
AGENT FEATURES: 

ADAM STARY 

ORIANA VAN SOMEREN

PARTNER SPOTLIGHT: 

DAN ROCK

GUARANTEED RATE

Teaming Up to Tackle Real Estate

MICHAEL 
THORNTON

J A N U A R Y  2 0 2 3

WINTER EVENT:
Agent Panel

Hosted by Santo Cielo

Wednesday, February 8th, 10 AM

Details on page 42

TOP 100
STANDINGS

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E
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Contact via email 

abivphotography@gmail.com

ABiV
PHOTOGRAPHY

CREATED
TO CREATE

ABiVPhotography.org
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Travis Heberling 
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Christine Thom
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Emily Burton
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Andy Burton
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M E E T  T H E  D U PAG E  R E A L  P R O D U C E R S  T E A M

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the DuPage Real Producers magazine are not endorsed or recommended by The N2 Company 
or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at andy.burton@realproducersmag.com
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OVER 3,000 EFFICIENT INSPECTIONS PERFORMED

IL License Home Inspector #450.011805

INSPECTELITE.COM  |  (224) 410-6004

WE WILL TEACH YOU ABOUT YOUR HOMEWE WILL TEACH YOU ABOUT YOUR HOME
Your clients deserve the best and Prager delivers!

Local, interstate & international moving professionals.

Steve Bonnichsen, VP of Sales & Marketing
155 Fort Hill Dr.  |  Naperville, IL 60540  |  630-276-1224

steveb@pragermoving.com

Crews were skilled, efficient, 
professional, and kind. 
Will highly recommend.

- Margaret B - 
Hinsdale, IL to Holland, MI

P
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the DuPage Real Producers community!

ATTORNEYS

Camden Law 

Office LLC

(630) 789-5896

CamdenLawOffice.com

Fry Law Group LLC

(630) 563-5383

FryLawGroup.com

Law Office of 

Scott A. Brower

(630) 753-0008

BrowerLawOffice.com

Law Office of 

Stuart D. Polizzi

(708) 476-6852

StuartPolizziLaw.com

The David Frank 

Law Group

(773) 255-6499

The Kelly 

Law Firm, P.C.

(630) 660-4963

Kelly-LawFirm.com

Trivedi & Khan

(312) 612-7619

TrivediKhan.com

CARPET/DRAPERY/

UPHOLSTERY CLEANING

Bella Custom Cleaning

(708) 579-3182

Bella-Cleaning.com

Koshgarian Rug Cleaners

(630) 325-0243

KoshgarianRug

Cleaners.com

CLIENT AND 

REFERRAL GIFTS

Cutco Closing Gifts/

Cut Above Gifts

(312) 899-6085

CutAboveGifts.com

DESIGN

Blair Crown Design Inc

(847) 903-2128

BlairCrownDesign.com

EVENT PLANNING

Paper to Party

(847) 903-2148

PaperToParty.com

FASHION STYLING

tristinstyling, Inc

(312) 291-4480

tristinstyling.com

FLOORING

Central Tile and Carpet

(630) 754-7877

Great Western Flooring

(630) 357-3331

GreatWestern

Flooring.com

HEATING & COOLING

ComforTemp

(630) 537-8367

MyComforTemp.com

HOME INSPECTION

Castle Home Inspection

(630) 462-1050

CastleInspectors.com

Elite Inspections Inc

(224) 410-6004

InspectElite.com

HomeTeam Inspection Service

(630) 200-3952

HomeTeam.com/DuPage

White Glove 

Building Inspections

(630) 428-4555

WhiteGloveInspections.com

HOME WARRANTY

Achosa Home Warranty

(630) 986-2232

AchosaHW.com

INSURANCE

Goosehead Insurance 

Boggs Agency

(630) 365-7248

Goosehead.com

Nick Pitzer 

State Farm Agency

(630) 321-8900

PitzerInsurance.com

LIGHTING & HOME 

FURNISHINGS

Hortons Home Lighting

(708) 352-2110

HortonsHome.com

MOLD REMEDIATION

Above Board Indoor 

Environmental

(630) 973-6099

Aboveboard.Solutions

MORTGAGE / LENDER

Caliber Home Loans  

Bill Pendley

(630) 330-5626

CrossCountry Mortgage 

Kirk Taylor

(312) 919-0373

LuckyTaylorLoans.com

First Centennial Mortgage

(847) 343-0563

AlannaSeebauer.com

Guaranteed Rate 

Dan Rock

(630) 364-7509

rate.com/drock

HomeTown 

Lenders, Inc.

(708) 478-3094 x128

HTLMokena.com

Loan Depot

Pat Cannone

(630) 965-8138

LoanDepot.com/

PCannone

MOVING & STORAGE

Boerman Moving 

& Storage

(630) 972-1000

boerman.com

Prager Moving 

& Storage

(630) 276-1200

PragerMoving.com

PAINTER

McMaster Painting 

& Decorating, Inc.

(773) 268-2050

McMasterPainting.com

PEST SOLUTIONS

Rose Pest Solutions

1-800-GOT-PESTS?

RosePestControl.com

PHOTOGRAPHY

ABiV Photography

(708) 247-7031

ABiVphotography.org

PRINTING, DIRECT 

MAIL SERVICES

InfoCard Marketing

(630) 548-2650

InfoCardMarketing.com

RADON MITIGATION

DuPage Radon 

Contractors

(630) 836-1918

DuPageRadon.com

REAL ESTATE VIDEO & 

PHOTOGRAPHY

KDE Photography Inc.

(630) 244-9959

KDEphotography.com

STAGING

Chicagoland 

Home Staging

(815) 577-2233

Chicagoland

HomeStaging.com

Phoenix Rising 

Home Staging

(773) 433-3888

ChicagoStaging.com

Sizzle Home Staging

(847) 212-3352

SizzleHomeStaging.com

TITLE INSURANCE

Chicago Title 

Insurance Company

(224) 242-6848

ctic.com

VIDEOGRAPHER

Visual FilmWorks

Travis Heberling

(872) 356-8135

VisualFilmWorks.com
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Approximately two years ago, my wife and I were 
wrestling with the decision to acquire ownership of 
the DuPage Real Producers platform. Looking back 
over the past twenty-four months, I’m so grateful 
we sought the counsel of people close to us who 
steered us in that direction. It’s been hard work, 
but the blessings we’ve received paired with the 
personal growth we’ve experienced, have far out-
weighed the cost.

Something I learned is that one does not jump into 
a new organization with instant credibility. Maybe I 
was naive at the time (or just flat-out arrogant), but 
I thought people would view what we accomplished 
in Chicago and instantaneously transfer that suc-
cess to DuPage. Little did I know, the uncharted 
territory I was about to embark upon. I believe I can 
speak on behalf of our entire team that I’m glad we 
chose to go down that road!

Dan Rock
Branch Manager
SVP of Mortgage Lending
TOP 1% MORTGAGE ORIGINATOR SINCE 2012
      DRock@Rate.com
      Rate.com/DRock
      O: (630) 364-7509 C: (630) 688-5592  F: (773) 328-1698
536 Pennsylvania Ave., Glen Ellyn, IL 60137 NMLS ID: 194424

Guaranteed Rate Inc.; NMLS #2611; For licensing information visit nmlsconsumeraccess.org. Equal Housing Lender. Conditions may apply • Dan Rock NMLS ID: 194424

*1

Applicant subject to credit and underwriting approval. Not all applicants will be approved for financing. Receipt of application does not represent an approval for financing or interest rate guarantee.
Restrictions may apply, contact Guaranteed Rate for current rates and for more information. *According to Mortgage Executive Magazine and Scotsman Guide.

MORTGAGE MADE SIMPLE, SO YOU HAVE
MORE TIME TO MAKE MEMORIES.

26 YEARS 
OF EXPERIENCE

IN-HOUSE PROCESSING,
UNDERWRITING AND CLOSING.

TOP 1% OF ALL LOAN OFFICERS NATIONWIDE
WITH OVER $140 MILLION FUNDED IN 2020*

@danrockmortgage
@therockteamglenellyn

publisher’s note

YEAR ANNIVERSARY!

