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=1l We’ll LIGHT THE WAY to
. competitive coastal insurance!
W Call B] today to discuss your coverage.

COASTAL

IAANE

Consultants

Insurance for all
of your needs

“——

“Coastal Living Consultants, Insurance Agent BJ Guido
specifically, has been a go-to insurance referral for my Real Estate
clients and myself personally for over 5 years. He is extremely
knowledgeable, and as an Insurance Broker, is able to shop an
array of coastal insurance services for quotes to get the best rates
Haynes Johnson and coverages available. Highly recommended.”
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AUTO | HOME | MOTORCYCLE, BOAT, RV | BUSINESS INSURANCE

Whether you're buying for the first time or looking for that warm southern getaway, we can
help you find your way home. Talk to us for these, and all your mortgage loan needs including:
* Bridge Loans

¢ Residential Lot Loans e Construction Loans to 95% LTV

e Physician Loans to 100% LTV ® 100% First Time Homebuyer Program

(For Doctors, Dentists & Veterinarians)

Contact First National Bank Mortgage today.
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¢ Jumbo Loans

Bobby Cummings Josh Feldman Tyler Wilhoit John Moxley
Area Sales Manager Mortgage Banker Mortgage Banker Mortgage Banker
NMLS # 186088 NMLS # 659173 NMLS # 964188 NMLS # 659248
843-693-9000 843-364-5626 843-442-9055 843-568-2300
CummingsR@fnb-corp.com  FeldmanJ@fnb-corp.com WilhoitG@fnb-corp.com MoxleyJ@fnb-corp.com
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APPLY NOW APPLY NOW APPLY NOW APPLY NOW
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1060 Cliffwood Dr.

. EQUAL HOUSING LENDER, MEMBER FDIC
Mount Pleasant, SC 29464 First National Bank NMLS # 766529
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CROSSCOUNTRY
MORTGAGE"

YOUR TRUSTED LENDER

Meg Robb

Southern Lending with The Robb Team
NMLS546549

C:843,532.5873

Meg.Robb@eem.com
www.MegRobb.com

Kellie Collins

Lowcountry Mortgage Team

MMLS1 776559

C.843.810.7219

Kellie.Collins@cecm.com

www crosscountryrmortgage. com/Kellie-Collins

Brandon Andrews
The A Team

NMLS65043

C: 843.608.0470
BrandonA@ccm.com
www.BrandonATeam.com

"Equal Housing Opportunity. All loans subject to underwriting approval. Certain restrictions apply. Call for
details. CrossCountry Mortgage, LLC. NMLS3029

Navigating the mortgage process is exciting and easy with the right
partner. When you work with us, you'll get local experts who provide
superior service backed by a full range of loans and programs. We
treat our clients like family, support our communities, and forge
lifelong relationships, so you can count on us for years to come —
wherever life takes you. With our CCM signature products, we have
more options to make home happen for you!

Doctor loans with a 0% down option and relaxed
debt-to-income ratios

 Bank statement and 1099 loans with alternative income
qualification methods for self-employed borrowers

* Asset qualifier loans for high-net-worth borrowers to
qualify solely off their liquid assets

e Investor cash flow loans that use the subject property's
rental income for loan qualification.

« Foreign national loans for borrowers who do not have U.S.
residency or credit

 Fulldoc loans with unique features to help a borrower
who cannot qualify for other loan programs

Ready to experience the CCM difference?
Contact us today.
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NEW YEAR. NEW LOOK.
SAME EXCEPTIONAL SERVICE.

Movement Mortgage
www.EthanLaneMortgage.com
321 Wingo Way | Suite 101 | Mt. Pleasant, SC 29464

Ethan Lane
Branch Manager | NMLS# 1381273

Juan Gonzalez
Loan Officer | NMLS# 2014886

TOP1%

MORTGAGE DRIGIHATORS
In America 2021
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With over 40 carriers in South Carolina, Goosehead has the capability to customize
all your insurance needs to ensure you are receiving the best coverage at the best rate.

Goosehead — The smarter, simpler way to purchase insurance.

. AD LEWIS Agency Owner

goosehead 843.877.5445 | direct - 800.474.1377 | SERVICE
The A.D. Lewis Agency

EASATISE4S | adewivl goosshesd.som

1349 OLD GEORGETOWN RD., SUITE 206 | MOUNT PLEASANT, SC 29464
www.goosehead.com | a.d.lewis@goosehead.com

Home ¢ Auto ®* Umbrella * Flood
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

