
CATCHING UP WITH 
OUR RISING STARS

WHERE ARE 
THEY NOW?

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

N O VA

J A N U A R Y  2 0 2 3



2 • January 2023 NOVA Real Producers • 3@realproducers realproducersmag.com



4 • January 2023 NOVA Real Producers • 5@realproducers realproducersmag.com

LOCAL, LONG DISTANCE AND INTERNATIONAL MOVING EXPERTS

LET'S MOVE! CALL TODAY: 703.704.5127 | certifiedmastermovers.com

"I love what I do. We're helping 
people in one the most stressful 
times of their lives. It's a very 
personal service, and we've 
handled tens of thousands of 
moves. No matter the size or 
distance, we get the job done 
right, alleviating lots of the stress 
that comes with moving."

Gregg Day, Owner
Certified Master Movers

Whether moving a whole 
house, office, or just a few 
items, Certified Master 
Movers can relocate 
anything anywhere in the 
world. They’ve been doing it 
for 30-plus years for clients 
all across the metro area.
Gregg Day worked his way up 
from laborer and driver. His teams 
are professional, career movers 
vetted for experience, 
backgrounds, and attitude. From 
local to long-distance and 
international, each move gets the 
same superior level of care.
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OUR PROMISE TO YOU
We are dedicated to creating an effortless 
client experience. We believe that 
communication is the crucial ingredient 
that makes buying a home seamless, 
regardless if your client's first time
buying a home or if you are a 
seasoned investor!

We know that buying a 
home is likely to be the 
most important financial 
decision of your client's 
life, so our value 
proposition is simple: 
we will be with them 
every step of the 
process, and we deliver 
on what we promise.

Company NMLS ID # 56323 (www.nmlsconsumeraccess.org)

11325 Random Hills Road
Suite 600, Fairfax, VA 22030
(703) 342-4528
JLin.icmtg.com

JOHN LIN
SENIOR LOAN OFFICER

NMLS ID # 2013416
JLIN@ICMTG.COM

(650) 888-0892

FRANCIS ACEVEDO-HENRIQUEZ
LOAN OFFICER ASSISTANT

FACEVEDO@ICMTG.COM
(571) 458-8393

Cover photo courtesy of Ryan Corvello.
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CONFIDENCE • INFORMATION • EDUCATION

Seth Hurlbert
Owner & Inspector

Schedule online today, or give us a call for more information!
www.hhinsp.com  •  (703) 830-2229

Our team of licensed and insured inspectors provide a comprehensive, same-day 
report. We encourage clients to be present during the inspection so our team can 

best answer questions and provide feedback.

Pre-Purchase Home Inspections  I  Pre-Drywall Home Inspections
Final Walk-Through Home Inspections

Pre-Listing Home Inspections  I  Radon Testing

Movement Mortgage

Chris Shead

(703) 498-8235

ChrisShead.com

The John Lin Team at 

Intercoastal Mortgage

(650) 888-0892

JLin.icmtg.com

Toni Hill Team

(703) 996-9705

ToniHillTeam.com

Vellum Mortgage

Nathan Burch

(703) 350-4000

NathanBurch.com

MOVING - INT’L/LOCAL/

LONG DISTANCE

Shipping Solutions 

Worldwide

(301) 926-3600

ShippingSolutions

Worldwide.com

MOVING / STORAGE

Certified Master Movers

(703) 296-4528

CertifiedMasterMovers.com

HuberWilmot Moving

(703) 488-7117

HWmoving.com

Interstate Moving & Storage

(703) 226-3279

Moveinterstate.com

My Guys Moving

(571) 288-3840

MyGuysMoving.com

Old Republic  

Home Protection

Molly Flory

(800) 282-7131 x1428

ORHP.com

Super Home, Inc.

Jonathan Asfour

(703) 254-9628

HelloSuper.com

JUNK REMOVAL

123JUNK

(800) 364-5778

123JUNK.com

MORTGAGE

Atlantic Coast Mortgage

Melissa Bell

(817) 807-1616

MelissaBellMortgage.com

Fairway Independent 

Mortgage Corporation

Kelly Katalinas

(703) 868-9103

KellyKatalinas.com

Guaranteed Rate

John Jones

(571) 242-0864

Rate.com/CraigMiller

Homebridge Financial 

Services, Inc.

Cody Kessler

(301) 928-7932

Homebridge.com/

Loan-Originator/

Cody-Kessler

loanDepot

Tim Kelly

(571) 308-3660

loanDepot.com/TimKelly

Biller & Associates

(571) 528-6817

BillerandAssociates.com

Home Field Advantage 

Inspection Services

(703) 755-5611

HFAdvantage.net

Hurlbert Home Inspection

(703) 830-2229

HHInsp.com

Rn HomeTech

(301) 221-0357

RnHomeTech.com

HOME ORGANIZATION

Judy On The Spot

(301) 798-4377

JudyOnTheSpot.com

HOME RENOVATION

Curbio

(810) 300-9432

Curbio.com

MaxHousePrice

(703) 215-2144

MaxHousePrice.com

HOME REPAIR

Innovative Realty 

Contracting

(571) 283-4919

InnovativeRealty

Contracting.com

HOME WARRANTY

ARW Home

Anne Lang

(703) 932-5754

ARWHome.com/RealEstate

Cinch Home Services

(410) 730-7423

CinchRealEstate.com

ACCOUNTANT/CPA

The McGruder Group

(703) 273-7381

McGruderCPAs.com

BUILDER

Green Valley  

Custom Builders

(703) 865-5440

GreenValleyCustom

Builders.com

CHIMNEY SERVICE/REPAIR

Winston’s Chimney Service

(703) 283-2764

WinstonsServices.com

CLOSING GIFTS

Strategic Gifting

(313) 971-8312

StrategicGifting.com

DJ/ENTERTAINMENT 

SERVICES

Gold Event Group

(301) 613-1676

GoldEventGroup.com

ELECTRICIAN/ELECTRICAL 

CONTRACTOR

Pro Electric

(703) 225-8222

ProElectricVA.com

ESTATE SALES

Four Sales, Ltd.

(703) 256-8300

FourSales.com

FLOORING

PriceCo Floors

(703) 966-8719

PriceCoFloors.com

HOME INSPECTION

Avanti Inspections

(571) 748-9591

Avantiinspections.com

This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

VIDEO SERVICES

HD Bros

(833) 437-4686

HDBros.com

TruPlace

(301) 972-3201

TruPlace.com

VIRTUAL ASSISTANT

Cyberbacker Virginia

(703) 672-0687

Cyberbacker.com

Titan Title

(703) 865-4999

TitanTitleMetro.com

TRANSACTION COORDINATOR

Scalable RES

(571) 445-4737

Facebook.com/ScalableRES

VIDEO MARKETING/BRANDING

Changeover Media

(703) 728-1230

ChangeoverMedia.com

VIDEO PRODUCTION & 

MARKETING CONTENT

Best Side Story Media

(305) 409-8118

ABestSideStory.com

STAGING

Inspired Home 

Design, Inc.

(703) 775-8777

InspiredHomeDesign.com

Preferred Staging, LLC

(703) 851-2690

PreferredStaging.com

Town & Country Staging

(800) 683-6683

TownAndCountry

Movers.com/Staging

TITLE SERVICES

Cobalt Settlements, LLC

(703) 350-5157

CobaltSettlements.com

Eastern Title & Settlement

(240) 403-1285

EasternTitle.net

Federal Title

(202) 362-1500

FederalTitle.com

Kensington Vanguard 

National Land Services

(703) 637-9165

(703) 794-2101

KV-DCMetro.com

MBH Settlement Group

(703) 277-6806

MBH.com

Stewart Title and Escrow

(480) 203-6452

DCTitleGuy.com

Town & Country Movers

(301) 670-4600

TownAndCountryMovers.com

PEST CONTROL

My Pest Pros

(202) 255-4886

MyPestPros.com

PHOTOGRAPHY

Ryan Corvello Photography

(757) 685-2077

CorvelloPhotography.com

TruPlace

(301) 972-3201

TruPlace.com

PRINTING / PROMOTIONAL

Silverado Printing, LLC

(703) 407-0268

SilveradoPrinting.com

PRINTING, DIRECT MAIL 

SERVICES

My Marketing Matters

(301) 590-9700

MyMarketingMatters.com

PROPERTY MANAGEMENT

Circle Property Management

(703) 672-0687

CirclePM.com

REMODELING/BUILDING/

HOME IMPROVEMENTS

Sauvage Design & Build

(229) 392-1446

Robert@sauvagedesign

build.com

ROOFING

DryHome Roofing & 

Siding, Inc.

