
Photo by Tffany Matson
F E B R U A R Y  2 0 2 3

K A N S A S  C I T Y 

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

TOP
200 

STANDINGS

T O P  P R O D U C E R : 

RISING STAR: Mikey Fletcher

PARTNER SPOTLIGHT: Agency Insurance

FEATURED AGENT: Hannah Murrell

PARTNER SPOTLIGHT: Fairway Independent Mortgage

AMY BIEBER



2 • February 2023 Kansas City Real Producers • 3@realproducers realproducersmag.com

MAKING THE
HOME BUYING
PROCESS SIMPLE
FOR YOUR CLIENT

“Ryan not only has consistently 
low rates and fees, his team is 

amazing at educating the entire 
process. Having him as our main 
lender makes our lives so much 
smoother and lots of gratitude 
after the deal is closed! Thanks, 
Ryan for 15 years of exceptional 

partnership!”
- SHANAN STEERE

RYAN PLATTNER
Sr Loan Officer/Sales Manager

NMLS #6921  |  913-208-2168
ryanp@fairwaymc.com

RYANPLATTNER.COM

TANNER GARVER
Loan Officer

NMLS #1871245  |  913.961.9943
tanner.garver@fairwaymc.com

TANNERGARVER.COM

SCOTT SOMERVILLE
Branch Production Manager
NMLS# 269657  |  913-406-3993

scott@scottsomerville.com
SCOTTSOMERVILLE.COM

IF IT
GOES ON
A CEILING 
OR WALL,
GIVE US
A CALL! 
SPECIALIZING IN
 Wall-Mounting Your TV

 Pictures & Mirrors

 Security Systems

 Garage Racks & 
     Storage Systems

 Chandeliers

 And So Much More

Call 866-SET-HANG
to Register

COME HANG WITH US!

We are an Entire Home Hanging
Installation Company

sethang.com

ATTENTION REALTORS®

PARTNER 
WITH US TODAY
TO SAVE YOUR CLIENTS10%OFF

SERVICES
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Contributing Writer
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C I T Y
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Andrea Hoffman 
Ad Strategist 
817-526-0999

Katie Hale  
Hale House Photography
halehousephotography@

gmail.com
913-653-4483

Ashley Streight 
Director of Operations 

Ashlin Marketing 
316-253-7900

Reece Hale
Founder

reece.hale@real 
producersmag.com

816-588-0019

Philip McDowell  
Videographer 
Philm Creative 

913-553-1560

Steven Black
Photographer 

Next Door Photos KC 
816-820-5663

Jennifer Johnson  
Photographer

The Perfect Spot For 
You LLC

913-201-2229

Tiffany Matson  
Photographer

www.TiffanyMatson.com
816-797-6722

Cory Finley  
Photographer

Seven Images, KC 
913-933-3349

Manuela Nivia 
Contributing Writer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the Kansas City Real Producers magazine are not endorsed or recommended by The N2 
Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at kcoffice@realproducersmag.com. 
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Kevin Strahm 
MORTGAGE HOME LOAN ADVISOR | NMLS ID: 398539
(913) 523-6251 | 6201 College Blvd. | Suite 100
Overland Park, KS 66211

Contact me for your clients'
home financing needs!
Contact me for your clients'
home financing needs!

Do You LOVE
Your Current

Lender?

Do You LOVE
Your Current

Lender?

TITLE COMPANY

Continental Title

(913) 291-9805

ctitle.com

Security 1st Title

(913) 345-9200

www.Security1st.com

WHOLE HOME INSTALLATION

Ready Set Hang

(816) 868-1281

sethang.com

Fairway Independent  

Mortgage Corporation

Tanner Garver

(913) 961-9942

Tannergarver.com 

First Bank

Kevin Strahm

(913) 523-6251

first.bank/About/Locations/

Kevin-Strahm

Guaranteed Rate

Drew White

(719) 648-4098

applywithdrewwhite.com

Guardian Mortgage

Luke Landau

(913) 289-6018

LukeLandau@gmc-inc.com

Guild Mortgage

Jim Griffiths

(913) 944-4204

GuildMortgage.com/JimGriffiths

PrimeLending

Todd Branson

(816) 425-3330

www.ToddBranson.com

Rian Barraza Mortgage

Rian Barraza

(913) 201-6261

MyNeighborhoodHomeLoans.com

MORTGAGES/HOME EQUITY

Truehold

Jessica Swindler

(913) 269-0702

Truehold.com 

Gold Star Home Warranty

Jayme Dickey

(816) 642-6800

www.GoldStarHW.com

Home Warranty Inc.

Mark Emerick

(816) 223-4018

HomeWarrantyInc.com

HWA Home Warranty

(512) 534-8593

www.HWAHomeWarranty.com

Old Republic Home Protection

Janell Enderson

(800) 282-7131 x1291

myorhp.com/JanellEnderson

MARKETING AGENCY

Philm Creative

(913) 553-1560

philmcreative.com

MORTGAGE

Cross Country Mortgage -  

The Zin Mortgage Group

(913) 320-5702

zinteam.com

Fairway Independent  

Mortgage Corporation

Ryan Plattner

(913) 208-2168

RyanPlattner.com 

Fairway Independent  

Mortgage Corporation

Scott Somerville

(913) 406-3993

Scottsomerville.com

BUILDER/CUSTOM HOMES

Spiess Custom Homes

(913) 207-2877

CLEANING

Envirodry Cleaning  

and Restoration

(816) 654-5067

envirodry.org

FINANCIAL COACHING

Brett Reid Group

(913) 530-2951

www.BrettReidWealth.com

FLOORING

S&D Flooring

(816) 738-6400

HOME INSPECTION

ACM Home Inspection

Christian Amend

(913) 353-6869

acmhomeinspection.com

HOME WARRANTY

A.B. May Home Warranty

Courtney James

(816) 217-6498

hw.abmay.com

Cinch Home Services

Kent Labinski

(816) 665-6580

CinchRealEstate.com

This section has been created to give you easier access when searching for a trusted real 

estate affiliate. Take a minute to familiarize yourself with the businesses sponsoring your mag-

azine. These local businesses are proud to partner with you and make this magazine possible. 

Please support these businesses and thank them for supporting the REALTOR® community!

MOVING COMPANY

NL Wilson Moving and Storage

(913) 236-7052

NLWilsonMoving.com

PHOTOGRAPHY

The Perfect Spot For You

(913) 201-2229

Theperfectspotforyou.com

REMODELING & PAINTING

All Pro Remodeling + Painting

(913) 291-8406

All-proserviceskc.com

RESTORATION

Envirodry Cleaning  

and Restoration

(816) 654-5067

envirodry.org

ROOFING

Mighty Dog Roofing-Kansas City

(913) 533-7473

mightydogroofing.com/

sw-kansas-city

True Grit Roofing Company

Sergio Flores

(913) 313-9594

truegritkc.com
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publisher’s note

February is always one of my favorite issues for one simple 
reason. It’s a fresh start. 

February is the month we reset the distribution list to be sent 
to the top 500 agents (based on volume sold) from 2022. That 
means there are agents receiving this magazine for the first 
time ever. If that’s you, congratulations! Kudos to you if this 
is your second year receiving the magazine! I hope to see you 
at future events. And if you’re a REALTOR® that has been 
with us since the beginning (June 2017), my hat’s off to you. 
It’s been an honor to highlight your stories and strengthen the 
relationship of the top agents across Kansas City. 

As you know, we work from nominations and referrals. This 
has worked well for us, as we trust those we have worked with 
in the past, and we love building the KCRP community. There 
are four types of nominations we are looking for this year: 

Cover Story: We are a merit-based organization. To receive 
the magazine is a badge of honor based on production. The 
cover story is even more so. However, we still work on nomina-
tions based on the impact that person is having on their commu-
nity. Who is a rock star that needs to have their story told? 

Celebrating Leaders: This could be a manager, bro-
ker-owner, or even a leader without a title. Who is a mentor 
or someone that has played a big role in your success? We 
want to share their stories. 

On the Rise: We continue to promote the “up and comers.” 
Many times, these features are REALTORS® who don’t even 
receive the magazine yet, because they are still getting estab-
lished. Remember that the magazine only goes to the top 500 
REALTORS® based on production. A rising star is someone 
who has been in the business for five years or less and is 
showing early signs of success. 

