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FINANCIAL

At CMG Home Loans, we believe the best fresh start is on
the other side of a new front door. And this year, it's our
resolution to help your client get the keys.
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Branch Manager * ALL IN ONE LOAN™
NMLS# 1638463 * MORTGAGE PAYMENT
_ BUYDOWNS
AERIALS. 3D TOURS.
O:704.986.2475 MORTGAGE
JDillon@cmgfi.com « CONVENTIONAL .
www.cmafi.com/mysite/john-dillon-iii * JUMBO LOANS I Michael Velet | 704.712.0197
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WANT TO BE FEATURED AS A

I Five years or less in the business \,/ Mold Safe \/ Termite Protection Residential
Warranty Services
* At least $3 million in sales in one calendar year \‘/ Roof Protection \/ SewerGard L IR ———

sT AR, X Active on social media " NXTStructural Warranty
®

For more information, to nominate or to request to be Scan here for 24!7 SEthUIi ﬂ“d more il'lfﬂ!
OR KNOW SOMEONE WE featured, please email wendy@kristinbrindley.com. I'Ig

SHOULD FEATURE? HomelnspectionCarolina.com - (704) 542-6575
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These

local businesses are proud to partner with you and make this magazine possible. Please support these

businesses and thank them for supporting the REALTOR® community!

ATTORNEY
Knipp Law Office
(704) 765-25M1
KnippLaw.com

McNaught & Clements PLLC
John Clements
(704) 717-5649
McnaughtClementsLaw.com

Shepard Law

Candice Shepard
(704) 769-3100 x107
ShepardLawPLLC.com

BALLOONS AND EVENT
DECOR

Twist-N-Shout Balloons
Amber Ireland

(980) 406-6655
TwistNShoutBallooning.com

CHARITY

Homeowners Impact Fund
(704) 602-6874
Homeowners
ImpactFund.org

CLIENT ENGAGEMENT
Leads Event Planning
(801) 598-5767
LeadsByMandi.com

EDUCATION

Superior School Of
Real Estate

(704) 944-4260
SuperiorSchoolNC.com

6 - February 2023

ELECTRICAL
Viva Electric
(704) 858-7886
VivaElectric.net

FINANCIAL SERVICES
Andrew McNeal of
Modern Woodmen
(336) 202-1432

FLOORING
Signature Flooring &
Design, Inc.

(704) 579-0800
SignatureFlooring
Design.com

HOME INSPECTION
America’s Choice Inspection
Arvil Price

(704) 504-9798
AmericasChoice
Inspections.com

Five Star Home Inspections
(855) 500-3744
FiveStarHomelnspections.us

Home Inspection Carolina
(704) 542-6575
Homelnspection
Carolina.com

JC Grant Inspections
Justin Grant

(336) 302-0704
JCGrantlnspections.com

HOME WARRANTY
First American
Home Warranty

Joy Kiser

(704) 244-0648
JKiser@firstam.com

Home Warranty of America
Nicole Barth

(704) 692-6647
Nicole.Barth@
hwahomewarranty.com

Old Republic
Home Protection
(800) 972-5985
My.ORHP.com

HVAC

Roland Black Heating
and Cooling

(919) 323-1025
RolandBlack.com

INSURANCE

Brightway Insurance
Dimitri Apostle

(704) 218-6000
Brightway.com/Agencies/
NC/Charlotte/0140

GEICO

Matthew Young
(336) 852-7283
MYoung@geico.com

NC Farm Bureau
Insurance Group
(704) 841-8700
NCFBins.com

LAND SURVEYING

D.A.S Land Surveying, P.A.
(704) 664-7029
DonAllenSurvey@gmail.com

MORTGAGE

AFl Mortgage Company
Robert Cotton

(980) 281-2624
RCotton.AmeriFirst
Loan.com

Atlantic Bay

Mortgage Group

Mike Ray

(704) 724-9997
MikeRayMortgage.com

CMG Financial
John Dillon
(336) 403-1384
CMGFi.com

CrossCountry Mortgage
Sandy Dickinson

(704) 895-8770
Sandy.Dickinson@
MyCCMortgage.com

Lending By Design with
American Security Mortgage
Christina Mauney Bramhall
(704) 996-2637
LendingByDesign@
lasmc.com

Movement Mortgage
Jessica Babinski
(704) 408-1974
Movement.com/
Jessica.Babinski

TruLoan Mortgage
Daniel Jacobs

(704) 703-6864
TruLoanMortgage.com

Wells Fargo Private
Mortgage Banking
Shannon W. Rodden
(704) 281-7255
Shannon.Rodden@
wellsfargo.com

MOVERS

Miracle Movers Charlotte

(704) 275-3053
MiracleMoversUSA.com

PHOTOGRAPHY
Elrod Digital
(803) 367-3478
ElrodDigital.com

PLUMBING

Ease Plumbing
(828) 448-5521
EasePlumbing.com

PRINTING/MARKETING/

DESIGN/SHIPPING
AlphaGraphics CLT
Adam Rutkowski
(704) 798-5974
agCLT.com

REAL ESTATE
PHOTOGRAPHY /
VIDEOGRAPHY
Next Door Photos
(704) 727-8178
Charlotte.NextDoor
Photos.com

Swiftphoto
(704) 712-0197
MySwiftPhoto.com

RENOVATIONS
Renovation Sells

Will Allen

(704) 618-4187
RenovationSells.com/
Charlotte

TITLE COMPANY
Fortified Title
(703) 517-4244
FortifiedTitle.com

VIDEO MARKETING
RoosterFish Media
(980) 722-7454
RoosterFish.Media
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STRENGTHEN YOUR

SPHERE OF INFLUENCE

POP-BY GIFT IDEAS
EVENT PLANNING

NOTE WRITING/ SENDING
CLIENT ENGAGEMENT
APPRECIATION PLANS
PACKAGING IDEAS

W AN Mo+ MA Lk NTPLARN

TruLoan Mortgage

The lending experience you'll love,

Realtors, ask about our:

CashOffer, .
Alege Program

Cash is King!

