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i — — Let us do the work for you.
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Offering Professional Photography, 3D, VIP Video, Aerial Drone,
plus virtual tour property websites, print flyers, and more!
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— FIX FIRST, POWERED TURNKEY

é " ) B PAY LATER BY TECH CONCIERGE

g';T > From repairs and refreshes A modern home improvement  Your dedicated Curbio team

e b to whole-home renovations, experience that gets you from takes care of every detail from
homeowners pay nothing proposal to listing 60% faster, proposal to punch-list, saving
until their home sells. and with peace-of-mind. you hours and hassles.

Learn more with our free on-demand
overview webinar!

(877) 744-8285 or (925) 609-2408 | support@VirtualTourCafe.com | VirtualTourCafe.com curbio.com | 844-944-2629

6200 Stoneridge Mall Road, Suite 300 | Pleasanton, CA
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WE TRANSFORM BUSINESSES

We handle the details so business owners can spend their

o StateFarm”

time doing what they do best.

O Web Design
O Acquisition Email Campaigns O Mobile and Display Advertising
O Search Engine Optimization O OTT / CTV Streaming Advertising

O Live Chat

Reach out to your neighborhood publisher for more information.
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Philip Mills
(408) 354-5250
phil.mills.jymk@statefarm.com

www.phil-mills.com
Insurance License #0D41702
NMLS ID #930951 / Company NMLS ID #2094040

Philip Mills, Agent
M N
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PREFERRED PARTNERS

RP

ARCHITECT/BUILDER
Amy Vander

Heyden Architects
(925) 353-0363

BUILDING PRODUCER
EPIC

Amy Felix

(925) 353-0363

CLEANING SERVICES —
COMMERCIAL

S&R Janitorial

Sonia Romero

(650) 400-8335
srjanitorialservices.com

FINANCIAL PLANNER
Lincoln Financial Advisors
Jack Farnstrom & Gibran Le
(925) 659-0378
Jack.Farnstrom@LFG.com &
Gibran.Le@LFG.com

FITNESS /
PERSONAL TRAINER
Send Me a Trainer
San Jose West

Zane Daugherty
(408) 256-9888
sendmeatrainer.com/
sanjosewestca

GENERAL CONTRACTOR
F Alcaraz Construction
Frank Alcaraz

(831) 747-5005
facremodeling.com

HOME RENOVATION
Curbio

(810) 300-9432
Curbio.com

6 - January 2023

INSURANCE AGENCY
JH Insurance, Inc
Jessica Hawkins

(408) 264-2400
jhia.com

Mark Landis
Insurance Agency
Mark Landis

(408) 910-6225

Patrick Cayabyab Insurance
Agency Inc

Patrick Cayabyab

(650) 755-9690
agents.farmers.com/ca/
daly-city/patrick-cayabyab

Patrick Chua Insurance
Agency Inc

Patrick Chua

(650) 249-6999
agents.farmers.com/ca/
san-mateo/patrick-chua

Philip Mills, State Farm/Mills
Mortgage Brokerage

Philip Mills

(408) 781-5023
phil-mills.com

Sisemore Insurance Agency
Vanessa Sisemore
(925) 899-7926

State Farm Insurance - Shana
Nelson Insurance Agcy
Shana Nelson

(650) 224-6307
ShanaNelson.com

William Beyer

Insurance Agency
William Beyer

(510) 527-4640
agents.farmers.com/ca/
kensington/william-beyer

MARKETING &
COMMUNICATIONS
Fitzsimmons Communications
Kate Fitzsimmons

(415) 472-1499
Fitz-Com.com

MORTGAGE

101 Home Loans

Hannah Escher

(707) 321-3570
hannah@101thomeloans.com

C2 Financial Corporation
Brian Schwartz

(510) 541-7996
LendwithBrian.com

Evolve Bank and Trust
The McClain Team
Jerry McClain

NMLS# 582914
Patrick McClain
NMLS# 2118643

General Mortgage Capital
Corporation dba EMeta
Funding

Arton Chau

NMLS #282533

Cell: (650) 759-6539
arton.chau@gmeccloan.com

Guaranteed Rate
Mohamed Tawy
(619) 599-5643

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

PMG Home Loans
Sergio Michel

(408) 856-2770
www.pmgloans.com

MORTGAGE LENDER
Your Mortgage Girl at
Guaranteed Rate
Padi Goodspeed
(916) 257-9435

MOVERS

Ace Relocation Systems Inc
Pete Pfeilsticker

(408) 309-9456
AceRelocation.com

MOVING & HOME
CONCIERGE SERVICE
Extensive Home Solutions
Trish Gray

(650) 400-9562
extensivehomesolutions.com

PHOTOGRAPHY
Fotos by T

Teresa Trobble

2828 S. Bascom Ave
San Jose, CA 95124
(408) 316-1613
Fotosbyt.com/
life-in-your-brand

PHOTOGRAPHY

& VIDEOGRAPHY

May The Art Be With You
Ewa Samples

(408) 510-4621
ewasamples
photography.com

Odyssey Productions
Nicholas Hammond
Abigail Hammond
(209) 658-6551
OdysseyProductions.co