Partners: We currently are sitting at 47 partners of the mag-
azine. We love our partners, and we want to expand that list to 
be a one-stop shop for our top producers. Whom do you know 
that caters well to agents and wants to work with the best of the 
best? Send them our way so that we can continue to produce this 
magazine free of charge to the top 500. 

Miscellaneous Content
We are primarily focused on telling agents’ stories. However, we 
do have fun content outside of the stories. Send us your ideas of 
good columns or one-off stories, such as amazing new restau-
rants or businesses in town, your adorable fur-babies, fun places 
around town you love to visit. The sky is the limit for these types 
of stories, so send us what you have and we can’t wait to see it.

Lastly, we will be back to holding regular events throughout the 
year and couldn’t be more excited to do so. We want each of you 
to feel loved and appreciated, so make a point to be in attendance 
as they arise.

This company was created to love on real estate agents. We 
realize that the agent is at the center of all residential real estate, 
and a single deal feeds a lot of mouths. Because of our focus 
on the agent, Real Producers has grown to over 100 locations 
nationwide. We could not have experienced this growth without 
a readership that was engaged and partners that were building 
relationships. So again, if this is your first time, welcome to the 
club! You earned it. 

Enjoy receiving your copy of Kansas City Real Producers and 
keep crushing it so you never miss another issue!

With Gratitude,
Reece Hale
816.588.0019

KC’s New Top 
500 REALTORS®

Partner with one or multiple Real Producers magazines to reach this coveted
Top Producer audience. Visit realproducersmag.com/locations.
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Your business can reach those agents too.

RP reaches the top 300-500 real 
estate agents in 100+ major markets 

across the country (like this one).
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Our partnership means a lot.
All of us at Cinch are grateful for the 
opportunity to provide your clients with 
the peace of mind and coverage they 
need during the real estate process.

Contact your local account executive to learn 
more about our plans or scan the QR code to 
download their brochure:

©2022 Cinch Home Services, Inc. All rights reserved. Cinch is a registered mark of Cinch Home Services, Inc.

YOUR HOME
WARRANTY
EXPERTS

Kent Labinski
(816) 665-6580
klabinski@cinchhs.com

cinchrealestate.com   |   (800) 247-3680

REPAIR. REPLACE. RELAX. We Have You and Your Client Covered

We offer free quality roof inspections with
quick turnarounds to help you close faster!

913.313.9594 • TrueGritKC.com

JOHNSON COUNTY'S PREMIER
LOCAL ROOFING COMPANY

Scan to
Connect

Today
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Home Hanging Installation

COME HANG
WITH US!

IF IT GOES ON A CEILING
OR WALL, GIVE US A CALL!

866-SET-HANG • sethang.com

Financial Advisors

While Investing In Your Future

Investment Advisor Representative
(913) 709-2057  |  values�rst.com

Connie
Pearson

Staying True To Christian Values

Foundation Repair

Headshot Photography

Call or Text | 913.284.9439 | sevenimageskc.com |

Scan to Easily Update Your
Executive Headshots Today!

brownbutton.com • 913-815-0505

Luxury Estate Sale Services
Leave the work to us. We’ll organize, stage, price, 

advertise, and host your in-home estate sale.

TRUSTED TRADES 

are valuable vendors who 

know how to serve the needs 

of REALTORS®. You may 

not require their services 

for every transaction, but 

when the need arises, you’re 

grateful for them. This group 

of vendors is critical to your 

business. Most importantly, 

these Trusted Trades will get 

the job done and make you 

look awesome to your clients!

TRUSTED 
you ask. we deliver.
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HT ROOFING
& CONSTRUCTION INC

ROOFING
GUTTERING

SIDING
WINDOWS

htroofs.com
913-828-7663Contact Us!

Roofing

Window/Door Replacements
State of the Art Energy Efficiency

Better Products. Better Information. Better Service.

JAY PETERSON
(816) 607-1141

APEXENERGYGROUP.COMENERGY
SOLUTIONS®

Remodeling
Your Home Town Remodeling & Painting Experts!

(913) 291-8406
all-proserviceskc.com

Roofing

www.tileroofkc.com 913-284-2991

Property Management

Your Choice for
Kansas City Property Management

Scan to Find Out 
the Benefits of 

Using Advantage 
Homes LLC

rentkchomes.com
(913) 894-5133

• Will Help Realtors Calculate ROI
• Can Provide Rental Comparables 
   to Evaluate Current Market Rent

(816) 465-1252 • brownbearkc.com • info@brownbearkc.ocm

Real Estate Services

913.313.9594
TrueGritKC.com

Roofing

JOHNSON COUNTY'S PREMIER
LOCAL ROOFING COMPANY

Scan to Connect Today!
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Mikey

T A K I N G  T H E  P L U N G E

“I knew that real estate was a 
natural progression,” Mikey 
shared. “I get to use each of the 
skills I learned every day. The 
biggest hurdle was just taking 
the leap from a 9-to-5 salary 
job and a secure paycheck to 
starting my own business with 
so many unknowns. [But] there 
have been some amazing people 
along my journey that have 
given me great support.” 
 
In the fast-paced world of real 
estate, Mikey has reveled in 
the opportunity to forge his 
own path in every aspect of 
his business—from vendor 
relationships to marketing and 
social media. It’s his clients, 
however, that are the soul of his 
mission. With each transaction, 
Mikey is dedicated to educating 
and empowering his clients 
to make wise decisions in an 

In the midst of a pandemic-induced furlough, Mikey Fletcher took a leap of faith into a new 
professional adventure. A jack of all trades, Mikey began his career as a social worker at Rosedale 
Development Association, where he found joy in working to create better neighborhoods for the 

community. He then pivoted to opportunities in construction, hospitality, and sales — experiences 
that laid the groundwork for a successful career in real estate.

ever-changing market. From his 
first day in the industry, Mikey 
has utilized this mindset to 
establish a people-over-profits 
model for his business. 
 
“The clients have by far been the 
most rewarding part of my busi-
ness,” Mikey described. “Each of 
the 23 families I was able to assist 
last year has a special story and 
what that house meant to them. 
To be a small part of that story 
makes my heart so happy. I love 
that I have skills and knowledge 
that can ease stress in a stress-
ful situation. Purchasing a home 
should be a joyous experience. I 
do everything I can to make it as 
fun and positive as possible.”
 
For Mikey, success centers 
on achieving an ideal balance 
between family and business. 
While he considers that a pros-
perous real estate career would 

Fletcher

rising star
By Manuela Nivia

Photos by Next Door Photos

The clients 
have by far 

been the most 
rewarding 
part of my 
business.
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“For our family, I see real estate being a corner-
stone to not only build wealth but also comes with 
some pretty amazing values,” Mikey explained. “As 
my girls grow up, I am excited to share with them 
how being a servant of our clients, being humble 
and empathetic and caring can make an impact on 
others’ lives.”
 

Known for his affable personality and ease of 
talking with strangers, Mikey has found his 
interpersonal skills are a crucial component to 
ensuring the growth of his professional network. 
By establishing genuine relationships with clients 
and partners alike, Mikey seeks to form lasting 
connections. It’s this type of authentic engagement 
that he has made a cornerstone of his business.
 

“I feel that new agents need to learn to build their 
pillars and grow those channels for where they 
find new clients,” Mikey advised. “You can’t rely 
on online leads forever. You must learn how to go 
old-school and talk to everyone — don’t be a secret 
agent. More and more, I am focused on how import-
ant follow-up is. I keep a consistent drip campaign, 
calls, and texts going. When they are ready, they 
will know who to reach out to.”

be the “cherry on top” to a life well lived, it’s being 
a good father and husband, above all, that he hopes 
to be remembered for. Mikey and his wife, Dr. 
Phaedra Dowell, are proud parents to 10-year-old 
Audrey and 7-year-old Naomi. When Mikey isn’t 
trotting across the globe — he and Phaedra have 
traveled to 16 countries and counting — he enjoys 
volunteering with his daughters’ Girl Scout troops, 
dabbling in remodeling, and scuba diving.
 

