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Contact Us For All Of Your Clients' Home Financing Needs!

CONVENTIONAL
FHA
VA
JUMBO

JOHN DILLON III
Sales Manager, Loan Originator
NMLS# 1638463
C: 336.403.1384
O: 704.986.2475
Jdillon@cmgfi.com
www.cmgfi.com/mysite/john-dillon-iii
CMG Financial | Corporate NMLS# 1820

WITH YOU
EVERY STEP OF THE WAY

PHOTOS. VIDEOS. 
AERIALS. 3D TOURS.

Michael Velet  |  704.712.0197  
 book@myswiftphoto.com  |       @swiftphotollc



4 • January 2023 Charlotte Real Producers • 5@realproducers realproducersmag.com

MOVING FROM ONE HOME BEFORE
CLOSING ON A NEW ONE?

No Problem! We can safely hold items in our
climate-controlled storage facility.

Full-Service Move | Professional Packing Services | Climate-Controlled Storage

Call Today to Provide Your Clients a Stress-Free, Easy Move!

704-275-3053 | MiracleMoversUSA.com

FREE ESTIMATE!

WANT TO BE FEATURED AS A 

OR KNOW SOMEONE WE 
SHOULD FEATURE?

RISING 
STAR?

For more information, to nominate or to request to be 
featured, please email wendy@kristinbrindley.com.
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support these 

businesses and thank them for supporting the REALTOR® community!

ATTORNEY

Knipp Law Office

(704) 765-2511

KnippLaw.com

McNaught & Clements PLLC

John Clements

(704) 717-5649

McnaughtClementsLaw.com

Shepard Law

Candice Shepard

(704) 769-3100 x107

ShepardLawPLLC.com

BALLOONS AND

EVENT DECOR

Twist-N-Shout Balloons

Amber ireland

(980) 406-6655

TwistNShoutBallooning.com

CHARITY

Homeowners Impact Fund

(704) 602-6874

Homeowners

ImpactFund.org

CLIENT ENGAGEMENT

Leads Event Planning

(801) 598-5767

LeadsByMandi.com

EDUCATION

Superior School Of 

Real Estate

(704) 944-4260

SuperiorSchoolNC.com

ELECTRICAL

Viva Electric

(704) 858-7886

VivaElectric.net

FINANCIAL SERVICES

Andrew McNeal of 

Modern Woodmen

(704) 658-5607

FLOORING

Signature Flooring & 

Design, Inc.

(704) 579-0800

SignatureFlooring

Design.com

HOME INSPECTION

America’s Choice Inspection

Arvil Price

(704) 504-9798

AmericasChoice

Inspections.com

Five Star Home Inspections

(855) 500-3744

FiveStarHomeInspections.us

Home Inspection Carolina

(704) 542-6575

HomeInspection

Carolina.com

JC Grant Inspections

Justin Grant

(336) 302-0704

JCGrantInspections.com

HOME WARRANTY

First American 

Home Warranty

Joy Kiser

(704) 244-0648

JKiser@firstam.com

Home Warranty of America

Nicole Barth

(704) 692-6647

Nicole.Barth@

hwahomewarranty.com

Old Republic 

Home Protection

(800) 972-5985

My.ORHP.com

HVAC

Roland Black Heating 

and Cooling

(919) 323-1025

RolandBlack.com

INSURANCE

Brightway Insurance

Dimitri Apostle

(704) 218-6000

Brightway.com/Agencies/

NC/Charlotte/0140

GEICO

Matthew Young

(336) 852-7283

MYOUNG@geico.com

NC Farm Bureau

Insurance Group

(704) 841-8700

NCFBins.com

LAND SURVEYING

D.A.S Land Surveying, P.A.

(704) 664-7029

DonAllenSurvey@gmail.com

MORTGAGE

AFI Mortgage Company

Robert Cotton

(980) 281-2624

RCotton.AmeriFirst

Loan.com

Atlantic Bay 

Mortgage Group

Mike Ray

(704) 724-9997

MikeRayMortgage.com

CMG Financial

John Dillon

(336) 403-1384

CMGFi.com

CrossCountry Mortgage

Sandy Dickinson

(704) 895-8770

Sandy.Dickinson@

MyCCMortgage.com

Lending By Design With 

American Security Mortgage

Christina Mauney

(704) 996-2637

LendingByDesign

@1asmc.com

Movement Mortgage

Jessica Babinski

(704) 408-1974

Movement.com/

Jessica.Babinski

TruLoan Mortgage

Daniel Jacobs

(704) 703-6864

TruLoanMortgage.com

Wells Fargo Private 

Mortgage Banking

Shannon W. Rodden

(704) 281-7255

Shannon.Rodden@

wellsfargo.com

MOVERS

Miracle Movers Charlotte

(704) 275-3053

MiracleMoversUSA.com

PHOTOGRAPHY

Elrod Digital

(803) 367-3478

ElrodDigital.com

PLUMBING

Ease Plumbing

(828) 448-5521

EasePlumbing.com

PRINTING/MARKETING/

DESIGN/SHIPPING

AlphaGraphics CLT

Adam Rutkowski

(704) 798-5974

agCLT.com

REAL ESTATE 

PHOTOGRAPHY

Next Door Photos

(704) 727-8178

Charlotte.NextDoor

Photos.com

REAL ESTATE 

PHOTOGRAPHY / 

VIDEOGRAPHY

Swiftphoto

(704) 712-0197

MySwiftPhoto.com

RENOVATIONS

Renovation Sells

Will Allen

(704) 618-4187

RenovationSells.com/

Charlotte

TITLE COMPANY

Fortified Title

(703) 517-4244

fortifiedtitle.com

VIDEO MARKETING

RoosterFish Media

(980) 722-7454

RoosterFish.Media

"If you’re looking for the best 
price and impeccable 

service then look no further. 
We’ve always used Signature 

Flooring & Design, Inc for 
our renovation projects. 
They are professionals

and will always do the job 
right the first time."

