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Welcome to the Inner Circle

1/

"Internet low rates
with superior local service"

Reviews

David Graves

MMLS #1074240 | 2320833 DRE # 01983533 | 02182886
www.innercirclemortgage.com

Build A Second Home On Your Property
Eosﬂg Affordoblg And Stress Free'

ANCHOR=D

Tuny Homes

FREE Property Analysis & Estimate
($297 Value)

(916) 915-9715

If you own a single or multi-family property, new
CA laws now allow you to build 1-2

additional homes (also called ADUSs) right in your
backyard!

And, to make it even easier for you to take
advantage of this, we handle the entire process
from start to finish. Allowing you to get a second
home built right in your backyard to earn extra
rental income, keep aging parents nearby, and
more.

Give us a call today to learn more and
schedule a FREE Property Analysis & Estimate to
see if can build one on your property.

anchoredtinyhomes.com
€) @anchoredtinghomes
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With an amazing TC aiding you, you are able to

In-House Underwriting
Superior Pricing

| focus on more moneymaking tasks. Curious how
91 6.28????? . f we accomplish 'chag Contact us todayl!
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Fidelity National Title is proud to be a member of the
Fidelity National Financial (FNF) family of companies with more than
ten years on the FORTUNE 500® list. FNF is consistently recognized as an
industry leader by highly-respected organizations. A few of the accolades
bestowed on the company over the past decade include:

RANKED 7238 ON THE 2022 FORTUNE 500®.
NAMED TO THE FORTUNE 500® ON AN ANNUAL BASIS

THE HIGHEST RANKED FORTUNE 500® COMPANY
IN THE TITLE INSURANCE INDUSTRY

SELECTED BY FORTUNE® AS ONE OF
“AMERICA’'S MOST ADMIRED COMPANIES"

RANKED BY FORBES AS ONE OF THE
“BEST EMPLOYERS FOR WOMEN"

SELECTED BY FORBES AS ONE OF THE
“WORLD'S BEST COMPANIES”

SELECTED BY FORBES AS ONE OF THE
“BEST MANAGED COMPANIES IN AMERICA"

TRUSTED EVERYWHERE,
EVERY DAY.

BRYAN SHANK COLIN ROE

Regional Manager Regional Sales Manager
916-730-5505 916-521-5355

Visit Us Online at NorCalRealEstate.com
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PLACER TITLE COMPANY

A MOTHER LODE COMPANY
-

SCAN THE QR CODE FOR ACCESS TO .- N .
OUR PTC MOBILE SERVICES APP '

Access “My Orders” « Buyer & Seller Net Sheets « Helpful Calculators
Fully Customized Marketing Materials « Educational Flyers
Instant Property Profiles and Farm Reports

PLACER TITLE SACRAMENTO COUNTY

VAL BALDO MATT HARGON JRLONGEE PATTI MATHEWS KERRIE HILL MICHELLE DIODATI JACK SOUZA
PRESIDENT Vice President Natomas & Land Park ~ Midtown & Sierra Oaks Elk Grove Branch Folsom Branch Sunrise Branch
916.947.3747 530.721.0094 916.410.1250 916.996.8065 916.202.5563 916.799.5395 916.966.8934

THE EXPERTS YOU NEED. THE PARTNERS YOU CAN TRUST.

Photography | Drone | Twilight | Video | 2D Floor Plans | 3D Matterport Imaging

MORTGAGE C A

SERVING ALL OF CALIFORNIA SINCE 19922

1&(:HO|CE\

Meet your Local Mortgage Broker

Loans we can help you with:
Conventional * FHA « VA « USDA ¢ New Construction *« Jumbo « HELOC

LENDING GROUP

MATTHEW BARBA BROKER ASSOCIATE
NMLS# 949932 | DRE# 01898356 =

925-640-8521 | matt@fcmcal.com | barbalending.com

@matt_barba | @Matthew Barba

Sacramento Real Producers - 9



1031 EXCHANGE
Asset Preservation Inc
Bill Angove

(916) 832-1031

ADU HOME SALES
Anchored Tiny Homes
(916) 461-8469
anchoredtinyhomes.com

AGENT SUPPORT
Homelight

Jen Azevedo

(916) 214-3439

ATTORNEYS
Clower Law
Ashley Clower
(916) 652-8296

PREFERRED PARTNERS

ElGuindy, Meyer &
Koegel, APC
Judith Maranski
(916) 778-3310

BLINDS/SHADES
Made in the Shade
Mandie VanBuren
(916) 300-4306

CARPET CLEANING
Alex’s Carpet
Cleaning Service
Elena Mikhaylevskiy
(916) 225-0038

CLEANING SERVICE
Meticulosity Cleaning
Jennifer Prado
(916) 410-4740

CLOSING GIFTS
Seasons Change
Rosanne Kellogg
(916) 367-3090

10 - February 2023

CONSTRUCTION

& REMODELING

Good Life Construction
(916) 833-1379

Wolff Construction
Don Erik Wolff
(916) 205-3745

CPA SERVICES
Riolo & Associates
Dona Riolo

(916) 771-4134

CUSTOM HOME BUILDERS
Tankersley Construction Inc
(916) 538-6579
tankersleybuilds.com

DRYROT AND

MOLD REMEDIATION
Clover Valley Home Service
Dale McAfee

(916) 742-3141

EVENT VENUE
Silt Wine Company
(916) 298-9404

EXTERIOR PAINTING
MPG Painting

(916) 234-6628
www.mpgpainting.net

FENCING
Summit Fence Inc
Lukas Wilmore
(916) 365-3006

FINANCIAL ADVISOR
Edward Jones

Linda Sobon

(916) 989-1004
EdwardJones.com/
Linda-Sobon

Edward Jones
Jon Benecke
(916) 865-4616

Financial Path Consulting
Cherise Sutton
(916) 204-3223

FLOORING
Zothex Flooring
(916) 753-8291

GARAGE DOORS

Overhead Door Company of
Sacramento Inc.

Melonie SanFilippo

(916) 421-3747

HOME &

TERMITE INSPECTION
Finley Home Services
(916) 741-2847

HOME / REAL ESTATE
INSPECTIONS

Good Dog Inspections
(916) 420-9853
Www.gooddog
inspections.com

HOME INSPECTION
CalPro Inspection Group
Andrea Quyn

(800) 474-3540

Certified HBI
Jason Stockwell
(916) 223-3400

North American
Home Services
(916) 833-3531

United Termite and
Home Services
(916) 265-5300

This section has been created to give you easier access when searching for a trusted real
estate affiliate. Take a minute to familiarize yourself with the businesses sponsoring your
magazine. These local businesses are proud to partner with you and make this magazine
possible. Please support these businesses and thank them for supporting the Sacramento
Real Producers REALTOR® community!

INSURANCE

Farmers Insurance Agency
Cristi Rodda

(916) 428-4520

T.D. McNeil
Insurance Services
Michael Colenzo
(916) 983-2561
TDMINS.com

INTERIOR

DESIGN COMPANY
Pepperjack Interiors
Laura Neuman

(916) 834-9751

JUNK REMOVAL
Longs Trash Hauling
(916) 206-7072

LANDSCAPE DESIGN
Acres Landscape & Design
James Murphy

(916) 223-7629

LENDING

5 Star Team - Point Equity
Residential Lending
Sherene Gray

(916) 798-8026

MORTGAGE

American Pacific Reverse
Mortgage Group

Liz Andersen

(916) 223-8869

Cross Country Mortgage
Alicia Stearman
(916) 256-6486

Fairway Mortgage -
Lucia Lending Team
(916) 730-6339

Family First Mortgage Group
AJ Jackson
(916) 835-4100

Guild Mortgage
Sarah Lee
(916) 600-6126

Inner Circle Mortgage
David Graves
(916) 586-6644

Mortgage Right
Brandon Kleker
(916) 396-5250

NKS Financial
Neal Smith
(916) 907-6513

Street Home Lending
Nick Street

(916) 705-8282
StreetHomelLending.com

United Wholesale Lending
Shelby Elias
(209) 456-4896

Your Mortgage Girl at
Guaranteed Rate
Padi Goodspeed
(916) 257-9435

MORTGAGE / LENDER
Premier

Mortgage Resources
Cailey Murschel

(530) 370-2421
pmrloans.com/cmurschel

MORTGAGE COMPANY
Catalyst Mortgage
(916) 308-2055

MORTGAGE LENDING
Nathan Sibbet - Loan Depot
(916) 320-3952

NOTARY SERVICES
Notary Matters
(916) 990-6220

ORGANIZING SERVICES
Amazing Spaces Organizing
Karen Silva

(916) 502-7092

PAINTING

Camacho’s Custom Painting
Amanda Camacho

(530) 306-9928

PHOTOGRAPHY
Olha Melokhina
Photography
(916) 288-5839

PHOTOGRAPHY/
REAL ESTATE

Top Notch 360

(916) 807-3573
Www.Topnotch360.com

PROPERTY MANAGEMENT
M&M Property Management
Larry Brown

(916) 922-1525

Titan Property Management
Ryan Miller
(916) 745-3385

Vienna Property
Management
Tony Alfano
(916) 626-3105

REAL ESTATE CLOSING
DOMA

Julie Shroyer

(916) 416-8245

REAL ESTATE MEDIA
House Cat Marketing
(916) 287-7042
housecatmarketing.com

Shot Archives
Brandon Miyasaki
(916) 834-6600
ShotArchives.com

REAL ESTATE
PROFESSIONAL

Matt Barba -

1st Choice Mortgage
(916) 932-4743
Www.Istchoicemortgage
ofcalifornia.com

ROOFING SERVICES
Roof Checks

Vlad Khashchuk
(916) 222-6688

SOLAR SPECIALIST/
SOLAR & MORE
Solarwise

(916) 872-5452
Solarwiseco.com

STAGING

Hallway Staging LLC
Terry Keys

(916) 500-2206

Lux Home and Design
Annie English

(916) 947-8884
LuxHomeDesign.com

Premiere Home Staging
Nicole Runkle
(916) 300-0402

Simply Chic Staging
Danielle Martin
(916) 477-1167

TITLE COMPANY
Fidelity National Title
Jen Vicari

(916) 616-6755
norcalrealestate.com

First American Title
Erin Barton
(916) 798-4115

Placer Title
Val Baldo
(916) 947-3747

Placer Title Company EDH &
Placer County
(916) 500-9605

TRANSACTION
COORDINATOR

Mint Condition
Transaction Coordinating
(916) 792-1248
www.facebook.com/
MintConditionRES