ALICE

PARTNER SPOTLIGHT
Fry Law Group

CELEBRATING LEADERS
Paul Baker

REALTOR® ON THE RISE
Stephanie Albanese

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

J A N U A R Y  2 0 2 0

CHIN

KammesLance 

F E B R U A R Y  2 0 2 0

D U PA G E

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

PARTNER SPOTLIGHT
CASTLE HOME INSPECTION

REALTOR® ON THE RISE
JILL GIORNO

REALTOR® FEATURE
KELLY BITTO

BergerKris 

PARTNER SPOTLIGHT
CHICAGOLAND HOME STAGING

ALL IN THE FAMILY
RAY & DAWNA WATSON

REALTOR® FEATURE
BRIDGET SALELA M A R C H  2 0 2 0

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

Matt 
McCollum

A P R I L  2 0 2 0

PARTNER SPOTLIGHT
PAUL GARVER, HAWBECKER & GARVER

ALL IN THE FAMILY
PATTI & CHASE MICHELS

REALTOR® FEATURE
CARMEN POPLAWSKI

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

LISA
BAIRD & WARNER 

REAL ESTATE

BYRNE

D U PA G E

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

PARTNER SPOTLIGHT
BOERMAN MOVING AND STORAGE

REALTOR® ON THE RISE
PAM FORSBERG - J.W. REEDY REAL ESTATE

REALTOR® FEATURE
CARRIE DORN - BAIRD & WARNER REAL ESTATE

M A Y  2 0 2 0 T H E  S H E LT E R - A T - H O M E  E X P E R I E N C E J U N E  2 0 2 0

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

SPECIAL ISSUE

COURTNEY
B O H N E N  S TA C H

COUNTY LINE PROPERTIES

D U PA G E

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

J U L Y  2 0 2 0

PARTNER SPOTLIGHT

JBI STAGING

CELEBRATING LEADERS

BRIAN KWILOSZ
EXIT REAL ESTATE PARTNERS

REALTOR® FEATURE

JOSIE MORRISON
RE/MAX ACTION

J A N U A R Y  2 0 2 1

COLDWELL 

BANKER REALTY 

WEST DUPAGE

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

TRACY 
TRAN

TRACY 
TRAN

PARTNER SPOTLIGHT

RYAN HORVATH

CHICAGO TITLE

REALTOR® FEATURE

KIM SCOTT

BAIRD & WARNER REAL ESTATE

CELEBRATING LEADERS

JIM BARCELONA

@PROPERTIES

RISING STAR

MEREDITH VAN SYCKLE

BERKSHIRE HATHAWAY HOMESERVICES CHICAGO

A U G U S T  2 0 2 0

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

PARTNER SPOTLIGHT

DE-CLUTTER BOX ORGANIZING & 
REDESIGN STAGING

ALL IN THE FAMILY

DIANA & CHUCK IVAS
BERKSHIRE HATHAWAY 

HOMESERVICES

REALTOR® FEATURE

CARL CHO
SOUTHWESTERN REAL ESTATE

TOM
M A K I N N E Y  J R .

@PROPERTIES

D U PA G E

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

S E P T E M B E R  2 0 2 0

JEFF
S TA I N E R

RE/MAX ACTION

PARTNER SPOTLIGHT

WHITE GLOVE 
BUILDING INSPECTIONS

CELEBRATING LEADERS

CARYN PRALL & 
PETE ECONOMOS
KELLER WILLIAMS

REALTOR® FEATURE

JANET MARINIS
@PROPERTIES

O C T O B E R  2 0 2 0

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

PARTNER SPOTLIGHT
THE KATRIS LAW GROUP

RISING STAR
SANG HAN
PLATINUM PARTNERS REALTORS

REALTOR® FEATURE
LISA STOVER
PRESTO REAL ESTATE SERVICES

MIKE
MUISENGA
BERKSHIRE HATHAWAY 

HOME SERVICES

D U PA G E

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

N O V E M B E R  2 0 2 0

PARTNER SPOTLIGHT
HOME WARRANTY OF AMERICA

REALTOR® FEATURE
SHEENA BAKER
CARMARC REALTY GROUP

RISING STAR
JOE PIRAINO
BAIRD & WARNER

DUPAGE PHILANTHROPY
SHELTER FOR ALL

LARYSA
DOMINO
@properties

PARTNER SPOTLIGHT

LAW OFFICES OF 

SCOTT A. BROWER

REALTOR® FEATURE

DIPALI PATEL
KELLER WILLIAMS REALTY INFINITY

RISING STARS

JENNIFER & SCOTT SLOWN
RE/MAX PROFESSIONALS SELECT

ALL IN THE FAMILY

DEBBIE PAWLOWICZ
DPG REAL ESTATE

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

PATTY 
WARDLOW
KELLER WILLIAMS 

EXPERIENCE REALTY

D E C E M B E R  2 0 2 0 F E B R U A R Y  2 0 2 1

D U PA G E

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

Kathy & 
Brian 

Quaid
KELLER WILLIAMS PREMIERE PROPERTIES

REALTOR® FEATURES

MEGAN & TOM MCCLEARY

BERKSHIRE HATHAWAY HOMESERVICES

CARRIE & CRAIG FOLEY

JOHN GREENE REALTOR

PARTNER SPOTLIGHT

JINA BOERMAN

ACHOSA HOME WARRANTY

SPECIAL 
POWER 

COUPLES 
ISSUE

PARTNER SPOTLIGHT

TRACIE RASMUSSEN 

BLUESTONE ADVISORS

REALTOR® FEATURE

MATT PITTMAN

ON THE RISE

SHELLEY 

BRZOZOWSKI-O’GRADY

PLATINUM PEOPLE PERSON

Diane

M A R C H  2 0 2 1

D U PA G E

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

Coyle

A P R I L  2 0 2 1

PARTNER SPOTLIGHT

CAMDEN LAW OFFICE, LLC

REALTOR® FEATURES

LEE ERNST

SAMANTHA BAUMAN

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

EMBRACING CHANGE:  

THE KEY TO SUCCESS 

BILL
WHITE

M A Y  2 0 2 1

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

FEATURING 

MOTHER-
DAUGHTER/
SON TEAMS

PARTNER  
SPOTLIGHT
HOMETEAM 
INSPECTION 

SERVICE

J U N E  2 0 2 1

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

GAIL 
NIERMEYER

REALTOR®  
FEATURE:

KRIS MARANDA

ON THE RISE:
COURTNEY  

MONACO

PARTNER 
 SPOTLIGHT: 

LAW OFFICE OF 
 STUART D. POLIZZI LLCDoing Good In  

Her Neighborhood

REALTOR® FEATURE:

MICHELE MARKS

ON THE RISE: 

EMILY KACZMAREK

PARTNER SPOTLIGHT: 

JOHN ROT 

HORTONS HOME LIGHTING

N O V E M B E R  2 0 2 1

D U PA G E

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

ALEXA MIMI
WAGNER
REALTOR® Reboot

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

S E P T E M B E R  2 0 2 1

REALTOR® FEATURES:

LAURA BRUNO

DENEEN RUFFOLO

ON THE RISE: 

BILL GHIGHI

PARTNER SPOTLIGHT: 

CHICAGOLAND HOME STAGING

Kim 
F I N D I N G  H E R  PA S S I O N

DALASKEY

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

O C T O B E R  2 0 2 1

REALTOR® FEATURES:

LORI JOHANNESON

TREVOR PAULING

ON THE RISE: 

CARELYS PADRÓN HEPBURN

PARTNER SPOTLIGHT: 

JANELLE IACCINO

ROSE PEST SOLUTIONS

MAKING A DIFFERENCE:

FAMILIES HELPING FAMILIES  KimMoustis
Rightsizing Real Estate for Seniors D E C E M B E R  2 0 2 1

REALTOR® FEATURES:

EVA BURNS

LISA KOONCE

PARTNER SPOTLIGHT:

KATHERIN FRANKOVIC 
KDE Photography Inc.

