(864) 334-1200
fcisc.com

them for supporting the REALTOR® community!

NuVantage Insurance, a
OneGroup Company
Sharon DuBois

(954) 540-7697

INSURANCE AGENCY
Clemson Insurance
(864) 639-2822
Clemsoninsurance.com

Fisher Allstate
/agents.allstate.com/stephen

-fisher-clemson-sc.html?utm_

source=GMB&utm_
medium=Website

INSURANCE AGENT
Ed Patterson - State
Farm Agent

(864) 322-0031
www.edpatterson.net

INTERIOR DESIGN,
FURNITURE, ACCESSORIES
Villa Verona Design

(412) 418-3555
villaveronadesign.com

LAND DEVELOPMENT
Pinestone Realty, LLC
(864) 867-1389
pinestonebuilders.com

LAWYER

Sallé Law Firm
(864) 234-2901
sallegalloway.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

MORTGAGE
American Financial
Network, Inc

(864) 794-5626
caitlynmarcell.com

Annie Mac Home Mortgage
(864) 626-3743
stacymizzell.annie-mac.com

Eugenia Bentley
Mortgage Team
(864) 449-5845
uhm.com/ebentley

Jay Mcdonald- Prime Lending
(864) 915-3031
lo.primelending.com/
jmcdonald

LendFirst Mortgage
(864) 905-1282
thegafkengroup.com

Stephan Schnaiter-
Hanover Mortgage
(864) 631-9140
hanovermortgageco.
com/employees/
stephan-schnaiter

MORTGAGE LENDER
Best Life Mortgage
(864) 800-9251
bestlifemortgage
advisor.com

MOVING SERVICES
Swamp Rabbit Moving
(864) 643-2213
www.swamprabbit
moving.com

PEST CONTROL

Pest Guard Solutions

(864) 616-6308
www.pestguardsolutions.com

PHOTOGRAPHY
Carolina House Shots
(864) 412-0902
carolinahouseshots.com

PRESSURE

WASHING SERVICES
Buckley Brothers Cleaning
Services, LLC

(864) 327-8333
www.buckleybrothers
cleaningservices.com

RESTORATION & RADON
Greenville Radon Specialist
(864) 416-1721
www.hiregrs.com

RESTORATION -

WATER, FIRE & MOLD
Steamatic Of Greater Greenville
(864) 962-5410
steamaticsc.com

ROOFING

Carolina Roof Rescue
(864) 900-5999
carolinaroofrescue.com/

Dolly’s Roofing, Inc
(864) 882-1555
dollysroofing.com

Gilstrap Roofing
(864) 414-5138
gilstraproofing.com

STAGING

Cozy Q Home
(864) 918-9817
cozyghome.com

STRUCTURAL REPAIR
Crescent Crawl Space Repair
(864) 361-1182
callcrescent.com

Upstate Structural Repair
(864) 990-6398
upstatestructuralrepair.com

SUPERMARKET /
GROCERY / DELI

Ingles

(828) 681-5173
www.ingles-markets.com

WINDOW TREATMENTS
Southern Traditions
Window Fashions

(864) 286-0044
www.shutters4u.com

Buyer Protection and Realtor Relief Plan
includes 90-day warranties free with
a whole home inspection!

%
2WDAYES MoLD

SEWERIGARD

Recall PLATINUM

OTECTION PLAN

OUR SERVILES:

Whole Home Inspection
CL100 Termite Letters
Radon Testing
Sewer Scope Inspections
Pool/Spa Inspections
Indoor Air Quality
Water Quality Sampling
Well Inspections
Asbestos Sampling
Meth Residue
Project Management
FHA Foundation Certifications

We make the inspection appointments for you!

1 SPECTORA

Only providers Media rich
of 360 photos same day
in every report reports

Real time online
avaliablity &
scheduling.

Licensed, Insured, Bonded, Verified Background Checks

Pro-Tech Inspections
864.386:3810

Www.pro-techinspections.com

Upstate Real Producers - 11
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Your Reliable Restsration .
& Radon Solution

RESTORATION & RADON TESTING &
CLEANING SERVICES MITIGATION SPECIALIST
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MEET THE

UPSTATE

REAL PRODUCERS TEAM

Robert Smith Sierra Nelson Tara Ledvina Amy Porter
Owner & Publisher Co- Owner & Publisher Client Concierge/Admin Director of Content/Relations
robert.smith@realproducersmag.com sierra.nelson@n2co.com clientsuccessmanager@n2co.com amy.porter@n2co.com

Andrea Hoffman Jo Walter Beth McCabe
Ad Strategist Photographer Writer
sc.ads@n2co.com jo@carolinahouseshots.com

If you are interested in contributing or nominating REALTORS® for certain stories, please email robert.smith@realproducersmag.com.

