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Close with Confidence f: a FAI RWAYD

Trusted Partner for Customers, Realtors, and Lenders WINNER

INDEPENDENT MORTGAGE CORPORATION

“As a Realtor, Cobalt is my go to settlement company because they make life easier.

They are experts in handling the transaction, extremely detail oriented, always friendly and helpful in
answering questions. | give my clients the BEST service possible and | look for the same in the settlement
company. They have my complete confidence and are a 10+ in my book.”

- Michelle Sagatov, with the Michelle Sagatov Group

FAIRWAY
advanta

PRE-APPROVA

Use the Fairway Advantage™ Pre-Approval*
program and start competing with cash offers today.

In a competitive market, your clients need an advantage. That's where Fairway Advantage™
Pre-Approval program can help. Through this program, we will work together to get your
client conditionally approved for their mortgage by a Fairway Underwriter before they

begin house hunting.

The credibility that Fairway Advantage™ Pre-Approval provides is so strong that it may even
compete with cash offers!

R — - p— - ; = = F - i P ——— =il b= S L Rp—— s =k = [
Contact me to learn more about how this P1L.=L‘J1Iﬁ:?i COULO DERNent yOour clgnis:

Kelly A. Katalinas TOP
Branch Manager, NMLS# 365493 MORTGAGE W o
PR RSN A — ::__ -
ol _ Direct: 703.868.9103 WASHINETONAN |} 7 FAI RWAY
ﬁ Attorney Owned | Independent Tltle Und Settlement Com pﬂr‘ly Office: 703.844.2060 '}‘).)I y. INDEPENDENT MORTGAGE CORPORATION
l 1 . ; e - . - s 4
Contact Cobalt for: n = | s 44 | TOP 1% MORTGAGE

’ Residential or Commercial Title Insurance & Settlement Services 3 e e ORIGINATORS IN AMERICA 2021

3201 Jermantown Rd. Suite 220 BY MORTGAGE EXECUTIVE MAGAZINE

Seller Side Closing | REFI | Preparation of Legal Documents Fairfax, VA 22030

ltmore Lane, Madicon, Wl 53718, 1-877- D“q C5 AR nghts reserved, This
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Jeff Nowak 703.646.1000
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We keep you focused on what you do best... ~ mellohome © loan(epot

The future of lending meels
the future of real estate

How It Works

loanDepot aggregates digital inquiries, pre-qgualifies buyers and works with our sister company,
mellohome to match them with local real estate agents!

Concierge

Borrower is referred to mellchome concierge
team member to be matched with an expert
local real estate agent.

Borrower(s)
Borrower(s) complete an online inquiry and
connects with the Loan Consultant.

* EXTENSIVE EXPERIENCE WITH EXCEPTIONAL RESULTS S loanConsutamt R
SERVING NORTHERN VIRGINIA'S TOP PRODUCING AGENTS e e

home of their dreams.

the client and continues to work with the
borrower until they are ready to begin their
home search.

VACANT & OCCUPIED HOME STAGING ® MOVE PLANNING e DESIGN
CONSULTING o ESTATE SALES » CONTRACTOR REFERRALS AND MORE Contact me to learn about what mellohome can do for you!

—

j ‘ Leave the staging to us.
‘ We put the luxury
INSPIRED HOME DESIGN in your listings.™

(703) 775-8777 —

Tim Kelly

Loan Consultant | NMLS #376030

(703) 537-2394 Office

(571) 308-3660 Cell

timkelly@loanDepot.com
www.loanDepot.com/timkelly

) !

wuliject Lo chatge wilbeut notice. loanDapot I!lL-NI'rIlh IJII'IM T Licansed by i h.u'.'n'l.L ----- ial nstitutin
Semewmrs  MC-5431. T verify a license plaas E'ﬂl!i|ﬁ#'ﬁ'!.|ll|_l:-.lll:5ﬂi|" g | [IL.!EI.-' ¥ S'il

Book your FREE Consultation Today!

info@inspiredhomedesign.com * www.inspiredhomedesign.com E
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OUR PROMISE TO YOU

We are dedicated to creating an effortless
client experience. We believe that

communication is the crucial ingredient At %
that makes buying a home seamless, % Y
regardless if your client's first time
buying a home or if you are a

INTERCOASTAL
seasoned investor!

MORTGAGE, LLC

We know that buying a
home is likely to be the
most important financial
decision of your client's
life, so our value
proposition is simple:
we will be with them
every step of the
process, and we deliver
on what we promise. JOHN LIN
SENIOR LOAN OFFICER
NMLS ID # 2013416

JLIN@ICMTG.COM
(650) 888-0892

FRANCIS ACEVEDO-HENRIQUEZ
LOAN OFFICER ASSISTANT
FACEVEDO@ICMTG.COM

(571) 458-8393

11325 Random Hills Road
Suite 600, Fairfax, VA 22030
(703) 342-4528
JLin.icmtg.com

THE JOHN LIN TEAM

YOUR HOME. YOUR DREAMS. OUR MISSION,

Company NMLS ID # 56323 (www.nmlsconsumeraccess.org)




PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

ACCOUNTANT/CPA
The McGruder Group
(703) 273-7381
McGruderCPAs.com

BALLOONS AND

EVENT DECOR

Popped By Dominique
(202) 903-3413
PoppedbyDominique.com

BUILDER

Green Valley
Custom Builders
(703) 865-5440
GreenValleyCustom
Builders.com

CHIMNEY SERVICE/REPAIR
Winston’s Chimney Service
(703) 283-2764
WinstonsServices.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

DJ/ENTERTAINMENT
SERVICES

Gold Event Group
(301) 613-1676
GoldEventGroup.com

ELECTRICIAN/ELECTRICAL
CONTRACTOR

Pro Electric

(703) 225-8222
ProElectricVA.com

8 - February 2023

ESTATE SALES
Four Sales, Ltd.
(703) 256-8300
FourSales.com

FLOORING
PriceCo Floors
(703) 966-8719
PriceCoFloors.com

HOME INSPECTION
Avanti Inspections
(571) 748-9591
Avantiinspections.com

Biller & Associates
(571) 528-6817
BillerandAssociates.com

Home Field Advantage
Inspection Services
(703) 755-5611
HFAdvantage.net

Hurlbert Home Inspection
(703) 830-2229
HHInsp.com

Rn HomeTech
(301) 221-0357
RnHomeTech.com

HOME ORGANIZATION
Judy On The Spot

(301) 798-4377
JudyOnTheSpot.com

HOME RENOVATION
Curbio

(810) 300-9432
Curbio.com

MaxHousePrice
(703) 215-2144
MaxHousePrice.com

HOME REPAIR

Innovative Realty Contracting
(571) 283-4919
InnovativeRealty
Contracting.com

HOME WARRANTY

ARW Home

Anne Lang

(703) 932-5754
ARWHome.com/RealEstate

Cinch Home Services
(410) 730-7423
CinchRealEstate.com

Old Republic

Home Protection
Molly Flory

(800) 282-7131 x1428
ORHP.com

Super Home, Inc.
Jonathan Asfour
(703) 254-9628
HelloSuper.com

JUNK REMOVAL
123JUNK

(800) 364-5778
123JUNK.com

It's Haul Good
(703) 646-9194
ltsHaulGood.com

MORTGAGE

Atlantic Coast Mortgage
Melissa Bell

(817) 807-1616
MelissaBellMortgage.com

Fairway Independent
Mortgage Corporation
Kelly Katalinas

(703) 868-9103
KellyKatalinas.com

Guaranteed Rate
John Jones

(571) 242-0864
Rate.com/CraigMiller

Homebridge Financial
Services, Inc.

Cody Kessler

(301) 928-7932
Homebridge.com/
Loan-Originator/Cody-Kessler

loanDepot

Tim Kelly

(571) 308-3660
loanDepot.com/TimKelly

Movement Mortgage
Chris Shead

(703) 498-8235
ChrisShead.com

The John Lin Team at
Intercoastal Mortgage
(650) 888-0892
JLin.icmtg.com

Toni Hill Team
(703) 996-9705
ToniHillTeam.com

Vellum Mortgage
Nathan Burch
(703) 350-4000
NathanBurch.com

MOVING - INT’L/LOCAL/
LONG DISTANCE

Shipping Solutions Worldwide
(301) 926-3600
ShippingSolutions
Worldwide.com

MOVING / STORAGE
Certified Master Movers
(703) 296-4528
CertifiedMasterMovers.com

HuberWilmot Moving
(703) 488-7117
HWmoving.com

Interstate Moving & Storage
(703) 226-3279
Moveinterstate.com

My Guys Moving
(571) 288-3840
MyGuysMoving.com

Town & Country Movers
(301) 670-4600
TownAndCountryMovers.com

PEST CONTROL
My Pest Pros
(202) 255-4886
MyPestPros.com

PHOTOGRAPHY

Ryan Corvello
Photography

(757) 685-2077
CorvelloPhotography.com

TruPlace
(301) 972-3201
TruPlace.com

PRINTING /
PROMOTIONAL
Silverado Printing, LLC
(703) 407-0268
SilveradoPrinting.com

PRINTING, DIRECT
MAIL SERVICES

My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

National Lithograph, Inc
(703) 709-9000
NationalLitho.com

PROPERTY
MANAGEMENT
Circle Property
Management
(703) 672-0687
CirclePM.com

REMODELING/
BUILDING/HOME
IMPROVEMENTS
Sauvage Design & Build
(229) 392-1446

Robert@
sauvagedesignbuild.com

ROOFING

DryHome Roofing & Siding, Inc.

