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We make loans easier.

More loan options means more opportunities for your clients. B u t i f u I |

< Portfolio Lending Products
< Physician, Dental & Pharmaci C _
Specialty Loans O n te n t i
< Jumbo Loans
< Adjustable Rate Products
< Bridge Loans ‘:
< Remodel & Construction Loans .
< Home Equity Lines & Home Fast De"very
Equity Loans » Photo, Video, Drone, Graphic
< Lot & Land Loans « 3D, Virtual Tours
< Conventional Loans — Fannie Mae/Freddie Mac ,‘ : g:::hk‘z::retfu;::drreuggals
< Government Loans - FHA/VA/USDA/Kentucky Housing Y o Balemi DERE
< CRA/LMI Lending Products
< Centralized loan operations and serving teams located in Central Kentucky. Eﬁ
]

While any Republic Bank Loan Officer can assist your clients, today we feature:

Website Instagram

R D (859) 391-5076

REBLIC Schedu::::yt:rshuot IE
e thephasetwo

It’s just easier here.’ 877-892-3434
J .
RepublicBank.com Member FDIC Repubhc Bank NMLS ID # 402606

@ Offer and rates subject to change. Loan subject to underwriting and approval. Additional restrictions may apply. Limited time offer. ©2023 Republic Bank & Trust
CENDER Company Loan Originator ID #402606.
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REAL PRODUCERS

If you would like to receive your
copy of Bluegrass Real Producers
at your home instead of the office,
send a quick note to let us know.
ahutch@realproducersmag.com

MEET THE

LUEGRAS

REAL PRODUCERS TEAM

—

Aaron Hutchison Dan Allsup Danielle Kidwell Brett Rybak
Owner and Publisher Ad Strategist Writer Writer

Beth McCabe Harrison Whaley Bre Taulbee

Writer Photographer Central KY Real Estate
ThePhase Two Media Photography

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at ahutch@realproducersmag.com.
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PREFERRED PARTNERS
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BUILDER AND
REMODELING
Bluegrass Builders
& Remodel

Lauren Geiger
(502) 338-5235

CLOSING GIFTS

Cutco Cutlery

(513) 687-0635
www.cuttingedgeemmi.com

ELECTRICIAN
Rem-Rose Electric
(270) 889-1700

ESTATE SALES

Blue Moon Estate Sales
Kelli Helmers

(859) 523-3483
bluemoonestatesales.com/
lexington

EXTERIOR CLEANING
/ SOFT WASH

Wash Kleen

(606) 416-4224
washkleen.com

HOME INSPECTION
CHC Home Inspection
(859) 388-0530
chchomeinspection.com

HouseMaster
(859) 296-0250
housemaster.com/lexington

HOME WARRANTY
Home Warranty of
the Midwest Inc.
(606) 315-5144
homewarrantyinc.com

INSURANCE

Carpenter Insurance Group
(859) 202-3656
carpenterinsurance
group.com

Comparion Insurance
Jeff Creech
(859) 286-8263

Comparion Insurance
Joey Doom |l
(859) 286-8269

JUNK REMOVAL /
DEMOLITION

Junk Magicians

(859) 533-1420
junkmagicianslexington.com

MORTGAGE / BANKING
Traditional Bank

(859) 263-2801
traditionalbank.com

them for supporting the REALTOR® community!

MORTGAGE LENDER
GO Mortgage

Dave Godsey

(606) 344-8734

Republic Bank - Emily Miller
(859) 266-3724

Republic Bank -
Rebecca Elliott
(502) 867-7648

PHOTOGRAPHY &
VIDEOGRAPHY
Pending Media
(502) 439-5683
pending-media.com

ThePhaseTwo Media
(859) 391-5076
thephasetwo.com

PHOTOGRAPHY-

REAL ESTATE

Tonia Witt Photo

(859) 585-6790
www.toniawittphoto.com

RADON TESTING
AND MITIGATION
Breathe Wright
Radon Services
Jenny Wright

(502) 536-7884
www.breathewright
services.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

REAL ESTATE
PHOTOGRAPHY

Bluegrass Real Estate Media
(502) 330-4600
bluegrassrealestate
media.com

Central KY Real
Estate Photography
(606) 207-5800
centralkyrealestate
photography.com

ROOFING

Mighty Dog Roofing
(859) 600-6220
mightydogroofing.com/
lexington-kentucky

ROOFING & ROOF REPAIR
Roof Maxx

(606) 261-6153
getroofmaxx.com

TITLE & ESCROW
Kentucky Abstract
and Title Services
(606) 679-6315

The Land Group
(859) 554-3665
landgrouptitle.com

F
-

Helpmg you & your chents

ast year we made a blg decision...to build on a strong mortgage
lending foundatlon and make it better. We've doubled our MLO
team, increased secondary market relationships, and added more loan
processing staff. This means more competitive rates. It also means faster
loan closings for you and your clients, but with the same best-in-class
service our bank has always provided.