Platinum TC Services
Melanie Prescott
(916) 812-7454

Real Estate Aid
Kristina Adragna
(916) 896-9890

TC Solutions

(916) 616-3015
www.thetcsolutions.com/
contact-us

VIDEO PRODUCTION
Aerial Canvas
(650) 730-6139

Dynamic Cinema
Productions
Matthew Walter
(530) 417-6170

WEALTH MANAGEMENT
Jake LaFond Wealth
Management

(916) 218-4406

Sacramento Real Producers - 11



First American Title

Folsom Escrow Spotlight

DEBBIE THOMAS

When Debbia bagan har carcerin 1988 as a pecepticmst (0 & very busy escrow ofhico, she had nio idea whal | was walking |nto
Back then, everyone atill Typed and fexed payoft and msurance equesats. The- office-also had only one computar 2o evaryome bhad
to shgm up Yor @ time duribg the'day e input thalr files. But sameshing abodl tha industry infrigued her and sha have newen left
Althisugh Buying or selling s hoime can bBe stresshil, sha knows it's alio aaciting, and she loves being ablsto sxplain the clasing
protossand hislprkaep evoryohe ealim a5 they move through the prodess:

Debeand el husband, Whim she has knawn since thie aue of 4, sinjoy being with thejr five chlldem and six grandehildren (with,

hepratully thore to come), They-also enjoy estoring cars, diag racing; and music, as' well a5 all things related to the Christmes
season, Inchiding collecting and displaying Christrmas villagesinside thair ome and putting up-decerations outdoors that fival
the Grnawold’s

What was the hardast transaction you completad?
hoveas oy Tirst risyi e i‘l{.‘hﬁr:gu | el viervins dore
Witly & lopol guldance. we rmade It happen and svryons wia Hapsy

A trannaction ke this Bfore and we had mo cloese within 14 dave

What s your favarite part of being an escrow officer?
l'enjoy the peopla Ea
FaiminG peEop b in O

W il ia diffare i, o Ve naval krnow whal yOLl @re geling into

sithe miog! important and steessiul bmes of thein e is-avwesome

What sots you apart from other ascrow officers?
cio non ke vaicamall | try 2
I 'dan't

O ansvear each one - ol m day and Palso returm any emalisraceived the same day

anng e

Enow an angvwer to something, |will nd some

What types of closings do you da?

Handle resicdential salos and s i..'|||-3]. % firt s, sried o cmimercial ranssctions

What is one thing you wish real estate profﬂsmnala undwﬂoad ﬁbﬁut your job?
'|]lf il =tnl ] Fe = 5 ¥t ¢ = e

T gt

ts have an experiant

What makes ynu a strcng escrow officer?
2 v 4 adill ||| Ti

SHELLY GANTENBEIN
INVESTOR SALES AND

ERIN BARTON
SALES MAMAGER
MARKETING
F146.708.2603
] . shellyg@firstam.com

¥
167984115

erbarton@firstam.com

i
4

..!!‘l‘!‘l‘lthtﬂ

.-ﬂ;_

TRACY FANIZZI

A 3byenr vateran of the ntle and esgrow industry, Tracy started harcareer inthe Bay Area wheto she learnad to handloall 1ypes of
escrows, including refimance transactions, eaale tromsactions, REO properties, sharf sales, comrmercial, land leazes and sasamams
Tracy joined First /American Tithe'in Sept 2021, and lias embraced the compatiy’s cultura and the family envircnment where she s
Waaled ks her apinion mattersund her success |5 important. She loves that the company helpd you establish o plan leachisvs
your personal Goaks ahd then provides support and training to guide you,

Tracy hes bean part of the Folsom commitmity since 2000, when she moved there with her twe dalighters. Now the proud
grandparent &ffour she enjovs gaoing to'dll thalf vatiousevents. She alsaenjoys atiending sporting events with bar husband,
as well a3 giing 1o the mavies

What is the hardest transaction you hove done?
| gnee fumalad b e G T
|t toErh &

Iy Exih ange thatine liacdancd property 6o this' Ezer Coast that was being ;||| il le] by an AT TEIr Ty

B dayy to close, and Fhad to drawout a.gllide mag of thaitra eaing panspeaple
What is the single most successful transaction you have closed?
and tok 10 days 1 closs

o the .iu-. umart package for a single billbosrd was over 200 pages

It wits ar-easement for a blllbodnd In San Prancisco that sold for 52 milbior

It W .:1.--.-'5ir'--1 through-attorneys and & realtar in San Francisco, @
What's your favorite part about bmng an escrow of{:cer"*
"-|._-1‘- are now officiaily

|'leve'gatting to help people buy their héme. IFs vary satistying to'tall thenm

What sets you apart from nthor ascrow officers?

What typeg of cluslngs do you have experience in or your faverite to close?
weTs am my fevonte because their excitenment 14 typically so contagious

L
[T
g 111111

FIRST AMERICAN TITLE
FOLSOM

230 E. Bidwell Street, Suite 100
Fc:] som, CA 95630
914.983.3985

bt Arrpeican Ty imuissos Company and e cometrg o o o graes oo

Foal fevessas, dim emgle bagn Tii
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Extensive Suite
of Mortgage Products

$437B+ Funded

in Loans Since 2010

2nd Largest

MNonbank Retail Mortgage Lender

With 18 years in the mortgage industry, my knowledge of mortgage programs and underwriting
guidelines makes me great at what | do. Since my start, | have helped over 4,000 families purchase
homes or save money through refinancing. Serving a client in what can be a complicated process
of home buying and making the experience the best it can be is one of my daily goals.

Call, text, email, or scan the code for any of your home financing needs!

Every person counts, every

Nathan
Sibbet

Senior Loan Consultant
NMLS #450926

[ (916) 320-3952
= nsibbet@IloanDepot.com

situation is different, and | am
here to offer the best options
available for YOU while making

this process smooth.

treat, Buite 260, Sacramento, CA 55811, Rates, torms; and availability of prograe

it notice. loasikepot com LLC WML 1D 174257, Licensed by the Department

cial Protaction and Fenovation ander b Calitornis Resid & Lni

MEET THE

SACRAMENTO

REAL PRODUCERS TEAM

(-

Michele Jerrell

Content Coordinator

Katie Camerer
Publisher Assistant Publisher

Katie MacDiarmid Rachel Lesiw

Photographer

!

Olha Melokhina Dave Danielson

Photographer

Berial Canvas Chris Menezes

Photographers

Brandon Miyasaki
Photographer Writer Writer

Maryssa Sayabath

Event Coordinator

Ruth Gnirk Suzy Delong
Writer Ad Strategist

Emily Sweet
Systems Manager

If you are interested in contributing or nominating Realtors for certain stories,
please email us at katie.macdiarmid@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Sacramento Real
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor
the publisher may be held liable or responsible for business practices of these companies.

RP
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A home protects a family, their pets, and their
possessions. Our customers can feel confident that
they're choosing a team that understands the
importance of a home and has the tools,
experience, and professionalism needed to get

the job done well.

Dry Rot & Termite Damage Repair
Water Damage & Complete Mold Remediation
Complete Home Renovation

GET THE BEST RESULTS
THE FIRST TIME — cal today.

1 Il
) 916-742-3141
) clovervalleyhomeservice.com

e h

-
T

S Specializing uw Outdoo
Liwing Scapes!

LANDSCAPE - DESIGN - CONSTRUCTION

Creating outdoor spaces that are unique, beautiful and usable. Acres Design & Landscape prides itsell on
clegant(, modern & tasteful design matched with superior craftsmanship.

We can plan and install a new landscape and irrigation system, re shape or change an existing outdoor space,
and most importantly help you repair irrigation (residential & light commercial) issues.

THE EASIEST & MOST AFFORDABLE
WAY TO GO SOLAR - G880 Z0002

w1 00% = PG&E

SOLARWISECO0.COM

SolarWise delivers the same high quality install,
materials, and warranties at a fraction of the price.

Don't believe it? Compare our quote to traditional
solar company quotes to see for yourself.

THE REAL COST OF SOLAR

VISIT GOSOLARWISE.COM TO GET YOUR FREE INSTANT QUOTE!

How much traditional How much Solarwise

solar costs. solar costs.
(60% less)

Schedule Your Walk-Through and Estimate Today! 4 .
016 629, 4086 Follow oun transfoumations:
@Acreslandscape
@ @ /\creslrrigation

acresirrigation.com

sales@acresirrigation.com

Transactions,in

from opento close

=)

Mint Condition

"Amanda and Joe are hard workers. Plain and simple. Their
work ethic and efficiency are top notch and | trust them
completely to handle my clients and files professionally and
compassionately. The Mint Condition team has been a partner
of mine for the last 2.5 years and | wouldn't change a thing!"
-Kimberly Yee, Keller Williams Realty

Transaction Management
Listing Services
Sales Services
Client Care

916-792-1248 ﬁ @MintConditionRES
amanda@mintconditionres.com
705 E Bidwell St, Suite 2 #416, Folsom CA

16 - February 2023

LET OUR TEAM BE AN EXTENTION OF
YOUR HARD WORK AND DEDICATION
TO YOUR CLIENTS

We are professional, knowledgeable,
and treat clients with care and respect.

Contact me for a quote or

at'a/(, to schedule an appointment!

W attors

5

Carrie Edwards
(916) 990-6220
carrie@notarymatters.net

1M E&O | NNA & eSign Certified | 20+ years signing experience

Sacramento Real Producers - 17



P> welcome mat

LCOME

TO OUR NEWEST PARTNERS!

We take a lot of pride in the businesses we partner with. Our partners are highly

recommended referrals from top agents, so you can trust us as a fantastic referral source.

Finley Home Services

finleyhomeservices.com

‘We are locally owned and
operated and are rooted in our
community. We give back and
support many local schools, sports
programs, and nonprofits. We value

you and your business, and when you use Finley Home
Services, you are also helping grow local job opportu-
nities and giving back to your community by working
with us. We are a company that is solutions focused
with a personal touch. Give us a call for all your

inspection and pest control needs!

