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The SUV with
sports car character.

The Porsche Macan

Five doors, five seats, yet incomparable, unmistakable
and unstoppable, the Macan is and remains the sports
car of compact SUVs.

Drive Passion,
Drive Performance,
Drive Porsche Oklahoma City.

&/  GE

NERAL CONTRACLTING LLC
ROOFING & CONSTRUCTION

PORSCHE
OKLAHOMA CITY

A BOB MOORE DEALERSHIP
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‘ M herogc.com

405-896-5591

12910 Broadway Ext
Oklahoma City, OK 73114
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I (405) 748-8080 | PorscheOklahomaCity.com

PORSCHE




Marketing service that helps sell your listings in half the time of the market average.
» Photo Tours » Pro Video Walkthrough OKCREALPRO

» Same Day Turnaround » Video Walkthrough

» Aerial Tours » Virtual Staging

» Matterport 3D Spaces » Interactive Floor Plans

OKLAHOMA'S PREMIER
REAL ESTATE PHOTOGRAPHY TEAM 25 OFF

NESTEDTOURS.COM | (405)887-4108 | INFO@NESTEDTOURS.COM

el GLENN HARRIS
Merro0KC & ASSOCIATES

INSURANCE

b A 4

GLENN HARRIS
& ASSOCIATES

INSURANCE

Combining personal insurance strength with broad commercial capabilities.

FT TV WV

Michael Sohn

Manager, Marketing & Personal Lines

Glenn Harris & Associates Insurance
(405) 603-2176 | (405) 833-8866 cell
13800 Quail Pointe Dr, Oklahoma City, OK 73134

4 . February 2023

FIRSTITLE

For all of your Title & Closing Needs

T

Three Convenient OKC Metro Locations

EDMOND
16305 N May Ave, Edmond, OK 73013 | (405) 261-4100

SOUTH OKC
10801 South Western Ave #401, OKC, OK 73170 | (405) 261-4100

YUKON
400 South Mustang Road, Yukon, OK 73099 | (405) 261-4100

For more information on any of our
22 Oklahoma Locations, visit www.FirsTitle.com

your peace
of mind is my

R | C K D AV | S priority.

Territory Manager

DIRECT: 501.940.4975
EMAIL: RDavis@ARWHome.com

CLAIMS: 844.764.1043

AGENTS: 877.ARW.AGNT
ONLINE: www.ARWHome.com/realestate

Home Warranty

OKC Real Producers - 5



PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

ASSOCIATION
OF REALTORS®
OKCMAR

BLINDS/SHADES
Budget Blinds of
OKC and Yukon
Jeffrey Stokes

780 N Santa Fe Ave
Edmond, OK 73003
(972) 467-9527

CLEANING SERVICE
Freebyrd Cleaning Services
(405) 820-4046

CLOSING GIFTS
Cutco Closing Gifts
Marisa Maher
(405) 370-2311

FINANCIAL PLANNING
BraVest Wealth
Management

Matt Branstetter

(405) 872-1160

Guardian Financial
Tim Lowe
(405) 550-6716

HEALTH INSURANCE
Wayne Heins-US
Health Advisors
Wayne Heins

(405) 423-5263

HOME INSPECTION
Kingdom Inspections
(405) 596-7038
www.kingdom
inpsectionsllc.com

HOME WARRANTY
ARW Home Warranty
(501) 940-4975

Home Warranty Inc.
(260) 433-4027
homewarrantyinc.com

Old Republic
Home Protection
Debbie Fiddler
(405) 650-7341

HOME/MOLD INSPECTION
No Place Llke

Home Inspections

Wade Svetgoff

(405) 696-0888

HVAC SERVICES
Integrated HVAC

Mark Doolittle

(405) 724-4822
www.integratedok.com

INSPECTIONS

Inside Out Home Inspection
Jan Banks

(405) 315-5224

Superior Real Estate
Inspections, LLC
Derrick Enos

(405) 435-2466
superiorinspectok.com

Supreme Inspections
Gerardo Angeles
(405) 868-8376

INSURANCE
Glenn Harris and Associates
(405) 603-2176

Goosehead Insurance -
Jeffrey Stokes
(972) 467-9527

LANDSCAPING SERVICES
Mowgistics

Dejon Nygard

(405) 766-6006
www.mowgistics.com

MORTGAGE
Financial Concepts Mortage

Home Loans by Angie
(405) 534-0369

First Liberty Bank
Heather Howerton
(405) 252-4465

First United Bank
Ellie Wade
(405) 820-8269

Gold Financial Services -
The Cole Team

Rob Cole

(405) 802-2387

Home Loans by The
McEvers Team
Keitha Mcevers
(405) 863-4122

OneTrust Home Loans
Don Conwell
(918) 601-9007

Stride Mortgage
Aimee Dauphin
(405) 410-4381

Team Kyle at
Supreme Lending
Kyle Robertson
(405) 696-0064

Union Home Mortgage
Daniel Perreira
(405) 822-0141

PHOTOGRAPHER
Nested Tours
Caleb Collins
(405) 887-4108

Peak RES
Maria Sharp
(405) 607-9976

PHOTOGRAPHY
Viking Photography
(405) 230-7610

ROOFING
Ambassador Roofing
& Construction

Jay Shipp
(405) 604-1002

Land Enterprises Roofing
Kirsten Land
(405) 359-3951

Total Roof Protection
(405) 415-5841
TotalRoofProtection.com

ROOFING/EXTERIOR
RENOVATIONS

Hero General Contracting
(405) 896-5591
www.herogc.com

SELF DEFENSE & SAFETY
Practical Preparedness LLC
(405) 416-4405
www.practical
preparedness.us

SIGNS & GRAPHICS
Jack Pratt Signs
Monte Pratt

(405) 205-0460
www.jackpratt.com

STRUCTURAL ENGINEER
Hill Engineering

Jonathan Hill

(405) 443-7802

TERMITE INSPECTION &
PEST CONTROL
Superior Termite and Pest
Control, Inc

Randy Wisdom

(918) 251-7378

TITLE COMPANY
FirsTitle

Daryn Fox

(918) 352-1301

Legacy Title of Oklahoma
Melissa Taitano
(405) 703-63M11

s 9 Years Experience
e Veteran Owned
e Well & Septic Inspections ==
e Scoping Services L
KI NGDO M B¢ Detailed and Thorough
' e Schedule On-line i '
EFFIE:!r:a:S;Ich:En%;[uEbg:ﬂig e Digitat Hepﬂrting 'l__
OK License # 70001310 [ 0tR Day Bepaisie JE
o *'f— FREEBYRD CLEANING SERVICES 0<>
I npp" Call or Text Cerra Byrd - (405) 820-4046
Get $50 off for your first clients!Promo Code "RP allor Text Cerra Byrd (400) 820-404¢ % §
- info@freebyrdcleaningservices.com
www.InspectingOKC.com - (405) 596 7038 E o wenicescom | /L)
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MEET THE

