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Michael Leitner
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ALWAYS AT HOME
WITH HAVEN - A

Where Design, Function
, ..: Q- 5.

and Service Unite for
Powerful Results

HAVEN + Color Trends

A vivacious shade of coral tinged with pink, this
electric hue is the definition of charismatic color

— Benjamin Moore | Raspberry Blush (2008-30)

www.havenhomestager.com | 312.380.1276 | info@havenhomestager.com

And since it does, don't outsmart yourself by trying to save a few bucks on an inspection.

Let us help you understand the important vs less important items.

We inspect more, find more and help protect your brand and your clients so you can move
forward with the right information.

CHICAGO
SBUILDING
NSPECTIONS

inspectingchicago.com | 312.INSPECT | info@inspectingchicago.com | @O 2@

.:’ Also performing radon testing via
. Chicago Radon Testing, Inc., a CBI Company.
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piease emal v a1 andyhurton@realproducersmagcom Close with the peace of mind and
communication your clients deserve.

Standings

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers
but remain solely those of the author(s). The paid advertisements contained within the Chicago Real Producers magazine are not endorsed or recommended by The N2
Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Whether buying or selling a home, commercial real estate or negotiating a new business lease,
we provide the quality and affordably priced representation needed

=]
Confaect Jusiin
(312) 638-0871 = Justin@frontdoorlegal.com = 2502 N. Clark 5t., Ste 236, Chicago, IL 60614

Justin Strane
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GET THE

EXPERIENCE OF HOME STAGING
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2
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B,

Photo Styling Service Now Availble

signaturechicago.com
info@signaturechicago.com
312-854-9515
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SIGNATURE
STAGING

HIGHLY TRAINED
AND EXPERIENCED
ATTORNEYS
COMPLETELY
DEDICATED TO
THEIR CLIENTS

At Trivedi &

Khan our

attorneys and
paralegals have years

of experience helping
individuals, families,
investors, developers and
business owners in every
aspect of residential and
commercial real estate.

. Our attorneys will ensure that the

client's interests are protected,
will deftly move the
negotiation process along,
and get to closing.

RESIDENTIAL & COMMERCIAL
REAL ESTATE e BUSINESS TRANSACTIONS
e COMMERCIAL LITIGATION

300 North Martingale Rd.
Suite 725
Schaumburg, IL 60173
(224) 353-6346

550 W. Washington Blvd.
Suite 201
Chicago, IL 60661 . .
(31 2) 612-7619 ﬁ@ Tflvedl & Khan

|

Mr. Kashyap V. Trivedi. Partner
www.TrivediKhan.com

6 - July 2023

PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

ACCOUNTING - CPA
FM Accounting PC
(773) 346-5793
FM-Accounting.com

Manning Silverman & Co.
(847) 459-8850
ManningSilverman.com

The Hechtman Group Ltd
(847) 853-2599
TheHechtmanGroup.com

AGENT/CLIENT
COLLABORATION TOOL
Zenlist

(415) 639-3418
Zenlist.com

APPRAISAL SERVICES
Appraisal Solutions Group
(773) 236-8020

ATTORNEY
Alfred S. Dynia &
Associates, LLC
(773) 427-1900
DyniaLaw.com

Camden Law Office LLC
(630) 789-5896
CamdenLawOffice.com

Cervantes Chatt & Prince P.C.
(312) 606-9529
CCPChicago.com

Forde and O’Meara LLP
Lisa J. Saul, Esq.

(847) 910-2317
fordellp.com

Front Door Legal
Justin Strane

(312) 638-0871
FrontDoorLegal.com

JMC Law Group
Jason M. Chmielewski
(312) 332-5020
jmclawgroup.com

Law Offices of Katrina
M. Barnett, PC

(312) 725-0085
KMBarnettLaw.com

LoftusLaw, LLC
(773) 632-8330
Loftus-Law.com

Mazek Law Group, LLC
(773) 800-0141
MazekLaw.com

Michael H. Wasserman, PC
(312) 726-1512 x102
MHWasserman.com

Ranjha Law Group
(630) 277-9368
RanjhaLaw.com

Shane E. Mowery,
Attorney at Law
(773) 279-9900
MowerylLaw.com

The David Frank Law Group
(773) 255-6499

The Law Offices of
Paul A. Youkhana
(312) 809-7023
YoukhanalLaw.com

Titcomb Law Group, PC
(773) 537-4945
TitcombLawGroup.com

Trivedi & Khan
(312) 612-7619
TrivediKhan.com

BRANDED MARKETING
MATERIALS

iCandee

(773) 649-3790
iCandeeMarketing.com

CLIENT AND
REFERRAL GIFTS
Cutco Closing Gifts
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

them for supporting the REALTOR® community!

DESIGN

Blair Crown Design Inc
(847) 903-2128
BlairCrownDesign.com

EVENT PLANNING
Paper to Party
(847) 903-2148
PaperToParty.com

FENCING

BeSpoke Fencing
(312) 600-3690
BeSpokeFence.com

FINANCIAL ADVISOR
Morgan Lougee

Financial Planning

(312) 368-3717
WestPointFinancialGroup.
com/Associates/
Morgan-Lougee

Northwestern Mutual
Jon Dickinson

(847) 969-2585
Jonathan-Dickinson.com

HANDYMAN
Fix It People
(312) 898-9300
FixltPeople.com

HEALTH AND WELLNESS
Sunny Biggy Fitness

(219) 851-0170
SunnyBiggyFitness.com

HOME INSPECTION
Chicago Building Inspections
312-INSPECT
InspectingChicago.com

Home Advantage Inspections
(312) 401-0299
HaiPro.com

Home Inspection Geeks
(773) 242-9358
HomelnspectionGeeks.com

Inspection Concepts, LLC
(773) 851-9667
InspectionConceptsLLC.com

Keeshin Inspection Services
(773) 871-2356
Keeshinlnspection.com

The HomeBuyers Hour
(312) 544-9180
TheHomelnspectors.com

INSURANCE

Country Financial Inc
(913) 220-9863
CountryFinancial.com/
Kyle.Huppe

Goosehead Insurance
Kristine Pokrandt
(708) 858-1246
Goosehead.com

State Farm

Eric Bielinski
(773) 775-2000
EricBielinski.com

INTERIOR DESIGN
Paula Interiors
(773) 738-1506
Paulalnteriors.com

MASONRY &
TUCKPOINTING
AAA-1 Masonry &
Tuckpointing, Inc
(773) 622-7300
AAA1IMasonry.com

MORTGAGE / LENDER
BMO Financial Group

(773) 412-4250
mortgagebanker.bmoharris.
com/il/naperville/jb-222936

Butler Group
Neighborhood Loans
(773) 7411094
ButlerGroupLoans.com

Caliber Home Loans Chicago
(312) 625-5700
CaliberHomeLoans.com

Chicago Real Producers - 7
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MORTGAGE / LENDER
Chase

Andrew Tisler

(773) 469-8174
homeloan.chase.com/
andrew.d.tisler

Corby Mortgage
(708) 268-5346
MortgageWithSchneller.com

CrossCountry Mortgage
Alex Margulis

(312) 651-5352
AlexMargulis.com

CrossCountry Mortgage
Kirk Taylor

(312) 919-0373
LuckyTaylorLoans.com

Guaranteed Rate
Joel Schaub

(773) 654-2049
rate.com/JoelSchaub

Guaranteed Rate
Michelle Bobart

(312) 379-3516
rate.com/MichelleBobart

Motto Mortgage
Home Services
Davina Arceneaux
(844) 466-8864 x102
MottoMortgageHome
Services.com

27 YEARS OF EXCELLENCE IN SERVIC

KEESHIN

INSPECTION SERVICES, INC.

Nations Lending
Angie Wozniak
(773) 359-1516
AngieWozniak.com

Neo Home Loans
The Schaff Group
(847) 668-7877
TheSchaffGroup.com

Proper Rate
(773) 435-0637
ProperRate.com/JoeBurke

Proper Rate

Will Madden

(847) 946-6204
ProperRate.com/WillMadden

UMortgage
Sam Abazari
(617) 935-5790

United Home Loans
(708) 531-8322
uhloans.com

MOVING COMPANY
H2H Movers

(773) 236-8797
H2HMovers.com

PAINTER

McMaster Painting &
Decorating, Inc.

(773) 268-2050
McMasterPainting.com

PERSONAL BRANDING/
STORYTELLING

Studio Celex

(708) 790-9908
StudioCelex.com

PEST SOLUTIONS
Rose Pest Solutions
1-800-GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY
Realtor 360 Pro
(816) 769-2256
Realtor360Pro.com

Sonya Martin Photography
(847) 732-0507
SonyaMartin.com

PRINTING, DIRECT
MAIL SERVICES
Marvin’s Mailers
(847) 710-2346
MarvinsMailers.com

PROFESSIONAL
ORGANIZING

Neat Method

(319) 404-2314
www.NeatMethod.com

REAL ESTATE
PHOTOGRAPHY/VIDEO/
MATTERPORT

Prestige Real Estate
Images Inc.

(773) 209-3714
PrestigeListingPhotos.com

REMODELER

Arete Renovators
(872) 302-4170
AreteRenovators.com

Renovation Sells
(773) 301-9125
RenovationSells.com

SOUNDPROOFING
Sound Proof Chicago
(312) 438-0378
SoundProofChicago.com

STAGING

HAVEN Home Staging
& Redesign, Inc.

(312) 380-1276
HavenHomeStager.com

Phoenix Rising Home Staging
(773) 433-3888
ChicagoStaging.com

Signature Staging
(312) 854-9515
SignatureChicago.com

TITLE INSURANCE
Chicago Title

(312) 223-2270
ctic.com

CHICAGOLAND'S TRUSTED

Home Inspection
I xperts.

mﬁer With Us Toda

When you work with us your clients
close with confidence - consistently.

HOME SERVICES

MORTGAGE

Coryrinies A LAW FIRM FOCUSED ON

Er“-ct, t ALL THINGS REAL ESTATE.
e PO

Offices in downtown Chicago and Burr Ridge serving all of
Northern lllinois and Southern Wisconsin

312-606-9529
ccpchicago.com
contact@ccpchicago.com

Transactional: Residential - Commercial - Closing » Zoning « Development

CALL TODAY. (

Litigation: Association & HOA - Litigation « Municipal Violations « Collection « Eviction

8 - July 2023
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NEW SEASON, NEW PARTNER

i—ICHICAGO CUB

gl i ==y
il 5 -
2 - $375 MILLION WHEN YOUR BUYERS WORK REALTORS WIN MORE OVER 4500 E’f‘s; mftn}';h “zyl"lde“ da‘fﬁef graf“ated ﬁt‘”? oth @ChicagoRealProducers
i grade. It has taken a month for me to come to terms
: FUNDED IN THE WITH JOE, THEY WILL [OFFERS WITH JOEL SCHALE SUCCESSFUL ON- q with the fact that we now have a high schooler in our ﬁ facebook.com/ChicagoRealProducers
LAST 24 RECEIVE A Sts00 0N THE PRE-APPROWAL TIME MORTGAGE house. She has been at the same school since preschool )
MONTHS CLOSING CREDIT® LETTER CLOSINGS so needless to say, it was difficult for my wife and I to
watch her say goodbye and part ways with her friends.
'i. e She has known many of her classmates since she was

I

four years old so it was an emotional goodbye. The real-
E ity is that the majority of them will attend separate high ?D:DE W@MEW@@@ D{I@@@
; schools as they embark on this new journey of life. m

On the same day, my son “graduated” from kindergar- 5
‘We Want :

ten and our elementary school held a ceremony for

the students to honor them. The teachers asked the fyo ur Sto r.y ! EP E]};ﬁ% t;;; j_.},j

students beforehand what profession they wanted to

be when they grew up. The principal announced it to We showcase real estate agents i W=
the audience as each individual student walked across WhO‘Ve bU||t their business by

being client advocates. We want
to hear your process, your story,

and what makes you one of the
Spider-Man for a future occupation. best in the business

the stage to receive their certificate. It made the event

quite memorable when half of the students wanted to be

Everyone had a good laugh, but this is truly the mindset

J o e I S c h a u b N rv] L S # 2 2 4 5] 2 of five and six-year-olds. Their young brains have no

limits or boundaries and it made me appreciate that we WCPT AM 820 at 6 am on Saturday Mornings

G L_] ‘,ﬂ\ R A I'N.J T E E D R ﬂ\ T E | I‘-.j (: l'\] {\ﬂ] |_ S i 2 6 -I '] ffghﬂgigﬁ live in a country where we have the freedom and oppor- also on Podcast & Facebook Live
tunity to become superheroes in our field. I'm grateful to

YOUR HOSTS & CO-HOSTS

have reconnected with most of you at our spring event

773-654-2049 | JOEL@ RATE.COM last month. Please enjoy the photos on page 54!
3940 NORTH RAVENSWOOD | CHICAGO, IL 60613 : Andy Burton

Publisher
andy.burton@RealProducersMag.com

Joey Mathews Patrick Loftus
The Federal Savings Bank Loftus Law
NMLS# 1330694 - 630-235-2405 773-632-8330
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TAYLOR & TAYLOR

MORTGAGES ARE PERSONAL

ETUS TREAT YOULIKE A PART OF OUR FAMILY!