Notary Matters llc. -
©
Notary Matters llc. is a California atﬁﬁf
woman owned business established __@t&ﬁ‘f
in 2008. Our founder, Cameron Inda
had been signing for several years but was ready to
expand and provide trained and professional notaries
to cover the growing requests from word-of-mouth
referrals. Rather than establish a traditional signing
company, Cam wanted to give notaries the opportunity
to build their own business within the Notary Matters
framework. By doing so, our notaries have a vested
interest and increased level of care resulting in the best
service possible for all our clients as well as an exciting
opportunity to continually expand the business. Today,
Cam’s daughter Carrie Edwards and her granddaugh-
ter Jordan Edwards work alongside her as notaries
supporting the Northern California region. We are
extremely thankful for all our notaries, many of which

have been with Notary Matters 10+ years, but also our

18 - February 2023

amazing clients. For over 20 years, NM has provided
excellent, professional services to top tier title and
escrow companies, lenders, brokers and agents,
many of which continue to request us as their pri-
mary signing agents. We believe our proven history,
care and commitment for all involved in the trans-
actions maintain the thriving relationship between
our valued partners. We are excited about our new
relationship with Sac Real Producers and the new

opportunities that lie ahead.

Tankersley Construction Ine.

tankersleybuilds.com

We are the top luxury builder

serving the Greater Sacramento

area. Thanks to the vision of
our founders, Steve and Heather Tankersley, we’ve
become one of California’s leaders in residential
construction by taking our decades of commercial
construction experience and applying it to residen-
tial projects. We specialize in a turn-key luxury
home-building and remodeling experience. Our
team can manage the entire process from concept
and design to construction and even furnishings.
No matter how complex the project, our focus is

on completing it on time and on budget, with no
exceptions. Our mission is to build exceptional
projects from concept to completion while also
building long-lasting relationships with our clients,
employees, and vendors. Our commitment to clear
communication, transparency, attention to detail,
and project execution has motivated so many of our
customers to hire us for multiple projects and refer

us to so many of their friends and family.

We close more

With Xcelerate, buyers can recejve

an Xcelerate Approval without even - - - -
having a property address within 48
hours after the initial application! Out
of these, we fund 8 out of 10.

We close faster

We can close in as little as 8 business
days! Cur average closing time is 18

41 business days

business days.

Source: Value Penguin («4/2021)

The time frame from application to closing varies and may be longer.

WE cnmmunicate better A.::pf':.':rt..kir.'ﬂdrr Uinderwriting Approval Fi:.uln'fwc.f

We offer 36 touch points throughout { :

the loan process to all parties in the

transaction, so yvou're never left in the ; . .

dark.
Eduicalion Credit Ran

Cailey Murschel
LOAMN OFFICER | NMLS 1593464

s -

(]

Apypraisal ordened

o 2022 Premier Moritg sources. LLC ("PMR™| NMLS #1169 | www.nmilsce
| Mot an offer to ¢ redit or a commitment to lend. Terms subject to ¢ ce.
i sed by the D rtment of Financial Protection and Innovation, under the California Residential
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- . What you will taste from every bottle is a
po I nt eq u I ty - combination of the passion of the
Clarksburg farmer, the gift that the Delta soil
A y § ] b | S brings, and a promise to never hide the fruit
MORTGAGE MADE HUMAN J..::ﬂ-x-— . - behind in the process.

WINE COMPANY

:I‘".J -'l 1
1;“ NS You

Having been in the mortgage business , Folh‘ ‘1

since 2002, we can tell you there is no \ E{" I‘I"“" / HJ w
“cookie-cutter” home loan. Each person

has a unique scenario, unique goals, - : — f\

unique aptitudes, and unique needs. The =

privilege of our job (and by far our
favorite part!) is that we get to know our
Clients on a human-to-human level. Only

then can we be trusted guides and give
advice that best serves your clients.

¥ -

"=

o . o @5iltWineCo | #EnjoyClarksburg | SiltWineCo.com

5 STAR TEAM

SHERENE GRAY Loan Officer
NMLS #302159

M (916) 798-8026 =\

5StarTeam@PointEquity.com
5StarTeam.com

LAUNCH SPECIAL

Mention RPI00 on your next booking
to claim your $100 credit!

ad%légtes

of Placer County

MAKE A DIFFERENCE
IN THE LIFE OF A LOCAL FOSTER CHILD,

Nl )= AT-RISK YOUTH, OR STRUGGLING FAMILY
‘ ‘ Volunteer Today!

Learn more at casaplacer.org | 530-887-1006

PHOTOS | VIDE® | REALESTATE JN;#ARKETIHG | DRONE | 3D TOURS | WEBSITES
(619) 268-5600 « AERIALCANUAS.CGMI_S—ACINTRO

Sponsored by Nick Cunningham & the PointEquity.com Family

Point Equity Residential Lending, NMLSID 1404205
925 Highland Pointe, Ste 330, Roseville CA 95678 | 916-248-4620

pomteqwt

ADE HUMAN
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P» publisher’s note

LOVE

Love is in the air!

We all know it’s true, behind every successful business is a pow-
erful team of trusted and talented individuals. We have spent the
last 3 years knitting together a community of those individuals
based on your recommendations and referrals and connecting,
deepening and celebrating those relationships is literally the

mission of Real Producers across the country.

You are only as excellent as the people you surround yourself
with and though we’ve all heard it a million times, it is TRUE

that a Rising Tide lifts all ships! So this month, the month where
we all take a little extra time to celebrate the people we love and
appreciate, we thought we’d ‘get a little mushy’ inside the pages of
Sacramento Real Producers too! We asked you on our social media
channels to publicly ‘declare your love’ for those who make your
business better.. And here’s what you all had to say! Thanks for

participating and Cheers to more Love Connections in 2023!

Katie MacDiarmid

Sacramento Real Producers
katie.macdiarmid@realproducersmag.com
916-402-5662

0 facebook.com/sacramentorealproducers
@SacRealProducers

NN R Y

SHERRI WALKER -

“I would like to send thoughts of
gratitude to Terry Keys at Hallway
Staging. Not only does he have

a beautiful sense of design, he is
responsive, priced well and most
importantly, thinks outside the box. |
had a home that needed staging last

HALLWAY ATAGING
minute and we were able to use the
furniture from one of my other list-
ings and make it happen last minute.
Terry Keys is a great professional!”
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ERIN STUMPF -

“I am super grateful to the
crew at United Termite. So
easy to work with, reliable
and hard working! Paul Sr
and Paul Jr are THE BEST!
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KIANA RODRIGUES -

“I second United Termite and
Home Services. I've been
using Paul Sr for almost ten
years (yes even before he
started United) and he’s been
an absolute rock and support-
ive vendor in our business!
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AARON RALLS - P .|
“Mike Colenzo has genuinely h..f
helped my business in more
ways than | can count. Thank
you Mike for always being my
Go-To Insurance guy.”

T M Meil
Eil fmauiruace Services
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MIKE COLENZO -

“Aaron Ralls I’'m beyond words
and full of gratitude. Thank
you for your trust in my ser-

vice to you, your team, friends  j
and family.” ﬁ,
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ANDRA - ] i,
“Aaron Ralls A
has taken my I

call a few times
for advice on different marketing ideas. He is an open
book and is always available.”
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DAN
MORASCI -
“Finley Home
Services loves

working with =
Tricia Rossi and her team! They are
truly some of the best!”
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ANGIE CAROCCI -

“I'd like to call out Kellie Ames at
First American Title. She constantly
goes above and beyond as the
best escrow officer. Even tonight
working on docs at 6:30pm to get a
deal closed by the New Year! She’s

- o
Fantastic! st Artren s ot
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ANGIE CAROCCI - - ex
“Emily Valdez with EXP is always one
of my favorites to work with! She’s
honest, hardworking and a pleasure
to be around! I'm always stoked to
see an offer come from her!”
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DANIELLE
MARTIN -
“Anthony
Scarpelli goes
above and
beyond for his clients!”
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TRICIA ROSSI -
“We absolutely adore
everyone at Finley!

The level of care they
put into each one of
our clients and agents on our team is second to
none! Thanks for all you do!”
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DANIELLE

MARTIN -

“Grateful for Tricia
Rossi and how work-
ing together with her
is always a blast!”
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LAURA NEWMAN -

“Wolff Construction and Pepper-
jack Interiors were delighted to
help one of Tricia Rossi’s Bay Area
clients settle into a new home
locally. We appreciate the trust it
takes to pass along a referral and
worked very hard to take care of PErPER]ACK
her client. Great collaboration!” T e

CONSETRUCTION
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EMILY VALDEZ -

“Angie Carocci. CB is SO fortunate to
have such a hardworking, intelligent,
STRAIGHTFORWARD Agent

as Angie”
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TAFFY McNALLY MAURER -
“I'm super grateful for Anita Bla-
ser and Ivy Wilkins of Placer Title
Company!”

PLACER TITLE COMPANY
B TR B e
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gr!'tge!gde FREE RENTAL ' HOW OUR

REALTORS ., LANDLORD REFERRAL
' PROGRAM WORKS

1 REFER A CLIENT TO US

Send us a client for property management
jl by filling out a simple form.

2 WE GET IN TOUCH

We contact the client to explore their

management options.

3 WE PAY YOU
If the client signs a property management
contfract, we'll pay you a referral fee.

VIENN I\V// Protect your future sales and earn a referral fee.

We handle your client's management needs & point them back in your direction for sales.

Our Payment Advantage
program brings your client a

more affordable payment

BEAUTIFYING THEWORLD.| Ll e
ONE BUILDING AT A TIME. | How docs it work?

Residential, Multi-Family, and Commercial Interior and Exterior Yaur 1 Rate is 1% lowar than your bocked rate utilizing a
Painting of all types. fender-paid buydown subsidy

f i Year 2 Rate is back to the note rate
Our team of knowledgeable, experienced employees provide bt Mo o e i '

superior workmanship. We have a system of proven methods
that ensure your project is completed correctly and promptly.
We take pride in the way we treat our clients. Our employees
provide only the best, from start to finish. MPG PAINTING is the

Learn the details, reach out today!

PROPERTY MANAGEMENT

best choice for your painting needs! Scan mel
Sarah Lee E4iE LET'S GET CONNECTED TODAY! - (916) 626-3105 - VIENNAPM.COM
Branch Manager | NMLS #280947 s
16 60 6126 : ]
Slaaguildmarigaga. ral E] ;

M P G

- PAINHMJ

916-234-6628 - mpgpainting.net
@ @MPGPaintingSacramento

CERTIFIED PUBLIC
ACCOUNTANTS

OLPI_A%ME_LQVWJNA
LiH G 0O G R A H Y

G00DDOG

HOME INSPECTIONS

L
Our Promise
We will not be alarmists.
We will explain what we observe.
We will respect you and your client’s time.

Dona L Rlolo CPA

For ideal personal and
business financial planning,
contact us today!

We will provide great service.