TABLE OF O KC
CONTENTS REAL PRODUCERS TEAM

06

Preferred : : 15,8 " Meet The
Partners Tl OKC Real
. Producers

12

Publisher’s
Note:
What is
Real Pro-

N/
4 Team 3 . Kelly Kilmer William Kilmer Laley Freeman Randy Braucher
[ HEEESS Owner/Publisher Co-Owner/ Content Coordinator/ Client Care
Publication Manager Writer, Social Media Coordinator

24

Inspiration-

SS;:::;';S(;; . al Agents: Cif;;::?g
pTitaQII1 : Mary Jan and'
il and Long Ter
i Tran with ! Erha?c’lt .: i
b FAILTH.
with Jason Kids Zach Cohen Katherine Caleb Collins Shawna McDuffie Dave Danielson
Hadrava Writer Fondren Photographer Photographer Vriter
Ad Manager

39

Cover £t Upcoming
Story: 135 Events:
Jenni and 2 fo in 2023
Adam 22
Aguilar 23
20

3)

NO PLACE LIKE HOME
INSPECTIONS

If you are interested in contributing or nominating a REALTOR® for certain stories please
email us at kelly.kilmer@realproducersmag.com or katherine.fondren@n2pub.com.

WADE SVETGOFF
CALL OR TEXT 405-696-0888

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers
but remain solely those of the author(s). The paid advertisements contained within the OKC Real Producers magazine are not endorsed or recommended by The N2
Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

“l am beyond grateful to be able to call Wade at anytime to perform any of
my clients home inspections. I've easily been to over 300 home WWW.NPLHI.COM
inspections & when you find a hard working, efficient yet FAST inspector,
you know they are a keeper! I highly recommend adding him to your list of WADE @ NPLHI.COM
favorites because he is such a genuine & kind soul.’ - Mariah Kalhor LICENSE # 70002157

8 - February 2023 OKC Real Producers - 9



We commit to
being community

e Close On Time, Every Timel

Our standards
are simple:
lead with value,
do the right thing,
and never settle.

L

v e Y

Real Estate Services:
HDR Photography

HD Video Walkthrough 405-607-9976 | www.peakres.co
FAA Part 107 Licensed Drone Pilots ]
Zillow 3D Home and Video Walkthrough admi n@pea NEYee! @pea NES

AIMEE DAUPHIN

Sr. Mortgage Consultant | NMLS# 194640

- L. Update Today
SUPERIOR I)I(”, Laterr _ 405.510.3245 | Mustang, OK

REAL ESTATE INSPECTION. LLC Dq U p h i n M o rtg ag eTeq m .Co m

YOUR S AFETY IS OUR PRIOR[TY, Degign, Construction, Financing
WE OFFER THOROUGH AND INFORMATIVE HOME INSPECTION ,

SERVICES FOR YOUR PEACE OF MIND.
St .d |

MORTGAGE

a division of Stridle BANK N.A.

Hhow 1L
Works

« Locally-owned and -operated business

- Thorough, reasonably-priced, and
informative home inspection services

- Water well inspections, septic system
inspections, pool inspections, mold
inspections, and more

- 20 years of experience in
remedying fire safety issues.

D AUPHIN
MORTGAGE TEAM

*Closing guarantee is based on the closing date provided in the original sales contract. This guarantee is only available on purchase mortgage loans with closing dates
set for a minimum of 30 days after the original purchase contract is signed. Required supporting documentation must be provided no less than two (2) business days after

DERRICK MOS, (0] ER e ; g application receipt. Closing guarantee is not applicable if: a. borrower changes loan products or terms, b. closing is delayed due to the seller’s failure to close on time, c. LENDER
\5 3 ® A et , ) g PRI RN AT - borrower fails to meet contract requirements, d. closing is delayed due to a third party requirement, including but not limited to appraisal and inspection, e. closing date is MEMBER

4@ 95485524@ @ License #OK-7000139% not included in the contract, f. closing is delayed due to inclement weather or natural disaster, or g. loan documentation or application contains fraudulent information.
This is not a commitment to lend or extend credit. Offer is subject to buyer qualification/credit approval. Some restrictions may apply. F DIC

10 - February 2023




»» publisher’s note

TS
EAL PRODUC

CONGRATULATIONS TO THE 2023
REAL PRODUCERS ROSTER!

We are so proud of your 2022 achievements! A huge welcome to

everyone who is returning, as well as those who are new to the
list! We would, first, like to answer some important “frequently
asked questions” about this publication.

12 - February 2023

ERS?

Q: WHO RECEIVES THIS MAGAZINE?
A: The top 500 agents in the Oklahoma
City Metropolitan Association of
REALTORS® MLS receive this

publication. As we do every year, we

pulled this year’s MLS numbers (by
volume) from Jan. 1, 2022, to Dec.

31, 2022, in the OKC metro area.
Commercial production is removed, as
well as sales outside of the OKC metro.
‘We cut the list off at number 500, and
the distribution list is born. The list
will reset every January and continue

to update annually.

Q: WHAT IS THE PROCESS

FOR BEING FEATURED IN

THIS MAGAZINE?

A: It’s really simple — every feature
you see has first been nominated. You
can nominate other REALTORS®, affil-
iates, brokers, owners, or even your-
self! Office leaders can also nominate
REALTORS®. We will consider anyone
brought to our attention, and we need
your help to identify REALTORS®
within this community that have
inspiring and unique stories. To nomi-
nate someone within this top-produc-
ing community, visit our website at

www.okerealproducers.com/nominate.

Q: WHAT DOES IT COST A
REALTOR®/TEAM TO BE FEATURED?
A: Absolutely NOTHING. Zero,
zilch, zippo, nada, nil. It costs noth-
ing, my friends, so nominate away!
We are not a pay-to-play model.
We share real stories of REAL
PRODUCERS, and the agents never

pay anything. We realize this is a change from the

norm for agents and a welcome one at that!