(703) 230-7663
DryHome.com

STAGING

Inspired Home Design, Inc.
(703) 775-8777
InspiredHomeDesign.com

Preferred Staging, LLC
(703) 851-2690
PreferredStaging.com

Town & Country Staging

(800) 683-6683
TownAndCountryMovers.com/
Staging

TITLE SERVICES
Cobalt Settlements, LLC
(703) 350-5157
CobaltSettlements.com

Eastern Title & Settlement
(240) 403-1285
EasternTitle.net

Federal Title
(202) 362-1500
FederalTitle.com

Kensington Vanguard National
Land Services

(703) 637-9165

(703) 794-2101
KV-DCMetro.com

MBH Settlement Group
(703) 277-6806
MBH.com

Stewart Title and Escrow
(480) 203-6452
DCTitleGuy.com

Titan Title
(703) 865-4999
TitanTitleMetro.com

TRANSACTION
COORDINATOR

Scalable RES

(571) 445-4737
Facebook.com/ScalableRES

VIDEO MARKETING/
BRANDING
Changeover Media
(703) 728-1230
ChangeoverMedia.com

VIDEO PRODUCTION &
MARKETING CONTENT
Best Side Story Media
(305) 409-8118
ABestSideStory.com

VIDEO SERVICES
HD Bros

(833) 437-4686
HDBros.com

TruPlace
(301) 972-3201
TruPlace.com

VIRTUAL ASSISTANT
Cyberbacker Virginia
(703) 672-0687
Cyberbacker.com

NOVA Real Producers - 9



MEET THE
bfll YOUR ESTATE SALE EXPERISH

NOVA

FOUR SALES.

REAL PRODUCERS TEAM

REALTORS’ RESOURCE FOR FULL-SERVICE ESTATNEIQUIDATION

Energy - Integrily - IntolligOnee

Full-Service Estate Sales ¢ Live Auctions 4 LI |9n“Br Kerage
Charity Hauling  Disposal Hauling * Paint ahd Cheémical RemoVe

Kristin Brindley Lexy Broussard Ellen Buchanan . ol
Publisher Associate Publisher Editor Piano Removals ¢ Personal Propérty Appraisals

Call NOW for a FREE Project Estimate!
(703) 256-8300 = (301) 580-9542

foursales.com = questions@foursales.com Servicing D, DG & VA since 1972 ﬁ O
£

il

Homejs _ o

Wendy Ross Jaime Lane Ellie Caperare
Operations Manager Executive Assistant & Social Media Manager 3
Publishing Manager on any annual program
Must mention ad.
Exclusions may apply.

Inquire for details.

Zachary Cohen Ryan Corvello Bobby Cockerille
Writer Photographer Videographer

LOVE YOUR HOME TODAY AND CALL US FOR A FREE QUOTE! 703-665-4455 | MYPESTPROS.COM

If you are interested in nominating REALTORS® to be featured in the magazine,

please email Wendy@kristinbrindley.com.
Rp DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views

of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within To view our magazine online visit l ‘y . .

the NOVA Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, novarealproducers.com and look t r’i\f WDI INSPECTIONS « VA, MD & DC - 10+ YEARS OF EXPERIENCE

neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. for “Magazine” or scan this QR code. \ f*‘) MEMBERS OF THE NPMA, VIRGINIA, AND MARYLAND PEST MANAGEMENT ASSOCIATIONS
(Password: connecthere#novarp) We'll get rid of what's bugging you® ﬁ LOCAL, FAMILY-OWNED BUSINESS | MY PEST PROS IS PROUDLY OPERATED BY BRETT AND DEBRA LIEBERMAN
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publisher’s note

Dear NOVA Real Producers,

February is a month we celebrate relationships — typically,
romantic ones. On the professional side, though, it’s also a great

time to reprioritize relationships for 2023.

In the real estate industry, as well as all the ancillary industries
that serve it, relationships are the key to success. We depend on
creating real and lasting connections with others; that is how we
are able to sustain our businesses and propel them forward. As
we move fully into what promises to be a fast-paced 2023, filled
with, no doubt, lots of challenges, as well as lots of opportunities,
I encourage you to take a look at all of your relationships — per-
sonal, with friends and family; professional, with co-workers,
clients, vendors, mentors, mentees and coaches; with service
people; and with neighborhoods and communities of all sorts —
with an eye to enhancing and strengthening them. What and how

can we do better this year than the year before?

Here, at Real Producers, one of the core elements of our mission
is to connect this community — via introductions and opportuni-
ties to gather and meet one another in more intimate and casual
settings — to learn from each other and strengthen all of our
business partnerships. Our Real Estate Success & Support pod-
cast is another way we’re focusing on relationships in this com-

munity, connecting names with faces and businesses and sharing

valuable information with each other. We’ve heard many differ-
ent, creative, memorable ways Real Producers stay connected
with and do special things for their sphere. This year should be

one where we take our efforts up another notch!

12 - February 2023

Speaking of connecting, we are looking forward
to the Masquerade Sneaker Ball, coming up
soon, on March 23rd. It should be a marvelous

time! We hope to see you there!

This month, we are pleased that preferred partners
It’s Haul Good, Popped by Dominique, and
National Lithograph Inc. have joined the NOVA

Real Producers family. Welcome!
With gratitude,

Kristin Brindley
Owner/Publisher
NOVA Real Producers
313-971-8312
Kristin@kristinbrindley.com
www.novarealproducers.com

KRISTIM BRINDLEY

ENTREFREMEL! i, PUBLESHER

FOOD FOR THOUGHT
What is the secret to maintaining

great relationships?

Our 5-Star Service

OUR FAIRFAX OFFICE HAS MOVED!

b |

SARA
' RODRIGUEZ

Please make note of the new address at

3251 Old Lee Highway, Suite 408

TITAN TITLE

703-865-4999 | www.titantitlemetro.com

info@titantitlemetro.com

3251 Old Lee Highway, Suite 408 | Fairfax, VA 22030
11140 Rockville Pike, Suite 590B | Rockville, MD 20852
1990 Old Bridge Rd, Suite 302 | Woodbridge, VA 22192

Check out our upcoming classes and events on Facebook and Instagram! m



SAVE THE DATE

NOVA Real Producers
PRESENTS

MASQUERADE

S AI?FR

THURSDAY, MARCH 23, 2023

6:30 PM -10 PM
LOCATION TBD

For information on all NOVA Real Producers events, email info@novarealproducers.com.

@ KRISTIM BRINDLEY

/

SOME THINGS ARE
NOT WORTH THE RISK

._n“*‘* _ mﬁ_
D Watch Out *

== i There are times for Adventure,
R N o ing|

N Your Closing is not one of them.

Great Chmce!

Don't Settle for Anything Less Than Proven Expertise.

28 Years of Exceptional Service

Smooth, Secure, Convenient Closings Focused On Your Clients’ Needs,
Settlement Grot
Contact MBH at one of our 20 offices across VA, MD & DC, SUEEE SINE SR

Positioned for your success.™

Bethesda District of Columbia Alexandria (Old Town) Arlington Burke Chantilly
301-941-4990 202-749-8420 703-739-0100 703-237-1100 T03-913-8080 703-277-6800

Fair Oaks Fredericksburg Front Royal Gainesville Kingstowne Lake Ridge Loudoun County
T03-279-1500 540-373-1300 540-B78-4210 T03-468-2020 T03-417-5000 T03-492-7300 T03-840-2000

Manassas McLean Reston Stafford Vienna Warrenton Winchester
703-393-0333 T03-T34-8800 703-318-9333 540-658-0992 T03-242-2860 540-349-7990 540-546-0615



P> we ask...you tell!

How did you meet

your significant other?

DIANE NORTHERN
Coldwell Banker Realty
In an elevator. It was at Entre Computers in

Tysons Corner, and he came in to do a delivery.

JIN CHEN WICKWIRE

eXp Realty

We went to UVA undergrad, and we both ended
up going to the Final Four. We talked for less
than five minutess and exchanged business
cards. He said he was a lender, but he actually
wasn’t a practicing lender. He was just trying to

get my information.

JANET BRINCK

The Dwellus Group

We worked at the same bar and went to Virginia
Tech together. He was a bit of a player back
then, so we didn’t get together until 2017.

LAURA SCHWARTZ
McEnearney Associates
Match.com.

16 - February 2023

VERONICA SEVA-GONZALEZ

Compass

I was a swimmer. I came from Spain; my best
friend was a swimmer too, and we used to swim
for a professional team. She came here to the
U.S. on a scholarship and called me a year later
and asked if I wanted to come to the U.S. I, of
course, said yes, and on my first day here, I met

my husband. Here we are 20 years later!

ERIC WILMOT

HuberWilmot Moving & Storage

Eighth grade — middle school cafeteria. I was
the “new kid,” on my first day at a new school.

A group of girls, which included my future wife,
thought I was cute and rushed over to the empty
table where I had sat down alone. As they all
rushed to grab the seat closest to me, she (my
wife) was hip-checked by her friend, who was
fighting for the same chair, resulting in a major
face plant. I stood up, ran over to her and helped

her up. We've been in love ever since.

@
o

SANEVA ZAYAS

Keller Williams Realty Centre

Hopefully, by February, I have one. Open to
meet! Ha!

SUE SMITH

Compass

My husband, Charlie Rossi, associate broker,
The Sue Smith Team, COMPASS Real Estate,
was a real estate client. I worked with Charlie
during numerous real estate transactions during
a seven-year period. Charlie had desired a
career in real estate since his youth, and after a
few months of dating, he obtained his real estate
license and eventually retired from his full-time
career. Charlie has been a full-time REALTOR®
with The Sue Smith Team for over 16 years and
continues to enjoy his clients and guiding them
through their real estate home sales, purchases

and rentals.

