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We Inspect omes Like We're Buying Them Ourselves, L U X U RY H O M E F I N A N C E

PEACE OF MIND IS IMPORTANT! DESIGNED FOR YOU

CONSTRUCTION ¢ PURCHASE ¢ RENOVATION ¢ REFINANCE

« Over 25 years of experience

« Local, Family Owned & Operated

ey

2022 KAAR Affiliate of the Year
2022 GSMAR Affiliate of the Year
2022 BVTAR Affiliate of the Year

865.986.2516

bentleyhomeinspection.com

zs\?ﬂ HOME INSPECTION
/£ & TERMITE SERVICES

A picterbialade, * A0

» Local Office Team to Guide Your Clients o
Through the Inspection Process

« In Business Since 1997

« Committed to the Community
and the Real Estate Industry

« Over 2,000 5 Star Reviews

« 17 Home Inspectors:
(5 are Military Veterans)

865.607.1218 - JanetteBurgin

. . - o . . KAAR Good Neighbor of the Year Morteace Production Manager
We give all our clients a FREE lifetime subscription to HomeBinder. Homeowners appreciate KMBA Platinum Award 2022 £ag g

HomeBinder because it helps them maintain their home easier and in a timely fashion, through 4 NMLS 546180

helpful maintenance reminders and one central location for all their home documents. fﬁf& REGI ON S janette.burgin@regions.com

Whenever possible, pre-existing information will be added, from pre-existing content MORTGAGE regions.com/MLO/janetteburgin

available in the public domain. Your data is only accessible to you, never sold, and not m @
HRE
RIKOFR

©2021 Regions Bank. Member FDIC. #NMSL 17A441190. All loans subject to qualification, required documentation and credit approval. Certain exclusions may apply. “Regions and the Regions logo are registered trademarks of

shared with any vendors unless you specifically request it.
LENDER Regions Bank. The LifeGreen color is a trademark of Regions Bank. (02/23)
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Red. Whitz, v Vime?
Give our Client The Choice To Chpvgel

-

REALTORS,

WE ARE HERE FOR

YOU!

B YOUR TRUSTED LENDER FOR OVER 30 YEARS I

RENEW YOUR SPACE
RENEW YOUR LIFE

CHBICES

Home Warranty
MARYANN AZAMBUJA

Senior Account Executive
865-248-9921
maryann @ CHWPro.com

ofg/ﬂ%ﬂ(/&é Sé’{%&fd

3UDGET PRICING

Sales and Claims 888-275-2980 | CHWPro.com

MORTGAGE
INVESTORS GROUP

Inspiring conversations
with the nation's
top real estate agents.

Fast & Easy Pre-approvals
Open Communication
Programs to Meet Your Clients’ Needs

Same Brand, New Reach —

Tune in for free today
10 Convenient Locations to Better Serve You

Listen on
Apple Podcasts

Home Office Bearden Farragut Parkside/West Land Oak
865-691-8910 865-851-7919 865-392-1439 865-671-8910 865-470-6208
LISTEN ON % Spotify Maryville Morristown Oak Ridge Lenoir City Sevierville

865-984-9948 423-585-5050 865-482-8910 865-988-8622 865-286-1552

Listen on .
amazon music
SN~

www.migonline.com

witi AT REMINGTOMN RAMSEY

Check out what over 2,800 MIG customers have to say about their experience on 2 Zi"OW

podcast.realproducersmag.com

Programs based on borrower qualification. Equal Housing Lender — MIG NMLS #34391

6 - July 2023



PREFERRED PARTNERS
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CARPET CLEANING

On The Spot Carpet Cleaning
Dean Peal

(865) 340-9581
ots-carpetcleaningtn.com

CLOSING GIFTS
Beam & Basket
Jessica Travis Roberts
(865) 317-1356
beamandbasket.com

FOUNDATION REPAIR
American Foundation
& Waterproofing

Darle & Jackie Canova
(865) 982-0250
americanfw.com

Master Services
(865) 410-8099
masterservicestn.com

HOME WARRANTY
Choice Home Warranty
Maryann Azambuja
(865) 248-9921
chwpro.com

INSPECTIONS
Bent Nail Home
Inspection Services
(865) 748-9414
bentnailtn.com

Bentley Home Inspections
Donnie & Susan Bentley
(865) 986-2516
bentleyhomeinspection.com

Inspect TN Home Inspection
Trey Newman

(865) 661-0090
inspecttn.com

INSURANCE

Samar | Insurance Agency
Samar Izadpanah

(865) 312-8777
sizadpanah@acg.aaa.com

LAWNCARE/LANDSCAPING
C&D Lawncare and
Landscaping

John Drinnon

(865) 399-0917

MORTGAGE LENDER
Edge Home Finance
Craig Morren

(615) 886-8159
gotreno.net

Fairway Mortgage
Deb Applegate
(865) 804-9573
theLTWgroup.com

Mortgage Investors Group
(800) 489-8910
migonline.com

Princeton Mortgage
Josh Purvis

(865) 381-3256
www.joshpurvis.
princetonmortgage.com/

Regions Bank
Janette Burgin
(865) 540-5583
regions.com

Stockton Mortgage
Le Anne Grigshy
(865) 724-0001
stockton.com/staff/
alison-emmett/

receive this publication and enjoy private events for free. Please THANK them!