OWNERS CHOICE
CONSTRUCTION LLC

14 - July 2023
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Financial Planning | Asset Management
Investment Management | Tax & Estate Planning
Insurance Needs | Business Continuation Planning

WAGNER Anderson ¢ Greenville * Seneca I"r

WEALTH MANAGEMENT wagnerwealthmanagement.com CETSLOARIED

Securities offered through Arkadios Capital. Member FINRA/SIPC. Advisory Services through Wealth Management Advisors, LLC. Arkadios Capital and Wealth Management Advisors, LLC are not affiliated through any ownership.

QUALITY WITHOUT COMPROMISE

/7 Cir, =
DO I |y's ROOfi nlﬁ INSTALLATION

* Quality
workmanship

¢ Excellent Customer
Service

* Factory Trained
Installers

STEPHEN

» We work with your
insurance company
when filing storm
damage claims.

FISHER

Need an
I nsu ra n Ce 144 Thomas Green Blvd

Suite 238

SOIUtion o) Clemson, SC 29631
Close a
Client's Loan?

Coverage, discounts and features are subject to terms, conditions and availability. 10% discount
applies to premium for major perils. Savings vary. Allstate vehicle and Property Insurance Co.,
Allstate Property and Casualty Insurance Co.® 2015 Allstate Insurance Co.

Upstate Real Producers - 15
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E Scan to Find
= Out Why We
are the Experts
in Upstate
Custom Homes

LUXURY CUSTOM HOMES

We don’t just offer dreams. We promise them.

Rembrey works hand-in-hand with each owner to develop a comprehensive
homebuilding plan, helping guide you each step of the way. Our expertise in the luxury
custom home industry enables us to consider all possible solutions for your dream home.

Featured Communities
Private Estates ¢ Cliffs Communities
Cobblestone * Montebello
Connect With Us

864.444.3332 | rembrey.com

PROUD PHOTOGRAPHY
PARTNER FOR UPSTATE

REAL PRODUCERS

- HDR Photography

- Aerial Photo & Video

- Twilight Photography

- Custom Foor Plans

- AirBnB Photography

- Virtual Staging

- Commercial Real Estate
Photography

that Elevate
Your Listings

Scan Here
to Easily
Book Your
Appointment
Online

jo@carolinahouseshots.com

1 ? ar | ..FCIAgency

Auto * Home + Life » Business

Realtors are my expertise. As your local insurance broker, I'll help you close faster
and more smoathly! ,
Let's grab coffee and chat!

Candice EFSh‘ﬂp \, B64-542-1611 A Condice@lcisc.com ) 503 Old Boiling Springs Rd Greer, SC 29850

I'LL DO THE HEAVY LIFTING TO

LET US BE YOUR TAX EXPERT SO YOU CAN GET BACK
TO SPENDING TIME WITH YOUR CLIENTS

AND MAKE THE MOST OUT OF YOUR HARD EARNED DOLLARS

PHYLLIS P. GRAYDON, CPA

Scan to Schedule Your Consultation Today

@ P GRAYDON CPA, LLC Proven Ability. Personal Commitment.

401 Parker Ivey Drive Greenville, SC 29607 + 864.232.1545 + info@pgraydoncpa.com




HAPPY
OF JULY

>> p u b | IS h e rS n Ote By Robert Smith, Owner/Publisher

SUMMER TIME, SUMMER TIME, SUMMER TIME!

Things are heating up around here!

Upstate Real Producers, things are heating up!
Literally! The BBQ grills are firing up, boats are
out on the lake daily, and chairs by the pool are
certainly not lacking any attention, and hope-

fully, you are crushing it in sales already!

For many people, the month of July means
BBQ), fireworks, and family time. But it also
means celebrating the freedom that we share,
thanks to all the veterans who served this
great country. As we enjoy this holiday, make
sure that you keep all those who have served
and are currently serving in your thoughts.

We live in a truly incredible nation.

We hope that you enjoy this issue as it is
yet again filled with stories of your peers
that are created to connect, inform and
inspire the best of the best REALTORS®
in the Upstate, which is you.

I cannot say how thankful we are to have the
support of so many great REALTORS® and
also some of the best local vendors in the
area as well. We are not done yet, though!

Be on the lookout in the next month or two
for the announcement for Upstate Real
Producers that are exclusively for the top 500
REALTORS® and the preferred partners of
the publication. These are announcements
and event that you will not want to miss and
will be free of charge to all the REALTORS®
this publication goes to. Also, if you would like
to be featured or know of a REALTOR® that
should be featured, please feel free to reach
out to me with the contact info below. We

are always looking for the very best vendors
in the area. If you would like to nominate a
vendor that does amazing work and runs an
impressive business, have them reach out to

me with the contact info below!

