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Inner Circle
Mortgage

o ip
By A

GETTING QUESTIONS ABOUT ADUS?
WE PAY $5,000 FOR EVERY
NEW CUSTOMER YOU SEND!

Creating Space. Connecting Lives.

) |

* On-Site Building
* Turn Key Anchored System
* High-Quality Materials

ANCHORED * Transparent Pricing

 Custom Plans
TINY HOMES

"Internet low rates
with superior local service"

$5,000 Commission For Every Referral That Chooses Us to Build Their ADU!

916.621.6522

David Graves Reviews AncchoredTinyHomes.com
NMLS #1074240 | 2320833 DRE # 01983533 | 02182886 @AnchoredTinyHomes

www.innercirclemortgage.com
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NORTH AMERICAN
HOME SERVICES

N
PROFESSIONAL
INSPECTIONS,

DEPENDABLE

RESULTS

- ONE CALL

FOR ALL YOUR
INSPECTION

to help move your transaction to NEEDS
the finish line!

When it comes to inspections and

repairs, we've got you covered Qur mission is to make
your deal go smoothly.
We create long lasting
partnerships, stand behind
our work, and go above and

beyond with our inspectors, repair

Ask us about our RP partner special!

crew and customer service staff.

40+ years of providing real
ﬁ ;@\ estate agents, homeowners, and
home buyers with Best In Class

home inspections and repairs!

TERMITE HOME ROT ROOF
INSPECTION INSPECTION  DAMAGE  INSPECTION
REPAIR
E i
@ E ....
916.481.026
POOL SEWER PEST
INSPECTION INSPECTION  CONTROL Orders@NAHSPRO.com
SERVICE Repairs@NAHSPRO.com

SPCB CA LICENSE PR.6840 NAHSPRO.com
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If you are interested in contributing or nominating Realtors for certain stories,

please email us at katie.macdiarmid@realproducersmag.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Sacramento Real

Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor
the publisher may be held liable or responsible for business practices of these companies.
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THE ALL NEW

Strenqth in
Numbers.

We are proud that First American Financial Corporation continues to
receive national recognition by being named to the following lists, The title and escrow process can sometimes be confusing te those

= whio are unfamiliar with how a real estate transaction is handled in the
and thankful for our customers who support us.

United States. This is where we can help.

8;'; Fortune 100 Best Companies Topics Covered Website
to Work For®2023 Available In

¥ 10 Steps to Buying a Home ¥ What is Title Insurance
¥ Buying a Home ¥ The Title Search Process 6 Languag&s
¥ Selling a Home ¥ 10 Common Title Problems Chinese
¥ Terms You Should Know—Glossary ¥ Types of Insurance Policies N

FO rtu ne B ESt WD I'k p I dCes fO r WOm enTM 2022 ¥ Protect Your Transaction v Cost of Title Insurance Spanish
v Be Cyber Smart ¥ History of Title Insurance Japanese
¥ Email Security Tips ¥ What 15 Escrow Vietnamese
¥ Beware of Email Phishing ¥ Transaction Disclosures :

) i Korean
Fo rtune BeSt WO rk pl aces in Check out our video library English

Financial Services and Insurance™ 2022 e A

Human Rights Campaign Foundation Best
Places to Work for LGBTQ Equality 2022

JAMIE CORCORAN ERIN BARTON IREME WEINER
VB DIVISION STATE MAMAGER SALES DIRECTOR ESCROW OPERATIONS DIRECTOR
4 'y CENTRAL CALIFORNIA CENTRAL CALIFORNIA CEMNTRAL CALIFORMIA
firstam.cnm“ . i First American B16.9469 7713 G16.798.4113 F14,.205.6587
__ jcorcoran@firstam.com erbarton@firstam.com iweinerifirstam.com

BO0.B54.38693 » firstam.com

N e e T e Y )
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1031 EXCHANGE
Asset Preservation Inc
Bill Angove

(916) 832-1031

ADU HOME SALES
Anchored Tiny Homes
(916) 461-8469
anchoredtinyhomes.com

ADVERTISING: PRINT/
DIGITAL/WEBSITES
Adrian Agency

(916) 571-0330
Adrianagency.com

AGENT SUPPORT
Homelight

Jen Azevedo

(916) 214-3439

WGE
(916) 519-1564

PREFERRED PARTNERS

ATTORNEYS
Clower Law
Ashley Clower
(916) 652-8296

BLINDS/SHADES
Made in the Shade
Mandie VanBuren
(916) 300-4306

BUSINESS SOLUTIONS
CONSULTANT

Financial Path Consulting
Cherise Sutton

(916) 204-3223

CLEANING SERVICE
Meticulosity Cleaning
Jennifer Prado
(916) 410-4740

CLOSING GIFTS
Seasons Change
Rosanne Kellogg
(916) 367-3090

CONSTRUCTION &
REMODELING

Good Life Construction
(916) 833-1379

8 - July 2023

Wolff Construction
Don Erik Wolff
(916) 205-3745

CPA SERVICES
Riolo & Associates
Dona Riolo

(916) 771-4134

CUSTOM HOME BUILDERS
Tankersley Construction Inc
(916) 538-6579
tankersleybuilds.com

ELECTRICIAN

Burke & James Electric Inc.
(916) 618-3014
burkejameselectric.com

EXTERIOR PAINTING
MPG Painting

(916) 234-6628
mpgpainting.net

FINANCIAL ADVISOR
Edward Jones

Linda Sobon

(916) 989-1004
EdwardJones.com/
Linda-Sobon

Edward Jones
Jon Benecke
(916) 865-4616

FLOORING

Deluxe Flooring Roseville
(916) 842-5262
Deluxeflooring.net

Gold River Flooring
(916) 505-5219
goldriverfloors.com

Zothex Flooring
(916) 753-8291

GARAGE DOORS
Overhead Door Company
of Sacramento Inc.
Melonie SanFilippo

(916) 421-3747

them for supporting the Sacramento Real Producers REALTOR® community!

HOME & TERMITE
INSPECTION

CalPro Inspection Group
Andrea Quyn

(800) 474-3540

Finley Home Services
(916) 741-2847

HOME INSPECTION
North American
Home Services

(916) 833-3531

Sac Pro Home Inspections
(916) 333-0540
GoSacPro.com

HOUSE PLANS
Greyscale Homes
(916) 384-0595
Greyscaleinc.com

INSPECTIONS -
RESIDENTIAL

AND COMMERCIAL

Sac Pro Home Inspections
(916) 333-0540
GoSacPro.com

INSURANCE

Farmers Insurance Agency
Cristi Rodda

(916) 428-4520

Justin Turner -

Goosehead Insurance

(951) 965-4651

Goosehead insurance.com\
justinturner

T.D. McNeil
Insurance Services
Michael Colenzo
(916) 983-2561
TDMINS.com

INTERIOR

DESIGN COMPANY
Pepperjack Interiors
Laura Neuman

(916) 834-9751

JUNK REMOVAL
Longs Trash Hauling
(916) 206-7072

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

LENDING

West Shore Mortgage
(530) 682-4092
ilendsac.com

MORTGAGE

Cross Country Mortgage
Alicia Stearman

(916) 256-6486

Fairway Mortgage -
Lucia Lending Team
(916) 730-6339

Guild Mortgage
Sarah Lee
(916) 600-6126

Inner Circle Mortgage
David Graves
(916) 586-6644

Mortgage Right
Brandon Kleker
(916) 396-5250

Street Home Lending
Nick Street

(916) 705-8282
StreetHomelLending.com

United Wholesale Lending
Shelby Elias
(209) 456-4896

Your Mortgage Girl at
Guaranteed Rate
Padi Goodspeed
(916) 257-9435

MORTGAGE / LENDER
Premier Mortgage Resources
Cailey Murschel

(530) 370-2421
pmrloans.com/cmurschel

MORTGAGE BROKER
Empire Home Loans
(916) 804-4768
Empirehomeloans.com

MORTGAGE COMPANY
Catalyst Mortgage
(916) 287-7777

MORTGAGE LENDING

5 Star Team - Point Equity
Residential Lending
Sherene Gray

(916) 798-8026

Kevin Oto - Green
Haven Capital Inc.
(916) 476-6507
greenhavencap.com

Nathan Sibbet - Loan Depot
(916) 320-3952

MOVING COMPANY
Fuller Moving Services
(916) 349-1119
fullermoving.com

House to Home Moving Inc.
(916) 484-1144
HouseToHomeMoving.com

NOTARY SERVICES
Notary Matters
(916) 990-6220

SBK Notary Public
Shane Karlin

(408) 821-7076
sbkmobilenotary.com

ORGANIZATIONAL
SERVICES

2B Organized - Sacramento
(530) 520-7323
2B-organized.com

ORGANIZING SERVICES
Amazing Spaces Organizing
Karen Silva

(916) 502-7092

PAINTING

Camacho’s Custom Painting
Amanda Camacho

(530) 306-9928

Camacho’s Custom Painting
Amanda Camacho
(530) 306-9928

PHOTOGRAPHY
Olha Melokhina Photography
(916) 288-5839

PHOTOGRAPHY/
REAL ESTATE
Top Notch 360
(916) 807-3573
Topnotch360.com

PROFESSIONAL ORGANIZING
Home Method Co.