- REYMOND TAN

INCREDIBLE
FLOORING

AMAZING
PRICES

Refer Your New Home Buyers to Us! 704.579.0800
SignatureFlooringDesign.com

SignatureFlooringDesign@gmail.com
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M E E T  T H E

C H A R LOT T E
R E A L  P R O D U C E R S  T E A M

If you are interested in nominating REALTORS® to be featured in the 
magazine, please email Wendy@KristinBrindley.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers 
but remain solely those of the author(s). The paid advertisements contained within the Charlotte Real Producers magazine are not endorsed or recommended by The 
N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Ellie Caperare
Social Media Manager
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Another intentional activity is creating a vision board—
same concept. Taking the time to think about and then 
physically put together a board with powerful images, 
messages, dream locations, and bucket-list stuff cements 
your intentions, percolates them in your consciousness, 
and helps bring them to life.

Whether you write them out, make a vision board, or 
choose some other tangible way to clarify and reinforce 
your goals, taking the time to do this is a very worth-
while effort for those who want to be in the driver’s seat 
of their lives. 

Dear Charlotte Real Producers,

Happy New Year! I hope your holidays have been 
happy and healthy, full of family, friends, laughter 
and love. As we launch into 2023, I wanted to share 
some thoughts on how to create the year that you 
want by optimizing intentionality.

Putting pen to paper and writing out your goals 
is impactful because the act of writing something 
cements it in your brain. And since our brains 
accept what we tell them without question … 
written or verbalized goals and affirmations are 
empowered to manifest in our lives. I encourage 
you to find a quiet moment to sit with yourself and 
write out your hopes and dreams for this year and 
into the future.

A boss of mine, years ago, had a pretty cool, per-
sonal New Year’s tradition. Each New Year’s Eve, 
instead of partying, she would have a “me” night, 
where she would get out the goals she’d written a 
year ago, on the last New Year’s Eve, and check off 
how many things on the list she’d accomplished in 
the past year. She would cross off what no longer 
seemed important, keep the things she’d still like 
to achieve, and add new goals for the coming year. 
(A boat, she said, had been on her list for a dozen 
years; she just kept moving it forward.)

With the market poised to have significant 
changes yet again, self-awareness and 
intention will play a big role in helping 
us navigate whatever the new year may 
throw at us. Here, at Real Producers, we 
plan to continue to connect this commu-
nity so that we can draw strength and 
inspiration from each other, continue 
to learn tips and tricks and share best 
practices, and get together to blow off 
some steam with some of the nicest, most 
inspiring people we know! We’re excited 
about the Masters Masquerade Ball 
coming up on March 9th and can’t wait 
to see everyone decked out for an evening 
of serious fun! Your exclusive invitation 
will be coming soon!

Wishing you a happy, healthy, prosperous New Year, and one in 
which the clarity of your intentions — and the actions you take 
to further them — help you have one heck of an awesome 2023!

Sincerely,

Kristin Brindley
Owner/Publisher
Charlotte Real Producers
313-971-8312
Kristin@kristinbrindley.com

www.charlotterealproducers.com

FOOD FOR THOUGHT
What will you do differently in 2023?

INTENTIONAL
wishing you an

NEW YEAR!

publisher’s note
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SAVE THE DATE

LOCATION TBD

FOR INFORMATION ON ALL CHARLOTTE REAL PRODUCERS 
EVENTS, EMAIL INFO@CHARLOTTEREALPRODUCERS.COM.

CHARLOTTE REAL PRODUCERS PRESENTS

THURSDAY, MARCH 9, 2023
6:30 PM – 10 PM
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we ask ... you tell!

What was your proudest 

moment in 2022?

SUSAN JAKUBOWSKI

Premier Sotheby’s International Realty

I have the highest sale in contract in all of 
Mooresville … ended 2022 with the highest sale 
in Mooresville. And I have twins that are 22, and 
they both graduated college this year — moved 
to Manhattan and got great jobs.

JOSH TUCKER

Corcoran HM Properties

Working with the Lake Norman Humane Shelter 
and being on their board of directors. Helping 
the animals is very important to me.

ANNETTE SEMPRIT

Helen Adams Realty

From a professional perspective, I had a listing 
interview on Saturday, and on Sunday was given 
the listing with the goal of going active four days 
later. I was able to pull my favorite stager and 
measurer in there on Monday, had them stage 
and furnish the house on Tuesday, had amazing 
photography, including twilights and aerials, 
by Wednesday, broker luncheon on Thursday, 
started showings on Friday, and multiple offers 
by Saturday. I still can’t believe I was able to line 
up all the top-tier individuals who helped me pull 
that off. The stars aligned for all of us.

