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Discover The Unbridled Majesty of Flying Horse.
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Fast AND easy: Get a mortgage in one day.” Here's how to get our Same Day Mortgage: = |

Yup, you read that right. With Guaranteed Rate's - = ' ' 3
i g : STEP 1: Contact me to get started ‘[]

Same Day Mortgage, your application can get ] '

approved in as little as one day, letting you close STEP 2: Send us the requested paperwork within s ' ' ‘

on your new home in as fast as 10 days.”” We've eight hours

changed the game because we know, faster wins,

STEP 3: And you're done!

So simple, so fast.
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Ready to make your move? Contact me today to learn more ' -

Chris Franquemont
Sr. VP of Mortgage Lending

0O (719) 309-0406 C: (719) 337-3021
rate.com/chrisf chrisf@rate.com

Classic Homes, Best Home Builder Gold Winner, 16 years running
1155 Kelly Johnson Blvd., Suite 400 Colorado Springs, CO 80920 HAmm sz (i - - - *5
Flying Horse, Best New Community Gold Winner, 8 years running

guarantee@
The Grandview Model, The Village of Turin at Flying Horse FLYING HO%E
&
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PREFERRED PARTNERS

RP

AIR DUCT CLEANING
Planet Duct

(719) 728-5111
planetduct.com

APPLIANCES
Appliance Outlet
(719) 573-5802
aocolorado.com

ASSISTANT TASKS
The On-Call Assistant
(719) 208-4605
theoncallassistant.com

BUILDER

Classic Homes
(719) 785-3309
classichomes.com

Vantage Homes Corp
www.vantagehomes
colorado.com

CARPET CLEANING
Creative Carpet Care
(719) 641-8600
ColoradoSprings
CarpetClean.com

EVENT COORDINATOR
Amplify Events

(515) 669-5528
facebook.com/
amplifyeventsinc

FENG SHUI
Leading With Shui
Jen Weis

(719) 321-9913
leadingwithshui.com

HOME INSPECTION
Brick and Mortar Home
Inspection Inc.

(719) 648-2835
bandmhome
inspections.com

Ground Floor
Home Inspection
(719) 641-1555
groundfloorhome
inspection.com

Premier One
Home Inspections
(719) 217-9594
PremierOneHome
Inspections.com

them for supporting the REALTOR® community!

HOUSE CLEANING
Peak Cleaning Service
(719) 313-7650

HVAC/PLUMBING

Parkeys Heating, Plumbing,
& Air Conditioning

(719) 493-9596
parkeysco.com

INSURANCE

ALINK Insurance
(719) 219-8499
alink2insurance.com

Farmers Insurance

Michael Hendrickson Agency
(719) 572-5938
farmersagent.com/
mhenderickson

LANDSCAPER
719 Landscape Design
(719) 649-1196

MARKETING

Connect Grafiks & Marketing
(719) 679-2626
connectgrafiks.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

MORTGAGE

Fairway Independent
Mortgage Corporation

(719) 925-9020
fairwayindependentmc.com

Fidelity Mortgage Solutions
Vaughn Littrell

(719) 290-0415
vaughnlittrell.com

Guaranteed Rate
Chris Franquemont
(719) 337-3021
Rate.com/ChrisF

Low Cost Mortgage
Mike Floren

(719) 362-0439
LCMLoans.com

Mortgage Solutions Financial
Leanna Hardwick

(719) 283-9577
mortgagesolutions.net

MORTGAGE LENDING /
REVERSE MORTGAGES
C2 Financial

Kevin Guttman

(719) 302-5820

MOVING & STORAGE

5 Star Moving & Storage
(719) 417-4993
Bstarmovingandstorage.com

Arrow Moving and Storage
(719) 573-3460
arrowmoving.net

PHOTOGRAPHER
Capture Life Photography
(719) 789-5558
capturelife.photo

Casa Bay Photography
(541) 213-5435
CasaBayPhotography.com

PROPERTY MANAGEMENT
All County Colorado Springs
Property Management

(719) 445-7172
allcountycs.com

All County Colorado Springs
Property Management

(719) 445-7172
allcountycs.com

RADON MITIGATION

Pine Breeze Radon Mitigation
(719) 257-1251
pinebreezeradonmitigation.com

RESTORATION

ROOFING

Rocky Mountain Roofing

& Restoration

John “Brendan” McKenna
(719) 237-5926
rockymountainroofing.com

STAGING

Brittany Williams Home
Staging and Decor

(360) 310-2690
facebook.com/BrittanyWilliams.
homestaging

TITLE & ESCROW
Empire Title of Colorado Springs
(719) 884-5300

Fidelity National Title
(719) 590-1711
FNTColorado.com

First American Title
firstamcolorado.com

TRANSACTION COORDINATOR
Springs Transactions
(719) 238-5707

VIRTUAL ASSISTANT
Cyberbacker

(720) 706-9373
cyberbackercowyo.com

Ve
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AmeriDri Restoration etcos.com
(719) 388-8509
AmeriDri.com
Exceptionally clean homes oy it
. . ROCKY MOUNTAIN
make great first impressions! ROOFING & RESTORATION

WE ARE HAPPY TO HELP WITH REPAIRS,
REPLACEMENT, AND/OR CERTIFICATIONS!

(7
HEATING E "John and the team at
PLUMBING Rocky Mtn. Roofing has been
AIR CONDITIONING Bock Nm_] a fantastic extension of our

» business by taking optimal
We would love the opportunity to help (  careof our clients with their )

you with your cleaning needs. roofing repair needs!

We appreciate his
Move Outs ¢ Stage Cleaning * Residential « Office Spaces

Partner with the HVAC Experts
for Seamless Real Estate
Transactions!

- MENTION THIS AD

communication, hard work,
and assurance of quality
results through the process!”
~Mikayla Drinkwine, Stone Gable Realty

Roofing & Gutters | Siding & Painting | Drone Inspections
(719) 237-5926 | RockyMountainRoofing.com

FOR $83 FURNACE
OR AC TUNE-UP

24-Haour
Emergency

FREE Estimates Family
on New Owned
Since 1961

Equipment

Service! &c
CLEANING a

CALL OR TEXT TO SCHEDULE
719.313.7650 | peakcleaningsvs@gmail.com

Call or visit us online 719-623-6507 « ParkeysCo.com

4 . July 2023
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VANTAGE
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HOME PLACE RANCH FEATURES

Single-Family Lots
Incredible Views of the Front Range

Close to Monument Conveniences

BOOK YOUR APPOINTMENT TODAY!
718.463.8572

Monday - Saturda',.r
Summer | 10:00am -
Winter | 10:00am - 5:00p

Models Closed Sundays - Call for an appointment

YOUR REAL PRODUCERS PORTRAIT
PHOTOGRAPHER

CALLTODAYI  719-780-5558  WWW CAPTURELIFE PHOTO

6 - July 2023

HAVE A TASTE
OF FREEDOM!
WHAT WOULD YOU

DO WITH YOUR
EXTRATIME?

Lessen your workload and use
your freedom to increase
prOd UCtIVIty and Ieverage YAl “Cyberbacker has increased my productivity and has freed me for more time to

quality of life. spend with my agents and their business. The training and work ethic of the
Cyberbacker is impressive! Can’t live without it!” - Troy B.

