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3 LO CATIONS
TO SERVE YOU !

Robert Adams | Branch Manager/Attorney
Alex Polito | Director of Sales & Marketing
8943 Bluebonnet  |  Baton Rouge, LA 70810

225-769-5194  |  C: 225-603-7897

Mark Schoen | Division President/Attorney
Joelle Duet | Director of Marketing

10500 Coursey Blvd, Suite 100  |  Baton Rouge, LA 70816
225-291-1111

Keegan Wisdom | Branch Manager
Cathy Waggenspack-Landry | Director of Marketing
37283 Swamp Road, Suite 901  |  Prairieville, LA 70769

225-706-6130  |  C: 225-802-1811

Established in 1981, loc ally managed. 

Serving our Community and Louisiana in 
Residential & Commercial Closings

#itmatt erswhere youclose  #brtitle

br t i t le.c o m
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TO DO LIST
1. Sign contract 
   with homeowner
2. Call Cypress for 
    free roof inspection
3. Post on MLS

Doctors released Debbie to 
be with Kimberly and her 
family, and Kimberly knew 
all too well what would 
come next. “It was time to 
administer morphine, and not 
everyone is strong enough to 
do that. Of course, you have 
the hospice nurses there, but 
they aren’t there 24/7. So 
one family member has to 
take on that nurse role.”

The family gathered, with 
everyone taking time to 
speak with Debbie and say 
their goodbyes. That’s when 
Kimberly’s brother, Mike, 
asked if he should pick up a 
cake. “A cake?!” Kimberly 
asked with a raised eyebrow. 
“It’s Mel’s birthday tomor-
row,” he reminded her.

“I knew I had a choice to 
make,” Kimberly said. “I had 
to go tell mom it was time. 
She rolled her eyes at me 
so hard I felt the slap. See, I 
had to tell her there was no 
way she could go on Mel’s 
birthday, she would never 
celebrate another birthday 
if she lost her big sister that 
day, so we had to prepare for 
today. She shook her head 
and said ‘ok’ and the meds 
started rapidly at that point.”

FLOAT LIKE A 
BUTTERFLY… 
After Kimberly and Ricki 
Davis shared their sto-
ries and prayed with the 
attendees at Her Story, 
Kimberly had one more 
surprise waiting.

Everyone 
gathered 
outside with 
small packets 
in their hand, 
and Ricki led 
a prayer asking 
God to help each 
woman there 
release the fears 
holding them back 
and the stories they 
have to tell. They said 
amen and opened the 
packets, releasing a kalei-
doscope of butterflies into 
the breezy afternoon air.

“No one knew we were 
going to do that,” Kimberly 
said. “Seeing their faces 
light up as they fluttered 
around was breathtaking.”

In that moment, Kimberly felt 
overwhelming relief wash over 
her. “Before I was so anxious about 
sharing my story, I always kept my 
guard up,” she said. “And now, I’m 
walking in my truth, everyone knows 
it, and I am okay.”

She carries the words of Roy T. 
Bennett with her on her new jour-
ney. “If you want to fly, you have to 
give up what weighs you down.”

“I don’t know where God is 
leading me, I might be at the 
State Capitol with a bill in 
a year. I don’t know. But I 
know that something has 
to be done in our com-
munity, and first, we 
must acknowledge that 
there is a domestic 
violence problem.”
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EXCELLENT SERVICE AND
STRONG COMMUNICATION
Making your job easy and your clients happy

Flexible Scheduling

SAME DAY Electronic Report

10 Years Corrective Construction Experience

Competitive Pricing

Scott Guidry, LHI#10905

985-519-4343

scott@paragoninspectionsllc.com

www.paragoninspectionsllc.com

Proudly serving Baton Rouge and Surrounding Areas

(225)315-7040
hautedesign@cox.net

@_hautestu�_/@_hautestu�_/

angie b wilsonangie b wilson
haute homes llc

interior design . staging

@angiebwilson.hautehomes@angiebwilson.hautehomes
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C ars have always been a part of Bethany 
Grubbs’ life, as her dad was into old cars, 
so it’s no surprise she fell for her hus-

band, Wes, an avid racing enthusiast. “We lived 
in a small, rural Mississippi town,” she laughs. 
“The local teenager hangout was simply a park-
ing lot, and that’s where we met.” Married for 
18 years, Bethany and Wes share their enthu-
siasm for racing with their 17-year-old son, 
eponymously named Grayson. Bethany says, 
“My maiden name is Gray, so his name car-
ries deep meaning.” The family is active in 
endurance racing, specifically, a race called 
24 Hours of Lemons, a series of endurance 
races held on paved road race courses across 
the United States. The series holds the 
Guinness World Record for the “Most partic-
ipants in one race”. The Grubbs own a 
race car and along with Wes’ father, 
three generations of their fam-
ily are involved in the sport. 
It was racing that nudged 
Bethany into real estate.

