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Great People. Amazing Service. Quality Results.Great People. Amazing Service. Quality Results.
“I only use and highly recommend Coastal Home Inspection.

They have a great team of experts, always on time and professional.
I can always count on them to conduct a thorough inspection.”

 - C L I E N T  T E S T I M O N I A L

Call, Text, or Visit Our Website to Get Your FREE Quote!
9 4 9 - 4 8 1 - 2 5 0 1  |  W W W . C O A S T A L I N S P E C T I O N . U S
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Cover photo courtesy of Jenny McMasters

•	 Five years or less in the business

•	 At least $10 million in sales in one calendar year

•	 Active on social media

RISING STAR?
WANT TO BE FEATURED AS A

OR KNOW SOMEONE WE SHOULD FEATURE?

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

S O U T H  O R A N G E  C O U N T Y 

For more information, to nominate, or 

to request to be featured, please email 

ocrealproducers@n2co.com!
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support these 

businesses and thank them for supporting the REALTOR® community!

CHIROPRACTIC

Horning Chiropractic 

and Acupuncture

Ben Horning

(949) 422-7698

ESCROW SERVICES

Corner Escrow

Katie DiCaprio

(949) 303-0515

Escrow Options Group

Bernadette Kerkes

(714) 348-4718

Glen Oaks Escrow

Hallie Packard

(949) 607-7665

The Escrow Source, Inc.

Michelle Chandler-Rahe

(949) 305-0888

HOME INSPECTION

Coastal Inspection Services

Tracie Kirkpatrick

(714) 469-9489

Preferred

Inspection Services

Jerry Stonger

(949) 234-7125

The Real Estate 

Inspection Company

April Georgeson

(800) 232-5180

JUNK REMOVAL SERVICES

The Junkluggers of 

Orange County

Joe Sandoval

(949) 632-2123

MORTGAGE SERVICES

CrossCountry Mortgage

JJ Mazzo

(877) 237-9694

Monarch Coast Financial

Kevin Budde

(949) 422-2075

MortgageOne, Inc.

Christopher Smith

(949) 292-9292

Movement Mortgage

Matt Webb

(949) 742-2868

Muro Lending Group

Rick Muro

(949) 354-8400

MOVING COMPANY

Costa Mesa 

Moving Company

David Wilkes

(714) 241-1673

PHOTOGRAPHY

Antis Media

Dave Antis

(917) 696-2493

Thomas Pellicer

(714) 381-7675

WASIO faces

Yaneck Wasiek

(949) 529-0512

PROFESSIONAL 

ORGANIZING

Coastal 

Organizing Company

Liz Wann

(949) 482-9476

SCREEN PRINTING 

& EMBROIDERY

Print And Cultivate

Flo Indries

(949) 973-1515

SOCIAL MEDIA

LY Media Ventures

Lauren Yek

(949) 981-7959

STAGING & HOME DESIGN

Straw & Clover Studio

Andrea Dean

(714) 655-9705

TITLE SERVICES

Chicago Title

Shannon Peterson

(949) 235-6913

First American Title

Ryan Raphael

(949) 482-9428

Lawyers Title

Kyler Steven Thomas

(949) 702-5032

WFG Title

Andrew Walsh

(949) 300-9101

VIDEO PRODUCTION

Bowman Group Media

Tyler Bowman

(949) 275-1386
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HOME STAGING 714-655-9705
949-290-4055
WWW.STRAWANDCLOVER.COM

PROTECTING THE AMERICAN DREAM

LINDA LAURANCE
Assistant Vice President 

 949.929.4144
LLaurance@LTIC.com
LindaLaurance.OCLTIC.com

KYLER STEVEN THOMAS
SALES REPRESENTATIVE

 949.702.5032
Kyler.Thomas@ltic.com
www.KylerThomas.ocltic.com

Yaneck Wasiek 

Photographer

WASIO Photography

Jenny McMasters 

Photographer

Thomas Pellicer 
Event Photographer 

Michele Kader
Owner/Publisher 

(949) 280-3245
michele.kader@

realproducersmag.com

Geneva Eilertson
Marketing Associate

Tyler Bowman  
Media and Video

Alex Regueiro
Social Media Manager

Dave Danielson
Writer

M E E T  T H E

R E A L  P R O D U C E R S  T E A M

S O U T H  O R A N G E  C O U N T Y

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the South Orange County Real Producers magazine are not endorsed or recommended by The 
N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating REALTORS® for certain stories, please email us 
at ocrealproducers@n2co.com.

