
REALTOR® TO WATCH

Hannah Robinson

MEET THE PARTNER

Derek Goulette
Callieo Digital
Schirmer Insurance

EVENT RECAP

2nd Annual Golf Tournament
2nd Annual Black Tie Holiday Party

Photo by Charleston Real Estate Media

THE

TEAM
HUSTED

J A N U A R Y  2 0 2 3

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G .

C H A R L E S T O N



2 • January 2023 Charleston Real Producers • 3@realproducers realproducersmag.com

Whether you’re buying for the first time or looking for that warm southern getaway, we can 
help you find your way home. Talk to us for these, and all your mortgage loan needs including:

1060 Cliffwood Dr.
Mount Pleasant, SC 29464 EQUAL HOUSING LENDER, MEMBER FDIC

NMLS # 766529

Contact First National Bank Mortgage today.

• Jumbo Loans
• Residential Lot Loans

• Bridge Loans
• Construction Loans to 95% LTV

• Physician Loans to 100% LTV (For Doctors, Dentists & Veterinarians)

Josh Feldman
Mortgage Banker
NMLS # 659173
843-364-5626
FeldmanJ@fnb-corp.com

Tyler Wilhoit
Mortgage Banker
NMLS # 964188
843-442-9055
WilhoitG@fnb-corp.com

John Moxley
Mortgage Banker
NMLS # 659248
843-568-2300
MoxleyJ@fnb-corp.com

LOOKING FOR THE WAY

HOME?

BJ Guido AAMS

Managing Partner
(843) 410-2561 | bj@coastallivingconsultants.com
coastallivingconsultants.com

2020  2021

CAR | HOME | MOTORCYCLE, BOAT, RV | BUSINESS INSURANCE

We 

THE
WAY

to competitive 
coastal insurance!

LIGHT

Call BJ today to discuss your 2023 coverage.
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TEAM LEMAN

Heather Leman 
Senior Loan O�cer | NMLS ID #279616

     (843) 380-6151

     heather@teamleman.com

     team-leman.com

Looking for a 
Jumbo Loan? 
Don’t get caught using 
an inexperienced 
lender. 

Give me a 
call today!

Your Preferred Mortgage Loan O�cer
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Pressure Washing & Painting

Call Charleston Renewed, LLC for a FREE quote today!
843-241-3119 • charlestonrenewed.com • info@charlestonrenewed.com

LET'S PREPARE YOUR HOME TO LIST
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We do roofing.
We do it well.

• Roof Replacements
• Roof Repairs
• Roof Maintenance
• Roof Inspections
• Siding, Windows, 
   & Emergency Repairs

All Shingles, Metal, Slate, 
Shake, Tile, and more!

FREE 
ESTIMATES!

Licensed & Insured

DLVroofingCharleston.com • (843) 724-3477
@CoastineInspectionSC       @coastlineinspectionservices

South Carolina License # 49739 • InterNACHI #: NACHI19062610

Residential Inspector
Serving the Lowcountry

Friendly • Reliable • Professional
Thorough • 24-HOUR REPORT DELIVERY

We look forward to creating a partnership with you!

(843) 252-4698
CoastlineInspectionSC@gmail.com

www.coastlineinspectionservices.com

Ryan Allnutt, Owner

Marcia Germain  |  Account Executive
843-990-6065
mgermain@chwpro.com
www.chwpro.com

��������������������� ����������������
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!

ARTIFICIAL TURF & 

PUTTING GREENS

Lowcountry Artificial Turf

(678) 294-0409

BANKING

First National Bank

fnb-online.com

BANKING & 

MORTGAGE LENDING

Wells Fargo

(843) 367-3162

BANKING - MORTGAGE

Princeton Mortgage - 

Wes Sellew

(843) 368-2124

wessellew.com

South State Bank

(843) 906-5296

southstatebank.com

BUILDER

David Weekley Homes

(843) 654-5559

davidweekleyhomes.com/

charleston

BUILDER/DEVELOPER

Cresswind Charleston

(843) 832-6100

CLOSETS/ INTERIOR/ 

GARAGE ORGANIZATION

Closets By Design

(843) 225-6725

coastalsouthcarolina.

closetsbydesign.com

CLOSING LAW FIRM

Hankin & Pack Law

(843) 714-2798

hankinpacklaw.com

Holliday Ingram LLC

(843) 970-3770

hollidayingram.com

Shumaker Law

(843) 996-1900

shumaker.com

Suttles Law Firm LLC

(843) 636-8841

suttleslaw.com

CLOSING REPAIRS

Blue Tape Solutions

(843) 410-9249

bluetapesolutions.com

CRAWLSPACE SOLUTIONS

Crawlspace Medic

(843) 209-5644

crawlspacemedic.com

Low Country Crawlspace

(843) 259-8194

fb.me/lowcountry

crawlspacellc

DUMPSTER SERVICE

Dumpster Dads

(843) 433-2189

thedumpsterdads.com

FURNISHINGS/DESIGN

Infinger Furniture

(843) 553-4663

www.infinger.com

FURNITURE & 

CONSIGNMENT

Restore

(843) 559-4009

seaislandhabitat.org/restore

FURNITURE & 

HOME DECOR

GDC Home

(843) 571-5142

gdchome.com

GARAGE FLOOR 

COATINGS

Patriot Floors

(843) 628-5905

patriot-floors.com

HEADSHOT 

PHOTOGRAPHY

Stephanie Selby 

Photography

(843) 323-7953

HOME AUTOMATION

Home Telecom

(843) 277-7307

HOME INSPECTION

Coastline Inspections

(843) 252-4698

coastlineinspection

services.com

Pro-Tech Inspections

(864) 386-3810

Www.pro-tech

inspections.com 

Sam Leslie - Pillar to Post

(843) 881-4740

charlestoncounty.

pillartopost.com

HOME RENOVATION 

& REPAIR

Shem Creek Customs

(703) 963-3676

HOME SECURITY

ASI Solutions

(843) 300-5463

asisolutions.com

HOME STAGING

Show Homes of Charleston

(843) 606-2811

showhomescharleston.com

Southern Staging 

by Walton Design

(843) 532-7888

southernstagingsc.com

Staging Charleston

(843) 364-5205

stagingincharleston.com

HOME WARRANTY

Marcia Germain - 

Choice Home Warranty

(843) 990-6065

chwpro.com

HVAC

Local Mechanical 

Heating & Air

(843) 843-6325

lbmphvac.com

INSURANCE

Brightway Insurance - 

The McKenzie Agency

(843) 403-4554

brightway.com

Goosehead Insurance - 

AD Lewis

(843) 877-5445

gooseheadinsurance.com

Schirmer Insurance Group

(843) 881-4707

sigsc.com

INSURANCE AGENCY

AIASC Insurance - 

Kristi Hutto

(843) 763-7525

aiasc.com

Home Insurance Agency

(843) 867-3640

L.H. Griffith & Company LLC

(864) 992-4568

lhgriffithandco.com

Mappus Insurance Agency

(843) 345-4743

Sheally Insurance Group

(843) 881-1381

sheallyinsurance.com

The Barrett-Broughton 

Insurance Group

(843) 576-1470

insuringthelowcountry.com

The Peoples Insurance

(864) 414-4061

thepeoplesinsurancellc.com

INSURANCE BROKER

Coastal Living Consultants

(843) 410-2561

coastallivingconsultants.com

LAW FIRM

Evan Smith Law Firm

(843) 804-8550

evansmithlawfirm.com

LAWYERS - FULL 

SERVICE FIRM

Cobb, Dill & Hammett, LLC

(843) 936-6680

cdhlawfirm.com

MOLD/WATER/FIRE 

RESTORATION

ServPro Downtown 

Charleston

(843) 577-2470

servprodowntown

charleston.com/

MORTGAGE

American Pacific Mortgage

(843) 813-6745

Atlantic Coast Mortgage - 

Gabriella Tripp

(843) 730-4242

Chris Gonzalez - 

South State Bank

(843) 810-4821

Cross Country Mortgage

(843) 628-3455

Derek Goulette - 

Finance of America

(949) 280-8044

derekgoulette.com

Heather Leman

(843) 343-8169

team-leman.com

Mortgage Network

(843) 384-2469

Nicole Gordon - 

Princeton Mortgage

(973) 975-2182

nicolegordon.