“We rented when we first 
moved here, then bought 
a house,” Bethany recalls. 
“But Wes and Grayson 
were driving back and forth 
to Mississippi where we kept 
the car, so we decided to buy 
a piece of land and build a house 
with a workshop.” Bethany’s love for 
design and attention to detail became evi-
dent as she took an active role in customizing her 
own home. She discovered that she loved the pro-
cess and decided to begin a career in real estate. 
In August 2019, she completed an online course 
and passed the licensing exam in October on her 
first attempt. Bethany has learned a lot in the first 
three-and-a-half years of her career.

“I joined the mentorship program at Keller 
Williams,” she explains. “But I also had to figure 
out a lot on my own.” Nowadays, she mentors 
new agents just getting into the business. She 
advises, “Do your research and learn as much 
as you can, but don’t be afraid to dive in and 
learn as you go.” That piece of advice was one of 
Bethany’s hardest lessons, as she likes to know 

something completely 
before speaking about it. 

“A lot of people are scared 
to make a mistake instead of 

trying to make something work,” 
she says. “But every transaction is a 

learning opportunity and I have learned the value 
of patience and asking questions.” That probing, 
patient approach is something she naturally devel-
oped in her previous career.

“I was a stay-at-home mom with various side 
jobs for ten years,” Bethany says. “Before that, I 
worked for ten years for a private practice psychi-
atrist.” She learned a lot of valuable lessons inter-
acting with people who were in varying states of 
vulnerability, stress, and angst. “In the world of 
psychiatry we believed that people need to know 
you understand them,” she says. “You don’t always 
have to argue your point, instead listen to where 
they are coming from and work to find a resolu-
tion.” She continues, “If they’re upset and you can 

Do your research 
and learn as 
much as you can, 
BUT DON’T BE 

AFRAID TO DIVE 

IN AND LEARN AS 

YOU GO.

GRUBBS
Bethany

rising star
By Danielle Kidwell

Photos by Ace Sylvester
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understand and solve it, then 
it’s over.”

Empathy and compassion are 
strong skills, but they aren’t 
the only reasons for Bethany’s 
success. She has a strong work 
ethic and put in long hours 
building her business when 
she first started as a real estate 
agent. “It’s not easy and you 
have to keep plugging along 
and putting yourself out there,” 
she says. “I didn’t do my first 
deal for nine months.” Bethany 
remembers when she first got 
her license, others advised her 
to keep calling people. She says, 
“I didn’t know how to make the 
first call, who to call, or what 
to say.” While she admits it was 
difficult, she gained some valu-
able local knowledge as well. “I 
had lived here for 13 years but 
didn’t know my way around that 
well,” she recalls. “When I got 
into real estate I spent the first 
few months getting to know the 
area better as I worked to build 
my business.”

Bethany loves our area and 
all it has to offer. “I love 
Louisianna because there is 
always something to do, and 
there are plenty of new places 
to explore,” she enthuses. “We 
live five miles outside of the 
city so it still feels more rural 
like my hometown, but we 
get to experience the vibrant, 
big-city vibe when we go into 
town.” Bethany is proud of 
the country home that she 
designed and built, and is 
particularly pleased with the 
pool she recently completed. 
“Just this last year I designed 
and built our pool,” she says 
proudly. “My real estate career 
has afforded me the ability to 
pay for extra luxuries like the 
pool and other custom designs 
that I love to do.”

HOW LOW CAN YOU GO?

www.safesourceins.com
O: (225)-300-4500 • M: (225) 333-6220
aundrea@safesourceins.com

BEST COVERAGE. BEST RATES. ONE-ON-ONE SERVICE.

SAFESOURCE CUSTOMIZES INSURANCE TO REDUCE RATES!