;<) nocowyo@cyberbacker.com
& 720-615-7866
& cyberbackercowyo.com

C CYBERBACKER

COLORADO & WYOMING Hire a Cyberbacker Today

Tl
FOURTH OF

* % k * &

F“REMIEHDN
HOME INSPECTIONS

Call or Schadule Online 24/7!
info @premieroneco.com www.premieroneco.com

719.217.9594

Colorado Springs Real Producers - 7
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Sell your
house in

style!

We specialize in assisting
you during your selling
process, Selling your home

Brittany Williams 360.310.2690 « Jordan Trask 727.946.8913

Get started today brittanywillliamshomestaging.com

8 - July 2023

GROUND FLOOR

HOME INSPECTION, INC. 719-641-1555
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MEET THE

COLORADO SPRINGS

REAL PRODUCERS TEAM

Our Vision
for Colorado
Springs Real

Producers:

Brian Gowdy Sue Hunyady Aimee Garske Heidi Mossman
T cllevaim (he Publisher | Ad Specialist Event Assistant Photographer
. Advertising Sales COSads@ 719-789-5558
culture in real
719-313-3028 | realproducersmag.com
estate so agents brian.gowdy@

know each other realproducersmag.com
better and treat

each other more

humanely. Better

communication

results in smoother

transactions, { ¥
happier clients t‘ &
and more repeat -
business for E- =
everyone involved. Maria Bay Tabby Halsrud Barbara Gart Sara Cripe Geneva Eilertson
Photographer Writer Writer Social Media Manager Reprints Manager
541-213-5435 sara@connect geneva@
grafiks.com realproducersmag.com

Protect
Your Clients!

Rest assured your homes are
free from radon exposure.

PineBreeze is your metro, mountain and

rural area radon services provider

Contact us today
pinebreezeradonmitigation.com
719-257-1251
Pinebreezeradonmitigation.com

Family Owned and Operated Since 1997

10 - July 2023
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Moving & Storage Co., Inc.

Wmhy Coloradn g’,m‘ny&

Mayﬂu;r;elr'ﬁ .E=

Residential Moving - Office Moving  Corporate Moving
International Moving - Specialized Moving

Warehousing Distribution and Storage

Call us or visit our website for a quote

719.573.3460

www.arrowmoving.net

LEADING

The On-Call Assistant

FOR ALL YOUR REAL ESTATE NEEDS

[ime
The thing all busy realtors
need more of....

Let us help you maximize your schedule.
We are an innovative local real estate assistant
company that can complete both in-person
and virtual tasks on behalf of Agents.

* Sign Delivery

* Social Media Marketing

* Create and Deliver client Pop-Bys
* Showing Assistant

* So much more

Click below to find out how

Michael Shenuk Aimee Garske
CEO/Co Founder COO/Co Founder

Theoncallassistant.com
719-208-4605

Colorado Springs Real Producers - 11




DY publisher’s note

we come

JULY

Welcome to our July edition of Colorado Springs
Real Producers! I hope you get the chance to get to
know your fellow agents and industry professionals

better by reading this magazine.

As of typing this (May 20th) we are in the early
stages of planning our next big Real Producers
event: Colorado Springs’ first-ever “30 Under

30.” By the time you’re reading this, we will have
received dozens of applications and we will be in
the process of narrowing the applicants down to 30
outstanding agents. Our October magazine will be
dedicated to our “30 Under 30 Class of 2023” and
there will be an event in the fall to celebrate the

selected agents.

Assuming this goes smoothly, we plan to do a
version of “30 Under 30” every fall, mixing up the
age demographics. Some potential ideas are “35
Under 35,” “40 in their 40s,” “30 Over 30 Years in
the Business,” etc... Stay tuned for what we come
up with! And we will circle back to 30 Under 30 in

a few years.

Unlike the RP Awards, we are putting together a
committee of (as-unbiased-as-realistically possible)
real estate professionals who can filter through the

applicants and determine who makes the cut.

With The RP Awards in the Spring and the “30
Under 30”-style event in the Fall, that should solid-
ify our annual event schedule in terms of large-
scale events. We will continue to host Magazine
Celebration Events bimonthly and a few volunteer

days throughout the year on top of them.

Thank you fall for your support and participation!
I can’t wait to see how our first-ever “30 Under 30”

shapes out!
Brian Gowdy

Publisher | Advertising Sales
719-313-3028 | brian.gowdy@n2co.com

12 - July 2023

Brian Gowdy and friend, Nate Holm, at the top
of the Manitou Incline on April 1st, 2023. Brian
had just set a new personal best: 49.55!

THREE COMPETITIVE ADVANTAGES

WE PROVIDE THAT CAN HELP RAISE
UP YOUR BUSINESS.

1. We can give you a bigger
buyer pool

2. FHA Purchases

56.91% Debt-to-Income Ratios We Allow

-41.00% Debt-to-Income Ratios Elsewhere

15.91% DIFFERENCE

WHAT DOES THIS MEAN TO YOU AS A REALTOR,
AND YOUR BUSINESS?

3. VA Purchases

65.00% Debt-to-Income Ratios We Allow

-41.00% Debt-to-Income Ratios Elsewhere

24.00% DIFFERENCE

WHAT DOES THIS MEAN TO YOU AS A REALTOR,
AND YOUR BUSINESS?

E-Jen}( \rorve loan \as a stony.

LETs \wile yours.

Credit Score Credit Score
Minimums Minimums

ELSEWHERE WITH US

MORE PURCHASING POWER
FOR YOUR CLIENT!
Example: $300,000 X 15.91% = $347,730 in Purchasing Power!

MORE PURCHASING POWER
FOR YOUR CLIENT!
Example: $300,000 X 24.00% = $372,000 in Purchasing Power!

Morgage
Jg %ﬂu“

Leanna Hardwick

Branch Manager, NMLS # 23
(719) 660-5370

Leanna. Hardwick@MortgageSolutions.net



Mikayla Drinkwine’s

passion for real estate

began in her early

twenties after taking

a job as a nanny and

personal assistant for

an agent. Mikayla fell in }} rising star
love with the lifestyle. N " ve—
The agent she worked for Casa Bay Photography
“was the kind of person

I wanted to be: kind,

caring, and hardworking.

She eventually made me -

her real estate assistant,

which is how | came

AN

into the industry.” From
that experience, Mikayla
was driven to become a
licensed agent. A

.
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‘When Mikayla and her
husband Travis moved to
Colorado, they knew no one.

Being in the army, Travis was

gone much of that first year

and Mikayla would often find
herself alone and immersed in
study. Not having much to lose,
she adopted a “failing is not

an option” mentality. She was
focused on her goal and deter-
mined to be successful. The
hard work, lack of sleep, and
lack of nutrition in the begin-
ning were sacrifices Mikayla
was willing to make to reach
her goals. That determination
is something that she and
Travis share as a driving force.
“We are forward thinkers and

we don’t chill in comfort.”