DILYARA DAMINOVA

Samson Properties

He was my loan officer when I was purchasing
my very first property. It was a great gain. I got

my loan approved and found my soulmate.

LYSSA SEWARD

TTR Sotheby’s International Realty

I met my husband of 38 years during my sopho-
more year of college at a party. We bonded over
playing the game, Simon.

KELLY KATALINAS

Fairway Independent Mortgage Corp.

‘We met at a party through a previous boyfriend.
That relationship didn’t last, but we reconnected at
another party years later, started dating, and nine
months later, we were engaged. That was 32-plus

years ago ... so I am glad I went to that party!

GREG WELLS
Keller Williams Realty
At a housewarming party for a home that I sold

to one of her friends. A classic real estate tale.

BEN HEISLER

Pearson Smith Realty

We were both real estate agents at the same
company and became friends. Then, several
months later, she brought a buyer to my listing,
and after the contract was ratified, we went out
for celebratory drinks and after that, began dat-

ing. We were engaged 10 months later.

ARTURO FERREIRA

Best Side Story Media

‘We met at a gym in Miami. She did a double take
when she held the door for me to enter behind her.
I'was confident. I had the smoothest line ready to
talk to her, then proceeded to watch my brain and
mouth go through a traumatic divorce right as I
started speaking. She still makes fun of me for it.

DESIREE REJEILI

Samson Properties

Unfortunately, I got divorced seven years ago, so
I do not have a significant other. Focusing on my

career, my kids and grandbabies.

CHRIS SHEAD

Movement Mortgage

‘We met in college at the University of Maryland
when we were 19. Celebrating 20 years of mar-
riage in 2023!

MONICA MURPHY

Preferred Staging LLC

I met my husband at a party in Arlington. He knew
one roommate, and I knew the other. Our eyes met
across the room when I walked in the door, and

we’ve been together ever since ... 32 years!

MEG CZAPIEWSKI

Keller Williams Realty

We were in Air Force ROTC together. The fun-
nier part is that my best friend thought he was
quite the catch and that he’d be a great fit for
me. I wanted nothing to do with the guy! There’s
lots more to the story, but as you can see, my
instincts were not on point in my teen years...
We will have been married 40 years this August!

NOVA Real Producers - 17



JEFF NOWAK

Cobalt Settlements LLC

I own a title and settlement company, and my
wife was being relocated to NOVA by her com-
pany in the crazy real estate market of 2005.
On my busiest day of the year, she rolled into
my office at 9:30 for a 9 a.m. closing along with
her grumpy, retired Army colonel father, who
accompanied her for entertainment purposes.

I failed to notice how attractive she was as I
was worried about my schedule AND trying to
reassure The Colonel (it’s how I address him
even to this day) that I wasn’t trying to take
advantage of his daughter by advising her to buy
title insurance. I'm forever grateful to her agent,
a perennial NOVA Real Producer, Wes Stearns,
for circling back with me and setting us up on

a “blind” date. The Colonel’s response when
Tina told him she was going on a date with her
settlement attorney: “You're going out with that
stiff ?” She describes it as her most productive
day ever ... she got a house and a husband on the

same day!

We PAY FOR and MANAGE dll

pre-sale renovations fo a home...

and we don't get paid UNTIL CLOSING!

BEFORE

SETH HURLBERT

Hurlbert Home Inspection, LLC

I met my wife while both of us were working in
a restaurant during college, and we have been

married for 44 years now.

JAY CAPUTO

Compass

I met my wife at a bar. I was on my way home
from work (I was still in the restaurant busi-
ness), and I knew one of her friends. Our mutual
friend went outside to smoke a cigarette and
asked me to keep my now wife company. That
was 10 years ago! What a great decision!

Not only can we help sellers gain an average increase of over $45,000;
we can ALSO provide pay-at-service discounts for any clients who don’t

*: need to pay-at-close or who are renovating to stay!

Call or Text

— ] ! =

TONIHILL TEAM

MORTGAG g hpvis oRs

Is your client ready to LOVE a new home?
MW/M&% and let's get them pre-approved!

Toni Hill
Loan Officer | NMLS ID: 1657634

(703) 996-9705
toni@tonihillteam.com

tonihillteam.com

703-215-2144

info@maxhouseprice.com | MaxHousePrice.com

MOVEMENTMORTGAGE

3701 Pender Dr, Ste 115, Fairfax, VA 22030. DC-ML01657634, FL-L081768, MD-1657634, PA-90420, VA-MLO-35938VA | Movement Mortgage LLC. All rights reserved.
NMLS 1D #39179 (www.nmlsconsumeraccess.org). Interest rates and products are subject to change without notice and may or may not be available at the time
cauacnauswa — 0f [0an commitment or lock-in. Borrowers must qualify at closing for all benefits. For more licensing information please visit movement.com/legal

OFPORTUNITY

MaxHouséPrice

We NET you MORE!

Follow us on ﬂ for more transformations!

18 - February 2023



We'll be your long-term
pariner in property
management so
you can...

Enjoy life
Grow Your Business
Plan Your Next Adventure™

* Vacancy Marketing ® Tenant Screening * Rent Collection

1@Circle"

Property Management

703.349.0144

circlepm.com

. F"‘r-:q;:--erl},r Maintenance ® Financial Reporting ® Eviction Protection

T i'

4& Give me a call today, and let’s

start a great partnership!

Patrick Page

C CYBERBACKER

SAY GOODBYE TO HUGE
OVERHEADS &
RECRUITING NIGHTMARES

/// U//

g FIND YOUR PERFECT BUSINESS
PARTNER WITH CYBERBACKER!
Schedule a FREE business evaluation call TODAY to start changing the game of your business.

AMINA BASIC
S« (571)410-0661 53

va@cyberbackercom & cyberbackercom [ @cyberbackervirginia

20 - February 2023

"I decided to start my own company after having been in the business for over 30 years," says Gregg Day,
Owner of Certified Master Movers.

"I wanted to bring the uniqueness of learning the business from the bottom up."

Day started in the business as a laborer and driver, then worked his way to estimator and manager.
Certified Master Movers is the “Old School” type of company he says customers want—and that he

would want to hire.
"I know what a laborer or helper needs to be successful. They need to love their jobs
but also have the skills to give customers an amazing experience. It's the same with
drivers, estimators and office staff. Having done every facet of the business
myself | know how to train my people to succeed."

LOCAL, LONG DISTANCE AND INTERNATIONAL MOVING EXPERTS (

LET'S MOVE! CALL TODAY: 703.704.5127
certifiedmastermovers.com

A TOP VOTE
GETTER

WINNER




as the thought leader in your farm homeowners know to visit these

area. Not just one video, but several. places to watch your video content

Wade Vander
Molen is the
director of sales/

Create a catalog of content so when about the farm.
your target homeowners look you up,

there you are. In-Person Seminars .
marketing for

Stewart Title in the
Northern Virginia/
Washington, D.C., area and has
been in the title industry since
2005. Wade helps real estate
professionals with all facets of
their marketing and teaches

You have done everything correctly
Offline Marketing Content

Now that we have our farm location, great online content, and sending out

in determining your farm, creating

know the absorption rates, and have targeted outbound marketing mes-
created compelling online content, it’s  sages to the homeowners in your farm.
time to send out our offline marketing  Now, it is time to get face-to-face,

messages. When spending money on sharing helpful information, such as

direct mail, use smart programs like market-update seminars, home-selling : .
a new, sustainable business

TIPS TO
DOMINATE

e REATL ESTATE
FARM IN 2023

www.corefact.com. These programs seminars, coat/food drives, and more. .
i . . model to help them grow their
provide a “key code” for each home Setting up these in-person events two ) "
businesses. You can visit Wade

and drive the homeowner to alanding  to three times a year, along with the :
at www.DCTitleGuy.com.

page to get a CMA. The benefit for the  other marketing methods, helps with
Realtor is, it sends them an email that  your branding and credibility.
the homeowner put in the key code to

receive the CMA. Implementing this strategy when

beginning or improving your real
When sending out direct mail, be estate farm will help to set you up for
sure to put a YouTube logo or your success in the long run. Good luck!

social media channels and let the

A Local Luxury Custom and Spec Home Builder
Believes in Professionalism andllﬁtegrlty_[

P> words by wade

By Wade Vander Molen

Looking to start a real estate farm in 2023? that turn over in that area over a given period of

Farming is a great way to generate listings in your time. The next step is to find out who in your farm
subdivision, school district, or specific geographic are owner-occupied homes versus absentee, and
area. The issue is, many REALTORS® are not people who have owned for 20-plus years (down-
successful with farming, and that’s for a variety of sizers) versus have just purchased in the last 18
reasons. Farming can be a long game in generating months. You can agree, there are different market-

business, but it doesn’t have to be if you set yourself
up for success from the start. The first stage of
farming is not sending out a round of postcards to
your geographical area of homes, introducing your-
self as the neighborhood expert. Here are the stages

to dominating your farm in 2023.

Absorption Rates and Data

The first step to farming is establishing the loca-
tion. Is it where you live? A building in Arlington?
A desirable school district? Wherever your farm
is located, it’s important to look at the absorption

rates, otherwise known as the percentage of homes

22 - February 2023

ing messages for each group.