princetonmortgage.com

Premier Nationwide Lending

(843) 569-2812

NEIGHBORHOOD

Nexton

(843) 900-3200

nexton.com

ORGANIZING AND 

MOVING ASSISTANCE

Home Etiquette

(843) 818-3232

homeetiquette.com

PAINTING

Silent Service Paint

(843) 291-3998

POOLS

HCA Pools

(843) 224-9327

PRESSURE 

WASHING SERVICES

Pressure Washing 

Charleston

(843) 801-8008

REAL ESTATE CLOSING

Weeks & Irvine LLC

(843) 531-6440

weekslawfirm.net

REAL ESTATE LAW

MGC Law

(843) 576-2900

mgclaw.com

The Donaldson 

Law Firm, LLC

(843) 881-8400

donaldsonlawfirm.net

REAL ESTATE 

PHOTOGRAPHY/VIDEOS

Keen Eye Marketing

(843) 224-9213

ROOFING

DLV Roofing & Exteriors, Inc

(843) 724-3477

www.dlvroofing

charleston.com

SOCIAL MEDIA 

MARKETING/ 

MANAGEMENT

Callieo Digital

(854) 500-1667

callieo.com

TITLE COMPANY

Cooperative Title

(843) 628-3299

TRANSACTION 

COORDINATOR

The Closers, LLC

(843) 424-6502
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DRIVEN BY INTEGRITY,  DEFINED BY SERVICE .

“Ashley is my go-to closing attorney 
for all of my clients! He cares deeply 
about my clients and his staff treats 

them with the utmost care and 
concern. Regardless of your real 

estate needs, Ashley and his team will 
guide you through the process 

towards a seamless transaction.”

- Jim Hart, Broker, NextHome Specialists -

S. Ashley Farr
1247 Nexton Pkwy, Ste 104, Summerville, SC 29486

843-714-2798 | ashley.farr@hankinpacklaw.com
www.hankinpacklaw.com

✓ Best Rates in Town

✓ Quickest Service

✓ Driveway-Friendly

✓ Locally Owned & Operated

✓ Licensed & Insured

Michael Spitz & Josiah Williams
TheDumpsterDads.com |  (843) 433-2189
Dads@TheDumpsterDads.com
        @DumpsterDads

GOT A BIG PROJECT PLANNED FOR THIS YEAR?
MAKE SURE TO CALL US TO KEEP YOUR SITE CLEAN!
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TEAM C WILL ROLL UP OUR SLEEVES AND FIGHT 
FOR YOUR BUYER WHEN OTHERS THROW IN THE 
TOWEL. WE WORK UNTIL THE DEAL IS DONE!
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CHARLESTON    •    MOUNT PLEASANT    •    SUMMERVILLE

A TRUSTED SOURCE OF EXPERIENCED PROFESSIONALS
for all of your title & escrow needs!

Susan J. Primiano
843.926.5811

sp@cooperativetitle.net

Raymond W. Smith, Esq.
843.860.4395

rs@cooperativetitle.net

Call Raymond or Susan to 
experience our first-class service!

843-628-3299

info@CooperativeTitle.net

www.CooperativeTitle.net

BLUETAPESOLUTIONS.COM • 843.410.9249

Walk into the new year with
BlueTape Solutions!

Our job is to make your job easier.

Ryan Jones 
Owner & Publisher

Jennifer Guerra 
Writer

Kathryn Monroe 
Operations Manager

Shelley Eaton
Reprints Coordinator

Photographer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Charleston Real Producers  magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating Realtors for certain stories, 
please email us at ryan.jones@realproducersmag.com.

R E A L  P R O D U C E R S  T E A M

C H A R L E S TO N
M E E T  T H E
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THIS IS A MORTGAGE AD
This year has been stressful so make some fun New Year’s 
Resolutions you will keep!
 
• Order every drink on the Starbucks menu this year.
• Perfect your charcuterie board skills.
• Claim your pets as dependents on your taxes.
• Stop drinking your morning coffee AFTER
  you brush your teeth.
• Celebrate Hallmark’s Countdown to Christmas, in July!
• Exercise…your right to Taco Tuesday!
• Wine down the day with a glass of vino…oh, wait,
   you’ve already perfected that resolution.
• Be on a first-name basis with your regular Door Dasher.
• Save some money for a rainy day. That way you can shop                
  online instead of having to go to an actual store.
• See how many times you can watch your favorite series            
  back to back, in one year, without getting bored of it.
• Host a Sunday Supper for your friends at least once a month.
• Learn the "Thriller" dance by Halloween
• Break your New Year’s Resolutions…and don’t feel guilty, one bit!

Mortgages don’t have to be stressful if you partner with the right lender. 
Choose wisely so you can spend less time worrying if your clients' loans 

will close. We take care of that so you can enjoy the simple things in life!

Licensed in South Carolina Ark-La-Tex Financial Services, LLC NMLS# 2143 (www.nmlsconsumeraccess.org). All loans subject to borrower qualifying.
This is not a commitment to lend. Other restrictions may apply. (https://benchmark.us)

Call me directly!
843-819-9902
stephanie.medlock@benchmark.us
www.stephaniemedlock.benchmark.us
858 Lowcountry Blvd #102, Mt Pleasant, SC 29464

Stephanie Medlock
BRANCH MANAGER | MORTGAGE LENDER | NMLS# 245660
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Hannah Robinson of ERA Wilder Realty may be young, 

but don’t let that fool you. Having just graduated from 

University of South Carolina in 2020, this hometown 

girl from Hanahan has been quickly rising the ranks 

of Charleston area REALTORS®, with no signs of 

slowing down any time soon. Since entering 

the ranks of over 7,000 agents in our area 

in 2021, Hannah has already sold over 

$6.5 million in real estate, proving age is 

nothing but a number when you’re born 

and bred to be a hustler. 

“I was born and raised here in Charleston, 
SC! I grew up in the small town of Hanahan 
and was active in my school and community 
with softball and volleyball! Throughout 
my whole life, I played softball from a very 
young age, from travel softball to the 2017 
State Championship; playing sports taught 
me the importance of teamwork and the 
value of community. In addition, my parents 
raised me to be independent and responsible. 
From buying my first car to paying for college, 
they taught me the importance of working and 
following through. If I ever wanted something, 
I always had to save money to get it. I didn’t 
realize how much that would shape the person 
who I am today.”