KIRK TAYLOR,
BRANCH MANAGER
NMLS 312131
CROSS COUNTRY MORTGAGE, LLC
NMLS 1770104
9130 GALLERIA COURT
#10TNAPLES, FL 34109

@I’p GROSSCOUNTRY

MORTGAGE™

312.919.0373
TAYLOR@MYCOMORTGAGE COM
WWWLUCKYTAYLORLOANS.COM

Delivering the best in class Our seasoned team of real estate

legal representation from -.- professionals seamlessly keep ‘ Available nights

contract to closing

B E

=

F@

=]
SCAN ME

12 - July 2023

the deal moving and weekends

The Law Firm that Always Keeps You in the Loop

‘. 773,955 6409 3400 Dundes Rd. Suite 320
Morthbrook, IL 60062
' 425.928.4061

hd david@frankesq.com {ﬂ} thedavidfranklawgroup.com

CONTACT US -_‘q'lz.ﬁ-l
FOR GIFTS THAT
WILL MAKEYOU

ABOVE TI-‘__E REST!
|

Eli@! ITC O
l{ﬁ U@

CLOSING EHFTS

8

nerican macesince M4

4 R ; ; YA
ovegits@gmaniconiliReUianovEgtsicom
{ICAGOLANDGIENTIRETENTION SYSTEM
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P» agent feature

By Lauren Young
Photos by Sonya Martin
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“I will never forget one
time when I was a child, we
were walking on the strip in Las
Vegas and saw they were building a new
hotel and casino,” says REALTOR® Kelsey
Mayher. “In the middle of all these glitzy
buildings, my dad just stopped and watched

the construction site.”

“After fifteen minutes I realized we were
not leaving, and I began to take it in,” she
continues. “We ended up standing there for
forty-five minutes. That’s when I realized
that life is about loving what you do—being

obsessed with it.”

Kelsey’s father is a real estate developer
and, like the homes he constructs, he built
his business from the ground up. While

growing up in the southwest suburbs,

Kelsey watched his tireless work ethic and
willpower grow his firm from a small busi-

ness to a major player.

“He began as a concrete finisher by trade
and grew into a land developer that built
large subdivisions,” she says. “I admire his
hard work and determination to make it on
his own in the 1990s and then do it all over

again after the crash in 2008.”

After graduating from the University of
Towa, Kelsey began teaching at a charter
school in Chicago. Three years into her
teaching career, she realized education
wasn’t for her. Kelsey’s sister, Karli, had
recently begun working in development
alongside their father. Observing her
opened Kelsey’s eyes to the possibilities

within real estate.

Chicago Real Producers -
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“I saw my sister’s successes and happiness as she
worked in development and knew real estate was
something I needed to look into,” she says.

Kelsey worked with Karli for two years, earning
her license while showing model homes for a new
development in Plainfield. Eventually, she felt

the need to pursue her next steps outside of her

family’s business.

“I didn’t want to join them because I wanted to try
it on my own, and I really loved the idea of broker-
age,” she says. “Real estate fits into my dreams and
goals as it allows me flexibility. If I want to have a
family one day, I can structure my day-to-day life to

fit the needs of my family.”

16 - July 2023

[t took me believing in myself
and taking a risk for my hard

work to be rewarded.”

At the beginning of her time as a new agent,
Kelsey faced the usual challenges of
growing her business while also navi-
gating how to work best within a team.
Though her weekends were packed
with open houses and she spent long
days in the office, she wasn’t seeing

the results she expected.

Several years of grinding led her
to take a leap of faith to become an
independent broker with Jameson
Sotheby’s International Realty. Almost
immediately, her leap paid off.

“Once I ventured on my own at Jameson
Sotheby’s, my business took off,” she says.
“It took me believing in myself and taking a risk

for my hard work to be rewarded.”

Over the last three years at Jameson Sotheby’s,
Kelsey’s business has nearly doubled each year.
With her success, Kelsey faced a fresh struggle:
balancing work and life. Through her newfound
busyness, she realized balance required proper

time prioritization and organization.

“I worked myself like crazy for almost six years;
I was always on... 24/7,” she says. “And I thought
that in order to be working, I needed to be at the

office or on a computer.”

Then Kelsey attended Ninja Selling, a real estate
sales training program that has transformed the
way she works and her attitude when she’s off
the clock. She’s found techniques that allow her
to work more efficiently and spend more time on

valuable tasks like networking.




Kelsey with her mother, Nancy, sister, Karli, and
father, Jack, at Lido del Faro in Capri, Italy.

faces at the final
walk-through, in
love with their home,

was pure joy.”

“It’s been so cool to see us [sisters]
transform from kids to best friends
and now to business partners,”

says Kelsey. “Karli and I are cur-
rently building in Logan Square and
Bucktown, and we are building a large
multi-family development in Tinley

Park with our father.”

No matter the project—whether it be a
straightforward sale or complex devel-
opment—XKelsey’s ultimate reward is

seeing people achieve their dreams.

Kelsey Playing golf.

“I recently had clients who had been

“Ninja Selling has reinforced that a pos- ~ Now that she has found her sweet looking for almost a year before we
itive mindset and gratitude is everything  spot within the industry, Kelsey found a new construction project that
in business and your personal life,” she has begun to work with her sister fit exactly what they wanted,” she
says. “I am able to provide so much more again. This time, the two find oppor-  says. “We went under contract and
value to my clients through the prac- tunities to partner on single-family finally closed over one-and-a-half
tices, as well as provide an international homes, condos, and multi-unit years later. To see their faces at the

referral network of other trusted ‘ninjas’  development projects. They’ve even  final walk-through, in love with their

and Jameson Sotheby brokers.” pulled their dad into the action. home, was pure joy.”

18 - July 2023
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* Calligraphy * Quick Turnaround

CALL LINDA TODAY TO GET STARTED!

papertoparty@comecast.net
847'903'21 48 papertoparty.com
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319-404-2314 | www.neatmethod.com | katie.monge@neatmethod.com Katie Monge,
Home Organizing | Moves & Relocations | §) ®

Organizer

A Sound Investment

Reduce exterior noise by up to 95% using our proven methods.

Increase in marketability of your property.
Ability to sleep soundly through the night.
Increase in overall cardiovascular and mental health.
Better relations with neighbors.

Increase in productivity at work.

Create a peaceful environment for your customers.
Isolate a room or home for added privacy.

O£50

| Click or visit
Sy wlin

soundproofchicago.com R
e (708) 307-5857 WA velp®
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i HOME LOANE

Don't let your clients
the shaft, |

Y

Reach out and ask us how we help you get more referrals
from your clients compared to any other lender!

Dustin Schaff

't
® Manning Silverman
®, & Company

CERTIFIED PUBLIC ACCOUNTANTS

WE’'RE A CPA FIRM HELPING REAL
1 ESTATE AGENTS AND INVESTORS
E:. - UNDERSTAND AND MINIMIZE THEIR TAX
I LIABILITY. WE EMPOWER AND EDUCATE
- | OUR CLIENTS ON THE BEST TAX STRATEGY
h TO IMPLEMENT THROUGH TAX

i ' j SEMINARS, BOTH LOCALLY
i. -
= — ey AND NATIONALLY.

ADRIAN SCURTU, PARTNER
224-352-2645

|
We'll Help You Keep It. oo
e SuITE 290
a

LINCOLNSHIRE, IL 60069
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DY partner spotlight

By Lauren Young
Photos by Sonya Martin
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receive. We are truly in this together.”

Marvin’s Mailers is not your typical postcard distributor.
Their fresh approach sees to it that their cards, which are
sent out monthly, have a dedicated topic—such as useful
household tips, local restaurant guides, sports team sched-
ules, seasonal festivals, farmers market calendars, and
binge-worthy TV lists—and feature their client’s branding
and contact information. Many REALTORS® throughout
Chicagoland use this Marvin’s Mailers service to stay top

of mind with current and potential clients.
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“We grow our business by helping our clients grow theirs,” “What differentiates our mailers is the useful, local
.
' states Michael Leitner, owner and COO of Marvin’s content that recipients will want to keep in reach for
Mailers, a dynamic, localized direct-mail firm. “As our months,” says Michael. “We also manage contact lists,
;! clients’ businesses grow, they mail to more addresses and offer address exclusivity, and other services. Clients also
1 refer us to more businesses, and the more our mailers have the option to share the cost of mailers by splitting [it]
1 are seen in their clients’ homes, the more referrals they with a partner, like another REALTOR®, or a law firm, or a

mortgage lender.”

The evolution of Marvin’s Mailers began in 2021, when
Michael, a successful portfolio manager for a NYC-based
hedge fund, and his business partner, a twelve-year Google
professional, purchased Prospect Marketing, Inc. The pair
wished to leave their demanding corporate jobs and blaze
their own path. They were eager to offer digital marketing

services to the company’s existing clients.

Chicago Real Producers - 23



But once the company was completely in
their hands, “We realized it provided a
unique service that its clients loved,” says
Michael. “At the time, the company only
operated in DuPage County. We quickly real-
ized there was a need for our product across
Chicagoland and throughout the country.”

Looking forward, Michael is franchising the
business across the US and recently made
this opportunity available to select franchise
candidates. The company’s growth is a testa-
ment to the effectiveness of its promotional
materials for their partners, as well as one of
its biggest service features: their “set it and

forget it” process.

“We understand that REALTORS® are busy
running their businesses,” affirms Michael.
“Our goal is to provide them with a monthly
customer touchpoint that doesn’t require

any work on their part.”

Michael can easily relate to REALTORS®
who left more rigid careers for the flexibility
of real estate. He too enjoys a similar freedom

since leaving the pressures of corporate life.

“I would be at the office from 7 am to 5 pm,
then log on after dinner and work late into

the night,” Michael remembers. “Now I can

Some examples of beautiful mailers created specifically for REALTORS® by Marvin’s Mailers.

24 - July 2023

shut things down for a few hours and spend
evenings with my kids at their various activ- |

ities, help out at school functions, take more

trips, and enjoy long weekends.”
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Michael with Nick Donato (a client) in the Keller : : F i T : j . : B % f \
Williams Naperville office. B § {H £ y ; f h !

