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@anchoredtinyhomes

Build A Second Home On Your Property
Easily, Affordably, And Stress-Free!

If you own a single or multi-family property, new 
CA laws now allow you to build 1-2 
additional homes (also called ADUs) right in your 
backyard!

And, to make it even easier for you to take 
advantage of this, we handle the entire process 
from start to finish. Allowing you to get a second 
home built right in your backyard to earn extra 
rental income, keep aging parents nearby, and 
more. 

Give us a call today to learn more and 
schedule a FREE Property Analysis & Estimate to 
see if can build one on your property.

(916) 915-9715
anchoredtinyhomes.com FREE Property Analysis & Estimate 

($297 Value) 
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THE EASIEST & MOST AFFORDABLE
WAY TO GO SOLAR - 916.872.5452

VISIT GOSOLARWISE.COM TO GET YOUR FREE INSTANT QUOTE!

SolarWise delivers the same high quality install, 
materials, and warranties at a fraction of the price.

Don’t believe it? Compare our quote to traditional
solar company quotes to see for yourself.

SOLARWISECO.COM

SAVE
UP TO50% VERSUSPG&E

How much traditional
solar costs.

How much Solarwise
solar costs.

(60% less)
916.872.5452

LET OUR TEAM BE AN EXTENTION OF 
YOUR HARD WORK AND DEDICATION 

TO YOUR CLIENTS
We are professional, knowledgeable,

and treat clients with care and respect. 

1M E&O  |  NNA & eSign Certified  |  20+ years signing experience 

Contact me for a quote or
to schedule an appointment!

Carrie Edwards
(916) 990-6220
carrie@notarymatters.net
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Per Month
Monthly Bank Account Reconciliation
Reconciliation of business credit card 

Preparation of monthly Financial 
Reports, Balance Sheet, P&L Statement.

Unlimited e-mail support - response 
time varies per package

Monthly phone or video meeting

We help companies with their bookkeeping and accounting 
processes including the close-out processes. We help with 

preparing your financial statements. We also help you with 
how to audit-proof your write-offs including all those 

ordinary and necessary expenses.
 

Do you have proper financial processes? 
Budgeting? Strategic Planning? Collecting W9s 

and sending out 1099s?

Are you writing off… Business Mileage? Business Meals? 
Business Interest Expense? Retirement Contributions 

(includes both owners and employees)? Life Insurance 
(including IULs)?

 
Experience:

Cherise has more than 19 years of accounting experience, 
including over 16 years with consulting firms in the 

Sacramento area and 10 years as a Controller. While pursuing 
her bachelor’s in science in Finance, she moved her way up to 
the Controller role, eventually overseeing a team of seven after 
mastering the roles of A/P, A/R, Payroll, Contracts, Insurance, 

and ERP Administrator of Deltek Vision.

BOOKKEEPING, CLEAN-UP, 
BUSINESS ADVISORY, 

RETIREMENT PLANNING

Founder and CEO

DRE#01454369

CARPET CLEANING SERVICEALEX'S

Alex's Carpet 
Cleaning believes that a 
healthy home starts with clean 
carpets. We use a cleaning system 
that deep cleans your carpets, flushing 
the dirt and pollutants from the fibers with 
self-neutralizing cleaning solutions that are 
non-toxic, bio-degradable, leaving your carpets clean 
and fresh again. 

Commercial & Residential • Carpet Cleaning
Biodegradable Solutions • RX-20 Rotary Jet • 

Extractor •  Upholstery Cleaning • Tile & Grout 
Cleaning • Carpet Repairs • Carpet Re-Stretching • 

Stain & Smoke Removal • Pet Odor Control • 
Scotchguard Protector

RELIABLE

PROFESSIONAL

HONEST
     @alexscarpetcleaning

916-225-0038 

a l e x s c a r p e t c l e a n i n g s e r v i c e . c o m

Alex,
owner
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PROUDLY SERVING THE GREATER SACRAMENTO AREA,
BAY AREA, LOS ANGELES & CHICO.

(800) 474-3540  |  WWW.CALPROGROUP.COM

DID YOU KNOW?

RAT FECES ARE NOT 

INCLUDED IN A TERMITE 

REPORT BECAUSE RATS 

ARE NOT 

WOOD-DESTROYING 

ORGANISMS.

BUT HAVE NO FEAR!

CALPRO INSPECTION 

GROUP OFFERS FREE 

RODENT & PEST 

EVALUATIONS (UPON 

REQUEST) WITH YOUR 

TERMITE INSPECTIONS.
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support these 

businesses and thank them for supporting the Sacramento Real Producers REALTOR® community!

1031 EXCHANGE

Asset Preservation Inc

Bill Angove

(916) 832-1031

ADU HOME SALES

Anchored Tiny Homes

(916) 461-8469

anchoredtinyhomes.com

AGENT SUPPORT

Homelight

Jen Azevedo

(916) 214-3439

ATTORNEYS

Clower Law

Ashley Clower

(916) 652-8296

ElGuindy, Meyer & 

Koegel, APC

Judith Maranski

(916) 778-3310

BLINDS/SHADES

Made in the Shade

Mandie VanBuren

(916) 300-4306

CARPET CLEANING

Alex’s Carpet 

Cleaning Service

Elena Mikhaylevskiy

(916) 225-0038

CLEANING SERVICE

Meticulosity Cleaning

Jennifer Prado

(916) 410-4740

CLOSING GIFTS

Seasons Change

Rosanne Kellogg

(916) 367-3090

CONSTRUCTION 

& REMODELING

Good Life Construction

(916) 833-1379

Wolff Construction

Don Erik Wolff

(916) 205-3745

CPA SERVICES

Riolo & Associates

Dona Riolo

(916) 771-4134

DRYROT AND 

MOLD REMEDIATION

Clover Valley Home Service

Dale McAfee

(916) 742-3141

EVENT VENUE

Silt Wine Company

(916) 298-9404

EXTERIOR PAINTING

MPG Painting

(916) 234-6628

www.mpgpainting.net

FENCING

Summit Fence Inc

Lukas Wilmore

(916) 365-3006

FINANCIAL ADVISOR

Edward Jones

Linda Sobon

(916) 989-1004

EdwardJones.com/

Linda-Sobon

Edward Jones

Jon Benecke

(916) 865-4616

Financial Path Consulting

Cherise Sutton

(916) 204-3223

FLOORING

Zothex Flooring

(916) 753-8291

GARAGE DOORS

Overhead Door Company of 

Sacramento Inc.