Stockton Mortgage
Edna Price

(865) 415-2969
stockton.com/staff/
edna-price/

Union Home Mortgage
(865) 500-3144
uhm.com

UT Federal Credit Union
(865) 9711971
utfcu.org

MOVING SERVICES
Moving Time LLC
John Moulden

(865) 801-0021
movingtimetn.com

PHOTOGRAPHY-
REAL ESTATE
CricketPix Real
Estate Photography
Cricket Pratt

(865) 696-8909
cricketpixphoto.com

John Becker Photo
(865) 271-7170
johnbeckerphoto.com

PROPERTY MANAGEMENT
Keyrenter Property Mgt

Dan McKee

(865) 999-4539
keyrenterknoxville.com

RESIDENTIAL &
COMMERICAL PAINTER
Painter 1 Knoxville

(865) 345-5800
painterl.com/knoxville

If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at bocrealproducers@gmail.com.

These organizations proudly support Big Orange Country Real Producers to make it possible for you to

ROOFING

Flow Roofing
Phillip Fries

(865) 910-5530
flowroofingtn.com

TITLE AGENCY
Admiral Title

Tom Burnett

(865) 531-6060
admiraltitleinc.com

Concord Title
(865) 671-8388
concord-title.com

Crown Title

Robb White

(865) 539-4910
crowntitleknox.com

Melrose Title Co
LuAnn Hileman Crass
(865) 694-1400
melrosetitleco.com

Southeast Title & Escrow
(865) 982-2345
setitle.net

Unity Title and Escrow LLC
Marla Milsaps

(865) 393-8648
unitytitletn.net

TREE SERVICE
Keen Tree Service
Kenneth Aggers
(865) 278-0890
keen-tree-service.
business.site

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
solely those of the author(s). The paid advertisements contained within the Big Orange Country Real Producers magazine are not endorsed or recommended by The N2 Company
or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

@ Keyrenter

Drﬁperty mﬂnﬂgement
Kinoxville

: Celebrate your
Y independence
S0Fs >

and leave the

MEET THE

BIG ORANGE
COUNTRY

REAL PRODUCERS TEAM
We Love to Love on REALTORS®!

CONNECTING. ELEVATING. INSPIRING.

% stress of
;ff’. e, property mgt.
to us

$300

Referral + Return Client
Guarantee

:

Lucy Reynolds
Editor and Lead Writer

Rebecca Ramsey
McDonald
Owner and Publisher

FREE rental analysis for your
long term rental clients

KeyrenterKnoxville.com

Elizabeth Zeaton
Ad Manager

Cricket Pratt
Photographer

Scan for referral
Tals 2 &
John Becker prﬂgrﬂm detﬂfis
Photographer
The only way features happen is by nomination. Owner Dan McKee
To nominate someone just sent us their contract i 2 gt
information and a brief reason why to bocrealproducers@gmail.com. (BES} ngEY f 4539

Dan@KeyrenterKnoxville.com

Big Orange Country Real Producers - 9



B 'I; |
UNIONHOME morrcace i

DID YOU KNOW?

Union Home Mortgage offers a variety of unique services
NOW O PEN [N that can benefit you and your clients! Take a look below at

S 1_ |:{\/ | N G I:ASi T E N '\\ Ij SSE |— FlVE LO CAT' ONS just some of the fantastic programs we have.

SINCE 2004

Voted 2022 Best Title Company
in Knoxville
by CityView Magazine

@ CERTIFIED PRE-APPROVALS

Fully underwritten & approved loan file pending appraisal & title.

865-531-6060 . . :
; T This is especially beneficial for Government (FHA, VA, USDA)
#ADMIRALCOMMUNITY www.admiraltitleinc.com borrowers to give assurance that your buyer is well-qualified.

MYUHM APP

Our app is a co-branded mobile patform with all of your
contact information. You receive loan status updates and
are alerted to all borrower activity. If a borrower runs a
payment calcuation on a new home they are interested
in, you're the first fo know!