COLLABORATION

OVER COMPETITION

‘When Mikayla first got into

the game, there wasn’t a lot

of collaboration in real estate.
“Having a stronger personal-
ity can get you far in life, but
sometimes people don’t like it
or see you as too much of some-
thing. I’ve always been very
driven and very collaborative.

I believe that one person’s suc-
cess doesn’t diminish another
person’s success. I want to
build that collaborative mindset
in the industry.” It took a few
moves before she found people

who had a similar mentality.

Mikayla believes in putting
people over transactions.
“Your business is personal —
real estate is one of the most
personal transactions you're
ever going to make.” Mikayla
has always been an assertive
person and uses constructive,
straightforward conversations
to get business done. “I will

push as much as I need to on

behalf of my client. I challenge

policies that don’t make sense and
look into the details of rules. I know
that if T can’t get it done, it’s because
it’s just not possible.” This is one
thing that builds trust with her
clients because they see the skill,
expertise, and effort she’s putting in
on their behalf.

BALANCING PARENTHOOD AND
REAL ESTATE

In the early years of her career,
Mikayla struggled to do real estate
and be a present parent at the same
time. “I used to be proud of having my
young daughter at a closing. I don’t
know who made me believe that I
had to work 24x7 in order to deem
myself as a successful or hardwork-
ing business person, but shifting that
mentality was a big transition for me.
The ‘hustle culture’ is what makes us
so badass in business, but it weakens

us in human nature.”

The home-buying process is an
emotional one and it’s the top priority
when people are in the midst of
making a purchase. She validates her
clients’ stress and reassures them
that everything that needs to be done
is being done. “It’s important to be the
person they can lean on and to help
alleviate the stress as much as we
can. At the same time, I’ll never not

show up for my kids.”

Mikayla quickly learned the impor-
tance of setting expectations and
boundaries early with new clients.
She is not one to answer the phone
while in meetings, nor will she
answer calls or respond to texts from
clients at all hours of the day. She
also made the decision to set aside
Sundays for her family. “I know that
I have lost business for these things
and will probably lose future business

too, but my kids come first. I now

66

YOUR BUSINESS IS
PERSONAL - REAL
ESTATE IS ONE OF

THE MOST PERSONAL

TRANSACTIONS

YOU’RE EVER GOING

TO MAKE. ’,
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choose to align myself with people

who feel the same way.”

Mikayla knows a lot of agents who
miss family dinners or are distracted
at kids’ sporting events because they
are on the phone or showing houses.
But for Mikayla, “These are the kinds
of things that I drew the line with.
My family comes first and I wanted to
build a successful business that didn’t

require me to sacrifice that.”

One thing that makes Mikayla’s part-
nership with Travis work is that they
share similar morals and values. They
put their kids, ages one and three,
first and align themselves with good
people. This supports them in finding
a workable balance between their

hectic schedules and raising a family.

Mikayla is proud of the fact that

she and Travis have created this life
together. “We’ve been best friends
since middle school and are partners
in every sense of the word.” Not only
do they raise a family together, but
they collaborate in their professional

and philanthropic endeavors as well.

A BIGGER MISSION

In addition to the passion they have
for their families and their business
goals, Mikayla and Travis have a
shared passion for raising awareness
about human trafficking and support-
ing the rehabilitation of survivors.
The Drinkwines have been involved
in fundraising events the last two
years and recently collaborated with
others in the launch of The Lending
Hand Foundation to create awareness
and raise funds for Sarah’s Home and

smaller, local organizations.

Mikayla’s big dream extends beyond a
thriving real estate business. “I want
to open homes for kids. I want them
to know: ‘this is your space and you
are safe here.” That would be the best
job ever.” In the meantime, Mikayla

wants to create awareness about what

trafficking is and how prevalent it is —
even in Colorado Springs. She hopes
to provide resources and guidance
about how to talk to kids who have
gone through it.

SHAPED BY HER PAST

Mikayla’s upbringing and early
experiences have shaped the way

she shows up in business, the way
she chooses to raise her kids, and in
her desire to help others. Mikayla
was sexually assaulted when she was
eleven. After that experience, she
carried a lot of anger and resentment
that she didn’t know what to do with
at the time. As such, she often found
herself picking fights and getting into
trouble. She was sent away to alterna-
tive schools and got expelled for fight-
ing in high school. While her anger
and aggression drove much of her
rebellious behavior in her younger
years, she now channels her energy

into being “super badass” at her job.

Having worked through the resent-
ment from her younger years,
Mikayla now genuinely loves people
and believes in the inherent goodness
of human nature. Her husband Travis
has been instrumental in helping her
make this shift: “He has always been
very positive and optimistic and has

always been my balance.”

Although Mikayla has often felt like
she was “too much” of something (too
loud, too vibrant, or too happy), she
has come to terms with the fact that
not everyone is going to like her. But
that creates another driving force for
her: “There are not enough women

in this world who feel like they can
just be themselves - even if it is

‘too much.” My kids are going to be
equipped to speak up for other people
who can’t speak up for themselves.
They will be able to stand up for
what’s right, even when they are the
only ones doing it. That’s the goal.”

THE DREAM IS

THE |S SOLD SEPERATELY.
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FIDELITY MORTGAGE

SOLUTIONS

Vaughn Littrell
Vlittrell@fidelityms.com

(719) 290-0415
NMLS # 1092985

15455 Gleneagle Drive, Suite 230 | Colorado Springs CO 80921 | FidelityMortgageSolutions.com | NMLS #476792

Regulated by the division of Real Estate



All County® Colorado Springs, CRMC

PROPERTY MANAGEMENT

& © EXPERTS f &

FAQ 1: Where do we advertise your property?

One of the first questions new owners have after hiring a property manager
is where their property will be advertised.

Gone are the days when a FOR RENT sign is stuck in the front yard to be seen by people who drive by.
Now, the Internet gives us excellent access to show your property online everywhere a potential
tenant will be searching for it. We contract with Tenant Turner, a top notch software company that not
only lists your property to all major websites, but schedules showings and offers complete
communication opportunities with potential residents. This goes for every property we represent.

We also have the option of listing your property on Facebook and all of its options, and Military by

Owner for properties near military bases. Below is a list of some of the websites where you can count
on seeing your property advertised. Call us today to see your investment property online!

———
omeliving l l
MarketPlace

RANS N
DOORSTEPS ° N tjj oY
zumper n y "

m ‘rﬁve @ Ramrn:m omes.com

Rentals.com a

E‘,_ COL(R) Scott Glascock
V¢ . MPM®RMP®
“ Broker/Owner

altorcom  PadMapper

(719) 445-7172

allcountycs.com
contact@allcountycs.com

charity events

-

AROUND COLORADO SPRINGS

-

Events listed in this section are hosted by real estate agents & vendors

SAVE THE DATE:

2nd Annual Reclaiming Hope Benefit Concert

Sunday, July 16th, 12 to 5 PM at Gold Hill Mesa
FEATURING LIVE MUSIC FROM KEVIN AUSTIN

AS WELL AS RED ROCKS REBELLION.
(CORRECTION FROM LAST MONTH — WIREWOOD
STATIONS WILL NOT BE PERFORMING).

The goal of this event is to raise money to fund 100

Hope Bags for Reclaiming Hope.