Melonie SanFilippo

(916) 421-3747

HOME / REAL ESTATE 

INSPECTIONS

Good Dog Inspections

(916) 420-9853

Www.gooddog

inspections.com

HOME INSPECTION

CalPro Inspection Group

Andrea Quyn

(800) 474-3540

Certified HBI

Jason Stockwell

(916) 223-3400

North American 

Home Services

(916) 833-3531

United Termite and 

Home Services

(916) 265-5300

INSURANCE

Farmers Insurance Agency

Cristi Rodda

(916) 428-4520

T.D. McNeil 

Insurance Services

Michael Colenzo

(916) 983-2561

TDMINS.com

INTERIOR DESIGN 

COMPANY

Pepperjack Interiors

Laura Neuman

(916) 834-9751

JUNK REMOVAL

Longs Trash Hauling

(916) 206-7072

LANDSCAPE DESIGN

Acres Landscape & Design

James Murphy

(916) 223-7629

LENDING

5 Star Team - Point Equity 

Residential Lending

Sherene Gray

(916) 798-8026

MARKETING

Steps Marketing

Joe Duenat

(916) 288-9775

MORTGAGE

American Pacific Reverse 

Mortgage Group

Liz Andersen

(916) 223-8869

Cross Country Mortgage

Alicia Stearman

(916) 256-6486

Fairway Mortgage - 

Lucia Lending Team

(916) 730-6339

Family First Mortgage Group

AJ Jackson

(916) 835-4100

Guild Mortgage

Sarah Lee

(916) 600-6126

Inner Circle Mortgage

David Graves

(916) 586-6644

Mortgage Right

Brandon Kleker

(916) 396-5250

NKS Financial

Neal Smith

(916) 907-6513

Street Home Lending

Nick Street

(916) 705-8282

StreetHomeLending.com

United Wholesale Lending

Shelby Elias

(209) 456-4896

Your Mortgage Girl at 

Guaranteed Rate

Padi Goodspeed

(916) 257-9435

MORTGAGE / LENDER

Premier Mortgage 

Resources

Cailey Murschel

(530) 370-2421

pmrloans.com/cmurschel

MORTGAGE COMPANY

Catalyst Mortgage

(916) 308-2055

MORTGAGE LENDING

Nathan Sibbet - Loan Depot

(916) 320-3952

NOTARY SERVICES

Notary Matters

(916) 990-6220

None 

ORGANIZING SERVICES

Amazing Spaces Organizing

Karen Silva

(916) 502-7092

PAINTING

Camacho’s Custom Painting

Amanda Camacho

(530) 306-9928

PHOTOGRAPHY

Olha Melokhina 

Photography

(916) 288-5839

PHOTOGRAPHY/

REAL ESTATE

Top Notch 360

(916) 807-3573

Www.Topnotch360.com

PROPERTY MANAGEMENT

M&M Property Management

Larry Brown

(916) 922-1525

Titan Property Management

Ryan Miller

(916) 745-3385

Vienna Property 

Management

Tony Alfano

(916) 626-3105

REAL ESTATE CLOSING

DOMA

Julie Shroyer

(916) 416-8245

REAL ESTATE MEDIA

House Cat Marketing

(916) 287-7042

housecatmarketing.com

Shot Archives

Brandon Miyasaki

(916) 834-6600

ShotArchives.com

REAL ESTATE 

PROFESSIONAL

Matt Barba - 1st Choice 

Mortgage

(916) 932-4743

Www.1stchoicemortgage

ofcalifornia.com

ROOFING SERVICES

Roof Checks

Vlad Khashchuk

(916) 222-6688

edwardjones.com
CPIS rebmeM 

Jon Benecke, AAMS®, CRPS®
Financial Advisor

1259 Pleasant Grove Blvd 
Suite 150 
Roseville, CA 95678 
916-865-4616
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Bringing color
to your life!

Bringing color
to your life!

CSLB #983710
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Dona L. Riolo, CPA
For ideal personal and
business financial planning, 
contact us today!

(916) 771-4134

Help�g y� g�
peace of m�d.

SOLAR SPECIALIST/SOLAR 

& MORE

Solarwise

(916) 872-5452

Solarwiseco.com

STAGING

Hallway Staging LLC

Terry Keys

(916) 500-2206

Lux Home and Design

Annie English

(916) 947-8884

LuxHomeDesign.com

Premiere Home Staging

Nicole Runkle

(916) 300-0402

Simply Chic Staging

Danielle Martin

(916) 477-1167

TITLE COMPANY

Fidelity National Title

Jen Vicari

(916) 616-6755

norcalrealestate.com

First American Title

Erin Barton

(916) 798-4115

Placer Title

Val Baldo

(916) 947-3747

Placer Title Company EDH 

& Placer County

(916) 500-9605

TRANSACTION 

COORDINATOR

Mint Condition Transaction 

Coordinating

(916) 792-1248

www.facebook.com/

MintConditionRES

Platinum TC Services

Melanie Prescott

(916) 812-7454

Real Estate Aid

Kristina Adragna

(916) 896-9890

TC Solutions

(916) 616-3015

www.thetcsolutions.com/

contact-us

VIDEO PRODUCTION

Aerial Canvas

(650) 730-6139

Dynamic Cinema Productions

Matthew Walter

(530) 417-6170

WEALTH MANAGEMENT

Jake LaFond 

Wealth Management

(916) 218-4406

P
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m�t c�d�i�Transactions in

from open to close

 "Amanda and Joe are hard workers. Plain and simple. Their 
work ethic and efficiency are top notch and I trust them 

completely to handle my clients and files professionally and 
compassionately. The Mint Condition team has been a partner 

of mine for the last 2.5 years and I wouldn't change a thing!"
-Kimberly Yee, Keller Williams Realty

Transaction Management
Listing Services
Sales Services

Client Care

amanda@mintconditionres.com
705 E Bidwell St, Suite 2 #416, Folsom CA

916-792-1248 • @MintConditionRES
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Loans we can help you with:
Conventional • FHA • VA • USDA • New Construction • Jumbo • HELOC

925-640-8521 | matt@fcmcal.com | barbalending.com

MATTHEW BARBA

@matt_barba |      Matthew Barba

NMLS# 949932 | DRE# 01898356

Meet your Local Mortgage Broker

BROKER ASSOCIATE

Brandon Miyasaki
Photographer

M E E T  T H E

S AC R A M E N TO
R E A L  P R O D U C E R S  T E A M

Maryssa Sayabath 
Event Coordinator

Emily Sweet
Systems Manager

Chris Menezes
Writer

Aerial Canvas 
Photographers

Olha Melokhina
Photographer

Katie Camerer
Assistant Publisher

Rachel Lesiw
Photographer

Michele Jerrell
Content Coordinator

Katie MacDiarmid
Publisher

Suzy Delong 
Ad Strategist

Ruth Gnirk 
Writer

Dave Danielson 
Writer
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Mint Condition Transaction 
Coordinating
Amanda Martinez
facebook.com/
MintConditionRES

With over 4,000 suc-
cessfully coordinated 
transactions, Mint Condition 
Transaction Coordinating has 
been providing real estate support and compliance 
management to many top-producing agents in the 
Northern California region. Amanda Martinez, owner 
and lead transaction manager, began Mint Condition 
Transaction Coordinating in 2017 with a vision to 
provide a high level of service to real estate agents 
and create leverage that allows them to focus on what 
they do best — SELL HOMES! The Mint Condition 
team is dedicated to creating efficiency and organi-
zation for their clients and remaining knowledgeable 
in this ever-changing field and market. Amanda says, 
“The most rewarding part of what we do is watch-
ing our agents’ businesses grow and thrive. As their 
businesses grow, we watch lives change, with not just 
their clients but their own families and communi-
ties. We see many of our agents go on to build teams 
and organizations that create new opportunities for 
others in this industry. And I am incredibly thankful 
for the opportunity to be a small piece of what helps 
make that happen.”

Catalyst Mortgage
Karin Kwong
Erica Newberry
catalystmortgage.com

You found the right 
home for your clients. Catalyst Mortgage will find 
the right loan. With in-house underwriting, superior 
pricing, and quick closing, we build customized loans to 
meet a buyer’s needs and streamline decision-making 
to meet yours.  As a locally owned company, Catalyst 
has decades of direct lending experience in the Greater 
Sacramento Region. Truth, trust, and transparency. 
That’s the difference you get with Catalyst Mortgage.

House Cat Marketing
Shane Brammer
housecatmarketing.com

We are here to support 
YOU. We partner with 
you to deliver your 
clients a great expe-
rience and beautiful, 
high-quality media. 
House Cat Marketing has been working with profes-
sional real estate agents for many years. We are an 
extension of your brand, so allow us the opportunity 
to elevate your business with our professionalism 
and stunning digital media.

WELCOME
We take a lot of pride in the businesses we partner with. Our partners are highly 

recommended referrals from top agents, so you can trust us as a fantastic referral source.

TO OUR NEWEST PARTNERS!

Fidelity National Title
norcalrealestate.com

In the Greater 
Sacramento Region, 
Fidelity National Title 
is the local leader in 
both title insurance 
and real estate services. We offer a complete line 
of title and escrow services for both residential and 
commercial transactions, as well as a variety of real 
estate-related services. We offer 18 branch locations 
throughout the region, staffed with dedicated and 
experienced title and escrow professionals who are 
specialists in local real estate laws and customs. We 
build long-lasting relationships while partnering with 
the best in the industry to ensure our success and the 
success of our clients. With confidence in the estab-
lished strength and integrity of our company, let our 
team offer you the expertise, knowledge, service and 
reliability that you can expect from a leader in the 
industry. YOU’LL APPRECIATE THE DIFFERENCE 
when you choose Fidelity!