As always, this publication is completely free to all the
top 500 REALTORS® and always will be. Upstate Real
Producers is 100 percent funded by the sponsors/adver-
tisers you see inUpstate Real Producers. Whenever you
are in need of products and services, we ask that you
please consider them for your needs. We meet with each
of them face-to-face to ensure the integrity and quality
of their business, and many of your peers hand-selected
them as one of the best in the Upstate as well.

CONNECTING. ELEVATING. INSPIRING.

Thanks,

Robert Smith
robert.smith@realproducersmag.com
843-560-6278

Would you like to be featured and / or know of a REALTOR® that you would like
to nominate? Do you know a business that should be a part of our preferred
partner list? Reach out to us at Robert.smith@realproducersmag.com

Here's the deal,

home + auto =
savings.

Ed Patterson, Agent Combine home and auto and
3257 N..Pleasantburg Drive save an average of 317127*_ I'm
Greenville, SC 29609 .
Bus: 864-322-0031 ready to help you. get th_e right
www.edpatterson.net coverage at the right price.
Se habla Espafiol Call me for a quote.

Like a good neighbor,

H ®
, State Farm is there.
*Average annual per household savings based ona 2021
national survey by State Farm® of new policyholders who
reported savings by switching to State Farm

State Farm Mutual Automobile Insurance Company
State Farm Indemnity Company

State Farm Fire and Casualty Company

State Farm General Insurance Company
Bloomington, IL

State Farm County Mutual Insurance Company of Texas
State Farm Lloyds
Richardson, TX

State Farm Florida Insurance Company
Winter Haven, FL St t F ®
o StateFarm

Upstate Real Producers - 19




SERVING SC SINCE 1935

FAMILY OWNED & OPERATED
FOR FOUR GENERATIONS

FULLY, LICENSED, BONDED
AND INSURED

LICENSED GENERAL CONTRACTOR

EXTENSIVE EXPERIENCE WITH HAIL
AND WIND DAMAGE CLAIMS

o a\
/_“u_ .
Gilstrap Roofing
Comprehensive
Roofing Services

RESIDENTIAL
COMMERCIAL

STORM DAMAGE
ROOF REPAIR

CALLTODAY TO REQUEST A QUOTE
(864) 269-1232 . gilstraproofing.com

office@gilstraproofing.com
1512 Easley Bridge Road, Greenville, SC 29611

m HOLLIDAY INGRAM

HollidayIngram.com

Ty Tonee b Plustiee s il

Staying Ahead of the Curve with a
Mortgage Lender Who's on Top of the
Latest Financial and Industry Trends

SPECIALIZING IN
Conventional « Jumbo . FHA . VA
USDA . Renovation Loans

Stacy Mizzell MN‘ | ) i Scanto
NMLS ID#: 263750 | 52 4 4 N B
(864) 414-8180  AnnieMac o AU e g Dt A
stacymizzell.com

SMIZZELL@ANNIE-MAC.COM
3451 Pelham Road, Greenville, SC 29615

N\ e

________

lham Road, Greenville, SC 29615. American Neighborhood Mortgage Acceptance
lome Mortgage, LoFiDirect) is licensed by the South Carolina Board of Financial
Institutions, license MLS-338923, Georgia Residential Mortgage Licensee #41523 , NMLS 338923, @

te Drive, Suite 400, Mount ]
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P> preferred partner spotlight

Written By Heather Spruill

THE ROOFTOP HEROES
OF THE UPSTATE

After 25+ years, Culler Roofing continues The heavy hail storm resulted in his own branch throughout his time in
to excel in the roofing industry having severe property damage in several Camden. He committed five years to
gained the trust of both the Upstate and locations, especially across the his dad to expand the family company
Midlands communities. Their personalized = Midlands. Neal’s father asked if he to the Upstate and create a thriving
care for each job, undeniable skillset, and could move back home for a year to business. Needless to say, Neal has
excellent workmanship makes this family help with the influx of calls regard- been assisting many homeowners for
business a reliable source when it comes ing new roofs. He agreed. The two over a decade and doesn’t seem to be
to all roofing needs. Continuing tradition, businessmen discussed Neal starting slowing down anytime soon.

Neal Culler shows outstanding customer
service and quality work for his commu-
nity, making him an ideal roofing contrac-

tor and businessman.

Learning the Ropes

As a kid of the 90s living in Camden, SC,
Neal worked alongside his father, Chris
Culler, learning what hard work looks like
in addition to running a business. Having
started in the industry more than 25 years
ago, Chris was determined to teach his son
about the trade and the fundamentals of
working well with customers and pro-
viding them with an easy and worry-free
construction experience. However, Neal
had other plans. Before setting off for
Clemson University, Neal jokingly told his
father that he never wanted to see another
shingle in his life.