You can’t rely on 
online leads forever. 

You must learn how to 
go old-school and talk 

to everyone —  
don’t be a secret agent. 
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Steven Zin, CMPS
Regional Vice President  |  NMLS #157859
6900 College Boulevard Suite 200
Overland Park, KS 66211 
O: 913-294-7771 
zinteam@zmgnow.com

zmgnow.com 
Branch NMLS1710357
Company NMLS3029

Available 7 Days a Week
from 9AM to 9PM

Scan to Watch the Latest
Zin's Mortgage Minute

"I have been working with Steven Zin and The Zin Mortgage Group for the last 6 years. 
During that time I have been blessed to have a career that has evolved from being a single 

agent to now having an amazing team of wonderful agents at BG & Associates/Keller 
Williams Key Partners. I could never envision working with another lending partner. The 

Zin Mortgage Group is a truly amazing group and I am so very glad that we have 
established a solid working partnership over the years. Steve has built an impressive cast 
of trusted teammates and we can really feel that everyone one of them cares as much as 

he does when we are working together. This really shines with their dedication to 
communication. We have never had a hard time reaching someone at some of the craziest 
times of day. As we all know, our clients need us to be available at all hours of the day. So 

having a lending team that adapts the same philosophy and is there for us is priceless. 
One of the best things I can say about Steve himself is that his integrity is o� the charts. I 
have been welcomingly surprised at some of the things I have seen him do throughout the 
years. Knowing that you can trust a business partner to do the right thing at that level is 
very rare in the world. I know that I can trust my clients with the Zin Mortgage Group."

— Amy Bieber, BG & Associates at Keller Williams Key Partners

- REAL PRODUCERS EXCLUSIVE -
We will waive the appraisal fee when

you work with us

Do You Have
Buyers on
the Fence?
Let's Start a Conversation
With Those Buyers to Get Them
Back in the Market
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partner spotlight

FAIRWAY

Fostering Strategic 
Partnerships

By Manuela Nivia

Photos by A Perfect Spot for You LLC

“When we had the market crash in ‘08, things really 
started to change,” Ryan recalled. “Everything got 
a little tougher, but I wouldn’t give up. It’s about 
being persistent, not just waiting for the phone to 
ring — you have to go out and make it ring, so I 
focused on building real estate relationships from 
the beginning of my career.”
 
Because Ryan understands that real estate agents 
are vital stakeholders in the lending process, he has 
sought out innovative ways to maximize and nur-
ture his relationships with local agents. By support-
ing their client events, promoting open house tours 
for their listings, and providing relevant educa-
tional classes, Ryan strives to be a valued resource. 
As a loyal lending partner, he has made leveraging 
opportunities for agents’ professional growth a 
critical component of his business.
 
“REALTORS® have been a top focus of my busi-
ness since I entered the industry in 1999,” Ryan 
explained. “I realized early on that they are key to 
referrals for buyers. We work as partners to pro-
vide a smooth, amazing experience for the buyers, 
so they refer both of us to their friends and family 
while also using us again for future purchases.”
 

For Ryan Plattner, customer 

service is a way of life. 

Born and raised in Kansas 

City, Ryan has dedicated 

his career to serving local 

families and helping them 

achieve their homeownership 

goals. Shortly after 

graduating from Kansas State 

University with a degree in 

business administration, 

Ryan launched Affinity 

Mortgage and Insurance, 

which he successfully 

expanded into a multimillion-

dollar company. Through his 

professionalism and business 

acumen, Ryan quickly made 

a name for himself across 

the mortgage industry. A 

decade later, in 2009, he 

sold his company and later 

joined Fairway Independent 

Mortgage Corporation as a 

senior loan officer.

A loan officer and branch sales manager at Fairway 
IMC, Ryan is cognizant that it takes a village of 
teammates to be successful. A dedicated leader, he 
guides his team by exemplifying and fostering core 
values that determine how they serve their cus-
tomers, colleagues, and the local community. Most 
of all, Ryan promotes humility first, fosters growth 
and knowledge, and ensures consistency and hon-
est communication. More than just providing a rate, 
Ryan and his team strive to ensure their clients feel 
confident in their futures.
 
“When you’re a loan officer, you are kind of the 
quarterback of your team,” Ryan described. “You 
have to run your own mini-company. Because we’re 
dealing with clients going through a huge transac-
tion in their life, I look for team members who are 
trustworthy, who respond quickly, and who are 
consistent. Our speed to respond is a core value 
here at Fairway IMC. Our team is available 24/7, so 
we really hustle and grind for our clients.”
 
Throughout his decades in the industry, Ryan has 
tackled various industry challenges—from low 
levels of housing inventory to inflation pressure and 
economic disruptions. Despite these complexities, 
he has maneuvered life’s curveballs with tenacity. 

I N D E P E N D E N T 
M O R T G A G E
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Through every ebb and flow, his passion has 
remained steadfast in ensuring his clients achieve 
homeownership with the speed and service they 
deserve. For fellow loan officers, Ryan advises tack-
ling challenges through quick problem-solving and 
critical thinking. Above all, however, it’s seeing his 
clients’ joy at the end of a transaction that serves as 
the driving force behind his success.
 
“The business is very tough and cutthroat,” Ryan 
candidly shared. “You will lose deals to competi-
tors, or REALTORS® will use a different lender. It 
can be frustrating, but just keep on keepin’ on. Stay 
positive. You have to keep fighting. Keep doing the 
things that make you successful.”
 
Outside of his business, Ryan is passionate about 
giving back to his community as a youth basketball 
coach—a role he has held for almost two decades. 
Beyond instilling in his players a love for the game, 
he seeks to foster a sense of teamwork and impart 
lessons of patience and perseverance. Despite his 
busy schedule, Ryan’s top priority is quality time 
with his family. He and his wife, Gwen, have three 
children: Connor, Cooper, and Madison. Together, 
the family enjoys playing various sports as well as 
boating at their second home at Lake of the Ozarks.

It’s about 
being 
persistent,  
not just 
waiting for the 
phone to ring 
— you have 
to go out and 
make it ring,  
S O  I  F O C U S E D 

O N  B U I L D I N G 

R E A L  E S TAT E 

R E L AT I O N S H I P S 

F R O M  T H E 

B E G I N N I N G  O F 

M Y  C A R E E R .
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Wow! Always impressed by the timeliness 
of booking a shoot and the intense quality 

of the photos! They are very professional 
and their work is outstanding!

Keri Janda
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Q: Who are the Preferred Partners?

A: Anyone listed as a “Preferred 
Partner” in the index at the front of 
the magazine is an integral part of this 
community. They will have an ad in 
every issue of the magazine, attend our 
events, and be part of our Facebook 
group. We don’t just find these busi-
nesses off the street, nor do we work 
with all businesses that approach us. 
One or many agents have person-
ally referred every single Preferred 
Partner you see. We won’t even take 
a meeting with a business that has 
not been vetted by one of you and is 
“stamped for approval,” in a sense. Our 
goal is to create a powerhouse network 
not only of the best agents in the area 
but the best affiliates, as well, so we 
can all grow stronger together.

Q: How can I refer a local business to 

join KCRP as a Preferred Partner?

A: If you know and want to recommend 
a local business that would like to work 
with more top real estate agents, please 
email me at reece.hale@realproducers-
mag.com and introduce us! This is the 
only way we can grow and strengthen 
this community, through your referrals. 
It’s much appreciated!

Q: How might I get more involved in 

this community?

A: Two primary ways: First of all, if 
you have not already, be sure to join 
our private Facebook group specifi-
cally for the top 500 real estate agents 
and our preferred partners. To request 
to join, simply search on Facebook the 
keywords “Kansas City’s Top 500 Real 
Producers Community,” and it will pop 
right up. Request to join, and we will 
promptly accept you into the group. 
This online community is a space 
for further connection, contribution, 
and curiosity to be shared among our 
members. Secondly, be sure to attend 
our events. We currently plan to host 
12 pub-reveal parties, a couple of golf 
outings, and some VIP social events 
throughout 2020. We promote these 
events via email and Facebook, so if 
you haven’t been receiving invites, 
please email me immediately at reece.
hale@realproducersmag.com.

few other factors at play, so if you have a 
question about the Standings, please con-
tact me, and we can take a look: reece.
hale@realproducersmag.com.

