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KENSINGTON| VANGUARD

N A T ONAL LANUD S ERYV C E S
FORMERLY GRS TITLE SERVICES, LLC

ONE OF THE LARGEST INDEPENDENT FULL-SERVICE
TITLE AGENCIES IN THE COUNTRY PROVIDING

Commercial & Residential Title Insurance ¢ Real Property & Cooperative Lien Searches
Settlement Services * Escrow Services ® Recording Services * 1031 Exchange Services

Michelle Rogers Elizabeth G. Steele, Esq.
Executive Vice President « Co-Head DC Metro Division VP - Business Development
(804) 486-9469 (804) 486-9465
mrogers@kvnational.com Isteele@kvnational.com
901 East Byrd Street, Suite 1510 * Richmond, VA 23219
Sy [ TLE
Kensington Vanguard National Land Services | kv-dcmetro.com

CIutter causes_.

STRESS.

The Junkluggers
will take away both!

Ji
“nk Remoyal The Green W
Clear your space and your mind with eco-friendly junk removal.

Big or small, we'll lug it all!

(¥) Exceptional service and on-time arrival

(¥) Residential and commercial service

) Same-day and next-day appointments

of Centrai va

() Receipts for any items we can donate

k) DONATE

Through a shared mission of keeping reusable items out
of landfills, Remix Market RVA allows us to rehome items

vf'"“\

RECYCLE that cannot be donated or recycled. Ask us about it today!
(i - Andy Taylor, Owner
804-585-2210 + andy.taylor@junkluggers.com

ﬁ-’
ﬁ rket @@ JunkiuggersofCentralVa.com

Stephanie Gordon, Remix Market RVA Manager
804-299-3814 -

Tues - Fri: 10AM - 6PM
Saturday: 9AM - 3PM

625 N. Washington Hwy,
Ashland, VA 23005
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Don't Let

Your Buyer Their Home
Purchase

" schedule a home
inspection with the
experienced and
reliable team at
Advanced Home
Inspection so your
client knows they've
found a great property!

'
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- Full Inspection — |
- Radon Testin .
’ EI.’i';','-:EI HomeYInspection

- Thermal Imaging FYTn
- Sewer Scopes E-'.- g Brad Gamlin

- Lead Testing Owner
- Instant Reporting BOOK NOW:

- Inspection Completed - 804.404.2668

with a Team of Two AdvancedHomelnspect.com
. . advanced804@yahoo.com
- Weekends & Evenings Available
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CLOSING ATTORNEY
Dankos, Gordon

& Tucker, P.C.

(804) 377-7421
DankosGordon.com

Tluchak, Redwood &
Culbertson, PLLC
(804) 257-7255
Sean@tluchaklaw.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

GRANITE & MARBLE
Classic Granite and Marble
(804) 378-1100
ClassicGranite.com

HOME INSPECTION
Advanced Home Inspection
(804) 349-3220
AdvancedHomelnspect.com

Capitol Home Inspections
(804) 615-7730
Richmondinspector.com

Pillar to Post

(804) 690-1321
JosephLowery.Pillar
toPost.com

Worsham Home Inspections
(804) 350-2164
Worshamlnspections.com

HOME WARRANTY

ARW Home

Anne Lang

(703) 932-5754
ARWHome.com/RealEstate

Cinch Home Warranty
Katie Williams

(804) 258-8832
cinchrealestate.com

First American

Home Warranty

Jamie Cook

(757) 390-8785
HomeWarranty.FirstAm.com

Old Republic
Home Protection
Georgia Pulliam
(804) 335-6102
My.ORHP.com/
GeorgiaPulliam

JUNK REMOVAL

The Junkluggers, LLC

(804) 585-2210
JunkluggersofCentralVA.com

MORTGAGE

C&F Mortgage Corporation
Page Yonce

(804) 356-7034
CFMortgageCorp.com/
Page-Yonce

C&F Select

Ryan Weiderhold

(804) 814-1001
CFSelectMortgage.com/
Ryan-Weiderhold

them for supporting the REALTOR® community!

Fancher Mortgage
Larry Nutt

(260) 571-0862
LarryNutt.com

First Home Mortgage
Perry Shelton

(804) 629-0631
FirstHome.com/Location/
Richmond-ii

George Mason Mortgage LLC
Joe Dunn

(804) 543-2261
GMMLLC.com/JDunn

PHOTOGRAPHY &
VIDEOGRAPHY
River City Media
(804) 389-9884
RiverCity.Media

RENOVATIONS
Renovation Sells
Ryan Dey

(804) 601-0039
RenovationSells.com/
Richmond

REPURPOSED FURNITURE
& FINE HOME DECOR

The Junkluggers, LLC

(804) 585-2210
JunkluggersofCentralVA.com

STAGING

Designed 2 Sell

(804) 640-4828
DesignedToSellRVA.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Dila Design
(804) 840-1563
DilaDesign.com

TERMITE & PEST CONTROL
Hickman’s Termite

and Pest Control

(804) 282-8957
HickmansTermite.com

PestNow of Central Virginia
(804) 589-1009
PestNow.com

TITLE COMPANY
Atlantic Coast Settlement
Lori Kistner

(804) 541-6677
ACSettlement.com

Kensington Vanguard
National Land Services
(804) 543-4266
MRogers@grs-title.com

Robinson Harris Title
and Escrow

(804) 215-3401
RobinsonHarrisTitle.com

TRAINING & BUSINESS
DEVELOPMENT

The Freedom Companies
(804) 937-0773
TheFreedomCompanies.com

VIDEO SERVICES
HD Bros

(833) 437-4686
HDBros.com

CT
CER

FORMER PRO C&F
SPEED SKATER LOAN
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Ryan Weiderhold: Your Local Industry Expert

As a family man, a mortgage professional with 10+ years of experience, and

a former professional athlete, my team and | are dedicated to building lasting
relationships both in and outside of the workplace. We adapt quickly to the needs
of both you and your clients, making you our #1 priority.

Ryan Weiderhold

NMLS# 1439647

Vi: 804.814.1001

£: rweiderhold@cfselectmortgage.com
www.cfselectmortgage.com/ryan-weiderhold

‘ ‘ If you're looking for a mortgage loan officer who is honest, knowledgeable and
hardworking, you'll find it in Ryan. He Is very responsive and makes himself available
for his clients even outside of normal business hours. I highly recommend him! ’ ’

-Morag

Give me a call today
804.814.1001

NMLSE 18294931
This is an advertisement and not @ commitment to lend.

F Select
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Kristin Brindley Ellen Buchanan Jess Wellar
Publisher Editor in Chief Associate Editor &
Content Writer

Wendy Ross Jaime Lane Lexy Broussard Ellie Caperare
Operations Manager Executive Assistant & Sales Manager Social Media Manager
Publishing Manager

Zachary Cohen Philip Andrews Bobby Cockerille
Writer Photographer Videographer

If you are interested in contributing or nominating REALTORS® for certain

stories, please email the publisher at Wendy@kristinbrindley.com.
Rp DISCLAIMER: Any articles included in this publication and/or opinions expressed herein do not necessarily reflect
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Therefore, ne|Fher The N2 Company nor the publisher may be held liable or responsible for the business practices of com and look for “magazine” or
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scan this QR code. (Password:

connecthere@richmond)
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WDI Inspection
& Report
PLUS
1 Year Warranty
On All Inspections

ONLY $39

ANTS « BEES * CENTIPEDES « MICE * CRICKETS
MILLIPEDES « SPIDERS ¢ FLEAS
RATS ¢ BED BUGS * ROACHES ¢ STINK BUGS * TERMITES

"We used PestNow during closing to take care of a minor pest problem. The experience was so
good we've signed up for the annual service package at our new home." - Mark Drew

Call to schedule today!

