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865.986.2516
bentleyhomeinspection.com

2022 KAAR Affiliate of the Year
2022 GSMAR Affiliate of the Year
2022 BVTAR Affiliate of the Year

We give all our clients a FREE lifetime subscription to HomeBinder. Homeowners appreciate 
HomeBinder because it helps them maintain their home easier and in a timely fashion, through 

helpful maintenance reminders and one central location for all their home documents.

Whenever possible, pre-existing information will be added, from pre-existing content 
available in the public domain. Your data is only accessible to you, never sold, and not 

shared with any vendors unless you specifically request it.

We Inspect Homes Like We're Buying Them Ourselves,
P E AC E  O F  M I ND  I S  I MP O R TA N T !

• Over 25 years of experience

• Local, Family Owned & Operated

• In Business Since 1997

• Local Office Team to Guide Your Clients
   Through the Inspection Process

• Committed to the Community
   and the Real Estate Industry

• Over 2,000 5 Star Reviews

• 17 Home Inspectors:
   (5 are Military Veterans)

�������

KAAR Good Neighbor of the Year 
KMBA Platinum Award 2022
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Oak Ridge
865-482-8910

Sevierville
865-286-1552

Lenoir City
865-988-8622

Maryville
865-984-9948

Morristown
423-585-5050

865-691-8910
Bearden

865-851-7919
Parkside/West
865-671-8910

Farragut
865-392-1439

Land Oak
865-470-6208

10 Convenient Locations to Better Serve You

REALTORS®,

YOU!
WE ARE HERE FOR

Fast & Easy Pre-approvals

Open Communication

Programs to Meet Your Clients’ Needs

www.migonline.com

YOUR TRUSTED LENDER FOR OVER 30 YEARS

Check out what over 2,800 MIG customers have to say about their experience on

Sales and Claims 888-275-2980 | CHWPro.com

MARYANN AZAMBUJA
Senior Account Executive
865-248-9921
maryann@CHWPro.com 

VOTED BEST
CLAIMS SERVICE

BY US NEWS
& WORLD REPORT!

Red, White, or Blue?Red, White, or Blue?
Give Your Client the Choice to Choose! Give Your Client the Choice to Choose! 

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – 
Tune in for free today

podcast.realproducersmag.com
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These organizations proudly support Big Orange Country Real Producers to make it possible for you to 

receive this publication and enjoy private events for free. Please THANK them!

CARPET CLEANING

On The Spot Carpet Cleaning
Dean Peal
(865) 340-9581
ots-carpetcleaningtn.com

CLOSING GIFTS

Beam & Basket
Jessica Travis Roberts
(865) 317-1356
beamandbasket.com

FOUNDATION REPAIR

American Foundation 
& Waterproofing
Darle & Jackie Canova
(865) 982-0250
americanfw.com

Master Services
(865) 410-8099
masterservicestn.com

HOME WARRANTY

Choice Home Warranty
Maryann Azambuja
(865) 248-9921
chwpro.com

INSPECTIONS

Bent Nail Home 
Inspection Services
(865) 748-9414
bentnailtn.com

Bentley Home Inspections
Donnie & Susan Bentley
(865) 986-2516
bentleyhomeinspection.com

Inspect TN Home Inspection
Trey Newman
(865) 661-0090
inspecttn.com

INSURANCE

Samar I Insurance Agency
Samar Izadpanah
(865) 312-8777
sizadpanah@acg.aaa.com

LAWNCARE/LANDSCAPING

C&D Lawncare and 
Landscaping
John Drinnon
(865) 399-0917

MORTGAGE LENDER

Edge Home Finance
Craig Morren
(615) 886-8159
gotreno.net

Fairway Mortgage 
Deb Applegate
(865) 804-9573
theLTWgroup.com

Mortgage Investors Group
(800) 489-8910
migonline.com

Princeton Mortgage
Josh Purvis
(865) 381-3256
www.joshpurvis.
princetonmortgage.com/

Regions Bank
Janette Burgin
(865) 540-5583
regions.com

Stockton Mortgage
Le Anne Grigsby
(865) 724-0001
stockton.com/staff/
alison-emmett/

