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Refer an
Investor
Get Paid
$1,000

Brian Petronchak
Business Development Manager, New Client Guru

Develops and implements sales strategy,
new business, client development. Along with 

identification of entrepreneurial enterprises and 
relationship management strategies.

SOLVING YOUR REAL ESTATE PUZZLE
Realty Solutions provides expert Community and Property Management services in Southern New 
Jersey. Whether a Condo or Homeowner’s Association, townhome, planned unit development (PUD) 
or a single-family rental investment. We provide peace-of-mind in managing income/expenses, 
vendors, sub-contractors, and maintenance issues for Real Estate. Partner with us and you can be 
sure that you’ll receive consistent and transparent communication, as well as state-of-the-art 
systems that create a custom piece to fill that gap….we are the solution to your Real Estate Puzzle.

Residential Management

Property Financial Management

Rental Services

Full-Service HOA Management

Limited-Service HOA Management

Common-Interest Community Management

www.NJRealtySolutions.com
Toll-Free: 855-547-4700 Fax: 855-347-1257 | 411-415 S. White Horse Pike, Audubon, NJ  08106

R E S P E C T     –    T E A M W O R K    –    S I M P L I C I T Y

Scan Here
to Watch The
Pricing Story

Proud
to Be

Property Management Services: Community Management Services:

“A jack of all trades
is a master of none, but
oftentimes better than a

master of one.”

SCAN HERE
T O  L E A R N
M O R E !

MATTHEW BOYCE
856.353.3116
EVP and Partner at Garden
State Home Loans
NMLS: 218534

Partner with Maximus
Mortgage Advisors

R E L E N T L E S S LY  F I G H T I N G  F O R  Y O U

MAXLOANS.COM
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SETTLE IN STYLE WITH FORTUNE TITLE

39 Woodland Road
Roseland, NJ 07068

321 Broad Street
Red Bank, NJ 07701

1019 South 8th Street
Philadelphia, PA 19147

Pennsauken, NJ 08110
150 Himmelein Road
Medford, NJ 08055

1130 Hooper Avenue, Toms 
River, NJ 08753

fortunetitle.com  |  orders@fortunetitle.com   |  973-226-6555

www.transactioncoordinatorsolution.com
    admin@transactioncoordinatorsolutions.com

Our Services: Transaction Coordination | File Auditing & Broker Compliance
Special Project Management

An Eye for Details
The TCS Team is with you from Contract to Post Close

06
Preferred 
Partners

13
Top 

Producer 
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Darine Son
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!

BRANDED PRODUCTS/

MARKETING SERVICES

Legacy Branding Gifts / 

Cutco Closing Gifts

Lindsay Musser

(717) 575-0975

LegacyBrandingGifts.com

CREDIT REPAIR

Trinity Solutions USA 

Powered by Better Qualified

James Sacchetti

(609) 385-9570

www.trinitysolutionsusa.com

HOME & PROPERTY 

INSPECTIONS

AmericSpec NJ

Ed Mitchell

(856) 649-5946

www.amerispecnj.net

Vitale Inspection 

Services, LLC

Carlo Vitale

(609) 751-8048

VitaleInspection.com

HOME WARRANTY

First American 

Home Warranty

Mike Cono

(267) 642-3630

www.firstamrealestate.com

INSURANCE

Farmers Insurance Agnecy

Lisa Carney

(856) 202-8090

agents.farmers.com/lcarney

MORTGAGE LENDER

Crown Home Mortgage

Rick Riddle

(973) 479-4682

crownhm.com

Gateway Mortgage

Chris Wilhelm

(856) 810-1222

www.gatewayfirst.com

Maximus Mortgage Advisors

Matt Boyce

(856) 353-3116

MaxLoans.com

The Murray Team

Chris Murray

(609) 922-2630

MurrayMortgageTeam.com

PROPERTY MANAGEMENT

NJ Realty Solutions

Dave Gorham

(609) 221-1098

www.njrealtysolutions.com

TITLE COMPANY

Fortune Title Agency, Inc

(973) 226-6555

www.fortunetitle.com

TRANSACTION 

COORDINATOR

Transaction Coordinator 

Solutions & Paralegal

La Onque Ellis

(856) 318-4458

TransactionCoordinator

Solution.com

”- P A T R I C I A  F R I P P

IT’S NOT YOUR CLIENT’S JOB TO REMEMBER YOU.
I T ’ S  Y O U R  O B L I G A T I O N  A N D  R E S P O N S I B I L I T Y

T O  M A K E  S U R E

THEY DON'T HAVE THE CHANCE TO FORGET YOU

•  C r e a t e  To p  o f  M i n d  Aw a r e n e s s  •  H i g h  Q u a l i t y  B r a n d  •  Ta x  D e d u c t i b l e  •  F o r e v e r  G u a r a n t e e d  

WWW.CUTCOCLOSINGGIFTS.COM
(717) 575-0975

L i n d s a y  M u s s e r
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Partner with one or multiple Real Producers magazines to reach this coveted
Top Producer audience. Visit realproducersmag.com/locations.
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Your business can reach those agents too.