Ellen Buchanan
Editor

Emma Coffman
Executive Assistant
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 949-535-1821
www.mortgageonehomeloans.com

TheSmithGroup@GoMortgageOne.com

Family Owned & Local Direct Lender |  NMLS#: 898812

Wishing You
A Happy &

Prosperous New Year!

How do we
compete against a cash

buyer and get
our o�er accepted?

Complete
Underwriter Loan

Approval in 48
hours!

No Loan
Contingency...

10-14 day
Escrow

$2,500 Seller
Guarantee of

Closing

Your o�er
is now viewed

like Cash
Buyer!

Christopher Smith, Branch Manager
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RP 
ACCESS
P O D C A S T

Hosted by 
Michele Kader

A big thank-you to our 
wonderful podcast sponsor, 
JJ Mazzo of Mazzo Group at 
CrossCountry Mortgage. We 
appreciate you and all you have 
done to support and make the 
RP ACCESS podcast possible!

One of the most exciting developments 
here at South Orange County Real 
Producers has been the launch of our new 
podcast, RP ACCESS.

We are excited to feature our top 
REALTORS® and valued industry partners 
for engaging, informative, and entertain-
ing segments on topics of interest to Real 
Producers in our community.

Listen in the morning while you get 
ready for your day, in the car while 
driving to and from appointments 
or after work while unwinding from 
your busy day.

Catch new episodes of RP ACCESS on 
YouTube and Spotify every week!

Glen Oaks Escrow – Laguna Niguel  |   www.glenoaksescrow.com
949-625-6751   |   28202 Cabot Rd. Suite 205 Laguna Niguel,  CA 92677

CHRISTOPHER and HALLIE
YOUR ESCROW PARTNERS

 • 20,000 career-closed transactions
 • $8,000,000,000 in career-closed residential real estate

 • Highest and Most-Rated Escrow Team in California
• Over 400 5-Star reviews on Yelp • 16 Exclusive Concierge Services

When it comes to your open escrow, our exclusive Weekly 
Escrow Update is the ultimate checklist designed to help all 
parties stay on track. It’s a proactive approach that highlights 
the current status of all documents, reports, and outstanding 
items. Our exclusive Weekly Escrow Update reports keep you 
and your clients up to date on the progress of your open 
escrow! No more wondering if Escrow has received or sent 
items - we keep you posted every step of the way, 
automatically, on every transaction!
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NOVEMBER 7,  2022

Photos by 
Thomas Pellicer

What an amazing holiday celebration we had at Marbella 
Country Club in San Juan Capistrano! This was the second 
year we gathered our Real Producers community at this 
location and, once again, we had a simply marvelous time! 
Thank you to all who joined us in the festivities!

A big thank-you goes to our headline sponsor, Matt Webb, 
with Movement Mortgage; our beverage sponsor, Jeff 
and Tracie Kirkpatrick, with Coastal Inspection 
Services; and our food sponsor, Andrea Dean, with 
Straw + Clover Studio. We couldn’t have done it without 
you! Thank you to our wonderful photographer, Thomas 
Pellicer, and videographer, Tyler Bowman, with 
Bowman Group Media, too. We appreciate you!

Happy New Year, everyone! We look forward to seeing you 
all at our upcoming events in 2023!

For information on all South OC Real Producers’ events, 
please email michele.kader@n2co.com or follow us on 
Facebook and Instagram.

SOUTH OC REAL PRODUCERS

H O L I DAY  PA R T Y
2022

special 
events
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FROM OUR EVENT SPONSOR

MATT WEBB of Movement Mortgage

Dear Michele and the South OC Real 
Producers team,

What an amazing event the holiday 
party at Marbella Country Club on 
November 7th turned out to be, despite 
the rainy weather! It was such an 
honor to be able to sponsor this event 
with my Movement Mortgage team, cel-
ebrating the accomplishments of all the 
agents in the Real Producers commu-
nity for South Orange County.

This platform is so beneficial and so 
much fun! Having the opportunity to 
meet, mingle with and enrich network 
connections with top REALTORS®, 
as well as other affiliate partners, is 
invaluable. I’m so excited for the next 
event and look forward to future spon-
sorship opportunities.

Thank you,

MATT WEBB

OC Market Leader
Movement Mortgage
949-742-2868
matt.webb@movement.com

A THANK-YOU 

EQUAL HOUSING LENDOR NMLS ID: 251832, LO#: CA CA - CA-DBO251832

Partner with me to give your clients a
simple, stress-free  homebuying experience

Matt Webb
C: 949.742.2868 
matt.webb@movement.com

We value every client
and search for all possibilities

to find them a home loan,

their situation may be.