�������������������������
���������������
���
��
�����	�
�

�������������������������
��������������

Aundrea Allen
Independent Insurance Agent

225-304-2499 | www.landscapekingla.com
Serving Baton Rouge, Prairieville and Surrounding Areas

Landscape Planning | Installations | Landscape Lighting

Let's Plant Some
PLANTS

Follow us
for daily

landscaping
tips!
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SPOUSES SELLING HOUSES

Laura and her husband Steven are the Team 
Leaders at Team Smith and owners of The 
Market Real Estate Co.  “Yes, we do work 
together, but we aren’t literally showing and 
listing houses together, we would probably get 
in each other’s way!”  Laura laughs. She and 
Steven work together but in their own spheres 
of the business. He is the Broker/Owner of 
The Market Real Estate Co., and Team Leader 
of Team Smith and Laura is also Team Leader 
of Team Smith and owner of The Market Real 
Estate Co.  “We are both really hard workers 
and risk takers, and our attitude is ‘sure, we 
can do it!’ When we started selling real estate 
almost 20 years ago, we started with pretty 
much no money in our account. But, we both 
believed in ourselves, our work ethic, and in 
each other and said, ‘Let’s do this.’ 

They have always enjoyed working together 
and discussing real estate, a career Laura 

“always saw herself in.” In 2004, they earned 
their licenses and got to work. “He got into 
real estate three months after me, so I tease 
him that I’m more experienced,” Laura says. 
Now, they are at the helm of The Market Real 
Estate Co. brokerage and Team Smith, with 
offices in Louisiana and Alabama. The idea 
for growth to an Alabama office started when 
Mary Birch, a top agent on the team, relo-
cated to Mobile for her husband’s job. “She 
came to us about starting an office for Team 
Smith there, and we said, “We’ll support you 
in whatever you do.” Laura continues, “Steven 
got his broker’s license in Alabama, so now we 
have The Market and Team Smith in Alabama 
and Louisiana!” she says with a clap. 

Laura and Steve stay busy with their 16-year-
old daughter Wesleigh, a sophomore at St. 
Michael High School,  and three bonus bless-
ings -Blayde, Blayne and Leah. Laura says, 
laughing.  The kids have brought so much joy 

Laura Buck Smith can brighten a room with her infectious smile, intuitive 
curiosity, and expertly styled furniture staging - as seen on HGTV. No, 

really. Laura has appeared on HGTV two times, once on “Bang for Your 
Buck” and once on “My Lottery Dream Home.”  She has a true love for 
homes and home design, and finding the perfect home for her clients. 

“WHO CAN I  HELP TODAY?”

cover story
By Breanna Smith

Photos by Ace SylvesterLaura  
Buck Smith
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to the Smith household. “Tonight we have Fancy 
Family Dinner Night - That includes candles down 
the table, everybody must dress up with the boys 
wearing suits, and they want the girls to be dressed 
up and to be beautiful, and for dinner- the kids want 
tacos. I said, ‘Okay, I think we can make that work!’ 

The family also enjoys weekly Linner, lunch and 
dinner, with Wesleigh and Laura’s Dad, Gordon 
Buck, known fondly as Grampa to everyone. 
Steven and Laura love spending weekends on the 
water taking out their party barge, where they 
often stop to pray at Our Lady of Blind River 
Chapel, a tiny church accessible only by boat. 
During the week, they are a well-oiled machine, 
shuffling kids to their many extracurricular activ-
ities while balancing the real estate business and 
the demands of everyday life. “We don’t miss a 
beat,” Laura says, beaming.

GIVING & GROWING

“Steven and I started The Christmas Give about 
15 years ago out of our garage, with the goal of 
adopting a needy family for Christmas in our 
community who may otherwise get overlooked,” 
Laura explains. “We went to a house, with a family 
that was in need, to deliver Christmas goodies 
and we were so disappointed by what we person-
ally brought - we brought a Christmas cake from 
Ambrosia and a bunch of toys…but they were 
starving and cold. They were so poor they literally 
locked their front door with a rubber band on a 
nail. What the kids really wanted and needed was 
socks, blankets and food. Steven and I stood in that 
front yard and cried, then we went to Walmart 
and came back with things they truly needed.” 
The annual Christmas Give began. Since then, the 
Smiths have connected hundreds of families to 
resources and necessities during the Christmas 
season with the help of dedicated volunteers who 
come back year after year to serve. “We now have 

over 150 incredible volunteers, plus one stand out 
volunteer Christie Viso who helps The Christmas 
Give also be able to adopt an entire school for 
Christmas.  The Renaissance Hotel also lets us 
use a large ballroom each year to accept, sort and 
coordinate donations. “The Christmas Give is huge. 
It’s way bigger than Steven and I now, and it’s been 
such a blessing to watch it grow!”  She adds, “Jesus 
tells us in the Bible (Matthew 25:40)  that when you 
pass up helping someone hungry, lonely, cold or in 
prison, you passed a chance to help Him, and I am 
not passing up Jesus!” 