Professional

ot ' 916) 771-4134
ViwW.Oastudio.cont Business poctal PETER KIRCHGESSNER | 916.420.9853 ( )
OlhaPhotagraphy@gmail.com Events gooddoginspections.com g € e
916.288.5839 Family :
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Do you have a 401k set up for employees?
Do you have 401k integrated with your payroll system?

Do you have a business need in Payroll
POS | Payments | Capital | CIS | E-commerce
(e-cart & ACH)?

CHERISE SUTTON

Controller and
Business Solutions
Consultant

LIC #4125104
FINANCIALPATH

CONSULTING

Schedule your free consultation today! V. o
916.204.3223 ' i

financialpathconsulting.com ;m-g’ A = ‘
https://calendly.com/cherise-sutton Heartland -*f_.:__:__.: oY ' o b ot

MAKING SENSE OF YOUR
INSURANCE NEEDS

A%

FARMERS

INSURANCE

The Genuine. The Original.

Ty

“Don’t Be Fooled By Our Competitors. Look For The Ribbon!”

Overhead Door Company
of Sacramento’, Inc.

“The Largest Selection of Garage Doors in Northern California Since 1953

Sales * Installation * Service
Residential * Commercial * Garage Doors * Operators
Free Estimates * Installed & Serviced by Professionals

T ¢ ’ —_— -- -

| am proud to serve the
Greater Sacramento area
as your local Farmers® agent.

| work to ensure that each
of my clients are educated
on your specific

coverage options.

We service all 6756 Franklin Blvd. &g
BRANDS Sacramento, CA 95823

www.OHDSAC.com

(916) 421-3747

Showroom Hours: Mon-Fri SAM-5PM  Sat: 9AM-12PM

@)

SACRAMENTO

CREATIVE STUDIOS

Cristi Rodda
916.428.4520
crodda(@farmersagent.com

We Are Farmers

LIC #355325

LAUNCH DATE: MARCH 4, 2023
TAM-5PM
(VENDORS, GAMES, RAFFLES,
FOOD AND MORE!)

DESIGNED FOR BUSINESS PROFESSIONALS AND MEDIA CREATIVES
THIS SPACE WILL BE YOUR OPPORTUNITY TO CRUSH ALL OF YOUR CONTENT GOALS FOR 2023.
FULLY-EQUIPPED PODCAST ROOMS / MULTI-TEXTURE BACKDROPS
MULTI-COLOR BACKDROPS / & MORE!

HOURLY, DAILY, AND DISCOUNTED MONTHLY RENTAL OPTIONS WILL BE AVAILABLE.
Matthew Walter

Founder / Creative Director

530-417-6170 | DynamicCinemaProductions.com/real-estate
9960 Business Park Dr. Suite 150 Sacramento, CA 95827
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CTENNINGS

M A D E 4 M O R E By Chris Menezes

Photos by Rachel Lesiw — Indulge Beauty Studio

Johnny and Valary strive to live by the maxim “Chop Wood and Carry Water,” popular-
ized by Joshua Medcalf in the book of the same name. In their everyday and personal
experiences, they constantly ask questions, seek advice, and force themselves to

learn. The ability to work through disappointment and defeat is what separates all
successful people, including Johnny and Valary.

Most people look at Johnny and Valary and think that they are a successful power
couple who have had everything given to them on a silver platter; nothing could
be further from the truth. They have completely started over three times. They
have made mistakes. They have failed, but what separates them from others is

their grit. Johnny and Valary know defeat; they simply refuse to be defeated.

Despite numerous setbacks, the Roseville Tribune has named Valary the

No. 1 real estate agent in Roseville for the past two years in a row. Valary

l is not one to rest on her laurels. She strives every day to be better, to be

a valuable team member, and to put others’ needs before her own.

Valary doesn’t possess the typical “real estate agent

personality,” and this has worked in Valary and
Johnny’s favor. “We always get comments
from other agents, lenders, and clients
about how we are different from other
agents. At first, many people think we
are teachers, not agents.” Johnny
explained. “Our clients like Valary’s
patient style, her dependability, and
her thoroughness when writing con-
tracts and protecting them. Those
qualities have also translated well

for her when mentoring the agents
on our team.”

Valary’s ability to work well with peo-
ple makes her more of a “boots-on-the-
ground” kind of person, while Johnny’s
entrepreneurial drive makes him more of
a visionary and goal-setter. When Johnny’s
spirit pushes too hard, Valary is always there
to pull him back, break down the steps and
redirect, which works well for their team.
Together they cast the dream and encourage
their agents to reach for more and realize

their objective to sell more houses. Ve
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It was Johnny’s entrepreneurial drive
that first got them into real estate.
Having grown up in the small, central
valley town of Coalinga, the son of
two teachers, Johnny saw the nice
trucks that the welders in town drove
and wanted to be like them. The
thought of owning his own business
never entered his mind. In fact, the
day after he took his last final in
college, he started work as a welder.

It was around this time, however, that

30 - February 2023

he came across the book Rich Dad
Poor Dad, and everything changed.

Johnny and Valary met in college in
2010. Valary was earning her degree in
nutrition and planned to be a dietician.
After reading Rich Dad Poor Dad,
Johnny was bitten by the entrepre-
neurial bug. He began renting out

his own welding equipment and then
bought his first investment property

in 2013, the same year he and Valary

66

SUCCESS FOR US IS
KNOWING THAT WE
HAVE DONE THE BEST
WE CAN AND THAT
WE DID IT TOGETHER.

married. While Johnny was fully
aboard the investment train, he didn’t

consider becoming an agent until 2015.

“All the textbooks said to not get into
sales; just invest. But after purchasing
a number of properties and seeing
what agents get paid, I thought, why
not do both?” he explained. “I quickly
realized I hated the paperwork,
however, and recruited Valary to be
my transaction coordinator. She got

licensed shortly afterward.”

Johnny and Valary were living in
Coalinga when they started in real
estate. Wanting to move to a larger
market, they decided to visit all 50
states before deciding on where to
settle. Over the next few years, they

visited every single state and changed

markets three times. After visiting
Roseville, they fell in love with the area
and decided that greater Sacramento

was the best place for them to be.

While having to start their business

—

over in multiple markets was chal-

lenging for Valary and Johnny, they
stuck to what they knew and worked

as a team to grow their business

together. They weren’t always on the

- 4y r ' .Iu same page. However, after reading
- U the book, Build an Empire: How to

¥

i Have it All by Elena Cardone,
F g s ;l — their vision of what they were
e working towards became
clearer, and they became

more united as a result.

“We have to
consistently
communicate
and make sure
we are on the
same page,
fulfilling each
other’s needs
and ensuring we
are pulling in the
same direction,”

Valary explained.

ji" There is no con-
g fusion over where
'l Valary and Johnny
, are heading next. All
their efforts are going
towards the growth of
their team, Made 4 More.
Their goal is to be the
preeminent real estate
team in the Sacramento
"\ area, with each of their
agents making at least
six-figure incomes.
While they currently
have ten agents on
their team, they
have never done any
active recruiting.

Some were friends

who reached out, and others
reached out through one of the
many networking events that
Johnny and Valary have been

organizing for the past few years.

Among the agents who have
reached out to Johnny and
Valary, longtime Sacramento top
producer Brent Gove recently
approached them, proposing a
partnership to help take their
business to the next level.
Although Made 4 More has been
the No. 1 team in Roseville for
the past two years in a row, they
know they can do more — just as

their name suggests.

“We believe no matter if you
sell one house or 100, we were
all made for more,” Johnny
explained. “Human beings have
an infinite capacity, and we are

always striving to live up to that.”

Johnny and Valary are focused
not only on growing and devel-
oping their team but their fam-
ily as well. They just had their
first child, Jack, and are excited
about what the future holds.
When they are not working,
Johnny enjoys going to cigar
lounges, and Valary enjoys yoga

and cooking.

No matter what the future
unfolds for Valary and Johnny,
they will always put each other
first. “If our whole business
burns to the ground tomorrow,
we would be content living
underneath an overpass as long
as we are together,” Johnny said.
“Success for us is knowing that
we have done the best we can
and that we did it together.”

ERALTY

l exp
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SUMMIT FENCE INC.

11111711111177771

GOOD FENCES MAKE
GOOD NEIGHBORS.

CONSTRUCTION

LICENSED & INSURED // CSLB LICENSE 1056036

Built with Integrity.

Specializing in residential
makeovers from kitchens to
bathrooms and additions, we can
turn your dreams into reality.

916.205.3745

wolffconstruction.com

VIEW SOME OF OUR PROJECTS!
@wolffconstruction [ @wolff construction
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U UNITED
WHOILESALL
LENDING

Content is King” - Bill Gates, 1996.

Bill Gates said this in an essay on the Microsoft
websites in January 1996. It’s clear that was and
is a visionary ahead of his time. Some of my other
favorite quotes from the essay include, “..the
broad opportunities for most companies involve
supplying information or entertainment. No
company is too small to participate” and “If
people are to be expected to put up with turning
on a computer to read a screen, they must be
rewarded with deep and extremely up-to-date
information that they can explore at will. They
need to have audio, and possibly video. They need
an opportunity for personal involvement that
goes far beyond that offered through the
letters-to-the-editor pages of print magazines”.

So much of our success at United Wholesale
Lending is because of the VALUE we create and
put out, by way of content. | post frequently on
Instagram with helpful information, | am a regu-
lar guest on podcasts to answer frequently asked
guestions about real estate investing and mort-
gages, and | have a monthly feature in Real
Producers to provide value through content for
REALTORS. Consistent content helps your audi-
ence build trust with you, developing relation-
ships and sparking conversations, it lends credi-
bility. That's why my team and | put so much
time into developing content.

Our referral partners are also direct beneficiaries
of our content. My goal is to create as much
value as possible for my referral partners. When
real estate agents we work with see success, we
know that we are going to see success.

'Il'-

United Wholesale Lending has full-time staff to
provide resources and help our REALTOR partners
grow their businesses. United Whole Lending does
this in a few ways, and it all starts with having a
robust in-house marketing team of content
creators, videographers, and social media experts.
Our marketing team works with UWL's REALTOR
partners on how to create and market their own
brand for lead generation and nurturing.

As a real estate agent, it's important to continually
brand yourself to your clients, even after the sale or
purchase is complete. You want to remain in their
lives before they end up needing you again; you
always want to be the first call when someone is
thinking of buying or selling. The UWL marketing
team is in place to support our referral partners
grow their brands through content that keeps
them relevant, social marketing, etc.