Reclaiming Hope cares for survivors of sex traffick-
ing at the point of recovery, during restoration and
reintegration by addressing their physical, emo-

tional and spiritual needs.

Hope Bags (formerly known as Restoration Bags)
are backpacks filled with brand-new items. They are
sent to law enforcement agencies across the country
to be given to Victims upon rescue. Reclaiming Hope

receives hundreds of Hope Bag requests from the

FBI, police departments, Homeland Security, and

other organizations each year.

Come to the event on July 16th to help raise
money for 100 Hope Bags/!

SAVE THE DATE:
3rd Annual Charity Gala & Auction presented by Sarah’s
Home and The Lending Hand Foundation
Helping Victims of Sex Trafficking Become Survivors
6 PM on Saturday, October 7th, 2023
at The Double Tree Hilton, COS

Come and help raise money for Sarah’s Home and to
build Daniel’s Academy.

Learn more and get your tickets at:

www.thelendinghandfoundation.org

Founded in Colorado Springs, The Lending Hand Foundation
organizes and hosts community events to raise funds for
local charitable organizations. Their mission is to inspire

others to “lend a hand” to those who need it most through
community engagement. The Lending Hand Foundation was
inspired by a group of individuals who all had the same goal
in mind: to make the world a better place. This organization

focuses on rehabilitation for young victims rescued from
illegal sex trade. To date, the group has raised over $80,000

for Sarah’s Home.

If you are a real estate agent or vendor looking hosting a charitable event, email
brian.gowdy@n2co.com to have it listed for free in this section.
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New Construction and more...

Transactions Wedoitall!

Focus on establishing positive
client relationships instead of
spending time chasing paperwork!

Listings, Contract to Close, Re-sale,
Shorings

Karen Harvey
Megan Johnson Alison Steinwinder
Cori Harris Melinda Murray
Jessica Crawford
Luke Turk

719-238- 5707 « SpringsTransactionsLLC@gmail.com

719

CURB APPEAL \
IMPROVEMENTS
FOR A GREAT
FIRST ¥
IMPRESSIONL/ 5

LANDSCAPE
QDESIGN

Contact us today

(719) 649-1196

719landscape@gmail.com

®

REAL

PRODUCERS

PHFFIRING COMYEREATIOWI WITH
TOR AEAL ESTATE AGINTS

witn st REMINGTON RAMSEY

Same Brand, New Reach — Tune in for free today

® Listen on N Listen on .
Apple Podcasts B L @ Spotify amazon music

It's ALWAYS a good
time to update your
brand photos!

The most effective way to convey your professionalism
and approachability in this digital age is using
intentional and personalized branding photography.

Entrepreneurs are provided multiple opportunities to
be featured, published, or otherwise showcase their
talents, expertise. and unigue ways of doing business.
You may want to highlight your ability to make your
clients feel comfortable and convey your warmth and
approachability. As you build your community,
embrace speaking opportunities, or begin teaching
others. you'll need to show your confidence,
professionalism, and expertise or you may need high
quality images that provide flexibility for your
marketing designs.

To create a consistent. recognizable brand, one or two
photos are not enough. What is necessary is a
complete media package that includes images that are
warm. casual. candid AND images that showcase a
more elevated, formal reflection of how you want to

be perceived in your business and within your

business community.

Doing a comprehensive branding session with a
photographer who understands the nuances of
branding and editorial photography will allow you to
create a portfolio of images that will reflect different
aspects of your personality, your expertise, or your
business. You'll be ready to respond to any unexpected
opportunities such as speaking engagements or award
nominations without having to stress about booking a
photographer last minute to provide you with
appropriate images.

Casa Bay Photography specializes in intentional
branding portraiture. We offer a variety of options to
suit your needs. Whether you attend Headshot Fridays
at the studic or we come to your location for a
complete branding session, we guarantee to provide
you with a portfolio of creative digital images that you
will love.

LOOKING FOR SOMETHING DIFFERENT?
We also offer boudoir sessions!

CASA BAY

— PHOTOGRAPHY —

0] WWW.CASABAYPHOTOGRAPY.COM

schedulmg@casahayphnmgmphmmm
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Founder of
Leading with Shui

Written by Tabby Halsrud
Photography by Casa Bay Photography

Feng shui is a practice focused on alighing
your energy and environment to the vision
and goals you have for your career and your
life overall. Jen Weis wants to educate people
about feng shui and help them implement
changes so they can see quick results. She
offers consultations through her business,
Leading with Shui.

Jen first started exploring feng shui in 2018 after a
psychic suggested real estate as a potential career
during a reading. Jen’s response to that suggestion
was, “no way!” Jen didn’t want to be in a position
of working with people in the midst of the highly
emotional home-buying process. Instead, she
began reading about feng shui and practicing it on
her own. Her interest in the subject grew and she
eventually enrolled in a training program and was
certified to practice feng shui in 2020. As Jen has
been working in her new business, she’s noticed
that many people have never heard of feng shui and
many others have a very limited view on what it
actually is. Her biggest task at this point is educat-

ing people through classes, events, and workshops.

What is Feng Shui?

Jen described feng shui as environmental psychol-
ogy. “It’s looking at how our environment affects
our subconscious, how our subconscious affects our
mood, and how our mood influences our decisions.
The decisions we make lead directly to our actions

and behaviors, which affect our daily reality.”

Jen further explained through an example. “If you
have an office space that is cluttered and feels over-
whelming, you are likely to feel that overwhelm

in your career too. Clutter reduces free space. If
you don’t have free space in your office, then you
don’t have space to receive more in the form of
opportunities, helpful people, and financial support.
You’re consumed with energetic noise and you

can’t receive what the universe wants to deliver. In
addition, energetic noise leads to negative thoughts,
doubt, confusion, or lack of direction. All of this can

hold us back in our business or career.”

Relationships Matter

Jen has always been in sales and membership through
a variety of companies, most recently at a local mort-
gage company. Her recent role helped her further
develop authentic networking and relationship-build-
ing skills. She also interacted directly with profes-
sionals in the areas of real estate, title and insurance,
and financial services, all of which are great referral

partners for her business today.

Jen attributes much of her early success to quality
relationships and has been blessed with some incred-
ible mentors along the way. “My mentors have helped
me see in myself what I already knew was there. They
pushed me to develop my skills, they lifted me up, and

they allowed me to fall when I needed to so I could learn
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Anytime you have
a strong conviction
about what you are
doing, the right people
will gravitate to it.

from those experiences. They were there to

support me as I pulled up my big girl pants.”

Jen is also grateful for the supportive people
who have been excited to help spread the word
about her business as well as those who are
willing to collaborate on events and other proj-
ects. “I say my ‘thankfuls’ every week, and I say
people’s names out loud when I do this. Having

quality relationships really is so important.”

Confidence and Conviction

In addition to relationships and her past
professional endeavors, Jen’s path has been
shaped by her own conviction and her ability
to step into uncertain situations and act on
opportunities. When she feels intimidated

by a new experience, she chooses to see it as
an opportunity for growth and steps into it
anyway. Jen’s forward-facing roles helped her
grow confidence which serves her well as she
shares her passion for feng shui in front of
groups. She believes in what she does and is
passionate about helping people make small
shifts for big results. “Anytime you have a
strong conviction about what you are doing,

the right people will gravitate to it.”