If you have not talked with a Traditional Bank lender lately...
give us a call or drop us an email. traditionalbank.com/lenders

|
LB | i

. Tradition
ank

Member
EQUAL HOUSING
LENDER




EXPERT INSURANCE ADVICE FROM
TRUSTED MEMBERS OF YOUR COMMUNITY

book
online\
PHOTOS.
VIDEOS.
3D TOURS.
FOR REALTORS.

Pending Media is a full service Real Estate
Media Company. From our listing photo
and video services, to our brand development

program - we provide real value to our clients
through sincere relationships and high quality

‘ Comparion

media. We know how hard you've worked to Insurance Agency
build your brand, and we always make sure to be

a compliment to that fact. A Liberty Mutual Company

Jeffrey Creech, LUTCF Joey Doom II, LUTCF

WWW.PENDING-MEDIA.COM | 502.439.5683 (CALL/TEXT) 859-286-8263 859-280-8269
JAMES@PENDING-MEDIA.COM 3288 Eagle View Lane, Ste 190 Eagle View Plaza | Lexington, KY, 40509




Publisher’s

NOTE

A friend asked me to give him my totals distances
training since I started on the path toward this July
Ironman 70.3 event. I started training in mid-February
and through the end of May here are the totals.

Swim: 43.5mi
Bike: 667.6mi
Run: 181.3

This was a good look back for me to see how far the
training has come, and really to take a moment to be
excited for what is to come. At the time of writing
this, I still have roughly 8 weeks left before the event
and many more miles. But thinking of these numbers,
there will be many hundreds of miles and hours in
training, all to develop what is necessary to execute on

race day.

Let’s think of how we use this to connect in real estate
and business. Thousands of miles driven, thousands

of hours spent showing properties, writing contracts,
marketing, keeping deals together. All of these skills
develop what is necessary to be a true Top 300 per-
forming real estate agent. To perform and show up for
your clients at the time that they need you best. You
have built your business to know what to avoid, which
types of homes will sell quickly vs what might take a

bit of time, how to price a home, how to write an offer,
and how to interact with the agent on the other side of
the deal. These are not things to take lightly, and it also
doesn’t mean that you have only honed your skills in
real estate. Previous careers, personal lives, and athletic
backgrounds have all shaped us into who we are today.
You are doing amazing things in the business world and
the clients you are serving and I want you to know that I
love getting to hear your stories and sharing those with

everyone who is involved in our platform.

A true thank you to our preferred partners affiliated
with our publication. They spend their time and
money to be in partnership and support this publi-
cation brought exclusively to you. Every one of them
has a top-notch reputation and wants to support your

business and help you be a more successful agent.

10 - July 2023
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A special thanks to everyone who attended our

Launch Party in May, we had a great turnout and
a ton of connections took place, our next event
will be in Mid-August, stay tuned here and to

our social media for more info. A big thank you
to Aaron Marsh and The Land Group Title, and
Hunter Jablonski of Junk Magicians for being our
sponsors of our Launch Party and providing the

food and beverages.

Cheers,

Aaron
ahutch@realproducersmag.com
859-710-1890

@ Follow us on social @
Bluegrassrealproducers on FB and IG

e PRIORITY SCHEDULING FOR REALTORS
e FREE ROOF PRE-INSPECTION

e REALTORS RECEIVE FREE DRONE
SCAN REPORT/PICTURES

GIVE US A HOWL!
859-832-0123

WWW. MIGHTYDOGROOFING.COM/LEXINGTON-KENTUCKY

LOCALLY OWNED AND OPERATED

#1 JUNK REMOVAL SERVIC
IN LEXINGTON,; KY,

y a college student, and
o efficient and fast ser
work. No job is too bi
Magicians Lexingto
ou clean up your space! G

JUNK MAGICIANS

MAKING YOUR JUNE VAMNISH!