LOCK & SHOP

In this volatile rate environment, borrowers are able
to shop with confidence by locking in their interest
rate for up to 9o days while they shop for a home.
Particularly beneficial for borrowers with tight

debt ratios.

Loan Officer | NMLS 181855

Knoxville Area Manager | NMLS 659351 Loan Officer | NMLS 70715

865.591.9858 865.243.9777 865.243.5919
865.249.0740 865.500.3144 865.722.7331
teamseagraves@uhm.com teamwindisch@uhm.com a-team@uhm.com
- 2110 Keller Bend Rd. 2110 Keller Bend Rd. 2110 Keller Bend Rd.
Honest, experienced, and I>8W Knoxville, TN 37g22 Knoxville, TN 37522 Knowville, TN 37022
TN 113305 | GA 659351 FL LO96507 | GA 70715 | TN 135084
eferred by top REALTORS' CO NTACT US FL LO96022 | CO 100534538 Georgia Residential Mortgage Licensee

Georgia Residential Mortgage Licensee

TO LEARN MORE!

wroofingtn.com | 865-910-5530 ROO Ing

We have your clients covered from roofs, gutters & more.

& Union Home Mortgage Corp. NMLS 2229 | nmlsconsumeraccess.org | Lock & Shop Program (“Program”) will lock your initial interestrate for up to 9o days. To be eligible
for the Program, borrower must participate in the Ready, Set, Home! Certified pre-approval program with Union Home Mortgage (“UHM"). No property address is required
when participating in the program. There is a $1,000 deposit required with this Program due at time of lock. The $1,000 will be applied to your cash to close at the time of
loan closing. The $1,000 will be refunded if the loan does not originate. Subject to lender discretion. See https://sweeps.uhm.com/rsh-rl-rules? for full terms and conditions

10 - July 2023



TELLING STORIES
OF CLINTON

By Lucy Reynolds & Photos by Cricket Pratt

Joey Smith of Sellers Realty in Clinton
wants to be remembered as someone
who made a difference in his community.
“I’'m one of the local historians in Clinton,
and I spend a lot of time reading about all
the folks who came before me here,” he
shared. “If I could do half the things they

SELLERS
NAHR

did to help build up the place we live, if I
could be remembered as someone who

top producer

did important things like that for my

community, then I'd be thrilled.” EVE N T H O U G H I S E L L
Joey grew up in Clinton and gradu- HOUSES, | DON’T SAY

ated from Clinton High School. After

attending college in West Tennessee I 2 M A SAL ES PE RSO N e

and living in Nashville with his wife

when they were newly married, he I 9 M A STO RYT E L L E R.

eventually returned to East Tennessee

to begin his career in real estate in

the town he loves. “My folks and my
brother are here,” he explained, “and
my wife’s parents just moved here
from Nashville. We all live near each
other in the same neighborhood—it’s
the 2023 version of the old homestead.
Some people say I'm crazy, but I think

it’s perfect.”

In addition to his love for Clinton and

its history, Joey loves art, design, and
historic homes. “I've always loved
houses and architecture,” he remarked.
“Iused to pick up old house magazines
= and flip through them when I was a kid.
E Now, historic homes are my favorite
= houses to list. The structures are inter-
—= esting, but so are the stories of all the

| people who’ve lived there.”

: . “People like to know those kinds of

| things,” he continued. “Even though I

| sell houses, I don’t say I'm a salesper-
— ' son...I’'m a storyteller. I like introducing

people to this community and telling
|l. them about life here. To me, it’s not
really selling—it’s just helping people

. 2 Location: Hilton Knoxville
put the pieces together.

Location: Hilton Knoxville -



Location: Hilton Knoxville

o | FOUNDATION

—an A
SETTLEMENT AMERICAN

FOUNDATION & WATERPROOFING

Joey finds absolute joy and pleasure every day in

his morning routine: get up at 5:30am, go work
out, come home and help get the kids up, take the =
kids to school (accompanied by the family dog). 1
Then, at work, there’s something different to do

every day, never the same thing two days in a

row. So there’s a comforting mixture of routine

LOCALLY OWNED & OPERATED

and complete and utter chaos!

On Joey’s bucket list is a visit to the Holy

EXPEDITED INSPECTION &
PROJECT SCHEDULING

865.448.7510

Land. If he had time to learn something new...
professionally, he’d want to learn the ins and
outs of how to run a real estate office, and
personally, he’d like to become proficient at
playing the autoharp, that Appalachian folk

instrument (he owns one).

He’s currently reading Hank the Cow Dog with
his kids. “It sounds like a little kids book, but

I have horse-laughed reading it to them,” he

WET BASEMENT OR
CRAWL SPACE?

admitted. The last book he read for himself was
This Promise of Change, a memoir by one of the
12 Black students who enrolled in Clinton High
School in 1956, helping CHS become the first
public high school in the state of Tennessee to

integrate in the 1950s.

