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Lynn Day | NMLS # 317618
Top Las Vegas Loan Specialist
20+ years of experience!
Licensed in NV, AZ, & CA
Cell: 702.439.3598
DirectFundingInc.com/Las-Vegas/LDay

@LynnDayTeam

Your Mortgage Solution for Every Day!
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Market Leader | NMLS #172674
702.235.4613

Market Leader | NMLS #172674
702.235.4613

Erin.Freemal@movement.com
www.movement.com/erin.freemal

10655 Park Run Dr, Suite 190, Las Vegas, NV 89144  | AZ-0946587, AR, CA-CA-DBO172674, FL-LO105582, IA-
49274, IL-031.0079284, MI-172674, MO-172674, NV-17869, OR, PA-101155, TX, UT-12105568, WA-MLO-172674 |
Movement Mortgage LLC. All rights reserved. NMLS ID #39179 (For licensing information, go to:
www.nmlsconsumeraccess.org). Additional information available at movement.com/legal. Interest rates and
products are subject to change without notice and may or may not be available at the time of loan
commitment or lock-in. Borrowers must qualify at closing for all benefits.

Our Title Services
Will Make Your

Real Estate Business

Cindy McElroy

702-580-9284
Serving Mesquite and Pahrump

Sparkle!Sparkle!
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 On The Move!
• On-Site Storage
• Off-Site Climate Controlled Storage Facility
• Short- and Long-Term Storage
• Long-Distance Moves • Evictions
• Remodeling Projects • Staging

Locally Owned by
Martin Mapes & Drew Erra

Scale Your Real Estate Business - Call Today!
702.602.6015 • UnitsStorage.com/Las-Vegas-NV

PORTABLE
STORAGE

SOLUTIONS
FOR REALTORS

With Achosa, homeowners choose
their own service provider

Lisa Waldeck
Senior Sales Executive

P: 702.908.9003
E: LisaW@AchosaHW.com
W: AchosaHW.com

More Choices = Better Claims Experience

#thenewwaytohomewarranty

Bathroom Remodels Yield up to 69% ROI
Kitchens Sell Homes
Hardwood & LVP are the Canvas of the Home

WHY UPGRADE
YOUR LISTINGS?

UNCOVER YOUR LISTINGS' HIDDEN VALUE WITH A QUALITY REMODEL!

CALL TODAY & START RECIEVING HIGHER OFFERS!
Locally Owned & Operated by Bruce & Brett Kriese  |  LV LIC# 52539A

    @RMGeneralContractingLV  |  702.458.2772  |  RMGeneralContracting.com

M E E T  T H E  L A S  V E G A S  R E A L  P R O D U C E R S  T E A M
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HERE’S WHAT 
LAS VEGAS’ TOP 500 

AGENTS SOLD...

B Y  T H E  N U M B E R S
2022

AVERAGE 
SALES VOLUME 
PER AGENT

$21
MILLION AVERAGE 

TRANSACTIONS 
PER AGENT

38

SALES VOLUME
$10,567,685,134

19,254

TOTAL TRANSACTIONS

Our Top Team Is Dedicated To Serving Las Vegas Top Agents!

Greg & Christin Burda
209.233.5420 | JunkLuggersofSWVegas.com

Sell Your
Listings Faster

& for Top Dollar
Call us today!
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

ART GALLERY

Park West Gallery
(248) 354-2343
parkwestgallery.com

AUTOMOTIVE

Residential Parking Solutions
(702) 658-1323

CLEANING SERVICE

Aloha Angels
(702) 466-7081

GENERAL CONTRACTOR

RM General Contracting
(702) 458-2772

HOME INSPECTION

Bridge Home Inspections
(702) 722-2222

HouseMaster 
Home Inspections
(702) 534-4144

Solid Inspection Services
(702) 217-5325

HOME WARRANTY

ACHOSA Home Warranty
(702) 908-9003

Old Republic 
Home Protection
(925) 963-4726
www.orhp.com

INTERIOR DESIGN & 

HOME STAGING

Kerry F. Decor
(702) 882-4518

JUNK REMOVAL

Junkluggers
(209) 233-5420

MORTGAGE

Aquino Capital Group 
- Empowered by 
NEXA Mortgage
(866) 629-0795
Bay Equity Home Loans
(858) 688-3778

Direct Mortgage Funding
(702) 439-3598

Five Star Mortgage 
- Jessica Eiroa
(702) 285-0633

HighTech Lending
(702) 491-2583

Laser Mortgage - 
Sam Nelson
(702) 588-4361

Movement Mortgage
(702) 235-4613
Pride Lending - Andrew Dort
(725) 780-5001

MOVING & STORAGE

UNITS Las Vegas
(702) 707-4040

NATIONAL SIGNING 

AGENCY & DEED SERVICE

Direct Signings Direct Deeds
(702) 685-0400

REAL ESTATE 

PHOTOGRAPHY

Real Thiel Media
(702) 909-0570

Rocket Lister
(480) 570-8455

TITLE COMPANY

Fidelity National Financial
(702) 877-3003

Landmark Title Assurance 
Agency of Nevada
(702) 869-1111

WFG National Title
(702) 728-5295

Andrew Dort NMLS #1650297
    725.780.5001      mypridelending.com
    11411 Southern Highlands Pkwy
Suite 350 Las Vegas, NV 89141
Company NMLS #2230004

Scan to
learn more
about how

you can
expand your

business
to be more

diversity
inclusive!

We Support Inclusive & 
Accessible Homeownership for 

People of All Abilities!

PHIL WHALEN
WIN Home Inspection Summerlin

702-336-4190  |  summerlin.wini.com  |  License #IOS.0002665-RES

LOOKING FOR A NEW
INSPECTION PARTNER?