“Matt Webb was terri�c, he got us a bigger loan 
amount than we thought we could get and closed in 

just a few short weeks.”
 Thomas K. | Satis�ed Customer

 
“Matt Webb did an amazing job with my mortgage for 
the purchase of my home in Orange County, and the 

experience could not have been better. He and his 
team were prompt, communicative, and exceeded all 

expectations from start to �nish. Not only am I 
self-employed and had a short escrow in this crazy, 
hyper-competitive market, but I also went away on 
vacation during the escrow and we still closed on 

time!  As not only a buyer, but also a Realtor, he comes 
with my highest recommendation. I have been a 

Realtor for 18 years and do not know ANY mortgage 
professional that has more knowledge, more 

experience, more diligence, and more problem-solv-
ing ability than Matt Webb.   I will always refer him 

with the highest con�dence because I do not have to 
worry, as I know he will always �nd a way through 
di�cult challenges and we will be ok.  This is also 

someone who can make a critical deadline, ALL while 
dealing with a buyer (ME) who was disorganized and 
sometimes unresponsive!!  I know we would not have 
closed on time had Matt not been handling my loan. 

Thank you, thank you, thank you!!!
Robyn W. | Realtor
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WE ALL  COMMUNICATE…
But  Do  We Rea l l y

B
y 

H
ir
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s bestsellers and influence around the world have reso-
nated with me and with millions of others. I partic-
ularly became intrigued with the concept of not just 
communicating but really connecting.

SOME PEOPLE DON’T EVEN LIKE TO COMMUNICATE 

In our industry, which is like many other service 
industries, there are actually people who think they 
want to get into the business yet don’t even truly like 
communicating with people. I have experienced this 
firsthand, specifically coaching a few new agents. I had 
one agent say, “I don’t like to really talk to people.” I 
am not kidding… 

We have all discussed it ad nauseam: “The past 
couple years have been so difficult.” “The last cou-
ple of years have kind of been a blur.” “We almost 
wrote two-plus years off due to the pandemic.” I am 
not discounting the difficult time it has been. But 
instead, I choose to chalk it up to growth.

The real estate industry paused for a short blip in 
April 2020, then just took off for many in May as 
we were all learning how to pivot, cope and adapt. 
Fast forward to April 2021, as we learned that we 
were well beyond the “oh, this pandemic will last 
only a couple weeks at most” mindset; we were still 
adjusting in a hot market.

At that time, my desire for personal and profes-
sional growth, which has always been a priority, 
really surfaced. My desire for growing a team 
and professionally growing in other areas 
of my real estate business was strong. It 
was then that I came across an opportu-
nity to connect with the John Maxwell 
Team and Maxwell Leadership. I have 
read and studied John Maxwell, 
the world’s foremost 
leadership guru, for 
years. His close 
to five decades 
of teaching 
leadership, 
dozens of 

CONNECT? A new real estate agent told me that, and I imme-
diately chuckled and said to him, “Well, you need 
to find a new line of work!”

This was not my only experience with some-
one thinking they could make it in our business 
while lacking a desire to connect with people. 
Communication is imperative for success in our 
business, yet some don’t like to talk with people.

Social media and technologies have advanced 
so much that we have been forced to communi-
cate in several different ways, making it more 
difficult to truly connect. Connecting one on 
one, connecting in groups, connecting with 
certain people, connecting when we have good 
news or not-so-good news… We must not only 
be able to communicate but we must connect. 
John Maxwell says, “I believe that almost 
everything we become, and all that we accom-
plish in life, are the results of our interaction 
and connection with others. I am convinced 
more than ever that good communication and 
leadership are all about connecting.”

HOW CAN I CONNECT BETTER?

Some people are great with communication and 
connection. For the rest of us, we can get there, 
but we need to be conscious and intentional 
about it. Have you ever been in communication 
with someone, barely hearing but not truly 
listening, or maybe not reading their words, only 
thinking about how you look, how you sound, 
what you are going to say next? Connecting is 
all about others. We need to fight against our 

Hiram Aviles is team leader of The Aviles Real Estate Group, selling homes across the country for about three 

decades exceeding $400 million in volume, focusing on Southern California. In 2021, he ranked in the top 1% of all 

agents within Coldwell Banker Realty worldwide. In March 2022, Hiram became a Maxwell Leadership Certified 

Speaker and Trainer, which allows him to combine his real estate business with leadership, mentorship and growth. 