. _ FOUNDATION
‘w25 . | PrOBLEMS’
- ' —We can help! ——

If Joey had to change careers, he’d probably
be a teacher. He’s on the city school board in
Clinton and enjoys getting into the classroom to

sub occasionally as well. If he could have dinner

with anyone, he’d choose one of Clinton’s old
mayors from the 1920s, Glen Medaris. “He

= T Online at
Joey described, “but he made lots of plans and i ] _ i
impr f ity—li "I- it ; A [ _
provements for the community—Ilike paved ] Wi | A °
g \ P

streets and street lights and new schools. I'd | .
“ | | e NeEE 2 R WE FIX IT THE RIGHT WAY,
Two of the greatest influences in Joey’s life L | J _ e . " 1 THE AMERICAN WAY!

have been his parents and his broker, Bobbi | JIEEE |
Selles. “Babbie really conneets deeply with he (g @ | P KO0 3 {[odl g [o] )7 | - & ) i PAY FROM ESCROW
' AT CLOSING

was a really quiet, unassuming kind of guy,”

love to ask him about how he managed the city.”

community,” he said, “and that’s how I feel also.

I probably would never have tried to do this job - AR E MY F AVO R IT E

with anyone but her. And my parents taught
me and molded me into a good person, which is '
o impor ing : HOUSES TO LIST
ol o gt to g thom ooty 1007 ' CRAVSVSI. SI;ACE E§$AL
ISSUE ATE
PRO

DIVISION




eve nt ® By Rebecca Ramsey McDonald

L to R front: Tim Phillips, Robin Bingham, Joanne Mielenz, Janette Burgin, Wala Habiby, Maryann Azambuja Janette honoring the Winterbothams with their
L to R back row: Dan McKee, Todd Huber, Billy Houston, Dave Campbell, Sam Winterbotham, Rebecca feature poster and gift.
Ramsey McDonald, Lynette Bell, Tara Winterbotham, and Jamie Sutton.

TOPGOLF LUNCH
SUMMER HAPPY
HOUR RECAP 4 rrcions

MORTGAGE

to you by Maryann Azambuja, Choice

. illy, 8 i , Phil Fries. : ice, ize, . Billy & Bedros.
Great lunch at Topgolf in May brought Bﬁ
- Chol entiey _

i‘ == OME INSPECTION
Home Warranty. & TERMITE SERVICES

The June Summer Happy Hour at

Van Edom’s Wine Bar was brought F baw
to you by Janette Burgin, Regions

Mortgage, Susan Bentley, Bentley Home o o in g
Inspection, and Phil Fries, Flow Roofing! Your Project Made Simple

L to R: Lainey Jones, Eleanor Cippel, Cheri Spinazzola Mr. & Mrs. Smith (aka Melissa & Tim) L to R: Rebecca, Jackie McCarter, Marla Milsaps, Whitney
and Donnie Bentley Townsend, and Kiley Thomas. New partners from Unity Title
& Concord Title .

16 - July 2023 Big Orange Country Real Producers - 17



HAZARDS | CLEAN’_U_Y

KEEN TREE
SERVICE

CALL TODAY FOR A FREE ESTIMATE!
Licensed & Insured
Proudly serving Knoxville, Tennessee
and surrounding areas!

(865) 278-0890

ﬁ@@ @KeendTrees

18 - July 2023

EXPECT
somelhing
MORE
You are a rockstar and your clients look to
you for resources to help them with their
new purchase. Your client is overwhelmed
and may forget to get insurance. Let us
make the insurance portion as easy as
possible. We get the quote in time to the
lender to make sure all goes smoothly with
the closing. | hope to see you at the
closing table!! All | need is your client's
phone number and we take care of the rest!

Samar | Insurance Agency
865-312-8777 sizadpanah@acg.aaa.com

Covarage b subject 1 all policy terms, condit hesions. and i Discounts and
savings cpponunities subject b eligility requiniments. Subject to undenwriting requirements
Insurance undenitten by MembserSelec of non-affilisted insurancs companies.

"I could be saving people
from a potential hazard or a
major cost in the future,”

JAMES “TREY”
NEWMAN

Certified InterNACHI, HITA & CMI Home Inspections

865.661.0090 | InspectTN.com

We understand that realtors
have extremely busy schedules.

With Master Services’' dedicated

Realtor Support Division you
will receive...