RP reaches the top 300-500 real 
estate agents in 100+ major markets 

across the country (like this one).
R E A L  P R O D U C E R S  T E A M

S O U T H  J E R S E Y
M E E T  T H E

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at Keenan.Andersen@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the South Jersey Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Ruth Gnirk   
Writer

Andrea Duren  
Client Relations and Sales

Ad Junkies  
Ad Design / Management Team

Chris Kellyman 
Kellyman Real Estate  

Photography
Creative Director 

Allison Parker 
Writer

Theo Robinson  
T3 Studios
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Trinity Solutions USA 
Powered by Better Qualified. 

Choose the team with the best partnership and wanting to partner with you!

Trinity Solutions USA 
Powered by Better Qualified. 

Choose the team with the best partnership and wanting to partner with you!
TRINITY JUST GOT A WHOLE LOT "BETTER". 

Trinity has partnered with Better Qualified to provide 
you with the highest level of customer service in the 

Credit Repair Industry. Nobody does it "BETTER".

 

888-391-3387
TrinitySolutionsUSA.com
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Chris Murray
Regional VP  |  NMLS ID#251895
C: (609) 922-2630

1000 Crawford Place, Suite 180,
Mount Laurel, NJ 08054

www.skymortgagegroup.com
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At RE/MAX Affiliates 
By Ruth Gnirk 

Photos by Bryant Sanders Photography

Luxe Living Realty Group
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Teaching Others To Hope 

Darine Son’s mother and maternal grandfather 
came to America in the 1970s to escape the Khmer 
Rouge Regime Genocide in Cambodia. Their expe-
rience inspired Darine to take pride in her family’s 
heritage and to help other families find courage 
and strength in the hardships of immigration. Her 
family background played a huge role in why she 
is so determined to inspire, cultivate, and improve 
the quality of life, not only for herself but for others 
around her.

As a teen, Darine learned firsthand about 
QuickBooks, resource management, and success-
ful business practices. She was an administrative 
assistant for her father’s business in high school. 
After graduating from the Philadelphia High School 
for Girls, she attended the Community College of 
Philadelphia. However, when her parents lost their 
business in the recession, she dropped out of col-
lege and attended Temple University’s Real Estate 
School so she could become licensed to sell real 
estate in Pennsylvania.

At the age of 17, she learned to relate to a variety 
of customers as she gained experience working 
concurrently at the front desk and coat check of 
a club and a men’s clothing store on South Street. 
She became the top salesperson simply by refer-
ring club patrons to the clothing store. She quickly 
learned how to “connect the dots” and network the 
right way. Darine had over 15 years in the hospital-
ity industry and has worked in casinos and night-
clubs all over the city. Her experience has taught 
her about the importance of building relationships.

After shopping for two homes for her family in 
South Jersey within a short period of time, Darine 
went back to continue her education and obtain 
her real estate license in New Jersey. She attended 
classes, worked full time at Parx Casino, and raised 
her 6-month-old son. It took grit and determina-
tion, but she had a great support system.

Even as a new agent, Darine excelled. She knew 
how to connect with clients and had already built 
up a strong network within the community as 

Real estate and relationships have 

opened my eyes so I can love 

passionately and dig deeply. There is 

lots of soul-searching in this industry! 

I am a great listener, and I am very 

persistent. I will execute what is 

impossible for most.
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well as with her close family and friends. She hung her 
license with KW Cherry Hill and closed three deals in 
one day in her first few months in real estate.

She became a solo agent for a year and then decided 
to expand her reach by learning about commercial real 
estate, joining the brokerage and advisory company 
Vantage Real Estate Services for four years, and spear-
heading the residential division. Her sales exceeded 
those of some of her peers in the commercial division. 
This past December she joined RE/MAX Affiliates and 
jumpstarted her own brand and team: the Luxe Living 
Realty Group.

Darine has two passions in real estate: first, helping 
families create a legacy through real estate, and second, 
creating her own real estate legacy. Her second passion is 
creating her own legacy through real estate investment. 
Darine purchased and sold investment properties in 
Camden and is building a rental portfolio while rehabbing 
homes in South Jersey. She closed her first flip in Laurel 
Springs in June.

A brilliant strategist with exceptional marketing skills, 
Darine has a unique ability to connect with, and coach, 
clients who have not previously allowed themselves to 
dream of homeownership. She has a special place in her 
heart for people who were raised in different cultures 
and may not be familiar with the concept or process of 
homeownership. She is always thrilled to open their 
eyes and minds to the American Dream, and she helps 
each family personalize steps that they need to take in 
order to achieve their goals!