We'd love to connect with you and share our enthu-
siasm for great connection through content, let us
help you! Shoot me an email and let us know how
we can help bring value to your business.

-Shelby

FIND OUT MORE ABOUT SHELBY ELIAS AND UNITED WHOLESALE LENDING AT:
Unitedwholesalelending.com - Shelby@UWLmortgage.com - 916-773-5351

Follow Shelby on Instagram for practical tips on investment properties: @shelbyelias

NMLS 279051

BRE 01864354




Zhpremiere
HOME STAGING & DESIGH
Sacramento’s Premiere Home Staging Company

Ditch the boxed content. Wit @Y =% Tl SGS

Preparing your home to siandout in the Real Estate Markel

www.premierehomestagingllc.com | 916.300.0402 [callftext)
info@premierehomestagingllc.com

EXPERIENCED AND TRUSTED ADVOCATES

ELGUINDY, MEYER & KOEGEL  ——

GENERAL BUSINESS EMPLOYMENT REAL ESTATE CONSTRUCTION PRACTICE
LITIGATION WAGE & HOUR ENVIRONMENTAL LIABILITY CONTRACTOR DEFENSE
CONTRACT DISPUTES HR COMPLIANCE ISSUES LAND USE ISSUES CONSTRUCTION DEFECTS
DEVELOPMENT DISPUTES EMPLOYMENT CONTRACTS PREMISES LIABILITY CLAIMS MECHANIC'S LIENS CLAIMS
UTILITY DEVELOPMENT LABOR BOARD CLAIMS AGENT-BROKER LIABILITY SUBROGATION CLAIMS
PRODUCTS LIABILITY EMPLOYMENT LITIGATION
= oo WWW.emklawyers.com
MEYERs
KOEGELar
; (016) 778-3310
MortgageRight Folsom | 785 Orchard D, #275 | Folsom, CA 95630 | Branch NMLS 1D #1977896 | Corp NMLS 1D #2239 | nmisconsumeracgess.ong
@ TIC Mortgage, inc. divs MorigageRight (NMLSE 2250 i an approved lerifing instiuiion, interest rate, program termes, and comitions ane subjsct to change based on CREAT'VE SOLUTIONS | TRUSTED ADV'CE | EXPER'ENCED ATTORN EYS | CUSTOM'ZED SERV'CE
- Baornoeesesr et Oility and market conmdaion, Certain restrictions and conditians will appily snd ot s spadicants will rpalify. ‘f.'.'-':‘_:-_-;: 1 b refimanced must be insured
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»» partner spotlight

Alex’'s Carpet Cleaning Service:
MORE THAN A BUSINESS

~

For the past 25

~ years, husband and
wife Alex and Elena
Mikhaylevskiy have
beengproviding clean
and healthy homes
and businesses
through their
company, Alex’s
Carpet Cleaning
Service. As a family-
owned company,
Alex and Elena are
devoted to providing
superior service and
care to the families
they serve — because
Alex’s Carpet
Cleaning is more than
a business, it is a
dream realized.

Alex and Elena both immigrated

to the United States as teenag-

ers. Alex was 15 years old when
his family left former USSR
Communism in 1989, pursuing reli-
gious freedom and opportunity. His
grandmother survived a Nazi labor
camp during World War II, and
their family continued to struggle
in the USSR until they were finally

able to seek asylum.

Elena grew up in the USSR until
the age of 12, not knowing that

an entire world existed outside

of its borders. When her uncle
returned from the Army after
being stationed in Germany, he
was determined to get the whole
family out of the USSR. Her father
and uncle were driven to get out of
the country to seek and provide a
better life for their families. When
they arrived in the United States
in 1988, they did everything they
could to survive. Elena recalled
delivering newspapers at 4 a.m.
and her father trying to commu-
nicate using hand motions and

miming, not knowing English.

Alex also delivered newspapers with
his family. And when he turned 16,
he started working at a pizza place.
Alex and Elena first met at the local
Slavic community church. They mar-
ried in 1996, and Alex went to work
for a new carpet cleaning business

that had just opened.

Alex immediately fell in love
with carpet cleaning. And when
he discovered that he could be

By Chris Menezes
Photos by Olha Melokhina Photography

self-employed just a few years
later, he immediately began taking
steps to start his own business. He
obtained his contractor’s license,
business license, and insurance
and set out to achieve his own
American dream. Thus, Alex’s

Carpet Cleaning Service was born.

With two young kids at home,
Elena quit her job as a clerk at
the Methodist hospital to help
Alex answer phones and get their

business off the ground.

“We got a bunch of loans, bought
vans and equipment, made
payments on everything once

a month, and just kept going,
supporting each other along the
way,” Elena explained. “We went
door-to-door, invested in adver-
tising, networked with other pro-
fessionals, including real estate
agents, and passed our business
cards out everywhere we went.
By 2005, we began to grow more
and more, and by 2012, I com-
pletely took over all the office

work and administration.”

Alex’s Carpet Cleaning Service
uses cleaning systems that deep
clean surfaces, flushing dirt and
pollutants from carpet fibers with
self-neutralizing cleaning solu-
tions that are non-toxic and bio-
degradable. In addition to carpet
cleaning, they offer tile and grout
cleaning, upholstery cleaning,
carpet repairs and re-stretching,
stain and smoke removal, pet

odor control, and more.
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“I have learned a lot about car-

pet cleaning and have had a lot of
training throughout the years,” Alex
said. “But I truly believe that one

of the biggest reasons why I am so
successful in this business is because
I trust the Lord with everything that
I do. Aside from my wife being there
through it all and helping me run

the business, I trust in the Lord, and

he has dearly blessed my life and
business. I love what I do, and I also

believe in a strong work ethic.”

While Alex’s Carpet Cleaning Service
does both residential and commercial
cleaning, from large office buildings

and apartment complexes to restau-

rants, single-family homes and condos,

Alex loves servicing homes the most
because he loves talking with his
clients and getting to know people.
In fact, much of his business today
operates on the relationships he has

developed over the years.

“Alex is a very honest, loyal, hard-
working, Godly man who loves

people,” Elena explained. Alex takes

the time to talk with his clients and
build those personal relationships
with them. Building these relation-
ships with people keeps his clients
calling back and bringing back more
customers because of referrals. He is
a people person and is always honest

in everything he does.

When Alex and Elena are not working

in their business, they enjoy spending

quality time with their four children
— Victoria, Tania, Sofia, and Alex
Jr. The one thing that brings them

all together is food, so they always
take the time to go to different
restaurants and try new foods. Not
only that, Alex loves to smoke and
grill his own meat, so the family is
always cooking up something new

and fun at the house.

To become part of Alex and Elena’s
American dream and feel the

love, passion, and pride that they
put into their work, visit www.
alexscarpetcleaningservice.com or
call 916-225-0038.

| LOVE
WHAT | DO,
AND | ALSO
BELIEVE IN
A STRONG
WORK ETHIC.
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NEED INSPECTIONS‘?
CALL US. _

F|nI |_.,

HOME SERVICES

' \ Termite, Pest Control
EE# \ & Home Inspections
Wim S—"

1 ;_,c.::-'L__ ==
L il

TrustZothex

Our Disinfection

2 your cllents renovatio
e fogging kills
influenza, as well as
PrOJGCt to hfe' . , o o ISR
From Flooring & Cabinets to Kitchen & B n‘"? [ IT m. 7N e
The easy place for Home Improvement Pfojec s‘h rF

A One-Stop shop for Product & C_raﬂsm el

T .

CALL 916-925-1958

SPECIALIZING IN BOTH COMMERCIAL Everything will be taken care of, from the top to the bottom of each room, we will dust,
AND RESIDENTIAL CLEANING FOR vacuum, wipe, scrub, sweep, mop, polish and make everything look like it was brand new. We
MOVE-IN ANDMOVE-OUT CLEANS, know how pernickety house hunters can be wh
DEEP CLEANS, GENERAL CLEANING,
AND RECURRING MAINTENANCE.

en they are looking for their next home.

(916) 410-4740 ¢ meticulositycleaning.com
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Attract more buyers
and get higher offers.

916.500.2206

HALLWAY STAGING

HallwayStaging.com | @ Check Out Our Projects on Facebook

i S
10% OFF AND $100 REFERRAL BONUS

when you mention Sacramento REAL Producers

> edwardjones.com | Member SIPC

Edward Jones

Compare our CD Rates
Bank-issued, FDIC-insured

0o/ APY*  Minimum deposit

6-month 3 . 9 /O $10,000
0o/ APY* Minimum deposit

T-year 4 . 0 % $10,000
g o/ APY* Minimum deposit

Zyear 4.3 % $10,000

Call or visit your local financial advisor today.

Linda Sobon
Financial Advisor
400 Plaza Dr Suite 205

Folsom, CA 95630-4744
916-989-1004

* Annual Percentage Yield (APY) effective 09/01/2022. CDs offered by Edward Jones are
bank-issued and FDIC-insured up to $250,000 (principal and interest accrued but not yet paid)
per depositor, per insured depository institution, for each account ownership category. Please
visit www.fdic.gov or contact your financial advisor for additional information. Subject to
availability and price change. CD values are subject to interest rate risk such that when interest
rates rise, the prices of CDs can decrease. If CDs are sold prior to maturity, the investor can lose
principal value. FDIC insurance does not cover losses in market value. Early withdrawal may not
be permitted. Yields quoted are net of all commissions. CDs require the distribution of interest
and do not allow interest to compound. CDs offered through Edward Jones are issued by banks
and thrifts nationwide. All CDs sold by Edward Jones are registered with the Depository Trust
Corp. (DTO).

FDI-1867K-A © 2022 EDWARD D. JONES & CO., L.P. ALL RIGHTS RESERVED.
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OFEERING
- HOME INSPECTION
- TERMITE INSPECTIONS

- TERMITE TREATMENTS
& REPAIRS

- PEST CONTROL

- SEWER CAMERA
INSPECTIONS

- MOLD TESTING
- SOLARINSPECTIONS
- POOL/SPA INSPECTIONS

CalPro

INSPECTIONS
INSPECTION GROUP

PROUDLY SERVING THE GREATER SACRAMENTO AREA,
BAY AREA, LOS ANGELES & CHICO.

(800) 474-3540 | WWW.CALPROGROUP.COM

Scasons Change

Crearive Snlurions

— Oino~Stap Local Shap ~

Personalized Gift Baskets

& Products for Closing Gifts

Front Door Mats e Engraved Cutting Board
Utensils e Coasters e Shirts e Aprons
Dish Towels @ Wine Boxes

...Jjust a few of our amazing line of
products we can customize.