ARTIFICIAL TURF &
PUTTING GREENS
Lowcountry Artificial Turf
(678) 294-0409

BANKING &
MORTGAGE LENDING
Wells Fargo

(843) 367-3162

BANKING - MORTGAGE
South State Bank

(843) 906-5296
southstatebank.com

BUILDER/DEVELOPER
Cresswind Charleston
(843) 832-6100

CLOSETS/ INTERIOR/
GARAGE ORGANIZATION
Closets By Design

(843) 225-6725
coastalsouthcarolina.
closetsbydesign.com

CLOSING LAW FIRM
Hankin & Pack Law
(843) 714-2798
hankinpacklaw.com

Holliday Ingram LLC
(843) 970-3770
hollidayingram.com

Shumaker Law
(843) 996-1900
shumaker.com

Suttles Law Firm LLC
(843) 636-8841
suttleslaw.com

8 - February 2023

CRAWLSPACE SOLUTIONS

Crawlspace Medic
(843) 209-5644

crawlspacemedic.com

Low Country Crawlspace
(843) 259-8194
fb.me/lowcountry
crawlspacellc

DUMPSTER SERVICE
Dumpster Dads
(843) 433-2189
thedumpsterdads.com

FURNISHINGS/DESIGN
Infinger Furniture

(843) 553-4663
www.infinger.com

FURNITURE &
HOME DECOR
GDC Home

(843) 571-5142
gdchome.com

GARAGE FLOOR
COATINGS
Patriot Floors
(843) 628-5905
patriot-floors.com

HEADSHOT
PHOTOGRAPHY
Stephanie Selby
Photography
(843) 323-7953

HOME / REAL ESTATE
INSPECTIONS

National Property
Inspections - Mike Mankin
(843) 300-5760

HOME AUTOMATION
Home Telecom
(843) 277-7307

HOME INSPECTION
Carolina Premier
Inspections

(843) 226-3640

Coastline Inspections
(843) 252-4698
coastlineinspection
services.com

Pro-Tech Inspections
(864) 386-3810
Www.pro-tech
inspections.com

Sam Leslie - Pillar to Post
(843) 881-4740
charlestoncounty.
pillartopost.com

HOME RENOVATION
& REPAIR

Shem Creek Customs
(703) 963-3676

HOME SECURITY
ASI Solutions
(843) 300-5463
asisolutions.com

HOME STAGING
Southern Staging

by Walton Design
(843) 532-7888
southernstagingsc.com

HOME WARRANTY
Marcia Germain - Choice
Home Warranty

(843) 990-6065
chwpro.com

HVAC

Local Mechanical
Heating & Air
(843) 843-6325
Ibmphvac.com

INSURANCE

Schirmer Insurance Group
(843) 881-4707

sigsc.com

INSURANCE AGENCY
AIASC Insurance -
Kristi Hutto

(843) 763-7525
aiasc.com

Coastal Living Consultants
BJ Guido
843-513-6474

Home Insurance Agency
(843) 867-3640

L.H. Griffith & Company LLC
(864) 992-4568
Ihgriffithandco.com

Mappus Insurance Agency
(843) 345-4743

Sheally Insurance Group
(843) 881-1381
sheallyinsurance.com

The Barrett-Broughton
Insurance Group

(843) 576-1470
insuringthelowcountry.com

The Peoples Insurance
(864) 414-4061
thepeoplesinsurancellc.com

JUNK REMOVAL SERVICES

Charleston Junk Removal
(843) 364-9360

LAWYERS - FULL
SERVICE FIRM

Cobb, Dill & Hammett, LLC
(843) 936-6680
cdhlawfirm.com

MOLD/WATER/FIRE
RESTORATION
ServPro Downtown
Charleston

(843) 577-2470
servprodowntown
charleston.com/

MORTGAGE
American Pacific Mortgage
(843) 813-6745

Atlantic Coast Mortgage -
Gabriella Tripp
(843) 730-4242

Benchmark Mortgage
Stephanie Medlock
843-819-9902

Chris Gonzalez -
South State Bank
(843) 810-4821

Cross Country Mortgage
(843) 628-3455

Derek Goulette -
Finance of America
(949) 280-8044
derekgoulette.com

Movement Mortgage
(843) 384-2469

Nicole Gordon -
Princeton Mortgage
(973) 975-2182
nicolegordon.
princetonmortgage.com

Premier Nationwide Lending

(843) 569-2812

Princeton Mortgage
Wes Sellew
843-368-2124

NEIGHBORHOOD
Nexton

(843) 900-3200
nexton.com

ORGANIZING AND
MOVING ASSISTANCE
Home Etiquette

(843) 818-3232
homeetiquette.com

PAINTING
Silent Service Paint
(843) 291-3998

POOLS/SPAS
Aquatica Pools and Spas
(843) 212-0014

PRESSURE WASHING
SERVICES

Pressure Washing
Charleston

(843) 801-8008

REAL ESTATE CLOSING
Weeks & Irvine LLC
(843) 531-6440
weekslawfirm.net

REAL ESTATE LAW
MGC Law

(843) 576-2900
mgclaw.com

The Donaldson

Law Firm, LLC

(843) 881-8400
donaldsonlawfirm.net

REAL ESTATE
PHOTOGRAPHY/VIDEOS
Keen Eye Marketing

(843) 224-9213

SOCIAL MEDIA
MARKETING/
MANAGEMENT
Callieo Digital
(854) 500-1667
callieo.com

TITLE COMPANY
Cooperative Title
(843) 628-3299

TRANSACTION
COORDINATOR
The Closers, LLC
(843) 424-6502

WATERPROOFING /
FOUNDATION REPAIR
CNT Foundations
(843) 580-8280

TOP

UNPACK JOY, NOT STRESS

Choose Top Shelf Movers
to guarantee a positive
moving experience for

your client.

Maithew Prosser, Owner/Founder
Family Owned & Operated I

Call TODAY fo make moving simple!
Charleston Location | 9611 Roseberry St, Ladson, 29456

(843) 496-8638 | Matthew@TopShelfMovers.us

WWW.TOPSHELFMOVERS.US | FULLY LICENSED AND INSURED

Charleston Real Producers - 9
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25 Years of Industry Insight
Marketing Support for Our Partners

Proven Track Record & Stellar Reputation
Monthly Lunch & Learns: We Invest in YOU
Social Media Room: Available to Our Partners
We Attend ALL Closings!

LET US HELP YOU ROCK 2023

WE @
REALTORS’

§ OV dx 0 T

Do you feel the love? Nexton is still growing strong
thanks {o more trails, shops, eateries, homes —and

agents like you by our side. Thanks for all you do.

HEXTON.COM

SONYAPITT  SHAKELIA LEBLANC LAURA MACON HEATH

Branch Manager / RMLO | NMLS #182524 Residential Mortgage Loan Onginator Aszistant Branch Manager
Licensed to anginate in 5C and GA, MMLS #2074135 RMLO NMLS 1095626
GA License #34967 leansbykelia.com laurahmacen.com

sonyapitt.com

[ec2l, LENDERS HELPING “[¢p PRODUCERS

P

nexton

PREMIER £

NATIONWIDE LENDING VA MORTGAGE
EXPERTS

VISIT US AT THE INFO COTTAGE 116 C

Where dreams are defined.

Mewlind is the larpest private daveloper of mived-wis communilies & the Baited Siatet With pof parinsr, Noith Rmenicd Sekite House, LLD, we b=lieve it iz HORTH AMERICA
Ea NEWLAND 4t responsibilty tocreate endering. heaithier communities for peop £o llve Be ia ways that matler most 10 tham nawlandco com | sisho tie.Com Ilrg-.hwl SEKISUI HOUSE 101 A Lumber Lane | Goose Creek, SC 29445 | 243.569 2812 | pnlendlngsc.com

CF0F7 Mexton AN Rights Resenved Hexton i a trasemark of BASH exion LLC. e may et e copied, smqaned of used, inwhaleof in parn, without prior written penmrssien, MASH Hexton, LLC ('Fee Dwner] is the owner and deveioper of
thet Hexion Community CCommunity”k Certain homebuiders unaffilizted with the Fee Owner or its related enticles are bullding homes i the Communéty [Bulider(sT'). Fee Owner has retained Hewiand Communities solefy &5 the property

Bt o i CamauOl P SsbcHCarion SucsB od iyl KNS e sk il ithaiet notice. EUAL HOLSING OPPORTURITY @ Premier Mationwide Lending i3 a DBA of NTFM, Inc, | 5201 W Plano Parkway, Suite 100, Plana, TX 75093 | NTEN MML5 75333 | 22
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QPG



MEET YOUR RENASANT
MORTGAGE LENDING TEAM

John Parnell Jeff Gardner Michelle Robbins

MORTGAGE PRODUCTION MANAGER MORTGAGE BANKER MORTGAGE BANKER
NMLS #: 210869 MNMLS # 2374022 NMLS # 1539086
(843} 270-3236 (843} 693-3220 (843) 972-6673
john.parneli@renasant.com jeff.gardner@renasant.com michelle.robhins@renasant.com

e —— ———t e O e

Keith Hodgson Tom Lessin Bernadette Norden
SENIDR MORTGAGE BANKER SENIOR MORTGAGE BANKER JR. MORTGAGE BANKER
NMLS # 862653 NMLS #: 609681 NMLS # 2015473
(B43) 737-3174 (843} 708-7612 (941) 718-1446
RE N AS AN I keith.hodgson®@renasant.com tom.lessin@renasant.com bemadette.norden@renasant.com