Michael’s trick for the days when he’s not it

feeling the wind in his sails is to “try to find
the easiest task on my list and finish that.
More often than not, I find myself able to
build momentum from there and have a
productive day overall. I find that approach is

common among real estate professionals too.”

At the beginning of a new partnership with
a REATLOR®, Michael actually encourages

WHAT DIFFERENTIATES OUR MAILERS IS THE USEFUL, LOCAL CONTENT
THAT RECIPIENTS WILL WANT TO KEEP IN REACH FOR MONTHS...”

them not to start with a large mailing plan. Instead, “In my experience, [attaining] consistent, small successes is the
he advises them to start with or within their existing  path people often take to reach their end goal,” he says. “Success
sphere and build from there. He attests that many of =~ doesn’t have to be large to matter: what matters is if it moves you
his agent clients receive regular feedback that their closer to your goals.”

mailers are interesting, relevant, and stand out from

If you are interested in contacting Michael and Marvin’s Mailers
] ) ‘ to help build your brand across your SOl and farming areas, call
often a little win that can lead to big future success. Michael at 630-546-2850 or visit www.marvinsmailers.com.

other mailings and materials. Being remembered is
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Home insurance you ﬂeed at

a price you can afford.

Let me help you find the right home
insurance at a price you can afford.

Kyle Huppe

Insurance Agent
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(708)226-0350

T —— COUNTRY
COUNTRVC ltyl ce Compa y or COUNTRY \_/
referred | FINANCIAL

Cmp yBl m\gt n, IL.

1020-521HC_28056-10/14/2022

B INSPECTION
= CONCEPTS

Thermal Imaging | Radon
Thorough, level headed home inspections

P: (773) 851-9667
jack@inspectionconceptsiic.com

Looking for an
Experlenced Real

TITCOMB

! ; BUYERS | SELLERS | INVESTORS | DEVELOPERS

Chicago Real Producers - 27

773-537-4945 | TitcombLawGroup.com | info@titcomblawgroup.com
| AW CROUP p ( 134North LaSalle St, Suite 1720 | Chicago, IL 60602 | €1 @TitcombLawGroup @ @TitcombLaw



cover story

By Chris Menezes
Photos by Sonya Martin

The last time we caught up with Keith Brand, we
were featuring him as a rising star in the industry.
We strongly suspected then that it would be only

a matter of time before he was gracing our cover.
This former top-performing collegiate baseball
player and high-level restaurant manager’s internal
drive to be the best combined with his commitment

to quality service was a winning recipe for success.

“My passion hasn’t really changed from when I
started in this business back in 2017,” explains
Keith. “It has always been to provide an unparal-
leled real estate experience for my clients from
start to finish, and to be a resource for my clients

beyond the transaction.”

And that is exactly how Keith has built his business;
he’s been 100 percent focused on client experience
and developing strong relationships. He has never
been big on social media or self-marketing. Yet,
over the past four years, his business has continu-

ously grown through repeat and referral business.

“I have been very fortunate to have made tons of
connections in this industry and to have gained a
lot of experience,” Keith says. “Every transaction
teaches you something new and provides an oppor-
tunity to better develop new systems or methods. I
have a wealth of knowledge now and I look forward
to the opportunity to pass along my knowledge to

others while continuing to grow my business.”

With all the growth Keith has experienced in the
past four years, he is preparing to take his business
to the next level. Having joined Berkshire Hathaway
HomeServices this past January, he has been
streamlining tool utilization and refining his pro-
cesses so he can bring on more support and grow

a team without losing that intimate, one-on-one

client experience that he’s built his business on.

In fact, he’s been invited by some colleagues to
do just that in a new space. “I recently executed
a lease on a new, and really cool, office space in

Lincoln Park with a couple of other top teams



| have achieved success through
developing personal relationships
and striving to be the best version of
myself personally and professionally,

from Berkshire Hathaway. It is an
extremely exciting time and I look
forward to a collaborative working
environment with some of the best
and like-minded agents in the busi-
ness. It’s a unique opportunity to be in
an office setting of separate individual
teams, yet have a collaborative envi-
ronment,” he says. The new space will

be ready by the end of summer.

In addition to building a team, Keith is
working toward building his indi-
vidualized brand—to clearly display
who he is and what he delivers in the

home-buying and selling process.

“Up to this point in my career, I have
had great success in doing lots of
transactions, creating a reputation
amongst my clients, and more. My
next chapter is [about] converting
that same reputation into an indi-
vidualized brand image,” he says.
“Berkshire Hathaway has been amaz-
ingly supportive of my business, and
it is really open to different ideas and

takes suggestions seriously.”

With everything Keith is working
toward today, he keeps his eye on his
objective, maintaining his belief that
true success is “creating impactful,
genuine, and lasting relationships.”
Whether those relationships are with
clients, friends, family, or industry
professionals, he tries to leave a posi-

tive lasting impact on others.

“I have achieved success through
developing personal relationships and
striving to be the best version of myself
personally and professionally, and I

won’t ever lose sight of that,” he states.

For Keith, one of the main outlets and
escapes from the stress and pres-
sures of real estate is cooking. Having
grown up in his father’s kitchen and
coming from a restaurant background,
cooking for family, friends, or just

his girlfriend allows him to relax and

settle his mind.
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Along with cooking, he loves staying up-to-date

-0 FORDE & O MEARA LLP

on the hot new restaurants and bars in Chicago,

and tracking what some of the restaurant groups
are doing. One of his favorite things to do with
an out-of-town home buyer is try to align the
type of experience they’re looking for with what
restaurants they should dine. When it comes to
his personal favorites, Keith says Bavette’s is his

go-to steakhouse.

“I think the balance of quality, ambiance, and ser-

vice there is tough to beat,” he adds. “Piccolo Sogno
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is an oldie but goodie, and I have been high on their
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roasted duck lately. Also, Taxim in Wicker Park is
one of the more underrated restaurants that I have

been to recently.”
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Given Keith’s experience, rising to the top echelons

of the real estate industry, he offers this follow-
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ing advice to other up-and-coming agents: “Be a

ax
!

sponge—there is always something to learn in this

business. Surround yourself with agents and do
whatever you can to get in the field and learn the

landscape. Attend open houses, invite top produc-

ers to coffee, and offer a helping hand to agents
within the office.

Keith with his father, Chris.

As a final note, Keith highlighted the importance of collabora-
tion within the real estate community. He credits the diverse
mix of personalities and backgrounds within the industry as
a source of inspiration—one that pushes him to continuously

improve and evolve.

“The residential real estate industry in Chicago is such a great
community to be a part of,” he affirms. “There are so many
high-quality agents, and although it is extremely competitive, it’s
also a very collaborative industry. It’s important that we continue
to collaborate through platforms like Real Producers to better

our business and ultimately push ourselves to be the best version

LISA J. SAUL, ESQ.

191 N. Wacker Drive, 31st Floor

Chicago, IL 60606

847-910-2317 | Isaul@fordellp.com o
www.fordellp.com

of ourselves.”

As Keith moves forward with an unwavering dedication to his
clients, craft, and community, we look forward to witnessing his

continued evolution and all he will accomplish.

Keith with his girlfriend, Cassie, at a concert.
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How to Keep a Small Team Engaged

As the leader of a team that has continued to grow, I’ve been on

a mission to figure out how to inspire them. It’s easy enough for

me to stay motivated—my firm, after all, is called Melanie Everett

& Company, and my name is on every single deal—but | want the

women who work for me to feel a sense of ownership as well.

P business

By Melanie Everett

I don’t have leadership totally figured
out. I probably never will! But since
opening the doors to my firm in January 2019, I've
learned a few ways to keep everyone excited, working
hard, and chasing success as steadfastly as I do. Here is

what I have learned:

Whenever one of your agents
accomplishes something, brag about
them. Post a review from a client and
tag them. Or mention each person

on your team by name in your next
newsletter. This small gesture will
mean the world to your team, and will
boost morale and the willingness to

work hard.

3. Hold Each Other Accountable

At the end of 2020, I asked my team
members to connect with all of their
past clients—whether it was via a
text, email, IG message, or a phone
call. I created a spreadsheet in our
shared Google Drive, and through
December, we updated it. Each of us
had to write our name next to the
client who we talked to. This is our
form of accountability; the whole
team has access to the document,
and no one wants to be the slacker.

So, we all stepped up our game,

working to connect with as many

people as possible.

This method of accountability

could be applied in so many differ-
ent ways. Have a lead generation
contest. Or require each person to
obtain three referrals a quarter. The

sky’s the limit!

4. Share Leadership Positions
During my first year as an independent
brokerage, I was totally overwhelmed
with the various responsibilities.

By the end of the year, I couldn’t
fathom planning a Thanksgiving and
Christmas event. Out of exhaustion,

I turned to my team. I asked Candace
to host a Thanksgiving “giving back”
event and Courtney to host our team
Christmas party. Both women totally
stepped up, hosting us at their respec-
tive homes and making each holiday

special in their own way.

I did the same thing this year—

not because I was stressed, but
because I knew it would allow my
team the chance to take responsibil-

ity. It worked!

I hope these tips are helpful to you,
fellow team leaders! And for what
it’s worth, there are plenty of days
where I don’t even feel like open-

ing my laptop. Everyone deserves a
healthy amount of time off, so I'd also
recommend letting your agents relax

as needed too.

About the Author:

Melanie Everett is an award-winning
Chicago broker and founder of her
boutique real estate firm, Melanie
Everett & Company (M&Co.). She is a
writer, negotiator, thinker, marketer,
teacher, reader, and leader in her
industry. Melanie’s small-but-mighty

team is the secret to her success.

proper Rate|

A Gugranteed Rate Company

Give me a call today for

a quick chat on how my

team and I can help you
finance your home.

We're committed to
a better mortgage!

o We give real
underwriting
approvals online*
We have extended
lock programs.
We provide 24/7
status updates.

1. Give Them Credit

We take photos of our buyers at every single final walk-
through. Once they close, I write an Instagram Story
with a few sentences about their new home, and at the

T bottom, I always include “Representation by @Candace”
Katrina M. Barnett, Esq: ways me P ionby @

or whichever team member it was who worked with

that particular buyer. I always, always give each woman

Founder & Managing Attorney b _

online credit for any closing that she worked on. At the

Guiding and assisting clients every step of the way, from the end of the day, all T did was secure the lead; my agents

initial offer to the closing table.

Joe Burke

SVP of Mortgage Lending
773.742.6707
joe@properrate.com
ProperRate.com/joeburke

are responsible for the search, offer preparation and
. . negotiation, and everything that comes post-contract.
If you or your clients are in need of a real estate attorney, we
would be thrilled to assist you. We're available by phone,
text, email, or online through our client portal.

Great service, low
rales, no surprises.

They deserve all the credit in the world.

2. Mention Them in Conversation

Every single time I'm asked to speak or share on a panel,
"' 1

401 North Michigan Avenue | Suite 1200 I am sure to mention my team. This is genuinely because b ‘E - -

Chicago, Illinois 60611
Katrina@kmbarnettlaw.com | Phone: 312.725.0085
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Michelle

BOBART

with Guarafiteed Rate

»» partner spotlight

Photos by Caleb Pickman

“Innovation and core values play a crucial
role in achieving success in any real estate
market,” shares Michelle Bobart with
Guaranteed Rate. This is a belief that clients

and colleagues know she stands behind.