Neal graduated in 2010 with a BS in
Construction Science Management and
a Business Administration minor. Due
to the economic climate at that time, he
accepted a position for an internship in
Annapolis, Maryland, a job outside the
construction industry. Just before his

internship ended that same year, a huge

storm struck South Carolina.

Upstate Real Producers - 23




Onward and Upward

With branches in the Midlands and the
Upstate, Neal and his father have worked
diligently to provide fantastic customer
assistance and good-quality roofing
services. Furthermore, their growing
business relies on an aspect they value

most: positive customer relationships.

“I think the way we treat people sets us
apart.” - NC

Culler Roofing has proven throughout
the years that its clientele will always
receive the best care, no matter the
type of project. Their customer base
ranges from commercial, residential,
and industrial, needing roof replace-

ment or repairs of all structure sizes

and materials. They do it all. Neal

and his father work hard to provide
their clients with ideas and solutions
to meet all of their roofing needs.
“Hard work, consistency, taking no
shortcuts, makes us stand confidently
behind our work,” Neal explains.
“People and clients...if you take care of

them, they will take care of you.”

While this company is successful in its
merit, Neal instills the same amount of
hard work and enthusiasm in his family.
He assures that time spent with his
wife, two sons, and daughter is tended
to in the same way he manages his
business: with care. “My ownership in
this company provides me with a great

work-life balance,” Neal explains. When

Neal is not conducting business, he and
his family enjoy outdoor activities and
support their kids in sporting events

and games. His loving and incredibly
involved approach with his family makes
him that much more of a dedicated and

trustworthy roofing contractor.

The future continues to look bright for
this family business. Neal has done a phe-
nomenal job showing his three children
the true meaning of hard work. Diligence
instilled in him by his father and teacher
at a young age has set this roofer and

businessman up for a successful future.

Do you have a tip you would like to
share with your fellow Realtors? Reach
out to us at amy.porter@n2co.com

66

Hard work, consistency,

taking no shortcuts,

makes us stand

confidently behind

our work. People énd
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clients...if you take

care of them, they will

take care of you.
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YOU ARE THE

Kb ul O e

HOME OF YOUR DREAMS

EVERGREEN

CUSTOM CONSTRUCTION

Custom Homes and Renovations

Conception | Design | Completion

CALL TODAY
So You Can Enjoy Your
Picture-Perfect Home

(864) 844-4833

UseEkEvergreen.com

"pnovmma A
"\ IFOUNDATION
| 'TO YOUR SALES

All our repairs come \xnth a
warranty that transfers to whoever
owns the house.

EUGENIA BENTLEY
MC_IRTGAGE TEAM

UNIONHOME ﬂ;

Lender7 :m:m:rmm

USR

Upstate Structural Reﬁalr llc

Have More Questions?
Reach out to reviewmyhomeinspection@gmail.com

+ Quick response to ensure inspections take place
within due diligence time frames
« Able to appropriately represent buyers and sellers
- Escrowed repairs so that closings can take place on time
+ Home inspection reviews for free if needed

+ Pre-drywall inspections for homes being built

WhyCozyQHome?

98% of buyers search for homes

online - Home Staging captivates
buyers from the first picture

<
i 7 . L Take Your Listings
to the Next Level
i - CALL or TEXT 864.918.9817
I ATAGING a0l

MORE BIDS. HIGHER OFFERS. FASTER SALES.

Shannon@ CozyQHome.com | cozyghome.com

-
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Many of us spend our lives searching for our
authentic selves. Reah Land Smith of Lake i ! y
Keowee Real Estate can undoubtedly claim this ‘ _ e Y 5 e R L
achievement! Driven by her passion for life, she . ' ' -
has found her niche in Real Estate.

Life Before Real Estate
During her junior year at the
University of South Carolina,
Reah was hired by Target.

She started her full-time
career with Target in Assets
Protection and began to climb
up the corporate ladder. In
2010, she started feeling burnt
out, and a friend suggested
she apply to work at a large
Greenville RE franchise.
Excited by the prospect of
working a simple nine-to-five
job, Reah leapt at the opportu-
nity, but within three years, she
was bored. With a long family
history in Oconee County (11
generations!), she was inter-

ested in returning to her roots

and selling real estate.