MORTGAGE LENDING
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MORTGAGE LENDING



MEET THE

CHARLESTON

REAL PRODUCERS TEAM

CREM

i

Kathryn Monroe
Operations Manager

Shelley Eaton Photographer

Reprints Coordinator

Ryan Jones Jennifer Guerra
Owner & Publisher Writer

If you are interested in contributing or nominating Realtors for certain stories,
please email us at ryan.jones@realproducersmag.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the Charleston Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

ADD VALUE
TO YOUR

SELLER'S HOME

WITH

FRESH PAINT

SILENT
SERVICE

zzzzzzz

Call today fora §
FREE Estimate! =

f Ht John Hayes & JD Gray | (843) 291-3998 | Bonded & Insured | Veteran Owned & Operated ©
s 3 L _ AN S e

14 - February 2023

THE ONLY HOME INSPECTOR
IN THE LOW COUNTRY
OFFERING THESE

WARRANTIES WITH EVERY
INSPECTION!

INSPECTIONS LLC

After your first inspection with us,
we'll be your go-to home inspection
team for years to come!

STRUOCTURAL WARRANTY
PLATINUM

“I have purchased and sold more than 50 homes

in my life and have used many different home @ 90DAY

WARRANTY

inspectors, but

Carolina Premier - hands down - is the best!”

- John R. E. VER [],QPD
O

MoLp

In addition to the warranties on the right...
we also offer ALL of these extras to you and
your clients!

+ Evening & Weekend Appointments

 » Reports Delivered Same Day

« Pre-Drywall, CL-100 Wood Destroying Organism Inspections

‘& FREE PRE-CL-100 Inspections

* + FREE Utility Concierge Service: One Phone Call Gets All Utilities Set Up
%&'erﬁmn Recall Checks On. A.ppliances in Home 1

TERMITE

PRaTiETIoN PLAN

o P ‘mmed Thmﬁ“gmphy With Inspection = - .
wgwg Testing (15 2 HE BN
un;hs FREEPestCumm emc&%thﬂw}l‘ i | - a3 LB ‘I >
i Call or visit the website to schedule your inspection! A
Bob Wig’gillﬁ Certified Master Inspector InterNACHI® Certified Master Inspector® ..—::
(843) 226-3640 (0) * (843) 8o1-3082 (c) SC-Licensed Home Inspector
CarolinaPremierInspections.com #RBL48862

- Bob@CarolinaPremierlnspections.com PROTECTION BEYOND

THE TRANSACTION



Find A Lender Who Gan Match Your A LENDING TEAM THAT NEVER RUNS LOW ON FUEL...
TEAM C IS COMMITTED TO BRINGING THE POSITIVE

— N =14
ENERGY? ENERGY YOU & YOUR BUYERS NEED!
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All information contained herein is for informational purposes only and, while every effort has been made to ensure accuracy, no guarantee is : ; . : 5 5
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CHARLESTON

REAL PRODUCERS
20 [ud 23

TOP 500
FAMILY?

If you are receiving this magazine, congratulations! You are one of
Charleston’s top 500 REALTORS®! Congratulations on all of your success
in 2022! We can’t wait to watch you crush 2023!

Looking at the list of things we want to accom-
plish this year, a lot of it is the same. We want to
bring the best of the best in Charleston real estate
together in ways that are fun and bring value to
your business. We want to tell great stories and
highlight people who are industry leaders, rising
stars, making a difference, overcoming obstacles
and more. And at the very heart of what we do, we

want to create connections.

Each month this publication is made lovingly and
often painstakingly for you. We want you to find
value in it and to feel like it celebrates the industry.
If you feel like there’s something we could add to

enhance it, let us know. Know someone we should

feature in the publication? Connect us with them.

Do you have an idea for an outstanding event?

Message us and we will try to make it happen.

18 - February 2023

Our advertising partners and sponsors fund every-
thing we do at Charleston Real Producers. They are
nominated by REALTORS® and vetted by our team

to be sure they can service your clients as you would.
Be sure you thank them, go to coffee with them, learn
about what they offer and use their services whenever

you have the opportunity.

We love working with you and being a small part of such
a wonderful community. We are excited to connect with

you through this magazine and at our events this year!

Sincerely,
Ryan Jones
Owner and Publisher

BLUETAPE
SOLUTIONS

REAL ESTATE CLOSING REPAIRS

HAVE AN INSPECTION REPORT?
Request a FREE estimate!

1 6. 666 ¢

"BlueTape repaired what three
other contractors couldn't,
and the whole process only took
three days! Highly recommend
BlueTape Solutions!”

- Chet B., Google Review

PRE-LISTING
INTERIOR ¢« EXTERIOR
ELECTRICAL « PLUMBING
HVAC « CL-100

843.410.9249

www.bluetapesolutions.com

LOCAL & VETERAN-OWNED
BY BROTHERS BRAD & SCOTT HAWKINS

Licensed & Insured



Your Client
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A Match Made in Mortgages!

ATLANTIC COAST
MORTGAGE

Gabriella Tripp

Branch Manager & Senior Loan Officer

NMLS |ID 1439792
(843) 730-4242 Download
gtripp@acmllc.com t':’é,fﬁﬁ,.r
acmllc.com/gabby-tripp

496 Bramson Court, Suite 120, Mt. Pleasant, SC 29464
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>> cover story Trey Bessent of The Bessent Group at RealtyONE Group Coastal has pretty
much tried it all before entering the real estate world. He used his unique

By Jennifer Guerra

Photos by Charleston Real Estate Media talents and experience to build a team that has quickly made their way to
the top of the Charleston market, crushing not only their sales goals, but
Trey’s expectations of what a career in real estate would be like. With his
all-star team by his side, The Bessent Group will continue to grow and build
something unlike anything seen here before, using their combined skills
to help clients buy and sell real estate with compassion, education, and
relationships at the forefront of every deal they do.

e AR



“I've done my fair share of testing
the waters in other careers before I
got into real estate. There’s only two
things I ever really knew I wanted to
do - One, was to be a father and two
was to help people, but I didn’t really
know how, so I experimented for
quite some time. I've been a jour-
neyman throughout my professional
career teaching tennis all around the
Charleston area, and after graduat-
ing from the College of Charleston, I
joined a start-up followed by another
startup, eventually trying to start my
own company. I learned how to invest
in money market accounts in order to
make ends meet. I had a short stint
of trying to make it in the investment
world which I quickly realized wasn’t
for me. I eventually became a nurse
which I did very much love at times,
but it never felt like it was what I

was really meant to do. I started real
estate in 2017 as a solo agent balanc-
ing multiple jobs simultaneously, until
I eventually decided to take the leap
and go full time in 2019, and I must

say I’ve never looked back since.”