PHOTOGRAPHY/
VIDEOGRAPHY/
VIRTUAL STAGING
VirtualTourCafe &
RealEZPhotoFix

Tim Denbo

(925) 549-0714
VirtualTourCafe.com &
RealEZPhotoFix.com

PRIVATE LENDER
Investor Loans
Anthony De Castro
(925) 382-8648

REAL ESTATE BROKERAGE
BRG Realty Corp

Gregg Bunker

(408) 781-1725
brgrealtycorp.com

REAL ESTATE
PHOTOGRAPHY/VIDEOS
INVZN Media

Brooks Landry

(925) 216-7702
INVZNmedia.com

SALON & SPA

Jon Edwards Salon & Spa
Ed Pardini

(707) 449-4988
jonedwardssalonandspa.com

TITLE COMPANY
Lawyers Title Bay Area
MaryAnn List

(650) 678-5623
Lawyerstitlebayarea.com

Stewart Title of California
Brandon Orosz
(408) 921-4374

VIDEO PRODUCTION

C Sharp Video Productions
Christine Ann Iglesias
(408) 758-8293
csharpvideo.com

LV Productions
Vlad Lapich
(508) 514-0766

Sam Bennett Media
Sam Bennett

(925) 216-3884
sambennettmedia.com

WEALTH MANAGEMENT
Peak 360 Wealth
Management

John Lane

(925) 413-7337
peak360wealth.com

Let's e’xpior ur oﬁions. |

Evolve Bank & Trust offers unique home loan
solutions that best fit your client’s goals.

The McClain Team. Working from our home offices in
San Jose, CA We lend in all 50 States!

Jerey T MeClain

MMLSH 382914

Certified Loan Advisor
Maobale 4087997407
].-rr:.'.mrr!:u||f_r'!_','!gu:-lrw1]rmf.n::.l:n

Getevolved.com /mcclain

Parrick McClain

MMLSH 2118643

Hesuse Loan Advisor

Mobile: 408-T72-3815
Parsick.mcclamn(i@perevolred.com
Getevolved, l.iJI.II.Ir].'HJILLI.HIJI

M

&

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers

Silicon Valley Real Producers - 7



Professional Cleaning
should be part of your
Real Estate Team.

VL SRS

Janitorial Services

COMMERCIAL | RESIDENTIAL

Call today to schedule your appointment
650-400-8335

www.srjanitorialservice.com

SERVICE AND DISCOUNTS
FOR YOUR CUSTOMERS.

As a professional in the real estate and lending industry, you want to provide the very best experience for
your customers. Helping your customers with their insurance need shouldn’t be complicated. As an agent
from one of the largest personal lines property and casualty insurance group, I'd like to help you by offering
your customers:

m Evidence of Insurance forms on short notice and on time

m Fast, dependable service

® Broad coverage options for your customers

B Competitive rates and a variety of discounts*

| can also offer additional insurance discounts* for:

Engineers Police &
Firefighters

Educators  Scientific & Technical

Health Care Accountants
Professionals Professions

Call me and let’s discuss what | can do for your customers.

3 650.755.9690

PATRICK CAYABYAB INSURANCE AGENCY, INC.

Your Local Agent | CA License #0H66700,0F72762 m

Cola casdors FARMERS

PCAYABYAB@FARMERSAGENT.COM
https://agents. farmers.com/pcayabyab INSURANCE
ot

your agent for

Lous pisspesty i angue.
YOUR FINANCING SOLUTION
SHOULD BE TOO.

=y
C _, Financial

Brian R. Schwartz (510) 541-7996
brian@lendwithbrian.com | lendwithbrian.com
10509 Vista Sorrento Pkwy, Suite #400, San Diego, CA 92121
NMLS #868968 | BRE #01125625

8 - January 2023

Moving you'down the

street or around the globe.
RESIDENTIAL | CORPORATE | STORAGE

Call Eric Galpine for a
FREE, no-obligation
moving estimate!
Ready to Move?
408-878-0007

A ' egalpine@acerelocation.com
metocation systems: AUlAS.  \y\ww. AceRelocation.com

wiwwsambennettmediioom - 925 16 3554 « inJ'ﬂ{[-.:-'.—-:ll||].lt'1.1LH‘:Hui'l'Ii.u.ih.rl|.1

Let us help you add value
to your property in 2023!

Your #1 referral for
Residential & Commercial Construction

CONTACT US TODAY FOR A FREE ESTIMATE!

(408) 420-9444

info@falcarazco.com | www.facremodeling.com
License # B-995320 | Fully Licensed and Insured

20
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Bridge loans for real estate investors at almost -2% below market rate:

L=

<<

Disclaimer: Interest rates as advertised during 11/18/22.
Interest rates and guidelines subject to change.

DEAL OF THE MONTH JAN-23: 100% financing structured for an investor who arranged seller financing of an off-market San Francisco
fixer-upper. In addition to the 100% financing, we were also able to provide the borrower with 100% of their $550,000 construction budget.