Hannah pretty much always knew she wanted to 
be a REALTOR® and, unlike most people who 
come into the business, made moves during 
college to ensure this would happen. Taking 
real estate courses in college gave her a huge 
leg up on the competition; she even went as 
far as to spend time abroad in Italy to learn 
how real estate transactions work all over 
the world. 

“While I was in school, I was given the 
opportunity to take a couple of real 
estate courses my junior year when I 
studied abroad in Florence, Italy. My 
professor was well-connected with 
many investors and was also a fea-
tured REALTOR® on House Hunters 
Italy. Due to his career in Italy, I was 
given the opportunity to experience 
unique transactions. From meeting 

HANNAH HANNAH HANNAH 
ROBINSONROBINSON

REALTOR® to watch By Jennifer Guerra  |  Photos by Charleston Real Estate Media
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with investors who flipped beautiful homes to meeting 
with one of the top real estate companies in Florence 

who had just sold a multi-million dollar home that was 
featured in a Dolce and Gabbana commercial. This unique 

experience is what made me consider a full-time real 
estate career!” 

Making the choice to dedicate her time to real estate would 
prove fruitful for Hannah, as her success has come quite quickly 
in such a saturated market. Making herself stand out among the 

pack hasn’t always been easy, but her continued learning and 
growing in this field will give her the longevity most people crave 
when starting a new career. 

It’s also her own dream of buying her first home that helps her 
clients who are in the same position, saying, “One of the biggest 
challenges I have had that has allowed me to relate to clients my age 

is having to establish credit and work experience. Personally, I am 
interested in purchasing my first home as well. Now that I have gradu-

ated college, I have learned from my friends in the mortgage industry 
about the importance of building your credit and having work experi-
ence. Now that I have started my own career, I understand the chal-

lenges for anyone new in their career with limited funds and outstanding 
debt to have to navigate the homebuying process. My main goals are to 

educate the first-time homebuyer so that they know there are opportuni-
ties for them to buy a home and to also help them make their own goals, 

for if they can’t buy now, they will be prepared in the future!”

Preparing for her future, as well as the future of her clients, has put 

MY MAIN GOALS are to EDUCATE 

THE FIRST-TIME HOMEBUYER 

so that they know there are 

opportunities for them to buy a home 

and to also help them make their own 

goals, for if they can’t buy now, they will 

be prepared in the future!
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FREE ESTIMATES • FAMILY OWNED & OPERATED • LOCAL

678-294-0409
www.LowcountryArtificialTurf.com              LowcountryArtificialTurf@gmail.com

Do you have a buyer looking  at a house that has
a  dirt-covered, boring yard? CLOSE THE DEAL

by referring  Lowcountry Artificial Turf to 
ELEVATE their new home!

PERKS OF USING
ARTIFICIAL TURF:
• No Maintenance

• Stays Green All Year Long
• Adds Value to Your Home

• Have Fun By Adding a
Sport or Play Area, or 

a Putting Green!

BEFORE

Hannah in the unique position to 
understand the hardships that come 
with buying and selling real estate. 
She believes that “some of the things 
that have set me apart from others 
have ultimately led me to my early 
success. My parents always taught 
me the value of taking initiative, 
hard work, and to be willing to 
do the things that others are not. 
Whether it is offering open houses 
every weekend, meeting with 
clients on holidays and late hours, 
helping my sellers clean their 
property and make it ready for 
showings or connecting clients 
with services that will increase 
the value of their home. I am 
always willing to do what is in 
the best interest for my client.”

Putting herself in her clients’ 
shoes is one of Hannah’s 
superpowers. Along with 
that is her ability to use 
social media not only to 
find clients but to show-
case her uncanny ability 
to use these platforms for 
education on Charleston’s 
real estate market. Check 
her out on Instagram @
Hannahsellscharlestonsc 
and learn from a pro on 
how to use your social 
media to not only build 
your brand but how to 
market on today’s most 
used forms of media. 
Using her age as a benefit 
instead of a hindrance 
has made Hannah a 
REALTOR® to watch 
in this market, and her 
climb to the top will be 
a quick one, as she has 
already made a huge 
name for herself at 
just 23 years old.
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496 Bramson Court, Suite 120, Mt. Pleasant, SC 29464

Gabriella Tripp
Branch Manager & Senior Loan O�cer

NMLS ID 1439792
(843) 730-4242
gtripp@acmllc.com
acmllc.com/gabby-tripp

Download 
my app 

to apply!

Atlantic Coast Mortgage, LLC | Branch NMLS 1741009 | Company NMLS ID 643114 (www.nmlsconsumeraccess.org)

New Year, New Home!
Let's make it happen for your clients in 2023.

AT
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I
meet the partner

CALLIEO 
DIGITAL

Photos by Charleston Real Estate Media

In the digital age, a bonafide brand and effective social 
media strategy are at the forefront of every industry. 
Michaela O’Laughlin, founder and CEO of Callieo Digital, 
has built her digital marketing studio on helping your brand 
differentiate itself among your competitors. By developing 
sustainable and long term brands in tandem with man-
aging successful social media strategy for Charleston’s 
Top Producers, Callieo has quickly established itself as an 
invaluable resource to the Real Estate industry.

Callieo’s clientele includes major players in the indus-
try; from real estate teams, mortgage lenders, custom 
home builders, and designers. Michaela and her right 
hand, Sarah “SK” Kasiski, have taken their bold design 
skills and expert knowledge of online platforms to help 
transform brands into household names. Their creative 
mindset helps transport your business into potentially 
hundreds of thousands of minds and homes.

“This is the perfect industry that allows me to combine 
my professional experience with my personal interests. 
There is so much to ‘Real Estate Digital Marketing’, and 

as a relatively new concept, we have a rare opportunity to help 
define what it even is. In many ways we are also part of this evolv-
ing, symbiotic ecosystem within the real estate world. Builders 
need REALTORS to sell their homes, REALTORS rely on lend-
ers, attorneys, photographers/videographers; interior designers 
use various furniture and supply companies. Everyone’s success 
depends on the success of the group as a whole. While every 
contract is unique, they all require collaboration, teamwork, and 
buy-in from each piece of the puzzle. Thus we see our role as not 
only being responsible for digital marketing, but also for creating 
mutually beneficial and sustainable partnerships”.

Now, more than ever, establishing an online brand is critical for 
not only staying competitive, but relevant in the market. Callieo 
strives to help close the gap between real estate and digital. By 
helping brands establish themselves in the digital era, Callieo 
Digital aims to show, not just tell, their clients the benefits of 
having a robust social media presence.

“The world goes online for everything now,” Michaela says, “how 
do you differentiate from your competition? What makes your dig-
ital identity attractive for consumers? I help clients answer these 
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questions. The digital world is ever-green and full of possibilities. 
It’s a space where creativity thrives and diversity is rewarded. An 
online profile is a digital representation of an identity. It contains 
graphics that communicate a purpose, showcase a business, high-
light milestones, and incorporate personal interests to facilitate 
natural human connection. In an industry as competitive as real 
estate, a strong identity is crucial for staying relevant. One of the 
best ways to leverage that is to use all that digital media has to 
offer. That’s where we come in”.

Building a brand is no easy feat. As Callieo skyrocketed, it was 
clear to Michaela that she was going to need some backup.