(916) 533-3315
homemethodco.com

PROPERTY MANAGEMENT
M&M Property Management
Larry Brown

(916) 922-1525

Titan Property Management
Ryan Miller
(916) 745-3385

REAL ESTATE MARKETING
Aerial Canvas
(650) 730-6139

REAL ESTATE MEDIA
House Cat Marketing
(916) 287-7042
housecatmarketing.com

Shot Archives
Brandon Miyasaki
(916) 834-6600
ShotArchives.com

REAL ESTATE PROFESSIONAL
Matt Barba - 1st

Choice Mortgage

(916) 932-4743
Istchoicemortgage
ofcalifornia.com

REAL ESTATE TRANSACTION
COORDINATOR

ClipDocs Transaction
Coordination

(818) 262-3225

clipdocs.net/

ROOFING SERVICES
Roof Checks

Vlad Khashchuk
(916) 222-6688

SECURITY SOLUTIONS -
HOME & COMMERCIAL
Brinks Home Security
(916) 730-7133
Brinkshome.com

SEPTIC SERVICES
Chuck’s Septic
(916) 624-8500
chucksseptic.com

SOLAR SPECIALIST/
SOLAR & MORE
Solarwise

(916) 872-5452
Solarwiseco.com

STAGING

Hallway Staging LLC
Kimberly Lane

(530) 713-5384

Premiere Home Staging
Nicole Runkle
(916) 300-0402

Simply Chic Staging
Danielle Martin
(916) 477-1167

TITLE COMPANY
Fidelity National Title
Jen Vicari

(916) 616-6755
norcalrealestate.com

First American Title
Erin Barton
(916) 798-4115

Placer Title
Val Baldo
(916) 947-3747

TRANSACTION COORDINATOR
Mint Condition Transaction
Coordinating

(916) 792-1248
facebook.com/MintConditionRES

Platinum TC Services
Melanie Prescott
(916) 812-7454

Real Estate Aid
Kristina Adragna
(916) 896-9890

TC Solutions
(916) 616-3015
thetcsolutions.com/contact-us

VIDEO PRODUCTION
Dynamic Cinema Productions
Matthew Walter

(530) 417-6170

WEALTH MANAGEMENT
Jake LaFond Wealth
Management

(916) 218-4406

WINDOW SERVICES
Window Screen Solutions
(916) 906-2033

C

ower Law

Here with you every
step of the way

# Estate Planning
& Special Needs Trusts
# Settlement Planning

# Probate
& Conservatorships

# Trust Administration

CLOWIR
LAW

6207 S. Walnul SL. Suile 400

Loomis, CA 95650

aclower@clowerlaw.com | www.clowerlaw.com | 916.652.8296

Sacramento Real Producers - 9




CERTIFIED PUBLIC
ACCOUNTANTS

Dona L. Riolo, CPA
For ideal personal and
business financial planning,
contact us today!

(916) 771-4134

\ HOME SERVICES
\ Termite, Pest Control
\ & Home Inspections

@ SCANME

10 - July 2023

Service matters
Experience matters

Placing offers with peace of mind starts
with a team of experts by your side

When you work with me, you get a partner who
understands the competitive nature of this market —
and will put vou in a position to win.

Here's how:

e 20 years of home financing experience
e Scotsman Guide Top 100 Women Originator

e Closings in as few as 10 days after signing
a purchase contract™

e More loans for more buyers
¢ Tech backed by experts
e Highly competitive rates

Contact me today to learn more!

Padi Goodspeed
SVPR, Branch Manager
MMMLE191659

D: 510.928.4260 CROSSCOUNTRY
M: 916.257.9435 MORTGAGE

padi@ccm.com

teampadi.com

3236 Stone Valley Rd. W, Suite 103
Alamo, CA 94507

3236 S5tone Valley Rd W, Suite 103, Alamo, CA 84507 | Equal Housing Opportunitg All loans subpect to underwriting approval. Certain restrictions apply. Call for decails
All bdrrowers must meet minimum credit soore, lean-to-value, debt-bo income, and ather reguirements to qualily for any mertgage program, CrossCountry Morigage,
LLC MMLEI0ZS NMLSZIZIF6 [warw nmisconsumeracoess.org). Licensed Dy the Deparoment of Financial Protacthon and innovation under the California Residential
Martgage Lending Act *CrossCountty Mostgage, LLC cannot guarantes that an apglicant will be approved or that & closing can occur within a specific timeframe. Results
will wary based on all invelved parties’ level of participation at ary stago of the Ican process




TOP RANKED

Residential Property Management
Company in the Sacramento Region

Your one-stop shop for all your property management needs.

« We manage over 2,000 “doors”, including single
family, duplexes, and quadplexes. We must be doing
something right!

e Our property managers are the Single Point of Contac r
our owners and tenants, eliminating the need to spe o
different staff members for different situations! This means
accountability!

< All our property managers are licensed and experts
on current California laws and regulations in the
rental marketplace. This means we guide and protect
your owners!

* We pay $500 for an owner referral who beco
property management client.

Call Darren 916-500-8188 | d.babby@mmproperties.com

DRE# 01100901

OVERWHELMED with how much g}!-tlle!l?lE
TRASH AND DEBRIS is on the propet ? g2g

your cllents ren
“projectto Ilfe'

From Flooring & Cabinets to Kitchen Er B Ath | nin ‘g
e e The easy place for Home Improvement Bio IBBTS
-. A One-Stop shop for Product & Craftsmef
Year 2 Rate is back to tha note rate - — l. —

Our Payment Advantage
program brings your client a

more affordable payment
in an uncertain market

. .-:’

How does it work?

Learn the details, reach out today!

— SCHEDULE A FREE ESTIMATE TODAY

Branch Manager | NMLS #280947 E s
HG00.6126 ] "I
=

i CALL 916-925-1958

TR A g Nl

LONGS TRASH HAULING

(916) 206-7072 | longstrashhauling.com

12 - July 2023 !



MEET THE

SACRAMENTO

REAL PRODUCERS TEAM

4

Reasons to chooseto

partner with Premier
Mortgage Resources

We close more

With Xcelerate, buyers can receive
an Xcelerate Approval without even
having a property address within 48
hours after the initial application! Out
of these, we fund 8 out of 10.

We close faster

We can close in as little as 8 business
days! Our average closing time is 18
business days.

We communicate better

We offer 36 touch points throughout
the loan process to all parties in the
transaction, so yvou're never left in the
dark.

Cailey Murschel

BE RESOURCES

Cailey and Jamie are terrrific!
They guided me through the
whole process. We ended up
offering on 4 homes before
finalizing on an amazing home.
So their patience and availability
at any time were crucial. Also, as

a current military member, she
worked really hard to make sure
| got the best rate. She also
volunteers with local veteran
groups. Thank you!

-HAPPY HOMEOWNER

LOAN OFFICER | NMLS 159

Katie MacDiarmid Katie Camerer Michele Jerrell Rachel Lesiw Olha Melokhina
Publisher Assistant Publisher Content Coordinator Photographer Photographer

Aerial Canvas Brandon Miyasaki Nicole Sepulveda Jessica Feely
Photographers Photographer Photographer Photographer

Dave Danielson Chris Menezes Ruth Gnirk Danielle Kidwell
Writer Writer Writer Writer

S

Suzy Delong Emily Sweet Maryssa Sayabath
Ad Strategist Systems Manager Event Coordinator

Sacramento Real Producers - 15



The best agents are A __
powered by Homelight

We offer five innovative solutions so you can be a hero for your clients and close more deals: w g .

Do you have a 401k set up for employees?
Do you have 401k integrated with your payroll system?

Do you have a business need in Payroll
POS | Payments | Capital | CIS | E-commerce
(e-cart & ACH)?

Contact our local Strategic Relationships Manager to learn more

Jen Azevedo ‘6
| §'V jen.azevedo@homelight.com Homelight

TC SOLUTIONS

CERTIFIED TRAM GHOIMATING

therCsolutions.con  IEREUESS BEAUTIFYING THE WORLD,

your transactions so 1 |
you can focus on § ' Painting of all types. | Controller and

Duilding your business. Our team of knowledgeable, experienced employees provide i, gy Business Solutions
superior workmanship. We have a system of proven methods (

that ensure your project is completed correctly and promptly. Consultant

We take pride in the way we treat our clients. Our employees

provide only the best, from start to finish. MPG PAINTING is the LIC #4125104

What We Offer: best choice for your painting needs! FINLAN (“Ii% I }\ "] "'I l
Molly Simao CONSIUILTING
s Transaction Coordination o u'-“:"\-;‘ erified

= Listing Coordination

* A3 carte Services modlysimaote solulions.com

- Schedule your free consultation today!

e TCSalubions

Please visit thelcsalutions com for details . y J 1 916-204.3223

DEES citbiBog

916-234-6628 « mpgpainting.net financialpathconsulting.com
@ @MPGPaintingSacramento https:/calendly.com/cherise-sutton Heartland

16 - July 2023
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SERVING ALL OF CALIFORNIA SINCE 19922

Meet your Local Mortgage Broker

Loans we can help you with:
Conventional * FHA * VA « USDA ¢ New Construction *« Jumbo « HELOC

BARBA

LENDING GROUP

MATTHEW BARBA BROKER ASSOCIATE
NMLS# 949932 | DRE# 01898356 =

925-640-8521 | matt@fcmcal.com | barbalending.com

@matt_barba | @Matthew Barba

REAL PRODUCERS. PODCAST

TOPAEAL ESTATE .!nprr

witn st REMINGTON RAMSEY

Same Brand, New Reach — Tune in for free today

. Listen on .
LISTEN ON @ Spotify’ amazon music
SN

18 - July 2023

GOOD LIFE

CONSTRUCTION e

WE’LL HANDLE
THE REMODEL
SO YOU CAN
CLOSE THE DEAL

Remodel outdated and unappealing _
features at a competitive price and turn b
any home into your dream home!

T N
TR
i 'lktll."}'{'-,"},

Z

Providing the highest quality of work and excellent
customer service for you and your buyers in:

« Kitchen & Bathroom remodels - Tile installation
« General home improvement

- Siding repair & install

« Deck construction & repair - Additions More Before
« Dry rot & termite repair

- Patios and awnings
« Windows and doors

“Here at Good Life, we are
committed to providing only the
best value for your dollar, without
compromising on quality and
integrity. We do not fall short

on delivery and complete every
project to the highest standard.”

- Dmitriy Tupikov, CEO




P> welcome mat

LCOME

TO OUR NEWEST PARTNER!

We take a lot of pride in the businesses we partner with. Our partners are highly

recommended referrals from top agents, so you can trust us as a fantastic referral source.

ﬁ House To Home Moving

R OOFCH EC KS.com s Jacob Giorgi

HouseToHomeMoving.com

In 2010 Jacob started
House To Home Moving
with the dream to succeed
by his own efforts. This March the
company celebrated 13-years of being

in business. House to Home Moving is a

full-service moving company, dedicated

to providing top quality moving services.