Q: What is the process for being featured 

in this magazine?

A: It’s really simple — one or multiple peers 
have first nominated every featured agent 
you see. You can nominate or be nominated 
by other agents, affiliates, brokers, owners, 
and office leaders. A nomination currently 
looks like this: you email us at reece.hale@
realproducersmag.com with the subject 
“Nomination: (Name of Nominee).” Please 
explain WHY you are nominating them to be 
featured. It could be that they have an amaz-
ing story that needs to be told, perhaps they 
overcame extreme obstacles, they are an 
exceptional leader, have the best customer 
service, or they give back to the community 
in a big way, etc. Once the timing is right, the 
next step is an interview with us to ensure 
it’s a good fit. If all works out, then we put 
the wheels in motion.

Q: What does it cost to be featured?

A: Zero, zilch, zippo, nada, nil.  
It costs nothing, my friends, so nominate 
away! This is NOT a pay-to-play  
model whatsoever.

Q: How can I write an article to be printed?

A: If you are interested in writing an arti-
cle to contribute your ideas, experience, 
knowledge, expertise, or stories to the 
Kansas City Real Producers community, 
please email me at reece.hale@realproduc-
ersmag.com. Even if you don’t consider 
yourself a prolific writer, let’s talk!

Ever since we launched Kansas 

City Real Producers in July 

2017, I have heard some of the 

same questions from many of 

you. I figured it would be most 

efficient to publish the answers 

here in case more of you had 

the same questions. Remember, 

my door is always open to 

discuss anything regarding this 

community — this publication is 

100% designed to be your voice!

Q: Who receives this magazine?

A: The top 500 agents of Kansas City. 
We pulled MLS numbers (by closed vol-
ume) in the Kansas City market. We cut 
off the list at number 500. The list will 
reset in early 2022 based on 2021 totals 
and continues to update annually.

Q: Why am I not listed on the top 200 

standings/why are my numbers show-

ing differently?

A: There are a number of reasons why 
that could be the case. First, be sure to 
read the disclaimer in its entirety. We 
pull the data on the exact date listed, 
so if the closed transaction is not 
submitted by that date, it will not be 
included. User error or BRIGHT error 
is always a possibility. The most com-
mon reason is that for any deal with an 
alternate agent listed, the production 
gets divided in half between the lead 
agent and the alternate. There are a 

about Kansas City 
REAL PRODUCERS

FAQFAQ
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top producer

By Manuela Nivia  |  Photos by Tiffany Matson

Integrity, market knowledge, savvy negotiation 
skills, and a high-quality professional network 
are among the many skills and qualities essen-
tial to becoming an excellent real estate profes-
sional. From her first day in the industry, local 
REALTOR® Amy Bieber has made these the 
hallmarks of her business.
 
“I’ve found that providing the very best service is 
essentially about putting my clients first,” Amy 
described. “This means keeping myself accessible, 
being a great listener as well as communicator, 
and responding quickly to my clients’ needs. 
This client-first philosophy has always been 
my approach, and it requires me to continually 
improve my skills and ways of doing business.”
 
Gregarious by nature, Amy sought out real estate 
as a way to connect with local families and form 
authentic relationships. It was the process of pur-
chasing her first home, however, that ultimately 
served as the catalyst for obtaining her license. 
With a newborn in tow, Amy and her husband 
Todd watched their basement flood due to a trickle 
in the foundation just weeks after purchasing their 
brand-new home. As a young couple, the Biebers 
struggled to gather the funds to fix their founda-
tion in an experience they described to be among 
the “most horrible of [their] lifetime.”
 
“I didn’t even know the difference between a 
buyer’s agent and a listing agent; no one ever 
explained to us brokerage relationships,” Amy 
recalled. “Throughout the whole process, I never 
felt protected, so my goal became to work with 
buyers and protect them from anything like what 
happened to us from happening to them. It was my 
love of people and my desire to help others that 
motivated me to go into the industry.”
 

TEAM 
STRENGTH

I’VE FOUND THAT 
PROVIDING THE 
VERY BEST SERVICE 

IS ESSENTIALLY 
ABOUT PUTTING MY 
CLIENTS FIRST.

A
M

Y
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IE
BE

R
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As a born entrepreneur and natural 
self-starter, Amy managed a local 
restaurant at the early age of 22. She 
then opened a gift shop in Atchison, KS, 
followed by a screen printing, embroi-
dery, and sign shop, which she and her 
husband operated for over 15 years. 
During this time, she learned how to 
find creative solutions to business 
challenges and more easily adapt to 
unexpected changes. These experiences 
later helped to cement the foundation 
for her top-performing career in real 
estate. Despite dabbling in various 
niches throughout her career, it was in 
the real estate industry that she found 
her true passion. Now, Amy and Todd 
own 20 rental properties and, together 
with their youngest son, Tucker, com-
plete up to six house flips a year.
 
“When I first started, I didn’t feel 
comfortable cold-calling or bothering 
people I knew to get them to buy from 
me,” Amy shared. “There was a lot of 
negative self-talk my first six months 
in the business, but once I had my first 
transaction, it was like a lightbulb went 
off. I had been standing in my own way, 
but that first transaction was pivotal. I 
realized that this is what I’m meant to 
do, and I’ve loved it ever since.”
 
Shortly after beginning her career 
as a solo agent, Amy once again put 
her entrepreneurial savvy to use and 
launched her own real estate team 
with the goal of raising the industry 
bar. A group of high-energy agents 
with a passion for making home-
ownership dreams come true, BG & 
Associates at Keller Williams Key 
Partners views real estate as a way 
to build long-term relationships. 
Amy provides agents with invaluable 
mentorship and guidance as well as 

a team through which to leverage 
their business. Because she under-
stands first-hand the daily challenges 
REALTORS® face, Amy also chose to 
structure her business in ways that 
most benefit her agents. For instance, 
instead of requiring a traditional 
60/40 commission split, she offers 
a 25% rate, so agents can keep more 
money in their pockets and support 
their families with greater ease.
 
“I realized I didn’t want to structure 
my team in a traditional way,” Amy 
explained. “Usually, it’s about making as 
much money as possible for the person 
who started the team—that’s always 
the feeling I got. I wanted to be a part 
of something bigger, but even when I 
was on a team, I felt I was on an island 
out there by myself. That’s why I strive 
to make sure my team knows I’m here 
24/7 and that we’re in this together.”
 
Amy largely attributes her success 
to the dedication and hard work her 
team demonstrates on a daily basis. 
Given that her team members are her 
business’s greatest assets, supporting 
and developing BG & Associates has 
become Amy’s most valued invest-
ment. For this reason, she constantly 
seeks out new ways to support her 
agents in their financial and personal 
growth. This kind of mentality has 
not only built camaraderie within the 
team but also established the founda-
tion for a successful business.
 
“My success isn’t just my own,” Amy 
described. “I am surrounded by an 
amazing team, and we keep each 
other motivated — it’s like a small 
family. To see my team being success-
ful is the best feeling in the world. I 
love to see people thrive.”

TO SEE MY TEAM 

BEING SUCCESSFUL 

IS THE BEST FEELING 

IN THE WORLD.  

I LOVE TO SEE 

PEOPLE THRIVE.
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Hannah Murrell & Associates prides 
itself on creating the most memorable 
home buying or selling experience 
for every client they serve. With each 
transaction, their goal is to become 
their clients’ real estate partner for 
life. A former home mortgage loan 
officer, Hannah transitioned into real 
estate in 2018 with a desire to develop 
lifelong client relationships and take 
charge of her own business rather 

than operate behind the scenes. After 
a local broker prodded that she would 
make a “baller listing agent,” Hannah 
waited for a meaningful sign that 
would give her the confidence to dive 
into this new venture.
 
“At the time, I was super into visual-
ization and affirmations, so any time I 
needed some kind of clarity from God, 

I would ask to see a falcon,” Hannah 
shared. “I would always see one or 
two falcons on my way home, but 
never three, so I decided that if I saw 
three, I would make the jump from 
mortgage to real estate. I ended up 
seeing six falcons. Looking back on it, 
God was telling me this was the move 
I needed and that I would be success-
ful in the real estate world.”
 