WELCOME
welcome mat
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www.emklawyers.com 
(916) 778-3310

EXPERIENCED AND TRUSTED ADVOCATES 
ELGUINDY, MEYER & KOEGEL 

GENERAL BUSINESS 
LITIGATION 

CONTRACT DISPUTES 
DEVELOPMENT DISPUTES 

UTILITY DEVELOPMENT 
PRODUCTS LIABILITY 

EMPLOYMENT
WAGE & HOUR

HR COMPLIANCE ISSUES 
EMPLOYMENT CONTRACTS 

LABOR BOARD CLAIMS 
EMPLOYMENT LITIGATION 

CONSTRUCTION PRACTICE 
CONTRACTOR DEFENSE

CONSTRUCTION DEFECTS 
MECHANIC'S LIENS CLAIMS

SUBROGATION CLAIMS 

REAL ESTATE
ENVIRONMENTAL LIABILITY 

LAND USE ISSUES
PREMISES LIABILITY CLAIMS

AGENT-BROKER LIABILITY

Civil litigation and transactional law firm serving clients throughout California

CREATIVE SOLUTIONS | TRUSTED ADVICE | EXPERIENCED ATTORNEYS | CUSTOMIZED SERVICE

WE TRANSFORM BUSINESSES 

HYPORTDIGITAL.COM

We handle the details so business owners can spend their 
time doing what they do best. 

Web Design

Acquisition Email Campaigns

Search Engine Optimization

Live Chat

SEM / Paid Search

Mobile and Display Advertising

OTT / CTV Streaming Advertising

Paid Social Media

Reach out to your neighborhood publisher for more information.
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DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.

Thanks to the businesses within these pages, our Area Directors, and readers like you, we’re able to break the chains of this horrible reality.

Did you know there are more victims held 
against their will today than ever before? That’s 
why The N2 Company – the company behind this 
publication and 850+ others like it – is financially 
committed to end human trafficking. 

FOR EVERY AD WE SELL, 
N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES 
FROM CAPTIVITY.

Visit n2gives.com to learn more
about our giving program.

A GIVING PROGRAM BY
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announcement

Common Questions About

Real Producers is a national concept currently open in 125 

markets across the country. As we approach the second 

anniversary of Sacramento Real Producers, I wanted to 

take the time to answer some pretty common questions.

What is the purpose of Real Producers magazine?

The mission of Sacramento Real Producers is simple. 
We strive to inform and inspire the top-producing real 
estate agents in the Sacramento market and connect 
them socially. We do this by telling their personal stories. 
How they have succeeded and failed. What drives them 
to achieve year in and year out. Where do they spend 
their time when they are not working, and what are they 
passionate about other than real estate. We give local 
top-producing REALTORS® a platform to tell their story 
in a way they have not been able to do so before.

The secondary focus is to provide an avenue for our 
affiliate partners to create and continue relationships with 
these top performers on a level that they might not be able 
to achieve on their own.

Who receives this magazine?

This magazine is mailed to the top 500 producing agents 
in the greater Sacramento area according to volume each 
year. This is based on the 2021 MLS; the ranking is annual 
and resets every year. This year, the minimum production 
level for our community was over $14.5 million. Just to be 
included in this group is an accomplishment that testifies 
to your hard work, dedication and proficiency.

What is the process for being featured in the magazine?

It’s really simple — you can nominate other REALTORS® 
(or yourselves!). We will consider anyone brought to our 
attention; we don’t know everyone’s story, so we need 
your help to learn about them! A nomination currently 
looks like this: You email us at katie.macdiarmid@realpro-
ducersmag.com with the subject “Nomination: (Name of 
Nominee).” Please explain why you are nominating them 
to be featured. It could be that they have an amazing story 

that needs to be told; perhaps they overcame extreme obstacles, 
they are an exceptional leader, have the best customer service or 
they give back to the community in a big way. The next step is an 
interview with us to ensure it’s a good fit. If it all works out, then 
we put the wheels in motion for our writer to conduct an inter-
view and write an article and for our photographers to schedule 
a photo shoot.

What does it cost to be featured? 

Zero, zilch, zip, nada, nil. It costs absolutely nothing! We are not 
a pay-to-play model whatsoever. We write real stories about real 
producers, so nominate away, friends!

Who are the preferred partners?

Anyone listed as a “preferred partner” in the front of the maga-
zine is a part of this community and a top professional in their 
industry. They will have an ad in every issue of the magazine, 
attend our events and be a part of our online community. We 
don’t just find these businesses off the street, nor do we work 
with all businesses that approach us. One or many of you have 
recommended every single preferred partner you see in this 
publication. We won’t even meet with a business that has not 
been vetted by one of you and “stamped for approval.” Our 
goal is to create a powerhouse network, not only for the best 
REALTORS® in the area but the best affiliates, as well, so we 
can grow stronger together.

How can I refer a preferred partner?

If you know and want to recommend a local business that works 
with top REALTORS®, please email us to let us know at katie.
macdiarmid@realproducersmag.com.

Still have questions? Don’t hesitate to reach out!

Katie MacDiarmid

Sacramento Real Producers

katie.macdiarmid@realproducersmag.com

916-402-5662

 facebook.com/sacramentorealproducers

 @SacRealProducers

Having been in the mortgage business 
since 2002, we can tell you there is no 
“cookie-cutter” home loan. Each person 
has a unique scenario, unique goals, 
unique aptitudes, and unique needs. The 
privilege of our job (and by far our 
favorite part!) is that we get to know our 
Clients on a human-to-human level. Only 
then can we be trusted guides and give 
advice that best serves your clients.

SHERENE GRAY Loan O�cer
NMLS #302159 
M (916) 798-8026

5StarTeam@PointEquity.com
5StarTeam.com

MAKE A DIFFERENCE
IN THE LIFE OF A LOCAL FOSTER CHILD,

AT-RISK YOUTH, OR STRUGGLING FAMILY

Volunteer Today!

Sponsored by Nick Cunningham & the PointEquity.com Family

Point Equity Residential Lending, NMLSID 1404205
925 Highland Pointe, Ste 330, Roseville CA 95678 | 916-248-4620

Learn more at casaplacer.org  |  530-887-1006

5 STAR TEAM

Sacramento 
Real Producers
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Residential, Multi-Family, and Commercial Interior and Exterior 
Painting of all types.

Our team of knowledgeable, experienced employees provide 
superior workmanship. We have a system of proven methods 
that ensure your project is completed correctly and promptly. 
We take pride in the way we treat our clients. Our employees 
provide only the best, from start to finish. MPG PAINTING is the 

best choice for your painting needs!

916-234-6628 • mpgpainting.net
@MPGPaintingSacramento

BEAUTIFYING THE WORLD, 
ONE BUILDING AT A TIME.
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STARTING 
ANOTHER 
CHAPTER
While Andi Wagner has been a 
top-producing agent for the past 17 
years and currently operates a massive 
referral base business, she refuses to 
become complacent. In fact, she has just 
formed a team with Trent Andra and is, 
in many ways, just getting started.
 
This isn’t the first time Andi has 
started a new chapter in life. She 
went from restaurant server to El 
Dorado County top producer in less 
than a year. She closed her first six 
deals all at the same time. While that 
was in February of 2006, at the height 
of the 2000 market, her tenacious 
work ethic, keen negotiating skills and 
ability to develop trusted relationships 
have kept her among the top in the county 
every year since. 
 
Andi has been known for her negotiation skills 
ever since she was a kid, growing up in the Los 
Angeles valley. A natural extrovert, she was always 
trying to talk her way into better terms, especially 
if she got in trouble. “If I got grounded for a month, 
I’d counter with two weeks,” she said, laughing.
 
Andi got her first job at the age of 16 at a doughnut 
shop in Glendora and has worked every day since. 
After graduating high school, she took her cousin up 
on an opportunity to move to the Bay Area and work 
as a nanny to her kids. While it was a major move 
for Andi at the time, she was up for the adventure.
 