FINDING YOUR SUPERPOWER

For Laura, real estate is a career she feels blessed 
to get to do – helping people solve problems 
happens to be what she loves doing. “Today, I 
was sitting with my dear clients whose house 
flooded years ago during Hurricane Katrina in New 
Orleans. I helped them get a high and dry house in 
Gonzales 16 years ago, and now they are moving 
back to New Orleans to be closer to family. For 
them to call me back again, to now sell their home 
is such an honor, it’s truly an honor to be with them 
through all of these stages in their life. And I always 
say, ‘I can’t believe I’m in a career where I get to do 
that, and I get paid’, because I would have done that 
anyway. I love helping people!” 

Laura has searched for ways to be a giver for as 
long as she can remember. It’s an outlook on life 
instilled in her by her mother, who recently passed 
away. “When I was growing up, my mom would 
always look for those that had the least among us 
and to be kind to them,” she says. “I was always 
the kid at school whose mom made cookies for 
all of the janitors, lunch ladies and support staff. 
She always encouraged me to look around and 
ask, ‘Who can I help today?” That simple ques-
tion guides how she does business and leads Team 
Smith with The Market Real Estate Co. 

I was always the kid 

at school whose mom 

made cookies for all of 

the janitors, lunch ladies 

and support staff. She 

always encouraged me 

to look around and ask, 

‘Who can I help today?
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Tuesdays are a big deal at Team Smith. That’s when 
everyone meets for prayer and devotional, grabs a 
cup of coffee in the custom, personalized mugs Laura 
had made for everyone, and discusses upcoming 
listings, current market trends, problem-solving, and 
real estate training. “I want everyone to find their 
superpower,” Laura says. God gave each of us gifts, 
and I want to encourage each agent on our team to 
use their personal gifts and talents so that we can 
serve and help our clients to the best of our ability.

In their nearly 20 years in real estate together, Laura 
and Steven have seemingly done it all –from bringing 
alpacas to the office to spread some cheer, to estab-
lishing a massive annual donation drive, to renovat-
ing beautiful office space and expanding into other 
markets. Team Smith has checked all of the boxes 
consistently ranking as a top-producing real estate 
powerhouse in not only Louisiana and Alabama, but in 
America as ranked by Real Trends America’s Best Top 
1% producing teams across the country year after year.

I want everyone to find their superpower.

RedstickFinancial.com |       @redstickfinancial
11918 Bricksome Ave, Suite F | Baton Rouge, LA 70816 | 225-407-9250

Stated Income Programs
Bank Statement Programs

One Time Close New Construction
Mobile Homes • FHA, VA, Conv, Jumbo

GEAUX
REDSTICK.

Sheridan Fay
Broker/Owner

NMLS # 1967817

Marcy Hubbs
Loan Originator 

NMLS # 2143451

Darrell “Randy” Tubbs
Loan Originator
NMLS #178782

Richard Davis III
Loan Originator

(Houma/Thibodaux)
NMLS #1919192

Clay Donaldson
In House Processor/

Geaux Processing, LLC
NMLS #2436050

Ryan Mott
Owner/President
NMLS #876641

GEAUX
LOCAL.
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Park At The Island Heron Pointe

LA-PARKATTHEISLANDS@DRHORTON.
COM

225-396-2649
58905 Island Drive 

Plaquemine, LA 70764

LA-HERONPOINTE@DRHORTON.COM
225-267-9720

12148 Parkknoll Ave
Baton Rouge, LA 70816

Key Club rewards Real Estate Agents who consistently partner with D.R. 

Horton, Inc. Real Estate Agents who sell two or more new D.R. Horton 

homes in the 2023 calendar year are awarded Key Club membership.