Creating the Online Content First

Before you send out the newsletter or postcard,
you need to be where people put their eyes, which
is online. If a homeowner gets your direct mail
piece, they will surely look you up online before
reaching out. Why? Because they can. Have not
only information on your website about your farm
(information, current market stats, videos, and
more), create video content and post it on your new
2023 YouTube channel that has your face, voice,

personality, and educational content showing you

(703) 865-5440 | GreenValleyCB.com

3905 Railroad Ave., Suite 200N, Fairfax, VA 22030 K
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YOUR GLIENTS WILL LOV

@\v

SILWERADO .-
PRINTING
A Full-Service Print Marketing Company

af Guler T-Piece
Knife Set

THE PERFECT HOUSEWARMING GIFTS

Wusthof Glnslc Ikm T-Piece
Block Set

GIVE TIM A CALL TODAY TO
DISCUSS YOUR CLOSING GIFTS.

INTRODUCING

WUSTHOF

Wusthof Gourmet 4-Piece
Steak Set

If you can imagine it, we can print your brand on it.
SilveradoPrinting.com

YOUR
PEACE
OF MIND
ISMY ©
PRIORITY

Home Warranty

Anne Lang

Territory Manager
(703) 932-5754
alang@arwhome.com

REALTORS,

- Thorough Inspection Reports
- Photos & Videos (if applicable)

- Enroll in Errors & Omissions/
General Liability Insurance

Industry Leading Coverage
' From the Kitchen to the Curb™

TIM MCCARTHY PRESIDENT
703.407.0268 // Tim@SilveradoPrinting.com

PROMOTIONAL PRODUCTS * EVERY DOOR DIRECT MAIL (EDDM)
CLOTHING & APPAREL ¢ SIGNAGE * & MORE!

Why Choose Us? &

- LESS THAN 24-Hour Turnaround |=

HAVE JUNK? WE CAN HELP!

IT'6 AS EASY AS POINT AND PICK HP

Just point to the junk and let uniformed 123JUNK drivers pick it up. We load, haul and dispose of your
junk responsibly using the eco-friendly 1-2-3 Disposal Process everyones talking about.

e @

1-DONATE 2 - RECYCLE 3 - DISPOSE
NO-BRAINER PRICING

123JUNK charges a flat fee based on volume. Fuel, labor, disposal fees, donation deliveries—it's all in
there, and you'll know the price before we begin. We'll even provide receipts for tax-deductible donations!

HOME FIELD ADVANTAGE
INSPECTION SERVICES

&/

Et

External Water/
Sewer Coverage

@ O aay

(N
C NA
Use Ours or Choose REALTOR®
Your Contractor

Call Center
in USA Concierge Service

Call or visit 1-877-ARW-AGNT * arwhome.com/realestate

©2022 ARW Home 901 Yamato Road, Ste 100E, Boca Raton, FL, 33431.
From the Kitchen to the Curb” is a trademark of ARW Home
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Licensed Home Inspector
(703) 755-5611
HomeFieldA1@gmail.com
HFAdvantage.net

VA LIC. #3380001255 - MD LIC. #33653

- 9 n Schet.lule d‘t;

& Inspection today! .

2 23 WL T23JUNK.COM o7
"ﬂ# ANDREW STALLINGS ‘ JBrandt@123JUNK.com

A
"JINK REMOUAL MADE

Proudly Serving DC, MD &VA

Peoisd Pariner of
P o

o

SIMPLE "

o Hemanty’ Kevin Wheeler

Phone: 301-798-6055
kwheeler@123junk.com



IR
legal hotline

By Colleen Sweeney, Esq.

One of the most important aspects
of a real estate sale is accurately
identifying the parties to the trans-
action. A listing agent should have

a clear understanding of who owns
the property. Most of the time, it is
easy to determine by cross-checking
the seller’s name with the county tax
administration website where the
property is located. These records
are readily available online in the
D.C. metro area and provide a reliable
source of information. The first step
to a smooth settlement is to ensure
that the contract identifies and is

signed by the property owner.

What happens when the land records
do not match the individual that
claims to “own” the home? Be pre-

pared to gently address this situation

26 - February 2023

with your potential client. In many
cases where the person on record

is different from the individual that
you are meeting with, the death of
an owner may be involved. Knowing
ahead of time that you may be walk-
ing into this situation allows you to
properly moderate the conversation

and know which questions to ask.

When an owner of a property has
passed away, three common sce-
narios arise. The first involves the
death of an owner, where the deed
provided for survivorship rights.

In this situation, a death certificate
will be required to confirm that the
surviving tenant owns the property.
Preparing the surviving tenant that
this document will be required allows

them time to locate the required

paperwork. After a death certificate
is provided, the process is similar to
other settlements and the surviving

tenant signs the closing documents.

If the ownership of the property does
not include survivorship rights or a
transfer-on-death deed, the property
will be subject to probate. Probate

is the process of administering and
distributing a person’s assets that
pass through the decedent’s estate.
The requirements of the probate
process are determined by whether
the individual died with or without a
will. Therefore, a skilled agent will
want to ask the question of whether
the deceased owner had a will. The
Virginia State Bar Association

has prepared a “Guide to the

Administration of Decedents’ Estates

in Virginia.” This is an excellent
resource for individuals navigat-
ing the probate process. Directing
clients to this document helps you
stand out from other listing agents
and ensures that you are not provid-
ing legal advice.

Probate is a complicated process

that is best managed by an attorney,
but a real estate agent should have a
working knowledge of the law. If the

owner of a property died with a will,

they have died “testate.” Typically,
the process will require that both
the executor of the will and the
devisees sign the settlement docu-
ments. If the owner dies without a
will, they died “intestate.” In that
case, an administrator of the will is
required to file a list of heirs, and
each will be required to execute the

settlement documents.

IS YOUR CLIENT
OVERWHELMED
WITH STUFF?

If they are ready to declutter
to sell or downsize to a new
home, they need to call

e —
pa !

TS HAUL

*

It's Haul Good!

GOOD

It is also important to under-

stand that the timing of the sale

of a deceased property owner is
relevant. In the event that the sale
occurs within one year of the death
of one of the owners, the seller will
have to determine if they want to: 1)
escrow the entire proceeds for a year
after the date of death has passed, or
2) post a corporate surety bond, or 3)
pay an extra-hazardous risk premium.
Advising your client about these
requirements allows them to make

informed financial decisions.

A skilled real estate agent will under-
stand the nuances of this process and
know which questions to ask. This
approach will gain the confidence of
potential clients and ensure smooth
transactions. At MBH, we are here to

partner with you as you grow your

business.

"Protecting your reputation is what
we do." -Sam Richardson, Co-Founder

Call the well-known and

exceptional move-out
cleaning team today!

Colleen Sweeney is
currently the manag-
ing attorney at MBH
Settlement Group in
the Fair Oaks office. Col-
leen has 20-plus years of legal
experience ranging from drafting
complex contracts to litigation to
conducting real estate closings.
Colleen has represented clients
from cases at the trial court through
the Supreme Court of the United
States and the Commonwealth of
Virginia. She is an active member of
the legal community and a lifelong
resident of Northern Virginia.

(703) 646-9194 | ItsHaulGood.com | Serving Fairfax and Northern VA
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Sealable Real Estale Solutions | Email infoascalableres.com | WEER scalableres.com | Alicia Brown. CEO

erwork

NOVA

REAL PRODUCERS.

PRESENTS

Q
-

Sty Jinspiired,.

| étiedr;'ﬁ"ﬁ
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¢oord|natlon
¢+ team.

Making agents' lives easier | transaction & listing coordination

CONTACT US FOR MORE INFORMATION AND PRICING! 571.445.4737

Preferred Staging

Elevate 7 Real Estatc PR N - 13 Monthsof intial
ll] t] Cnew ‘ C(].]_ . o . .. ;r::z':f:er'a Coverage
WE OFFER PRE-LISTING Y Pl * o oeerestictonson
(_: O_N 3 I{LTAT 10 N?S _ P j I _ Dependable service

from qualified
technicians

| o Includes Up to S5K

kL HVAC Protection ‘J

We've Got
Yuu Covered

Home Warranty of America

Sharon Schwab
Account Executive

—— 224.283.0714
SCHEDULE AN APPOINTMENT! | | sharon.schwab@

PREFERREDSTAGING.COM HWAhomewarranty.com
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MATT LEIVA
Keller Williams Realty

“Networking with more successful
business people has opened my eyes
to what can be.”

Favorite Quotes: “Success is simple,
not easy.” And “What you focus on
expands.”

PEDRO PAUCAR
eXp Realty

“I love helping people accomplish
their goals, and I love being a part of
someone’s life story. I enjoy first-
time buyers and million-dollar clients
equally, and I love seeing my clients’
journeys and how they got to where
they are. It’s incredibly fulfilling,

especially getting to help people transition into new life stages.”

well beyond athletics.”

SARAH BROWN

Compass

“What I'm learning intellectually,
emotionally, and physically — it’s all
areflection. It’s all very connected. If
somebody asked me the best deci-
sion I made for my business in the
last year, it’s prioritizing my fitness.
Building trust and confidence in the

body is connected to building trust and confidence in abilities

A word from our Preferred Partner:

BRETT LIEBERMAN
My Pest Pro

“We have people freaking out over
issues from ants and mosquitoes to
roaches, bed bugs and termites. I
cherish bringing that peace of mind so
that they can feel safe in their homes

and enjoy their homes and yards.”
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partner spotlight
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By Jess Wellar
Photos by Ryan Corvello
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MY PEST PROS

From Print to Pests

Almost everyone these days has some sort of back- “Helping people — providing peace of mind, health

ground experience prior to landing their current and safety — is what My Pest Pros strives to do. I
career, especially in the real estate industry. But how  think this interest dates to my days as a journalist. The
does one go from being a war correspondent and sea-  bottom line is that I like to help people,” explains Brett

soned journalist to inspecting houses for critters? Lieberman, CEO and co-founder of My Pest Pros.