804.589.1009

info@pestnow.com « PestNowCVA.com
Estimates for Commercial Properties: commercial@pestnow.com
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Dear Real Producers of Richmond,

Welcome to the July issue of our magazine, where we are
recognizing the spirit of independence and the vibrant
world of real estate! As we celebrate America’s birthday this
month, a day synonymous with freedom and unity, I wanted
to bring you a collection of features that also embody the

essence of this special holiday.

Real estate, with its power to transform lives and create
new beginnings, serves as a cornerstone of our publication.
In this issue, we delve into the world of entrepreneurial
agents and partners who go above and beyond to meet

the call of duty for their clients. Through their inspiring
stories, we witness the profound impact that real estate
professionals and our preferred partners can have on indi-

viduals and communities.

During this time of national pride and BBQ celebrations,
anticipation fills the air with a sense of camaraderie and
patriotism. From the fireworks lighting up the night sky to
the parades filling the streets, I hope you were able to reflect
on and appreciate this festive occasion that unites us all,

regardless of our differences.

Speaking of camaraderie, I am thrilled to also showcase the

fun atmosphere of our May Lawnapalooza event in this issue!

10 - July 2023
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Be sure to check out the photos on page 12 that capture the
energy and excitement of our lively Real Producers event. I

want to extend heartfelt thanks to everyone who attended,

making it a resounding success and a testament to the power

of our Real Producers community to show up and have fun!
Happy reading and happy Independence Day, Real Producers!

Warm regards,

Kristin Brindley
B  Owner/Publisher

Richmond Real Producers

313-971-8312
Kristin@kristinbrindley.com

www.richmondrealproducers.com

KRISTIN BRIMDLEY

ERTREPREMELR, CORMECTOR, PUBLISHER

FOOD FOR THOUGHT
What are some of the best ways
individuals can serve the nation at

the community level?

EXPERIENGE FIRST- CL'!
SERVICE WITH
ROBINSON-HARRIS

Your clients are our
clients and we put their
needs above all else!
We provide real estate
services at a time and
place that best suits
your busy schedule.

Give Laura a call today
and let OUR SUCCESS
be YOUR SUCCESS!

was great! They made the closi!
process so easy and smooth fo
clients. | would definitel

Richmond Virginia Realtor

Laura Franck
DIRECTOR OF CLIENT SERVICES
804-215-3401

lfranck@robinson-harristitle.com

ROBINSON-HARRIS

www.ROBINSON-HARRISTITLE.com —=TITLE & ESCROW=——
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Photos by Philip Andrews

MAY 4, 2023

Real Producers of Richmond, thank

you for joining us at the unforgettable
Lawnapalooza event on May 4th at the
stunning property in Glen Allen, Virginia!
Special thanks to Jeannette Mock, with
The Steele Group SIR, for providing the
perfect backdrop for a day of fun, connec-
tions, and friendly competition during the

cornhole tournament!

We also extend our heartfelt apprecia-
tion to our amazing table sponsors: River
City Media; Renovation Sells; Tluchak,
Redwood & Culbertson, PLLC; The
Freedom Companies; and Dila Design
for their invaluable contributions. A big
shout-out, too, to River City Media and
HD BROS for capturing exciting photos
and video of the event. We are grateful for
everyone’s attendance and continued sup-
port. You’ve made these Richmond Real
Producers events a resounding success!

Stay tuned for more memorable

KRISTIN BRINDLEY

ENTREPRENEUR, CONNEECTOR, PUBLISHER

12 - July 2023

HDEEE

gatherings in the future as we continue
to strengthen our community of top

industry professionals.

P.S. Don’t miss the afterglow of the lawn
games! Check out the captivating photos on
our Facebook page or scan the QR code to
relive the wonderful memo-

ries we created together.

For more information
on all Richmond Real
Producers events,
please email us at
info@richmondrealproducers.com.

T
T

-
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P> we ask ... you telll

Where did you go on your

KACIE JENKINS

Real Broker, LLC

Always the Outer Banks and
always with hubby! The best one
was when we were dating, woke
up at 5 a.m. to leave Richmond,
got there at breakfast. Drove up to

Carova, hung out on the beach for

NIKKI AXMAN

Venture Agency

I’'m not sure what we were thinking, but my husband
and I decided to take an RV to Florida with tAree
children under the age of 5 during COVID... My kids
and I enjoyed it, but I can’t promise my husband

would agree.

favorite road trip ... and who al

a bit, then drove to the National

Park, hung out on the Sound JARED DAVIS

beaches, where he proposed, and i eXp Realty

then drove back to Richmond. We I did a road trip through Spain with one of my child-

hood best friends. I flew into Madrid and drove about

five hours to meet him in Seville, then we spent the

used to day-trip there all the time.

-
m—— Y A

T A TR # B _ next couple of weeks meandering up the coast from
#‘M - ww- o JOSEPH LOWERY Gibraltar to Barcelona, stopping at random beach
° ? Pillar to Post Home Inspectors towns and cities and staying wherever we could find
We re yo u W I t h °® My friend Ron and I rode dual aroom. It was one of the best trips of my life.

sport motorcycles across the
Transamerican Trail, which is
fire roads, dirt trails, backwoods KEVIN MORRIS
and mountain trails from the Long & Foster Real Estate
plains of Tennessee to Moab, John Thiel and I were together and we drove to
Utah. The trail actually goes all Nashville with a few others. A 9.5-hour drive and
the way to Oregon. we had a blast listening to these motivational tapes!

LAUREN RENSCHLER MIKE BOONE

Long & Foster Real Estate eXp Realty

My mom and I take a trip every year. My favorite road trip is the one I'm secretly plan-

Last year we got lost in Aruba and ning to convince my wife to take in 2026, where

we drive a camper to all of the U.S. cities hosting RICHMOND

the FIFA World Cup! She’s really excited. REAL PRODUCERS

had funny stories after getting drunk.

ALINA ASAD PRESENTS
Keller Williams Realty JENN MCMURDY
Not really a road trip, but I was Capitol Home Inspections

with my parents and we had EU rail My favorite road trip was down the coast of

pass tickets to anywhere you want California in an RV with our family. We started

SAVE

in Furope. We visited 18 counties in San Francisco, explored the city and the giant

in 15 days! We took night trains and redwoods, then made our way down the Pacific

our backpacks and just traveled to Coast — whale watching, visiting Big Sur, and

different countries. then into Yosemite for rock climbing and explor-
ing. Lots of bucket-list items checked off and
tons of memories made!

JOHN THIEL

Long & Foster Real Estate

A trip to Nashville with Kevin Morris MARY GARNER DEVOE

The Freedom Companies

and a couple other agents. It was a 9+

hour drive, and we listened to these Hands down, the best was when my husband and

SEPTEMBER
Louisiana. After four months of long-distance LOC B D

4 PM -7PM

motivational/sales CDs that were I drove from Denver to move him to Baton Rouge,

outdated and laughed for hours on the

dating, we had gotten married, so there was lots
of talking and laughing on that trip. Now, it’s 20

way home.

INVITES COMING SOON!

years later and we are still smiling!

For information on all Richmond Real Producers events,
email info@richmondrealproducers.com.

14 - July 2023




P» coaching corner

By Mary Garner Devoe

RESET parT TWO:

Tracking and measuring progress is important in business, and mid-year provides that halftime in the game for
resetting for the second half. Last month, | addressed the importance of checking the alignment of your business,

processes, and outcomes with your foundation. It is time to ensure that we are staying true to our mission, vision,
values, and beliefs and make adjustments where needed. Part Two focuses on your numbers and your activities.