Q: WHO ARE THE PREFERRED PARTNERS/
AFFILIATES/SPONSORS?

A: Anyone listed as a “Preferred Partner” or “Sponsor”
in the front of the magazine is a part of this community.
They will have an ad in every issue of the magazine,
attend our events, and be a part of our online commu-
nity. We don’t just find these businesses off the street.
One or many of you have recommended every single
Preferred Partner you see in this publication. We won’t
even meet with a business that has not been vetted by
one of you and “stamped for approval,” in a sense. Our
goal is to create a powerhouse network, not only for the
best REALTORS® in the area but the best affiliates, as

well, so we can grow stronger together.

Q: HOW CAN | RECOMMEND A PREFERRED PARTNER?
A: If you have a recommendation for a local business that
works with top REALTORS®, please let us know by send-
ing an email to kelly.kilmer@realproducersmag.com or vis-

iting our website at www.okcrealproducers.com/contact.

Q: IS THIS JUST A MAGAZINE, OR WHAT?

A: No! Real Producers is a community group, a movement,

and more. We like to think of it in four main components:

1) Print magazine distribution that includes exclusive
stories and business contacts,

2)Networking events that are exclusive to the Top 500
and our Preferred Partners,

3) Social media exposure that elevates your brand and
presence, and

4)Our website, which you can find at

www.okcrealproducers.com.

Thank you for allowing me to be your 2023 OAC
Real Producers Area Director. Welcome to the Real

Producers community!

KELLY KILMER
Area Director and Owner of Tulsa
and OKC Real Producers Magazine

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

Wealﬁbull ing for you
and the next gene a.t,'f’“,

" Insurance Matt Branstetter | Kyla McMoran
" Investments Financial Advisors
" Tax Strategies matt@bravestwm.com

" Advisory Services kyla@bravestwm.com
+ Advance Planning 405.872.1160 » bravestwm.com

+ Refirement Planning _}k_ Bl{AV]Z‘ S l

" Alternative Investments WEALTIT MANAGES

Bryan Pregler
Mortgoge Loan Officer
NMLSH# MN21605

405.608.4500

firstlibertymortgoge.com
NMLS#I215182

e 2

OKC Real Producers - 13



Kirsten Land, Owner

ARE YOU TIRED
YOU BACK

Call
that will make s

landroofingokec.com
ENTERPRISES  [RACA ke
ROOFING BEeila 2 B2

14 - February 2023

Local. Experienced. Trusted.

HOME
LOANS

BY ANGIE

ANGIE BAUGHMAN-MILLER

405-534-0369
Angie@FCMTG.com
angiebaughman.zipfornome.com

S Bryant - E

elagle
” L 186681

Do You Still Believe
the Fastest Way to
Retirement is through
an IRA or 401-K?

Welcome to the
New Retirement.

Let your money grow and still use it
at the same time, while never losing
money in a downturn again.

Want to learn how?
Through certain tax advantages,
you can enjoy a tax free income

during refirement.

Let's chat and you can find out how a 15-minute phone call could change your life.

@G_u}:r{mmn E?:EEE

TIM LOWE 3
Owner/Agent O IE. :

Guardian Financial Group
(405) 550-6716

OKC
REAL PRODUCERS

PREFERRED

OKC REAL {_

PRODUCERS

CONGRATS on being one of the top 500

real estate agents in OKC!

You now have your own badge to use however you’d like to show that you’ve
made it as part of this exclusive community of the top 1-2% in real estate!

Missing your badge? Email Laley.Freeman@n2co.com

Using your badge? We’d love to see how! Show us how you are using
your badge, and you may just find a picture of what you shared in the
magazine! Social media, email signatures, web, listings, marketing
material ... nothing’s off limits!

Our RP-vetted businesses have been carefully selected to be a part of this community and have their own badge as
welll They have been recommended by your peers in the top 500 and are some of OKC'’s most elite businesses. Look
for this badge to know that you are working with one of the best, recommended by the best!

OKC Real Producers - 15
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TITLE AND CLOSING The Heartbeat of Titan

“Titan is a family-owned and operated

Written by Zach Cohen . Photos by Nested Tours Wlth Jason Hadrava Company that doesn,t StOp Unt” our

clients are happy. If it can be done,

S - =% R o = Titan will find a way.”
A A I

X "E‘;&.?- i When Robbie Butler founded Titan Title and Closing
,,:}"-» L -_v~ Jrr‘ : 1 L : ' & - ) _ : in 2006, the company was a small, quiet operation.
f.rg;f i'{& . ; -3 h o i g b, e Over the next eight years, Robbie helped Titan build a
ﬂ::\‘_kyﬁr-:xx g 3 3 pry . Sl Ext = 1 e el reputation as a small but mighty title agency. In 2014,
"hi"‘ﬂ wl:’ b - ’}"\- 4 ; p ; - ) U A o - '. 5 Robbie joined forces with Jason Hadrava, who brought
'..;-;..rm : ".-: "{q@? AT S . - ' ? ¢ : b . years of real estate and title experience and the drive
‘ﬁk . .."; e = A et | s - ¥ . g ! # to grow the business.
" "_'l,"“' Pt <
Nag o 4 Iﬁ? In the years since, Titan Title and Closing has lived up to
-, _' e _z,; ’ . e = by g i B 1 ) o its name, expanding throughout the state of Oklahoma.
- . 7 s : B The company has offices in Jenks, Broken Arrow,
;:- “.H 4.5 ’ . R N il by . s, gl A} Owasso, Claremore, Ponca City, Oklahoma City, Kay
' b K 4 | | _ " E Y 3 : ¥ ; County, South Tulsa, and the newest addition, Moore,
= I : / which opened in January 2023.
:‘ ’;" .F- _ : f “A lot of people think we are still a small title company
e A ' ] ) 4 in Tulsa, but that’s not what we are anymore. We’re
: i ,,i' ¥ | ; . growing, and we’re excited about that growth,” Jason
_.J'f;’,-'} 1 P Al I’ : - says. “The relationship that Robbie and I have, the yin-
5 yang we have, along with the people we’ve brought on
7\ board — we’re stronger than many people realize.”