Jen is still learning who her preferred client
is, but so far has enjoyed working with
business professionals and entrepreneurs,
whether in their home, office, or storefront.
“That’s how feng shui has helped me the most
- in my career.” When Jen decided to focus on
Leading with Shui full-time, she implemented
a simple practice with quick results. “I wanted
10 paying jobs within four weeks and ended up
receiving eight paying jobs in five days. This

is powerful stuff. I'm passionate about sharing
it with other individuals who are self-driven
and have big aspirations. It’s all about aligning
their spaces with the vision they have for

themselves and their career.”

A recent client experienced quick success
too. A military retirement was causing angst
and uncertainty about this client’s next
career steps. After implementing a few of
Jen’s recommendations, the client received a
job offer within three days and two additional

interviews scheduled for the same week.

How do you know if feng shui can help you?

Jen offered this: “When you are in your home,

office, or storefront, look around and

take inventory of what you’ve chosen to
surround yourself with. Does it align with
the person you want to be and the pro-
fessional that you're aiming to be? If the
answer to this question is ‘no’ then there
should be a change.”

Feng Shui for Real Estate

Feng shui practices can be used through-
out the home buying and selling pro-
cesses. Jen collaborates with real estate
agents and stagers to make recommended
changes for listings. She can assist with
the clearing of a home’s energy, especially
in the case where something traumatic
has taken place. She also performs
groundbreaking ceremonies with home-

buyers and their families.

Jen’s consultation starts with the client
submitting a floor plan and completing a
questionnaire which includes their goals
and challenges. Jen visits the physical
space and then returns a written report

to the client within two days.

When I asked Jen what she loved
most about feng shui, she said: “How

life-changing it is. It’s freaking magical.”

“Jen is kind and insightful. The feedback she gave
me was spot on. The minute I did everything that she
suggested, not required but suggested completely
changed the energy of my space. If you are feeling
stuck or in need of a change, Jen is the person with
whom you should speak. She’s kind, energetic, and

an overall great person. Your energy will shift just by

having a conversation with her.”
— Jill Lais

TESTIMONIALS:

“Jen has a special
passion with her Feng
Shui consultations.
Her intuition combines
with her education to
produce and complete
plan for your home and/
or office. As so many
people work out of their
homes now, harmony
and prosperity are
intertwined. Jen provides
a full-scale service and a
follow-up written report

for remedies to meet your

goals. Wow! I love working

with Jen! You will too!”

— Trish Grinnell

“Jen is an absolute
dream to work with! She
is our go-to gal to lead
webinars related to Feng
Shui, organization, and
more. It is of the utmost
importance for us to put
the most professional and
well-spoken providers
in front of our corporate
clients; Jen not only meets
our expectations but
exceeds them! She has
consistently impressed
our clients as well as our
team and has a wealth of

knowledge to share. If you

are looking for someone to

present to your team, look
no further!”
— Cathrine,

Access Elite Now

“Jen is awesome! We did the
Home Floor Plan assessment to
help with an odd-shaped living

room, managing our jungle of
plants, and we’re also trying
to find a good office space in
the house now that I'm working
remotely. Jen is *so* positive
and helpful! She looked at our
birthdays and walked us through
our elements, then went through
all the details of the house and
what we could do to support
each other and our goals based
on using our elements and
understanding the zones of the
house. I loved learning about how
my roommate’s and my elements
compliment each other and it
was so exciting to have lots of
easy, little things that we can do
to move the energy and support
our goals. Jen is so welcoming
and non-judgmental. She was
totally focused on meeting us
where we’re at. The whole process
was easy, super fun, and we got
a great report when it was over. I
would absolutely recommend this
experience to anyone that wants
to get to know themselves better,
anyone who is working towards
goals in their life, and anyone
that wants to find more harmony
in their home (whether they live
alone or with other people). So

valuable!” — Sarah Guidone
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P» new brokerage on the block

Article and photos provided by Cody Van Hooser of The Gazette
Article originally published in The Gazette

THE

PROPERTY

B RO R ==

N TRODUT CING

THE PROPERTY GROUP

JUSTIN HERMES LAUNCHES NEW REAL ESTATE

BROKERAGE FIRM IN DOWNTOWN COLORADO SPRINGS

Downtown Colorado Springs business just got a little more
vibrant, with the addition of The Property Group, Inc. at
305 S. Cascade Avenue!

“I am proud and humbled to be carrying the reputation
my family established into the future and am eternally
grateful to my father, John, who, as my mentor, taught me
everything he knows about the real estate business and
served as a role model,” said Hermes. “He emphasized
how important it is to give 100% to clients and always do
what is right, no matter the outcome. Our No. 1 priority is

- and always will be - operating with integrity.”

People need to know what differentiates The Property

Group, Inc.

“In addition to helping people purchase and sell real

estate like other brokerages, we educate them about how

to intently focus on getting a passive income through
real estate,” said Hermes. “The average American moves
every five to six years, but with a slow and steady invest-
ment in real estate rentals that you buy and hold - for
15-20 years - you can build wealth long-term that deliv-
ers recurring rental income, long-term property appreci-

ation, and tax benefits.”

The Hermeses were voted Best REALTOR by readers

of The Gazette in 2016 and 2017 and were named one of
America’s Best REALTORS by Real Trends, a leading
report rating the performance of the top residential real
estate brokerage firms, multiples years, too. They could be
considered “fixtures” in and around the Colorado Springs
metro area, buying existing homes, selling, renting and
managing properties. Clients - whose happiness is a top
priority — often include military families transitioning to/

from local installations.
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“I have built a proven track record over my eight years

in real estate. I personally own investment properties,

sell 80 to 100 homes a year, and currently manage more
than 150 properties,” said Hermes. “My advice? Buy three
homes and establish a portfolio. When looking at a home,
consider ‘What can this property rent for?” and “‘What will

the long-term appreciation be?””

Hermes focuses on the local real estate scene on his
weekly radio show, “Real Estate Realities with Justin
Hermes,” on KRDO NewsRadio 105.5 FM, 1240 AM, 92.5
FM, Sunday mornings at 10:30 a.m., and at 1 p.m. Listeners

are privy to Hermes’ expertise on managing real estate

32 . July 2023

assets and acquiring investment properties, finding qual-
ified tenants and renting properties, as well as collecting

rent and accounting matters for real estate investors.

The Colorado Springs community will remain a prior-

ity for the new business as it reaps the rewards of the
downtown culture. In years past, the Hermeses have
participated in fundraising for veterans, first respond-

ers and foster children. They hosted events for the
Colorado Springs Fire Department, the Colorado Springs
Police Department, The El Paso County Sherriff’s Office
Foundation, Colorado Springs Rescue Mission, and Brad’s
Home, for young men eight to 15 years. Philanthropy will
continue to be a cornerstone of Hermes’ business; it is
another way he can help the Colorado Springs community,

along with its friends and neighbors.

