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TDelCasale@sandyspringbank.com

100% UP TO
$1 MILLION

MEDICAL
PROFESSIONAL

LOAN PROGRAM

Loan programs subject to change without notice and cancellation at any time. Please consult a Sandy Spring Bank mortgage banker for specific details. This is not an offer of credit or 
commitment to lend. Actual loan qualification is subject to verification and approval of income, credit, property appraisal, and other factors. Additional fees, terms, and conditions may 
apply. Adequate property insurance required. Sandy Spring Bank is a Maryland corporation headquartered at 17801 Georgia Avenue in Olney, Maryland 20832. As a residential lender 

we provide mortgage financing in the metropolitan Washington D.C. and greater mid-Atlantic markets. Other rates and terms are available. Member FDIC. Equal Housing Lender. 
NMLS# 406382. Sandy Spring Bank, the SSB Logo, and From here. For here. are registered trademarks of Sandy Spring Bank. Copyright 2021 Sandy Spring Bank. All rights reserved.

Mortgage Banker  |  NMLS# 191852

•
95% LTV ratio on condos1

•

• Medical school debt that is deferred or in forbearance is not a
2

•

•

•
1 Lower LTVs available for loans above $1,000,000. 2 Medical school debt at least 12 months deferred or in forbearance after loan application date.

The Sandy Spring Bank Medical Professional Loan Program 
is for Medical Doctors/Doctors of Ophthalmology (MD), 
Doctors of Osteopathic Medicine (DO), Doctors of Podiatric 
Medicine (DPM), Doctors of Dental Surgery (DDS), and 
Doctors or Medicine in Dentistry (DMD).

Tina Del Casale
C: 301.523.1893



4 • February 2023 DC Metro Real Producers • 5@realproducers realproducersmag.com

Caliber Home Loans, Inc. • NMLS #15622 STATE LIC#: MD 26-22961, DC MLO982196, DE MLO-982196

Matt O’Connor & Jeff Sandusky
(301) 520-5156 (Cell) • (240) 855-0809 (Office)
Matt.OConnor@CaliberHomeLoans.com • NMLS ID#: 982196
OConnorMortgageTeam.com • 2600 Tower Oaks Blvd. Suite 100, Rockville, MD 20852

Is your client ready to rollback into savings? Contact us for more info!

Announcing Caliber
Rate Rollback!
High mortgage rates raining on 
your client's home-buying parade?
CALIBER HOME LOANS HAS THEM COVERED!
Rate Rollback could save your client thousands on their home purchase. 
We've designed Rate Rollback with your client's home purchase and savings 
in mind: We pay for the lender fees when they refinance with us!

RATE ROLLBACK PROGRAM

Purchase a
home before

3/31/2023

Make at least
6 consecutive

on-time
payments

Standby until
we reach out

with refinance
opportunities

Let us pay
the lender fees

when refinanced
before

12/31/2024

Save on
your monthly 

payments!
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MORTGAGE

Caliber Home Loans

Matt O’Connor

(301) 520-5156

OConnorMortgage 

Team.com

CrossCountry Mortgage

Richard Early

(301) 332-2184

Draper and Kramer 

Mortgage Corp.

Melissa Rich

(703) 927-2626

DKMortgage.com/Rich

First Home Mortgage

Ryan Paquin

(301) 332-1589

First Washington Mortgage

Chanin Wisler

(301) 526-0020

ChaninWisler.info

Guaranteed Rate

John Jones

(571) 242-0864

Rate.com/CraigMiller

Intercoastal Mortgage

Jordan Dobbs

(301) 785-7162

JDobbs.ICMTG.com

Sandy Spring Bank

Tina Del Casale

(301) 523-1893

SSBTina.com

HOME REPAIR & 

RENOVATIONS

Punchlist USA, Inc.

Lora Helt

(404) 993-8622

Lora@punchlistusa.com

HOME WARRANTY

Cinch Home Services

(410) 730-7423

CinchRealEstate.com

Super Home, Inc.

Kat Dzuba

(703) 817-5773

HelloSuper.com

INSURANCE

Goosehead Insurance

(202) 558-0530

JenniferLindsay 

Insurance.com

JUNK REMOVAL

123JUNK

(800) 364-5778

123JUNK.com

LANDSCAPING SERVICES

Hunters Property 

Management

(301) 980-5782

HuntersProperty 

Management.com

MOLD REMEDIATION

Mold Gone

(240) 970-6533

MoldGone.net

FINANCIAL PLANNING

Socium Advisors

(203) 848-4870

Tripp-Kelly.com

FLOORING

Floormax

(301) 206-2200

FloormaxFloors.com

PriceCo Floors

(703) 966-8719

PriceCoFloors.com

HOME BUILDER

Mid Atlantic Custom Builders

(301) 231-0009 x302

MidAtlanticCustomHomes.com

HOME INSPECTION

BPG Inspections

(703) 881-6617

BPGInspections.com

Kenneth Cox & Associates, LLC

(202) 298-7868

National Property Inspections

(240) 409-3711

NPIweb.com

ProTec Inspection Services

(301) 972-8531

ProTec-Inspections.com

HOME RENOVATION

Curbio

(810) 300-9432

Curbio.com

BALLOONS AND  

EVENT DECOR

Popped By Dominique

(202) 903-3413

PoppedbyDominique.com

CLEANING SERVICE

Fresh Home Cleaning

(240) 855-7268

Fresh-HomeCleaning.com

CLOSING GIFTS

Strategic Gifting

(313) 971-8312

StrategicGifting.com

DJ/ENTERTAINMENT 

SERVICES

Gold Event Group

(301) 613-1676

GoldEventGroup.com

DOWNSIZING/ESTATE SALES

Caring Transitions, Inc.

(443) 995-7367

CaringTransitionsRockville.com

EVENT PLANNING & 

MANAGEMENT

Rescue Event Planning

(301) 798-4489

RescueEventPlanning.com

FINANCIAL COACHING & 

BOOKKEEPING

Alchemy of Money

(202) 567-7960

AlchemyOfMoney.co

This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

MBH Settlement Group

(703) 277-6806

MBH.com

Peak Settlements, LLC

(301) 528-1111

PeakSettlements.com

Prime Title Group, LLC

(301) 341-6444

PrimeTitleLLC.com

Stewart Title and Escrow

(480) 203-6452

DCTitleGuy.com

VIDEO SERVICES

HD Bros

(833) 437-4686

HDBros.com

REMODELING/BUILDING/

HOME IMPROVEMENTS

Absolute Building  

and Construction

(202) 468-8662

AbsoluteBandC.com

SECURITY & SMART HOME

Tranquility Smart Homes & 

Security, LLC

(240) 994-5415

TranquilitySHS.com

SENIOR MOVE 

MANAGEMENT

Moyer Move Management

(301) 685-7900

MoyerMove 

Management.com

STAGING

Preferred Staging, LLC

(703) 851-2690

PreferredStaging.com

Town & Country Staging

(800) 683-6683

TownAndCountryMovers.com/

Staging

TITLE COMPANY

Eastern Title & Settlement

(240) 403-1285

EasternTitle.net

Legacy Settlement Services

(919) 441-1848

LegacyForTitle.com

PEST CONTROL

My Pest Pros

(202) 255-4886

MyPestPros.com

PHOTOGRAPHY

Ryan Corvello Photography

(757) 685-2077

CorvelloPhotography.com

PRINTING, DIRECT MAIL 

SERVICES

My Marketing Matters

(301) 590-9700

MyMarketingMatters.com

PROPERTY MANAGEMENT

Streamline Property 

Management

(301) 237-4950

StreamlineManagement.com

RELOCATION SERVICES 

FOR SENIORS

Caring Transitions, Inc.

(443) 995-7367

CaringTransitions 

Rockville.com

REMODELER

Renovation Sells

(202) 705-0766

renovationsells.com/

dc-metro

REMODELING & PAINTING

Beautiful Home  

Services, LLC

(301) 337-1074

BeautifulHomeServices.com

Shore United Bank

Paul Deibler

(240) 651-6955

PDeibler-ShoreUnited1.