His goal is simple: to grow the real GCI — giving, connecting and inspiring. Contact Hiram at 949-439-5331 or at 

Hiram@AvilesRealEstate.com, and connect via social media channels on Instagram, Facebook and LinkedIn.

naturally selfish attitude. Yes, I know, it is not easy, 
but it is a necessary skill for us to continue to build 
if we are in the people business. Only those that 
master this skill will succeed at connection.

We need to take the time to focus on others 
so that we can win at connecting with others. 
Connecting is never about me, but instead, it is 
about the person with whom I am communicat-
ing. This skill of fighting the “about me” selfish-
ness and, instead, working on making it about 
others has, perhaps, never been more critical 
than it is today. Ego, distractions and judgment 
(failure to value everyone) are just a few of the 
obstacles. Remember, to add value to others, one 
must first value others. Be genuine, be you, and 
ask questions!

WHAT HAPPENS WHEN I CONNECT WITH PEOPLE? 

Connecting is the ability to identify with people 
and relate to them in a way that increases your 
influence with them. So if you can connect with 
others — one on one, in groups, with an audience 
or across the kitchen table — your relationships 
are stronger, your sense of community improves, 
your ability to create teamwork increases, your 
influence increases and productivity skyrock-
ets. Simply put, you can help more people. You 
know you are connecting when the person you 
are communicating with smiles, nods their head 
affirmatively and says “yes” more often. Isn’t 
that what we want? How would being a better 
connector impact your career, your relation-
ships, your friendships, your client relations and 
your team relations?
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Providing Quality Home Inspections
Throughout Southern California

Licensed General Contractor since 1998
Member - OCAR Orange County Association of Realtors
Member of both ASHI and InterNACHI

10% OFF
for Active Duty

Military &
Veterans

Over 10 years in home
inspection experience

PreferredInspects.com

Call Today To Schedule An Inspection
(714)323-1345 or (949)234-7125
jerry@preferredinspects.com

Now offering in-house sewer
line inspections!

WE TRANSFORM 
BUSINESSES 

Reach out to your neighborhood 
publisher for more information.

HYPORTDIGITAL.COM

We handle the details so business owners can 

spend their time doing what they do best. 

Web Design

Acquisition Email Campaigns

Search Engine Optimization

Live Chat

SEM / Paid Search

Mobile and Display Advertising

OTT / CTV Streaming Advertising

Paid Social Media

Licensed & Insured

Expertly Trained

Packing & Crating Services

Referred by interior designers, 
antique dealers, property 
managers, and real estate 
agents throughout 
Southern California

Excellent Reputation

Low-Cost Packing Materials

Modern Equipment & Trucks

Storage Available

FREE Estimates

COSTA MESA 
MOVING COMPANY

(714) 241-1673
2614 S Oak St • Santa Ana, CA 92707

CostaMesaMoving.com
info@costamesamoving.com

What to Expect From Us

We have the knowledge to 
navigate through any unforeseen obstacles.

PARTNER WITH US & GIVE YOUR CLIENTS PEACE OF MIND

TUSTIN

WWW.CORNERESCROW.COM
IRVINE LAGUNA BEACH LAGUNA NIGUEL CARLSBAD MURRIETA BEVERLY HILLS LAGUNA WOODS

Katie DiCaprio
Chief Marketing/Operations O
cer

949.303.0515
Katie@cornerescrow.com

George Delgado
Account Executive

949.668.2447
George@cornerescrow.com

Professional Service,
Unwavering Integrity

An Escrow Team You Can Trust

Professional Service,
Unwavering Integrity

An Escrow Team You Can Trust
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power team

P U L L I N G  T O G E T H E R

By Dave Danielson  |  Photos by WASIO faces

There is definite strength in numbers 
and the capabilities that open up to 
you in the process.
 
With that in mind, teams exist for 
a simple reason. They combine the 
strengths of their members to make 
good things happen even faster than 
what an individual can do.
 
Clearly, that’s what those who work 
with co-founders and team leaders 
Christian Stubbs and Larry Bammer 
experience through their relation-
ships with Stubbs & Bammer Luxury 
Group with First Team Real Estate.
 
“When we think about what we do, the 
parts that drive us are serving our buy-
ers and sellers — making their lives 
easier — and supporting the success of 
our team,” Christian points out.
 