38 . July 2023

Michelle’s journey to providing home financing in
all 50 states began when a co-worker recommended
a career in mortgage banking—a suggestion that
turned out to be a natural fit for her adventurous
spirit. After establishing herself in Maryland, she
leapt at the opportunity to build a branch from

the ground up in Chicago. But it quickly became
clear Michelle was destined to play a bigger role in

Chicagoland’s mortgage market.

Innovation and Coge
Values: The Secretho
Thriving in Any Market

In 2005 Michelle ventured into entrepreneurship; she
owned her own mortgage company until 2009. She

says it was the 2008 housing crisis that taught her the
importance of structuring her business plan based on
growth goals rather than current market conditions. At
that point, understanding the need to leverage the cost
advantages provided by an economies of scale model,
Michelle sought out a larger company that could provide
the efficiency and product offerings she both needed and

wanted to realize her vision. Moreover, she was determined to

partner with a company that shared her passion for delivering

unparalleled client experience.

Michelle found everything she was looking for with Guaranteed
Rate, which serves all fifty states. “I saw that the company
possessed the positive mindset, grit, and endurance needed to
weather industry storms,” says Michelle. “And I was excited to
join a team that was emerging as one of the most innovative retail

mortgage lenders in the United States.”

Throughout her career, Michelle has relished the unique chal-
lenges that each day brings, and she appreciates that no two client
scenarios are ever alike. Whether she’s handling simple stream-
lined refinances or complex investor purchases, Michelle takes
pride in crafting custom mortgage solutions that help her clients

and referral partners build generational wealth through real estate.

Michelle acknowledges that the current market poses challenges,
but this industry veteran confidently states that with an innova-
tor’s positive attitude, these obstacles shall pass. “I have had the
advantage of watching market trends ebb and flow, and I under-
stand the value in leveraging cutting-edge technology to contin-
ually improve processes,” shares Michelle. “However, certain
strategies remain constants in growing my business and helping

my referral partners grow theirs.”

Michelle with her dog, Willow.
Photo credit: Linda B Photography
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Her collaborative approach resonates
not only with her clients, but with her
REALTOR® partners as well. They
appreciate her team-oriented mindset
and recognize the value she brings to
every transaction. With her partners,
Michelle understands and welcomes
the weight of responsibility they
place in her hands when introducing
her to their clients. By going above

and beyond to save her partners time

i
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and make them look good, Michelle
ensures that the trust and confidence

they have in her is well-placed.

Michelle’s customer-centric approach
sets her apart from the competition.
She genuinely cares about her clients’
well-being and strives to provide the
best possible solutions for their unique
needs. Her team members reflect her

beliefs, energy, and work ethic.

“I could not do what I do every day
without the support of the fantastic team
that has been behind me for many years,”
shares Michelle. “Jen, Derrick, Kaide, and
Tina are there every step of the way,” she
says. Michelle views her team as a family.
As an extension of her, she says, together,
they live out the business and client care

philosophy she has become known for.

As someone who has always been commit-
ted to continuous learning, Michelle enjoys
inspiring others in her community to do
the same. She encourages her team, part-
ners, and clients to stay up-to-date and
embrace new knowledge. She believes that
staying ahead of market trends and under-
standing the latest advancements in tech-
nology are vital for success. By fostering a
learning mindset and sharing her expertise
with clients, partners, and colleagues
alike, Michelle is able to empower them to
adapt and thrive in the ever-changing and

evolving real estate landscape.

Michelle looks for ways to lift others up
by serving and giving back to the commu-
nities in which she lives and works. She
supports the By the Hand Club for Kids,
Stepping Stones Network, and serves in
prison ministry programs in Chicago and

Colorado Springs.

In her downtime, Michelle finds solace

in the serenity of nature and the moun-
tains. Whether she’s hiking with her dog,
Willow, or exploring her newfound pas-
sion for fly fishing, Michelle embraces the
opportunity to recharge and find inspira-
tion in the beauty of the natural world.

You will also find Michelle enjoying time
with her husband, Garry. In a funny twist
of fate, they actually met years before,
but reconnected at a mutual friend’s book

release party. They were married in 2020.

Michelle remains steadfast and focused on
the future. She firmly believes there are
endless possibilities for growth and suc-

cess for everyone: “The sky is not falling,

Michelle with her husband, Garry.
Photo credit: Elevate Photography

despite what the media would have us believe. We need to remember
what [author and evangelist] Robert H. Schuller said: ‘Tough times

never last, but tough people do!”” she says.

Michelle is passionate about mentoring those new to the business and
warmly invites her fellow colleagues in the real estate industry to
connect with her. She is eager to support REALTORS® on their own
journeys—to help them navigate the complexities of the market and

reach new heights of achievement.

1 Schuller, Robert H. Tough Times Never Last, But Tough People Do! New York: Bantam
Books, 1984.

To reach Michelle Bobart and to learn more about the services she and her team at
Guaranteed Rate provide their clients, contact Michelle at (312) 953-7365. You can also
visit her website: rate.com/MichelleBobart.

| have had the advantage of

watching market trends ebb and

flow, and | understand the value in

leveraging cutting-edge technology to

continually improve processes., ,
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Guaranteed on-time closing
or your buyers get $5,000

Finding the right home is exciting, and we're committed to making homebuying as easy
as possible. The Chase Closing Guarantee' will give your buyers the confidence they need
to plan their move. We promise an on-time closing in as soon as three weeks to give you
and your buyers peace of mind, or they get $5,000, if they qualify.

Visit chase.com/cg for more details about closing fast.

Contact me today — I'm here for your buyers:

Michael Touloupakis CPC, Senior Home Lending Advisor
National Achiever 2023

T:(312) 420-7407

michael.touloupakis@chase.com
homeloan.chase.com/michael.touloupakis

NMLS ID: 223993
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Scan to visit my website

CHASE

"Ask me about eligibility, timing and documentation requirements. Contract closing date must be at least 21 calendar days (30 calendar days for FHA- and VA-insured loans and 60 calendar days for all cooperative project
(co-ops) purchases) after receipt of a completed mort%age application, supporting documents and a fully-executed purchase contract. Loan type, property type and other restrictions and limitations appIJ. This offer is
subject to change at any time without notice. Al home lending products are subject to credit and property approval. Rates, program terms and conditions are subject to change without notice. Not all products are available
in all states or for all amounts. Other restrictions and limitations apply. The Chase Closing Guarantee may be reported on Form 1099-MISC. Your clients should contact their tax advisor or the IRS for more details. For real
estate and lending professionals only and not for distribution to consumers. This document is not an advertisement for consumer credit as defined in 12 CFR 1026.2(a)(2).

ﬂ Home lending products provided by JPMorgan Chase Bank, N.A. Member FDIC
©2023 JPMorgan Chase & Co. B0423-1102885 10590285 0423_18984499



»» agent feature

By Lauren Young
Photos by Prestige Real Estate Images Inc

“I feel like my time as an actor and performer has really
helped me as a REALTOR®,” says Bucky Cross, broker
at Baird & Warner. “I have no issues walking into a
situation that some may find awkward and acclimating

pretty quickly.”

After growing up in a small farm town in southern Illinois,
Bucky moved to Lake Forest to attend the now closed
Barat College, a small private school. He majored in the-
atre and dreamed of becoming a professional actor. Upon
graduation, Bucky married his college sweetheart, moved
to the city, and got a job at Chicago Title & Trust Company
to pay the bills. Eventually, he lost that job and faced

uncertainty about what to do next.

“I had no idea what I was going to do, but knew I still
wanted the flexibility [in my schedule] to continue to audi-
tion and perform,” Bucky says. “A friend suggested I get

-

my real estate license since I already had some familiarity

with the industry.”

The year was 2007 and Bucky was entering a hot real
estate market. He expected to be able to succeed instantly
and without much challenge. But he was in for the rude
awakening of the typical, obstacle-filled early days of a

new agent.

“I tried to make a go of it full-time for the first year with
the sole financial burden falling on my wife,” he says.

“Needless to say, it didn’t go as planned.”

Needing supplemental income, Bucky got a job at Orbitz,
the online travel company, through a temp agency. And
he continued to sell real estate to family and friends and
audition for commercials and television. Then came the

blow of the housing market collapse in 2008.
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“I’ve never been afraid of hard work,
but my early years as a REALTOR®
were not easy,” states Bucky.
“Through the support of my wife, key
friend referrals, plus a lot of humility
and perseverance, I was eventually

able to find success.”

During that down-market period, Bucky
began to teach home-buying seminars
that focused on helping buyers secure
tax incentives. By putting his skills as
an actor to greater use in his real estate
career, he started to build a network of

future clients. He slowly gained traction
and then, finally, his business took off.
In 2013, Bucky joined Baird & Warner,
where he is today, and decided to retire
from acting. The following summer, he
was able to quit Orbitz and become a
full-time REALTOR®.

“Real estate is the catalyst for
achieving all my dreams and goals,”
says Bucky. “It has allowed my family
to go on amazing adventures and
build incredible memories. I have the

opportunity to serve others every day,

If you do your best to help
others, success will come.

Bucky and his family.
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and I'm incredibly fortunate to be able
to do the thing I love.”

Outside of work, Bucky and Melody,
Bucky’s wife of twenty-three years,
spend their downtime traveling,
exploring area restaurants, and stay-
ing active in the life of their ten-year-
old daughter, Calista. Supporters of
Chicago’s theatre scene, they attend
live theatre and other art events in

the city whenever they can.

-

Bucky skating downtown with his wife, Melody,
and their ten-year-old daughter, Calista.

Looking forward, Bucky hopes to con-
tinue building his business, turning
friends into clients and clients into
friends. Thanks to the many lessons
he learned from his background and
years of diverse experiences, Bucky
has found an attitude of gratitude

which gives him extra motivation.

“I've found that it’s important to
schedule your day and wake up with
a purpose, and to approach this job
with a servant’s heart,” he notes. “If
you do your best to help others, suc-

cess will come.”

“Whenever I feel unmotivated or
down, I think about how fortunate

T am to get to do what I do and to
have what I’ve been able to build,” he
adds. “The privilege that comes with
this career is not lost on me. [I feel]
Gratitude, gratitude, gratitude.”

Discover the ease
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INFO@REALTOR360PRO.COM | 816-769-2256 | REALTOR360PRO.COM AT $89

Condos Made Simple By Corby Mortgage

- Approved Projects Require No Condo Questionnaire
which means your borrower saves $$$$3$$

+ VA, FHA, and conventional approvals
*Call me todiscuss how we do it better

CORBY MORTGAGE
Jeff Schneller, Susan

INTEGRITY - TRUST - DILIGENCE Castronova, and the whole

Corby team provided us
with the best rate
available and excellent
service throughout the
loan process. Would highly
recommend them to

We Are a Self-Employed Borrower Specialist
& Offer Some Of The Best Alternative Income
Documentation Solutions.

anyone purchasingor éEFfFOSCHNEIC-)If-fER
. 5 bl hief Operating Officer
2409 W 104th St. | Chicago, IL 60655 refinancing| ‘ N

(708) 268-5346 | jschneller@corbymortgage.com Bl L ' l‘




TAKE YOUR

LIFE

TO A HEALTHY
NEW LEVEL.

goosehead

INSURANCE

People are Talking about the
Goosehead Difference. ..

“I trust Kristine to help my clients with the same level of care and
dedication | would. | can stake my reputation on her service.
Working with Kristine is more like having a business partner with a
stake in your success than a service provider.”

Adele Lang | Chicago Association of Realtors 2017 Rookie of the Year | Baird & Warner

=y

goosehead

INSURANCE
“The Power of Choice”

Kristine Pokrandt | Agency Owner
Kristine.pokrandt@goosehead.com | 708-858-1246

Gooseheadinsurance.com/agents/kristine-pokrandt/
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Personal Training Programs are perfectly tailored
to your precise needs.