Becoming a single mother in 1998, Andi got a job 
serving tables at a restaurant that allowed her to 
work with her son in a baby backpack carrier. She 
stayed in the restaurant business for the next seven 
years, which is where she met her husband, Kaleb, 
who was a regular at the Pollock Pines restaurant.
 
It was another regular, years later, who encouraged 
Andi to get into real estate. “He’d always come 

in and say, ‘You should do real estate; you’d be 
really great at it.’ It wasn’t something I gave much 
attention to until my own home purchase went a bit 
sideways, and I realized I could do better than this. 
I also wanted to be able to provide a better future 
for my two kids,” explained Andi.
 
Of course, getting started in real estate wasn’t as 
easy as Andi thought. She didn’t know anything 
about real estate and started out as an inside sales 
agent, waiting for the phone to ring. Her broker at 
the time was very supportive, however, and gave 
her one of his listings to work as her first deal. 
Taking off from there, Andi remained consistent 
and was able to better herself every year. Then, the 
crash happened.
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profile
By Chris Menezes

Photos by Shot Archives
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During the decline, Andi first started help-
ing people with loan modifications. She 
then started using her negotiation skills on 
short sales. When the brokerage she was 
at went bankrupt, she decided to partner 
with another agent and open her own 
brokerage, Sierra Coast Properties. After 
a few years, however, as the market began 
to turn again, she found it challenging to 
compete with the larger brokerages and 
ended up hanging her license at Lyon Real 
Estate. That’s when things really began to 
take off for Andi.
 
“The support and access to marketing mate-
rials they offered helped a lot. Plus, by that 
time, I had my referral base built up and a 
solid sphere of influence,” she explained.
 

Andi was the No. 1 selling agent in her Placerville 
office for six years at Lyon Real Estate. Then, in 
late 2021, she decided to move to eXp Realty and 
officially partnered with her friend and colleague, 
Trent Andra.
 
“Trent and I got licensed around the same time and 
have been talking about partnering for the past 10 
years now. Seeing it finally come to fruition has 
been an exciting time for us,” she said. “We are both 
very faith and family oriented and can now spend 
more quality time with our families, knowing the 
business is covered and in good hands.”
 
Andi and Trent create a nice balance in their busi-
ness as well. While their No. 1 goal is to sell real 
estate and serve their clients, they are looking for-
ward to expanding the Wagner/Andra Real Estate 

Group organically and bringing on more 
agents in the future. For now, they are 
focused on staying in front of their large 
database of past clients to keep their 
referral business flowing, while staying 
ever vigilant and prepared for whatever 
the market should bring. 
 
When Andi is not working, she and 
her husband, Kaleb, stay busy on their 
5-acre property in Rescue, which they 
bought two years ago and have been 
learning to farm. They currently have 
three donkeys, 16 chickens, two rabbits, 
three cats and two dogs. Now that their 
youngest child is in college and will 
be living on campus, they are looking 
forward to being empty nesters. They 
both love to paddleboard or kayak on 
Lake Natoma, play tennis, hike, garden, 
volunteer at church and spend time 
with their grandson.
 
Andi has definitely come a long way 
since she first left the restaurant busi-
ness and entered real estate. Although 
she has seen much success over the 
years, she remains focused on the future 
and is excited for all that will come next.
 
“I often have to remind myself of 
where I started and where I am today, 
to not be anxious about the future, 
and remind myself that God is always 
faithful,” she said.

I OFTEN HAVE TO REMIND 
MYSELF OF WHERE I STARTED 

AND WHERE I AM TODAY, TO NOT 

BE ANXIOUS ABOUT THE FUTURE, 

AND REMIND MYSELF THAT GOD 

IS ALWAYS FAITHFUL.
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Skate into Homeownership with
the Lucia Lending Team in 2022

Our way 
is the 

FAIR WAY.

NICHOLAS M. LUCIA
Certified Mortgage Planner

NMLS# 489401
Fairway Mortgage 

 NMLS# 2289

 3400 Douglas Blvd., Suite 260,
Roseville, CA 95661

916-730-6339
nick.lucia@fairwaymc.com

www.lucialendingteam.com 
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S E R V I N G  S A C R A M E N T O ,  P L A C E R ,  &  E L  D O R A D O  C O U N T I E S

 GET THE BEST RESULTS
THE FIRST TIME — call today.

A home protects a family, their pets, and their 
possessions. Our customers can feel confident that 

they’re choosing a team that understands the 
importance of a home and has the tools, 

experience, and professionalism needed to get 
the job done well.

916-742-3141
clovervalleyhomeservice.com

Dry Rot & Termite Damage Repair
Water Damage & Complete Mold Remediation

Complete Home Renovation
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By Ruth Gnirk  |  Photos by Rachel Lesiw — Indulge Beauty Studio

HomeLight, which started in 2012 as an agent referral 

platform, has grown into anything BUT a typical property 

technology company; they are the only one that is 

agent-centric! Since its founding, HomeLight has 

consistently built products based on what agents 

need and is designed to support agents and their 

clients. There is never a fee for HomeLight partner 

agents to have access to the HomeLight tools that 

set them apart from the crowd. 

 

HomeLight directs, and connects, buyers and sellers to 

real estate agents and provides agents with products 

to help their clients accomplish their goals in the 

least stressful way possible. The company has three 

additional business sectors: HomeLight Home Loans, 

HomeLight Title and Escrow and HomeLight Homes, 

which offers products that are helping agents provide 

peace, security and efficiency for clients: Cash Offer 

and Buy Before You Sell.

 

NAVIGATING THE STRESSORS OF HOME SALES 

Before Jen Azevedo became HomeLight’s senior 
strategic relationship manager for the Sacramento 
Region, she and her husband, Jerry, were like the 
thousands of others navigating the stressful, uncer-
tain waters of buying and selling real estate, where 
timing is everything. 
 
Jen was six months pregnant with their first child 
when a new home they were purchasing was nearing 
completion. Facing hefty penalties if they could not close 
within seven days of completion, they sold their existing 
property and relocated to a rental in order to be “move-in 
ready.” However, what was supposed to be one month in a 
rental turned into a six-month period of being between homes 
before the new build was completed.
 
Years later, the Azevedo family was on the opposite side of 
the “timing” conundrum, having entered a sale agreement on 
their home but facing challenges finding a suitable replace-
ment property while the clock was ticking. Being under pres-
sure to find the right home, the family ended up in a property 
that wasn’t an ideal fit and led to yet another purchase and 
move two years later.
 
“Had we had access to a program like Buy Before You Sell, 
we could have stayed in our first property right up until 
our new build was completed and had unlimited time to 
shop for our second home to find the right property,” Jen 
said. “The program is a game-changer for families needing 
to use their equity out of their current home to purchase 
their next home.”
 

“I learned a lot from my experiences as both a buyer 
and seller, where lining up things perfectly between 
transactions is challenging and stressful,” Jen shared. 
“When my family moves again, I will choose an agent 
who utilizes HomeLight Homes tools to avoid the has-
sles of contingencies, move quickly and be in the most 
competitive position.”
 
Those tools include Cash Offer, which enables buyers 
to submit noncontingent (and more competitive) cash 
offers. In today’s market, the certainty of presenting 
a cash offer to a seller that can close in as few as 
eight days is a powerful negotiating tool for a buyer’s 
purchase price.
 
HomeLight Buy Before You Sell allows sellers to 
use equity out of their existing property and write 
a noncontingent offer on their next property while 
still being able to sell their former home for full 
market value.
 

partner spotlight

HomeLightHomeLight
JEN AZEVEDO

HomeLight Title & Escrow Team: 
Kim Parker, Melody Bowden, 

David Siegler, Jen Azevedo, Josh 
Gewerth, Lisa Jackson, Kelli Zanter
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NOT TOO GOOD TO BE TRUE

“HomeLight’s goal is to remove as much 
friction as possible from the process of 
buying or selling a home,” Jen shared, 
“and we are building the future of real 
estate today. Our vision is a world 
where every real estate transaction is 
simple, certain and satisfying. I love 
what I do because I work with some 
amazing agents in the region, providing 
them with products that offer solutions 
to transaction roadblocks, which allevi-
ates stress for their buyers and sellers 
during real estate transactions.”