“For me, my biggest joy is helping 
agents develop and reach a higher 
potential than what they may  
have thought they had and helping 
experienced agents go beyond  
their plateaus.”
 
W O R K I N G  T O  E A C H 
O T H E R ’ S  S T R E N G T H S
The two team leaders work to each 
other’s strengths, with Larry focusing 
on the production side and Christian 
homing in on the operations side.
 
Prior to real estate, Larry had served 
for many years as a police officer 
before retiring from the force in 2020.
 

S T U B B S

B A M M E R

CHRISTIAN&LARRY

Christian Stubbs

Larry Bammer
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Larry has been a REALTOR® for the past 17 years, 
while Christian got his start in early 2019.
 
“We were both solo agents at the First Team 
Mission Viejo office. I was a new agent in the 
office. Larry had a lot of experience by that time 
and had gone to the manager to ask who he could 
reach out to for help,” Christian remembers.
 
“He was still working as a police officer at the 
time, but his real estate business was taking off. 
They pointed him to me.”
 
B U I L D I N G  W I T H  T H E I R  B E S T
Over the next couple of months, they worked 
together on some deals and quickly made the deci-
sion to partner up.
 
Today, Christian and Larry are proud to have a 
team of around 30 agents, along with a support 
staff, as well as marketing and video professionals.
 

Their growing success story continues to mount. 
In fact, when they started their team in 2020, 
they recorded 74 transactions with a team of six, 
representing $54 million in sales volume.
 
In 2021, they grew skyward, with 130 deals, rep-
resenting around $107 million in sales volume 
with 20 agents.
 
In 2022, they expect to close out the year with 
around the same volume with 40 agents.
 
L U X U R Y  E X P E R I E N C E
While Christian and Larry specialize in luxury, 
they aren’t talking about sales pricing.
 
“Our number one drive is to deliver a complete 
luxury experience to the consumer. It’s not luxury 
because of a price point but because of the expe-
rience. We want our agents to feel that support 
and opportunity that they have with the team,” 
Christian emphasizes.
 

“We try to take as much responsibility away from agents as 
possible so they can focus on selling. They shouldn’t be 
thinking about how to design a brochure or thinking 
about content for social media. Our team really allows 
our agents to focus on their skillset … leveraging the 
best use of their time to increase their business.”
 
F U L L  S P E E D  A H E A D
“What we’re looking to accomplish for the team 
is to continue to provide the same level of service 
to our agents, growing in size to provide even more 
value in the future too,” Christian says.
 
“What we’re looking to accomplish for the team is to con-
tinue to provide the same level of service to our agents … growing 
in size to provide even more value in the future, too,” Christian says.
 
“We want to have an environment that really spurs growth. That’s our vision 
— the same, yet much larger. The bigger we get, the more value we add to our 
agents.”

OUR NUMBER ONE DRIVE IS TO

DELIVER A COMPLETE 
LUXURY EXPERIENCE
— C H R I S T I A N

Christian Stubbs (left) and Larry Bammer (right), team leaders of Stubbs & Bammer Luxury Group
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Acupuncture & Chinese Medicine • Chiropractic
Applied Kinesiology • Nutrition Plans

(949) 422-7698
www.DrBenHorning.com
25241 Paseo De Alicia Suite 150,
Laguna Hills, CA 92653

As a Second Generation Chiropractor, Dr. 
Horning knows the power of healing your 
body naturally.

It’s time to make your New Year's
resolutions a reality.

Let’s get healthy this year!

PRINT AND
CULTIVATE

DESIGN + CREATE
YOUR BRAND | YOUR VISION

• screen printing

• dtg ( digital printing )

• embroidery

• fulfillment

• product development

• graphic design

printandcultivate.com
HELLO@PRINTANDCULTIVATE.COM

(949) 973-1515

"Shannon and Cheryl go above and beyond for 
their clients. They provide exceptional service 
and are dedicated to achieving an outstanding 
real estate experience."
- KH

Partnered Together, We Can Accomplish Big Things!

Shannon Peterson
5 Corporate Park, Suite 100

Irvine, CA 92606
949-235-6913

Shannon.Peterson@ctt.com 

Cheryl Anderson
(949) 212-2903
Cheryl.Anderson@ctt.com
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QUALITY & CARE

It’s also what you look for when you 
partner with someone … an organiza-
tion that shares that same mindset.

THE DRIVE TO MAKE A DIFFERENCE

That’s exactly what you get with 
Owner David Wilkes and Costa Mesa 
Moving … a team that totally shares a 
hunger to provide quality and care.