3.5% Commission on your second sale,

4% Commission on your third sale,

4.5% Commission on your fourth sale,

Have you 
heard about 
Key Club?

THE PERKS!

Scan here to view 
our Communities

Hop Into a 
New Home
IN PLAQUEMINE & BATON ROUGE

D.R. Horton is an Equal Opportunity Housing Builder. Pictures, photographs, colors, features, and sizes are for illustration purposes only 
and will vary from the homes as built. Home and community information including pricing, included features, terms, availability and 
amenities are subject to change and prior sale at any time without notice or obligation. Advertisement applies to D.R. Horton Louisiana 
East of the Mississippi River. 3% commission is valid for the �rst D.R. Horton home sold between 1/1/23 and 12/31/23, 3.5% commission 
is valid for the second D.R. Horton home sold between 1/1/23 and 12/31/23, 4% commission is valid for the third D.R. Horton home sold 
between 1/1/23 and 12/31/23, 4.5% commission is valid for the fourth D.R. Horton home sold between 1/1/23 and 12/31/23, 5% 
commission is valid for the �fth and beyond D.R. Horton homes sold between 1/1/23 and 12/31/23. O�er valid only on new contracts 
and does not apply to transfers, cancellations, or re-writes. Key Club commission o�er is subject to change without notice. Please 
contact a community sales representative for additional requirements for the Key Club commission program. This special commission 
incentive may not be used in conjunction with any other broker bonus or incentive. Promotion commission is subject to caps, if any, on 
total broker compensation imposed by the homebuyer’s lender. Commission will be paid at closing. Licensed Agent (not broker/partner) 
must be procuring cause. Cannot be transferred to another broker or agent. Maximum paid on any transaction will not exceed 5% total 
commission. Prices, plans, features, options, and co-broke are subject to change without notice. Additional restrictions may apply. 
Homes must close to be counted for promotion. Cancellations do not count. All o�ers contained herein expire on 12/31/23.
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Brooke Stevens
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1. Pay As You Go - Pay per listing 
   or contract, rather than hiring
   an employee - You can use our
   services as much or as little as
   you need
2. Plug and Play - We have our
   own internal systems, tools, and

   training to help our TCs manage
   any and all transactions
3. Low Cost - Your only cost is
   our fee - We cover all training,
   vacation, taxes, and programs
   for our TCs

#ClosingTheCoast
225-295-8222

4473 Bluebonnet Blvd., Suite A, Baton Rouge, LA 70809

15615 Airline Hwy B, Prairieville, LA 70769

gctitle.com

With over 40 years of experience, our team provides real estate title and closing services throughout the state of Louisiana including 

Residential and Commercial closings, Judgements, Lien Searches, Escrow Services and much more. We provide the highest standard of 

experience, convenience, and customer service with o�ces in Baton Rouge and Prairieville, Louisiana.

 Corinne Schwartzberg
Attorney at Law

Jim Beatty
Attorney at Law

EVERY CLOSING IS HANDLED WITH

The highest standard 
of precision and care

EVERY CLOSING IS HANDLED WITH

The highest standard 
of precision and care

Michael Webster
O W N E R / E L E C T R I C I A N

Circuit Breaker
Electric L.L.C.

circuitbreakerelec@gmail.com
OFFICE - 225.658.2903 | MOBILE - 225.572.7963

OPEN MONDAY - FRIDAY
SATURDAY & SUNDAY BY APPOINTMENT ONLY

License No. 65239

Minor Repairs or an
Emergency Fix,

We Will Take Care Of It

Same Brand, New Reach – Tune in for free today

Inspiring conversations
with the nation’s 
top real estate agents.

Meagan Faulk

my225agent.com

Good Neighbor Service,
Surprisingly Great Rates.

Call me today!

225.767.3540

“Summer has been very 
helpful with securing a 
business policy for our 

company. Friendly service
and great rates! Highly 

recommend!”
- Sierra Lytle



Residential and Commercial Transactions
Specialists in Real Estate Law and Closings.

We’re excited to announce the 
opening of an additional location 
to serve your clients’ needs!

Denham Springs
1111 South Range Ave. 

Denham Springs, LA 70726

www.ptitleinc.com • (225) 665-5600
William "Billy" Leach

Baton Rouge
8706 Je�erson Hwy, Suite B 

Baton Rouge, LA 70809