MAKING A DIFFERENCE:

COMMUNITY ADULT DAY CENTER

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

NATALIE
WEBER
BUILDING A CAREER 
ONE STEP AT A TIME J A N U A R Y  2 0 2 2

michael
LaFido
FORMER FOOTBALL COACH 
TURNED REAL ESTATE COACH

D U PA G E

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

WINTER EVENT
Santo Cielo

Wednesday, February 16th 
at 10 AM 

Details on page 44

AGENT FEATURES:

JILL AND ROBERT PETRANEK

CATHY LITOBORSKI

PARTNER SPOTLIGHT: 

LAW OFFICE OF SCOTT A. BROWER

AGENT FEATURES:

JULIE MARA

SHANE HALLEMAN

PARTNER SPOTLIGHT: 

TONY PERRI SR.

HOMETOWN LENDERS, INC.

F E B R U A R Y  2 0 2 2

WINTER EVENT
Santo Cielo

Wednesday, February 16th 
at 10 AM 

Details on page 14

D U PA G E

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

WRITING THE BOOK ON 
CUSTOMER SERVICE

GandhiMala SarahLeonard
BENDING BACKWARDS 

FOR CLIENTS

M A R C H  2 0 2 2

AGENT FEATURE:

SLAV POLINSKI

ON THE RISE:

BRANDON BLANKENSHIP

PARTNER SPOTLIGHT: 

VANESSA CICI FRY 

FRY GROUP, LLC

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

Winter Event Photos
See Page 40

REALTOR®  
FEATURES:

SHANON TULLY

WALT BURRELL

PARTNER  

SPOTLIGHT:  

PRAGER MOVING  

& STORAGE CO.

J U L Y  2 0 2 1

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

BLENDING AND SHARING—
THE SECRET SAUCE OF A 

POWERHOUSE TEAM

WENDY & MARK

PAWLAK

A U G U S T  2 0 2 1

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

Nathan 
Stillwell

A HOME RUN HOME SELLER

REALTOR® FEATURE:

JOAN WAYMAN

ON THE RISE: 

CHRIS NAVA

PARTNER SPOTLIGHT: 

THE DECLUTTER BOX 

MAKING A DIFFERENCE: 

THE LEGACY RANCH

A U G U S T  2 0 2 2

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

AGENT FEATURES:
TRACY DRISCOLL  
AND DIANE CRISP

ROB BRANNIGAN

ON THE RISE: 
JACK BRENNAN 

PARTNER SPOTLIGHT: 
ABiV PHOTOGRAPHY

ANDERSON
The Rewards of Taking Risks

TRACY

SPRING EVENT 
Topgolf Naperville

Thursday, June 2nd at 2 PM

Details on page 20

J U N E  2 0 2 2

AGENT FEATURES:

KAROLINE WHITTAKER  

& TRISHA PELHANK

DOUG MACARTNEY

SABRINA GLOVER

PARTNER SPOTLIGHT: 

BOERMAN MOVING 

& STORAGE

McCURRY
MIKE
FORMER FOOTBALL PRO 
TACKLES REAL ESTATE

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

J U L Y  2 0 2 2

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

AGENT FEATURES:
STEPHANIE 
PELLEGRINO

JENNIFER ANTELIZ

PARTNER SPOTLIGHT: 
CHICAGO TITLE

SHAH
LINA
HOUSES ARE THIS 
ENGLISH GIRL’S 
BEST FRIEND

Spring Event Photos
See Page 46

AGENT FEATURES:

DANIELLE PROCOPIO

SAMAR CHUNG 

LAUREN SODERSTROM

PARTNER SPOTLIGHT: 

WOYTEK NIEMIEC

ELITE INSPECTIONS INC.

FALL EVENT 
McGrath Lexus of Westmont

Thursday, October 20th 

5PM-8PM

Details on page 14

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

S E P T E M B E R  2 0 2 2

FAMILY OF REALTORS® CONTINUE 

MULTI-GENERATIONAL PASSION

BANKS
Cindy, Tony, and Katy

STANDINGS
TOP 100 TOP 100

STANDINGS
O C T O B E R  2 0 2 2

FALL EVENT 
McGrath Lexus of Westmont

Thursday, October 20th 

5PM-8PM

Details on page 46

AGENT FEATURES:

STEVE HASSELBECK

MICHELLE VYKRUTA 

COMMERCIAL AGENT:

KEVIN ROCIO

PARTNER SPOTLIGHT: 

BILL PENDLEY

CALIBER HOME LOANS

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

THE JOSIE 
MORRISON TEAM

Maneuvering Life’s 
Changes to  Find Growth

AGENT FEATURE:

KEITH McMAHON

ON THE RISE:

SARAH ELPAYAA

PARTNER SPOTLIGHT: 

THE KELLY LAW FIRM, P.C.

N O V E M B E R  2 0 2 2

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

TOP 100
STANDINGS

THE

It Takes a Ville to Build a Great Team

VVIILLLLEETEAM

D E C E M B E R  2 0 2 2

TOP 100
STANDINGS

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

CARRIE MORRIS  
& RENEE HUGHES
Potential Rivals Turned Potent Partners

AGENT FEATURE: 

CAITLIN MCLAIN

 

ALL IN THE FAMILY:

HOMES BY JONES TEAM

PARTNER SPOTLIGHT: 

LAW OFFICE OF  

STUART D. POLIZZI

FALL EVENT:

PHOTOS ON PAGE 38

AGENT FEATURE:

CHRIS HOCHSTEDT

JOANNA MATTHIES

ON THE RISE:

FRAN GLATFELTER

PARTNER SPOTLIGHT: 

KEVIN BOGGS

GOOSEHEAD INSURANCE

MAKING A DIFFERENCE: 

BERNIE’S BOOK BANK
A P R I L  2 0 2 2

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

D U PA G E

J Maggio
Former Trader Swaps 

Commodities for Properties
Former Trader Swaps 

Commodities for Properties

J Maggio

M A Y  2 0 2 2

AGENT FEATURE:

JEN CAVANAUGH

ON THE RISE:

RISHAWN BOONE

PARTNER SPOTLIGHT: 

CAROL FISHER

WHITE GLOVE BUILDING INSPECTIONS, INC.

D U PA G E

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

BakerSheena
SUCCESSFUL LIFE, POSITIVE IMPACT

SPRING EVENT 
Topgolf Naperville

Thursday, June 2nd at 2 PM

Details on page 20

We hope to see you all at our winter event next 
month at Santo Cielo in Naperville on Wednesday, 
February 8th at 10 AM (details can be found on 
page 42). We had such good feedback last year 
that we will be doing a similar format this year 
with a social following the educational panel. Save 
the date and I’m looking forward to reconnecting 

with everyone on February 8th!

Andy Burton
Publisher
andy.burton@

RealProducersMag.com

@DuPageRealProducers

facebook.com/DuPageRealProducers

33



10 • January 2023 DuPage Real Producers • 11@realproducers realproducersmag.com

L i k e  F a t h e r ,  L i k e  S o n

agent feature
By Lauren Young 

Photos by KDE Photography

Of all the influencers in the life of Adam Stary, 
his parents are at the top of the list. Adam’s dad, 
especially, has remained his ideal example.

“My dad has always been my biggest fan, and is 
someone I talk to every morning before I start 
my day,” says Adam. “I’m constantly striving to 
be as good a father to my two kids as he was to 
me. I truly couldn’t have had a better childhood 
or had two more supportive parents.”

After high school, Adam realized that college, and continuing to learn 
in a classroom setting, was not his intended path to success. He pre-
ferred to learn on the job.

“I still remember sitting at the kitchen table with my parents when 
I was eighteen, and they had circled a couple of job options for me,” 
Adam recollects. “One of them said, ‘You talk a lot, why don’t you try 
sales?’ and pointed to a car dealer that was hiring.” 

“I only picked car sales because I couldn’t get licensed to sell real 
estate, like my parents, until 
I was twenty-one,” he says. 
“It wasn’t my first choice, 
but it was where my love for 
sales began.”

After a few years of earning 
his sales stripes, Adam finally 
transitioned into real estate. 
Over his sixteen-year career, 
he’s worked with Coldwell 
Banker, RE/MAX, and john 
greene REALTOR®. In the 
beginning, being one of the 
youngest agents in the area, he 
faced an uphill battle to build 
his network and business.

“I was young and looked 
young, so it was harder for 
some people to take me 
seriously,” Adam says. “I was 
going up against established 
agents who had been in the 
business for years, so trying to 
prove myself in this industry 
was challenging. I knew I had 
to work harder, and I did.” 