(703) 230-7663

DryHome.com
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TECHNICAL AND
PROFESSIONAL EXPERTISE

YOU NEED...
�������������������������
���������������������

DAWN MCGRUDER, CPA
(703) 273-7381
MCGRUDERCPAS.COM
10306 EATON PL, SUITE 210
FAIRFAX, VA 22030
     @MCGRUDERGROUPCPAS

OUTSOURCED
ACCOUNTING

IRS
REPRESENTATION

TAX PLANNING
AND PREPARATION

Kristin Brindley 
Publisher

If you are interested in nominating REALTORS® to be featured in the magazine, 
please email Wendy@kristinbrindley.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views 
of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within 
the NOVA Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, 
neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

R E A L  P R O D U C E R S  T E A M

N O VA
M E E T  T H E

To view our magazine online visit 
novarealproducers.com and look 

for “Magazine” or scan this QR code. 
(Password: connecthere#novarp)

Ellie Caperare
Social Media Manager

Gina Carroll
Agent Relations &  

Events Coordinator

Wendy Ross 
Operations Manager

Lexy Broussard
Associate Publisher

Ellen Buchanan
Editor

Jaime Lane 
Executive Assistant & 
Publishing Manager

Zachary Cohen 
Writer

Ryan Corvello 
Photographer

Bobby Cockerille 
Videographer
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Dear NOVA Real Producers,

Happy New Year! I hope your holidays have been 
happy and healthy, full of family, friends, laughter 
and love. As we launch into 2023, I wanted to share 
some thoughts on how to create the year that you 
want by optimizing intentionality.

Putting pen to paper and writing out your goals 
is impactful because the act of writing something 
cements it in your brain. And since our brains 
accept what we tell them without question … 
written or verbalized goals and affirmations are 
empowered to manifest in our lives. I encourage 
you to find a quiet moment to sit with yourself and 
write out your hopes and dreams for this year and 
into the future.

A boss of mine, years ago, had a pretty cool, per-
sonal New Year’s tradition. Each New Year’s Eve, 
instead of partying, she would have a ‘Me” night, 
where she would get out the goals she’d written a 
year ago, on the last New Year’s Eve, and check off 
how many things on the list she’d accomplished 

in the past year. She would cross off what no longer seemed 
important, keep the things she’d still like to achieve, and add new 
goals for the coming year. (A boat, she said, had been on her list a 
dozen years; she just kept moving it forward.)

Another intentioning 
activity is creating a 
vision board. Same 
concept. Taking the 
time to think about 
and then physically 
put together a board 
with powerful images, 
messages, dream loca-
tions, and bucket-list 
stuff cements your 
intentions, percolates 
them in your con-
sciousness, and helps 
bring them to life.

Whether you write 
them out, make a 
vision board, or 

choose some other tangible way to clarify and rein-
force your goals, taking the time to do this is a very 
worthwhile effort for those who want to be in the 
driver’s seat of their lives. 

With the market poised to have significant changes 
yet again, self-awareness and intention will play 
a big role in helping navigate whatever the new 
year may throw at us. Here, at Real Producers, 
we plan to continue to connect this community so 
that we can draw strength and inspiration from 
each other, continue to learn tips and tricks and 
share best practices, and get together to blow off 
some steam with some of the nicest, most inspiring 
people we know! We’re excited about the Masters 
Masquerade Ball coming up on March 23rd 
and can’t wait to see everyone decked out for an 
evening of serious fun! Your exclusive invitation 
will be coming soon!

Wishing you a happy, healthy, prosperous New Year, and one in 
which the clarity of your intentions — and the actions you take 
to further them — help you have one heck of an awesome 2023!

Sincerely,

Kristin Brindley

Owner/Publisher
NOVA Real Producers
313-971-8312
Kristin@kristinbrindley.com

www.novarealproducers.com

FOOD FOR THOUGHT
What will you do differently in 2023?

publisher’s note

Wishing You an

INTENTIONAL 
NEW YEAR!
INTENTIONAL 
NEW YEAR!
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SAVE THE DATE

NOVA Real Producers PRESENTS

Ball
THURSDAY, MARCH 23, 2023

6:30 PM –10 PM
LOCATION TBD

For information on all NOVA Real Producers events, email info@novarealproducers.com.
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Let Eastern Title bring a unique convenience & peace of
mind to your buying & selling process today!

240-403-1285    |    EASTERNTITLE.COM
11113 Manklin Meadows Lane | Berlin, MD 21811

6100 Executive Blvd. 
Suite 410

Rockville, MD 20852

112 E. Broad St.
Falls Church, VA 22046

3 Research Place
Suite 201

Rockville, MD 20850

3926 12th St NE
Washington, DC 20017

11113 Manklin Meadows Lane 
Berlin, MD 21811



18 • January 2023 NOVA Real Producers • 19@realproducers realproducersmag.com

JOHN GOODWYN

Pearson Smith Realty

I had a goal to flip 10 houses, and I just bought 
number 10 in August of 2022, so I hit my goal.

MICHELLE DOHERTY

RLAH Real Estate

I was so honored to get the call from Tracy 
Casper to be her vice chair. But also it’s being 
able to keep my daughter happy, healthy, and 
alive during this past year. [As of the time of this 
writing in mid-2022] She’s 15 months old and 
she wants to do everything! Being able to do my 
business and also be with her as much as possi-
ble makes me proud.

JONATHAN ASFOUR

Sampson Properties

Becoming a REALTOR® and passing the 
$5 million threshold!

BRITTANY FLOYD

Pearson Smith Realty

For me, it was just seeing myself have the oppor-
tunity to do some things in real estate that I had 
not done before. To do real estate my way.

CATHY POUNGMALAI

eXp Realty

Stepping into being more of a mom. Working on 
my health. I stopped drinking coffee and wine 
and eating meat.

CASI CAREY

eXp Realty

I think it’s that I hit my first-year-in-real-estate 
goal in eight months!

STEVE MCILVAINE

KW United

Completing my first triathlon in September 2022.

MERCY LUGO-STRUTHERS

Casals, Realtors

I’m part of the Zillow board — I meet with 
Zillow quarterly and advise Zillow on strategies. 
It helps to make me think of the industry as a 
whole. At one of the last meetings, there was 
an issue. I talked with the president of Zillow 
and came up with an idea based on the book The 
Pumpkin Plan. The industry is changing. and 
we all really need to pay attention to the people 
that really deserve it. Zillow loved the idea and 
gave away the book. I loved that I impacted a big 
company like that. On a team level. I saw two 
particular agents that weren’t going to make it 
and I gave an opportunity for them to make it, 
and they turned it around.

FELICIA BREWSTER

RLAH Real Estate

That’s a hard question. I think it is realizing that 
I made the right decision to change brokerages 
because of the support that I have received in 
real estate and outside of real estate. I have a 
small hot sauce company, called Bradshaw Sauce 
Company, that they are very supportive of.

MATT LEIVA

Keller Williams Chantilly Ventures

Getting invited to Gary Keller’s top group.

KHANEISHA PAGAN

KW Metro Center

My office doing an event called “Meet the 
Mega” and invited me to be on the highlighted 
“Mega Agents.”

KELLY STOCK BACON

ERA Teachers, Inc.

On the business side, I’m delighted to get back 
to the basics after the pandemic. Getting back 
to a normal routine and seeing all of my clients 
in-person and comfortably at home.

RITU DESAI

Samson Properties

Beating the odds of breast cancer. Between the 
madness of the 2022 housing market and dealing 
with a personal emotional health challenge, two 
abnormal mammograms, an inconclusive biopsy 
that went terribly wrong, needing six weeks to 
recover post-biopsy, and the strongly conclusive 
MRI that I have breast cancer. Without knowing 
what the final outcome or where life will take 
me, I fought through the numerous doctor’s 
appointments without letting them impact my 
personal or business life. In fact, I did not share 
about my surgery with my family until 48 hours 
prior to my lumpectomy. With God’s grace, I 
was stage zero. The strength came from my very 
supportive husband who stood by me during 
the rollercoaster of emotions at work and with 
health. Balancing work–life was a challenge, 
but I am very proud to have sailed through the 
darkest/hardest time.

DIEGO ABREGU

Keller Williams Realty

I would say it was right around May 2022. The 
business was slowing down and I didn’t have as 
much in my pipeline or under contract as I had 
hoped. I felt like I was not on track to hit my 
goals. I decided to change my mindset and stop 
trying to live up to my past expectations. I started 
to focus on taking action and providing continued 
great service to my clients. When I did that, my 
business quickly started to ramp up again.

What was your proudest 

moment in 2022?

we ask...you tell!
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BEFORE 

We PAY FOR and MANAGE all 
pre-sale renovations to a home... 
and we don't get paid UNTIL CLOSING!

Call or Text
703-215-2144

info@maxhouseprice.com | MaxHousePrice.com

Follow us on for more transformations!

AFTER 

Not only can we help sellers gain an average increase of over $45,000; 
we can ALSO provide pay-at-service discounts for any clients who don't 
need to pay-at-close or who are renovating to stay!

RENEE CONRAD

Keller Williams Realty

I was able to get my client an accepted offer for 
a home not yet on the market. She was selling a 
renovated property in California and was given 
four weeks to list that home as part of the con-
tingency. Negotiating that extended home-sale 
contingency was really exciting for me!

CRISTINA DOUGHERTY

Long & Foster Real Estate

I would say it is that my daughter is pursuing 
Division 1 track and field at college.

DIANE NORTHERN

Coldwell Banker Realty

September 21, 2022, which is also my daugh-
ter’s birthday, is my second anniversary of being 
cancer free!

JIN CHEN WICKWIRE

eXp Realty

I am very happy that I “iconed” with eXp (you 
have to do a certain number of transactions and 
you get back in stocks some of the money you 
put in). I felt a little stuck with work and started 
doing longer videos of the communities I lived 
in, and that helped me to get out there and push 
out of my comfort zone. Then, I hired a real 
professional videographer.

