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INSPECTION SERVICES

MAKE AN INFORMED INVESTMENT WITH THE BRICKKICKER,
YOUR TRUSTED PARTNER IN BUILDING INSPECTIONS.

RESIDENTIAL INSPECTIONS ¢ COMMERCIAL INSPECTIONS ¢ ENVIRONMENTAL TESTING

@ 650 Warrenville Rd. Suite 100
g Lisle, IL 60560
2 (800) 821-1820 0
“’:: o, oy .. request@brickkicker.com
E] www.brickkicker.com m

YOUR ATTORNEY FOR REAL

ESTATE TRANSACTIONS,
AND LITIGATING
CRIMINAL, CIVIL CASES

Joseph A Padula-Zamora
Attorney At Law

17 W 775 Butterfield Rd., Unit 124
Oakbrook Terrace, IL 60181

www.zamoralawpc.com
312-788-7819 £1E
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Available nights
and weekends

3400 Dundee Rd. Suite 320
MNorthbrook, IL 60062
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MEET THE DUPAGE REAL PRODUCERS TEAM

Christine Thom Katie Cremean
Managing Editor Ad Strategist

Melissa Lopez
Operations and
Content Specialist

Andy Burton Emily Burton
Publisher Director of Partner Success
and Editorial Content

Katherin Frankovic Abi Voightmann
Photographer Photographer

Travis Heberling Lauren Young Blair Piell

Videographer Writer Events Coordinator

If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at andy.burton@realproducersmag.com
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

remain solely those of the author(s). The paid advertisements contained within the DuPage Real Producers magazine are not endorsed or recommended by The N2 Company
or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

ABiV
PHOTOGRAPHY

CREATED

10 CREATE

ABiVPhotography.org

Contact via email

abivphotography@gmail.com
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

RP

them for supporting the REALTOR® community!

ATTORNEYS

Camden Law Office LLC
(630) 789-5896
CamdenLawOffice.com

Donna Craft Cain P.C.
(630) 941-8650
DonnaCraftCain.com

Fry Law Group LLC
(630) 563-5383
FryLawGroup.com

Law Office of James
F. White, P.C.

(630) 466-1600
JWhite-Law.com

Law Office of Stuart D. Polizzi
(708) 476-6852
StuartPolizziLaw.com

Ranjha Law Group
(630) 277-9368
RanjhaLaw.com

The David Frank Law Group
(773) 255-6499

The Kelly Law Firm, P.C.
(630) 660-4963
Kelly-LawFirm.com

Trivedi & Khan
(312) 612-7619
TrivediKhan.com

Zamora Law Office P.C.
(312) 788-7819
ZamoraLawPC.com

CARPET/DRAPERY/
UPHOLSTERY CLEANING
Bella Custom Cleaning
(708) 579-3182
Bella-Cleaning.com

Koshgarian Rug Cleaners
(630) 325-0243
KoshgarianRugCleaners.com

CLIENT AND
REFERRAL GIFTS
Cutco Closing Gifts
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

CUSTOM COUNTERS
& STONE WORK
Select Surfaces

(847) 260-5940
SelectSurfaces.net

DESIGN

Blair Crown Design Inc
(847) 903-2128
BlairCrownDesign.com

EVENT PLANNING
Paper to Party
(847) 903-2148
PaperToParty.com

FLOORING
Central Tile and Carpet
(630) 754-7877

Great Western Flooring
(630) 357-3331
GreatWesternFlooring.com

HEATING & COOLING
ComforTemp

(630) 537-8367
MyComforTemp.com

HOME INSPECTION
Castle Home Inspection
(630) 462-1050
Castlelnspectors.com

Elite Inspections Inc
(224) 410-6004
InspectElite.com

The BrickKicker
(630) 420-9900

BrickKicker.com/Chicagoland

White Glove

HOME WARRANTY
Achosa Home Warranty
Kim Bisaillon

(847) 975-6706
AchosaHW.com

HWA Home Warranty

of America

(888) 492-7359
HWAHomeWarranty.com

INSURANCE
Goosehead Insurance
Boggs Agency

(630) 365-7248
Goosehead.com

Nick Pitzer State
Farm Agency

(630) 321-8900
Pitzerlnsurance.com

LIGHTING & HOME
FURNISHINGS
Hortons Home Lighting
(708) 352-2110
HortonsHome.com

MORTGAGE / LENDER
Caliber Home Loans
Bill Pendley

(630) 330-5626

CrossCountry Mortgage
Kirk Taylor

(312) 919-0373
LuckyTaylorLoans.com

First Centennial Mortgage

(847) 343-0563
AlannaSeebauer.com

Guaranteed Rate
Dan Gjeldum
(773) 435-0654
Rate.com/Dan

Guaranteed Rate
Dan Rock
(630) 364-7509

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Loan Depot

Pat Cannone

(630) 965-8138
LoanDepot.com/PCannone

Neighborhood Loans
Archie Vetter

(708) 261-5583
AVetterLender.com

MOVING & STORAGE
Boerman Moving & Storage
(630) 972-1000
boerman.com

Prager Moving & Storage
(630) 276-1200
PragerMoving.com

PAINTER

McMaster Painting &
Decorating, Inc.

(773) 268-2050
McMasterPainting.com

PEST SOLUTIONS
Rose Pest Solutions
1-800-GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY
ABIiV Photography
(708) 247-7031
ABiVphotography.org

PRINTING, DIRECT
MAIL SERVICES
Marvin’s Mailers
(847) 710-2346
MarvinsMailers.com

PROMOTIONAL PRODUCTS
Multi Print and Digital

(630) 985-2699
MultiPrintAndDigital.com

PROPERTY MANAGEMENT
GC Realty &

Development LLC

(630) 587-7400

RADON MITIGATION
DuPage Radon Contractors
(630) 836-1918
DuPageRadon.com

REAL ESTATE VIDEO
& PHOTOGRAPHY
KDE Photography Inc.
(630) 244-9959
KDEphotography.com

Work With Us Today!

STAGING

Chicagoland Home Staging
(815) 577-2233
ChicagolandHomeStaging.com

Phoenix Rising Home Staging
(773) 433-3888
ChicagoStaging.com

Sizzle Home Staging
(847) 212-3352
SizzleHomeStaging.com

TITLE INSURANCE
Chicago Title Insurance
Company

(224) 242-6848
ctic.com

Ranjha Law Group, P.C. is devoted to providing top-notch individualized
legal services for clients in the Chicagoland metro area.

RANJHA

LAW GROUP

€€ Alex was a pleasure to work with! He was
prompt, professional, and made himself
available to both me and my agent when
needed. This was our first home-buying
experience and | couldn't have had better e

R TN

MORITGAGE
DAN GJELDUM

representation.

R W

)

903 Commerce Dr., Ste 210 Oak Brook, IL 60523

630-277-9368 * ranjhalaw.com @O

_><:)

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

SVP of Mortgage Lending

guaranteecw

OVER $1 BILLION CLOSED SINCE 2019

Building Inspections rate.com/drock
(630) 428-4555

WhiteGlovelnspections.com

GCRealtylnc.com

O: 773.435.0654
C:312.543.9692
DAN@RATE.COM
WWW.RATE.COM/DAN

HomeTown Lenders, Inc.
(708) 478-3094 x128
HTLMokena.com

6 - July 2023 DuPage Co. Real Producers - 7



One call
for it all

F’hotography ¢ \Videography * Aerial
630.244.9959  www.kdephotography.com

WE MAKE

Looking For An

\E. E“: Experienced N
o Help You
DUPAGE With Your Next. | L HomeTown FINANCING

PROPERTY ¢ Transaction?