“I was enthused to purchase a building to give my com-
pany a permanent place in the growing downtown scene
and am so excited to share the news that we are here ...
and here to stay!” said Hermes. “I am grateful to the ‘we’
referenced - longtime team members Stephanie Sawall,
who has been by my side throughout my career, and
15-year industry veteran Sheri Boulton, and newcomer
Jason Shireman, a retired firefighter - who join me in

opening our new office.”

N
Low Cost

Mortgage

WERBENGO ODAEASY)
ANDCHOOSETNO BECHEAP,

CHECK RATES LIVE!!!
LCMLOANS.COM/INTEREST-RATES

Low Interest Rate « Fast Underwriting
7amto 11pm - 7 Days a Week « Easy Online Portal
Constant Communication

Contact Low Cost Mortgage Today!

MIKE FLOREN, OWNER, NMLS #1574886
MIKE@LCMLOANS.COM | 720-448-6610

LCMLOANS.COM | 719-362-0439

685 Citadel Drive E. Suite 290-9 | Colorado Springs, CO 80909

Low Cost Mortgage LLC NMLS #2357261, Low Cost Mortgage is not endorsed by, o acting on behalf of or at the direction of, the' U5, Department of
Housing and Urban Development, Federal Housing Administration, the Veterans Administration, the L5, department of Agriculture or the Federal
Gavernment. All programs are subject to credit and Income qualification. This is not a guarantee of financing or a firm offer of credit. i g



TR INSURANCE YOU
CAN DESIGN TO
MEET YOUR EVER

CHANGING NEEDS

m Automobile insurance
m Business insurance
m Coverage you can customize to meet your needs
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Kevin A. Guttman s

Reverse Mortgage Specialist

NMLS 384936 CO 100022215
719-302-5820 ¢ KGuttman@C2FinancialCorp.com
www.ReverseMortgage Revolution.com

Michael Hendrickson

Your Local Agent

1965 Dominion Way Ste 120, COLORADO SPRINGS, CO 80918
MHENDRICKSON@FARMERSAGENT.COM
https://agents.farmers.com/mhendrickson

Call 719.572.5938 today!
Smart choices last a lifetime. m

Restrictions apply. Discounts may vary. Not available in all states. See your agent for details.

Insurance is underwritten by Farmers Insurance Exchange and other affiliated insurance .
companies, Visit farmers.com for a complete listing of companies, Mot all insurers are F A R M E R S

authorized to provide insurance in all states. Coverage is not available in all states. INSURANCE =
GET THE LISTING & THE SALE! e =
We Have the Solution FOR YOUR SENIOR CLIENTS! Makhe your .
RPL_ANEY,
REALTORS®, unlock the full potential of your Through a Reverse Mortgage, people 62 and home more DUC Tl"
database! Call your clients over 62 years old older can increase their purchasing power by 35 comfortable . ’
that think they cannot afford to move at their - 40% with no monthly Pl payment! Here's how \)
stage of life and let them know you have the it works: for showings
solution to SELL their current home and HELP .
THEM PURCHASE the home they will spend The term of the loan is 150 years. Your clients Planet Duct offers the most powerful
4
If your clients are looking to RIGHT size, they When the last person moves out, the note Ready to blast those allergens -
can sell their current home and put becomes due and the ESTATE OR THE heirs will into the cosmos?
60-t0-65% down on the new home and they have 6 months to sell or refinance the house. )
won't have to make another Pl payment. - Call Today for your FREE estimate.
&) @ 719-728-5111 | PlanetDuct.com AR,
Those 62 or older can finance a home with a Rl \
Reverse Mortgage. e = LENDER
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or Danielle Frisbie, “love
where you live — live
where you love”, is more

than a slogan. It’s a deep
dedication to make a difference
in the lives of her clients. Her
commitment to community began
at a young age. From helping
family friends as they prepared
newspapers for delivery on an
old-school paper route to starting
to babysit at age eleven, Danielle
has always seen work as a way
to create bonds with people. And
whether it was those initial forays
into the job world or later when she
fibbed about her age at fourteen
to get hired at a local restaurant
in her hometown of Lawrence,
Kansas, Danielle displayed drive
and tenacity in pursuing her goals.
She might not have known it as
kid rolling newspapers, but those
traits would later contribute to her
determination to do the very best
for her clients.

After college, Danielle moved to
Colorado to work in youth ministry

at Doulos Ministries, which was both
a home for troubled teens residing

on the property and a Bible school. It
was a rewarding and also intense day-
to-day routine, so she took advantage
of an additional assignment in com-
munity outreach assisting Wyldlife, a
Younglife group for junior high school
students. She had the opportunity

to meet some incredible high-energy
kids at Ken Caryl Junior High and

felt privileged to positively impact so
many young lives. After a year and a

half in this role, she craved something
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Danie

Written by Michelle Major
Photography by Heidi Mossman of Capture Life Photography

¥R

different so headed to the mountains

for the summer. As it turned out, her
first day of orientation at Vail Resorts
in Keystone would change Danielle’s
life in amazing ways. She happened
to meet her neighbor in employee
housing, Rob Frisbie, the man who
later became her husband of 26 years
and as Danielle tells us, “her biggest

supporter and rainmaker.”

Since Rob was from Colorado Springs,
they decided to visit while searching
for a new place to live. This simple
visit to family turned into the two of
them finding their permanent home
base. Danielle quickly fell in love with
the strong sense of community, the
proximity to the mountains and so
many of the things that still make this
town special. Danielle searched for a
job and combed through The Denver
Post for job opportunities. Danielle
says, “Without websites like Indeed,
my job search was old school; I would
sit on the living room floor with a
newspaper and a highlighter, circling
job listings that interested me and
sending out my resume to companies.
T answered an ad for a pharmaceutical
representative for UCB Pharma’s anti-
histamine line in Southern Colorado.
I still maintain friendships with those
on my regional team. Pharmaceutical
sales was a perfect foundation for my
lifelong career in real estate.” Maybe
she can blame it on that first paper
route, but Danielle had once again
carved out a career path that allowed
her entrepreneurial spirit to soar
while forming strong relationships
that would continue into the next stage
of her life.

P> real producer

ISBIE

One of the first things she fell in love
with in Colorado Springs were the
similarities between some of the city’s
established neighborhoods and the
converted Victorian homes she grew
up seeing in her college town. Home
is truly the heart of the matter for
Danielle. It was an easy decision to
leave pharmaceutical sales to start

a family, but she realized her next
career step needed to be something
that would allow her to follow her
multiple passions--a love of working
with people, being innovative and
thinking outside the box. Her deep
appreciation of history and homes
contribute to making real estate a
perfect fit. As is a theme in Danielle’s
life, a personal connection is what
truly lit a fire within her. Anne

Marie Flynn of The Platinum Group,
Realtors represented the Frisbies in
buying their first home and encour-
aged Danielle to become a real estate
agent. Danielle has a deep respect for
Anne Marie’s professionalism and
comforting style of business. Danielle
says, “The invitation to join their
group started what was a fifteen-year
commitment to the firm. My experi-
ence and education there were gifts

for which I am forever grateful.”