All agents can freely enroll in 
HomeLight’s agent referral program, 
which currently includes over 28,000 
of the top agents across the country. 
Strategic Partnerships, which pro-
vide access to the HomeLight Homes 
products, are free to agents but are by 
invitation or referral only. HomeLight 
also has an Elite Agent level of partner-
ship, which is still free to agents and 
is available to their highest-rated and 
engaged agents.
 
To date, more than one million U.S. 
clients have used, and loved, HomeLight 
products. As the company has grown, 

HomeLight has focused on develop-
ing a full-service technology platform 
designed to make every transaction 
seamless from beginning to end.
 
HomeLight Title & Escrow has a 
location in Roseville where a team of 
the region’s best escrow officers and 
assistants work to ensure an effort-
less transaction by providing unpar-
alleled customer service. The team 
is committed to exceeding agent and 
client expectations and has been a 
wonderful addition to the company’s 
footprint in the Sacramento region.

 “Top real estate agents across the 
United States rely on HomeLight to 
deliver better outcomes to home-
buyers and sellers during every 
step of the real estate journey,” Jen 
explained, “whether that’s securing 
a competitive mortgage, upgrading 
their offer to all-cash or ensuring 
certainty in a modern closing pro-
cess. HomeLight facilitates billions of 
dollars of residential real estate busi-
ness on its platform for thousands of 
agents every year.”
 
WHAT REALLY MATTERS

Before her first son was born, Jen 
was the director of communications 
for a professional trade association, 
and prior to that, she worked for two 
large public relations firms. That is 
where she met her husband.
 

To stay close to home while 
their two sons were young and 
be there for “school pickup, 
snack time and sports prac-
tices,” Jen operated a home-
based consultancy providing 
graphic and web design for a 
wide variety of clients. Her 
“entrepreneurial bug” also saw 
her operate a home staging 
and interior design business 
— an outgrowth of relation-
ships she had with several real 
estate agents.
 
When her boys — now 17 and 15 
— were old enough, she stepped 
back into the corporate world 
and managed communications 
and marketing for a national 
construction management com-
pany. Later, a friend in the real 
estate industry connected her 
with a title and escrow com-
pany, where she took a position 
as a sales rep before joining the 
HomeLight Team. 
 
Being a wife and a mom have 
been her favorite jobs, but she 
loves the relationships she has 
created with agents and teams, 
and she knows first-hand the 
positive impact HomeLight’s 
business platform offers partner 
agents and the community mem-
bers they are serving.
 
“At HomeLight, we are not a 
vendor; we are a partner to 
our agent teams,” Jen smiled. 
“We establish an ongoing rela-
tionship with our agent part-
ners and support them with 
service and tools that help 
them grow their business. We 
are dedicated to serving our 
agents and being a resource 
to them as they work to serve 
their clients. And we adapt to 
agents’ needs as market condi-
tions fluctuate and change.”

AT HOMELIGHT, 

WE ARE NOT A VENDOR; 

WE ARE A 

PARTNER TO 

OUR AGENT 

TEAMS.

Jen Azevedo with David Siegler, 
CA State Escrow Manager
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I work with Matthew and his team regularly, multiple times a month and couldn't be happier 
with the services he provides. He is always very professional, punctual, and responsive. 

Working with him has been smooth and easy every step of the way! His work is professional 
quality and always consistent. I would definitely recommend Dynamic Cinema Productions 

to anyone looking for professional photography and/or video production.
Sabrina Khal - Project Manager

SERVIC ES :  

530-417-6170  |  DynamicCinemaProductions.com/real-estate

HIGH QUALITY STORY TELLING

PHOTOGRAPHY & AERIAL  •  VIDEO TOURS  •  3D MATTERPORT AND 2D FLOOR PLANS
BUSINESS COMMERCIALS  •  PORTRAITS  •  WEDDINGS & EVENTS  •  TOURISM AND MORE 

Matthew Walter
Founder / Creative Director

Cristi Rodda
916.428.4520
crodda@farmersagent.com
We Are Farmers

M A K I N G  S E N S E  O F  Y O U R
I N S U R A N C E  N E E D S

I am proud to serve the
Greater Sacramento area
as your local Farmers® agent.
I work to ensure that each
of my clients are educated
on your specific
coverage options.

CA Producer LIC 0E49486

SUMMIT FENCE INC.

GOOD FENCES MAKE
GOOD NEIGHBORS.

916-365-3006 // summitfenceca.com
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916.205.3745
wolffconstruction.com

VIEW SOME OF OUR PROJECTS!
      @wolffconstruction       @wolff construction

Photo by Nicole Dianne Photography

LICENSED & INSURED  //  CSLB LICENSE 1056036

Built with Integrity.

Specializing in residential
makeovers from kitchens to

bathrooms and additions, we can
turn your dreams into reality.

AGENT REFERRAL FEE: $500.00
Overhead Door Company  

of Sacramento , Inc. 

(916) 421-3747 
 

“Don’t Be Fooled By Our Competitors. Look For The Ribbon!” 

 

$20.00 off 

www.OHDSAC.com 
Any Service/Installation Only. Valid           
at time of Service/Installation Only.                               

TM 

“The Largest Selection of Garage Doors in Northern California Since 1953” 

Sales * Installation * Service 
Residential * Commercial * Garage Doors * Operators 
Free Estimates * Installed & Serviced by Professionals 

We service all 
BRANDS  

6756 Franklin Blvd. 
Sacramento, CA 95823 
 

Showroom Hours: Mon-Fri 8AM-5PM   Sat: 9AM-12PM                                                     LIC #355325
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PLACER TITLE SACRAMENTO COUNTY

THE EXPERTS YOU NEED. THE PARTNERS YOU CAN TRUST.

WHAT’S AVAILABLE IN

SCAN THE QR CODE FOR ACCESS TO
OUR PTC MOBILE SERVICES APP

Access “My Orders”  •  Buyer & Seller Net Sheets  •  Helpful Calculators
Fully Customized Marketing Materials  •  Educational Flyers

Instant Property Profiles and Farm Reports

Creating outdoor spaces that are unique, beautiful and usable. Acres Design & Landscape prides itself on 
elegant, modern & tasteful design matched with superior craftsmanship.

 
We can plan and install a new landscape and irrigation system, re-shape or change an existing outdoor space, 

and most importantly help you repair irrigation (residential & light commercial) issues.

Follow our transformations:
             @AcresLandscape
             @AcresIrrigation

Schedule Your Walk-Through and Estimate Today!
916-622-4086

acresirrigation.com
sales@acresirrigation.com

Specializing in Outdoor
Living Scapes!

1 REFER A CLIENT TO US
Send us a client for property management
by filling out a simple form.
2 WE GET IN TOUCH
We contact the client to explore their 
management options.
3 WE PAY YOU
If the client signs a property management 
contract, we'll pay you a referral fee.

LET'S GET CONNECTED TODAY! · (916) 626-3105 · VIENNAPM.COM

FREE RENTAL
CMA’S FOR
REALTORS

Protect your future sales and earn a referral fee.
We handle your client's management needs & point them back in your direction for sales.

HOW OUR
LANDLORD REFERRAL
PROGRAM WORKS
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star on the rise

Why did you become a real  
estate agent?
I originally went to school to become 
a lawyer and after a couple semes-
ters decided a business degree would 
fit my style better. I had always been 
told that “you have a great personal-
ity and should do real estate.” This 
seems like a common thing someone 
with a social personality is told, 
but with a dad who was a general 
contractor, who flipped homes, I 
started to consider it as a career 

path. Getting licensed was the best 
decision I ever made and brings me 
so much satisfaction.