THE BEST SOURCE FOR FAST AND
ACCURATE ROOF INSPECTIONS

We pride ourselves in having every
move completed satisfactory so we can

retain our customers and their support

Inspections & Estimates in the future with referrals to friends

. . and family. Estimates are free and can be
Certifications & Warranties

scheduled either virtually or in person.
Repairs & Replacements
Residential & Commercial

Pitched & Flat Roofs

916-222-6688

20 - July 2023
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" PLACER TITLE COMPANY
THE EXPERTS YOU NEED. THE PARTNERS YOU CAN TRUST.

MEET THE SIERRA OAKS TEAM

Mok B,

FEATURED ESCROW OFFICER

LE

Hiedi has 20 years of title and escrow experience with an emphasis in resale and refinance
transactions. Providing an exceptional customer experience is of the utmost importance
to her. She understands the urgency of each transaction and is able to navigate through
the process with a calm demeanor and excellent communication skills. The strong business
relationships she has fostered have been built on the high level of trust her clients have in her

ability to help smoothly and quickly close their transactions.

Hiedi is one of ten children, so her time outside of work is usually spent with family. Any
additional free time she has is spent to relax as much as possible, whether it’s a long drive, a
nice dinner or a late night movie on a Saturday night. She looks forward to celebrating her
family’s annual stay at Dillon Beach this July.

PHYLLIS SYLVIA, BRANCH MANAGER & SENIOR ESCROW OFFICER
JANISE SINGH, ESCROW OFFICER - KARLY JENKINS, ESCROW ASSISTANT

LOCATED AT 3604 FAIR OAKS BLVD., STE 160 | SACRAMENTO, CA 95864

Val Baldo, President Matt Hargon, Vice President Patti Mathews, Business Development
Sacramento County Division Sacramento County Division Sacramento County Division

916.947.3747 530.721.0094 916.446.7390

mhargon(@placertitle.com pattimathews(@placertitle.com

vbaldo@placertitle.com
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Professional

Photography
www.OlhaStudio.com Business portrait
OlhaPhotography@gmail.com E:a'::“ma'
916.288.5839 Family

MAKING SENSE OF YOUR
INSURANCE NEEDS

FARMERS

INSURANCE

| am proud to serve the
Greater Sacramento area
as your local Farmers® agent.

| work to ensure that each
of my clients are educated
on your specific

coverage options.

Cristi Rodda
916.428.4520
crodda(@farmersagent.com

We Are Farmers

Edwardjones®

Protect your savings with FDIC
coverage up to $2.5 million

Our Insured Bank Deposit program offers the assurance of Federal
Deposit Insurance Corporation (FDIC) protection.

By using our Insured Bank Deposit program, you gain the
convenience of having your FDIC-insured deposit and your
investments on one statement. This can mean less paperwork and
help ensure everything is working together to support your overall
financial strategy.

Jon Benecke, AAMS™, CRPS™
Financial Advisor

1259 Pleasant Grove Blvd
Suite 150

Roseville, CA 95678
916-865-4616

Deposits are FDIC-insured up to $2.5 million ($5 million for joint accounts of two or more people). Amounts that exceed the
program’s FDIC coverage limits will be removed from the program and invested in the Edward Jones Money Market Fund, unless
you opt instead to deposit such amounts in an Excess Bank as outlined in the program disclosure. More information about the
Insured Bank Deposit Program, including the program disclosure, is available from your financial advisor or at edwardjones.com/
bankdeposit. For more information about FDIC insurance, go to fdic.gov. BNK-66111-A

BETWEEN BUYERS AND YOUR HOME

W

R Attract more buyers
ll and get higher offers.

HALLWAY STAGING 530-713-5384

HallwayStaging.com | @check out our Projects on Facebook

22 . July 2023

in-depth understanding of the
entire loan process, and his
willingness to work for the best
possible outcome. Kevin is
quick to respond to all issues
and continuously works as a
strong advocate for his clients
needs. He provides honest and
transparent answers. Thank
you so much to Kevin and his
great team! We highly
recommend Green Haven
Capital.”-Angela C.

W
‘Kevin Oto is an outstanding »
professional and an exceptional
person. | honestly cannot say
enough about his integrity, his
4
"

200+ Five Star

Google

Reviews

Expert Mortgage Advice
for Homebuyers

Begin your home loan process today!
Our mortgage advisors are standing by.

Request a free personalized

rate quote.

KEVIN OTO
President/ Broker

NMLS#: 62641

(800) 618-9508 ext. 1001
koto@greenhavencap.com
greenhavencap.com

m‘) GREEN HAVEN
T Meroaet lonns



ARCHIVES

Photos, Videography,
Matterport 3D Virtual Tours,
and Drone.

CALL OR TEXT (916)834-6600
©@@SHOTARCHIVESRE

Reduce Investing Fears, Using Asset Allocation

What is it Asset Allocation: All investments carry some level of risk, asset allocation
spreads your investments across various asset classes. This means, you won’t have all
top performers all the time, but you also wont have all the worst performers either! This
cuts down on some of the emotions people feel when the markets go up and down.
Three steps to get started:

» Define your goals (Purpose of the investment)

* How much time (Time Horizon)

» Define tolerance for risk

Over time these needs will change.
Consult with an advisor on a regular basis!

CA License: #0H39908

Jake_ M. LaFom;i Financial Advisor C\\P Northwestern
916-218-4406 + jakelafond.nm.com :\\:ﬁ‘ Mutual

MIYASAKI@SHOTARCHIVES.COM
WWW.SHOTARCHIVES.COM/REALESTATE

T.D. McNeil

Insurance Services

www.tdmins.com

eace of Mind,

Your Partner in Providing the Best Rate fof Your Clients

Auto - Home : Commercial - Boat - Classic Car - Condo
Events - Flood - Life - Motor Home - Renters - RV - Umbrella

Call today to enaure the
beat hate Jor youn clients!

916-833-6990

michael@tdmins.com -" ¥

CA License #0H05099 _

24 - July 2023

SacPro Home Inspections

(916) 333-0540

Inspection Options

Home Inspection
Pre-Offer Inspection
Pre-Listing Inspection
Commercial Inspection
Thermal, Pool /Spa, Deck, Roof

Add prices and

Repairs Request Tool

Included with every report
Click on the items you want.

E-mail the list

CERTIFIED

CERTIFIED

[y
24

Easy Scheduling

Inspections every day
Call a team member,
notes 24-7 online scheduling,
or contact the inspector.

GoSacPro.com

Same or Next Day Reports Color

o . Ef* TEAM STEARMAN

HERE T0 GIVE YOUR CLIENTS
THE OUTSTANDING

HOME LOAN EXPERIENCE THEY DESERVE.
BUYING - REFINANCING - RENOVATING

ALICIA STEARMAN

BRANCH MANAGER
NMLS #337154
10002 FOOTHILLS BLVD SUITE 100
ROSEVILLE, CA 95747
0: 916-846-5241
C: 916-256-6486

—ALI[EIASTEARMAN.CUM—

Findings 7 Days a Week

Vacant Home Staging | Short-Term Rental Stylist

SIMPLY

ARE YOU READY T0 [rquqg ( oV
YOUR NEXT LISTING?

O (916) 477.1167
@ INFO@SIMPLYCHICSTAGINGDESIGNS.COM
@5 SIMPLYCHICSTAGINGDESIGNS.COM
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»» announcement

Common Questions About

Sacramento
Real Producers

Real Producers is a national concept currently
open in 125 markets across the country. As we
just past our third anniversary of Sacramento Real
Producers, | wanted to take the time to answer
some pretty common questions.

What is the purpose of Real Producers magazine?

The mission of Sacramento Real Producers is simple. We strive
to inform and inspire the top-producing real estate agents in the
Sacramento market and connect them socially. We do this by tell-
ing their personal stories. How they have succeeded and failed.
What drives them to achieve year in and year out. Where do they
spend their time when they are not working and what are they
passionate about other than real estate. We give local top-pro-
ducing REALTORS® a platform to tell their story in a way they
have not been able to do so before.

The secondary focus is to provide an avenue for our affiliate part-
ners to create and continue relationships with these top perform-

ers on a level that they might not be able to achieve on their own.

Who receives this magazine?

This magazine is mailed to the top 500 producing agents in the
greater Sacramento area according to volume each year. This
is based on the 2022 MLS; the ranking is annual and resets
every year. This year, the minimum production level for our
community was over $14.5 million. Just to be included in this
group is an accomplishment that testifies to your hard work,

dedication and proficiency.

What is the process for being featured in the magazine?

It’s really simple — you can nominate other REALTORS® (or
yourselves!). We will consider anyone brought to our atten-
tion; we don’t know everyone’s story, so we need your help to
learn about them! A nomination currently looks like this: You
email us at katie.macdiarmid@realproducersmag.com with
the subject “Nomination: (Name of Nominee).” Please explain
why you are nominating them to be featured. It could be that
they have an amazing story that needs to be told; perhaps they

overcame extreme obstacles, they are an exceptional leader, have
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the best customer service, or they give back to the com-
munity in a big way. The next step is an interview with
us to ensure it’s a good fit. If it all works out, then we
put the wheels in motion for our writer to conduct an
interview and write an article and for our photographers

to schedule a photo shoot.

What does it cost to be featured?
Zero, zilch, zip, nada, nil. It costs absolutely nothing! We
are not a pay-to-play model whatsoever. We write real

stories about Real Producers, so nominate away, friends!

Who are the preferred partners?

Anyone listed as a “preferred partner” in the front of
the magazine is a part of this community and a top
professional in their industry. They will have an ad

in every issue of the magazine, attend our events and
be a part of our online community. We don’t just find
these businesses off the street, nor do we work with all
businesses that approach us. One or many of you have
recommended every single preferred partner you see
in this publication. We won’t even meet with a business
that has not been vetted by one of you and “stamped for
approval.” Our goal is to create a powerhouse network,
not only for the best REALTORS® in the area but the

best affiliates, as well, so we can grow stronger together.

How can | refer a preferred partner?
If you know and want to recommend a local business
that works with top REALTORS®, please email us to let

us know at katie.macdiarmid@realproducersmag.com.