(859) 203-8952

X info@junkmagicianslexington.com @ junkmagicianslexington.com

Bluegrass Real Producers - 11



P> sponsor spotlight

By Elizabeth McCabe
Photos By Bre Taulbee Photography and Blue Moon Estate Sales

Estate Sales

Your Trusted Resource for Estate Liquidation

Blue Moon Estate Sales is proud to be a trusted
resource for estate liquidation and a treasure trove
for vintage and antique enthusiasts. Founded in
October 2018, Blue Moon Estate Sales has quickly
emerged as a prominent name in central Kentucky
and Louisville. Anne Helmers and Kelli Helmers,
friends, sisters-in-law, and business partners, came

together to form this leading local company.

COMBINING PASSION AND NEED

When asked about the inspiration behind Blue
Moon Estate Sales, Anne and Kelli shared their
deep-rooted love for vintage and antiques. They
recognized the need for a trusted resource to assist
clients in the process of liquidating personal prop-
erty. “We saw the opportunity to create a reliable
and compassionate service that helps clients navi-
gate major life events,” explains Anne. Whether it’s
dealing with the loss of a loved one, going through a
divorce, or downsizing to a new living arrangement,
Blue Moon Estate Sales offers a supportive and

professional solution.

THE BOND OF FRIENDSHIP AND
COMPLEMENTARY SKILLS

As friends, sisters-in-law, and business partners,
Anne and Kelli highlight the unique bond they share
“We are fortunate to have such a strong relation-
ship and the ability to work together,” says Anne.
Their complementary skills and strengths contrib-
ute to the success of Blue Moon Estate Sales. Anne
has a background in Early Childhood Education and

Kelli was previously an attorney focused on law and

12 - July 2023
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non-profits. With their combined exper-
tise, they bring a caring and compassionate
approach to the business. Together, they
tackle client meetings, item photography,

staging, pricing, and office management.

NAVIGATING LIFE’S TRANSITIONS
WITH CARE

Anne and Kelli expressed their genuine
love for what they do and the satisfaction
it brings. “Whenever someone needs an
estate sale, they are almost always going
through a major life event,” explains
Kelli. Blue Moon Estate Sales steps in to
assist clients during these challenging
times, providing support and a sense of
relief. By taking on the responsibility of
liquidating personal property, they help
clients navigate a stressful process with
compassion and professionalism. “It’s
incredibly rewarding to see the relief
clients experience when we can lighten
their load,” adds Anne.

HONORING MEMORIES AND
UNEARTHING TREASURES

One of the most enjoyable aspects of their
work, according to Anne and Kelli, is
uncovering the stories behind homeowners’
belongings. Each house they enter holds

emporiu

wmagr’- e
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a unique history, waiting to be discovered. “Every
house is different, and we find amazing stuff,” shares
Anne. Blue Moon Estate Sales takes pride in pre-
serving the legacy of a person’s life by finding new
homes for their cherished possessions. It’s a journey
filled with surprises, heartwarming moments, and

the thrill of unearthing hidden treasures.

TURNING HOUSES INTO ELEVATED

SHOPPING EXPERIENCES

Blue Moon Estate Sales offers a wide range of ser-
vices to meet their clients’ needs. It all begins with a
free in-home consultation, where the team assesses
the individual requirements of each estate. If Blue
Moon Estate Sales is deemed the right fit, they bring
their own lighting, tables and tablecloths to trans-
form the house into an elevated shopping experi-
ence. With expert item photography and engaging
videos, they ensure effective estate sales that attract
the right buyers. “Securing a successful turnout of
excited shoppers is one of the things we do best!”

explain this dynamic duo.

Researching and pricing is another area where they
shine. Anne explains, “Our staff is specially trained
to identify, research and price items according to
market value. Their expertise is off the charts and
they are fantastic at finding unique and collect-

ible items. We understand the latest trends in the
secondhand market and what items are particularly
sought after. Ask our team about the history of an
item and they can probably tell you more than you

ever wanted to know about it!”

14 - July 2023

A two-day estate sale, generally on a Saturday and Sunday,
attracts a crowd. Thanks to a number system at the begin-
ning of every sale, the crowd is controlled with ease. A
limited number of people are allowed in the home at one
time. A point of sale system also tracks what is selling and

shoppers can pay with cash or cards.

