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(( LENDRUM TEAM

CROSSCOUNTRY MORTGAGE™

WE'RE CRAZY GOOD::

NOCO Roofing — 40+ Years of Experience in Northern Colorado

Prioritizing our Real Estate Partners

e ————

www.NOCORoofing.com
bk (970) 223-ROOF

NOCO Roofing is a company | know that | can always rely on for
consistent and quality work. | trust when | refer my customers and 303 W Harmony Rd, Fort Collins, CO 80526
clients to NOCO Roofing their team will handle everything . . X
professionally from start to finish. As a Realtor, knowing my Licensed in Colorado and Cheyenne Wyoming
customers are in good hands makes my job of focusing on each
transaction a smoother experience. From a personal experience, their fO”OW USI
knowledge and expertise in dealing with insurance adjusters helped :
me make sure every part of my roof damage was covered. | would 0 3
highly recommend calling NOCO Roofing for your next roofing
replacement or repair!”
-RICK STOUFFER

Remax Alliance

EXPERIENGE THE GCM DIFFERENGE AND CLOSE MORE DEALS.
CONTACT ME TODAY.

720.990.3687 | LENDRUMTEAM@MYCCMORTGAGE.COM
CROSSCOUNTRYMORTGAGE.COM/RYAN-LENDRUM

l}l'ESalE []l}datcs lll lust 3 ““TEEkS RENOYATIONSELLS . COM/NORTHERN-COLORADO

Financing available,

Ryan Lendrum

Loan Officer | Team Lead
ryan.lendrum@myccmortgage.com
NMLS3029 NMLS1773803 NMLS1458088

All loans subject to underwriting approval. Certain restrictions apply. Call for details. CrossCountry Mortgage, LLC.
NMLS3029 (www.nmlsconsumeraccess.org)

STEVE SWANSON STEVF@RENOVATIOMSFLLS.COM
NESOVATION SRELLS ROFRTHERS LN &I

{970} 430-5266
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If you are interested in contributing or nominating Realtors for certain
stories, please email us at mary.burrell@n2co.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the NoCo Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Providing First-Class Tree Care & Customer Service to
You & Your Clients

Now
Offering
Plant Health

northerncoloradotreeservice.com

Plant Health Care e Expert Pruning e Tree Removal e Stump Grinding
Locally owned. Licensed and insured.

4 . July 2023

PUTTING THE

USDA IS THE WAY
0% DOWN. 100% FINANCING.

o NODOWNPAYMENT

A USDA home loan at PrimeLending, a PlainsCapital Company, comes with 100% financing, which means
02 down.

o LOWER INTEREST RATES

USDA loans are guaranteed by the government, which means we can offer lower than the standard rates,
since it's not tied to a credit score or down payment.

o FLEXIBLE CREDIT REQUIREMENTS

Have clients with less than perfect credit? Don't worry- lower credit scores and a less-than-perfect history
can often meet the requirements to qualify.

WHEN YOUR CLIENTS ARE READY TO TAKE THE NEXT STEP IN THEIR HOME BUYING
JOURNEY, CONTACT US TO SEE IF A USDA HOME LOAN IS THE BEST OPTION.

Kianna Logan

Senior Mortgage Advisor NMLS: 1114366
Direct: 970-732-6009

Mobile: 970-342-6042
kianna.logan@primelending.com

3528 Precision Drive, Suite 220 Primele“di“gm

Fort Collins, CO 80528

@ Allloans subject to credit approval. Rates and fees subject to change. ©2023 PrimeLending, a PlainsCapital Company (PrimeLending). (NMLS: 13649) Equal Housing Lender. PrimelLending is a
itk wholly owned subsidiary of a state-chartered bank and is an exempt lender in CO. V010918



PREFERRED PARTNERS

6 - July 2023

This section has been created to give you easier access when searching for a trusted real estate affiliate.

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Rp Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

AUTO SALES

Centennial Leasing & Sales
of Northern Colorado

Toby Bauer

(970) 225-2205
fortcollins.clscars.com

BRANDING
PHOTOGRAPHY & MEDIA
A. B. Consulting & Media
Alyssa Benson

(970) 590-9271
abconsultingnoco.com

BUILDING CODE
CONSULTANT
Building Code Guru
Caleb Sulzen

(970) 480-0550
buildingcodeguru.com

CLOSING GIFTS

Athena Nicole Photography
Athena Henzler

(404) 610-6210
AthenaNicole
Photography.com

CUSTOM BUILDERS

Fish Creek Construction
Bill Beach

(970) 599-1030
fishcreekconstruction.com

ELECTRICAL SERVICES
Smartwire Electrical Services
Dennis DiCantio

(303) 818-8109
smartwireco.com

ESTATE SALES

Blue Moon Estate Sales
Kelly Mundorff

(970) 889-0663
bluemoonestatesales.com/
noco-se-wyoming

FINANCIAL ADVISOR
Country Financial
Jason Percha

(970) 669-1263
countryfinancial.com/
jason.percha

FLOORING & DESIGN
Northern Colorado Carpets
Derek Krasuski

(970) 226-6800
www.northerncolorado
carpets.com

HOME INSPECTION
A Buyer’s Choice
Home Inspection
Brett Datteri

(970) 475-6262 x1
abuyerschoice.com/
northern-colorado

Inspections Over Coffee
Bryan Zenner

(720) 845-5282
InspectionsOverCoffee.com

Premier Property Inspections
of Colorado, LLC

Aleks Webster

(970) 685-1832
ppicolorado.com

HOME WARRANTY

Blue Ribbon Home Warranty
Amy Long

(970) 773-1370
BlueRibbonHome
Warranty.com

Fidelity National
Home Warranty
Rob Bitterman
(970) 690-5792
homewarranty.com

First American

Home Warranty

Kyle Arenson

(970) 404-5099
firstamrealestate.com

HVAC SERVICES

Metal Mechanics Inc.
Michelle Culp

(970) 203-9954
metalmechanicshvac.com

them for supporting the REALTOR® community!