Stockton Mortgage
Edna Price
(865) 415-2969
stockton.com/staff/
edna-price/

Union Home Mortgage
(865) 500-3144
uhm.com

UT Federal Credit Union
(865) 971-1971
utfcu.org

MOVING SERVICES

Moving Time LLC
John Moulden
(865) 801-0021
movingtimetn.com

PHOTOGRAPHY- 

REAL ESTATE

CricketPix Real  
Estate Photography
Cricket Pratt
(865) 696-8909
cricketpixphoto.com

John Becker Photo
(865) 271-7170
johnbeckerphoto.com

PROPERTY MANAGEMENT

Keyrenter Property Mgt
Dan McKee
(865) 999-4539
keyrenterknoxville.com

RESIDENTIAL & 

COMMERICAL PAINTER

Painter 1 Knoxville
(865) 345-5800
painter1.com/knoxville 

ROOFING

Flow Roofing
Phillip Fries
(865) 910-5530
flowroofingtn.com

TITLE AGENCY

Admiral Title
Tom Burnett
(865) 531-6060
admiraltitleinc.com

Concord Title
(865) 671-8388
concord-title.com

Crown Title 
Robb White
(865) 539-4910
crowntitleknox.com

Melrose Title Co
LuAnn Hileman Crass
(865) 694-1400
melrosetitleco.com

Southeast Title & Escrow
(865) 982-2345
setitle.net

Unity Title and Escrow LLC
Marla Milsaps
(865) 393-8648
unitytitletn.net

TREE SERVICE

Keen Tree Service
Kenneth Aggers
(865) 278-0890
keen-tree-service. 
business.site

The only way features happen is by nomination.  
To nominate someone just sent us their contract

information and a brief reason why to bocrealproducers@gmail.com.

We Love to Love on REALTORS®!

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G .

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at bocrealproducers@gmail.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Big Orange Country Real Producers magazine are not endorsed or recommended by The N2 Company 
or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

John Becker 
Photographer

Cricket Pratt
Photographer

Elizabeth Zeaton
Ad Manager

Rebecca Ramsey 
McDonald

Owner and Publisher

Lucy Reynolds  
Editor and Lead Writer

R E A L  P R O D U C E R S  T E A M

B I G  O R A N G E 
C O U N T R Y

M E E T  T H E



Big Orange Country Real Producers • 1110 • July 2023 @realproducers realproducersmag.com

Jeff Seagraves
Loan Officer | NMLS 181855

C 865.591.9858
O/F 865.249.0740 

teamseagraves@uhm.com

2110 Keller Bend Rd.
Knoxville, TN 37922

Debbie Windisch
Knoxville Area Manager | NMLS 659351

C 865.243.9777
O/F 865.500.3144

teamwindisch@uhm.com

2110 Keller Bend Rd.
Knoxville, TN 37922

TN 113305 | GA 659351  
FL LO96022 | CO 100534538

Georgia Residential Mortgage Licensee

Amanda Mize
Loan Officer | NMLS 70715

C 865.243.5919
O/F 865.722.7331
a-team@uhm.com

2110 Keller Bend Rd.
Knoxville, TN 37922

FL LO96507 | GA 70715 | TN 135084
Georgia Residential Mortgage Licensee

just some of the fantastic programs we have.

Our app is a co-branded mobile patform with all of your 
contact information. You receive loan status updates and 
are alerted to all borrower activity. If a borrower runs a 
payment calcuation on a new home they are interested 

In this volatile rate environment, borrowers are able 

rate for up to 90 days while they shop for a home. 
 

debt ratios.

CERTIFIED PRE-APPROVALS

MYUHM APP

LOCK & SHOP

Union Home Mortgage Corp. NMLS 2229 | nmlsconsumeraccess.org | Lock & Shop Program (“Program”) will lock your initial interest rate for up to 90 days. To be eligible 
for the Program, borrower must participate in the Ready, Set, Home! Certified pre-approval program with Union Home Mortgage (“UHM”). No property address is required 
when participating in the program. There is a $1,000 deposit required with this Program due at time of lock. The $1,000 will be applied to your cash to close at the time of 
loan closing. The $1,000 will be refunded if the loan does not originate. Subject to lender discretion. See https://sweeps.uhm.com/rsh-rl-rules? for full terms and conditions.