Upon entering the industry at 22 
years old without a database to rely 
on, Hannah was determined to build 
a name for herself. With the goal of 
overcoming the natural roadblocks 
young agents typically face, she turned 
to open house events and social media 
as tools to grow her business. In her 
first year at Keller Williams, she set 
a goal to complete 40 open houses in 
40 days. Then, through Instagram, she 
successfully connected with potential 
clients as well as increased her com-
munity engagement. A self-described 
foodie, Hannah began Tipsy Tuesdays, 
which allowed her to share educa-
tional real estate content while featur-
ing and supporting local restaurants. 
Hannah not only effectively generated 
leads from these strategies but earned 
the tag line “Marketing Queen of 
Kansas City.”
 

“I would do seven open houses a week-
end,” Hannah recalled. “On Friday, 
I would wake up, put over 40 open 
house signs up, hold an open, pick up 
the signs, and repeat it three times 
on Saturday and on Sunday. This, in 
combination with social media, made 
a huge impact on my early career in 
real estate. There are so many people 
out in the world and so many different 
types of real estate. There’s enough 
business and success to go around 
for everybody. It just comes down to 
whether you are willing to put in your 
hard work. Everybody has setbacks; 
will you be the one to put your ego 
aside and prevail?”
 
Hannah began her career as a listing 
agent at a local mom-and-pop bro-
kerage, where she focused primarily 
on foreclosures, short sales, and 

distressed seller deals. Despite long 
hours and transactions laden with 
difficult emotions, she credited this 
opportunity as an important founda-
tion for understanding challenging 
real estate transactions. In 2019, 
Hannah sought out a more traditional 

featured agent
By Manuela Nivia

Photos by A Perfect Spot for You LLC

I  TRULY LOVE THIS 

BUSINESS BECAUSE OF 

THE CLIENTS I  HAVE 

GROWN CONNECTIONS 

WITH AND CAN’T WAIT 

TO CONTINUE MAKING 

MEMORIES WITH THEM 

FOR LIFE.

Murrell
C A R V I N G  A  N E W  P A T H

H A N N A H



36 • February 2023 Kansas City Real Producers • 37@realproducers realproducersmag.com

side to real estate with the hope of 
building closer relationships across 
the community. She found a home at 
Keller Williams Key Partners.
 
“What is most rewarding for me is 
being there for my clients,” Hannah 
explained. “Whether it’s helping them 
buy their first house or their family 
home, seeing pictures of them getting 
married or having a baby and then 
being able to make those care calls. I 
say it’s like watching my kids grow up. 
That’s the best part about it—being on 
the sidelines of their life and being their 
cheerleader. I truly love this business 
because of the clients I have grown con-
nections with and can’t wait to continue 
making memories with them for life.”
 
Seeking to both expand her busi-
ness and achieve a healthier life 
balance, Hannah recently added 

Amy Coleman-Miller to her 
team as a Executive Marketing & 
Administrative Coordinator. This 
partnership has allowed Hannah 
to better focus on her clients and 
provide them with an “over-the-top 
customer service experience.” It has 
also afforded her more quality time 
with her husband, LaDrew, who is a 
fellow entrepreneur, as well as her 
two stepsons, LaDrew Jr. and Javion, 
and toddler, Emmanuel. As she 
continues to grow her family, Hannah 
has sought out vital ways to maintain 
harmony between the full-time roles 
that are real estate and motherhood.
 
“I had preeclampsia when I was 
pregnant and was in the hospital for 
seven days,” Hannah recalled. “I actu-
ally had three listings go live while 
I was in the hospital and negotiated 
them while I was in labor. I managed 

to balance my business and a new-
born who was a preemie without an 
assistant or a transaction coordinator. 
I worked while feeding the baby in 
the wee hours of the night. I finally 
decided that if I wanted to continue 
doing real estate in a healthy way 
mentally, I had to get some leverage.”
 
Hannah and Amy have made “bul-
letproof” their word of the year for 
2023. Together, the pair is dedi-
cated to ensuring all of the systems 
they have in place are continuously 
improving and adding to their clients’ 
home buying and selling experiences. 
Passionate about creating a small, 
all-women team known for their 
professionalism and luxury market-
ing for every price point of homes, 
Hannah Murrell & Associates is 
determined to take the Kansas City 
industry by storm.
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Providing Design Solutions with Honest Pricing and Integrity

WE TACKLE ANY SIZE 
JOB FROM SMALL 
PROJECTS TO MAJOR 
OVERHAULS
Remodels • Painting • Handyman Services
Heating and Cooling Services

Scan to Learn Why 
Your Clients Should 
Use All-Pro 
Remodeling + 
Painting for Their 
Next Project

DID YOUR CLIENT JUST PURCHASE
A HOME RENOVATION LOAN?

Dillon Bettinger, Owner
(913) 291-8406

all-proserviceskc.com

"This company is super reliable and they do amazing 
work. I have used them to do so many di�erent jobs 

managing several properties as well as for real estate when 
sellers are needing some things fixed up before they go on 

the market! HIGHLY RECOMMENDED. They have integrity and 
are hard working! Painting, HVAC, plumbing, make ready's, 

investment, rental, handyman services, tile, flooring.. you name it, 
they will get it accomplished!" - Holly Renfro
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AGENCY Ask Daniel Simanovsky what 
inspires him, and you might hear 
a theme song while he’s speaking 
… think the Rocky theme or “The 
Champion,” … and you’ll be right in 
line with his thinking.
 
You might need a nap after speak-
ing to him because the co-founder 
of Agency Insurance has packed 
his schedule with activities all 
designed to make real estate pro-
fessionals “unforgettable.”
 
“With nearly 16,000 real estate agents 
in the Kansas City area, what are you 
doing to stand out?” Daniel asks.
 
First, with his company, Agency 
Insurance, Daniel and co-founder 
Christopher Tuso have put 
together an insurance brokerage 
with the end result in mind—a 
satisfied homebuyer.
 
“Why not finish the process by 
making sure they’re having the best 
experience with their insurance?” 
Daniel says.
 
He relayed stories about a homebuyer having 
an excellent experience until they find out later 
(usually the hard way) that their home insurance 
coverage was insufficient.
 
“We want to be there for our (real estate agents) 
with proper coverage for their clients that’s meant 
to reflect back to the (agent),” Daniel said. “We 
want to make you look good to the clients.”
 
Agency Insurance has access to numerous carriers 
to offer varied options to prospective homebuy-
ers. Daniel’s five years of experience as a personal 
broker put him at the top professionally — liter-
ally getting ranked as the “number one” producer 
nationally for his previous employer. In addition, 
he was Producer of the Year with one of the previ-
ous broker’s carriers.
 

He’s bringing that insurance experience with excel-
lence to build something special “where service is 
emphasized, and people will see we’re a company 
that provides value any way we can.”
 
By any way “we” can, Daniel is action rather than 
just words. While enjoying the blessings of a wife 
of five years, Molly, and 3-year-old daughter Sofia, 
he also manages to teach and coach real estate 
agents with social media and video services. He 
specializes in getting real estate agents comfort-
able with video content.
 
In addition, Daniel was recently asked to coach a 
class for a company called Listed Media, where he’ll 
break down social media strategies for real estate 
professionals — in in-person or remote classes.
 

I N S U R A N C E

Unforgettable … A Quest to Make More Superheroes

partner spotlight By Christi Diggs

Photos by SEVEN IMAGES, KC
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He remarked that one of the saddest statements 
a real estate agent hears is: “Oh, I forgot you’re in 
real estate.”
 
When an agent builds their brand, “people can’t 
forget you,” Daniel said.
 
Daniel’s legacy is easy to remember, and one can 
see where his desire to succeed began. He was born 
in St. Petersburg, Russia, and came to the U.S. as 
an infant. His father, already a practicing medical 
doctor in Russia, had to attend medical school again 

in the U.S., completing another residency as well. 
Daniel’s mother, a practicing dentist in Russia, 
worked as a dental hygienist for a while but then 
focused on raising Daniel and his older sister.
 