30 - February 2023

Now entering its tenth year, My Pest
Pros is thriving and busier than ever in
a post-pandemic world where every-

one is spending more time at home.

“We are not the largest nor the
smallest pest control company in the
region. But I do feel we provide some
of the best service in the industry.
We have a great team that is really
committed to doing a great job,” Brett

notes with a touch of pride.

“With offices in Fairfax, Woodbridge,
and Crofton, Maryland, we now
provide residential and commercial
pest control in Northern Virginia,
Maryland, and Washington, D.C.
This includes treatment for general
pests such as ants, spiders, crickets,
and stinging pests, as well as mos-
quitoes, termites, wood-destroying
insect/termite inspections, roaches,

and more.”

Prior to starting My Pest Pros with
his wife, Debra, in 2013, Brett
worked as a journalist for almost two
decades, spending most of his writing
career with Newhouse Newspapers
and working as a Washington, D.C.,
correspondent for the Harrisburg

Patriot-News.

“I covered national politics and gov-
ernment. [ was an embedded reporter
in Iraq, traveled around the country, as
well as reported from locations includ-
ing Cuba, Japan and China. After being
laid off in 2008, I worked in public
relations for a couple years, but did not
enjoy it. During that time, I earned a
master’s degree in government and an
MBA from John Hopkins University.

“Then, one day, I got an email about
a mosquito franchise... It started out
as a joke, but it was lucrative, and I

was able to eventually buy out my

partner,” Brett notes. “And I decided
that franchise wasn’t a good fit,

but I continued to branch out. My
Pest Pros, which is not a franchise,
allowed for more control and the abil-
ity to help more people since there’s
more flexibility to take care of our
clients by finding alternate solutions

with creative service plans.”

Brett is quick to credit his wife
Debra’s assistance, noting she has
really taken a more active role in the
business the past few years and is a
huge help in the office. Prior to that,
she studied occupational therapy and
worked as an ergonomic consultant.
But when COVID hit and everything
shut down, she became more involved
as My Pest Pros was called upon to

disinfect many offices.

Brett said he likes to think of My Pest

Pros as the Costco of pest control
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companies, noting, “One thing I
really admire about Costco is that
they have good products, overall,
and take care of their customers and
employees. We try to do the same
thing at My Pest Pros. We want to
do whatever it takes to do the job
correctly. We don’t cut corners and
we provide good value and service.
We’re in the customer service indus-
try and I like to treat our clients

the way I would want to be treated
or have my family treated. I want

us to treat you and your home with
the same respect and care that you

deserve and I expect at home.”

Perhaps most impressive is the fact
that in an age when it’s hard to find
quality help, Brett and his wife refuse
to hire just anybody to work for My
Pest Pros.

“We have 15 current employees and
we’d love to expand, but we won’t just
take anyone,” Debra says. “We are
among the 3 percent of pest con-

trol companies that are QualityPro
certified, which means we do these
background and drug checks and are
independently audited to make sure
we are doing the right thing. Again,

I don’t want somebody in your home

who I would not want in my home.”
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As Brett looks to the future, he wants
to continue to expand his business
without compromising on quality. He
encourages agents to look at his pest
control business as part of their team,
as inspections are an important part

of most smooth closings.

“Problems are inevitable, and we
will work with you to address them
as easily as possible. Also, I strongly
encourage agents to work with a pest
control company to do your WDI/
termite inspections and not rely on a
home inspector. I know it is a lot eas-
ier to have one person do an inspec-
tion, but they do not have the same
training and experience. They also
cannot provide the same warranty to
back up their work the way we do. We
have performed termite treatments
for issues that were missed by a
home inspector. The home inspector
couldn’t warranty it because they are

not licensed for pest control.”

At the end of the day, Brett said
he just loves helping people find
precious peace of mind so they can

enjoy their homes.

“We have people freaking out over
issues from ants and mosquitoes to

roaches, bed bugs and termites.

il

11

I cherish bringing that peace of mind so

that they can feel safe in their homes

and enjoy their homes and yards.”

Visit www.MyPestPros.com today to
learn more about the services they
can provide for you to enjoy your
home pest-free.

pestpres

WEe'll get rid of what’s bugging you! ®

FAMILY LIFE

A self-proclaimed workaholic, Brett says he likes keeping busy.
“I'm not the type of person who likes to sit on the beach. Even in
places like Aruba, | was around the pool because it had wifi! But |
do like photography, reading on my iPad and cooking.”

Brett and Debra have two children; their son, Zach, is a fourth-
year student at the University of Virginia, and their daughter,
Julia, is a junior at W.T. Woodson High School in Fairfax, where
the family lives. “We definitely like traveling, whether it’'s a quick
getaway or a bigger adventure. We’re often at a sports event,
from the Nats and Caps to high school lacrosse,” Brett explains.
“And Zach is a comp sci major and actually developed an app

for My Pest Pros, which is pretty cool. We also have a mini

labradoodle, Harper, who can usually be found in the office.”
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You and Your Client's
Will LOYE Rn Homelech

Realtors...Why Us?
] Detailed, fully illustrated reports

summarized for your transactions
addendum & yet informative for
ﬁrst-time home buyers.

V] Well conducted and detailed

home inspections.

[YI CLOSE MORE TRANSACTIONS!

M. __ Tony Fernandez
v Founder and
_._ Lead Home Inspector

Fluent in English & Spanish

Homejliech

301-221-0357 | Schedule-me@RnHomeTech.com | www.rnhometech.com
Serving MD, VA and DC Metro area | 21214 Delevan Way | Germantown, MD 20876

Preparing for A Move?
Make Life Easier...

Call Judy On The Spot for Turn-Key Moving and Organizing

Services!
i Home & Office Moving Support Includes:
1% 3 « Decluttering

» Packing/Unpacking

» Move-out/Move-in Cleaning
« Organizing

« Staging/Set-up

» Stocking Food and Supplies

@ ' CONTACT US TODAY!

www.judyonthespot.com or 866.370.3402

JUDY ON THE SPOT
WHO'E YOUR JUDYY
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CUroIio

Let us do the work for you.

/)
4
-4

FIX FIRST, POWERED TURNKEY
PAY LATER BY TECH

CONCIERGE

From repairs and refreshes A modem home improvement  Your dedicated Curbio team
to whole-home renovations, experience that gets you from takes care of every detail from
homeowners pay nothing proposal to listing 60% faster, proposal to punch-list, saving
until their home sells. and with peace-of-mind. you hours and hassles.

Learn more with our free on-demand
overview webinar!

curbio.com | 844-944-2629
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By Zachary Cohen
Photos by Ryan Corvello
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MIND, BODY, SPIRIT

Sarah Brown migrated from the
Philippines to the U.S. when she was
just 8 years old. Upon landing in the
States, she was faced with a new real-
ity. Her English wasn’t very good, and
the American culture felt unfamiliar.
These early years would go on to

shape Sarah’s outlook on the world.

“I remember accidentally speak-
ing Tagalog, my first language, the
Philippines’ national language. I had a

thick accent as a kid,” Sarah reflects.

Sarah’s experience also had a positive
impact on her. She became a pioneer
of sorts, becoming unafraid of risk

and adversity.

“Navigating a new culture, a new
country, and making new friends,
largely by myself — I think that built
resilience and courage,” Sarah contin-
ues. “This motto I learned to live by:
‘We’re going to figure it out.” Because

that’s how I survived.”

THE ROAD TO REAL ESTATE
Sarah’s positive outlook followed her
into adulthood. After growing up in
Springfield, Virginia, she attended
George Washington University and
then moved to D.C.

After college, Sarah taught English
in Beirut for two years, then worked
in executive recruiting. After giving
birth to her first child, she stayed

home with her children for five years.

“Being a stay-at-home mom, I'd
organize playdates and mommy
meetups. I was very involved

in volunteering at the school.
Eventually, I realized that I found
myself in so many conversations
about home and looking for a place to

live, schools, and growing families.”

When a friend and REALTOR® needed adminis-
trative and marketing support, Sarah dipped her
toes into the business. After two years in this
role, she got licensed, beginning her career as a
Realtor in 2016.

BUILDING A COMMUNITY

Sarah thought real estate would be a nice side hus-
tle, but her business grew naturally. Her network
and community continued referring her out, and

her sales numbers rose steadily.

“The power of relationships and community is
huge. When you are seen as a giver in the commu-
nity, somebody who can be trusted in the commu-
nity, by the time you set up shop, people are going
to trust you. I was that neighbor who would bring
food to neighbors when they had babies. I volun-
teered at school. That mattered,” Sarah explains.
“Since I started real estate in 2016, every single

home has been to someone from my network.”

Sarah’s approach has been a huge success. She’s
developed a niche working with suburban buyers
and sellers, and in 2022, she closed an impres-
sive 37 homes for just under $30 million. In
November, she opened her boutique brokerage,

Bidwell Properties, the next step in the evolution

of her business.
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‘Make Sure You Love
Your Video Marketing!

Changeover Media can help.

We provide coaching and consulting
services to help you define your
goals, create a strategy, and execute
it flawlessly. Our focus is on helping
you achieve your objectives and grow
your business. We'll help you create

videos that engage your audience - ’

and deliver results.

EIRTG

FAMILY

Sarah Brown’s two children,
Naomi and Benjamin, are
now 11 and 8.

“I was looking to really provide an elevated level of service that I
could curate more, so going the boutique brokerage route was the
very natural answer,” Sarah says. “If I can serve a hundred fam-
ilies and still know the names and interests of my clients, that’s

the hope. The hope is, we’re building a community.”