MortgageWebCenter.com

The Kempes Group

Kempes Jean

(267) 625-3066

TheMortgageLink.com/

TheKempesGroup

Truist

John Masci

(240) 687-1710

Truist.com/John.Masci

MOVING / STORAGE

Bargain Movers

(301) 685-6789

BargainMoversInc.com

Interstate Moving & Storage

(703) 226-3279

Moveinterstate.com

Moyer & Sons Moving  

& Storage

(301) 869-3896

MoyerAndSons.com

Perry Moving, LLC

Sam Perry

(410) 799-0022

perrymoving.com

Town & Country Movers

(301) 670-4600

TownAndCountry 

Movers.com
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Let Eastern Title bring a unique convenience & peace of
mind to your buying & selling process today!

240-403-1285    |    EASTERNTITLE.COM
11113 Manklin Meadows Lane | Berlin, MD 21811

6100 Executive Blvd. 
Suite 410

Rockville, MD 20852

112 E. Broad St.
Falls Church, VA 22046

3 Research Place
Suite 201

Rockville, MD 20850

3926 12th St NE
Washington, DC 20017

11113 Manklin Meadows Lane 
Berlin, MD 21811

To view our magazine online, visit 
dcmetrorealproducers.com and look 
for “magazine” or scan this QR code. 

(Password: connectheredcrp! )

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views 
of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within 
the DC Metro Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, 
neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in nominating REALTORS® to be featured in the magazine, 
please email Wendy@kristinbrindley.com.

R E A L  P R O D U C E R S  T E A M

D C  M E T R O
M E E T  T H E

Ryan Corvello 
Photographer

Bobby Cockerille 
Videographer

Zachary Cohen 
Writer

Jaime Lane 
Executive Assistant & 
Publishing Manager

Kristin Brindley 
Publisher

Ellen Buchanan
Editor

Lexy Broussard
Associate Publisher

Wendy Ross 
Operations Manager

Ellie Caperare
Social Media Manager
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Speaking of connecting, we are looking forward 
to the Masquerade Sneaker Ball, coming up 
soon, on March 22nd. It should be a marvelous 
time! We hope to see you there!
 
This month, we’re pleased that preferred partner 
Popped By Dominique has joined the DC Metro 
Real Producers family. Welcome!
 
With gratitude,
 

Kristin Brindley
Owner/Publisher
DC Metro Real Producers
313-971-8312

Kristin@kristinbrindley.com
www.dcmetrorealproducers.com

 

FOOD FOR THOUGHT
What is the secret to maintaining 
great relationships?

Dear DC Metro Real Producers,
 
February is a month we celebrate relationships — typically, the 
romantic ones. On the professional side, though, it’s also a great 
time to reprioritize relationships for 2023.
 
In the real estate industry, as well as all the ancillary industries 
that serve it, relationships are the key to success. We depend on 
creating real and lasting connections with others; that is how we 
are able to sustain our businesses and propel them forward. As 
we move fully into what promises to be a fast-paced 2023, filled 
with, no doubt, lots of challenges, as well as lots of opportunities, 
I encourage you to take a look at all of your relationships — per-
sonal, with friends and family; professional, with co-workers, 
clients, vendors, mentors, mentees and coaches; with service 
people; and with neighborhoods and communities of all sorts — 
with an eye to enhancing and strengthening them. What and how 
can we do better this year than the year before?
 
Here, at Real Producers, one of the core elements of our mission 
is to connect this community — via introductions and opportuni-
ties to gather and meet one another in more intimate and casual 
settings — to learn from each other and strengthen all of our 
business partnerships. Our Real Estate Success & Support pod-
cast is another way we’re focusing on relationships in this com-
munity, connecting names with faces and businesses; and sharing 
valuable information with each other. We’ve heard many differ-
ent, creative, memorable ways Real Producers stay connected 
with and do special things for their sphere. This year should be 
one where we take our efforts up another notch!
 

publisher’s note

RELATIONSHIPS
The KEY is 
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SAVE THE DATE

PRESENTS

WEDNESDAY, MARCH 22, 2023
6:30 PM –10 PM
LOCATION TBD

For information on all DC METRO Real Producers events, email info@dcmetrorealproducers.com.

DC Metro Real Producers

ALBANY  •  ALBUQUERQUE  •  CHESAPEAKE  •  ATLANTA  •  AUSTIN  •  BALTIMORE  •  BOULDER

CHARLOTTE  •  CHICAGO  •  CINCINNATI  •  CLEVELAND  •  COUR D’ ALENE  •  COLORADO SPRINGS 

COLUMBUS  •  DALLAS  •  DAVENPORT  •  DAYTONA BEACH  •  DENVER  •  FT. WAYNE  •  GRAND RAPIDS

HOUSTON  •  INDIANAPOLIS  •  JACKSON  •  JACKSONVILLE  •  KANSAS CITY  •  LAS VEGAS  •  LINCOLN

LITTLE ROCK  •  LUBBOCK •  MILWAUKEE  •  MURRIETA  •  MONTERREY BAY  •  NASHVILLE  •  NEW ORLEANS

NEWPORT BEACH  •  NORTH DALLAS  •  NOVA  •  OAKLAND COUNTY  •  OKLAHOMA CITY  •  OMAHA

ORLANDO  •  PHILADELPHIA  •  PHOENIX  •  PITTSBURGH  •  PORTLAND  •  RALEIGH  •  SALEM  •  SAN DIEGO  

SEATTLE  •  SILICON VALLEY  •  SPOKANE  •  ST. LOUIS  •  TAMPA BAY  •  TEMECULA  •  TRI-CITIES  •  TRIAD  

TUCSON  •  TWIN CITIES  •  VIRGINIA BEACH  •  WASHINGTON D.C  •  WAYNE COUNTY  •  WEST VALLEY

WILMINGTON  •  YOUNGSTOWN  •  ALBANY  •  ALBUQUERQUE  •  CHESAPEAKE  •  ATLANTA  •  AUSTIN

BALTIMORE  •  BOULDER  •  CHARLOTTE  •  CHICAGO  •  CINCINNATI  •  CLEVELAND  •  COUR D’ ALENE

COLORADO SPRINGS  •  COLUMBUS  •  DALLAS  •  DAVENPORT  •  DAYTONA BEACH  •  DENVER  •  FT. WAYNE

GRAND RAPIDS  •  HOUSTON  •  INDIANAPOLIS  •  JACKSON  •  JACKSONVILLE  •  KANSAS CITY  •  LAS VEGAS  

LINCOLN  •  LITTLE ROCK  •  LUBBOCK •  MILWAUKEE  •  MURRIETA  •  MONTERREY BAY  •  NASHVILLE  •  

NEW ORLEANS  •  NEWPORT BEACH  •  NORTH DALLAS  •  NOVA  •  OAKLAND COUNTY  •  OKLAHOMA CITY  

AMERICA'S BEST REAL ESTATE AGENTS

R E C O G N I Z E D

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT

FOLLOW US ON INSTAGRAM TODAY

@realproducers

MASQUERADE
SNEAKER

Ball
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RIME
ITLE GROUP

Lawrence O. Elliott, Jr.
Attorney & Counselor at Law
lawrence@primetitlellc.com
(301) 341-6444
primetitlellc.com
9701 Apollo Drive
Suite 101 Largo, MD 20774

      Comprehensive title services and professional settlement, escrow, and closing services.

      Facilitate real estate purchases, construction, refinances, or equity loans.

20+ Years Experience

Prime Title Group provides: 

SETTLEMENT 
SERVICES 
BEYOND THE KEYS

Are You Ready To Prepare A Home To List?
Let HPM handle a fresh kitchen design, beautiful landscaping or any 

maintenance updates the home may need!

Licensed, Insured & Bonded, MHIC #:145173

Call or email today to discuss your potential listings!

“Being a home-grown small business in the Washington D.C Metropolitan area, 
we know what it takes to keep your property looking great all year round!”
- Hunter Fagan, HPM Owner

(301) 980-5782 | info@hunterspropertymanagement.com | HuntersPropertyManagement.com

moyermovemanagement.com
CALL US TODAY: 301-685-7900 Maryland/DC    703-740-9912 Virginia

FULL-SERVICE MOVING SOLUTIONS
Senior Move Management  Space Planning & Design  Downsizing & Organizing

Packing, Unpacking & Settling In  Professional Moving & Storage  Donation, Disposal, & Dispersal  Staging
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LEISEL L. TAYLOR

Village Premier Collection Maryland

We met at AARP in D.C. I was a senior accoun-
tant and he was the mailroom supervisor! Every 
quarter, I had to send out quarterly reports to 
BOA and Chase, and usually the CEO, and I 
would never get gone until hours before it was 
due. My CEO would tell me to go downstairs and 
ask for Donnel, he would get it done. He’d hook 
me up … and from that, we started dating!
 