Anthony De Castro

(925) 800-7464
anthony@investorloans.net
www.investorloans.net
2960 Camino Diablo #220
Walnut Creek, CA 94597

CA Lic. DRE # 01773204
CA Lic. DRE # 01742929

'LOANS]

Your Real Estate Investment Loan Specialists

Silicon Valley Real Producers - 9




Eric & Janelle
BOYENGA

As top agents and leaders of the
Boyenga Team, Eric and Janelle
Boyenga have made a name for
themselves in the Bay Area. Eric
and Janelle lead with integrity —
and “integrity” is much more than a
buzzword to the Boyengas. Integrity
is the foundation of every action
they take.

A Serendipitous Beginning
“I never planned on getting into
real estate,” Eric begins with a

telling smile.

10 - January 2023

P> profile

By Zach Cohen

STAYING

In the early ‘90s, Eric worked at an
engineering firm, and Janelle was

a designer based in San Francisco.
Neither had initially set their profes-
sional sights on real estate, but when
the couple had a challenging experi-
ence with their landlord as renters,
they unknowingly embarked upon a
real estate journey that would span

several decades.

“It was very organic,” Janelle says.
“Nobody wakes up and says, ‘I want
to be a REALTOR® when I grow up,’

unless they came from a real estate

HUMBLE

family. I was working for an interior

designer and had just graduated from
college. We had a crazy landlord who
drove us to a point where we wanted

our own home.”

Still in their early twenties, Eric

and Janelle went out on a limb and
purchased the only home we could
afford, a teardown. They used credit
cards, cash, checks, and all the spare
money they could scrape up. They
enjoyed the process of renovating
and flipping the home and decided to

begin investing in more properties in

the area. With each purchase, however,
they continued to be dissatisfied with the
service from the REALTOR®.

“We felt we weren’t getting any guidance,”
Eric remembers. “They were what people
fear in real estate sales — pushy. All the
stereotypes, that’s what we encountered.
Motivated by money, focused on getting
their paycheck. They weren’t there to pro-

vide any sound advice and representation.”

So, Eric and Janelle set out to get
licensed and represent themselves. At
first, their vision only lay within the
investment realm. But they soon realized
that they could make real estate into a

fulfilling career.

Stay Humble

Eric and Janelle began investing in

1995 and have been actively practicing
Realtors® since 1998. Over the years,
they’ve maintained their position as
REALTORS® ® with heart. In other words,
they are out to achieve the best outcome

for the client — not for themselves.

“A lot of typical stereotypes the consumers
felt of REALTORS® rang true in a sense.
The one thing I can say about Janelle and
myself'is we never focused on the money.
We were always focused on providing the

best outcome.”

“We’re so lucky right now to have people
who choose us,” Janelle adds. “We’re able
to work with people that align with us.
We’re in a really good place because we
attracted the right clientele and people on

our team.”

Despite their tremendous success, Eric
and Janelle have stayed humble, and that’s
unique in the Bay Area, especially. So as
they take their team into the future, they
do so with the same sense of integrity and

humility that they always have.

Q&A with Eric and Janelle Boyenga
We sat down with Eric and Janelle to
catch up on what’s happening in their
business today and the future of the

Boyenga Team.

Real Producers: Bring us into the
present. What’s happening in your
business today?

Eric: The biggest change in this busi-
ness is the change in all businesses.
Data is the driver. It’s always been
the driver, but you didn’t have access
to it. Now, data drives real estate just
like it drives other businesses. It sep-
arates good REALTORS® from great
REALTORS®. If you really want to
give a great, wonderful client experi-
ence, it’s all about understanding the
consumer on a higher level. I know I
can provide a much better real estate

experience with data.

I think the real estate business is the
last legacy business that hasn’t been
fully disrupted by technology, but

it’s going through it right now. In the
next 10 to 15 years, you’re going to
see a massive change in our industry.
Technology can build such efficiencies
into the whole real estate process. It’s

being transformed.

Real Producers: What'’s it like
working together?

Janelle: It’s extremely advantageous
to our clients. We have different skill
sets and focus on what we do best.
It may be a little detrimental to our
personal lives because we’re talking
about clients all the time, but there
are things that can’t be replicated
from a husband and wife team. We
know what to expect. We can finish
each other’s sentences. We're all

about transparency.

Real Producers: You'’ve been in the
business for a long time. Can you offer
some words of wisdom to your peers?
Eric: You should always be learning.
There is always more to learn here.
Our business is never finished, never
complete. When you think you’ve
done the best job, you can always do

a better job. The opportunity is so
huge in this industry ... so, words of
wisdom: be focused. Start small. How
do you win in real estate? Be a local
expert. Start with a condo complex.
Know it, understand it, know every
sale, know everything about the HOA,
and then let people know. And I'm not
talking about knocking on doors or
mailing. You can interact there and
build a digital presence. Start small

and build up from there.

Real Producers: What do you

see going forward in your life

and business?