That kind of drive to make a differ-
ence begins with leadership. David 
got his start in the business when he 
was in college.

“It was something that interested 
me at that point,” David remembers. 
“It was an easy way to make money 
while going to school, and I just kept 
building from there.”

TRUE TEAMWORK

Today, Costa Mesa Moving has a team 
of 20 employees. As David explains, 
the teamwork that he enjoys with 
those around him is an essential ele-
ment in creating lasting success for 
clients, partners and the business.

“Moving is not rocket science. We 
just really try to hire people that 
have good qualities as people, as well 
as common sense. And then we give 
them the tools and incentive to do a 
good job,” David says.

“The great part for me is when we 
have those pieces together, and then 
a client or partner calls me up and 
says, ‘Hey, Dave, those guys were 

great.’ That kind of appreciation 
makes me feel like our efforts have 
been validated. I love getting that 
type of feedback.”

EASING THE WAY AHEAD

As David says, the primary drive for 
his team is centered on making the 
moving experience as painless as pos-
sible for their partners and clients.

THERE IS NO SUBSTITUTE FOR CREATING A 

TOP-NOTCH EXPERIENCE. IT IS THE FUEL THAT 

DRIVES FUTURE SUCCESS. IT’S WHAT YOU DO 

WITH YOUR CLIENTS ON A DAILY BASIS.

COSTA MESACOSTA MESA
MOVING COMPANY

By Dave Danielson

Photos by Jenny McMasters

partner spotlight
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“One thing we do to enable that comes 
upfront. We ask a lot of questions to make 
sure we get the right information from cli-
ents,” David says. “In turn, that helps us make 
sure that we have the right number of guys 
and supplies when we show up for moving 
day. We try to be very detail-oriented to make 
the actual move as smooth as possible.”

PRIDE IN SATISFACTION

As David talks about the business, one of his 
major points of pride is also seeing the growth 
and satisfaction that his team members expe-
rience on a day-to-day basis.

“I’m very proud of the relationships with our 
people here,” he says with a smile. “It means 
a lot to me to see the individual success 
stories of our team members — people who 
have really found a niche here and have done 
a great job. That’s very satisfying for me.”

are lucky to have people who have that 
skill and utilize it with our customers.”

At the end of the day, those who have 
had the opportunity to work with 
Costa Mesa Moving know that they 
have been alongside people who have 
a true sense of care for them … and a 
drive to deliver a quality experience 
during a challenging time.

As David emphasizes, “My hope is 
always that people we work with say 
that they had a good experience with 
us, we had good people, and that we 
were easy to be around … that we 
treated them and their furniture with 
respect and just gave them our best.”

For information, call 714-241-1673  

or visit CostaMesaMoving.com.

CARING FOR PEOPLE

In addition to moving the tangible assets of their 
clients, David and his team also ensure that they 
are providing an extra level of care to the people 
involved with each project they work on.

“To be a mover, you have to have a 
certain skill set. You have to be tech-
nically proficient moving furniture. 
But you also have to deal with a lot of 
personalities,” David says.

“Moving can be a very stressful time. 
And some people are really good at 
handling customers who are stressed 
out and helping them as they make 
the move from one place to another in 
life. That can be a real asset, and we 

IT MEANS A LOT TO ME TO SEE THE INDIVIDUAL 

SUCCESS STORIES OF OUR TEAM MEMBERS — 

PEOPLE WHO HAVE REALLY FOUND A NICHE HERE 

AND HAVE DONE A GREAT JOB. 
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laurenyek.com

lauren@laurenyek.com

949.981.7959

LAUREN YEK

GET NOTICED
AS A REAL ESTATE AGENT WITH
UNIQUE & ENRICHED
DIGITAL MARKETING
SOCIAL MEDIA MARKETING, EMAIL MARKETING,

WEBSITE & SEO OPTIMIZATION & MORE
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ADAM
HAMMODAT

Finding Fulfillment

cover story
By Dave Danielson

Photos by Jenny McMasters

SUCCESS IS 

SOMETHING THAT 

CAN TAKE ON A 

VERY INDIVIDUAL 

AND PERSONAL 

MEANING.  

YET  THERE ARE 

SOME COMMON 

ELEMENTS.
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FINDING OPPORTUNITY

Adam moved to the U.S. in 2010. He brought an 
extensive background in sales and marketing with 
him. Once here, he launched the next stage of his 
career in insurance.

Within a year, he had risen in the ranks to  
branch manager.