JANET BRINCK

The Dwellus Group

Having the courage to take the leap of faith and 
make the decision to leave KW, even though I 
loved it there.

LAURA SCHWARTZ

McEnearney Associates

I recently did my numbers. Sixty-five percent of 
my buyer sales were multiple offers that were 
won. Four were off markets that I won because 
of agents I know who like to work with me.

VERONICA SEVA-GONZALEZ

Compass

The president of NAR nominated me for 
co-chair of the Meetings & Conference 
Committee this year.

TAMI REKAS

Pearson Smith Realty

My proudest moment was at our company awards 
ceremony in March, where I learned I was 
Pearson Smith Realty’s Top Producing Agent in 
2021. It was my third anniversary in the business 
and one of my greatest achievements.

GEORGE MRAD

Red Door Metro

Proudest moment would be that each team 
member individually, and the team cumulatively, 
reached and exceeded our 2022 yearly goals in 
just 10 months.

MEG CZAPIEWSKI

Keller Williams Realty

My proudest moment in 2022 would have to be 
the birth of my twin grandsons, Aiden and Ari, 
born March 31, 2022!

KARA V. RICHETTI

KW Metro Center

Having identical twin boys, Rocco and Renzo!

ROBERT SAUVAGE

Sauvage Design Build, LLC

My proudest moment in 2022 has been the con-
tinued building of the most qualified team of pro-
fessionals by welcoming a new electrical group, 
JP Electrical Solutions, LLC; OverHead Door 
Company, Inc.; and Fox M & Sons Carpentry 
Solutions, LLC. The success of Sauvage Design 
Build, LLC, of Arlington, Virginia, is completely 
dependent on each of the highly qualified and 
extraordinary people within the organization.

ANNE LANG

ARW Home

My proudest moment in 2022 was celebrating 
my father’s ninetieth birthday with him. I was 
honored to read his life memoir, specifically his 
career as an Air Force fighter pilot during the 
Vietnam War, before his passing a month later.

DILYARA DAMINOVA

Samson Properties

My oldest son, who is a licensed Realtor after 
over a year of hard work in the business, closed 
his very first transaction, and my daughter got 
admitted to the professional ballet division.

RACHEL VAN ZANTEN

Liberty Properties

Helping my clients navigate this incredible mar-
ket! It was changeling and rewarding, and with 
any market shift, you learn how valuable we, as 
Realtors, are!

SANEVA ZAYAS

Keller Williams Realty Centre

Both of my kids graduated; my daughter gradu-
ated from high school, and my son from college.

IRBY “DEE” FOGLEMAN

HuberWilmot Moving & Storage

Our proudest moment of 2022 (other than 
becoming part of NOVA Real Producers) was 
being able to grow. We actually moved to a much 
larger location in August, giving us the oppor-
tunity to provide even more clients with our 
efficient storage solutions. In addition, the inside 
spacing for the sales and operations teams is 
enormous and gives us the ability to host confer-
ences, Lunch and Learns, and other events for 
our preferred partners and clients.
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Call Robert today to 
discuss your projects!
(229) 392-1446

Sauvage Design Build LLC
Scott Biller
Founder | ASHI Certified Inspector
571-528-6817 • billerandassociates.com
scott@billerandassociates.com

Detailed Report

INSPECT  |  CONSULT  |  EDUCATE
Proudly Servicing D.C., MD, VA, & WV Since 1995

Pre-Purchase
Pre-Drywall

Final Walk-Through
Radon Testing

Thermal Imaging
Mold Investigation

Google Rating5.0



24 • January 2023 NOVA Real Producers • 25@realproducers realproducersmag.com

T O  G R O W  Y O U R 
D A T A B A S E  I N  2 0 2 3 !
Having a strong database has always been important, but maybe 
not as important as it is right now. With the real estate market 
essentially doing a 180 over the course of seven months, shor-
ing up those strong relationships is a must, but so is adding new 
people to your database all the time. There are several ways to 
expand your database right now and over the course of the next 
few months to really hit the spring market running. Hopefully, 
you find these strategies valuable to your business.

1. Adding the Other Side of the Transaction
Look at your real estate business since 2020. How many homes 
have you sold from either the buyer side or seller side? Once the 
transaction closed, did you think to put the people on the other 
side of the transaction into your database? According to NAR, 
roughly only 16 percent of people use the same REALTOR® twice. 
If you know that 84 percent of homeowners are going to use a 
different Realtor the next time they buy or sell, it makes sense 
to send them home sale anniversary cards and invite them to all 

Wade Vander 
Molen is the 
director of sales/
marketing for 

Stewart Title in the 
Northern Virginia/

Washington, D.C., area and has 
been in the title industry since 
2005. Wade helps real estate 
professionals with all facets of 
their marketing and teaches 
a new, sustainable business 
model to help them grow their 
businesses. You can visit Wade 
at www.DCTitleGuy.com.

words by wade
By Wade Vander Molen

your client appreciation events. By adding in these 
additional people, your database could go up by 
over 100 people overnight.

2. Client Appreciation Events — Bring a Friend! 
When I speak to my Realtor clients, I always ask 
them when their next client appreciation events 
will be. These are very important in order to get 
back in front of your sphere of influence and top 
prospects. Go to your top 10 ‘A’ clients and have 
them personally invite either a co-worker, friend, 
or neighbor to your client appreciation events. 
This is a great way to have someone from your 
sphere who thinks of you as a rock star “sell” you to 
potential clients to add to your database. If you are 
doing two to three client events a year and get 10 
to 15 extra people to attend every single time, your 
database will really grow.

3. Download LinkedIn Contacts
As a busy working professional, you 
more than likely have a LinkedIn 
account. Did you know you can down-
load your LinkedIn contacts into an 
Excel spreadsheet? I realize many of 
these people may not be direct relation-
ships, but we do know these people are 
choosing to be connected to you pro-
fessionally and they have jobs — and 
in many cases, good ones. Take these 
downloaded contacts and put them into 
your real estate CRM. Add these people 
to your drip campaigns and, of course, 
invite them strategically to your in-per-
son client appreciation events.

4. Mayor Campaign
If you are in the Brian Buffini pro-
gram, you may already know about 
the “Mayor Campaign,” but it can be 
very effective. How many people do 

you interact with in a given week 
who are outside of real estate? Set 
a goal of adding five people a week 
to your database. Here it goes:

“If you were buying or selling a home 
or had a friend or family member who 
was, do you have an agent you would 
refer them to?”
 
[No]: “Well, I’d like to be that person, 
and from time to time, I come across 
valuable real estate information that 
everyone finds helpful. Would you 
like to receive that? [Sure]”OK, great. 
Where’s the best place to send it?” 
[Probably my home address] [123 
Main Street]

Use these four ways to strategically 
grow your database in 2023. Good luck!44 Must-Dos Must-Dos

CALL or EMAIL
us today!

301-221-0357

A New Year and
A New Home!

Both Should Be
Safe & Enjoyable!

A Home Inspection by
Rn HomeTech ensures it will be!

Tony Fernandez
Founder and
Lead Home Inspector
Fluent in English & Spanish
Speaks Italian and French

HOME INSPECTION SERVICES

RnRnHomeTech
Schedule-me@RnHomeTech.com | RnHomeTech.com

Serving MD, VA and DC Metro area | 21214 Delevan Way | Germantown, MD 20876
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marketing matters

IN A HOT 
MARKET

By Todd Lebowitz

Historically low interest rates, pandemic moves, 
and scarce inventory… The last few years have 
been wild for real estate agents. Homeowners have 
jumped into the market to become sellers to take 
full advantage of rising home prices, while buyers 
spend months searching for a home as offers pour 
in as soon as a home hits the market.

For agents, this can create an exhausting work 
schedule that demands lightning-fast reflexes and 
long hours. But that type of work life is unsustain-
able, and in the past few months, we’ve watched 

BATTLING 
BURNOUT

as agents across the country feel exhaustion and 
burnout set in.

Let’s face it, we all want to make the most of a 
hot market. That goes without saying. But it’s far 
better to take a long-term approach, remembering 
that this is a marathon, not a sprint. By working 
on strategies that support the elusive “work–life” 
balance, you can be a high performer with staying 
power. It’s a continuous process, but you’ll reap the 
benefits of better mental resilience that can support 
your overall life and relationships. 

SET SPECIFIC WORK HOURS. We 
all know how work can bleed into 
our downtime. Set a realistic work 
schedule and make an effort to stick 
to it. Set an alarm for the end of the 
workday. If you aren’t commuting, 
take a 15-minute walk around the 
block to signal to your brain that 
work is over.

TURN OFF YOUR APPS AND NOTIFI-

CATIONS. How many times have you 
heard an alert on your phone and you 
stopped listening to the person across 
the table from you? Notifications 
can become 24/7 for agents, and no 
one wants to miss a critical update. 
Sometimes, we complain about 
constant texting, for example, but 
have never told others the best way 
to reach us. So give clear instruc-
tions like, “I typically respond back 

to emails in under one business 
day. For emergencies and urgent 
actions, please text my cell.”

BE CHOOSIER WITH YOUR 

CLIENTS. More clients doesn’t mean 
more revenue. If you are feeling like 
your workload is too much, identify 
which clients have taken up a dispro-
portionate amount of time. Identify 
and learn to say no in the future. 