Enter SK. SK’s background in real estate marketing and the 
digital space made her the perfect fit at Callieo. She has an 
impeccable attention to detail, and a unique ability to bring 
each client’s vision to life that ensures her clients social media 
strategy and their digital identity displays the company’s pas-
sion and purpose.

“I hired SK at the beginning of 2022 and it was one of the best 
decisions I could’ve made for Callieo. She jumped right in and it 
didn’t take long for her to pick up the Callieo way and learn how 
I operate. She understands how I think, plan, and strategize. SK 
brings a fresh perspective to the table that not only enhances 
the vision I had when I started Callieo, but helps us propel each 
individual client’s brand into the digital space. There’s always a 
risk to bringing a new person into something like this, but I love 
working with her and can’t imagine it any other way”.

Though they didn’t meet in college, both Michaela and SK 
graduated from College of Charleston and are passionate about 
helping the next generation of Cougars advance their profes-
sional development. They are currently vetting the most recent 
list of applicants interested in interning with the company, with 
plans to hire two starting early 2023. As young professionals in 
a highly competitive environment, they understand the value of 
building a resume as early as possible. And let’s face it - Callieo 
can use all the help they can get with the amount of work stack-
ing up on their desks!

Callieo Digital is a force to be reckoned with and 2022 was 
an exciting year to say the least. The team has expanded their 
client portfolio beyond agents - and beyond Charleston - with 
no signs of slowing down. Charleston is lucky to have these 
two girls from Boston as they strive to help each of their clients 
“Dream in Digital”.

With their eyes on the horizon, and in an age where people rely 
on the internet so heavily, Callieo Digital is the ace up your 
team’s sleeve to differentiate your brand and we can’t wait to 
see what comes next.
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Let us show you how
our service sets us apart.

Jenny McKenzie
Agency Owner

843-408-4554
jenny.mckenzie@brightway.com

BrightwayMcKenzie.com

Our top priority is customer 
service - it's what sets us 
apart from the rest. Our 
clients trust us with their 
biggest investments and 
we owe them nothing but 
the best service, protection 
and price.

The Insurance Agency Reinvented Around You.

Bring More Value
to Your Clients
STREAMLINED FINANCING & SERVICES FOR
REAL ESTATE INVESTORS

Fix and Flip
New Construction
Fix and Rent
Fast, Reliable Closing

JOSHUA BLACKWELL | Territory Manager

(843) 860-5865
joshua.blackwell@fundthatflip.com
FundThatFlip.com

Refer Andrew and 
get a FREE quote!
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Home
Auto
Business
Life
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2nd annual charleston real producers black tie holiday party

Benefiting One World Health
Photos by Charleston Real Estate Media

On Friday, Dec. 2, over 450 of 
Charleston’s most elite REALTORS® 
and vendors came together to celebrate 
another great year, have some fun and 
raise some money for the wonderful 
organization of One World Health.

John and Mikki Ramey and their 
team with Healthy Realty jump-
started the giving with an incredible 
donation of $12,500!

Through the generosity of everyone 
else in attendance, we were able to 

raise just under $25,000, which will 
help One World Health provide care 
to 1,540 patients in need!

Thank you so much to everyone who 
contributed and to all of our sponsors 
who made the night possible!

PRESENTED BY

CHRIS GONZALEZ  
of South State Bank and 

BJ GUIDO  
of Coastal Living Consultants



42 • January 2023 Charleston Real Producers • 43@realproducers realproducersmag.com



44 • January 2023 Charleston Real Producers • 45@realproducers realproducersmag.com



46 • January 2023 Charleston Real Producers • 47@realproducers realproducersmag.com

Local Mechanical
 Heating & Air
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LowcountryCrawlspaces@gmail.com

843-259-8194 
Follow us on Facebook! @lowcountrycrawlspacesllc

BEFOREBEFORE AFTERAFTER

Building Relationships 
that Last 
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We are committed to 
delivering first class service 
to create an extraordinary 

closing experience. 

843.628.7453
Patrick@TownesLawFirm.com

TownesLawFirm.com
346 Seacoast Parkway

Mount Pleasant, SC 29464

CALL PATRICK TOWNES 
TODAY TO GET STARTED!

DANNER BENFIELD
One of Charleston's Top

40 Under 40 Realtors

Patrick and his office ensure 
closings run smoothly and when 
issues arise they provide great 
advice and counsel based on 
experience. They have handled 
issues ranging from rental 
agreements to multi-million 
dollar closings and given each 
one the top-notch service they 
deserve. Whenever clients ask 
for a recommendation on an 
attorney, Patrick is the
only call.

“

”
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"I am proud to be a part of South State Bank 
where I can now offer you and your clients 

With 18 years of banking experience and 13 years of 
mortgage experience, Chris is committed to providing 
the responsive and personalized service each customer 
needs to navigate the mortgage process with ease and 

All loans are subject to credit approval. Equal Housing Lender. 
NMLS# 403455. Member FDIC.

CHANGE YOUR 
PERSPECTIVE
with Chris Gonzalez
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WWW.TOPSHELFMOVERS.US | FULLY LICENSED AND INSURED

UNPACK JOY, NOT STRESS

Charleston Location | 9611 Roseberry St, Ladson, 29456
(843) 496-8638 | Matthew@TopShelfMovers.us

Matthew Prosser, Owner/Founder

Family Owned & Operated

Call TODAY to make moving simple!

Choose Top Shelf Movers 
to guarantee a positive 
moving experience for 
your client.

 Home • Auto • Umbrella • Flood

AD LEWIS Agency Owner
843.877.5445  | direct · 800.474.1377  | SERVICE

1349 OLD GEORGETOWN RD., SUITE 206  |  MOUNT PLEASANT, SC 29464

www.goosehead.com  |  a.d.lewis@goosehead.com

Goosehead – The smarter, simpler way to purchase insurance.

With over 40 carriers in South Carolina, Goosehead has the capability to customize
all your insurance needs to ensure you are receiving the best coverage at the best rate.
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meet the partner

GOULETTE
By Jennifer Guerra  |  Photos by Charleston Real Estate Media

“We are a full-service mortgage banker 
offering all the niche and standard 
products in-house with the backing of 
one of the largest hedge funds in the 
world. Whether you’re buying, selling, 
refinancing or building your dream 
home, you have a lot riding on your loan 
officer. Since market conditions and 
mortgage programs change frequently, 
you need to make sure you’re dealing 
with a top professional who is able to 
give you quick and accurate financial 
advice. As an experienced loan officer, 
I have the knowledge and expertise 
you need to explore the many financing 
options available. Ensuring that you 
make the right choice for you and your 
family is my ultimate goal, and I am 
committed to providing my customers 
with mortgage services that exceed 
their expectations.”

Growing up surrounded by the mortgage industry, Derek Goulette of 
American Pacific Mortgage has learned the business from an early 
age, as his parents owned their own mortgage company when he was 
growing up. As a transplant from Southern California, Derek and his 
family have taken Charleston by storm, building a business that aims 
to help clear the clutter from getting a mortgage with knowledge, 
compassion and sheer determination to help their clients, as well as 
our area’s REALTORS®, find what works best for them. 

As the branch manager, Derek and 
his outstanding team of support staff 
ensure every client understands exactly 
what they are getting when it comes to 
mortgage support. “I have a processor, 
two production partners and a business 
development manager. We also have 
other loan officers in the branch who 
I get to help support.” It’s these staff 
members that help make Derek shine in 
an often saturated market.