Jason and Robbie have grown Titan Title and Closing by The success

. . -5 . : g -
. A . : L
o ;..- ¢ . Tare Py The Heartbeat of Titan “ f r
o4 - e ] rs

e = b focusing on their clients and employees. They prioritize of Titan is largely g
| (= "; E == N 4 ' W old-school relationship-building by developing partner- about the individual e 0
b — [ - =, 4 W -
= () f L ships in individual markets. employees we've i.l‘ &
. | " |
“We’ve done that by being very involved and by helping been blessed to ' P
. \

agents grow their business,” Jason says. “Every trans- work with. ' ]

action has issues. We try to be solution-oriented as a

A
company as far as how things are addressed.”

“The success of Titan is largely about the individual employees
The Titan team is like a family. Jason and Robbie are we’ve been blessed to work with. It’s not Robbie and me. It’s us
team-oriented leaders, focusing on the success of their  collectively. We are a family, and our employees will tell you

team members, not the bottom line. The result is a that,” Jason says. “We’re family oriented. Everyone has access to

group of employees committed to serving clients like Robbie and me via cell.”

family members.

OKC Real Producers - 17



The true heartbeat of Titan Title is the employees

| .N TI ME & A ﬁﬂﬂ'ﬂmm.
CLOSING
__-_GUARANTEE |

who give their best to clients and embrace growth

WH Y GFS?

Gold Financial Services has been in business for more than 24 years
= Wi, FHA, US0A, and Conventional loans, along with Jumbo loans
- Fannie Mae, Freddie Mac, and Ginnie Mae direct seller
« We work client hours, feel free to call anytime

and innovation. The Titan team has an attitude of “If

it can be done, Titan will get it done.”

“Titan is relentless in its pursuit of cultivating an
environment that is family-friendly, employee-first,
innovative, and hardworking. We are only as good
as our employees, who are ultimately our greatest
asset. Whether you are an employee or client of

Titan, you are family.”

— Jenny Morris, Events and Marketing Manager F H o
Flexible Homeownership Option P

Continued Growth on the Horizon

Although the real estate market has slowed down, . VA Honaring Veterans with Homeownership

Jason, Robbie, and the Titan Title and Closing team | feel

are focused on continued growth. They recently \ blessed that we > s = e R e A T | '-'I ! USDA i £
opened their Moore office and are looking at expand- : o e e R % e Rural Homeownership Option
have had so much ' :

ing across state lines into Plano, Texas, in 2023. A R - . e S Dkl N e i _.
come together . A : = i I e ' B CONVENTIONAL 3

How is Titan planning to grow in a down market? to accomplish

Their recipe is simple: continue caring for clients great things. ra vl | 4 SRR DPA LOANS

and employees.

#

“We plan to grow by taking care of customer expe-
rience,” Jason says. “It’s always a balancing act, but

the client experience has to remain the priority.”

As Titan grows, the company remains focused on
culture. Their family-like atmosphere is what makes

the operation function so smoothly.

“Robbie and I have been through a market downturn,
so we’ve been preparing for a while. Even though
we’re in growth mode, we are looking at our numbers
on a weekly basis and making changes. We will con-
tinue to grow while being strategic,” Jason says. “I'm

just so excited about the future of Titan. Our employ-

ees understand where we’re going and what we’re
trying to accomplish. I feel blessed that we have had

so much come together to accomplish great things.

NMALSE 141303

“At Titan, the future is bright. We are growing rapidly

... We are continuing to reach new customers as we
Gold Financlal Semvices | Branch NMLS# 1744726 | B309 5 Pennsylvania Avenue,
Oklahoma City, OK 73159 | 405-802-2387 | Gold Financial Services is a division of

grow our platform. We feel that we are just scratching

N
o)
-
Tl

the surface of what we will eventually become. “

. REGIOMNAL VP.OF LOAN ORIGINATION AmCap Mortgage, Ltd. NMLS#120122 | Equal Housing Lender | Loan product
e availability 15 subject to many factors including loan amount and qualifications of
F?obCuleHomeLnans@GuldFlnanciame the borrower, Mot every applicant qualifies or Is eligible for every loan program,

Titan Title and Closing is a full-service title and Some loan products may not be available in all states inwhich the company hotds

licenses. Loan approval, note ate and annual percemtage rate (“APR") are

40 5 = 8 0 2 = 2 387 dependent on factors including, but not limited to: loan program selected, cradit,
collateral, income, assets and overall financial history. Not all applicants will be

approved for & loan All loan programs, Terms and Interest rates are sublect to

www.RobColeHomeLoans.com e wtoutrotie

real estate settlement provider operating throughout

Oklahoma. For more information, visit

www.titantitleclosing.com.
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»> inspirational agents

“\Wiitten'by Dave Danielson
= "l Photos by Shawna McDuffie, Peak RES
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We founded
F.ALT.H. Kids
because we
couldn’t imagine
going through
something like
that without a
support group.

with
FA.LT.H.
KIDS

During the darkest

times in life, one of the
most important things

is knowing that there is
hope ... that there is a way
forward that is made easier
by those who really care for

you in that moment.

With that in mind, the
OKC area is made much
richer by L.I.M.E. Realty
Real Estate Professionals
Mary and Long Tran and
the organization they
created ... F.A.LT.H. Kids
(Fighting Against Illnesses
To Heal Kids).

|
|

I

i
i
1
]
|
F
-
-
o

In addition to being leading members of

the real estate landscape based on their
work with clients day-to-day, they are also
a leading and very active force for good —
helping other families who are enduring the
same challenging health path that they have

experienced with their own daughters.

“Our journey began when our older
daughter, Rylie, was diagnosed with
leukemia when she was 3 years old. It
was very scary not knowing what the
outcome would be. We had a great sup-

port group during that time, and we got

through it. She is 16 years old and is
cancer-free today, is a junior in high
school, and plays competitive volley-

ball,” Long explains.

“We founded F.A.I.T.H. Kids because
we couldn’t imagine going through
something like that without a support
group. That’s how it started. It was

in honor of Rylie but inspired by the
people who helped us. Everyone came
up to us, asking how they could help.

It was overwhelming support.”

OKC Real Producers - 21




You shouldn’t worry about if your lights are going to

go out when you’re dealing with issues like this.

Mary and Long have another daughter, Abby, who is 9 years

old and has also had to battle cancer in her neck.