COST-EFFECTIVE SOLUTIONS AFTER THE SALE

“Our goal is to always sell as much as we possibly can,

but there are inevitably some things left over after a sale.

At that point we can help the family identify a solution to
quickly and economically clear out any remaining items so
they are left with an empty home ready for a cleaning crew,”

comments Kelli.

CATERING TO REAL PRODUCERS

Realizing the significance of referrals from real estate
agents, Blue Moon Estate Sales understands the importance
of trust and professionalism. They aim to be an extension of
the agents’ reputation, providing fast and flexible assistance
in selling personal assets before or after property transac-
tions. The Blue Moon team ensures that clients and proper-

ties are taken care of just as the agents would themselves.

“A Blue Moon estate sale can draw lots of attention to your
listing,” says Kelli. “We usually get 400-600 people at our
sales and they often want details about the property. If you
have the ability to plan it, you can utilize the estate sale
almost as an open house.” Agents are welcome to attend
the sale to market to potential buyers, or the dedicated staff
at Blue Moon Estate Sales are happy to hand out business

cards and/or information sheets during the sale.

If you are looking for a Blue Moon estate sale,
contact Kelli and Anne sooner than later. Getting a
free consultation early in the process ensures that
valuable items aren’t donated or tossed. Plus, it gives
Kelli and Anne more time to fit you on their calendar

and market a sale.

A TRUSTED PARTNER

Blue Moon Estate Sales has swiftly become a
trusted partner for estate liquidation in central
Kentucky and Louisville. Anne Helmers and Kelli
Helmers, the driving force behind this successful
venture, combine their passion for vintage and
antiques with a deep understanding of the emo-
tional aspects involved in parting with beloved
possessions. Their compassionate approach,
professionalism, and commitment to preserving the
stories and memories behind each item set them

apart from the competition.

Whether it’s assisting clients through challenging
life transitions or unearthing hidden treasures,
Blue Moon Estate Sales stands as a beacon of
support in the estate liquidation industry. Let
them guide you through the process of estate
liquidation with care, compassion, and a love for

preserving the past.

FOR MORE INFORMATION:
BLUE MOON ESTATE SALES

193 KENTUCKY AVE | LEXINGTON, KY 40502
WWW.BLUEMOONESTATESALES.COM/
LEXINGTON

(859) 523-3483

\i‘ /

A BLUE MOON ESTATE
SALE CAN DRAW LOTS OF
ATTENTION TO YOUR LISTING.
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RESIDENTIAL
COMMERCIAL

GENERAL INSPECTION

CHC

O HOME INSPECTION TERMITE
SEWER
KENTUCKY'S PROFESSIONAL RADON TESTING
INSPECTION SERVICES RADON MITIGATION
859.388.0530 AIR QUALITY & MOLD

AERIAL DRONE
AND MORE...

CHCHOMEINSPECTION.COM
859.388.0530

Proudly offering complete inspections
for your residential and commercial
needs. We have an amazing team of
integrous and experienced home
inspectors- Serving all of Kentucky.

Now partnered with cLear (@ cLos= to help your clients get to the clo

COMNTRACTING

Ll -

35 Public Square, Somerset, KY 42501 « (606) 679-6315
orders@kyabstractandtitle.com

“Clearing your path to home ownership”

>
- l.l

) BLUE MON

Visit BlueMoonEstateSales.com

We get homes market-ready in just one week. Call us today.

BLUE MOON OF LEXINGTON
(859) 523-3483

roach

A Modern App

Professional Photography | 4K Videos | Virtual Tours | Floor Plans | Branding

Scan to
followuson

(502)-330-4600

bluegrassrealestatemedia.com
Bluegrass Real Estate Media Aaron@BluegrassRealEstateMedia.com

Take a load off

— i

« Choice of qualified ‘

oca contractor 75y LET US TAKE CHARGE OF
iy B YOUR ELECTRICAL NEEDS!
answering '

for claims

o Residential EENE__ET
. e - e Commercial KUTHORIZED DEALER
<. E e Industrial
o Emergency Services M
Kourtney : ‘ - :

* Service Upgrades, RS

- . Funk s : o Generator Installs
I S Regional Sales & Repairs

[N Manager
: 20D H W t * Pools/Hot Tubs
ourtneyfidhomewarrantyinc.com ome ' drran y_

o Lighting Experts

(606)215-5144 ¢ Remodels
e Solar/EV y
* Inifia coverage Term homewarrantyinc.com Charging Stations s = .
Please review Hhe actual terms and condifions R i i
For coverage, Bmitalions, and exclusions of 'Hﬁ«x whatl mdlfers | s

BTN M.