GET THE NUMBERS. You will need to set aside some uninterrupted time to do this
and to gather your year-to-date projections (January 1, 2023 to June 30, 2023) versus

your actuals and the gap (over/under) for the following:

Data Projected Actual Gap Projected
Categories 1st half 2023 Results Over/Under 2nd half 2023
Closed units
Closed volume
Closed GCI

Listings taken units
Listings taken volume
Pending units
Pending volume
Pending GCI

16 - July 2023

It is important to separate the units, volume, and
GCI. You can control your units more than you can
control your volume. Your activities influence your

volume. Your activities drive your units.

Volume is also an ego trap for agents. One big
sale (or one small sale), an outlier, can distort
the picture of what is really happening in your
business. Commissions vary, and volume does
not translate into the same income on each sale.
You can’t spend units or volume, so tracking your

GCI at all times is important!

GET REAL WITH THE NUMBERS. Now
that you have a picture of the current
state of your business, it is time for

some questions:

1. How far am I from where I need to be?

2.Do I need to revise my projections?

3. What is the impact of not meeting my projections?
4.Does my calendar reflect time on activities that

drive my income?

I purposefully use the word “projections” as
opposed to “goals.” I am all for goals and set them
for myself. However, I find that, too often, agents
set goals that are more like dreams. Your calendar
and scheduled activities (lead generation and lead
follow-up) either reflect your goals or are simply
wishful thinking, hoping — like deciding you want
to lose 25 pounds and then never exercising or
changing your diet. Projections are what you can

expect based on what you are doing.

MATCH MY CALENDAR TO THE

NUMBERS. Now, with revised projec-

tions, determine what needs to be done
to make the numbers fall into place. Then, schedule
those activities on your calendar so they are con-
sistent. Also, be aware of what must be done when
people are available for face-to-face meetings or for
phone conversations. For instance, notes and cards
can be written at 7 a.m. or whenever. Determine
your “prime time” for direct people contact and use
it for that purpose.

GROWTH OPPORTUNITY AND

IMPROVEMENT. Define activities that

are the most effective. How could you do
them better? (You would probably like doing them
more if you got better.) Who could you learn from
or who could coach you? What could you do to be

even more effective?

Define sources of business that you have neglected
and get back at it. Focus on your three best sources
of business. Are your lead-generation activities too
passive? How can you engage more with people?
How can you better position yourself as their real

estate expert and trusted advisor?

“The market is down” is not an excuse to not meet
your projections. People are still buying and selling
real estate. It is tough out there, and that is why
buyers and sellers need you! The Game of 2023 is

not over... Go and nail the second half!

Mary Garner “MG” DeVoe is the director of training for The Freedom Companies and
has been in real estate leadership for over 30 years. She is passionate about adding
value to her clients and helping them grow personally and professionally. When she
is not training, MG enjoys her family here in Virginia and in Louisiana.

Richmond Real Producers -

17



P> legal hotline

By E. Sean Tluchak, Esq.

It is no longer the case that a closing for someone buying a
house in the greater Richmond area from a person living in
the greater Richmond area results in a local attorney or local
settlement agent handling the transaction. Nor does it mean

the agent is local, for that matter.

In these instances, we sometimes see confusion on when the

client can take possession of the property.

First and foremost, possession should never be given with-
out the permission of the Seller if funds are not available
at closing. This is often referred to as a”dry closing,” and

a settlement agent should not consider settlement to have
occurred without the funds. However, with the permission
of all parties, it is possible to proceed to document signing
and possession if all parties agree in writing. If a lender is

involved, then their instructions will control.

Secondly, possession is contract specific. Fortunately, the
Central Virginia Regional MLS contract is explicit with
respect to Possession in Paragraph 9: “Possession of the
Property shall be given at settlement unless other-
wise agreed in writing by the parties.” Fortunately, the
definition of “Settlement” is the same across the state.

It is defined in the Code of Virginia as follows: “Settlement
means the time when the settlement agent has received the
duly executed deed, loan funds, loan documents, and other
documents and funds required to carry out the terms of the
contract between the parties and the settlement agent rea-
sonably determines that prerecordation conditions of such

contracts have been satisfied.”

18 - July 2023

WHEN
CAN I

GET MY
" . KEYS?

There is a common misconception, even by some settlement
agents and attorneys, that possession is not to be granted

until recordation. While this is not the case under the express
language of the Code of Virginia, if your client has reason to
believe that recordation would be the best time to have posses-
sion occur, it is not unusual to add in the Additional Terms

“Possession shall only occur upon recordation.”

Keep in mind that once the settlement has occurred and
possession has taken place, the settlement agent shall have
a duty to record the Deed and disburse under the terms of
the settlement statement unless there are newly discov-
ered Seller liens that are revealed at the final run-down and

recording.

Just keep in mind that if you are using a contract that is not
the CVR MLS contract, you really need to read through it
to make sure you know when your client can get the keys.
Sometimes, recording doesn’t take place until several days
after settlement (Friday before Memorial Day being a prime
example). You don’t want your client left holding the bag
while you hold their keys.

E. Sean Tluchak is the founding partner
of Tluchak, Redwood & Culbertson,
PLLC. He is a licensed attorney with

over 23 years of experience in real
estate transactions and litigation. He
stays sane by fishing and surfing with his
family in the Outer Banks.

.
THE LOWERY TEAM
"l inspect your home as if my mom
was going to live there."

Our licensed inspectors will give your clients a common sense,
unbiased evaluation of the condition of a home, answer any
questions they may have, and help give them peace of mind.

- | B PiLarTOPOST
HOME INSPECTORS
804-690-1321

E Joseph.Lowery@pillartopost.com

Serving Hanover, Henrico, Chesterfield, Goochland, Prince George's,
Tappahannock, and Powhatan counties as well as Richmond City, VA.

$25 OFF* Inspections!

Expires 8-1-23

REAL

PRODUCERS
PODCAST

YOUR HOME ﬁ;} .

warranTY  RZcinch

EXPERTS

IS B
e i

$1

Protecting
homeowners T
for 45 years

Can your buyers afford a major
repair or replacement after closing?

Protect them with a Cinch home warranty.

Contact your lecal account executive and scan QR
code to doewnload their brochure:

(BO4) 258-8832 E

: katiewllliams@cinchhs.com

Katie Williams

cinchrealestate.com (BO0O) 247-34680

REAL

PRODUCERS

INSPIRING CONVERSATIONS WITH
TOP REAL ESTATE AQENTS

ot REMINGTOMN RAMSEY

Episode 1~ Inspiring Comvers:
Real Producars Podcast

Same Brand, New Reach — Tune in for free today

Ktr;?c;)lr]e Podcasts LISTEN ON @ Spotify

Listen on

amazon music
N——
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By Jason Collins
Photos by Philip Andrews

PestNow of Central Virginia

Jeff Zalinski is a respected entrepre-
neur and owner of PestNow of Central
Virginia, a pest control company that
has become a household name in the

greater Richmond area.

Seven years ago, Jeff opened the first
franchise branch of PestNow in the
region, and since then, he has been
providing exceptional pest control
services to businesses and residents
alike. Through his leadership and
commitment to excellence, Jeff has
grown his franchise business to
become a reliable provider of pest
control services in the community.
His passion for customer service and

attention to detail have earned him a

20 - July 2023

reputation as a trusted service provider

in the industry.

From Military Officer to Entrepreneur

Jeff is a man who has dedicated his life

to serving his country and his commu-

nity. Following his military service as an
infantry officer, Jeff began a new career in
the pest control industry, now more than
20 years ago, with PestNow in the D.C.

metro area.

People don’t usually wake up one day and
decide they want to work in the pest con-
trol industry, Jeff points out. But for him,
although he was single when he started
with PestNow, it proved to be a great
opportunity to support his family.