What’s one challenge you’ve overcome 
in the past? What’d you learn from it?
One of the biggest challenges in the past 
was quitting my full-time job to pursue 
real estate. No savings or cushion to 
fall back on if I didn’t succeed, I heavily 
relied on the support of my now-wife. I 
learned that having support from family 
and friends is everything and to hang on 
to those relationships.

What are some of your biggest dreams, 
aspirations or “bucket list” items?
My dream is to set up my daughter for 
a successful future and hope she has 
a sibling down the road to receive the 
same. I want to take family trips around 
the world and give her an incredible life. 
My financial growth dream is to rent out 
my house and purchase a new home to 
start growing rental units. Eventually, I 
want to have multiple rental properties 
as another income source.

What is your favorite part of being a 
real estate agent?
The best part of real estate is the gen-
uine connections I have made over the 
years. The lifelong friendships with 
industry partners and clients alike.

What does “success” mean to you?
Making sure my family is well pro-
vided for and living a life of fulfill-
ment. I love being able to spend so 
much time with my daughter, and my 
wife was able to stay home for over a 
year, and now follow her own passion 
in starting her own career.

Are there any organizations or chari-
ties that you support? How?
When I was with Lyon Real Estate, I 
supported the Lyon Cares Foundation 
through donating a portion of my 
closed transactions. At RE/MAX Gold, 
I now donate from each transaction 
toward Children’s Miracle Network. I 
also have a Military on the Move pro-
gram that I give $1,000 toward closing 
costs to support veterans.

What are some of your goals for  
this year?
I want to find a good balance between 
work and spending time with the 
family. Somedays I find I don’t do the 
daily lead-generating activities I should, 

such as making calls, writing notes, etc. 
I love all the time I get with my family, 
but I need to balance it out more.

What are your favorite tools, apps or 
bits of technology?
What I find myself using the most is 
the Booj CRM platform, list reports, 
Cloud CMA, Instagram/Facebook, 
and I’m now getting into First IO. List 
reports generate all my open house 
and online fliers co-branded with 
my lender. Cloud CMA is through 
metrolist and I use it to generate my 
property market analysis and listing 
presentations. The First IO is a pro-
gram that gives me informed lists of 
who I should be calling from my SOI 
to make the most of my calls.

JUSTIN
F A L C OF A L C O

Meet Justin Falco of RE/

MAX Gold. Justin brings 

both drive and passion 

to the table. He will go 

above and beyond in all 

aspects of a transaction 

for his clients. Justin 

explains, “Whether 

that be digging holes 

to expose septic lids to 

get through inspections 

or helping move large 

furniture when movers 

fall through after closing. 

Procrastination seems to 

be an industry dilemma 

that I strive to not fall 

prey to and make a point 

to get things done as 

efficiently as possible.” 

Getting licensed was 

the best decision I 

ever made, and I love 

all the connections I 

have made over the 

years and having a 

job that brings me so 

much satisfaction.
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Everything will be taken care of, from the top to the bottom of each room, we will dust, 
vacuum, wipe, scrub, sweep, mop, polish and make everything look like it was brand new. We 

know how pernickety house hunters can be when they are looking for their next home.

SPECIALIZING IN BOTH COMMERCIAL 
AND RESIDENTIAL CLEANING FOR
MOVE-IN ANDMOVE-OUT CLEANS, 
DEEP CLEANS, GENERAL CLEANING, 
AND RECURRING MAINTENANCE. (916) 410-4740 • meticulositycleaning.com

Our Disinfection
fogging kills

influenza, as well as
99.9% of all other

microorganisms for
up to 60 days!

(916) 410-4740 • meticulositycleaning.com
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7806 Uplands Way
Citrus Heights, CA 95610
916-835-4100 Phone
916-848-3386 Fax
ffhomeloans.com

AJ Jackson
Owner
NMLS# 210062
BRE# 01872296

NMLS#39096

Here To Help You Close
W E  PA Y  F O R  A L L  A P P R A I S A L S   |   L O W  R A T E  A N D  F E E  S T R U C T U R E

1 5 - D A Y  C L O S E S   |   W E  M A K E  D I F F I C U LT  F I L E S  E A S Y

We can get you headed in the 
direction of SOLD faster and for a 

higher return by simply staging it.

@lux.home.design luxhomedesign.net

Let’s get your listing right!

(916) 947-8884
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AERIAL CANVAS
Building Lifelong Brands for Top Producers

T hink of the Aerial Canvas 

team as an end-to-end 

solution, and a long-term 

extension of yourself and 

your marketing team; they are here 

to expand your reach and build your 

personal brand. CEO Matthew Wood 

and the entire Aerial Canvas team 

want to help you use this listing to 

get you to your next one through their 

innovative services. They specialize in 

gaining exposure to attract your ideal 

clients through video and modern 

marketing online, creating and sharing 

intuitive ways to inspire great human 

experiences and transform spaces. 

Aerial Canvas is here to support you 

in all things media so you can focus 

on being an agent. 

 
A NEW KIND OF BUSINESS

Matt was born in Oklahoma and spent 
some of his time in Grass Valley, CA.  
While earning a Bachelor of 
Business Administration degree from 
Northeastern State University, he 
served in various financial institu-
tions, and after graduation, he worked 
as a financial business analyst.
 
He decided to pursue his Master of 
Business Administration degree and 
worked as a senior financial ana-
lyst during his first year. However, 
the more he learned about business 
theory, and the longer he experienced 
business in the corporate environ-
ment, the more he longed to live out 

his passion of creating his own successful company 
that provided a high-quality product at an afford-
able price and allowed him to operate in an ethical 
and others-minded way.
 
So that is exactly what he did in the fall of 2016. 
Matt began providing residential and commer-
cial real estate photography and videography, 
as well as providing marketing and social 
media management for agents. By the fall of 
2018, he had co-founded a media organiza-
tion that focused on helping REALTORS® 
market themselves and their clients’ 
properties in fresh and innovative ways.
 
In 2019 Matt sold his interest in the 
business he had co-founded and joined 
the Aerial Canvas leadership team.
 
Matt’s wife, Melanie, is a double 
board-certified interventional 
pain physician and anesthesiol-
ogist. They have an adorable 
almost-2-year-old named 
Jackson who literally makes 
their lives so much more 
fulfilling. Matt is always 
working to perfect his 
smoked ribs and brisket. 
He has developed a love 
for running, and he and 
Melanie enjoy skiing. 
They are also always  
on the hunt for the  
best doughnuts.
 
“As an entrepre-
neur, it’s really 
easy [to] work 

M a t t h e w  Wo o d

partner spotlight
By Ruth Gnirk

Photos by Aerial Canvas

Matthew Wood  
with family
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REALTORS® through creative drone 
photos and videos. What began in a 
storage unit with just two employees 
has grown to become a team of 100 
talented, dedicated professionals, not 
subcontractors, who specialize in an 
area of expertise and are committed to 
doing their best to help agents succeed.
 
From the beginning, Aerial Canvas 
was created to work primarily with 
top agents who want the job done 
right, and consistently, every time. 
Through training and development, 
we have built a team to support from 
every aspect of the client journey.
 
“Many of our competitors are small 
agencies or individuals,” explained 
Matt. “There’s nothing wrong with 
that, but the ability and availability of 
one person can only go so far. Aerial 
Canvas provides our clients with con-
sistent skill and availability. We aim 
to create unique and effective content 
that is not only worth seeing but worth 
sharing. We believe in succeeding as a 
team to provide long-term end-to-end 
solutions for a group of clients we truly 
respect. We are innovative at our core 
and always aim to push the industry 
forward. Our team possesses the per-
fect blend of technical skills that create 
profound connections between our 
clients and their communities.”
 

in the business and put everything on 
the back burner because we’re build-
ing something that will make ‘life’ so 
much better,” Matt reflected. “Over 
the last couple of years, it has been 
amazing to have a great team built 
around me. We support one another 
and strive to encourage a solid work-
life balance. At Aerial Canvas we cre-
ate business value with emotional 
currency. We are here to lift some of 
the burden off the agents’ shoulders 
so they can be fully present for their 
families and clients.”
 