INSURANCE BROKER
Country Financial
Jason Percha

(970) 669-1263
countryfinancial.com/
jason.percha

Summit Insurance

BJ Hill

(970) 667-9133
mysummitinsurance
agency.com

JUNK REMOVAL

& HAULING

Hulk Addicts Hauling
and Junk Removal
Mike Howard

(970) 381-1176
hulkaddictsjunk.com

LABOR FOR HIRE, MOVING
& LANDSCAPING

Laborjack

(970) 690-7709
www.Laborjack.com

MORTGAGE ADVISOR
Kianna Logan

(970) 732-6009
lo.primelending.com/kianna.
logan

MORTGAGE BANKER
CrossCountry Mortgage
Ryan Lendrum

(720) 990-3687
crosscountrymortgage.com/
ryan-lendrum

MORTGAGE LENDER
Academy Mortgage
Ryan Abrahamson

(970) 530-0470
academymortgage.com/
ryanabrahamson

MORTGAGES

Cherry Creek Mortgage

A Division of Guild Mortgage
Nancy Terry

(574) 538-8485

Stacy Fridal

(970) 219-1710
guildmortgage.com

Elevations Credit Union
Jennifer Shepherd

(970) 430-0787
elevationscu.com/mortgage

Excel Financial

Mortgage Brokers

Lauren Juhl

(970) 407-8288
excelmortgagebrokers.com/
staff/lauren-juhl/

First Western Trust Bank
Justin Crowley

(970) 407-3100
myfw.com/mortgage-services

LoanFIT
Catherine Barnett
(720) 300-6777
LoanFIT.us

Success Mortgage
Partners, Inc.
Doug Braden
(970) 689-0877
SuccessMortgage
Partners.com

Universal Lending
Kim Martin

(970) 283-7686
ulc.com/kImartin

Velocity Lending
Josh Lyon

(970) 460-6677
NoColLending.com

MOVING COMPANY
Skyline Moving Company
Stephen Skaer

(970) 685-3942
skylinemovingcolorado.com

PHOTOGRAPHY -
FAMILY / PORTRAIT

B. Saint Photography
Brenda Saint

(970) 988-8865
bsaintphotography.com

REMODELER
Renovation Sells
Northern Colorado
Steve Swanson
(970) 818-5667
renovationsells.com/
northern-colorado

Summit

ROOFING

NOCO Roofing
Troy Jennings
(970) 223-7663
NOCOroofing.com

Roof Source LLC
Brendan O’Keefe

(970) 691-0845
coloradoroofsource.com

L

PROTECTINGYOUR
FROM THE WHAT IFSy

BJ Hill | Summit Insurance
Agency President: 970.667.9133

283 E. 29th

Street

SOLAR

Sandbox Solar
Justin Wojtarowicz
(970) 673-7733
sandboxsolar.com

TITLE COMPANY
Chicago Title of Colorado
- Northern Colorado
Ryan Martin

(970) 666-7300
colorado.ctic.co

| Loveland,

First American Title
Debra Myers

(970) 658-4685
firstamcolorado.com

TREE & SHRUB SERVICES
Northern Colorado Tree Service
James Gosser

(970) 775-8877
northerncoloradotreeservice.com

VIRTUAL ASSISTANT
Cyberbacker

(720) 706-9373
cyberbackercowyo.com

NoCo Real Producers - 7
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The casiest p—'ngﬁin,e._.,dzeaféonm
| Lo hine wonrkers. | '

Listing Prep | Moving Services
Landscaping Services | Staffing Agency

SANDBOX
SOLAR

What is your
solar system
worth?

Contact Sandbox Solar to receive a
home solar valuation and appraisal
before you sell!

(970) 673-7733 | service@sandboxsolar.com

8 - July 2023

* Furnace Install & Repair
Hmm Hc. = AC & Heat Pump Install &
Heating & Cooling Repair
Sy gt s e - oy e Sl = Bollers
= Mini Splits

Planned Service
* Infloor Heating

« Proventative Maintenance

fngany Alr uaiivy MORE INFORMATION
Humidifiers

» Duectwork

» Mew Construction @ 970-203-9954

Ratrofit
Basement Finishes . www.metalmechanicshvac.com

MEET THE NOCO REAL PRODUCERS TEAM

Mary Burrell Madison Coble Jacki Donaldson Candace Braden
Owner/Publisher Editor In Chief Ad Strategist Client Concierge
970-732-0469

Kate Shelton Danielle Kidwell Alyssa Benson Brenda Saint
Writer Writer Photographer Photographer

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at mary.burrell@realproducersmag.com.

SUCCESS

MORTGAGE PARTNERS, INC.

VA FACTS
DID YOU KNOW?