MANAGEMENT .. EASY AND

LET US PROVIDE YOU

- AFFORDABLE.

CALL US TODAY! ! 708-932-2793 | www.htlmokena.com f @HomeTownLending

GC Redalty & Development, LLC Donna Craft Cain, P.C.
gcrealtyinc.com | Mark@gcrealtyinc.com " \ 3 East Park Boulevard
630-781- 6744 Call or Text c ’ & Villa Park, IL 60181

19627 South La Grange Road Mokena, IL 60448 A division of Hometown Lenders, Inc. NMLS# 65084

8 - July 2023



26 YEARS
OF EXPERIENCE UNDERWRITING AND CLOSING.

| ¥ \ |

MORTGAGE MADE SIMPLE, SO YOU HAVE
MORE TIME TO MAKE MEMORIES.

IN-HOUSE PROCESSING, TOP 1% OF ALL LOAN OFFICERS NATIONWIDE
WITH OVER $140 MILLION FUNDED IN 2020;,

guaranteed Rate

Branch Manager
SVP of Mortgage Lending

TOP 1% MORTGAGE ORIGINATOR SINCE 2012

DRock@Rate.com

Rate.com/DRock

0: (630) 364-7509 C: (630) 688-5592 F: (773) 328-1698 n @danrockmortgage
536 Pennsylvania Ave., Glen Ellyn, IL 60137 NMLS ID: 194424 @therockteamglenellyn
@EOU‘“— HOUSING LENDER Guaranteed Rate Inc.; NMLS #2611; For licensing information visit nmlisconsumeraccess.org. Equal Housing Lender. Conditions may apply « Dan Rock NMLS 1D: 194424

Applicant subject to credit and underwriting approval. Not all applicants will be approved for financing. Receipt of application does not represent an approval for financing or interest rate guarantee.

Restrictions may apply, contact Guaranteed Rate for current rates and for more information. *According to Mortgage Executive Magazine and Scotsman Guide.

Last month my oldest daughter graduated from 8th
grade. It has taken a month for me to come to terms
with the fact that we now have a high schooler in our
house. She has been at the same school since preschool
so needless to say, it was difficult for my wife and I to
watch her say goodbye and part ways with her friends.
She has known many of her classmates since she was
four years old so it was an emotional goodbye. The real-
ity is that the majority of them will attend separate high

schools as they embark on this new journey of life.

On the same day, my son “graduated” from kindergar-
ten and our elementary school held a ceremony for

the students to honor them. The teachers asked the
students beforehand what profession they wanted to

be when they grew up. The principal announced it to
the audience as each individual student walked across
the stage to receive their certificate. It made the event
quite memorable when half of the students wanted to be

Spider-Man for a future occupation.

Everyone had a good laugh, but this is truly the mindset
of five and six-year-olds. Their young brains have no lim-
its or boundaries and it made me appreciate that we live
in a country where we have the freedom and opportunity
to become superheroes in our field. I'm grateful to have
reconnected with most of you at our spring event last

month. Please enjoy the photos on page 40!

Andy Burton
Publisher
andy.burton@RealProducersMag.com

@DuPageRealProducers

ﬁ facebook.com/DuPageRealProducers

/d

goosehead
Boggs Agency

Goosehead agents work directly
with lenders and realtors to help
transactions close smoothly.

630-365-7248 | kevin.boggs@goosehead.com
181 5 Bloomingdale Rd Suite 104 | Bloomingdale, IL 40108 0

DuPage Co. Real Producers - 11
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MULTIPRINTANDDIGITAL.COM | 630-985-2600
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| GREAT WESTERN

FREE TRAINING

Tile - Carpet - Hardwood - Vinyl
Laminate - Countertops
Window Coverings

630-357-3331
Greatwesternflooring.com

O0QPOMO

You need to create video. This is nothing new, but did you know that only 9% of
realtors are actually doing video? Visual Filmworks is an expert in video marketing.
We want to give you this FREE TRAINING to help you elevate your next video
project. This is only for a limited time so don't miss out on getting this education

WE WILL TEACH YOU
HOW TO TAKE CARE
OF YOUR HOME

OVER 3,000 EFFICIENT
INSPECTIONS PERFORMED

INSPECTELITE.COM
(224) 410-6004

M 872-356-8135 info@visualfilmworks.com visualfilmworks.com

IL License Home Inspector #450.011805




P> agent feature

By Lauren Young
Photos by KDE Photography

“Success is about hard work

and doing my job well,” says
REALTOR® Jennifer Newsom, of
Jennifer Newsom Real Estate with
Berkshire Hathaway HomeServices.
“Sometimes things don’t turn out the
way we want them to, but that’s okay

as long as you’ve given it your best

effort and learned something from the

experience. Failure is success if we

learn from it.”

Jennifer’s background has given her
plenty of opportunities for successful
learning. Her blue-collar family has a
long history of working in the trades.
They have been truck drivers, factory
workers, nurses, and hairdressers,
and have worked other frontline jobs.
Jennifer and her three younger sis-
ters all gained respect for hard work

from their bricklayer father.

“He would wake up at 4:30 am every
day to work outside, whether it was
below-zero cold or really hot,” says
Jennifer. “We didn’t have extravagant
things, but we always had food on the
table and stability.”

After graduating from Wheaton
North High School, Jennifer, encour-
aged by her parents and friends, went
on to attend College of DuPage before
transferring to North Central College.
When she obtained her degree in

accounting in 2002, she became the
first person in her extended family to

graduate from college.

“As soon as my parents turned eigh-
teen, they were on their own; college
wasn’t an option for them,” she
explains. “I have always felt empow-
ered to know that if T could put myself
through college on my own, I could do
anything in life.”

To start her career, Jennifer worked
as a staff and cost accountant for two
manufacturing companies. Not long
after, though, she found herself feeling
miserable and bored crunching num-
bers in a cubicle all day. Not knowing
what to do next, she took multiple
personality tests. The results pointed
to aptitudes in sales, teaching, and
counseling. She knew that moving into
teaching or counseling would likely

require additional schooling.

Around this time, Jennifer’s mother
connected her with a family friend,
Deborah Cassidy, a successful
REALTOR® in Long Grove, to explore

real estate as an option.

“The market was hot and it just so
happened that she was looking for
someone to handle her buyer clients,”
says Jennifer. “I quickly earned my
license and worked with her buyers. I
also shadowed her on all of her listing
appointments. She was an amazing

mentor to me.”

Jennifer took a big risk to trade in a
steady income for a new career where
compensation is based entirely on
commission. So early on, she also
worked as a waitress and bartender to
supplement her income. By the time
she felt like she knew what she was
doing and was able to support herself
as a full-time REALTOR®, the market
crashed. While she postponed going
out on her own, Jennifer was ready to
take on the challenges ahead.

“I feel proud to say that I worked
through those difficult times where
every transaction felt like a short

sale or REO,” Jennifer says. “It was
awful, but being able to tell my clients
that I’ve made it through all types of
markets says a lot about me and my

experience in this industry.”

In the five years she worked with
Deborah (2005-2010), Jennifer saw
what it took to be successful on her
own. Over the next several years,

Jennifer gained invaluable experience

DuPage Co. Real Producers - 15



working part-time

in real estate under
her own name, and in
sales at a scrap metal
company while also
marrying and starting
a family. In 2016, she
transferred her license
to Berkshire Hathaway
HomeServices in
Wheaton, ready to go
back to full-time and

grow her business.