“I soon realized that this was an
industry that was not affected by
economic downturns or global
events because there will always be
a demand for pest control services,”

Jeff explains.

Due to Jefl’s excellent work in the
company, he was quickly promoted
to management. Then, about seven
years ago, Jeff informed the owners
of PestNow about his intention to
relocate. The owners saw this as an
opportunity to expand their business
and proposed that Jeff establish the
first franchise of PestNow serving the

greater Richmond area.

P = =

- DEDICATED To

alf T,

SERVING GREATER

- RICHMOND
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Jeff Zalinski, owner of PestNow of Central Virginia (center) with Service Manager Eddie Palko (left) and Inspections Manager Jessica Milby (right)

Serving the Greater Richmond Area
with Excellence

Jeff has a sign in his office that reads,
“Do what you say you're going to do,
and be where you say you are going
to be.” This motto has been a guiding
principle for Jeff since his days in

the military academy, where his TAC
officer instilled the saying in him. Jeff
believes that the message reflects his
commitment to providing prompt and

dependable service to his customers.

Interestingly, Jeff’s childhood experi-
ences doing odd jobs such as painting
houses and building decks in his small
hometown in Pennsylvania have also
contributed to his strong work ethic. He
remembers people teasing him by say-
ing they would call his mother — who
is Italian — if he didn’t do a good job.
Today, Jeff’s mother works with him on
the administrative side of the business,

adding a touch of irony to the story.

22 . July 2023

Jeff places great value on connecting
with his clients and being present in
the community. He emphasizes that in
Richmond, the community holds great
importance, and people anticipate
being greeted and engaged with genu-
ine interest. For him, customer service
is a top priority, and he believes it

makes a significant impact in the city.

Being accountable and taking owner-
ship of any mistakes is also essential
for Jeff, as he takes great
pride not only in his business
but also in his community.
Jeff understands the effort
his team puts in daily and

is thrilled when their hard
work is recognized by friends,
family, and residents alike. It’s
rewarding for him to see the
impact of the team’s dedica-
tion to serving the community

with excellence.

Supporting Veterans and
Community Initiatives

Jeff and his business partners share
a common bond as veterans, and they
have become an important resource
for other former service members

in the area. Jeff notes they are very
involved in Richmond’s Tech for
Troops initiative, which provides
veterans with laptops and training to
help them navigate the digital world.

Jeff takes pride in being a part of Richmond’s
close-knit community, where word of mouth plays a
significant role in business. He believes that taking
a personable approach to business is vital in this
environment, and he exemplifies this by regularly
participating in local activities. From playing poker
on Friday nights to being actively involved in NGOs,
Jeff and his family believe in giving back to the

community that supports their business.

As the face of PestNow in Richmond, Jeff is also
actively involved in various business activities,
including seminars and networking events. He
attaches great importance to building relationships
with his clients and wants them to know that they
can count on PestNow as a reliable resource for

their needs.

Jeff believes that leading by example inspires
others, and he sets a high standard for his team
to follow. Jeff derives enormous personal satis-
faction from giving back and is driven by the fact
that the more successful his company is, the more
of an impact he can have on the region. For Jeff,
being involved and maintaining strong relation-
ships with clients is not just a business strategy;

it’s a way of life.
For more information on PestNow of Central

Virginia, call 804-589-1009, email info@
pestnow.com, or visit PestNowCVA.com.

PestNow

Jeff’s daughters, Cassidy and Virginia, both play on the Midlothian High School
girls volleyball team, which won its first state championship this year.
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From left to right: Brandon Spurlock, Mollie Greenhill, Abby Moncrief, Ali Fogarty, Caleb Boyer, John McGurn, Owen Thatcher, Allie Spurrier, Brittany Heare
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HOLDING NOTHING BACK

aleb represents the spirit of

service that knows no end

— before, during and after
closing. With his honest, straightfor-
ward approach and his selfless style
of putting the needs of others first, it’s
little wonder that he continues to build

with those around him.

As a REALTOR® and co-owner with
Providence Hill Real Estate, Caleb
holds nothing back when it comes to
supporting the needs of his clients

and team members.

“I’'m one of four siblings. My young-
est brother has lived with severe
special needs since he was 6 months
old. In my life, there has always been
someone who has been 100 percent
dependent on others. Through that
experience, I realize my responsibility

to help people,” Caleb says.

“I hope people see that I'm laying
it all out there and that I'm doing
everything I can to serve them and

their interests.”

UNCOVERING HIS PASSION

Caleb co-owns Providence Hill Real
Estate with his brother, Dawson, and
Elliott Gravitt. Before joining the ranks
of local Realtors, Caleb had pursued a
different — yet very related — path.

After graduating from Virginia Military
Institute, Caleb worked in residen-

tial and commercial construction for
about six years. Through the process,
he obtained his Class A contractor’s
license. In time, he found it necessary to

look at another path forward.

Caleb Boyer (right) co-owns Providence Hill Real Estate with his brother, Dawson Boyer (center), and Elliott Gravitt (left).
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“Due to a back injury and surgery,
followed by yet another injury, I knew
that I needed to explore different career
options,” he remembers. “At the time,
Dawson had been in real estate for
about six years, and he was ready to
grow his team. So I joined him in 2016.”

A year later, the Boyer Group and
Elliott Gravitt Team joined ranks to
form the Providence Hill Real Estate
team before striking out on their own
and starting their own brokerage

about two years ago.

BREAKING NEW GROUND
One of the parts Caleb has enjoyed the
most about real estate is having the

opportunity to create his own path.

“I love that you can make the job
whatever you want. We enjoy being
people-focused and working with
people you have relationships with. I
really enjoy helping people through
such a big transaction and having the
privilege to guide them on that jour-

ney. It has been such a joy.”

Caleb also relishes the role of being
a valued resource that people look to

during stressful times.

28 - July 2023

“There are such high stakes,
financially and emotionally. That’s
where the fulfillment comes from:
getting to help them through one
of'life’s big decisions while helping
them make the most of their real
estate holdings and assisting them
in building wealth along the way,”
Caleb emphasizes. “I have been
able to meet so many incredible
people from all walks of life and
different backgrounds.”

The results have been remarkable.
Last year, Caleb recorded $20 mil-
lion in sales volume individually.
At the same time, PH Partners, the
team he leads, recorded $55 mil-

lion in sales volume.

FAMILY FOUNDATION

Family is a true, driving force in
Caleb’s world. He treasures time
spent with his wife of eight years,
Michelle, and their children, Ellis,
Adair, Luke and Reed.

In his off hours, Caleb spends
as much quality time as possible
with his family. He also likes to

stay engaged, volunteering in a

variety of ways in the community.

Larry Nutt
Branch Manager, NMLS# 1228056

L (260)571-0862
& |nutt@fanchermtg.com

FANCHER

4\N\ortgage

L
Caleb Boyer and his wife, Michelle, with their
children, Luke, Ellis, Adair and Reed

Caleb has been involved with Young Life
Capernaum, a ministry for teens with ~ EEE
special needs. He also served on his

alumni chapter board for several years

until rolling off after serving as president

in 2022. In addition, he serves as chair for

the Fatherhood Foundation of Virginia.
Helping Heroes Save Money
WITH HOMEBUYING

I'm happy to partner with the Homes for Heroes ocrganization to help

“I always enjoy the opportunity to serve

and give back ... and having other ways to

meet new people,” he smiles.

LIFTING OTHERS

, , , 260)571-0862 1
As Caleb thinks about his professional
path and the road he enjoyed in real estate, local heroes maximize their homebuying benefits. If your clients are 2

he offers helpful advice for others who are qualifying hero, | would love the opportunity to serve therm.

just getting their own journeys underway.