Eligible veterans with
service-related disabilities
and their surviving spouses

do not have to pay a

Doug Braden ; N RO
“Rocking On & Funding Loans” unding :

Loan Originator NMLS # 231820 4 & . . .
. ; t _ ‘ Licensed in Colorado and Wyoming

NAMB Certified Veterans Lending Specialist f

(970) 689'0877 Success Mortgage Partners, Inc. su po-rts Equal Housing Opportunity. NMLS ID# 130562. This is
informational only and is not an offer of credit or commitment to lend. Contact Success Mortgage

N
N dbraden@smprate.com Partners, Inc. to léarn more about your eligibility for its mortgage products.

NoCo Real Producers - 9



P> partner spotlight

NORTHERN COLORADO

TREE SERVICE

By Danielle Kidwell - Photos by Brenda Saint, b.saint Photography

Trees elicit huge emotional responses and it’s , ,
our job to explain the practical side of things.

Failure to address tree-related issues can lead to
expensive surprises for homeowners, potentially
damaging their trust in realtors. That’s where
Northern Colorado Tree Service can help. “Agents
call us for safety, lifespan assessment, and root
system inspections,” says owner Jackie Gosser.
“Sometimes a tree isn’t causing an issue at the
moment, but we can predict how that situation will
change over the next several years.” Her husband,
co-owner James Gosser, continues, “Trees elicit
huge emotional responses and it’s our job to explain

the practical side of things.”

The key to avoiding tree-related pitfalls lies in
education. Many homeowners discover costly tree
problems only after moving in, leading to frus-
tration and resentment towards their realtors.

By collaborating with a reputable tree company,

real estate agents gain access to invaluable knowl-

edge about trees and their potential impact on

properties. James points out an example, saying,
“Many people don’t realize that while you can
prune a neighbor’s tree branches that extend onto
your property, if you cause the tree to be imbal-

anced and it falls over you can be sued.”

Northern Colorado Tree Service’s plant healthcare
division offers extensive services that go beyond
traditional tree removal, such as a growth hor-
mone regulator that slows tree growth, allowing
homeowners to preserve trees while minimizing
potential risks. Moreover, the company prides itself
on being pet- and eco-pollinator-friendly, utilizing
organic solutions whenever possible. By priori-
tizing sustainable practices and avoiding harmful
chemicals, Northern Colorado Tree Service ensures
the well-being of the ecosystem. “All of our prod-
ucts are organic and we are excited to offer a new
100% organic solution to the Emerald Ash Borer,”

Jackie explains. “While you might pay a little more

NoCo Real Producers - 11



to do it right, you will feel good knowing that the chem-
icals we use will cause the least amount of harm in the
future.” James adds that most customers are genuinely
willing to pay more for a product that protects the envi-
ronment, saying, “Sure, you can go with a lower-priced
solution but the chemicals are cheap and can do more

damage than the condition you are trying to treat.”

As a family business, Northern Colorado Tree Service
places immense value on its employees and the relation-
ships they build with clients. By treating its team members
well and providing competitive compensation, and other
benefits such as bonuses, paid time off, and paying for fur-
ther education, the company fosters a positive work envi-
ronment that reflects in its outstanding customer service.
Clients can trust that Northern Colorado Tree Service’s
pricing is fair, as their approach emphasizes quality over
cutting corners. “It’s not about cutting down trees, it’s a
family culture,” James says. “Our employees are paid well
and know they are valued.” He shares a funny story that
illustrates the company’s culture. “I have a t-shirt with a
picture of a stump with a chainsaw next to it,” he laughs.
“It reads, ‘Don’t Worry, I Hugged It First.” While they can
crack jokes about their funny t-shirts, James and Jackie
are passionate about the health of their environment and
community. Jackie says, “If we need to, we will walk away

from a request in order to do the right thing for a tree.”

Northern Colorado Tree Service is deeply rooted in the
community, actively participating in local nonprofits such
as Realities for Children. Jackie is an ambassador for

the group, and she, James, and their young son, Richard,
are involved on a personal level as well, donating time
and money to help local children at risk and in need. By
choosing Northern Colorado Tree Service, realtors and
homeowners align themselves with a company that values

community involvement and demonstrates genuine care

for the well-being of others.

“We try to help educate REALTORS to consider the trees
when marketing a house,” James says. “For example,
when you look at a tree in the winter and it has no leaves,
make sure it’s not dead.” Jackie emphasizes that the
top-producing agents they’ve met through Real Producers
have not only helped them build their own network, but
have benefited from collaborating with Northern Colorado
Tree Services as well. “The Realtors we’ve met through
Real Producers are the best of the best, and they pride
themselves on their attention to detail and high level of
service,” she explains. “Times are changing and the days
of doing the bare minimum to sell a property are over.”
James adds that their company is invested in building
relationships with Realtors to become members of their

trusted network of industry partners.

12 - July 2023

0y
Uy
-y

The Realtors we’ve met through
Real Producers are the best of the
best, and they pride themselves on
their attention to detail and high
level of service.
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Delivering peace of mind and
committed to providing the BEST
possible home warranty protection.

As your locally owned and operated home warranty company,
we have proudly partnered with the real estate community.

FREEDOM FROM WORRY | Honest & affordable protection for Colorado homeowners!

Amy Long
ﬁlﬁlil"EEH‘luBABﬁ%NANw 970-773-1370 « AmyL@BRHW.com e Office: 303-986-3900, Option 2

www.BlueRibbonHomeWarranty.com

From protecting your life, to preparing
for your future, let’s discuss options to
meet your needs.