We will create a program for you if you have a specific
health and wellness goal to make sure that you achieve it.

Our personal training programs lead to faster progress
and higher satisfaction.

OFFERING WELLNESS AND FITNESS i . l 1
TRAINING TO RESIDENTS AND
EMPLOYEES IN THE DOWNTOWN | i
CHICAGO AREA TOWERS

708-476-5328

SunnyBiggyFitness@gmail.com
Mobile Services Available
In The Chicago Area

www.sunnybiggyfitness.com

McMﬂéisﬁfter

Painting & Decorating
“Where Vision Becomes Reality”

The Right Color-Makes
' All The Difference

Kevin McVicker, Owner
4 GET A QUOTE ‘. 773-268-2050
info@mcmasterpainting.com
www.mcmasterpainting.com

5 ]

W iy HARLS D 20285, 1L - D71 ORI

Show your clients you value them
MAKE ITLOCAL. MAKE ITiCANDEE.

Custom Apparel Branded Media Online Stores
Closing Gifts and Sets

www.icandeemarketing.com | 773-754-0493

\ simple way to elevate the homebuying experience
Your clients are booking for the best possible homebuying experiencs with [oban oplions

Will Madden

customized o their needs. And that's exactly why I'm here VP of Morgage Lending

My team and | are always available 1o help you and your clients with 8 home purchase O: (773) 360-0836 1 C: (847) 946-62 04
or fefingnce. Pl do whalever it takes Lo make the process seamless and simple on their properrate.com/WillMadden
wiay home willmaddendproperrate.com

Find out why agents and clients both love working with me. Let's talk! 1800 W Larchmont Awve, Suite 301

Chicago, IL 60613

CriEed, B0 W Laschvoet Ao, Switn 3011, Cheag
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agent feature

By Chris Menezes
Photos by Caleb Pickman

Jeannette

A Shooting Star

When Jeannette Pawula entered the real estate scene in
2017, she did so with the force and brilliance of a shoot-
ing star. Everything in her life seemed to add up to that
moment, and her path leading up to it was just as vibrant
and impactful as the business she developed. She now
runs two thriving teams—one in Chicago and another in
Palm Beach, Florida—and is the real estate and lifestyle
expert cast member on 7he American Dream, as seen on
CBS, Fox, Roku, Netflix, the CW, and Apple TV.

One to conquer and shine, Jeannette grew up in the north-
west suburbs of Chicago. Her Eastern European immigrant
father instilled in her the values of a strong work ethic and
commitment to education. These values would eventually

become the driving force behind her success in real estate,

as well as her other pre-real estate endeavors.

After graduating from the University of lowa with a degree
in history and education and a minor in political science,
Jeannette became a high school teacher and even partici-
pated in a TV show in her early 20s. Her life took an unex-
pected turn when she later entered commercial real estate

development and began traveling internationally.

Driven by her passion for traveling and helping others,
Jeannette founded an international nonprofit where she
opened an orphanage in Haiti and a residential center in
Colombia, supporting and helping to advance the lives of
children who were living on the street. Jeannette worked
in commercial development with Leopardo Companies for

eight years. Her humanitarian work spanned thirteen years.
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Jeannette with her team (Erin Harper - Broker, Ed Wolf - Broker,
Jeannette Pawula - Team Lead, Michele Parisotto - Broker).

“The experiences I had during those thirteen years taught
me that every person has a unique story, and it’s important
to approach each situation with empathy and understand-

ing,” she says.

As the children Jeannette had adopted and raised in

the orphanage began to enter transitional programs,

she started focusing more on her own future and
pursuing a better life for herself. She first considered

a career in PR, given her experience in television, but
then spoke to a friend who was a real estate agent in
Chicago. Her friend told her, “Girl, you were meant to
be a REALTOR®. With your personality, work ethic, and

network, you would crush it.”

Jeannette took her friend’s advice,
passed the real estate licensing exam,
sent out an “I'm a REALTOR®” e-blast,
and within a week, won her first listing:
a $1.3 million dollar property. “That
was an exciting and empowering phase
of my life—to feel success in a different
way. As an NGO founder, success was
always about ‘the better you do, the
more you can give to others.’ Now [in
real estate], it became about giving back
to yourself! Real estate was fun, edgy,
and always changing. It was a switch
Ineeded in my life, and I was so ready
to hit the ground running, thirsty for
success. It felt like everything in my life
had led me to this point and I knew 1
had found my calling.”

Jeannette loves working one-on-one
with clients and finds it extremely
fulfilling to help them through

major transitions in their lives. This
passion, combined with the strong
collaborative work environment she’s
developed and the support from her
team members, makes the Jeannette
Pawula Group a force to be reckoned

with in the industry.

Her team includes dedicated profes-
sionals Dani Seitz, Erin Harper, Ed
‘Wolf, Michele Parisotto, and Alexa
Alvarez. They operate as a close-knit
work family, dividing and conquering
to achieve success. They pride them-
selves on their vibrant, enthusiastic
approach, and their genuine desire to
connect with clients and understand

their needs.

The team’s commitment to providing
exceptional service has led to the
majority of their business coming
from referrals, earning them the
status of a CAR® Top-Producing Team
since 2020.

“My success would not be possible
without my team in the last couple of
years,” Jeannette emphasizes. “My
work family and I communicate every
day. Real estate isn’t just a job for us,

it’s a way of life.”
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Don’t Get BUBRNT On A Bad Inspection!

My success would not be possible without my team in the last

'!'HL‘L[I J.E?ﬂ:‘m @ L‘j @ RIGARD

Radon Testing, Termite Inspection & Sewer Scope Available, 5 Year Roof Warranty

couple of years... Real estate isn’t just a job for us, it’s a way of life.”

Jeannette is not interested in growing
alarge team. Instead, she cherishes
the personal touch of a small group.
“For us, it’s not about crunching num-
bers as much as it is about elevating
our brand and services,” she explains.
“I've been expanding aggressively into
Palm Beach and Jupiter, Florida, and

I’'m thrilled to see the business soar.”

Jeannette sees to it that her personal
life is as vibrant as her professional
one. She splits her time between
Chicago and Florida, enjoying sunrise
beach walks, meditation, Pilates, and
hot yoga. Jeannette is passionate
about the concept of flow and the

law of attraction, and loves reading
books on spirituality and the uni-
verse. A self-proclaimed foodie and
wine enthusiast, she often interviews
Michelin Star chefs on her real estate
and lifestyle TV show in Chicago. Her
love for travel frequently takes her to
wine-country destinations like Italy

and the south of France.

As an ardent dog lover, Jeannette

supports organizations such as Great
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Lakes Mastiff Rescue in Chicago and
Big Dog Ranch Rescue in Palm Beach.
She is a devoted dog mom to Brutus,
her 130-pound English mastiff rescue,
and cherishes spending as much time

with him as possible.

Jeannette’s advice to up-and-coming
top producers is to cultivate morning
success habits, stay humble, and always
prioritize the customer. By building
relationships with other agents and

fostering a supportive network, she

Jeannette with Brutus, her 130-pound English
mastiff rescue.

believes that real estate professionals

can achieve great success.

Focused on a bright future ahead,
Jeannette is eager to continue ele-
vating her brand and expanding her
business in Chicago and Florida. For
her, success encompasses achieving
personal goals, balance, happiness,
rhythm, and harmony. With her
determination and passion, there’s no

doubt she’ll continue to achieve it.

Jeannette wine tasting on the Aeolian Islands
in Italy.

OME ADVANTAGE
INSPECTIONS

We Back All Home Inspections with a FREE 90 Day Warranty!

312-401-0299 ¢ HAIPRO.COM

the perfect loan.

With home loans for all of your clients’ home
buying needs, there has never been a better

time to check out CrossCountry Mortgage!

¢ Portfolio Loan Options  *  Down payment
assistance programs

v Special Doctor
Programs ¥ 5+ Lnit Multifarmily
Financing

The perfect home deserves

-
c%:@ Northwestern Mutual’

Chicago | Downers Grove | Naperville | Schaumburg

Jonathan G Dickinson

Financial Advisor

847-969-2585

www.jonathan-dickinson.com
1475 E Woodfield Rd #900, Schaumburg;, IL. 60173

Northwestern Mutual is the marketing name for The Northwestern Mutual Life Insurance Company, Milwaukee, W1 (NM) (life and disability insurance, annuities, and life insurance wit
long-term care benefits) and its subsidiaries. Jonathan Galen Dickinson is an Insurance Agent of NM and Northwestern Long Term Care Insurance Company, Milwaukee, Wi, (long-term

care insurance) a subsidiary of NM, and a Registered Representative of Northwestern Mutual Investment Services, LLC (NMIS) (securities), a subsidiary of NM, broker-dealer, registered
investment adviser and member FINRA and SIPC of Mutual Wealth M Company®, Milwaukee, W (fiduciary and fee-based financial planning
services), a subsidiaty of NV and federal savings ban.
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P events

Photos by Elliot Powell and Caleb Pickman

SPRING
EVENT

Hosted by Kennedy Rooftop

Kennedy Rooftop was an excellent place to

reconnect with the Chicago Real Producers

community and enjoy the fantastic sites of
the city while enjoying all spring has to offer. RAFFLE WINNERS
Our Preferred Partners never fail to deliver

Thank you to everyone who attended, pro- great raffle prizes! Check out the winners.
vided raffle prizes, and helped make the event

a success. We look forward to seeing you again

this fall at the next event. Enjoy the photos!

Ryan McKane won Cubs tickets and a gift card to
the Hotel Zachary Chicago from Lisa McNamara and
Janelle laccino with Rose Pest Solutions.

Hp i R s | et

T BD i

Theo Jordan won a spa package to Aire Ancient
Baths from Eileen Romito with Zenlist.

SODUCERS:

P =

Dennis Huyck won a Ravinia Night Out that included
a bottle of wine, a picnic blanket and gift card to
Ravinia from Stuart Keeshin with Keeshin Inspection.
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Saturdays Arlington Heights
Saturdays

Saturdays

May 13 - Oct 14
Jun10 - Oct 14
May 20 - Oct 28
Jun10 - Oct 28
Apr - Nov

Apr 15 -Oct 28
May - Sept
May - Oct
May 6 - Oct 14
Jun - Oct

Jun - Nov

May - Sep

-12pm
-12pm
Saturdays
Saturdays
Saturdays

-Tpm
-lpm
-2pm
-12:30pm
-Tpm
-lpm

Saturdays
Saturdays
Saturdays
Saturdays
Saturdays
Saturdays

-12pm
-12pm
-12pm

Marvin's Mailers « lers.com ¢ 630-548-2650

EXPERTS IN REAL ESTATE
TAXES & ACCOUNTING
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Stand Out. Stay Top of Mind. Sell More.

630.548.2650 - marvinsmailers.com - hello@marvinsmailers.com

Saturdays
Saturdays
Saturdays
Saturdays
Saturdays
Sundays
Sundays
Sundays
Sundays
Sundays
Sundays
Sundays
Sundays
Sundays
Sundays
Sundays

OO

9 ‘%ﬁ

MARVINS
MAILERS

FRUITS S VEGETABLES

May - Oct
10am - 2pm  May - Sep
8am - 12pm  June - Sept
8am-2pm  Apr8-Oct28

Apr 15 -Oct 28

Palatine 7am - Ipm

8am - Ipm /,'/l”ff’l,é to a Better Mortgage Experience™
9am - Ipm Jun - Sep
8am-12pm JunTl-Oct 8
8am-2pm May 15 - Oct 30
9am - 3pm  Apr - Dec

9am -2pm  Apr - Nov

9am -lpm May 7- Oct 22
10am - 3pm  Jul 2 - Sep 24
8am - Ipm Jun 4 - Oct 29
9am-1lpm  Jun4 - Sep 24
12pm -4pm Jun 2 - Sep 15
4pm -7pm  May 5 - Sep 29

630-687-6030

toddgosdenteam@compmort.com
www.toddgosdenteam.com

 » _Compass Mortgage
[ THE ToDD GOSDEN TEAM |
i
#weTHANKYOUwin

tEoen llinois Residential Mortgage Licensee NMLS #21808, NMLS #211217

Glen Ellyn

Enter monthly for
a chance to win!