Eric: There are many people that
depend on our team. Our brand is so
well known in the Valley, in a good
way. People like the Boyenga brand
and want to work with us. We have

a family of about 30 people here. But
not only that, we have all our vendors.
So the vision is to pass the baton to
someone on the team that can keep it
going. Maybe the brand will change,
but the vision is to keep this going.
Maybe I can step back and travel, ski,
hike, and do fun stuff with the family.

Real Producers: Is there any-

thing else you would like the Real
Producers community to know?
Eric: We're high-level agents fusing
technology with great real estate
practices. I always believed that
what is important is to be transpar-

ent and genuine.

Silicon Valley Real Producers - 11



Give your home the protection it deserves.

Your home is where you make some of your
best memories, and that’s worth protecting.

I’m here to help.

LET’S TALK TODAY.

" Shana Nelson
10011 N Foothill Blvd, Suite 111
Cupertino, CA 95014
(650) 988-8990
shana@shananelson.com

oo StateFarm-

Timeisa
precious
commodity.

Extensive Home Solutions is here to help you
settle into your new home, so you can do what
is most important for you and your family.

extensiveM = TS
_> ' 8 Scan H
S()LLJ-I-|C)NSI“C 7 ToLt;:':n;Iﬁe!
Contact Trish for a free consultation!
650.400.9562 | infoa@exhsi.com
ExtensiveHomeSolutions.com

Real Estate
Video Production

Increase the visibility of your
personal brand on social media
and showcase your properties
with our interactive videos.

Let's connect today!
(508) 514-0766 | viad@lv-prod.com

Vlad Lapich, www.lv-prod.com/re
Videographer & Creative Director

Service matters
Experience matters

Placing offers with peace of mind starts
with a team of experts by your side

When you work with me, you get a partner who
understands the competitive nature of this market —
and will put you in a position to wir.

Here’'s how:

* 20 years of home financing experience
e Scotsman Guide Top 100 Women Originator

¢ Closings in as few as 10 days after signing
a purchase contract®

e More loans for more buyers
¢ Tech backed by experts
e Highly competitive rates

Contact me today to learn more!

Padi Goodspeed

SVPR, Branch Manager

MNMLZ191659

D: 510928 4260 CROSSCOUNTRY
M: 916.257.9435 MORTGAGE

padi@ccm.cam

teampadi.com

3236 Stone Valley Rd. W, Suite 103
Alamo, CA 94507

3336 Stone 'ul'aHi!y Rd W, Suhn 103, Alamo, CA 84507 | Equal h‘ .l ing Opp ortunit It loans subject to underwriting approval. Certain restrictions apply. Call for decails
All borrowers mus |.||*- n <y veril qualily for amy e
LLT MML 1:\"'.4\1 Lo L of Firanci || r" l. CThom and b
Martgage Lendiy 1 *Cre LML il I arantes Lhs (atnl will b mpparernnie hat 3 ORI ©
will wvary Based o all | nw.'l ¢-.’!IQ'|r! as’ lewvel of r1 ickpation at 1. W Stage of the loan process
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By Zachary Cohen
Photos by Ewa Samples, www.maytheartbewithyou.com

Growing up in the Bay Area,
Bill Meyer admired his grand-
father’s work as a carpenter
and a real estate investor.
For as long as Bill can
remember, real estate has

been a part of his life.

“I remember going to his
fourplexes and duplexes,
mowing the lawn and col-
lecting rent,” Bill reflects.
“So I've always grown up
with that point of view.
‘While [real estate] wasn’t
my main focus for a while,
it has always been back in
my DNA.”

Over the years, Bill had the

chance to watch the Bay Area
real estate market shift and

change. And yet, at least initially,

he chose another career path.

Coming Home to Real Estate
After graduating from San
Jose State University in 2011,
Bill began working full-time While [real estate] wasn’t my main focus for

for Cisco Systems. He went . . .
SNSRIl o while, it has always been back in my DNA.
company, in which he held
positions in several depart-
ments: marketing, finance,
competitive intelligence, and
sales strategy. In the mean-
time, he earned an MBA from

Santa Clara University.

While he found success in the
corporate world, Bill con-
tinued to dream about real
estate. He had many conver-
sations with his grandfather
about the business. Bill was
careful to choose the right
timing for a transition into
real estate, though. Through
the years, he’d regularly check

in with himself.

“I would think, “‘What am 1
really good at? What do I want

to do? What is my passion?””

After deep contemplation,

Bill realized his passion is for
helping clients buy and sell. So,
in 2019, he got licensed, and so

began his real estate career.

“I was ready for the next move,”
Bill says. “This wasn’t some-
thing overnight I just decided to
shift to. This was something in
the back of my mind since I was
growing up. It felt like the right
moment. [ would ask, ‘Is it the
right time to make the leap?’I

decided it was.”

Built on Commitment

In every role he’s held, from
professional roles to volunteer
roles, Bill has focused on serv-
ing others. He prides himself

on being reliable, trustworthy,

and transparent.