Since going full-time in 2019, The
Bessent Group has sold over $54
million in real estate, and Trey credits
the success to all the things he has
learned along the way. “In real estate,
I feel you need to have an abundance
of skills. You need to not only be
good with numbers and with people,
but also know how to negotiate and
run the business as a business. I've
learned so many things throughout
my various careers that have helped
me become the agent I am today, but
first and foremost, I learned how to
help and take care of people first.
When people are making the biggest
purchase of their lives, it’s important
that you know how to help them in a
way that shows true compassion and

professionalism,” Trey says.
Not only do his past careers lend them-

selves perfectly into his role as team

leader, it’s his team that has really

24 . February 2023

made his success in this industry
possible. His first hire at The Bessent

Group was Nicole Hills, the team’s
assistant. Without her, they would
absolutely be lost. Trey says, “Nicole’s
masterful in keeping us organized, on
track for as much of a routine as this
industry allows, meanwhile helping
us in every facet of the business from

helping with communication with our

clients and contractors to coordinating

the transaction. She’s been instrumen-

tal and invaluable in assisting us to

"

scale our business and extend our services
to more clients than one could ever take on

themselves.”

Long time friend and business partner,
David Leaptrott, joined the team in 2021,
and is their resident relocation expert.
Growing up in a military family has

given David a unique perspective on the
importance of finding a home and a sense
of community, this understanding has
helped David excel as a producing real

estate agent in Charleston. Trey says,

“David grew up in a military family living in England
and in a number of cities across the states. Now, he calls
Charleston home, which has helped us tremendously
with our military and relocation clients understanding
the complexities of their relocation, since he has been
there before. Giving them a service he very much under-
stands and wants to continue to provide for present and
future clients.” That knowledge and understanding of
how difficult relocation can be has made David an irre-

placeable asset to The Bessent Group.

Next up, in 2022, Trey added agent Matthew Kleinman,
whose passion for the history of Charleston started at a
young age, and whose resume is just as robust as Trey’s.
Matthew draws from his experience in the construction
trades to help his clients avoid pitfalls and recognize
opportunities saving them time, money, and headaches. In
addition to his trade experience, Matthew also worked his
way up the ladder at a local radio station, ultimately tak-
ing on the dual roles of Promotions Director and Digital
Media Director. His professional marketing experience
has translated into insightful and effective marketing

strategies that help clients get maximum exposure when

they list their homes for sale. Matthew’s greatest sense of pride

comes from his 11 year old son, Rory.

Last, but most certainly not least, Trey’s wife, Ashley, has helped
the team increase their business threefold, using her design eye
and talent for social media to market The Bessent Group into the
juggernaut they have become in this market. She even helps stage
nearly every home the team lists, whether by adding some small
touches, or revamping the whole house, Ashley’s contributions

to the team have not gone unnoticed. Let’s not forget, Ashley and
Trey’s daughter, Olivia, who has an eye for design, even at the
young age of four, and has no qualms about making her opinion
heard. It’s a family business over at The Bessent Group, even

including Ashley’s mom who often assists Ashley with her staging.

With his family and team of superstars behind him, there is liter-
ally nothing Trey cannot do. Using 2023 to focus on their unique
approach to marketing, The Bessent Group has built quite the
following on social media. Check out their videos on YouTube, at
youtube.com/@charlestontours, on Instagram at instragram.com/
treybessent.realestate and on Facebook at facebook.com/sellingCHS

for a masterclass in buying and selling real estate. Whether the
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home is in the $200,000
range or in the millions,
every client gets a similar |
effort by The Bessent .
Group, as they’re not in it

HOME

gst. 1781

just for the paycheck.

“We’ve never

approached this busi- CHARLESTON,. SOUTH CAROLINA

ness from a perspective

of just making money, www. gdchome.com

but more so from an
informational, educa-
tional, knowledgeable,
and results oriented
approach. From discuss-
ing the pros and cons of
something we see in a
property to negotiating
on behalf of a seller,

we lay it all out for our

clients. A practice I've
implemented from day
one and continue to
incorporate it in our
team. I consider this
one of the many reasons

why most of our clients

continue to work with
us over and over again.”
It’s the care the team
has for each and every
client that ensures
their success in the
Charleston market for
years to come, because
when you treat people
right, with compassion
and education, all things

are possible.
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Do your
gllents need
insurance?

Refer Andrew and

get a FREE quote!

) Home
) Auto

() Business
) Life

THE PEOPLES INSURANCE

Andrew Mullinax president
(864) 414-4016 or (864) 934-5846

Andrew@ThePeoplesinsuranceLLC.com | ThePeoplesinsuranceLLC.com

NATIONAL
l PROPERTY
INSPECTIONS"

At NPI, we truly value the relationships we create with
our customers and agents. You can expect high-quality
inspections and exceptional customer service!

el B4 B R
EXCLUSIVE
6-MONTH
LIMITED

&) HOME INSPECTIONS WARRANTY
(& MOLD TESTING .
*Included with
(J” INDOOR AIR QUALITY TESTING every home
(& ODOR REMEDIATION izl

(& PRE-DRYWALL INSPECTIONS

(M~ MANUFACTURED HOME, HUD/FHA
FOUNDATION CERTIFICATIONS

MIKE MANKIN
(843) 300-5760
NPIWeb.com/Mankin
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' Habitat

Sea Island

for Humanity®

2022 Roof
Repair Rally

Help us repair 30 roofs
again this year for our
neighbors in need. Local
families need your help!

WE CAN'T DO IT WITHOUT YOU

T
e
(843) 768-0998

SealslandHabitat.org

2545 BOHICKET ROAD
JOHNS ISLAND, SC 29455

STRATEGY BRANDING DESIGN

CALLIEO 7 DIGITAL

A CREATIVE MARKETING STUDIO FOR REAL ESTATE PROFESSIONALS

. callico.com @callicodigital”

We'll Help You Close the Deal

Call us today! (843) 884-9394
J. Lynn McCants | Katie Graves Tierney | Ian W. Macbeth

MCCANTS LAW FIRM

ATTORNEYS AT LAW

V' Residential & Commercial Real Estate Closings
v 1031 Exchanges

v Refinancing

v Home Equity Lines (HELOC)

v Business Formation

v Probate Law

www.McCantsLawFirm.com
782 Johnnie Dodds Blvd, Ste. A, Mount Pleasant

WE TRANSFORM BUSINESSES

We handle the details so business owners can spend
their time doing what they do best. |

O Web Design O SEM / Paid Search

O Acquisition Email Campaigns O Mobile and Display Advertising
O Search Engine Optimization O OTT / CTV Streaming Advertising
O Live Chat O Paid Social Media

gl

c@a hyport

GITAL

Reach out to your neighborhood publisher for more information.

‘ HYPORTDIGITAL.COM
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REALTOR® spotlight

By Jennifer Guerra
Photos by Charleston Real Estate Media

As an investor-focused REALTOR®,
Dan Rivers of Maven Realty has really
found his place in the Charleston
real estate community. With goals of
helping others realize the potential
income available through investing
in real estate, Dan has built quite

the career for himself. While things
haven’t always been easy for him, he
has taken the adversity thrown his
way and turned it into fuel to become

a master of all things real estate.