DEVELOPING MIND, BODY, AND SPIRIT
One of Sarah’s greatest strengths has always been her mental out-
look. From the time she arrived in the U.S. at 8 years old, she’s been

strengthening her muscles of resilience and perseverance.

In 2022, she put a renewed focus on the spiritual and physical
aspects of her health. She believes that’s what’s going to take her
to the next level.

“I started deadlifting. I'm going to get swole in 2023,” Sarah
says with a hearty laugh. And then, in a more serious tone, “My
physical health has become so important to me. In some ways,

it’s a spiritual practice. I can only take my business as far as my

38 - February 2023

literal body will allow me to go. So I have tried to
prioritize my health to grow with my business. It’s

all connected.”

Lifting weights is building muscle in Sarah’s body.
In her business, she’s strengthening her muscles
too. As she gets aligned on all levels, she’s prepared
to live from her fullest self. She believes that will

help her succeed as a broker and agency owner.

“What I’'m learning, intellectually, emotionally, and
physically — it’s all a reflection. It’s all very con-
nected. If somebody asked me the best decision I
made for my business in the last year, it’s prioritiz-
ing my fitness. Building trust and confidence in the
body is connected to building trust and confidence
in abilities well beyond athletics. And that has given
me the trust and confidence I have to launch my

own brokerage.”

JJ
Owner & CEO
(703) 728-1230

jj@changeovermedia.com

o
.n

Brittani Carter
Creative Director

(202) 854-0104

brittanimchangeovermedia.com

CHANGEOVER

D60

wwWwW.CHANGEOVERMEDIA.com




TOWN & COUNTRY MOVERS, INC.

Experienced, Reliable, Trusted | The DMV's top mover for over 40 years s A v E ' | *

- i - 1 y n . ) .-,:- '-_ﬁ_-. "_..-: . ’
: kA - Al '\\_..I"" = :'. F-
703-560-8600 | 800-683-6683

Call today for a free estimate! BN G Tt /AN

Up to 2 hours of free legal consult for claims, potential claims or disputes
specific to the property address listed on the settlement statement, for
matters such as:

WE'RE ON

Hurlbert Home Inspection, LLC Property condition .‘j’ disclosure

A MISSION CONFIDENCE « INFORMATION « EDUCATION ii?ir;t:;:?ﬁ:me conveyance
TO MAKE ' ' : d pi < : Rent back agreements
CARING FOR Sas ARGt — Buyer / seller breach of contract
A HOME . o Vi 1 1 el Misrepresentation by seller
COMPLETEL‘- : : ' = Legal copsultation is provided by independent, nan-affifiated counsel,
AL specifically by The Lowrence Low Group, PLLC or fohn E. Reid, PLLC,

CAREFREE

d p dicomp )
report. We encourage clients to be present'during the'inspection’so our team can
best answer questions and provide feedback. p: 202-362-1500 e: info@federaltitle.com

Seth Hurlbert FEDERAL CHEVY CHASE « U STREET / LOGAN CIRCLE

Owner & Inspector : i
‘hitie o Recrom Corapacly ARLINGTON / BALLSTON » ROCKVILLE - POTOMAC

Pre-Purchase Home Inspections | Pre-Drywall Home Inspections
Final Walk-Through Home Inspections
Pre-Listing Home Inspections | Radon Testing www.federaltitle.com/rea qu al

Schedule online today, or give us a call for more information!
www.hhinsp.com e (703) 830-2229
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PAUCAR

HEART OF A GIVER,
MIND OF AN ENTREPRENEUR

Since 2018, real estate agent Pedro Paucar ~ Before commencing his real estate

has worked diligently towards develop- journey, Pedro quickly learned that
ing his business. Many of his own goals the traditional path of going to college
and values contribute to why he took the and getting a degree to then work a
career path he did, making real estate a 9-to-5 wasn’t for him.
perfect career for his lifestyle.

“I began working in hospitality at
Pedro is a solo agent in Northern Virginia a Marriott Hotel and realized my
and continues to build his team and love of helping people,” Pedro says.
clientele, working hand-in-hand with his “Shortly after, I got an internship at
brokerage, eXp Realty. “I work anywhere CARFAX and decided I wanted some-

my client needs me to work,” he says. thing less corporate.”

The internship at CARFAX helped
Pedro discover what he really wanted,
and in 2018, he received his real

estate license.

“I worked for a team as an inside
sales agent, got licensed in 2018, and
stayed with the team until 2020,” he
explains. “I decided to branch off on

my own in May 2020.”

Pedro’s ultimate inspiration to get
into real estate was his calling to
help others ... and his brother-in-law,
Ryane Johnson, a top producer in the

same market.

“After my brother-in-law got into real
estate, I saw how successful he was
and how he was able to spend more
time with the family, so he inspired
me to try my luck in this business.
Plus, it’s service-oriented, which is

something I enjoy,” Pedro says.

Rewind: Beginnings

As an immigrant and DACA recipient,
Pedro quickly learned the chal-
lenges of being an immigrant child.
Although he had a great home life, he
was determined to dream big and to
accomplish those dreams. If his push
into real estate was able to do that,

Pedro was fully invested.

“I was born in Peru, came to the States
with my family in 2001, and when I was
finally able to work, I was fully invested
in building a business,” Pedro explains.
“Things got real when my high school
sweetheart, now wife, got pregnant. I
wanted to support her in the best way I
could and provide her with everything

she deserved and more.”

Despite his humble beginnings, Pedro
has been incredibly successful in

his career, closing over $35 million
in transactions, total. And, at the
time of this writing in late November
2022, his projected sales volume for
the year was just shy of $10 million.
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Pedro Paucar with wife Victoria and son Matias

He hopes to reach a yearly vol-
ume of $50 million in the next
three to five years. Pedro’s
success can be attributed to
his dedication, leadership, and

business mindset.

“I have always had a mind

that works in an entrepre-
neurial way,” Pedro says.
“Right after high school, I sold
Cutco knives, and I quickly
learned that I prefer perfor-
mance-driven work that allows

me to be my own boss.”

Today, Pedro utilizes his net-
work and social media to aug-
ment the services he provides.
Savvy with social media, he is
able to scour several plat-
forms to find any hidden deals
on homes to fit his clients’
needs. Pedro is willing to go

the extra mile for a client,
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even if it requires more effort

on his end.

“I am high-tech but very
involved. I even like to auto-
mate a lot of processes to find
hidden deals through certain
networks,” Pedro explains.
“For example, one of my cli-
ents was looking for a specific
home in Falls Church, so 1
looked through LinkedIn and
other social media platforms
to find exactly what the client
was looking for all through
social media within 24 hours.

They were amazed.”

An important part of Pedro’s
business model is to treat
multimillion-dollar clients and

first-time homebuyers equally.

“I love helping people accom-

plish their goals, and I love

being a part of some-
one’s life story,” Pedro
says. “I enjoy first-time
buyers and million-dol-
lar clients equally, and
Ilove seeing my clients’
journey and how they
got to where they are.
It’s incredibly fulfilling,
especially getting to
help people transition

into new life stages.”

Within the next few
years, Pedro hopes that
he will successfully
build a team and close
as many transactions
as possible. As the
head and owner of

his business, he stays
determined and knows
that one day, all of his
hard work will pay

off. The many ups and

downs of his journey
have made Pedro a
determined family and
businessman who is
willing to go the extra
mile for those he cares
about, which includes
his clientele, and able
to share sound advice

with other agents.

“My advice to anyone
trying to get into the
real estate business is
to keep pushing and be
consistent. Eventually,
things are going to start
flourishing,” Pedro
says. “For a flower to
grow, you don’t just
need sunshine ... you
need dirt too. Just don’t
give up, and focus on
helping as many people

as possible.”

R EASTERN

TITLE & SETTLEMENT

Let Eastern Title bring a umque convenience & peace of

"+ mind to your buying & selhng process today!

240-403-1285 | EASTERNTITLE.COM
11113 Manklin Meadows Lane | Berlin, MD 21811

11113 Manklin Meadows Lane
Berlin, MD 21811

3926 12th St NE
Washington, DC 20017

112 E. Broad St.
Falls Church, VA 22046

6100 Executive Blvd. 3 Research Place
Suite 410 Suite 201
Rockville, MD 20852 Rockville, MD 20850



- TECHNICAL AND
TOWN & COUNTRY
STAGING PROFESSIONAL EXPERTISE
— Stage Store Move— YOU NEED...

Responsiveness ¢ Personal

“Transform each space into an unforgettable experience” Attention You Deserve.

Realtor Loyalty Program | Experienced Team of Designers | 60 Days for 30 Days | Pay at Closing OUTSOURCED
ACCOUNTING

TAX PLANNING
AND PREPARATION

Visit us online at: wd e MR N T e B
townandcountrymovers.com/staging RO g it o e I R S

or call: 1 (800) 683-6683 REPRESENTATION

When you need

When you need warlbrotessionel 8
reliable experts who will
to up.grade the I} treatypoutfairly.
f_loc?rlng for your W | That's why you
listings, look no should call

ProElectric for your
fu I:thel' than FREE estimate! A TOP VOTE =) 9099 :
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LRUTITR

LUXURY VINYL - HARDWOOD - CARPET

DAWN MCGRUDER, CPA
(703) 273-7381

MCGRUDERCPAS.COM
10306 EATON PL, SUITE 210

10% OFF* w/ code NOVA10

*Offer valid for a limited time. Exclusions may apply.

VIR

C]PntaCt'\Us For Must mention code during scheduling.
a FREE Quote!