Jennifer notes that

to this day, she’ll find
herself thinking about
her mentor Deborah,
who has since retired.
“I always felt she

was so polished and
confident, and I saw
that her clients trusted
her and valued her
opinion,” says Jennifer.
“I remember wanting
to be just like her: to
become that ultimate

resource to my clients.”

From day one of her
journey as an agent,
Jennifer has committed
to continuous learning—
everything from the
tangible aspects of real
estate—like construc-
tion, interior design, and
architecture—to the
psychological aspects of

the process.

“It’s an ever-changing
and always-evolving
industry that I'm truly
passionate about.” She
adds, “I am always look-
ing at inventory on the
MLS and at local data

t)

ever-cnQngG
evolving'iha 3
'y passiona

together. The family also
supports People’s Resource
Center in Wheaton, an
organization that provides
food and supplies to families
in need in DuPage County.
Jennifer also plans to run in
the Chicago Marathon with

one of her sisters this year.

Jennifer with her husband, Kurt, and
their two children, Emmy and Jack.

Looking forward, Jennifer
looks to continue to build
her invaluable referral base,
make a name for herself, and
improve the public’s opinion
of REALTORS®.

“I wish our profession had
a better reputation with
consumers,” she notes.
“There are some people
who highly respect what
we do, but it seems there’s
a larger number of people
who compare REALTORS®
to [stereotypical] used car
salesmen. We have to work
that much harder to earn
the respect of the general
public in most cases. Being

nice goes a long way.”

Given that most of Jennifer’s
business comes from
referrals and repeat clients,
continually winning the trust

of so many, she’s well on her

YOUR TRUSTED ADVISER FOR
ALL THINGS REAL ESTATE

>

CAMDEN LAW OFFICE, LLC

from Infosparks so that When not keeping up with the latest market evolutions, way to achieving her goals
I can always feel like an Jennifer is spending quality time with her family. Jennifer and  and making a difference in

expert on what is going her husband, Kurt, are raising their two children, Emmy (8) the profession she wishes

KEVIN CAMDEN - 630.789.5896

kevin@camdenlawoffice.com | www.camdenlawoffice.com

on in my market.” and Jack (6), to love golf like they do, so they can one day play  to see.




HOME INSPECTIONS FROM PEOPLE YOU TRUST

CASTEE | @

“ “ home i 15] yeclion 630.462.1050

PROUDLY SERVING CHICAGOLAND FOR OVER 25 YEARS WWW.CASTLEINSPECTORS.COM

EVERY INSPECTION INCLUDES OVER 100K IN FREE WARRANTY COVERAGE!
125-Day Limited Warranty Included With EVERY inspection.

“Extremely professional and personal. This group is experienced and has great
customer service. They are timely and organized. Fairly priced and honest.”
- Andrew A.

Crews were skilled, efficient,
professional, and kind.
Will highly recommend.

Hinsdale, IL to Holland, MI

Your clients deserve the best and Prager delivers!
Local, interstate & international moving professionals.

Steve Bonnichsen, VP of Sales & Marketing _/\
155 Fort Hill Dr. | Naperville, IL 60540 | 630-276-1224
steveb@pragermoving.com Atlas

Interstate Agernd

LET ME HELP YOU
WIN YOUR OFFER

/ Top 1% Loan Originator 2020 & 2021 L

\/ Scotsman Guide Top Originators List 2020 & 2021
\/ Circle of Excellence 2020

Bill Pendley

Loan Consultant | NMLS# 211969
1431 Opus Place, Suite 135

Downer's Grove, IL 60515
630.330.5626
Bill.Pendley@CaliberHomeLoans.com

W CALIBER
P HOME LOANS

cutaboy
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OLANDIGUIEINISRETE

A}UFJI—(NJ

CLOSINICHCIRES

AmericanimaceSNCER P29, %

ABOVE THE REST!
!

=NTIONISYSTEM



TAYLOR & TAYLOR

MORTGAGES ARE PERSONAL

LET US TREAT YOU LIKE A PART OF OUR FAMILY!

KIRK TAYLOR,
BRANCH MANAGER
NMLS 312131
CROSS COUNTRY MORTGAGE, LLC
NMLS 1770104
9130 GALLERIA COURT
#10TNAPLES, FL 34109

312.919.0373
TAYLOR@MYCCMORTGAGE.COM

@D CROSSCOUNTRY
WWW/LUCKYTAYLORLOANSCOM

MORTGAGE™

One Call.
One Solution.

OSE

PEST SOLUTIONS

Your preferred partner in
public health since 1860!

il >
i,

I BOO-EOT- PﬁE STS ?,! Jrose pestC(;ntrol.t:;orn

20 - July 2023

OVERCOME THE MARKET AND

SELL YOUR HOUSE FASTER!

"STUNNINGE

i .

"I'M IN LOVE!"

CHICAGOLAND
— HOME STAGING —

Our staged homes sell faster and for more money

than non-staged homes. Overcome unpredictable

housing markets and |IJLJ},’E‘r'FF}r'-E'TEI'I!'I'-_‘r'I_{'A_'.-ES 'ﬁn.rith”a Proven  g15.577-2233 | INFO@CHICAGOLANDHOMESTAGING.COM
pattern to move L‘nL.-}u’—JrS from "lookKing™ [o sold. WWW. CHICAGOLANDHOMESTAGING.COM

Breathe Easy

Chicagoland’s best value on an extremely dependable
radon system installed with award-wining service.

LESS PHONE TAG | LESS DELAYS | QUICKER DELIVERY | LESS SURPRISES

U P e Radon mitigation services
are designed specifically for
a n real estate transactions.

Your Local Heating and Cooling Experts C{jn‘tra{: ors Our redundant processes are
in Lemont, IL, and Surrounding Areas 630-836-1918 designed to never delay a

CALL US TODAY! dupageradon.com ~ 9oSing.

630-537-8367
)
‘Angieslistt "%
BEBB.

'# \ / info@{nycomfortemp.com | myciomf\(zte\mp.com J KQATHSMT
" I | Seonis s
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DY partner spotlight

By Lauren Young
Photos by Sonya Martin
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“We grow our business by helping our clients grow theirs,”
states Michael Leitner, owner and COO of Marvin’s
Mailers, a dynamic, localized direct-mail firm. “As our
clients’ businesses grow, they mail to more addresses and
refer us to more businesses, and the more our mailers

are seen in their clients’ homes, the more referrals they

receive. We are truly in this together.”

Marvin’s Mailers is not your typical postcard distributor.
Their fresh approach sees to it that their cards, which are
sent out monthly, have a dedicated topic—such as useful
household tips, local restaurant guides, sports team sched-
ules, seasonal festivals, farmers market calendars, and
binge-worthy TV lists—and feature their client’s branding
and contact information. Many REALTORS® throughout
Chicagoland use this Marvin’s Mailers service to stay top
of mind with current and potential clients.

“What differentiates our mailers is the useful, local
content that recipients will want to keep in reach for
months,” says Michael. “We also manage contact lists,
offer address exclusivity, and other services. Clients also
have the option to share the cost of mailers by splitting [it]
with a partner, like another REALTOR®, or a law firm, or a
mortgage lender.”

The evolution of Marvin’s Mailers began in 2021, when
Michael, a successful portfolio manager for a NYC-based
hedge fund, and his business partner, a twelve-year Google
professional, purchased Prospect Marketing, Inc. The pair
wished to leave their demanding corporate jobs and blaze
their own path. They were eager to offer digital marketing

services to the company’s existing clients.

DuPage Co. Real Producers - 23



But once the company was completely in
their hands, “We realized it provided a
unique service that its clients loved,” says
Michael. “At the time, the company only
operated in DuPage County. We quickly real-
ized there was a need for our product across
Chicagoland and throughout the country.”