 
ALAN CHARGIN

Keller Williams Capital Properties

We met at a Capitol Hill softball party.
 
 
MICHAEL ALLWEIN

Century 21 Redwood Realty

I met her in third grade. We went to elementary, 
middle and high school together, but went our 
own ways. Then, I sold her a house in 2018, we 
met again with friends in 2019, and started dat-
ing a month later.
 
 

How did you meet 

your significant other?

we ask...you tell!

SHARI GRONVALL

Compass

At a bar in Georgetown with mutual friends in 
college. We got set up!
 
 
DAN SCHULER

Compass

Kels and I are both Miami mergers; we met at 
Miami Ohio. The marriage rate is so high there 
they coined a term: “Miami merger”! I needed a 
date in my junior year for formal, and my buddy 
set me up with Kels. I invited her to the formal 
in front of my entire fraternity, so I trapped her 
into saying yes. And the rest is history.
 
 
SCOTT SACHS

Compass

I met my wife when she was in nursing school. 
I was living with two girls that she went to 
school with in Arlington.
 
 
MOLLY BRANSON

RLAH Real Estate

A D.C. Realtor friend connected us!
 
 

LAWRENCE LESSIN

Homes By Owner, Inc.

I met her 35 years ago when she lived in 
Arizona. I met her at a nightclub (Jaspers) and 
we started talking but she didn’t want to give 
me her number. I ended up getting it from her 
friends because they liked me. We went on a first 
date a few weeks later. I flew out to see her on 
weekends and we are still together.
 
 
CRAIG SWORD

Compass

We’ve known each other for 15 years, originally 
met at a country club through mutual friends. 
Reconnected years later to start dating!
 
 
COREY BURR

TTR Sotheby’s International Realty

My wife and I met in high school and went to the 
same college. We were always friends, but didn’t 
start dating until two years after college.
 
 
ELIZABETH ANN HO

RLAH Real Estate

We used to work at a nonprofit together. He 
worked in HR and used to walk down to the 
cubicle and make jokes with me. He claims he 
was just wanting to be my friend (I don’t believe 
him), and we started dating from there!
 
 
TOHMAI SMITH

Compass

I met her on my birthday at a party.
 
 
EVA DAVIS

Compass

I met him the old-fashioned way: online.
 
 
LYNDA NGUYEN

Long & Foster Real Estate

Met on Hinge.
 
 

ANA DUBIN

Long & Foster Real Estate

Jason and I met on a lacrosse field. He was 
playing in an adult league, and we had both just 
moved home. We had mutual friends who played 
in this adult league where we met!
 

BARRETT STARLING

Keller Williams Realty Centre

Mutual friends that we went to college with and 
I had a roommate living off campus. Both trans-
ferred, but stayed in touch. He was roommates 
with my now wife, so I met her through that. 
Friends for years and ended up together, now 
11 years!

 
MATTHEW O’CONNOR

Caliber Home Loans

My wife and I met working at the now defunct 
Dancing Crab in Tenleytown.
 
 
CASEY ABOULAFIA

Compass

At a party a friend was having with her eventual 
husband for his out-of-town, visiting brother. 
My husband was one of their friends, and I came 
by with a guy friend that night. We all stayed till 
3 a.m. talking and drinking through our host’s 
wine closet. We’ve been together since a birth-
day party I threw for the host two weeks later, 
where I knew I’d see my now husband again!
 
 
VINCENT HURTEAU

Continental Properties, Ltd.

At the Whole Foods on P Street in 2004, I saw a 
handsome man, put more groceries in my cart, 
and there he was again. We exchanged smiles, but 
when it was time for checkout, I lost sight of him 
and placed an ad in the Washington Blade and he 
responded! We have been together since and got 
married in 2010, when it finally became legal for 
same-sex couples in D.C. We both told our friends 
of our meeting, and our single friends went out of 
their way to go to the same Whole Foods to see if 
the same might happen to them.
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Jennifer Lindsay, CPCU
NPN: 2504461
Jennifer.Lindsay@Goosehead.com

Get A Quote!

Goosehead Insurance takes care of your 
customers, offering a choice of insurers and 
excellent service at competitive prices.

Discounts for HOME & AUTO Bundle

DO YOUR CUSTOMERS Love THEIR NEW HOME?

Steve Lindsay, CPCU
NPN: 412250
Steve.Lindsay@Goosehead.com

®

7200 Wisconsin Avenue, Suite 500
Bethesda, MD 20814

(202) 558-0888  |  JenniferLindsayInsurance.com

SERVICES INCLUDE:
Home, Auto, Umbrella, Valuable Items, Boats,
Recreational Vehicles

STACY ALLWEIN

Century 21 Redwood Realty

I love to answer this question. I met my husband 
in 1988 in an alley in D.C. The Rally in the Alley 
on St. Patrick’s Day. We were married less than 
two years later.

LAWRENCE O. ELLIOTT JR.

Prime Title Group

I met my wife while visiting a friend in 
California. We hit it off right away and started a 
long-distance relationship. A few years later, she 
moved to Maryland and we were married.

ERICKA S. BLACK

Coldwell Banker Realty

We met in college at North Carolina Central 
University. #CollegeSweethearts

MAYA HYMAN

Compass

My husband Rob and I met on J-Date back in “the 
day,” when it was a new way to meet people.

MELINDA ESTRIDGE

Long & Foster Real Estate

I met my husband, Bob O’Toole, through mutual 
friends over 40 years ago. He was working as a 
mortgage broker and was calling on our office 
as loan officers used to, to hand out rate sheets. 
We were friends for many years, dating other 
people, and eventually we started to have feelings 
for each other and started dating. He joined our 
group as a Realtor over 20 years ago. I have 
learned that being friends first was a wonderful 
beginning to our relationship. We have been mar-
ried almost 30 years and he is still my best friend.

SCOTT GOLDBERG

Streamline Property Management

My wife and I were born in the same hospital 
in northern New Jersey two months apart. We 
didn’t meet until we were sophomores at the 
University of Maryland at a fraternity party, 
where she was handing out cans of beer.

DARREN AHEARN

RE/MAX Results 

I met my wife in August 1996 at the Black Eyed 
Pea restaurant in Glen Burnie, Maryland.

JAY DAY

Real Estate Teams, LLC

She had her home listed for sale and it was not 
selling. She was told that she should call me 
because I could get it sold. She called me after 
terminating her agreement with the other agent 
and I listed and sold the home.

MONICA MURPHY

Preferred Staging, LLC

I met my husband at a party in Arlington. He 
knew one roommate, and I knew the other. 
Our eyes met across the room when I walked 
in the door, and we’ve been together ever 
since... 32 years!

PHILIP POPO

Renovation Sells

I met my significant other on Facebook through 
an introduction by someone whom we both knew.

CARA PEARLMAN

Compass

My husband and I have known each other since 
we were tweenagers! Our parents were friends, 
and so we first met at a joint family outing. He is 
a couple years younger than I am, so back then, 
I would have never imagined we would end up 
together. Our paths continued to cross as we got 
older, and finally, when the time was right, he 
asked me out on a date. We were engaged seven 
months later and married a year after that. This 
coming February 28th, we will celebrate our 
fourteenth anniversary!
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words by wade
By Wade Vander Molen

Looking to start a real estate farm in 2023? 
Farming is a great way to generate listings in your 
subdivision, school district, or specific geographic 
area. The issue is, many REALTORS® are not 
successful with farming, and that’s for a variety of 
reasons. Farming can be a long game in generating 
business, but it doesn’t have to be if you set yourself 
up for success from the start. The first stage of 
farming is not sending out a round of postcards to 
your geographical area of homes, introducing your-
self as the neighborhood expert. Here are the stages 
to dominating your farm in 2023. 
 
Absorption Rates and Data

The first step to farming is establishing the loca-
tion. Is it where you live? A building in Bethesda? 
A desirable school district? Wherever your farm 
is located, it’s important to look at the absorption 
rates, otherwise known as the percentage of homes 

10% MILITARY
DISCOUNT

We appreciate our heroes and would
like to offer a special discount to all active
duty and veteran armed forces members.

CALL TO SCHEDULE YOUR SERVICE TODAY!