We have your clients covered from roofs, gutters & more.

Honest, experienced, and 
referred by top REALTORS.
flowroofingtn.com  |  865-910-5530

Where exp��nce matters.
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TELLING STORIES 
OF CLINTON

Joey Smith of Sellers Realty in Clinton 
wants to be remembered as someone 
who made a difference in his community. 
“I’m one of the local historians in Clinton, 
and I spend a lot of time reading about all 
the folks who came before me here,” he 
shared. “If I could do half the things they 
did to help build up the place we live, if I 
could be remembered as someone who 
did important things like that for my 
community, then I’d be thrilled.”
 
Joey grew up in Clinton and gradu-
ated from Clinton High School. After 
attending college in West Tennessee 
and living in Nashville with his wife 
when they were newly married, he 
eventually returned to East Tennessee 
to begin his career in real estate in 
the town he loves. “My folks and my 
brother are here,” he explained, “and 
my wife’s parents just moved here 
from Nashville. We all live near each 
other in the same neighborhood—it’s 
the 2023 version of the old homestead. 
Some people say I’m crazy, but I think 
it’s perfect.”
 
In addition to his love for Clinton and 
its history, Joey loves art, design, and 
historic homes. “I’ve always loved 
houses and architecture,” he remarked. 
“I used to pick up old house magazines 
and flip through them when I was a kid. 
Now, historic homes are my favorite 
houses to list. The structures are inter-
esting, but so are the stories of all the 
people who’ve lived there.”
 
“People like to know those kinds of 
things,” he continued. “Even though I 
sell houses, I don’t say I’m a salesper-
son…I’m a storyteller. I like introducing 
people to this community and telling 
them about life here. To me, it’s not 
really selling—it’s just helping people 
put the pieces together.”
 

Joey is most proud of his family—his lovely wife and their 
two children, ages 10 and 8—and to him, success means 
raising two healthy, well-adjusted, kind, and loving children. 
“They are why I do everything I do,” he emphasized. “My 
goal in life is to give my family what they need to be happy 
and successful themselves.”
 
Keeping his family as his top priority is one way Joey 
keeps his work and home life balanced. He always puts 
his family first. If he’s got a dance recital or a ballgame 
to attend, then he might miss a listing appointment. But 
being there for his kids is as important in his schedule as 
anything business-related.
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By Lucy Reynolds & Photos by Cricket Pratt 

EVEN THOUGH I SELL 
HOUSES, I DON’T SAY 
I’M A SALESPERSON…  
I’M A STORYTELLER.

Location: Hilton Knoxville

Location: Hilton Knoxville
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EXPEDITED INSPECTION &
PROJECT SCHEDULING

LOCALLY OWNED & OPERATED

865.448.7510

WET BASEMENT OR
CRAWL SPACE?
FOUNDATION
PROBLEMS?

We can help!
Online at

AFWRE.com
WE FIX IT THE RIGHT WAY,

THE AMERICAN WAY!
PAY FROM ESCROW

AT CLOSING

REAL
ESTATE

PRO
DIVISION

FOUNDATION
SETTLEMENT

 WET  
BASEMENT

CRAWL SPACE
ISSUES

Joey finds absolute joy and pleasure every day in 
his morning routine: get up at 5:30am, go work 
out, come home and help get the kids up, take the 
kids to school (accompanied by the family dog). 
Then, at work, there’s something different to do 
every day, never the same thing two days in a 
row. So there’s a comforting mixture of routine 
and complete and utter chaos!
 
On Joey’s bucket list is a visit to the Holy 
Land. If he had time to learn something new…
professionally, he’d want to learn the ins and 
outs of how to run a real estate office, and 
personally, he’d like to become proficient at 
playing the autoharp, that Appalachian folk 
instrument (he owns one).
 
He’s currently reading Hank the Cow Dog with 
his kids. “It sounds like a little kids book, but 
I have horse-laughed reading it to them,” he 
admitted. The last book he read for himself was 
This Promise of Change, a memoir by one of the 
12 Black students who enrolled in Clinton High 
School in 1956, helping CHS become the first 
public high school in the state of Tennessee to 
integrate in the 1950s.
 