Adam had also experienced the same record of 
achievement in the radio industry … elevating his 
trajectory through sales. While he had achieved 
significant success in both insurance and radio, 
Adam was also ready for something more.

“I realized that there was a ceiling in both jobs that 
would limit my growth,” he remembers.

“Real estate was the answer to all the questions 
I had. I could always get out what I put in. It was 
somewhere where I could be myself, not be pushy 

and find success as a REALTOR®. I started by earn-
ing my real estate license at the end of 2015.

RECORD OF ACHIEVEMENT

Truly, Adam’s record of achievement has been 
remarkable. In 2021, he recorded nearly $45 
million in sales volume, representing 58 transac-
tions. In the process, he has earned a spot among 
the Top 100 for KW worldwide in 2021 and 2022. 
He also ranked among the top 1.5% nationwide in 
2020 and 2021.

The passion that Adam carries with him through 
his real estate career is easy to see.

“I love the fact that real estate is my business and 
my career,” he smiles.

“I love every aspect of it, and giving 100% value 
every step of the way … at the same time, not miss-
ing anything along the way.”

WAS THE ANSWER 

TO ALL THE 

QUESTIONS I  HAD.  

I  COULD ALWAYS 

GET OUT WHAT  

I  PUT IN.

They say that anything that is worthwhile doesn’t 
come easily. As part of any great achievement, 
there is a blend of challenges, hurdles and moments 
of triumph that are in the mix.

That’s something that Adam Hammodat 
definitely appreciates about his time in 
real estate.

UNLOCKING TRIUMPH

As a REALTOR® specializing in the lux-
ury space with Keller Williams, Adam 
enjoys coming alongside those around 
him … in turn, finding fulfillment in 
those moments of trial and triumph.

“I love the feeling of fulfillment that I get through 
this business. It’s great to see people start their 
journeys and help them build wealth, to be part of a 
client’s legacy through real estate, and create solid 
plans for them when they are buying or selling real 

estate. We get paid to think and add real 
value for them. It’s very meaningful to 

me to have a reward for your hard 
work and for creating something 
fruitful,” Adam says.

“You can work in different ways in 
life. When you help people buy their 
space and something they dream 
of, the sparkle in their eyes is very 
rewarding. It keeps me motivated.”

Adam Hammodat is a top-producing 
Realtor with Keller Williams Realty.
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ACTIVE PURSUITS

Away from work, Adam has a 
number of fun interests, includ-
ing playing guitar.

“That’s something that I had a 
passion for, and I used to play 
a lot,” he recalls. “I also have 
a big passion for soccer and 
sports in general.”

PROFESSIONAL SPARK

Those who have the chance 
to know and work with Adam 
appreciate the professional spark 
that he brings to their journeys.

“It is always important to me to 
provide amazing customer ser-
vice. It’s important to me that I 
make positive things happen for 
my clients as a well-connected 
Realtor,” Adam says.

“I’m also a pretty aggressive 
agent and thorough negotiator. 
I’m not afraid to give them 
my frank opinion about the 
homes that I tour with them. 
That was big to people. They 
appreciate the fact that I 
spoke up and was honest 
with them about my opinion.”

CAREER OF CONTRIBUTION

Congratulations to Adam 
Hammodat for creating a career 
of contribution.

While he helps those around 
him achieve their goals in real 
estate, he — and they — find a 
common bond of fulfillment and 
achievement that is timeless.

FUN FACT
Outside of work, Adam Hammodat enjoys 

playing the guitar. “That’s something that I 

had a passion for and I used to play a lot.”
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people
SPACES

aerials

714.381.7675  |  www.THOMASPELLICER.com
@thomaspellicer

Specializing in architecture, interiors and luxury real estate.

the American Dream!
W E  A R E  P R O U D  T O  H E L P  P R O T E C T

TitleSolutions@firstam.com | www.TitleSolutionsTeam.com
30110 Crown Valley, Suite 202 | Laguna Niguel, CA 92677

RYAN RAPHAEL
949.482.9428

rraphael@firstam.com

ALEX HERNANDEZ
714.376.5752

alhernandez@firstam.com

DAPHNE ALT
949.295.0828

daphnealt@firstam.com

LISA MAXWELL
714.425.5960

lmaxwell@firstam.com

#1 TITLE TEAM IN SOUTH ORANGE COUNTY 
Thanks to the businesses within these pages, our 
Area Directors, and readers like you, we’re able to 

break the chains of this horrible reality.