“First, I think it’s very important to estab-
Our Website

lish a long-term perspective, take one day I
www larrynutt.com

at a time, and serve one client at a time.

If you focus on that, you will have a long,
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sustainable business,” he advises.
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alone. You can have a personal board of = “Larry and the whole team made our whole hamebuying experience
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first but after the initial call, Larry made sure to let us know we were in
good hands. Definitely recommend him!”

directors, or a business partner, or an s Law Enforcement

assistant, or a whole team around you s 2
? . ; Y : + Healthcare Professionals

to help you. The reality of humanity is,

we can go further together. We all make * Teachers

- Porsha, HOMEBUYER

up different parts of a unit. Know what # Military acsve: peteren & v
you're good at and acknowledge your

weaknesses. Find out who can help you

with your weaknesses. Also, always keep

& Fancher Mortgage Group, a divislon of Oy Mortoage, inc Al rights eserved. HMLS D2 7134 (wevwnmisonaemmaracoessorg]. 2950 West HSroad 5t Ste 81, Bichmand, Y&
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learning and soak up as much as you can.”
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ACEY KEARNEY loves helping
people — it’s always been at the core
of what motivates her. While she
may have started out in the health-
care field, she is now a rising star in real
estate, with $28 million in career volume, and

is leader of her own team, Grace Homes Realty Group.

As someone who enjoys personal growth and life
changes, Lacey celebrates the big moments all at once,
from getting married and relocating to starting her
own business and having children. Lacey approaches
these things with optimism and grace — for herself

and others — hence, the name of her real estate group.

On the cusp of her marriage to Patrick, she met a very
successful broker in Richmond who tossed out the
idea of real estate to Lacey as a career choice. Lacey
admits the option had never crossed her mind. “But

I thought, ‘What do I have to lose?”” Lacey shrugs.
She was young and didn’t have children yet, so she
continued her day job while working to get her real

estate license.

She got married on September 8, 2018, and started
working as an agent on September 11. “No time off,”
she points out. “I was just pushing myself out of my

comfort zone.”

At this point, Lacey, who was born in Lexington,
Virginia, had only been in Richmond for a year. She

learned from other agents on the team as quickly as

P> rising star

By Rebecca

Lombardo

possible. “I hit the ground running and haven’t looked

back since,” she says.

Lacey wasn’t afraid to get out and explore all that her

new city had to offer, including a new career path. While

some people shy away from change, Lacey embraces it
with her whole heart as she aims to be empathetic for her
clients during their struggles, going through some of the
biggest life events, including moving, marriage and job
changes. Each is stressful enough on its own, but Lacey
tackled them all at once. “In my mind, I thought, ‘If T have
this many things changing, it won’t feel like one stressful
thing after another,” Lacey recalls. “It will just feel like

one trying thing and I'll just knock it all out.”

In 2019, Lacey ran past the $4 million mark in transac-
tions. Then, in 2020, she ran past $7 million in trans-
actions — during a pandemic and having had her first
baby that August. Lacey was seven months pregnant
when masks became prevalent. She kept showing
houses since real estate was deemed an essential ser-

vice by the government and fearlessly continued to ser-

vice her clients, taking her booties, gloves, and masks

with her every day. The result was 25 transactions in
2020. Lacey also won an award in 2021 for the highest

sales volume and highest units sold at Providence Hill.

“My faith, and being willing to take the leap of faith in
these situations, is what has gotten me through,” she
says. “I don’t think it’s luck. I think it’s being able to per-
severe through it and knowing that it might suck while

you're in it, but it’s going to be good when it’s done.”

Richmond Real Producers -
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“The light at the end will be even
better. And if there is still one thing

remaining, it will seem like a breeze.”

“Purchasing a home is stressful,” Lacey continues.
“Clients need someone alongside them to allevi-
ate that, someone from the outside looking in as a

sounding board, supporting them.”

Lacey had been on a team with Jenni & Company
since 2018 when she got her broker’s license in
2021. Shortly after leaving Jenni & Company, she
started her own team, Grace Homes Realty Group.

Lacey was six months pregnant at the time with a

Photo by Allison Dash Photography
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Lacey and Patrick Kearney with their sons, Beckham and Tripp (Photo by Lindsey Martin Photography)

toddler — her son, Tripp — at home. Her second
child, Beckham, was born in May 2022, the same
year she received a third-place award for the top
team sales volume. But in 2022, she realigned her
goals to set her focus on the long game. “I had to give
myself the grace I needed to take a step back. Hence,
the name of the company,” Lacey explains. “It was

okay to take a step back to propel into 2023.”

To Lacey, taking a step back only meant she was
gearing up for bigger and better things. She wanted
to host events and client appreciation efforts. “A
lot of it was trial and error — what’s going to work,
what’s not going to work,” Lacey notes. “We were
just putting the infrastructure in place so we had a
full calendar going into 2023, full of events, gifts,
giveaways and social media, and all the things I

hadn’t had to do on my own prior to then.”

Her goal for 2023 includes growing her team. “I
would love to have four agents, including myself, by

the end of the year,” she says.

Lacey’s husband, Patrick, is her biggest cheerleader
and supporter. “We still love making our way into
the city for dinner or to spend time with friends,” she
states. This includes visiting The Tobacco Company
Restaurant where she and Patrick first met.

Impressed by all the development and growth that
has taken place in such a short time, the Kearney

family enjoys calling Richmond home.

“We love living, working and growing our family in

such a great city,” Lacey says with a smile.
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The largest and most experienced home
staging company in central Virginia,
Designed 2 Sell is a team of professional
home stagers who assist realtors and
homeowners in evoking an emotional
response from buyers. D2S is known for
o ’ 1 Tammy iIk o their keen eye for design, attention to detail,
; Owner & President  and knowledge of the real estate market.

(804) 640-4828 | designed2sellrva@gmail.com
www.designed2sellrva.com | ) @designed2selirva @ @designed2selirva
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By Zachary Cohen
Photos by Philip Andrews

By 2015, Ernie Chamberlain had been an English teacher for a decade.
It was a role he excelled in. At times, he found his work in education
rewarding, but ultimately, he knew he needed to make a change.
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Ernie Chamberlain’s team, George: A Real
Estate Group, is with Hometown Realty.

“Teaching was fine, and I enjoyed

the students, but it wasn’t the right

fit for me,” Ernie reflects honestly.

“I had known that for a number of
years. I knew it didn’t feel like where I
belonged. It was just a job. It was just
okay. I wasn’t particularly inspired

by it. Don’t get me wrong, there were
moments that were great, but ulti-

mately, it was just a job for me.”

As the years passed, Ernie kept
thinking there must be something out
there that inspired his senses and

captivated his mind.

“I got to thinking, what would my perfect job look

WE HAVE PEO PL E WH O like? I wanted to work with people and help people

do something meaningful. Sales and marketing

AR E R EAL LY CO M M ITTE D, felt like a good fit. When I started to look into real

estate, it felt like it might be right up my alley,” he

recalls. “I really had the desire to work with adults,
W H O I—OV E R EAI— E STAT E ’ but I didn’t know a thing about real estate. I didn’t

know what I was getting into, but I was intrigued by

A N D W H O LOV E P E O P |_ E . the chance to help others in a new way.”