28 - July 2023

=AH SMITH

66

If you have been blessed with
an incredible life and the ability to
provide for your family because of a
real estate career, then it is your duty to
defend our ability to do so.

o ﬂ:*‘l‘ .'
o g &
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P> top producer

Written By Dana Moze-Kadavy
Photos By Jo Walter, Carolina House Shots

LAKE KEOWEE REAL ESTATE

£ I i %, = -
LY . | N A

Real Estate

After working as an
Operational Team Leader

for Coldwell Banker Caine
Company for three years, Reah
was ready to transition to the
sales side. She chose to work
for Lake Keowee Real Estate
because it exclusively sells
Lake Keowee Property, and
Reah explained that she “really

just wanted to sell a home.”

Andy Lee, the owner of Lake
Keowee Real Estate, is truly
an expert in the field. Sharing
a mutual love of the lake

and the business, Reah and
Andy are also partners in life.
Reah delightfully describes

them as “blissfully unwed!”

Upstate Real Producers - 29



Mentors

Her wonderful partner Andy has
been a professional mentor. Andy

is the Chair of the SC Real Estate
Commission and encourages Reah to
volunteer with all three levels of their
REALTOR® trade associates. Reah
proudly serves as the South Carolina
Realtors’ 2023 President-Elect. Her
Presidency will officially begin in
January 2024. Beyond Andy, Lorraine
Harding has also served as a mentor
in developing her leadership skills.
Reah shared, “Lorraine served in
1992 as the second SCR female pres-
ident since SCR’s inception in 1948. I
value her wisdom and advice greatly
and seek it out regularly. She faced so
many different challenges and helped
pave the way for me to serve as now
the 9th female president in 75 years.
So clearly we have some work to do
to reach parity in representation (on
a lot of fronts beyond just gender)

but I am proud to represent the more
than 28,000 SC realtor members as

authentically as I can.”

Family Life

After living a full life, which she
describes as “enthusiastically child-
less,” Reah can simultaneously enjoy
her lifestyle while being part of a
different side of life with her partner
Andy. He has two children, Taylor,
23, who will graduate from USC
Upstate this year, and his young son
Will, who is currently in fifth grade.
They love spending time on the lake,
hiking, and exploring.

After becoming a Real Estate Agent,
Reah had less time to dedicate to
motorcycle drag racing. Before her
career shift, she spent every free
minute at the track, but as her job
shifted, so did her hobbies. Now,
she spends her time at the lake on
her Seadoo Speedster 155 jet boat
or in her 1972 true vintage Avion
LaGrande travel trailer. She is
excited about all the adventures she

will go on with her little trailer.

30 - July 2023

Helping the Dreamers

Reah Land Smith is not one to pass off
responsibility. One of the local organi-
zations she supports is “Ripple of One.”
Reah explained the function of the
organization is “to empower families
to move beyond public assistance.
Their work is so important in break-
ing the cycle of poverty and creating
sustainable solutions and habits for the
success of their applicants.” Outside
of working with Ripple of One, she
shared her view of Realtor’s responsi-
bilities “Top producing agents... have a
responsibility to defend and influence
this industry and to be involved beyond
annual dues dollars. If you have been
blessed with an incredible life and

the ability to provide for your family
because of a real estate career, then it
is your duty to defend our ability to do
so. Realtors are the defenders of the
American Dream. There is no National
Association of Homeowners, it is upon
us as Realtors to advocate for them.”
She went on to say uplifting words
“Anyone can step forward as a leader
at any time. You don’t have to wait to
be called to serve or think it requires a
fancy title. Just behaving as a leader at
any and all times raises the profession-

alism of our industry overall.”

Future in Real Estate

Reah cares about more than just the
transaction. All of the opportunities
made available through real estate- per-
sonally and professionally have only
increased her love for the field. She
wants to help families create genera-
tional wealth through homeownership.
She said, “I have a real driving desire
to work towards advocacy avenues
that create opportunities for workforce
housing and getting more Americans
into homeownership. One of the
simplest ways to get started building
wealth is investment in real estate
through home ownership. I want that
message to continue to be delivered to
the next generations and also to the
communities that historically have had

more barriers to attaining property

ownership. My dreams now go beyond
how to get my buyers into their “dream
lake home.” My dreams include a real
estate professional industry that values

and strongly upholds federal fair housing

ARTY
*U{)T[ - AU*IWEH'

laws, that takes their responsibility for Reah shared a note for other Real

fair dealing seriously and equitably for Estate Agents; “I would like to encour-
all, that upholds at all cost our Realtor age anyone in the readership to reach
Code of Ethics.” out to me, especially as it relates to

improving our industry and serving as a

leader, with or without a title.”

| have a real driving
desire to work towards
advocacy avenues that
create opportunities for
workforce housing and
getting more Americans

7Y
y

* into homeownership.
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Written By Dana Moze-Kada « Photos By Jo Walter, Carolina House Shots . . o . . . . .
ensy : W Y refina ot Success is not freely given, it is earned, and Corinne Mehrling Nickell, owner and Broker in

Charge of Nest Realty, is a testament to this fact. During her first years in Real Estate, she
worked as a licensed assistant; but the housing market crash of 2008 made her transition

LB into Real Estate turbulent. Despite the financial situation, her boss paid to keep her
= health benefits, but it was insufficient to make ends meet. Corinne did not complain; she

explained, “I started cleaning houses on the weekends to make ends meet. I am a roll up
Hr your sleeve and do what you gotta do to make it work kinda person.”