PriceCo Floor: Y contact@proelectricva.com

pRo E ectric ProElectricVA.com

Experienced,
Licensed Electricians

(703) 225-8222

FAIRFAX, VA 22030
© @MCGRUDERGROUPCPAS THE MCGRUDER GROUP
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In 2005, Matt Leiva relocated to Northern Virginia
with high hopes of building a successful real estate
career. Before moving, he lived in Burlington,
Vermont, where he sold luxury cars and coached

soccer.

“In Vermont, I was selling high-end cars — BMWs,
Porsches. I sold a couple of cars over a two-week
period to REALTORS®, and both of them sat at my
desk and said I'd be a great Realtor. That sparked

my interest,” Matt reflects.
False Start
Matt began his real estate career with high hopes,

but he wasn’t able to turn his inspiration into suc-

cess. He was young, inexperienced, and lacked the

work ethic to drive his business forward.
When the recession began to unravel the
real estate market, he allowed his license
to expire, returning to the soccer field.

“With the market shift and not really
understanding real estate as a business,
not a hobby, I failed out of it in a year.

Soccer took over,” Matt explains.

Matt coached soccer for a few years, and
in 2010, he applied his entrepreneurial
drive to the soccer world. For the next
seven-plus years, he operated two busi-
nesses focused on youth athletics and
after-school programs. One company ran
soccer programs in preschools and ele-
mentary schools. Another brought kids
from their schools to a facility where

they played sports and did homework.

A

'
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I always thought if | could
get in front of someone who
wanted to sell or buy, | was
going to be the best option.

Matt and Jennette Leiva with daughters Sophie and Isabel

Second Time’s a Charm

Matt never truly left his real estate dreams
behind. His athletics businesses were success-
ful, but he didn’t work in a super profitable
industry. With his young family growing, he
sensed an opportunity to revisit his passion for

real estate.

“I felt like I should have been good at real estate
and was disappointed I failed. So I almost had
a bone to pick. I was running a small business,
not making much money, and had a family. So
I got curious. If I could do a few deals, it could

make a big difference for us.”

Matt initially restarted his real estate career
part-time. But this time around, his business
picked up quickly. Just a few months later, he

went full-time.

“I realized I really liked real estate. I liked

the energy of it, the competitiveness,” Matt
explains. “With my background — I played
college soccer and was a high-level coach — I'm
competitive. I always thought if I could get in
front of someone who wanted to sell or buy,

I was going to be the best option. And it kept

snowballing.”
The Next Step

In 2020, Matt took the next step in the evo-
lution of his business, founding his own real
estate team. His group now includes six agents,
including Matt, who still produces heavily, and
four support staff members. In 2021, the team
closed $82 million; in 2022, they closed over
$90 million. Matt has also been named Keller
Williams’ Luxury Ambassador for Northern
Virginia, giving him greater exposure to the

luxury market.
“It’s going really well,” he smiles.

The success has changed Matt too. He’s become

more confident, more willing to take risks, and



Top producer Matt Leiva is a
Realtor with Keller Williams
Chantilly Ventures.

more optimistic. Those traits
have allowed him to expand
his horizons; for example,
he’s in the process of buying

TruPlace

a small apartment building.

“I foel as though I can play Premium Property Visuals
on a bigger playing field,” he
iy Tiocworking with more Our Service Is Our Foundation

successful business people
has opened my eyes to what

can be.”

INCLUDED WITH EVERY ORDER
« Scheduling Within 1-3 Business Days of Your Order
« Complimentary Blue Sky Guarantee
« Free Neighborhood Photos
« Bright MLS Media Sync Partner
« Complimentary Branded and MLS-Compliant Single Property Websites
- Live Representatives to Help Support You
 Marketing Analytics

Continued Growth

When he’s not selling real
estate, Matt can be found
hanging out with his wife,
Jennette, and daughters,
Isabel (6) and Sophie (3).
The family lives in Clifton
and enjoys going out to eat,
traveling, and spending time

with extended family.

Matt understands that the
real estate market is shift-
ing, but that hasn’t put a

damper on his high hopes.
Professionally, he plans to
continue growing the team
and pushing forward. He

believes they can weather

the storm and come out
ahead when the dust settles.

Personally, Matt is excited to
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focus on the simple things in
life, like spending more time
and sharing more experi-

ences with his family.

“What you focus on

expands,” he closes.

FUN FACT

Matt was born in Madrid,
Spain. Although he moved
to the U.S. at 2 years old,
he is fluent in Spanish.

New to TruPlace?
Apply promo code RealProducerWelcome at checkout

TruPlace.com

Scan For

More Info LearnMore@TruPlace.com « (301) 972-3201




We LOVE providing buyers and

sellers stress-free moves

Y
Y

Quality You Can Trust!

Local | Long Distance | International
Moving & Storage Services

For more information about preferred pricing
and special programs for your clients,
call Sherry Skinner at

703.226.3282

© INTERSTATE

MOVING | RELOCATION | LOGISTICS

D.C. Metro area locations in Landover,

et . Sales@invan.com | Movelnterstate.com
Springfield and Sterling @ |

INSPECT | CONSULT | EDUCATE

Proudly Servicing D.C., MD, VA, & WYV Since 1995

(N
Biller&
Associates’ =
— g W

5.0 Google Rating

Pre-Purchase
Pre-Drywall 4
Final Walk-Through
Radon Testing
Thermal Imaging
Mold Investigation

i & y

P — Y,

. . -
Sauvage Design Build LLE ™=
Call Robert today to

discuss your projects!
(229) 392-1446
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Scott Biller
Founder | ASHI Certified Inspector

571-528-6817 - billerandassociates.com
scott@billerandassociates.com

L

‘: OLD REPUBLIC HOME PROTECTION

- *
g

CHIMNEY SERVICE

Be a super star
to your clients!

Dhne Satisfied C(iw’cA‘t A'_“w,\

"Bottom line up front- I'd recommend them to anyone!
I called to have an inspection and possibly a cleaning
for my chimney. They measured and checked the
entire system and gave me pointers on what they
4 could do and what | should do for myself. No
"\ updates, no add-ons, just real informa-

Offer home warranty coverage from
Old Republic Home Protection.

tion and some professional honesty
with relevant pricing." ~John B.

\ 1SS
\

« NEW! Appliance Limit Upgrade option -
doubles the coverage limit per covered appliance

= Mo age limit on covered systems and appliances

* Call centers located in the US
Voted BEST CHIMNEY Contractor by Arlington Virginia Magazine
Recommended Chimney Contractor by Northern Virginia Magazine Contact me for

Voted Best Pick by Best Pick Publication information today! . Molly F‘“‘_rﬂ"

Semior Account Exesulve

- Y BO0-282.7131 BExd. 1428
wiTr and condibon. ply

See oamend stale plan e complele MallyF fomg com

Crvetage s axchaion delsis my.orhp. com/maoliyflony

11301 Industrial Rd. | Manassas, VA 20109
iEm 703-379-5006 | winstonsservices.com [ £

Virginia License #2705113496A - Maryland License #102224 - District of Columbia License #70106886

matters

design | print | mail

Web-to-Print Platform MyMarketingMatters.com List Manager

Easy and fast online ordering for all We've launched our new website to
your marketing materials through our assist our clients in reaching their
web-to-print platform. business goals.

Our new list manager lets you create
targeted lists for a neighborhood, or
even from a single address.

v Choose from one of our customizable v Find our full product and service v Create, maintain & edit lists right in

templates offerings online our system

v Upload your own designs
v’ Print, ship, and mail on-demand

v Easily accessible pricing information v Improved data = Better deliverability

v FAQ's, info, and support v No charge access, FREE!

POWERING PRINT + PRODUCTIVITY SINCE 1982

Get started on your next project today!

NOVA Real Producers - 55



TOP 250 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Dec. 31, 2022

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTALS RANK NAME OFFICE SELLING SELLING $ BUY- BUYING $ SALES TOTALS
# # # ING #

Disclaimer: Information based on MLS closed data as of Jan 9, 2023, for residential sales from Jan. 1, 2022, to Dec. 31, 2022, in Virginia, Maryland
and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls
Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included.

MLS is not responsible for submitting this data. Some teams may report each agent individually.
T
R j L
__| ®
Stewart Title is dedicated to putting your clients first and providing service that exceeds their every expectation!

E ‘Tetus] _el;b‘s@yw‘fslr dealifor you!) |

stewart title offices To Serve You in Virginia, Maryland, and D.C.
Real partners. Real possibilities.™ FAIRFAX - WASHINGTON, D.C. - FREDERICK - CROFTON

Wade Vander Molen

10505 Judicial Drive Ste 300, Fairfax, VA 22030
480-203-6452 - www.DCTitleGuy.com - wvander@stewart.com
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-TOP 250 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Dec. 31, 2022

RANK NAME OFFICE SELL- SELLING $ BUYING BUYING $ SALES

ING # #

Disclaimer: Information based on MLS closed data as of Jan 9, 2023, for residential sales from Jan. 1, 2022, to Dec. 31, 2022, in Virginia, Maryland
and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls
Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included.
MLS is not responsible for submitting this data. Some teams may report each agent individually.
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For a level of care and service
designed with over 30 years of
experience, contact Marc Wiltshire
or Jennifer McCarthy.

| -
-

Kensington Vanguard is an independent title company closing transactions
nationwide with local expertise and presence throughout the DC Metro area.