“T am an investor/REALTOR®/men-
tor. I not only help my clients find a
dream home; I help a lot of

them build passive income streams
for long-term wealth. I am always

learning, studying, open to being

wrong, which I consider failing for-
ward, and adjusting. Being around
the right people helps me to always
be growing. I am constantly game
planning on how to add value to my

clients and team.”

Working in property management for
over 10 years, eventually ending up in
the VP role, has really taught Dan the
business from the ground up. A “trial
by fire,” if you will, he was thrown into
the deep end of real estate investing
and quickly learned this was his fate.
“I worked in the property management
industry for over 10 years, working my
way up to a VP role. It’s the knowledge
and experience I gained there bidding

and overseeing projects, creating

budgets, working with contractors
and bidding out insurance policies
that have given me a leg up in the real

estate industry now.”

His advantage in the investment mar-
ket is unparalleled in the Charleston
area. With the idea of passive income
being his No. 1 goal not only for him-
self but for his clients, Dan is really
the authority on how to make real
estate investing work for you. Hard
work and dedication was how he was
brought up, which is why it isn’t sur-

prising how well he has done.

“I grew up in a working-class family
in a suburb of Boston called Brockton,
a city with about 100,000 people.
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1 AM CONSTANTLY GAME PLANNING
ON HOW TO ADD VALUE
TO MY CLIENTS AND TEAM.

34 - February 2023

My dad always taught me to work hard, be
respectful of others, and to always

do the right thing. My heart surgery definitely
served as a pivotal moment in my personal
journey in defining who I want to be. In adult-
hood, it’s truly been my family and the people
I've met in this real estate journey that have

helped me define my path.”

After a football injury took him to the
hospital at 16 years old, Dan learned of

a heart condition that would define not
only his young life but fuel everything

he has done since. Following two open
heart surgeries, Dan learned how to fight
and learned exactly what he wanted to
do with his life as he knows tomorrow is

never promised to anyone.

Not only has he sold over 150 homes since
2018; he has built multiple businesses to
help teach, guide and grow other’s real
estate portfolios. As CEO of Rivers Capital
Group and co-founder of Gap Capital, Dan
continues to serve Charleston as a premiere
investment guru. This network he has built
has helped him to do over 12 flips a year,
eventually leading to what he calls the
ultimate goal of getting “mailbox money.”
The idea that the amount of effort you put
into what you do pays off handsomely fuels
him to continue his education while leaning
on those who help support him in doing

so. His wife, Liza, and daughter, Naya, are
his “why” for everything he does, and his
coach, Kelli Garrett, is helping him achieve

all goals he has set out for himself.

“I am willing to fail forward and grow.

I’'m never too cocky, first to admit when
I'm wrong or could have done something
better, and always tried to learn and grow.
There are also two people who have had
an instrumental impact on my journey,
who I genuinely wouldn’t be here without.
The first is my wife, who allowed me to
take a chance by starting from scratch,
jumping into a new career where I had no
local connections or experience with sales.
She believed in me and allowed me to take

the leap. And the second is my business




coach, Kelli. She has helped me navi- doubt he will reap the rewards of all
gate new business ventures, build the his hard work in no time. He knows,
team and overall take my business to “Working with investors is a whole
the next level.” different beast. Myself and my team
provide a completely different level of

For Dan, wealth equals time. Time for ~ knowledge and expertise than what
family, time for friends, and time to you might find with a REALTOR®

live his life on his terms. With those who doesn’t have investment expe-

goals firmly in his grasp, there is no rience. We practice what we preach,

e

RIVERS CAPITAL GROUP

p—

and we see the challenges and oppor-
tunities first-hand; we analyze with an
investment lens, and that’s not always easy
to come by.” If you are considering joining
the real estate investment world, there is
no one better than Dan to help guide you
and help you reach heights you didn’t even

know were possible.

Infinger

FURMNITUEE

Matiresses » Accessaries

REALTOR

FREE REWARDS PROGRAM THAT
HELPS YOUR CLIENTS AND YOU!

Stop spending hundreds of dollars on thank
you gifts for your recent client purchases
and let Infinger Furniture issue a gift card
in your name.

This program is 100% free to you and helps
your clients furnish their new home. Plus, as
gift cards are redeemed in your name, you

will accrue points that allow you to save at
Infinger Furniture.

SIGN UP TODAY!
InfingerRealtorRewards.com

217 South Goose Creek Blvd. Goose Creek, SC 29445

3 Miles North of Northwoods Mall - 843-553-4663

Brightway
INSURANCE
The McKenzie Agency

The Insurance Agency Reinvented Around You.

. | BN

Our top priority is customer
service - it's what sets us
apart from the rest. Our
clients trust us with their
biggest investments and
we owe them nothing but
the best service, protection
and price.

Let us show you how
our service sets us apart.

Jenny McKenzie |
Agency Owner
843-408-4554

jenny.mckenzie@brightway.com
BrightwayMcKenzie.com

Serving the Lowcountry’s
Real Estate Needs

From acquisition to disposition, Shumaker offers comprehensive
guidance across the full spectrum of residential and commercial
real estate transactions, including:

@ Contract Preparation and Negotiation
& Due Diligence
& Financing

& Development
& Construction

& Leasing

& Litigation

KATIE HINSOMN LEWIS
843.996.1924
klewis@shumaker.com

ELIZABETH S. MOORE
843.996.1922
emoore@shumaker.com

SHUMAKER
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Proudly Building the American Drearmn Throughout the Lowcountry
Earn More Commission with our Realtor Rewards Program! y

We value our partnership with Charleston Real Estate Agentsand want to reward 1st Sale
you for EVERY SALE inour DR Horton, Express, and Emerald Communities e AL
2nd Sale

- + $1,000 Bonus

Qur Reward program starts January 1st, 2023 Once you have secured 5 Sales with ' 3rd 5 |
rd Sale

DR Horton Charleston, you haveearned 4% commission for not only the 0 AT 00 Bonus
remainder of 2023 but also ALL OF 2024/ 4th 5‘-|IE

Visit any one of our Charleston area communities to recelve your Local Leaders 5th 51Ir_- and ALL 5.&LE5 the

Club Membership Card. This membership card allows Us to track and acknowledge remainder of 2023 AND 2024 W
your progress throughout the year el bk . o
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Inspection 435503280
Report YOURFOUNDATIONEXPERTS.COM

Problems? OléEwQEs

+ Foundation Repair  + Moisture Control

+ Wood Rot Repair ~ « Ctearance Letters
¢ Uneven Concrete  « Inspections

GET IN THE HABIT OF
CALLING THE RABBITS!

" :o\ Searching to make your client’s
Beakhlaniad life easier? Call today about
EREERS TN our easy paid at closing option.

