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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

AUTO, HOME &  

LIFE INSURANCE

Ted Mausbach American 
Family Insurance
Ted Mausbach
(480) 951-5058
8124 E Cactus Rd St 420
Scottsdale, AZ 85260
www.tedmausbach
agency.com

FINANCIAL ADVISOR

New York Life
Jarod Mills
(480) 766-1338
8665 E Krail St,
Scottsdale, AZ 85250
www.newyorklife.com

HOME INSPECTION

Stratton Inspection 
Services LLC
Paul Stratton
(480) 215-7264

HOME WARRANTY

First American 
Home Warranty
Karynn Waas
(480) 760-5623
2411 W Rose Garden Ln  
STE 100
Phoenix, AZ 85027
www.Kwaas.fahwcard.com

INSPECTIONS

Home Team Inspection 
Service of Scottsdale
Tracy Andrews
(480) 546-8040
www.hometeam.com/
scottsdale

Horizon Inspection Service
Dennis Nobley
(602) 859-4333
www.horizoninspection 
service.com

MORTGAGE

Adrian Webb 
Mortgage Advisors
(425) 658-8600
teamwebbloans.com

Alameda Mortgage Corp.
Matt Askland
(480) 759-1500 x1001
www.alamedamortgage.com

Bell Bank Mortgage
Margo Rockas & 
Laura Painter
(602) 451-2844
14350 N 87th St. Ste 165
Scottsdale, AZ 85260
www.RockasPainter 
Team.com

Guaranteed Rate Christian 
Hernandez NMLS 
#1427898, Guaranteed 
Rate NMLS #2611
(520) 264-8696  
xHablo Español
rate.com/christianhernandez

Guaranteed Rate Affinity
Kyle Pugel
(480) 444-5701
4346 E Sands Dr,
Phoenix, AZ 85050
www.grarate.com/ 
kylepugel.com

Michael Brandenburg 
- Nexa Mortgage
Michael Brandenburg
(928) 304-4111
2547 N Champlain Ave
Tempe, AZ 85281
www.mbrandenburg.
mloboss.com

Nova Home Loans
Jared Thom 
(602) 410-0069
6245 E Broadway Blvd
Tucson, AZ 85711
www.novahomeloans.com

MOVERS

Camelback Moving
Chad Olsen
(602) 564-6683
www.camelbackmoving.com

PHOTOGRAPHY

Desert Roots Photography
Kristina Ferro
(602) 643-6677
www.desertrootsstudios.com

PLUMBING / SEWER

100% Plumbing
Mont Stephenson
(602) 757-6780
17437 N 71st Dr Suite 106
Glendale, AZ 85308
www.100percentplumber.com

REAL ESTATE MEDIA

Armada Visuals
Tim Correa
(480) 316-3213
www.armadavisuals.com

ROOFING

AZ Roofing Works
Austin Gardener and 
Piper Lindenmuth
(602) 283-3383
www.azroofingworks.com

State 48 Roofing
(602) 527-8502
www.state48roofing.com

TITLE AGENCY

Premier Title Agency
Kristi Gray 
(602) 818-4115

Phone: (928) 304-4111
mbrandenburg@nexamortgage.com

www.bigskylendingteam.com
Mortgage Expert | NMLS 1924703

              3100 W Ray RD STE 201 O�ce # 209
Chandler, AZ 85281

Nexa NMLS 1660690

Your clients will get a Star-Spangled 
Mortgage Experience with us!

Michael Brandenburg

CamelbackMoving.com
Enroll Online today or call

602-564-6683

Become a VIP Partner and give your clients special savings and some peace
of mind. If a closing is delayed, 3 days, 2 nights, storage is FREE.

That’s one reason our motto is “Preserving Sanity One Move at a Time.”
(Membership is Free to Licensed Realtors®)

US DOT #1635834

CAMELBACK MOVING INC.

Happy
Independence

Day!