DAVID DIGIOIA

DiGioia Realty

My child is graduating and getting a job.

KEN RIEL

COMPASS Southpark

I run a literacy organization — 
REALTORS® Read — and we supply books 
to kindergarten students (trying to help 
underprivileged kids).

BRETT CARRAWAY

Northstar Real Estate LLC

Personally, we completed the dream home 
for my family, and that was finished a 
month ago. We built a lot of things specif-
ically for our family and our children, and 
seeing how much my family loves it is prob-
ably my proudest moment. Business-wise, I 
sold the most expensive house ever for me 
so far in 2022.

ANNE STUART MITCHENER

Dickens Mitchener Residential Real Estate

I’ve only been in the real estate business 
since the end of 2020, and in 2021, I was 
named Rookie of the Year at my brokerage. 
Then, in 2022, I made the top agent board.

JOHN BOLOS

Keller Williams SouthPark

Changing my diet is probably the best thing I 
did this year. I went full vegan for three months, 
and after that three months, I’m now only eating 
meat about four to six times a week. I’ve had 
major health improvements and feel fantastic. I 
went from being called “The Hamburger Guy” to 
“The Juice Man.”

JILL MILLER

Helen Adams Realty

Having brought on a partner and settling into a 
good partnership. More importantly, I worked hard 
on a great partnership for the benefit of clients.

BEN BOWEN

Premier Sotheby’s International Realty

Merging my firm with Sotheby’s.

MICAELA BREWER

Premier Sotheby’s International Realty

I have three kids and a husband, and I would 
say passing the exam after my kids were 
constantly asking if I passed, then seeing how 
excited they were for me. Professional — get-
ting my buyer a house she really wanted and 
winning against so many other people even 
though I was new to the business.

MIKE MORRELL

Keller Williams Connected

My proudest moment was watching four team 
members either buy their first home or first 
investment property. At this point, our team 
members becoming successful is what is most 
exciting to me.

LIZ KOELLING

Matt Stone Real Estate 

Highest first-year production with Matt Stone.

ALY CARLSON

Keller Williams Ballantyne Area

My proudest moment was taking my daughter 
onto the team and creating a business with her.

KRISTINA KHONA

Realty ONE Group Revolution

I want to continue to maintain consistent busi-
ness for at least one sale a month.

BRIAN MCCARRON

eXp Realty

Intervening with Real Producers and going off 
on my own.

GABI CULPEPPER

Dickens Mitchener & Associates Inc. 

Finding first-time buyers homes in this competi-
tive market! One client, in particular, was amaz-
ing. We looked for close to a year, and he never 
lost faith we’d find something. The day he and 
his wife signed and got the keys was priceless.

STEVEN MORGAN

Better Homes and Gardens Real Estate

Beating cancer.

KAREN PARSONS

RE/MAX Executive 

Got to see my grandbaby born.

BARBARA PEREIRA

Allen Tate SouthPark

I moved here from California in 2018, not know-
ing anyone, and got my real estate license. Since 
2018, I’ve had repeat transactions with two to 
three clients in 2022.

JONATHAN DIIANNI

Compass 

I’ve been able to manage my business life and 
personal life very well. Able to invest a lot of 
time into family and business.

LIBBY GONYEA

Helen Adams Realty

My son started high school. Shift in the market 
and was able to consult clients.

NAOMI ABEL

NextHome Paramount

I closed on my beach house on Oak Island.
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ABIGAIL HINES MILLER

Ivester Jackson Properties

Moving to Ivester Jackson to focus on luxury 
homes really helped me grow my business.

JAMES WEBB

Allen Tate SouthPark

The birth of my daughter.

NADIA MEREDITH

Cottingham Chalk

I got a license in South Carolina to sell someone 
a horse farm. I watched her start her dream busi-
ness and was so happy to be there for it. Love 
that all transactions are different.

BETHENNY BULLARD

eXp Realty

I developed a really workable system 
and boundaries in my business, allow-
ing me to travel a lot with my family. 
For the first two years, I was more 
focused on my business.

ELIZABETH MCNABB

Corcoran HM Properties

I had my second child in March. In her 
first six months of life, I closed the most 
homes I ever had and got that feeling of 
being able to balance it all.

MELISSA O’BRIEN

Keller Williams Ballantyne Area

I surpassed 2021.

Sandy Dickinson NMLS ID# 1035645
704-895-8770 (o)  •  704-577-0144 (c)

Sandy.Dickinson@ccm.com

Cross Country Mortage, LLC ID #3029

GA Lic # 48631 | An Approved Equal Housing Lender

M A K I N G
Y O U R  C L I E N T S
H O M E O W N E R S H I P
D R E A M S  C O M E
T R U E

M A K I N G
Y O U R  C L I E N T S
H O M E O W N E R S H I P
D R E A M S  C O M E
T R U E
21-DAY
LOAN PROCESS

Call or visit our website to schedule!
704.504.9798 • AmericasChoiceInspections.com
Serving the Greater Charlotte, Triad and Triangle Areas

We promise to provide the FACTS,
never an opinion.

• Easy 24/7 Scheduling

• Over 10 Certified Inspectors in
North & South Carolina

• Reports by 9am the Next Business Day

• Saturday Inspections

W H AT  W E  O F F E R !
Termite & Pest
Inspections
Radon Testing
Mold Testing
Drone Roof
Inspections
And Much More!