Silicon Valley Real Producers - 15



“There is strategy and marketing, but at
the heart of it all is the client,” Bill says.
“At the heart of it is the people element.
There are a lot of not-so-glamorous
parts of real estate, but that’s what I
enjoy ... I really do differentiate myself
because of the level of service I give.

And I make our transactions fun.”

As a child, Bill loved baseball; he
devoted much of his energy and pas-
sion to the sport. One year, his team
was about to begin the playoffs when
the coach left the team unexpectedly.
None of the other parents stepped up
to coach the team, and Bill’s team was
forced to forfeit, despite a season’s

worth of hard work.

The disappointment that Bill felt at
that moment has stayed with him. He
doesn’t want anyone in his life to feel

so disheartened.

“This applies directly to my real estate
business because, as an agent, there’s a
duty I take on with my clients. I would
never want my clients to feel the level
of disappointment I felt back in the
day. It has helped me be committed,

to be the person that sees it through
thick and thin. And you don’t take the
easy way out. You take the challenges
in front of you, you overcome them,
and you have fun while doing it,” Bill
explains. “What I wish my coach would

have done, I do day-to-day.”

v

16 - January 2023

“I love to experience new cultures, new cuisines, I N V 2 N M E D I /\

and new dialects, trying to get out of my comfort
zone. For me, travel is the biggest gateway to happi-

ness,” he says.
Even when he’s traveling, real estate is top-of-mind.

“No matter if I am in Vietnam or Hawaii or even

in Southern California, I will always look at what
the development structure looks like. Who are the
big builders around? What are the prices going at?
What does the demand look like? It’s just ingrained

in my DNA. It’s something I love so much.”

Creative Film X Photography Productions

REAL ESTATE | LIFESTYLE | BUSINESS

Building Upon a Solid Foundation

As Bill settles more deeply into his
real estate career, he continues to
focus on what has made him success-

ful so far: a commitment to his clients

and the willingness to work through : i : We're a media marketing company providing high quality
challenging situations. He continues videos and photos with a modern aesthetic. Through
to lean on his grandfather, now 84, specialized videos we create more brand awareness and
for connection and advice. eye catching content for your audience.

. . . (925) 377-0607 | WWW.INVZNMEDIA.COM
Outside real estate, Bill has a passion

For Pricing & Bookings check us out online!

FoLLow us oN i@

for travel. He has a goal of visiting five

countries each calendar year.

Silicon Valley Real Producers - 17



Fitzsimmons nLinco]n

1 ] Financial Advi
Communications inancial Advisors

You're In Charge*

Jack Farnstrom, CRPC® Gibran Le, CRPC®
(925) 659-0378 (925) 659-0332
Jack.Farnstrom@LFG.com Gibran.Le@LFG.com

Jack Farnstrom and Gibran Le, along with their staff, are an advice-based
comprehensive financial planning team with Lincoln Financial Advisors. We
see how independent, objective advice makes a lasting and meaningful
difference in the lives of our clients and welcome any chance we get to serve
the Silicon Valley Real Producers community!

How do you hook a homebuyer? Through story. Scan here to

We are wired for story -- Build trust. schedule your
Telling the best stories makes the complex accessible. .
appointment

with us online!

Call today to explore the ways you, and the homes you sell, have stories to tell.
(415) 472-1499

ST kf @fitz-com.com // www.fitz-com.com

i \ | iv.' ' ﬁt% ¢ » : ™ . : Grow Your Business Further COVERAGE
/Y V1 . o S This Year By Working With Us! FORTHE THINGS
L _ | — Y . YOU CARE ABOUT

>

* Home Insurance
¢ Auto Insurance
¢ LifeInsurance

/& N\
L E T U S D O CUMENT THE

Essence Of You. .
&

www.maytheartbewithyou.com ¢
408-510-4621

Patrick Chua

Your Local Agent

CA License # 0M78580

235E3RD AVE STE 220

SAN MATEO, CA 94401
PCHUA@FARMERSAGENT.COM
https://agents.farmers.com/pchua

( ; Call 650.249.6999 today!

ID

: - For a no-obligation quote.
W&x Mj“

£ FARMERS

INSURANCE

. .
serglo Mlchel | Mol‘tgage Loan originator Restrictions apply. Discounts may vary. Not available in all states. See your agent for details. Insurance is
underwritten by Farmers Insurance Exchange and other affiliated insurance companies. Visit farmers.com for
| . | www.pmgloans.com | 408-856-2770 a complete isting of companies. Not allinsurers are authorized to provide insurance in all states. Coverage is
m - not available in all states.
I e t S C r e a t e @ a y t e a r t b eW I t yo u . C O I I l serglo@pmgloans.com Life insurance issued by Farmers New World Life Insurance Company, a Washington domestic company: 3120
139th Ave. SE, Ste. 300 Bellevue, WA 98005.

1010 Hurley Way #110, Sacramento, Ca 95825
MLO NMLS 2023203 | Company NMLS 572121
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We would like to thank all of our partners in our Partner Index
at the start of this magazine and ads throughout as well as
our sponsors for our events, which are listed below.