We have 850 
5 Star Reviews
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American Family Mutual Insurance Company, S.I. & its Operating Companies, 
6000 American Parkway, Madison, WI 53783 ©2021 19714 – Rev. 12/21 – 16314893

 Ted Mausbach, Agent 
8124 E Cactus Rd Ste 420
Scottsdale, AZ 85260
(480) 951-5058
tmausba1@amfam.com

Licensed & Insured | Supra Key (Lockbox) Access | Professional, Dependable, and Reliable | Highly Recommended

480-215-7264
INSPECTIONS@STRATTONINSPECTIONS.COM | WWW.STRATTONINSPECTIONS.COM

3303 E. Baseline Road # 119 | Gilbert, AZ 85234

• Residential Home Inspections
• Commercial Inspections
• Multi-Unit Inspections
• Pre-Sale Inspections
• New Build Phase Inspections
• One Year Warranty Inspections
• Sewer Scope Inspections
• Mold Inspections

THE #1  INSPECTION TEAM IN  THE  VALLEY

STRATTON INSPECTION SERVICES ������������������������������
���
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By Brett Gettman

publishers note

I hope everyone is staying cool in the summer heat. 
“Stay Cool” will be the theme for this publisher’s 
note. Not only because it’s hot and we’re all looking 
for shade and a cold drink. But also because this 
is my last publisher’s note that I’m writing and it’s 
somewhat of a goodbye. As many of you by now 
already know is that I’ve sold the publication and am 
focusing on my other business ventures. 

I’m so very grateful for the last two years being 
the publisher of this magazine. The future of this 
publication is in great hands. Chad and his staff 
will do an amazing job and no doubtedly take it to 
the next level. 

So while it’s a goodbye for me as the publisher of 
this magazine. It’s by no means a real goodbye. I’ll 
still be here as our other business Red Hog Media is 
very active with the Scottsdale Real Estate Scene 
and our new PodCast Common Connection will be 
looking to interview many of you that want to share 

your amazing stories.

Stay Cool Scottsdale!
Sincerely
Brett Gettman
208-920-3336 

Photo by Red Hog Media

Cool
Stay

INSPECTION SERVICE
Dennis Nobley, ACI

www.FAHW.com
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C H A D  
&  C A R A

By Joseph Haeger

feature story

Photo by Red Hog Media
Interior Design by Living with Lolo

Mr. and Mrs. Dankberg: The power-
house agent couple, ready to answer 
any real estate need

PARTNERS IN LIFE AND BUSINESS

Chad and Cara Dankberg are a real 
estate duo, servicing Arizonians for 
the last nine years. Cara has been 
working as an agent for nearly 16 
years, starting in 2007, but since 
they’ve teamed up they’ve helped 
each other grow even more in their 
professional lives.

“We enjoy working together,” Cara 
says. “There’s not an ego between the 
two of us. We both know how to do 
all aspects of this job.”

Their whole goal is to create a joyful 
experience for their clients and 
nurture a stress-free process. They 
understand this is the biggest finan-
cial decision most people will make 
in their lives and they want to ensure 
it goes off without a hitch.

THE TIME BEFORE

Cara attended college to become a 
software developer. She excelled in 
math and had an analytical mind, 

so it made sense to follow these 
strengths into her career. There was 
also a bit of self-competition at play. 
“I picked the major that required the 
highest GPA to get into,” she says 
with a laugh. “I liked that there was 
a logical path to things, and it made a 
lot of sense to me. But the languages 
I learned in college weren’t the 
languages I used for my jobs. I could 
see they were changing all the time 
— new technology and new ways of 
doing things were coming out, and I 
just didn’t have a passion for it.” Cara 
worked as a developer for five years 
but then found her true passion in 
real estate.

Chad wanted to go into sports mar-
keting during his post-college years. 
Unfortunately, getting into that busi-
ness was all about ticket sales, which 
he wasn’t interested in. Based on a 
recommendation from his father, he 
instead decided to bolster his resume 
with some real-life experience. His 
dad owned a direct mail advertising 
company but knew his son didn’t 
want to work under him, so he 
helped set up an interview at RSVP 
Publications in Las Vegas.

“I did that for a couple of years and 
liked it,” Chad tells me, “but then my 
father passed away suddenly.”