Danielle earned her real estate license
in 2002 and her broker license in
2005. As a member of the National
Association of REALTORS®, as

well as the Colorado Association

of REALTORS® and Pikes Peak
Association of REALTORS®, Danielle
has extensive knowledge of the real
estate market and strives to be a

trusted advisor through every step
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BE TRUE TO YOURSELF,
MAKE EVERY
TRANSACTION A WIN-
WIN FOR ALL PARTIES,
AND ALWAYS REMAIN
POSITIVE.

of the home-buying process. Over

the decades Danielle has earned over

a dozen certifications and desig-
nations to enhance her skills set.
Leadership Academy, Certified Luxury
Home Marketing Specialist, GUILD,
Graduate Realtor Institute, and
Accredited Staging Professional are
some that she carries that differentiate
her. In her first year as an agent, she
achieved a total volume of 2 million
dollars in transactions. Over the years,
Danielle has become a top-producing
agent with a best year of 55 million
dollars in transactions. Her success

is a testament to her hard work and
dedication to her clients. She thrives
on building relationships with clients
and helping them navigate the complex

world of real estate transactions.

Despite her success, Danielle’s early
years in real estate were far from
glamorous. Balancing appointments
and scheduling while keeping her kids
a priority was challenging. Rob, who
runs a successful business of his own,
helped her through the tough times.

These moments taught Danielle the
importance of being flexible and being
available for her clients no matter
what. Those early struggles—ask her
about the non-existent air conditioner
she purchased after one memora-

ble closing—enhance Danielle’s
understanding of the wide array of
circumstances her clients deal with
during the process. She prides her-
self on being a good communicator,
detail-oriented and able to navigate
an ever-changing market. As one
former client says, “Her integrity,
professionalism, and industry knowl-

edge are second to none.”

If Danielle could offer advice to

other real estate agents, it would be
simple. “Be true to yourself, make
every transaction a win-win for all
parties, and always remain positive. If
I could have given myself any advice
when starting out it would have

been to not sweat the small stuff!”
Also, Danielle stresses that choosing
your broker wisely is imperative. A

supportive and trustworthy partner

can make all the difference.
Danielle says, “In Colorado
Springs, there are exceptional
leaders, such as Chris Cowles,
who invited me to a sales
meeting at The Cutting Edge,
Realtors. Upon walking into
the room, Danielle knew that
she had found her forever work
home. Despite being a young
company, it boasted a strong
collaborative and welcom-

ing culture with experienced
leaders. The Cutting Edge,
REALTORS ownership team
now, which includes Chris
Cowles, Amy Kunce-Martinez,
Gary Martinez, Rob Edgin,
Lorraine Amos, and myself,
have decades of experience
and a shared commitment to
our culture of being ‘Stronger
Together. I feel comforted
working alongside my partners
and agents every day.” The
partner team has been one of
the most supportive elements
of Danielle’s professional life
and she is continuously grateful
knowing they have each other’s

best interest at heart.

‘When asked what life events
have had the largest impact on
her, Danielle replied, “Moving
out of my mother’s house at the
age of fifteen has had the most
significant impact on shaping
who I am today. Despite being
a good kid, I was headstrong,
and being on my own at such

a young age was challenging.

I was constantly on the go,
juggling work, sports, youth
group, and school. Initially, my
friends’ families took me in, but
I then spent a year living with
various relatives, including my
aunt and grandmother, before
heading off to college. Choosing
to be independent at a young
age forced me to survive, but

it also instilled a desire for

success to justify the path I had
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RECLAIMING HOPE

JOURNEYING WITH SURVIVORS
QOF SEX TRAFFICKING

BENEFIT CONCERT _
JULY 16TH. =
12-5 PM

EERFORIMDICES BY: "?

Join the real estate and
local community to raise
money to build 100 Hope

Bags for Reclaiming Hope,
a local 501C3 that
provides clean clothes
and hygiene products to
law enforcement for those
rescued from sex and
labor trafficking.

All are welcome!
Help us make a difference.

For more information, search Facebook Events
for “*2nd ANNUAL RECLAIMING HOPE BENEFIT
CONCERT" or contact Marisol Gerth at

chosen. This experience has made me
driven, fiercely loyal, protective, and
dedicated to what and those I love.
Also, I must mention my grandpa.
He was always my support, my role
model, and my sounding board as a
kid. He had so many attributes that

I admired. He was wickedly smart,

a savvy businessman, loving and
compassionate, always positive, con-
stantly smiling, ready with a sincere

compliment, and a gentle kind soul.”

In terms of family, Danielle and
Rob have two sons, Logan (21),
and Spencer (19), and two Bernese
Mountain Dogs, Lucy, and Joey.
Danielle says, “My spunky mother
lives with us, and my adventurous
father resides nearby. Our sons
attend college in Colorado, with
Logan at Colorado State University
majoring in real estate business,
and Spencer studying biology at
The University of Denver. We are
so fortunate to have them close by.

Growing up, we enjoyed weekly
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Sunday dinners with extended family
and friends. Family is essential to
me.” Danielle’s caring and supportive
nature shine through in every interac-
tion in both her personal and profes-
sional lives. She is authentic, funny,
and willing to do whatever it takes on
behalf of those in her life.

Apart from work, Danielle’s top pri-
orities are spending time with family,
as well as traveling. She also enjoys
discovering new and unique restau-
rants in the area, hiking, socializing
with friends, and playing pickleball.
However, her job remains a true
passion and she considers her team
members a second family. Everyone
has perfected their role in their team.
Jennifer Holms, the team director,

is amazing at keeping the group
accountable to their schedule while
always being positive support. Brenda
Cordero, the bilingual agent is incred-
ible at bridging language barriers
who has a heart for the Lord which

is constant encouragement. Ashley

Moran, whose background as a Nurse
Practitioner makes her a natural at
caring for her client’s needs while she
is a champion multi-tasker. Honorary
Frisbies- Jennifer, Brenda, and
Ashley, are always by her side, and
she feels blessed to be surrounded by
such a supportive and caring work

family every day.

In closing, Danielle shares her final
thoughts, “I hope this article empha-
sizes the importance of relationships,
as they are the cornerstone of my
business and life. I am grateful for
the opportunity to work with friends,
family, colleagues, and those who
entrust me to represent them with
their real estate needs. My friends
and family provide me with motiva-
tion, comfort, and laughter, and they
are my ultimate reason for everything
I do. All of these relationships are
based on a deep connection that is at

the core of my life and work.”

Marisol@marisolgerth.com
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Restoration

ONLINE BOOKING AT
BandMhomelnspections.com

They're our babies, but they
might have Accidents.

Don't Werry, Call us o make your corpets new againt

Speak to our customer care team at

719-648-2835

Brick and Mortar

www.ColoradoSpringsCarpetClean.com HOME INSPECTIONS, INC

Carpet Cleaning | 24/7 Water Restoration

: a _//m S

.
npgaem =|

Original Art & Framing ¢ Hanging & Delivery Available 0

£ ot Visit us online for updated information.
: — orlysartgallery.com . 719.630.3371
l'i.C'DITI 730 South Tejon, Colorado Springs

Colorado Springs restoration experts since 1992 ,
Open Monday-Friday 10am-5pm - Saturday: 10:30am to 2pm

Closed Sunday & Monday: Appointments Available!
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Your local move in the Colorado Springs Metro Area for a
worry-free experience.