240-970-6533
mike@moldgone.net • moldgone.net

2508 Locustwood Pl, Silver Spring, MD 20905
FAMILY-OWNED • NON-FRANCHISED

in with cleaner air!
OUT WITH

MIKE MULIERI
President

"Mike addressed any concerns and gave us his 
professional opinion so that we could keep 
moisture out of our attic. He was professional, 
quick, and honest. We were very impressed by 
Mike and would highly recommend him." - Shira

INVESTIGATION, TESTING, AND REMOVALINVESTIGATION, TESTING, AND REMOVAL

Wade Vander 
Molen is the 
director of sales/
marketing for 

Stewart Title in the 
Northern Virginia/

Washington, D.C., area and has 
been in the title industry since 
2005. Wade helps real estate 
professionals with all facets of 
their marketing and teaches 
a new, sustainable business 
model to help them grow their 
businesses. You can visit Wade 
at www.DCTitleGuy.com.

that turn over in that area over a given period of 
time. The next step is to find out who in your farm 
are owner-occupied homes versus absentee, and 
people who have owned for 20-plus years (down-
sizers) versus have just purchased in the last 18 
months. You can agree, there are different market-
ing messages for each group. 
 
Creating the Online Content First

Before you send out the newsletter or postcard, 
you need to be where people put their eyes, which 
is online. If a homeowner gets your direct mail 
piece, they will surely look you up online before 
reaching out. Why? Because they can. Have not 
only information on your website about your farm 
(information, current market stats, videos, and 
more), create video content and post it on your new 
2023 YouTube channel that has your face, voice, 
personality, and educational content showing you 

as the thought leader in your farm 
area. Not just one video, but several. 
Create a catalog of content so when 
your target homeowners look you up, 
there you are. 
 
Offline Marketing Content

Now that we have our farm location, 
know the absorption rates, and have 
created compelling online content, it’s 
time to send out our offline marketing 
messages. When spending money on 
direct mail, use smart programs like 
www.corefact.com. These programs 
provide a “key code” for each home 
and drive the homeowner to a landing 
page to get a CMA. The benefit for the 
Realtor is, it sends them an email that 
the homeowner put in the key code to 
receive the CMA.

When sending out direct mail, be 
sure to put a YouTube logo or your 
social media channels and let the 

homeowners know to visit these 
places to watch your video content 
about the farm. 
 
In-Person Seminars 

You have done everything correctly 
in determining your farm, creating 
great online content, and sending out 
targeted outbound marketing mes-
sages to the homeowners in your farm. 
Now, it is time to get face-to-face, 
sharing helpful information, such as 
market-update seminars, home-selling 
seminars, coat/food drives, and more. 
Setting up these in-person events two 
to three times a year, along with the 
other marketing methods, helps with 
your branding and credibility. 
 
Implementing this strategy when 
beginning or improving your real 
estate farm will help to set you up for 
success in the long run. Good luck! 
 

TIPS TO 
DOMINATE
YOUR REAL ESTATE 

FARM IN 2023
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Nurture Your Blog Content

Outsource Your Content
Nope, you don’t need to write your own content. 
As we’ve all had to learn, time is money, and it’s 
the only commodity we’ll never be able to make 
more of. If you’re a writer at heart, then feel free 
to indulge your passion for the written word, but 
otherwise, this is one task you can easily outsource, 
thanks to gig sites like Fiverr and Upwork. 

Make It Unique
You don’t want to look at your competition and 
write articles just like they have. Instead of talking 
about mortgage applications and FICO scores, pose 
questions that your audience wants to know. Use 
sites like AnswerThePublic for ideas on what peo-
ple are searching about. Make sure to keep it local, 
however. There’s no use getting inquiries from 
states you aren’t licensed in.

marketing matters
By Todd Lebowitz

With more than 25 years of experience, Todd Lebowitz is CEO and owner of  
My Marketing Matters, which he runs with his business partner Ram Devaguptapu. 
Together, they have grown the company to be a recognized leader in real estate 
marketing with more than 20,000 clients locally, regionally, and nationwide.

As a real estate agent, blog writing can be a thankless job. 
Between all of your other monthly tasks, blogging can feel like 
the last thing you want to do at the end of the day. That’s why 
it’s essential to work smart, not hard, when it comes to your blog 
content. You don’t want it to be a distraction or something that 
takes you away from more profitable ways to spend your time. 
Here’s how to maximize your online content output. 

Know Your Audience
Before just writing blog content willy nilly, you want to have a 
plan in place. Who are your clients and what information are 
they searching for online? If your client base is families with 
children, maybe you can write about local events geared toward 
children. If they are relocating single professionals, focus on 
moving topics and area guides that give newcomers the inside 
scoop on your region.

Use SEO Best Practices
It’s easy to waste time and energy writing blog content that just 
doesn’t lead to more traffic to your site. Since this is the point of 
blog content, make sure you’re formatting your blogs to be found. 
Install Yoast on your blogging site, which is an easy way to grade 
your writing and SEO quality of each blog. Focus on one keyword, 
use it in your headline, your opening sentence and some of your 
subheaders. Include at least three outside links in your article, but 
never link them to your keywords. Don’t forget to include some 
images in your article that have keyword alt tags added to them. 

EFFICIENTLYEFFICIENTLY
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At Mid-Atlantic Custom Builders, we team up with Real Estate agents in Bethesda 
and Chevy Chase to help put families in the home of their dreams. The partnership 
begins when agents introduce us to new properties, and continues through 
acquisition, construction, and finally, the new home sale. Let’s get started!

(240) 493-9301 • MidAtlanticCustomHomes.com

We look forward to building with you this year!

Let's Build A Home And A Partnership!

D’ANN MELNICK
eXp Realty
“Real estate is a very competitive 
industry... All the glitz and the glam 
that is perpetuated by shows like 
Selling Sunset. Real estate for me 
isn’t about that. I want to be remem-
bered for doing good in my commu-
nity and helping to make housing 
more accessible to everyone.”

A word from our Preferred Partner:

BRETT LIEBERMAN
My Pest Pros
“We have people freaking out over 
issues from ants and mosquitoes to 
roaches, bed bugs and termites. I 
cherish bringing that peace of mind so 
that they can feel safe in their homes 
and enjoy their homes and yards.”

CASEY ABOULAFIA
Compass
“People know they are always going 
to get a straight story from me. I don’t 
hesitate to get down to the brass tacks 
and be real. That matters. I’m not 
pushy, but I’m very straightforward, 
and I think people appreciate that.”

JENNIFER VO
Keller Williams Capital Properties
“I truly believe that if you have your 
client’s best interests at heart, and 
you genuinely want them to find 
the right home, it shines through, 
and I believe my clients can see 
that. To me, it is always about 
building a relationship and never a 
transactional experience.”

Stay InspiredStay Inspired
PRESENTS

WORDS OF WISDOM FROM THIS MONTH’S FEATURES
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MY PEST PROS

From Print to Pests
Almost everyone these days has some sort of back-
ground experience prior to landing their current 
career, especially in the real estate industry. But how 
does one go from being a war correspondent and sea-
soned journalist to inspecting houses for critters? 

BRETT
LIEBERMAN

partner spotlight
By Jess Wellar

Photos by Ryan Corvello

“Helping people — providing peace of mind, health 
and safety — is what My Pest Pros strives to do. I 
think this interest dates to my days as a journalist. The 
bottom line is that I like to help people,” explains Brett 
Lieberman, CEO and co-founder of My Pest Pros. 

Now entering its tenth year, My Pest 
Pros is thriving and busier than ever in 
a post-pandemic world where every-
one is spending more time at home. 

“We are not the largest nor the 
smallest pest control company in the 
region. But I do feel we provide some 
of the best service in the industry. 
We have a great team that is really 
committed to doing a great job,” Brett 
notes with a touch of pride. 

“With offices in Fairfax, Woodbridge, 
and Crofton, Maryland, we now 
provide residential and commercial 
pest control in Northern Virginia, 
Maryland, and Washington, D.C. 
This includes treatment for general 
pests such as ants, spiders, crickets, 
and stinging pests, as well as mos-
quitoes, termites, wood-destroying 
insect/termite inspections, roaches, 
and more.”

Prior to starting My Pest Pros with 
his wife, Debra, in 2013, Brett 
worked as a journalist for almost two 
decades, spending most of his writing 
career with Newhouse Newspapers 
and working as a Washington, D.C., 
correspondent for the Harrisburg 
Patriot-News.