Owner, Cody Varney | 270.889.1700 | ﬂRem!{bﬁ?Electri_c
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»» on the rise

By Danielle Kidwell
Photos By ThePhaseTwo Media

T H E AG E N CY “I am incredibly grateful for the rela-
tionships I've gained as a REALTOR®.

Each purchase is meaningful as I

walk alongside people making difficult
decisions and I listen to their stories. A
favorite story is centered around a sweet

family from Kenya...

ALTORS® JOURNEY OF e
After 13 years in a refugee camp, they were
IM PACT A N D COM PAs o granted the opportunity to come to the

United States. Through the Kentucky Refugee

q‘ Ministries, they settled in Lexington and part-
nered with First Alliance Church in Lexington.
Every time I showed them a property, a retired

church member with construction skills

showed up to help them decide if it was a
solid home. We looked at houses and put

in offers for over six months until they
finally won a bid in the chaos of a com-

petitive market.

When the financing was tight, church
members donated toward the down
payment and one couple co-signed on
the loan. The house needed work and

the yard was a mess of overgrown veg-

etation. So for weeks, dozens of their

friends showed up to renovate

and tackle the landscaping.
It was unbelievable how

many people felt led to
volunteer their time

and skills.

18 - July 2023

“ Each purchase is

meaningful as | walk
alongside people
making difficult
decisions and |
listen to their

stories. ’,




+

SG LTS el Rt gl

Have you ever lent a hand to someone and realized they
blessed you way more than you blessed them? That’s
what happens when you’re around this family. Every
time I see them, their kids greet me with a hug, and the
joy and gratitude on their parents’ faces are contagious.
They hosted an open house to thank everyone and the
place was packed. I met other Kenyans who had also
made their way to Kentucky. The mother introduced me
to a woman who had helped her paint the entire interior.
In another room, I saw where the father had already
created a recording studio for his music. The children
showed me their rooms and launched themselves off
their beds. My heart was fully warmed.”

Andy Bathje’s professional journey encompassed a
variety of fields. He began his career working with
at-risk youth, utilizing adventure therapy to address
relational and emotional challenges. His passion for
helping others and his love for the outdoors led him to
become the Adventure Program Manager in Leadership
Development at Asbury University. For 30 years, Andy
dedicated himself to education, outdoor leadership, and
ministry. Eventually, he served as the Executive Director
of AdventureServe Ministries, where they led short-term
missions and wilderness excursions.”I had the counsel-
ing background and was in love with the outdoors, and
that job combined them both,” Andy recalls.”I truly love
helping people with relationships, social skills, and

Born and raised in Wheaton, Illinois, Andy attended
Bethel University in St. Paul, MN, where he studied
psychology and youth ministry. His own transforma-

tive experience in a youth group motivated him to help
at-risk youth, eventually leading him to volunteer at

an afterschool program. Andy’s dedication to fostering
connections with those in need reflects his genuine desire
to make a positive impact in their lives.”I'm hesitant to
talk about faith too much, it sounds prescriptive and I
just want to share my experience,” he says.”But I made a
personal commitment at a young age to serve people, and

there’s an aspect of real estate that feels like ministry.”

Andy strives to ensure his clients feel genuinely cared for
and prioritizes their well-being above all else. His men-
tor, Paul Campbell, also at The Agency, inspired him to
embody a similar mentality in his business dealings. Once
again combining his passions, Andy has found his niche
in the real estate industry.”We are called to be good stew-
ards of the Earth,” he reflects.”I point out features like
mature trees, rare birds, and other natural elements that
a client might appreciate when viewing a property for a
potential purchase.” Andy also volunteers with initiatives

that support trail advocacy and conservation.

With his personal touch and love of the environment,
Andy has been involved in some unique transactions.
One was a 275-acre property backing up to national for-
est land.”I had taken a photography professor out to the
property for a hike and he took a picture of a salaman-
der,” Andy recalls.”I put that photo in their file and the
buyers’ child loved it, and I knew they would take good

care of the land.”