Still have questions? Don’t hesitate to

reach out!

Katie MacDiarmid
Sacramento Real Producers
katie.macdiarmid@realproducersmag.com
916-402-5662
facebook.com/sacramentorealproducers
@SacRealProducers

Ditch the boxed content.
Build your brand,

MortgageRight Folsom | 785 Orchard D, #275 | Folsom, CA 95630 | Branch NMLS 1D #1977896 | Corp NMLS 1D #2239 | nmilsconsumeracgess.ong
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VIDEO MARKETING

VIRTUAL WORKSHOP

Learn cutting-edge video marketing tools and strategies that
none of your competitors even know about yet, for free!

wlertdss

Warmly Modern, Luxurious Interiors

kitchen, Bath, Home Renovation
Mew Home Planning
Custom Furnishings

Using These Tools:

E SPOMNSORED BY
® Descript o e
e Autopod m
e ChatGPT AGENCY
e Mubert

PEPPERJACK
il f vitre

HOSTED BY

] G ' §
REGISTER FREE Adrlan Boy59| “ Greenview Dr. Fl Dorado Hills  Photo: Pepperlack
***BONUS OFFER***

15 MINUTE GROWTH CALL INCLUDED WITH REGISTRATION

NICOLE SEPULVEDA

H (o] T (o] G R A P H

OUT WITH THE OLD

We Pay HUGE
REFERRAL

FEES

Do you know someone who
needs our services? Refer
tham to us and well say
thank you in o way that you

will love! Plus, They will thank
you for introducing them to
us. We know it is your
reputation that matters and
that the life time value of
your relationship outwieghs
any single transaction,

What we offer:
and committed to pr 7 Redarming Agent Listing Guarantes
7 Rent Advances {up to 12 ehs) WE COOP VIA MLS
¥ Loss Renl & Eviction Prolection
o Peoce of Mind
W Wour Clients Grotitude For Simply For Teore i nﬁc:rrncl iain
Introsdwcing Us rtpropmgmt..
ASSET PRE , e #
O 06 TODAY for a FREE on-site consuitation! Contact Me Directly S.atmmento Real 1.31:odurers Professional
@ (918) 225-7777 5 0 0 Headshot Offficial Photographer

B BARRY SEROKEREARRY COM

NICOLESEPULVEDA.COM
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WOLFF

LICENSED & INSURED // CSLB LICENSE 1056036

Built with Integrity.

Specializing in residential
makeovers from kitchens to
bathrooms and additions, we can
turn your dreams into reality.

916.205.3745

wolffconstruction.com

VIEW SOME OF OUR PROJECTS!
@wolffconstruction [ @wolff construction

%&

SEPTIC

Septic Inspections of Rural Properties.
Pumping, Inspections, and Repairs.

Twsted Since 1968.

call us (916)349-1119

7337 ROSEVILLE ROAD

Owv Techmicians Are Sland By. SACRAMENTO CA, 95842

Call Now!
Placer, Sacramento, & el Dorado Counties.
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Efficient T
Communlcat
Honest

Sherene Gray
TEENMES #302159 7=
Mobll“e' 916.798.8026
= ) \eréne@pointequity.com
L == ==, - PointEquity.com/5StarTeam
925 Highland Pointe Dr. | Suite 330 | Roseville

oomt eqwty_"

Fast and accurate Pre-Approvals, available evenings and weekends.

child
Eld\r() (: 11: e IN THE LIFE OF A LOCAL FOSTER CHILD, AT-RISK YOUTH, OR STRUGGLING FAMILY
of Placer County VOLU NTEER TODAY!

Learn more at casaplacer.org | 530-887-1006

AGENT &
SERVICES

NICOLE SCOTT

Free up time to focus
on business growth
and quality of life
while we streamline
your transactions! We
arenotaTC.We are a

white glove service
for you and your
clients!

camachoscustompainting.com s

; . ®
Email today for your estimate w—é-’f_,« P16-519-1564
CamachosCustomPainting@Gmail.com CSLB #983710 ' .

Camacho's Custom Painting

530-409-1624
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A Lifestyle of
Giving Back

Dawn Baltar has always had a heart for people and
a head for business. She has been a REALTOR® for
over two decades, and is an avid real estate investor
as well. Dawn leads two teams and is all about
promoting collaboration, even among agents from
other brokerages. She and her family are intentional
about giving back to their community. Dawn is a living
example of what it means to give back to others in
business and in life.

YOUNG ENTREPRENEUR

Dawn has a heart for people. She has a deep sense
of admiration for her parents who didn’t just talk
about loving their neighbor; they lived a life of love
and service for others. Her father and mother served
as volunteer probation officers, led the teen choir at

church, and served in a Catholic youth organization.

“Watching them always helping others created
that same spirit within me,” Dawn recollected.
“When I was younger, I dreamed of getting into
the medical field so I could serve others in practi-

cal and meaningful ways.”

Dawn also had a head for business and an entre-
preneurial spirit. By the time she was 12, Dawn
was running a babysitting empire. Later, as a pre-
med student, she owned and managed not one but
two tanning salons while successfully navigating

challenging classes.

“Even as a child it never occurred to me that I might
not succeed,” reflected Dawn. “My parents’ uncondi-
tional love gave me confidence to pursue my dreams.
My friends were supportive and encouraging, and
many recognized gifts within me that I didn’t know
I'had. Two long-time family friends who owned a
Coldwell Banker brokerage knew that my positivity
and my passion for service would take me far in life.
They encouraged me to consider changing my career

plans from medicine to real estate.”

WHO YOU WORK

WITH MATTERS

Hearing her real estate friends’
passion for impacting their com-
munity sparked something deep
within Dawn, and at the age of 22
she decided to “shelve” her biol-
ogy degree and become a licensed
REALTOR®. She started her career
at a boutique brokerage that focused
on training and applied herself
diligently. Her teachable spirit, dil-
igence, and discipline caused her to

be recognized as Rookie of the Year.

She remained active in the real
estate industry from 1990 to 1996
and was consistently considered
one of the top agents before she
put her career (mostly) on hold.
For the next 15 years Dawn focused
her attention on raising her sons,
starting an investment group, and
actively expanding her investment

property portfolio.

Dawn served as School Board
President at St. John’s in Folsom and
truly enjoyed participating in class-
room events. She was grateful for
every opportunity she had to interact
with her sons’ peers and the other

students’ parents.

‘When she re-entered the world

of real estate in 2011, Dawn was
determined to help others succeed.
She became a top salesperson in the
office and was soon recognized as a
Top 1% Agent as well as being in the
Top 5% of Google agents.

P> profile

By Ruth Gnirk
Photos by Nicole
Sepulveda Photography

| LOVE OUR TEAM!
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“I come from a place of service,” Dawn

explained, “whether that means helping
facilitate a sale or talking someone

out of a sale. A home is a person’s
biggest investment, and I am passion-
ate about helping clients succeed!
Life-changing events make people sell,
and REALTORS® have the privilege

of helpingpeople during those critical

times of change.”

BECOMING “THE NORDSTROM OF
REAL ESTATE”

Dawn has learned a lot through Tom
Ferry’s coaching program and from the
wisdom of mentors who taught her
systems and foundations for running
an efficient and effective real estate
business. She enjoys using her knowl-
edge and experience to mentor agents

on two teams.

For Dawn, the seven-member Baltar
Group is like a family. As the Nordstrom
of real estate, service to clients is a

top goal. The team starts each day by
sending each other texts that include
something they are grateful for and one
thing that made them happy the previ-
ous day. She feels blessed that her son
Robbie joined her team after complet-
ing his degree. She is also grateful to
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work with her long-time friend Manny

Cazares on The Cazares & Baltar Team.

During the summer of 2021, Dawn
joined the virtual brokerage eXp. She
loves their emphasis on helping oth-
ers succeed and appreciates the col-
laborative environment encouraged
by corporate leadership, especially in
the luxury field.

“My ultimate goal is to create a
win-win scenario every time,” Dawn
explained. “I work hard to make
everyone happy. I enjoy helping cli-
ents, and I want to make things seam-
less for agents, too. Even for those on
the other side of the table.”

She intentionally fosters relationships
with all Bay Area agents. Along with
professional and timely communica-
tion, and positive interactions when she
sees them in the community, Dawn does
little, extra things to promote goodwill
and collaboration. For example, each
January she sends a Starbucks card to
every agent with whom she had a trans-

action with the previous year.

HANDS-ON GIVING

Because of the selfless example her
parents set, giving back is a liféstyle for
Dawn. She loves to shed light on the
need for positive multi-generational
relationships and is an active partici-
pant with Big Brothers Big Sisters.

She has also been very active in sup-
porting Cristo Rey High School through
fundraisers and by volunteering as
needed. Dawn explained that Cristo
Rey empowers qualifying students from
lower income families to enroll in col-
lege prep courses and gain real-world
employment experience. 99% of the
participating students go on to attend

college after graduation.

Her sons have been packing lunches
for the local Loaves and Fishes
feeding program for years (sacloaves.
org). Her husband volunteers with
CASA (Court Appointed Special

Advocates), and her son Nicholas, who is
in med school, joined the service group
Street Medicine.

DAWN LOVES HER FAMILY

ABOVE ANYTHING!

The Baltars enjoy cooking together, and
during the COVID lockdown (when they
were all living at Dawn’s house) Nicholas
perfected his sourdough breadmaking skills.
They also love to travel together and have
made great memories on trips to Greece,
Italy, and Mexico. Dawn enjoys bike-riding
near her second home in Oceanside where

she sometimes declares a “no-car weekend.”

LUXURY IS A LEVEL OF SERVICE,

NOT A PRICE POINT

“Whether a client is looking for their first
house or their forever home, my teams and
I can help them achieve their dreams! We
create a collaborative, trusting environment.

For my family, my teams, and myself, giving

back is a way of life.”

BALTARGROUP

NEED SCREENS OR REPAIRS?

CAL[IRICH DOWNING FOR A WOW EXPERIENCE TODAY!