If Joey had to change careers, he’d probably 
be a teacher. He’s on the city school board in 
Clinton and enjoys getting into the classroom to 
sub occasionally as well. If he could have dinner 
with anyone, he’d choose one of Clinton’s old 
mayors from the 1920s, Glen Medaris. “He 
was a really quiet, unassuming kind of guy,” 
Joey described, “but he made lots of plans and 
improvements for the community—like paved 
streets and street lights and new schools. I’d 
love to ask him about how he managed the city.”
 
Two of the greatest influences in Joey’s life 
have been his parents and his broker, Bobbie 
Sellers. “Bobbie really connects deeply with the 
community,” he said, “and that’s how I feel also. 
I probably would never have tried to do this job 
with anyone but her. And my parents taught 
me and molded me into a good person, which is 
more important than being successful finan-
cially, so I’ve got to give them credit, too.”

HISTORIC HOMES 
ARE MY FAVORITE 
HOUSES TO LIST.

Location: Hilton Knoxville
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Great lunch at Topgolf in May brought 
to you by Maryann Azambuja, Choice 
Home Warranty. 

The June Summer Happy Hour at 
Van Edom’s Wine Bar was brought 
to you by Janette Burgin, Regions 
Mortgage, Susan Bentley, Bentley Home 
Inspection, and Phil Fries, Flow Roofing! 

event By Rebecca Ramsey McDonald 

&TOPGOLF LUNCH  
SUMMER HAPPY 
HOUR RECAP 

L to R front:  Tim Phillips, Robin Bingham, Joanne Mielenz, Janette Burgin, Wala Habiby, Maryann Azambuja 
L to R back row: Dan McKee, Todd Huber, Billy Houston, Dave Campbell, Sam Winterbotham, Rebecca 
Ramsey McDonald, Lynette Bell, Tara Winterbotham, and Jamie Sutton.

Janette honoring the Winterbothams with their 
feature poster and gift.

L to R: Rebecca, Jackie McCarter, Marla Milsaps, Whitney 
Townsend, and Kiley Thomas.  New partners from Unity Title 
& Concord Title .

Susan & Jackie

L to R: Lainey Jones, Eleanor Cippel, Cheri Spinazzola

Billy & Bedros.Lender partners:  Edna Price, Amanda Mize, Jeff Seagraves.Billy, Mary, Leslie McLeroy, Phil Fries.

L to R: Sally Sparks, Mary, Billy.

L to R: Angie, Leslie & Jeff.L to R: Susan Bentley, Rebecca, Angie, Christie Reagan

Mr. & Mrs. Smith (aka Melissa & Tim) 
and Donnie Bentley

L to R: Mary Campbell, Rebecca, Haley Van Edom, Billy Houston, Angie Merrick, Bedros Bozdogan.
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CALL TODAY FOR A FREE ESTIMATE!
Licensed & Insured

Proudly serving Knoxville, Tennessee
and surrounding areas! 

(865) 278-0890
                @Keen4Trees

Covered!
WE GOT

YOU

STORMS  |  HAZARDS  |  CLEAN-UP

865.661.0090 | InspectTN.com

JAMES “TREY”
NEWMAN

"I could be saving people 
from a potential hazard or a 

major cost in the future,"
- Trey. 

Certified InterNACHI, HITA & CMI Home Inspections
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Eleanor Cippel and Lainey Jones of 
Real Broker LLC have known each 
other a very long time—they met 
as kids in Florida and first worked 
together at a bar where Lainey was a 
bartender and Eleanor was a cocktail 
waitress. Since that time, they both 
built impressive careers in the corpo-
rate world before joining forces once 
again in real estate in East Tennessee.
 
Lainey first delved into real estate as 
an appraiser for residential proper-
ties in Florida years ago. Later she 
became senior development manager 
for a software company that was rec-
ognized as one of INC 500’s “Fastest 
Growing Companies in America” 
for five years in a row. Meanwhile, 
Eleanor spent the majority of her 
career in digital marketing and sales 
innovation, first for EW Scripps and 
later as SVP of Sales and Marketing 
for Digital First Media.
 

It was 2007 when Lainey took her 
bartending, appraisal skills, and 
software affinity and chose to start 
a new career as a real estate agent. 
Later, after Eleanor left Digital First, 
the two decided to go into business 
together in 2017.
 