On-Time Closing Guarantee!

www.TruLoanMortgage.com
704.703.82129
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OPENING THE DOOR TO
HOMEOWNERSHIP IN 2023
Full-Service Real Estate Closing Attorney Firm

MEET THE :
McNaught

CHARLOTTE e A

REAL PRODUCERS TEAM

DEDICATED SERVICE
VALUABLE PARTNERSHIPS

CONTACT US FOR YOUR UPCOMING CLOSING!

menaughtclementslaw.com

118 Morlake Drive, Suite 100A, Mooresville, NC 28117
(704) 235-1544 | melissa@lawmcnaught.com

3430 Toringdon Way, Suite 200A, Charlotte, NC 28277
(704) 849-2775 | gwmlaw5@lawmcnaught.com

19721 Bethel Church Road, Suite 100A, Cornelius, NC 28031
(704) 439-5365 | paige@lawmcnaught.com G

Al

Kristin Brindley Lexy Broussard Ellen Buchanan Wendy Ross

Publisher Associate Publisher Editor Operations Manager

Spend time doing what you /r{/@...

not worrying about costly repairs!

X

13 # Months

74
. . Refrigerant Included
Jaime Lane Ellie Caperare Eli Pacheco Don Elrod g ; :
Executive Assistant & Social Media Manager Writer Photographer Re-key Service
Publishing Manager Realtor Referral

k Bonus-Program

$350* Call Nicole and see how she's changing
"Less than 1,499 SF the customer experience!

If you are interested in nominating REALTORS® to be featured in the

magazine, please email Wendy@KristinBrindley.com.
Rp DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers

but remain solely those of the author(s). The paid advertisements contained within the Charlotte Real Producers magazine are not endorsed or recommended by The « Residential Inspections for Buyers & Sellers (Add-On Services Available)
N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. o Commercial |IIS|]EGti0IIS for Warehouses, Office Spaces
tl tl
Apartments & Multi-Family Units o
Nicole Barth
Account Executive
(336) 302-0704 z 704.692.6647
: Nicole.Barth@hwahomewarranty.com
© /ICGrantInspections % @ y :
i . i . i / Home Sellr'sCoverage i an otion being provded at o additonalcharge. See Terms & Contons for details. Coverage Period for Listing Coverage for the property lsted
residential @jcgrantinsepotions.com zd e e sl s e

discretion, may extend Home Seller's Listing Coverage after expiration of the initial 180-day Coverage Period. All claims are subject to Terms & Conditions as outlined in the

commercial@jcgrantinspections.com JC GRANT INSPECTIONS ¢ Contract G2018 Home Wartany o America, n
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MIRACLE DIMIVI T
The Ke J

RELAT:[ Your Property Is Our Priority

P> publisher’s note

Dear Charlotte Real Producers, & Support podcast is another way we’re focusing on
relationships in this community, connecting names with
February is a month we celebrate relationships — faces and businesses and sharing valuable information
typically, romantic ones. On the professional side, with each other. We’ve heard many different, creative,
though, it’s also a great time to reprioritize rela- memorable ways Real Producers stay connected with
tionships for 2023. and do special things for their sphere. This year should

be one where we take our efforts up another notch!

In the real estate industry, as well as all the ancillary

industries that serve it, relationships are the key Speaking of connecting, we are looking forward to the

to success. We depend on creating real and lasting Masquerade Sneaker Ball, coming up soon, on

connections with others; that is how we are able to March 9th. It should be a marvelous time! We hope

sustain our businesses and propel them forward. As to see you there! MO V’NG FROM ONE HOME BEFO RE
we move fully into what promises to be a fast-paced

2023, filled with, no doubt, lots of challenges, as With gratitude, C L o S ’ N G O N A N E w O N E 7

well as lots of opportunities, I encourage you to take L4

Kristin Brindley

Owner/Publisher No Problem! We can safely hold items in our

Charlotte Real Producers

313-071-8312 climate-controlled storage facility.

Kristin@kristinbrindley.com

alook at all of your relationships — personal, with
friends and family; professional, with co-workers,
clients, vendors, mentors, mentees and coaches;
with service people; and with neighborhoods and

communities of all sorts — with an eye to enhancing

and strengthening them. What and how can we do . . . . .
better this year than the year before? Full-Service Move | Professional Packing Services | Climate-Controlled Storage
KRISTIN BRINDLEY

ERTREPREMELR, CORMECTOR, PUBLSHER

Here, at Real Producers, one of the core elements

of our mission is to connect this community — via

FREE ESTIMATE!

introductions and opportunities to gather and meet FOOD FOR THOUGHT GO QIE

one another in more intimate and casual settings What is the secret to maintaining

Call Today to Provide Your Clients a Stress-Free, Easy Move!

to learn from each other and strengthen all of our

great relationships?

+Hunger

\ s 704-275-3053 | MiracleMoversUSA.com

business partnerships. Our Real Estate Success

10 - February 2023



Why would your client not

_S_EE YOU THERE! gpetaL . ; get a survey to protect their

Charlotte Real Producers . { - . ’ Ia r eSt d t-,p ;
PRESENTS g 4 d -
| i .’ iInvestment? |
Enjoy the rewards of a life well-lived.

A e Call or email us
anning for a comfortable retirement doesn’t have to be overwhelming.

Discover the peace of mind that comes from retirement planning with a tOd ay for a CUStom
local Modern Woodmen of America representative. And enjoy the sense Su rvey q u ote!

of purpose that comes from giving back to your community.

I can help you plan for life.

Modern Woodemn of America H H
e e i Serving the Mooresville

517 N.Timberlea Street A "_ and Greater Charlotte Area
Liberty , NC 27298 i

B. 336,202 432, C. 336-894-4977 P for nearly 50 years!
andrew.l.mcneal@mwarep.org

reps.modernwoodmen.org/amcneal
DonAllenSurvey@gmail.com

704-664-7029
Life insurance | Retirement planning | Financial services | Member benefits 131 Crosslake Park Dr. Suite 102

Securities offered through MWA Financial Services, Inc., a wholly owned subsidiary of Modern Woodmen of America. Member: FINRA, SIPC Mooresvil Ie, NC 28117

FORTIFIED TITLE

CLO FASTER & WITH HAPPY CLIENTS!

- = ey .

FICIENT SERVICES,

THURSDAY, MARCH 9, 2023

6:30 p.m. — 10 p.m.

IT ) TO PR
Check Your Email for Your Exclusive Invitation

For information on all Charlotte Real Producers events, email info@charlotterealproducers.com.
@ KRISTIN BRINDLEY '~ TOM BRAMHALL AT 980-722-7454 OR TOM@FORTIFIEDTITLE.COM
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significant other?

P» we ask ... you telll

How did you meet your

MIKE ABERNETHY

eXp Realty LLC Ballantyne

We actually met in high school and were
friends. After college, we reconnected ... and

the rest is history.