— % A prompt evaluation that addresses

—\—/ issues discussed during free inspection

L Direct lines

—O—H

Priority scheduling

9 Payment at closing option

! WOW service every time ﬁ,q)‘[”[

SERVICES

CRAWL SPACE &
FOUNDATION REPAIR

In addition to the many services that we offer at
Master Services, we also provide junk removal
services through our sister company:

JUNKLUGSErS

So¥ing th ot e g at 2V

MasterServicesTN.com/real-estate.html

865.973.9076
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celebrated leaders dynamic duo

By Lucy Reynolds & Photos by Cricket Pratt

"-\.
-. "_
LN

Location: REAL Broker LLC office

T,

LY

_ P

Location: REAL Broke.l. .ffl;(.a
TAKING CARE OF THEIR AGENTS

Eleanor Cippel and Lainey Jones of
Real Broker LLC have known each
other a very long time—they met

as kids in Florida and first worked
together at a bar where Lainey was a
bartender and Eleanor was a cocktail
waitress. Since that time, they both
built impressive careers in the corpo-

rate world before joining forces once

again in real estate in East Tennessee.

Lainey first delved into real estate as
an appraiser for residential proper-
ties in Florida years ago. Later she
became senior development manager
for a software company that was rec-
ognized as one of INC 500’s “Fastest
Growing Companies in America”

for five years in a row. Meanwhile,
Eleanor spent the majority of her
career in digital marketing and sales
innovation, first for EW Scripps and
later as SVP of Sales and Marketing
for Digital First Media.

It was 2007 when Lainey took her
bartending, appraisal skills, and
software affinity and chose to start
anew career as a real estate agent.
Later, after Eleanor left Digital First,
the two decided to go into business
together in 2017.

At first they opened an indepen-
dent office and tried to do a lot of
special things for their staff—such
as rewarding agents for bringing

on like-minded agents, trying to
provide health insurance, trying to
get investments for agents—all the
things that are often missing when
you’re a 1099 independent con-
tractor. “We were happy with that
and weren’t really looking around,”
Lainey said, “but then we saw the
eXp model. They were already doing
it and doing it better than we could,

so we joined them.”

WE'VE GOT

AN AGILE
COMPANY
WITH GREAT
TECHNOLOGY
AND A GREAT
VISION FOR

More recently, Eleanor and Lainey
have made the move to The Real
Brokerage, another cloud-based
brokerage that better resonated with
them. “They have a great finan-

cial package for agents,” Lainey
explained. “Their technology is super
intuitive and extremely fast and
simple. The education is very much
about people sharing openly about
how to be successful—and their core
values are to work hard and be kind.
It’s a very agent-centric firm with the
tools, the ease, and the camaraderie.
They recognize we’re in a consum-
er-facing business and encourage us
to be mindful of the privilege of being
invited into people’s homes to be
part of their home decisions. There’s
a lot of focus on connectivity with
other agents, buyers and sellers, and
vendors—that’s a beautiful part of

the business.”

Big Orange Country Real Producers - 21

PEOPLE.



Eleanor has always come from an
environment of abundance, a place of
considering how she could help other
people grow, so she is most proud of
the list of amazing people she’s been
able to help get to the next level in
their careers. “I've worked for a lot
of folks who didn’t have that philoso-
phy,” she admitted, “people who were
very controlling and really wanted to
hold you back so they didn’t lose you,
but I've never approached business

that way. For me, it’s always been

‘Where do you want to go and how

can I help you get there?””

As for Lainey, she’s proud of every-
thing she’s done to grow into the
person she is today. “It’s been a long
journey,” she said, “and I still have a
long way to go—but I'm a productive
member of society. I'm good to my
agents and the people I work with.

I think my mom would be proud of

where I am today.”

WE LOVE THE CORE VALUES

Location:

LLC office

REAL Broker

On that note, if Lainey could
have dinner with anyone, she’d
choose her late mom... and she’s
not afraid to get sentimental
about it, tearing up a bit as she
shared the idea.

Eleanor would choose din-

ner with Dolly Parton. “I love
what Dolly has done with her
career and how she has contin-
ually reinvented herself,” she
exclaimed. “I love the strength

she exudes as a woman.”

Eleanor counts Ellen Smith, a
strong woman she worked for
early in her media career, as
very influential in her life. “She
championed me and believed in
me. She was the kind of leader
who expected more from you
than you knew you had in you.
That was very good for me when
I was young. She helped me find
in myself what I already had.”

Lainey named Eleanor as one of
her greatest influences, along
with fellow REALTOR Hope
Cudd. “Eleanor always helps me
get my head around what I need
to do,” Lainey said, “and Hope
helped me move up leaps and

bounds as a real estate agent.”