STARYADAM

“I was always very competitive by 
nature,” he adds. “Between playing 

sports and competing in trapshoot-
ing and my parents’ influence, it 
created the agent I am today.” 

Last year, Adam went into 
business for himself, opening 
an eXp Realty office with his 
wife, Nikki, in Yorkville.

“Working side-by-side 
with my wife has been 

amazing,” he says. “It’s 
the best decision I’ve ever 

made. I get to spend every 
minute with my best friend. She 

is the yin to my yang: we are each 
strong where the other is not.”

“Watching my team grow and seeing 
their accomplishments is incredibly 
rewarding,” Adam adds. “Their success 
is my success. We’ve built an atmosphere 
where it’s fun to come to work every day 
with this group of amazing people that 
feel like family. I feel blessed.”

Adam with his wife, Nikki, and their two children.
Photo Credit: Jessica Thompson

Adam with his 
team (Nikki Stary, 
Brittany Perez, 
Crystal Velazquez, 
Dave Coppes, 
John Fitzgerald, 
Eric Mavec, and 
Jonathan Jochum)
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KEVIN CAMDEN | (630) 789-5896
kevin@camdenlawoffice.com | www.camdenlawoffice.com

Aside from Nikki and his par-
ents, Adam also credits his men-
tor, Steve Malik, for contributing 
to his next-level success. 

“When I first met Steve, he was 
selling 150 homes and I was sell-
ing thirty to forty,” says Adam. 
“He taught me how to run a real 
estate business at a higher level. 
He also connected me to the Mike 
Ferry Organization where I met 
Steve Powers. Powers has been 
there by my side, helping me 
every step of the way, and I can’t 
thank him enough for all he has 
done for me. He has been one of 
the single biggest contributors to 
my success. I can’t stress enough 
how being involved in some type 
of coaching organization is so 
influential in any agent’s growth.”

When Adam is not managing his 
real estate business, he gives back 
to his community through orga-
nizations like Feed My Starving 
Children, CASA (Court Appointed 
Special Advocates), and St. Jude’s 
Children’s Research Hospital. He 

also prioritizes family time, 
attending the sports events of 
his children, Joey (9) and Ava 
(7). The family also retreats 
to their farm in central Illinois 
when they want some down-
time together.

“It’s become our happy place 
where we ride four-wheelers, 
go fishing, hunting, swimming, 
hiking, and connect with nature,” 
says Adam. “It’s truly a place to 
unplug and get away from the 
hustle and bustle of everyday 
life. Some of the best memories 
we have were made there.” 

Reflecting on his chosen lifestyle, valuing family and 
personal time, Adam knows that not everyone measures 
success the same way. Through real estate, he’s found 
his perfect definition of success: personal freedom.

“My dad used to say that they can’t ever take your 
license away,” Adam says. “Some people get fired from a 
job, but when you work for yourself, no one can tell you 
what you can and can’t do.” 

“Real estate allows me the ability to enjoy all the things 
I love in this world,” he says. “It’s what I was put on 
this earth to do.”

“Watching my 

team grow and 

seeing their 

accomplishments  

is incredibly 

rewarding.  

Their success is  

my success.”
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*Some loan applica�ons are not suited for digital delivery of 
asset, income, employment and other documenta�on required 
for loan approval. Caliber Home Loans, Inc., 1525 S. Beltline Rd. 
Coppell, TX 75019 (NMLS #15622). 1-800-401-6587. Copyright © 
2018. All Rights Reserved. Equal Housing Lender. For real estate 

and lending professionals only and not for distribu�on to consumers. This 
communica�on may contain informa�on that is privileged, confiden�al, legally 
privileged, and/or  exempt from disclosure under applicable law. Distribu�on to 
the general public is prohibited. (18910_NC). 

Top 1% Loan Originator 2020 & 2021

Scotsman Guide Top Originators
List 2020 & 2021

Circle of Excellence 2020

Bill Pendley
Loan Consultant | NMLS# 211969
1431 Opus Place, Suite 135
Downer's Grove, IL 60515
630.330.5626
Bill.Pendley@CaliberHomeLoans.com

Cheers To The New Year!Cheers To The New Year!

The Fry Group, LLC

Vanessa Cici Fry, Attorney at Law
Residential & Commercial Real Estate Law

ONE LINCOLN CENTER
18W140 Butterfield Road, Suite 1100  |  Oak Brook Terrace, IL 60181

Phone 630-563-5383  |  Fax 630-629-9767
vanessa@frylawgroup.com

CALL US TODAY!
630-537-8367

info@mycomfortemp.com | mycomfortemp.com

Your Local Heating and Cooling Experts
in Lemont, IL, and Surrounding Areas

WE'RE COMFORT'S BEST FRIEND!
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THE ROCK THEY 
CAN LEAN ON

partner spotlight
By Lauren Young

Photos by AbiV Photography

Over his nearly three decades in the mortgage 
industry, Dan Rock can identify a number of the 
influences on his success, but namely, it was his 
competitive, sports background, and the mentor-
ship of a few key advisers (that include two other 
Dans, ironically) early in his career. 

Growing up in Wheaton, Dan was active in 
soccer, baseball, and wrestling. His athletic 
pursuits allowed him to practice perseverance 
through setbacks, or what he calls “pushing 
through challenges when you don’t want to.” He 
also practiced for a career in finance, enjoying 
calculating interest on certificates of deposit he 
acquired as a kid. Upon graduating from Indiana 
University, Dan entered the mortgage industry, 
thanks to his early mentors.

“After talking to one of my key mentors, Dan 
Sears, I joined his mortgage company in 1995 
and worked there for a decade,” says Dan. “Next, 
I moved to BancGroup Mortgage to collaborate 
with two other influential people: Jeff Slater and 
Dan Rogers. I have had so many great mentors 
over the years, but these three had the greatest 
influence on how I do business today.” 
 

WITH GUARANTEED RATE
ROCKROCK
DANDAN
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done correctly or if a loan will  
close on time,” he adds. “If we  
make our REALTORS® look 
good, we’ve done our job.”
 
When Dan is not managing his 
business, you will find him in 
Madison visiting his daughter, 
Mikaela, and attending the 
University of Wisconsin foot-
ball games. His son, Jake, plays 
junior hockey for the New Jersey 
87s, so Dan makes frequent trips 
to ice rinks around the country 
to watch his son play. When his 
kids are home for the summer or 
holidays, the family enjoys golf-
ing, working out, playing board 
games, and vacationing together.
 
“I love this industry because it 
allows me to live a successful 
life,” says Dan. “To me, that 
means being able to make a 
great living while spending time 
with those I love.”

To get Dan and The Rock Team 
to be the rock you can lean on 
and to learn more about their 
services, visit their website  
www.rate.com/drock or call 
630-688-5592.

Because Dan knows the area well, he decided 
to focus on Wheaton, Glen Ellyn, and the 
surrounding suburbs upon opening his own 
Guaranteed Rate office in 2018 where he serves 
as the senior vice president and branch man-
ager. The Rock Team processes all loans out of 
their Glen Ellyn location, and has a strong repu-
tation among real estate pros in the community.
 
“I am lucky to be friends with so many great 
local REALTORS® and attorneys,” says Dan. 
“Everyone on The Rock Team is motivated to 
make sure our customers are happy with the 
lending process. We focus on educating our 
customers and keeping them well-informed—
from pre-approval to closing and beyond.” 
 
One of the foundational mindsets he learned 
from his mentors is to always put customers 
first by always doing what is right for them. 
That means chasing fairness and trust, not 
revenues or profits.
 
“Honesty and integrity may seem basic,” notes 
Dan. “But we have seen so many people in 
bad situations where we 
needed to step in to coun-
sel, educate, and guide 
them to the best outcome.”
 
“Our team strives to 
always deliver on what we 
say we will do: close loans quickly and effi-
ciently while being advocates for the customer 
through the whole process,” states Dan.
 
Because the mortgage loan industry is so 
dynamic, no year is the same. Each market sea-
son brings unique challenges and rewards. This 
reality keeps Dan and his team on their toes, 
constantly evolving with the changing market 
and customer expectations.
 