At first they opened an indepen-
dent office and tried to do a lot of 
special things for their staff—such 
as rewarding agents for bringing 
on like-minded agents, trying to 
provide health insurance, trying to 
get investments for agents—all the 
things that are often missing when 
you’re a 1099 independent con-
tractor. “We were happy with that 
and weren’t really looking around,” 
Lainey said, “but then we saw the 
eXp model. They were already doing 
it and doing it better than we could, 
so we joined them.”
 

More recently, Eleanor and Lainey 
have made the move to The Real 
Brokerage, another cloud-based 
brokerage that better resonated with 
them. “They have a great finan-
cial package for agents,” Lainey 
explained. “Their technology is super 
intuitive and extremely fast and 
simple. The education is very much 
about people sharing openly about 
how to be successful—and their core 
values are to work hard and be kind. 
It’s a very agent-centric firm with the 
tools, the ease, and the camaraderie. 
They recognize we’re in a consum-
er-facing business and encourage us 
to be mindful of the privilege of being 
invited into people’s homes to be 
part of their home decisions. There’s 
a lot of focus on connectivity with 
other agents, buyers and sellers, and 
vendors—that’s a beautiful part of 
the business.”
 

TAKING CARE OF THEIR AGENTS

ELEANOR 

By Lucy Reynolds & Photos by Cricket Pratt 

celebrated leaders dynamic duo 

R E A L  B R O K E R  L L C
LAINEY 

C I P P E L  

J O N E S

W E ’ V E  G O T 

A N  A G I L E 

C O M PA N Y 

W I T H  G R E AT 

T E C H N O L O G Y 

A N D  A  G R E AT 

V I S I O N  F O R 

P E O P L E .

Location: REAL Broker LLC office

Location: REAL Broker LLC office
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W E  L O V E  T H E  C O R E  VA L U E S 

O F  W O R K I N G  H A R D ,  B E I N G 

K I N D ,  A N D  P R O V I D I N G  S I M P LY 

G R E AT  S E R V I C E . S E T I T L E . N E T  

On that note, if Lainey could 
have dinner with anyone, she’d 
choose her late mom… and she’s 
not afraid to get sentimental 
about it, tearing up a bit as she 
shared the idea.
 
Eleanor would choose din-
ner with Dolly Parton. “I love 
what Dolly has done with her 
career and how she has contin-
ually reinvented herself,” she 
exclaimed. “I love the strength 
she exudes as a woman.”
 
Eleanor counts Ellen Smith, a 
strong woman she worked for 
early in her media career, as 
very influential in her life. “She 
championed me and believed in 
me. She was the kind of leader 
who expected more from you 
than you knew you had in you. 
That was very good for me when 
I was young. She helped me find 
in myself what I already had.”
 
Lainey named Eleanor as one of 
her greatest influences, along 
with fellow REALTOR Hope 
Cudd. “Eleanor always helps me 
get my head around what I need 
to do,” Lainey said, “and Hope 
helped me move up leaps and 
bounds as a real estate agent.”
 
Now, Lainey and Eleanor are 
leaders and mentors themselves. 
“For us, everything is about our 
agents,” Eleanor summarized. 
“We’re focused on innovation and 
really looking to the future. We’ve 
got an agile company with great 
technology and a great vision for 
people. And we love the core val-
ues of working hard, being kind, 
and providing simply great ser-
vice. For us, being in collabora-
tion is currency. We really believe 
in that. We believe that we should 
all be able to lift one another up. 
No matter what brokerage you’re 
with, there’s room for everybody.”

‘Where do you want to go and how 
can I help you get there?’”
 
As for Lainey, she’s proud of every-
thing she’s done to grow into the 
person she is today. “It’s been a long 
journey,” she said, “and I still have a 
long way to go—but I’m a productive 
member of society. I’m good to my 
agents and the people I work with. 
I think my mom would be proud of 
where I am today.”
 