Jason Percha, MDRT

Financial Advisor/Insurance Agent

1405 W 29th Street

Loveland, CO 80538-2403
www.countryfinancial.com/jason.percha
jason.percha@countryfinancial.com
(970)669-1263

Life insurance policies issued by COUNTRY Life Insurance Company®
and COUNTRY Investors Life Assurance Company®, Bloomington, IL.

COUNTRY

X FINANCIAL.
o "ANS AL

0621-106MM_16746-2/3/2023

THEY'VE PROTECTED
THE DREAMS OF OUR LOAV.

Using the VA Home Loan Program, I can help
their dream of homeownership come true.

UNIVERSAL KIM L. MARTIN, Morigage Consultant

LE N DINGZA} (970) 217-3721 | kimartin@ulc.com | www.ulc.com/kimartin : @
HOME LOANS HMLS: 1019501 | LLC NMILS: 2996 | License: C0:100507390 | 3711 |FX Parkway, Ste 240, Fost Collins, CO 80525 s
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COFFEE

GROUNDED NO GRIND

REASONS TO CALL US FOR YOUR NEXT INSPECTION

v/ We do it all: residential/commercial/rental, mold, sewer scope, radon,
air quality, lead paint, ashestos & more

Quick availability (almost always within 24-48 hours)

Rigorous training FAR exceeds state and national mandates

Painless scheduling; we streamline ALL the inspection & access logistics
Same-day, modern, interactive “better than a report” report with pics and videos
15,000+ Super thorough (but not alarmist) NACHI certified inspections

360° LOME BUYER SNAPSHOT

Drone and aerial videos

Thermal scanning of entire interior and exterior

Property history report

Appliance check even if not required

Carbon monoxide levels

Industry-leading reports that include color-coded severity prioritization
Recall report for appliances and systems

The only company with a snapshot section in every report that inventories the entire house with
videos and photos that document evidence of everything in the current operating condition

v/ And of course, FREE coffee at inspection summary walkthrough :)

AGENT GOODIE BAG

v/ $10,000 Real Estate agent liability coverage on every inspection

v/ Social media shout outs to agents on our channels with home inspection completion

v/ Monthly recall report can be customized with agent contact info for retouch email marketing with your client
v White glove concierge customer service and communication and available for phone calls after the inspection

HOME INSPECTIONS START AT $350

Inspections Over Coffee
970-633-JAVA (5282)
fortcollins@inspectionsovercoffee.com
InspectionsOverCoffee.com

LA

CAOLCCOKRKKKA
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RACF ESTA

By Danielle Kidwell | Photos by Alyssa Benson, A.B. Consulting NoCo I h e G ro u p 9 I n C °

FULL-TIME CONCIERGE AND CONNECTOR OF PEOPLE

P rising star

“Big life transitions can be scary, and they I'm a connector
can also be catalysts for new adventures and ,
learning,” says Rachel Vesta of The Group of peiple‘ It's ‘
Real Estate, “A major life change including always been

- partof who l'am.
g %

relocation and divorce led me to a career

in real estate and while it was difficult,

I’'m grateful for all I've learned from the
experiences because it informs how and why |
do what | do in real estate.”

The first 15 years of Rachel’s career were in education and
educational leadership, where she became founder, direc-
tor, and teacher of Verona Schoolhouse, a private education
program, as well as nonprofit co-founder and Board Chair
of Kairos Academy in Austin, Texas. I have always been the
primary caregiver for my children and was doing big things
in education,” she recalls, “but it was time to start some-
thing new.” Rachel has been in Fort Collins since 2017 when
she and her children came out here on what was intended
to be, a four-month sabbatical. The family ended up staying
in Fort Collins for a year and that was when Rachel realized

she wanted to relocate here permanently.

“I'm a lifelong learner,” Rachel says. “When it was time
for me to leave the field of education and pursue the next
challenge, I didn’t yet know what the next career would
be.” She initially looked at property management jobs and
discovered she needed a real estate license. “I went down
arabbit hole as I explored the licensing requirements,” she
laughs. “I imagined the real estate information I'd learn
would be good life knowledge regardless but I quickly
realized that what I'd been doing in education was trans-
ferable to a career as a residential real estate agent.” She
explains that finding schools that fit kids and understand-
ing their individual and family needs was much like finding
houses for individuals and families and empowering them

to make informed decisions.

16 - July 2023




“I’'m a connector of people,” Rachel
says softly. “It’s always been part of
who I am.” One of her gifts is connect-
ing folks she meets with one another
when their needs, goals, and dreams
align. She can be counted on to have a
trusted local service provider name at
her fingertips and a growing nation-
wide referral network of agents ready
to share. She also understands how
different brains receive and process
information, saying, “Everything I
put out there is meant for people to

absorb in different ways.” Knowledge

is power and from an empowered
position, Rachel believes that any-

thing is possible.

“I didn’t know what I didn’t know, but
now I do,” she says, as she reflects on
navigating her divorce without divorce-
trained real estate professionals. “As
aresult, my desire is to share my own
experience and offer my professional
knowledge and support as a trained
real estate specialist of divorce so that
others are more equipped than I was in

those months leading up to mediation.”