WE OFFER A LARGE VARIETY
OF PRODUCTS & SERVICES

SCEENS:
Sun Screens

SERVICES:
Annual Window Inspection  Privacy Sheers
Window Washing

Pollen Screens Honeycomb Shades

Insect Screens Modern Roman Shades
Pat Tuff Screens Soft Shades

Pass Thru Screens Sliding Glass Door Repair Cellular Roller Shades
Sliding Screen Doors  Hard Water Stain Rermoval  Woven Woods
Retractable Screens Home Remodeling Vertical Blinds

Motorized Screens And Mare! Shutters

Cutter Cleaning
Hauling Junk

CALL
TODAY:

303 Green Valley Road,
El Dorado Hills, CA 95762

BLINDS & SHUTTERS:

TO OPEN
YOUR SLIDING
- GLASS DOOR?

GO FROM STRUGGLING

TO THE ONE FINGER SLIDE

SOLUTIONS AND MORE

v Re-Screen/New Screens

v Sliding Screen Doors

v 80-90% SunScreens

v  Pet Tuff Screens

J Pollen/Allergy Screens

v Sliding Glass Door Repairs

916.906.2033

windowscreensolutions.com
Ask us about sunscreens that block up to 90% of the sun's heat & glare!




HAVE YOU EVER WONDERED HOW A
TRANSACTION COORDINATOR CAN HELP
YOU WITH YOUR BUSINESS?

With over 50 combined years of experience, Platinum TC Services is.committed
to delivering the best service for new and existing clients. We will work hard
to get you paid on time!

PHOTOGRAPHY & AERIAL « VIDEO TOURS - 3D MATTERPORT AND 2D FLOOR PLANS

Matthew Walter

Founder / Creative Director

HIGH QUALITY STORY TELLING

530-417-6170 | DynamicCinemaProductions.com/real-estate EI

BUSINESS COMMERCIALS « PORTRAITS « WEDDINGS & EVENTS « TOURISM AND MORE

| work with Matthew and his team regularly, multiple times a month and couldn't be happier
with the services he provides. He is always very professional, punctual, and responsive.
Working with him has been smooth and easy every step of the way! His work is professional
quality and always consistent. | would definitely recommend Dynamic Cinema Productions
to anyone looking for professional photography and/or video production.

Sabrina Khal - Project Manager

The Genuine. The Original.

Gy

“Don’t Be Fooled By Our Competitors. Look For The Ribbon!”

Overhead Door Company
of Sacramento’, Inc.

“The Largest Selection of Garage Doors in Northern California Since 1953”

Sales * Installation * Service
Residential * Commercial * Garage Doors * Operators
Free Estimates * Installed & Serviced by Professionals

L

We service all 6756 Franklin Blvd.
BRANDS Sacramento, CA 95823

www.OHDSAC.com
[} h) 4 /
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RESIDENTIAL & COMMERCIAL TROPERTY MANAGEMENT

Compare our CD Rates
Bank-issued, FDIC-insured

0o/ APY* Minimum deposit

6-month 3 . 9 /O $10,000
o/ APY* Minimum deposit

T-year 4 . 0 % $10,000
g o/ APY*  Minimum deposit

Zyear 4.3 % $10,000

Call or visit your local financial advisor today.

Linda Sobon
Financial Advisor
400 Plaza Dr Suite 205

Folsom, CA 95630-4744
916-989-1004

* Annual Percentage Yield (APY) effective 09/01/2022. CDs offered by Edward Jones are
bank-issued and FDIC-insured up to $250,000 (principal and interest accrued but not yet paid)
per depositor, per insured depository institution, for each account ownership category. Please
visit www.fdic.gov or contact your financial advisor for additional information. Subject to
availability and price change. CD values are subject to interest rate risk such that when interest
rates rise, the prices of CDs can decrease. If CDs are sold prior to maturity, the investor can lose
principal value. FDIC insurance does not cover losses in market value. Early withdrawal may not
be permitted. Yields quoted are net of all commissions. CDs require the distribution of interest
and do not allow interest to compound. CDs offered through Edward Jones are issued by banks
and thrifts nationwide. All CDs sold by Edward Jones are registered with the Depository Trust
Corp. (DTO).

FDI-1867K-A © 2022 EDWARD D. JONES & CO., L.P. ALL RIGHTS RESERVED.

Scasons Change

Crearive Snlurions

— Oino~Stap Local Shap ~

Personalized Gift Baskets
& Products for Closing Gifts

Front Door Mats e Engraved Cutting Board
Utensils e Coasters e Shirts e Aprons
Dish Towels @ Wine Boxes

...Jjust a few of our amazing line of
products we can customize.

Rosanne Kellogg

(916) 367-3090
SEASONS-CHANGE.COM
rkellogg@seasons-change.com
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BROKERAGE FULL OF INFORMED
AGENTS...YES, PLEASE

Book a FREE class with a Zipforms Certified Trainer

Top Class Topics:
Buyer/Broker Agreement
Common Goofs on RPA

Visual Inspection Do's & Don'ts
How to Use NBPs
Documentation Order
New & Revised Forms

Skate into Homeownership with

a FAI RWAY the Lucia Lending Team

TAUGHT BY REAL ESTATE AID, LLC
CALL/TEXT 916-896-9890
TO BOOK

h&*‘*‘“ | e, g
LAUNCH SPECIAL

Mention RPI00 on your next booking
to claim your $100 credit!

NICHOLAS M. LUCIA 3400 Douglas Blvd., Suite 260,

Certified Mortgage Planner Roseville, CA 95661
NMLS# 489401 916-730-6339
Fairway Mortgage nick.lucia@fairwaymc.com
PHOTOS | VIDE REALESTATE?:#ARKETIHG DROMNE | 3D TOURS | WEBSITES . .I—-'I . g - d. t .
(sts}zésa—sgéu-AEmALCANUAs.LI':olf?__s-.J.c|N'rno I : NMLS# 2289 WwWWw U@aﬁn INgtéam.com
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AN EXTENSION OF YOU

}} pa rtner s po’[| i dJ Nt By Danielle Kidwell | Photos by Olha Melokhina Photography

Shane Brammer and Diandra
Brammer Shireman are the
husband and wife team behind
House Cat Marketing. Shane
riffs an old Star Wars quote,
saying with a laugh, “I'm not just
a guy who takes photos, I am a
creator with an artistic vision...I
am one with my camera, and my
camera is one with me.” Diandra is
the Business Development and Marketing
Specialist. And the housecat? “When we
got started seven years ago, we had a cat
who liked to jump onto Shane’s keyboard,”
Diandra smiles. “But it was a practical deci-
sion as well since we wanted a recognizable,
relatable, and memorable name.” Shane
adds, “We take photos and videos of houses,
so’House Cat’ makes sense in a home.” And
the feeling of home is what the pair strives

to inspire in their work.

“Folks don’t always know what goes into the
work being done, and that’s where we come
in,” Diandra explains. “Shane takes an artis-
tic approach and is good at seeing the vision,
things in the house that I don’t see, and the
art form of the camera.” Shane adds, “It’s not
as simple as editing out unwanted elements,
you really need to take your time and get it
right the first time.” When they started the
business the pair knew what they wanted

to achieve but weren’t entirely sure how

to get there, probably because they fell

into it almost by mistake.

“We had recently moved back home

to Rocklin from Long Beach after

school and landed good jobs, Diandra
with a real estate marketing job and I
with a sales job for a digital software
automation company,” Shane recalls.
“Two years later we went on vacation
and I proposed to her.” To the couple’s
surprise, they returned home to find that
Shane was out of a job. “I sat down at my
computer and found out the company had
changed leadership, laying off 70% of the
sales staff,” he says quietly. “I went into
Diandra’s office and said,'Guess what? I've
been laid off and can’t wait to start my

new adventure.”

Shane credits Diandra’s faith in him for the inspi-
ration to start the business. “Our worlds kept
intersecting because REALTORS® would ask me
about the products I was selling, and I was learning
about the modern techniques and digital trends of
marketing,” he says. “Shortly after I was laid off
someone needed an emergency photographer for

a property she was listing so I did it, did the math,
and realized it was a direction that could work.” He
adds, “She used to tell me to fail early and fail for-
ward when I felt like giving up.” Shane remembers
asking a lot of real estate agents if they thought
starting the venture would be a good idea and the
answer was almost always “No”, with many telling
him it was a “different” concept and wishing him
the best of luck. But Shane knew he was onto
something and Diandra agrees wholeheartedly,
saying, “I respect the heck out of this guy, and I

want the whole Sacramento community to know

about him and his work.”
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Shane’s talent is innate and he’s
earned the respect of the art world,
exploring his interests and skillset
with his camera while living in Spain,
winning multiple photo competitions
during that time. He always had his
camera with him (and still does) so

it was natural that he often found
himself serving as the unofficial
photographer at various events, as
he says, “fitting a need with friends
and people around me when no one
else was capturing the moment, right
where I needed to be and at the right
time.” It’s that connection to people

and their stories that sets House Cat
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Marketing apart.
Diandra explains,
“We focus on

the experience

and artistic side

of our visual

media; it’s very
personal work and
we strongly believe
that our clients value
us not only for our work

but how we make them feel.”

House Cat Marketing partners with

REALTORS® to provide professional,

beautiful digital media content for

their marketing. They create digital

media content for businesses to
showcase their brand, services, and
products, also offering marketing
services specifically using the digi-
tal media they create.

One of the REALTORS® they have
had the pleasure to work with is
Dawn Baltar, and they are grateful
to her for nominating them to be
featured in Real Producers. Shane
also expresses gratitude to Real
Producers for doing what we do best,
“connecting, elevating, and inspir-
ing”. “When we connected with Real
Producers I changed my mindset
from competition and scarcity to
collaboration and abundance,” he
explains. “I have built relationships
with people who encourage me, and I
in turn am passionate about encour-
aging them to follow their dreams
and achieve success.” Another shout-
out goes to their family members,
some of whom work with them. The
couple’s toddler, Reece, keeps them
busy and entertained with his antics,
Shane’s mom, Ginger Brammer, han-
dles the bookkeeping and scheduling,
and Diandra’s cousin, Renzo helps
out as a part-time editor. As House
Cat Marketing grows organically,
the team is grateful for the lessons
they’re learning along the
way and the opportunity
to connect with the
REALTORS® and
other clients with
whom they have the

HOME

METHOD C°

Sacramento's Premier Home Organizing Company

R —

Serving the Greater Sacramento Region
© @homemethodco ¢ 916.234.3975

Scan here to see what
our clients have to say!