With over 20 years specializing in
real estate accounting and tax
strategies, our team of experts can
guide you in achieving maximum
return and growth for your
business. From commercial and
residential developers to agents
and investors, we understand the

complexities of your business.

Hechtman Group

Exceptional CPA services fo

small businesses with big plans

= 847.256.3100

@ info@thehechtmangroup.com  www.thehechtmangroup.com @i
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IFlexible solutions
to give your clients the
confidence to close

dulla group

ATUNITED HOME LOANS

HOME STARTS HERE

1000 N Milwaukee Ave
Chicago, 11. 60642

312-520-0069

uhloans.com

ACCOUNTING

CERTIFIED PUBRLIC co {TAHTS, P.C

WE'LL HANDLE THE STRESS OF YOUR ACCOUNTING
SO YOU CAN FOCUS ON YOUR CLIENTS.
asmuchas .
pﬂzm_ﬁm () (773) 7271767

(Tux Preparation _-)

Glmnciul Reporting )

(consutting | )
(Dutsourced DFG)

(Bcokkeepir‘:g )
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Schedule your
sCssioy, | %n_,

(847) 732-0507 | sonyamartin.com

SONYAMARTINPHOTOGRAPHY
€3 SONYA MARTIN PHOTOGRAPHY
2 @SMARTINPHOTO

THOUGHTFUL SOLUTIONS IN INTERIOR DESIGN

I'LL HELP YOU CLOSE YOUR DEAL FAST BY
PROVIDING A VISION TO YOUR CLIENTS OF THEIR

Suburban Office
4819 Main St., Ste D | Skokie, IL 60077
(847) 213-1008

Paul A. | -
Youkhana =
A Attorney =

LAW OFFICES O
PauL A. YOUKHANA

BLAIR CROWN
DESIGN

224-}'0?-0] 38

BLAIR@BLAIRCROWNDESIGN. COM
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TOP 250 STANDINGS

Teams and individuals from January 1, 2023 to May 31, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $

1 Matt Laricy 60 $30,753,044 63 $33,759,211 123 $64,512,255 35 Owen Duffy 1.5 $9,388,100 5 $1,845,000 16.5 $11,233,100
2 Jeffrey Lowe 255 $39,080,000 15 $17,766,900 37 $56,846,900 36 Susan Nice 3 $1,287,500 4 $9,905,000 7 $11192,500
3 Benyamin Lalez 16.5 $11,639,000 70 $31,607,069 86.5 $43,246,069 37 Karen Schwartz 7.5 $5,837,500 9 $5,324,900 16.5 $11,162,400
4 Leigh Marcus 38 $24,983,540 28 $15,372,500 66 $40,356,040 38 Margaret Baczkowski 6.5 $4,663,302 4 $6,320,000 10.5 $10,983,302
5 Emily Sachs Wong 1.5 $22,263,750 10 $15,258,000 215 $37,521,750 39 Darrell Scott 5 $2,961,300 17 $7,998,400 22 $10,959,700
6 Grigory Pekarsky 125 $4,547,500 63.5 $29,274,450 76 $33,821,950 40 Millie Rosenbloom 7 $4,758,250 4 $5,788,000 1 $10,546,250
7 Chezi Rafaeli 17 $19,436,000 8 $10,996,000 25 $30,432,000 4 Patrick Teets 5 $6,260,000 3 $4,275,000 8 $10,535,000
8 Carrie McCormick 125 $14,653,000 75 $10,508,500 20 $25,161,500 42 Sophia Klopas 6.5 $4,502,500 9 $6,005,000 15.5 $10,507,500
9 Elizabeth Brooks 20 $24196,773 0] $0 20 $24196,773 43 Kai Schirmacher 1.5 $2,508,750 4 $7,975,000 55 $10,483,750
10 Jennifer Ames 14 $16,764,000 2 $6,555,000 16 $23,319,000 44 Nicholaos Voutsinas 6 $3,800,000 10 $6,578,900 16 $10,378,900
1 Sam Jenkins 9 $12,690,000 7 $10,582,850 16 $23,272,850 45 Kimber Galvin 0.5 $150,500 12 $10,211,000 125 $10,361,500
12 Katherine Malkin 3 $11,115,000 2 $12,065,000 5 $23,180,000 46 Jill Silverstein 7 $6,773,000 5.5 $3,427,000 125 $10,200,000
13 Katharine Waddell 13.5 $9,036,500 14.5 $9,307,165 28 $18,343,665 47 Lindsey Rivollier 8 $9,961,636 0 $0 8 $9,961,636
14 Alexandre Stoykov 4 $2,181,500 32 $15,296,950 36 $17,478,450 48 Julie Busby 45 $2,012,750 13.5 $7,884,860 18 $9,897,610
15 Joanne Nemerovski 4 $7,429,000 8 $9,827,500 12 $17,256,500 49 Mario Greco 14 $6,817,490 7 $2,848,750 21 $9,666,240
16 Sam Shaffer 3 $3,422,500 225 $13,191,335 255 $16,613,835 50 Peter Angelo 8.5 $9,534,056 0 $0 8.5 $9,534,056
17 Susan Miner 35 $15,725,000 1 $785,000 45 $16,510,000

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are
omitted. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the
19 Hayley Westhoff 10 $7,064,755 10 $8,627,680 20 $15,692,435 entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based
on Chicago proper only and may not match the agent’s exact year-to-date volume.

18 Lauren Mitrick Wood 5.5 $3,202,250 14.5 $12,919,750 20 $16,122,000

20 Timothy Sheahan 12 $8,889,626 4 $5,971,000 16 $14,860,626
21 Eugene Fu 9.5 $8,354,500 7 $6,281,500 16.5 $14,636,000
22 Daniel Glick 10 $8,533,500 6 $5,640,500 16 $14,174,000

23 Leila Zammatta 6 $12,985,328 1 $520,000 7 $13,505,328 YOUR TRUSTED
24 Jason O'Beirne 1 $9,255,300 9 $4,214,000 20 $13,469,300 ADVISER FOR
25 Melissa Siegal 12 $8,847,000 9.5 $4,295,950 215 $13,142,950 ALL THINGS

26 Kelly Parker 2 $985,000 14 $12,081,500 16 $13,066,500 REAL ESTATE

27 Joshua Lipton 5 $5,411178 6.5 $7,431,500 1n5 $12,842,678

28 Konrad Dabrowski 9.5 $9,015,750 6.5 $3,324,742 16 $12,340,492

29 Camille Canales 4 $1,924,750 14.5 $10,090,488 18.5 $12,015,238

30 Karen Biazar 9.5 $6,041,000 13 $5,937,500 225 $11,978,500

31 Scott Newman 14 $4,411,350 1 $7,403,250 25 $11,814,600

32 Rafay Qamar 19 $6,350,850 16 $5,218,400 35 $11,569,250

33 Melanie Giglio 4 $2,211,000 14 $9,202,400 18 $11,413,400

34 Melanie Everett 3 $1,446,000 19 $9,887100 22 $11,333,100 KEVIN CAMDEN - 630.789.5896

kevin@camdenlawoffice.com | www.camdenlawoffice.com CAMDEN LAW OFFICE, LLC
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" personally used them a few times. We also
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The movers were courteous and unrushed.
| really enjoyed the process. | would never
imagine packing my own things again...
HZ2H Movers was a great experience, I'm
really happy we used them. 8 , ,
- John Grafft ™

Award-Winning Realtor

HZH Movers is my "go-to" moving company
for the past 9 years. My employees and |

get a lot of praise from our clients who use
their services. These guys are fantastic and
for me, it is important to have a company |
can trust so my clients have a peace of
mind and a good experience when it ’ ,
comes to moving. o

: - Alex Stoykov
GET A FREE QUOTE BY CALLING US AT 773-236-8797
_‘_ - '-..—L_:_.:::_‘;::r:—_:d:-' " TESTIMONIAL: “Highly recommend. Super transparent and very organized! They were on time and
\__“_:'—-:" =0 careful with my things. You can expect multiple phone calls and emails in advance to confirm all
N = 1 ) questions are answered and the plan is exactly in place and what you need. They are very receptive
\':; v to feedback. It's no surprise this place is so terrific; it's a woman-owned business!” - Louise |.

O 4250 N Marine Dr, | Chicago, IL, 80613

h2hmovers.com #®o0@® %




TOP 250 STANDINGS

Teams and individuals from January 1, 2023 to May 31, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $

51 Jennifer Mills 75 $7,960,000 1 $1,400,000 8.5 $9,360,000 85 Elizabeth Ballis 7 $5,400,000 2 $1,430,000 9 $6,830,000
52 James D'Astice 1 $480,000 19 $8,848,399 20 $9,328,399 86 Julie Harron 4 $4,720,000 1 $2,100,000 5 $6,820,000
53 James Sheehan 75 $8,815,300 1 $429,000 8.5 $9,244,300 87 Kevin Hinton 35 $1,348,000 9 $5,450,852 12.5 $6,798,852
54 Suzanne Gignilliat 5 $7,689,000 1 $1,530,000 6 $9,219,000 88 Stephanie Loverde 45 $2,279,400 75 $4,498,573 12 $6,777,973
55 Timothy Salm 3 $6,337,500 3 $2,770,000 6 $9,107,500 89 Cadey O'Leary 3 $3,298,000 2 $3,476,000 5 $6,774,000
56 Richard Kasper 4 $3,384,066 10 $5,683,000 14 $9,067,066 90 Peter Green 35 $1,953,099 6 $4,790,000 9.5 $6,743,099
57 Lance Kirshner 6.5 $3,529,000 4 $5,316,500 10.5 $8,845,500 91 Patricia Young 5 $3,731,500 3 $2,839,000 8 $6,570,500
58 Amanda McMillan 4 $2,005,000 9.5 $6,811,213 13.5 $8,816,213 92 Elizabeth Lassner 2 $1,020,000 6 $5,544,900 8 $6,564,900
59 Fadya Kashkeesh 5 $4,337,000 5 $4,337,000 10 $8,674,000 93 Gail Spreen 7 $3,039,500 3 $3,525,000 10 $6,564,500
60 Cynthia Sodolski 35 $2,638,000 75 $6,001,400 n $8,639,400 94 Benjamin Lissner 2.5 $986,000 15 $5,567,000 17.5 $6,553,000
61 Michael Hampton 8 $8,618,189 0 $0 8 $8,618,189 95 Steven Powers 4 $2,544,000 4 $3,979,500 8 $6,523,500
62 Colin Hebson 45 $2,673,500 15 $5,583,000 16 $8,256,500 96 Zachary Redden 15 $761,000 8 $5,758,120 9.5 $6,519,120
63 Tommy Choi 10.5 $4,307,200 9 $3,888,000 19.5 $8,195,200 97 Lucas Blahnik 3 $3,633,000 5 $2,848,900 8 $6,481,900
64 Karen Ranquist 8.5 $5,027,500 3 $2,899,500 15 $7,927,000 98 llsa Conover 55 $4,668,956 4 $1,783,400 9.5 $6,452,356
65 Brian Loomis 1 $675,000 2 $7170,000 3 $7,845,000 99 Harry Maisel 7 $4,126,400 3 $2,311,000 10 $6,437,400
66 Edward Grochowiak 3.5 $2,463,700 9 $5,375,600 12.5 $7,839,300 100 R. Matt Leutheuser 15 $5,042,500 1 $1,350,000 2.5 $6,392,500
67 Michael Maier 8.5 $6,395,000 4 $1,443,000 12.5 $7,838,000

68 Linda Levin 5 $4,882,900 5 $2744.000 7 $7626.900 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are

omitted. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the
69 Stefanie Lavelle 5 $3.575.500 6 $4.035100 1 $7.610,600 entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based
' ’ ’ ' T on Chicago proper only and may not match the agent’s exact year-to-date volume.