He moved back to Arizona partly to 
help his dad’s business partner keep 
the business afloat, but mainly to 
look after his mother and brother. 
“I had to grow up very quickly,” he 
says. “Part of his passing away was us 
going into a lawsuit with the hospital, 
and the money that came out of that 
was how I could make my first real 
estate investment. The equity I built 
in that [house] helped build our home 
in north Scottsdale now. It feels like 
my dad was a part of getting us to 

The equity I built in 

that [house] helped 

build our home in north 

Scottsdale now. It feels 

like my dad was a  

part of getting us to  

where we are.
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Financial Services Professional, New York Life

where we are.” Chad met 
Cara after he moved back, 
and when they fell in love 
and decided to start a fam-
ily, his new career began.

“I thought,‘Why don’t I get 
my real estate license and 
help her out while she’s 
pregnant and can’t do open 
houses and stuff like that.’” 
He realized he liked this 
kind of selling far more than 
the direct mail advertising 
he’d been doing for the last 
ten years, so he decided to 
jump in with both feet.

“It was the best decision  
I ever made,” he says, 
before adding, “besides 
marrying Cara.”

Protecting the
American
Dream,

Protecting the
American
Dream,

 Partner
with us
today!

(480) 546-8040         
hometeam.com/scottsdale

ONE HOME INSPECTION
AT A TIME.
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Photo by Armada Visuals

DAVIS
TYLERBy JOSEPH HAEGER

rising star

Tyler Davis has an incredible 
drive for success, using his 

entrepreneurial mindset to push 
the boundaries and make a 

name for himself
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Photo by Armada Visuals

as a great opportunity to show his son 
the ins and outs of the business world.

“He said,‘I will support you in the 
endeavor, but you have to go through 
and make sure everything pencils,’” 
Tyler recounts. “My neighbor at the 
time was a real estate agent, so he 
found us a property. I went through 
and did countless hours of research 
to try and find out how much it was 
going to cost to flip it. I penciled it, 
and it worked out great.”

Tyler spent about four months going 
to the house every day for between 
six and eight hours. Occasionally, he’d 
convince some friends to come with 
him to help, but outside of the things 
he needed his dad’s expertise for and 
projects that required a bonded and 
licensed professional, he did all the 
work himself.

At the end of the project, he success-
fully flipped the house and collected 
a nice profit. “From there, I wanted to 
continue to grow that money,” he says, 
“so what I did was start a clothing 
company. The thing I found out is 
don’t make your hobby a job because it 
turned out to be miserable. I loved the 
selling part and I loved the marketing 
part, but as far as the clothing, reach-
ing out to manufacturers, so on and so 
forth — that was not fun at all for me.”

This is when Tyler looked at his two 
major business ventures and discov-
ered how his interests overlapped 
between the two. He thought real 
estate could be for him. He talked to 
his neighbor, who has been contin-
ually recognized as one of the top 
producers in Washington state, and 
confirmed his hunch.

“I love talking to people, I love work-
ing with people, selling, architecture 
— [real estate] pretty much-mixed 
everything into one industry.”

A REALTOR’S PHILOSOPHY

Tyler is not in this business for the 
paycheck. From a young age, he knew 
he wanted to help people in any way 
he could.

“I built my business around helping 
people, not selling people,” he says. 
“I come from a household that said,‘If 
you’re stressed, you still gotta keep 
pushing. It’s learning and growing.’

This isn’t a 9–5 job, it’s 24/7. The 
biggest thing that pushes me to con-
tinue doing this is that I understand 
this is someone’s biggest purchase.” 
Tyler knows every one of his clients 
is an individual with different hopes 
and dreams. Helping someone isn’t 
necessarily about them buying or 
selling something — it’s about finding 
the decision that is right for them. 
“If I meet somebody and they say,‘I 
want to buy a house,’ and then we 
take a deep dive into who they are, 
what they want, and what their goals 
are, yeah I could convince them that 
they should buy, but if it doesn’t make 
sense, I’m not going to tell them to,” 
he says. “If you take money out of it, 
and you do it as a relationship busi-
ness, things become so much easier, 
so much less stressful, and so much 
more fulfilling.”

From here, Tyler is building a team 
to better support the volume and the 
kind of business he wants to do more 
of. Each day, they’re becoming a bet-
ter-functioning, well-oiled machine. “I 
want to get into development because 
I think there’s so much potential,” he 
tells me.