SUSAN JAKUBOWSKI

Premier Sotheby’s International Realty

My first job was at a CPA firm. I started with my
husband’s sister. We worked a lot of overtime,
and I was invited by this woman to vacation
with her in North Carolina (went to her younger
brother’s engagement party). I met my husband,
who was there with his girlfriend at the time.
The older brother and girlfriend broke up a
month later. We started hanging out and dating.

ANNETTE SEMPRIT

Helen Adams Realty

We met through mutual friends at a party. They
had wanted to set us up for a year and never did
follow through. We ended up meeting on our
own at the party. It took us a year before we
started dating, and we’ve now been married for

16 years.

DAVID DIGIOIA
DiGioia Realty
We met 26 years ago through a dating service

(old school, before online dating).

14 . February 2023

KEN RIEL
Compass Southpark
I met him through friends.

BRETT CARRAWAY

Northstar Real Estate LLC

She used to work with us at the nightclub.
She was one of our servers, and I was the

operating partner.

ANNE STUART MITCHENER

Dickens Mitchener Residential Real Estate
I met my husband because we lived in

the same condo in the uptown area, and 1
watched him walk to work every day. Later,

we met on a blind date.

JOHN BOLOS
Keller Williams SouthPark

I met her online in 2010.

JILL MILLER

Helen Adams Realty

Fifteen at community tennis, working
behind the desk. He came to get a towel,

and we’ve been together for 29 years.

MATT CLAXTON

My Townhome LLC

My wife Kim and I both worked at Allen
Tate, so I met her in the real estate office.
I always like to joke that she wouldn’t date

me as long as we were working together.

BEN BOWEN
Premier Sotheby’s International Realty
‘We met in college through friends. We’re cele-

brating our 30th anniversary this month.

MICAELA BREWER

Trump International Realty

‘We met in high school during our freshmen year
orientation, took a break, and got back together

in college.

MIKE MORRELL

Keller Williams Connected

We are a blended family now! We both have
kids, and she was my loan officer. That’s how

we met.

LIZ KOELLING
Matt Stone Real Estate
‘We met on the dating app, Hinge.

ALY CARLSON

Keller Williams Ballantyne Area

Tused to manage a restaurant in Milford,
Connecticut. I was out with girlfriends having fun
one night. My husband had played in the NFL for the
Redskins and was sitting at the bar. He was so large
that I was scared to go over and talk to him. He had
some friends come over and introduce themselves
and coaxed me over. We actually ended up having

a lot of mutual friends and decided to make it per-
manent a year later. Things moved fast, and we just
celebrated our 30th wedding anniversary!

KRISTINA KHONA

Realty ONE Group Revolution

I'was living in Manhattan and was invited to a
camping trip with mutual friends. There were
eight boys and eight girls, and that’s where we
met and soon after started dating. I thought noth-

ing would come of it, but now we’re married.

BRIAN MCCARRON
Keller Williams Elite
‘We met on OkCupid.

GABI CULPEPPER

Dickens Mitchener & Associates Inc.

I met my husband at a wedding, of all places. I
was a bridesmaid, and he was a groomsman. We
didn’t actually become friends until the follow-

ing year. But the rest is history.

STEVEN MORGAN
Better Homes and Gardens Real Estate
We met on Eharmony.

KAREN PARSONS

RE/MAX Executive

I was a waitress, and he used to come into the bar.
His name is Bernie, and when 7he Weekend at

Bernie’s came out, I teased him about it and still do.

BARBARA PEREIRA

Allen Tate SouthPark

T had just gone through a breakup and was
staying in my house when my friends came to
visit and forced me to get out of the house and go
somewhere with them and some friends. While

there, I met my now husband.

JONATHAN DIIANNI

Compass

One of my pro golf friends’ wife was throwing
a surprise birthday party for him at 401 Yancy
Brewery in Charlotte and invited some of her
girlfriends and some of his friends. We met

there, at the brewery, through mutual friends.

LIBBY GONYEA

Helen Adams Realty

We met in college at West Virginia University
when we were very young. We’ve been together

for 26 years.

NAOMI ABEL
NextHome Paramount
‘We met on Tinder and have been together for

two and a half years.

ABIGAIL HINES MILLER

Ivester Jackson Distinctive Properties

We met through mutual friends and have been
together for 10 years. We were married in 2015.
He was in the Air Force in Florida, and we
started talking through Instagram before DMs

even existed.

AMY PETERSON

Allen Tate SouthPark

My husband and I grew up together and have
known each other since kindergarten. We were
in the same third-grade class. He was my boy-
friend in fifth grade.

Charlotte Real Producers - 15



Reason to LOVG 3; a Home Warranty

LN )

JAMES WEBB ERICA VAUGHAN - “
Allen Tate S?uthPark . Lake Homes. Realty L.LC You'll LOVE hearing your clients say, “I'm so glad you recommended a A
‘We met on Tinder, before Bumble and Hinge. We ‘We met at Birkdale Village. home warranty!” when their covered household appliances and systems P Ang

then met at a barbecue restaurant in February
2016 and got married in October 2019.

NADIA MEREDITH

Cottingham Chalk

T had just moved here from Florida, and a friend
of mine knew his business partner. We both

got invited to a hockey game and met there. We
are both business owners, so we are growing
together. We’ve been together for 10 years but
got married in the spring of 2018 and had a child.

BETHENNY BULLARD
eXp Realty
I met James, who was my high school best friend

and was my husband’s college best friend.

ELIZABETH MCNABB
Corcoran HM Properties
‘We met at a friend’s pool party 14 to 15 years ago.

STEPHANIE CLINE
Belle Properties

We met at a baseball game.

NATALIE RUTHERFORD

Wilkinson ERA

I met my husband when we were

15. We were both from Charlotte. A
friend I went to school with went to
church with him, and we were chat-
ting with him on AOL’s AIM. I went to
her youth group just to see him, and I
pretended to visit his school. We were
long-distance for three years and then

got married.

JULIE NGUYEN
Yancey Realty LLC

I met my husband on Bumble. He was

unexpectedly break. Contact me for details.

-

Home Warranty™

Your Local Resource
Joy Kiser
704.244.0648

jkiser@firstam.com

1
=
- —

MELISSA O’BRIEN
Keller Williams Ballantyne Area
‘We met in 2005 at Florida State in real

estate finance.

my very first Bumble.

1=

—

LISA MCCROSSAN

Ivester Jackson Distinctive Properties
I was separated and had three kids, 4,
3, and 1, and I brought them to church.