Looking forward, Michael is franchising the
business across the US and recently made
this opportunity available to select franchise
candidates. The company’s growth is a testa-
ment to the effectiveness of its promotional
materials for their partners, as well as one of
its biggest service features: their “set it and

forget it” process.

“We understand that REALTORS® are busy
running their businesses,” affirms Michael.
“Our goal is to provide them with a monthly
customer touchpoint that doesn’t require

any work on their part.”

Michael can easily relate to REALTORS®
who left more rigid careers for the flexibility
of real estate. He too enjoys a similar freedom

since leaving the pressures of corporate life.

“I would be at the office from 7 am to 5 pm,
then log on after dinner and work late into

the night,” Michael remembers. “Now I can

Some examples of beautiful mailers created specifically for REALTORS® by Marvin’s Mailers

24 - July 2023

shut things down for a few hours and spend
evenings with my kids at their various activ- |

ities, help out at school functions, take more

trips, and enjoy long weekends.”

Wi\ _
L .

; _ \ i

T A\ 3 " 1 I T

Michael with Nick Donato (a client) in the Keller : : F i T : j . : B % f \
Williams Naperville office. B § {H £ y ; f h !

Michael’s trick for the days when he’s not it

feeling the wind in his sails is to “try to find
the easiest task on my list and finish that.
More often than not, I find myself able to
build momentum from there and have a
productive day overall. I find that approach is

common among real estate professionals too.”

At the beginning of a new partnership with
a REATLOR®, Michael actually encourages

WHAT DIFFERENTIATES OUR MAILERS IS THE USEFUL, LOCAL CONTENT
THAT RECIPIENTS WILL WANT TO KEEP IN REACH FOR MONTHS...”

them not to start with a large mailing plan. Instead, “In my experience, [attaining] consistent, small successes is the
he advises them to start with or within their existing  path people often take to reach their end goal,” he says. “Success
sphere and build from there. He attests that many of =~ doesn’t have to be large to matter: what matters is if it moves you
his agent clients receive regular feedback that their closer to your goals.”

mailers are interesting, relevant, and stand out from

If you are interested in contacting Michael and Marvin’s Mailers
] ) ‘ to help build your brand across your SOl and farming areas, call
often a little win that can lead to big future success. Michael at 630-546-2850 or visit www.marvinsmailers.com.

other mailings and materials. Being remembered is

DuPage Co. Real Producers - 25



EVENT PLANNING

Personal Touch Theme Party Book
Coordination Printing
Full Thermography
Partial Flat
Wording Letterpress
Calligraphy Quick Turnaround

papertoparty.com

FamllyLDwr:ar: &Fpﬁl‘ﬂtﬂd o v !4’
Long E%E:thg: I'Tlgvlng e CHICAGO
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RYAN HORVATH
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papertoparty@comecast.net

Call Us Today To
Discuss Your Project:

847-212-3352

—— . Insured | Professional Crew
- Efficient | Responsive
Flexible

Qur:streamlined process keeps yourlistings noVving:

THE | \id AN - “Working with Achosa
KE LLY LAW FIRM B ) _\’ has been a smooth and
=) V8 . seamless process.
| ‘-
j been excellent, quick
HANDLING CLOSINGS and very professional.
IN ALL CHICAGOLAND We look forward to
COUNTIES.

continued partnership
and providing our clients
with Achosa Home
Warranty services.”
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— Sheena Baker
Group
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ACHOSA g

Senior Sales Executive

T

o . Mo -, e ol
PATRICK KELLY: '
- 111 E. JEFFERSON AVE., SUITE 103
y NAPERVILLE, IL 60540 |

847-975-6706
KimB@Achosahw.com

PKELLY@KELLY-LAWFIRM.COM | 630.660.4963 | KELLY-LAWFIRM.COM
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DY cover story

By Lauren Young
Photos by ABiV Photography

heimer

“Community has always been important to me,”

says Kelly Kirchheimer of @properties Christie’s
International Real Estate in Hinsdale. “It is important to
do things that support others—that we help each other,
day in, and day out.”

Kelly grew up in a small Illinois farming community located
forty-five minutes northeast of St. Louis, where she was
surrounded by people who worked hard and advocated for
those around them. Her innate entrepreneurial mindset
saw her pursue projects in 4-H in grade school, and later

in high school, created her own swimming program at one
of the local clubs where she offered and managed private
lessons. “It was really great even back then—making calls
and managing my own schedule on my terms that worked

for me and my clients,” she recalls.

Curious by nature too, Kelly has always loved learning.
At the University of Illinois Champaign, she explored a

number of study areas before landing on journalism.

“I was still finding myself: I started as a pre-med major
but quickly changed,” she explains. “I ended up changing
majors four times in four years. Ultimately, I gained a
bit of deeper knowledge in a lot of areas.” Her penchant
for dipping deep into various subjects for a bit of time is
something that she enjoys and thrives on to this day.

After college, she worked in technology sales, man-
agement, and business development at a Fortune 500
company. When she and her husband were in the process
of selling their home in Chicago on their own, Kelly’s insa-
tiable curiosity persuaded her to begin earning her real

estate license, but she realized she could only do so much
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at once: she had, after all, just started =~ how to understand a community and neigh-  inner student gets to “geek out” on

an MBA degree in entrepreneurship at ~ borhood, as well as when to choose to sell.”  buyer data, market times, market-
DePaul University and was busy with ing strategies, and what triggers
her career that she did not want to “Real estate is very hands-on, and you people to make buying decisions.
transition from at that time. have to know a good deal about a whole She constantly watches the trends
lot of areas,” adds Kelly. “My varied inter-  and recently earned her managing
But after some years—she’d com- ests are some of my greatest strengths.” broker license.
pleted her
graduate studies, .. m st TR “Knowing how to run a busi- Since community has been a prior-
grown her family w = ness, build a sales team, and ity for Kelly since childhood, she
(she had three bl e, P be in the field is really fun for makes it a priority to give back: she
kids in a little T AR it @ me,” she continues. Thanks contributes a portion of every sale
over three years), to real estate’s constantly to @properties’s nonprofit charita-

and surpassed changing markets, Kelly’s ble foundation, @gives back.
a decade at her
company—she
began to evaluate

her future.

“It was a good
time to regroup

and become more
Kelly attending a
“night in emerald city”
kids, who were themed event she
then all under age  recently sponsored.

four,” says Kelly.

available for my

“It seemed one

of them was always sick, and it was
really hard to provide the care they
needed while also having to work in
the city every day. My job required
some travel too. At that stage of life,
I really wanted to be living it up with

the little ones.”

While considering her next move,
Kelly remembered her fond and
consistent interest in real estate—an
interest that began well before she
sold her house: in high school, Kelly

would scour home listings in the
newspaper for fun, and for one sum-
mer in college, she worked at a real
estate firm, leasing apartments to
other students. With her background
in business development, knowledge
of running a business, and love of
people, Kelly saw that the job of a
REALTOR® would be a natural fit.

“I like using my business sense to help
clients make great decisions on their
home choices,” says Kelly. “But more
than that, it’s about helping them with
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“This fund donates to Habitat for Humanity and other local
organizations,” she says. Kelly also annually sponsors events and
fundraisers for the Clarendon Hills Infant Welfare Society, the
Clarendon Hills Witches Ride, Clarendon Hills Middle School
and Prospect School, the Maercker School’s band, the Bridge
Communities organization which assists the homeless, the Mend
a Heart Foundation, Sharing Connections, and others. She is also
an active board member and professional partner with the D181
Foundation, as well as an active member of the Clarendon Hills
Chamber of Commerce. “Overall, about 5 percent of my profits go

directly back into the local area,” says Kelly.