As far as his personal life — it’s all 
about experiencing new things, meet-
ing people, and seeing as much as he 
can by traveling to new places. The 
world is open and ready, and Tyler is 
only getting started.

GETTING OUT OF THE RAIN

Tyler Davis grew up in 
Snohomish, WA and shortly 
after graduating high school, 
packed up and moved south. 
“I took the summer right out 
of high school to get my real 
estate license,” Tyler says. 
“Then I moved down here to 
Arizona, took the final test, 
and found a brokerage.

The number one reason 
Tyler wanted to get out of 
the Evergreen State was the 
weather. “When I had to wake 
up and look at the weather app 
to see if I can even go outside 
and do something because 
it’s raining — that wore on 
me,” he says, remembering 
the daily life in the Pacific 
Northwest. “Down in Arizona, 

I’m always able to go out and 
do something.”

THE HGTV INFLUENCE

Tyler got into the real estate 
business the moment he 
graduated high school, and 
he knows he’s young, but that 
doesn’t stop him from chasing 
what he wants. In fact, this 
drive for success started when 
he was just sixteen years old. 
“This was about the time HGTV 
started getting popular when all 
those flipping shows were com-
ing out,” he tells me. “I said,‘You 
know, I want to flip a house.’” 
He took the proposal to his 
parents, who owned a construc-
tion business and had always 
encouraged and supported 
an entrepreneurial-minded 
approach to life. His dad saw it 

THIS ISN’T A 9–5 

JOB, IT’S 24/7. 

THE BIGGEST THING 

THAT PUSHES ME TO 

CONTINUE DOING 

THIS IS THAT I 

UNDERSTAND THIS 

IS SOMEONE’S 

BIGGEST 

PURCHASE.
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 with

√ Maintenance √ Repairs √ Refelts √ Replacements √ Installs √ New Construction
Complimentary inspections & appointment 

scheduling: state48roofing.com 480-698-4828        @State48Roofing
ROC 325352Residential and Small Commercial

Sell homes faster with
#SexyRoofStatus
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PREMIER TITLE
By Joseph Haeger

sponsor spotlight

Photo by Red Hog Media

Premier Title Agency is a small, boutique company 
with a focus on pushing the envelope and cultivat-
ing a family-style approach

A NEW APPROACH TO AN AGE-OLD BUSINESS
Tanner Herrick has been in the title and escrow 
business for over 20 years. It was just five years 
ago that he teamed up with Jerry Calley to start 
their own boutique company, Premier Title Agency. 
Between their combined 50 years of experience, 
Tanner and Jerry knew what they loved about the 
business and what they weren’t so happy with, and 
so from the start, they were able to keep their focus 
on their overall vision, ensuring it holds strong.

“We have over 70 employees and I take a tremen-
dous amount of pride in making sure they’re able to 
succeed,” Tanner says. “I use the boutique phrase 
a lot, but that’s really how we are. We run like a 
smaller shop where it feels like family, and we all 
win together.”

THE HOUSE JERRY AND TANNER BUILT
The preservation of their goal has always been 
dependent on their employees. They intentionally 
pick people who are willing to buy into the mission. 
“My business partner is an amazing family man. 
He’s a great husband, great father, great grandfa-
ther — just a great human being,” Tanner tells me. 
“It’s been pretty easy to buy in on the family aspect 
because as a business partner, I couldn’t ask for 
a better example.” Along with the importance of 
hiring the right people, they had a clear idea of how 
they wanted to approach the industry as a whole.

“Our philosophy is 100% quality over quantity,” 
Tanner says. “We’ve been trailblazers. There are 
several different facets within the industry where 
we’ve cracked the code.” I was curious how they 
were able to continually stay ahead of the curve, 
keeping their approach fresh and relevant. “I like 
the fact that we’re small because no one’s discour-
aged from putting ideas out there — good, bad, and 

different,” he explains. “I have an open-door policy. 
Good ideas can come from anywhere, and I think 
that helps us as a company.”