If you are interested in contributing or 
nominating Realtors for certain stories, 
please email us at 
mike.maletich@realproducersmag.com

DISCLAIMER: Any articles included in this publication and/
or opinions expressed therein do not necessarily reflect 
the views of The N2 Company d/b/a Real Producers 
but remain solely those of the author(s). The paid 
advertisements contained within the Las Vegas Real 
Producers magazine are not endorsed or recommended 
by The N2 Company or the publisher. Therefore, neither 
The N2 Company nor the publisher may be held liable or 
responsible for business practices of these companies.
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702-869-1111

and 
service is

Our Product Is Our
Customer Service

LANDMARK TITLE ASSURANCE AGENCY OF NEVADA
702.869.1111  |  Answers@LandmarkNV.com

10000 W. Charleston Blvd., Suite 135 Las Vegas, NV 89135



Las Vegas Real Producers • 1514 • July 2023 @realproducers realproducersmag.com

CHAKITS

Written by Zachary Cohen  •  Edited by Kendra Woodward  •  Photography by Chernogorov Photography

cover agent

KRULSAWAT
T E N A C I T Y  & 
C R E A T I V I T Y
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Over the past 14 years, Chakits 
Krulsawat has built a reputation as 
one of Las Vegas’s most creative real 
estate agents. An early adopter of 
video and social media marketing, 
he’s built one of Vegas’ most recog-
nizable real estate brands. Yet, the 
path hasn’t been entirely smooth for 
Chakits. He, like most REALTORS®, 
began his real estate career with 
doubts, uncertainty, and persever-
ance. Overcoming those obstacles has 
been a big part of his story.

Chakits was born in Thailand and 
raised in Honolulu, Hawaii. He first 
arrived in Las Vegas at 21, chasing a 
romantic relationship to a new city. 
While that relationship didn’t last very 
long, the move to Vegas proved to be a 
catalyst for his future success.

“At 21 years old and coming from an 
island, I didn’t know too much. All 
I knew was what was going on the 
island. It was very isolated,” Chakits 

reflects. “So, in Vegas, it was exciting. 
I’d just stepped my feet on the ground 
and didn’t know where I was going, but 
it was an exciting time.”

Over the next few years, Chakits built 
a life in his new city and launched a 
car detailing business, his first entre-
preneurial venture. Meanwhile, he had 
his eyes open for bigger opportunities. 
While detailing cars, Chakits would 
listen to self-development podcasts 
and books. As business people shared 
their stories of success, he noticed a 
pattern; many had their hands in real 
estate investing. That piqued Chakits’ 
interest in the industry.

By 2009, Chakits was trying to find 
his way into real estate. He bought 
a personal home that same year, 
and his agent suggested he get his 
license. So, toward the end of the 
year, Chakits decided to dive in, 
get his license, and begin under the 
tutelage of his mentor, Daryl Hanna.

“I thought if I became an agent, I’d 
learn contracts, have access to the 
MLA, and know what’s going on,” 
Chakits explains. “Initially, I never 
wanted to sell a bunch of real estate. 
I wanted to be an investor. However, I 
soon realized…I’m good at sales. I have 
a knack for this.” Devoting himself to 
real estate full-time by 2011, Chakits 
has spent more than a decade becoming 
one of Vegas’ best. Since 2020 he has 
consistently made over seven figures. 
In 2022, his team of five agents (includ-
ing his wife, Jesseca) closed over 150 
transactions for $78 million.

The linchpin of it all has been social 
media and video marketing, as 
they have been the primary drivers 
of Chakits’ business. He has over 
240,000 followers and more than 
a billion views. He began doing 
videos early in his career, but it 
didn’t take off until around 2015 
when he started creating home tour 
videos for out-of-state clients.

MARKETING IS A 
PRODUCT YOU 

ARE SELLING RIGHT 
THEN AND THERE. 

BRANDING IS SOMETHING 
WHERE PEOPLE 

RECOGNIZE YOU.
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Realizing he could sell homes to out-of-
state buyers without meeting them face 
to face, he doubled down on his video 
marketing efforts. By 2018, his mar-
keting had taken off, and he continued 
growing those channels over the ensu-
ing years. Today, over 95% of Chakits’ 
business is driven through video and 
social media marketing.

“When you create these videos through 
social media…it’s no longer market-
ing. It becomes branding,” Chakits 
explains. “Those are two different 
things. Marketing is a product you are 
selling right then and there. Branding 
is something where people recognize 
you. When [homebuyers] think of real 
estate in Vegas, I want them to think of 
me. The results have been incredible. 

There’s no more cold calling. People 
now contact me. That’s the power of 
social media and branding.”

With more and more agents adding 
video and social media marketing to 
their efforts, Chakits works hard to 
stay ahead of the curve. In the past 
few years, he’s been crafting a weekly 
podcast called LV Home Experts 
Podcast, written a book, developed a 
coaching program, and launched online 
courses like; RealTour Academy (which 
teaches REALTORS® how to brand 
themselves), Six Figure Agent (which 
helps new agents go from launch 
to making a six-figure income), and 
Seven Figure Agent (a course which 
teaches experienced agents how to 
take their business to the next level).

With so much goodness under his 
belt, Chakits feels a sense of pride 
for how far he’s come. He’s jour-
neyed from the island of Hawaii 
to the modern hub of Las Vegas, 
broadening his perspective along 
the way, and is continuing to create 
unlimited success in the process.

Although he’s achieved a great deal 
thus far, Chakits won’t be resting on 
his laurels. His main goal, always, 
is to create financial independence 
through real estate investing. And it 
is more within reach than ever before. 
“If there’s one thing I want people to 
know about my success, it’s how hard I 
work. Tenacity pays off.”

IF THERE’S ONE THING 
I WANT PEOPLE TO KNOW 

ABOUT MY SUCCESS, 
IT’S HOW HARD I WORK. 

TENACITY PAYS OFF.
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 Hostage!
Deed Transfers, Made Simple.

Scan to
easily order 

a deed today!