General Home
Inspections
Pre-Listing
Inspections
New Construction
Inspections
Commercial Inspections

FREE Pest
Treatment*

with the
Purchase of

a Home
Inspection

*Valid for new homeowners. 
Offer valid for a limited
time. Mention ad when

scheduling.
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WINTER MIXER
DECEMBER 1, 2022

Our Charlotte Real Producers Winter Mixer at The 
Olde Mecklenburg Brewery was a sparkling success! 
Thanks to all of you who graced us with your pres-
ence, agents and partners alike. It was an absolute 
honor seeing some familiar faces there, as well as 
meeting many for the first time (and certainly not the 
last!). We are thrilled to have been the catalyst for 
new connections made over drinks and handshakes, 
and had a joyous time ourselves connecting with the 
best that Charlotte has to offer. A very BIG thank-
you to our friends at Ease Plumbing, who sponsored 
this kick-off event with us.

Our film crews captured a slew of great moments. Please 
go check them out on our Facebook page www.facebook.
com/Charlotterealproducers. If you were one of the lucky 
attendees, be sure you join our private Top 500 FB group

today and tag yourself and your friends in the pictures!

We can never express enough gratitude for our preferred 
partners — we simply could not do what we do without 
your tremendous support. Thank you again for being part 
of our special Charlotte Real Producers community. We 
appreciate you all and can’t wait to see everyone again at 
our next event!

For more information on all Charlotte Real Producers events, please email us at info@charlotterealproducers.com.

special events
Photos by Don Elrod
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(336) 302-0704

JC GRANT INSPECTIONS ,LLC

STARTING AT $350*
*Less than 1,499 SF

• Residential Inspections for Buyers & Sellers (Add-On Services Available)
• Commercial Inspections for Warehouses, Office Spaces,

Apartments & Multi-Family Units

residential@jcgrantinsepctions.com
commercial@jcgrantinspections.com

/JCGrantInspections

COMPREHENSIVE RESIDENTIAL
 & COMMERCIAL REAL
ESTATE INSPECTIONS

COMPREHENSIVE RESIDENTIAL
 & COMMERCIAL REAL
ESTATE INSPECTIONS

Knipp Law is focused on
providing the best experience 

possible. We believe in
successfully completing
each deal with energy,

efficiency, and effectiveness.
Our team is here for you every

step of the way, driven by
integrity, credibility, and sincerity.

704-765-251 1
Knipplaw.com

Residential & Commercial Real Estate
Licensed in NC & SC

Offices Throughout the Charlotte Metro Area

Crosby Livingston
Partner/Attorney
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agent spotlight

SEMPRITthe winding road
By Zachary Cohen   •   Photos by Kelly Klemmensen

Annette Semprit is a first-genera-
tion American born in the States to 
a Cuban mother and a Puerto Rican 
father. Her husband, Javier, is from 
northern Spain and moved to the U.S. 
from Belgium as an adult. Annette’s 
multicultural background has helped 
her become flexible, resilient, and 
comfortable in a wide array of social 
settings. She has an easy time finding 
common ground with people from all 
walks of life.

These qualities have helped Annette 
live a varied and colorful life. For 
the past 19 years, she’s settled into a 
career in real estate, where she’s able 
to offer her gifts to clients, partners, 
and friends.

“People are my passion,” Annette 
says. “This may sound so trite, but I 
sincerely mean it. Earning an income 
is nice, but my true motivator is my 
desire to help people… Buying and 
selling a home is a big deal and scary 
for most people. I’m just honored that 
people entrust me with this task.”

Becoming a REALTOR®
After graduating from the University 
of North Carolina Greensboro, 
Annette took a job as a flight attendant 
with American Airlines. Based out of 
Chicago, she quickly discovered she 
was unprepared for the cold winters. 
During this stint, she had the opportu-
nity to see the world, but working for 
the airlines was always intended to be 
a temporary gig. So she came home to 
Charlotte after two years to embark 
on her intended career path in pub-
lishing. She worked for a small local 
publisher and eventually moved into 
a sales role in print marketing with 
Vertis Communications, a national 
direct marketing company, where she 
worked for 10 years. 

Annette loved her work in printing, 
and after a decade in the industry, 
she decided to start her own pub-
lication. What happened next was 
totally unexpected.

“Getting into real estate was a total lark,” Annette 
says candidly. “I wanted to start a publication and 
started working on a business plan but due to a 
recent divorce was short on expendable cash. How 
was I going to pay the bills?”

Annette asked a friend to help her land a part-time 
job at the bank he worked for, which is when he 
told her what a mutual friend was making in real 
estate. He suggested Annette take a look at becom-
ing a Realtor.

“Until that moment, the thought had never 
occurred to me,” Annette continues. “I thought 
to myself, ‘If I only did a third of the amount of 
business our friend did, I could pay my bills and 
have enough free time to start my publication.’ So 
sign me up!”

Annette was licensed in 2004, at the height of the 
real estate boom. She landed two buyers on her first 
day out of training, and her business snowballed. 
As she discovered her passion for real estate, her 
plans for starting her own publication soon fell by 
the wayside.

“I was working around the clock, and to my surprise, I 
loved it,” Annette smiles. 

Getting 
into real 
estate 
was a 
total lark.