From left to ri_ghf?.Merin Jones, Ernie
Chamber__l_a%ﬁ, Matt Jarreau, Jen Skrzypek

36 - July 2023 i

.'I'




Ernie Chamberlain and his wife, Tawny

In 2015, Ernie took a leap of faith, stepping away from his
teaching career to begin anew in real estate. He quickly
discovered open houses would be a great way for him to meet
potential clients. So he started calling other agents, asking

to hold open houses for them on the weekends. One of those
agents was Matt Jarreau, a seasoned agent with a stronghold
on the listings in the city. Matt had been a local agent since
leaving VCU, and his draw to city life was apparent; he had
even completed a new urbanization study in college, opening

his eyes to the inner workings of the city.

“I found I was drawn to the cityscape, the architecture, the
homes, the clients,” Ernie reflects. “At the time, Matt had a
lot of the listings in the city through Hometown, and that’s
how I met Matt. I’d hit him up every week.”

Matt recognized Ernie’s go-getter attitude. The pair soon
became friends and, eventually, business partners. In 2016, they

teamed up to form George: A Real Estate Group.

Fast forward seven years, and George: A Real FUN FACT
Estate Group is thriving. After adding Jen When Ernie and Matt
Skrzypek and, later, Melvin Jones, they are now a created their real
team of four agents. The group closed an impres- estate team, they
sive 328 sides for $121.4 million in 2022. didn’t want either

of their names as
Jen, a 2010 Penn State graduate, joined George: the group’s name.
A Real Estate Group in 2017 after several years They kicked around
in property management. Melvin, licensed in a handful of names,
2016, leveraged his early success and recogni- ultimately settling on
tion as a Rising Star award winner to join Ernie, George: A Real Estate
Matt, and Jen in 2019. Group, which was

named after Matt’s
“The slow-growth model has worked for us. We dog, George.

have people who are really committed, who love
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real estate, and who love people. That, combined
with a lot of hustle, has made us successful. And
we just enjoy it so much. I'm not dreading Monday

anymore. We love the hustle, meeting new people,

and it’s fun,” Ernie smiles.

Ernie describes the team culture as easygoing and
family oriented. The four agents are partners in

business and friends outside it.

“I would imagine, over a period of time, we’ll get
a bit bigger, but we don’t have aspirations to be a
mega group. We like to be a little team with a big
footprint,” Ernie says. “In the meantime, we’re

having a great time selling real estate.”

The Fenway - Clay Street Builders -
Richmond Homearama 2021



‘: OLD REPUBLIC HOME PROTECTION

| &

Give your sellers a competitive edge
and make your listings more appealing
with an Old Republic home warranty!

Contact me for Georgia Pulliam

Accounl Executive
information today!
¥y 800282 7131 Exl 1296

C: B04.3356102
GeargiaP oy com
my.erhpcomigeargsapuliam

=

VIDEQ PRODUCTION

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers

HDESE  |T'S VIDEO SEASON. -~ -

REAL ESTATE MEDIA.

Google
Hugh sy sides rea

M 2] videas

BOBBY COCKERILLE
PARTNERSHIP DIRECTOR

LET'S CONNECT!

bobby@hdbros.com
(571) 233-5327

40 - July 2023

L

Spring and stmmer are
video season‘in this
industry, and we don't just

% megtt réd| eg'(ate.'gcan the
QR code below fo talk to
Wour team about branding
and social media content.

804-282-8957

Hickman’s

Termite & Pest
Control

Wildlife Control
WDI/WDO Inspections
Termite Treatments
Fungus/Mold Treatments
Pest Control

Free Pre-Sell Inspections
Vapor Barriers

Family Owned and Operated Since 1986

Our licensed and state certified staff will help with any wood
destroying or pest control needs that you might require.

(804) 282-8957

www.hickmanstermite.com
Serving the Richmond and Surrounding Area
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TOP 100 STANDINGS

Teams and Individuals Closed Data from Jan. 1to May 31, 2023

Office List List Volume Sold Sell Volume Total Total $
Units  (Selling $) Units (Buying$) Units
1 Kim Tierney Virginia Colony Realty 170 $100,525,627 36 $22,584,969 206 $123,110,596
2 John Thiel Long & Foster Real Estate 188 $80,201,150 2 $883,000 190 $81,084,150
3 Kim Sebrell Keller Williams Realty 58 $28,513,580 3 $1,836,500 61 $30,350,080
4 Jenny Maraghy Compass 61 $27,473,600 1 $310,000 62 $27,783,600
5 Martin Alloy SM Brokerage 58 $22,128,524 10 $3,917,090 68 $26,045,614
6 Kevin Morris Long & Foster Real Estate 54 $22,517,967 3 $1,220,000 57 $23,737,967
7 James Nay River City Elite Properties 31 $10,843,100 31 $12,653,570 62 $23,496,670
8 Stoney Marshall Hometown Realty Services 53 $19,669,401 6 $1,567,500 59 $21,236,901
9 Matt Jarreau Hometown Realty 51 $15,615,370 16 $4,946,470 67 $20,561,840
10 Cabell Childress Long & Foster Real Estate 31 $15,762,849 3 $3,689,500 34 $19,452,349
n Ravi Gutta Robinhood Real Estate & Mortgage 4 $1,971,500 33 $17,045,158 37 $19,016,658
12 Kathleen Cassidy DR Horton Realty of Virginia 37 $18,735,790 0 $0 37 $18,735,790
13 Brian Busbee Eagle Realty of Virginia 23 $14,316,296 6 $3,890,681 29 $18,206,977
14 James Strum Long & Foster Real Estate 28 $13,189,100 9 $4,794,463 37 $17,983,563
15 Deane Cheatham Hometown Realty 36 $17,306,919 1 $300,000 37 $17,606,919
16 Margaret Wade Long & Foster Real Estate 6 $5,265,000 8 $11,437,500 14 $16,702,500

Disclaimer: Information based on MLS closed data as of June 7, 2023, for residential sales from January 1, 2023, to May 31, 2023, in Greater Richmond, Virginia,
by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William Counties.
Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may

report each agent individually.

Katie Redwood, Esq.
katie@tluchaklaw.com

Walter Culbertson, Esq.
walter@tluchaklaw.com

E. Sean Tluchak, Esq.
sean@tluchaklaw.com

We pride ourselves on providing
the knowledge, experience and
communication that is needed to
ensure a smooth and successful
real estate closing.

TLUCHAK, REDWOOD
‘ & CULBERTSON, PLLC

COMMITTED TO YOUR SUCCESS!

Call for your personal consultation! (804) 257-7255
tluchaklaw.com | @ @tluchaklaw | 3721 WESTERRE PARKWAY, SUITE E | HENRICO, VA 23233
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TOP 100 STANDINGS