To stay connected with clients, Darine has done spring 
and fall drop-offs, bringing Easter egg kits and pump-
kin-carving supplies to her clients’ homes. To reach out 
to potential clients and empower current and previous 
clients, Darine co-hosts neighborhood events. In May, 
she and her preferred lender, Nation One Mortgage 
Corporation, co-sponsored an event to celebrate 
Mother’s Day and Cambodian New Year with a Block 
Party in “Little Cambodia” on Seventh Street.

Darine is an active part of the Cambodian Association of 
Greater Philadelphia. She shared that it is energizing to 
support their innovative programs and services and help 
consult, empower, and teach the community. She is also 

proud to be a part of the Asian American Women’s 
Coalition – Philadelphia.

She wants to encourage and educate the community 
so they are aware of the possibilities and options 
available to them. One of her greatest goals is to 
help revitalize the “Little Cambodia Town” in South 
Philly where she grew up because it helped shape 
who she is today. She is saddened by the gentrifica-
tion that she is witnessing and wants to help people 
hold on to their beautiful heritage while actively 
improving their neighborhoods.

The mother of two stays busy attending her son’s 
sports activities throughout the season, such as 
ice hockey, baseball, and football, and tending 
to her 3-year-old daughter with the help of their 
work-from-home father, Brandon, his parents, and 
a nanny from March 2021 to March 2022 so could 
pursue real estate full time. Darine is thankful that 
her extended family lives close enough to make 
memories with her children, cheer them on, and 
celebrate their accomplishments.

Darine is one of the top RE/MAX agents in a bro-
kerage of 200. She believes that she has risen to 
success because she learns from great leaders and 
then follows through with action points in her life 
and business. Her current listening library includes 
podcasts from Ed Millette, Grant Cardone, James 
Clear, Opera’s Masterclass and BiggerPockets.

“I enjoy learning,” shared Darine, “and want to keep 
the mindset of a student, being a sponge and taking 
it all in. I like to be the dumbest person in a room 
full of experts. I stay the course and stay consistent 
because you can’t get anywhere unless you learn 
from your mistakes and keep trying. When you fall, 
get back up! I want to be an expert so I can help my 
current and future clients.”

“Real estate and relationships have opened my eyes 
so I can love passionately and dig deeply. There is 
lots of soul-searching in this industry! I am a great 
listener, and I am very persistent. I will execute 
what is impossible for most.” Darine smiled, “As I 
tell all my clients, ‘I love what I do to help you love 
where you live!’”
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Whose story 
should we 
tell next?
Nominate a REALTOR®, agent, or 

broker to be featured in an upcoming 

issue. Email the publisher of this 

magazine to let us know why your 

nominee deserves to be featured.

Real Producers tells the stories of the 
top real estate agents in this market. 
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healthy living
By Shauna Osborne

Touch up paint
Tired of looking at those marks and 
smudges on the walls, cabinets, doors and 
trim? Tackle them with a cleaning eraser 
first to assess what truly needs a touch-
up, then address the remaining problem 
areas with leftover paint and a small, thin 
paintbrush for greater precision. 

Clean out dryer vent
A clogged dryer vent can, at best, cause 
your dryer to run inefficiently and increase 
your energy bill and, at worst, cause a fire. 
To clear any lingering lint and/or nesting 
pests from your cozy vent, remove the vent 
and clean the duct that connects the back 
of the dryer to the outside using a wet/dry 
vac or brush tool. 

Refresh mattresses 
Most of us change our sheets frequently, 
but we shouldn’t neglect our trusty mat-
tress, which can make all the difference 
in sleep quality. Start by vacuuming the 
box springs and the top and bottom of the 
mattress. Then, rotate or flip, depending 
on whether it’s a one- (rotate) or two-sided 
mattress (flip to prevent sagging).

Revive fridge
Refrigerator condenser coils are located on 
the back or bottom of your appliance. Save 
energy and extend the life of your fridge by 
using a vacuum to clean the coils as well as 
underneath and behind the fridge itself. 

A Head Start on 
Spring Cleaning

Spring cleaning doesn’t 
have to wait until spring!

By Shauna Osborne

In February, the weather outside is 
still frightful — possibly the harshest 
of the season — but the glittering 
hope of spring is just around the cor-
ner. If you’re feeling a little stir-crazy, 
why not tackle these often-neglected 
chores now and start sprucing up 
your home for sunny times ahead?

home matters

A nomination currently looks like this: You email us at Keenan.
andersen@realproducersmag.com with the subject line, 
“Nomination: (Name of Nominee).” Please explain why you are 
nominating them to be featured. It could be they have an amazing 
story that needs to be told — perhaps they overcame extreme 
obstacles, they are an exceptional leader, have the best customer 
service, or they give back to the community in a big way, etc. The 
next step is an interview with us to ensure it’s a good fit. If it all 
works out, then we put the wheels in motion for our writer to 
conduct an interview to write the article and for our photogra-
phers to schedule a photoshoot.