FREE ESTIMATES

- 864-643-2213

WWW.SWAMPRABBITMOVING.COM

USDOT #3449704° MEG #1163908 PSC# 9880
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REALTOR® to watch

Huffman

By Jennifer Guerra | Photos by Charleston Real Estate Media

Jen Huffman of Carolina
One may just be one of
the hardest-working
women in real estate.
Since getting her license
in 2019, she has hustled
her way into being a
force to be reckoned
with in the Charleston
market, selling over $19
million in just under
four short years. Having
always dreamt of being
a REALTOR®, Jen is

- February 2023

finally living her dream,
her only regret being
she didn’t do it sooner.

“I have wanted to be a
REALTOR® for as long
as I can remember. I just
never pulled the trigger.
That is one of my biggest
regrets in life is not
starting sooner. It was
my greatest challenge

to decide to go into real
estate full time. Most

wouldn’t know it, but
my first two years in the
business, I had a full-
time job outside of real
estate. But it worked!
I'was able to grow a
successful business
while also juggling a full-
time job, being a mom,
PTA board member and
partner to my fiancé. It
wasn’t easy, and it came
with GREAT sacrifice,

but it was so damn worth

it. When I finally left

the corporate world, I
was terrified, but I never
looked back, and my
business took off even
more! Anytime someone
says you can’t do this
part time, I say define
part time. Because I sure
did both and did very
well. It’s about work
ethic. If you don’t have

it, you won’t succeed.”
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Jen’s work ethic is some-
thing to marvel at. As a vet-
eran of the Air Force, it’s no
wonder her dedication to her
job and her family has made
her into the superhero she is
today. As a former property
manager, Jen learned how
to be “comfortable with the
chaos,” and we all know
how chaotic real estate can
be. With her family and her
broker-in-charge, Maggie
McDulffee, by her side, there
is literally nothing she can-

not accomplish.

“I look up to my BIC, Maggie
McDuffee. First of all, she’s
younger than me and literally
has her stuff together. It’s
amazing to watch her lead,
and every time you meet with
her for a business planning
meeting or a pep talk, you
leave her office with your
hair on fire, ready to take on
the world. She’s a true leader
and master motivator and,
like me, no nonsense, tells it
like it is. Which is why we

get along so well.”

Maggie puts it best when
describing Jen and what
kind of person and agent she
is. Maggie says, “Jen hustles;
she is urgency focused

and can stay focused and
committed while continu-
ing to learn and grow. She
loves being a good resource,
so she is intrigued by new
connections and meeting
new people. Jen is tough and
resilient, with a heart and
softness that is actually 10
times more than you see on
the surface. She is inspiring,
motivating, and knows how
to make people feel good

about their choices, while

42 - February 2023

66

My work/life -‘:alancp is mzfnaged
with one word: Structure. | live by,
a calendar, and | run my home that
ay as well. Everything is organized.
Everytahing has a placg'anditime .




always remaining collabora-
tive because she understands
the true benefit and value of

building partnerships.”

With Maggie always having
Jen’s back, not only is she able
to kill it in real estate; she also
has the time to be everything
to her family. It’s insane what
Jen can accomplish in just one
day; it’s hard to imagine when
she even has time to sleep! As
a mother first and foremost,
Jen spends all her time doing
everything she can for her kids,
sons Maddox (8) and Beckham
(5), and her fiancé, James.
Being involved in their daily
lives is the understatement of
the year, as she is on the PTA,
school improvement council,
and chair of the yearbook com-
mittee. All that and working
full time, hustling her way

to the top of the Charleston
market, makes for a very busy
schedule, which, of course, she

has down to a science.

“My work/life balance is
managed with one word:
Structure. I live by a calendar,
and I run my home that way

as well. Everything is orga-
nized. Everything has a place
and time. Sounds super stuffy
right? It works, but we have
FUN. I set boundaries for my
clients and for myself. I allow
myself time to breathe. My
children will always come first,
no matter what, and I will not,
under any circumstances, miss
a game or important event in
their life. I run my business. I

don’t let my business run me.”

Jen’s success is not by acci-
dent. She puts her whole heart
and soul into everything she
does, which is quite a lot, and

is building a huge name for
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herself in Charleston. Her ability
to make a friend out of everyone
she meets will ensure her enduring
success in this market, and any agent
who is lucky enough to sit across the
closing table from her will surely feel
that. She wants to be an asset in this
industry and says, “There is nothing
better than working with someone
who is not only kind but a profes-
sional and team player on the other
side of the deal. It truly makes life

so much easier and work more fun!
Let your reputation precede you.”

A rising star today, and no doubt a
top producer, the Charleston market
better watch out, as Jen is headed
straight to the top.

D0 YOU.HAVE A BUYER LOOKING AT A HUUSE .
% THAT HAS A DIRT-COVERED, BORING YARD?

GLOSE THE DEM-,=BY REFERRING LOWGOUNTRY
ARTIFICIA[}’TURFW ELEVATE THEIR NEW HOME!

PERKS OF USING
ARTIFICIAL TURF:

* No Maintenance
 Stays Green All Year Long

« Adds Value to Your Home *

Rk b s : g B S e Have Fun By Adding a
lowcountiry QA - = Sport or Play Area, or

RTlFlClAL S st .. aPutting Green!
SUVEYA | 678-294-0409

www.LowcountryArtificialTurf.com ﬁ LowcountryArtificialTurf@gmail.com
FREE ESTIMATES * FAMILY OWNED & OPERATED ¢« LOCAL




D0 YOU KNOW WHAT

(

1@ FUNDTHATFLIP ;. THE SELLER CONCESSION

LIMITS ARE?

N\

Bring More Value
to Your Clients

STREAMLINED FINANCING & SERVICES FOR : _.

REAL ESTATE INVESTORS ' Since there are a few scenarios where agreeing to concessions might make financial sense for a
seller, they might be willing to cover some of the fees associated with the loan. Below is a chart
that outlines the contribution limit based on the home's final purchase price.

When purchasing a home, there is a designated amount that the seller or interested third party is
allowed to contribute toward the closing costs. These contributions - also called seller
concessions - can be used toward lender fees, appraisal fees, and other applicable fees.

Fix and Flip

. LOANPROGRAM 1% 2% 3% 4% 5% 6% % 8% 9% 10%
New Construction JOSHUA BLACKWELL | Territory Manager
Fix and Rent \. (843) 860-5865 =
Fast, Reliable Closing = joshua.blackwell@fundthatflip.com FHA Primary Residence: 6%

& FundThatFlip.com
USDA Primary Residence: 6%

VA Primary Residence: 4%
Or%;tm?e Y;)ur Hl\(I)m: ;Oda?] . 1I 1”]?1 - Conventional Primary Residence w/ <75% LTV**: 9%
or During Your Next Move! """ FTIMUFTTE

Conventional Primary Residence w/ 75.01%-90% LTV: 6%

Our results reduce stress and clutter saving you time, money and improving your 0o g
overall quality of lifel We deliver a bespoke service to create an ambiance that
reflects your style and a functional end result making it easy for you to maintain.