“I covered national politics and gov-
ernment. I was an embedded reporter 
in Iraq, traveled around the country, as 
well as reported from locations includ-
ing Cuba, Japan and China. After being 
laid off in 2008, I worked in public 
relations for a couple years, but did not 
enjoy it. During that time, I earned a 
master’s degree in government and an 
MBA from John Hopkins University.

“Then, one day, I got an email about 
a mosquito franchise… It started out 
as a joke, but it was lucrative, and I 
was able to eventually buy out my 

partner,” Brett notes. “And I decided 
that franchise wasn’t a good fit, 
but I continued to branch out. My 
Pest Pros, which is not a franchise, 
allowed for more control and the abil-
ity to help more people since there’s 
more flexibility to take care of our 
clients by finding alternate solutions 
with creative service plans.”

Brett is quick to credit his wife 
Debra’s assistance, noting she has 
really taken a more active role in the 
business the past few years and is a 
huge help in the office. Prior to that, 
she studied occupational therapy and 
worked as an ergonomic consultant. 
But when COVID hit and everything 
shut down, she became more involved 
as My Pest Pros was called upon to 
disinfect many offices.

Brett said he likes to think of My Pest 
Pros as the Costco of pest control 
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I cherish bringing that peace of mind so 
that they can feel safe in their homes 
and enjoy their homes and yards.” 

Visit www.MyPestPros.com today to 

learn more about the services they 

can provide for you to enjoy your 

home pest-free.

companies, noting, “One thing I 
really admire about Costco is that 
they have good products, overall, 
and take care of their customers and 
employees. We try to do the same 
thing at My Pest Pros. We want to 
do whatever it takes to do the job 
correctly. We don’t cut corners and 
we provide good value and service. 
We’re in the customer service indus-
try and I like to treat our clients 
the way I would want to be treated 
or have my family treated. I want 
us to treat you and your home with 
the same respect and care that you 
deserve and I expect at home.”

Perhaps most impressive is the fact 
that in an age when it’s hard to find 
quality help, Brett and his wife refuse 
to hire just anybody to work for My 
Pest Pros.

“We have 15 current employees and 
we’d love to expand, but we won’t just 
take anyone,” Debra says. “We are 
among the 3 percent of pest con-
trol companies that are QualityPro 
certified, which means we do these 
background and drug checks and are 
independently audited to make sure 
we are doing the right thing. Again, 
I don’t want somebody in your home 
who I would not want in my home.”

As Brett looks to the future, he wants 
to continue to expand his business 
without compromising on quality. He 
encourages agents to look at his pest 
control business as part of their team, 
as inspections are an important part 
of most smooth closings.

“Problems are inevitable, and we 
will work with you to address them 
as easily as possible. Also, I strongly 
encourage agents to work with a pest 
control company to do your WDI/
termite inspections and not rely on a 
home inspector. I know it is a lot eas-
ier to have one person do an inspec-
tion, but they do not have the same 
training and experience. They also 
cannot provide the same warranty to 
back up their work the way we do. We 
have performed termite treatments 
for issues that were missed by a 
home inspector. The home inspector 
couldn’t warranty it because they are 
not licensed for pest control.” 

At the end of the day, Brett said 
he just loves helping people find 
precious peace of mind so they can 
enjoy their homes.

“We have people freaking out over 
issues from ants and mosquitoes to 
roaches, bed bugs and termites.  

FAMILY LIFE

A self-proclaimed workaholic, Brett says he likes keeping busy. 
“I’m not the type of person who likes to sit on the beach. Even in 
places like Aruba, I was around the pool because it had wifi! But I 
do like photography, reading on my iPad and cooking.” 

Brett and Debra have two children; their son, Zach, is a fourth-
year student at the University of Virginia, and their daughter, 
Julia, is a junior at W.T. Woodson High School in Fairfax, where 
the family lives. “We definitely like traveling, whether it’s a quick 
getaway or a bigger adventure. We’re often at a sports event, 
from the Nats and Caps to high school lacrosse,” Brett explains. 
“And Zach is a comp sci major and actually developed an app 
for My Pest Pros, which is pretty cool. We also have a mini  
labradoodle, Harper, who can usually be found in the office.”
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(301) 237-4950
Scott@StreamlineManagement.com
streamlinemanagement.com

Life is turbulent. Caring for your home shouldn't be.

CEO SCOTT GOLDBERG

You Sell Houses

Then, You Sell the Houses
When They're Done Being
Leased & Managed

We Lease &
Manage Houses

LOCAL, FAMILY-OWNED BUSINESS | MY PEST PROS IS PROUDLY OPERATED BY BRETT AND DEBRA LIEBERMAN

WDI INSPECTIONS • VA, MD & DC • 10+ YEARS OF EXPERIENCE
MEMBERS OF THE NPMA, VIRGINIA, AND MARYLAND PEST MANAGEMENT ASSOCIATIONS
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LOVE YOUR HOME TODAY AND CALL US FOR A FREE QUOTE!  703-665-4455  |  MYPESTPROS.COM

WHY CHOOSE TRANQUILITY + RING?
The DMV's first certified Ring Installation team, securely 
mount, install and defend your domain. Choose locks and 
cameras in a system that works best for you and control it 

from your device, anywhere in the world.

Veteran Owned and Operated 
by NICK GRILLO

Book Your FREE 
Consult Today!
tranquilityshs.com
240-994-5415
info@tranquilityshs.com

"Think Smart, Think Tranquility"
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I
M E L N I C K

D’ANN
Making Housing Accessible to All

agent spotlight By Kierstynn King

Photos by Ryan Corvello

“It’s hard to claim work–life balance when my work 
is my life. I do not really prioritize work over my 
personal life… It’s all just a part of who I am,” says 
D’Ann Melnick. Originally from a small town in 
Texas, real estate was not a part of D’Ann’s past, and 
her foray into the industry was purely accidental.

 “I had a friend that worked with a new home 
builder and they were looking to hire more sales 
staff. Fresh out of college, I applied on a whim and 
got hired immediately. I had no idea that my first 
real job would lead to a successful 20 plus–year 
career as a REALTOR®,” D’Ann explains.

Working for a production builder, she learned a lot 
of the fundamentals of new construction, things 
to look for during home inspections and the basics 
of the mortgage business. After two years in the 
industry, D’Ann was looking to grow. She found 
that the relationships she had built with buyers in 
her neighborhood were turning into referrals, and 
many families were looking for a neighborhood or 
product that she did not have to offer. 

In order to help more people, D’Ann got her real estate license 
and, two years later, obtained her associate broker’s license. She 
is licensed in Maryland, Virginia, and D.C., and still refers quite a 
bit of business back home, to Texas.

D’Ann has been with eXp Realty a little over a year now as a solo 
agent. She recently received the ICON award — an award based 
on sales volume. At the heart of her real estate business is the 
drive to be a problem solver. “I pride myself on being honest and 
direct. There are so many aspects to the real estate business, but 
helping people solve problems is at the root of it all,” D’Ann says.

She also loves research and educating and empowering her cli-
ents to build their own wealth through real estate.

Outside of work, D’Ann is always on the go, explaining that she 
fills her days with activities. She’s the president of The Gables 
condo association, involved in the Junior League of Washington, 
and is on the board of directors for a local nonprofit called Hero 
Dogs, Inc. The organization provides service dogs and other 
highly skilled canines to former first responders and veterans 
with a disability. D’Ann and her husband raised Hero Dogs’ Monty 
for the organization before he was partnered with a local veteran, 
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and she now works on special events 
and corporate sponsorships.
 
In their free time, D’Ann and her 
husband Andrew love trying new 
restaurants in the area, spending time 
outdoors and seeing performances 
at the Kennedy Center. They are also 
both huge sports fans, and Andrew 
has worked in the clubhouse for the 
Washington Nationals for 17 years. 
Their unconventional schedules often 
require some juggling. “Most people 
have a traditional, Monday-to-Friday 
job,” D’Ann says. “We don’t, and our 
schedules are completely different 
from one another. We have to be inten-
tional about finding time together.”

At the end of August, the couple 
welcomed the birth of their daughter, 
Presley Briar.

“We plan on having her go, go, go as
much as we do,” D’Ann explains. “In a 

way, I had a fairly sheltered child-
hood. When I went off to college, I 
was exposed to so many new things 
at one time. I want her to be able to 
learn about the world and share expe-
riences with her while she is young.” 