Eleanor has always come from an 
environment of abundance, a place of 
considering how she could help other 
people grow, so she is most proud of 
the list of amazing people she’s been 
able to help get to the next level in 
their careers. “I’ve worked for a lot 
of folks who didn’t have that philoso-
phy,” she admitted, “people who were 
very controlling and really wanted to 
hold you back so they didn’t lose you, 
but I’ve never approached business 
that way. For me, it’s always been 

Location: 
REAL Broker 
LLC office
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For Dan McKee, president of Knoxville’s Keyrenter 
Property Management, it’s important to be known as a man 
of his word, a good father, husband, and friend, and some-
one who helps make his community better.
 
Dan’s first experience with investment real estate was years 
ago when his mom and step-dad were selling ocean-front 
condominiums in Myrtle Beach. Later, he spent 15 years 
owning and self-managing a couple of his own investment 
properties while enjoying his previous full-time career. 
“That was a great experience for me,” he remarked. “There’s 
nothing else out there where the bank will loan you the 
money and then a tenant pays that loan for you. You can have 
an incredible asset appreciate over time for retirement.”
 
After 30+ years in radio sales and sales management, Dan 
decided he wanted to do property management full-time. 
In evaluating franchise options, he found that Keyrenter 
really stood out. “They’re the only people who talked 
about values,” he shared. “They have a great process 
in place, and their people are absolutely outstanding. 
Nationally, they manage more than 8,500 properties with 
less than a 1% eviction rate because their process is so 
solid. It was important to me to have all that backend sup-
port; I felt it would allow me to grow my business faster.”
 
For REALTORS, Dan offers a $300 referral and a return 
client guarantee. “I partner with agents; I don’t compete 
with them,” he explained. “I take care of their clients, 
and when the client is ready to sell or buy more, I refer 
them back to that agent. Also, I do a lot of free rental 
analysis reports for agents, anytime they have investors 
or a client who is trying to sell a house that might be a 
good investment property.”
 
In addition, Keyrenter offers five different guarantees for 
owners: 1) Leasing—they guarantee a signed lease within 
30 days; 2) Service—owners can cancel at any time; 3) 
Tenant—if a tenant breaks a lease within the first six 
months, they’ll find another one for free; 4) Maintenance—
things are fixed right the first time or they fix it for free; 
and 5) Pets—they’ll cover the first $1,000 in damages over 
and above the security deposit.
 
“Again, core values are big with Keyrenter,” Dan empha-
sized. “They’re all written out, beginning with ‘relation-
ships first’ and ending with ‘do the right thing, period.’ 
Their focus on integrity is important to me; that’s some-
thing I’ve always lived by.”
 

THERE’S NOTHING ELSE OUT THERE WHERE THE 
BANK WILL LOAN YOU THE MONEY AND THEN  
A TENANT PAYS THAT LOAN FOR YOU.

Keyrenter 
Property 
Management 
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By Lucy Reynolds & Photos by Cricket Pratt 

partner spotlight
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Call Today to Schedule!
865.340.9581

REV I EW

Dean Peal
O W N E R

“Excellent service very professional, on time
and reasonably priced. My carpet looks brand new

I would highly recommend” - Janet R.

B E F O R E
A F T E R

B E F O R E

A F T E R

865.748.9414 • www.bentnailtn.com

Lee & Kadee Ruble

Recommendations made from integrity, honesty, and experience.Recommendations made from integrity, honesty, and experience.

We bring over 24 years of 

General Contracting &

Residential Remodeling 

experience to your

Home Inspection.

Lee Ruble was a very thoughtful, thorough and conscientious home inspector. Even the couple we 
were purchasing home from were impressed with his thoroughness and length of time spent checking 

all aspects of home. Punctual with calls, text and emails. Would definitely recommend and use again. 
Also, may use as a general contractor to do improvements on the home we did purchase. - Lucy

Dan counts several people as influential 
in his career. “My father, for sure, and my 
brother,” he mentioned. “Another men-
tor and family friend, Jim Massey, was an 
accountant who invested in the companies 
he worked with; he built a great business for 
himself by partnering with his clients.”
 
Dan’s most rewarding moments are seeing 
the lightbulb go off in people’s minds when 
he helps them see what they can accomplish. 
“There are a lot of people just getting their 
first investment properties,” he said. “They’ve 
heard that owning real estate can be a great 
long-term investment and they want to know 
how to do it. I love being able to show them 
the path to get there and how they can often 
have cashflow from day one. I’ve also helped 
people lease their existing home, helping 
their debt-to-income ratio, so they can then 
buy their dream home.”
 