“Compared to what it was twenty-seven years 
ago, when I started in the business, the mort-
gage process is almost unrecognizable today,” 
explains Dan. “The changes require us to 
always stay educated on new products, guide-
lines, and trends in the market.” 
 
“Our up-to-date knowledge allows our team 
to help REALTORS® do more business while 
never having to worry if that pre-approval was 

IF WE MAKE OUR REALTORS® LOOK 
GOOD, WE’VE DONE OUR JOB.

Dan with one of his team members, John Gorey.
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Q: How does tristinstyling obtain the latest exclusive 
luxury items first every time?

A: We have access to the hottest items before they become available 
to the general public through the relationships I've cultivated within the 
world's leading luxury retailers throughout my 20+ years in the styling 
industry. We are able to generate and maintain these connections 
partly through the combined spending power of all our clientele.

Q: How can hiring tristinstyling save people money?

A: Clients love us for our ability to create new outfits by using pieces 
from their current wardrobe, combined with high end investment 
pieces, or fabulous inexpensive pieces to make a great outfit. While 
some stylists might find it challenging to work within a budget, I find it 
to be a lot of fun. I love to show clients how to find amazing pieces at 
unbelievable price points!

Q: Why do people need tristinstyling when so many 
retailers offer styling services for free?

A: While styling services in retail stores are nice to have access to, 
customers are limited to shopping only in that one store. Clients who 
want to create a cohesive wardrobe that is unique to their personal 
style choose to hire us for personal shopping audits because they 
benefit from learning how to expand their own wardrobe by shopping 
all the current trends available from all retailers.

CONTACT
TRISTINSTYLING INC.

208 N GREEN ST.

CHICAGO, IL 60607

TRISTINSTYLING.COM

LET’S GET SOCIAL

S E R V I N G  C H I C A G O  &  S U B U R B S

Kevin McVicker, Owner
GET A QUOTE      773-268-2050
info@mcmasterpainting.com
www.mcmasterpainting.com

$

T h e  R i g h t  C o l o r  M a k e s  
A l l  T h e  D i f f e r e n c e

T h e  R i g h t  C o l o r  M a k e s  
A l l  T h e  D i f f e r e n c e

CALL TO SCHEDULE

630-960-9422 

20% SALE
on our carpet,

upholstery drapery and
tile cleaning services

We can help clean up
the mess before

you list.

To find all our services, go to
www.bella-cleaning.com

PKELLY@KELLY-LAWFIRM.COM | 630.660.4963 | KELLY-LAWFIRM.COM

PATRICK KELLY
111 E. JEFFERSON AVE., SUITE 103

NAPERVILLE, IL 60540

HANDLING CLOSINGS
IN ALL CHICAGOLAND
COUNTIES.

LOCATED IN THE HEART OF DOWNTOWN NAPERVILLE.
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Much of your job as a REALTOR® is to 
lead your clients through negotiations, 
whether they are buying or selling a 
home. Negotiations in real estate can 
differ from those outside the industry 
because as an agent, you often nego-
tiate on behalf of your clients, and the 
nature of the transaction is personal 
for buyers and sellers alike. 
 
To help your clients negotiate and 
close the deal, regardless of the real 
estate climate, keep these three nego-
tiation practices in your back pocket. 
 
Set realistic expectations for  

buyers and sellers

Clients who work with a REALTOR® 
have an advantage because they are 

partnered with someone who is 
deeply familiar with their local 
real estate market. As the expert 
in your city, town, and region, you 
can provide insights to your cli-
ents about the types of homes and 
properties in the area, average 
home prices, how quickly inven-
tory is moving, and more. 
 
This information is important 
because it allows you to set realis-
tic expectations and establish trust 
with your clients. For example, 
if a seller’s home is priced at the 
top of the market, you can prepare 
them for a lower-than-expected 
offer, and as negotiations unfold, 
you can remind them to account 

for closing costs as well as the cost of 
inspection items when countering.
 
When representing buyers, make  

market value your starting point 

While a seller’s asking price will give 
you an idea of their expectations, craft-
ing an offer based on market value can 
be a smarter strategy because, in a hot 
market, homes may be selling above 
list price, while in a slower market, 
they may be selling for under list price. 
With this in mind, use your knowledge 
about local market supply and demand, 
data about comparable homes, and 
what has been happening in the market 
over the past thirty, sixty, or ninety 
days to help your buyers craft an offer 
based on market value. 
 

business 
article

By Kate Sax

As a REALTOR®, your aim is to help 
your clients get negotiations started. 
Use market value to find a number, 
then craft an offer that you think is 
slightly below the minimum the seller 
is willing to accept. Doing so allows 
the seller to either accept the offer or 
counter, which will start the negotia-
tions. Landing on the right number is 
important because if the initial offer is 
too low, buyers may take themselves 
out of the negotiations altogether. 
 
Always start negotiations with  

a phone conversation

It may seem quicker and easier to 
start negotiations by email or text 
message, but if you don’t start with 
a direct connection, you’ll miss the 

opportunity to truly understand 
what is important to the buyers or 
sellers, as well as the opportunity to 
lay the foundation for good negotia-
tions. A phone conversation allows 
you to explore topics and discover 
concerns, such as if the buyer needs 
a contingency or if the sellers have 
preferred terms. Another example of 
the benefit of picking up the phone: it 
allows a buyer’s agent the chance to 
ask direct questions which may elicit 
more insightful responses about the 
seller’s expectations, and that will 
help them shape the offer. 
 
These are three of the most tried-
and-true negotiation strategies that 
the REALTORS® with the Mainstreet 

Organization of REALTORS® have 
found successful. We hope you do too.

About the Author

Kate Sax is a graduate of Illinois 
State University and has been a staff 
member of Mainstreet since 2003. 
Kate provides strategic management 
of many departments; including 
education, commercial and global 
services, professional and ethical 
practices, YPN and senior services, 
and member outreach departments. 
She develops and executes programs 
and services related to the mission of 
the organization. Overall, Kate just 
helps REALTORS® succeed in their 
business through an integral lens of 
education and professionalism.

THREE TIPS FOR 

BETTER REAL ESTATE 

NEGOTIATIONS
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Scott Brower
608 S Washington St, Ste 311

Naperville, IL 60540

630-753-0008
browerlawo�ce.com

Home Closings Should Be Easy.
Brower Law Has the Experience You Can Trust.

Our streamlined process keeps your listings moving:

SIZZLE HOME STAGING
VACANT STAGING MADE EASY

CELEBRATING
20 Years
OF STAGING

Call Us Today To
Discuss Your Project:

847-212-3352

EMAIL the property address with available photos/floor plans to "contact@sizzlehomestaging.com"
Receive a proposal within 24 hours.
Don't have the listing yet? No worries, we are discreet & can provide quotes for listing presentations
Client / Agent returns the contract & installation is scheduled. Sizzle coordinates any building requirements

Insured | Professional Crew | Efficient | Responsive | Flexible

Our streamlined process keeps your listings moving:

SIZZLE HOME STAGING
VACANT STAGING MADE EASY

Celebrating Our
20 Year Anniversary

Call Us Today To
Discuss Your Project:

847-212-3352
Insured | Professional Crew

Efficient | Responsive 
Flexible

EMAIL the property address with available photos/floor plans to "contact@sizzlehomestaging.com"
Receive a proposal within 24 hours.
Don't have the listing yet? No worries, we are discreet & can provide quotes for listing presentations
Client / Agent returns the contract & installation is scheduled. Sizzle coordinates any building requirements

Our streamlined process keeps your listings moving:
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Michael and his team (from left to right: Paige Nolan, Director of Operations, Kyle Keck, REALTOR®, Michael Thornton, 
Team Lead & REALTOR®, Allison Borton, REALTOR®, and Lindsey Wyllys, Director of Marketing & Client Services.

Michael with his family.

“When I was growing up, I 
thought, ‘I’ll never do what Dad 
does,’” remembers REALTOR® 
Michael Thornton. “But that’s 
exactly what I’m doing today.”

Michael learned the ropes of real 
estate from his father, an accom-
plished REALTOR® in the Shelby 
Township area north of Detroit. 
While attending Michigan State 
University, to earn some money, 
Michael obtained his license and 
got some practical experience 
working for his dad. He says he 
had a lot of fun, but ultimately 
decided to move to Wheaton to 
take a full-time job at Kraft Foods. 