I stood up to sing, and a guy in front of

!
(c—)

NADINE MORGAN
Allen Tate Realtors® Charlotte—Center City
Tused to be a college basketball coach and met my

¢

)

=

me stood up, looked at me and smiled.

P> 9&

wife through basketball. The first time we met was

through a college visit. We now have a son who is 3.

BRANDY RHEINSCHMIDT

He was good-looking, so I went to look
for him at church again in January and
didn’t see him. I saw him again in April
of that year, but we didn’t get to talk.

The start of a new year is a great time to take a closer look at Home and Life
insurance. Do your current policies meet both your family's needs and your
budget? Do you have peace of mind knowing that you will be properly

protected in the event.of a loss? Let me do the legwork. With access to more

eXp Realty Fast forward to August, I was at a yoga companies than other independent agents, | can shopthe market to ensure
We met through mutual friends when I moved to studio working as a receptionist to get your. most valuable possessions are properly protected in the year ahead.
Fort Myers. free yoga and was told about a guy who Vo ¢ :

comes in at 6:30 in the morning who’s
ELI MAGIDS good-looking. I was given his card and G IVE ME A c ALL T o DAY!

Fathom Realty
‘We met on a blind date 21 years ago and have

been married for 20.

JULIE WILLIAMS
Southern Homes of the Carolinas
I met my husband at the gym.

16 - February 2023

was introduced to him over the com-
puter. We emailed a couple of times,
and then he wanted to meet for lunch.

I had no clue what he looked like, so he
gave me a description that he’d be wear-
ing a black oracle hat. When I came to
lunch, the guy with the black hat was
the guy from church.

Dimitri J. Apostle, Agency owner

704-218-6000

Dimitri.Apostle@Brightway.com
BrightwaylnsuranceCharlotte.com
© @BrightwayDimitriApostle

e l
Home ¢ Auto ¢ Flood « Commercial ¢ Life B_l'i!llllwauw

INSURANCE

Sandy Dickinson NMLS ID# 1035645
704-895-8770 (o) ® 704-577-0144 (c)

[ CROSSCOUNTRY

MORTGAGE™

Sandy.Dickinson@ccm.com
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»» partner spotlight

O CHRISTINA MAUNEY BRAMHALL
>
o Lending By Design with American Security Mortgage
n By Dave Danielson | Photos by Don Elrod
Q As Senior Loan Officer Christina “I love meeting my clients at the clos- “In one of the last few months of
Mauney Bramhall points out, her cli- ing table and giving them a big hug ... college, I was talking to one of my good
> ents at American Security Mortgage seeing how excited they are about the friends about what we planned on
O prepare to make their way across property and what they plan to do with  doing after we graduated. I had a job
e unfamiliar ground to make one of the it. Being able to bring the transaction lined up to be a recruiter in Atlanta that
@) biggest purchases of their lives. That’s  full circle for them is what it’s all I told him I was not very excited about.
| why it means so much to have a part- about,” Christina smiles. That’s when he said that I should inter-
ner on their side who will hold their view with his stepmom, Erin Finnen, to
O hand through the real estate transac- Getting an Early Start be a loan officer,” Christina says.
+ tion every step of the way. Christina got an early start in the
'_ business, immediately after her “I interviewed with her in Charlotte,
- “They rely on our guidance to get collegiate career at the University of where I'm originally from, and knew
; there. With our experience and Georgia was complete. that’s where I ultimately wanted to
expertise, we commit ourselves all live. As I learned more about the job,
the way,” Christina explains. I fell in love with the idea of being

hands-on

Ilove meetﬂig my clients at
the closing table and giving
them a big hug ... seeing
' how excited they are about
the property and what they fv:l:sr:i:jb'\::;";zframha"

plan to do with it . 2 ‘ = - : i = Fah Ty i e bz 3 daughter Finley, and
) / r J y o | stepson Luke

18 - February 2023



a loan officer. Plus, I have always
loved real estate. My mom was a
REALTOR® when I was a child, so
I grew up going to open houses and

broker opens with her.”

Taking Steps Ahead

Christina worked with Erin as a junior
loan officer for her first year in the
business. After learning and growing
during that time, she started her own
journey as a loan officer, and in 2014,
Christina and Erin started Team LBD.

Today, the team has a total of nine
professionals, which includes five
loan officers, two client care special-
ists, two processors, and their own

personal underwriter.

“Working with my team and my
company ... if it wasn’t for them, I
would’ve given up on this career years
ago. They are my family,” Christina
emphasizes. “I started here right out
of college, and I want to retire here.
ASMC is a small, boutique mortgage

Other favorite pursuits for
Christina include hot yoga,
Pilates, cooking, and spending
time with her friends and family.
She also has a cat, Cat-o-lac,

whom she absolutely adores.

All-In Approach

Those who get to know and work
with Christina appreciate how
she applies her ‘all-in’ approach
to helping those around her

achieve their goals.

firm where everyone has a voice. If I

“LBD stands for two things. First, it need an exception or advice on a loan, “I work my hardest to make sure
stands for ‘Little Black Dress.” We my CEO is just a phone call away. my clients have the most unique,
wear black dresses to all our events There is no red tape here.” quality mortgage experience in

and closings — we like to make mort- the industry. My team takes pride

gages fashionable and fun. Fashion Supporting Success in the hands-on, white-glove ser-
is our true passion! Second, LBD In the process, Christina takes great vice we provide for every client.
also stands for ‘Lending by Design,” pride in supporting the success of her Our clients and Realtors know
Christina explains. “As part of our Realtor partners, as she loves to help that they can rely on us to get

approach, we love finding the perfect ~ with broker opens and client apprecia- things done — even on nights and

weekends,” she notes.

mortgage product for each client. We  tion events. The marketing side of being
listen to what their goals are and then  aloan officer is another aspect of her
find the perfect product for them.” job that she thoroughly enjoys. She is also appreciative of the flexibility that “My Realtors partners have also
her role provides for her family. become good friends. My job isn’t
really a job; it’s my life. It’s all

“I am driven by my family,” she smiles. intertwined ... giving 100 percent
for my Realtors partners and

doing the right thing always.”

“I love knowing that my job gives me the
flexibility to never have to miss any of my
children’s dance recitals, soccer games, or
fishing tournaments. I can work wherever For more information on
there is the internet, so I am able to travel Lending By Design with
with my family and create lifelong memories American Security Mortgage,
contact Christina Mauney

Bramhall at 704-996-2637.

without being tied to an office. I am essen-
tially my own boss, which drives me to work

even harder to help support my family.”