Referral Bonuses Paid

pleasure of working.

Transactions,in

from opento close

v

Mint Condition

"Amanda and Joe are hard workers. Plain and simple. Their
work ethic and efficiency are top notch and | trust them
completely to handle my clients and files professionally and
compassionately. The Mint Condition team has been a partner
of mine for the last 2.5 years and | wouldn't change a thing!"
-Kimberly Yee, Keller Williams Realty

Transaction Management
Listing Services
Sales Services

Client Care

916-792-1248 » ﬁ @MintConditionRES
amanda@mintconditionres.com
705 E Bidwell St, Suite 2 #416, Folsom CA

Time is Money. We'll Save You Both.

2, goosehead

INSURANCE

Smarter Insurance. By Design.

Justin does the policy
searching that fits your
budget and needs from
Auto to Life Insurance

and everything in between.

justin.turner@goosehead.com
1035 Sutton Way | Suite B | Grass Valley
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Exceptional Flooring Solutions (
to Elevate Your Client’s Home GRF)

LOCAL MORTGAGE EXPERTS
Underlayment FIND THE RIGHT
] Design consultation FlT FO R Yo U |

Hardwood refinishing _ ]
T E C R The benefit to working with a local,
72% women run company,

(916) 299-3233 is that you have experts in your

GoldRiverFloors.com corner with decades of direct

Gold River Carpet One i '
11367 Pyrites Way, Rancho Cordova |Endlng EXPE“EHCEH

“Karin Kwong

" [216) B34-1915
kurin@cuiﬂiyslmlg.cﬂm

Gold River Flooring America MNMLS# 448184

F,t i 98 Clarksville Road, Folsom
lf‘ Sacramento Flooring Carpet One .'
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. & Scan here
to easily schedule

a-byee-ownéd | a consultation: [m]
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SERVICES REMOVING THE STRESS

© HOME INSPECTIONS
o TERMITE INSPECTIONS
o TERMITE TREATMENTS

FROM YOUR CLIENTS® MOVE

e Igniting a difference”

Erica Newberry
(216) 612845788
erica@cotalyStmigicom

& DRY ROT REPAIRS 4 Patty Tarling
o RODENT EXCLUSIONS B | g 2 © Y V.P. of Underwrifing
o GENERAL PEST CONTROL = - Lo s yY o
"+ POOL/SPAINSPECTIONS =y | e y

« SEWER LATERAL INSPECTIONS |- T MR

« MOLD TESTING
« THERMAL IMAGING
« SOLAR INSPECTIONS
« COMMERGIAL INSPECTIONS

NMLS# 132096280

In-House Underwriting

Superior Pricing
OVER 1,000 FIVE STAR Go gle REVIEWS

CalPro

INSPECTION GROUP

(800) 474-3540 | WWW.CALPROGROUP.COM

« Pre-Market Prep, Decluttering & Styling CIQEE PUFEhﬂSES in9-14 Duys

- Coordinate & Direct the Movers
+ Unpack, Organize & Set-Up New Home

916.287.7777

CATALYSTMORTGAGE.COM | e digaDe Kleer

S 7' 1.6) S90-3272 . 4
California DFPI License #60DBO46307 NMLS # 236492 : = " pdekleer@catalystmig.com
Colifornia DRE License # 01795233 An Approved Equal Housing Lender P ¥ NMLS#H138 1__{}[}?
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_ HROUDLY SERVING
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$437B+ Funded 2nd Largest Extensive Suite
in Loans Since 2010 Nonbank Retail Mortgage Lender of Mortgage Products

With 18 years in the mortgage industry, my knowledge of mortgage programs and underwriting
guidelines makes me great at what | do. Since my start, | have helped over 4,000 families purchase
homes or save money through refinancing. Serving a client in what can be a complicated process
of home buying and making the experience the best it can be is one of my daily goals.

Call, text, email, or scan the code for any of your home financing needs!

Every person counts, every
situation is different, and | am

N.uthun here to offer the best options
S|bbet available for YOU while making

this process smooth.

Senior Loan Consultant
NMLS #450926

[ (916) 320-3952

=4 nsibbet@loanDepot.com :
@ P E%3E tankersleybuilds.com

e o LTI Wl e i =3 CA Lic#1022150



P> profile

By Chris Menezes
Photos by Jessica Feely

Angie and her family have been longtime staples

in the Placerville community. Her parents owned
two retail shops on Main Street — Pyramid Peak
Outfitters and Placerville Clothing Company -
where Angie worked at since childhood. The only
time Angie has lived outside of Placerville was the
ten-year stint she spent snowboarding in Tahoe,
where she managed the Burton Snowboard shop at
the base of Heavenly, as well as the local Patagonia
clothing store in South Tahoe.

It was after Angie returned from Tahoe and began
working at her parents’ stores again that she was
first told she would be great in real estate. Then,
when her parents closed the stores and she went to
work for REI in Folsom, she noticed that all the cus-
tomers she was attracted to and easily hit it off with
were real estate agents. It was only a matter of time
before she signed up for real estate classes. And the

timing couldn’t have been more serendipitous.

THE PEOPLE’S MAYOR OF PLACERVILLE

If you've ever walked down Main Street, Placerville with Angie Carocci, you might think she was the mayor. It’s not uncommon

On the morning of her very first class, Angie dis-

covered she was pregnant with her second child,

. 7 * .
for her to be stopped on the street or in a café by someone she knows. In fact, many of her friends call her “the mayor of Clementine. During finals, she discovered she was

R . s
Placerville.” Her passion for people and the love she has for her hometown has helped make her an El Dorado County Lifetime having a girl. Then, just 20 minutes after giving

Member Top Achiever and an International Presidents Elite; Top 3% worldwide Coldwell Banker top producer. birth, she opened her first escrow.
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“Getting started was intense. I probably blacked-
out for most of it,” she said. “I carried Clementine
with me in a little backpack everywhere I went.
Most of my clients had kids and were very under-
standing, so it was never an issue. That time of

my life was a whirlwind.”

With her roots in brick-and-mortar stores, Angie
got started at a local boutique brokerage in 2014.
After being with them for a couple years, and
making top achievers locally, she realized she
wanted a bigger backing with more opportunities,
so she joined Coldwell Banker in 2017, where she
continues to work as an individual agent today.
“Coldwell Banker has been in Placerville forever
so it’s the best of both worlds, local office plus

worldwide reach,” she said.

As an agent, it’s always been just Angie — “the
good, the bad, and the ugly,” as she put it - and
she prefers it that way. “I don’t plan on being

a team” she said. “I enjoy holding my clients’
hand more and doing it all. I love people and I
love helping families buy and sell. I'm currently
passionate about educating people about the

buying and selling process, showing them how
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SOLARWISECO0.COM

_____ e SolarWise delivers the same high quality install,
FEESE BRSNS ~—— materials, and warranties at a fraction of the price.

easy it can be, and being that person
who connects people with people,

even acting as a mediator or counselor

at times. I always say agents are just

connectors of humans, we love it”

Angie is known for her brutal honesty,

Don't believe it? Compare our quote to traditional
A solar company quotes to see for yourself.

SO|CII‘WISE THE REAL COST OF SOLAR

VISIT GOSOLARWISE.COM TO GET YOUR FREE INSTANT QUOTE!

which she sometimes calls “word
vomit,” and for her down-to-earth
personality. She has no qualms driving

down a dirt road and loves living sim-

ply in her 1500 sq ft home on 80 acres
above the American River, where she
can drink a beer, garden, watch her
kids ride dirt bikes, while her hus-
band works on odd jobs around the
property. In the summers you can find
her “glamping” or hanging at the river

below their property.

S
“Success to me is measured in time . ’ _;_,.-r""-'-.. _u i
spent with family and making sure my : .STC\"E {EU—EP.EE!-& e % e ey - =_ B U
clients have a home to feel the same f!-1¢"b4-r3‘.hn-. I - ) - e THE EAS’EST & MOST AFFORDA BLE H h traditi | H h Sj I i
in,” she said. < OwW much tradaitiona ow much Solarwise
WAY TO GO SOLAR - S0 250 solar costs. solar costs.
% less

While Angie admits it’s not always
easy being on-call 24/7, she cherishes
the flexibility of real estate. When

-

LET OUR TEAM BE AN EXTENTION OF
YOUR HARD WORK AND DEDICATION
TO YOUR CLIENTS

We are professional, knowledgeable,
and treat clients with care and respect.

she discovered she was pregnant with
her third child, Lincoln, she chose to
have a homebirth so that she could
continue working. And last year, she
was able to make it to every one of

her oldest son, Tristan’s, competition

3o Your Clients
Don’'t Have To!

Do your clients need help?

Offer my services to your clients to
get their house to market sooner!

soccer games, while completing 30
transactions. She also

just started a book club

and is currently learning

how to pan for gold.

We aim to make the listing,
selling and moving experience
stress free for your clients!

As Angie continues

helping people find their

dream home in Placerville

and surrounding areas " B q q q
4 dimg ¢ Karen is professional, compassionate and meticulous. She makes

the home staging and moving process much less stressful and
time consuming. We recommend her for all of our clients!"