Teams and Individuals Closed Data from Jan. 1to May 31, 2023

Rank Name Office List List Volume Sold Sell Volume Total Total$
Units  (Selling $) Units  (Buying $) Units
17 Grayson Hoffman Lake Anna Island Realty 35 $16,342,549 1 $295,000 36 $16,637,549
18 Deborah Reynolds Keller Williams Realty 38 $14,345,000 6 $2,037,000 44 $16,382,000
19 Brad Ruckart Keller Williams Realty 30 $15,131,415 0 $0 30 $15,131,415
20 Mike Hogan The Hogan Group 55 $14,369,819 0 $0 55 $14,369,819
21 Deelyn Robinson Liz Moore & Associates 18 $11,837,400 3 $1,909,000 21 $13,746,400
22 Matt Rutledge Hometown Realty 14 $10,061,297 7 $3,388,533 21 $13,449,830
23 Olyvia Salyer RW Towne Realty 14 $9,625,000 6 $3,575,000 20 $13,200,000
24 Ernie Chamberlain Hometown Realty 1 $4,702,978 20 $7,855,900 31 $12,558,878
25 Kyle Yeatman Long & Foster Real Estate " $8,534,972 5 $3,881,686 16 $12,416,658
26 Daniel Keeton Keeton & Co Real Estate 37 $12,334,149 0 $0 37 $12,334,149
27 John Martin Shaheen Ruth Martin & Fonville 4 $8,650,000 4 $3,359,420 8 $12,009,420
28 Marc Austin Highfill EXIT First Realty 26 $10,618,118 1 $1,100,000 27 $11,718118
29 John Daylor Joyner Fine Properties 17 $11113,719 1 $475,000 18 $11,588,719
30 Rick Cox The Rick Cox Realty Group 17 $7,477,000 8 $3,657,000 25 $11,134,000
31 Alexis Thompson River Fox Realty 14 $7,545,355 7 $3,448,950 21 $10,994,305
32 Alicia Soekawa The Collaborative 17 $7,829,100 5 $2,984,030 22 $10,813,130
33 Pam Diemer Long & Foster Real Estate 8 $10,414,050 0 $0 8 $10,414,050
34 R. Scott Shaheen Shaheen Ruth Martin & Fonville 5 $6,201,000 6 $4,067,000 1 $10,268,000
35 Taylor Jefferson Jefferson Grove Real Estate 3 $1,005,000 16 $9,145,529 19 $10,150,529
36 Erin Hungerford Long & Foster Real Estate 14 $7,763,000 5 $2,199,890 19 $9,962,890
37 Carolyn Rogers Craftmaster Homes 13 $7,024,590 5 $2,822,390 18 $9,846,980
38 Jeannette Mock The Steele Group 6 $5,111,500 6 $4,576,990 12 $9,688,490
39 Elmer Diaz Cowan Realty 5 $1,206,000 28 $8,156,200 33 $9,362,200
40 Shelly Blair Village Concepts Realty Group 12 $6,199,050 7 $2,990,699 19 $9,189,749
41 Katie Stiles Joyner Fine Properties 4 $2,322,000 " $6,735,466 15 $9,057,466
42 Gayle Peace Liz Moore & Associates 12 $6,671147 4 $2,291,990 16 $8,963,137
43 Martha Rose LGl Realty -Virginia 24 $8,769,600 0 $0 24 $8,769,600
44 Jim Dunn Joyner Fine Properties 5 $3,609,999 9 $5,124,710 14 $8,734,709
45 Kelly Blanchard Nest Realty Richmond 6 $4,166,000 6 $4,549,500 12 $8,715,500
46 Dave Seibert Long & Foster Real Estate 17 $8,674,350 0 $0 17 $8,674,350
47 Rebecca Winters Shaheen Ruth Martin & Fonville 1 $2,535,100 4 $6,062,000 5 $8,597100
48 Brooke Barnard Providence Hill Real Estate 10 $3,952,383 8 $4,634,504 18 $8,586,887
49 Kaitlyn Gwaltney Hometown Realty 10 $7,634,944 1 $915,806 1 $8,550,750
50 Monte Todd Long & Foster Real Estate n $6,344,500 5 $2,115,500 16 $8,460,000
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Rank Name Office List List Volume Sold Sell Volume Total Total $
Units (Selling $) Units  (Buying $) Units
51 Kevin Currie Hometown Realty 15 $5,940,450 6 $2,340,225 21 $8,280,675
52 Sylvia Miller Joyner Fine Properties 6 $5,740,100 3 $2,016,400 9 $7756,500
53 Debbie Gibbs The Steele Group 6 $4,836,250 5 $2,848,900 n $7,685,150
54 Lauren Renschler Long & Foster Real Estate 10 $7,568,737 0 $0 10 $7,568,737
55 Richard Sena Redfin Corporation 1 $4,429,900 6 $3,092,485 17 $7,522,385
56 Sarah Bice Sarah Bice & Associates RE 12 $6,149,857 4 $1,363,930 16 $7,513,787
57 Chris Small Small & Associates 7 $6,146,000 2 $1,300,000 9 $7,446,000
58 David Ogle RE/MAX Commonwealth 5 $3,096,500 8 $4,323,000 13 $7,419,500
59 Jane Vick Long & Foster Real Estate 4 $2,713,000 6 $4,579,000 10 $7,292,000
60 Jessica Guerra Market Square Realty 10 $7118,677 0 $0 10 $7118,677
61 Tina Morris Keller Williams Metro Center 9 $7,054,000 0 $0 9 $7,054,000
62 Carrie Robeson The Steele Group 6 $7,041,005 0 $0 6 $7,041,005
63 Nancy Cheely The Steele Group 3 $3,175,500 4 $3,718,400 7 $6,893,900
64 Dianne Long Napier REALTORS ERA 6 $3,198,000 5 $3,613,922 1 $6,811,922
65 Tracy Whitley Long & Foster Real Estate 7 $5,095,325 4 $1,618,360 N $6,713,685
66 Mahood Fonville Shaheen Ruth Martin & Fonville 6 $3,410,173 5 $3,284,500 1 $6,694,673

Disclaimer: Information based on MLS closed data as of June 7, 2023, for residential sales from January 1, 2023, to May 31, 2023, in Greater Richmond, Virginia, by
agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William Counties. Numbers
not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each
agent individually.

A DIFFERENT APPROACH TO REAL ESTATE CLOSINGS

Title & Settlement Services in Central Virginia
with CUSTOMER SERVICE being the #1 priority!

"Atlantic Coast is one of the most well-put-together and
professional title companies that I've ever worked with,
and I've been in the real estate industry for over 17
years. They are always on top of things and their level
of customer service is amazing!"

- - April Lane, Google Review

-
E\ ATLANTIC COAST

SETTLEMENT SERVICES IN

Call today to give your client's a FIVE-STAR homebuying experience!

804) 541-6677 - ACSettlement.com * 2405 Dovercourt Drive, Midlothian, VA 23113
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TOP 100 STANDINGS