To hear Daniel tell it, he was brought up by his 
mom and older sister while his father was working 
hard for their family. Today, his mom is often fea-
tured in his insurance videos!
 
Family is something Daniel treasures—his parents  
get to spend time with their granddaughter often.  

Molly works as a Designer for 
Dimensional StoneWorks as well 
as her super mom duties. Molly and 
Daniel met in Lawrence while attend-
ing the University of Kansas and have 
been together for a total of 11 years.
 
Relationships are definitely Daniel’s 
favorite thing. He worked for six 
years in the telecommunications 
industry as a cell tower broker prior 
to insurance but missed being able to 
work with people in person.
 
His business partnership with 
Christoper Tuso, described by Daniel 
as a seasoned professional, combines 
Christopher’s exceptional operational 
skills and Daniel’s relationship-build-
ing and love of problem-solving.
 

The Communications major actually sought out his 
mentor, Zack Gould from Boston, because of Zack’s 
unique marketing strategies. A year and a half later, 
that relationship continues to help Daniel grow — 
and he uses that knowledge to help others.
 
When it comes to thinking of others — outside of 
the professional realm — Daniel has personally 
done some work with hospice and looks forward 
to Agency Insurance having a greater charitable 
impact in the future.
 
He squeezes in workouts at the Sweat Forum — 
mixing in yoga and high-intensity training (in addi-
tion to keeping up with little Sofia).
 
And for those who only know the fast-paced, 
quick-witted man, Daniel did note that his reflec-
tive and self-analytical sides are facets not often 
seen. He encouraged people to look beyond the 
“successful exteriors” and find ways to overcome 
challenges and connect with others. “You don’t 
have to go it alone.”
 
For real estate agents trying to navigate their way 
with social media, video or completing their home-
buyer’s insurance the “right” way, Daniel really 
sees great potential just waiting to emerge.
 
“They can use their superpowers for good!” Daniel 
wants to help people see that within themselves.
 
“Sometimes we need someone to help us get out of 
our own way.”

SOMETIMES WE 

NEED SOMEONE TO 

HELP US GET OUT 

OF OUR OWN WAY.



44 • February 2023 Kansas City Real Producers • 45@realproducers realproducersmag.com

home matters

In February, the weather outside is still frightful 
— possibly the harshest of the season — but the 

glittering hope of spring is just around the corner. If 
you’re feeling a little stir-crazy, why not tackle these 

often-neglected chores now and start sprucing up your 
home for sunny times ahead? 

Touch up paint
Tired of looking at those marks and smudges on the 
walls, cabinets, doors and trim? Tackle them with 
a cleaning eraser first to assess what truly needs a 

touch-up, then address the remaining problem areas 
with leftover paint and a small, thin paintbrush for 

greater precision. 

Clean out dryer vent
A clogged dryer vent can, at best, cause your dryer 

to run inefficiently and increase your energy bill and, 
at worst, cause a fire. To clear any lingering lint and/
or nesting pests from your cozy vent, remove the vent 
and clean the duct that connects the back of the dryer 

to the outside using a wet/dry vac or brush tool. 

Refresh mattresses 
Most of us change our sheets frequently, but we 
shouldn’t neglect our trusty mattress, which can 
make all the difference in sleep quality. Start by 

vacuuming the box springs and the top and bottom 
of the mattress. Then, rotate or flip, depending on 
whether it’s a one- (rotate) or two-sided mattress 

(flip to prevent sagging).

Revive fridge
Refrigerator condenser coils are located on the back 
or bottom of your appliance. Save energy and extend 
the life of your fridge by using a vacuum to clean the 

coils as well as underneath and behind the fridge itself. 

A Head Start on 
Spring Cleaning

Spring cleaning doesn’t 
have to wait until spring!

By Shauna Osborne

Nominate a REALTOR®

Do you know an outstanding real estate agent?

Send us your nomination and why you think they should  

be in the next issue.

Reach out to us at Reece.Hale@RealProducersMag.com.

Shoot us their name, email, cell number, and why they are 

awesome. You might just see them in an upcoming issue!

NOMINATE A 
REALTOR®

K A N S A S  C I T Y 
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A Profit First Professional Company

Chris Wadington
chris@brettreidgroup.com  |  913-745-7777

Tim Underwood
tim@brettreidgroup.com  |  913-530-2951

4200 Somerset Dr. #101 Prairie Village, KS 66208 | 913-717-7600CALL TO BOOK YOUR STRATEGY SESSION TODAY

Control Your Finances

Increase Your Profits

Embrace Your Prosperity

Providing REALTORS® With
Life-Changing Strategies
for Their Financial Future Jim Gri�ths

913.944.4200
913.972.2113

guildmortgage.com/jgri	ths
NMLS#796637

Scan to Find the
Loan that Easily Fits

Your Client's Life!

Guild Mortgage Company; Equal Housing Opportunity; NMLS #3274 (www.nmlsconsumeraccess.org). All loans subject to underwriter approval; 
terms and conditions may apply. Subject to change without notice.

Fast, upfront preapprovals 

Hundreds of unique loan products for
greater buyer qualifying potential

Local processing and underwriting for
quick turn times

The backing of experts who know how to
get any type of deal closed

Peace of mind knowing your clients will
have an outstanding experience

When partnering with us, you’ll enjoy:

Jim Gri�ths and I have worked together for the past 7 years and he has been the most important 
partner in my real estate career. Jim’s greatest strength and asset to my business is his ability to 
problem solve and think outside the box. Any lender can execute a clean buyer file but the great 

lenders rise to the occasion when things are not so simple. Jim constantly has risen to the occasion 
for my people and I trust no one more than him for my buyers lending needs!" 

- Austin Short, The Austin Short Group
Realty Executives Elite

��������
We'll Help Your Clients Achieve More

DISCLAIMER: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the 
actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is 
also affected by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas 
City REALTORS® through the MLS within the date range listed are not included. Kansas City REALTORS® is not responsible for submitting this information.

# FIRST NAME LAST NAME OFFICE NAME

1 Rob Ellerman Team Reecenichols - Lees Summit

2 Kbt Leawood Team Reecenichols - Leawood

3 Kristin Malfer Compass Realty Group

4 Eric Craig Team Keller Williams Kc North

5 Edie Waters Team - North Keller Williams Kc North

6 Dan Lynch Lynch Real Estate

7 Ask Cathy Team Keller Williams Platinum Prtnr

8 Hern Group Keller Williams Platinum Prtnr

9 Blake Nelson Team Keller Williams Key Partners

10 Dani Beyer Team Keller Williams Kc North

11 Andrea Wardell Wardell & Holmes Real Estate

12 Missy Barron Reecenichols - Lees Summit

13 Bryan Huff Keller Williams Realty Partner

14 Andrew Bash Bash & Co. Sotheby’S Internati

15 Thrive Real Estate K Team Keller Williams Key Partners

16 Spradling Group Exp Realty LLC

17 Lisa Soltesz Opendoor Brokerage LLC

Teams and Individuals Closed from Jan. 1, 2022-Dec. 31, 2022

TOP 200 STANDINGS
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1512 N Church Rd. Ste. B
Liberty, MO 64068

Copyright © 2000-2022 Guaranteed Rate. All rights reserved. NMLS License #2611 3940 N. Ravenswood Chicago, IL 60613 - (866) 934-7283 The company name, Guaranteed Rate, should not suggest to a consumer that Guaranteed 
Rate provides an interest rate guaranteed prior to an interest lock. Drew White NMLS ID: 1900791; MO - 1900791, CO - 100515554, FL - LO92741, GA - 1900791, KS - LO.0040609, TX - Licensed

Office: (913) 225-9316
Cell: (719) 648-4098
drew.white@rate.com

people.rate.com/drew-white-1900791

Lead Generation | Loan Status Monitor
Co-branded Marketing | Coaching Videos

Find out 
how we 

can make 
your life 

easier and 
help you 

earn more 
money

Scan to 
Easily Sign 
Up for Your 
FREE Agent 
Advantage 

Account

Drew White, 
VP of Mortgage Lending

US Army Special Forces Retired
NMLS# 1900791
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TOP 200 STANDINGS
Teams and Individuals Closed from Jan. 1, 2022-Dec. 31, 2022