DELEGATE OUT TASKS. Social media 
management, article writing, sched-
uling… There are many tasks that 
budget-friendly freelancers can help 
you with. Utilize a virtual assis-
tant for a variety of tasks that don’t 
require your expertise. Assess where 
you can outsource other tasks, like 
grocery delivery, lawn maintenance, 
and housekeeping.

With more than 25 
years of experience, 
Todd Lebowitz is 

CEO and owner of 
My Marketing Matters, 

which he runs with his busi-
ness partner Ram Devaguptapu. 
Together, they have grown the 
company to be a recognized leader 
in real estate marketing with more 
than 20,000 clients locally, region-
ally, and nationwide.
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(571) 283-4919
InnovativeRealtyContracting.com

VA LICENSE: 2705135404

SERVING REALTORS AND THEIR CLIENTS BY
ADDING VALUE TO THEIR HOMES SINCE 2008

QualityQuality
GENERAL CONTRACTING & CONSULTING SERVICESGENERAL CONTRACTING & CONSULTING SERVICES

SCHEDULE A CONSULTATION TODAY!

Licensed • Insured • Experienced • Full-Service General Contractor

3701 Pender Dr, Ste 115, Fairfax, VA 22030. DC-MLO1657634, FL-LO81768, MD-1657634, PA-90420, VA-MLO-35938VA | Movement Mortgage LLC. All rights reserved. 
NMLS ID #39179 (www.nmlsconsumeraccess.org). Interest rates and products are subject to change without notice and may or may not be available at the time 
of loan commitment or lock-in. Borrowers must qualify at closing for all benefits. For more licensing information please visit movement.com/legal

Toni Hill
Loan Officer | NMLS ID: 1657634

(703) 996-9705
toni@tonihillteam.com
tonihillteam.com

Call me today and let's get them pre-approved
and into their new home!

Is your client ready to buy in 2023?
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WORDS OF WISDOM FROM THIS MONTH’S FEATURES

PRESENTS

Stay InspiredStay Inspired

N O VA

LAUREN KIVLIGHAN
Northern Virginia Real Estate 
“Know your business, know your 
properties and know your clients. You 
should also enjoy a good relationship 
with your competition.”

“You can be financially comfortable 
without losing yourself in the process. 
Be honest, be fair and be true. Serve 

the under-served, and be grateful and generous in your life. Most 
importantly, take care of people and they will take care of you.” 

EMILY MARENTETTE 
Keller Williams Loudoun Gateway
“Communication is one of the most, 
if not THE most, important things in 
this business.”

“Advice for those looking to get into 
real estate: Do not give up. Find and 
stick with the people who support 
you and keep you accountable. Do one 

percent better every day, and never stop learning.”

A Word from Our Preferred Partner:

MOLLY FLORY
Old Republic Home Protection
“People are paying top dollar to get 
into their homes right now,” Molly 
says. “Let’s say, two months after 
someone moves into their home, the 
heat pump goes out, that’s where 
Old Republic would come in, and we 

would repair or replace that heat pump. We walk hand-in-hand 
with REALTORS® to protect them and their clients.”

“I’m real honest with agents on the services we provide, and if we 
don’t offer a certain service, I’ll let them know who does.”
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With interest rates and prices on the 
rise, agents are trying to convince 
clients that homeownership is the 
way to go.
 
“If REALTORS® don’t have home-
ownership, they don’t have a job,” 
Molly Flory explains.
 
Molly is a senior account executive 
with Old Republic Home Protection. 
In an article by CNBC, roughly two 
thirds of homeowners had to fix an 
unexpected home issue within the 
first year of living in their home. They 
reported spending more than a $1,000 
to fix the issue.
 

“People are paying top dollar to get 
into their homes right now,” Molly 
says. “Let’s say, two months after 
someone moves into their home, the 
heat pump goes out. That’s where 
Old Republic would come in, and we 
would repair or replace that heat 
pump.”
 
After providing the service, Old 
Republic follows up with the agent 
to let them know that they are taking 
care of their client after closing.
 
Molly explains that, while agents 
deliver homeownership, ORHP is 
there to take care of homeownership. 

“We walk hand-in-hand with Realtors 
to protect them and their clients,” 
Molly adds.
 
In 2021 alone, Old Republic spent 
over $178 million on claims and pro-
cessed over 900,000 service requests.
 
“We’re helping people purchase the 
most expensive purchase of their lives. 
It’s serious business, but it’s something 
people are going to remember for the 
rest of their lives,” says Molly. “We 
can get so bogged down in everything 
else that we forget to have fun. I like to 
have fun, but I also like to see others 
have fun. I truly love what I do.”
 

MOLLYMOLLY
FLORYFLORY
OLD REPUBLIC 
HOME PROTECTION

partner spotlight
By Kierstynn King

Photos by Ryan Corvello

Taking Care of Homeowners
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Molly’s job is to be aware of what other companies 
like Old Republic are up to and what their limits are.

“I’m real honest with agents on the services we 
provide, and if we don’t offer a certain service, I’ll 
let them know who does,”says Molly. “I did a trade 
show not too long ago with my competitors, and 
we’re great friends.”

Molly was born in New York, but grew up in 
Alabama, and is one of five children.

“We’re very close, even though we’re scattered 
across the country, and I’m really thankful for that,” 
says Molly.

Molly lives in Nokesville, Virginia. She owns two 
acres of land, and when she isn’t working, she can 
be found gardening or flower gardening.

“Gardening is my stress relief. My dad 
actually got me into gardening,” Molly 
explains. “My dad was really into 
yard work and took pride in making 
sure the yard always looked nice. I’m 
the same way now. It’s a lot of hard 
work, but I really do enjoy it.”

Molly is big on touching people’s lives. 
Whether it’s a client or a friend, Molly 
believes that she’s here to help others.

“I think it’s due to how I was raised,” 
she explains. “I have a big heart, and 
firmly believe that I’m here to help 
someone else out. And I love that I’m 
able to do that through real estate.”

I have a big 
heart, and 

firmly believe 
that I’m 

here to help 
someone else 

out. And I 
love that I’m 

able to do that 
through  

real estate.

Molly Flory is a senior account 
executive with Old Republic 
Home Protection.

I truly love 
what I do.
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"Bottom line up front- I'd recommend them to anyone! 
I called to have an inspection and possibly a cleaning 

for my chimney. They measured and checked the 
entire system and gave me pointers on what they 

could do and what I should do for myself. No 
updates, no add-ons, just real informa-

tion and some professional honesty 
with relevant pricing." ~John B.

Virginia License #2705113496A • Maryland License #102224 • District of Columbia License #70106886

Voted BEST CHIMNEY Contractor by Arlington Virginia Magazine

Recommended Chimney Contractor by Northern Virginia Magazine

Voted Best Pick by Best Pick Publication

Voted BEST CHIMNEY Contractor by Arlington Virginia Magazine

Recommended Chimney Contractor by Northern Virginia Magazine

Voted Best Pick by Best Pick Publication

11301 Industrial Rd.  |  Manassas, VA 20109
703-379-5006  |  winstonsservices.com

Providing Quality Chimney 
Inspections,

One Satisf ied C lient At A Time!

(703) 225-8222
contact@proelectricva.com

ProElectricVA.com

GENERAL ELECTRIC         CIRCUIT BREAKERS 
INSTALLS & REPAIRS         E-VEHICLE CHARGERS

LIGHTING FIXTURES      SWITCHES & OUTLETS 
& MORE!

That’s why you 
should call 

ProElectric for your 
FREE estimate!

Experienced,
Licensed Electricians

When you need 
electrical service, you 
want professional and 

reliable experts who will 
treat you fairly.

10% OFF* w/ code NOVA10
*O�er valid for a limited time. Exclusions may apply.

Must mention code during scheduling.
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FOR THE THRILL
As the broker/owner of Northern Virginia Real 
Estate, Lauren Kivlighan has climbed the real 
estate rungs and learned the business inside and 
out in the three decades since she sold her first 
condo to a friend.

“One day, I will retire, but for now, I enjoy what 
I do too much,” Lauren says with a chuckle. “My 
family has always been interested in property; it’s 
in our Irish blood. There’s not much about real 
estate that I do not thoroughly enjoy! But the thrill 
is putting the right people with the right property, 
knowing it will have an impact on their lives and 
that they are investing successfully.”

Originally from the small town of Waynesboro 
(near Charlottesville) in Shenandoah Valley, Lauren 
attended an international college in London for two 
years and graduated from Rollins College with a 
degree in business administration and marketing, 
but she wasn’t sure where she was headed after a 
stint working as a flight attendant for a major air-
line carrier. She just knew she loved to travel.

“I moved to Washington at 24 years old, and 
real estate gave me the opportunity for financial 
independence. I had watched my parents develop 
property in Virginia my entire life, so I was always 
around real estate and saw my parents enhance 
their properties. I had lived abroad in college for 
two years and traveled much of the world. And 
when I came back, my mom told me to get my real 
estate license. Luckily, I listened!”

After taking her mother’s sage advice and getting 
her real license in 1986, Lauren immediately grav-
itated to the stimulation and excitement working 
with Long & Foster in Reston, Virginia.

“I basically sold one condo and that was it... I found 
that selling that unit to a friend of mine was exhil-
arating and fun. I was thrilled by the success of it 
and never looked back.”

