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Your Home Loan Specialists

Wishing You
/ Happiness and
~—

NMLS# 365511 NMLS# 350514

Prosperity in
the New Year!

4 V)

Shannon Babin Connor Brooks Trey Hereford Katie Meiners Susanne Wampold
NMLS# 419401  NMLS# 1370606 NMLS# 89575 NMLS# 1125723 NMLS# 1553575

Caroline Shirley Sharon Williams Chance Warren Rachel Webre Karla Fuentes
NMLS# 2155247 NMLS# 118322 NMLS# 2311775 NMLS# 1913085 NMLS# 108621

Whether you're buying or improving, NOLA Lending Group has the experience and expertise to guide home buyers ATO N R O U G E\

through the financing process. With Loan Production offices in Baton Rouge and Prairieville, plus all over the South, our

ITLE COMPANY
lending specialists can assist your clients in determining which type of loan is the most appropriate and affordable.
Celebrating Your Closings Since 1981
HERE FOR BATON ROUGE. HERE FOR GoOOD.
« Bond Programs » FHA Loans » Lot Loans «  RD Loans—Finance up to 100%
. Condo Loans + HELOC - Physicians Loans of home value? 3 L O CAT I O N s TO s E R V E YO U !
« Construction Loans + Home Ready & Home Possible . Portfolio Bank Products * Residential Renovation /\
- Conventional Loans - Jumbo' Loans . Purchases & Refinances ~ * VAloans

Robert Adams | Branch Manager/Attorney 8943 Bluebonnet | Baton Rouge, LA 70810
Alex Polito | Director of Sales & Marketing 225-769-5194 | C: 225-603-7897

:!NOL A “ ) Mark Schoen | Division President/Attorney 10500 Coursey Blvd, Suite 100 | Baton Rouge, LA 70816

| LENDING GROUP Amy Lane | Branch Manager/Attorney 225-291-1MM
/ A Division of Fidelity Bank
Loan Production (Hfice
NolaLending.com Keegan Wisdom | Branch Manager 37283 Swamp Road, Suite 901 | Prairieville, LA 70769
1\-:/:;[?:':2 }Pf:ltrr:;ng;gé%eg amount is $647,200 or greater for a single family home in all states (except Hawaii and Alaska and a few federally designated high-cost markets, cathy waggenspack_l_andry I Director of Marketing 225_706_6‘]30 | C: 225_802_‘] 8‘”
2Financing cannot exceed 100% of the subject property’s fair market value. No down payment required. Terms of repayment: For a $250,000 loan, 360 monthly payments will be

$2,396.69 with a monthly interest rate of 7.375%, payment amount includes amounts for property tax and insurances. 7.435 Annual Percentage Rate. No balloon payment. The Member
services and products advertised are not approved or endorsed by HUD, USDA, the Department of Veterans Affairs, or any government agency. Interest rates may increase after

consummation. Restrictions apply. This does not constitute an offer to lend. All loans subject to credit approval. Not all applicants will qualify for all products offered. Loan programs FDIC smugmm
subject to change without notice. Fidelity Bank NMLS Co. ID 488639 LENDER



| love
this town.

Ryan D Rayburn, Agent
16044 Highway 73, Ste 104B
Prairieville, LA 70769

Bus: 225-677-7744
ryanrayburnagent.com

2007004

Thanks, Real Producers of Baton Rouge.
| love being here to help in a community
where people are making a difference
every day.

Thank you for all you do.

o StateFarm-

State Farm, Bloomington, IL

HAPPY
New Year!

LET ME HELP WITH YOUR
MORTGAGE NEEDS IN 2023!

—
37283 Swamp Rd | Suite 1002 | Prairieville, LA 70769
Office: 225.402.0251 | Fax: 888.859.8977
srasbury@gmfslending.com | gmfsmortgage.com/Shannon.rasbury

GMES MORTGAGE

All mortgages are originated by GMFS, LLC, NMLS ID# 64997, 7389 Florida Blvd., Ste. 200A Baton Rouge, LA 70806 @
Branch NMLS # 1327554

Equal Housing Lender. Loan programs not available in all states, or to all consumers. All loans are subject to availability at the time of application and for terms
that meet each individual consumer’s needs and qualification information. Loan applications are subject to credit and property approval.
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If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at gina.miller@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
solely those of the author(s). The paid advertisements contained within the Baton Rouge Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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Cane Mill Crossing Neighborhood

WEET CAROLINA?
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80x208 (+-) | $419,000 | MLS#2022013903 | 9831 Cane Mill Road | Denham Springs, LA 70706

Receive up to $4000 towards closing cost using Preferred Lender and Title Company

willieandwillie.com Life. Built. Better.

Contact Amanda Walker, Willie and Willie Home Builders Listing Agent: (225) 572-0880 | Amanda-walker(@kw.com

Residential Land Developer| Residential Home Builder
Family owned and operated for over 82 years

Learn more by following (@willieandwillie on [E K or at willieandwillie.com

Willie and Willie Contractors, LLC reserves the right of the price, plan, or specification change without notice or prior obligation.
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RESIDENTIAL | COMMERCIAL | REAL ESTATE CLEANINGS

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support these

businesses and thank them for supporting the REALTOR® community!