AERIAL CANVAS

The founder of Aerial Canvas, Colby 
Johnson, had a vision for helping 

The Aerial Canvas team is here to cre-
ate long-term relationships that support 
agents in how they brand and market 
themselves. Because potential clients 
focus on presentation and exposure, 
Aerial Canvas offers end-to-end solu-
tions, including next day turn around 
when it comes to your HDR photos, 
video of the house and neighborhood, 
3D and VR experiences powered by 
Matterport, drone, listing websites with 
analytics and lead-generators, social 
media edits, virtual staging and much 
more. There is no additional travel fee 
for shoots within half an hour of Aerial 
Canvas’ service area, and all drone/
aerial photographers are licensed, 
insured and bonded.
 
“Every project is unique,” Matt shared. 
“Our team can show up to a $100,000 
listing in the morning and transform 
it to look like a $150,000 home for the 
client, then in the afternoon, they could 
show up to a $15 million listing. We 
help real estate agents represent their 
sellers in the best light, through the best 
exposure, to ensure that they get top 
dollar for their listing while simultane-
ously establishing the agents’ brand and 
securing their future.”
 

TEAM EFFORT

Aerial Canvas is the perfect fit for 
Sacramento’s top-producing agents. 
Everyone can benefit from their 
services, and they can find a creative 
solution for every REALTOR®. Matt 
has set a goal to connect with agents 
who want to establish a long-term 
partnership that will help them 
become 10% better than they were 
the year before.

 
“The company you keep is truly 
important,” reflected Matt. “My goal 
is to provide the proper tools for 
you to close your next deal while 

also increasing an awareness for 
your brand through compelling 
marketing content, strategy and 
execution. Aerial Canvas is offer-
ing a new Influencer Video service, 
which allows agents to highlight their 
listings via social media. This service 
increases an agent’s exposure and 
engagement so you can convert your 
social network into active clients.”
 
Sacramento agents will encounter 
creative specialists and the creative 
specialists manager, a creative strate-
gist, team members dedicated simply 
to customer success, a top-notch sales 
team and manager, project manage-
ment, post-production, commercial 
production, a director of operations 
and team members dedicated just to 
promoting partnerships.
 
“Success can be achieved when you 
try your best in all aspects of every-
thing you do,” Matt shared. “If you’ve 
done your best, you should feel proud 
of your efforts. And we are here to 
help you achieve your goals! Our 
success is your success. When you 
work with Aerial Canvas, you have 
the best team to support you, from 
project managers and photographers 
to editors and copywriters, and they 
are all available to serve you any time. 
Let’s meet up soon and talk about our 
ACRE partnership, too! REINVEST 
IN YOUR BRAND. We never stop 
innovating, so you can expect the best 
value without sacrificing quality.”

Matthew Wood with familyAerial Canvas Team

Aerial Canvas Team

SUCCESS CAN BE 

ACHIEVED WHEN 

YOU TRY YOUR BEST 

IN ALL ASPECTS OF 

EVERYTHING YOU DO, 

EVEN IF THAT DOESN’T 

LEAD TO SIGNIFICANT 

RESULTS.
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ARE YOUR INVESTORS
O V E R W H E L M E D ?

PLUS, WE HAVE THE BEST
Single Point of Contact
Tenant Vetting System

M&M Property Services & Management | $500 Referral Fee to a Broker
Call Darren 916-500-8188 | brucemills@bmrealtor.com

DRE# 01100901

M&M
Residential Property

Management
TO THE RESCUE!

Overwhelmed with how much 
TRASH AND DEBRIS is on the property?

No job is too big or too small for us to haul!

Longs Trash Hauling
(916) 206-7072 | longstrashhauling.com

AFTER

BEFORE

We haul appliances, furniture, trees,
electronics, garbage, mattresses, and more...

Follow us on Facebook
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Order
Online

Inspections & Estimates

Certifications & Warranties

Repairs & Replacements

Residential & Commercial

Pitched & Flat Roofs

916-222-6688

THE BEST SOURCE FOR FAST AND
ACCURATE ROOF INSPECTIONS

HallwayStaging.com |     Check Out Our Projects on Facebook

Let us set the stage
for your listings!

916.500.2206   

Attract more buyers 
and get higher offers.

10% OFF AND $100 REFERRAL BONUS
when you mention Sacramento REAL Producers

Alicia Stearman
Branch Manager

NMLS #337154
10002 Foothills Blvd Suite 100

Roseville, CA 95747
O: 916-846-5241
C: 916-256-6486

Buying · Refinancing · Renovating

Here to give your clients 
the outstanding

 home loan experience they deserve.

aliciastearman.com

916.502.7092

amazingspacesprofessionalorganizers.com

• We Pack
• We Declutter
• We Downsize
• We Unpack
• We Organize

So Your Clients
Don't Have To!�
Do your clients need help?  
Offer my services to your clients to 
get their house to market sooner!

We aim to make the listing, 
selling and moving experience 
stress free for your clients! 

"Karen is professional, compassionate and meticulous. She makes 
the home staging and moving process much less stressful and 

time consuming. We recommend her for all of our clients!" 
-Lisa Paragary and Steve Miller , NRS Sotheby’s 

© 2021 The Northwestern Mutual Life Insurance Company. All rights reserved. 720 East Wisconsin Avenue, Milwaukee, Wisconsin 53202-4797 - (414) 271-1444.
Northwestern Mutual is the marketing name for The Northwestern Mutual Life Insurance Company (NM) (life and disability Insurance, annuities, and life insurance with long-term care bene�ts) and its 
subsidiaries, including Northwestern Long Term Care Insurance Company (NLTC) (long-term care insurance), Northwestern Mutual Investment Services, LLC (NMIS) (investment brokerage services), a 
registered investment adviser, broker-dealer, and member of FINRA and SIPC, and Northwestern Mutual Wealth Management Company® (NMWMC) (investment advisory and trust services), a federal 
savings bank. NM and its subsidiaries are in Milwaukee, WI.
Jacob LaFond is an Insurance Agent of NM and NLTC. Investment brokerage services provided as a Registered Representative of NMIS. Investment advisory services provided as an Advisor of NMWMC.
The products and services referenced are o�ered and sold only by appropriately appointed and licensed entities and �nancial advisors and representatives. Financial advisors and representatives and their 
sta� might not represent all entities shown or provide all the products or services discussed on this website. Not all products and services are available in all states. Not all Northwestern Mutual 
representatives are advisors. Only those representatives with "Advisor" in their title or who otherwise disclose their status as an advisor of NMWMC are credentialed as NMWMC representatives to provide 
investment advisory services.
Depending on the products and/or services being recommended or considered, refer to the appropriate disclosure brochure for important information on the Northwestern Mutual Wealth Management 
Company, its services, fees and con�icts of interest before investing. To obtain a copy of one or more of these brochures, contact your representative.
Jacob LaFond is primarily licensed in CA and may be licensed in other states.

Reduce Investing Fears, Using Asset Allocation
What is it Asset Allocation: All investments carry some level of risk, asset allocation 

spreads your investments across various asset classes. This means, you won’t have all 
top performers all the time, but you also wont have all the worst performers either! This 

cuts down on some of the emotions people feel when the markets go up and down.
 Three steps to get started: 

• Define your goals (Purpose of the investment)
• How much time (Time Horizon)

• Define tolerance for risk
 Over time these needs will change.

Consult with an advisor on a regular basis!

Jake M. LaFond Financial Advisor
CA License: #0H39908
916-218-4406 • jakelafond.nm.com

4.3
4.0
3.9

One-Stop Local Shop

Personalized Gift Baskets
& Products for Closing Gifts

Front Door Mats ● Engraved Cutting Board
Utensils ● Coasters ● Shirts ● Aprons 

 Dish Towels ● Wine Boxes
...just a few of our amazing line of 

products we can customize. 