Roles in supply chain man-
agement and sales—calling on 

grocery chains like Albertsons, 
Jewel-Osco, Kroger, and others—
helped form Michael’s professional 
approach. But after several years, 
he decided to return to real estate 
to pursue investing and scratch the 
entrepreneurial itch he could no 
longer ignore.

“I partnered with a local investor on 
a flip in 2015 and later started buy-
ing rental properties myself,” says 
Michael. “I was doing this on the 
side. After much thought, I floated 
the idea to my wife of quitting my 
job to pursue real estate full-time on 
the brokerage side. Although invest-
ing was invigorating, it was working 
with buyers and sellers that excited 
me the most; I wanted to build a 
brokerage business.”

Michael’s wife, Taylor, supported 
his decision because she knew how 
passionate he was about the idea. 
Together, they built a two-year tran-
sition plan and started saving up for a 
business start-up fund.

“I used up every penny, but the Lord 
really blessed us,” says Michael. “I 
started to gain serious momentum just 
as resources started to dry up. The 
momentum has continued, which I’m 
beyond grateful for.”

“I’m entrepreneurial, I love people, 
and I am fascinated with identifying 
opportunities that will make something 
better or more valuable,” he adds. “My 
career in real estate has been the one 
in which all those things intersect—it 
allows me to do and be who I am.”

Michael didn’t stay a solopreneur for long. He quickly grew a 
strong team at his Glen Ellyn-based Compass office, starting 
with REALTOR® Kyle Keck. “Our clients absolutely love work-
ing with Kyle,” says Michael. “He’s smart, compassionate, and 
reliable. He knows how to educate clients so they feel equipped 
to make good decisions.”
 
REALTOR® Allison Borton serves the Wheaton market and is a 
strong negotiator, talented marketer, and Michael believes she 
is a rising star in the business. “She exemplifies what it means 
to be a team player: always there to pitch in to ensure clients 
are having a great experience,” says Michael.

Their director of marketing and client services is Lindsey Wyllys. 
She quarterbacks client touchpoints and events, social media, 
email marketing, and other channels. She is also a part-owner of 
Dwell Home Staging Co. “We’d be in trouble without Lindsey,” 
says Michael with a grin. “She’s really the CEO of the team.” 
 
Before Paige Nolan became the team’s director of operations, 
she was a client. Now, she manages compliance, paperwork, 
contracts, client checklists, and other tasks for the firm. “Paige 

has a positive attitude all the time—it lifts up 
everyone around her,” observes Michael.
 
“Overall, what I love about our team is that we 
provide a systematic experience so that clients 
can feel comfortable referring us,” says Michael. 
“They know that their loved one will experience 
the same care and attention they received. We’re 
also good at staying in touch through client events 
and other points throughout their [life] journeys.”
 
When Michael is not collaborating with his 
teammates to serve their clients, he priori-
tizes quality time with his wife and their five 
children: four boys and a baby girl. Playing golf 
is high on his list of favorite hobbies, as is wine 
tasting, coffee consumption, and collecting 
baseball cards with his sons. Michael consis-
tently looks for ways to give back to his local 
community, too. He supports his local church, 
Gospelife, and a few local charities including 
Outreach Community Ministries.
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Michael with his five children.

Though the definition of 
success has changed over 
the years for Michael, 
what’s remained consis-
tent is his appreciation 
for his connections with 
other people; his rela-
tionships with his clients 
and team members mean 
so much to him. 
 
“I especially love rem-
iniscing with clients 
long after our business 
partnership is com-
plete,” says Michael. “It’s 
gratifying to learn how 
much they appreciated 
our team’s support, 
especially when the 
transaction proved to be 
a stressful one.”

“What a blessing it is 
to walk alongside folks 
during these important 
life moments,” he adds. 
“Providing for my family 
in a way that’s life-giv-
ing, fun, challenging, and 
meaningful. Real estate 
checks all the boxes.”

Overall, what I love  

about our team is 

that we provide a systematic 

experience so that clients can 

feel comfortable referring us.”
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HIGHLY TRAINED AND EXPERIENCED ATTORNEYS
COMPLETELY DEDICATED TO THEIR CLIENTS

RESIDENTIAL & COMMERCIAL REAL ESTATE
BUSINESS TRANSACTIONS
COMMERCIAL LITIGATION

At Trivedi & Khan our attorneys and paralegals have years of experience 
helping individuals, families, investors, developers and business owners 

in every aspect of residential and commercial real estate.

Our attorneys will ensure that the client'sinterests are protected, will 
deftly move thenegotiation process along, and get to closing.

550 W. Washington Blvd.
Suite 201

Chicago, IL 60661
(312) 612-7619

300 North Martingale Rd.
Suite 725

Schaumburg, IL 60173
(224) 353-6346Mr. Kashyap V. Trivedi. Partner

www.TrivediKhan.com

 

 

Stand Out. Stay Top of Mind. Sell More.
InfoCard Marketing is a 'set 
and forget' monthly direct 
mail marketing program 
that features your headshot, 
contact info, and branding.

630.548.2650
hello@infocardmarketing.com
www.infocardmarketing.com 
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ARCHITECTURE ENTHUSIAST FINDS HER WAY INTO REAL ESTATE

agent feature
By Lauren Young 

Photos By KDE Photography

Oriana Van Someren has 
always called Chicago’s 
western suburbs home; she 
continues to live and work 
there as a real estate agent, 
and her husband, Adam, 
builds custom homes in the 
area. But architecture and 
design have been a part of 
her life for as long as she can 

Oriana Van Someren
remember, as her family has always 
been involved in some aspect of build-
ing or development.

“I grew up going to see Frank Lloyd 
Wright homes and museums with my 
dad on the weekends,” Oriana remem-
bers fondly. “Architecture, design, and 
decor have always interested me. I 
have a long-standing appreciation for 
traditional and modern architecture.” 

From the gilded mansions of Newport, 
Rhode Island, to Daniel Burnham’s 

architectural feats here in Chicago, 
Oriana explains she has always been in 
awe of the craftsmanship and creativ-
ity that goes into building a home that 
stands the test of time. 

An alumnus of Benet Academy High 
School and Loyola University in 
Chicago, Oriana continues to use the 
business knowledge she learned from 
her teachers, coaches, and mentors in 
her real estate career. She was classi-
cally trained in piano and at one time, 
considered a career in music. 

“I decided at the last second to not study 
music in college and went in another direc-
tion,” she explains. “I try to find more time 
to play [piano], though, because it’s a great 
stress reliever and helps me center myself.”

After college, Oriana worked in luxury 
retail as a brand representative, a training 
specialist, and then in management. She 
also oversaw sales and operations for a 
design-and-build landscape architecture 
firm that worked within the commercial, 
residential, and municipal sectors.

“I have worn many hats in the jobs I’ve 
held,” says Oriana. “And I have worked 
full-time, part-time, and been a stay-at-

home mom. But it wasn’t until I became a 
REALTOR® that I found my calling.”

Once she found herself in 
the “right time” situation, 

Oriana made the leap 
and obtained her real 

estate license. That 
was in February 
2018. Her back-
ground in sales 

training, partic-
ularly in luxury 
goods, allows 
her to provide 
clients with a 
trained eye  

for detail.

“I have always believed 
in the mantra ‘find a 
need and fill it’ in regard 

to creating a business,” 
Oriana shares. “It took me 

many years to find my path. 
I hemmed and hawed about get-

ting my license for a long time.”

It’s been five years since Oriana 
began selling real estate. In that 
time she has found it invaluable 
to surround herself with positive 
people and ideas, and to maintain 
a supportive environment. The 
easiest way to do so, she says, is to 
stick to the Golden Rule.

Photo credit: Sea Island Resort
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Barton Robertson, MIES
630-973-6099

barton@aboveboard.solutions
www.aboveboard.solutions

We'll work rapidly to remediate 
any problems in a home.

We'll work rapidly to remediate 
any problems in a home.