BUILDER
D.R. Horton
(281) 904-3081

(225) 751-3727

Willie and Willie

Contractors LLC

(225) 291-7600

Services LLC
(225) 620-2361

PREFERRED PARTNERS

ELECTRICIAN

Michael Webster
(225) 572-7963

& SERVICE
Grill Pro 360
(833) 474-5577

Sean Root
(225) 620-8243
www.roothome

inspection.com

8 - January 2023

www.drhorton.com

Passman Homes, Inc

2929 Millerville Rd Ste 1A
Baton Rouge, LA 70816

www.willieandwillie.com

CLEANING SERVICES
Meg'’s Meticulous Cleaning

Circuit Breaker Electric LLC

GRILL CLEANING

www.grillpro360.com

HOME INSPECTION
Root Home Inspection

Southern Prime Home
Inspections LLC

Ryan Smith

(504) 228-8680

HOME WARRANTY

Home Warranty of America
Lydia Hodges

(985) 869-6111
HWAHomeWarranty.com

Old Republic
Home Protection
Webb Wartelle
(225) 241-2088
ORHP.com

HVAC SERVICES
Cajun Cooler LLC
(225) 456-1335

INSPECTIONS

Paragon Inspections
Scott Guidry

(985) 519-4343
www.paragoninspections
llc.com

INSURANCE

Ryan Rayburn State Farm
Ryan Rayburn

16044 Hwy 73 Ste 104B
Prairieville, LA 70769
(225) 677-7744
ryanrayburnagent.com

INSURANCE AGENCY
Ross Garbarino State Farm
(225) 751-4840
www.garbarinosf.com

INSURANCE AUTO -
HOME - BUSINESS
Safesource Insurance
Aundrea Allen

(225) 300-4500
www.safesourceins.com

INTERIOR DESIGN/
HOME STAGING
Haute Homes LLC
Angie B. Wilson
(225) 315-7040

MORTGAGE

NOLA Lending Group,

A Division of Fidelity Bank
(985) 612-2132
NOLALending.com

MORTGAGE LENDER

DHI Mortgage

7700 Vincent Road
Denham Springs, LA 70726
(210) 889-7778
www.dhimortgage.com/
loan-officer/daismara-torres

GMFS Mortgage
Shannon Rasbury
16333 Columns Way
Apt 12103

Baton Rouge, LA 70817
(225) 907-4445
gmfsmortgage.com/
shannon.rasbury

Key Lending Solutions
(225) 291-7901
www.keylending
solutions.com

Red Stick Financial
(225) 407-9250 x102
www.redstickfinancial.com

SWBC Mortgage

Tammy Balentine

(225) 939-5958
www.swbcmortgage.com/
balentine

Westin Mortgage Group
(225) 304-4414

MORTGAGE LENDING
LA Lending LLC
Chasity Graff

(225) 926-5408
www.lalending.net

NOTARY

AMW Notary Services
Angelique Williams
(225) 892-2568

PAINTER

Swift Painting LLC

(225) 414-6312
www.swiftpaintingllc.com

PLUMBING

Magnolia Plumbing LLC
Brook North

(225) 281-6037

ROOFING

Cypress Roofing

(225) 450-5507
www.cypressroofingla.com

TITLE ATTORNEY

MFB Title Solutions
Attorneys Charles Blaize Jr.
and D. Scott Carmouche
(225) 810-4998
www.mfbfirm.com

Professional Title

Billy Leach

1111 South Range Ave
Denham Springs, LA 70726
(225) 665-7770

TITLE COMPANY
Baton Rouge

Title Company

8943 Bluebonnet Blvd
Baton Rouge, LA 70810
(225) 769-5194
www.brtitle.com

Commerce Title
(225) 308-9544
www.commercetitle.com

Gulf Coast Title
(225) 456-4222
www.gctitle.com

Partners Title

402 N 4th Street

Baton Rouge, LA 70802
(225) 906-0440
www.partnerstitlela.com

TRANSACTION
COORDINATOR

List to Close LLC

Brooke Stevens

(225) 317-9295
www.ListToCloseLLC.com

M%E

CLENIG SERVICES LLC

Call Today and Let Us

@/m Your Stress M/

225-620-2361

megsmeticulousservice@gmail.com | @ @MegsMeticulousCleaningService
7106 Antioch Road | Baton Rouge, LA

PARAGON

INSPECTIONS

EXCELLENT SERVICE AND
STRONG COMMUNICATION

Making your job easy and your clients happy

B Flexible Scheduling Scott Guidry, LHI#10905
B SAME DAY Electronic Report 985-519-4343
B 10 Years Corrective Construction Experience scott@paragoninspectionsllc.com

www.paragoninspectionsllc.com

B Competitive Pricing

Proudly serving Baton Rouge and Surrounding Areas

Baton Rouge Real Producers - 9



WMG MEET THE BATON ROUGE REAL PRODUCERS TEAM

WESTIN

—MORTGAGE GROUP—

Gina Miller Kurt Miller Sr. Carolyn Foley
Publisher Editorial Assistant Advertising Manager

Here to Help with Every Step of the Home Buying Process!

Paige Gardner Ace Sylvester Molly Cobane
Administration Assistant Photographer Writer
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= Brian McCumsey
4 Branch Manager & Loan Originator
& NMLS# 71561

f 225-405-0178

Fa® = -* ] ¥
Parker Kirby - ", Gerald Klein ’
%} Loan Originator » 248" Loan Originator -
T ] NMLS# 2375774 {‘f‘qr! NMLS# 2415766 & . ] .