If Dan could have dinner with anyone, he 
would choose Ronald Reagan. “I had the 
honor of meeting him after he left office, 
and I was in absolute awe,” he shared. “He 
had such vision, and he was such a great 
communicator. I would love to soak up all 
of his life experience.”
 
Hiking the Appalachian Trail is on Dan’s 
bucket list—and he’s proud of his new hiking 
accomplishment: He just recently joined the 
900-Mile Club, a group of less than 1,000 
people who have hiked every trail in the 
Great Smoky Mountains National Park.
 
Dan is a big John Grisham fan, and he loves 
country music, especially the Zac Brown 
Band. “Country music artists are hands-
down the most genuine down-to-earth peo-
ple,” he said. “They always pay it forward 
and help other artists along the way. I love 
that attitude of trying to lift people up.”
 
That’s Dan’s attitude, as well, and one reason 
he’s passionate about property management. 
“I love the impact I can make in people’s lives, 
helping them build their own wealth through 
real estate,” he said. “I think when we help 
other people then we get our own reward, too.”

I LOVE THE IMPACT  
I CAN MAKE IN 
PEOPLE’S LIVES.
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Financing
for Fixer-Uppers

National Broker
of the Year 

Before

After

Edge Home Finance Corp, is an Equal Housing Lender. As prohibited by federal law, we do not engage in 
business practices that discriminate on the basis of race, color, religion, national origin, sex, marital status, age 

(provided you have the capacity to enter into a binding contract), because all or part of your income may be 
derived from any public assistance program, or because you have, in good faith, exercised any right under the 
Consumer Credit Protection Act. The federal agency that administers our compliance with these federal laws is 

the Federal Trade Commission, Equal Credit Opportunity, Washington, DC, 20580.

LOAN CONSULTANT • RENOVATION LOAN SPECIALIST

(615) 886-8159
Craig.Morren@EdgeHomeFinance.com

WWW.GOTRENO.NET
NMLS # 457731

"We're not just trying to close a 
deal - we're trying to make 
somebody's budget work and 
make their dreams come true" 

     - Craig Morren

Office: 865.415.2969
Cell: 865.789.5981

NMLS #36740
NMLS #8259

FIX & FLIP INVESTMENT PURCHASES ARE        THIS SUMMER!

The Edna Price Team, here to assist you with 
all your mortgage lending needs2023 KMBA President

Over 20+ years in lending, I am your Residential Specialist, ready to help you with your 
primary and investment financing needs!

We have had a name change! We are The Price Team, powered by Stockton Mortgage.
You can find us in the same office location, with the same phone number.

YOU WON’T FIND A BETTER SELECTION OF YOUR TYPICAL & UNIQUE 
FINANCING PRODUCTS ALL UNDER ONE ROOF, ANYWHERE!

HOT

n2co.com

IN MAGAZINE
& AD DESIGN

But don’t just take
our word for it.

Take theirs.
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By Lucy Reynolds & Photos by Cricket Pratt 

When The Real Estate Firm’s Kelly White was young, 
she didn’t know what she wanted to do when she grew 
up, but she certainly never thought it would be a sales 
position—because she couldn’t talk in front of people. 
“I’d take a zero rather than get up in class to read a 
report,” she admitted. “It wasn’t until I was in my late 
20s that I could talk to people. I realized I could talk 
about things I knew about, and then it became about 
helping people.”
 
Kelly was in the wireless phone business for 27 years; 
then, an auctioneer friend invited her to come work for 
him, so she got her auctioneer’s license. “When I got 
my first real estate property to auction, he said,‘Bad 
news—you can’t get paid on this because you don’t have 
a license to sell real estate,’” she remembered. “So I got 
my real estate license, but that was during the market 
crash, and people weren’t happy during the auction pro-
cess. In fact, a lot of people were crying. That wasn’t for 
me because I like making people happy. So that’s when I 
decided straight real estate was my forte.”
 
Now, as an affiliate broker and REALTOR in 
Sevier County, Kelly wants to be remembered 
for always being an honest person. “I want to 
be able to look at you in church on Sunday 
and not run and hide because I’ve not done 
the right thing,” she said. “I want to be the 
person that people say,‘You can take her word 
to the bank.’”
 