Mold Remediation      Attic Re-Fitting & Re-Insulation      Asbestos Abatement       Hoarder Clean Up

Above Board
Indoor
Environmental

Call Before You List!

loanDepot.com, LLC. NMLS# 174457
(www.nmlsconsumeraccess.org) Licensed by the IL
Department of Financial & Professional Regulation. For
licensing information, go to www.nmlsconsumeraccess.org
for more licensing information, please visit 
www.loandepot.com/licensing.

More Options  for
Larger Loan
Amounts

Features
• Loan amounts as high as $3,000,000

• Up to 90% loan-to-value under $1,500,000 (no mortgage insurance required)
• 30- Year fixed or 5/1 ARM and 10-Year Interest-Only with 40-Year Term options*

• 12- and 24-Month Bank Statement programs with P & L statements NOT required
• Faster funding times • Up to $1,000,000 cash out

• As little as 48 months' seasoning for foreclosure, short sale, or loan modification

CONTACT
ME TO
LEARN
MORE

Pat Cannone Loan Consultant NMLS #228900
(847) 504-0263 office • (630) 965-8138 cell
1033 Skokie Blvd. Ste. 430 • Northbrook, IL 60062
pcanneone@loanDepot.com • loanDepot.com/pccannone

We arrange but do not make loans. *40-year term, full amortizing mortgage loan where the payments for the first 10 years are 
interest-only and no Principal. The loan amortizes over the remaining 30 years. This information is not intended to be an 
indication of loan qualification, loan approval, or commitment to lend. Loans are subject to credit and property approval. 
Other Limitations apply. Rates, terms, and availability of programs are subject to change without notice (032822721754b)

Our Jumbo Loans may offer more loan options for
borrowers that don't fit the conventional mold.

“Be true to your word and you will earn your 
peers’ and clients’ respect,” she says. “Your 
reputation is the most important asset you hold. 
It all comes down to one thing: treat people with 
kindness and patience.”

Paying it forward is important to Oriana. Some 
of the ways she has given back to her com-
munity include the long time she spent as a 
board member for 360 Youth Services, and 

as a supporter and Thornhill 
Steering Committee member 
for the Morton Arboretum. 
Most recently, Oriana has been 
involved with a local organiza-
tion called Hope for Tanzania, 
through her parish, Saints Peter 
and Paul, to help build facilities 
and provide medical care for 
children in Tanzania, Africa.

When Oriana is not managing her 
real estate business at Compass, 
she spends time with her husband 
of twenty-two years, Adam, and 
their two sons, Will and Jake. 
The family adores their golden 
retriever, Ellie. They frequently 
head to Downtown Naperville 
to explore, eat at their favor-
ite restaurants, walk along the 
Riverwalk, and attend concerts in 
the park at Naper Settlement.

What Oriana loves most about 
being a REALTOR® is the free-
dom to do things her way and on 

her time, while also helping 
others—with the added 
bonus of seeing all the  
lovely architecture. 

“Every day is different,” she 
adds. “I like the surprises and 
having to think on my feet.” 

Looking ahead, Oriana’s many 
goals and dreams will moti-
vate her for years to come. 
“Perhaps my kids will want to 
get into real estate one day,” 
she muses. “I would love to 
grow my business in another 
region of the country. Maybe 
have a full team, too.” 

“It’s important to always be 
growing, to always challenge 
yourself and others to be 
better, and to be uncomfort-
able,” she adds. “When we 
are uncomfortable, we are 
growing. I never want to stop 
learning and growing.”

EVERY DAY IS 
DIFFERENT. 
I LIKE THE 
SURPRISES 

AND HAVING 
TO THINK ON 

MY FEET. 
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Paper to Party
E V E N T  P L A N N I N G

Be a guest at your own event.
 Personal Touch
 Coordination
  Full
  Partial
 Wording
 Calligraphy

 Theme Party Book
 Printing
  Thermography
  Flat
  Letterpress
 Quick Turnaround

847-903-2148
C A L L  L I N D A  T O D AY  T O  G E T  S TA R T E D !

papertoparty@comcast.net
papertoparty.com

OSHGARIA
R U G    C L E A N E R S    I N C

CREATING HEALTHY ENVIRONMENTS, SINCE 1906

Koshgarian Rug Cleaners, Inc
248 E Ogden Ave | Hinsdale, IL 60521

630-325-0243 Hinsdale | 630-420-9181 Naperville
info@koshgarian.com | www.koshgarianrugcleaners.com

Koshgarian Rug Cleaners, Inc is a local family owned company that 
has been cleaning homes using quality employees, equipment and 

cleaning products. When you call Koshgarian Rug Cleaners, Inc, you 
can count on receiving high quality service with a professional staff.

Cleaning Services Provided:
In Home Wall to wall carpeting

Indoor and Outdoor Upholstery, including mattresses
Hardwood Surfaced Flooring and grout cleaning

Loose Area Rugs In Plant cleaning;
pickup and delivery service available

Radon mitigation services 
are designed specifically for 
real estate transactions. 
Our redundant processes are 
designed to never delay a 
closing.

LESS PHONE TAG | LESS DELAYS | QUICKER DELIVERY | LESS SURPRISES

dupageradon.com

Breathe Easy
Chicagoland’s best value on an extremely dependable 

radon system installed with award-wining service.

630-836-1918
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Great Service.
Great Products.
Great Western.
Your Partners in Design

Tile • Carpet • Hardwood • Vinyl
Laminate • Countertops

Window Coverings

630-357-3331
Greatwesternflooring.com

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

1 Dawn McKenna 76 $138,195,499 45 $79,113,599 121 $217,309,098 

2 Tim Schiller 97 $68,902,320 88 $58,477,270 185 $127,379,590 

3 Bryan Bomba 45 $60,108,000 37 $46,892,782 82 $107,000,782 

4 Julie Sutton 27 $30,986,168 26 $36,667,500 53 $67,653,668 

5 Kris Berger 27 $37,328,220 19 $28,871,742 46 $66,199,962 

6 Linda Feinstein 51 $46,016,291 17 $18,466,193 68 $64,482,484 

7 Lance Kammes 85 $36,163,575 62 $25,620,938 147 $61,784,513 

8 Pat Murray 69 $35,627,064 33 $19,805,800 102 $55,432,864 

9 Kim Dalaskey 41 $32,273,200 35 $21,560,100 76 $53,833,300 

10 Nicholas Solano 85 $47,057,116 0 $0 85 $47,057,116 

11 Maureen Rooney 36 $25,509,500 30 $20,343,155 66 $45,852,655 

12 Patricia Wardlow 55 $23,791,025 41 $22,031,750 96 $45,822,775 

13 Larysa Domino 27 $24,351,400 20 $16,989,827 47 $41,341,227 

14 Megan McCleary 18 $26,065,000 9 $13,923,000 27 $39,988,000 

15 Lina Shah 27 $24,717,000 13 $14,677,000 40 $39,394,000 

16 Nathan Stillwell 41 $19,689,163 29 $18,580,549 70 $38,269,712 

17 Alice Chin 39 $24,941,171 19 $13,247,250 58 $38,188,421 

18 Julie Schwager 30 $23,511,200 21 $14,517,100 51 $38,028,300 

19 Lori Johanneson 37 $19,864,000 25 $16,077,900 62 $35,941,900 

20 William White 37 $22,969,251 17 $10,332,900 54 $33,302,151 

21 Tracy Anderson 21 $21,695,236 12 $11,598,662 33 $33,293,898 

22 Penny O'Brien 33 $21,247,026 20 $11,979,500 53 $33,226,526 

23 Christine Wilczek 43 $25,494,718 16 $6,949,749 59 $32,444,467 

24 Sarah Leonard 30 $11,382,703 41 $16,439,400 71 $27,822,103 

25 Chris Pequet 14 $19,189,770 8 $8,368,000 22 $27,557,770 

26 Renee Hughes 25 $15,514,450 20 $11,583,500 45 $27,097,950 

27 Kelly Stetler 18 $14,017,800 20 $12,188,950 38 $26,206,750 

28 Linda Little 64 $25,029,158 2 $965,000 66 $25,994,158 

29 Natalie Weber 21 $17,474,231 11 $8,374,200 32 $25,848,431 

30 Michael Berg 50 $21,184,050 9 $4,617,000 59 $25,801,050 

31 Katie Minott 20 $20,401,999 6 $4,980,814 26 $25,382,813 

32 Jeffrey Proctor 9 $11,217,000 14 $14,126,550 23 $25,343,550 

33 Elaine Pagels 25 $13,851,750 12 $9,339,000 37 $23,190,750 

34 Courtney Stach 22 $18,070,500 6 $4,630,000 28 $22,700,500 

TOP 100 STANDINGS
Teams and Individuals January 1, 2022 to November 30, 2022.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