225-610-8445 985-687-7106

FOLLOW US ON SOCIAL MEDIA

@BATONROUGEREALPRODUCERS

90

For More Information on how you can
get involved email Gina @
gina.miller@realproducersmag.com

Marshall Eppes

Loan Originator
NMLS# 2174972

985-351-3508

Kaitlin Reed

Loan Originator
NMLS# 2366004

225-615-1680

Louisiana ® Mississippi ® Alabama ¢ Florida @

EQUAL HOUSING
OPPORTUNITY

Baton Rouge Real Producers - 11
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Have you : DRHORTON

America’s Budtater

heard about
Key Club?

Key Club rewards Real Estate Agents who consistently partner with D.R.

Horton, Inc. Real Estate Agents who close two or more new D.R. Horton
homes in the 2022 calendar year are awarded Key Club membership.

THE PERKS!

® 3% Commission on your first closing,

e 3.5% Commission on your second closing,

e 4% Commission on your third closing,

e 4.5% Commission on your fourth closing,

e 5% Commission on your fifth closing and beyond.

Bellacosa Whispering Springs

IN BATON ROUGE
& DENHAM SPRINGS

Pictures, photographs, colors, features, and sizes are for illustration purposes only and will vary from the homes as built. Home and community information including pricing,
included features, terms, availability and amenities are subject to change and prior sale at any time without notice or obligation. Advertisement applies to D.R. Horton Louisiana East

between 1/1/22 and 12/31/22, 4% commission is valid for the third D.R. Horton home closed between 1/1/22 and 12/31/22, 4.5% commiission is valid for the fourth D.R. Horton home
closed between 1/1/22 and 12/31/22, 5% commission is valid for the fifth and beyond D.R. Horton homes closed between 1/1/22 and 12/31/22. Offer valid only on new contracts and
does not apply to transfers, cancellations, or re-writes. Key Club commission offer is subject to change without notice. Please contact a community sales representative for additional

LA' BELLACOSA@ D RH 0 RTO N . CO M LA'WHISPERI N GSPRINGS@DRHORTON . COM requirements for the Key Club commission program. This special commission incentive may not be used in conjunction with any other broker bonus or incentive. Promotion
- - commission is subject to caps, if any, on total broker compensation imposed by the homebuyer’s lender. Commission will be paid at closing. Licensed Agent (not broker/partner)
225-43 5 -8205 225 228 5534 must be procuring cause. Cannot be transferred to another broker or agent. Maximum paid on any transaction will not exceed 5% total commission. Prices, plans, features, options,
1 4244 Bel | acosa Aven ue, 3 5 527 Evel’S Drlve, and co-broke are subject to change without notice. Additional restrictions may apply. Homes must close to be counted for promotion. Cancellations do not count. All offers
H i herei i 12/31/22.
Baton Rouge, LA 70817 Denham Springs, LA 70706 contained herein expire on 12/31/.

EQUAL HOUSING
OPPORTUNITY



P> preferred partnerspotlight

By Erin Phelps
Photos by Ace Sylvester: ; »
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SWIFT PAINTING

One fateful day, Matthew Johnson his new church

sat at G&J’s Drive Inn with his father and a new

having lunch. They were approached rental prop-

by Geraldine Taylor, who Matthew erty his parents

and his father knew from cutting acquired. Matthew

her yard for years. After some small had no idea the skill he

talk, Geraldine uttered a question was about to develop would

that would change the trajectory of later take him to places

Matthew’s life, and he didn’t even unimaginable. With a laugh,

know it. She said, “Do y’all know any-  he remembered, “My parents

one who does any painting?” looked at the house, looked at
me, handed me a brush and

Matthew grew up in Livingston, LA, said, ‘Get started, dummy!”

in a tight-knit family surrounded

by community. His father, Felix Matthew was a natural with Matthew even tried a semester of col-

Johnson, was a pastor at the local the roller. After booking his lege. None of these experiences felt

church. After a big move when he first real painting job with quite right, and Matthew felt stuck.

was 12 years old, Matthew helped Ms. Taylor, Matthew took up In 2018, Matthew started dating his

his parents renovate his new house, painting as a side job through- now-wife, Natalie. What better to
out high school to make extra propel Matthew forward than love?
money. “I did a lot of work as He knew that he found the one, but
a teenager and saved a lot of Matthew needed to find his passion
money. I had already started to create the life he wanted. With this
building my credit, and at the motivation in mind, Swift Painting
time, I had no idea how helpful =~ LLC was born.
that would be later on when I
started my business.” After fin-  “The writing on the wall was clear. I
ishing high school, it came time = was good at painting, and I was good
to decide what path he wanted  at talking to people.” The first couple
his career to take. The answer years of his business bled together
for Matthew was to try them as Matthew started from scratch,
all. He dabbled in bookkeeping,  but soon things for Swift Painting
power washing, YouTube, pho-  would take a sharp turn in the right
tography, working at a daycare, lane. “In 2019, I started educating

working at a craft store, and myself and putting my name out

14 - January 2023

-

The writing on
the wall was
clear. | was good
at painting, and

| was good at
talking to people.