Family Fulfillment
Christina cherishes time with her hus- A .
band, Tom, her stepson, Luke, and her t‘ Sen: ﬁ:;:;n

daughter, Finley. MORTGAGE

In their free time, Christina and Tom have

a passion for traveling. “We are travel junk-

I am driven by my family. I love

knowing that my job gives me the
flexibility to never have to miss any of
my children’s dance recitals, soccer

games, or fishing tournaments.
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ies. We don’t like to stay home too long,”
she laughs. “We love to go to Wilmington,
where we just recently purchased an
Airbnb, and are fortunate enough to be able
to go down there at least once a month. We
love the ocean. My husband and I free dive

and scuba dive every chance we get.”

Christina Mauney Bramhall is a senior
loan officer \'qu Lending By Design with
American Security Mortgage.




agent spotlight

By Eli Pacheco | Photos by Don Elrod

ABERNETHY

Has the Carolinas Covered, from Mountains to Coast

Mike Abernethy points out that he’s

not a “rock star” agent.

“I’'m not the salesman that gives the
gimmicks and sales pitches. I give
honest feedback and advice, regard-
less. That has cost me some clients
over the years, but I will always stay

true to why I got in this business.”

“You don’t have to be this outgoing,
crazy agent making 1,000 phone calls
and networking,” Mike explains. “It
might not come as fast as for those
pounding the phones, but that’s not
how I wanted to start a business.

I built it like an oak tree, slow and
steady, so it would be a solid business
with a solid foundation, built to last. I
would love to see my girls take it over

one day.”

Mike’s plan worked beautifully.
Abernethy Properties has a strong
foundation of past clients and refer-
ral-based business, with over 300
sold homes. The company averaged
$20 million in volume per year the
past couple of years, with over

80 transactions.

“Everybody’s in the business to make
money and succeed,” Mike says. “But
with my background, I have knowl-
edge that most don’t. I can consult for
new construction from my experience
with a painting business and contrac-
tor work. I have been in the mortgage
industry. I flip homes and have rental
properties. I understand what it

takes to make any kind of transaction
successful, from beginning to end, and
I pride myself on doing just that for

each and every client.”

The Path to Real Estate

“I’ve always liked real estate,” Mike
notes. “I’ve always had a passion for
houses, building stuff, fixing stuff.

LL

| understand what it takes to make
any kind of transaction successful,
from beginning to end, and | pride
myself on doing just that for each

and every client.

?
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Mike Abernethy’s wife, Sarah, works on his team at eXp Realty as the director of marketing.

You can help people with their most
important asset. That’s a fun, exciting

experience that I take seriously.”

Mike started in real estate and invest-
ment properties while running a paint-
ing company over 10 years ago. He was
starting a family with his wife, Sarah,
and decided to make real estate a full-
time commitment. Soon, Sarah left
her teaching job to focus on the family.
She became the marketing director of
Abernethy Properties, and together,

they built a family and a business.

Mike started at Keller Williams,

where he got a thorough education.

“It was fun and a positive experience
to work with a corporation/REIT to
buy a ton of investment properties
while building a referral business,”

Mike says.

When eXp Realty came along, Mike
made the switch. It was set up to
work virtually, from home. And no

one could have predicted that this

24 . February 2023

setup would have helped several
years later when COVID hit.

“I was able to cut costs on renting

an office space and had more time

at home with the kids without the
commute. My quality of life improved.
It was a game changer for me. Since
we were already set up for running a
business from home, we just con-
tinued doing our thing during the
lockdown,” Mike says.

Mike has built a business with a lot

of knowledge of many aspects of real
estate. Friends, family, and clients see
this and realize it’s something special.
A long-time friend from Florida
recommended Mike to Nate Martin,
and Mike helped the family find their

dream home.

| want to continue growing, being successful, and providing for my

family. We’re very fortunate ... but | don’t plan on slowing down now.

79

“We immediately clicked,” Nate says.
“Mike was genuine, professional, and an
incredible listener who helped us find
our true dream home. We’re happy to

now call him a friend.”

Family Life

Sarah and Mike went to high school
together and reconnected after college.
They have two soccer players and a
cheerleader among their three daughters,
Riley (12), Reagan (10), and Caroline (9).
They live on seven acres and enjoy their
ATVS, pool, and three dogs. They also
like to camp, ski, and hike.

“Any time we can do something

as a family, we’re in,” Mike says.
“They’re getting older faster and
we have been trying to make
new adventures to create

more memories.”

Looking Ahead
Mike says he’s not near
where he wants to be, and

never will be.

“It’s how I’'m built,” he
says. “I want to continue
growing, being success-
ful, and providing for my
family. We’re very fortu-
nate, and I am thankful
for that. But I don’t plan

on slowing down now.”

“Abernethy Properties’
logo represents the state’s
mountains, piedmont, and

coastal regions. My vision
was to work throughout the
Carolinas. We sold a property
on the coast and have helped in the
mountains. “We’ve Got the Carolinas
Covered’ is a true tagline for us now.
That’s no small feat, and I am so proud
of what we have done. We now have a
network of people with knowledge and
a mindset like mine ... and I plan to con-

tinue to cover the Carolinas!”

Charlotte Real Producers -
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Focused On Real Estate

PROFILE VIDEOS
LISTING VIDEOS
COMMUNITY VIDEOS
COMMERCIAL VIDEOS
CUSTOM VIDEO PACKAGES
MONTHLY VIDEO PACKAGES

BOOK TODAY!

O[xA0

NEED TO REFOCUS ON ks
YOUR MARKETING? [=]

@ support@roosterfish.media @ www.roostarfish.media [@ @roosterfishmedia @ (980) 483-5140

Pre-Sale Renovalions
in Just 3 Weeks

Financing Arailable

OM-TREND DESIGN | MATERIALS | CONSTRUCTION

WILL ALLEN
WILLERENOVATIONSELLS.COM
(704} 237 s651

| @ srrnovATIONSILLS

We handle everything so vou don'l have Lo.

Ask about our great rates on

Home & Renters

Insurance

Matthew Young
336- 352-?283

4401 W, Wend /e | Greensboro
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MESSd Home Mortgage

FARGO

When your buyers want a
larger loan, we're ready to
make it happen.