-Lisa Paragary and Steve Miller, NRS Sotheby'’s

while making friends

along the way, she will

continue to contribute to
Contact me for a quote or

at'a/(,% to schedule an appointment! ’
Watters ] (o carioavaras | 9165027092,

P ' (916) 990-6220 fimazing Spaces

carrie@notarymatters.net

its smalltown vibe. And
while she may not be the
actual mayor or be lucky
enough to strike gold one
day, she will no doubt live
a full, rich life.

it g V. Com P Wy Tn B

IME&O | NNA & eSign Certified | 20+ years signing experience LamazingSpaceSprofessionalorganizers.com ﬂ@j
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TRANSACTION
COORDINATION

clipdocs @ EMBRACE
TECHNOLOGY
WITH OUR

AGENT PORTAL el

TRACK YOUR £ suuan acu
TRANSACTIONS PROGRESS ‘g et
Request a demo

clipdocs

Justin Allen

RQ?AR%P@ESiIQ

¢ Closing Docs  Loan Docs ® Acknowledgements
e Jurats ® Always On-Time e Fully Vaccinated
Serving Sacramento and Surrounding Areas

-- Kira L.
Escrow Officer PHOTOGRAPHY VIDEO MARKETING

SERVING THE TRI COUNTY AREAS

CHECK OUT
OUR WEBSITE

Shane Karlin
Owner Commission # 2395004
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U UNITED
WHOLESALE
LENDING

People buy from people they know, like
and trust. Strap yourselves in because
we're about to dive into a world of
building rock-solid connections, inspiring
homeowners, and sealing deals with
finesse.

You see, my journey has been fueled by a
passion for people. With a background
deeply rooted in the world-renowned
luxury brand Ritz-Carlton, I've mastered
the art of delivering exceptional customer
service and forging connections. | bring
this energy to United Wholesale Lending,
where we'’re driven by a shared
commitment to

revolutionize the
home financing
process.

Building rapport is my
secret weapon. |
know that buying a
home isn't just
about numbers; it's
an emotional
journey. I'm creating
a space for open
communication,
transparency, and

empowering homeowners to make
informed decisions. My goal is to ignite
their passion for real estate and have fun
witnhessing their dreams come to life!

Closing a transaction is not just about
signing papers; it's about instilling trust,
wielding influence, inspiring action, and
getting clients into an abundance
mindset that’s excited to buy. With my
arsenal of expertise and resources, |
provide value through a range of
financing solutions tailor-made for each
client's unique situation, and | thrive on
overcoming challenges and finding
creative options that make homeowners
exclaim, "I'm in, let's make this happen!"

I'm not just here to win-over homeowners;
I'm here to help my realtor partners
dominate the market by motivating their
clients beyond limiting beliefs and
educating them on the financial freedoms
of real estate. With a focus on speed, my
partners and clients are guided through
the financing process with confidence
and ensured deals close like clockwork.

I'm looking to serve and partner up with
those who want to go on a journey,
embrace a level of excellence, and
redefine what it means to elevate the real
estate game. Let's make it happen!

-Kyle Johnson

FIND OUT MORE ABOUT KYLE JOHNSON AND UNITED WHOLESALE LENDING AT:

UnitedWholesaleLending.com - Kjohnson@uwlmortgage.com - 916.878.6596




When it's time to
¢ your title company,

FNF ranked one of the

M O ST ~® (Choose superior customer service.
TR U STWO RT H Y Choose premium tools & technology.

COMPANIES IN AMERICA -@- Choose leading industry expertise.

20 23 = Choose convenient office locations.

-Newsweek.corn- I _ ' - J_\ _: ' '-L & fi n a n c ia I St re n gt h .

Also ranked:

America's Greatest Workplaces for Women 2023
America’s Greatest Workplaces for Diversity 2023
Most Trustworthy Companies in America 2023

Thank you for continuing to choose
Fidelity National Title Company.
Trusted everywhere,

Every day.

Fidelity Mational Title is a member of the FNF family of companies. Newsweek is a registered trademark of Newsweek, LLC.
Mewsweek is not affiliated with, and does not endorse products or services of, Fidelity National Financial or its subsidiaries.

BRYAN SHANK | COLIN ROE
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AL & COMMERCIAL SERVICES | GREATER NORCAL REGION Visit Us Online at NorCalRealEstate.com




DY partner spotlight

» STREET
HOME
LENDING

TRUSTED LOCAL PRIDE & EXPERTISE [haebaesen

Photos by Olha Melokhina Photography

When you love where you live
and work, it shows. You take
pride in the people and places
that make your community
unique. You strive to put forth
effort to make sure it’s a place
that continues to grow and
where others can put down
their own roots.

TEAM TRIUMPHS
Nick gives credit to the Mortgage and Home

DEDICATED SPIRIT
That’s the spirit of dedication
that Nick Street brings to his

work as Branch Manager of

Street Home Lending every day.

“We appreciate having the
opportunity to work with
our partners and clients ...
with them knowing they can

trust that we are going to

solve complex problems for them and that they see
the way we are engaged in this community,” Nick
emphasizes. “We bring our experience and commu-
nications expertise to their goals. In the process,
we love being a great source of education for our

partners and their clients.”

Nick smiles as he thinks about Sacramento. It’s easy

to see his hometown love.

“There are so many fantastic things to love about this
place, including the people, the sense of community
that we have here, along with the weather, our loca-
tion, the culture we have, and the level of diversity

that we enjoy,” he says.

Lending professionals around him on the team,

including Andrea Farmer (Operations Manager),
Stephanie Maeda (Director of Marketing), and
the Mortgage Loan Origination Team: Jac Cancel,
Cheyene DeWeese, Danny Chuong, Brian Kirn,
and Mike Remer.

“We have an outstanding group of people here.

A big part of our business is about cultivating
relationships. Each person we work with is unique.
Those different personalities dictate the kind of
communication and relationship that we have,”

Nick points out.

“As a result, we make sure that each partner or
client who works with us will have their own
unique experience with our team in a way that is

mutually beneficial.”

BIG-PICTURE VIEW
With the shifting tides of the market, Nick points
out that it can be easy to get caught up in the

changes that are happening immediately.

“I think it’s important to remember that every
moment in time is temporary. Bad times are just
that. They are temporary. They will pass. Same with
the good times. So it’s really important to capitalize
on those experiences and live in those moments for
the good times. We do a really good job facilitating

communication with people,” Nick explains.
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“There’s a lot of misinformation
pertaining to interest rates. So we
try to do our best to really explain
information to people in a way that
they can actually understand and
give real examples about the way
the market is trending. We are a
source of education and resources.
We post a weekly mortgage update
on our YouTube Channel, provide
custom marketing materials, and
offer training on any mortgage
topic an agent and their team want

to learn more about!.”

3B WE HAVE AN

OUTSTANDING GROUP

OF PEOPLE HERE.

LIFE’S HIGHLIGHTS
Away from work, Nick cherishes

time with his wife and two children.

They are a very active family, with
their children being very involved
with competitive sports. With that
in mind, Nick takes that belief in
children having opportunities very
seriously. So much so that he is a
committed sponsor of several local
sports organizations, including the
Sacramento United Soccer Club as

the club’s first-ever jersey sponsor.

“I think a big part of our support
for local sports came from my own

background,” Nick explains.

“I attribute a lot of my personal
success to my experiences growing
up and competing in youth sports.
I believe that any child who wants
to have those experiences should
be able to ... not just the children
whose parents can afford that.”

BUILDING

SOMETHING SPECIAL
Looking to the future, Nick and his
team enjoy their day-to-day sur-
roundings, working in their historic
East Sacramento office building
that was completely renovated and

restored a few years ago.

“I'm really proud of this place

for the reason of being able to

do something for my community
here ... restoring a building back to
something that people appreciate,”
he says. “It’s a huge compliment to
us when we hear people say they

appreciate how nice it looks.”

As part of the renovated space, Street
Home Lending also has its own

recording studio in the basement.

As Nick says, “We really encourage a
lot of our agent partners to come and
record with us. They can record video

and audio in our space.”

Day by day, the team at Street Home
Lending has a drive for coming
alongside their partners to make their

challenges and goals into future wins.

“In this business, we’re always met
with new hurdles,” Nick says. “We
enjoy the challenge of meeting those

for our partners and clients.”

CONTACT
STREET HOME LENDING
TODAY!

PHONE: 916-705-8282
WEBSITE: WWW.
STREETHOMELENDING.COM

STREET HOME LENDING

Nick and his daughter Sloane wearing
her Street Home Lending Sponsored
Sac United Jersey
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Our Disinfection
fogging kills
influenza, as well as
99.9% of all other
microorganisms for
up to 60 days!

SPECIALIZING IN BOTH COMMERCIAL
AND RESIDENTIAL CLEANING FOR
MOVE-IN ANDMOVE-OUT CLEANS,
DEEP CLEANS, GENERAL CLEANING,
AND RECURRING MAINTENANCE.

G‘r'" (@
_..n-J W

MAGAZINE f

Everything will be taken care of, from the top to the bottom of each room, we will dust,
vacuum, wipe, scrub, sweep, mop, polish and make everything look like it was brand new. We
know how pernickety house hunters can be when they are looking for their next home.

(916) 410-4740 * meticulositycleaning.com

™

But don’t just take our
word for it. Take theirs.

Sacramento Real Producers - 59



G R [YS (A l [ Your client needs plans
before they build.
—HOMES— We're here to help!

Design | Drafting |Development

Pl = o

o : . S e SIMPLIFYING A COMPLEX PROCESS AND ADDING VALUE TO e
T @ 9“5 ./ YOUR CLEENTS' HOME, INVESTMENT, OR LAND. == & - /.
SRy ; ol " P

r;#’l. . m I r‘ .-\:,

Photography | Drone | Twilight | Video | 2D Floor Plans | 3D Matterport Imaging

UPGRADE TO — 4 916.384.0595

D E L U X E a Greyscalelnc.com
= 1 Custom Addition In-Law GreyscoleHomesInc

P FLOORILNG : Homes Remodels Units 735 Sunrise Ave. | Suite 106 | Roseville

Elevate Your Space
with Style and Quality

916.842.5262

www.DeluxeFlooring.net

Preparing your home to

www.premierehomestaginglic.com | 916.300.0402
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House to Home Moving is a full-service moving company dedicated to providing
top quality direct shipment moving services at an affordable price.