Conventional Primary Residence w/ >80% LTV: 3%

QT
ARE YOU PROPERLY
COVERED?

CALL ER]I TODAY TO CHECK
YOUR POLICIES!

Conventional Investment Property: 2%

Stephanie Medlock
"

" R ¢ T 7)) BENCHMARK
Fﬁmm ’f‘jnmmmu [;Pixl?!ui.ltE Gfﬂllf' ‘3 i}'& e - A ,j‘:.' 9! Office: (843) 2168997 (\M N'FIO RTGAGE

HNSURING THE LOWCOUNTRY g 1-_"..:':, : — - "I".- [:.‘[;'“ {343’ E.-! 'j-':-]'[]
Lowcountry Insure is Insuring The Lowcountry o _~ 4 o i el R
powered by BBG Insurance ] ;& \ e : stephanie.medlock@benchmark.us
BRI BARRETT-BROUGHTON y]'&* " R (e "1‘1 > 858 Lo ) uite #102
(843) 576-1470 » InsuringTheLowcountry.com Bl 51 v= ™ ' W iy
BrigdBarrettBroughtonGroup.com ![ e | by 2 _-Jﬂ
6650 Rivers Ave, North Charleston, 5C 29406 - i e e
R EEEEEEEEEEEEEE—————————————— Call us for a consultation at 843-818-3232
HOME INSURANCE » AUTO INSURANCE = FINANCIAL SERVICES Follow us @homeetiquettecharleston | homeetiquette.com
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KEEN EYE

LUXURY MAHKETING

Innovative Media

“Professionally Produced for Modern Marketing

Professional Video - Listing Photos * 3D Tours * Floor Plans
Listing Websites « Motion Graphics * Jobsite Timelapse
3D Renderings + Social Media Management * In-House Studio

Trusted by the Southeast’s top agents since 2009.

| have worked with Keen Eye Marketing on
many very important listings as well as my
personal agent introduction video and highly
recommend them! Their team is fantastic and
they really listento what needs bring to life
the vision | have for each project! Their skill
level in photography, drone photography and
videography is stellar and | know they will
capture the money shots that | need to get the
property sold!

Donna Webb
REALTOR', The Boulevard Company

“Finley and Keylan at Keen Eye Marketing
are true professionals! They were always
on time, prepared, and had great creative
ideas. Their work is high quality and they
go above and beyond for their clients. |
highly recommend their services!!"

Kirr Mollay
REALTOR | Carolina Realty Group

Charleston | Hilton Head | Beaufort | Bluffton | Savannah
www.KeenEyeMarketing.com

PATRIOT/./

EPOXY FLOOR COATINGS — —— 100+
- Color

THE FLOOR THAT O em—
LASTS A LIFETIME RIZ. g

REFERRAL INCENTIVE

YOU RECEIVE a ourable .
$100 AMAZON GIFT CARD* Lifetime Warranty & M
when you refer us! Chemical-Resistant
PLUS $150 OFF* UV-Stable

your client's project!

CALL OR TEXT FOR YOUR FREE ESTIMATE
patriot-floors.com | 843-628-5905 | @ @patriot.charleston | © @patriot.epoxy

*Gift card only applicable after referral makes a purchase. Offers are valid for a limited time with a minimum of $2,000 job size. Mention the referral incentive when booking your free estimate!

Call Charleston Renewed; LLC for al REE quote today'

843-241-3119 . charlestonrenewed.com e infg@charles'tonrenewed.com

Do your clients love their new home?

Make sure they Iove their insurance coverage, too!

L.H. GRIFFITH &
“ l COMPANY, LLC

Auto-Owners
INSURANCE
Refer your client's to Jennifer for the most competitive coverage!
Jennifer Kirkman

LIFE « HOME + CAR - BUSINESS

Agency Manager » (864) 992-4568 (Cell) - (843) 553-8643 (Office)
JenniferK@LHGriffith.com « LHGriffithAndCo.com - 108 Central Ave. Suite 4, « Goose Creek, SC 29445




WAYS TO

YOUR MARKETING
WITH VIDEO

By Andy Lassiter Owner/Creative Director of Keen Eye Marketing

Video is the most powerful tool for savvy mar-
keters and business owners who are interested
in impressing potential clients and building a
strong brand portfolio. There is a wide range
of methods to leverage video content in your
marketing, from personal branding to listing
videos. Below are five ways to use video to the

advantage of your business:

Showecase listings: One of the most effective
ways to use video in real estate marketing is to

show off your listings. By creating a video tour

50 - February 2023

of a property, you give potential buyers a better
sense of what a home looks like and how it feels
to be inside. This can be especially helpful for
properties that are located in a different city or
state, as it allows buyers to get a virtual tour of
a home without having to physically be present.
Bonus: Get on camera! Do a short intro to the
property to build report with your audience and

create personalized portfolio content.

Share neighborhood information: Another way

to use video in real estate marketing is to share

information about the neighborhood
or community where a listing is
located. This can be especially help-
ful for buyers who are considering
moving to a new area and want to get
a feel for what it’s like! Know of any
nearby restaurants, beaches, shops
or amenities? Here is your chance

to highlight the area as well as your

local expertise.

Tips and advice: You can also use
video to share helpful tips and
advice with potential clients. For
example, you can create videos on
topics like how to prepare a home
for sale or how to negotiate an
offer. These videos are perfect for
social media! Providing this valu-
able information helps position you

as a real estate expert.

Share client testimonials: Client
testimonials can be a powerful tool in
real estate marketing, and video is a
great way to share them! By creating
a video featuring a satisfied client,
you can showcase the positive expe-
riences they’ve had working with
you. A reference from the source

is the best way to build trust with
future clients.

Promote open houses: Video is also

a great way to promote open houses
and other events related to a listing.
By creating a short video highlighting
the features of a home and the details
of'its open house, you can grab the
attention of potential buyers and get

them interested in attending.

One final bonus tip is to share your
video on as many platforms as pos-
sible. Building a strong foundation
with videos on Youtube, Facebook,
Instagram, LinkedIn, email signa-
tures and your website is a guaran-
teed method to grow your business
and create a loyal client base.
Remember, the journey to 1,000 sub-

scribers begins with one video!

Keen Eye Marketing is Charleston’s
premier real estate content creation
team. Join the ranks of top agents
who have built successful brands by
leveraging the power of video and the

talented team at Keen Eye.

KEEN EYE

LUXURY MARKETING
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(843) 225-7892
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crawlspacemedic.com

* PTP360

Interactive 360 Visual
Inspection Surmmary

= PTPEstimates’

Binesara by Purch

Summary items

Cost estimate for Inspection

FEATURING

* PTPFloorPlan The Leslie Team 5
e 843-881-4740 -
* PTPHomeManual Sam.Leslie@pillartopost.com I I p'-LLAR- I' P—OS-I

for the home

The digital owner's manual

CRAWLSPACE
MEDIC!