Learn mere about how our local market knowledge
and jumbo loan options can help yvour affluent
buyers bring their plans to life,

Give me a call soon. e
Shannon Rodden § ez &

Private Mortgage Banker

704-281-7255

shannon rodden@wellsfargo com
homeloans.wellsfargo.com/shannon-rodden
NMLSE ID 448778

This information is for real estate and builder professionals onbyand is not intended for
distribution Lo consumess. Infarmation is accurate asof date of printing and is subject o

change without notice. Wells Fargo Home Mortgage i a division of Wells Farge Bank, N.A.
© 7071 Wells Fargo Bank, KA. NMLSR 1D 399801, AS552 5879 Expires 1202027 TFWER

)

o

Make an Impact

'he Homeowners Impact Fund is a 501(c)3 nonprofit dedicated
HOMEOWNERS to ending homelessness through collective giving from those
nvolved in the home closing process and homeownership

IMPACT FUND

JOIN US:

For mare information visit our website or email info@homeownersimpactfund.org
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for success

Liz Koelling has found her perfect job.

As a REALTOR® with the Matt Stone
Team in Charlotte, Liz is dedicated and
determined to be the best advocate for
making real estate dreams come true for

all her clients.

Since she first began in real estate just
over two years ago, Liz has proven time
and again that she is right where she is
meant to be. Completing 54 transactions
in 2021, totaling just over $23 million in
sales, and 56 transactions totaling over
$28 million in volume for 2022, she is
helping set the standard for top-notch

agents in Charlotte’s real estate market.

Liz graduated from the University of
North Carolina at Greensboro in 2015
with a degree in business administration.
She moved to Charlotte after college and
worked for a few different companies
doing outside sales, brand management,

and marketing.

I love working with
people and being able
to integrate my work

with my personal life.

Liz always knew she would invest in
real estate someday, but she didn’t think
a career in real estate would become a
reality until COVID-19 hit. Due to the
pandemic, her job responsibilities began
to decrease, leaving her with feelings of
apathy and unfulfillment. When a friend
encouraged her to contact Matt Stone
about a career change, she knew it was

time to make the leap.

Rising Star Liz Koelling
is a REALTOR® with the
Matt Stone Team.
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Liz Koelling with her
husband Lake and.
their basset hounds,
Birdie and Huck

Ive never been happier.
I can’timagine doing
anything else.

My only regret is not
making the jump into

» real estate sooner.

e

“I contacted Matt, sent him my resume, told him I didn’t know how  Liz provides a client-focused experience with every

my skill set overlapped with his business, but I'd love to learn more  transaction, striving to clearly communicate every
about real estate, and I'd work for free,” she says. Her first task step with every client. She treats others the way she

was revamping some marketing materials and then enrolling in real =~ wants to be treated and aspires to be a trusted advisor

———

estate classes. to buyers and sellers for life.

After earning her license in June 2020, Liz thought she wanted to
focus on property management, not wanting to constantly ask friends
and family members for referrals. As fate would have it, she immedi-
ately sold two lake houses after passing her real estate test. “People

supported me faster than I thought they would,” she recalls.

Liz was born and raised in Randleman, North Carolina, a small
town outside of Greensboro. From her working-class family, she
learned about the importance of hard work and honesty at a very
young age. Her grandfather passed down the motto “Anything
worth having is worth working for,” a phrase that motivated Liz

when she began her real estate journey.

Liz says it is clear now that she was meant to be a REALTOR®, as

the job fits her personality as well as her life goals.

“I love working with people and being able to integrate my work

with my personal life,” Liz explains. “In real estate, the sky’s the

limit. Having control over your success and income provides a
kind of freedom that doesn’t usually come along with working for

someone else.”
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“I get to help people navigate the biggest purchase of
their lives, and I don’t take that responsibility lightly,”
she notes. “For me, the focus has never been on mak-
ing a sale — it’s on creating a client for life. Focusing

on the process instead of the outcome is key.”

In 2019, Liz married her husband, Lake, in his native
state of Alaska. They now reside in Charlotte with their
two basset hounds, Huck and Birdie. Lake is a manager
for a local cable television channel, and when not work-

ing, the couple likes to host parties in their home.

Winning a highest first-year production award in
2021 and a top producer award last year, Liz hopes to
continue to grow her business, as well as her family, in

the near future.

“I've never been happier. I can’t imagine doing
anything else,” Liz concludes. “My only regret is not

making the jump into real estate sooner.”




P» cover story

By Zachary Cohen
Photos by Amanda Anderson

LOVE
BROUGHT
ME TO
CHARLOTTE.

KEN RIEL

BROKER | REALTOR" | DAD

falling in love in the queen city

“Love brought me to Charlotte,” Ken Riel says with a smile. “My part-
ner, who is now my husband, is an equestrian and had clients here.

I was living in New York City, and he was living in Florida, and we’d
dated long-distance for some time. Charlotte is an awesome city, so

we decided to make it home.”

Over the past 15 years, Ken has fallen in love with Charlotte’s south-

ern charm and balanced way of life. He’s also picked up a new career

and passion project — real estate sales.

New Beginnings

Ken spent the first 16 years of his adult life living
in Manhattan, the majority of those working at
Simon & Schuster. He built a successful sales
career by directing Fortune 500 marketing pro-
grams and spearheading creative initiatives, like
his multimillion-dollar deal with General Mills
to include miniature versions of classic chil-
dren’s picture books in cereal boxes so that kids
everywhere could read Cloudy with a Chance of’

Meatballs over a bowl of Cheerios.

Yet, as much as Ken enjoyed his work and his time
living in the Big Apple, in 2008, he picked up his
life and moved south to Charlotte. Upon landing
in Charlotte, Ken continued working in publishing
remotely, but soon, another career opportunity

would present itself.

“We rented a house on Thomas Avenue in historic
Plaza Midwood and became fast friends with our
neighbors. One of our neighbors was the owner
of the boutique firm Nestlewood Realty,” Ken
reflects. “He kept nudging me to get my license
and join him. I always had a strong passion for
houses and the process of creating a home, and I
finally decided to just do it.”

Ken got his license in 2012, and a decade later, he’s
thriving in real estate. The passion for service he
displayed while in publishing transitioned perfectly
to real estate, allowing him to continue making a
positive impact in the world. He finds the opportu-
nity to help people at a pivotal time in their life to
be an honor, whether it be a time of growth, down-

sizing, marriage, or divorce.

“My job isn’t to sell anybody on buying or selling a
home but to help them make a decision that’s best

for them,” Ken explains. “People like working with
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me because I put their needs at the forefront.

I was given a plaque that says, REALTOR®: a
full-time psychologist who shows houses every
now and then.” You have to laugh because my
undergrad degree is in psychology, and it comes
into play — working with people and hearing
what they may not be saying and helping them
figure out how to get to where they want and

need to be.”