Kelly counts two people as particularly influential 
in her career: first, Dale Carr, a friend, local politi-
cian, and auctioneer—the one who got her to get her 
auctioneer’s license and real estate license—and secondly, 
Rich Levenson, who was her broker for eight years.
 
Kelly’s most memorable time was the birth of her son. 
“He had a massive head injury at seven months old,” she 
shared, “and they only gave him a 50 percent chance to 
live. Then they said he might never walk or talk, but he 
graduated from high school with honors and became the 
first person in our family to go to college. Now he’s got 
a wife, two thriving boys, and a very successful career 
with KPD. He’s my pride.”
 
In her professional life, Kelly is proud to have been 
installed into the RPAC Hall of Fame in May. “There’s 
a plaque on the top of the NAR building with my name 

T h e  R e a l  E s t a t e  F i r m

Kelly 
A Woman of Her Word
WHITEWHITE

top 50  
producer 

MEANS HELPING OTHERS AND 
HAVING PEOPLE LOOK UP TO YOU 

AND RESPECT YOU.

SUCCESS SUCCESS 

Location: The 
Press Room
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on it from Tennessee,” she shared. 
“I’ve also served as the Region 3 
DVP for Tennessee Realtors as 
well as most of the board positions 
for the Great Smoky Mountain 
Association of Realtors.”
 
If Kelly could have dinner with 
anyone, she’d choose Donald Trump. 
“I’ve admired and respected him for 
25 years or more, and I always said he 
needed to be our president. He takes 
risks and always pulls himself out of 
his struggles. I’m not saying I agree 
with him on everything, but I think 
he’s a phenomenal business person.”
 
As for Kelly, she finds it challenging 
to balance work with her personal 
life. “My husband would say I don’t 
balance it,” she laughed. “He’d say 
it’s all real estate!”
 
“Seriously,” she continued, “I try 
not to work on Sundays; I want to 
give that day to the Lord. But I don’t 
do a great job, honestly—I mean, I 
was putting up a sign last night at 
10:30 an hour away from my home. I 
need more balance.”
 
Kelly tries to start each day with a 
written plan, but time management 
is her biggest challenge. “My hard 
drive is full,” she exclaimed. “I just 
need to learn to slow down!” On the 
other hand, her biggest rewards are 
the smiles she sees at the closing 
table, when clients are happy and 
excited about their new purchase.
 
And how does she spend her time 
away from work? At the lake! 
“We’ve got a place on Norris Lake, 
and we’re there almost every 
weekend in the summer. We also 
love to get away to Orange Beach 
three or four times a year, take our 
boat down and fish—I love trying to 
catch bigger fish than my husband.”
 
Kelly’s bucket list includes a trip to 
Greece and to Cabo San Lucas. Her 

favorite music era is the late 
70s/early 80s, and her favor-
ite song is anything by Kenny 
Chesney—who, incidentally, 
used to be one of her phone 
customers years ago!
 
Kelly doesn’t plan to retire, but 
maybe she’ll slow down a bit 
in years to come. Right now 
she reads books on her Kindle 
every night before bed just to 
help turn off her brain. “It’s just 
to make my little hamster go to 
sleep,” she joked, “otherwise my 
little hamster’s in there running 
around telling me everything 
I haven’t done today and all 
that I need to do tomorrow!”
 
If Kelly had to completely 
change careers, she’d 
consider nursing or per-
haps something in the pet 
industry or volunteering 

with Appalachian Bear Rescue since 
she loves animals.
 
At the end of the day, to Kelly, success 
is not about money. “Success means 
helping others and having people look 
up to you and respect you,” she said. 
“It’s about what people think. I want 
people to trust me and know that my 
word is good.”

I TRY NOT TO 
WORK ON 
SUNDAYS; 
I WANT TO GIVE 
THAT DAY TO 
THE LORD.

Location: Yee-Haw 
Brewing Co.
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865.801.0021
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865.539.4910  |  crowntitleknox.com
Franklin Square | 9700 Kingston Pike | Ste 6

LET US PUT OUR
"CROWNING TOUCH”

ON YOUR NEXT CLOSING.