A\ AN

800.937.4223
WWW.ACERELOCATION.COM

NE
<o StateFarm %W@ EEEEE GEICO :
SIX loanoepot e

- DSIRRESS
— FPiC (S PNC CA)

VdBdf

ccccccccccccc

Jessie Banuelos FARMERS
F:‘ INSURANCE
Insurance Agency Mark Landis Insuranc



High Fireline Issues or High-Value Properties?
We Insure those too!

Y Cdyssey Yol

Productions 8

We craft excellent visual media
with a modern flare.

Located in the Central Valley of CA Strategy You Can Trust

JESSICA HAWKINS

650-464-0763 « jhawkins@gofarmers.com  JHIA.COM

Photography | Videography | Graphic Designer

(209) 658 6551 « odysseyproductions.co
contact@odysseyproductions.co

Why Should You Have Us

Not only great rates with fast turn-times...

1 Increase your
referrals on Autopilot.

2 Ipad open house &
automatic lead follow-up.

Free marketing material
for your listings &
Social Media.

NMLS ID #282533
Cell: 650.759.6539
arton.chau@gmccloan.com

Y General Mort
%W Fx) @ neral Mortgage

Capital Corporation

Heuin fnain, My rodintion

22 - January 2023

end Me a Trainer 4

San Jose West

Elte Tinining that comes 6 you, tomstoly

0% tn-pesdsn... Tn-tfome and Live Suline
Perdonal Tevining!

Most Common Requests and Results:

Reduce Belly Fat | Increase Energy and Muscle
Injury Rehab | Aging Gracefully.

Gt Stnnted Todung!

Aentisr this ad for yous
el AN Covpron Cocte S for
“ ',-, * @% you's fAIE Lsaining pack!
© A

;.

i
|

PN W
e :""r-c'-__ & '.':JJ‘

: sanjosewest@sendmeatrainer.com

www.sendmeatrainer.com/sanjosewestca

'\RG @

REALTY CORP.

4
I
-
‘ LISTING PROS
Realturs@ - Keep Your Commission!
There are so many reasons to switch

to BRG Realty Corp. - find out at
BRGrealtyCorp.com

Find out why Lex Orosco and
the Listing Pros Team joined BRG

Realty - including NO COMMISSION
SPLIT and just $995 fee per
transaction (including E & O)!

1900 Camden Ave, San Jose CA 95124
408.558.3600 -brgrealtycorp.com

BRG DRE#: 02075330

WE TRANSFORM BUSINESSES

We handle the details so business owners can spend

their time doing what they do best.

O Web Design

o SEM / Paid Search

&

O Acquisition Email Campaigns O Mobile and Display Advertising

O Search Engine Optimization O OTT / CTV Streaming Advertising
O Live Chat O Paid Social Media

Reach out to your neighborhood publisher for more information. . o -

‘ HYPORTDIGITAL.COM

c@’ hyport

GITAL
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YEAR-IN-REVIEW
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E}Jb " between HAVING insurance.
% and BEING insured.

{?} TN i iﬂ %s bj_g.i'f-f.erene —

e —
Sisernic
-l .I .

Refer Vanessa & Give Your Clients Peace Of Mind

OF= 0]
As an agent experienced in Real Estate i ﬁl
transactions, | can help you & your clients with: =

Vanessa Sisemore « Evidence of Insurance forms on short notice & timely (kT Rt » e
Sisemore Insurance Agency « Fast, dependable service

- Broad & tailored coverage options ﬁ
925-899-7926 » Competitive rates & a variety of discounts '
Vanessa@sisemoreagency.com « Extensive experience & creative policy options FA R M E R S
www.farmersagent.com/vsisemore * Hard to place homes INSURANCE

" Active Military, Seniors,
First-Time Buyers and First

Responders Save Big
with Stewart Title of California

Stewart Title of California, Inc. offers a 10% discount on certain
title insurance premiums to active military members and
honerably discharged veterans, senior citizens (55 and older),
first-time homebuyers and first responders. The discounted
premium applies to owner-occupied, one to four family
residence transactions meeting certain criteria.

Restrictions apply. Find aut maore by contacting your local Stewart Title representative.

Contact your local Stewart Title representative

(s R == 1dalail=l - stewart.com/santa-clara

32 - January 2023

WWW.FOTOSBYT.COM

2828 S. BASCOM AVE / SAN JOSE, CA 95124
®) 408 316 1613 X info@fotosbyt.com

'T;w (. Sometimes the/:z¢/. ¢ things
|

wi. take up the mostroominour4 c -+ 7




P> srvp profile

By Nick Ingrisani

avid

Guercio

An Impassioned New Beginning

“If you’re going to do something,

do it the best you possibly can.”

Unlike many real estate agents who
establish themselves in the industry
early in their life path, David Guercio
made his serendipitous arrival later
in life. After a 35-year career in sales
and executive high-tech positions,
David retired and had all intentions
of moving into a quieter phase. But

it wasn’t long before he got restless
with all the free time suddenly at

his disposal. As he says, “it’s hard

to retire when your friends haven’t
retired yet.” He found himself itching
to wake up every day and be produc-

tive in some way.