Andy has been married to the love of his life, Katie, for
24 years. She works for the American Cancer Society
and with a master’s in counseling, has served in public
health for a long time. With hearts for adventure and
serving others, the couple decided to grow their family
through adopting two beautiful girls. They met Phoebe
(17) in mainland China and Lila (12) in Taiwan.”People
don’t always remember that adoption stories begin with
tragedy,” Andy says quietly.”But it works out differ-
ently with every family and we feel a connection to our
daughters’ birth families and countries.” He marvels
that their family journey started with adventure travels,
true to Katie’s and his adventurous and ministerial
spirits.”Caring about people, being flexible, and keeping
open hands and open hearts,” Andy says.”Those are the
values we hold true, and our ability to build authentic

trust carries a lot of weight in life and real estate.”

We are called to be good
stewards of the Earth.
| point out features

rare birds, and other
natural elements

that a client might
appreciate when

viewing a property
for a potential

like mature trees,

purchase.

Photo by Josephine May. Photography

confidence-building.”
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bot Radon?

Mitigate & save a Life.

Call today to schedule your radon mitigation!
502-536-7884 - www.breathewrightservices.com

What are your clients using daily,
that reminds them of you?

Closing & Referral Gifts ® 100% Tax Deductible
High-End Branding

CONNECT
OCUTCO  wiremme
Closing Gifts 4
Emmi Abel-Rutter, Gift Consultant E E
513.687.0635

YourSharpestFriend.com
eabelrutter@gmail.com

22 . July 2023

ouseMaster;

Home Inspections. Done Right. Guaranteed. ™8

i

/

a neighborly company

Pre and Post Closing Inspections
Annual Inspections
Single-Element Inspections
Radon Testing
Air Quality & Mold Testing
Irrigation Inspections

(859)295,0250

,. \m\

The Exterior Gleaning Professionals of Kentucky.

SWASH KIEENE
e / f tfuu"r C E'fmmu? Ptq{eﬂmm& \ #., _ s

N .

Pnsssuns WABHIAE] -
506416 4E2Y

Residential Pressure Washing
Commercial Pressure Washing
Roof Soft Wash
Roof Cleaning
Gutter Cleaning
Concrete Cleaning

Cac)

Carpenter Insurance Group, LLC
Churse Carpeanter, Priveipal Agent

We're vour local insurance pros,
and were here fa help.

® 5592023650

@ U P T TN LT ORI , Lo & P Carpenier
141 Prosperous Pl Unit 26 "‘, Chames; Prineipal dgent
Lewingron, KT 40506 1 ’

Proudly Frotecting: N ceea
Agent, Accowns Manager
-"v‘{.:&-:f-,—'.f- ot
g
v ®
Ilr‘,_, ﬁ.‘ Paige Tovion
A ({ Sales Agent
>
buginess
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Donna Williams, Ryan Hilliard, Katie Feola, Eric Bumm, Deni Hamilton, Carrie Lepore

DY real producers launch party

Our highly anticipated launch party in May was a great success
and we look forward to building on the program and bringing
you an event every 3-4 months. Our Mission Admission raised
$830 and was donated to the Shepherd’s House in Lexington.
More about the organization from its website:

At the Shepherd’s House we endeavor to assist residents to gain
living skills that empower them to take responsibility for their
lives. We strive to create an atmosphere that is conducive to
recovery and to establish a life-changing fellowship that will

ultimately lead to a successtul re-entry into the community.

24 . July 2023

We believe the needs of individuals in recovery are best met
through a healthy reliance on a peer support group, twelve-step
programs and the concept of caring and sharing. In doing so
we create a framework for a life that can be lived substance free

and produce productive members of society.

Thank you to all that donated, and congratulations to
Emma Iler of the Catalyst Group from Keller Williams
Commonwealth who was the lucky recipient of her raffle
ticket being selected and her nomination of this non-profit to

receive our Mission Admission donation!

To our event sponsors special thanks to Aaron
Marsh and Hunter Jablonski for helping to assist

in the needs of taking care of food and beverage.

* The Land Group - food sponsor
e Junk Magicians - drink sponsor

Thank you to our partners who contributed raffle

prizes for our agents to win.