Norma Green, Owner | 702.685.0400 | DirectDeeds.com

Don’t Let 
Paperwork 
Hold Your Sale 

WHY CHOOSE DIRECT DEEDS?
     20+ Years of Expertise 
     & Experience

     Save Time

     Risk Management

     Improve Client Satisfaction

     Ensure Compliance 
     with Regulations

Parking Solutions for Your Clients' Dream Homes

• Smart, forward thinking solutions
• Maximize utility of available spaces
• Find parking solutions in small areas.

Call or text Scot today
C: 702.400.5993
O: 702.658.1323

Never let parking derail a sale!   ResidentialParkingSolutionsofNV.com
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DIRECT MORTGAGE

meet our partner Written by Kendra Woodward  •  Photography by Chernogorov Photography

Funding
Lynn Day, a Senior Loan Officer 
and Branch Manager of Direct 
Mortgage Funding, has been help-
ing clients achieve their dreams for 
over two decades. Based in Nevada 
(licensed in NV, CA, and AZ), Lynn 
and her team pride themselves on 
their personal approach to lending, 
making sure that each client feels 
heard and understood.

Lynn’s journey in the mortgage 
industry began when she moved to 
Nevada in 2001 and started working 
for a real estate company. While there, 
she worked closely with an in-house 
lender and asked her to teach her the 
trade. “Mortgages became a passion,” 
Lynn said, “they’re ever-changing and 
evolving. There’s so much to learn. I am 
never stagnant, even after 20 years.”

When asked about her work in the industry, 
Lynn stated, “It’s all about helping people in 
this industry, I feel like I get to help so many 
people, and sometimes it takes months and 
years to help them get their dreams, but 
with determination, we get there!” This 
passion for helping others is evident in the 
way Lynn and her team work with clients 
- Loan Officer, Kyle Day (also Lynn’s son), 
and Jennifer Hulet, their Processor who has 
been with Lynn for 3 years.

It's all about helping 
people in this 
industry, I feel like 
I get to help so 
many people, and 
sometimes it takes 
months and years 
to help them get 
their dreams, but 
with determination, 
we get there!

Brent Jones (Appraiser and Lynn’s 
husband), Lynn Day, and Kyle Day 
(Team Loan Officer and Lynn’s son
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Lynn credits her work ethic and prob-
lem-solving skills as key factors in her 
development through her company, 
career, and industry. However, what 
truly sets Lynn and Direct Mortgage 
Funding (DMF) apart from similar busi-
nesses is their commitment to commu-
nication and education. “People never 
feel like they’re in the dark when they 
are working with us,” Lynn explained. 
“We try to make sure that people 
understand every possible option to 
make the choice that’s right for them.”

The team at DMF also specializes in 
hard loans, often referred to as rescue 
loans, that other lenders struggle to put 
together. With over 50 years of com-
bined experience, Lynn and her team are 

dedicated to finding creative solutions to 
help clients achieve their goals.

Day’s team’s motto is “Make it happen,” 
and “Don’t wish for it, work for it.” 
These principles are ingrained in the 
way Lynn and her team approach their 
work, putting in the effort to ensure that 
their clients’ dreams become a reality.

Beyond her work, Lynn is also a devoted 
family woman. She has been married 
for four years to Brent Jones (her 
favorite appraiser who is well respected 
in the community), has two children 
of her own (Kyle and Carli), and four 
stepchildren (Nick, Sydney, Katie, 
and Michael). Lynn’s family enjoys 
golfing and traveling together and has 
two shih tzu’s named Toby and Roxy. 
Lynn also loves cooking for her family, 

her passion for food started when 
she worked as a chef as a teenager.

For Lynn, compassion is essential in 
her work. “Realizing that everybody 
is different, everybody has a story, 
and realizing that there’s a way to help 
everybody with feeling compassion 
- whether it’s compassion for their 
specific situation, compassion for their 
needs, their dreams - without compas-
sion, it’s a cold world,” she says.

Lynn’s commitment to her clients, her 
family, and her passion for lending has 
allowed her to build a successful business 
that helps people achieve their dreams. 
As she says, “Even in the hard years, 
every year gets better. We help more peo-
ple, and that’s what it’s all about.”

Mortgages 
became a 
passion
 ... they’re 
ever-changing 
and evolving. 
There’s so 
much to learn. 
I am never 
stagnant, even 
after 20 years.

Lynn D
ay w

ith Jennifer H
ulet (Processor) and Kyle D

ay (Team
 Loan O

ffi
cer).
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SAM NELSON
SENIOR LOAN ORIGINATOR

702-588-4361
NMLS ID 1782907

Laser Mtg, Llc Dba Laser Mortgage Corporate Nmls 2012640 Located At 2520 St Rose Parkway Ste 210 Henderson Nv 89074 Nv - Licensed By The 
Nevada Divison Of Mortgage Lending License # 5191; Ca - Licensed By The California Department Of Financial Protection And Innovation Under The 
California Residential Mortgage Licensing Act License # 60dbo-122821 For All Licenses Visit Http://www.nmlsconsumeraccess.org All Loan  Programs,
Terms And Interest Rates Are Subject To Change And/or Discontinued Without Advance Notice. Equal Housing Lender

Your Clients Deserve a 

Let's point and aim with accuracy!

LAS ER SHARP
Mortgage Loan Experience!

CERTIFIED LEVEL I
INFRARED IMAGING

702.722.2222  |  BridgeHomeInspections.com

Larry Perna
Owner and 

Master Inspector
20+ Years in 

Construction & Real 
Estate Industry!

Scan to schedule
today!

We Want to Be �e Bridge
To Your Client's New Home!

A Clean Listing 
Sells for 3-5% More!
Move In/Outs • Whole Home Deep Cleaning

Construction Cleanup • Office Cleaning
Property Cleanup • Pressure Washing & More!

LET US BLESS
YOUR CLIENT'S MESS!

AlohaAngelsLLC@Yahoo.com

702.466.7081
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Discovering the 

inspirational journey 

of a passionate 

REALTOR® who’s making 

a lasting impact. 