“I very quickly was selling $30 million a year on my 
own, with no team, which funded my travel bug and 
also taught me that I needed to become financially 
self-sufficient. I took classes in investing, I talked 
with every successful investor that I could find in the 

Lauren
KIVLIGHAN

broker spotlight
By Jess Wellar

Photos by Ryan Corvello

late ‘80s and ‘90s and I learned how to buy and sell real estate. I 
also signed up with real estate coach Brian Buffini in 1989 and still 
belong to his organization. I moved to Tyson’s Corner in 1995 and 
founded Northern Virginia Real Estate in 1997.” 

Now based in McLean, Virginia, Lauren is the principal broker 
of NVRE and continues to rack up sales accolades selling single 
family homes in the $2.5 million to $3 million range. But when 
pressed, she doesn’t know her sales volume from last year off the 
top of her head, let alone the number of transactions. To her, that’s 
not as important as making clients happy and being true to herself.

“I was a platinum top producer every year at NVAR, and a 
Washingtonian top producer every year,” Lauren notes. “But 
I really just love helping other people … especially to get into 
homeownership. My goal is to just be happy with my career 
and be self-sufficient. I’m a people person, and I think I’ve been 
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New to TruPlace?
Apply promo code RealProducerWelcome at checkout

Scan For
More Info

We have used TruPlace and their Floor Plan Tour for over 16 years, providing a fast, 
comprehensive, and accurate view of the property from multiple angles within the �oor 

plan, removing buyer dissatisfaction when touring in person. They provide top-notch 
photographers to highlight our properties and are able to easily meet our scheduling needs. 

They top it o� with beautiful editing and enhancements, allowing us to keep up with 
our marketing schedule. I highly recommend TruPlace, 

as an agent with over 40 years of experience.

 Melinda Estridge
Founder, The Estridge Group

Our Service Is Our Foundation

TruPlace.com
LearnMore@TruPlace.com • (301) 972-3201

“

“

successful because I genuinely want 
the best for buyers and sellers. With 
me, it’s not fake — it’s real.”

Lauren is also highly diverse in her 
real estate activities; not only does 
she broker deals, she is a savvy inves-
tor and devoted renovator herself.

“I invest a lot of money back into the 
real estate market. I’m extremely 
diversified,” Lauren explains. “I built a 
$2 million house last year in Arlington, 
and am building another house now. 
I’m also a K-1 partner with Classic 
Cottages, LLC, and they built over 40 
homes in 2021. And that is a result of 
maintaining fabulous relationships.”

Lauren has also done over 35 reno-
vations since 2003 and is currently 
building two new single family homes 
with NDI in North Arlington. But she 
says the people keep her going as much 
as the thrill of flipping the next house.

“I love working with the same people 
over and over. I am now on to second 
generations, and I enjoy being a part of 
the growth of the community. I’m also 
extremely grateful for all the wonder-
ful people in the business — I have 
long-term, fabulous relationships with 
people that have put me on the map.”

“I work on 100 percent referral and 
have never really farmed or solicited 

business. My ability to invest has 
helped me tremendously in doing  
the same for my clients, and I also 
listen to them. I am genuinely inter-
ested in what my clients have to say 
and what is going on in their lives…
They are like family 
to me. I have attended 
more graduations, 
weddings, funerals, 
birthdays and christen-
ings than I can count.”

Lauren also has some 
terrific advice for 
newer agents that are 
just getting their feet 
wet in the midst of a 
turbulent market.

“Know your business, 
know your properties, 
and know your clients. 
You should also enjoy a 
good relationship with 
your competition,” she 
advises. “Success is 
about being authentic 
and unveiling the soul… 
Success, to me, is an 
obedience to something 
greater than myself. So 
many gifts are reaped 
from this attitude.

“You can be financially 
comfortable without 

When Lauren Kivlighan isn’t busy renovating, broker-
ing for clients and flipping houses herself, she enjoys 
working out, traveling more than ever, and loves to 
entertain at her home. She is also a devoted animal 
lover and heavily involved in many local charities.

“I believe in giving back. I served as 
chair for the Salvation Army Advisory 
Council in Fairfax from 2019 to 2021 
and am currently the treasurer. I am 
also very active with substance abuse 
individuals. I mentor and guide indi-
viduals in hopes of helping them seek 
a better life; I’ve owned three Oxford 
houses — all self-run, self-supported 
recovery houses helping hundreds of 
individuals in recovery.”

“And I volunteered for a golden retriev-
er rescue organization for 10 years. I 

am a voracious pet lover. 
Many pets have come 
to me from individuals 
selling their homes and 
abandoning them. To be 
specific, two shelties, 
one golden retriever, one 
chocolate Lab, a Pomer-
anian, and six or seven 
cats. I currently have a 
Malinois, a Yorkie, and a 
Maine Coon. I will never 
walk past a pet or person 
in need.”

losing yourself in the process. Be 
honest, be fair, and be true. Serve 
the under-served and be grateful 
and generous in your life. And most 
importantly, take care of people and 
they will take care of you.”
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YOUR ESTATE SALE EXPERTS

Full-Service Estate Sales • Live Auctions • Auction Brokerage
Charity Hauling • Disposal Hauling • Paint and Chemical Removal

Piano Removals • Personal Property Appraisals

Call NOW for a FREE Project Estimate!
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Energy • Integrity • Inte�igence
REALTORS’ RESOURCE FOR FULL-SERVICE ESTATE LIQUIDATION
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Schedule an 
inspection today!

REALTORS,
Why Choose Us?

• LESS THAN 24-Hour Turnaround

• Thorough Inspection Reports

• Photos & Videos (if applicable)

• Enroll in Errors & Omissions/
General Liability Insurance

ANDREW STALLINGS
Licensed Home Inspector
(703) 755-5611
HomeFieldA1@gmail.com
HFAdvantage.net
VA LIC. #3380001255 • MD LIC. #33653
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Creat ing Cl ients for  L i fe

“I cannot think of a better career to suit my person-
ality, goals and dreams,” she says. “I always knew I 
wanted to become a real estate agent. No question 
about it. The only big question was when.”

Emily spent the beginning of her career as a media 
manager with Discovery Communications in 
Silver Spring, Maryland, where she analyzed data, 
scheduled on-air promotions for television shows 
on the Discovery Channel and TLC networks, and 
provided marketing recommendations for improved 
viewer outreach. When Discovery Communications 
announced it was moving its headquarters to New 
York City in 2018, Emily decided it was time to 
start her next chapter, embarking on her real estate 
career. Jumping in with both feet, she has never 
looked back since. 

Emily says her media position was constantly 
evolving and she was always learning something 
new, two aspects that are similar to real estate. 
She also learned the value of responsiveness. 
“Communication is one of the most, if not the most, 
important things in this business,” she says. Having 
a background in analytics is helpful too. “I have a 
deep relationship with numbers and understand-
ing statistics surrounding the evolving market and 
pricing strategies.”

Although real estate, as a profession, doesn’t run 
in her family, Emily says she feels like the industry 
is in her blood. “When I was little, my dad took me 
through open houses and new homes being built,” 
she says. “I quickly developed a passion for real 
estate.” Since her parents moved around a lot when 
Emily was growing up, the opportunities to check 
out different housing markets were plentiful.

Born in Dallas and raised mostly around Charlotte, 
North Carolina, Emily earned her competitive streak 
by keeping up with older twin brothers. Emily 
attributes her grace, grit, and strong work ethic to 
her parents, Craig and Sandy Buffie, who live up the 
street from her in Great Falls.

Earning a communications degree with a con-
centration in public relations from East Carolina 
University, Emily gained independence and a sense 
of comfort in connecting with people while studying 
abroad in Sweden for six months and then moving 
to Washington, D.C. to complete an internship for 

EMILY
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rising star
By Holly Morgan

Photos by Ryan Corvello

Three words someone might use to describe Emily Marentette 
are energetic, passionate, and focused. Tirelessly working for 
her clients, fervently finding the perfect home, and intentionally 
establishing lifetime relationships with each of her buyers and 
sellers, Emily is a full-service, top-producing REALTOR®.

As a solo agent with REAL Broker, LLC, Emily is impressing her 
clients with her patience, credibility, and availability. She closed 
15 deals in 2021, totaling just over $12 million in sales; as of this 
writing in late 2022, she had closed 30 deals for over $21 million 
in volume. These statistics earned her the Top Producing Agent 
for DAAR in 2020 and 2021.
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Motherhood also gave Emily a deep 
passion for helping other women and 
mothers get involved in real estate 
careers, hoping to be an advocate for 
women to own their own business 
while also having a family. Millie is 
already going through the early stages 
of real estate training by attending 
showings, inspections, and door 
knocking. Her next step just might be 
assisting mom at some open houses.

Being a Realtor allows Emily to 
shape her own path and achieve 
her goals on a timeline that benefits 
her and her family. The plethora of 
opportunities to help clients achieve 
their goals is another fulfilling part 
of her job. Everything from investing 
in, buying, selling, or renting real 
estate to helping clients pick out 
paint color … she is a trusted source 
for the entire process.