¢ Carpenter Insurance Group - Casey Day
¢ Home Warranty Inc - Kourtney Funk
¢ Comparion Insurance - Jeff Creech and
Joey Doom
* Republic Bank - Rebecca Elliott and Emily Miller
* Bluegrass Builders & Remodel - Lauren Geiger
* Breathe Wright Radon - Nick Wright
* HouseMaster Inspections - Elaine &

Jeremy Whetstine
¢ CHC Home Inspections - Clay Hoskins
¢ Cutco Closing Gifts - Emmi Abel-Rutter
* Bluegrass Real Estate Media - Aaron Bradley
* The Land Group - Aaron Marsh

Abbie Prater, Elaine & Carrie Lepore & Emmi Abel-Rutter
Jeremy Whetstine

Shenah Ball and Troy Whittaker Rebecca Elliott & Caitlin Mittle

P o RP w RP

“-’ f'.

Lauren Geiger & April Wilson

Christian Reeves, Sydney Pennington, Caitlin Pendygraft, Laken Prince,
Melia Hord
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Amy Holman, Shannon Durrum, Vanessa Vale Womack, Annemarie Neisz Allison Kawaja & Kourtney Funk

« PROOUCERS Rp REAL PRODUCERS

Tonia Witt & Melissa Melissa Brown Thompson & Rana Thompson
Brown Thompson

o
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Clay Hoskins & Nick Ratliff Sarah Nichols & Nick Wright April Wilson & Amanda Heuser
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Donna Williams, Katie Feola of Meredith Lane & Carrie Lepore Jeff Creech & Steven King
Rector Hayden
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CONNECTING. ELEVATING. INSPIRING.

2023 LAUNCH PARTY
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THE LAND GROUP
REAL ESTATE TITLE AND CLOSINGS

Raquel Carter, Casey Day
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Nick Ratliff & Eric Bumm The Catalyst Group, Tara Smith & Jason Wade
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MATEYOKE

KELLER WILLIAMS LEGACY GROUP

}} cover story Meeting Clients’ Needs with a Servant Heart

By Brett Rybak When discussing what has become a strong successful almost

Photos By Bre Taulbee Photography 5 vear career as a REALTOR®, Jenny Mateyoke immediately
points out that none of the accomplishments would be as fruitful
without living every day and going through every transaction with
a servant’s heart. That particular mindset has driven Mateyoke
to not only create a successful career in the realty business, but
also as a philanthropist in the community and mentor to those
finding their own path in the business.
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Mateyoke, who grew up in Lexington and cur-
rently resides in Richmond, originally started on

a much different path. After receiving a degree in
healthcare administration from the University of
Kentucky, Mateyoke spent her first 12 years out of
school in long-term healthcare. She enjoyed the
work, mostly in long-term care facilities, but found

herself wanting more.

“One day I woke up and wanted my success or
failure to depend on myself and nobody else,”
Mateyoke said.”I spoke to an agent in Lexington
about a potential real estate career. Shortly there-
after, I took the two-week course, quit my health-

care job and never looked back.”

Mateyoke started out with a traditional broker,
coming to Keller Williams Realty as an investor,
partnering with Dana Gentry, who she was”super
grateful” to work alongside. In 2009, she founded
The Mateyoke Group, where she serves as owner
and listing specialist. But as her own career began
to develop, Mateyoke came to the realization that it
wasn’t just her own development but the growth of
others that pushed her to be her best.
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“ We're building

clients for life.

“I love training and I take great pride
in seeing other agents flourish,”
Mateyoke said.”Helping my team
members grow their own business is
a priority of mine. With a passion for
helping others, I began coaching with
I Love Coaching Co. It all goes back to
helping others either grow their busi-
ness or start their own team. While
it is sad to have agents leave my team
and go out on their own, it’s really

exciting to watch them grow.”

Everything Mateyoke does starts with
people but she fully understands that
being at the forefront of technology

is a major factor in the business. A
balance between the two is key to
providing the best service to clients on

a daily basis.

30 - July 2023

“It is important to use technology for
leverage but nothing beats a phone
conversation,” Mateyoke added.”You
HAVE to talk to people...texting
doesn’t always do it. There’s a fine bal-
ance. I feel that agents often can rely
too much on technology and lose sight

of interpersonal relationships.”

Part of that balance has been devel-
oped for Mateyoke alongside a recent
partnership with PLACE. A one-stop
real estate platform that provides
technology and services to top agents,
PLACE has helped Mateyoke continue
to stay at the forefront of technology
in the business while adhering to the
principles of what made her successful

in the first place.