Now, Lainey and Eleanor are
leaders and mentors themselves.
“For us, everything is about our
agents,” Eleanor summarized.
“We’re focused on innovation and
really looking to the future. We’ve
got an agile company with great
technology and a great vision for
people. And we love the core val-
ues of working hard, being kind,
and providing simply great ser-
vice. For us, being in collabora-
tion is currency. We really believe
in that. We believe that we should
all be able to lift one another up.
No matter what brokerage you’re

with, there’s room for everybody.”

Ao . SOUTHEAST
4%

= | AGRE-m
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where the
top producers
choose to close

SETITLE.NET

The reason you trust a Top Producer like Deb with your
business is because she produces results over and over...

“Great at communicating, problem solving, and closing on time

Chairman’s Elite Top Producer 2020, 2021, 2022

Deb Applegate
Mortgage Advisor NMLS #213239
® (865)804-9573 EaAE

© Deb.Applegate@FairwayMC.com
www.TheLTWgroup.com E,l“
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For Dan McKee, president of Knoxville’s Keyrenter
Property Management, it’s important to be known as a man
of his word, a good father, husband, and friend, and some-

one who helps make his community better.

Dan’s first experience with investment real estate was years
ago when his mom and step-dad were selling ocean-front
condominiums in Myrtle Beach. Later, he spent 15 years
owning and self-managing a couple of his own investment
properties while enjoying his previous full-time career.
“That was a great experience for me,” he remarked. “There’s

nothing else out there where the bank will loan you the
Keyre nte r ' money and then a tenant pays that loan for you. You can have

an incredible asset appreciate over time for retirement.”

Property

1 T ; After 30+ years in radio sales and sales management, Dan
M a n a g e m e nt } decided he wanted to do property management full-time.
In evaluating franchise options, he found that Keyrenter
really stood out. “They’re the only people who talked
about values,” he shared. “They have a great process
in place, and their people are absolutely outstanding.
Nationally, they manage more than 8,500 properties with
less than a 1% eviction rate because their process is so

solid. It was important to me to have all that backend sup-

port; I felt it would allow me to grow my business faster.”

For REALTORS, Dan offers a $300 referral and a return
client guarantee. “I partner with agents; I don’t compete
with them,” he explained. “I take care of their clients,
and when the client is ready to sell or buy more, I refer
them back to that agent. Also, I do a lot of free rental
analysis reports for agents, anytime they have investors
or a client who is trying to sell a house that might be a

good investment property.”

In addition, Keyrenter offers five different guarantees for
owners: 1) Leasing—they guarantee a signed lease within
30 days; 2) Service—owners can cancel at any time; 3)
Tenant—if a tenant breaks a lease within the first six
months, they’ll find another one for free; 4) Maintenance—
things are fixed right the first time or they fix it for free;
and 5) Pets—they’ll cover the first $1,000 in damages over

and above the security deposit.

“Again, core values are big with Keyrenter,” Dan empha-
sized. “They’re all written out, beginning with ‘relation-
ships first’ and ending with ‘do the right thing, period.’

Their focus on integrity is important to me; that’s some-

thing I've always lived by.”

THERE’S NOTHING ELSE OUT THERE WHERE THE
BANK WILL LOAN YOU THE MONEY AND THEN
partner spotlight A TENANT PAYS THAT LOAN FOR YOU.

By Lucy Reynolds & Photos by Cricket Pratt
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Dan counts several people as influential

in his career. “My father, for sure, and my
brother,” he mentioned. “Another men-

tor and family friend, Jim Massey, was an
accountant who invested in the companies
he worked with; he built a great business for

himself by partnering with his clients.”

Dan’s most rewarding moments are seeing
the lightbulb go off in people’s minds when
he helps them see what they can accomplish.
“There are a lot of people just getting their
first investment properties,” he said. “They’ve
heard that owning real estate can be a great
long-term investment and they want to know
how to do it. I love being able to show them
the path to get there and how they can often
have cashflow from day one. I’ve also helped
people lease their existing home, helping
their debt-to-income ratio, so they can then

buy their dream home.”

If Dan could have dinner with anyone, he
would choose Ronald Reagan. “I had the
honor of meeting him after he left office,
and I was in absolute awe,” he shared. “He
had such vision, and he was such a great
communicator. I would love to soak up all

of his life experience.”

Hiking the Appalachian Trail is on Dan’s
bucket list—and he’s proud of his new hiking
accomplishment: He just recently joined the
900-Mile Club, a group of less than 1,000
people who have hiked every trail in the
Great Smoky Mountains National Park.

Dan is a big John Grisham fan, and he loves
country music, especially the Zac Brown
Band. “Country music artists are hands-
down the most genuine down-to-earth peo-
ple,” he said. “They always pay it forward
and help other artists along the way. I love

that attitude of trying to lift people up.”