ANNETTE
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“Choosing Helen Adams was an 
easy decision, and I continue to be 
impressed with Jeff and his fami-
ly’s commitment to their agents and 
staff,” Annette explains.

Annette has closed an impressive 
$135 million in her career. The last 
two years, in particular, have been 
record-setting years for her, which 
she largely attributes to the excellent 
help and support offered to her at 
Helen Adams Realty.

A Rich Life
Annette and Javier have two teenage 
children. They enjoy traveling to see 
family and weekends in the mountains.

“Day to day, I suspect our lives are like 
everyone else’s, running around getting 
everyone from one activity to another, 
losing our minds,” Annette says with a 
laugh. “Most days, you’ll find me yelling 
at the kids to clean their rooms and 
get their homework done. We are your 
stereotypical loud Latino family, except 
for our daughter, the calm one. If you 
walk your dog past my house, I’m pretty 
sure you’ll hear us from the street, even 
with the windows closed.”

Annette taps into a sense of gratitude 
as she reflects on her journey. She 
never expected to be a real estate 
agent, but she’s found a career that 
is the perfect fit for her lifestyle, 
personality, and skills. As she looks 
ahead, she’s not sure what the future 
holds, but one thing is for sure — she’s 
going to keep her upbeat nature and 
high-spirited energy flowing freely.

“I can see myself working at this 
another 20 years, way into retirement 
age. But then, that contradicts my 
other dream of retiring at a nor-
mal age, sitting in my oak-paneled 
drawing room overlooking a beautiful 
lake view and writing a best-selling 
novel while enjoying my millionaire 
lifestyle,” Annette quips.

Building Blocks of Success
Annette eventually remarried 
and started a family. She found 
real estate the perfect fit for 
a working mom, allowing her 
financial security and personal 
fulfillment in a professional 
environment. The flexibility real 
estate offers enabled her to be 
present for her children.

Annette got started at Allen Tate Realtors®. 
She spent 13 years with the company, during 
which she had the pleasure of working with 
generous agents and brokers like her mentor 
(and broker in charge), Poo Alexander.

In 2017, Annette moved brokerages, land-
ing at Helen Adams Realty. The brokerage 
fit her vision for a company that could 
serve a broad client base and had an invit-
ing, family-like culture.

I can see myself 
working at this 
another 20 
years, way into 
retirement age. 

Annette Semprit joined 
Helen Adams Realty in 2017.
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ANNE STUART

Lighting the Path Forward
rising star

By Dave Danielson

Photos by Kelly Klemmensen

A sure sign of a leader is some-
one who wants to make a lasting, 
positive difference in the lives of 
those around them.

That’s a quality that Anne Stuart 
Mitchener definitely puts out into 
the world on a daily basis.

As a REALTOR®/broker with 
Dickens Mitchener Residential 
Real Estate, Anne Stuart uses 
her skill set and care for others 
to light the path forward.

“I am driven by the people that I 
get to work with. I have a back-
ground in mental health coun-
seling and social work,” Anne 
Stuart says.

“I am motivated by my clients. 
It means a lot to me to have the 
trust of someone.”

Local Roots

Anne Stuart was born and raised 
in Charlotte as the youngest of 
a blended family of five siblings. 
As she came of age, she moved 
away to attend college and grad-
uate school.

From there, she went on to 
live abroad for a time before 
returning to the U.S. Along the 
way, she dove into a career that 
would put her front and center 
when it comes to helping others. 
She worked in mental health 
counseling for families experi-
encing homelessness.

Opening a New Door

As COVID-19 swept the globe, 
Anne Stuart considered what her 
next career steps might be. In 
the process, she talked with her 
aunt, Vicky Mitchener, about her 
growing success in real estate.

“Through time, Vicky had 
encouraged me to get into real 
estate, but I had never really had 
the courage to make the leap,” 
she remembers. “As COVID-19 
began, I talked with her again 
about it. At that time, she said I 
should let her know whenever I 
wanted to go for it.”

As the pandemic tightened its 
grasp on the world, Anne Stuart 
made the decision to move into 
real estate … earning her license 
in summer of 2020.

MITCHENER

I am DRIVEN by the people 
that I get to work with.
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Passion for the Profession

The passion that Anne Stuart has 
for her work is clear and is based 
on variety.

“Every day is completely different. 
I have never done a 9-to-5 desk job, 
really. I like to keep things interesting 
and be faced with new challenges,” 
she says.

“In real estate, I like the day-to-day 
aspect of the business and how you 
can continue to learn something new 
all the time. At the same time, I love 
to meet new people … including cli-
ents, colleagues, and vendors.”

Family Foundation

Away from work, Anne Stuart’s life 
is made much richer by her family … 
including Vicky.

“She is our leader, but beyond that, 
she is my mentor and biggest influ-
ence. She has been incredible to work 
with,” Anne Stuart points out.

“She is hands-on when I need her 
to be and always supportive. I have 
learned so much from her.”

Anne Stuart also gives credit 
to her uncle, Steve Mitchener, 
who gave Vicky advice when she 
started in real estate that Vicky 
then passed on to Anne Stuart.

“He said, ‘People aren’t going to 
automatically know you are now 
in real estate. You have to pick 
up the phone and call them or 
invite them to lunch and catch up 
with them. Quality conversations 
always go a long way.’ That has 
been really great advice,” Anne 
Stuart says.