HELPING HANDS

® When first entering the Real Estate Business, Corinne
1 ( : e was blessed to be surrounded by helping hands. In 2007,
Corinne got her Real Estate license when her dear

friends and mentors, Charles and Frances Sampson,
paid for her to take the test. Outside of her incredible

friends that financially supported her in earning her
license, her greatest support (and critique) came from
her mother. She provided Corinne with a bit of wisdom
that she has carried all her life “you don’t have to be the
smartest person in the room if you are willing to out-
work everyone in the room. She also taught me that in
life, telling people what you are going to do isn’t nearly

as impressive as showing them.”

Corinne lives a life with a heart filled with gratitude. She
shared, “I have had help, love, and support from everyone
in my life. My husband (who has dealt with me working
late nights and leaning on him during stressful deals),

my Mom, who raised me to work hard, my extended

family that has cele-
brated every success
and picked me up after
every failure.....and the
agents who took a leap
of faith to join a broker-
age with no track record
other than the person

v (me) asking them to
LA . e L

p ﬁ‘{q W ff‘p. 1 . S — trust me and join.” Her

: family loves to spend

: time together, traveling,
watching movies, baking
and building sand castles
on the beach. With
two young children,
Olivia age 9, James
age 6, and a sweet dog
named Rosie, Corinne
and her husband Adam
certainly have their
hands (and hearts) full!
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Blessed with the mind of a
leader and servant’s heart,
opening her business,

Nest Realty, in the Greater
Greenville Area has created
the perfect environment for
Corinne and her team to
grow. Her (and her agents)
take their job and responsi-
bilities seriously, “As agents,
we earn the responsibility of
assisting buyers and sellers
as they purchase and sell

a small part of this beau-

tiful community,” Corinne
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To build and
plan for a life
by design

and a legacy
worth leaving.
It’s all about
choosing to be
respectful of
time and staying
committed to
your morals

and values.

shared. Corinne values creating a

strong community: “to build and plan

for a life by design and a legacy worth

leaving. It’s all about choosing to be
respectful of time and staying com-

mitted to your morals and values.”

ON THE WAY UP
Before becoming Nest Realty’s BIC,

Corinne began her career in Real

Estate on Hilton Head Island at Charter
One North. After two years of working
as a licensed assistant, she moved to
Charleston and worked under Michael
Scarafile at Carolina One. Eventually,
she moved to Greenville, where she
worked with Dan Hamilton’s team

for a year before she was ready to

fly independently and built her bro-
kerage, Nest Realty, in 2021. The

years have been busy, and she has
an impressive career volume of 65
million in sales. In 2022, her broker-
age had a total volume of 76,398,000

and a personal volume of 8.5 million.

GRATITUDE
Corinne is thankful for her family
and team and excited to see how Nest

Realty will soar in the coming years.
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COLDWELL BANKER CAINE

Written By Dana Moze-Kadavy
Photos By Jo Walter, Carolina House Shots

Philippians 4:13 “I can do all things through Christ
who gives me strength.”

That Scripture verse has been Emily Elizabeth Slabaugh’s life
motto through sports, raising kids, and now as a real estate agent.
“Being a REALTOR® can be filled with top-of-the-world days and
knock-you-on-your-knees days. By way of my sports experiences,
building a family, and establishing my real estate career, Christ
has been my constant strength through both the good and bad

days,” this woman of faith reflects.

A Competitive Drive

A five-sport varsity athlete in high school and a two-sport col-
legiate athlete, Emily is decidedly competitive and driven. She
learned important lessons on the field and court (the value of
hard work, perseverance, and teamwork) that she was able to

apply to all aspects of life.

She earned her real estate license in 2019 and has a notewor-
thy track record, topping over 50 million dollars in sales. Last
year, her total volume was 20 million and she is set to surpass

that figure this year.
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Slabough

An enthusiastic, fun, and genuine person, Emily
realized that the secret to her success was
investing in relationships. Supporting others in
achieving success is what it’s all about to her.
As she says, “This is a people industry, and that
means always putting others first and not your-
self.” She does that each-and-every day in her

real estate career at Coldwell Banker Caine.