70 Linda Shaughnessy 1 $2,860,000 3 $4,685,000 4 $7,545,000
71 loannis Floros 2.5 $1,312,250 12 $6,181,800 14.5 $7,494,050
72 Thomas Moran 15 $2,217,000 5 $5,253,000 6.5 $7,470,000 | 2l i
. =

I S e 2 e e e Home loans. Made human’®
74 Michael Greco 6 $2,966,000 7 $4,455,000 13 $7,421,000 i ! £ N 1
75 Danielle Dowell 75 $4,502,000 6 $2,797,500 13.5 $7,299,500 i
76 Elizabeth Amidon 8 $3,991,000 7 $3,289,000 15 $7,280,000
77 Heather Seidelman 75 $4,197,000 4 $2,967,000 1.5 $7,164,000
78 Diana Grinnell 5 $3,064,900 5 $4,052,000 10 $7116,900

' Angie Wozniak
79 Joelle Cachey Hayes 45 $7109,000 0 $0 45 $7109,000 i g

o~ Parsonol Montgage Advisor | nmis# 1378090

80 Barbara O'Connor 4.5 $1,788,750 8.5 $5,220,700 13 $7,009,450 ??3_359_1 516 I Of_ﬁce
81 Jacob Tasharski 3 $1,815,000 3 $5,140,000 6 $6,955,000 \ ! 53“-4"4-5425 I CE"
82 Juliana Yeager 45 $2,259,250 8 $4,692,500 125 $6,951,750 Angie.Wozniak@nationslending.com
83 Michael Rosenblum 7 $6,860,000 1 $20,000 8 $6,880,000
84 Kathleen Malone 5.5 $4,730,500 15 $2,111,500 7 $6,842,000
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Experienced Real Estate Attorneys
you and your clients can trust when it's time to

| MC office 312.332.5020 | fax 312.332.5021 | jason@jmclawgroup.com | jmclawgroup.com

LAWGROUP 11 West Washington Street, Suite 1500 - Chicago, IL 60602 | 9661 W. 143rd Street, Suite 201 - Orland Park, IL 60462

«ZENLIST

Give your clients the best
home search experience

ﬂ‘i 3, 101@1- 4.8/5

» Let clients create custom searches = Access public &private listings
s Keep clients off public search sites & Save an avg of 10+ hrs/week
= App stare rating of 4.8/5 stars = Monitor client activity

E.?:m Scan here to ) prope s | CHIISTIES
ssirinl | = LE a2 start your 30 -
WAWW. PAULAINTERIORS.COM = day free triall 'D M e‘(p kw

B crAULAINTERIORS | 773 7381506
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== TOP 1% MORTGAGE
ORIGINATOR

Scotsman Guide
2012-2022

LICENSED IN ALL 50
STATES

$1B+ IN MORTGAGE
ORIGINATIONS

MALC B | L F
BOBART

3,500+ FAMILIES
SERVED

MORTGAGES
WITH YOUR
BEST INTEREST
AT HEART

Licensed to serve you and
your clients in all 50 states,
Michelle's personalized,
efficient mortgage process
provides outside-the-box
solutions for even the most
complex financial situations.

Whether a seasoned property
investor or a first time
homebuyer, count on The
Michelle Bobart team's
tenured guidance to help you
meet and exceed all your
clients' mortgage needs.

MICHELLE
* BOBART

Contact Michelle today!
512.965.7565

@EHUAL HOUSING LENDER VP NMLS 137164 | GR NMLS 2611 For more information, visit nmisconsumeraccess.org



TOP 250 STANDINGS

Teams and individuals from January 1, 2023 to May 31, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
101 Jeffrey Herbert 35 $2,075,000 6 $4,274,400 9.5 $6,349,400 135 Alexander Cohen 3 $1,742,500 4 $3,777,000 7 $5,519,500
102 Susan O'Connor 2 $2,471,000 3 $3,875,000 5 $6,346,000 136 Nicholas Colagiovanni 55 $3,269,500 1 $2,250,000 6.5 $5,519,500
103 Leopoldo Gutierrez 1 $540,000 n $5,785,500 12 $6,325,500 137 Roman Patzner 1 $160,000 9 $5,310,000 10 $5,470,000
104 Debra Dobbs 6 $3,420,000 4 $2,880,000 10 $6,300,000 138 Dawn McKenna 45 $4,647,250 1 $795,462 55 $5,442,712
105 lvona Kutermankiewicz 45 $5,085,500 1 $1,199,000 55 $6,284,500 139 Qiankun Chen 7 $2,598,300 6 $2,839,000 13 $5,437,300
106 Brandon Arnold 1 $547,000 3 $5,720,000 4 $6,267,000 140 Michelle Browne 55 $3,171,300 2 $2,220,800 75 $5,392,100
107 Rubina Bokhari 3 $2,153,200 2 $4,085,000 5 $6,238,200 141 Stephanie Klein Trout 1.5 $2,865,000 2 $2,500,000 35 $5,365,000
108 Lisa Blume 3 $2,478,000 9 $3,750,000 12 $6,228,000 142 Sarah Basken 2 $5,328,846 0 $0 2 $5,328,846
109 Kenneth Dooley 4 $3,448,320 3 $2,757,520 7 $6,205,840 143 Shay Hata 5 $2,403,500 4 $2,871,400 9 $5,274,900
10 Susan Kanter 5 $3,170,000 4.5 $3,004,000 9.5 $6,174,000 144 Layching Quek 4 $1,895,000 8 $3,377,900 12 $5,272,900
m Lisa Kalous 1 $620,000 10 $5,531,000 1 $6,151,000 145 Jesus Rojas 0 $0 n $5,250,000 1 $5,250,000
12 Elias Masud 35 $1,840,500 n $4,304,800 14.5 $6,145,300 146 Whitney Wang 25 $1,182,500 8 $4,054,000 10.5 $5,236,500
13 Caroline Moellering 8 $3,606,000 5 $2,496,000 13 $6,102,000 147 Daniel Close 2 $918,500 75 $4,317,000 9.5 $5,235,500
14 Heather Ditlevsen 5 $5,411178 0.5 $624,500 55 $6,035,678 148 Antonio Giamberduca 1 $3,315,000 2 $1,919,000 3 $5,234,000
15 Brad Lippitz 5 $3,603,750 5 $2,411,500 10 $6,015,250 149 Maureen Moran 0 $0 1 $5,200,000 1 $5,200,000
16 Tiffeny Meyers 4 $1,682,500 10 $4,319,900 14 $6,002,400 150 Scott Berg 13 $4,839,500 1 $350,000 14 $5,189,500
17 Brad Zibung 6 $3,305,000 55 $2,680,950 1.5 $5,985,950

118 Richard Aronson 45 $4,630,000 5 $1.347.500 65 $5.977.500 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are

omitted. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the
119 Lauren Shimmon 4 $1.420.500 6 $4.547,500 10 $5,968,000 entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based
’ ' T ’ ' on Chicago proper only and may not match the agent’s exact year-to-date volume.

120 Alexa Hara 25 $728750 6 $5,214,000 85 $5,942,750
121 Christie Ascione 05 $265,000 2 $5,565,000 25 $5,830,000
122 Stephanie Cutter 75 $3,718750 4 $2,111,000 1.5 $5,829,750 ’
WHERE YOWU'LL FEEL REAL ESTATE
123 Michael Yeagle 2 $3,450,000 1 $2,300,000 3 $5,750,000 T H E D I F F E R E N C E
124 Kelsey Mayher 1 $521,000 3 $5,213,672 4 $5734,672 BUSINESS SERVICES
We'll help you close the deal while keeping your business on
125 Rohit Malik 1 $925,000 3 $4,780,000 4 $5,705,000 . ; :
track with our tax and consulting services. ESTATE PLANNING
126 Randy Nasatir 25 $1,006,000 6 $4,689,000 85 $5,695,000
ELDER LAW
127 Misael Chacon 14 $5,231799 1 $425,000 15 $5,656,799
INCOME TAX
128 Jeanne Martini 15 $5,628,000 0 $0 15 $5,628,000
PREPARATION
129 Matthew Liss 35 $2,030,750 2 $3,558,840 55 $5,589,590
130 Ryan Hardy 25 $1,606,000 4 $3,970,000 6.5 $5,576,000
131 Brittany Strale 1 $425,000 12 $5136,257 13 $5,561,257 DY N I A L A V\/
132 Cara Buffa 4 $3,842,600 2 $1712,500 6 $5,555,100
dynialaw.com < 773-427-1900
133 Nicole Hajdu 4 $2,379,500 4 $3170,100 8 $5,549,600 )
al@dynialaw.com
134 Maria Kernahan 1 $735,000 5 $4,800,000 6 $5,535,000 710 W. Higgins Rd., Ste. 103
Park Ridge, IL 60068 K
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Physicians' Mortgage Program

We Believe Health Care Professionals Spend Their Time
Helping Others & Now its Our Turn To Help Them!

* No Income History Requirement

* Flexible Debt-to-Income Underwriting Guidelines

* Available for New Purchases or Refinance

* Various Property Types Allowed

* 100% financing to $1 million with no mortgage insurance
* MD, DO & DDS

Call Us Today To Learn More!

Jennifer Brown,
Senior Mortgage Banker
773-412-4250
jenniferl.brown@bmo.com
NMLS #222936

1200 E. Warrenville Road
Naperville, IL 60563

THERE IS NO TRANSACTION WHERE
SPEED AND ACCESSIBILITY MATTER MORE.

| understand,
and | deliver.

Attorney. Homeowner. Parent.

Bringing together the knowledge and expertise in the three
roles | embrace the most, | impart finesse and proficiency to
a fast-paced and challenging real estate market.

smowery@mowerylaw.com

(773) 279-9900 '|

MoweryLaw.com SHANE E. MOWERY
ATTORNEY AT LAW

o StateFarm’

AUTO | HOME | LIFE | BUSINESS | HEALTH

Eric Bielinski
773.775.2000
ericbielinski.com

6304 N. Milwaukee Ave.
Chicago, IL 60646

Eric Bielinski, Agent

[ ]
) Painting & Drywall | General Handymen
FIA It Pe Opi e www.fixitpeople.com

HANDYMEN PAINTING ELECTRICAL

0%: j‘ Z 4 Read our reviews!