Kelly spends her available free time with her family: her husband,
Tim, and their three sons, Ryan, Matthew, and Grant, who are
now ages fourteen, twelve, and eleven, respectively. She credits
her shift into real estate as a key for finding personal and profes-

sional balance.

“Many people get into real estate for the flexibility, but I think it’s
about freedom even more,” says Kelly. “Looking to the future, real
estate will always be part of my lifestyle. I love how it integrates

into my life, and while it is a crazy busy life at this stage, it works

great for us.”

Kelly and her family.
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OF THEIR DRE)N‘S
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| am committed to providing you and your clients with accurate, timely,
and honest mortgage advice.

Count on me to be a positive addition to your successful team, delivering
loans on time, every time!

CONTACT ME TODAY, I’m always available.

ALANNA SEEBAUER ta
Senior Mortgage Loan Originator FIRST

M: 847.343.0563 | O: 630.952.1584 CENTENN] AL

Alanna@goFCM.com | AlannaSeebauer.com — =

303 W Main St STE 201/ St. Charles, IL 60174
NMLS: 622314 | FL: LO22123 | IL: 031.0034816 | IN: 20609 | MI: 622314
MN: MN-MLO-622314 | TN: 622314 | WI: 622314

IL Residential Mortgage Licensee #MB.0004239, IN #15064, Ml #FL0O011684, MN #MN-MO-132763, TN #132763, WI #43972BA. This is not an offer for extension of credit or a
commitment to lend as defined by Section 12 CFR 1026.2 Regulation Z. Interest rates and products are subject to change at any time without notice or may not be available at the S
time of loan commitment or lock. All loans must satisfy company underwriting guidelines. 2471 W. Sullivan Rd, Aurora, IL 60506. 82615_2304 ~  oreonmuity

NMLS #132763 (For licensing information, go to nmlsconsumeraccess.org) 877.463.2610. First Centennial Mortgage Corporation operates with the following licenses: FL #MLD160,@

@006 @oler .@7700/:9 @zﬁe @oa Love Your Yome.

Koshgarian Rug Cleaners, Inc is a local family owned company that

has been cleaning homes using quality employees, equipment and
cleaning products. When you call Koshgarian Rug Cleaners, Inc, you

can count on receiving high quality service with a professional staff.

Cleaning Services Provided:
In Home Wall to wall carpeting
Indoor and Outdoor Upholstery, including mattresses
Hardwood Surfaced Flooring and grout cleaning
Loose Area Rugs In Plant cleaning;
pickup and delivery service available

Koshgarian Rug Cleaners, Inc
248 E Ogden Ave | Hinsdale, IL 60521
630-325-0243 Hinsdale | 630-420-9181 Naperville

info@koshgarian.com | www.koshgarianrugcleaners.com

KOSHGARIAN

RUG CLEANERS INC

CREATING HEALTHY ENVIRONMENTS, SINCE 1906
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Terri & Kristine

STROUS

Strouse in the HOUSE

“My mother and I rarely turn off ‘business talk,” says
REALTOR® Kristine Strouse, describing the relationship

between her and her mother and partner, Terri. “We find

ourselves diving into conversations
about the market and strategies any time
of day and during any occasion—driv-
ing in the car or at family dinners. Our
family has learned to love it ... or so they

tell us,” she says, laughing.

After working in accounting and then
being a stay-at-home mom, Terri
Strouse began her real estate career in
1997. When Kristine and her brother,
Matt, were attending school, Terri
decided to take real estate classes with
three neighborhood friends.

P» agent feature

By Lauren Young
Photos by KDE Photography

66

We treat our clients
like we would like to
be treated and make
them feel important...”
-Terri

“Both my parents and my grandfather had their own
businesses,” explains Terri. “I liked the idea of being an

independent contractor and helping people [either] find

their dream home or get it ready to sell.”

Kristine grew up watching Terri grow
into her REALTOR® role, flourish, and
form her own team, Team Strouse, with
Baird & Warner. After graduating from
Michigan State University, Kristine
taught preschool for a brief time before
joining her mother’s team in 2012, first
as an assistant and then as a full-time
agent. The two have always been close,
so they jumped at the chance to form a

business partnership.
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Over the years we have
learned that we both have
ideas that are valid, and
we work toward a solution
that is going to be the best
for our team and clients.

- Kristine

“I loved the idea of teaming up with my
mom and taking on this exciting next

journey,” says Kristine. “I think part of
it comes from my teaching background.

Ilove being able to help educate our

clients and get them from start to finish

through a smooth process.”

From the beginning, the two found

a balance between their individual
strengths. Terri excels at building
client relationships and leveraging
her knowledge of the Chicago sub-
urbs, having lived in so many of its
areas throughout her life including
Northbrook, Spring Grove, Wilmette,
Glenview, Elmwood Park, and finally,
Naperville. Kristine brings logisti-
cal skills to the team in addition to
fresh perspectives, innovative ideas,
and a positive approach. They both
appreciate having someone to lean on
and bounce off ideas with, especially

someone they know so well.

Kristine with her husband, Christopher King,
and their one-year-old son, CJ.

“Over the years we have learned that
we both have ideas that are valid,
and we work toward a solution that
is going to be the best for our team
and clients,” says Kristine. “We have

learned to voice our opinions and
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then take a step back to find a win-

win solution together.”

If they already didn’t spend enough
time together, Terri, Kristine, and
other members of the family regularly
vacation, celebrate, and stay active
with each other. Kristine always
brings her husband, Christopher
King, and their one-year-old son,
CJ, along for the fun. Larry Strouse,
Terri’s husband, and Kristine’s dad,
is the team’s biggest cheerleader.
And Matt Strouse, Terri’s son, and

Kristine’s brother, regularly joins the

close-knit group on family outings. In
fact, the family is so close that when
Kristine and Christopher purchased
their home, they chose one that was
only ten minutes from her parents so

they could remain nearby.

Going forward, Team Strouse looks
to continue their growth and add
on more people—maybe even other
family members. Matt occasionally
contributes to the team by moving
staging items and delivering mar-
keting materials, all while working

full-time. Christopher is also quick

to lend a hand or just listen to ideas.
Regardless of who interacts with
clients, they all consistently priori-
tize the customer experience beyond

all else.

“I always try to come back to

how our clients are feeling,” says
Kristine. “I have been on the other
side [of a transaction] and know the
feeling of wanting to hear from your
agent and the feeling of being taken
care of. Knowing those feelings is
what helps push me on the days
when I need a boost.”

Terri with her husband, Larry.

“We treat our clients like we would
like to be treated and make them feel
important,” adds Terri. “We especially
appreciate opportunities to collaborate
with other agents in the community to

improve the experience.”

Thanks to this dynamic duo’s now
decade-plus partnership, mother and
daughter have found their closest

collaborator in each other.

“It’s another way for us to bond and
create another level in our relation-
ship,” states Terri. “To be able to share

the same career is such a reward.”

The Strouse family
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THOUGHTFUL SOLUTIONS

BLAIR CROWN
DESIGN

224-707-0138

BLAIR@BLAIRCROWNDESIGN. COM

COVERAGE YOU CAN COUNT ON!
Give your buyers and sellers the coverage they deserve.
Always ask for the HWA FULL SERVICE 13-month company

vewew  YOUR LOCAL
2% REPRESENTATIVES

Over 25 Years
‘8 combined experience!