Derek marks his success in this 
industry by referral business, saying, 
“In the mortgage world, it is having 
a repeatable, referrable experience 
that not only makes us look good but 
also makes the referral partner look 
good for sending them to us.” Which 
is why every client and REALTOR® 
Derek helps are an extension of his 

own family, only doing for them what 
he would want done to those he loves. 
It’s that heart and compassion that 
sets Derek apart from other lenders 
in our area. Connecting with his cli-
ents and REALTORS® while forming 
these relationships will ensure his 
success in the Charleston market, 
as it is those relationships that help 
serve his clients well in what is often 
a fast-paced market.

Derek’s goal is to “serve others, 
always do the right thing, while hav-
ing fun and being honest and trans-
parent” with everyone who works 
with and for him. Being consistently 
available and completely honest with 
his clients has become Derek’s claim 
to fame, sometimes even using his 
creative side to get the best match for 
his clients in order to ensure they are 
happy with the work he has done.

It is no surprise that Derek’s business 
has only exploded since moving to 
Charleston from Southern California 
six years ago, where, he says, “there 
were more mortgage lenders than 
REALTORS®.” He brought that fire to 
succeed and stand out to our neck of 
the woods, and we are lucky to have 
him and his family here.

Derek
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It’s Derek’s personal 
life that ensures he is 
able to give 100% in his 
business, as he couldn’t 
do what he does 
without the help of his 
amazing wife, Lauren. 
With two kids, Madelyn 
and Declan, and furb-
aby Diggle, there is no 
shortage of things to 
keep them busy, and 
having Lauren by his 
side makes it all work. 
She also makes it possi-
ble for him to be fully 
present while at home, 
even if he has to make 
work calls; family will 
always come first, and 
Derek wouldn’t have it 
any other way.

The value Derek places 
on his real estate 
partners is invaluable 
and often unheard of. 
He considers himself 
an extension of their 
business and, therefore, 
says, “We work hard, 
and we take care of your 
clients as we recognize 
that they are a future 
referral source of yours 
and we value that rela-
tionship just as much 
as you do.” It would be 
difficult to find a partner 
who cares about your 
business just as much as 
you do; however, Derek 
effortlessly proves his 
heart to everyone he 
works with. You can’t 
find a better lender in 
the Charleston mar-
ket, and he just wants 
to help you, and your 
clients, win.

We are a full-service mortgage banker 
offering all the niche and standard 
products in-house with the backing of one 
of the largest hedge funds in the world. 
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We work hard, and we take care of your 
clients as we recognize that they are a future 

referral source of yours and we value that 
relationship just as much as you do.

Same High Standard of Service...
Just a New Name!

I am excited to announce that I have made a
move to American Pacific Mortgage!

Moving YOU in the RIGHT Direction!

Derek Goulette
Branch Manager

NMLS: 325427
(949) 280-8044

Derek.Goulette@apmortgage.com
1115 Fairchild Street, Suite 310,

Daniel Island, SC 29492

Reach Out to Learn More About our
Products and Competitive Rates!
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Call today for a
FREE Estimate!

ADD VALUE

W I T H
TO YOUR
SELLER'S HOME

FRESH PAINT

John Hayes & JD Gray | (843) 291-3998 | Bonded & Insured | Veteran Owned & Operated

WE
DO
IT

ALL!

Jennifer Kirkman
Agency Manager

(864) 992-4568 (Cell)
(843) 553-8643 (O�ce)

JenniferK@LHGri�th.com
LHGri�thAndCo.com 

108 Central Ave. Suite 4,
Goose Creek, SC 29445HOME | BUSINESS | AUTO | LIFE

NEW YEAR'S RESOLUTIONS

     Review Policies

     Choose a Policy

     Have Peace of Mind

     Contact Jennifer today!

 www.McCantsLawFirm.com
782 Johnnie Dodds Blvd, Ste. A, Mount Pleasant

Residential & 
Commercial Real Estate Closings
1031 Exchanges
Re�nancing
Home Equity Lines (HELOC)
Business Formation
Probate Law

J. Lynn McCants
Katie Graves Tierney

Ian W. Macbeth

We'll Help You
Close the Deal

(843) 884-9394Call us today!

Locally Owned & Operated · SERVPRO of Downtown Charleston
(843) 577-2470 · admin@servpro10707.com
www.servprodowntowncharleston.com

FASTER
TO ANY
DISASTER

Our results reduce stress and clutter saving you time, money and improving your 
overall quality of life! We deliver a bespoke service to create an ambiance that 

reflects your style and a functional end result making it easy for you to maintain.

Organize Your Home Today 
or During Your Next Move!

Call us for a consultation at 843-818-3232
Follow us @homeetiquettecharleston | homeetiquette.com
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meet the partner

SCHIRMER 
I N S U R A N C E

By Jennifer Guerra

Photos by Charleston Real Estate Media
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For 40 years, Schirmer Insurance Group has been 
immersed in the Charleston community. This 
family-run business has proven time and time again 
that when you care not only about your clients, but 
the community as a whole, your company will stand 
tall. The generational dynamic among the Schirmer 
family ensures their namesake will continue to 
grow and flourish while serving the Lowcountry in 
every way possible.

Agency Founder Sam Schirmer originally opened 
in 1983, as Sam Schirmer Nationwide Insurance 
Agency. In 2011, Schirmer Insurance Group was 
established as an independent agency by Sam’s wife 
and business partner, Gina Schirmer, and their son 
Sass Schirmer. In July of 2020, the two agencies 
merged together as Schirmer Insurance Group 
with a focus and passion for growth with a genuine 
willingness to help others. Sam was the catalyst to 
what would become a family business that would 
stand the test of time while making their mark on 
the lowcountry. 

As stewards of the Charleston community their 
whole lives, nothing means more to the Schirmer 
family than home. Sam was born and raised on 
Sullivans Island, and maintains a constant desire 
to help his hometown in every way that he can. He 
says, “Success shines when you welcome oppor-
tunity. With this focus, I have been able to build 
a business, to protect my family and others, and 
by developing trust, we have been blessed to have 
gained some incredible clients and relationships 
within our local community.”

CEO and Owner of Schirmer Insurance Group, Gina 
Schirmer, couldn’t be more proud to call our area 
home, and knows the hard work it takes to build a 
successful business that has shined for four decades. 
She says, “We are 40 years strong. As a long time, 
family based, local insurance agency, we are expe-
rienced at guiding the REALTOR and their home 
buyer through the insurance portion of the home 
buying process. We provide an essential framework 
and a smooth pathway for client success. We nur-
ture, and deeply value, our relationships with our cli-
ents and our industry partners which continuously 
strengthens the foundation of the agency.”

It’s the families genuine care for their clients, their 
willingness to go above and beyond to help in any 

Sass Schirmer, Owner, Principal Agent, and son of 
Gina and Sam, knows how important relationships in 
this industry are. Saying, “One thing that we strive to 
do each and every day is establish a relationship with 
our clients and nurture the relationships that we have 
established throughout the years. We want to make 
sure that our clients have exactly what they need and 
they are insured with the highest rated carrier we can 
offer. Insurance is a hope and a promise; Hope that 
you never have to use it and a promise that when you 
do the company and agency step up to the plate and 
perform for you. We make sure that our clients and 
our team all understand this principle.”