Road to Real Estate

Prior to real estate, Emily found great fulfillment in
serving in public relations and elementary education,
but when she had children, she was blessed to be
able to shift her attention to being home with them.
She comments, “Once my girls were enrolled in
preschool, I sensed it was time to start working part-
time. I always enjoyed interior design, staging homes,
research, and serving others, so the idea of becoming
a REALTOR® was always percolating in the back of
my mind.” Her love for sports fueled her competitive

nature and helped her establish key goals to attain.

“I reached out to a friend who was in the profession
to learn more about what it takes to be a REALTOR®
and after earning my license before I knew it,  had
my first client under contract! I am in the perfect
servant leadership role and have never looked back,”
smiles Emily. She looks up to her father, who exem-
plified servant leadership to an extremely fulfilling
level, leading with dignity, spunk, and integrity.
Emily explains, “These are the three traits that I have
established, modeling them after the example I was
provided throughout my whole life. The astonishing
part of this whole story is that after my dad retired
from being a University President of a local college,
he earned his real estate license and now is helping

me!” She couldn’t be happier about that.

Being a REALTOR® can be filled
with top-of-the-world days and

knock-you-on-your-knees days.

Gaining Momentum
In 2019, Emily began working with the “Wilson Upstate” team
under Keller Williams based out of Clemson. In 2020, she transi-
tioned to Allen Tate and was based in Seneca. 2022 brought the
opportunity to join a new brokerage and she was blessed to join
Coldwell Banker Caine. “With the sophisticated support systems
and ongoing client care built into their model, it has been a won-
derful experience. Great colleagues, great team atmosphere and

incredible client outcomes,” says Emily.

By way of my sports experiences,
building a family, and establishing my
real estate career, Christ has been
my constant strength through both
the good and bad days.

-
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She admires her first team leader, Amy
Wilson, who was an encouragement

to her. Emily explains, “She is the

one who got me into real estate and
helped me translate this new knowl-
edge acquired through books and put it
into actual practice. My second broker
in charge helped me find my personal
platform, allowing my positive and
enthusiastic attitude to shine through
in my real estate career, and today, I
can sense my new broker in charge has
my back with a whole life in balance
approach, zeroing in on exceptional

client service and support.”
Overcoming Obstacles

The road on this real estate journey

wasn’t easy, but Emily was up for the
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challenge. Her schedule from year

one was surprisingly demanding. She
shares, “I was moving at such a fast
pace that establishing an efficient use
of time was becoming a significant
challenge. My health and family were
important to me, but the demands of
this new career were eroding those pri-
orities. As I considered long-term solu-
tions without sacrificing client support,
I actively sought advice on getting the
help I needed to bring balance back.”

The answer to work-life balance was
adding several important people to cre-
ate a team. While they are still working
on dividing the workload, good prog-
ress is being made to bring balance and

reduce stress in their lives.

Smooth Sailing

Emily is passionate about offering
extraordinary service to her clients
while having a lot of fun along the way.
She knows she is supporting people at
an extremely stressful time in their life.
For most clients, this will be the largest
purchase or sale in their lives, and her
goal is to make it as smooth and com-

forting as possible.

Turning confusion and concern

into balance and success for cli-
ents and developing relationships
that become lifelong friendships is
what it’s all about to this driven real
estate agent. For Emily, the rela-
tionship with the client continues

after the transaction is complete.

66

So much can be learned
about how to deal
with life’s challenges
through sports!
Teamwork, disappointment,
success, hard work, how
to constructively manage
conflict and of course,
how to deal with winning

and losing in life.

She explains, “I view real estate as a
lifetime adventure, keeping in touch with
clients over the years and continuing to

support them as their needs change.”

Family Focused

God has blessed Emily with an
incredible family! She says, “I am
so thankful to live near my parents
and have them work with me. I owe

so much to my incredible parents.”

In 2009, she tied the knot with David,
her best friend! “He is a man who

loves God, me, and our two daugh-

ters. David is an individual with many
skills and talents, but most importantly,
his genuine spirit and fun personality

bring joy to everyone around him.”

They are blessed with two children,
Ella and Everly. Ella is kind, athletic,
and Emily’s shopping buddy. Their
youngest daughter, Everly, brings the
spunk to their family. “Both girls are a
treasure we don’t take for granted, and
their loving and bright personalities
are amazing.” The girls are widening

their interest in sports options, which

makes Emily’s heart proud.

“So much can be learned about how

to deal with life’s challenges through
sports! Teamwork, disappointment,
success, hard work, how to construc-
tively manage conflict and of course,
how to deal with winning and losing in
life,” she explains. Just as she learned
through sports, she is excited for her

girls to do the same.