T Puferstad]

Account Executive
Million Dollar Producer
847-271-7968

Tia.D@hwahomewarranty.com

JiwerJuckall~ 7

Account executive
Multi Million Dollar Producer
708-205-5193
lluckett@HWAhomewarranty.com
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IN INTERIOR DESIGN

I'LL HELP YOU CLOSE YOUR DEAL FAST BY
PROVIDING A VISION TO YOUR CLIENTS OF THEIR
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Vanessa Cici Fry, Attorney at Law:
Residential & Commercial Real Estate Law

ONE LINCOLN CENTER

18W140 Butterfield Road, Suite 1100 | Oak Brook Terrace, IL 60181

Phone 630-563-5383 | Fax 630-629-9767
vanessa@frylawgroup.com
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Visit Our Ultimate Lighting Destination
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Real Producers

SPRING
EVENT

Hosted by
Thassos Greek Restaurant

Thassos Greek Restaurant was an excellent place to reconnect
with the DuPage Real Producers community and enjoy the most
authentic Greek food around.
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Thank you to everyone who attended, provided raffle prizes, and
helped make the event a success. We look forward to seeing you

again this fall at the next event. Enjoy the photos!
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TOP 150 STANDINGS

Teams and Individuals January 1, 2023 to May 31, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $§ # First Name Last Name List # List $ Sell # Sell $ Total # Total $§
1 Dawn McKenna 12 $23,242,500 9 $12,774,000 21 $36,016,500 35 Natasha Miller 10 $6,576,000 2 $1,457,000 12 $8,033,000
2 Tim Schiller 26 $17,972,650 25 $14,195,400 51 $32,168,050 36 Vipin Gulati 5 $1,413,500 16 $6,545,190 21 $7,958,690
3 Larysa Domino 12 $13,443,829 15 $14,564,500 27 $28,008,329 37 David Gust 6 $4,259,000 3 $3,267,500 9 $7,526,500
4 Kim Dalaskey 16 $12,048,000 18 $11,774,000 34 $23,822,000 38 Beth Gorz 5 $2,460,100 6 $5,035,500 n $7,495,600
5 Pat Murray 23 $12,116,500 14 $7,936,000 37 $20,052,500 39 Cindy Purdom 5 $3,065,000 8 $4,293,400 13 $7,358,400
6 Tracy Anderson 10 $9,365,982 10 $9,799,228 20 $19,165,210 40 Diane Coyle 8 $3,252,800 9 $4,092,000 17 $7,344,800
7 Nicholas Solano 29 $18,361,980 0 $0 29 $18,361,980 4 Shelly Perkowski 2 $2,245,500 2 $5,043,045 4 $7,288,545
8 Bryan Bomba 12 $11,079,025 9 $6,909,000 21 $17,988,025 42 Eric Andersen 5 $3,898,000 6 $3,381,150 n $7,279,150
9 Patricia Wardlow 20 $9,832,600 17 $8,100,500 37 $17,933,100 43 Paul Baker 14 $5,693,500 6 $1,487,00 20 $7180,600
10 Maureen Rooney 17 $9,607100 10 $7,051,000 27 $16,658,100 44 Penny O'Brien 8 $6,327100 1 $810,000 9 $7137,100
1 Julie Sutton 8 $11,628,045 4 $4,925,000 12 $16,553,045 45 Jeff Stainer 5 $2,921,715 7 $4,199,400 12 $712115
12 Lina Shah 7 $9,993,500 7 $6,170,000 14 $16,163,500 46 David Swanson 3 $1,680,000 7 $5,436,000 10 $7116,000
13 Kris Berger 7 $9,966,500 2 $5,575,000 9 $15,541,500 47 Elaine Pagels 10 $6,125,000 2 $980,000 12 $7105,000
14 Kelly Stetler 9 $7,009,000 10 $8,374,900 19 $15,383,900 48 Justin Greenberg 4 $2,207,500 15 $4,773,600 19 $6,981,100
15 Lance Kammes 22 $8,194,400 20 $7145,050 42 $15,339,450 49 Laura McGreal 4 $1,925,500 7 $4,724,000 1 $6,649,500
16 Christine Wilczek 20 $13,113,968 6 $1,859,000 26 $14,972,968 50 Lisa Byrne 9 $4,967,000 4 $1,671,900 13 $6,638,900
17 Nathan Stillwell 14 $8,446,977 10 $6,314,400 24 $14,761,377
8 Julie Schwager 16 $8,913,000 " $4,844,000 27 $13757,000 Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date
19 Ginny Stewart 4 $6,608,000 4 $6,905,000 8 $13,513,000 range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through

Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS®
20 Linda Little 30 $12,702,970 0 $0 30 $12,702,970 do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
21 William White 9 $6,300,000 7 $5,329,000 16 $11,629,000 _—
22 Linda Feinstein 10 $7,427,000 6 $4,009,000 16 $11,436,000 A ‘
23 Ssarah Leonard 1 $4,144,500 18 $7,223,200 29 $11,367,700 Ex e r I e n c e
24 Michael Berg 18 $8,684,400 4 $2,538,130 22 $11,222,530 p @
25 Margaret Smego 6 $5,955,000 4 $4,813,000 10 $10,768,000 K I d
26 Alexandra Shaban 2 $2,720,000 5 $8,000,000 7 $10,720,000 n ow e g e .
27 Katie Minott 5 $6,517,389 4 $3,705,389 9 $10,222,778
28 Alice Chin 7 $5,265,000 8 $4,934,525 15 $10,199,525 Res u Its °®
29 John Barry 8 $8,534,410 2 $1,290,900 10 $9,825,310 *
30 Jan Morel 7 $5,224,249 4 $4,492,249 1 $9,716,498

LAW OFFICE OF

31 Michael Muisenga 5 $3,962,853 6 $5,748,400 " $9,711,253 JAMES F+ WHITE, P.C.
32 Christopher Lobrillo 27 $8,239,325 0 $0 27 $8,239,325
33 Tom Fosnot 14 $5,265,986 1 $2,962,400 25 $8,228,386
34 Kevin Layton 5 $3,875,900 6 $4,306,000 n $8,181,900
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HIGHLY TRAINED At Trivedi &

MARVINS v AND EXPERIENCED e
\ : ATTORNEYS paralegals have years

630.548.2650 - marvinsmailers.com - hello@marvinsmailers.com

: - of experience helping
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’ : ' .~ DEDICATED TO Iqusiness ow\;ers in every
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2023 GUIDE

‘." ol x ¥ % Saturdays Palatine 7am-Ilpm  May - Oct
/ Saturdays Rolling Meadows 10am - 2pm  May - Sep

Saturdays Roselle 8am -12pm  June - Sept

Saturdays Wheaton 8am-2pm  Apr 8 - Oct 28 /
Saturdays Arlington Heights 8am-12pm  May 13- Oct 14 Saturdays Wilmette 8am-lpm  Apr15-Oct 28 /y'i"‘"'w to a Better Mortgage Experience™
Saturdays Aurora 8am-12pm  Jun10 - Oct 14 Sundays Cary 9am-Ilpm  Jun - Sep
Saturdays  Batavia 8am-12pm  May 20 - Oct 28 Sundays Chicago (Roscoe Village) 8am=12pm  JunTl- Oct 8 630-687-6030
Saturdays Chicago (Northcenter) [8am = lpm Jun10 - Oct 28 Sundays Chicago (Wicker Park) 8am-2pm May 15 - Oct 30 toddgosdenteam@compmort.com
Saturdays Chicago (Lincoln Park) [7am -1pm Apr - Nov Sundays Chicago (Maxwell Street) [9am-3pm  Apr - Dec www.toddgosdenteam.com
Saturdays Chicago (Lakeview) 8am - 2pm Apr 15 -Oct 28 Sundays Geneva 9am -2pm  Apr - Nov

Our attorneys will ensure that the
Saturdays Downers Grove 7am - 12:30pm May - Sept Sundays Glen Ellyn 9am -Tpm May 7- Oct 22 C 7 Ce

e client's interests are protected,
REAL ESTATE * BUSINESS TRANSACTIONS .
will deftly move the
o COMMERCIAL LITIGATION W
negotiation process along,
- and get to closing.
Saturdays Huntley 8am - Ipm May - Oct Sundays Highland Park 10am - 3pm  Jul 2 - Sep 24 : |

Saturdays Lisle 8am - Ipm May 6 - Oct 14 Sundays Mount Prospect 8am-1lpm  Jun4- Oct 29 THETODD 6 * . .