YOUR STRESS FREE MOVING SOLUTION

F 4 #

j U‘“L!L 1 runier
-~ HEATHER HUNTER JACKSON

LUBAL &LONG DISTANBE * PACKING & UNPACKING

Heather Hunter Jackson began her career in the mortgage
industry in 2002, She has spent nearly half of her career in the
maortgage broker space, helping homebuyers achieve their
dream of homeownership. Putting honesty, ethics, and
transparent communication back into mortgage lending has
been the cornerstone of Heather's career, and educating
consumers and her referral partners is her passion. Operating
from a place of integrity as a top producer in her field, she has
employed out-of-the-box thinking to help over a thousand
borrowers achieve their homeownership drearms and closed
over $200 million in business in the past five years alone.

CALL US FOR A FREE glﬁ 7
IN-HOME OR VIRTUAL ESTlMHTE - S Lol Tiov:
v T Heather Hunter Jackson R o

NMLS# 129963 | DRE# 01402583

Senior Mortgage Advisor Join me on the Loan Hunter Podcast! Covering all'things real estate
and finance in the greater Sacramento area. Whether you are an
916-952-1686 industry professional, first-time hormebuyer, or a hameowner looking
| heather@empirehomeloans.com to learn more, my goal of this podcast is to take the cemplicated
HOME SECURIT ' language and conflicting information you find online and make it

simple and sasy to understand.

E r.L." ] 1:-F:EE
e R

FET

o i 4

i X

.| 1"

1 3 PROVIDING A
Y-14/] | NEW STANDARD O

| PROTECTION" &
Yo_ur ‘ A FOR YOUR CLIENTS i
CI’en tS : Home Security Systems

Security Cameras

can TrUSt . Smart Home Automation

Electr. 4 |
r

Listen on

Apple Podcasts

Over 20 years Life Safety Devices

e f . INDEPENDENT MORTGAGE BROKER
Custom Recessed aasspees B U I L D Ym E M PI R E

Lighting CONTACT US TODAY TO UNLOCK A NEW LEVEL -4 ,-_ - "D
OF HOME SECURITY FOR YOUR CLIENTS l '-1 "-i '--' ! J J _I_] !
v Clurrls Loziriss IFie,

Landscape Lighting

Chandelier Installation = <\ e @ We are cc ering our

) J— AW | ! - i AUTHORIZED O
Service/Panel olIDKRE ¢\ ghniee= IBRINKS | AU7THO8 J - Niepen y g GET IN TOUCH s Home oo,
Upgrades ) ~ ING ] customers and bu spartners at large 916.804-4768 @ e

& More! E _.___ = W SR e an Exceptiﬂn A .-:-'.1=. re CA DEOCRL LICH S00BO-PE3I5

John JaCkson, Physical Security Advisor g r experlence @

) ) (916) 730-7133 ;
Call today for your client’s free estimate! BrinksHome.com OWNERSHIP TEAM THAT HAS A COMBINED 100 YEARS MORTGAGE EXPERIENCE

; , . 4401 HAZEL AVE., #135 | FAIR OAKS, CA 95628 | 916.804.4768 | WWW.EMPIREHOMELOANS.COM
916.618.3014 | BurkeJamesElectric.com ; Jjackson@brinkshomewest.com CA DRE #02086583 | NMLS #1839243 | CA CFL #60DBO-88315
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SERVING &

PROTECTING

WITH ONE OF REAL ESTATE’S FINEST

‘When you think of a career transition,
moving from law enforcement to real
estate might not be the first thing that
comes to mind. However, for Brian
Hoh, his experiences as a police
officer not only paved the way

for his success in real estate but
also allowed him to continue his
ultimate mission - to serve and

protect others.

Brian’s relationship with real
estate started when he was kid,
growing up in the Bay Area. His
father was, and still is, a local
agent to the Bay Area. Brian
often accompanied him to
the office, sitting in on meet-
ings, handing out flyers at
open houses, and going to
showings. He later joined
his father in 2015 after
graduating college.

Although Brian always thought he’d go into finance
and had a degree in Managerial Economics from
UC Davis, he couldn’t see himself tied to a desk job
after completing his first internship. Instead, he did
some traveling after college and upon his return to

the states, took his dad’s advice and got his license.

“It was an interesting time,” Brian recalled. “I was
living at home, fresh out of college, and my motiva-
tion level wasn’t the same as today. Working along-
side my dad on a professional level, however, really
gave me insight into how he operated and how to
conduct yourself. I learned a lot from my dad but
mostly shadowed him, doing maybe one deal on my
own. I wasn’t very active, but it opened the gates

for me and got my feet wet.”

In 2016, Brian’s girlfriend at the time, now wife,
Dijana, had the opportunity to transfer from a junior
college to Sacramento State. This was Brian’s cue to
strike out on his own. Plus, his goal was always to
buy a house, and he knew that was much more of a

possibility in Sacramento than the Bay Area.

D> cover story

By Chris Menezes
Photos and Cover
Photo by:

Shot Archives




Upon moving to
Sacramento with Dijana,
Brian faced a difficult deci-

sion: continue in real estate

where he didn’t know anyone
or explore a new career path.
He had always envisioned
himself joining the military.
Although he was drawn to the
structure, the ability to travel for
free, the career opportunities and
honorable nature of the military,

he never made the leap. However,

he saw law enforcement as the next
best thing.

= _l-]-_l_l-l-l |

|I"

“When I told my wife and family that
I wanted to join the Sacramento Police
Department, I could sense everyone’s

jaw dropping through the phone,” he

said, laughing. “It was a shock for them
considering that no one in our family had
ever been a first responder, let alone a

police officer.”

In the summer of 2017, Brian enrolled in
the Sacramento Police Academy and started
his journey to becoming a police officer. “The

academy was unlike anything I had experi-
enced up to that point in my life,” he said. “In
hindsight, it taught me a lot about myself and

my future ability to conduct real estate. The

discipline, integrity, honesty, and tenacity it took to
get through the academy was forever instilled in me

and would serve me forever.”

Brian spent the next 3.5 years patrolling the streets
as an officer. From downtown, Natomas, and East
Sacramento, he gained a better appreciation for
the city and for people, interacting with both

“good guys” and “bad guys” every day. He worked
graveyard patrol by choice because he wanted to
“do what cops did on TV - chase criminals, make
arrests, and ultimately protect the residents of
Sacramento.” Although he enjoyed being an officer,

it was a big adjustment for him.

“A lot of people, when they become police officers
and first responders, commit not only themselves
but their families to the lifestyle. The obvious
change was the risk factor - encountering any
situation on any given night, not knowing what
you're walking into. Some shifts felt like the world
was on fire, and others were uneventful. Shootings
occurred frequently, homicides, suicides, all leading

to longs nights that go well into the morning.”

“When you go on a call like that, you have to think
about the process and what you need to find out
while rendering the scene safe and keeping your-
self safe, while protecting the scene and getting all
victims and suspects in place. So, I consider myself
more organized and structured in my job today

because of that.”
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Despite the long shifts and risk-factors, Brian
was committed to his career. Then, in 2020,
Dijana became pregnant with their first daugh-
ter, Lena. While he was absolutely thrilled, the
next year and a half seemed to fly by for Brian,
balancing long shifts with being a father to his
newborn daughter. He often went on 24 hour

stints of no sleep.

Brian knew he couldn’t spend the next 25+
years like that. Then, Dijana told him they were
pregnant with their second child, Ella. “When I
found out we were having Ella, I began tran-
sitioning myself mentally back to real estate.
Luckily, I kept my real estate license active
during this time. At the end of the day, I wanted

to spend more time with my family,” he said.

‘When Brian entered real estate this time, he had
a completely different perspective than the first
time. He had a newfound purpose in life - to
provide for his family. Being able to spend more
time with his girls and control his own schedule
was the breath of fresh air he needed. Plus, he
loved the people aspect of real estate, being able
to help them just as in law enforcement, but in a
different, safer light. He hit the ground running

and really dove headfirst into his career.

The majority of Brian’s business today comes
from law enforcement, from the tight-knit group
of people who trust him immediately because of
his background. He was able to not only tap into
his first-responder family, but he also utilized
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WESTSHORE
MORTGAGE
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Matthew Cole
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his brokerage, Compass, to expand his professional network and
connect with agents all across the country. Just two years into real
estate now, 60% of his business is referral-based, 35% come from
his law enforcement sphere, while the remaining comes from
open houses and online leads. Wholesale mortgage broker with internet rates and extremely fast
turn times. We do the pre-approval right so there is no mistakes!
Looking ahead, Brian envisions obtaining a broker’s license
and building a solid team in the Sacramento area. Despite
his desire to grow, he remains passionate about staying
involved in day-to-day real estate transactions. “That’s

what I’ve found I love to do, whether in law enforce-

WHAT ARE THE BENEFITS OF WORKING
WITH A WHOLESALE CORRESPONDENT BROKER?

* Create our own appraisal panel with experienced appraiser | know, like, and trust!!

ment or real estate, helping people is what it’s all

about,” he said.

Outside of real estate and spending time with his
family, Brian is an avid runner and cyclist. He enjoys

the idea of endurance and seeing how far the human * Able to shop your clients loan through hundreds of lenders off one credit report. (Soft pulls too)
body can go. )
® Much lower margins for lower rates

Brian’s shift from chasing criminals to chasing * Much less red tape to cut through for loans for your clients and marketing for your Team

property deals, swapping high-speed chases for * We draw our own docs and fund with our own money for fast, clear to close times
open houses and more time spent with family,

allows him to still serve others, just in a differ-
ent, safer light. As he continues to push himself
and his business to its boundaries, it will be

exciting to see just how far he goes.

“Without a doubt Matt Cole is the best lender | have ever worked with. He is knowledgeable,
creative, and extremely good at what he does. | love having the peace of mind that when | work
with Matt Cole, the job gets done. He always makes sure our clients have the best deals they can

get and makes sure we get each deal to the finish line. There’s nobody | trust more for my clients!”
-Ashley Key, House Real Estate

West Shore Mortgage is a DBA of Capitol City Real Estate

BRIAN HOH

This is not a commitment to make a loan. Loans are subject to borrower qualifications, including income, property evaluation and final credit approval. Approvals are subject to
underwriting guidelines, interest rates, and program guidelines, and are subject to change without notice based on applicant’s eligibility and market conditions. United Wholesale
Lending is an Equal Opportunity Lender and an Equal Housing Lender. NMLS 253083
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