Owner and Client Relations Manager, daughter 
Grayson Schirmer-Jones, is also helping to usher 
in the families next generation of insurance power-
houses, helping to lead in the growth of Schirmer 
Insurance Group. She agrees with Sass that the rela-
tionships they build with their clients, REALTORS, 
and mortgage lenders in the area are of the utmost 
importance to them, and the entire team at Schirmer 
Insurance Group. 

“We take the time to put together a policy package 
that is unique to each client. We pride ourselves on 
building relationships with our clients and making 
sure they understand the ins and outs of the policy 
designed specifically for them,” says Grayson.

Sharing their blessings with those less fortunate is the 
reason the Schirmers’ work so hard everyday. They have 
been lending their time and money throughout the years 
to many causes near and dear to their hearts like Habitat 
for Humanity, Camp Rise Above, East Cooper Community 
Outreach, The American Heart Association, and The 
Navigational Center, Lowcountry Food Bank, Ronald 
McDonald House, Rotary Club of Mount Pleasant and Susan 
G. Komen Walk, which are just a few of the many organiza-
tions they have served over the last 40 years. Their success 
means nothing to them if they can’t pay it forward to those 
who need it.

With four decades of experience, Schirmer Insurance Group 
has perfectly set up their business to be successful for 
another 40 years plus. With the next 
generation of the family poised to con-
tinue the legacy started by Sam and 
Gina, there is no doubt Schirmer 
Insurance Group is in the right 
hands to build upon that legacy. 
Gina knows exactly who to 
thank for their decades-
long success, saying, 
“Thank you Charleston for 40 
incredible years and for giving 
our family and our team the 
opportunity to take care of you. 
Looking forward to the next 40.”

situation, that has built them into the success they are today. As 
“Coastal specialists,” the team at Schirmer Insurance Group is well 
versed in protecting your home from all things that living near the 
water can bring. Continuing to educate themselves as the insurance 
industry grows and changes, proves that no one will have your back 
quite like Schirmer Insurance Group. However, (we know) teamwork 
makes the dream work, and the superstars at Schirmer Insurance 
Group are just as strong as a family as they are a business. 

With five different departments staffed with the best in the busi-
ness, even if you don’t carry the Schirmer name, you are treated like 
family. Clients and employees alike no doubt feel the family ties that 
run deep here.
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ARE YOU COVERED?ARE YOU COVERED?

BRI BARRETT-BROUGHTON
(843) 576-1470 • insuringthelowcountry.com

bri@barrettbroughtongroup.com
6650 Rivers Ave, North Charleston, SC 29406

HOME INSURANCE • AUTO INSURANCE • FINANCIAL SERVICES

Lowcountry Insure is Insuring The Lowcountry
powered by BBG Insurance

Thanks to the businesses within these pages, our 
Area Directors, and readers like you, we’re able to 

break the chains of this horrible reality.

The N2 Company – the company behind this 
publication and 850+ others like it – is financially 

committed to end human trafficking. 

FOR EVERY AD WE SELL, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

Visit n2gives.com to learn more
about our giving program.

A GIVING PROGRAM BY

DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.
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2nd annual charleston real producers charity golf tournament

Wes Sellew & 
Princeton Mortgage 

Photos by Charleston Real Estate Media

On Wednesday. Nov. 16, REALTORS® and partners 
from our CRP community came together to have 
a great time on the golf course and, more impor-
tantly, do some good by raising money for The 
Monka Foundation.

Thanks to the generosity of Wes Sellew and his team 
at Princeton Mortgage, our other sponsors and all of 
our players, we were able to raise over $25,000 for 
this wonderful organization. 

If you would like to learn more about The Monka 
Foundation and the great work they are doing, please 
check them out on the web or on social media.

Benefiting The Monka Foundation

PRESENTED BY
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CONSTRUCTED WITH INTEGRITY

843-814-1004
greg@shemcreekcustom.com 
shemcreekcustom.com

Shem Creek Custom is a family-owned business run 
by husband and wife team, Greg and Brittney Lannes.

Trim, Base, Shiplap Install | Bathroom Remodels | Kitchen Remodels
 Custom Built-Ins | Tile Floor Install | Lighting Install
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HOME PURCHASES • REFINANCING 
HOME EQUITY LINES • SELLER REPRESENTATION 
DEED PREPARATION • TITLE INSURANCE

"Robert Donaldson was recommended to me by my realtor and 
it was easy to see why. He is professional and very quick to 
respond to any questions. Buying a house isn’t always the 
easiest process to understand, but Robert made sure we 

weren’t confused about anything! I will certainly recommend 
him to friends & family." - Hannah P., Google Review

843-881-8400 | DonaldsonLawFirm.net
317 Wingo Way, Suite 305 | Mt. Pleasant, SC 29464

Call us today to start offering your clients an excellent closing experience!
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Call for your home security consultation today!
843-970-0274  |  info@asisolutionssc.com

asisolutionssc.com  |        @asisolutions
2545 BOHICKET ROAD

JOHNS ISLAND, SC 29455

2022 Roof
Repair Rally

Help us repair 30 roofs 
again this year for our 

neighbors in need. Local 
families need your help!
WE CAN'T DO IT WITHOUT YOU

donate
volunteer

share

(843) 768-0998
SeaIslandHabitat.org

Ms. Joan Brown, Past Roof
Repair Rally Recipient
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ALBANY  •  ALBUQUERQUE  •  CHESAPEAKE  •  ATLANTA  •  AUSTIN  •  BALTIMORE  •  BOULDER