Rosanne Kellogg
(916) 367-3090
SEASONS-CHANGE.COM

Reduce Investing Fears, Using Asset Allocation (.

What is it Asset Allocation: All investments carry some level of risk, asset allocation
spreads your investments across various asset classes. This means, you won’t have all
top performers all the time, but you also wont have all the worst performers either! This
cuts down on some of the emotions people feel when the markets go up and down.
Three steps to get started:

* Define your goals (Purpose of the investment)

* How much time (Time Horizon)

* Define tolerance for risk

3o Your Clients
Don't Have To!

Do your clients need help?

Offer my services to your clients to
get their house to market sooner!

Over time these needs will change.
Consult with an advisor on a regular basis!

1

We aim to make the listing,
selling and moving experience
stress free for your clients!

is professional, compassionate and meticulous. She makes
ome staging and moving process much less stressful and
e consuming. We recommend her for all of our clients!"

-Lisa Paragary and Steve Miller, NRS Sotheby's

=
il

Jake M. LaFond Financial Advisor

CA License: #0H39908
916-218-4406 -+ jakelafond.nm.com ].
= e
—— 916.502.7092
L] | ]

i
estern Mutusl Life Insurance Company (NM) (e and disabi and on enctts) and it I S
S v flmazing Spaces
of FINRA and SIPC, and North p ; )
Prefessional Drgantring

it g V. Com P Wrmes Tn B

dvisor of NMWNIC.

5 shown or provide all the products or services discussed on this website. Not all products and s
“Ach o

ervices are available in all states. Not all Northwestern Mutual
hisor'in of NMWMC NMWM

Management

ingspacesprofessionalorganizers.com ﬂ@/

KIND WORDS CAN BE SHORT AND EASY
TO SPEAK BUT THEIR ECHOES ARE
TRULY ENDLESS. ”
- Mother Teresa

This month, let's henor the spirit of love that Mother Teresa embodied with her inspiring message;
even small acts of kindness can make an extraordinary difference.

Let us take this opportunity that Valentine's Day provides, to spread joy and goodwill with
those around usl

10 SERVICES
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IN THIS
TOGETHER

. By Dave Danielson
>> prOfI | e ‘ Photos by Shot Archives

ood things happen when you have someone
on your side who shares your same vision and

who is there to help you achieve your goals.

That’s the strength that Jim and Summer Betley

draw upon each day.

As REALTORS® with Coldwell Banker Sun Ridge
Real Estate, Jim and Summer demonstrate the possi-
bilities together.

As Summer says, “We enjoy being a team, and each
of us has unique strengths that come together. Jim
is really driven and great with sales and negotiating
.. and I'm more focused on marketing, advertising,
and staging.”

GETTING THEIR START

Prior to working together, Jim and Summer worked

for different organizations.

As Jim says, the benefits of sharing work take

many forms.

“Working together toward the same goal allows us
to have that team comradery that I enjoyed, and
we are working toward the same goal,” Jim says.
“When I tell her about my day, she knows the peo-

ple, and she has an understanding.”

The two originally met in college while they were
working at the same restaurant. During their
college years at CSU Sacramento, Jim earned his
bachelor’s degree in business marketing and also
started selling real estate. Plus, he earned his mas-

ter’s degree in finance.

“I thought I wanted to be a financial planner, but
after I bought my first home in Orangevale and
remodeled it, I loved the process so much that

I wanted to help others build financial indepen-
dence and improve their lives through real estate,”

Jim remembers.

Jim worked with Pulte Homes for more than 14 years.

In the meantime, Summer earned her degree in
business marketing and worked as a marketing
coordinator for a high-end builder. She first earned
her real estate license in 2006, then after staying
home to raise their children for a number of years,
she renewed her license in 2018 and joined forces

with Jim in the business.

REACHING SKYWARD

Through time, Jim and Summer have continued
building their story of success based on the number

of happy clients they have.

“We truly want what’s best for our clients (whether
that means a sale or not). Success is when a client
trusts us to help them with a second or third real
estate transaction or recommends us to their

friends or family as that means that they had a

wonderful experience,” Summer points out.
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“The fact that we both grew up in the area sets us
apart, as well as the fact that we love to support our
local schools, youth sports organizations, and other

charities in our own neighborhood.”

The results of their efforts have been truly reward-
ing all the way around. In fact, they have recorded
over 695 transactions in their career, representing

around $345 million in sales volume, including $45

WE ENJOY BEING A TEAM, AND EACH OF US HAS
UNIQUE STRENGTHS THAT COME TOGETHER.

million in sales volume representing 62 transac-

tions last year.

FAMILY FULFILLMENT

Family makes life much richer for Jim and Summer.

They look forward to time spent with their children

— 11-year-old son, Dylan, who has a passion for
golfing, skiing, and riding his bike; and 9-year-old

Jim is really driven and great with sales and negotiating ... an

I’'m more focused on marketing, advertising, and staging.
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daughter, Marlowe, who has a love of skiing, golf,
and playing softball.

In their free time, Jim, Summer, and their chil-
dren enjoy traveling together. One of their favorite
destinations is Maui, where Jim and Summer were

married 15 years ago.

In addition, Jim has a passion for running. He

has completed seven marathons and a number of
half-marathons. Summer looks forward to oppor-
tunities to entertain friends and family. She also

enjoys the beach and playing golf.

When it comes to giving back, Jim and Summer
have a big place in their hearts for Junction
Elementary School, Orchard Ranch Elementary
School, Roseville Girls Softball, Roseville Pony
Baseball, YBA (Youth Basketball Association), and
Dorian’s Angels for Foster Kids.

ELEVATING THE EXPERIENCE

As Jim and Summer continue to move forward on
their successful path, they place extreme importance

on the experience that their clients have with them.

“We always want them to understand how hard
we are willing to work for them. They aren’t just a
number. We live in the community, and we like to
see the people we help build wealth through their

homes,” Jim explains.

“We are there in the community with them and love
watching our community grow. It’s awesome living
in an area where there is so much growth. It’s nice
to see how it comes together in the community.
They see how hard we work for them. Our experi-

ence helps them achieve their goals.”

Side by side, Jim and Summer share the same path
in life and business. In the process, they make a
lasting impact on the lives of those around them

each and every day.

Ll )

B COLDWELL BANKER
G|3 SUM RIDGE
REAL ESTATE

THE BETLEY GROUP

Jim and Summer, wedding in Ma

[ -

e Ft
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Dreaming up the
ideal retirement

B is your job. Helping
you get there is ours.

T bearm more about why Edward Jones
makes sense for you, call my office today,

Jon Benecke, AAMS®, CRPS®
Financial Advisor

1259 Pleasant Grove Blvd
Suite 150

Roseville, CA 95678
916-865-4616

edwardjones.com
Member SIPC

Edward Jones

MAKING SENSE OF INVESTING

l-r’-:-- P
: .

HERE TO GIVE YOUR CLIENTS
THE OUTSTANDING
HOME LOAN EXPERIENCE THEY DESERVE.

ALICIA STEARMAN

BRANCH MANAGER
NMLS #337154
10002 FOOTHILLS BLVD SUITE 100
ROSEVILLE, CA 95747
0: 916-846-5241
C: 916-256-6486

—ALI[EIASTEARMAN.CUNI—

IVY WILKINS

SALES MANAGER

Serving Plocer & Nevada Counties
E: iwilkins@@placertitle.com
C:916.540.6893

- 916,782,371

EXTRAORDINARY

TITLE & ESCROW EXPERIENCE

48 - February 2023

—

BPIC

PLACER TITLE COMPAMNY

A MOTHER LOBE COsranT

FOR THOSE SEEKING AN

| BRIDGETTE HOLMES
DIVESION PRESIDENT
Serving El Derade County

E: bholmes@plocertitle.com
C: 916.500.9605
O; 916.933.4550

®
ROOFCHECKS.com

Order
Online

THE BEST SOURCE FOR FAST AND
ACCURATE ROOF INSPECTIONS

Inspections & Estimates
Certifications & Warranties
Repairs & Replacements
Residential & Commercial
Pitched & Flat Roofs

916-222-6688

Camacho's Custom Painting

530-409-1624

camachoscustompainting.com s

) . ®
Email today for your estimate
CamachosCustomPainting@Gmail.com CSLB #983710

Clower Law

Here with you every
step of the way

# Estate Planning . .-

) 2 k’._r
# Special Needs Trusts ) Oy
# Settlement Planning

# Probate
& Conservatorships

/" Trust Administration

CLOWIR
LAW

6207 S. Walnul SL. Suile 400 | Loomis, CA 95650
aclower@clowerlaw.com | www.clowerlaw.com | 916.652.8296

DLertified

Home and Building Inspections

Sacramento, Placer and El Dorado Counties
Premier Home and Pest Inspection Company

inspectionsidonelnightathelficstitimeNanditiel
[customergenyicelthatiwilIKeeply oL om i nEID A CHS
(o mars] Bparfenes dhe CERTIFIED chituranas]
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GOOD LIFE

CONSTRUCTION e

’LL HANDLE
Warmly Modern, Luxurious Interiors WE
kitchen, Bath, Home Renovation TH E RE MODEL
Mew Home Planning
Custom Furnishings

Remodel outdated and unappealing
features at a competitive price and turn
any home into your dream home!

PEPPERJACK
st

esio | (NEFEPE

Greenview Dr. El Dorado Hills  Photo: Peppertack

Providing the highest quality of work and excellent
customer service for you and your buyers in:

« Kitchen & Bathroom remodels - Tile installation

- Siding repair & install « General home improvement
« Deck construction & repair - Additions More Before

- Dry rot & termite repair & Afters Here

- Patios and awnings
« Windows and doors

Clear to Close (CTC)
_in 7 Days

“Here at Good Life, we are
committed to providing only the
best value for your dollar, without
compromising on quality and
integrity. We do not fall short

on delivery and complete every

project to the highest standard.”

- Dmitriy Tupikov, CEO
ASK ME HOW

nealZteamnks.com Best Equity Properly Services, Inc. Licensed by the Califormia

www.teamnks.com / 916.736.3575 Dapariment of Aeal Estate. Cal DRE 02087311, NMLS 1845124
NKS MMLS #76186 / DRE #01146961 333 University Ave. Sulte 200 Sacramento, CA B5825
FINAMEIAL (WL nmisconsuUMEeraccess. org)
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Service matters
Experience matters

Placing offers with peace of mind starts
with a team of experts by your side

When you work with me, you get a partner who
understands the competitive nature of this market —
and will put vou in a position to win.