In her free time, Anne Stuart enjoys 
yoga classes, along with spending 
time with her friends and her hus-
band, Ross.

Leading by Example

When it comes to giving back 
to the community, Anne 

Stuart has been involved 
in supporting affordable 
housing efforts in her 

hometown of Charlotte 
and is a proud supporter 
of The Homeowners 
Impact fund, started by 

Vicky Mitchener.

“That’s something that I am 
very passionate about,” she 
says with a smile.

When you talk with Anne 
Stuart, it’s easy to see 
her hardworking and 
caring approach — the 
qualities that have made 
her a growing success 
in life and business. 

“Whenever there is a 
challenge in front of me, 
I will do everything I 
can to tackle it and help 
people along the way,” 
she says.

Whenever there 
is a challenge in 
front of me, I will 
do everything I 
can to tackle it 
and help people 
along the way.

Anne Stuart Mitchener is a rising star with 
Dickens Mitchener Residential Real Estate.
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S usan Jakubowski has been one of 
Mooresville’s top real estate 
agents since she began her 
North Carolina real 

estate career in 2015, but 
her real estate experience 
started long before she 
ever closed a home in 
North Carolina.

Susan’s first taste 
of real estate came 
shortly after get-
ting married. Her 
husband, a general 
contractor, already 
owned a home. So 
the couple took their 
wedding funds and 
purchased a duplex as 
an investment. The exte-
rior was in decent condition, 
but the inside was in dire need 
of repairs. The couple fixed it up 
and rented it out, marking their first 
successful real estate investment. This 
experience also got Susan curious about a career in 
real estate.

At the time, Susan lived in Rockland County, just 
north of New York City. When she obtained 

her New York real estate license a 
few years later, she still worked 

as a full-time accountant. She 
used her license primarily 

for personal investments, 
helping a few friends 

and family members 
out along the way, 
while her primary 
professional focus 
remained on 
accounting.

New Beginnings

When the reces-
sion hit in 2008, 

Susan and her family 
decided to make a sig-

nificant change. She and 
her husband, John, relo-

cated to North Carolina with 
their 8-year-old twins in tow.

“We just decided we wanted a different 
lifestyle and a better quality of life. We had confi-

dence in ourselves,” Susan reflects.

SUSAN 
J A K U B O W S K I

By Zachary Cohen   •   Photos by Kelly Klemmensen

cover story

MAKING 

MOORESVILLE 

HOME

WE JUST DECIDED WE 
WANTED A DIFFERENT 

LIFESTYLE AND A BETTER 
QUALITY OF LIFE. 

WE HAD CONFIDENCE 
IN OURSELVES.
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Rising to the Top

Over the next few years, Susan’s business continued to grow, cul-
minating with her best year to date in 2021, when she was named 
the number one agent for single-family homes in Mooresville, 
per Canopy MLS. She also recently changed brokerages, joining 
Premier Sotheby’s International Realty.

As a real estate agent, Susan brings relational and analytical 
skills. She draws on her experience as a CPA to guide clients’ 
financial decisions, price renovations, and appraise homes. She’s 
a hard worker and an outside-the-box thinker with a penchant 
for overcoming obstacles.

“I’m tenacious,” Susan says proudly. “I go after things. I’m ambi-
tious. I’m high integrity. Because we’ve bought so many times, I 
can put myself in a client’s shoes when there are tough decisions. 
I can see the big picture.”

Family First

When Susan moved to North Carolina, her son, James, and 
daughter, Julia, were 8; now, they are 22. Susan and John are 

officially empty nesters.

In an ironic twist of fate, James and Julia now live in 
Manhattan, where they are building careers in tech-

nology consulting. Becoming an empty nester has 
been a bittersweet experience for Susan.

“It’s been sad but also enjoyable. We’re taking 
more trips. We’re enjoying their young adult-
hood,” Susan says.

In her newfound free time, Susan enjoys 
boating, going to restaurants on Lake 
Norman, playing pickleball, reading, and 
staying fit. She and John are members 
at Trump National Golf Club Charlotte, 
so they enjoy their membership benefits. 
Much of Susan’s family moved to North 
Carolina, too, and family is at the center of 
her world.

As Susan reflects on her journey, she taps 
into a sense of gratitude. Taking a leap of faith 

to move to North Carolina — and another to 
becoming a Realtor full-time — has led her to a 

life of joy and fulfillment.

“I’m so blessed,” Susan smiles. “I have a strong business. 
My family is here. I will stay in North Carolina forever. I 

love it here. It is such a nice place to live. There is so much to 
explore. I’m a better person here… Oh, and don’t forget about the 
country music — one more thing I’ve really come to enjoy.”

Susan landed in North Carolina with the economy still 
struggling. Construction was slow, so she and John 
spent much of their efforts on real estate investing. They 
began buying foreclosures, renovating, and flipping the 
properties. That led Susan to get her North Carolina real 
estate license in 2014.

“One of my girlfriends asked me to sell her house pretty 
early on. I sold her house, then had another girlfriend 
looking for waterfront property. She said, ‘You’re a 
natural at this.’”

Referral after referral flowed in, and soon enough, 
Susan was busy in real estate. She found that not only 
was she good at selling real estate, but she genuinely 
enjoyed it. By 2016, she was selling full-time.