When Mia Wolfe embarked on her real 
estate career in July 2019, she defied 
convention by starting a new chapter at 
the age of 40. Reflecting on her decision, 
Mia shares, “I actually felt like it was a 
God-led thing, I had a dream about it. I 
felt like I was supposed to get my real 
estate license right now.” Her leap of 
faith has not only inspired others but also 
brought immense success to her clients 
in the Las Vegas real estate market.

Growing up in Chattanooga, Tennessee, 
Mia found her true home in Las Vegas, 
where she has lived for 14 years. Las 
Vegas’s vibrant cultural diversity has 
greatly influenced Mia’s personal growth. 
She explains, “Las Vegas is a pool of so 
many different cultures and backgrounds. 
I feel like I have been able to really expand 
my life here.”

With two Master’s degrees in Psychology 
from Liberty University, Mia’s background 
in counseling and psychology has proven 
invaluable in her real estate career. “Real 
estate is counseling and ministry all in 
one,” she says. Drawing upon her expertise, 
Mia skillfully listens to her clients’ needs, 
guiding them through major life transitions 
with comfort, direction, and motivation. 
She adds, “When people are moving, it’s a 
big life transition, whether it’s due to death, 
divorce, or a pivotal point in their lives. I 
genuinely bring comfort, direction, guid-
ance, and motivation during these times.” 
My clients know and understand that they 
can Trust me and that makes a big differ-
ence in all aspects of a transaction.

Before becoming a REALTOR®, Mia moved 
to Las Vegas from Tennessee to open a cof-
fee shop after having successfully opened 
nine in the Chattanooga area. Although the 

new coffee shop venture did not mate-
rialize, Mia’s Bible study group grew 
into a thriving ministry that she and 
her husband, a lead pastor in Vegas, 
continue to nurture today. “I started 
a group called Pray and Play and had 
like five or six moms that came and 
then we started a bible study,” Mia 
explains. “Then their husbands came 
and it just kept growing. We opened 
a storefront, and we’ve been doing 
that for 10 years now.” Their ministry 
has become a symbol of hope and sup-
port for the community they serve.

When asked about advice she would 
give her younger self, Mia empha-
sizes the importance of pursuing 
your dreams fearlessly. She believes 
in the limitless potential within 
every individual, and encourages 
others to leap beyond their comfort 
zones. “Your dreams are completely 
achievable,” she affirms. “You don’t 
have to stay where you are or where 

REALTOR to watch
Written by Kendra Woodward

Photography by Chernogorov Photography

WOLFE
Guiding Clients with 

Compassion and Motivation in 
the Las Vegas Real Estate Scene

your parents are. You can jump out 
and achieve anything.”

What Mia finds most fulfilling about 
her work in real estate is the opportu-
nity for creativity in marketing, listings, 
and photography. She revels in the 
ever-changing nature of the job, where 
new clients bring fresh challenges and 
possibilities. Mia has found success in 
the luxury market in Las Vegas where 
she believes that her expertise shines. 

Mia’s friends describe her as a com-
passionate motivator, always striving 
to guide others toward a better life. 
She genuinely cares about her clients’ 
prosperity, health, and wealth, even 
extending her empathy to simple 
moments like being held up at a traffic 
light. “I think God is protecting us 
from something by doing that,” she 
admits. Mia firmly believes that every 
delay serves a greater purpose, rein-
forcing her profound faith.

MIA
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While the COVID-19 pandemic presented unforeseen chal-
lenges for the real estate industry, Mia embraced innova-
tion. She quickly adapted by offering video tours and live 
open houses, while others hesitated and closed themselves 
off in their offices. Her willingness to go beyond the norm 
propelled her success in a time of uncertainty. Innovating is 
something that she is unafraid of.

Looking ahead, Mia’s ultimate goal is to build a business 
that can be passed down to her children, cousins, or family 
members, ensuring a lasting legacy. “I want a business that 
can stand the test of time,” she affirms. Mia’s commitment to 
her clients goes far beyond transactions; she has witnessed 
their significant milestones, from high school graduations to 
buying their first homes, attending their weddings, and even 
speaking at their funerals. For Mia, real estate is not just a 
business; it is her life.

When asked about advice for aspiring top producers, Mia 
encourages them to embrace their uniqueness and think out-
side the box. “Don’t be afraid to be different because that’s 
what will set you apart from everyone else,” she advises and 
emphasizes the importance of connecting with clients on a 
personal level, maintaining high business standards, and gen-
uinely caring for their well-being. Compassion, she believes, 
is the key to building trust and long-term relationships.

In Mia’s personal life, her husband Ryan has been her rock 
for the past 20 years. Together, they form a strong founda-
tion for their four children: Taylor, Tyler, Truett, and Toby, 
whom Mia lovingly refers to as her Wolfe Pack. As a family, 
they share a love for sports, with their children actively par-
ticipating in football and cheerleading. Mia oftentimes finds 
herself immersed in writing offers on the sidelines, combin-
ing her dedication to her work with her unwavering support 
for her kids’ pursuits.

Outside of real estate, Mia nurtures her passion for making 
a positive impact through mission trips. She has journeyed 
to the Philippines, the Dominican Republic, and Mexico, 
channeling her compassion into helping those in need. 
Additionally, she finds solace and joy in attending concerts 
and embracing the melodies of country music, a genre that 
resonates deeply with her.

Mia’s dedication to giving back extends beyond her pro-
fessional and personal life. She actively supports Grace 
Christian Center (GCC), where her husband serves as Lead 
pastor in Las Vegas. Faith holds immense importance to Mia, 
and she is passionate about passing it on to her children. 
Involved in the community, Mia and GCC organized a tre-
mendous Easter egg hunt this past year drawing nearly 200 
children and fostering a spirit of joy and togetherness.

In the dynamic world of real estate, Mia Wolfe stands out as a compassionate, motivated, and 
genuinely caring professional. Her journey from a midlife career change to becoming a trusted 
advisor has been an inspiration to many. With unwavering dedication, a heart for service, and 
a deep-rooted desire to build a lasting business, Mia continues to leave an indelible mark on the 
lives of her clients, her family, and her community.