The N2 Company – the company behind this 
publication and 850+ others like it – is financially 

committed to end human trafficking. 

FOR EVERY AD WE SELL, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

Visit n2gives.com to learn more
about our giving program.

A GIVING PROGRAM BY

DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.
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S P A R K I N G 
S U C C E S S
There is that moment in a chemical reac-
tion when a catalyst unleashes a pow-
erful sequence of events, energy is 
created and changes occur.

The same holds true in real estate, 
as clients look to you to lend your 
experience and expertise to their cause.

Hiram Aviles supplies that energy for the people 
around him, as well.

As a team leader of Aviles Real Estate Group, Hiram 
focuses on helping others reach results by sparking 
their success.

“I love building something significant on my own 
terms, and I am totally into loving on people and valu-
ing people,” Hiram says.

“That’s what got me to wanting to build a team a 
couple years ago. The ability to grow business, build 
relationships, build people and serve people is really 
what I love.”

GAINING GROUND

Hiram earned his real estate license in 1986 but did 
not pursue real estate at the time. Out of college, he 
enjoyed success working for a liquor distributor.

“I started as a sales rep for a distributor, and then I 
became a district manager. I had my real estate license 
and didn’t do anything with it for a while,” Hiram says.

Hiram realized that he wasn’t quite the corporate-type 
person and jumped into the restaurant business.

“My brother-in-law owned a restaurant in Laguna Beach, 
and I joined him to become his beverage manager. In that 
process, I realized I wanted to build something myself.”

GETTING HIS 

START IN THE 

BUSINESS

Hiram got his insur-
ance licenses and did some 
financial planning while he 
also finally put his real estate 
license to work and started working 
in the foreclosure business with a high 
school friend for several years.

“I was able to help a client completely finan-
cially — with their investments, real estate, and 
mortgage,” he says.

Then, Hiram realized his passion was solely the 
real estate business. At that time, the real estate 
market heated up, foreclosures went away, and 
he helped Keller Williams open their Irvine 
office — a location he worked at for 16 years.

Following his time at Keller Williams, Hiram 
moved to First Team Real Estate and 
Coldwell Banker Real Estate.

HIRAM AVILES
cover story

By Dave Danielson

Photos by WASIO faces
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C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

S O U T H  O R A N G E  C O U N T Y 

HIRAM 
AVILES

AGENT SPOTLIGHT

GASTON JAVUREK 

AGENT SPOTLIGHT

SHAUN HURLEY

AGENT SPOTLIGHT

MICHELLE WILSON

PARTNER SPOTLIGHT

MICHELLE CHANDLER-RAHE

THE ESCROW SOURCE

SPARKING SUCCESS

WHO CAN BUY THESE? 

The REALTOR® that was featured, the broker, our partner or 
family. Anyone who wants to promote you.

HOW DO I ORDER? 

Email our reprints manager, Geneva Eilertson, at geneva@real-
producersmag.com.

REPRINTS! 

What the heck is a reprint? A reprint 
is a four- or eight-page, maga-
zine-quality-grade paper with your 
full article and photos and you on 
the cover of the publication.

WHY DO I NEED THOSE? 

These reprints are a professional 
marketing tool that can help brand 
you, your team and/or your business.
·	 Use on listing appointments
·	 Send out to friends and family 
·	 Send to clients with your  

holiday greetings
·	 Brokers can use as recruiting tools 

for capturing new talent 
·	 Use when farming your  

favorite neighborhood 

WHAT IF I CHANGED COMPANIES OR NEED SOMETHING 

CORRECTED IN MY ARTICLE?

No worries! We can make any changes needed. We 
send you a proof, you approve, and then they are 
sent to you via FedEx.

Were you, your broker, or the team 
featured in an issue of Real Producers? 

Want a copy of your article or full 
magazines that you were featured in?

PRINT
ME MORE!
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HOME ORGANIZING
MOVES & RELOCATIONS
BUSINESS ORGANIZING

Coastal Organizing Company 
exists to help you find peace in your 

space by creating a stress-free, 
organized environment.

“Liz and her team were amazing! 
The organization is beautiful and clearly 
labeled so my family can keep up with the 
system. Look forward to working with her 
again. Loved our experience and highly 
recommend!”   JULIANA B.



Andrew Walsh
VP of Sales & Marketing

949.300.9101
awalsh@wfgtitle.com

wfgtitle.com/Andrew-Walsh/

Give Us a Call!
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Get in touch
with Andrew

HERE