MARC WILTSHIRE
Executive Vice President m.,u' resident
DC Metro Region DC Metro Regio
703.637.9165 (O) | 703.789.7654 (C) 703.794.2101 (0) | 703.801.5280 (C)
mwiltshire@kvnational.com jmccarthy@kvnational.com

3441 Commission Court, Suite 104, 7051 Heathcote Village Way, Sulte 20
Woodbridge, VA 22192 Gainesville, VA 20155

KENSINGTON| VANGUARD

N A T ONAL L AND S ERYV C E S

The ability to close wherever you are to help you get where you want to be.
kv-dcmetro.com



TOP 250 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Dec. 31, 2022

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTALS RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTALS
# #

# #

Disclaimer: Information based on MLS closed data as of Jan 9, 2023, for residential sales from Jan. 1, 2022, to Dec. 31, 2022, in Virginia, Maryland
and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls
Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included.
MLS is not responsible for submitting this data. Some teams may report each agent individually.

BRANDON FRYE P )
e sl ~ WHY CHOOSE US? o

brandon.fryedrate.com

\. 100% VA FINANCING ©

OPTIONS UP TO $2 MILLION
Q] LONG TERM LOCK FOR NEW ot

CONSTRUCTION

\ VARIETY OF JUMBO PRiremorteoas
PROGRAMS -
\ LOCK A RATE BEFORE E
Y FINDING A HOME Brandon Frye
: Contact me with any of 0
guaranteed Rate : g your questions. & Bfrgemortgage
- -
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TOP 250 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Dec. 31, 2022

OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTALS
# #

RANK NAME

RANK

NAME

OFFICE

SELLING SELLING $
#

BUYING BUYING S$ SALES TOTALS
#

Disclaimer: Information based on MLS closed data as of Jan 9, 2023, for residential sales from Jan. 1, 2022, to Dec. 31, 2022, in Virginia, Maryland
and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls
Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included.
MLS is not responsible for submitting this data. Some teams may report each agent individually.

s LOOKING TO FALL IN LOVE
WITH HOME FINANCING?

‘.n; ' THE BELL TEAM CAN MAKE THAT HAPPEN!
l

The Gl [eviz

AT YOUR SERVICE WITH -

ATLANTIC COAST
MORTGAGE

)

MELISSABELL —

Senior Vice President, Sales Manager
NMLS ID # 450558

M: 817-807-1616
MBell@acmllc.com | TheMelissaBellTeam.com

LO NMLS ID 450558 | Altantic Coast Mortgage, LLC is an Equal Housing Lender, Company NMLS ID 643114
(www.nml: rg) This infc ion should not be idered an offer to lend. This communication is provided to

more about its mortgage products and your eligibility for such products. This is not a commitment to lend. o)

you for informational purposes only and should not be relied upon by you. Contact Atlantic Coast Mortgage directly to learn @
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nomebridge

Experienced, Quality and Trusted
Home Loan Financing
Most mortgage lenders sell rate and speed.
And while we have those too, we pride
ourselves on delivering something that
means a whole lot more...Quality.

It's a difference your clients will thank you for.

Cody Kessler
Branch Manager, Mortgage Loan Originator
(301) 928-7932 | ckessler@homebridge.com
homebridge.com/cody-kessler
NMLS #182716

Pikesville Branch, NMLS #1396565
25 Hooks Lane, Suite 216, Pikesville, Maryland 21208
Homebridge Financial Services, Inc.

194 Wood Avenue South, Ninth Floor, Iselin, N) 08830, NMLS ID #6521
©2022 Homebridge Financial Services, Inc.
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TOP 250 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Dec. 31, 2022

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTALS RANK NAME OFFICE SELL- SELLING $ BUYING BUYING $ SALES TOTALS
# # ING # #

Disclaimer: Information based on MLS closed data as of Jan 9, 2023, for residential sales from Jan. 1, 2022, to Dec. 31, 2022, in Virginia, Maryland
and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls
Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included.
MLS is not responsible for submitting this data. Some teams may report each agent individually.
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TOP 250 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Dec. 31, 2022

SELLING SELLING $ BUYING BUYING $ SALES TOTALS
# #

RANK NAME OFFICE

Disclaimer: Information based on MLS closed data as of Jan 9, 2023, for residential sales from Jan. 1, 2022, to Dec. 31, 2022, in Virginia, Maryland
and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls
Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included.
MLS is not responsible for submitting this data. Some teams may report each agent individually.

Do you want to with
a different kind of mortgage company?

MOVEMENT MORTGAGE IS

BEGIN YOUR RELATIONSHIP WITH CHRIS TODAY AND
SEE WHY MOVEMENT IS MORE THAN MORTGAGES.

CHRIS SHEAD Loan Officer, Movement Mortgage, NMLS # 1276733

(703) 498-8235 . Chris.Shead@movement.com * ChrisShead.com
3701 Pender Drive Ste. 115, Farifax, VA 22030
DC-MLOT276733, MD-28606, VA-MLO-22764VA | Movement Mortgage, LLC supports Equal Housing Opportunity. NMLS ID# 39179 (www.nmisconsumeraccess.org) | 8

MLB39179, MD # 19094, VA # MC-5T12. Interest rates and products are subject to change without notice and may or may not be available at the time of
benefits. "Movement Mortgage" is a registered trademark of the Movement Mortgage, LLC, a Delaware limited liability compa

MOVEMENT

MORTGAGE
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SHIPPINGSOLU

W O R L D W I

COUNTONUSTO

MOVE

ANYTHING, ANYWHERE, ANYTIME ’

4

Local M Interstate
| Staging

Warehouse Storage | Box

ABOUT US!

We are a worldwide moving compeany that provides secure and
reliable services to families. companies, and embassies in the
District of Columbia, Maryland, & Virginia area since 1982

When you entrust your life's belongings or your organization's
reputation to us, our duty is to meet you with transparency and
accountability at every step, because you deserve nothing but
the best.

(T} 301-926-3600 fo
{(C) 240-447-1279 wide.com

OUR SERVICES

PROFESSIONAL
DRIVERS & PACKERS

All aur drivers and packers are licensed, exparienced, and

trained to give the utmost guality service

ﬁ CLIMATE CONTROLLED
STORAGE UNITS

In our fully acd ware ith FREE 30-Days

storage located right in Gaithersburg!

FREE QUOTES
& SURVEYS

Which can be done elther virtually or ih-person.
Whichever vou preter]

hippingSolutic




What Makes Avanti Your

Go-To Inspection Company? WE'VE GOT Ylﬁ

INSPECTIONS

COVERED‘#6%

Save your clients ~ oAIre
by getting SAU ES

them covered! S
Enroll them in the new
Cinch Preferred Plan

and they'll save $501*

lain the Cinch for R
|I e Facebook (

You can also follow us ot m - [ = ]

¢ pdditionol informaticn, pleoss contact yoor local oc

Annie Murphy
Senlor Account Exscutive

.
P (571) I76-573% in h E
E: amurphy@cinchhs.com c c HM

- o
=

Experience the Avanti Difference. Contact Us Today! cinchrealestate.com | (800) 247-3580

571-748-9591 - www.Avantilnspections.com
@ Servicing Virginia, Maryland and DC Areas

2 [»]BROS

VIDEO PRODUCTION.,
REAL ESTATE MEDIA.

JOHN SCHWARTZ
PARTNERSHIP DIRECTOR

LET'S CONNECT!

schwartz@hdbros.com
(202) 215-9962
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SHOOT WITH OUR

PN sociAl MEDIA
& _

L3

BECOME A
HDBROS PARTNER

SAVE MONEY.
SECURE MORE BENEFITS.

Free Quotes! §

WHEN IT COMES TO THE
EXTERIORS’
TRUST THE EXPERTS!

e

703-230-ROOF (7663) - www.DryHome.com

45921 Maries Rd, Suite 100 « Sterling, VA 20166 ﬁ @DryHome
Fairfax County, Loudoun County), Arlington County and Prince William County.

aﬂll tw

&’CDNSULTING@ERVICES

SERVING REALTORS AND THEIR CLIENTS BY
ADDING VALUE TO THEIR HOMES SINCE 2008

’e
7 ©

INNOVATIVE REALTY SOLUTIONS LLC
INNOVATIVE REALTY CONTRACTING

VA LICENSE: 2705135404
SCHEDULE A CONSULTATION TODAY!

(571) 283-4919

InnovativeRealtyGontracting.com

Licensed ¢ Insured « Experienced  Full-Service General Contractor

Full Service Moving & Stnrage

& Award Winning Service

® Local & Long Distance

@ Residential & Commercial
® Secure Storage Facilities
® Packing Service & Supplies

Call Terry Williams

(703) 657-1407

Terry@MyGuysMoving.com

NOVA Real Producers - 69



LOCAL. LONG DISTANCE. RESIDENTIAL. COMMERCIAL.

WHY CHOOSE HUBERWILMOT?
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e Over 40 Years of combined moving and storage experience

e Fully licensed, insured & bonded

e Family Owned and Operated out of a local 21,000 square climate and
temperature-controlled warehouse

e Clean, safe and modern moving trucks, equipment and protective materials

e All Drivers, Packers & Movers are experienced, ATA Certified, and

- background checked
® ‘ L « FREE onsite and virtual estimates

e FREE boxes and packing supplies

Lururious Events

SCHEDULE TODAY AND LET'S MAKE YOUR (703) 488-7117 | HWMOVING.COM ﬂ

EVENT THE TALK OF THE TOWN
[
HuberWilmot

Moving & Storage

(301) 613-1676
GoldEventGroup.com




VELLUM

— 1 ADVANTAGE

NOW IT"S FASTER AND EASIER FOR
YOUR CLIENTS TO BUY A HOME

Spring Market Starts With
Vellum Advantage

e Low Downpayment Options

e Transparent Process

e Streamlined Experience

e Fast to Close

Contact me today to learn more!

Mathan Burch, CMB

Senior Vice President

Direct &- Téxt: (703) 350-4000

nathan@vellummortgage.com
NathanBurch.com

MORTGAGE

\i VELLUM