Don’t be afraid to be different 
because that’s what will set you 
apart from everyone else.

Your dreams are completely 
achievable. You don't have to 
stay where you are or where 
your parents are. You can jump 
out and achieve anything.
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Park West Gallery, the world’s largest art dealer, can provide custom art solutions for real 
estate professionals, ranging from bulk framed art for large orders or in-person art consulting 
for high-end clients.

No other art dealer on the planet has our scope or our selection. We have art priced under 
$500 and original masterworks by Picasso, Renoir, Rembrandt, and more.

Get in touch and let us show you how we can turn your blank walls into something spectacular.

 Make Your Homes Stand Apart
with World-Class Art

 
Contact our Las Vegas Consultant, 
Isabella Kowalski, at 702-630-1037
or ikowalski@parkwestgallery.comparkwestgallery.com

CONGRATULATIONS HIGHTECHLENDING
Welcome to the Las Vegas Real Producers family!

Jason MacDonald • Branch Manager • NMLS #1589741

702.803.3141 • JMacdonald@HighTechLending.com
LasVegas.HighTechLending.com

Las Vegas Top Agents, your fellow top producers have
had a lot of success partnering with the HighTechLending team.

HighTechLending, Inc. NMLS #7147 • HTL Las Vegas NMLS #1540198

I am a local real estate agent in Las Vegas and have been fortunate 

enough to work with HighTechLending multiple times throughout my 

career. They have worked miracles for my clients to finance their 

dream home! They made the process easy and they are extremely 

organized and responsive. If you are looking for a trusted lender who 

will actually get the job done and follow through with their word, look 

no further! HTL is the best in the business!

                 Mariah Templeton, Engel & Volkers

I never realized how critical it was to my business to have an elite 

lender as a part of my team. Once I began referring my buyers to 

Jason and his team, my business immediately began to take o�. It's not 

just the great service or extremely quick turnaround times; it's their 

work ethic and willingness to come up with creative solutions that help 

more of my clients become homebuyers.

Sherry Strothers, Scofield Realty

See what your fellow
Top Producers are saying!
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HOME INSPECTIONS

There’s no instruction manual for your home, and 
we’re going to spend an intimate amount of time in it. 
So, we help you understand how everything works.

S hawn Davis, a Las Vegas native 
and the owner of Housemaster 
Home Inspections in Las Vegas, 

is revolutionizing the home inspection 
industry through his dedication to 
customer service and personalized 
approach. With a background in 
Information Technology, Shawn brings 
a unique perspective to the field, 
combining his technical expertise with 
a keen eye for detail and a commitment to 
exceptional service. 

When asked about what sets his business 
apart, Shawn emphasized the importance 

of customer service. He explained, “Prior to 
what I’m doing now, I had to build relation-

ships with hotels on and off the strip. Hotels 
are demanding and they want things right 
away. That’s what I bring to my business - I’m 
always available. I never finish up an inspection 
and leave clients without the knowledge they 
need at the end. Even if I answered a question 
during the home inspection, I’m still going to 
call and follow up.” Shawn’s dedication to going 
above and beyond for his clients is a testament 
to his commitment to their satisfaction.

HOUSEMASTER
Providing Unparalleled Customer Service and Education

meet our partner
Written by Kendra Woodward

Photography by Chernogorov Photography

Scan to easily book online!

702.534.4144  | HouseMaster.com/Summerlin

Why Real Estate Pros Love 
HouseMaster Cloud?

Your clients will be reminded of you every time they log in.
When your contact information changes, the Cloud updates so 

your clients always know how to reach you.
Stores every client's home inspection in one convenient place.

You can easily keep track of each client and home.

Shawn Davis, Local Office Operator
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Shawn likes to say, “Your home doesn’t come with an instruc-
tion manual.” This reflects his understanding that homeowners 
need guidance and support in understanding the intricacies of 
their homes. Shawn and his teammate, Zak Carrozza, strive to 
educate their clients, ensuring that they have a comprehensive 
understanding of their home and its systems.

For Shawn, Las Vegas has had the largest impact on his 
personal and professional growth. He explained, “Where 
else can you go in the world to be part of a place that grew 
from a small little city and into a big city? You can literally 
meet people from all over the world, and we’re accessible to 
most locations around the world.” He further added, “Just 
by being here, I’ve grown with it. As it matured; I’ve matured 
with it. We’ve got all walks of life here. We’ve got every-
thing. It’s a pretty great city.” Shawn also mentioned how 
the revitalization efforts led by Tony Hsieh had a profound 
impact on him, showcasing the power of determination and 
the ability to transform a community.

Shawn attributes his positive mindset and daily affir-
mations to his grandfather, who has been a positive 
influence throughout his life. He recognizes the impor-
tance of thinking positively and showing up as the best 
version of himself every day. Despite the challenges 
that come with running a business, Shawn strives to 
uplift others and create a supportive environment.

When asked about his decision to enter the home inspection 
industry, Shawn expressed a desire to offer something valu-
able and meaningful on his own terms. He wanted to provide 
genuine value to his customers and create lasting relation-
ships based on trust and knowledge.

The most fulfilling aspect of Shawn’s position is the oppor-
tunity to educate his clients. He stated, “99% of the clients I 
work with have no idea what a home inspection is. All they 
know is about living in a house. That’s rewarding for me.” 
Furthermore, Shawn ensures his accessibility even after the 
transaction is completed, connecting clients with contractors 
and REALTORS® whenever they need assistance.

Shawn’s dedication to his clients, and commitment to provid-
ing exceptional service, was put to the test during the COVID-
19 pandemic. To adapt to the situation, he started conducting 
virtual zoom meetings to go through inspection reports and 
address any concerns his clients may have had. This addi-
tional layer of service allowed him to be accessible to his cli-
ents at any time, regardless of their location or circumstances.