I’M TENACIOUS. 
I GO AFTER THINGS.

 I’M AMBITIOUS. 
I’M HIGH INTEGRITY.

Susan Jakubowski is a top producer with 
Premier Sotheby’s International Realty.



36 • January 2023 Charlotte Real Producers • 37@realproducers realproducersmag.com

home matters
By Shauna Osborne

In Japanese culture, the concept of oosouji, which literally 
translates as “ooo” (big) and “souji” (cleaning), presents a 
similar notion, with an emphasis on clearing out the old. 
In fact, it is considered inauspicious to welcome a new 
year with any “old business” (including dirt and clutter!) 
outstanding. How can we adopt this ritual of release as we 
march forward into a brand-new year? 

Start with the right mindset. We often view cleaning 
as a dreaded task to be procrastinated as long as 
possible. Try to reframe this problematic mentality as 
one of forward-looking productivity. Much like a ritual, 
clearing out the physical dust of the old year means also 
clearing out the emotional and mental dust, wiping the 
slate clean for what is to come.

With that liberating viewpoint in mind, it’s time to get 
your hands dirty:

• Oosouji is, traditionally, a top-to-bottom cleaning, so
start at the top by dusting ceilings and fans, wiping
down walls and dusting furniture and then vacuum-
ing, sweeping or mopping floors.

• Designate several boxes in each room for items that
are no longer meaningful, beautiful or loved, and
when you’ve finished with your task, pass them
along however is appropriate. Eliminating what you
no longer use creates space for new ideas and frees
you from unnecessary burdens. Also, include a bag
or box for waste, removing it (symbolically taking
out the mental “trash”) from the house as soon as
you finish that room. You will be surprised at how
much lighter you feel!

• Last, remove stains from your home, whether on the
furniture, carpet or grout. Old stains remind us of
the past and have no place in a newly purged space.

If possible, every family member should be involved in 
your cleansing practice, making careful decisions about 
their individual possessions and benefitting from this 
fresh start. Happy New Year!

It’s a new year, a transitional time to embrace 
the sentiment of “out with the old, in with the 
new.” There’s something about turning over 
the calendar page (hello, 2023!) that feels fresh 
and invigorating, like anything is possible. 

Observing Oosouji: 
Out with the Old

Welcome Home...but w�h a Tw�t

Customized balloon garlands with
your team logo and client name

Hosting a Team Event? New Closing with a Client?
Book Today with Amber Ireland!

980.406.6655  |  TwistnShoutBalloonsCLT@gmail.com
TwistnShoutBallooning.com  |      @Twist_n_Shout_Balloons

Serving the Greater Charlotte Area

Schedule at ElrodDigital.com

FOR ALL YOUR PHOTOGRAPHY & VIDEO NEEDS
High-quality photos & videos for all kinds of events, from real estate shoots and 

dance performances to school portraits and professional headshots.

DON ELROD
Owner & Photographer
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Teams and Individuals Closed Data from Jan. 1 to Nov. 30, 2022

TOP 200 STANDINGS

Rank Name Office List 

Units

List Volume 

(Selling $)

Sold 

Units

Sell Volume 

(Buying $)

Total 

Units

Total $

Disclaimer: Information based on Canopy MLS closed data as of December 7, 2022, for residential sales from January 1, 2022, to November 30, 2022, 
in the Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for 
submitting this data. Some teams may report each agent individually.
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Rank Name Office List 

Units

List Volume 

(Selling $)

Sold 
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Sell Volume 

(Buying $)

Total 

Units

Total $ Rank Name Office List 

Units

List Volume 

(Selling $)

Sold 

Units

Sell Volume 

(Buying $)

Total 

Units

Total $

Disclaimer: Information based on Canopy MLS closed data as of December 7, 2022, for residential sales from January 1, 2022, to November 30, 2022, 
in the Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for 
submitting this data. Some teams may report each agent individually.

Teams and Individuals Closed Data from Jan. 1 to Nov. 30, 2022

TOP 200 STANDINGS
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Jessica Babinski Senior Loan O�cer   704.408.1974 • jessica.babinski@movement.com

A trusted name in residential mortgages for over 20 years
*While it is Movement Mortgage's goal to provide underwriting results within 6 hours of receiving an application, process loans in seven days, and close in one day, extenuating circumstances 
may cause delays outside of this window | 6832 Morrison Blvd, Ste 130, Charlotte, NC 28211 | Jessica Babinski  :FL-LO109626, NC-I-204245, SC-MLO-3592, VA-MLO-641VA | Movement 
Mortgage LLC. All rights reserved. NMLS ID #39179 (For licensing information, go to: www.nmlsconsumeraccess.org). Additional information available at movement.com/legal. Interest rates 
and products are subject to change without notice and may or may not be available at the time of loan commitment or lock-in. Borrowers must qualify at closing for all benefits.

NMLS ID 3592

Celebrate endings
for they precede
NEW BEGINNINGS

Disclaimer: Information based on Canopy MLS closed data as of December 7, 2022, for residential sales from January 1, 2022, to November 30, 2022, 
in the Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for 
submitting this data. Some teams may report each agent individually.
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Teams and Individuals Closed Data from Jan. 1 to Nov. 30, 2022

TOP 200 STANDINGS
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Disclaimer: Information based on Canopy MLS closed data as of December 7, 2022, for residential sales from January 1, 2022, to November 30, 2022, 
in the Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for 
submitting this data. Some teams may report each agent individually.