“I see myself in the business of build-
ing relationships through real estate,” 
she says. “When you agree to work 
with me, you become a client for life. 
The buying, selling, renting portion of 
my job are the things people think of 
when they hear the word ‘agent,’ but 
I consider myself so much more than 
that.” People choose to work with 
Emily because of her authenticity and 
willingness to put clients first.

Emily says she hopes to keep 
expanding her business and adding 
to her family in the future. She also 
dreams of traveling more, giving 
back to her community, and investing 
in properties to build wealth through 
real estate.

Her advice for those looking to get 
into the real estate industry: “Do 
not give up. Find and stick with the 
people who support you and keep you 
accountable. Do one percent better 
every day and never stop learning.”

MOVING AND STORAGE ADVOCATES

WHY CHOOSE HUBERWILMOT?

GET A FREE QUOTE TODAY!

(703) 488-7117 | HWMOVING.COM

• Over 40 Years of combined moving and storage experience
• Fully licensed, insured & bonded
• Family Owned and Operated out of a local 21,000 square climate and

temperature-controlled warehouse
• Clean, safe and modern moving trucks, equipment and protective materials
• All Drivers, Packers & Movers are experienced, ATA Certified, and

background checked
• FREE onsite and virtual estimates
• FREE boxes and packing supplies

LOCAL. LONG DISTANCE. RESIDENTIAL. COMMERCIAL.

National Geographic. She also met her 
husband, Joey, whom she credits as 
her biggest supporter, in college. “Even 
in the early days when the frustra-
tion kicked in and I felt I had made a 
mistake, he told me to just keep going, 
that he knew I would be great,” she 
says. “This is a simple, but not easy 
job. We push each other every day to 
be the best version of ourselves, both 
professionally and personally.”

Joey is a native of Herndon, Virginia, 
and works for Visa. The couple wel-
comed daughter Camille (Millie) in 
April 2021, giving new motivation to 
Emily’s career and relationships. “I 
have been able to connect on a deeper 
level with people since becoming a 
mom,” she says. “I can attribute a lot 
of my success to Millie. I found an 
inner strength and drive to want to be 
the best version of myself.”

Rising Star Emily Marentette with her daughter Camille (Millie)



48 • January 2023 NOVA Real Producers • 49@realproducers realproducersmag.com

P R O M O T I O N A L  P R O D U C T S  •  E V E R Y  D O O R  D I R E C T  M A I L  ( E D D M )
C L O T H I N G  &  A P PA R E L  •  S I G N A G E  •  &  M O R E !

A Full-Service Print Marketing Company
If you can imagine it, we can print your brand on it.

TIM MCCARTHY |  P R E S I D E N T
(703) 407-0268   |  TIM@SILVERADOPRINTING.COM

 SILVERADOPRINTING.COM 

ARE YOU READY TO DISCUSS YOUR 
BRANDING STRATEGY FOR 2023?

GIVE TIM A CALL TODAY!

Add your company logo, emblem or message to 
create a bold, branded promotion that makes a great 

gift or giveaway at marketing and social events.

  

703-865-4999 | www.titantitlemetro.com

3 2 5 1  O l d  L e e  H i g h w a y ,  S u i t e  4 0 8  |  F a i r f a x ,  V A  2 2 0 3 0
1 1 1 4 0  R o c k v i l l e  P i k e ,  S u i t e  5 9 0 B  |  R o c k v i l l e ,  M D  2 0 8 5 2
1 9 9 0  O l d  B r i d g e  R d ,  S u i t e  3 0 2  |  W o o d b r i d g e ,  V A  2 2 1 9 2

Check out our upcoming classes and events on Facebook and Instagram!

SARA
RODRIGUEZ

OUR FAIRFAX OFFICE HAS MOVED!
Please make note of the new address at

3251 Old Lee Highway, Suite 408

info@titantitlemetro.com

YOUR
PEACE
OF MIND
IS MY
PRIORITY

Industry Leading Coverage
From the Kitchen to the Curb™

Call or visit 1-877-ARW-AGNT • arwhome.com/realestate
©2022 ARW Home 901 Yamato Road, Ste 100E, Boca Raton, FL, 33431. 

From the Kitchen to the Curb” is a trademark of ARW Home.

Use Ours or Choose
Your Contractor

REALTOR®
Concierge Service

Call Center
in USA

External Water/
Sewer Coverage

Home Warranty
Anne Lang
Territory Manager
(703) 932-5754
alang@arwhome.com
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healthy and more balanced lifestyle 
with an emphasis on creating fun 
and memorable moments with fam-
ily and friends.
 
Professional: To continue offering 
exceptional, boutique-quality service 
to our clients while implementing 
tighter organizational systems and 
operations to further enhance the 
client experience.
 
With your experience, what is the 
best advice you have for other 
up-and-coming top producers?
In the quest to become the best 
Realtor you can be, don’t lose sight 
of your own health and happiness. It 
isn’t selfish to set boundaries.
 
This career is infinitely more reward-
ing and fun when shared with other 
agents that you admire and respect. 
Develop a network of Realtor buddies 
to laugh with, cry with, learn from, 
and provide mutual support.
 

Be the agent you would like to have on 
the other side of the transaction. 
 
Don’t compare yourself to other 
agents’ social media highlight reels; 
the same transaction can be posted 
100 different ways!

C A T C H I N G  U P  W I T H  O U R

RISING 
STARS

NOVA Real Producers caught up with 
a few of our past Rising Stars to see 
how they are doing and what’s new 
in their personal and professional 
lives since we first featured them in 
the magazine.
 
We are pleased to reintroduce you to 
Joan Reimann, with McEnearney 
Associates; Maggie Hatfield, with 
15 West Homes; Marietta Jemison, 
with KW Metro Center; Lyndsey 
Daigle, with Weichert Company 
of Virginia; and Jay Caputo, with 
Keller Williams Realty. 
 
Like everyone else, these rock stars 
have been navigating the tumultuous 

changes of the past few years — at 
first, dealing with no open houses, 
juggling work from home, some 
managing work with children 
homeschooling, and still tackling a 
very busy market, which only got 
busier as home sales skyrocketed in 
2021 and 2022. We had a feeling our 
Rising Stars rose to the challenges 
and continued to thrive … and we 
were not disappointed!
 
On the following pages, check out 
what these Rising Stars have been up 
to since they were first featured and 
where they’re careers are headed. 
We can hardly wait to see what 
they’ll do in 2023!

W H E R E  A R E  T H E Y  N O W ?

special feature

special feature

MCENEARNEY ASSOCIATES 

JULY 2018 RISING STAR

JOAN
REIMANN
What are you doing differently in 
your business today than when you 
were featured?
When I was featured as a Rising Star, 
I was a solo agent with annual sales of 
$20 million. I now have a small team:  
myself and two other dedicated and 
stellar agents, Mina Aidun and Collin 
Banks. In 2021, we were able to help 
77 families and generated $68 million 
in sales. Also, I switched brokerages, 
and I am now with McEnearney 
Associates, a brokerage that shares 
my team’s commitment to providing an 
exceptional client experience. 
 
What is happening now in your  
personal/family life?
My husband and I are now “empty 
nesters.” We enjoy hiking on the 
many trails throughout the DMV with 
our two doodles. We also purchased 
a home in Montana that has become 

a wonderful retreat for 
our family. 
 
Additionally, I have 
committed to maintain 
a healthier lifestyle by 
being mindful of healthy 
eating habits and work-
ing out with a trainer 
three times a week. 
My goal is to be “Down 
60 by 60” — to lose 
the 60 pounds I have 
gained since becoming a 
REALTOR® by my 60th 
birthday in May! The 
struggle is real, but I 
have lost 30 so far!
 
What are your personal 
and professional goals 
for 2023?
Personal: To lead a 



52 • January 2023 NOVA Real Producers • 53@realproducers realproducersmag.com

open-house events through circle 
prospecting, setting events for open 
houses to gain prospective sellers 
and grow my sphere.

What is happening now in your per-
sonal/family life? 
As my job has gotten bigger and bus-
ier, balancing family time and support 
between a teenage son, a husband, 
and a 90+-year-old mother continues 
to be a focus.

What are you doing differently in 
your business today than when you 
were featured?
I was a BOL finalist the last two years 
and a NOVA Real Producers magazine 
top real estate agent. I have started my 
own independent brokerage and am 
working with my partner to build that 
out. Our goal is to build out our broker-
age to provide agents who are serious 
about building their real estate business 
a place to be supported, coached, and 
held accountable to be as successful 
as possible. We also want to build a 
culture focused on support and encour-
agement. There is plenty of business for 
everyone, and if we lift each other up, 
we will all be more successful.

What are you doing dif-
ferently in your business 
today than when you were 
featured in the magazine? 
I am more consistent 
with my outreach to my 
farms and sphere, using 
direct mail, hyperlocal 
events and social media 
communication. Also, I’m 
engaging more with my 
fellow agents to network 
to make deals happen.

My business now is 
very referral-based, 
thanks to consistent 
outreach efforts. I’m 
focused on my “referral 
champions” with grat-
itude and appreciation 
efforts. I’m more inten-
tional on marketing 

15 WEST Homes

AUGUST 2018 RISING STAR

MAGGIE
HATFIELD

What is happening now in your personal/family life? 
I am a soon-to-be empty nester (begrudgingly) who 
is working on the next phase of what that means.  