Housemaster Home Inspection, with its 44-year legacy, 
stands out as the first in the industry to move into a digital 
platform. Shawn’s decision to align with Housemaster was to 
ensure that he could provide the best possible service to his 
clients and their commitment to education aligns perfectly 
with Shawn’s values. He believes that education is a key part 
of the inspection process and aims to empower homeowners 
with knowledge about their homes.

At Housemaster, every inspection concludes with a compre-
hensive presentation to explain the findings and cover all 
aspects of the home. Shawn emphasized, “We don’t want to 
be the bearer of bad news, but we want to cover everything. 
There’s no instruction manual for your home, and we’re going 
to spend an intimate amount of time in it. So, we help you 
understand how everything works, from setting up utilities to 
providing access to the Housemaster educational platform.”

Shawn highlighted this as one of the reasons he chose 
Housemaster as his business partner. By embracing technol-
ogy, Housemaster is at the forefront of the industry, provid-
ing a seamless and convenient experience for clients. The 
digital platform allows for efficient communication, virtual 
meetings, and easy access to inspection reports, further 
enhancing the customer experience.

Outside of work, Shawn leads an active and fulfilling life. 
While his team member Zak enjoys rock climbing, Shawn 
cherishes spending quality time with his family. He loves 
embarking on hiking trips, participating in half marathons 
with his wife, and planning trips around their shared inter-
ests. Recently, he trained for the Rock and Roll half mara-
thon, showcasing his determination and passion for personal 
growth. In his downtime, Shawn enjoys live music and 
indulges in his love for driving his Bronco. Despite his accom-
plishments, Shawn humbly describes himself as “just a regular 
guy.” He jokes that you can probably find him at Starbucks 
quite often, enjoying a moment of relaxation and rejuvenation.

When asked to summarize his career in one word, Shawn 
confidently chose “Growth.” He explained, “You’re growing with 
people, with friends, you’re growing your network, growing 
in the business. It’s a lifelong aspect. You’re never going to 
stop growing. You’re either growing to be better or standing 
still. You’re always growing with your surroundings. I want 
to continue to grow so I can provide for my family and the 
community.” Shawn’s unwavering commitment to personal and 
professional growth drives his passion for providing exceptional 
service and making a positive impact on those he serves.

99% of the clients I work 
with have no idea what 
a home inspection is. 
All they know is about 
living in a house. That’s 
rewarding for me.
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A VEGAS MINDSET: REDEFINING SUCCESS AND SERVICE IN LAS VEGAS

family
Written by Kendra Woodward

Photography by Chernogorov Photography

In the vibrant city of Las 
Vegas, where dreams are 

made and possibilities 
are endless, the mother-

daughter duo of Catherine 
and Jillian Hyde has 

emerged as a force to be 
reckoned with in the real 
estate industry. Leading 

the Hyde Real Estate 
Group at Simply Vegas, 

they have charted an 
inspiring path, combining 

their passion for 
hospitality, data-driven 

insights, and unwavering 
dedication to their 

clients. With a focus on 
diversity, education, and 

community, Catherine 
and Jillian are rewriting 

the rules of success, 
leaving an indelible mark 
on Las Vegas and beyond. 

&
Hyde 
Catherine

Jillian Catherine Hyde: A Lifetime Committed to 
Service and Growth: 
Catherine Hyde’s journey in real estate 
began shortly after she turned 18, as a 
part-time job while studying architecture 
in school. Growing up in a family that 
invested in houses and rental properties, 
she was immersed in the world of real 
estate from an early age. Born in Peru 
and having lived in Las Vegas since her 
late teens, Catherine developed a deep 
appreciation for the city’s unique charm 
and the importance of service.

Catherine draws inspiration from suc-
cessful women across various fields, 
learning from their journeys and incor-
porating their lessons into her own 
approach. She believes that Las Vegas, 
with its service-oriented culture, has 
shaped her outlook on life and business. 
Catherine’s experiences have instilled 
in her a dedication to treating clients 
with the utmost care and ensuring their 
well-being during challenging times.

Las Vegas: A City of 
Endless Opportunities: 
Catherine recognizes the allure of Las 

Vegas as a destination, not only for its 
world-famous entertainment, but also for 
its affordability and proximity to major 
coastal cities. She notes that 30% of buy-
ers in 2022 were from California, drawn 
by the appeal of a city that caters to 
every price point. With its ever-growing 
tech and development sectors, Las Vegas 
provides a dynamic environment for 
investors and residents alike. Catherine’s 
son, Jeremy Hyde, a leading agent on 
their team, heads the interstate outreach 
program and runs marketing strategy for 
the group. With previous experience in 
entertainment marketing on the Strip, 
Jeremy’s unique perspective showcases 
the city’s ability to foster growth and 
connect with people from diverse back-
grounds. “That diversity just grows on 
the daily,” Catherine beams.

Jillian Hyde: Embracing Education and 
Empowering Clients: 
Jillian Hyde, obtained her real estate 
license at the age of 18, just shy of her 
19th birthday. Born and raised in Las 
Vegas, she possesses an unwavering love 
for the city and its cosmopolitan ideals.
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Currently aiming for a degree in Mass 
Communications, specializing in Public 
Relations, Jillian skillfully integrates her 
expertise into her real estate career. She 
plays a vital role in the team’s educational 
efforts, providing market insights, writing 
articles, and preparing market reports for 
clients. Jillian’s equestrian background has 
instilled in her the resilience and confidence 
to navigate high-stakes situations, a quality 
that she leverages to benefit her clients.
 
Adapting to Market Changes: 
Hyde Real Estate Group at Simply Vegas 
has evolved alongside market changes, 
reflecting their adaptability and com-
mitment to meeting client needs. While 
initially focused on development and high-
end commercial properties, the group later 
shifted its attention to first-time homebuy-
ers. Currently, their emphasis lies on serv-
ing investor clients, multifamily properties, 
and luxury homes.