Q: WHAT DOES IT COST A REALTOR® 
/TEAM TO BE FEATURED?
A: Zero, zilch, zippo, nada, nil. It costs nothing, my friends, so 
nominate away! We are not a pay-to-play model. We share real 
stories of real producers.

Q: WHO ARE THE PREFERRED PARTNERS?
A: Anyone listed as a “preferred partner” in the front of the 
magazine is a part of this community. They will have an ad in 
every issue of the magazine, attend our quarterly events, and be a 
part of our online community. We don’t just find these businesses 
off the street, nor do we work with all businesses that approach 
us. One of many of the top agents has recommended every single 
preferred partner you see in this publication. We won’t even 
meet with a business that has not been vetted by one of you and 
“stamped for approval,” in a sense. Our goal is to create a power-
house network, not only for the best REALTORS® in the area but 
the best affiliates, as well, so we can grow stronger together.

Q: HOW CAN I RECOMMEND A PREFERRED PARTNER?
A: If you know and want to recommend a local business that 
works with top REALTORS®, please email us to let us know at 
Keenan.andersen@realproducersmag.com.

Real Producers magazine started in Indianapolis in 2015 and 
is now in over 100 markets across the nation and spreading 
rapidly.  South Jersey Real Producers launched in April 2021. 
Name a large city and we are there or will be soon!

In every market, we take the Top 500 agents, based off of the 
MLS production, and we build an exclusive magazine around 
those agents. We share their stories, successes, market trends, 
upcoming events — really, anything that will connect, inform 
and inspire, we put in the monthly publication.

We strive to inform and inspire the top producing real estate 
agents in the local market and connect them socially. The sec-
ondary focus is to provide an avenue for our affiliate partners 
to create relationships with these top performers on a level that 
they might not be able to achieve on their own.

Q: WHO RECEIVES SOUTH JERSEY REAL  
PRODUCERS MAGAZINE?
A: The top 500 agents in South Jersey. We pull the MLS 
numbers (by volume) from in the South Jersey area: Camden, 
Gloucester, Burlington and Salem Counties. Approximately 
15,000 agents are licensed in this territory. We cut the list off at 
#500, and the distribution was born. The 2020 Top 500 cutoff 
is $4.5 million. The list will reset at the end of every year and 
will continue to update annually.

Q: WHAT IS THE PROCESS FOR BEING FEATURED  
IN THIS MAGAZINE?
A: It’s really simple — every feature you see has first been 
nominated. You can nominate other REALTORS®, affiliates, 
brokers, owners, or even yourself! Office leaders can also nom-
inate REALTORS®. We will consider anyone brought to our 
attention who is in the Top 500 because we don’t know every-
one’s story, so we need your help to learn about them.

FAQFAQ
ABOUT THIS MAGAZINE

S
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healthy living

According to the National Institute of Diabetes and Diges-
tive and Kidney Diseases, over 62 million Americans are di-
agnosed with a digestive disorder each year, making these 
diseases among the nation’s most serious health problems 
in terms of discomfort, out-of-pocket treatment costs and 
mortality. Although digestive health encompasses various 
complex factors — genetics, stress levels and medications, 
to name a few — dietary fiber is an often-overlooked and 
vital component of gastrointestinal health. 

Dietary fiber is a plant-derived nutrient our body’s gastric 
system cannot digest or absorb. We commonly consume it 
through healthy nutritional choices such as legumes/beans, 
nuts/seeds, whole grains, and fresh fruits and vegetables. 
If you’re among the estimated 90% of Americans who don’t 
get enough fiber through diet, luckily, the supplement 

options have expanded over the years to encompass more 
than gloopy, powdered drink mixes. All these tasty options 
make it easy to get the recommended 28 to 34 grams our 
bodies require each day.

How do our bodies benefit from all that fiber, you ask? For 
one thing, fiber helps the body lower “bad” cholesterol lev-
els by absorbing the excess and moving it out of the body. 
It also maintains healthy blood sugar levels by slowing the 
body’s absorption of sugar, thereby reducing the risks of 
developing serious conditions like heart disease, diabetes 
and certain cancers. As a cherry on top, high-fiber foods 
are more filling and less “energy-dense,” meaning we stay 
fuller longer while consuming fewer calories, making it 
easier to maintain and even lose weight. Adding more fiber 
to your diet is a win-win-win!

This crucial 
carbohydrate helps 
keep our digestive 
microbiome healthy 
and happy.

By Shauna Osborne
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