Here’'s how:

» 20 years of home financing experience
e Scotsman Guide Top 100 Women Criginator

¢ Closings in as few as 10 days after signing
a purchase contract®

e More loans for more buyers
¢ Tech backed by experts
e Highly competitive rates

Contact me today to learn more!

Padi Goodspeed

SVPR, Branch Manager

MNMLZ191659

D: 510928 4260 CROSSCOUNTRY
M: 916.257.9435 MORTGAGE

padi@ccm.com

teampadi.com

3236 Stone Valley Rd. W, Suite 103
Alamo, CA 94507

3236 S5tone Valley Rd W, Suite 103, Alamo, CA 84507 | Equal Housing Opportunitg All loans subject to underwriting approval. Certain restrictuions apply. Call for decails
All borrowers must meel mimnmuam credht sooce, lean-to-value, debl-to income, and alher reguirements o qualily fir arny mortgage pragram, CrossCountry Mo igage,
LLT MMLEI0ZS NMLSZISIFG [wewrw nmisconsumeracoess.org). Licensed Dy the D ment of Financial Protecthon and innovaticen under the Wia Residential
Mortgage Lending Act *CrossCountty Mostigage, LLC cannat guarantes that an applicant will be approved or that a closing can oocur within s specific timeframe. Results
will wary based on all invelved parties’ level of participation at ary stage of the Ican process

ARE YOUR INVESTORS
OVERWHELMED?

M&M

Residential Property
Management
TO THE RESCUE!

PLUS, WE HAVE THE BEST
Single Point of Contact
Tenant Vetting System

M&M Property Services & Management | *500 Referral Fee to a Broker
Call Darren 916-500-8188 | brucemills@bmrealtor.com
DRE# 01100901

“I met Mike Colenzo when | first
started my career while holding
open houses and till this day he
still hosts open houses with me.
| can say he’s played a role in
the success of my career by
being the most genuine

L . ¥ w 1 =
& |
insurance broker to all my i

clients, and they continue to Let S get your IIStIng rlght!
I

thank me for referring Mike to 7 T
them due to the superior service he provides.

He treats every client like he would treat his own friends and family and

always looks for their best interest. We can get you headed in the

direction of SOLD faster and for a
higher return by simply staging it.

He's not your ordinary insurance broker, he's the best...”

— Ahrash Zamanian EXP Icon Agent #kingoffolsomranch

Call today for your FREE [SEasiiiiisi

. . e Commercial  Boat
No-Obllgatlon Quote. o Classic Car » Condo

916-833-6990 IR (916) 847-8854

michael@tdmins.com O aaddid @luxhome.design luxhomedesign.net
CA License #0H05099 e Umbrella
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Val Baldo,

President of the Sacramento
Division of Placer Title Company

For over four decades, Val Baldo has been
working in the title and escrow industry.

For the past two, she has been Placer Title
Company’s Sacramento County Division
President. She loves building relationships
with REALTORS®, commercial brokers,
homebuilders, and her Placer Title employees,

whom she considers friends and partners.

HUMBLE BEGINNINGS

Val Baldo was born and raised as a fourth-gen-
eration Oregonian in Oregon City, just out of
Portland. Her great-grandfather and grand-
f’ father raised prize-winning Jersey cows on
:

the farm known as the Gribble Prairie.

Val knew about “everything and everyone”
in her small town. In need of a summer job
after graduation, she followed the advice of a
REALTOR®-friend and applied at two com-
peting title companies in town. She was hired
by Transamerica Title, located on Main Street, and

started working the very next day as “The Tax Girl.”

It was a fascinating adventure for young Val to
work in the title industry. She did administrative
work and looked up information at the courthouse.
— While her former classmates vied for positions

pa rt ner : ' : in food service and retail, Val’s job offered both

S po‘tl |g h‘t ' = = security and satisfaction. It also stirred up her
unquenchable thirst for knowledge and her burning

By Ruth Gnirk

Shgies by desire to connect with others and learn from them.

Aerial Canvas She was determined to be indispensable.

“I didn’t flirt with the job; I married it!” Val
laughed. “I was fascinated by everything the

team did and wanted to learn how to do it all. As
the months passed, I apprenticed with different
coworkers. I was intrigued by the entire process,
and I liked to learn new things. I was constantly
learning and serving faithfully. As I mastered new
skills, I was naturally promoted to new positions. I

have never asked for a promotion.”

BUILDING UP THE COMMUNITY

Her friendship with an escrow officer led to a
connection with Bill Wirt from Sacramento. Bill
offered her an opportunity to open a new title com-

pany in Portland, OR.

Val was only 20 years old when she helped Bill and
his team open eight branches in the territory. They
went from 0% of the market to 15% in a very short

time. It was exciting and rewarding!

During the terrible recession (from ‘79 to ‘81),
Val took on additional roles and responsibilities
and avoided a layoff. She moved to Sacramento
in the ’80s and helped grow the Placer Title
Company’s footprint there; back then

it was considered a quiet little

“cow town”.

As the Kings relocated
and brought basket-

ball to the forefront

of Sacramento’s
attention, Val was

busy establishing
mutually beneficial
relationships with
REALTORS®, develop-
ers, and homebuilders.
The town began growing
rapidly, and Val became per-
sonally involved in providing
title and escrow services to devel-
opers on many of the new master-planned

communities and commercial projects in the area.
TEAMWORK MAKES THE DREAM WORK

These days Val and her partner, Matt Hargon, over-
see seven residential offices and one commercial
operation. Matt is the assistant vice president and
county manager. Val admits that she could not do
everything she does without Matt’s help over the
past 10 years. Prior to joining Val in Sacramento,
Matt was division president in Amador, Alpine, and

Calaveras County.

“Matt and I are good together,” Val stated.
“Managing is very similar to being a movie pro-
ducer. Even if you have a great script, the movie

can be a flop if you do not have the right cast. Our

Sacramento escrow staff are ‘tops’ in the industry.
Each branch actively gives back to its local commu-

nities. 7%ey are the reason for our success.”

Val is grateful for all those who took a risk on her,
especially in her first few years. She has been
fiercely loyal to Placer Title Company because she
believes in what founder Leo French created, the
way he brought people to the team, and the impact

they are still having on the communities they serve.
PLACER TITLE COMPANY

Leo French had years of experience in the industry
before he started Placer Title Company in 1973. He
valued independent thinkers who were caring and
creative. Leo’s goal was to create a culture
of caring that would motivate each
member of his team to hold ¢tAem-

selves to a higher standard.
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He hired great people who thought
like him and then got out of their
way. Placer Title Company now has
over 1,200 employees and more than
50 offices throughout California and
additional title companies in seven

other states.

People are truly the priority at Placer
Title Company. Their overarching
goal is to care for employees and
customers. Placer Title Company is
successful in all its markets, yet they
do not have routine margin calls.
Instead, they build trust and relation-
ships. The average tenure for team

members is 18 to 20 years.

Placer Title Company’s founder

was a very generous and communi-
ty-minded man. Every Saturday, he
encouraged team members to serve at
the Loaves and Fishes food kitchen.
He was passionate about supporting
The Gathering Inn and Society of St.

Vincent de Paul as well as outreaches
of Glide Memorial Church.

Val is a five-year breast cancer survi-
vor, and that is a big deal because of
her diagnosis. To celebrate, she joined
REALTOR® Sally Dunbar and her
team, Hands Up For Hooters, in raising

funds for the Komen Foundation.

Val said, “Thank you, Sally and my
Hooter team, for the friendship and
support. And a big thank you to my
PTC executive team, friends, fam-
ily, employees, and customers who
helped me raise over $6,000 to help

research and fight this disease.”

She had started training with the team
in May 2022, and by November, Val

was ready to walk 20 miles each

\CRGNEA  day for the three-day event in San

daughter
Bridgette

Susan G.

Komen
Walk
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Diego. There were 2,400 walkers,
took first prize for funds raised!

‘When Val is not working or walking,
you might find her gardening, antiqu-
ing, or cooking up something French
in the kitchen of her 1910 home. She
collects 1950s cotillion dresses and
still loves Jersey cows. When
she travels locally, she enjoys the
Napa wine region. Her favorite

destination is France.

and the Hands Up For Hooters team

Val and Matt
Hargon — VP
Sacramento
_ County Manager
Partner

Val is proud of her daughter, and the
pair have a close friendship. Bridgette
has followed in her mother’s footsteps
when it comes to loyalty to people
and to her workplace. Bridgette is still
close friends with some of her ballet
classmates, and the five friends are
still making memories together more
than a decade later. And while others
gave up or were let go, Bridgette has
served faithfully with United Talent
Agency since graduating from college.
She was offered the job to expand
their footprint to Atlanta GA as gal-

lery director.

Regarding the recent market change,
Val explained, “What we are experi-
encing in this post-covid market is an
inevitable ‘cooldown’ due to several
factors. This is my fourth go-around
with a market adjustment, and I have
learned how to flow with it. I chose
to stay in this industry for most of
my adult life because I love what I
do, who 1 do it with, and who 1 do it
for. I know first-hand that there is no
substitution for hard work, team-

work, or loyalty.

e E—

Pl

PLACER TITLE COMPANY

A MoTHER LoDE COMPANY

g

NORTH AMERICAN
HOME SERVICES

N
PROFESSIONAL
INSPECTIONS,

DEPENDABLE
RESULTS

ONE CALL
FOR ALL YOUR
INSPECTION
NEEDS

When it comes to inspections and

repairs, we've got you covered Our mission is fo make

to help move your transaction to your deal go smoothly.

the finish line! We create long lasting

partnerships, stand behind
our work, and go above and

beyond with our inspectors, repair

crew and customer service staff.

Ask us about our RP partner special!
40+ years of providing real
estate agents, homeowners, and

f’ﬁ st
% @ ‘ ‘ home buyers with Best In Class
oT

TERMITE HOME R ROOF home inspections and repairs!

INSPECTION INSPECTION  DAMAGE  INSPECTION
REPAIR
E i
@ ‘ E ...l
916.481.026
POOL SEWER PEST
INSPECTION INSPECTION  CONTROL Orders@NAHSPRO.com

Repairs@NAHSPRO.com
NAHSPRO.com

SERVICE
SPCB CA LICENSE PR.6840



CALL ME WHEN YOU
HAVE A REVERSE
MORTGAGE

| do Reverse Mortgages and | speak Spanish.