Data-Driven Approach and Focus on 
Affordable Housing: 
The team places a strong emphasis on 
data and performance analysis. They pro-
vide monthly newsletters to keep clients 
informed about market trends, ensuring 
that their decisions are supported by 
factual information. Their expertise lies in 
multi-family listings, a record they boast 
top honors in throughout the Vegas area, 
as they understand the increasing demand 
for affordable housing.

They believe that affordable housing is 
not just a social need, but also a sound 
investment opportunity when man-
aged effectively. By collaborating with 
partners who maximize the potential of 
these properties, they cater to their 
target customers and contribute 
to the betterment of the commu-
nity. “There is always a need 
for affordable housing,” 
Jillian says. “It’s a business 
though, it has to be run well, 
and maintained.” In addition to 
providing representation, the Hyde Real 
Estate Group educates their clients in 
how to be a successful property owner.

As with anything, it’s really about 
applying yourself…you wear many 
hats in this business. It’s not a 
consistent field, you need to be 
able to pivot your business plan.

The Other Side of Vegas: 
Catherine and Jillian not only 
love Vegas for the opportunities it 
presents in their jobs, but also in 
their daily lives. “We love our dogs,” 
Catherine admits. “It’s so nice to 
just be able to take your dog to a 
dog park or go for a walk.” Jillian 
agrees that while they spend a lot 
of time together, you can often find 
them at the dog park, where she and 
her pup, Smudge, will meet up with 
Catherine and Nigel. She continues, 

“We practically live at the dog park. 
If we’re not there, I’m at the barn. 
If I’m not at the barn, we’re both at 
home watching Bravo.”

Often joking that she’s a single 
mother of two - to her Aussiedoodle 
and her horse, Lex - Jillian and 
Catherine are always with their 
family and animals. “There’s no in 
between,” she says. Catherine adds 
that traveling, food, and hanging 
out with her husband, Drew, are big 
parts of their lives.

Las Vegas - A City of Today: 
“Everybody wants to come to Vegas,” Jillian 
says. “We are a city of ‘today’.” Catherine 
agrees that she’s found over the years, Vegas 
has always been a destination for people not 
only to travel, but also to live. When it comes 
to real estate, Catherine advises looking at your 
objectives and understanding what your driving 
motivation is before making it your career. 
“You can’t quit halfway,” she advises. “As with 
anything, it’s really about applying yourself…
you wear many hats in this business. It’s not a 
consistent field, you need to be abl
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Jessica Eiroa
Mortgage Loan Consultant
NMLS: 1380149 | 1756744

C E L L :  702-285-0633
O F F I C E :  702-947-7827

Jessica@5starmtg.com

9065 S. Pecos Rd., Ste 200
Henderson, NV 89074

JESSICA EIROA

Noun. { jes-i-kuh} {e-row-uh}
Your loan o�ce partner who will waive her magic
wand to conjure your clients to closing. 

See also wizardry, sorceress, enchantment

We Are Here For All Your Property Management Needs

Your Neighborhood
Property Managers

Rent It Like You Mean It

Contact Us Today! 
goldenwestmanagement.com

We Don't Do Sales...Your Clients Stay Yours!
We Protect You From Negative Client Reviews
We Are Your Landlord-Tenant Experts
We Are Full-Service: Tenant Placement, Rent Collection, Repairs, & More!

Our Partner Pledge

702.685.7696

A Reputation As Solid As Our Work!

Mike Carrison,
Owner
License# IOS.0002568-RES

What Sets Our
Inspections Apart?
    Veteran Owned and Operated
    General Contracting & Construction
    Maintenance Background
    Customer-Experience Focused

Call Mike to easily
schedule today!

702.217.5325
SolidInspectionServices.com
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Born in Taiwan, Alice moved to America 
at the young age of 10 and quickly 
adapted to her new surroundings. 
Family holds immense significance for 
Alice, and she is proud to have main-
tained fluency in speaking, reading, and 
writing traditional Chinese. Reflecting 
on her upbringing, she shares, “I’m more 
American now than Taiwanese. But I 
still feel very rooted to Taiwan because 
of how I was raised.”

After obtaining her undergraduate 
degree in healthcare administration, 
she embarked on a business venture 
with her ex-husband, selling computer 
parts and natural handmade cosmetics. 
Her business started with great prom-
ise and flourished, enjoying 12 years of 
remarkable success. But as fate would 
have it, their dreams would evaporate 
as life had taken an unexpected turn, 
leaving her broke and heartbroken.

It wasn’t only the financial losses that 
caused her pain, but the betrayal of her 
ex-husband’s that cut her deeply. Alice 
admits through it all, “The only person 
you can truly rely on to do what’s right 
is yourself. Trust in your own judgment 
and let your inner compass guide you 
towards the right path.”

The first step she took to begin a new 
chapter in her life was a pivotal one - 
working for a nonprofit organization, 
where she gained invaluable insights 
that strengthened her resolve to make 
a positive impact in the lives of others. 
This experience rekindled her passion 
for helping and set her on a path toward 
a more fulfilling and purposeful life.

Alice recalls the moment she stood 
before a judge on her birthday in divorce 
court, facing the devastating aftermath 
of her ex-husband’s financial fraud and 
deception. Despite the overwhelming 
burden of debt, she refused to let this 

setback define her future. With unwav-
ering determination and a fierce resolve 
to start anew, she passionately pleaded 
to the jury. Her emotional testimony 
moved the entire courthouse to tears, 
and the judge ruled in her favor.

Alice took on the challenge of rebuilding 
her life with the same unrelenting spirit, 
channeling her resilience and tenacity 
into every aspect of her journey. Despite 
that blip in her history, in 2012, after two 
years as a REALTOR®, Alice accom-
plished an astonishing feat, closing an 
impressive amount of deals through the 
sheer power of word-of-mouth refer-
rals. Her remarkable success in such a 
short period of time is a testament to her 
unwavering dedication and unparalleled 
work ethic. As Alice’s confidence grew, 
so did her ability to connect with clients 
on a deeper level, allowing her to be more 
authentic and build lasting relationships 
that continue to thrive today.