I am spending the 
downtime I have re-en-
gaging with my passions 
and trying to get used to 
not having my kids and 
their friends around. 
This is a struggle for 
me, to be sure.

What are your personal 
and professional goals 
for 2023?
Personal goals are to 
continue to explore my 
personal passions and 
build on them (horses, 
painting, health and 
wellness). For my 
business, it’s to create a 
real estate business that 
offers like-minded busi-
ness people a place that 
challenges them to grow 
and be better people to 
themselves, their clients, 
and other agents.

With your experience, 
what is the best  
advice you have for 
other up-and-coming 
top producers? 
We are experiencing a 
big shift in the mar-
ket, which will require 
agents to get back to the 
basics and polish foun-
dational skills so that 
they can better serve 
clients, other agents, 
and the community at 
large. There is much 
opportunity that comes 
from shifts like this, 
so taking the time to 
revisit the fundamentals 
and honing those skills 
will pay dividends and 
help you survive.

MARIETTA
JEMISON
KW METRO CENTER

AUGUST 2020 RISING STAR

I’m learning to be patient with a physical recovery 
process from foot surgery.

I’m working to let go of “perfect” to give myself 
some grace, both at home and with my expecta-
tions of myself.

I’m working on it being okay to rely on others to 
help me.

I’m getting back together with friends and family 
in-person, post-pandemic.

What are your personal and professional goals 
for 2023?
My professional goals are:

1. Setting and sticking to a time-blocking sched-
ule with true intention

2. Reading five professional time- and goal-man-
agement books (I’ve got Atomic Habits and
Getting to Yes sitting on my bedside table!)

3. Intentional lead-generation efforts and building
more meaningful sphere relationships

4. Holding steady on my annual sales and units-
closed goals

My personal goals are:

1. To continue on focus on keeping strict family
time blocks

2. To be more present with my family
3. Surgery recovery and exercise
4. A big vacation trip to Australia!

With your experience, what is the best advice you 
have for other up-and-coming top producers? 
Understand that real estate is not a job only; it’s 
a lifestyle. It can and will take a lot of your time, 
energy, focus, and demands, which affect your per-
sonal life. Being aware of this will help you better 
plan your time and schedule intentions.

This is a relationship business. You have to like to 
make new friends and stay in touch with your data-
base and spheres.

Polish up on your social media skills. You’ll need 
social media to promote your business.

Systems matter!

Have fun and be grateful!

special feature

special feature
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our clients. All around, just much better at what 
we do.

What is happening now in your personal/family life? 
My family has moved to Great Falls, and things 
are glorious! My son is an amazing human, and is 
growing too fast! We have since added our golden-
doodle, named Camp, to our family. Lots of travel 
and human improvement too!

What are your personal and professional goals  
for 2023?
Personally, I have committed to a much more holis-
tic approach, eating healthy, daily meditation, more 
mindfulness… The same is true for my family, as we 
are on this journey together. We also would like to 
add two to three rental properties to our portfolio 
this year.

Professionally, I’d like to continue forming our 
strong team, increase production to over $100 
million, and achieve all of the goals that my team 
members have set forth for themselves. Helping our 
team members level up is everything.

With your experience, what is the best advice you 
have for other up-and-coming top producers? 
My best advice is to listen to people who are 
doing things that you want to do, at a higher level. 
Whether that is a coach or a mentor, dive deep and 
emulate what they do in order to scale. In addition, 
I believe a lot of times, agents get caught up in 
image and branding and forget to generate leads. 
Lead gen is life in this business. No matter how you 
do it, do it!

What are you doing differently in your business today than 
when you were featured in the magazine?
Due to family circumstances, I have had to step down (at the 
peak of my career!) to part-time. I did obtain my broker’s 
license and plan to come back stronger than ever in time.

What is happening now in your personal/family life? 
Last year, on December 10, 2021, I had to say goodbye to 
my hero, my dad. Prior to his passing, we spent his last few 
months together, and I was able to be with him every day. 
When the doctors let us know that the end was inevitable, I 

LYNDSEY
DAIGLE
WEICHERT COMPANY OF VIRGINIA

AUGUST 202O RISING STAR

decided to put my business 
on hold and spend that time 
with him. It was the best 
decision I could have ever 
made. I was at the peak of 
my career, and I knew I 
would have to work to build 
it back, but that time with 
him was worth it.

What are your personal and 
professional goals for 2023?
Since his passing, I have 
taken my time this year to 
spend with my family and 
help myself and my children 
through the grief process. 
I am back to work, on a 
part-time schedule, for now. 
I plan to come back com-
pletely in time, but truth-
fully, I am just not ready for 
that, and my little ones need 
me more. Personally, I hope 
to continue my healing and 
helping my children heal. 
Professionally, my goal is to 
pursue management training. 

With your experience, 
what is the best  
advice you have for 
other up-and-coming 
top producers? 
My biggest key to 
success is keeping my 
values my top priority. A 
people-first mentality is 
always best, and keeping 
your focus on your 
clients and who they 
are and really listening 
has always led me to 
the closing table. Don’t 
be afraid to jump in a 
conversation when you 
are out in the world and 
you have knowledge to 
share. I have found leads 
in the strangest of places 
by just talking to people! 
Never assume there isn’t 
a lead in the room with 
you. I can promise, from 
the grocery store to the 
mall to church to any-
where ... they’re there!

JAY
CAPUTO
KELLER WILLIAMS REALTY

DECEMBER 2020 RISING STAR

What are you doing differently in your business today than 
when you were featured in the magazine?
I’m not doing too much differently … just really scaling the 
whole process. We have a team now, and are servicing D.C., 
Maryland, and Virginia. We are light years ahead of where we 
were, in terms of servicing our clients and the ability to have 
a seamless transaction, as well as post-close relationship with 

special feature

special feature
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Contact Us For
a FREE Quote!

PriceCoFloors.com
Family Owned & Operated

When you need
to upgrade the
flooring for your
listings, look no
further than
PriceCo Floors!

LUXURY VINYL • HARDWOOD • CARPET
FINANCING AVAILABLE!

SCHEDULE TODAY AND LET'S MAKE YOUR
EVENT THE TALK OF THE TOWN

(301) 613-1676
 GoldEventGroup.com

Luxurious Events



58 • January 2023 NOVA Real Producers • 59@realproducers realproducersmag.com

NOVA  
REAL PRODUCERS’  
NOVEMBER MAGAZINE PARTY

NOVEMBER 3, 2022

Real Producers Magazine Parties never have a 
dull moment! It was an absolute honor to enjoy 
networking with agents we have featured in the 
magazine in the last several months and top-notch 
partners. A very BIG thank-you to our wonderful 
sponsor, Vellum Mortgage, who hosted this 
gorgeous event at a luxury listing provided by 
Matt Leiva, of Keller Williams Chantilly, at 40543 
Courtland Farm Lane in Aldie, Virginia. We had a 
wonderful time connecting with the best-of-the-
best over first-class cuisine and cheers! 

Thank you to Ryan Corvello and HD Bros, our 
event photography crew, who captured plenty of 
key moments on film and video, which you can also 
find in our Facebook group: NOVA Real Producers 
Top 500. If you were one of the lucky attendees 
and have not already done so, be sure you join 
the private FB group and tag yourself and 
friends in the pictures!

We can never express enough gratitude for our preferred 
partners… We simply could not do what we do without your 
tremendous support. Thank you, again, for being part of our 
special NOVA Real Producers community. We appreciate you 
all and can’t wait to see everyone again at our next event!

For more information on all NOVA Real Producers events, please 

email us at info@novarealproducers.com.

special events
Photos by Ryan Corvello
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Roofing

703-230-ROOF (7663) ·  
45921 Maries Rd, Suite 100 · Sterling, VA 20166  @DryHome
Fairfax County, Loudoun County, Arlington County and Prince William County.

Siding & Gutters Windows

Roofing & Siding, Inc.

Siding & Gutters

Roofing & Siding, Inc.

www.DryHome.com

Home Inspections · Radon Testing
Termite (WDO/WDI) Inspections

Mold Inspections & Samples · Air Quality Samples

Experience the Avanti Difference. Contact Us Today!

Greater Value. Tailored Services.
Educational & Service Driven.

What Makes Avanti Your
Go-To Inspection Company?

571-748-9591 · www.AvantiInspections.com
Servicing Virginia, Maryland and DC Areas

FREE
Warranties

Included With
Every Home
Inspection!
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healthy living
By Shauna Osborne

Observing Oosouji: 
Out with the Old
It’s a new year, a transitional time to embrace the 
sentiment of “out with the old, in with the new.” 
There’s something about turning over the calendar 
page (hello, 2023!) that feels fresh and invigorating, 
like anything is possible. 

In Japanese culture, the concept of oosouji, which literally trans-
lates as “ooo” (big) and “souji” (cleaning), presents a similar notion, 
with an emphasis on clearing out the old. In fact, it is considered 
inauspicious to welcome a new year with any “old business” (in-
cluding dirt and clutter!) outstanding. How can we adopt this ritual 
of release as we march forward into a brand-new year? 

Start with the right mindset. We often view cleaning as a 
dreaded task to be procrastinated as long as possible. Try to 
reframe this problematic mentality as one of forward-looking 
productivity. Much like a ritual, clearing out the physical dust 
of the old year means also clearing out the emotional and men-
tal dust, wiping the slate clean for what is to come.