As Long says, “She had surgery to remove most of the tumor

called ganglioneuroblastoma.”

100 Percent Commitment
F.A.LT.H. Kids is a 501c¢3 nonprofit organization that raises
funds with no staff or overhead ... and 100% of the proceeds

raised go back to the community.

“We receive applications for local
families who need help and process
them. To qualify, the child needs to
be under 18, and they need to live
in Oklahoma and have some type
of life-threatening illness,” Long
explains. “For the family, we pay
for things like electricity, utilities
and their mortgage ... whatever
they need help with. We also do fun
events for families ... sort of bucket
list items. We come in and do fun

events and bowling parties.”

Connecting for Good

As Mary and Long reflect on their
journey of hope that they provide
through F.A.LT.H. Kids, they enjoy
connecting with families who are

going through the same thing.

“We get to share our story of hope

with people. Before COVID-19, I would go to the hospital and
share our story and also give families resources and let them
know how F.A.L'T.H. Kids could help them out with bills,” Long
points out. “In addition, we do our best to support any family
who wants to start a nonprofit or start a charity in their kids’
name. We come alongside them and champion them with that.
We also help local charities that help kids who are fighting
life-threatening cancer. We celebrate them. We go to their

events and are supporters/sponsors. We partner up with them.

2

One of the most difficult forms of support that F.A.LT.H.
Kids provides is when the endings are not happy.

“Unfortunately, we have kids who we meet who don’t make it. A
lot of families go through that. We come in during their darkest
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hours and help pay for funerals. This year there have been 15 to
20 funerals,” Long says. “Building relationships with these fam-
ilies and walking this path with them, you become very close

to them. It takes a toll on us to lose them. Once you are in that

world, it’s a bond that you cannot break.”

Fulfilling a Real Need
As Mary and Long explain, the evolution of cancer care for
children has lagged behind that of adults.

“Most of the time, the treatment that
kids receive are diluted versions of
adult treatments. Less than 4% of
funding goes to childhood cancer,”
Long says. “The support, donation
and fundraising for our kids locally
... and raising awareness is a big part
of what we do. We partner up with a

lot of charities.”

As Mary says, “Our daughters are the
Champion Kids for Children’s Miracle
Network. We really appreciate the
opportunity to share our story of
hope for these families, as well as
raising money for cancer research for
kids. If we can get our story out, we

can make a bigger difference.”

Looking to the future, Mary and Long
have a vision of having a F.A.L'T.H.

Kids chapter in every state.

“That’s our long-term vision that will take a lot of support.
The families we help are usually single-parent households
who are dealing with lights, gas and water that are getting
turned off,” Mary says. “These are families who are really in
need. You shouldn’t worry about if your lights are going to go

out when you’re dealing with issues like this.”

Congratulations to Mary and Long Tran for their labor of
love in creating and sustaining F.A.I'T.H. Kids ... in turn,
delivering real hope and answers to those who are facing

life’s most trying hurdles.

For more information about F.A.L.T.H. Kids,
visit www.faithkids10.org.
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eal estate has been a
part of Jan and Terry
Erhardt’s life for nearly
30 years. Jan was first
licensed in 1986, when
the mortgage lending rates sat at over
10% and the median home price in
Oklahoma City was around $65,000.

The world was a different place.

Jan built her real estate sales career
for several years before turning
toward a more corporate sales envi-
ronment. She spent the next 16 years
in medical equipment sales, but her

real estate dreams never died.

In 2012, Jan returned to the real estate
business alongside her husband and
now-business partner, Terry, who had
also enjoyed a long, successful corpo-
rate career. They have been thriving in

real estate for a decade now.

Drawing on their Roots

Jan grew up on a dairy farm in
Chandler before moving to Norman
during high school. She has been a
lifelong equine enthusiast, riding,
training, and showing horses for over
25 years. After her stint in property

management and real estate in the
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‘80s, Jan settled into a career in

medical equipment sales. She climbed

the ladder, eventually becoming a
regional manager, overseeing the

sales operations through four states.

In 2007, Jan left her career in
medical equipment sales to focus on
her passion for horses. She created
a small company that sold horses
online, set up internet cafes at horse
shows, and offered equine photogra-

phy and videography.

After spending his high school years
in Norman, Terry earned his bach-

elor’s degree from the University of

Oklahoma in 1982. He went on to enjoy
a 25-year career in retail, during which
he worked for companies such as Sears,
Gateway Computer, and GameStop. He
became a store manager, then a district/
regional manager, and eventually a

territory vice president.

Terry became interested in real estate
during his time in retail. He was often
involved in site selection and lease
negotiation and thought he’d pursue
commercial real estate. But in 2012,
he chose to join his wife on the resi-

dential side of the business.

Returning to Real Estate

While Jan was working horse shows, her passion for

real estate was reignited.

“Some of these folks were planning on moving out of
Oklahoma, or they would tell me about friends moving
into Oklahoma. I decided to reactivate my license so that
I could help and provide another service to my clients

and friends,” Jan explains.

Coming off a 25-year corporate career, Terry decided to
join his wife in the real estate business. He was licensed
in 2012 and went full-time in 2013. Jan and Terry have
built their real estate business together for the last ten
years. They are both brokers/owners of the Erhardt
Group. In 2021, the group closed an impressive 179

transactions for $29.6 million.

Divide and Conquer

“Our goal is to have a creative group of agents with a
mixture of interests and expertise,” Jan explains. “I
personally love farms and ranches. My niche is equine
property or homes on acreages. Terry specializes in new
construction home sales development — working closely

with developers, home builders, and new home buyers.”

Jan and Terry have found that a divide-and-conquer

approach works well for them.

66

It’s not

my goal to
build a large
brokerage, but
rather create a

company that
always puts

our clients’

needs first.

“A lot of spouses we’ve met in real estate work together on all
their transactions, and that’s a great way to do it,” Terry says.

“We both have different interests and niches.”

Jan and Terry encourage their team members to find their own
niches, too. The result is a boutique brokerage with a mixture of

agents, each with their own area of expertise.

“It’s not my goal to build a large brokerage, but rather create a
company that always puts our clients’ needs first. Further, we
work as a team, sharing leads and finding the right agent/client

partnership,” Terry says.

Words of Wisdom

As Jan and Terry reflect on their real estate journeys, they feel a
sense of gratitude. Life has been humbling, teaching them patience
and understanding. Family and friends keep them grounded. They

are supremely grateful for their real estate business.