Rosanne Kellogg
(916) 367-3090
SEASONS-CHANGE.COM
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C A L L  O R  T E X T  ( 9 1 6 ) 8 3 4 - 6 6 0 0  |  M I Y A S A K I @ S H O T A R C H I V E S . C O M
   @ S H O T A R C H I V E S R E  |  W W W . S H O T A R C H I V E S . C O M / R E A L E S T A T E

REAL ESTATE SERVICES
Photos, Videography, 

Matterport 3D Virtual Tours, 
and Drone.

• Auto • Home
• Commercial • Boat
• Classic Car • Condo
• Events • Flood
• Life • Motor Home
• Renters • RV
• Umbrella

916-833-6990
michael@tdmins.com  

CA License #0H05099

Call today for your FREE
No-Obligation Quote.

“I met Mike Colenzo when I first 
started my career while holding 
open houses and till this day he 
still hosts open houses with me. 
I can say he’s played a role in 
the success of my career by 
being the most genuine 
insurance broker to all my 
clients, and they continue to 
thank me for referring Mike to 
them due to the superior service he provides.
He treats every client like he would treat his own friends and family and 
always looks for their best interest.
He’s not your ordinary insurance broker, he’s the best…”
– Ahrash Zamanian EXP Icon Agent #kingoffolsomranch
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JUSTIN 
JOHNSON

cover storyA LEGACY  
OF SUCCESS

By Ruth Gnirk  |  Photos and Cover Photo by: Olha Melokhina Photography

D I L I G E N C E

Justin has been working since an early age and 
always had an entrepreneurial spirit. After gradu-
ating from high school, he started a 12-year career 
at Costco Wholesale, serving as a supervisor over 
membership upgrades and credit card signups. 
It was at Costco that Justin was introduced to 
Children’s Miracle Network and the importance of 
giving back to those less fortunate.
 
As a young parent, Justin was awarded full cus-
tody of his daughter before she was 18 months old. 
He had some tough years as a single parent. His 
mother was a wonderful help to him in many ways. 
In time he met an amazing Costco coworker who 
became his future wife. Her name is Melanie.
 
“I come from meager beginnings,” Justin remi-
nisced. “Teaching myself that I deserve abundance 
and happiness took some time to grasp. I started 
dabbling in real estate in 2005 and began helping 
a buddy who was in mortgage. I did lead follow-up 
and prospecting. I obtained my license in 2008 
and decided I liked the real estate side more than 
the finance side. Many of my first, and best, clients 
were and are employees I worked with at Costco. I 
super appreciate their support to this day.”
 
Justin took part in a legacy brokerage’s mentorship 
program for two years and developed a short sales 
niche. By 2011 he partnered with another agent in 
rehabbing homes, working as both a project man-
ager and an agent. His knowledge of construction 
allowed him to give his clients a unique perspective 
and see the potential in properties. His experience 
also helped him explain the process to clients in 
simple terms.
 
Justin continued to prioritize his family while 
working hard to build his business and help the 
community. Every day either he or Melanie would 
pick the children up from school.
 

Melanie encouraged Justin to live his dream of 
full-time real estate and pushed him to go “all in.” 
In 2014 Justin earned his broker’s license and 
opened his own boutique brokerage. He loved being 
hands-on with each transaction.
 
Approximately half of his business was related to 
rehabilitating properties, as a big part of Justin’s 
focus was bringing neighborhoods back to life after 
the mortgage crisis. The other half of his business 
was more traditional. He had a couple of agents 
under his license, but he never wanted a big team 
because it was important to Justin to stay person-
ally involved with all his clients.
 
By 2017 the Johnsons achieved a big milestone 
when Melanie was able to quit her job at Costco and 
become a full-time wife and mother. She also helped 
Justin manage their properties and rehab projects.
 

Justin Johnson is not only a broker, investor and an active community-builder, he is also a committed 

husband and a proud father. He has built a reputation as a man of integrity, confidence and diligence and 

serves his Big Block Realty North clients in a very hands-on way. He is proud to be working on creating 

affordable housing and helping families purchase their first home. Justin has a vision for bringing 

neighborhoods back to life and helping families build financial security through real estate. 
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I N V E ST I N G  I N  T H E  C O M M U N I T Y

“I have been educating myself and clients on the 
benefits of SB9, or The HOME ACT,” Justin shared. 
“This ground-breaking legislation greatly benefits 
those wanting to maximize the potential of their 
property! I have a vision, and I’m working towards 
building more units for affordable housing in 
Roseville and elsewhere.”
 
Justin is building his portfolio, a “road map to 
retirement.” He currently owns several doors, 
including single-family homes and accessory dwell-
ing units (small single-family dwellings that are 

700 to 800 square feet). He is also in the process of 
permitting an empty lot for a triplex.
 
The Johnsons are committed supporters of afford-
able housing, and they also give back in other ways. 
Whenever they can, they pass items on to someone 
in need, rather than selling the items for a profit. 
One such item was a very expensive, brand new, 
specialty mobility scooter that they were able to 
share with someone who needed it after a tragic 
accident. When the recipient had healed, Justin 
found someone else in his community network who 
needed it, and it is still in service to this day.
 

R E A L  L I F E

Justin and Melanie will soon celebrate their 15th 
anniversary. She is Justin’s biggest supporter, and 
he is thankful that she helped push him into full-
time real estate. He is proud of how she helps man-
age their flip projects and investment properties. 
In her free time, Melanie loves to dabble in art, and 
Justin said, “She does some really cool stuff.”
 
Their children are now 25, 23 and 17. Their oldest, 
Gabriel, served two tours in the military with the 
82nd Airborne Army. He has recently been honor-
ably discharged and is now a civilian living in North 
Carolina. Isabel is a successful businesswoman 
and owns the “Be Lashed” lash studio in the same 
building that Justin offices in. Aliyah is a senior at 
Woodcreek and plans to pursue a law degree.
 
“Success, to me, is my family and me being happy, 
healthy and prosperous,” Justin reflected. “Success 
is regularly spending time together in good times 
and bad ones. It is traveling together and one day 
becoming a grandpa. I love working in real estate, 
so I will likely be working well into my retirement 
age, but I will do that because I want to, not because 
I have to. My endgame is managing my family’s 
properties, spoiling my grandkids and traveling.”
 

GO FOR IT, 
AND DON’T 
TURN BACK.

Family vacation in Mexico

Closing day with seller in Rocklin
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Their two furry “children” (a pit mix named Zeke and a miniature 
bull terrier named Khloe) inspired them to start RVing so they could 
all travel together. The family has been to multiple states, including 
Alaska. They also love to travel abroad once or twice a year. They 
have visited Thailand, Aruba, Europe, Kenya, Mexico and Australia.
 
WO R K  H A R D,  P L AY  H A R D

The Johnsons enjoy fishing and water sports, including jet skiing 
and boating. Justin enjoys hiking and snowboarding and is a big 
2A advocate and firearm enthusiast. The 49er fan is also a regu-
lar at Life Time gym.
 
“I’ve been working on my private pilot’s license,” shared Justin, 
“but it’s been slow coming. I like to stay active because sitting in 
one place too long drives me nuts. I love taking on odd projects at 
our home or rentals and have a knack for doing demo. It’s great 
stress relief!”
 

Justin has been helping approximately 50 to 60 
families per year, and his career volume is over $300 
million. He has achieved Master’s Club status multiple 
years and was recognized as a HomeLight Top 40 
Agent in Sacramento, as well as being Best Of Zillow.
 
“Now that the market has finally started slowing, 
I am going back to the basics,” Justin said. “Time 
management, relationship nurturing, farming and 
building a business by referral. I am always looking 
for new ways to improve my clients’ experience 
and get them the most favorable outcome on their 
purchase or sale.”
 
His goal is not to be the highest-producing agent 
or broker but to be consistent in giving the high-
est quality care. He is a renaissance man and is 
proud to be a resource for his clients and for fellow 
agents. Justin works more on the listing side but 
works with buyers too.
 
“Forget about that voice in your head that doubts you 
and discredits you,” advised Justin. “Go for it, and 
don’t turn back! Don’t be scared to fail or look dumb. 
Most importantly, if the people that surround you 
are not positive or inspiring, find a new crowd.”