CHARLOTTE  •  CHICAGO  •  CINCINNATI  •  CLEVELAND  •  COUR D’ ALENE  •  COLORADO SPRINGS 

COLUMBUS  •  DALLAS  •  DAVENPORT  •  DAYTONA BEACH  •  DENVER  •  FT. WAYNE  •  GRAND RAPIDS

HOUSTON  •  INDIANAPOLIS  •  JACKSON  •  JACKSONVILLE  •  KANSAS CITY  •  LAS VEGAS  •  LINCOLN

LITTLE ROCK  •  LUBBOCK •  MILWAUKEE  •  MURRIETA  •  MONTERREY BAY  •  NASHVILLE  •  NEW ORLEANS

NEWPORT BEACH  •  NORTH DALLAS  •  NOVA  •  OAKLAND COUNTY  •  OKLAHOMA CITY  •  OMAHA

ORLANDO  •  PHILADELPHIA  •  PHOENIX  •  PITTSBURGH  •  PORTLAND  •  RALEIGH  •  SALEM  •  SAN DIEGO  

SEATTLE  •  SILICON VALLEY  •  SPOKANE  •  ST. LOUIS  •  TAMPA BAY  •  TEMECULA  •  TRI-CITIES  •  TRIAD  

TUCSON  •  TWIN CITIES  •  VIRGINIA BEACH  •  WASHINGTON D.C  •  WAYNE COUNTY  •  WEST VALLEY

WILMINGTON  •  YOUNGSTOWN  •  ALBANY  •  ALBUQUERQUE  •  CHESAPEAKE  •  ATLANTA  •  AUSTIN

BALTIMORE  •  BOULDER  •  CHARLOTTE  •  CHICAGO  •  CINCINNATI  •  CLEVELAND  •  COUR D’ ALENE

COLORADO SPRINGS  •  COLUMBUS  •  DALLAS  •  DAVENPORT  •  DAYTONA BEACH  •  DENVER  •  FT. WAYNE

GRAND RAPIDS  •  HOUSTON  •  INDIANAPOLIS  •  JACKSONVILLE  •  KANSAS CITY  •  LAS VEGAS  •  LINCOLN

LITTLE ROCK  •  LUBBOCK •  MILWAUKEE  •  MURRIETA  •  MONTERREY BAY  •  NASHVILLE  •  NEW ORLEANS

NEWPORT BEACH  •  NORTH DALLAS  •  NOVA  •  OAKLAND COUNTY  •  OKLAHOMA CITY  •  OMAHA

ORLANDO  •  PHILADELPHIA  •  PHOENIX  •  PITTSBURGH  •  PORTLAND  •  RALEIGH  •  SALEM  •  SAN DIEGO  

SEATTLE  •  SILICON VALLEY  •  SPOKANE  •  ST. LOUIS  •  TAMPA BAY  •  TEMECULA  •  TRI-CITIES  •  TRIAD  

TUCSON  •  TWIN CITIES  •  VIRGINIA BEACH  •  WASHINGTON D.C  •  WAYNE COUNTY  •  WEST VALLEY

WILMINGTON  •  YOUNGSTOWNALBANY  •  ALBUQUERQUE  •  CHESAPEAKE  •  ATLANTA  •  AUSTIN

BALTIMORE  •  BOULDER  •  CHARLOTTE  •  CHICAGO  •  CINCINNATI  •  CLEVELAND  •  COUR D’ ALENE

COLORADO SPRINGS  •  COLUMBUS  •  DALLAS  •  DAVENPORT  •  DAYTONA BEACH  •  DENVER  •  FT. WAYNE

GRAND RAPIDS  •  HOUSTON  •  INDIANAPOLIS  •  JACKSON  •  JACKSONVILLE  •  KANSAS CITY  •  LAS VEGAS   

AMERICA'S BEST REAL ESTATE AGENTS

R E C O G N I Z E D

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT

FOLLOW US ON INSTAGRAM TODAY

@realproducers
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Nick Cantatore
Region Manager
843-867-3640
1501 Belle Isle Ave Ste 110
Mount Pleasant, SC 29464
nick@homeinsuranceagency.com
�����������������������������������
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You can count on us to help you
BRING IT HOME

New York
New Jersey
Pennsylvania
Connecticut

South Carolina
North Carolina
Georgia
Virginia
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The reality of real estate is that some 
months (and seasons) can be signifi-
cantly slower than others. Nationally, 
many markets can see an inventory 
decrease as much as 40% during the 
holidays. One key to navigating these 
dips is to focus on the abundance 
of business-building opportunities 
instead of less-than-ideal numbers. 

Winter is a great time to focus on 
YOU. Your brand, your business and 
your marketing can all benefit from 
a little extra attention during these 
slower months. Here are a few tips to 
make the most of your time and set 
yourself up for success in the spring. 

Plan Your Social Media Strategy

Plan a meeting with your social media 
or marketing team to formulate a 

By Andy Lassiter Owner/Creative Director of Keen Eye Marketing

WAYS TO NAVIGATE 

THE WINTER SEASON5
fresh strategy and review perfor-
mance from the previous year. Having 
a clear idea of the frequency and 
types of posts you want to publish is 
essential to stay consistent and avoid 
gaps and ineffective content. 

We like to categorize social posts in 
different “buckets,” which can include 
personal content about you, interest-
ing properties, events, activities and 
local business highlights, to name a 
few. The goal is to be a brand your 
followers will “know, like and trust” 
while creating a balanced aesthetic 
across all of your accounts that will 
attract new growth!

Brainstorm Video Concepts and 

Publishing Timelines

Video is by far the best way to build 

rapport and trust with your audience and 
grow your following. Make a plan to pub-
lish regular video content, whether it’s 
weekly, monthly or quarterly, and stick 
to it! We recommend mixing up video 
formats and locations to keep it interest-
ing and fun.

This is also a great time to tighten up 
your publishing strategy. Instagram, 
YouTube, Facebook, LinkedIn and your 
website are the obvious locations to pub-
lish, but don’t hesitate to add your latest 
effort to an email signature, personal 
outreach, listing presentation or even a 
paid ad for more visibility! 

Tighten Up Your Brand and Web Presence

Websites and brand development are pain 
points for almost every client we work 
with. But even with a smaller budget, you 

can develop a simple brand and web 
presence that will support your busi-
ness and provide a great backbone for 
your outreach efforts. 

Personal branding is another great 
way to stand out professionally. Take 
this opportunity to write some fresh 
copy about your business, yourself 
and maybe even a few blog posts, 
too! Whether you work with a local 
designer or web service, a consistent 
logo across all your platforms is a 
must-have for anyone looking to grow 
their brand.

Organize your CRM and Outreach Plan

Keeping track of all of your current 

and past clients can be a daunting task 
and one that is often neglected even by 
top producers. If you’ve never set up a 
Customer Relationship Management 
database, this is a perfect opportunity to 
do so. Take a few hours to review your 
transaction history, email correspondence 
and leads to build an organized database 
that you can categorize by type.

Once you have a well-organized database, 
planning regular outreach is much easier. 
Of course, personal calls and texts are 
best, but email marketing is still a great 
way to stay in touch and top of mind with 
your clients. Don’t forget to send holiday 
greetings, too! 

Set Intentions for the New Year

Last but certainly not least on this list 
is to set your intentions for the new 
year and the upcoming busy season. I 
truly believe that mindset is every-
thing and taking a day to write out 
(yes, actually write it down!) goals is 
time well spent. 

Having a clear set of personal goals 
and business benchmarks will serve 
as a constant reminder of why you are 
working so hard in the first place. This 
is a great time to review your numbers, 
do your research and set an action plan 
for the next year and the rest of your 
life. Cheers to a great year ahead!
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Contact us today to achieve your goals this year!
Ashley Beames & Lisa Manderville | Co-Owners/Closing Coordinators

findtheclosersllc@gmail.com

The Closers, LLC

Cheers to a New Year full of blessings,
new goals, and new achievements!

Cobb, Dill & Hammett’s 

Real Estate Division is 

comprised of attorneys 

Sean A. Scapellato, D.J. 

Shymansky and Daiton 

Butler. They handle 

residential and commercial 

closings and title services. 

Personalized service for 

our clients and their 

realtors is our specialty.

We have offices in Mt. Pleasant, Summerville,
North Charleston, and Georgetown.

CALL TODAY
843-936-6680

VISIT US ONLINE
www.CDHLawFirm.com
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EMILY WALTON
(843) 532-7888

Emily@SouthernStagingSC.com
SouthernStagingSC.com
    @SouthernStagingSC

BY WALTON DESIGNS
SOUTHERN STAGING

Staged homes sell three to 30 times FASTER than nonstaged homes.
Let us help you sell more real estate this year! Give Emily a call.

WE TRANSFORM BUSINESSES 

HYPORTDIGITAL.COM

We handle the details so business owners can spend their 
time doing what they do best. 