NOTES FROM THE INSIDE
Kristi Gray moved down from Coeur d’Alene last 
year to work as Premier Title Agency’s Sales 
Executive, focusing on business development. “I 
do a lot of event planning, helping them coordinate 
broker’s openings,” she says. “I do a lot of business 
strategy sessions to help them with what their next 
year, six months, or even next month looks like 
when it comes to marketing.” She was a real estate 
agent in northern Idaho, so I was curious why she 
decided to make such a big move. “I was ready for 
a fresh start,” she says. “I have two daughters and 
we love Arizona. I got to stay in the industry and be 
a part of something I love and enjoy very much.” It 
doesn’t hurt that Tanner and Jerry bring a unique 
perspective to this business. 
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Photo by Red Hog Media When Kristi was a real-
tor, she used Premier 
Title Agency’s sister 
company North Idaho 
Title as her escrow and 
title company. “I loved 
the way they handled 
their clients. If there 
were ever issues, they 
just had a better way 
of being hands-on and I 
got the feeling that they 
care. It’s more of  
a family dynamic 
instead of a business,” 
she tells me. “Being 
adaptable is very big in 
real estate, and I feel 
like this company has 
done a great job of cre-
ating that atmosphere.”

TRUSTING IN THE 
NEXT GENERATION
“The future is extremely 
exciting because we’ve 
put together such a 
great foundation,” 
Tanner says. “We have 
good core leadership 
and great youth. In any 
business, you must have 
got people on top that 
have that experience 
and are willing to share 
and help others grow. 
That’s what I’m excited 
about, the youth of the 
company moving up and 
learning and growing.”

In this business, Tanner 
finds himself working 
with all kinds of differ-
ent personalities, but a 

lot of them tend to lean 
on him for advice.

“Weirdly, I’ve been in 
this industry so long 
that I’m starting to feel 
like Yoda where people 
come to me to impart 
some form of wisdom to 
them,” Tanner tells me 
with a laugh. “I appre-
ciate that because I’ve 
had some great mentors 
throughout my career, 
and I think that it’s great 
to gain the wisdom and 
impart the wisdom — I 
think it’s imperative to 
do that.”

Tanner has a lot of faith 
in the up-and-coming 
generation. Knowing 
what they’re capable of 
makes the future shine 
that much brighter.

“Not to be cliché, but 
really, the sky’s the 
limit for us,” Tanner 
says. “Great people 
all around, within our 
parent company and 
our shareholders. They 
let us run the busi-
ness the way we want 
because we’ve earned 
that trust and respect. 
I think that’s probably 
the most exciting thing 
about Premier, is we 
truly get to shape it the 
way we want to, and 
the vision we have is to 
keep growing.”

N O T  T O  B E  C L I C H É ,  
B U T  R E A L L Y ,  T H E  S K Y ’ S  T H E 

L I M I T  F O R  U S .
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Matt Askland
Producing Branch Manager, NMLS 168130

480.759.1500
Matt.askland@alamedamortgage.com
3105 S. Price Rd. Ste 135 | Chandler, AZ 85248

A Home Loan for every life Milestone

Alameda Mortgage Corporation, NMLS 271603, issued by the Nationwide Multistate Licensing System and Registry, Licensed by the Department of Financial Protection and 
Innovation under the California Residential Mortgage Lending Act; AZ Lic. #BK-0947208. Additional licensing information can be found at: www.nmlsconsumeraccess.org.

Phoenix’s Premiere Photographer
It’s www.desertrootsstudios.com

  
  602.643.6677 •

www.desertrootsstudios.com

PHOENIX’S PREMIERE PHOTOGRAPHY SERVICES



Equal Housing Lender |Christian Hernandez| NMLS 1427898| AZ License LO-0940996 | © Guaranteed Rate 2021 NMLS ID 2611 | 3940 N. Ravenswood Ave., Chicago, IL. 60613
For licensing information visit nmlsconsumeracces.org | Equal Housing Lender. Conditions may apply • AZ: 7373 N. Scottsdale Rd. Building D Suite D-135,
Scottsdale, AZ 85253, Mortgage Banker License #0907078

CHRISTIAN HERNANDEZ
VP OF MORTGAGE LENDING
Hablo Español

(520) 264-8696
christian.d.hernandez@rate.com
www.rate.com/christianhernandez

While others may take vacations 
and step away, I am ready to 

make your summer sizzle with 
unprecedented availability.

Elevate your business, close more 
deals, and exceed you and your 

clients expectations!

I am ready to help, call me today!