35 Jan Morel 16 $11,595,700 14 $10,181,021 30 $21,776,721 

36 Denis Horgan 29 $13,212,800 18 $8,470,000 47 $21,682,800 

37 Susan Hoerster 17 $13,226,000 14 $8,378,500 31 $21,604,500 

38 Natasha Miller 25 $14,339,500 8 $7,021,837 33 $21,361,337 

39 Justin Greenberg 15 $8,763,500 31 $12,571,009 46 $21,334,509 

40 Donald Romanelli 15 $14,405,950 7 $6,581,500 22 $20,987,450 

41 Yvonne Despinich 20 $15,960,300 8 $4,949,800 28 $20,910,100 

42 Lisa Byrne 20 $11,529,800 14 $8,840,194 34 $20,369,994 

43 Caroline Senetar 25 $15,461,700 8 $4,805,800 33 $20,267,500 

44 Cindy Banks 33 $13,874,400 16 $5,884,500 49 $19,758,900 

45 Simran Dua 17 $11,285,900 18 $8,422,523 35 $19,708,423 

46 Carrie Foley 17 $11,064,004 13 $8,475,400 30 $19,539,404 

47 Bridget Salela 14 $13,481,030 7 $5,812,000 21 $19,293,030 

48 Walter Burrell 14 $13,224,000 8 $5,775,114 22 $18,999,114 

49 Ginny Stewart 9 $12,746,760 6 $6,135,000 15 $18,881,760 

50 Paul Baker 36 $13,187,475 14 $5,341,400 50 $18,528,875 

Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date 
range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through 
Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS® 
do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
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REAL PRODUCERS PANEL: 
WEDNESDAY, FEBRUARY 8TH 
10:00AM–1:30PM

WINTER EVENT
2023

DOORS OPEN AT 10:00AM
AGENT PANEL: 10:30AM - 12:00PM
SOCIAL: 12:00PM - 1:30PM
Must RSVP; Limited Seating
Private Event for DuPage Real Producers and 
Preferred Partners Only
Contact Chicagoland@realproducersmag.com 
for event details

FOOD AND DRINKS PROVIDED

SANTO CIELO RESTAURANT

123 Water St, Suite 509

Naperville, IL 605402023 MODERATOR:  
J MAGGIO 

DAWN MCKENNA ALICE CHIN SHEENA BAKER KIM DALASKEY MIKE MCCURRY

PANELISTS: 

SPONSORED BY
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WE TREAT CLIENTS LIKE FAMILY
Realtors Can Trust Us With Their Buyers.

Setting a new standard of service for 
home buyers and sellers

See what sets us apart:
stuartpolizzilaw.com stuartpolizzilaw

Stuart direct 708-476-6852
Stuartpolizzi@stuartpolizzilaw.com

TOP 100 STANDINGS
Teams and Individuals January 1, 2022 to November 30, 2022.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

51 Kim Lotka 13 $11,916,250 7 $6,604,000 20 $18,520,250 

52 Chris Lukins 17 $11,878,000 11 $6,621,878 28 $18,499,878 

53 Julie Kaczor 30 $15,906,400 7 $2,419,500 37 $18,325,900 

54 Michael Thornton 21 $9,289,700 20 $9,032,000 41 $18,321,700 

55 Juliet Mills-Holubowicz 14 $9,509,800 10 $8,541,400 24 $18,051,200 

56 Michael LaFido 14 $16,132,000 2 $1,895,000 16 $18,027,000 

57 Tom Fosnot 36 $11,710,127 17 $5,638,175 53 $17,348,302 

58 Courtney Monaco 18 $8,159,702 18 $8,639,499 36 $16,799,201 

59 Katherine Karvelas 8 $13,941,000 4 $2,792,000 12 $16,733,000 

60 Keith McMahon 14 $8,668,400 13 $8,045,310 27 $16,713,710 

61 Vipin Gulati 10 $3,706,000 27 $12,863,000 37 $16,569,000 

62 Michael Muisenga 16 $12,260,402 6 $4,118,002 22 $16,378,404 

63 Kevin Layton 8 $7,886,801 14 $8,468,900 22 $16,355,701 

64 Christine Thompson 17 $9,186,976 13 $7,166,500 30 $16,353,476 

65 Elizabeth Behling 31 $12,671,800 6 $3,568,000 37 $16,239,800 

66 Moin Haque 14 $5,305,000 17 $10,881,401 31 $16,186,401 

67 Jill Clark 12 $9,555,900 7 $6,607,563 19 $16,163,463 

68 Cathy Balice 6 $8,930,000 4 $7,165,000 10 $16,095,000 

69 Eric Logan 22 $10,847,400 12 $5,205,400 34 $16,052,800 

70 Beth Burtt 14 $11,575,800 7 $4,457,900 21 $16,033,700 

71 Kathryn Pinto 16 $8,344,000 15 $7,535,000 31 $15,879,000 

72 Mike Wolson 14 $6,894,900 15 $8,875,900 29 $15,770,800 

73 Jennifer Iaccino 14 $8,658,000 10 $7,076,000 24 $15,734,000 

74 Kim Schultz Moustis 13 $4,681,400 26 $11,013,800 39 $15,695,200 

75 Diana Ivas 14 $11,001,000 7 $4,602,000 21 $15,603,000 

76 Paul Mancini 7 $7,414,500 10 $7,996,500 17 $15,411,000 

77 Kimberly Heller 29 $11,302,000 9 $4,084,000 38 $15,386,000 

78 Cindy Purdom 14 $8,665,777 12 $6,623,850 26 $15,289,627 

79 Trevor Pauling 12 $12,018,772 6 $3,170,000 18 $15,188,772 

80 Robert Picciariello 36 $15,075,350 0 $0 36 $15,075,350 

81 Michael Mandile 15 $8,188,366 12 $6,585,274 27 $14,773,640 

82 Margaret Giffin 9 $7,003,000 12 $7,724,000 21 $14,727,000 

83 Richard Babb 40 $14,083,608 2 $507,500 42 $14,591,108 

84 Ryan Cherney 36 $14,024,775 1 $545,000 37 $14,569,775 

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

85 Lisa Zeller-O'Malley 9 $6,695,000 9 $7,845,000 18 $14,540,000 

86 Dimpi Mittal 10 $7,138,000 20 $7,400,800 30 $14,538,800 

87 Wendy Pawlak 20 $8,872,000 11 $5,616,670 31 $14,488,670 

88 Holley Kedzior 11 $5,981,500 15 $8,482,944 26 $14,464,444 

89 Sairavi Suribhotla 8 $3,367,900 21 $11,078,512 29 $14,446,412 

90 Lea Smirniotis 9 $6,838,000 10 $7,491,300 19 $14,329,300 

91 Anna Fiascone 5 $8,824,000 3 $5,367,500 8 $14,191,500 

92 John Barry 8 $9,014,010 6 $5,153,520 14 $14,167,530 

93 Puneet Kapoor 8 $4,024,000 18 $10,098,245 26 $14,122,245 

94 Patti Michels 12 $8,345,000 9 $5,708,000 21 $14,053,000 

95 Joann Coghill 20 $11,851,613 3 $2,009,000 23 $13,860,613 

96 Diane Coyle 16 $8,024,900 12 $5,797,100 28 $13,822,000 

97 Jeff Stainer 11 $7,959,802 10 $5,643,000 21 $13,602,802 

98 Tracy Driscoll 15 $11,017,750 6 $2,441,000 21 $13,458,750 

99 Litsa Lekatsos 15 $8,281,217 10 $5,133,709 25 $13,414,926 

100 Stacey Harvey 7 $4,735,000 12 $8,627,250 19 $13,362,250 

Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date 
range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through 
Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS® 
do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
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60 South La Grange Road | La Grange, IL 60525
HortonsHome.com | 708-352-2110

Light Up Your Home This Year