Web Design

Acquisition Email Campaigns

Search Engine Optimization

Live Chat

SEM / Paid Search

Mobile and Display Advertising

OTT / CTV Streaming Advertising

Paid Social Media

Reach out to your neighborhood publisher for more information.
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THE

A s the consummate planner, Jason Husted of 
The Husted Team at Jeff Cook Real Estate 
has planned his life in real estate down to the 
tiniest detail. Having started as a union con-

tractor, eventually trying his hand at home inspections 
and flipping homes, Jason is well-versed in all things 
real estate from the ground up. Never one to leave things 
up to chance, Jason has been crushing the Charleston 
market, selling well over $100 million in real estate 
since he began five years ago. He and his team have built 
something really special together, and his knowledge of 
anything and everything home related has trickled down 
to all those that work for him.

“We have a great culture at The Husted Team; we are all 
about growth and expansion, but in the right way at the 
right time. We do a lot of stuff together, both profession-
ally and personally. Planning events, goal setting or just 
going out together — any agent wanting to join us will 
have to fit in with our family.”

With such a small, close-knit team like the rockstars 
at The Husted Team, everyone has to do their part. 
Mackenzie Huff, the team administrator, helps coordi-
nate marketing efforts, system building, paperwork orga-
nization and lead generation. Robert Poirier is a licensed 
agent but helps the team with their YouTube videos and 
is an outstanding in-house editor. Austin Poirier, whose 
love of helping people shines through in everything he 
does, also shares a love of cars with Jason. Stephanie 
Brown is the team ISA, and not only is she the mom to 
the rest of the team, she is a stay-at-home mom of her 
own kids as well! Jason says, “She works multiple jobs 
but takes care of all of us like we were her own family! 
We couldn’t do this without her!”

Lexton Hunt may be the youngest on the team, with 
Jason having met him at the young age of 17, and 
started working for them at 18. Blaine Vinson is also a 
working agent within the team. He helps with brain-
storming ideas on growth during the team’s weekly 
meetings. Rounding out this superstar team is Yvette 
Packer, who herself is a super busy mom who adds 

“WE HAVE A GREAT 

CULTURE AT THE 

HUSTED TEAM; WE 

ARE ALL ABOUT 

GROWTH AND 

EXPANSION, BUT IN 

THE RIGHT WAY AT 

THE RIGHT TIME.”

value to the team because of her background 
in law and ability to perform in real estate. 
Everyone on the team helps each other out with 
anything and everything, which is what makes 
them such a team to be rivaled. As Jason says, 
“Grow slow; find the people that fit within. 
Culture and the people are No. 1.”

Jason and his team are all about growth, which is 
why it’s Jason’s goal to “expand The Husted Team 
thoughtfully while giving our clients the tools 
they need to make the right decisions. I went into 
real estate for the opportunity to grow in busi-
ness and in life, and I’ve begun doing just that.”

In order to grow slowly and meticulously, Jason 
has taken to planning things out months in 
advance. Goals, marketing and really anything 
he has in his business and life have been well 
thought out and planned to the T. It’s for this 
reason The Husted Team has been hustling 
their way to the top of the Charleston market. TEAM

HUSTED 
cover story By Jennifer Guerra  |  Photos by Charleston Real Estate Media



92 • January 2023 Charleston Real Producers • 93@realproducers realproducersmag.com

Jason believes the biggest reason for his success 
and the success of his team is “staying consistent 
and focusing on moving forward and prepping for 
months in advance.”

While prepping months in advance may seem 
daunting for most people, especially in the real 
estate sphere, Jason has learned to use that to his 
advantage. While real estate is full of unknown 
surprises, The Husted Team is ready for anything 
the business will throw their way, a model which 
all other teams should be following. Plan for those 
surprises and they really won’t surprise you at all!

Jason’s positive attitude and open mind are just a 
couple of reasons his team has become a force to 
be reckoned with. Not only does he treat his team 
like family, he treats his clients and fellow agents 
the same way. Always willing to learn throughout 
their growth ensures longevity in such an uncertain 

“TAKE THE TIME TO 

EDUCATE BUYERS AND 

SELLERS; I INCLUDE 

MYSELF IN THIS AS 

WELL.  CONTINUING 

EDUCATION IN 

THIS CAREER IS 

SUPER IMPORTANT.”
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business. Pre-planning and 
setting schedules has become 
second nature to Jason and 
his team and is also the rea-
son he has some semblance of 
work-life balance. Advice that 
should be heeded by any and 
everybody who works in the 
real estate world. 

The Husted Team is also super 
involved in the Charleston com-
munity by making videos and 
donating their time and hard-
earned commissions to Vets for 
Vets. In 2022, the team was able 
to help a vet replace the roof on 
their home! Having hearts as huge 
as their close connections has 

enabled them to close homes for clients that 
never deemed it possible.

Setting this team apart from others is also 
Jason’s ability to “take the time to educate buy-
ers and sellers; I include myself in this as well. 
Continuing education in this career is super 
important.” Things in real estate are ever-evolv-
ing and changing, and no one knows this better 
than The Husted Team.
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“

”
Brent@SuttlesLaw.com // suttleslaw.com // (843)636-8841

REAL ESTATE Services:

1711 North Main Street – Summerville, SC
7410 Northside Drive – Suite 150 – North Charleston, SC

Brent W. Suttles, Sr.

• Residential 
• New Construction
• Commercial
• Refinance

• Quit Claim Deeds
• Short Sale Negotiations
• Contract Review
• HELOC

Suttles Law Firm has become a 
trusted partner for my real 
estate business. Brent and his 
paralegals always handle my 
files with care and diligence. 
Over the years that we have 
worked together, I have sent 
them some tough cases but 
they always go the extra mile 
to ensure that my clients make 
it to the closing table. In 
addition, Brent has also been 
very helpful with listing 
appointments. If I’m concerned 
about title issues before taking 
on a listing, he is always willing 
to do some preliminary 
searches so there are no 
surprises when the property 
goes under contract.
Suttles Law Firm is a valuable 

member of my team!

Shakeima Chatman
The Chatman Group w/ Keller Williams Realty

(843) 203-0210

Let Miracle Movers of Charleston take the hassle
out of your client's upcoming move!

RATED #1 IN CHARLESTON FOR OVER 6 YEARS

What makes us the top pick
for moving companies

in Charleston, SC?

Full-Service Move
Professional Packing Services
Climate-Controlled Storage
Local & Long Distance
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Client: Schirmer Insurance Group
Size: Full

Location: Standard
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(843) 608-1426  •  www.charlestonrem.com  •  info@charlestonrem.com

1156 Bowman Rd., Suite 200 • Mount Pleasant, SC 29464 @CharlestonRealEstateMedia

Photography | Videography | 3D Tours | Aerials | Twilights | Virtual Staging & more!

Mark W. Weeks

(843) 553-9800  |  www.weekslawfirm.net
NORTH CHARLESTON OFFICE  |  8086-B Rivers Ave. North Charleston, SC 29406

Joseph W. KessingerRobert L. Irvine, III

RESIDENTIAL & COMMERCIAL REAL ESTATE CLOSINGS

REFINANCES • HOME EQUITY LINES OF CREDIT

FORECLOSURE ALTERNATIVES • CONSTRUCTION LOANS

REO REAL ESTATE OWNED/BANK OWNED PROPERTIES

MANUFACTURED/MOBILE HOMES • TITLE INSURANCE

Ready to schedule a closing?
Give us a call today.