Ken has been a solo agent since day one, and
he joined Compass in 2021. That same year, he
closed 40 transactions for $25 million; in 2022,

he closed 35 transactions for nearly $30 million.

It’s All About Family

Ken moved to Charlotte to be with his husband,
and his family continues to be his primary driv-
ing force. He now has two children, 12-year-old
twins, Charlie and Olive. He and his husband,
Steve, enjoy going to the beach and the moun-
tains, as well as spending time cooking with
family and friends.

“My big why is my family and my clients. They
drive me to be better every day, to listen more,
to work harder, and to do the right thing,” Ken
says proudly.
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Top performer
Ken Riel is a
solo agent
with Compass.

Ken is excited about watching his
children grow into adults or, as he
says, “watching them unfold and
supporting them in who they want
to be.” Professionally, Ken hopes
to continue selling real estate at
his current pace, fine-tuning his
professional relationships, and
growing the REALTORS® Read
program. He is driven toward
professional excellence and success
but also realizes the importance of

having fun too.

“Don’t forget to have fun,” Ken
reminds us. “This is a crazy ride,
a phenomenal journey we get to
take. And there are some amazing

characters along the way. Just

remember humor; it’s a great tool.
I'love to laugh.” Ken Riel (center right) with husband Steve (left) and their twins, Charlie and Olive

MY BIG WHY IS MY FAMILY AND MY CLIENTS. THEY DRIVE
ME TO BE BETTER EVERY DAY, TO LISTEN MORE, TO WORK
HARDER, AND TO DO THE RIGHT THING.

GIVING BACK

Giving back to the community is
a central part of Ken’s business,
as well as his larger purpose in
life. He’s started an organization
called REALTORS® Read, which
encourages literacy by donating
books to local kindergarten
students in Title 1 schools. He
partners with First Book, a
literacy nonprofit and one of his
former publishing clients.

“l love what | do. | don’t see
myself ever going into retirement.
| love where | am, the pace, the
volume. | just want to continue

to build relationships and serve
people with excellence. One of

my biggest dreams in all of this

is to, at some point, expand the
REALTORS® Read program into a
national program.”
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P> home matters

A Head Start on .
Spring C]_e aning stillfrightful — possibly the harshest

of the season — but the glittering
hope of spring is just around the cor-
Spring cleaning doesn’t ner. If you're feeling a little stir-crazy,
have to wait until spring! why not tackle these often-neglected
chores now and start sprucing up

By Shauna Osborne your home for sunny times ahead?

Touch up paint
Tired of looking at those marks and

smudges on the walls, cabinets, doors and

b\
L \ I | B yDesign@yasmec.com | www.team-lbd.com ; i
first to assess what truly needs a touch- : — : ASMC NMLS 40561 Christina NMLS: 1084660 Erin NMLS:112052 Ashlyn NMLS! 1029845

up, then address the remaining problem

trim? Tackle them with a cleaning eraser

areas with leftover paint and a small, thin

paintbrush for greater precision.

Clean out dryer vent
A clogged dryer vent can, at best, cause
your dryer to run inefficiently and increase

your energy bill and, at worst, cause a fire.

To clear any lingering lint and/or nesting
pests from your cozy vent, remove the vent
and clean the duct that connects the back
of the dryer to the outside using a wet/dry
vac or brush tool.

Refresh mattresses

Most of us change our sheets frequently,
but we shouldn’t neglect our trusty mat-
tress, which can make all the difference
in sleep quality. Start by vacuuming the
box springs and the top and bottom of the

mattress. Then, rotate or flip, depending

on whether it’s a one- (rotate) or two-sided

704-841-8700  [EAUIAY

INSURANCE
Matthews

CUSTOMIZED BALLOON GARLANDS WITH
YOUR TEAM LOGO AND CLIENT NAME

mattress (flip to prevent sagging).

Revive fridge Auto-Home- Life - Health - Bank ®

o H 2 ° . o L)
Rbfuigerator Gondensen GO T A = 534 West John St ncfbins.com Hosting a Team Event? New Closing W|thI a Client?
the back or bottom of your appliance. Save Matthews, NC 28105 Book Today with Amber Ireland!
energy and extend the life of your fridge by Ly 980.406.6655 | TwistnShoutBalloonsCLT@gmail.com
of North Garolina TwistnShoutBallooning.com | @ @ Twist_n_Shout_Balloons

using a vacuum to clean the coils as well as
underneath and behind the fridge itself.

NCSVBB44174 *North Carolina Farm Bureau® Mutual Insurance Co. *Farm Bureau® Insurance of North Carolina, Inc. Serving the Greater Charlotte Area
*Southern Farm Bureau® Life Insurance Co., Jackson, MS *An independent licensee of the Blue Cross and Blue Shield Association
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Teams and Individuals Closed Data from Jan. 1to Dec. 31, 2022 _

Office List List Volume Sold Sell Volume Total Total $
Units (Selling $) Units (Buying$) Units

Rank

Name

- il N
SHEPARD [AW, PILC
Helping with what matters most:

Home & Family

+ Real Estate Purchase & Refinance

Shepard Law attorneys have 35+
years of experience representing
families and individuals through
every major milestone of life.
No matter the size and scope of
your estate planning, real estate, 8320, Clift Canieron Dr; Suite 130,

« Estate Pla rming « Probate

We Have Two Locations:

Charlotte, NC 28269

or Prﬂ'bate matter, our attﬂrnEYS
are here to guide you. 5160 Poplar Tent Rd,
Concord, NC 28027

phone: (704) 796-3100

shepardlawpllc.com
[]Sg5[E] shepardlawp

AR2 info@shepardlawpllc.com
o 6' @Shepardi_awPLLC Disclaimer: Information based on Canopy MLS closed data as of January 9, 2023, for residential sales from January 1, 2022, to December 31, 2022, in

the Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for
submitting this data. Some teams may report each agent individually.
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TOP 200 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Dec. 31, 2022

Rank Name Office List List Volume Sold Sell Volume Total Total $§ Rank Name Office List List Volume Sold Sell Volume Total Total $§
Units (Selling $) Units  (Buying $) Units Units (Selling $) Units (Buying $) Units

Disclaimer: Information based on Canopy MLS closed data as of January 9, 2023, for residential sales from January 1, 2022, to December 31, 2022, in
the Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for
submitting this data. Some teams may report each agent individually.

Cash Purchase Now, ==AFIMORTGAGE
Finance Later.