WA 1
A ROIH\TING yelp.i;

Angies list
DRYWALL CARPENTRY PLUMBING Beviews yuu can trest

&£ f ~

312.898.9300 | info@fixitpeople.com 2837 N. Halsted, Chicago IL, 60657




TOP 250 STANDINGS

Teams and individuals from January 1, 2023 to May 31, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
151 Jennifer Rivera 7.5 $4,127,300 2 $1,029,900 9.5 $5,157,200 185 Jeffrey Proctor 2 $1,448,000 3 $3,215,000 5 $4,663,000
152 Deborah Hess 3 $2,466,750 4.5 $2,635,000 7.5 $5,101,750 186 Sherri Hoke 1 $780,000 3 $3,825,000 4 $4,605,000
153 Matthew Engle 25 $1,289,900 8.5 $3,790,000 1 $5,079,900 187 Cornelis Hoogstraten 2 $485,000 6 $4,106,500 8 $4,591,500
154 Robert Picciariello 18 $5,041,700 0 $0 18 $5,041,700 188 Tedi Smola 5 $1,548,500 8 $3,041,250 13 $4,589,750
155 Kathryn Barry 2 $617,000 8.5 $4,424,500 10.5 $5,041,500 189 Hadley Rue 4 $3,325,000 2 $1,242,000 6 $4,567,000
156 Kevin Bigoness 5 $4,544,000 1 $465,000 6 $5,009,000 190 Mark Dollard 6.5 $3,722,000 1 $845,000 7.5 $4,567,000
157 Craig Fallico 1 $3,831,000 2 $1,171,000 13 $5,002,000 191 Diana Radosta 2 $1,728,000 3 $2,837,500 5 $4,565,500
158 Guido Piunti 25 $728,750 1 $4,270,531 13.5 $4,999,281 192 Nicholas Apostal 6 $3,462,600 1 $1,102,000 7 $4,564,600
159 Meg Daday 6 $2,708,000 4 $2,287,500 10 $4,995,500 193 Gia Devenyi 35 $1,504,750 8 $3,034,200 1.5 $4,538,950
160 Julie Latsko 0 $0 2 $4,995,000 2 $4,995,000 194 Mario Barrios 1 $935,000 5 $3,600,000 6 $4,535,000
161 Brent Hall 7 $4,990,721 0 $0 7 $4,990,721 195 Elena Theodoros 1 $732,500 4 $3,777,500 5 $4,510,000
162 Elizabeth Caya 3 $930,000 9 $4,053,000 12 $4,983,000 196 Christopher Engelmann 1 $624,000 8 $3,830,850 9 $4,454,850
163 Brett Boudart 4 $1,760,000 7 $3,182,500 1 $4,942,500 197 Brenda Mauldin 3 $3,365,100 1 $1,050,000 4 $4,415,100
164 Ashley Cox 7 $3,330,000 3 $1,605,300 10 $4,935,300 198 Gwen Stark 6 $3,520,000 2 $888,500 8 $4,408,500
165 Tyler Stallings 3 $1,560,000 6 $3,373,500 9 $4,933,500 199 Philip Skowron 3 $4,400,000 0 $0 3 $4,400,000
166 Dawn Venit 9 $3,140,500 4 $1,764,000 13 $4,904,500 200 Kathleen Ullo 3 $4,111,375 0.5 $262,500 35 $4,373,875
167 Kimberly Gleeson 3 $4,900,000 0 $0 3 $4,900,000

168 Staci Slattery 7 $4.876,000 0 $0 7 $4.876,000 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are

omitted. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the
169 Marzena Frausto 2 $1155,000 10 $3.717,500 12 $4.872.500 entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based
T o ’ ’ on Chicago proper only and may not match the agent’s exact year-to-date volume.

170 Brady Miller 4 $1,860,000 9 $2,993,500 13 $4,853,500

7 Michael Shenfeld 35 $1122,930 6 $3,725,500 9.5 $4,848,430

172 Victoria Rezin 1.5 $998,500 2 $3,822,000 35 $4,820,500

173 Vincent Anzalone 4 $2,965,000 2 $1,845,000 6 $4,810,000

174 Christine Hancock 10.5 $3,975,500 2 $780,000 12.5 $4,755,500

175 Monique Pieron 2 $2,811,000 2 $1,939,800 4 $4,750,800

176 Carol Collins 4 $2,095,000 5 $2,625,000 9 $4,720,000

177 D Waveland Kendt 85 $4,019,900 1 $690,000 9.5 $4,709,900

178 Dennis Huyck 45 $2,522,500 25 $2,175,000 7 $4,697,500

179 Ryan Smith 25 $4,697,075 0 $0 25 $4,697,075

180 William Goldberg 35 $4,318,500 0.5 $377,500 4 $4,696,000 i
181 Scott Curcio 6.5 $2,544,500 6.5 $2,135,500 13 $4,680,000 7—-—.-\:
182 Todd Szwajkowski 6 $2,952,650 5 $1,726,500 1 $4,679,150 ! %]i?ﬁ'{_d%;
183 Stacey Dombar 9 $4,458,900 1 $217,500 10 $4,676,400

184 Bridget Sheahan 55 $4.674,776 0 $0 55 $4,674,776 LISTING PHOTDS, MATTERPORT 30, LISTING VIDED, FLODR PLANS | TEXT /CALL 773-540-9556
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EARN UP TO 3”7 IN REFERRAL
FEES THROUGH OUR CLIENT
REFERRAL PROGRAM @)

3821 W MONTROSE AVENUE
CHICAGO, IL 60618

773.610.4551
ARETERENOVATORS.COM

Ths
ARZTS

The Art of Remodeling




TOP 250 STANDINGS

Teams and individuals from January 1, 2023 to May 31, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
201 Lisa Trace 0 $0 1 $4,350,000 1 $4,350,000 235 Keith Brand 4 $1,664,900 4 $2,312,499 8 $3,977,399
202 Monica McCarthy 0 $0 9.5 $4,349,300 9.5 $4,349,300 236 Robert Yoshimura 6 $2,016,000 4 $1,950,000 10 $3,966,000
203 Marc Kaufman 35 $1,575,000 4 $2,760,000 7.5 $4,335,000 237 Anna Robertson 0 $0 1 $3,940,000 1 $3,940,000
204 lan Halpin 2 $2,255,000 4 $2,075,500 6 $4,330,500 238 Jeanine Wheeler 2 $1,770,000 2 $2,145,000 4 $3,915,000
205 Theresa Hahn 4 $1,594,000 4 $2,733,000 8 $4,327,000 239 Arianna Esper 5.5 $3,447,000 15 $440,000 7 $3,887,000
206 Mark Zipperer 5 $1,452,000 6 $2,872,000 1 $4,324,000 240 Ken Jungwirth 3 $1,360,000 2 $2,525,000 5 $3,885,000
207 Santiago Valdez 5 $1,703,500 4.5 $2,619,750 9.5 $4,323,250 241 John Charmelo 6 $3,882,999 0 $0 6 $3,882,999
208 Amy Duong 45 $2,066,250 5 $2,216,900 9.5 $4,283,150 242 Dan Nelson 2 $1,249,750 7 $2,623,900 9 $3,873,650
209 Michael Kaufman 1 $850,000 3 $3,420,000 4 $4,270,000 243 Danny Lewis 25 $1,015,000 7 $2,856,500 9.5 $3,871,500
210 Mark Ahmad 4 $1,570,000 4 $2,697,500 8 $4,267,500 244 Jacqueline Alter 9.5 $2,767,500 3 $1,084,900 125 $3,852,400
n Michael Olszewski 22 $3,887,800 3 $370,250 25 $4,258,050 245 Eamonn Stafford 7 $2,333,200 5 $1,506,500 12 $3,839,700
212 Kimberly Kappelman 25 $2,802,500 3 $1,455,000 5.5 $4,257,500 246 Joseph Kotoch 1.5 $1,509,750 5 $2,328,000 6.5 $3,837,750
213 Jennifer Johnson 2 $767,500 4 $3,466,500 6 $4,234,000 247 Christopher Pertile 25 $2,417,000 4.5 $1,416,000 7 $3,833,000
214 Eric Hublar 2 $1,030,000 5 $3,192,000 7 $4,222,000 248 Rachel Martell 2 $938,500 3 $2,889,900 5 $3,828,400
215 Keith Goad 6 $3,527,500 1 $675,000 7 $4,202,500 249 Douglas Smith 35 $3,806,100 1 $20,000 4.5 $3,826,100
216 Chris Gomes 0 $0 9 $4,181,900 9 $4,181,900 250 Jennifer Romolo 2 $777,250 5 $3,047100 7 $3,824,350
217 Ryan Gossett 1.5 $785,000 4.5 $3,395,550 6 $4,180,550

218 Marlene Rubenstein 4 $2.271.250 3 $1880,675 7 $4151.925 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are

omitted. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the
219 Ali Bakir 1 $325,000 6 $3.816,000 7 $4141,000 entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based
’ T T on Chicago proper only and may not match the agent’s exact year-to-date volume.

220 Connie Engel 8 $3,836,000 1 $300,000 9 $4136,000

221 Sara McCarthy 3 $1,527,000 7 $2,608,500 10 $4135,500

222 Anna Theofanous 35 $2,812,500 2 $1318,820 55 $4131,320 CEDAR FENCES VINYL FENCES ALUMINIUM FENCES CUSTOM GATES
223 Reve' Kendall 6 $3,317,500 3 $807,000 9 $4124,500 Y ‘ ; ] j

224 Mircea Campean 1 $210,000 1 $3,902,000 2 $4.112,000

225 Anne Rossley 4 $2,256,250 3 $1,830,000 7 $4,086,250

226 Cory Tanzer 55 $1757,000 5 $2,323,000 105 $4,080,000

227 Bari Levine 4 $1,978,300 3 $2,100,000 7 $4,078,300

228 Stefanie D'Agostino 14 $4,074,400 0 $0 14 $4,074,400

229 Nick Kluding 3 $1,900,000 2 $21172,000 5 $4,072,000

230 Nick Rendleman 0 $0 12 $4,048,600 12 $4,048,600

= Shemer e 1 sosmoon 0 * 1 08000 Custom Fences To Keep Your Family Safe & Home Beautiful
232 Maria DelBoccio 4 $1,322,100 3 $2,697,000 7 $4,019,100

233 Melissa Edidin 2 $974,000 4 $3,043,500 6 $4,017,500 Insta//ing Custom Fences for Chicagoland Families

234 Robert Sullivan 45 $3,540,000 1 $458,000 55 $3,998,000

(312) 600-3690 | 2737 W 111TH ST, CHICAGO, IL 60655 | www.bespokefence.com
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®

RANJHA

LAW GROUP

Emma Butler

Sr. VP of Mortgage Lending

We never let a good deal

FLOAT AWAY.

Alex was pleasure to work with! He was
prompt, professional, and made himself
available to both me and my agent
when needed. This was our first
home-buying experience and | couldn’t
have had better representation.

18* YEARS RESIDENTIAL MORTAGE LENDING

-~

>

N . R e i

—

312.208.3987
emma.butler@NeighborhoodLoans.com
www.ButlerGroupLoans.com

NMLS# 223759 :
2027 N Damen Ave Chicago, IL 60647 : £

-YAMEN A.

gB EMMA ] @
CLOSE YOUR NEXT DEAL WITH US!

With over 75 years of combined experience, our seasoned staff are more than ready to take
your client on a stress-free journey to the closing table!

ASTE‘J d ()@ LA

Let us be your EXECUTIVE LEGAL TEAM at your service (312) 890-2885

Real Estate | Estate Planning | Entity Formations ranjha@ranjhalaw.com @& www.ranjhalaw.com




phoenix rising You only sell your listing once...Be your client’s hero,
HOME STAGING powered by | don’t leave money on the closing table.

Staging is more important than ever

ERPhoenix Rising Home Staging

« Largest staging company in lllinois
« Over 8,000 homes installed

Complimentary flyer design and social
media campaigns to highlight staging
service with your brand

Call Now: 312-450-8365

Experienced Special Flexible Large Furniture
Stagers Pricing Scheduling Inventory

97105 E Oakton St, Des Plaines, IL 60018 B4 staging@chicagostaging.com & 312-450-8365 @ www.chicagostaging.com