With that liberating viewpoint in mind, it’s time to get your 
hands dirty:

• Oosouji is, traditionally, a top-to-bottom cleaning, so start at the 
top by dusting ceilings and fans, wiping down walls and dusting
furniture and then vacuuming, sweeping or mopping floors.

• Designate several boxes in each room for items that are no
longer meaningful, beautiful or loved, and when you’ve fin-
ished with your task, pass them along however is appropriate.
Eliminating what you no longer use creates space for new
ideas and frees you from unnecessary burdens. Also, include
a bag or box for waste, removing it (symbolically taking out
the mental “trash”) from the house as soon as you finish that
room. You will be surprised at how much lighter you feel!

• Last, remove stains from your home, whether on the furniture,
carpet or grout. Old stains remind us of the past and have no
place in a newly purged space.

If possible, every family member should be involved in your 
cleansing practice, making careful decisions about their individual 
possessions and benefitting from this fresh start. Happy New Year!

home matters
By Shauna Osborne
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Stewart Title is dedicated to putting your clients first and providing service that exceeds their every expectation!

Let us close your n�t Escrow deal for you!Let us close your n�t Escrow deal for you!

Wade Vander Molen
10505 Judicial Drive Ste 300, Fairfax, VA 22030
480-203-6452 • www.DCTitleGuy.com • wvander@stewart.com

FAIRFAX • WASHINGTON, D.C. • FREDERICK • CROFTON
Offices To Serve You in Virginia, Maryland, and D.C.

J U S T  C L O S E D !J U S T  C L O S E D !

Teams and Individuals  Closed Data from Jan. 1 to Nov. 30, 2022

TOP 250 STANDINGS

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL

Disclaimer: Information based on MLS closed data as of December 5, 2022, for residential sales from January 1, 2022, to November 30, 2022, 
in Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax 
City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is 
retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL



66 • January 2023 NOVA Real Producers • 67@realproducers realproducersmag.com

The ability to close wherever you are to help you get where you want to be.
kv-dcmetro.com

MARC WILTSHIRE
Executive Vice President

DC Metro Region
703.637.9165 (O) | 703.789.7654 (C)

mwiltshire@kvnational.com
3441 Commission Court, Suite 104, 

Woodbridge, VA 22192

JENNIFER MCCARTHY
Vice President

DC Metro Region
703.794.2101 (O) | 703.801.5280 (C)

jmccarthy@kvnational.com
7051 Heathcote Village Way, Suite 205

Gainesville, VA 20155

For a level of care and service
designed with over 30 years of

experience, contact Marc Wiltshire
or Jennifer McCarthy.

Kensington Vanguard is an independent title company closing transactions
nationwide with local expertise and presence throughout the DC Metro area. 

Disclaimer: Information based on MLS closed data as of December 5, 2022, for residential sales from January 1, 2022, to November 30, 2022, 
in Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax 
City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is 
retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

TOP 250 STANDINGS
Teams and Individuals  Closed Data from Jan. 1 to Nov. 30, 2022

RANK NAME OFFICE SELL-
ING #

SELLING $ BUYING 
#

BUYING $ SALES TOTAL
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MELISSA BELL
Senior Vice President, Sales Manager
NMLS ID # 450558

M: 817-807-1616
MBell@acmllc.com | TheMelissaBellTeam.com

LO NMLS ID 450558 | Altantic Coast Mortgage, LLC is an Equal Housing Lender, Company NMLS ID 643114 
(www.nmlsconsumeraccess.org) This information should not be considered an offer to lend. This communication is provided to
you for informational purposes only and should not be relied upon by you. Contact Atlantic Coast Mortgage directly to learn 
more about its mortgage products and your eligibility for such products. This is not a commitment to lend.

HOW CAN THE BELL TEAM HELP
YOU WITH YOUR HOME

FINANCING GOALS IN 2023?

Call
The Bell

Team!

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL

TOP 250 STANDINGS
Teams and Individuals  Closed Data from Jan. 1 to Nov. 30, 2022

Disclaimer: Information based on MLS closed data as of December 5, 2022, for residential sales from January 1, 2022, to November 30, 2022, 
in Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax 
City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is 
retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL
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Cody Kessler
Branch Manager, Mortgage Loan Originator
(301) 928-7932 | ckessler@homebridge.com

homebridge.com/cody-kessler
NMLS #182716

Pikesville Branch, NMLS #1396565
25 Hooks Lane, Suite 216, Pikesville, Maryland 21208

Homebridge Financial Services, Inc.
194 Wood Avenue South, Ninth Floor, Iselin, NJ 08830, NMLS ID #6521 

©2022 Homebridge Financial Services, Inc.

Experienced, Quality and Trusted 
Home Loan Financing

Most mortgage lenders sell rate and speed.
 And while we have those too, we pride 
ourselves on delivering something that 

means a whole lot more...Quality.

It's a difference your clients will thank you for.

Disclaimer: Information based on MLS closed data as of December 5, 2022, for residential sales from January 1, 2022, to November 30, 2022, 
in Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax 
City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is 
retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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BEGIN YOUR RELATIONSHIP WITH CHRIS TODAY AND
SEE WHY MOVEMENT IS MORE THAN MORTGAGES.

CHRIS SHEAD Loan O�cer, Movement Mortgage, NMLS # 1276733
(703) 498-8235 • Chris.Shead@movement.com • ChrisShead.com

3701 Pender Drive Ste. 115, Farifax, VA 22030
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Do you want to BUILD A RELATIONSHIP with
a di�erent kind of mortgage company?

MOVEMENT MORTGAGE IS THE ANSWER!

Disclaimer: Information based on MLS closed data as of December 5, 2022, for residential sales from January 1, 2022, to November 30, 2022, 
in Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax 
City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is 
retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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Raj Tamang, PE, LEED AP, CEO

A Local Luxury Custom and Spec Home Builder
Who Believes in Professionalism and Integrity!

(703) 865-5440 | GreenValleyCB.com

3905 Railroad Ave., Suite 200N, Fairfax, VA 22030

LOCAL, FAMILY-OWNED BUSINESS | MY PEST PROS IS PROUDLY OPERATED BY BRETT AND DEBRA LIEBERMAN.

WDI INSPECTIONS • VA, MD & DC • 10+ YEARS OF EXPERIENCE
MEMBERS OF THE NPMA, VIRGINIA, AND MARYLAND PEST MANAGEMENT ASSOCIATIONS
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10%
Must mention ad.

Exclusions may apply.
Inquire for details.

on any annual program

SAVE

Disclaimer: Information based on MLS closed data as of December 5, 2022, for residential sales from January 1, 2022, to November 30, 2022, 
in Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax 
City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is 
retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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D E C E M B E R  2 0 2 2

N O VA

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

DILYARA 
DAMINOVA
BUILT ON SERVICE

ME MORE!
PRINT

Want a copy of your article or full 
magazines that you were featured in?

Were you, the team or your business featured 
in an issue of DC Metro Real Producers?

Built on Service

Dilyara is a dedicated mother of four, but that 
doesn’t stop her from running one of the area’s 
most high-powered individual businesses.

“My approach is simple,” Dilyara says. “I just take 
care of people — really good care.”

THE AMERICAN DREAM
After growing up in Crimea, Dilyara became a suc-
cessful businesswoman in Uzbekistan while still in 
her early twenties. She was awarded a green card 
to the U.S., and she moved to the D.C. area at 26.

Dilyara was confident in herself, but she met sig-
nificant obstacles in the United States. Her English 
was poor and her credentials were lacking. Early 
on, she struggled to land the most basic of jobs. Her 
first gig was at Babies R Us.

Eventually, Dilyara found her way into real estate. 
She started slowly, but by 2017, began to gain 
some traction. She was recognized as a NOVA Real 
Producers Rising Star in early 2020, and her busi-
ness has continued to grow.

cover story
By Zachary Cohen

Photos by  
Ryan Corvello

WHEN WE SAT DOWN WITH DILYARA DAMINOVA IN 2019, SHE WAS JUST 

BURSTING ONTO THE NORTHERN VIRGINIA REAL ESTATE SCENE. SHE HAS 

ROCKETED UP THE LOCAL REAL ESTATE RANKINGS IN THE THREE YEARS SINCE.

Photo by Ryan Corvello

Photo by Julia Chess

DILYARA 
DAMINOVA

REPRINTS! 

What the heck is a reprint? A reprint 
is a 4- or 8-page, magazine-quali-
ty-grade paper with your full article 
and photos, and you on the cover of 
the publication.

WHY DO I NEED THOSE? 

These reprints are a professional 
marketing tool that can help brand 
you, your team, and/or your business.
• Use on listing appointments
• Send out to friends and family
• Send to clients with your

holiday greetings
• Brokers, use as recruiting tools

for capturing new talent
• Use when farming your

favorite neighborhood

WHAT IF I CHANGED COMPANIES OR NEED 

SOMETHING CORRECTED IN MY ARTICLE?

No worries! We can make any changes needed. We 
send you a proof, you approve, and then they are 
sent to you via FedEx.

WHO CAN BUY THESE? 

The REALTOR® who was featured, the broker, our 
partner, or family. Anyone who wants to promote you!

HOW DO I ORDER? 

Email us at info@dcmetrorealproducers.com.