18 - July 2023

Rachel has a BA in Journalism
Advertising and a minor in Spanish
from the University of Wisconsin-
Eau Claire and is fluent in Spanish.
She earned a Texas Teaching
Certificate for early childhood-sixth
grade and acquired a Master’s

in Education from Texas State
University. While that’s an impres-
sive resume, Rachel’s greatest
accomplishment is raising her three
children in a healthy, happy home.
Emma (17), Joseph (15), and Olivia

(13) are the center of her world.
“Last year I bought a popup camper
and learned how to tow and put it up
and love to get out into nature with
my kids,” she says. “We often camp
close by while maintaining the ability
to work” She explains that the kids
can still run into town for their
various activities including weekly
participation at Hearts and Horses in
Loveland. The family treasures their
time volunteering to muck out stalls
and barns on Sundays with their
horse community, where they have

met some of their dearest friends.

Rachel says, “Providing educa-
tion, connections, wraparound
support, and individualized
attention are the things that
have transferred into my real
estate career from before,

and have been the founda-

tional pieces of my success.”

Connect with Rachel at
rachel@rachelvesta.com
or (970) 443-0561.

NoCo Real Producers - 19



CONTACT OUR TEAM FOR A DEMO!

THE SMVIART CHOICE FOR ALL OF YOUR CLIENTS
‘ELECTRICAL NEEDS

Julie Constance Debby Myers Lindsay Gilliland

H A P P Y Business Business Development Business
Development Manager D Gt

/ pHOME 970,590,808 Tpione ST0308. 3144 pHosE 9T022T7.7147
4% 0% M.

&
£ \\

Declare your independence from
numerous applications and unproductive
prospecting with FirstAm IgniteRE™!

One solution, endless possibilities.

@ Fortune 100 Best Companies to Wark For® 2023 @ Fartune Best Workplaces for Women'™ 2022

MNorthern Colorado

Loveland Greeley Fort Collins % First American Title
200 E 7th St, Ste 120 7251 W 20th St, Bldg A2 2950 E Harmony Rd, Ste 399 I -
: a: 2y T -
Loveland, CO 80537 Greelay, CO 80634 Fort Collins, CC BO528 {l...v-
ofFFICE F70.534. 3495 I

FiCE 970.558.4585

SFFICE P70.278.3100

W3 ??‘-ﬂf

We Are Your Senior | .3
Home Loan Experts! R

—

—— Wi

B3 Buy twice the home for half the cash
Flexible payment optional loan
Use your equity fo supplement your income

Make home improvements to “right size”

your home for retirement Specialized Real Estate Electrical System
Cherry Croek Inspections and Home Inspection Reviews —
Q B ace. Electrical System Warranty Before Closing

A Division of Guild Mortgage

Rad

Commercial Electric | Residential Electric | EV Charging Stations | Solar

. Nancy Terry
Py : : NMLS# 291957
Helping real estate agents maintain and grow their businesses by h“" Q 574.538.8485 e nterry@guildmortgage.net

providing guality home warranfy products with exceptional service. . Stacy Fridal
) ‘ ’5 NMLS# 289577
We've Got You Covered! 2 .2 970.219.1710 e sfridal@guildmortgage. net

Rob Bitterman, Account Executive
[970) &20-5792

robert. bittermanafnf.com

Nancy and Stacy are passionate about helping Seniors understand

all their mortgage options! Dennis: (303) 8]8_8]09 I g RT'I.NI RE
ok MorgagsConry I NWSESZ74. AL Rt s, Sl s ey Matt: (970) 381-1310 SMA
= Please speak with one of our loan originators for more detail.

homewarranty.com
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P> standout REALTOR®

By Danielle Kidwell
Photos by Brenda Saint,
b.saint Photography

Brendan

AT HOME REALTY

From Mechanic to REALTOR": A Journey of Transformation

“It sounds cheesy but I used to watch

é those late-night infomercials about making
millions in real estate by buying a house,
..ﬁ fixing it up, and using the equity to buy
another,” laughs Brendan Mahoney, Team
Leader of the Brendan Mahoney Team with
At Home Realty. “By the time I jumped into
the market that concept was crashing, just
as the market was.” Still, he found the idea

inspiring and figured that getting his real

estate license was the first step toward his

P dream of owning investment properties. “I
was going to be a landlord and own a bunch
of houses,” he recalls. “You can’t do that

f" . unless you have a large sum of money to

I begin with so I learned the business of real

estate and the art of working with people.”

Before diving into the world of real estate, Brendan
spent nearly a decade working as a mechanic, specializ-

ing in cars and trucks. Fresh out of high school, he was

guided by his high school counselor, who recognized
his mechanical aptitude and connected him with a local
automotive shop. Although Brendan possessed the skills
for the job, he didn’t have a deep passion for it.

seeing the independent family business thrive inspired
As the years passed, Brendan developed a strong him to explore new opportunities. Additionally, his
bond with the owners of the automotive shop, own experience with an old Volkswagen van camper,
Houska Automotive, and they became a sec- which required frequent repairs, ignited his inter-

ond family to him. Witnessing their growth and est in the world of fixing and flipping properties.

NoCo Real Producers - 23




Brendan grew up watching his dad build a small landscape
design company. He admits he was thrown into the deep
end of the real estate industry during the 2008 recession
and learned by making mistakes. “I learned real estate
very slowly and probably could have made some different
choices,” he says humbly. “But I had the drive to build my

business on an even larger scale than my dad did.”