In the vast world of real estate, there are those who stand out not just for their exceptional dedication, 
unwavering perseverance, and steadfast authenticity but also for their unrelenting kindness and compassion. 
Yun (Alice) Tu embodies these qualities and more. With her roots in Taiwan and a journey that led her to the 

United States, Alice’s story is one of resilience, personal growth, and a deep commitment to helping others. 

REALTOR life

Unveiling the Heart and Drive Behind

Yun (Alice) Tu
A REALTOR® with Genuine Spirit

Written by Kendra Woodward  •  Photography by Chernogorov Photography

Photographed at Springs Preserve, Las Vegas
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Did you know that Alice’s passion for helping others has been a part of her life for years? During her high school and 
college years, she dedicated countless hours to volunteering. She taught others to read and speak Chinese, helped 

elementary school children see how fun science can be through a special program, and volunteered with her school’s 
program for special needs children, helping them better understand math.

“I didn’t just volunteer to get into college,” Alice explains. “I did it because I loved working with kids and helping them 
achieve their goals.” Her commitment to making a difference has been a constant throughout her life, and she continues 

to seek out opportunities to help those in need.

Needing a change, Alice made a life-altering decision 
to leave behind the comfort of her parents suburban 
home in Arcadia, CA and embark on a new adventure 
in the vibrant city of Las Vegas alongside her new 
beau, Tony. Initially meant to be a temporary move 
for Alice and Tony (now husband), the magnetic 
charm and authentic warmth of Las Vegas’ commu-
nity captivated them both, compelling them to stay 
and make it their home.

Such as that charm would be the reason Alice 
decided to get her license in Vegas as well. After the 
birth of their son, Ronan, she found it increasingly 
difficult to travel back and forth from LA to Vegas 
every week. This decision not only allowed her to 
spend more time with her family, but also enabled 
her to connect with the people in her community, 
forming invaluable relationships that have trans-
formed her perspective of the area.

“Transparency and honesty have always been a part 
of who I am,” Alice explains. “I believe that being gen-
uine and true to oneself is the foundation for building 
meaningful relationships, both in business and in 
life.” For Alice, transparency is not just a matter of 
integrity, but a way of life. It’s this commitment to 
authenticity that allows her to connect with clients on 
a deeper level, and build the trust and rapport neces-
sary for successful transactions.

At home, Alice enjoys spending time with Tony and 
Ronan, and they all recently got involved with the 
Cub Scouts of America. She’s also working on a plan 
to start an organization that helps children with 
cleft lip and palate deformities, inspired by her son’s 
struggle with the condition. Despite the abundance of 
links and sites that will direct you toward answers, it 
always seems like she’s left with partial information 
and wants to remedy that for other families. “We 
don’t have many specialists in that field in Las Vegas,” 

she explains. “My future goal is to start something 
that can help cleft kids obtain the resources and sup-
port they need to live a normal and fulfilling life.”

Alice further explained how one of the most famous 
doctors for cleft lip and palate defects is in Taiwan, so 
they have traveled there numerous times with Ronan. 
Despite her various attempts to have American 
doctors implement the success of other pioneers in 
this field, they constantly brushed her off at first. Her 
efforts will hopefully bring light to the positive results 
that are being reaped in other countries by utilizing 
new technologies and techniques in this field. “It’s 
in its beginning stages, but if I can get that off the 
ground, I’m sure I can help a lot of kids,” she beams.

Alice, a self-proclaimed workaholic, has built a 
remarkable support system and become a trusted 
figure in the real estate industry through her hard 
work and dedication as a Principal Premiere Agent. 
Her passion for helping others and unwavering com-
mitment to her clients make her an exceptional agent, 
and her journey serves as a testament to the transfor-
mative power of perseverance and hard work.

Her diverse background and upbringing has 
shaped Alice into the compassionate and insightful 
REALTOR® she is today. Reflecting on her journey, 
Alice shares advice she would give her younger self: 
“Don’t be shy! That’s the biggest thing because you 
just have to be yourself. Treat others how you want 
to be treated.” In recognition of her exceptional 
achievements in 2022, she was honored with the 
Top 25 Women in Real Estate award by the Women’s 
Council of REALTOR®S in 2023.

Her story is a testament to the power of persever-
ance, reminding us all that even in the darkest of 
moments, we have the strength to rise above and 
create a brighter tomorrow.

I believe that being genuine and true to oneself is the 
foundation for building meaningful relationships, 

both in business and in life.
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Las Vegas Realtors -
What Are Your Business Goals?
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How Can Aquino Capital Support Your Real Estate Business?

200+ Wholesale Investors
Every Loan Product Available

Tailored Lending Solutions
24/7 Top-Tier Service

Licensed in 48/50 States

Let us help you hit your mark!

Nick Aquino
Co-Founder/National Sales Director
NMLS # 2372334
866.629.0795 x 701
Nick@AquinoCapitalGroup.com

Let's Discuss A Partnership That Gives You MORE!

Michael Aquino
Co-Founder/CFO
NMLS # 2479094
866.629.0795
Michael@AquinoCapitalGroup.com

Donald Fouts
Branch Manager
NMLS # 1102411
866.629.0795 x 702
Don@AquinoCapitalGroup.com AquinoCapitalGroup.com

9816 Gilespie St, E110, Las Vegas, NV 89183
Company NMLS: 1877202



Jamie Lewis
VP Nevada State Sales Manager
C: 702.817.9285
JLewis@WFGTitle.com
WFGNationalTitle.com/Nevada

CHECK OUT WFG'S
 AWARD-WINNING TECH - MYHOME®!

SCAN TO EASILY 
ACCESS OUR AGENT 

RESOURCES DESIGNED 
TO HELP YOUR 

BUSINESS THRIVE!
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