AFI Mortgage recognizes the challenges with the
low home inventory crisis that home shoppers
are facing in today's market.

Robert Cotton

Branch Manager
NMLS 380404

Office: 980.220.2521

Email; rcotton@amerifirst.us
Web: www.rcotton.amerifirstioan.com

To help overcome this challenge, AFl Mortgage will
purchase the home of your dreams for cash and
allow you to finance later.*

P

plinems agply Consull sn AR Mongige Profesionil
e

AF1 Mortgage, division of AmeriFirst Financial, Inc., 1550 E. McKollips Road, Sulte 117, Mesa, AZ 85202 [NMLS # 145368). 1-877-276-1974. © 2022, All Rights

Reserved, This is not an offer to enter into an agreement. Mot all custemers will qualify. Information. rates, and programs are subject te change without prior notice.

All products are subject 1o credil and propery approval. Mot all prodoects. are available in all states or for all loan amounts. Other restrictions and limitations apply.

AmeriFirst Financial, Inc. is an independent montgage lender and |s not affiliated with the Department of Housing and Urban Development or the Federal Housing
Administration. Mot intended for legal or financial advice. Visit hitps:Yamerifirstioan com/pages/state-licensing for all state licenses information, Visit NMLS Consumer Access
al hipsdiwehaenmisconsumeracoess.argl,
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TOP 200 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Dec. 31, 2022

Rank Name Office List List Volume Sold Sell Volume Total Total $ Rank Name Office List List Volume Sold Sell Volume Total Total $§
Units (Selling $) Units (Buying $) Units Units (Selling $) Units (Buying $) Units

Disclaimer: Information based on Canopy MLS closed data as of January 9, 2023, for residential sales from January 1, 2022, to December 31, 2022, in
the Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for
submitting this data. Some teams may report each agent individually.

é Atlantic Bay. I
=

! Mortgage Group

Mike Ray
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Rank Name

TOP 200 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Dec. 31, 2022

Office

List
Units

List Volume
(Selling $)

Sold
Units

Sell Volume
(Buying $)

Total Total$
Units

44 . February 2023

@realproducers

Rank Name Office List List Volume Sold Sell Volume Total Total$
Units (Selling $) Units (Buying $) Units

Disclaimer: Information based on Canopy MLS closed data as of January 9, 2023, for residential sales from January 1, 2022, to December 31, 2022, in
the Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for
submitting this data. Some teams may report each agent individually.

our client fellin®, with the perfect hom

make sure they also

THE BABINSKI

MORTGAGE LENDING TEAM

@ MOVEMENTMORTGAGE

Jessica Babinski Senior Loan Officer
704.408.1974 « jessica.babinski@movement.com

Call Jessica, one of the most trusted names in
residential mortgages for over 20 years!
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TOP 200 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Dec. 31, 2022

L
Rank Name Office List List Volume Sold Sell Volume Total Total $ i . . . - F4 B UIL
Units (Selling $) Units (Buying$) Units '

* QUICK LEAD TIMES
- EASY ONLINE BOOKING
* RELIABLE NEXT DAY TURN AROUND

PHOTOGRAPHY, FLOOR PLANS, VIDEOGRAPHY,
2D TOURS, AERIALS, WEBSITES

SUPER]OR SuperiorSchoolNC.com

877.944.4260

Disclaimer: Information based on Canopy MLS closed data as of January 9, 2023, for residential sales from January 1, 2022, to December 31, 2022, in
the Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for
submitting this data. Some teams may report each agent individually.

o165
M__o bile App

Bringing you engaging content,
- in class types tailored to your comfort

DOWNLOAD

# ¢

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

At Superior, we believe learning should

F’ VE STAR entertain and engage.

"ﬂ'ﬂe We believe in excellence, as proven by our ability to
: 'nspe.ﬂfin"s license more brokers, year over year, than any other
real estate school in the state. Finally, we believe
getting an education should be flexible, which is
..... / why we offer multiple ways to leam, like online
courses and livestream classes, as well as in-person
classrooms ... because your schedule, your life,
comes first.

Learn more today at SuperiorSchoolNC.com
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FOR ALL YOUR PHOTOGRAPHY-& VIDEO NEEDS

High-quality phw:&ﬂ-km&' of events, from real estate shoots-and
dance per s to school portraits and pl_'i)_flessio'nal:headshots.

Schedule at ElrodDigital.com DON ELROD
Owner & Photographer

WHAT WE DO:
P . _ . Viva Electric is the Charlotte- _
+, OLD REFUBEIC HOME EROTECTION Metro regions BEST team of Y4 Electrical Home Inspections

EraphiCS Wecthcins Serviohig S nome % EV Charger Installation
and business owner, Viva

Be a sper star ~ , _. provides quality and consistency U Panel Upgrades
to your clients! b R 2 s WE SPECIALIZE IN: every single time. 2 Generator Installation

Print Direct Mail
Signs Graphic Design
Promotional Vehicle Graphics
Products

Offer home warranty coverage from

Old Republic Home Protection.
* NEW! Appliance Limit Upgrade option -
doubles the coverage limit per covered appliance

= Mo age limit on covered systems and appliances

WAIVED DISPATCH FEE*

gy ok R Re i Ty, - o *mention this coupon whien scheduling
Visit orhp.com for Al e, T and the dispatch tee will be waived
fe Aib.com for N i ) - v - g - ' e upon aocceptance of a provided
information today! H{’f'&: !.!’i_‘éu . ‘p_‘#‘“&: astifiota

« Call centers located in the US

www.orhp.com | 800.445.699%

10100 Park Cedar Dr, Suite 178, Charlotte, NC 28210
Located in the Pineville area
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« Easy 24/7 Scheduling

« Over 10 Certified Inspectors in
North & South Carolina
AMERICAS

sitle]lsi - Reports by 9am the Next Business Day
B’ . Saturday Inspections

WHAT WE OFFER!

v General Home v Termite & Pest - - » FREE Pest
Inspections Inspections N Treatment*

Vv Pre-Listing v Radon Testing p : - with the
Inspections v Mold Testing i) . . - Purchase of

v ) aHome
New anstructlon v Drone Roof Inspection
Inspections

|nSpeCti0nS J J | b ‘Vegiftfi forl}gg{fhomﬁowtn%rs.
V' Commercial Inspections  / And Much More! . ] e et
Call or visit our website to schedule!

704.504.9798 - AmericasChoicelnspections.com 'i

Serving the Greater Charlotte, Triad and Triangle Areas  }i} | \ - 13.-5:;;&5;'