Every detail is handled with expert care and professionalism.

Projects handled with expert precision from accepting items

for storage, delivery, and set up in their home.

As an Interstate Agent for Wheaton World Wide Moving,

we leverage the power of our national van line network to

move across the country effortlessly.

Need Storage? Ask about our 20,000 sq ft, Dept of Defense
approved for our military members' state-of-the-art facility

with 24 hr surveillance.

DOSTAR

Moving & Storage, Inc.

CALL OR EMAILTODAY FOR A FREE ESTIMATE

719.227.7755

"5-Star Moving
and Storage is
my Go-To
moving company!
As a realtor,
referring vendors is a
huge act of trust, and |
feel confident in referring Melysa every time. In an
industry with a lot of moving parts, Melysa and her
team are reliable and trustworthy, meeting and
exceeding expectations. I've known and worked with
Melysa and her team for the last three years with
multiple clients and each time | was met with timely,
responsive communication, great organization, and
professionalism. They provide dedicated, personal
concierge service and | can't recommend them
enough. Moving is already stressful, so it's great to
have a moving company that | can count on to take
care of my clients."

-Michelle Bies

REALTOR | The Bies Group

USDOT 70719 | MC 87113

Wheoton

WORLD WIDE MOVIN G__
We move your life
i

Best Mover and

i _ | Best Storage
% BESTUP THE Facility!

info@5starmovingandstorage.com - 5starmovingandstorage.com 2 Thank you, to all of
9 our realtor partners

Woman AND Locally Owned & Operated

ehe(bazette who voted for us!



P> around town

We would love for you
to come visit us
at our new location!

ABOUT YOUR FELLOW AGENTS & PARTNERS

.
To read more about your fellow @'{
i

agents, add Brian Gowdy on COLORADO SPRINGS
1755 TELSTAR DRIVE, SUITE #101
COLORADO SPRINGS, CO 80920

Hector Alanis is the President of The National Association of 719-590-1711
Hispanic Real Estate Professionals (NAHREP) newly launched chapter
in Southern Colorado.

Facebook. He posts short bios

and fun facts about each agent

on his personal page!

If you haven’t met Brian yet, he
would love to meet you! Brian’s
contact: 719-313-3028, brian.
gowdy@realproducersmag.com,

Visit our other office in Teller County

or Facebook message him! WOODLAND PARK
361 W US HIGHWAY 24, SUITE 100
Yuhuan “Jin” Wick was a professional Melysa Benedict turned her life around, WOODLAND PARK, CO 80863
ping pong playe'r from ag? 7 to ‘I§ and going fro'm being homeless to owning 5 719-687-3081
was ranked 3rd in her entire province Star Moving & Storage!

back in China (out of 38 million people!)

The kitchen is a - ——
main focal point
for buyers.

Adam Matty likes to collect vintage Japanese market cars and
restore them.

©) Fidelity National Title

] . ; r L Meriam Matty’s 1st language is Tagalog as she’s from the
Upgrading appliances will greatly increase Philippines. Out of practice, she has forgotten how to speak it __ k p - _
your kitchen’s visual appeal while staying fluently. She’ll tell you English is her 2nd language yet she only : Michael.Podoyak@fnf.com | 719-619-8385
W,thm your budget! knows 1language! f TGraham@fnf.com I 719-268-0355

® T ——
= . “
= Appliance Outlet
' Your Favorite Appliances at Outlet Prices | "

Kevin Conolty is an accomplished Texas Hold ‘em player and has won
several tournaments!

Heather Fix was a Cheerleader at Liberty High School and loves riding
motorcycles and dirt bikes with her boys.

Most appliances come with a 1 year warranty. Extended protection plansr ailhrlefup to 4 years.

www.aocolorado.com | 3325 N Academy Blvd | Colorado Springs, CO | 719.573.5802
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SOUTHERN COLORADO

1975 Rasearch P

Colorado Spring

HAPPY

4t of July!

Declare your independence from
numerous applications and unproductive

prospecting with FirstAm IgniteRE™!

One solution, endless possibilities.

CONTACT OUR TEAM
FOR A DEMO!

1.8 8.8 8 ¢

“Isela Owens is the most professional,
knowledgeable and personable insurance agent |
have worked with. She helps to educate and protect
her clients and their assets from any unfortunate
accident. Isela works tirelessly, is extremely
informed and truly cares about the people she
works with. | use Isela, for both my personal and
investment properties, and recommend her to all

my Real Estate Clients.”

A b

Isela Owens

Senior Insurance Advisor
Email: Is @ALINK2ins.com

TO INITIATE YOUR
CUSTOMIZED
INSURANCE

Website: ALINK2insurance.com
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FAIRWAY

INTRODUCING

Logan Bowles

Loan Originator | NMLS# 1760241
719.323.7277
Logan.Bowles@fairwaymc.com
13570 Meadowgrass Dr Suite 200
Colorado Springs, CO 80921

Where are you from? Expand on COS
and why you love living here

From Colorado Springs.

My love for living in Colorado Springs
stems from it’s captivating natural
beauty, encompassing majestic
mountains, serene lake, and vibrant
landscapes. The states outdoor
playground offers a myriad of
recreational activities, from hiking an
snowboarding to biking and rock
climbing, fueling a sense of adventure
and connection with nature. The
pleasant climate, with ample sunshine
and distinct seasons, enhances the
overall experience Colorado’s strong
sense of community, welcoming and
diverse residence, and vibrant culture
scene creates a fulfilling social
environment. Ultimately, the
combination of breathtaking scenery,
outdoor adventures, community spirit,
and a high quality of life fosters deep
love for living in Colorado.

INDEPENDENT MORTGAGE CORPORATION

What got you into mortgages?

| entered the mortgage industry to follow
my family legacy and fulfil my passion for
supporting and aiding my community.
Helping people achieve their
homeownership dreams and contributing
to the local community brings me great
joy and fulfillment.

What’s your favorite part about the
mortgage industry?

My favorite part of the mortgage industry
is the opportunity to make a positive
impact on peoples lives by helping them
secure their dream homes Guiding
individuals through the home buying
process and witnessing the joy and
excitement of homeownership is
incredibly rewarding and fulfilling.

What is one bit of advice you would
give a new home buyer?

As a new home buyer, my advise would
be to thoroughly research and
understand the mortgage process, work
with a trusted lender, and prioritize
financial stability and affordability.

Copyright©2023 Fairway Mortgage Corporation.

NMLS#2289.4750 S. Biltmore Lane, Madison, WI 53718,

1-866-912-4800. Restrictions and limitations may apply. All

rights reserved. Equal Housing Opportunity. SRR HOUSING



Three locations to serve you:

C colc:rado bprlngs North:
Scan here to follow us {"

on Facebook for class
updates and more!

In this changing market, let us help guide you
and your clients to a successful transaction.

|
“WKNOWLEDGE @OUR STAFF @RESOURCES

Assumption Solutions « Cont. Education for CE Credits
« Short Sale Solutions Qur closers have more than 130 . Farming & Marketing

« Silent Assumptions years of combined experience . parket Reviews

and expertise,

WE DON'T SUCCEED UNLESS YOU DO!