Enjoy the Comfort, ?1
of Your'Heme,

NG Nfdllew:.
The (/Z(wcsonr

there. I took business classes, joined social
media groups, started working with a business
coach and learned about business finances. I
took matters into my own hands to start seeing
some success.” All that self-education paid off.
In 2020, Matthew and his marketing special-
ist, Jacob, revamped the company’s branding.
This rebrand propelled the business forward
exponentially. In one year, Swift Painting LLC
increased its profits by 1,329%. Each year, the
success of Swift Painting grows, but it’s not for
lack of hard work. Matthew’s team consists of 2
Caleb, Mackenzie, Marley, Sam and his wife, ¥ miTsusisHI &»
\.II' ? I.E.ITE.CTR.'C ﬁ'

Natalie. “I'm not a self-made man by any means. DadioND

b
CAJUN COOLERS i comermeter

HEATING & AIR

I have an amazing team, incredible painters

and wonderful clients who have helped Swift

Painting achieve success.” This past year was

Swift Painting’s most profitable one so far, and

225-456-1335 | BRANDEN BRIGNAC | CAJUNCOOLERSLLC@GMAIL.COM | CAJUNCOOLERSINC.COM

e 13

Home Warranty of America

Take The Worry Out Of
Home Ownership With

ARRANTY

a Home Warranty

Serving New Orleans, Baton Rouge,
St. Tammany, & Tangipahoa Parish

IF YOURHOUSE
NEEDRS#LIFT,

Lydia and her team are the highest of professional in any industry. From the
initial meeting, we were blown away with her knowledge, research and ideas of

Matthew has specific plans for 2023. “We want
to reach a larger community. We’re going to
access our systems and quality so we can move how to help us best market our listings. Always present, she returned texts, calls

into higher-end markets.” and e-mails seemingly around the clock. We from the bottom of our heart thank

Lydia and her team for everything they do to continue supporting our team
For Matthew, he hopes that 2023 brings him

through assisting with new orders to follow up with existing clients.
more time with family and more time to focus

on the marketing side of his business. Matthew

Juli Jenkins Team

has captured us with his intelligent and creative KW First Choice
Lydia Hodges, Sales Representative - #1 Prod ucing Team

video marketing taking on the persona of recog-

nizable individuals like Mr. Rogers and Guy

Fieri. “Community outreach has been one of the Call today to find out about our current promotion! Ask

most rewarding parts of the job. I love it when 985-869-6111 - LHodges@ hwahomewarra nty.com about our

people stop and say hello because they’ve seen 100% FREE
EXTERIOR PAINTING | INTERIOR PAINTING me dressed up as Bob Ross in our commercials!” Sellers

STAINING SERVICES | (225) 414-6312
SWIFTPAINTINGLLC.COM

www.hwahomewarranty.com | Customer Service - 888-492-7359 Coverage

16 - January 2023 Baton Rouge Real Producers - 17



nnnnnnn

WE TRANSFORM
BUSINESSES

We handle the details so business owners can
spend their time doing what they do best.

Mobile and Display Advertising
OTT / CTV Streaming Advertising

| Aundrea Ailen

Independent Insurance Agent

O Web Design

O Acquisition Email Campaigns \§ .
O Search Engine Optimization

O Live Chat !

O SEM / Paid Search @

(o

(o

(o

Paid Social Media 0: (225)-300-4500 * M: (225) 333-6220

aundrea@safesourceins.com

@ safesource

BEST COVERAGE. BEST RATES. ONE-ON-ONE SERVICE.

Reach out to your neighborhood
publisher for more information.

‘ HYPORTDIGITAL.COM

"DON'T BE THE SILENT
AGENT IN 2023

#ClosingTheCoast

With over 40 years of experience, our team provides real estate title and closing services throughout
the state of Louisiana including Residential and Commercial closings, Judgements, Lien Searches,
Escrow Services and much more. We provide the highest standard of experience, convenience, and
customer service with offices in Baton Rouge and Springfield, Louisiana.

WE ARE BETTER TOGETHER

One on One / Team / Zoom Classes:. elevate your
marketing, loan program deep dives, database
management, team building, PLUS I share my wvast
personal coaching experiences!

Mortgage Coach w/ over 1K reports generated -
perfect way to anticipate, visualize and present
closing costs to sellers & buyers.

TOP RATED automated database options to help you
confirm property values.

Several Co-Marketing Opportunities available.
HOMEBOT sponsorships available, reach all of
your past clients to share current values and
stay TOP OF MIND!

6.6K social followers with shown interest and

experience participating with housing content.

Mortgage Broker Rates. Mortgage Broker Pricing.

Corinne Schwartzberg Jim Beatty Annie Womack If you dan't’ know how Ehis is a benefit
Attorney at Law Attorney at Law Marketing Director h - s
let's have coffee.
225-205.8222 0 o CONV/FHA/VA/USDA/JUMBO/DPA/NON WARRA
BANK STATEMENT/HELOC/PURCHASE/REFIN
4473 Bluebonnet Blvd., Suite A Baton Rouge, LA 70809 . |
27179 Highway 42 Springfield, LA 70462 gctitle.com

Baton Rouge Real Producers - 19



ryant Manchack

P E A< E has already made

a name for himself

rISIﬂ sta 1 as a force to be
P rising 79y in the o

reckoned with in

By Erin Phelps
the Baton Rouge

Photos by Ace Sylvester :
' . ( | | AO ; real estate market. As a self-dis-

ciplined, hard-working and

innovative individual, Bryant
has worked his way up as one of
the top-producing agents with
his firm in Louisiana. “Before
real estate, I was working in
the oilfield, and having a con-
sistent check every week was
very comfortable.” Despite
feeling comfortable in his j
Sryant knew that he was good
at sales; in fact, Bryant had
i been good at sales since a very
1 J ™ . young age. “Throughout my
\ ‘ summers in high school, I would
go door-knocking in my neigh-
borhood to sell vouchers for my
football team. I was the only one
: that did it, and I would sell them
like crazy. One day, someone
in my neighborhood mentioned
that I should get into real estate.

That’s where it all started.”