For D’Ann, success is about setting 
up opportunities for her and her 
family. “Real estate is a very compet-
itive industry,” D’Ann says. “There’s 
so much ego … fast cars and fancy 
houses. All the glitz and the glam 
that is perpetuated by shows like 
Selling Sunset. Real estate, for me, 
isn’t about that.”

D’Ann simply wants to build a busi-
ness where she can be respected 
among her peers. 

“I want to be remembered for  
doing good in my community and 
helping to make housing more  
accessible to everyone.”

I want to be 
remembered for 
doing good in 
my community 
and helping to 
make housing 
more accessible 
to everyone.

D’Ann Melnick 
with husband, 
Andrew, and 
daughter, 
Presley Briar

The Mortgage Link, Inc. NMLS#113054. We are licensed in Maryland (7957), District of Columbia (MLB113054), Virginia (MC-2236), Arizona (1035583), Colorado, Delaware (19208), Florida (MBR778), Louisiana, North Carolina 
(L-205450), Oklahoma (MLO14515), Oregon, Pennsylvania (61690), South Carolina (MLS 113054), Tennessee (113054), Texas and West Virginia ML-25608). For more information, please reference the NMLS Consumer Access 
Website at www.nmlsconsumeraccess.org

NMLS#113054

(267) 625-3066 (c)
(301) 708-0401 (o)
kjean@themortgagelink.com
www.themortgagelink.com/kjean

"The only thing worse than
not getting what you want
is someone else getting it." 

Roger Sterling (Mad Men)

KEMPES JEAN

Your Client's
Will Love Their 
Home Financing
with a Pre-Approval from

The Kempes Group!
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morgane@legacyfortitle.com
919.441.1848
www.legacyfortitle.com

To start and grow a legacy, you need a valuable partner.

Morgane Barry
Licensed Title Agent
Legacy Settlement Services, MD DC VA FL

2936 O'Donnell Street, Baltimore, MD 21224

8659 National Pike, Suite P, Ellicott City, MD 21043

2000 Pennsylvania Ave NW, Washington, DC 20006

7315 Wisconsin Ave, #400W, Bethesda, MD 20814

201 N. Union Street, Suite 110, Alexandria, VA 22314

ARE YOU READY TO
START A LEGACY?

LEGACY is that partner.

We are extremely pleased with the professionalism and expertise of Legacy Settlement 
Services. During COVID when situations were stressful and cautious, many of our 
settlements took place at Legacy. The team was extremely efficient, conscientious, 
careful, and accommodating to say the least. We are always able to reach a staff 

member when needed. We highly recommend using this title company.

Tracy Lucido

Realtor & Vice President at Bob Lucido of Keller Williams Lucido Agency

BARGAIN MOVERSBARGAIN MOVERS

301.685.6789
7579 Rickenbacker Drive, Gaithersburg, MD 20879

www.bargainmoversinc.com

Family Owned & Operated For Over 36 Years
FREE
In-Home 
Estimates

Established in 1982 and located in 
Gaithersburg, MD, Bargain Movers 

is one of the most trusted local 
moving companies in the DMV. 

RESIDENTIAL & COMMERCIAL
LOCAL & LONG-DISTANCE

CHECK OUT OUR
5 STAR REVIEWS ONLINE!

What Do We Offer?

www.npinspections.com
240-409-3711 Locally Owned Franchise

MD Lic. #31227

NATIONAL
PROPERTY
INSPECTIONSNPI

Schedule with NPI Inspections for so
much more than a HOME INSPECTION!

Residential/Home Inspections (Buyer’s Inspections)
Prelisting Home Inspections (Seller’s Inspections)

New Construction (Pre-closing Inspections)
Builder’s Home Warranty Inspections

Providing Peace of Mind,
One Home Inspection at a Time.
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JJennifer Vo’s father, Bernie Carr, owned the largest brokerage in 
Delaware County, Pennsylvania, for 30 consecutive years.
 
“I spent my childhood immersed in the world of real estate; driv-
ing around taking polaroids of new listings, sitting in on meet-
ings,” Jen recalls “My mom was also a REALTOR®, and in middle 
school, I started working in the office, answering the phones. I 
always joke that while other families spent Thanksgiving watch-
ing football, we spent ours discussing negotiation strategies.”
 
Jen’s father also taught real estate at Temple University, teach-
ing, mentoring, and working closely with people who would also 
go on to become big names in the real estate industry, including 
Allan Domb, Jay Lamont, and Donald Trump. “Growing up in that 
environment, I always knew this is where I was going to land,” 
Jen explains. “Real estate is my passion; it’s in my blood.” 
 

VOJ E N N I F E R

Following in 
Her Father’s 
Footsteps

rising star
By Cory Templeman

Before getting licensed, Jen was a stay-at-home mom 
and co-wrote a popular blog, “Adventure Moms DC.”
 
“There’s so much to do in the area, so we would 
provide tips and tricks for enjoying all the family 
events and activities with kids,” Jen says. “We were 
always adventuring, and sharing our experiences on 
social media. People would ask for advice — where 
to go, what to do that weekend — so that’s what 
inspired the blog. It comes in handy for my clients 
who move here from out of town; they certainly 
enjoy having the inside scoop on all the best places 
to explore in the DMV.”
 
Two years later, Jen got her real estate license. “I 
waited until my kids were in elementary school so I 

Photo by Ryan Corvello

Jen’s father, Bernie Carr, owned a large brokerage in 
Pennsylvania for 30 years.
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could give 100 percent to my clients,” 
Jen explains.
 
Jen holds a variety of titles. Along 
with being a Realtor, she is an 
accredited buyers representative, 
certified real estate negotiation 
expert, sellers representative 
specialist, and a certified military 
relocation professional. She has 
been with Keller Williams Capital 
Properties for most of her career. 
 
For Jen, the most rewarding part of 
being in real estate is helping her 
clients achieve such a huge milestone. 

“Home is everything,” she says. “It’s 
where you spend the holidays, spend 
time with your family, and it’s where 
your children grow up. Home is a very 
special place, and to know that I had a 
hand in finding that right home for my 
clients and making sure they received 
the best deal possible for it is really 
rewarding.”
 
Jen plans on running her business 
like her father did. “Growing up, my 
dad often said that he was successful 
because he treated people well,” Jen 
says. One instance that stands out 
in her memory: Bernie was selling a 

piece of land, and shortly after putting it 
on the market he received a call from an 
acquaintance who wanted to purchase the 
lot but wouldn’t be in town until later in 
the week to sign all the paperwork. They 
discussed the terms, and came to an agree-
ment. The next day, Bernie received a call 
from a colleague who was interested in 
the property as well. Bernie explained that 
while he did not have a ratified contract 
in hand, he had already agreed verbally 
to sell the land to someone. The colleague 
offered to pay $50,000 above his current 
offer and reminded him that since he did 
not have a signed contract, he was not 
legally bound to his verbal agreement.
 
“I remember my dad saying, ‘There is no 
contract in the world that is stronger than 
my word,’ and declining the offer,” Jen 
recalls. “I truly believe that if you have 
your clients’ best interests at heart and 
you genuinely want them to find the right 
home, it shines through, and I believe my 
clients can see that. To me, it is always 
about building a relationship and never a 
transactional experience.” 
 
When Jen isn’t working, she can be found 
spending time with her children and going 
on adventures. “We’re always out doing 
something,” Jen says.
 
During the pandemic, the school Jen’s 
children attend announced that it would 
be closing its doors permanently due to 
the toll COVID had taken on its stability. 
Jen and a few other parents took it upon 
themselves to save the school. They raised 
over $100,000 and got the attention of 
the news, which generated interest from 
investors. The school remained open and 
is doing better than ever. “Helping save 
the school has been one of my proudest 
moments and top accomplishments,” Jen 
says. “I never take no for an answer, and 
Seneca Academy closing forever simply 
wasn’t an option. It is too special.”
 
Jen looks forward to following in her dad’s 
footsteps and helping many more clients 
achieve their real estate goals in the DMV.

Rising Star Jennifer Vo is a Realtor with Keller Williams Capital Properties. (Photo by Ryan Corvello)
Title Services · Real Estate Settlements · Notary Services

Property Transfers · Deeds · Reverse Mortgage Settlements
Purchase, Refinance and Short Sale Settlements

Witness Only Closings

Looking for an Experienced Title Attorney
to Close Your Next Transaction?

Looking for an Experienced Title Attorney
to Close Your Next Transaction?