Undeterred by the challenging economic climate, Brendan
was determined to build his own business. Despite the

crash in the housing market, he recognized the potential in
foreclosures and quickly learned how to work with buyers

in that segment. Although he admits that his lack of deep
understanding of the business at the time prevented him from
fully capitalizing on the opportunity, the experience proved
invaluable in his growth as a REALTOR®.

1 Overcoming obstacles has

been a recurring theme in
Brendan’s life and business

|t’S | m p O rta nt to but his unwavering drive and

determination pushed him

g |Ve b ac k to yO ur forward. Together with his

. wife, Hannah, whom he met
commun Ity an d we when they were young, they
weathered financial hard-

encoura g € yo un g ships, including the brink

of losing their first house in

people and newer

the challenging early years
a g ents to f | N d W ayS of their marriage. “We lived

hand to mouth for awhile,”

to d on at e -th e | r Brendan remembers. “Our

parents were really support-

mon ey or t| me to ive when we were broke, to

the extent that a Safeway

qQ cause th ey are gift card here and there

made a world of difference.”

passionate about.
Through it all, Brendan’s

commitment to providing
a better life for his family
propelled him forward. He and

Hannah became landlords owning multiple properties, and
successfully navigated the ups and downs of the real estate
market. Hannah loves her work tending the organic vegeta-
ble farms at Native Hill, and she holds a degree in interior
design, which has been a tremendous help in the couple’s
various renovation projects. The couple shares a love for
travel, sports, music, and camping, instilling a drive to enjoy

life to the fullest in their young son, Kelly.
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| learned real estate very slowly and probably could have
made some different choices. But | had the drive to build
my business on an even larger scale than my dad did.

For Brendan, the most rewarding aspect of his real estate newer agents to find ways to donate their money or time to a
career lies in working with clients and friends, and seeing cause they are passionate about.”

their dreams come true. Helping others find their dream

homes and witnessing their journey of building equity is Looking ahead, real estate remains an integral part of

what motivates him every day. He defines success as achiev-  Brendan’s dreams and goals. With his unwavering passion
ing a harmonious balance between work, family, and friends,  for the industry and a keen eye for identifying opportunities,
spending time in nature, and exploring the world through he envisions a future filled with continued growth, expanding
travel. They also enjoy contributing to the community that his network, and making a positive impact on his community.
has been so good to them. “About five years ago we got

involved in the Bohemian Foundation to support arts, music, =~ Connect with Brendan at

and open spaces,” Brendan says. “It’s important to give back brendan@athomerealtyco.com

to your community and we encourage young people and or (970) 481-6293

Helping Your Clients Own It!
Close with Chicago Title

CHICAGO TITLE P

y
. Melissa Crouch ; Barry O'Neill
Sales Executive Sales Executive

Your trusted, local

mortgage partner

Josh Lyon
970-460-6677
Josh@NocoLending.com

Nocolending.com
@JoshLyonTeam on socials!

VELOCITY

LENDING

NMLS # 790023 | 1405948

(uick, Easty

CUSTOM WATERCOLOR PRINTS B |5

. 3-5DAY TURNAROUND
* PROFESSIONALLY WRAPPED
DELIVERED TO YOUR OFFICE -

ATHENANICOLE.COM -
' 404.610.6210
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\ OF NORTHERN COLORADO

Inspected Once. Inspected Right! 5

A mortgage
from your neighbors:
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Adam Wolkow  Garrett Unrein  Brett Datteri, Franchise Owner

Home & Commercial Home & Commercial Home & Commercial
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970-475-6262 | abuyerschoice.com/northern-colorado

Dexter Finley
NMLE #983974
5970.488.0096

Andrew Loyed
HNMLS #766620

NEW, USED, PURCHASE, LEASE, FINANCE

Building Your Home for How YOU Live
High End Custom Builds | Additions | Remodels

~~ ™, Toby Bauer

Automotive Consultant
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PHFFIRING COMYEREATIOWI WITH
TOPARAL ESTATE AGINTS

witn st REMINGTON RAMSEY

Same Brand, New Reach — Tune in for free today

Listen on N Listen on .
Apple Podcasts B L @ Spotify amazon music

Your Local Resource

Kyle Arenson
970.404.5099
karenson@firstam.com

“Protecting Client Relationships,
Budget and Time"

First American

Home Warraniy”

Anita Kally
MMLS ¥3rTala
570.430.2345

Kellny Spight
NMLE #a20438
970.61T.4034

Casay Kissr
NMLS #729436
TOB.T04.9416

Jason Barnes
MMLS #0858
970.231.7800

ELEVATIONS

J' CREDIT UNION

HMLS #e6T668
S7o.23.67aT

Paul Watkins
MMLE #1392625
oT0.267. 7609

Personal Banking | Business Banking
Commercial Lending | Mortgage Lending

elevationscu.com

970.667.85B5 x2289
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artine

Deep Passion for Marketing, Strong Background in

Finance, and Extensive Global Experience

Becoming a successful
REALTOR® is a culmina-
tion of one’s experiences,
education, and passions.

For Martine Bonhoure with
Coldwell Banker Ft. Collins,
an extensive background in
marketing and finance com-
bined with the desire to adapt
to a new culture and provide
exceptional service to inter-
national clients shaped her
approach to real estate. She
says reflectively,”When we
came here my daughter was
five years old and I wanted
her to adapt to a new culture,

environment, and school.”