Fast forward to now, Bryant

works with brokerage eXp Realty

TANAARNAL NN R T AT R Ry

and is the leader of his team,

LA Living. “Transitioning from
my former job to real estate was
challenging. Suddenly, I had

to remember dozens of names,
addresses, conversations and
stories. It was complete chaos,
but I quickly learned that I could

' ' find peace in the midst of it all

- through the relationships I was

TEEEAARNEE e

TLLLT forming with clients.” Bryant

EapE R AR AR AR s AR R e PR P AR R R

TR a@w & W - R # " ' " » . = " R R EREEE RN -

knows that buying or selling a
house is extremely stressful,
and being the person who can

guide clients through the trans-

.:‘.?‘I /

actional storm is important to

Baton Rouge Real Producers




MY FAVORITE PART OF THE
PROCESS IS MEETING NEW PEOPLE.

Even if it's just a few minutes of getting to know the person,
creating new relationships brings me happiness.

22 - January 2023

him. Although many agents
appreciate the relief of clos-
ing a sale, Bryant knows that
it’s the challenging moments
of a transaction that matter
most. “My favorite part of
the process is meeting new
people. Even if it’s just a few
minutes of getting to know
the person, creating new
relationships brings me hap-
piness. I could make a billion
dollars in sales and still be
unhappy. It’s getting to know
people’s stories that is the

most rewarding part.”

Throughout his career,
Bryant has taken examples
and wisdom from those who
came before him. “Growing
up, my father always said
that life is 99% mental and
1% physical. It’s you versus
you. At the end of the day,
you either beat yourself
down or pick yourselfup.”
Through career changes
and a pandemic, Bryant
has always chosen to pick

himself up.

WHAT’S NEXT FOR BRYANT?
This agent’s overall goal

is expansion. “I want

to expand my team into
multiple cities and multiple
states.” Bryant truly enjoys
the entire process of helping
people through the world of
real estate. With his deter-
mination and kindness, it’s
safe to say that very soon,
Bryant will help people find
their dream homes across
the state and, one day,

across the country.

What are you currently reading?
Discipline is Destiny
by Ryan Holiday

Your top three favorite books?
1. Never Split the Difference
by Chris Voss
2. Can’t Hurt Me by David Goggins
3. Blue Ocean Strateqy

What is the one book you think every
real estate agent should read?
Never Split the Difference

by Chris Voss

What is on your “read next” list?
—-" Courage is Calling

by Ryan Holiday



The Right Loan...The Best Terms...The First Time

Meet Our Team

) Key Lending

7 Solutions

TITLE SOLUTIONS |

WISHING YOUA - °°

HAPPY
NEW
YEAR

AUBER "SKIP" SHOWS III JOHN "GREG" FOY

Owner/Partner Owner/Partner
NMLS# 118490 NMLS# 118477

WE CLEAN ° WE REPAIR ° YOU GRILL

Keep your family safe by ensuring the only
thing they taste is the food that you grilled. i

Ee o R R W SR

- SEE CLANl hae weam saEss " A Charles G. Blaize, Jr. Brett Bajon
- i i v Managing Partner Associate Attorney  Darby Baronet Mann
ol I Vim our

Marketing Director

Trusted
Closing
Ally

Benefits of Our Grill & Vent Hood Cleaning Service:
Removes harmful carcinogens that can be transferred to your food
Helps extend the life of your grill & vent hood
Prevents future corrosion « Protects your valuable investment

Plus:
Green environmentally safe products

Friendly customer service Connie EaSterly
100% Satisfaction Guarantee Closing Consultant

| Call or TEXT . .
ANGELIQUE °A AN 225-335-2558 Baton Rouge: 10101 Siegen Lane, Suite 4A |225.810.4998 Houma: 1499 St. Charles Street | 985.223.4725

NOTARY BUBLICT LOAN [ N Serving South Louisiana

) e SuELy For Your FREE Estimate Today!
AMWNOTARYSERYICES? ficod (£) 7 Grillpro360.com WWW.MFBFIRM.COM

24 . January 2023
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Redstick Financial Inc. may
have opened its doors in
2022, but the idea has been
in the making for quite

some time. Originally from
Houma, Ryan Mott has been
in the residential mortgage
business for over 20 years.
Six years ago, he found
himself growing at a pace
that he wanted to take on an
assistant to help him get to
the next level. Enter Sheridan
Fay. “I was interviewing
candidates for the position
while working with a
previous company. I knew
the moment Sheridan and I
got to talking that she had
the ‘it’ you couldn’t teach,” he
recalls. “But I didn’t know the

full capacity of it yet.”

P> preferred partner spotlight

By Danielle Kidwell
Photos by Ace Sylvester

Ryan recognized her grit and determi-
nation and knew she would find a way
to meet and exceed any goal she set. “I
think that teaching the business from
the beginning is the best way to train
effective loan officers,” Ryan states.
“Every client and every file is a new
opportunity to learn.” Working with
Ryan gave Sheridan the opportunity
to learn the mortgage business from
the ground up, one application and one
file at a time. A native of New Orleans,
Sheridan was new to the mortgage
business altogether. “My previous
career was in the service industry and
even competitive bartending in the
Houston market. That lifestyle can be
overwhelming,” Sheridan says. “After
having a baby, I suddenly found myself
a single mother and knew I needed to
find a career that would not only help
me get back on my feet but would be
an opportunity to grow and provide
for my daughter and myself in a much
more stable way.” During this season,
she began her life of sobriety and has
been vocal about this decision and the

difference it has made in her life.