Jan and Terry have two grown children and two grandchildren.
They enjoy traveling in their RV, hiking and spending time with
family. Jan still enjoys photographing horses, while Terry is a
NASCAR enthusiast. Real estate remains a huge part of Jan and
Terry’s lives. They hope to continue impacting their community

through their business for many years.
“If I can share some of my experience both in real estate and in
life — to help my team grow personally and professionally, then

I've had a great day,” Terry says.
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REALTOR® SAFETY TRAINING COURSES

TOPICS INCLUDE:
Safety Checks | Prevailing Mindset

Identifying a Threat & What You Can Do
The Art of Situational Awareness

Knowing the Laws of "Reasonable
Force vs. Deadly Force"

How to Take Up a Defensive
Position and Use the Tools the
Agent has Available to Them

Interacting with Law Enforcement
after an Emergency Event

INSTRUCTORS:

FOUNDER & OWNER
Certified Firearms and
Preparedness Instructor
for over a decade

where you will literally always be at
your Client’s fingertips... guaranteed.

SHIHAN & MASTER USMC SERGEANT
INSTRUCTOR 8 years active duty and

Mal"i Sa Maher Holds rank of 8th degree 2 years active reserve

] - in Okinawan Kempo Certified Chief Instructor
The Sharpest Girl You Will Meet

(405)-370-2311 | www.giftsthatBrandYOU.com at: PracticalPreparedness.us
Sharpmaher@gmail.com thepracticalpreparedness@gmail.com
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Offer home warranty coverage from
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800.282.7131 Ext. 1378
C: 405.650.7341
DebbieF @orhp.com
my.orhp.com/debbiefiddler

« No age limit on covered systems and appliances

« Call centers located in the US

Terms and conditions apply. See current state plan for complete coverage and exclusion details This i3 a pad adverlisoment
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¥ OLD REFUBLIC INSURANCE GROUP

Spend life joyfully.

Ellie Wade

Sr. Mortgage Loan Consultant
MMLS# 469217

405-820-B269
ewade@firstunitedbank.com
ewade.firstunitedteam.com

1 @) FirstUnited

Mortgage Group

sammber FOWC. 5 Equal Hou sing Lender, MWLSE S00005 £ 00EE First United Bank. All Hights Heserved,

TERMITE IN SPECTIONS™
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Peggy&Jesse
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BETTER TOGETHER

The rewards of doing what you love are
powerful. When you are able to do it with
someone you care about, the results are

even more amazing.

That’s the dynamic at work with Peggy
and Jesse Wright.

Sharing the Same Path

As REALTORS® and husband-and-wife
partners with Keller Williams Realty, Jesse
and Peggy demonstrate that when it comes
to sharing the same path in life and busi-

ness, they are definitely better together.

Peggy earned her real estate license in
2006 and got her start in the business in
January 2007. Jesse joined her in the busi-

ness in November 2012.

A New Door Opens
Peggy got her start after working for
nine years as a teacher in the public

school system.

“We had been in Texas and then came back
to Oklahoma. We looked at potentially buy-
ing a rental property,” Peggy says. “I thought
I'would go to real estate school. We thought
that would assist us in buying rental proper-

ties, and it launched from there.”
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Jesse had been in the corporate world
for 15 years. In time, he was ready to
join her on the same path. “During that
time, Peggy had become a full-time real
estate agent,” Jesse remembers. “She
was doing well. When she started, she
did very well and then convinced me to

give up the corporate world.”

Building Through Time

Through time, Peggy and Jesse kept
building their real estate business
together. It has allowed them import-

ant flexibility and options.

“I always have a lot of plates spinning
at the same time. I had a vision of cre-
ating a real estate school at the time,

and with him coming in, it allowed me

to focus on that,” Peggy says.

“In 2017, I created a real estate school
and have managed to grow that. We
enjoy the aspect of helping people.
Every transaction is different. It’s like

solving puzzles all the time.”

Signs of Success

Their signs of success have contin-
ued to mount. In fact, in 2021, they
recorded 51 transactions representing

$9.5 million in sales volume.

66 —

We enjoy

the aspect
of helping
people.

P> impact couple

Written by Dave Danielson
Photos by Nested Tours
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Family Foundation

Away from work, Peggy and Jesse
treasure time with each other and
their two daughters — Jessica, a
third-year surgical resident (who

is married and has a 5-year-old
daughter, Kynlee), and Kennedi,
their youngest daughter, who is in
her second year of medical school at

Oklahoma State University.

In their free time, they like to
spend time at their lake house on
Lake Eufaula.

“That is a great meeting place for our
family,” Peggy says. “We really like
getting together there.”

When it comes to giving back to the
community, Jesse and Peggy like to
conduct fundraising activities and
volunteer to support underprivi-
leged children.

Driven to Serve
When you talk with them, it’s easy
to see the drive that Jesse and Peggy

have for their work.

“We always want to do things better.
We’ve been fortunate. Our drive

has always been to give a customer
service experience that people could
walk away from and be glad they were

there,” Peggy says.

“We want them to walk away feeling
good about the transaction ... that
even though there were bumps in
the road, we were there for them
and that we made the process go

more smoothly.”

Congratulations to Jesse and Peggy
Wright for the ongoing impact they
create for their clients and commu-
nity on a daily basis. In turn, they

clearly are better together.
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Our drive

has always
been to give

a customer
service
experience
that people
could walk
away from and
be glad they
were there.

May We Propose
a Sweet Plan?

Show some love to your
appliances and mechanical

systems with our 14-month*® u'mnfh

Home Protection Plan coverage
and choice of qualified
contractor!
Contact Adam! ALy
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q I_ ENGINEERING

GROUP, INC.

JONATHAN HILL

LICENSED, PROFESSIONAL, STRUCTURAL ENGINEER

RESIDENTIAL & COMMERCIAL
STRUCTURAL INSPECTIONS AND DESIGN

“Providing a structural peace of mind”

TEXT US

405-443-7802

HILLENGINEERINGGROUP.COM
HILLENGINEERING@GMAIL.COM
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OKC Real Producers
2023 Launch Party

Location: Slate at The Founders Tower
Time: 4-6 p.m.