600 Jefferson Plaza #420, Rockville, MD 20852 | 301-528-1111
www.peaksettlements.com | info@peaksettlements.com

Contact us today!Contact us today!

Client Satisfaction is Our Top PriorityClient Satisfaction is Our Top Priority
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REALTORS...HOW CAN WE HELP YOU AND YOUR CLIENTS?
WE PREPARE HOMES FOR SALE

Renovations • Additions • Roofing
Windows • Deck • Patio • Fence 

Ashar Farhan
202-468-8662
absolutebnc@gmail.com

We are committed to 
raising the standards of 
your client's home inspection.

CONTACT US TODAY!

Kenneth Cox
O: (202) 298-7868
C: (202) 413-5475

 kencox1@mac.com

PO Box 5642, NW
Washington, DC 20016

Kenneth Cox & Associates, LLC

Providing Thorough Home Inspections, 
One Satisfied Client At A Time!
• Comprehensive & Detailed Inspections
• Professional & Personable Service
• Radon Testing

Over 5 Billion in Real Estate Inspected
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cover story
By Zachary Cohen

Photos by Ryan Corvello

A  N E W  T A K E  O N  B A L A N C E

ABOULAFIA
CASEY

By her late 20s, Casey’s life began 
to shift. She was married and began 
thinking about starting a family. 
That’s when she realized her pro-
fessional lifestyle might not support 
family life.

“I realized that all that travel for long 
periods would be unsustainable. And 
when I was home working, I wasn’t 
enjoying the nine-to-five job — the 
same thing every day, the commute, 
the drudgery of office work,” Casey 
reflects.

As Casey began to consider her next 
career move, one industry rose to 
the surface — real estate. Casey 
had grown up in and around the 
real estate business; her parents 
and grandparents were investors, 
and she had an aunt and uncle who 
were agents. Casey bought her first 
property at 23 in Dupont Circle, her 
dad loaning her down payment money 
at the going rate of 8 percent interest. 

She always enjoyed helping friends 
think about where to live too.

“So when I start thinking, ‘What else 
do I want to do?’ — it was either get a 
Ph.D. or go into real estate.”

Casey chose real estate, beginning her 
career in 2004.

The Arc of Success

Casey began her career as a solo 
agent. When she had her two children 

in 2009 and 2011, she realized she 
couldn’t survive in the business as 
a solo agent, so she began enlisting 
more help and eventually started a 
small team.

Today, Casey is part of a larger 
team, managing Your P&rtners at 
Compass along with team leads 
Meredith Margolis and Eva Davis. 
Her business is thriving; in 2022, she 
closed over 52 transactions for over 
$52 million personally. Casey has 

Before becoming a real 
estate agent, Casey 
Aboulafia enjoyed a nine-
year career in international 
health and development. 
She worked in maternal and 
child health and nutrition, a 
deeply rewarding field for 
her. With the opportunity to 
travel, often to places in Latin 
America and Africa, she had 
the chance to experience 
the culture and way of life 
around the world. Casey 
has always been inspired to 
continue exploring, learning, 
and growing. 
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formed something of a 
niche working with an 
internationally leaning 
crowd, but she still con-
siders herself a general-
ist. She serves clients of 
all types throughout the 
D.C. metro area.

Casey is a straight 
shooter who can be 
trusted to give her 
clients the truth with 
friendliness. 

“People know they are 
always going to get a 
straight story from 
me. I don’t hesitate to 
get down to the brass 
tacks and be real. That 
matters,” she says. “I’m 
not pushy, but I’m very 
straightforward, and I 
think people appreciate 
that.”

A New Take on Balance 

While on maternity 
leave for her two chil-
dren, Casey learned an 
invaluable lesson. She 
took four months off 
the first time, in 2009, 
and six months off the 
second time, in 2011. 
Each time, her business 
survived. She found 
agents to cover for her, 
and her clients were 
cared for. When she 
returned, her business 
remained strong.

While cobbling 
together support 
to back her up was 
challenging then, the 
experience eventually 

People know they are always going to get a 

straight story from me. I don’t hesitate to get down 

to the brass tacks and be real. THAT MATTERS.

Casey and Richard Aboulafia with their children, Simon and Wren

Taking time off in the summer allows Casey to pursue her love of international travel with her family.
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propelled Casey in another direction. 
Through coaching, she learned how 
to better balance personal and pro-
fessional demands. Her teammates 
and admin support both inspire her 
and provide more robust service to 
her clients. 

With Your P&rtners, Casey is able 
to take almost two months off every 
summer to be with her family, during 
which she rarely works.

“That’s where my team steps in. 
Largely, I’m off. I try not to work, 
though I do occasionally get pulled 
into things. That time off, it’s what 
keeps me in this business. It’s 

invigorating. My original love was 
international exploration, and this 
time away gives me a chance to do 
that with my husband and kids. It 
makes up for some of those missing 
nights and weekends when I’m out 
with clients.”

Casey and her husband, Richard, have 
two children, Simon (13) and Wren 
(11). Travel is a huge part of their life.

“One of our favorite summer trips was 
to Korea and Japan. It’s a nice time for 
the four of us … to be with the kids and 
not get distracted,” Casey says.

Casey’s approach to balance is 

inspiring in an industry where so 
many agents struggle to take time 
off. So how does Casey do it? She 
says trust plays a huge factor, as does 
having a strong team.

“If you have and do good business, it 
will be there when you come back. 
When agents live deal to deal, people 
are so scared to get out there and take 
time off. But when I took time off for 
my kids, I had teammates I trusted 
to take care of my clients so I could 
hand it off and feel good. My clients 
were taken care of. You can do it. You 
can have a life. I know, for me, this is 
what keeps me balanced and happy 
with my work.”

GIVING BACK

Giving back is a big part of 
Casey Aboulafia’s life. She 
supports organizations like 
DASH, a nonprofit that pro-
vides safe housing to survi-
vors of domestic and sexual 
violence and their families, 
the DC Dream Center, an 
organization that provides 
community support, espe-
cially for youth programs, 
in lower-income areas of 
the city, and Mary’s Center, 
a community health center 
serving people of all ages, 
incomes, and backgrounds 
in the D.C. metro area.
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Brandon Green
Chief Alchemist

202-567-7960

Unlock our FREE
Millionaire Planner
alchemyofmoney.co

Investment OpportunitiesFinancial CoachingBookkeeping & CFO Services

INTRODUCING: Alchemy Tax
We’re here to help with your bookkeeping, tax strategy, and IRS filing.

Exclusively for Real Estate Agents!

"We understand that every home is found or left in 
different conditions; that is why putting together a 
custom cleaning plan for each home is important to us." 
- Alejandra Zelaya, Owner

(301) 519-8035   |  FRESH-HOMECLEANING .COM

Alejandra and her 
teams specialize in 

serving the real estate 
industry by providing 

custom cleaning 
services to prepare 
homes for the real 

estate market!
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healthy living
By Shauna Osborne

In February, the weather outside is still frightful 
— possibly the harshest of the season — but the 

glittering hope of spring is just around the corner. If 
you’re feeling a little stir-crazy, why not tackle these 

often-neglected chores now and start sprucing up your 
home for sunny times ahead? 

Touch up paint
Tired of looking at those marks and smudges on the 
walls, cabinets, doors and trim? Tackle them with 
a cleaning eraser first to assess what truly needs a 

touch-up, then address the remaining problem areas 
with leftover paint and a small, thin paintbrush for 

greater precision. 

Clean out dryer vent
A clogged dryer vent can, at best, cause your dryer 

to run inefficiently and increase your energy bill and, 
at worst, cause a fire. To clear any lingering lint and/
or nesting pests from your cozy vent, remove the vent 
and clean the duct that connects the back of the dryer 

to the outside using a wet/dry vac or brush tool. 

Refresh mattresses 
Most of us change our sheets frequently, but we 
shouldn’t neglect our trusty mattress, which can 
make all the difference in sleep quality. Start by 

vacuuming the box springs and the top and bottom 
of the mattress. Then, rotate or flip, depending on 
whether it’s a one- (rotate) or two-sided mattress 

(flip to prevent sagging).

Revive fridge
Refrigerator condenser coils are located on the back 
or bottom of your appliance. Save energy and extend 
the life of your fridge by using a vacuum to clean the 

coils as well as underneath and behind the fridge itself. 

A Head Start on 
Spring Cleaning

Spring cleaning doesn’t 
have to wait until spring!