Over the next six years, the partner-
ship that is Redstick Financial devel-
oped. The current market demands a
team that understands the ins and outs
of various loan programs in order to
help the most borrowers. Ryan men-
tions that working through the crash
of 2008 left him uniquely positioned

Ryan & Sheridan wwmmmmmm

to understand people for whom home
loans haven’t always come easily, and
he understands the current market

we are currently facing. “With faith

in humanity, dedication to recovery
and a true desire to help people, we
understand lower income, lower credit
and smaller transactions,” he explains.
“The No. 1 complaint we get about
clients is that no one called them back
— like they didn’t matter.” He contin-
ues, “Each transaction truly matters
to us — it’s personal. THAT’S how we

are growing our business.”

Sheridan transformed her experi-
ence into motivation for becoming
the best version of herself so she, in
turn, can help others. She is partic-
ularly gratified to connect with and
help women who have similar sto-
ries. “There’s no greater joy for me
than helping another single mother
or another woman in recovery who
was told they couldn’t do this,” she
says humbly. “I’'m proof it is possi-
ble, and I’'m blessed I get to share
that with others.”

Whether it’s a class on homebuying
basics and setting up to reach the
homebuying goal or speaking to agents
about non-QM products to reach

more borrowers, Redstick Financial
believes in educating others. Itis a
core value of the company to always
have an open door to agents and other
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0 loan officers with questions on files and

scenarios because “bouncing ideas and
situations off of each other is how we
all get better.” The need to give back

to their community is strong for the
team. Although they are from outside
the Capital City, both have chosen
Baton Rouge as their home and want to
continue to grow their roots here. Ryan
wants to be a motivational speaker

in the next evolution of his career.
Believing his life experiences as an

athlete, a manager, and

through recovery
can benefit
and inspire
others in

their own

journey. Sheridan recently spoke to the
New Orleans Chapter of the United States
Bartenders Guild about the importance of
financial literacy, a skill that is not taught in

the hospitality industry.

Ryan and Sheridan have another import-
ant thing in common — they are both
raising daughters. Ryan’s daughter, Wren,
is in fifth grade, and Sheridan’s daughter,
Ivy, is in second grade. “We’ve watched
each other’s kids grow up,” Sheridan says.
“We will start teaching them the ropes of
the business when they are in high school
because it’s important that they become
financially independent at a young age
regardless of the paths they might take.”
The pair laughs as they relay the bits of

(14

Each transaction
truly matters to
us - It’s personal
- THAT’S how we
are growing

our business.

2

(L

business the girls have picked up by going to the
office with them. Ryan chuckles, “Our kids sound
like seasoned negotiators from years of hanging
around the office and listening!” Sheridan adds

with amusement, “I tell Ivy to come

back to me with a different
angle, and she’ll think about
it and sharpen up her

logic and argument!”

The most important
feature the team
wants to highlight
is they are just

I'm proofitis
that — a team. blessed_[get tO
share that
with others.

When you contact

Redstick Financial

NN

possible and I'm

=
\\\\\\

Inc., you will get Ryan or Sheridan, or both. They
are working hard to build their brand, and even in
this uncertain market where other companies are
laying off workers, they are actively growing their

business. “We are problem solvers by

\\\\\\\\\\\\\\\\\\\\\\\ nature, getting to know our clients

and finding the right solution

to fit their needs,” Ryan
says. “That is the benefit

of working with a local

I

broker; you know
where my office is.”
Sheridan adds, “We
are in the ‘YES’
business when so
many of our com-
petitors are quick to
say ‘no.” She contin-
ues, “Being a broker
allows us to find the
‘yes’ or we figure out
how to get us there.” They

agree, “When an agent calls
with a seemingly impossible
scenario, being able to say “‘We've got

a loan for that’ is an awesome feeling!”

In rebuilding their own lives, Ryan and
Sheridan are in a unique position to
both help those who qualify for loans
and to teach financial literacy to people
who need a little help to get there.

YHIILL//HIISIL1///7070 40407777777

Fun Facts about the
team — they’re both
sneaker heads!
Ryan has over 48 pairs
of Vans/skater-style
shoes, and Sheridan
has 37 pairs of different
New Balance 327s!

_O_
REDSTICK

—— FINANCIAL —

WATOM EOUGEH, LA
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BATON ROUGE, L&

NEED CREATIVE
FINANCING OPTIONS
IN THE NEW YEAR?

Let the Redstick Financial team
put our combined 23 years’
experience in residential mortgage
lending to work for you!

Stated Income Programs

Bank Statement Programs ¢ HELOCS
Mobile Homes © FHA, VA, Conv, Jumbo

NMLS#1967817 &% j;,

DU R | S | wwwredstickfinancial.com
GEAUX LOCAL. GEAUX REDSTICK. [I[E:2 I estsices

LISTING & TRANSACTION
MANAGEMENT

Do you need
experienced help?

We specialize in :
helping agents surpass L

How can we help THE
you in 2023? AL

their production goals..  NEED

Brovke Glevens

List to Close LLC

8686 Bluebonnet Blvd

Baton Rouge LA 70810
225-317-9295
Brooke@ListToCloselLLC.com

/
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SCAN ME

HOME
INSPECTIONS
BUILT ON INTEGRITY,
HONESTY AND
EXCELLENCE

“YOU'RE NOT JUST BUYING AN
INSPECTION. YOU’RE GAINING
PEACE OF MIND ABOUT A MAJOR
INVESTMENT IN YOUR FUTURE”

- RYAN SMITH, OWNER & INSPECTOR

s N

Southern Prime

p

Home Inspections

504.228.8680

www.sphomeinspectionslic.com

‘: OLD REPUBLIC HOME PROTECTION

Minor Repairs or an
Emergency FIx,
We Will Take Care Of It

Be a super star
to your clients!