TOP 200 STANDINGS
Teams and Individuals Closed Data from Jan. 1 to Nov. 30, 2022
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Nicole Barth
Account Executive

704.692.6647
��������������������������������

Call Nicole to start your new year
with the BEST customer experience!

13 - Months
Refrigerant Included
Re-key Service
Realtor Referral
Bonus Program

13 - Months
Refrigerant Included
Re-key Service
Realtor Referral
Bonus Program

ALBANY  •  ALBUQUERQUE  •  CHESAPEAKE  •  ATLANTA  •  AUSTIN  •  BALTIMORE  •  BOULDER

CHARLOTTE  •  CHICAGO  •  CINCINNATI  •  CLEVELAND  •  COUR D’ ALENE  •  COLORADO SPRINGS 

COLUMBUS  •  DALLAS  •  DAVENPORT  •  DAYTONA BEACH  •  DENVER  •  FT. WAYNE  •  GRAND RAPIDS

HOUSTON  •  INDIANAPOLIS  •  JACKSON  •  JACKSONVILLE  •  KANSAS CITY  •  LAS VEGAS  •  LINCOLN

LITTLE ROCK  •  LUBBOCK •  MILWAUKEE  •  MURRIETA  •  MONTERREY BAY  •  NASHVILLE  •  NEW ORLEANS

NEWPORT BEACH  •  NORTH DALLAS  •  NOVA  •  OAKLAND COUNTY  •  OKLAHOMA CITY  •  OMAHA

ORLANDO  •  PHILADELPHIA  •  PHOENIX  •  PITTSBURGH  •  PORTLAND  •  RALEIGH  •  SALEM  •  SAN DIEGO  

SEATTLE  •  SILICON VALLEY  •  SPOKANE  •  ST. LOUIS  •  TAMPA BAY  •  TEMECULA  •  TRI-CITIES  •  TRIAD  

TUCSON  •  TWIN CITIES  •  VIRGINIA BEACH  •  WASHINGTON D.C  •  WAYNE COUNTY  •  WEST VALLEY

WILMINGTON  •  YOUNGSTOWN  •  ALBANY  •  ALBUQUERQUE  •  CHESAPEAKE  •  ATLANTA  •  AUSTIN

BALTIMORE  •  BOULDER  •  CHARLOTTE  •  CHICAGO  •  CINCINNATI  •  CLEVELAND  •  COUR D’ ALENE

COLORADO SPRINGS  •  COLUMBUS  •  DALLAS  •  DAVENPORT  •  DAYTONA BEACH  •  DENVER  •  FT. WAYNE

GRAND RAPIDS  •  HOUSTON  •  INDIANAPOLIS  •  JACKSON  •  JACKSONVILLE  •  KANSAS CITY  •  LAS VEGAS  

LINCOLN  •  LITTLE ROCK  •  LUBBOCK •  MILWAUKEE  •  MURRIETA  •  MONTERREY BAY  •  NASHVILLE  •  

NEW ORLEANS  •  NEWPORT BEACH  •  NORTH DALLAS  •  NOVA  •  OAKLAND COUNTY  •  OKLAHOMA CITY  

AMERICA'S BEST REAL ESTATE AGENTS

R E C O G N I Z E D

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT

FOLLOW US ON INSTAGRAM TODAY

@realproducers

Disclaimer: Information based on Canopy MLS closed data as of December 7, 2022, for residential sales from January 1, 2022, to November 30, 2022, 
in the Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for 
submitting this data. Some teams may report each agent individually.

TOP 200 STANDINGS
Teams and Individuals Closed Data from Jan. 1 to Nov. 30, 2022

Rank Name Office List 

Units

List Volume 

(Selling $)

Sold 

Units

Sell Volume 

(Buying $)

Total 

Units

Total $
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3430 Toringdon Way, Suite 200A, Charlotte, NC 28277
(704) 849-2775  |  gwmlaw5@lawmcnaught.com

19721 Bethel Church Road, Suite 100A, Cornelius, NC 28031
(704) 439-5365  |  paige@lawmcnaught.com

mcnaughtclementslaw.com

OPENING THE DOOR TO 
HOMEOWNERSHIP IN 2023
Full-Service Real Estate Closing Attorney Firm

P E R S O N A L I Z E D  AT T E N T I O N
D E D I C AT E D  S E R V I C E

VA L UA B L E  PA R T N E R S H I P S

118 Morlake Drive, Suite 100A, Mooresville, NC 28117
(704) 235-1544  |  melissa@lawmcnaught.com

CONTACT US FOR YOUR UPCOMING CLOSING!

Dimitri.Apostle@Brightway.com
BrightwayInsuranceCharlotte.com
     @BrightwayDimitriApostle

Dimitri J. Apostle, Agency Owner

704-218-6000

Provide the Most Competitive
Coverage for Your Clients

This Year

Call or email us 
today for a custom 

survey quote!

Serving the Mooresville
and Greater Charlotte Area

for nearly 50 years!

DonAllenSurvey@gmail.com
704-664-7029
131 Crosslake Park Dr. Suite 102
Mooresville, NC 28117

largest
investment?

Why would your client not
get a survey to protect their