Family Fun

As a family, Emily and her husband
and their two daughters love to travel
and make memories together, espe-
cially to places where water can be a
part of the journey! Popular pastimes
for this family of four include sailing,
boating, and anything water related.
Emily’s grandfather impacted her as
he exemplified his drive and devotion
by hand-building a 33-foot sailboat
over an eleven-year period. “He taught
me to sail and understand the joys and
dangers of the water,” she points out.

Giving Back

Emily has a heart for her clients as

well as the community. “I enjoy giving
back to Southern Wesleyan University,
where my college experience started
and really helped me grow, as well as
local charities and children’s ministries,”
she points out. “I believe in paying it for-
ward, because others that I didn’t even
know did that for me. It is powerful and

mysterious at the same time.”

A Bright Future

Emily is a talented and dedicated real
estate agent who has achieved great
success in her field. Her passion for
serving her clients with exceptional care
and support has earned her a reputation
as areliable and trustworthy agent.
Emily’s commitment to her clients, her
team, and her family is an inspiration to
all who know her. With her enthusiasm,
positivity, and dedication, Emily is sure
to continue making a positive impact on
her clients and the real estate industry

for many years to come.
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Real Estate has been a central part of Emily
Clough’s life since she was a student at the
University of South Carolina. She is now a
Realtor with The GVL Group - Keller Williams,
Real Estate, but she entered the field as a

Real Estate Assistant in Columbia, SC, while
she majored in Business with a focus on Real
Estate at USC. After graduation, she moved to
Greenville and worked as a Single Agent for a
year at Berkshire Hathaway before she joined a
team with KW. It was on this team that she met
her incredible husband, Logan. After two years
on this team, they started their partnership, The
GVL Group. Together they have spent the past

five years building their business.

CHALLENGES

Becoming a Realtor at 21 came with its chal-
lenges. Emily explained, “I found it hard to be
confident when competing with older, more sea-
soned agents. Over the years, gaining experience
and knowledge and being confident became easy.
Being a realtor, you can feel like you are always
“on call.” Especially in the beginning, you feel the
need to respond to every text, call or email imme-
diately, no matter the time of day. In the past,
I’ve left family events, vacations, and time with
friends to go show a home or meet with a poten-
tial client. Working alongside my husband, it can
be hard to turn off work mode when so much of
real estate intertwines with personal life. We
make sure to plan date nights with no real estate
talk and no real estate talk before bed.”

All of the hard work and sacrifice has paid off;
with her team, in 2021 they had 24 million in
sales. The following year, they reached 20 mil-
lion in sales. Beyond the tangible measurements
of success, having the opportunity to run the
business with her husband and mother has been

something she cherishes.

FAMILY LIFE

Emily and Logan love spending their free time
with their dogs; Beau, an 11-year-old Great
Pyrenees/Lab mix that Emily has had since she
was 19; and the newest addition to their family
is their puppy, Winston, another Great Pyrenees
mix. They enjoy spending time in their garden
with family and friends, but their secret love

is traveling. The couple married in Santorini,
Greece, and spent three weeks traveling through

France, Switzerland, and Italy this year.

I’'m passionate about making these
transactions as easy as possible
when I know my clients are already

dealing with a lot personally.
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MENTORS

Blessed with wonderful parents who have
inspired her life, Emily looks to both of them

as mentors. Throughout her childhood, her
father coached her volleyball, basketball, and
softball teams; as an adult, he still coaches her
in professionalism and work ethic. Her mother
serves as a role model in her personal life, a
wonderful wife and support to her family, and a
professional mentor as they are now co-work-

ers. Emily likes to refer to her as a “momager.”

ADVICE

When asked what advice she had for upcoming
Realtors, Emily wisely shared, “Consistency is

the key. Be consistent with your lead generation,
processes with clients, and contact post-closing,
and you’ll see your business grow.” She shared how
her experience in 2023 has varied from years prior
“I’ve helped more clients in the hard seasons of life.
(Divorce, death, job loss, etc.) I'm passionate about
making these transactions as easy as possible when
I know my clients are already dealing with a lot
personally.” Emily goes above and beyond to give

each client the support they need.

T, T
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Buying a home is a life-chang-

ing investment, especially for
younger first-time buyers, but
Emily loves what she does. “I
enjoy real estate because I feel
like I get to help people and work
beside my family while I'm doing
it. I take the time to get to know
my clients on a personal level and
end up becoming good friends

with many of them.”

THE FUTURE

Emily embodies the words of
Hellen Keller “Be happy with
what you have, while working
for what you want.” Working as
a Real Estate Agent brings her
joy and helps her work to achieve
her personal goal of early retire-
ment. At the moment, Emily
and Logan own four investment
properties and plan to purchase
more in the future; being able to
retire young and enjoy traveling
and spending time with friends
and family is the goal they work
as a team to achieve.
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