That’s Dan’s attitude, as well, and one reason
he’s passionate about property management.
“I love the impact I can make in people’s lives,
helping them build their own wealth through
real estate,” he said. “I think when we help

other people then we get our own reward, too.”
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| LOVE THE IMPACT
| CAN MAKE IN

PEOPLE’S LIVES.

| | and EscrowmmRnE

orders@unitytitletn.net
865-393-UNITY

To our men and women in uniform,
past, present, and future,
God bless you and

Thank
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‘ ‘ Lee Ruble was a very thoughtful, thorough and conscientious home inspector. Even the couple we
were purchasing home from were impressed with his thoroughness and length of time spent checking

all aspects of home. Punctual with calls, text and emails. Would definitely recommend and use again. ’ ’
Also, may use as a general contractor to do improvements on the home we did purchase. - Lucy

w. B

We bring over 24 years of
General Contracting &
Residential Remodeling
experience to your
Home Inspection.

v REVIEW

“Excellent service very professional, on time
and reasonably priced. My carpet looks brand new
| would highly recommend” - Janet R.

Dean Peal

OWNER
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ION OF YOUR TYPICAL & UNIQUE
ONE ROOF, ANYWHERE!
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FINANCE & AD DESIGN
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The Edna Prlce Team, here to assist you with

2023 KMBA President all your mortgage lending needs

We have had a name change! We are The Price Team, powered by Stockton Mortgage.
You can find us in the same office location, with the same phone number.

Over 20+ years in lending, | am your Residential Specialist, ready to help you with your
primary and investment financing needs!

But don’t just take
our word for it.

THE .
PRICE ¢ oo Y, Office: 865.415.2969 s w6740 (2}
TEAM o Cell: 865.789.5981 NMUS #8259 Jes

[ S — by [ By
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Superior Photography

...for Real Estate, Builders, Interior Demgners, and Architects

-y
National Broker &
of the Year '

"We're not just trying to close a
deal - we're trying to make
somebody's budget work and
make their dreams come true"

- Craig Morren Take theirs.

C]ljl_] b@[:’(@[‘ |"1C] Stills - Aerials - Matterport
l:ClI‘ﬂ - 16 years experience
* Fast turnaround
= .{BEE] 271-71170 - Reasonable pricing
john@johnbeckerphoto.com - KAAR Affiliate
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The Real Estate Firm

By Lucy Reynolds & Photos by Cricket Pratt

When The Real Estate Firm’s Kelly White was young,

she didn’t know what she wanted to do when she grew

up, but she certainly never thought it would be a sales

position—because she couldn’t talk in front of people. \

“I’d take a zero rather than get up in class to read a ’ ! . -.?\
report,” she admitted. “It wasn’t until I was in my late [ 1§ 1 ;

20s that I could talk to people. I realized I could talk
Location: The

about things I knew about, and then it became about
Press Room

helping people.”

4 | .I
2
Kelly was in the wireless phone business for 27 years; : ’{

then, an auctioneer friend invited her to come work for
him, so she got her auctioneer’s license. “When I got
my first real estate property to auction, he said,'Bad
news—you can’t get paid on this because you don’t have

395

a license to sell real estate,” she remembered. “So I got
my real estate license, but that was during the market
crash, and people weren’t happy during the auction pro-
cess. In fact, a lot of people were crying. That wasn’t for
me because I like making people happy. So that’s when I

decided straight real estate was my forte.”

Now, as an affiliate broker and REALTOR in
Sevier County, Kelly wants to be remembered

for always being an honest person. “I want to

S Pawae

be able to look at you in church on Sunday

and not run and hide because I’ve not done

Y

the right thing,” she said. “I want to be the

e e—

person that people say,”You can take her word

29

to the bank.

Kelly counts two people as particularly influential

in her career: first, Dale Carr, a friend, local politi-

cian, and auctioneer—the one who got her to get her
auctioneer’s license and real estate license—and secondly,

Rich Levenson, who was her broker for eight years.

Kelly’s most memorable time was the birth of her son.
“He had a massive head injury at seven months old,” she
shared, “and they only gave him a 50 percent chance to
live. Then they said he might never walk or talk, but he
graduated from high school with honors and became the
first person in our family to go to college. Now he’s got

a wife, two thriving boys, and a very successful career
with KPD. He’s my pride.”

In her professional life, Kelly is proud to have been
installed into the RPAC Hall of Fame in May. “There’s
a plaque on the top of the NAR building with my name




on it from Tennessee,” she shared.
“I’ve also served as the Region 3
DVP for Tennessee Realtors as
well as most of the board positions
for the Great Smoky Mountain

Association of Realtors.”