34 - January 2023

“You gotta have a purpose to wake up

in the morning.”

David has been a go-getter since he
was a young kid. Neither one of his
parents went to college or graduated
from high school. As a result, they
had to work hard to provide for the
family and didn’t have much time to

enjoy themselves.

“Watching my family as I was
growing up, I knew I didn’t want a
life like my parents had. I wanted a
better life for myself, so I've always

been very motivated.”

He’d worked hard, succeeded in his high-
tech career, and achieved everything he
could ask for. But now it was time for a
new chapter, and David was thrilled to
dive into it. In 2014, he got his real estate
license and began his second career with
Alain Pinel REALTORS®.

Building His Real Estate Business

David lived in Silicon Valley for the large
majority of his life, worked in the tech
industry there for 35 years, and built up
connections with family friends through-
out the area. As a result, he had a huge
database of contacts to get started with.
Still, transitioning into real estate meant
a shift in mindset from most of his pro-

fessional experience.

“My whole career was selling, so
the selling aspect wasn’t new to
me. I've always prided myself on
being a people person. What

I noticed now is that before,

I was selling to CEOs and
companies. Now I'm dealing
directly with people, and it’s

money out of their own pocket.”

An early challenge for David

was establishing himself as a real
estate agent in the area. Everyone
knew him as the “high-tech guy.”

“An early mentor said, ‘If you
didn’t do any lead generation, you
didn’t work today.” That really
stuck with me.”

That advice proved to be impactful for
David’s early days in real estate. Even
with a strong database of contacts at
his disposal, he knew it was crucial to
get his name out there and establish a
presence in the industry. He made it a
point to stay in front of everybody he
knew to remind them that he was ready
to help them buy or sell whenever they
were ready.

This applied to his relationships at
the Alain Pinel office as well. David
knew who’d get the listings every
Monday, and instead of waiting for
them to reach out, he’d go talk to
them in person. Eventually, they
started coming to him directly. By
developing relationships with other
agents, asking questions, and putting
in full days at the office every day, it
all started to build.

David’s first real estate deal proved to
be the transaction that had the biggest

impact on him. His client was a single

mom with a disabled son. He worked
hard to find them a condo in a secure
building that they’d be comfortable
with. Although it was the smallest
deal he’s ever done, it fueled him with
motivation to continue down the real
estate path and help people in his

newfound career.

“I love seeing the impact I have on

people’s lives.”

Given David’s personality, grit, and
network in the Bay Area, he was able
to hit the ground running. He was
awarded Rookie of the Year at Alain
Pinel in his first year, closing 17 deals.

David’s approach to working with
clients is to go through the entire
process with them from start to fin-
ish. He brings a spreadsheet outlin-

ing all the steps to each of his client

meetings and guides
them through it. When
everyone is clear on all
the details upfront, it
makes the whole pro-

cess run more smoothly.

“It’s not rocket science

— we’re there to serve the
client. When I'm meeting with

clients for a potential listing,

I say my job is to market your

home and get as many qualified

buyers to the table. I'll give my
thoughts, but you're the one decid-
ing. My first priority is to take care
of my clients, and my personal goal

is to remain as one of the top agents

in our office, year after year.”

Looking into the Future

These days, David’s real estate
business never feels like a burden.
He enjoys waking up every day,
working hard, and helping people
navigate the biggest transaction of

their lives.

“I've really enjoyed the eight years

I’ve been doing this.”

David is now 68 years old, so
naturally, his kids and friends
are asking him when he’s going
to slow down. But for him, that’s
out of the question. He’s having
the time of his life working in
real estate and isn’t going to stop
unless “it’s no longer fun, or I'm

incapacitated healthwise.”

David holds immense gratitude

for his ability to share the fruits of
his labor with his kids, family, and
friends. It’s all he could ever ask for.
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WE SPECIALIZE IN
HOME INSURANCE

« Owner Occupied - Landlord < Construction < Vacant ¢ Rehab

l =& l Mark Landis
.’.:;2 Your Local Agent m

f’ License # 0G95230 FA R M E R g

650-366-8274 (Office)
408-910-6225 (Mobile)
mlandis@farmersagent.com INSURANCE

JoN EDWARDS
SALON & SPA

36 - January 2023

EXPERIENCE YOUR FINANCIAL FREEDOM

P\

% !

2404 San Ramon Valley Blvd, Suite 200 San Ramon, CA 94583
925-271-5780 - www.peak360wealth.com

Securities offered through Lion Street Financial, LLC. (LSF, member FINRA & SIPC. Investment Advisory
Services offered through Lion Street Advisors, LLC. LSF is not affiliated with PEAK360 Wealth Management.