Before her career as a
REALTOR®, Martine had a
successful executive position
in a French corporation.
However, in August 2002,
her husband’s transfer

with Hewlett Packard (HP)
brought them to the United
States from Grenoble,
France. Determined to help
their young daughter adapt
to the new environment,
Martine decided to put her
professional life on hold. She
kept their house in France
and shuttled back and forth
while embracing the oppor-

tunities that lay ahead.

In 2008, a friend at HP
persuaded Martine to invest
in real estate, and she dived
into the world of fixing and
flipping homes. With her
innate flair for remodeling
and selling properties, she
quickly became proficient
in this domain. Yet, as the
market changed and there
were fewer properties to
purchase, Martine made a
pivotal decision—to become
a licensed agent herself.

In 2013, armed with her
background in marketing,
finance, and an MBA from

Paris, France, she embarked

I recreate
a different
lifestyle,
working
with people
coming from
different
countries.

| €




on a new chapter as a luxury real

estate agent.

Martine learned firsthand what it’s like

to be a foreign national in a new country
and she uses that experience to guide her
international clients, remember the obsta-
cles and challenges she had to overcome
as she navigated the journey of acclimating
herself to life in the United States.”When
you move to a new country you lose your
landmarks,” she explains.”Navigating the
local streets and finding things in stores
becomes a challenge, and even the layout

of a home is different.”

Her passion lies in helping people sell their
homes and transition to new lives, a process
she knows intimately as someone who

has relocated herself. Having experienced
the challenges of moving from a foreign
country, Martine empathizes with clients
from diverse backgrounds, including China,
France, England, Ireland, Asia, Brazil,
Colombia, Argentina, Germany, Spain, Italy,
and more. Her ability to bridge cultural

gaps and navigate administrative and tax
complexities has earned her a reputation for

being a trusted advisor to foreign nationals.

“I recreate a different lifestyle, working with
people coming from different countries,”
Martine explains.”I came here with no credit
score even though we had many assets in
France, so we had to learn the tax code and
loan process with respect to real estate.”
She recalls the moment she became aware
that the only option for foreign nation-

als without a credit score was First Tech
Federal Credit Union. First Tech not only
assigns a credit score but also extends loans
to foreign nationals. To this day, it remains
the sole avenue for foreign nationals to
obtain a loan and fulfill their dream of own-
ing a home.”First Tech Federal Credit Union
is still the only one to offer that product,”
Martine says.”I help international clients
navigate administrative and tax channels.”
She points out that sometimes sellers might
not perceive foreign buyers as strong but
she knows how to speak that language to
help the sellers understand those buyers.”I

have been in complicated and complex

situations so when I face a multiple-of-

fer situation my analytical abilities help
me win,” Martine says.”I come from

a quiet culture and might not seem
social, but other agents trust me and

we all embody a win/win spirit.”

Martine’s preference for the luxury
market stems from her personal
lifestyle and innate desire to be
innovative in marketing and selling
techniques. Her finance background
has been invaluable in her ability to
analyze the market value of homes and
help clients make informed decisions.
Drawing from her corporate experi-
ence, Martine treats marketing like

a science, positioning each property
strategically to maximize exposure and
reach the right buyers.”I think the way
I did at Schneider Electric, looking

at my product and positioning it on

the market,” she explains.”l adapt my
marketing strategy to the individual
home.” Lifestyle videos, captivating
stories about homes, and 3D virtual
tours are just a few tools in her arsenal

to help clients visualize their dream

homes. Martine’s strong online pres-
ence, bolstered by Coldwell Banker’s
global reach, ensures her work is
translated into 16 different languages
and syndicated with foreign countries,
making her listings instantly discover-

able worldwide.

Beyond her professional pursuits,
Martine finds solace in spending time
with her family. Her husband, Philippe,
joined her in the real estate industry
after leaving HP.”Philippe left HP two
years ago to invest in real estate,” she
says.”He’s doing what I did in 2008,
focusing on larger projects.” Their
daughter, Anne, is a highly accom-
plished individual who graduated
from Colorado University, Boulder,
pursued her Masters at McGill in
Montreal, and is currently pursuing a
Ph.D. in Nutrition at the University of
Montreal. The family enjoys hiking,
skiing, and frequent trips back to

France to visit friends and family.

Connect with Martine at martine@
realestatenoco.com or (970) 443-1781.
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www. lpsain

Make a splash with your
clients this summer!
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I come from

d is a unique balloon loan program.
Please call for more information.

Check the permit history on their

Investors, you get the best of both worlds: home to provide extra value as
the lower rate, the lower monthly payments, and only 10%
down payment-with no mortgage insurance!*

and mlght not | Call today to buy more with less money down Contact BCG before you

. list another property.
seem social, but other property

a quiet culture their Realtor

Ryan Abrahamson
Loan Officer | NMLS #295176

(970) 222-9024

ryan.abrahamson@academymortgage.com

agents trust me and we all

embody a win/win spirit. academymortgage.com/ryanabrahamson Caleb Sulzen, MCP
® (970) 480-0550
iimi i i www.buildingcodeguru.com
v Branch: (670, 530.0450 | Corp NILS #3115 A\ ACADEMY @ s
Equal Housing Lender | MAC223-1479449 MORTGAGE CORPORATION" >u< CalEb@hU“dingﬂndﬁguru-ﬁam
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LOOKING TO INCREASE YOUR ONLINE PRESENCE ?