R oo Grove Bam-1pm  Jun- Oct Sindays | Oswego Sa i Jun 4 - 5ep 2+ 300 North Martingale Rd. 550 W. Washington Blvd.

Saturdays Naperville 7am - 12pm Jun - Nov Sundays Plainfield 12pm -4pm Jun 2 - Sep 15 Enter monthly for 1 1

Saturdays Oak Lawn 8am-12pm  May - Sep Sundays Western Springs 4pm-7pm  May 5 - Sep 29 a chance to win! y | S uite 725 S uite 201
Schaumburg, IL 60173 Chicago, IL 60661

Marvin's Mailers « marvinsmailers.com e 630-548-2650 P
(312) 6127619 @@ 1rivedi& Khan

o Mr. Kashyap V. Trivedi. Partner
) [ — o e A (224) 353-6346

Painting & Decorating
“Where Vision Becomes Reality”
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Professional, Healthy & Courteous
Beautiful Cleaning

120% SALE

o The Right ColoriMakes !::I',._.- AN on our carpet,
" All The Difference e upholstery drapery and

2 tile cleaning services
SERVING CHICAGO & SUBURBS
CALL TO SCHEDULE

630-960-9422

To find all our services, go to
www.bella-cleaning.com

Kevin McVicker, Owner
4 GET A QUOTE ‘. 773-268-2050
info@mcmasterpainting.com
www.mcmasterpainting.com

SUPERIOR SERVICE TRUSTED SINCE 1990

e
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TOP 150 STANDINGS

Teams and Individuals January 1, 2023 to May 31, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
51 Bridget Salela 4 $4,534,839 2 $1,941,839 6 $6,476,678 85 Michael Mandile 5 $2,501,543 4 $2,198,043 9 $4,699,586
52 Diane Salach 3 $2,302,000 7 $4,161,500 10 $6,463,500 86  Colleen Verbiscer 4 $3,085,000 2 $1,602,500 6 $4,687,500
53 Natalie Weber 5 $3,845,900 4 $2,487,000 9 $6,332,900 87 Christopher Crawford 6 $3,851,569 1 $830,000 7 $4,681,569
54 Marty Dunne 4 $1,785,000 3 $4,454,000 7 $6,239,000 88 Naveenasree Ganesan 1 $661,000 8 $4,016,500 9 $4,677,500
55 Margaret Giffin 5 $3,734,500 6 $2,202,050 1 $5,936,550 89 Julie Roback 7 $2,943,500 5 $1,726,500 12 $4,670,000
56 Denis Horgan 8 $3,744,000 5 $2,174,000 13 $5,918,000 90 Sabrina Glover 7 $2,608,000 5 $2,054,500 12 $4,662,500
57 Isabel Wolf 2 $1,085,500 4 $4,770,158 6 $5,855,658 91 Cindy Banks 1 $3,614,300 3 $1,018,410 14 $4,632,710
58 Patti Michels 8 $5,277.900 1 $544,900 9 $5,822,800 92 Juliet Mills-Holubowicz 3 $2,400,000 3 $2,222,500 6 $4,622,500
59 Sarah Swanson 2 $3,465,000 2 $2,355,000 4 $5,820,000 93 Stacey Harvey 2 $895,100 5 $3,722,000 7 $4,617100
60 Betsy Stavropoulos 5 $1,861,400 6 $3,899,500 1 $5,760,900 94 Thomas Pilafas 8 $4,574,100 0 $0 8 $4,574,100
61 Lori Johanneson 6 $3,397,000 5 $2,358,000 1 $5,755,000 95 William Anderson 2 $1,200,000 5 $3,364,500 7 $4,564,500
62 Mike Long 5 $2,484,900 5 $3,235,000 10 $5,719,900 96 Diana Ivas 5 $4,557,500 0 $0 5 $4,557,500
63 Jennifer laccino 3 $2,875,000 5 $2,735,900 8 $5,610,900 97 Joseph Champagne 5 $2,449,400 4 $2,107,000 9 $4,556,400
64 Kathy McKinney 4 $2,760,000 4 $2,844,500 8 $5,604,500 98 Tracy Driscoll 7 $4,119,500 1 $425,000 8 $4,544,500
65 Michael Thornton 5 $2,545,000 7 $3,057,600 12 $5,602,600 99 Catherine Bier 3 $2,028,316 6 $2,484,371 9 $4,512,687
66 John Wilt 8 $3,772,006 4 $1,811,000 12 $5,583,006 100 Paul Mancini 4 $3,462,500 2 $1,026,000 6 $4,488,500
67  Julie Kaczor 6 $3,613,400 3 $1,883,870 9 $5,497,270
68 Kelly Kirchheimer 3 $2,125,000 4 $3,360,000 7 $5,485,000 Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date

range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through
69 Shannon Hormanski 4 $1,470,100 7 $3,949,000 " $5,419,100 Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS®

do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
70 Edward Hall 7 $3,765,074 4 $1,620,500 1 $5,385,574
7 Karen Reicher 3 $2,399,900 5 $2,889,900 8 $5,289,800
72 Michael Odeh 1 $3,850,800 4 $1,398,000 15 $5,248,800 o Benefits of Using a phed Products offered

Re“ovatlon Renovation Loan: through loanDepot

73 Virginia Jackson 4 $2,415,100 4 $2,693,000 8 $5,108,100

Ability 1o personalize a home you love FHA 203K
74 Kris Maranda 7 $3,639,500 4 $1,420,000 1 $5,059,500 La “S

Potential for home equity appreciation upon

°
75  Bridget carroll 4 $2,401,950 4 $2,585,000 8 $4,986,950 S| (11] p I e Upgrade complation
Ho need for a second mortgage o Use of
76 Indu Sethi 7 $3,481,500 3 $1,501,000 10 $4,982,500 highinterest eredit cands LT By AT
77 Agnieszka Janowski 3 $4,449,900 1 $470,000 4 $4,919,900
78 Megan McCleary 3 $4,864,900 6] $0 3 $4,864,900 -
. To learn how you can finance the cost of renovation into your mortgage
79 Tom Makinney 6 $1,802,301 5 $3,046,400 n $4,848,701 and what types of repairs are covered, contact me today
80 Bernard Cobb 4 $1,800,000 5 $3,042’100 9 $4,842,100 *Rates, terms and availability of programs are subject to change without notice (04121118595v5)
) CONTACT Pat Cannone Loan Consultant NMLS #228900
81 Ginny Leamy 6 $2,170,500 5 $2,655,000 n $4,825,500 ME TO e G e o (e e ]
82 Josie Morrison 9 $2,848,600 5 $1,897,000 14 $4,745,600 LEARN 1033 Skokie Blvd. Ste. 430 - Northbrook, IL 60062
MORE pcanneone@loanDepot.com - loanDepot.com/pccannone
83 Simran Dua 7 $2,874,501 4 $1,867,000 1" $4,741,501
loanDepot.com, LLC. NMLS# 174457
84 Wendy Pawlak 7 $3,095,000 3 $1,645,900 10 $4,740,900

N . for more licensing information, please visit
MLSHT ST www.loandepot.com/licensing.