Offer home warranty coverage from
Old Republic Home Protection.

« NEW! Appliance Limit Upgrade option -
doubles the coverage limit per covered appliance

Circuit Breaker
Electric 1.1.c.

Michael Webster

OWNER/ELECTRICIAN

= Mo age limit on covered systems and appliances

« Call centers located in the US

Webb Wartelle
OPEN MONDAY - FRIDAY Senior Account Executive

SATURDAY & SUNDAY BY APPOINTMENT ONLY 800 245 7451 Ext. 1385
circuitbreakerelec@gmail.com e C: 225.241.2088

S cumand state paan e complste WebbWiiorhp com
OFFICE - 225.658.2903 | MOBILE - 225.572.7963

covetage and axchision delais my.orhp comiwebbwarielle
License No. 65239

Contaclt me for
information today!

Residential and Commercial Transactions
Specialists in Real Estate Law and Closings.

Denham Springs
111 South Range Ave.
Denham Springs, LA 70726

www.ptitleinc.com ¢ (225) 665-5600

f ROFESSIONAL

William "Billy” Leach
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cover story

Photos by Ace Sylvester
By Erin Phelps

The Sandusky Group at Keller Williams Realty
has an important mission statement: “To provide
value, trust and efficiency in helping others
achieve their real estate goals to become their
forever advisor.” Rhett Sandusky has curated
this statement for his team from 12 years of
learning what truly matters in real estate and
life. With Rhett at the helm of a small staff of
great agents, it’s no surprise that the Sandusky
Group is in the top 1% of Greater Baton Rouge
real estate teams.

Rhett didn’t always want to lead a team. In

fact, for most of his career in real estate, Rhett
considered himself a lone wolf. “Up until my
10th year in real estate, I realized that I was
treating every agent as my competition. I wasn’t
very open to getting coffee with other agents

or telling them about my experiences in the
industry.” Rhett learned that real estate could be
a lonely business if you let it. Sharing his hard-
earned wisdom with a team would actually be
of great benefit. Not only could Rhett teach the
new generation of agents his ethos, but having

a team has freed him up for important family
moments. Rhett and his wife, Brandee, have
two daughters, Madison and Cora Jane; they
also foster children and are highly involved in

the fostering community of Baton
Rouge. “Spending time with our
daughters and making sure we
have the time and freedom to take
care of our foster children was an
even deeper ‘why’ when it came to
creating my team.” With these rea-
sons in my mind, Rhett was quickly
entrenched in developing his team

and leading them to success.

So, how did Rhett get started in
the industry? Like most agents,
he caught the real estate bug from
someone close to him. “I got the
itch to get my real estate license
from my father, Mason Sandusky,
who also worked in real estate. He
always presented the entrepre-
neurial route to me, and as I was
going through college, it became
more and more clear that real
estate is what I wanted to do.”
After getting a bachelor’s degree
in finance at LSU, Rhett immedi-
ately got his license. The first few
months of being an agent, though,
were not as Rhett hoped. “Real
estate is tough. I didn’t make any
money for the first eight months.”
It was around that time that Rhett
sought out another full-time job
and began putting in long days

of hard work. “I was going to my
full-time job at 7 a.m. After that
job, I was cutting lawns; after that
job, I finally did property show-
ings. I think soon I realized that if
wanted to get a real outcome from
real estate, I had to be all in.”
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THERE'S A LOT
OF UPS AND
DOWNS IN REAL
ESTATE. IT'S
EASY TO GET
CAUGHT UP IN
THE DOWNS

- THE TOUGH
DEALS, THE

TOUGH CLIENTS.

2

Rhett went all in for real estate, and things
started to get fun. Soon Rhett was drumming
up clients and learning what it takes to be
a force in the industry. As any successful
agent knows, with the fun comes challenges.
“Through real estate, I've learned that every-
one is so different. I had to learn to see past
the transaction because buying or selling
a home is a really emotional process and it
won’t be the same for everyone.” Rhett con-
siders himself lucky to have had his father
to turn to for advice in those early years.
“There’s a lot of ups and downs in real
estate. It’s easy to get caught up in
the downs — the tough deals, the
tough clients. I would often tell my
father about these moments, and he
would sympathize, but at the end
of the day, he would say, ‘Next?’ It
was a reminder to not dwell on the
downs and learn something from

each experience.”

With all the lessons learned over
a decade in the business, Rhett
wants to expand the Sandusky Group.
Knowing that he’s created a great
system with solid structures,
Rhett is looking forward to
mentoring more agents
and seeing them suc-
ceed. For Rhett and his
team in the new year,
the only thing left to

say is, “Next?”