Teams and Individuals Closed Data from Jan. 1to May 31, 2023

Rank Name Office List List Volume Sold Sell Volume Total Total $ Rank Name Office List List Volume Sold Sell Volume Total Total $
Units  (Selling $) Units  (Buying $) Units Units  (Selling $) Units  (Buying $) Units
67 Chris Elliott Action Real Estate 20 $6,678,350 0 $0 20 $6,678,350 85 Beth Pretty Keller Williams Metro Center 10 $5,437,900 2 $758,140 12 $6,196,040
68 Will Hamnett Keller Williams Realty 7 $3,620,755 6 $3,042,000 13 $6,662,755 86 Albert Morgan Long & Foster Real Estate 7 $3,377,000 8 $2,811,525 15 $6,188,525
69 Heather Valentine Valentine Properties 9 $3,675,000 8 $2,926,315 17 $6,601,315 87 Tracy Kerzanet The Kerzanet Group 10 $3,706,900 5 $2,476,903 15 $6,183,803
70 Beth Lane Metropolitan Real Estate 7 $5,236,749 3 $1,360,800 10 $6,597,549 88 Patrick Gee Long & Foster Real Estate 4 $1,927,500 8 $4,248,284 12 $6,175,784
71 Alex Belcher Belcher Real Estate 15 $6,571,900 0 $0 15 $6,571,900 89 Tommy Sibiga Hometown Realty 10 $3,067,200 8 $3,093,000 18 $6,160,200
72 Ryan Mabie Long & Foster Real Estate 9 $6,563,088 0 $0 9 $6,563,088 90 Anne Soffee Small & Associates 8 $2,608,000 10 $3,547,900 18 $6,155,900
73 Charlott Sickal Berkshire Hathaway HomeServices 9 $4,520,400 6 $2,028,300 15 $6,548,700 91 Joshua Lee Keller Williams Realty 0 $0 15 $6,147,700 15 $6,147,700
74 Justin Reed River Fox Realty 3 $2,677,000 6 $3,866,950 9 $6,543,950 92 Andrew Smith Long & Foster Real Estate 4 $1,769,950 6 $4,367,500 10 $6,137,450
75 Eliza Conrad Shaheen Ruth Martin & Fonville 3 $1,281,700 12 $5,253,500 15 $6,535,200 93 Teresa Melton Berkshire Hathaway HomeServices 9 $3,352,500 6 $2,753,387 15 $6,105,887
76 Melanie Herring Shaheen Ruth Martin & Fonville 12 $5,405,892 2 $1124,877 14 $6,530,769 94 Cyndi Wyatt Blake Hometown Realty 1 $5,320,666 2 $782,450 13 $6,103,116
77 Susan Krancer Ford's Colony Realty 1 $6,406,000 1 $100,000 12 $6,506,000 95 Marguerite Mankins The Steele Group 3 $1,182,000 7 $4,779,450 10 $5,961,450
78 Richard Buckingham Long & Foster Real Estate 6 $2,675,500 6 $3,785,000 12 $6,460,500 96 Adam Carpenter NextHome Advantage 5 $2,185,500 9 $3,771,490 14 $5,956,990
79 Elliott Gravitt Providence Hill Real Estate 5 $2,533,000 8 $3,913,717 13 $6,446,717 97 Steve Van Kirk Howard Hanna William E Wood 9 $5,011,000 3 $925,000 12 $5,936,000
80 Tiffany Stevens Coach House Realty 9 $3,497,500 7 $2,878,500 16 $6,376,000 98 Jeany Garrido United Real Estate Richmond 9 $2,495,000 13 $3,387,650 22 $5,882,650
81 Chelsea Newcomb RE/MAX Realty Specialists 13 $4,069,500 6 $2,208,500 19 $6,278,000 99 Catherine Ham Keller Williams Realty 13 $5,380,500 1 $384,000 14 $5,764,500
82 Tammy Johnson Virginia Capital Realty 12 $4,350,399 4 $1,891,000 16 $6,241,399 100 David Cooke Long & Foster Real Estate " $3,852,058 5 $1,901,000 16 $5,753,058
83 Shelby Ward River Fox Realty 5 $1,794,000 10 $4,442,000 15 $6,236,000
84 Kacie Jenkins Real Broker 10 $3,064,000 " $3,161,550 21 $6,225,550

Disclaimer: Information based on MLS closed data as of June 7, 2023, for residential sales from January 1, 2023, to May 31, 2023, in Greater Richmond,
Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King
William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this
data. Some teams may report each agent individually.

RICHMOND

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

WANT TO BE FEATURED AS A

K Five years or less in the business From buying the first home, to starting

a business, to planning an estate...
We build client relationships that last a lifetime.

RISING
STAR?

OR KNOW SOMEONE WE
SHOULD FEATURE?

* At least $3 million in sales in one calendar year

* Active on social media

For more information, to nominate, or to request to be featured, please email
chmondrealproducers.com or visit www.richmondrealproducers.com!
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Trust{thejinspection company;that RVAReaItorshave_been trusﬁngfor,over years!

All inspectors are VA Licensed, members of ASHI and ;
hold their new construction specialty certification! *\l

804-639-1171 ~ RichmondInspector.com

FAMILY OWNED & LOCALLY OPERATED BY RAY & JENN MCMURDY
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Our mission is to cultivate a team centered in
service, growth and integrity that empowers our
clients and the real estate community to make
informed decisions by serving as an experienced
and trusted resource while delivering a WOW
experience each and every time.

CAPITOLIHOME INSPECTIONS

i
K...L* VA

HOME INSPECTION TEAM

YOUR PEACE OF MIND IS MY PRIORITY

> HAPPY
- i < 4th of July!

Anne Lang
Territory Manager
iu-.mng

(703) 932-5754
alang@arwhome.com

Industry Leading Coverage
From the Kitchen to the Curb™

External Water/  Use Ours or Choose  Call Center REALTOR®
Sewer Coverage Your Contractor inUSA  Concierge Service

703-932-5754 « arwhome.com/realestate

©2022 ARW Home 901 Yamato Road, Ste 100E, Boca Raton, FL, 33431.

From the Kitchen to the Curb” is a trademark of ARW Home
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RIVER CITY MEDIA

BOUTIQUE MARKETING CONTENT

Residential Real Estate Photography « Commercial Photography « Drone « Video & Product Photography

"Philip's real estate
photo sessions always
make my listings stand

out from the rest."

Scan here to book!

FIRST HOME
MORTGAGE

/ ) FIRST HOME'S
L7V equmvyy

\..--' PF\C]'__]R;".I"‘J

$3,000

GET a $3,000 DOWN PAYMENT with
FIRST HOME'S DREAM PROGRAM

ELIGIBILITY

Homebuyers must meet low-to-moderate
income level criteria, based on Area
Median Income

REQUIREMENTS

Available only on conventional 30-year
loans through Fannie Mae HomeReady'®
and Freddie Mac Home Possible®

AUDREY KIDD

SENIOR LOAN OFFICER

NMLS# 873803

(804) 814-2820
@firsthome.com

Saving up for a down payment isn't easy -
whether it's your first home or your fiftieth.
That's why we're offering $3,000 to help eligible
homebuyers with their down payment.*

Through First Home’s Dream Program,
qualifying homebuyers can receive down
payment assistance with a FHMC grant. That
means your mortgage payment won't be
affected, and you're not paying anything extra.

GET STARTED TODAY

Let’s get you into your dream home with a
$3,000 down payment assistance grant!
Contact us today to see if we can help you
get into the house you've been dreaming of.

PERRY SHELTON
BRANCH MANAGER
NMLS# 861228

(804) 419-0623
pshelton@firsthome.com
18+ Years Experience
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The path to homeownership may be shorter than you think! Don't let the potential hurdle of not having
enough funds for a down payment or closing costs stop you from achieving your dreams of homeownership.
GMM’s Pathway Home Grant' may be the perfect path for you.

upP TO $5,000 FOR DOWN For more information, contact Joe Dunn today!
PAYMENT & CLOSING COSTS JOE DUNN

= Grant has no lien required on the property Executive Vice President
= Primary residence MMLS 1D; 160858

» This program is only available in select market areas 4401 Suite 24
« Availablefor purchases and eligible refinances e Rt e S D
« Gift funds can be used

« Household in;mlimilsauplv : Dlrect (804) 543-2261
= Homeownership counseling certificate required prior to chosing if a First Time Homebuyer

« (ambe used in conjunction with other down payment assistance Email: Jdu"n@gmm"c_' I

+ Fived and Adjustable Rate financing options available www.gmmllc.com/jdunn

* No Mortgage Insurance required "It's & DUNN Deal”

" Subiect to Credit Appooval Mot all applcants are eligible. Pathway Home Grant is a Lender Grant and is only avaablie in select markel anes. No cash back for the Grant fends aliowed. Loan must be for purthase of
eligible refinance of primary tesidence, For punchase transactions, Grant Is capped al $5,000, with up bo 5% of the sales price o apprased value (whichever i bessh applied fowaeds down paymient first and then any
remaining funds appdied bo closing osts. For eligible Befinance tansactions, up to 3% of appeaised vabse, with a maximum of $5.000 will be apphed bowads dosing costs. Property tyipe and bocation limatations apoly.
Losan berms and condstions apply, ncluding bt red timited to, maximem loan-to-vakee of 97%, maximueen loan amoamt, minimum oedil score, and madmuim income limies. Boemebuyer educalion may be required
Garant proggam may be comsidensd taable income, 109G-MIST may be Saued. You shousd consult with wour tax advisor. Program rbes, tems, and conditians. are subied to change withaut nodice,

LENDER