Join us on Feb. 23 from 4-6 p.m. for our very first OKC Real Producers event of 2023!
This event will include giveaways, a full bar, sodas, water, and light snacks! You won’t want to miss our 2023
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cover story

Written by Zach Cohen

Photos by Nested Tours

They may work for different real estate brokerages, but
make no doubt — Jenni and Adam Aguilar are quickly
becoming one of Oklahoma’s top real estate couples.
Jenni got her start in real estate in 2018 after a decade
in sales and marketing, while Adam joined the business

two years later after a long career in oil and gas.

Now that they are both REALTORS®, Jenni and Adam’s
life has settled into one of harmony and togetherness.
They have each built unique businesses, but they often
bounce ideas off the other, cover for showings and
inspections when needed, and share duties at home.
Their partnership allows them to be present parents and
successful business owners and enjoy the things they
love outside the business, like volunteering (for Jenni)

and music (for Adam).

“Family is very important to us and at the heart of
everything we do,” Adam says. “It’s all with that in mind.
For me, my main priority is loving each other, caring for
each other, and being there for each other — and then

helping others.”

Beginnings

Jenni grew up in a small town in Eastern Oklahoma.
She played soccer, cheered, and spent time on the lake
and river whenever she could. She enjoyed living in
the country; fishing, riding horses, exploring on ATVs,
and hiking through the woods were among some of her

favorite pastimes.

Jenni moved to Norman to attend college and hasn’t left. She
earned a degree in journalism from the University of Central
Oklahoma, spent time as a reporter, and later built a career

in sales and marketing. In 2018, she decided to become a
REALTOR®, somewhat following in the footsteps of her father,

who was a home builder.

Adam was born and raised in the California Bay Area; his fam-
ily moved to Oklahoma City when he was 10. Adam has been
drawn to music since he was a teen, starting his first of many

bands in high school.

Adam went on to spend 15 years as an oil and gas landman. He
enjoyed the work, but the oil and gas industry’s cyclical nature
began to take a toll on him. After watching his wife succeed in

real estate, he began considering a similar move for himself.

“Oil and gas can be pretty up and down,” Adam explains, “and
it has been more down than up in recent years. The price of

a barrel dropped below zero. A profitable market or comfort-
able market is $80/barrel. So below zero was an all-time low.
COVID-19 was kicking off; the world was crazy. There was a lot

of change in the air.”

Jenni had been encouraging Adam to join her in real estate, and
in 2020, he decided to follow suit, getting his license and begin-

ning a new professional adventure.

Parallel Paths

Jenni hangs her license with Skybridge Real Estate, a corporate
organization focused on commercial real estate. Over the past
few years, Jenni has helped broaden the offering at Skybridge,
which now provides residential and commercial real estate ser-

vices in addition to construction and development.
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“At Skybridge, I've been able to practice and
learn many areas of commercial, and, over
the last few years, have split my time fairly
evenly,” Jenni reflects. “It’s been an amazing

learning opportunity.”

Jenni closed over $18 million in 2021 and over
$20 million in 2022.

When Adam got his license, he found a great
fit in the West Team at Metro First Realty, a
group focused on Nichols Hills and Edmond
markets. It’s been a natural transition from oil
and gas to real estate. He closed $9 million in
his first full year and is tracking to close about
the same in 2022.

Although Jenni and Adam work for different
brokerages, their lives and businesses are inex-
tricably linked. They have a home office with

two desks where they often work together.

“We discuss the family schedule, our other busi-
nesses, and our volunteer commitments and try
to plan together. So even though we don’t work
for the same brokerage, we help each other in real
estate. We hold open houses, go to inspections —
everything a partner would do, we’re still doing
because we do life together. It’s nice to have a
place to come together,” Jenni says. “Before, we
were two ships passing. Now that we work with
each other, we can be a little bit closer and see
each other more. Doing the same thing gives us an

opportunity to connect and be on the same page.”

A Life of Balance

Perhaps Jenni and Adam’s biggest challenge is
balancing family life and business. Adam has

a 19-year-old son, Aidan, and the couple has

a 9-year-old together, Arianna. Adam, a local
musician, plays music three to four nights

a week. Jenni and Adam both enjoy balanc-
ing social and extracurricular activities with
nonprofit and community commitments. Adam
owns a music booking agency, and the couple
is also partners at VZDs, a local restaurant/bar

and live music venue.

With so much going on, it’s essential for Jenni
and Adam not to lose sight of their commitment
to family and each other. One day, they hope

to work together, but for now, they are happy
building their businesses in parallel and living a

joyous, family-centered life.
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Rate Buydown Strategy:

When your Seller offers a buydown credit to the Buyer, theyre
providing room for the Buyer to get creative with financing.
Whether it be a permanent rate buydown, or a temporary rate
buydown, the Seller credit will help create home affordability
opportunities for the Buyer.

2-1 Temporary Rate Buydown

Take advantage of a lower interest rate and lower monthly mortgage
payment at the beginning of your mortgage with a temporary
buydown. With a “2-1” buydown, the interest rate is reduced by two
percent in year one and one percent in year two.

Strategy tip: Consider a refinance in 2 years once rates have dropped!

Permanent Rate Buydown

An Interest Rate Buydown allows the Buyer to pay mortgage discount
points to get a lower interest rate on their mortgage. Mortgage discount
points are a one-time upfront fee paid at closing. By choosing to “buy
down” the interest rate, a home buyer can achieve their ideal monthly
mortgage payment for the life of the loan.

OPPORTUNITY  change without notice.

(\OneTrust

HOME LOANS s s

Don’t Reduce the Purchas Price, Offer a Credit!

CALLYOUR HOME

FINANCING TEAM TODAY!