YOU'RE HOME

Homebuying is about more than financi
It's about starting the next stage of
Let us help you get home.
pyoug ‘ 2
'] %

CGET STARTED TODAY!
Daismara Torres-Ruiz .
Branch Manager, NMLS 2495111

210-380-7 364 | diorres@dhimorigage com
dhimartgage comidaismara-lomes

Baton Rouge Slidell

7700 Vincent Rd G051 Beffast Bend Ct
[renham Springs, LA 70726 Slidedl, LA 1461
225-664-1650 225-6ET-2679

mmo
A Finaneting offered by DHI Mortgage Company, Ltd. (DHIM). Branch NMLS #78538, 7700 Vincent Rd., Denham Springs, LA 70726, Branch HMLS

DHI MORTGAGE’ #1805296, 5951 Belfast Band Ct,, SBdell, LA 70461, Company NMLS £14622. DHIM is an affifiate of DR, Horton, For mose information about
& DR Hotan® Company [FHIM and its ficensang please visit www.dhimortogage.com/affiliate. Provided for informational purpases only. This is not 2 commitrnent to
dhimorigage.com Sraamary  |end. Mot all bormawers will guasfy, Equal Housing Opportunity, EXP-01/28712

PARTNERSDH
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YOUR LOUISIANA
TITLE COMPANY
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Great home & auto

rates for any budget.

Surprisingly great rates await when you have options like bundling your home and auto insurance.

Call me for a quote today.
GARBARINO

Ross Garbarino
Agent

Garbarino State Farm

9844 Jefferson Hwy Suite 102
Baton Rouge LA 70809
225.751.4840

ross@garbarinoSF.com St ate F a rm®

www.garbarinoSF.com

Love your neighbor. - Mark 12:31

Auto Life Home Flood Business

State Farm Fire and Casualty Company, State Farm General Insurance Company, Bloomington, IL
State Farm Florida Insurance Company, Winter Haven, FL
1708137 State Farm Lloyds, Richardson, TX

ROOT

HOME INSPECTION

e

angie b wilson

haute homes lic
interior design . staging

(225)315-7040 : =
hautedesign@cox.net & :

€@ @angiebwilson.hautehomes

@_hautestuff_/

Sean Root ..

225-620-8243 - roothomeinspection.com £ @
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MAGNOLIA PLUMBING

Revidential and Commercial

We're Baton Rouge's Home Plumbing Experts!

LET US HELP!

(225) 28156037 "
Magnoliaplumbing@yahoo:com

PO Box 83217  Baton Rouge, LA 70884
www.magnoliaplumbingllc.com

Ascension, East Baton Rouge, West Baton Rouge, Livingston & Surrounding Parishes

Juusled,

&

v %

PURCHASE & REFINANCE
CONVENTIONAL - FHA - VA . USDA

CONTACT ME TODAY!

TAMMY BALENTINE 11732 Market Place Ave., Suite A
Baton Rouge, LA 70816

NMLS #88255 Office: 225.292.2601

Area Branch Manager tbalentine @swbc.com

225.939.5958 swbcmortgage.com/balentine

SWBC Mortgage Corporation, NMLS #9741, check licensing at www.nmlsconsumeraccess.org. Loans subject to credit and property approval, restrictions and conditions may apply. Not all loan programs or loan
amounts available in all areas. Programs and guidelines subject to change without notice. Corporate office: 9311 San Pedro Ave., Ste. 100, San Antonio, TX 78216. © 2022 SWBC. All rights reserved
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By Shauna Osborne

Observing Oosouji:

‘Out with the Old

It's a new year, a transitional time to embrace the
sentiment of “out with the old, in with the new.”
There’s something about turning over the calendar
page (hello, 2023!) that feels fresh and invigorating,
like anything is possible.

In Japanese culture, the concept of oosowsz, which literally trans-
lates as “000” (big) and “souji” (cleaning), presents a similar notion,
with an emphasis on clearing out the old. In fact, it is considered
inauspicious to welcome a new year with any “old business” (in-
cluding dirt and clutter!) outstanding. How can we adopt this ritual

of release as we march forward into a brand-new year?

Start with the right mindset. We often view cleaning as a
dreaded task to be procrastinated as long as possible. Try to
reframe this problematic mentality as one of forward-looking
productivity. Much like a ritual, clearing out the physical dust
of the old }ear means also clearing out the emotional and men-

tal dust, wiping the slate clean for what is to come.

With that liberating viewpoint in mind, it’s time to get your
hands dirty:

* Oosouji is, traditionally, a top-to-bottom cleaning, so start at the
top by dusting ceilings and fans, wiping down walls and dusting
furniture and then vacuuming, sweeping or mopping floors.

* Designate several boxes in each room for items that are no
longer meaningful, beautiful or loved, and when you’ve fin-
ished with your task, pass them along however is appropriate.
Eliminating what you no longer use creates space for new
ideas and frees you from unnecessary burdens. Also, include
a bag or box for waste, removing it (symbolically taking out
the mental “trash”) from the house as soon as you finish that
room. You will be surprised at how much lighter you feel!

* Last, remove stains from your home, whether on the furniture,
carpet or grout. Old stains remind us of the past and have no

place in a newly purged space.

If possible, every family member should be involved in your
cleansing practice, making careful decisions about their individual

possessions and benefitting from this fresh start. Happy New Year!
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Assu ra nce

LET’S GET 2023
STARTED WITH A BANG!

For over 20+ years Assurance
Financial has been providing
comprehensive financintg options
that best meet your clients’ goals.
Contact me today and lets put the
best plan in place to make this an
incredible year!

Nathan
TALLO

Loan Officer

NMLS #: 1411386

(225) 266-0109

ntallo@assurancemortgage.com

f @PreapprovedWithNathan @ @nate_with_great_rates

IN HOUSE DESIGN

Licensed Residential & Commercial Contractor
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Sta’rt The New Yean "

PASSMAN lloMES ,.,} B 7{ %W 74/ Ve /

Homes Since 1971 ‘,

@passmanhomes

225.751.3727

5515 Superior Suite A3
Baton Rouge, LA 70816

Builder Licison:
Karen Moore 225.268.1555
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