SOCIA r_"

MEDIA ? Ji L~
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ELEVATING THE SRALL BUSINESS AND ENTREPRENEUR CORMLINITY
THROUGH THE LENS & BEYOND!

BRANDING PHOTOGRAPHY, VIDECGRAPHY.
SOCIAL MEDIA STRATEGY & MANAGERENT.
AOBILE OPTIMIZATION | ON & OFF PAGE SEO

TH - BUILDING A TOTA RESENC
PERSONALIZED SERVICE TO FIT YOUR BUSINESS NEEDS!

{@abconsultingnoce | www.abcensultingnoco.com
alyssa@abconsultingnoco.com | (970) 550-9271

S IXULYY

IN MAGAZINE & AD DESIGN

MOST TRUSTED REAL ESTATE
ROOFING PARTNER

ROOFSOURCE

(970) 691-0845 | roofsourcellc.com
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MORTGAGES
FIT FOR YOU

@LOANFIT

BROKERING MORTGAGES

Catherine Barnett (Eusea)
Mortgage Strategist & Divorce Specialist

Mobile: 720-300-6777
Office: 970-289-5499/623-250-7017
www.LoanFIT.us | Team@LoanFIT.us

HNMLS- 237244 | #CO-100029963 AZ-1023704 | Serving Colorado and Arizona

Listing a
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Neutral carpet in stock to
go with all trending paint
colors. We are QUICK &
affordable, let's spruce
up your space to increase
your home value.
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Carpet // Plank /

Get the Realtor discount
and update your flooring
before your furniture
arrives! We are flexible
with installation to meet
your move in dates.

/ Sheet Vinyl
) 1|1|

el | AR

www.northerncoloradocarpets.com

970-226-6800

Northern Colorado Carpets Family Owned Since 1976 & Veteran Operated
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HAVE A TASTE
OF FREEDOM!
WHAT WOULD YOU

DO WITH YOUR
EXTRA TIME?

Lessen your workload and use
your freedom to increase
productivity and leverage your
quality of life.

Cyberbacker is impressive! Can't live without it!” -

—

(X nocowyo@cyberbacker.com
& 720-615-7866
@

C CYBERBACKER

COLORADO & WYOMING

FREE CONSULTATIONS | EXCITED SHOPPERS
SAFE PROCESS | EFFECTIVE RESULTS

We get homes market-ready fast.

Elevate your client services with the
industry-leading estate sale company.

oremier
°property

inspections Blue Moon Estate Sales of
Aleks Webster Northern Colorado
Owner, Certified Home Inspector, and SE Wyoming
Radon Measurement Professional
970.685.1832 BlueMoonEstateSales.com

970-889-0663

www.ppicolorado.com

RESIDENTIAL INSPECTIONS
RADON TESTING | SEWER SCOPES - ]
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No more closing table blunders

Don't let closing table blunders ruin your
summer vibe! Work with me and your
clients funding will be verified from the

start. Say goodbye to the stress at the

closing table and hello to smooth sailing.
SR LOAN OFFICERIOWNER

! (970) 545-0815
Join me for a smoother, more reliabl S Hiehl@erseliq bem

process. Let's make this summer one to
remember - for all the right reasons!
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Expert Insight

Government Loans Expected to
Make a Comeback

Between rising interest rates, stubbornly low inventory levels,
and monumental changes in conforming loan pricing, 2023
has been a year of constant headwinds. Fortunately, the real
estate market just got a little reprieve, with some favorable
improvements to certain government loan programs.

Recently, HUD and the Veteran's Administration announced

reductions in costs to make FHA and VA loans more affordable.

When compared with the recentincreasesin costs for most
conforming loan programs, this could nudge many homebuyers
(first-time or otherwise) towards government loans versus a
more traditional conventional option.

What's Changed?

e The one-time Funding Fees attached to VA loans are
returning to pre-COVID levels, thereby reducing total loan
amounts and payments for non-exempt veterans.

e FHA monthly mortgage insurance premiums are being
reduced by 0.30% per year, meanign the MIP component
of the monthly payment will now be $25 cheaper per
$100,000 borrowed.

Justin Crowley

Sr. Loan Originator
970.691.2214

200 S. College Ave Ste 10,
Fort Collins, CO
80524

Since FHA and VA mortgage rates tend to be lower than
conforming rates and generally come with more forgiving
underwriting guidelines (higher debt-to-income ratio limits,
etc.), these improvements will undoubtably encourage more
buyers to utilize these loan products.

Sadly, FHA/VA offers often carry an undeserved stigma

from failed transactions of the past, causing resistance

from some sellers and real estate agents. Stories of
unscrupulous lenders, unfavorable appraisals, and guideline
misinterpretations have tarnished the reputation of these
truly wonderful options, leading many folks to simply “throw
out the baby with the bathwater.” But in the current market,
where every sale matters, we should prepare to see more
FHA/VA offers and welcome them with open minds and open
arms. After all, they could very well be the most budget-
friendly, or possibly the only option available, to make certain
deals work.

8000+ Transactions & $2.3B Personally Originated Since 2001

Direct 970.407.3104 | Main 970.407.3100 | Justin.Crowley@MYFW.com | NMLS# 378544
First Western Trust NMLS# 477166 | Equal Housing Lender | Member FDIC