If Kelly could have dinner with
anyone, she’d choose Donald Trump.
“I've admired and respected him for
25 years or more, and I always said he
needed to be our president. He takes
risks and always pulls himself out of
his struggles. I'm not saying I agree
with him on everything, but I think

he’s a phenomenal business person.”

As for Kelly, she finds it challenging
to balance work with her personal
life. “My husband would say I don’t
balance it,” she laughed. “He’d say
it’s all real estate!”

“Seriously,” she continued, “I try
not to work on Sundays; I want to
give that day to the Lord. But I don’t
do a great job, honestly—I mean, I
was putting up a sign last night at
10:30 an hour away from my home. I

need more balance.”

Kelly tries to start each day with a
written plan, but time management
is her biggest challenge. “My hard
drive is full,” she exclaimed. “I just
need to learn to slow down!” On the
other hand, her biggest rewards are
the smiles she sees at the closing
table, when clients are happy and

excited about their new purchase.

And how does she spend her time
away from work? At the lake!
“We’ve got a place on Norris Lake,
and we’re there almost every
weekend in the summer. We also
love to get away to Orange Beach
three or four times a year, take our
boat down and fish—1I love trying to
catch bigger fish than my husband.”

Kelly’s bucket list includes a trip to

Greece and to Cabo San Lucas. Her
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| favorite music era is the late ~ with Appalachian Bear Rescue since

70s/early 80s, and her favor- she loves animals.
ite song is anything by Kenny
Chesney—who, incidentally, At the end of the day, to Kelly, success
used to be one of her phone is not about money. “Success means
customers years ago! helping others and having people look
up to you and respect you,” she said.

Kelly doesn’t plan to retire, but “It’s about what people think. I want

maybe she’ll slow down a bit people to trust me and know that my

in years to come. Right now

word is good.”

she reads books on her Kindle
every night before bed just to

help turn off her brain. “It’s just
to make my little hamster go to
sleep,” she joked, “otherwise my
little hamster’s in there running
around telling me everything
I haven’t done today and all

that I need to do tomorrow!”

If Kelly had to completely
change careers, she’d
consider nursing or per-
haps something in the pet

industry or volunteering

| TRY NOT TO
WORK ON
SUNDAYS;
| WANT TO GIVE
THAT DAY TO
THE LORD.
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Location: Yee-Haw
Brewing Co.

Coming Soon!

A NEW LOCATION TO SERVE OUR
CLIENTS IN ROANE (OUNTY!

Whether residential, commercial, cash or loan transactions,

Melrose makes it as easy as 1...2...3!

One (1) point-of-contact throughout your transaction;
Two (2) in-house attorneys for fast answers to title questions; and

Three (3) top national underwriters to insure your client's investment!

(865) 590-6360

715 Walden Ave.

Harriman, TN 37748

@ MELROSE
www.MelroseTitleCo.com
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BECOMENEIGHBORS

| "l am determined to give the

absolute best service to my

clients! | want to educate my

clients throughout the process

and create a rapport that makes

them comfortable enough to

reach out with any questions, day

' or night. | am here to make their
purchase as effortless as possible!”

BRETT SCHRAUFNAGEL

Mortgage Loan Originator  NMLS# 2233968
brettschraufnagel.princetonmortgage.com
¢ bschraufnagel@princetonmortgage.com
0 865-314-8080 | - 865-250-1092

(865) 694-1400

151 Major Reynolds Place
Knoxville, TN 37919

PRINCETON @
MORTGAGE e
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Don't let back to school deter y“r
Let us help make it a smoot

CROWN TITLE

Insuran

LET US PUT OUR
"CROWNING TOUCH?”
ON YOUR NEXT CLOSING.

865.539.4910 | crowntitleknox.com
Franklin Square | 9700 Kingston Pike | Ste 6

enw éﬂsﬁw (423) 281- 2938

T www.beamandbasket.com
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STOCKTON

MORTGAGE

We Answer When
Others Don’t. g

il = .

Sometimes deals need to happen right away.

We make mortgage moves fast and easy. Call us. Stockton Mortga
calling main ge

. 1
Alison Emmett |Le Anne Grigsby
Mortgage Banker, NMLS: 1424476  [Mortgage Banker, NMLS: 453826
865-336-0318  |B65-604-5207
aemmett@stockton.com  |lgrigsby@stockton.com

Stockton.com | Stockton Mortgage NMLS: 8259 | Equal Housing Londer | nmisconsumeraccess.org



SERVING 3 CONVENIENT LOCATIONS IN
THE KNOXVILLE AREA!

e CONCORDTITLE86S @ eCONCORDTITLE
CONCORDeCONCORD-TITLE.COM