HAIR | SPA | MASSAGE | FACIALS
SEMI-PERMANENT MAKE-UP
BODY CONTOURING

536 East Main Street | Vacaville, CA 95688

jonedwardssalonandspa@gmail.com
www.jonedwardssalonandspa.com

e works with over 50 of the top lending institutions and are dedicated to helping
you find the mortgage that best suits your needs.
: guaranteed

M

NTACT ME TODAY '
Mohamed Tawy | P

. 4= with Lawyers Title
gﬁy “ﬂHere Every Tin¥e!

The title and escrow process starts with our newest and
most innovative technology platform, “Start inHere”.

How it works

1. Open Email ~ 4. Sign Forms

@ Open the email from your settlement professional
to begin the Start inHere process.

Establish a secure communication channel with

& 2. Tap/Click To Begin
our settlement professionals.

S 3. Review & Answer
E Review and provide information for each question.

We believe in High Tech with a Personal Touch.

SERVING MORTHERN CALIFORMNIA WITH OFFICES IN:

Saratoga, Menlo Park, $an Carlos, Burlingame, and Half Moon Bay

Al

S

[[loX

Q

E&, Review the WireSafe wiring instructions or other

forms and click to securely sign and acknowledge.

5. Submit
Securely submit the updated information and
signed WireSafe form.

6. Earnest Money Deposit

Start inHere Mobile Deposit allows buyers to securely
deposit earnest money via their mobile device.

“Peaple are the heartbeat u" LHW}"EI'STI’[IE

of Lawyers Title.”

Rexdemanly Commerrial TRl and Keooey Sensces

WWW.LAWYERSTITLEBAYAREA.COM
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Thank you Vivian Chen
| from One Two Six Design
for co-hosting the event

Vivian Chen
650-967-2575
staging@126design.com
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Thank you EPIC and Aerial Canvas .
for the-media _co&age |

Amy Felix
650.204.1978
Hello@BuildEverythingEPIC.com

Aerial Canvas
650-241-0095
aerialcanvas.com
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. : o
REAL-PROD) . ' | _ NOBODY OFFERS MORE

In] HOME  YourTrusted
DISCOUNTS THAN FARMERS ViN

ANS Lending Partner
T

= i
1‘!:-, - - « Speciality insurance coverage
ﬂ'—- ! * Products services to meet your insurance needs
A « Farmers® helppoint 24/7 claims service

William "Billy" Beyer

License #: 1821099
367 Colusa Ave.
Kensington CA 94707

0:510-527-4640
= M: 925-270-5065
oy wbeyer@farmersagent.com J
= R h . Z CHEN agents.farmers.com/wbeyer to create
— — - - |
Call 510-527-4640 today! £on Hannah Escher
For Home, Auto, Life FARMERS e
and Business Mortgage Advisor | NMLS# 2098628
. : INSURANCE hannah@l0ihomeloans.com
Wa nt a Co py Of yo u r a rt I C I e ‘RestrichonEs ae‘p\y Discgunlss m:;i)]lvar)‘;._Not available in all_stat\fs tSfeaeyouragen;for details‘.lnslur‘ance\fsunderwrmeﬁ k:y IFiarmers Fﬂ.? .:IP.I .t’?.—"“

° nsuraqce XCl ang_ea[\ lother affliate: msurar\cecompames. IsI] rmers.com for a complete Isting of companies. Not all insurers are - o - R " g = "J
or fu | | ma g azines th at y0 u L e by e e L e Comp, 1201590 S S 30 Bl WASHS 1320 19th Hole Drive Suite #205, Windsor, CA
were featured in?

REPRINTS -
What the heck is a reprint? A reprint is a four-page D I Scove r H OW To G et End Iess Leads ey ey
or eight-page, magazine-quality grade paper with

your full article and photos and you on the COVER of Wi t h sales Videos, stories, and Emai Is . Fﬂl; I
r w

the publication.

print me more! €4

PREFERRED

to Maximize Time... bl

WHY DO | NEED THOSE?

These reprints are a professional marketing tool that

Were you, your J e ——— Usirj The “Vid:o Branding On_iine" Framework...

+ Use on listing appointments e

+ Send out to friends and family
« Send to clients with your holiday greetings

r 0 e r o r e + Brokers, use when farming your favorite neighborhood
WHAT IF | CHANGED COMPANIES OR NEED SOMETHING

team featured ===s -
No worries! We can make any changes needed. We 4 ..4 . P
send you a proof, you approve it and they are sent to — ’
[ ] [ ] f
IN an Issue or .........
The REALTOR® that was featured, the Broker or family.
R I P d ? Anyone that wants to promote you.
eal rFroaucers:

HOW DO | ORDER?
Email Mitch.Felix@nZ2co.com. Video Branding Online For Real Estate Agents: A Step By Step Guide Leveraging 52 Videos

you via FedEx.
Get Framework Plus Bonuses at

www.VideoBrandingOnline.com
When You Pre-Order My Book

Christine Ann Iglesias | Video Producer & Award-Winning Author
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Simplify the Complex Process of Building
Work with a Building Producer.

P el

g Amy Felix | 650.204.1978
. ¥ ) Hello@BuildEverythingEPIC.com