Your eligible buyers can purchase a home or clients may
want to stay in their current home and have no monthly
P&| payment*!

Call Me for all of your Reverse Mortgage
Needs! 916.223.8869

AMERICAN PACIFIC
REVERSE MORTGAGE GROUP

LIZ ANDERSEN  3000LavaRidge Court \
NMLS# 1263245 Suite #103 \
Account Executive  Roseville, CA95661 /150590 \

@ * Qther condifions for reverse mortgages apply

PEOPLE
LOVE US

Velp:

wiww yelp com
et o

TERMITE AND HOME SERVICES
b o e N O A 1 .«‘H. 5

s, T AN, ol

TR ARE YOU READY T0. [rapmypfovmy
Termite Inspections&-Trea YOUR NEXT LISTING?

Our main goal is to provide world-class service and top-notch termite inspections that are
clear and concise. It would be our pleasure if you choose us for your next termite inspection! e : :
(916) 477.1167

@ INFO@SIMPLYCHICSTAGINGDESIGNS.COM
Why Wait? Book Your Inspection with Us Today! &5 SIMPLYCHICSTAGINGDESIGNS.COM

916.265.5300 - unitedths.com
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SCAN FOR
FEERUARY

PHOTOCRAPHY VIDEO MATTERPORT

SERVING THE TRICOUNTY AREA

TC SOLUTIONS

CERTIFIED TRAMSACTION COOHDINATING

theTCSolutions.com

Dedicated to managing
YOUr lransactions so
you can focus on
building vour business.

What We Offer:

- N Molly Simao

= Listing Coordination Y

Chvmer

* Transaction Coordination Licensed & CAR Centified

* A3 carte Services mollysimaotei@thetesolutions.com
{anf) Gk pais

e’ TS alunons

Please visit thelcsolutions.com for details .
DEES citbiBog

The best agents are
powered by Hor’_‘n_eLightﬁ,@,.,__;i__

We offer five innovative solutions so you can be a hero for your clients and close more deals:

Contact our local Strategic Relationships Manager to learn more

y Jen Azevedo
L By jen.azevedo@homelight.com

Homelight
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Skate into Homeownership with

FAI RWAY the Lucia Lending Team

INDEPENDENT MORTGAGE CORPORATION

a
Here To HelpYou se

WE PAY FOR ALL APPRAISALS LOW RATE AND FEE STRUCTURE
15-DAY CLOSES NiEmAS MAKE DIFFICULT FILES EASY

NMLS#39096

7806 Uplands Way

Citrus Heights, CA 95610

916-835-4100 Phone
916-848-3386 Fax

,E\;IQAEL: 3128170202%26 FAMILY FIRST

Morigage Growp - TfhOomeloans.com
- alexscarpetcleaningservice.com

CARPET CLEANING SERVICE e
916-225-0038

AJ Jackson
Owner

[ Alex’s Carpet

- Cleaning believes that a
healthy home starts with clean
carpets. We use a cleaning system
that deep cleans your carpets, flushing
the dirt and pollutants from the fibers with
self-neutralizing cleaning solutions that are
non-toxic, bio-degradable, leaving your carpets clean
and fresh again.

'RELIABLE At

Commercial & Residential « Carpet Cleaning
Biodegradable Solutions « RX-20 Rotary Jet »
Extractor » Upholstery Cleaning ¢ Tile & Grout
Cleaning « Carpet Repairs * Carpet Re-Stretching
Stain & Smoke Removal « Pet Odor Control «
Scotchguard Protector

I'.1:l.:|l:'- find I{'Fla'a'llr:: il

ki @ @alexscarpetcleaning
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OUT WITH THE OLD

! ||1ll||]l

The future of
title and escrow

Photos, Videography,

Serving Northern California Matterport 3D Virtual Tours,

and Drone.

916-771-0176

local.doma.com CALL OR TEXT (916)834-6600 | MIYASAKI@SHOTARCHIVES.COM
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RESIDENTIAL & COMMERCIAL PROPERTY MANAGEMENT

!I"H.l. H FI-'I.'I "| M.-\\J.-".L-FM | NT

'.:-,:-u*.

LONGS TRASH HAULING

(916) 206-7072 | longstrashhauling.com

©@@SHOTARCHIVESRE WWW.SHOTARCHIVES.COM/REALESTATE

OVE LMEDwith how much
TRASH A EBRIS is on the ’prolierty’p

We handle the details so business owners can spend

their time doing what they do best. /\
\§ [ |

O Web Design O SEM / Paid Search

O Acquisition Email Campaigns O Mobile and Display Advertising

O Search Engine Optimization O OTT / CTV Streaming Advertising |

MM‘ [ M 1

O Live Chat O Paid Social Media a

Reach out to your neighborhood publisher for more information.

‘ HYPORTDIGITAL.COM Jq’f hgpﬂ?f: Lt
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SCOTTE JE

QST

RODE

WITH TEAM OSTRODE PROPERTIES

If there is one thing Scott and Jen
Ostrode have learned in their 25
years together, both as a couple and
as professionals in the real estate
industry, it’s the importance of having
a team that works together and sup-
ports each other. While they didn’t
officially team up in the business
until 2016, after Jen obtained her
real estate license and joined Team
Ostrode Properties, the support they
have given each other from the very
beginning and the synergy of their
relationship permeates the culture of

Team Ostrode today.

‘When Scott and Jen first met each
other in 1997, they were college
students at UC Santa Barbara.
Introduced by mutual friends one
night while out at a bar, they were
instantly drawn to each other. Scott
was finishing up his degree in envi-
ronmental studies and working as a
back-of-the-house chefin a restau-

rant, and Jen was a year behind him,

Decades of Support, Expertise & Love

studying communications.

Scott had been killing himself with
long hours at the restaurant after
graduating, when he saw a couple

of friends have success selling real
estate. Drawn to the ability to create
his own schedule and earn good
money, Scott obtained his real estate
license in 1998 and started build-

ing his business in Santa Barbara.
When Jen graduated, she entered the
industry as a sales rep with Fidelity
National Title.

After marrying, Scott and Jen moved
up to Sacramento to be closer to
family. Scott grew up in Sacramento,
where he was instilled with a strong
work ethic, having his own paper
route at 12 years old. Although Jen
grew up in Dana Point, frequenting
southern California beaches, she
began skiing at the age of three and
even became a pro snowboarder.
Arriving in El Dorado Hills with Scott
in 2000, Jen instantly fell in love with

the community.

P cover story

By Chris Menezes
Photos and Cover Photo by
Olha Melokhina Photography




Creating that
ideal life for not
just ourselves,
but for our team
members, while
maintaining equal
or even greater
service to our clients

is the ultimate goal.

‘When Scott joined Keller Williams El Dorado Hills

(where he is now part owner) in 2003, Jen transi-

tioned into the mortgage side of the industry, becom-
ing a loan officer with Wells Fargo Loans. Scott first

formed Team Ostrode Properties in 2007 as a way to
offer more support to his clients. Jen often supported

their clients on the lending side of the transaction.

Jen briefly left the industry in 2013, however, to
become the marketing director with the El Dorado
Hills Center, helping with concert series, Fourth of
July fireworks celebrations, etc. She loved work-
ing in the community and meeting people and was
always involved in neighborhood events, their kids’
sports and practices, and volunteering at church
and school. Even now, she coaches the high school

snowboard team.

Scott recalls when Jen came into his real estate
office to help with administrative support and
marketing and how she knew everyone there, having
established so many relationships in the community.
“I call Jen, ‘The mayor of El Dorado Hills.” If you go
out with Jen, expect to be caught up in a conversa-

tion or two. She knows everybody!” Scott says.

While Scott and Jen work well together today, it
wasn’t always picture-perfect. Jen recalls creating
a marketing postcard for the office one day and
Scott not liking the font she chose for the text.
“After discussing the issue, I said, ‘OK, I will change
the font and please accept my resignation; this is

995

my last day,” she says, laughing.

When Jen decided to get her real estate license in
2016 and start focusing on the listing and buying side
of the industry, Scott insisted she return to Keller
Williams to officially make Team Ostrode Properties
a family team. Around the same time, a mutual
friend and colleague was selling her staging com-
pany. So, they decided to purchase the company and
add another layer of support to the team. Jen focuses
much of her energy today on staging their listings

and getting them ready for photographing.

As the leader of Team Ostrode Properties and part
owner of Keller Williams El Dorado Hills and Keller
Williams Sacramento Portfolio, Scott focuses much
of his energies on lead generation, staying in touch
with clients, looking for business opportunities, and

ways to better serve each of their clients and agents.
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Today, Team Ostrode Properties consists

of four agents and two support staff.

“We are so grateful for the team that
we have now and are both passionate
about educating our agents about the
ever-changing market and the shift-
ing that happens in the business. It

is always a welcomed challenge to
learn how to pivot in each market
and remain client focused at the same

time,” says Scott.

Having recently become empty nesters,
Scott and Jen are working towards
building such an efficiently run busi-
ness that they can go to their home

in Tamarindo, Costa Rica, for one or
two months at a time. “Creating that
ideal life for not just ourselves, but for
our team members, while maintaining
equal or even greater service to our
clients is the ultimate goal,” says Scott.
“Plus, we’re always looking for like-
minded people to add to the team and

help become even more successful.”

Given everything Scott and Jen have
built and achieved in the industry over
the last 25 years, some of the best
advice they can offer other agents is to
stick with it and plan for the long term.
“We tend to overestimate what we can
accomplish in one year and underesti-
mate what we can accomplish in five,”
Scott explains. “You can accomplish
any goal you choose in the next five
years. Time on a task over time will
yield results. Too often, I see real estate
agents giving up too early. It’s important
to set boundaries to prevent burnout. In
order to fill somebody else’s tank, you

need to have fuel in your own.”

As Scott and Jen continue building
their business and working toward
maximum efficiency, one thing is
certain: they will continue cultivating
an environment of support for their
agents, clients, and each other for

years to come.
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www.tankersleybuilds.com

916-538-6579
CA Lic#1022150




THE
AMERICAN SCAN TO WATCH

DREAM OUR FIRST EPISODE!

ROKU #tv amazonfirerv | abec CW CBS FOX

WE'REON TV!

Check your local listings and follow us

@StreetHomelending [€] 3 (%
for more details and where to watch live!

L—iSTREET

HOME LENDING www.5treetHomelending.com

Nlﬁl( Street nmiss 99713
916.705.8282
3184 N Street, Sacramento