“PLACE has been a great partner
for me and my business,” Mateyoke
said.”It’s been a great connector for
me to other top-producing, like-
minded agents and it has significantly
enhanced what The Mateyoke Group
provides but it’s just one avenue we
use to stay connected with clients.
‘We do alot to stay in touch even
after their transaction. Of course,
we have events and newsletters
because we want to have that per-
sonal touch with our clients. A lot

of REALTORS® get in business to
help people and when you have that
servant’s heart, you can really con-
nect with consumers. We’re building

clients for life.”

However, for Mateyoke, who recently was named to

the executive committee for Bluegrass REALTORS®,

her work in the industry is just a tiny part of what
she’s proud of. That servant’s heart that has helped
her assist many of those in her own organization

also has helped assist throughout the community.

“It’s been really important for me to give back

to my community, particularly local charities,”
Mateyoke said.”Our business continues to give
back and encourage others to do the same. We have
worked with CASA of Madison and Clark Counties,
a children’s advocacy group, the Lexington Humane
Society and Operation Military Cheer to name a
few. We obviously want to have fun and assist our
clients but it’s important we give back as much as

we can.”

So between her business and giving back to a com-
munity that has done so much for her, what does
Mateyoke do to unwind?

“My husband, George, and I love watching our son,
Nick, play travel soccer. We are always on the go,”
Mateyoke said.”We’ve made a lot of friends
through that. We’re older
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parents, and Nick just turned 13. It’s kept us young at heart. My son

is the most amazing, precious thing ever. I can’t imagine life without
him. Outside of that, family and friends, the beach, a good book and

our two chocolate labs, Maggie and Shelby, keep me occupied.”

The dogs particularly have a special place in Mateyoke’s heart,
becoming a part of the family. “We adore them,” Mateyoke

beamed.”When Shelby was 6 months old, she was diagnosed
with cancer and given just 1-to-3 months to live. Well, she
just turned 3. Maggie was supposed to be her replace-

ment and now they’re both a huge part of our family.”

With this obviously very full, servant’s heart,
Mateyoke continues to provide central
Kentucky residents with solutions for

all of their real estate needs.
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Simple, Fast, and Efficient.

Conventional, FHA, VA, USDA, Construction, and other
specialty products such as bank statement loans for the self-employed,
doctor loans for medical residents/ practicing professionals and more!

(606)-344-8734
I.et S GO. dgodsey@gomortgage.com

Not affiliated with FHA/HUD or any other government agency. Subject to credit approval. This is not an offer to make a loan or to make a loan on any particular

terms. All loan applicants must qualify under the underwriting requirements and satisfy all contingencies of loan approval, @2023 GO Mortgage LLC NMLS#

1018 4215 Worth Ave, Suite 320, Columbus, OH 43219, (262) 373-0790. Licensed by the Department of Financial Protection and Innovation under the California
SersERNRY  Residential Mortgage Lending Act. www.nmisconsumeraccess.org Equal Housing Opportunity
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' Add aTouch of

to Your Home!

Bluegrass Builders & Remodel offers a full range of
services to assist in making your house the perfect
home. Whether starting from scratch with a new
construction or sprucing up your existing space with
an interior remodel or home addition,

Bluegrass Builders & Remodel has you

LAUREN GEIGER
BLUEGRASS 502-338-5235 -

BUILDERS + REMODEL Lauren@bluegrassbuildersandremodel.com
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@ Happy 4th of July

Cheers to
America!
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Your Real Estate Closing Partner
The Land Group (*TLG") is the modern real estate agents' top choice -

for a boutique closing partner. Closing with us means personal,
professional, and accurate real estate transactions.

: ‘k'-u__ -

Aaron Marsh, Partner
Aaron@landgrouptitle.com

THE LAND GROUP www.landgrouptitle.com | 859-308-6101

527 Wellington Way | Suite 275 | Lexington, Kentucky 40503
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CHANCES ARE,

THE ROOF DOESN'T
ACTUALLY NEED TO
BE REPLACED! "
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ROOr @ MAXX
LONG LIVE YOUR ASPHALT ROOF

Top 3 Reasons REALTORS® Love Roof Maxx:

1) Handle roofing objections before they come up & make your
listings even more marketable!

2) Save transactions that involve roofing concerns for your buyers!

3) Stay top of mind by referring your past customers so they can
save money!

606-261-6153 | getroofmaxx.com