]
(www.nmlisconsumeraccess.org) Licensed by the IL
Department of Financial & Professional Regulation. For
licensing information, go to www.nmlsconsumeraccess.org
™ =
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TOP 150 STANDINGS

Teams and Individuals January 1, 2023 to May 31, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
101 Courtney Stach 4 $3,715,000 2 $770,000 6 $4,485,000 135 Kim Alden 2 $753,000 9 $3,035,853 " $3,788,853
102  Ryan Smith n $4,364,686 0 $0 n $4,364,686 136  Mary Beth Ryan 4 $1,799,101 3 $1,978,000 7 $3,777,101
103 Joanna Matthies 5 $3,715,000 1 $611,000 6 $4,326,000 137 Matt Laricy 0 $0 3 $3,763,000 3 $3,763,000
104  James Lotka 0 $0 4 $4,260,000 4 $4,260,000 138 Yvonne Despinich 6 $3,735,000 0 $0 6 $3,735,000
105 Patrick Roach 3 $761,000 1 $3,498,500 14 $4,259,500 139 Shane Halleman 9 $3,341,000 1 $375,000 10 $3,716,000
106  James Garry 7 $2,253,792 6 $1,998,600 13 $4,252,392 140  Sylvia Kos 3 $3,715,000 0 $0 3 $3,715,000
107 Mary Braatz 8 $3,206,100 2 $1,031,000 10 $4,237100 141 Scott Wiley 3 $1113,000 4 $2,568,000 7 $3,681,000
108 Cathy Balice 1 $900,000 4 $3,305,000 5 $4,205,000 142 Jeanne Jordan 5 $1,770,000 5 $1,909,500 10 $3,679,500
109 Carrie Foley 4 $2,397,500 3 $1,805,000 7 $4,202,500 143 Amy Kite 8 $3,382,500 1 $269,500 9 $3,652,000
10 Ann deVane 1 $670,000 3 $3,532,000 4 $4,202,000 144 Craig Doherty 4 $2,062,650 4 $1,586,000 8 $3,648,650
m Jessica Lee 0 $0 1 $4,200,000 1 $4,200,000 145 Debbie Obradovich 2 $1,935,000 3 $1,710,000 5 $3,645,000
12 Doreen Booth 4 $1,849,000 4 $2,348,900 8 $4,197,900 146 Jennifer Newsom 2 $2,310,000 2 $1,310,000 4 $3,620,000
13 Rick OHalloran 5 $2,221,000 4 $1,975,000 9 $4,196,000 147  Sophia Su 5 $2,140,000 3 $1,455,000 8 $3,595,000
14 Chris Lukins 2 $1,257,000 4 $2,933,710 6 $4,190,710 148 Cynthia Windeler 8 $3,309,100 1 $285,000 9 $3,594,100
15 Deb Ritter 5 $4,172,500 0 $0 5 $4,172,500 149 Emily Kaczmarek 5 $1,940,100 4 $1,636,500 9 $3,576,600
16 Fabio Brancati 3 $1,126,000 3 $3,038,000 6 $4,164,000 150 Lisa Wolf 3 $1,394,675 6 $2,141,943 9 $3,536,618
117 Kenneth Carn 2 $1,080,000 1 $3,075,000 3 $4,155,000
18 Beverly Lannon 7 $3,506,000 1 $635,304 8 $4,141,304 Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date

range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through
19 Jason Nash 2 $4,140,000 0 $0 2 $4,140,000 Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS®

do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
120 Eric Logan 5 $1,405,000 7 $2,711,500 12 $4,116,500
121 Joe Cirafici 4 $4.114,500 0 $0 4 $4.114,500
122 Victoria Tan 3 $1,590,000 5 $2,497,800 8 $4,087,800
123 Christine Thompson 4 $2,256,500 3 $1,778,000 7 $4,034,500 -“_' F hh h d L
124 Maria Orozco 1 $1,285,000 2 $2,744,000 3 $4,029,000 e I or oo Oa ns
125 Trevor Pauling 2 $2,310,135 2 $1,700,000 4 $4,010,135 EM & |lOAN P
126 Margaret Costello 4 $1,652,000 4 $2,357,500 8 $4,009,500
127 Amy Hill 1 $407,200 6 $3,583,500 7 $3,990,700 : \ sale or listed praperty to make the dow .
128  Crystal DeKalb 3 $1,060,000 3 $2,910,000 6 $3,970,000 olidate your current debts to qualify for a new mortgage
129  Jennifer Vande Lune 3 $3,020,999 2 $943,000 5 $3,963,999
130  Courtney Monaco 4 $2,132,500 7 $1,792,600 1 $3,925,100 : BN 7 of Mortgage Lending
131 David Fidanza 3 $1181,000 3 $2,737,000 6 $3,918,000 - e el e = Neignoornood RGNS VETTER
132 John Bourjaily 5 $3,321,000 1 $563,000 6 $3,884,000 [ . ) velt
133 Michael LaFido 4 $3,842,500 0 $0 4 $3,842,500
134 Jeff Salhani 3 $1,425,000 3 $2,366,000 6 $3,791,000
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WE TREAT CLIENTS LIKE FAMILY

Realtors Can Trust Us
With ‘Their Buvyers
& Sellers

Setting a new standard
of service for home
buyers and sellers

ﬁ Central Tile Inc.

Contractor Direct Pricing Bcn Get great service
Your local, professional flooring : & great rates.
contractor for over 35 years!

Certified in carpet, tile, stone, laminate,
vinyl and hardood flooring,
Sales and Install,

Nick Pitzer Insurance Agey Inc  You know I'm always here

Nick Prczer. Agent with Good Meighbor service.
Www.ﬂllzerlngu rance.com

nick@pitzerinsurance.com ButI'm also here with

Bus: 630-321-8900 surprisingly great rates for

Se habla Espafiol everyone. Call me for a quote
to see how much you can
save. You might be surprised.

Like a good neighbor,
State Farm is there.

widual premmikamys will v 'J_.--:us.'*"\-'a'-lli-:\:n::lnll.
x-..--.-..:..s r..-r ricker w1

A 630-754-7877 QS & StateFarm

2000877
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s SIELECT
@ SURFACES

"TRANSFORM
YOUR KITCHEN

W

Contact Us Today To Get Started!

847.260.5940
135 E Van Emmon St. | Yorkville, IL 60560
9894 Franklin Ave. | Franklin Park, IL 60131
> ~
www.selectsurfaces.net | support@selectsurfaces.net @ ﬁ < h houzz




phoenix rising You only sell your listing once...Be your client’s hero,
HOME STAGING powered by | don’t leave money on the closing table.

Staging is more important than ever

ERPhoenix Rising Home Staging

« Largest staging company in lllinois
« Over 8,000 homes installed

Complimentary flyer design and social
media campaigns to highlight staging
service with your brand

Call Now: 312-450-8365

Experienced Special Flexible Large Furniture
Stagers Pricing Scheduling Inventory

97105 E Oakton St, Des Plaines, IL 60018 B4 staging@chicagostaging.com & 312-450-8365 @ www.chicagostaging.com