DON
CONWELL

Branch Manager
NMLS #1069480
0: (918) 601-9007
M: (918) 230-7458

E: dconwell@onetrusthomeloans.com

AUSTIN
CONWELL

Sales Manager
NMLS #1069480
0: (918) 601-9011
M: (918) 284-8469

E: aconwell@onetrusthomeloans.com

THE
CONWELL

Licensed by the Department of Financial Protection and Innovation under California Residential Mortgage Lending Act, Branch License # 4131248

CalCon Mutual Mortgage LLC, dba OneTrust Home Loans is an Equal Housing Lender NMLS #46375; 3131 Camino Del Rio North Suite 1680, San Diego CA

92108. Corporate phone (888) 488-3807. For more licensing information visit: https://onetrusthomeloans.com/licensing-information/. All products are not available in
equaL vousing  all states. All options are not available on all programs. All programs are subject to borrower and property qualifications. Rates, terms and conditions are subject to



MOORE: 501 SE 4TH ST, STE A, MOORE, 0K 73160
405-703-6311

MEET OUR SALES TEAM

CLASSEN: 4335 N CLASSEN BLVD, SUITE 201,
OKLAHOMA CITY, 0K 73118
(405) 766-5539

QUAIL: 14636 BOGERT PKWY, OKLAHOMA CITY, OK 73134
(405) 876-5370

SHAWNEE: 11 E MACARTHUR ST, SHAWNEE, OK 74804

Chris Morris Brooke Foster
PARTNER/OWNER BUSINESS DEVELOPMENT BUSINESS DEVELOPMENT
& SALES LEAD MANAGER - QUAI MANAGER - MOORE
EDMOND (NORTH OFFICE) (SOUTH OFFICE)

[t’s not just business. It's personal.

Jack Pratt Signs

Since 1950

FOR SALE ) FORSALE
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(405) 524-5551 + 409 NE 40th St Oklahoma City, OK 73105
info@jackpratt.com

No Open Enrollment Limitations
with Our Health Plans... So Reach
Out, As We Can Still Help!

The Healthcare

HEINSMAN
Team

CONTACT

» Oklahoma Based/Nationally Operated
« 405.423.5263

« INFO@HEALTHCAREHEINSMAN.COM
« HEALTHCAREHEINSMAN.COM

»» upcoming events
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OAR EVENTS

Riding With The Brand
Oklahoma State Capitol
Tuesday, Feb. 14, 2023 / 7:30 a.m. -2:30 p.m.
The National Association of REALTORS®
leadership team is coming to Oklahoma City for
Riding with the Brand, a day full of networking
with other members, face time with your elected
officials, and insider insight into what REALTORS®
are working on locally and nationally.

Capitol Conference
Oklahoma State Capitol
March 28-29, 2023

OKC REAL PRODUCERS TOP 500 AGENTS
AND PARTNERS

LAUNCH PARTY — FEB. 23, 2023
This is our first happy hour event of the year with our
new 2023 Top 500 REALTORS®! It will include food,
drinks, networking, and more.

EDUCATION DAY — APR. 6, 2023
For this year’s spring education event, we will
be bringing in Safety Educators from Practical
Preparedness, LLC. to teach us safety and
preparedness tactics. This activity will be followed by a
motivational speaker!

SUMMER BASH — JUN. 6, 2023
Our June event is the perfect mix of networking and
outdoor fun! Games, music, food, drinks, giveaways ...
oh my! This event is family-friendly.

PARTNER CE DAY — SEPT. 19, 2023
We loved our 2022 CE Day so much that we’re doing
it again! At this event, we have room for 4 partners to
teach a CE course. The CE portion of the morning will
be followed by a motivational speaker.

FALL BALL AWARDS GALA — NOV. 16
The Fall Ball Awards Gala is our BIGGEST event of the
year, and this year, we need sponsorship commitments
early! If you are interested in becoming a
2023 Fall Ball Sponsor, email Kelly at
kelly.kilmer@realproducersmag.com.

POP-UP EVENTS — DATES TBD
We will be doing 2-3 POP-UP events around the city
this year. Stay tuned for details!
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YOUR ONE-STOP SHOPI

In our February Spotlight, we are excited for you to get to know more about

e Home| nspectio NS e Sewer Sco |Oi gle | nspectio NS Tim Rober'tson!. He i§ an integral. part of the Ambass.ador sales team and you don’t
_ ‘ want to miss this rapid fire question and answer session!

® [ermite Inspections ® Buy Back Guarantee

o Spgnish Report Translation e Online Soheduting (Q: What was your proudest accomplishment in 2022? IIM RO [RTSON
A: Easily, my favorite personal highlight was having the opportunity to take my wife B
and kids to London on vacation! Hello Abbey Road! Professionally, I'm really proud of
the growth in my relationships with my referral partners, which allowed me to close

G F\) O U N D B F\) E A K | N G more business than any other year in my career. NON-PROFIT

Q: Looking ahead to 2023, what goal(s) have you set for yourself?? SPOTLIGHT

[
BM B&C/C GWW@G’ A: Balance. | want to focus on and sustain my family, work, faith and life balance.

(Q: What is your favorite part about being in the roofing industry?

Honored for 90 days after closing.

we’'ll pay WHATEVER PRICE the client paid for the home A: The genuine connections! I truly enjoy being trusted with peoples’ roofing
. . . o concerns and developing those long lasting relationships. | love building
Valid for home inspections performed by Supreme Inspections. relationships that end up stretching beyond roofing.

View our no frill terms and conditions on our websitel 0 WhIlo o thIE ts Ambas I R anart from the rest oltlio

roofing industry?

A: It may seem simple or cliche, but | believe that our unwaivering honesty sets us
apart. That combined with our knowledge and training has helped us build a
reputation that customers, referral partners and insurance companies can trust.

Q: What Non-Profit do you want people to know about?

A. | have a few that | really love, but Not Your Average Joe comes to mind first.
They create and encourage a community of inclusiveness by supporting students
FpLLPURCAASE PRIGE - BACKED BT Iy and adults with disabilities while making amazing coffee!

* |FWE NISS ANYTHING *
WELL BUY YOUR HOME BACK

as Il

www.SupremelnspectionsOK.com
Lic # /0002315 (405) 868-8376
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JENKS
918.299.2300
110 E. A. STREET
JENKS, OK 74037

TULSA COMMERCIAL
918.528.5700
5022 E. 101ST ST.
TULSA, OK. 74137

OWASSO
918.376.4600
9455 N. OWASSO EXP.
OWASSO, OK. 74055

TITAN

BROKEN ARROW
918.893.6992
3101 W. KENOSHA ST.
BROKEN ARROW, OK 74012

CLAREMORE
918.923.2508
320 S. MISSOURI
CLAREMORE, OK. 74017

OKLAHOMA CITY
405.600.9495
6301 WATERFORD BLVD.
SUITE 325, OKC, OK 73118

WWW.TITANTITLECLOSING.COM

OFFERING EXPERIENCE, A DEDICATED TEAM
AND INNOVATIVE TECHNOLOGY
SOLUTIONS TO OFFER PEACE OF MIND.