# FIRST NAME LAST NAME OFFICE NAME

18 Shannon Brimacombe Compass Realty Group

19 Nelson Group Keller Williams Kc North

20 Dan O Dell Keller Williams Realty Partner

21 Cjco Team Reecenichols - Leawood

22 Macoubrie Zimmerman Weichert, Realtors Welch & Com

23 Rothermel Group Keller Williams Kc North

24 Moore Homes Team Compass Realty Group

25 Ray Homes Kc Team Compass Realty Group

26 Kbt Plaza Team Reecenichols - Country Club Pl

27 Reesemontgomery Team RE/MAX Heritage

28 Loughlin & Associate Team Keller Williams Kc North

29 John Barth RE/MAX Innovations

30 Martin Walsh Offerpad Brokerage LLC

31 Chris Rowe Cedar Creek Realty LLC

32 Lindsay Sierens Schulze Reecenichols - Leawood

33 Stroud & Associates Team Keller Williams Kc North

34 Wolfe, Sweeney, Courtney Team Reecenichols - Parkville

35 Bill Gerue Weichert, Realtors Welch & Com

36 Jeremy Applebaum Realty Executives

37 The Collective Team Compass Realty Group

38 Marti Prieb Lilja Keller Williams Realty Partner

39 Brent Sledd Reecenichols - College Blvd

40 Taylor Made Team Keller Williams Key Partners

41 Richey Real Estate Group Reecenichols - Lees Summit

42 Noah Slabotsky Platinum Realty

43 George Medina Reecenichols Brookside

44 Tamra Trickey Reecenichols - Leawood

45 The Small Team Reecenichols-Kcn

46 Explore Home Group Keller Williams Kc North

47 Chris Austin Keller Williams Plaza Partners

48 Hendrix Group Keller Williams Realty Partner

49 Carrie Hyer Cedar Creek Realty LLC

50 Amy Maher Weichert, Realtors Welch & Com

DISCLAIMER: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the 
actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is 
also affected by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas 
City REALTORS® through the MLS within the date range listed are not included. Kansas City REALTORS® is not responsible for submitting this information.

# FIRST NAME LAST NAME OFFICE NAME

51 Brenda Youness Weichert, Realtors Welch & Com

52 Amy Arndorfer Premium Realty Group LLC

53 Yfa Team Your Future Address, LLC

54 Kaleena Schumacher Keller Williams Realty Partner

55 Ashley Kendrick Chartwell Realty LLC

56 Molly Simsheuser Reecenichols - Lees Summit

57 Timray Team Homesmart Legacy

58 Ellen Murphy Team Reecenichols - Leawood

59 Tradition Home Group Compass Realty Group

60 Malina Group Keller Williams Realty Partner

61 Lauren Anderson Reecenichols -The Village

62 Danny Howell Team Exp Realty LLC

63 Candice Kinard Northpoint Asset Management

64 Jonas Barrish Compass Realty Group

65 Sharon G. Aubuchon RE/MAX Premier Realty

66 Hcr Team RE/MAX Heritage

67 Ken Hoover Group Keller Williams Kc North
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Customize Your Lifestyle

DeWayne Spiess: (913) 207-2877   |    spiesscustomhomes.com

From Contract to Closing, we've got your clients covered. 

BUILDING HOMES AND MAKING CL IENTS HAPPY IS  OUR TOP PRIORITY

Luxurious Finishes | Upscale Standard Features | Fully Customizable Experience�

Scan to Easily 
Get Started Today!

TOP 200 STANDINGS
Teams and Individuals Closed from Jan. 1, 2022-Dec. 31, 2022

# FIRST NAME LAST NAME OFFICE NAME

68 Stacy Porto Reecenichols -The Village

69 Bret Brown Ucre Buckhorn Land And Home

70 Dustin Dailing Entera Realty

71 Audrah Team Keller Williams Kc North

72 Sal Termini Platinum Realty

73 Snp Real Estate Group Keller Williams Southland

74 Jeff Curry Weichert, Realtors Welch & Com

75 Terry Madden Myers Reecenichols Brookside

76 Angela Brown Keller Williams Kc North

77 Katherine Lee Bash & Co. Sotheby’S Internati

78 Sara Bash Reda Compass Realty Group

79 Aaron Donner Keller Williams Realty Partner

80 Klarissa Skinner Keller Williams Realty Partner

81 Livian Kc Team Keller Williams Realty Partner

82 Mike Perry Weichert, Realtors Welch & Com

83 Majid Ghavami Reecenichols - Town Center

84 Ripley Assoc Team Engel & Volkers Kansas City

85 Sally Moore Keller Williams Platinum Prtnr

86 Spencer Lindahl Main Street Renewal, LLC

87 Tony Long Realty Executives

88 Rachelle Moley Weichert, Realtors Welch & Com

89 Peter Colpitts Reecenichols - Leawood South

90 Danielle Sapienza Reecenichols - College Blvd

91 Generations Real Estate Partners Bhg Kansas City Homes

92 Andy Blake Realty Executives

93 Roger Deines Reecenichols - Lees Summit

94 Lonnie Branson Keller Williams Southland

95 Linda L Martin Reecenichols - Leawood South

96 Ron Henderson Keller Williams Kc North

97 Larry Eckhoff RE/MAX Heritage

98 Cory Ward Compass Realty Group

99 The Fisher Hiles Team Bhg Kansas City Homes

100 The Butler Group Keller Williams Realty Partner

DISCLAIMER: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the 
actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is 
also affected by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas 
City REALTORS® through the MLS within the date range listed are not included. Kansas City REALTORS® is not responsible for submitting this information.
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RESTORE | RENEW | REJUVENATE
From Jobs as small as Air Duct Cleaning to

Full Bathroom Remodels, We Will Be There for You!
Your Trusted Local Reconstruction & Remodeling Partner

Scan to Book Service Online

Missouri Area: 816.654.5067 • Kansas Area: 913.402.6032 • envirodry.org

WE TRANSFORM BUSINESSES 

HYPORTDIGITAL.COM

We handle the details so business owners can spend their 
time doing what they do best. 

Web Design

Acquisition Email Campaigns

Search Engine Optimization

Live Chat

SEM / Paid Search

Mobile and Display Advertising

OTT / CTV Streaming Advertising

Paid Social Media

Reach out to your neighborhood publisher for more information.

DISCLAIMER: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the 
actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is 
also affected by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas 
City REALTORS® through the MLS within the date range listed are not included. Kansas City REALTORS® is not responsible for submitting this information.

# FIRST NAME LAST NAME OFFICE NAME

101 Dennis Prussman United Country Property Soluti

102 Darren Merlin Reecenichols - Lees Summit

103 Lisa Bunnell Reecenichols - Leawood

104 Bill Hightower Reecenichols Excelsior Spgs

105 Joe Woods John Moffitt & Associates

106 The Fussell Group Keller Williams Plaza Partners

107 Kauffman Group Bhg Kansas City Homes

108 Eddie Davis Orenda Real Estate Services

109 Rebekah Schaaf Reecenichols - Leawood South

110 Sara Stucker Reecenichols-Kcn

111 Lynne Matile Reecenichols - Overland Park

112 Jodie Brethour Compass Realty Group

113 Teresa Hoffman Reecenichols - College Blvd

114 Hartman Real Estate Team Show-Me Real Estate

115 Brooke Miller Reecenichols - Country Club Pl

116 Jenny Burkhead Keller Williams Kc North

117 Renee Amey RE/MAX Elite, Realtors

TOP 200 STANDINGS
Teams and Individuals Closed from Jan. 1, 2022-Dec. 31, 2022
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Giving Your Clients
  Peace of Mind 
     When Buying Their
    Dream Home

Check Out Our Gold        MVP PACKAGESand 

The Gold Package
Basic Inspection + Radon,
Termite and Sewer Scope

The MVP Package
Includes All of the Items in Gold + Air Quality

(Mold Testing) and Thermal Imaging
(This is the most inclusive inspection available on the market)

REALTORS®
Scan to Quickly 
Book Online

(913) 353-6869 | acmhomeinspection.com

Your One-Stop-Shop For:

Home Inspection ∙ Listing Inspection
New Construction Inspection
Termite Inspection
Engineering Consultations
Radon Measurement ∙ Mold Inspection 
Onsite Reporting

# FIRST NAME LAST NAME OFFICE NAME

151 Brett Budke Reecenichols -Johnson County W

152 Georgiane Hayhow Bhg Kansas City Homes

153 Murray Davis Bhg Kansas City Homes

154 Mikki Armstrong Reecenichols - Lees Summit

155 Martha Cromwell The Real Estate Store LLC

156 Aravind Pentapati Platinum Realty

157 Kim Brown Lynch Real Estate

158 Hobie Reber Keller Williams Realty Partner

159 Aaron Olla Realty Executives

160 Larry Northrop Compass Realty Group

161 David Van Noy Jr. Van Noy Real Estate

162 Dharam Chaudhari Keller Williams Realty Partner

163 Becky Harper Keller Williams Realty Partner

164 Leigh Anne Sirna Realty Executives

165 Stroud & Associates Team Keller Williams Diamond Part

166 Scott Galvin Keller Williams Key Partners

167 Crystal Roberts Reecenichols - Lees Summit

DISCLAIMER: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the 
actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is 
also affected by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas 
City REALTORS® through the MLS within the date range listed are not included. Kansas City REALTORS® is not responsible for submitting this information.

TOP 200 STANDINGS
Teams and Individuals Closed from Jan. 1, 2022-Dec. 31, 2022

# FIRST NAME LAST NAME OFFICE NAME

118 Lisa Rees Coldwell Banker Reilly & Sons

119 Kristi Soligo Fleshman RE/MAX Revolution

120 The Carter Group Keller Williams Platinum Prtnr

121 Adam Papish Keller Williams Realty Partner

122 Michelle Capek Rodrock & Associates Realtors

123 Concierge Real Estate Group Worth Clark Realty

124 Patty Simpson Crown Realty

125 Shaun Ashley RE/MAX Heritage

126 Crossroads Re Group Keller Williams Diamond Part

127 Ryan Hubbard United Country American Heartl

128 Allison Rank Reecenichols - Country Club Pl

129 Vicki Smith RE/MAX Innovations

130 Mills Farm Team Bhg Kansas City Homes

131 Jennifer Rich Weichert, Realtors Welch & Com

132 Kbtleessummit Team Reecenichols - Lees Summit

133 Kc Homes365 Team Keller Williams Realty Partner

134 Bridget Brown-Kiggins Weichert, Realtors Welch & Com

135 Locate Team Compass Realty Group

136 Sherry Fuller Weichert, Realtors Welch & Com

137 Ken Rosberg Rosberg Realty

138 Sara Powell Moody Weichert, Realtors Welch & Com

139 Andrea Sullivan Rodrock & Associates Realtors

140 Sherri Hines Bhg Kansas City Homes

141 Patty Farr RE/MAX House Of Dreams

142 Becky Budke Reecenichols -Johnson County W

143 Mike O Dell Keller Williams Realty Partner

144 Lisa Rater Weichert, Realtors Welch & Com

145 Conners Savage Group Reecenichols -Johnson County W

146 Ramseier Group Keller Williams Kc North

147 Vince Walk RE/MAX Realty Suburban Inc

148 Hannah Shireman West Village Realty

149 Lisa Ruben Team Reecenichols - Country Club Pl

150 Debi Donner Rodrock & Associates Realtors
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Your Real Estate Deserves Immediate Attention
Let Us Help It Retain It's Value

• Water Damage Restoration
• Mold Remediation
• Fire & Smoke Restoration
• Reconstruction & Remodeling
• Carpet Cleaning
• Air Duct Cleaning

Your Trusted Local Restoration Partner

Scan to Book Service Online

24-Hour
Emergency

Services
Available

Missouri Area: 816.654.5067 • Kansas Area: 913.402.6032 • envirodry.org

Adding Truehold’s Sale-Leaseback to your toolkit helps you:
 Delight current clients who are unsure about selling with a 

new offering: sell your home but continue to live in it. 
 Start attracting new clients who might not have

reached out otherwise. 
 Distinguish yourself from other brokers and brokerages who 

only offer to “buy, sell, or invest” in real estate. 

Scan to Partner With Truehold Today!

truehold.com

Who Don’t 
Want to Move 

but Need to 
Unlock Their 

Equity?

Do You Have Clients TOP 200 STANDINGS

DISCLAIMER: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the 
actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is 
also affected by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas 
City REALTORS® through the MLS within the date range listed are not included. Kansas City REALTORS® is not responsible for submitting this information.

Teams and Individuals Closed from Jan. 1, 2022-Dec. 31, 2022

# FIRST NAME LAST NAME OFFICE NAME

168 Jessica Bowers New Home Star

169 Sarah Page Keller Williams Key Partners

170 Kbt Kcn Team Reecenichols-Kcn

171 David Gundersen RE/MAX Realty Suburban Inc

172 Wade Fitzmaurice Fitz Osborn Real Estate LLC

173 April Trout Rodrock & Associates Realtors

174 Gail Yancik Realty Executives

175 Ben Ewbank Midwest Land Group LLC

176 Stephanie Bulcock Compass Realty Group

177 Dean Goodell Crown Realty

178 John Simone Reecenichols-Kcn

179 Kyle Blake Realty Executives

180 Zach Hall Keller Williams Realty Partner

181 Amber Shawhan Chartwell Realty LLC

182 Kathryn Thomas Reecenichols - Leawood

183 Alex Owens Compass Realty Group

184 Jo Marie Armilio Keller Williams Kc North

185 Shannon Lyon Reecenichols - Leawood

186 Miles Rost Keller Williams Realty Partner

187 Jeff Yacos Realty Executives

188 Brandon Mcginnis Clinch Realty LLC

189 Tami Lewis Chartwell Realty LLC

190 Jackie Stahl Keller Williams Diamond Part

191 Diana Bryan Smith Speedway Realty LLC

192 Aaron Potter Exp Realty LLC

193 Debbie Fleet Keller Williams Realty Partner

194 True Kc Team Reecenichols - Town Center

195 Duke Allen Allen Mid West Realty LLC

196 Aimee Miller Reliable Home Group

197 Tom Matthews Keller Williams Realty Partner

198 Janell Simpson Listwithfreedom.Com

199 Edward Stephens Reecenichols - Leawood

200 Derek Payne Midwest Land Group LLC
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Jayme Dickey
816.642.6800  |  Jayme@goldstarhw.com 
GoldStarHW.com

Locally Owned 
and Operated

Support Local!

HAVE YOU 
HEARD?
GOLD STAR HOME 
WARRANTY IS YOUR 
LOCAL HOME WARRANTY 
PARTNER!

Are Your Clients Ready to Be 

FLOORED?

S&D Flooring

Call Scott Wheatley Today to Start Updating Your Seller's Floors!

816-738-6400 | wheat60@live.com

Home Loans Made Simple®PrimeLending and KC Real Producers are not affiliated. All loans subject to credit approval. Rates and fees subject to change. © 2021 PrimeLending, a PlainsCapital 
Company. (NMLS: 13649) Equal Housing Lender. PrimeLending is a wholly owned subsidiary of a state-chartered bank and is an exempt lender in KS, MO. V021216

NM LS #  45 4631
1008  W FOX WOOD DR,  
R AYMORE ,  MO 64 083

TODD BRANSON
PRODUCTION MANAGER

816.425.3330
TBRANSON@PRIMELENDING.COM

TODDBRANSON.COM

GUIDING YOUR
CLIENT EVERY STEP 

OF THE WAY

SCAN TO SEE
What Others Have to Say!



Call Today!
913-357-5330

Moving Up. 
Moving Down. 
Simply Moving 
Forward.

Moving Up. 
Moving Down. 
Simply Moving 
Forward.

nlwilsonmovers.com
Serving the Greater Kansas City Metropolitan Area

No Matter the Type of Move,
We've Got You Covered

Scan to Set Up Your
Client's Quote Today!

LET US HELP YOUR
CLIENT MOVE TODAY!
LET US HELP YOUR
CLIENT MOVE TODAY!