By Shauna Osborne

home matters

Inspections®

100+ Years Of Team Experience
Serving DC, MD and NOVA

RESIDENTIAL 
& 

COMMERCIAL 

ezo.bpginspection.com 800-285-3001Book Now >
24/7 Online Inspection Scheduling

We're your FIRST REFERRAL 
because we SET THE BAR for 

home inspections.
Add BPG Inspections® to your

list of referrals now!

@BPGDMV
BPGInspections.com
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SCHEDULE TODAY AND LET'S MAKE YOUR
EVENT THE TALK OF THE TOWN

(301) 613-1676
 GoldEventGroup.com

Luxurious Events
Contact Us For
a FREE Quote!

PriceCoFloors.com
Family Owned & Operated

When you need
to upgrade the
flooring for your
listings, look no
further than
PriceCo Floors!

LUXURY VINYL • HARDWOOD • CARPET
FINANCING AVAILABLE!
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D E C E M B E R  2 0 2 2

D C  M E T R O

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

VINCENTVINCENT
EXIT Realty Enterprises

EKUBAN

ME MORE!
PRINT

Want a copy of your article or full 
magazines that you were featured in?

Were you, the team, or your business featured 
in an issue of DC Metro Real Producers?

Vincent
full circle

E K U B A N

Vincent Ekuban’s father, Alfred (left), and brother, Frederick (right), are licensed agents who work with him at his brokerage.

cover story
By Zachary Cohen

Photos by Ryan Corvello

“
My father  was sell ing houses at  t imes when 

interest  rates  were over  12%,  but  he always told 
me,  ‘Son,  people  will  always need houses.’

REPRINTS! 

What the heck is a reprint? A reprint 
is a 4- or 8-page, magazine-quali-
ty-grade paper with your full article 
and photos, and you on the cover of 
the publication.

WHY DO I NEED THOSE? 

These reprints are a professional 
marketing tool that can help brand 
you, your team, and/or your business.
• Use on listing appointments
• Send out to friends and family
• Send to clients with your

holiday greetings
• Brokers, use as recruiting tools

for capturing new talent
• Use when farming your

favorite neighborhood

WHAT IF I CHANGED COMPANIES OR NEED 

SOMETHING CORRECTED IN MY ARTICLE?

No worries! We can make any changes needed. We 
send you a proof, you approve, and then they are 
sent to you via FedEx.

WHO CAN BUY THESE? 

The REALTOR® who was featured, the broker, our 
partner, or family. Anyone who wants to promote you!

HOW DO I ORDER? 

Email us at info@dcmetrorealproducers.com.
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RANK NAME OFFICE SELLING 
#

SELLING 
$

BUYING 
#

BUYING 
$

SALES TOTAL

TOP 250 STANDINGS
Teams and Individuals Closed Data from Jan. 1 to Dec. 31, 2022

Disclaimer: Information based on MLS closed data as of January 9, 2023, for residential sales from January 1, 2022, to December 31, 2022, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince Georges 
counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting 
this data. Some teams may report each agent individually.
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Richard Early
Loan Officer

themtgman@msn.com
NMLSR# 698683

Dedicated to giving 
your client options.

(301) 332-2184

I’m excited to
announce my move to

Give me a call today!

TOP 250 STANDINGS
Teams and Individuals Closed Data from Jan. 1 to Dec. 31, 2022
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SELLING 
$

BUYING 
#

BUYING 
$

SALES TOTAL

Disclaimer: Information based on MLS closed data as of January 9, 2023, for residential sales from January 1, 2022, to December 31, 2022, in 
Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and 
Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not 
responsible for submitting this data. Some teams may report each agent individually.

Disclaimer: Information based on MLS closed data as of January 9, 2023, for residential sales from January 1, 2022, to December 31, 2022, in 
Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and 
Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not 
responsible for submitting this data. Some teams may report each agent individually.
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$
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Disclaimer: Information based on MLS closed data as of January 9, 2023, for residential sales from January 1, 2022, to December 31, 2022, in 
Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery 
and Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is 
not responsible for submitting this data. Some teams may report each agent individually.
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Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery 
and Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is 
not responsible for submitting this data. Some teams may report each agent individually.
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Teams and Individuals Closed Data from Jan. 1 to Dec. 31, 2022

TOP 250 STANDINGS

RANK NAME OFFICE SELLING 
#

SELLING 
$

BUYING 
#

BUYING 
$

SALES TOTAL RANK NAME OFFICE SELLING 
#

SELLING 
$

BUYING 
#

BUYING 
$

SALES TOTAL

Disclaimer: Information based on MLS closed data as of January 9, 2023, for residential sales from January 1, 2022, to December 31, 2022, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince 
Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for 
submitting this data. Some teams may report each agent individually.

Disclaimer: Information based on MLS closed data as of January 9, 2023, for residential sales from January 1, 2022, to December 31, 2022, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince 
Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for 
submitting this data. Some teams may report each agent individually.
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301-526-0020 | chanin@firstwashingtonmortgage.com | www.ChaninWisler.info
2233 Wisconsin Ave NW Ste 232  |  Washington, DC 20007-4153  | NMLS #206900

Customized Home Loans
Your Client Will Love

Have your clients
call me for a

customized solution!

20+ YEARS EXPERIENCE20+ YEARS EXPERIENCE

Mortgage Loan Officer

Teams and Individuals Closed Data from Jan. 1 to Dec. 31, 2022
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Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not 
responsible for submitting this data. Some teams may report each agent individually.
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Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and 
Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not 
responsible for submitting this data. Some teams may report each agent individually.
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Stewart Title is dedicated to putting your clients first and providing service that exceeds their every expectation!

Let us close your n�t Escrow deal for you!Let us close your n�t Escrow deal for you!

Wade Vander Molen
10505 Judicial Drive Ste 300, Fairfax, VA 22030
480-203-6452 • www.DCTitleGuy.com • wvander@stewart.com

FAIRFAX • WASHINGTON, D.C. • FREDERICK • CROFTON
Offices To Serve You in Virginia, Maryland, and D.C.

J U S T  C L O S E D !J U S T  C L O S E D !

Teams and Individuals Closed Data from Jan. 1 to Dec. 31, 2022

Disclaimer: Information based on MLS closed data as of January 9, 2023, for residential sales from January 1, 2022, to December 31, 2022, in 
Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and 
Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not 
responsible for submitting this data. Some teams may report each agent individually.
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WANT TO BE FEATURED AS A

OR KNOW SOMEONE WE 
SHOULD FEATURE?

RISING  
STAR? 

For more information, to nominate, or to request to be featured, please email 

info@dcmetrorealproducers.com or visit www.dcmetrorealproducers.com!

5 years or less in the business

At least $5 million in sales in one calendar year

Active on social media
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We couldn’t be more excited about this chance to provide exceptional service to first-time 
home buyers! This new program is an opportunity to level the playing field for those who may 
have been overlooked in the past due to their credit score.

With the launch of the First Home Advantage 
program, you’re one step closer to finding your 
first home.

Questions?  CONTACT US!

CROFTON BRANCH
(301) 352-6060
www.firsthome.com
NMLS ID  186980

2200 Defense Highway Suite 400
Crofton, MD, 21114

Contact First Home Mortgage 
today to see if you’re eligible!Under the First Home Advantage 

program, eligible first-time 
homeowners will see substantial 
reductions in offered rates.

Borrower eligibility is based 
upon a borrower’s annual income 
and geography.

Different income limits in 
different counties.

In certain high-cost regions, annual 
incomes as high as $168,600 are 
eligible for this program!

At least one borrower must be a 
first time home buyer.*
*A borrower is considered a first-time homebuyer if they 
haven’t owned a home in the past 3 years.

This is not a guarantee to extend consumer credit as defined by Section 1026.2 of Regulation Z. Programs, interest rates, terms and fees are 
subject to change without notice. Income restrictions, minimum credit scores, and other program requirements and qualifications may apply to 
certain programs. All loans are subject to credit approval and property appraisal. First Home Mortgage Corporation NMLS ID #71603 
(www.nmlsconsumeraccess.org)

Real Estate & Lifestyle Photographer
in Maryland, D.C., and Virginia

Fusion Photography
2D and 3D Floor Plans

Agent and Team Portraits

corvellophotography.com  •  ryancorvello@gmail.com  •  757-685-2077

RYAN CORVELLO PHOTOGRAPHY