FAST & FREE
INSPECTIONS
PHOTOC & VIDED
REPORTS
SHOW CLIENTS.
CLOSE DEALS.

ENCAPSULATION - VAPOR BARRIERS - FRENCH DRAINS
SUMP PUMPS - DEHUMIDIFIERS - STRUCTURAL REPAIRS

Whether yvour cllents are buying or selling, a Pillar To Past haome

nspactions, from historic homes o new construction

* Cholce of Home Inspection Packages L |
[m] 2= [w]
-

« Convenient scheduling
* E&O insured

charlestoncounty.plilartopost.com HOME INSPECTORS

ISpection wil JIVE them peace of mind aboul the hame, especially in

I
today's market. The Leslie Team has performed more than 7000 loca
I

B I T TR N SN RS A e ey
orving the Charleston Tri-County Region since 2004
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CALL TODAY
843-936-6680

CoBB, DILL & HAMMETT’S
REAL ESTATE DIVISION IS
COMPRISED OF ATTORNEYS
SEAN A. SCAPELLATO, D.J.
SHYMANSKY AND DAITON
BUTLER. THEY HANDLE
RESIDENTIAL AND COMMERCIAL
CLOSINGS AND TITLE SERVICES.
PERSONALIZED SERVICE FOR
OUR CLIENTS AND THEIR

REALTORS IS OUR SPECIALTY.

VISIT US ONLINE
www.CDHLawFirm.com

CcCoBeB DiLL & HAMMETT. vic

RP reaches the top 300-500 real
estate agents in 100+ major markets
across the country (like this one).

Your business can reach those agents too.

1. REAL PRODUCERS

Partner with one or multiple Real Producers magazines to reach this coveted
Top Producer audience. Visit realproducersmag.com/locations.



P> meet the partner

By Jennifer Guerra e
Photos by Charleston Real Estate Media

LAW FIRM

As a people person, Brent is not only the guy to

»N

trust when it comes to the biggest purchase one
will ever make, he is also the guy that will make
you forget how stressful the process can be. Within
a minute of speaking to him, it’s easy to see why he
has become so successful. His fun loving attitude,
coupled with the knowledge he possesses about all
things real estate, make him Charleston’s preferred
real estate attorney, and there is no one you can
trust more to help walk you through the buying and

selling process.

Brent immerses himself in all aspects of real estate.
He has been diligent in learning as much as possible
about every part of the real estate buying and sell-
ing process to help assure clients and agents that he
is knowledgeable not only in the area of real estate
law, but real estate in general. It’s this knowledge
that has led himself and his firm to be extremely
successful in the Charleston market. Suttles Law
Firm has done so much for the area that they have
even opened another office in North Charleston to
serve alongside their Summerville office to help

everyone in the area achieve their goals.

While focusing on conducting both commercial

and residential real estate transactions, Brent was
drawn into this practice to assist clients in achiev-
ing one of life’s most significant milestones, he
says, “SLF will do everything possible to exceed the
expectations of our clients, in an effort to convey
how appreciative we are that the client has chosen
us to handle one of the largest transactions most
people will encounter in their lifetime.” Brent
believes the biggest reason for his success is, “Being
available, approachable, and having a genuine
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interest in the success of agents, lenders, and cli-
ents.” Proving that any agent would be hard pressed
to find a more caring partner for themselves and

their clients.

Brent believes that success is measured in growth
and they are growing leaps and bounds ahead of
other firms in the area. He says, “Success cannot
be stagnant. It is the continuous effort of improving
self, circumstance, and community by setting goals
and making measurable progress toward those
goals.” This is why it isn’t just a business to him,
you get an investment of care from Brent and his

team that is extremely personal to him.

Streamlining his business in order to give the best

to his clients and REALTORS, Brent has welcomed
another attorney, Austin Kendrick, in 2022 to help
with the enormous workload Suttles Firm has. To
better serve their clients and REALTORS, Brent and
his team want nothing more than to ensure a smooth,

seamless transaction for everyone they work with.

A self-proclaimed “Workaholic,” Brent strives to
achieve a work/life balance, but thanks to his wife
Rebecca, who is everything and does everything for
him and their four kids, anything is possible. His
kids, Brent, 8, Riley, 6, Alexis, 3, and their newest
addition, Kelsey, who will be 1 in March, are his and

Rebecca’s world.
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There are some things

Top Producers in the
Charleston market should
know about working with
Brent, besides just being an
all-around great guy, he says,
“My sole purpose is to be a
support and contributor to their N
success - a trusted confidante. This X *"_'._ -

is because my goal aligns with what I

imagine one of their major goals to be: opti-

mizing the success of our mutual clients.” To those who have not been

fortunate enough to work with Brent, he adds, “I am a no pressure -
type of person. I am eager to meet the Top Producers that I have yet

to meet, because, as a group of entrepreneurs, I find REALTORS to be

great inspirers.”

While he may find REALTORS to be great inspirers, rest assured that

when you choose Brent and the team at Suttles Law Firm, you will

find them inspiring. The care and attention shown to everyone that el TP W -
walks through their door will no doubt have you using them for all

your real estate law needs.

LAW FIRM LLC

-
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Ready to schedule a closing?
Give Us a calll today:

RESIDENTIAL & COMMERCIAL REAL ESTATE CLOSINGS \
REFINANCES « HOME EQUITY LINES OF CREDIT D)

FORECLOSURE ALTERNATIVES « CONSTRUCTION LOANS /

REO REAL ESTATE OWNED/BANK OWNED PROPERTIES
MANUFACTURED/MOBILE HOMES « TITLE INSURANCE /

)

Mark W. Weeks

(843) 553-9800 | www.weekslawfirm.net
NORTH CHARLESTON OFFICE | 8086-B Rivers Ave. North Charleston, SC 29406

Robert L. Irvine, 111

Joseph W. Kessinger

Locally Owned & Operated - SERVPRO of Downtown Charleston

’}“""

| k-
| CERTIFIED f
b < -

(843) 577-2470 - admin@servpro10707.com

www.servprodowntowncharleston.com
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Shem Creek Custom is a family-owned business run
by husband and wife team, Greg and Brittney Lannes.

. 843-814-1004
=4 greg@shemcreekcustom.com
@ shemcreekcustom.com

COASTAL INSURANCE

PRESENTS MANY CHALLENGES...
LET ME HELP YOU NAVIGATE THEM

YOUR TRUSTED ADVISOR fg i

Kristi M. Hutbo, CIC, CISR - Risk Advisor
8435.725.4933 + khuttoaaiasc.com

JNTNANDERSON

FProviding outstanding customer service for over 40 vears!

u"‘f.:.':' LAEANCE AGLHTS www.aiasc.com

Home | Flood | Valuables | Auto | Umbrella
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meet the partner €4
By Jennifer Guerra | Photos by Stephanie Selby Photography

They say first impressions last a lifetime, and no one
understands that better than Stephanie Selby, owner of
Stephanie Selby Photography. Getting headshots done

T
~
Y
<
o

for your business can be a daunting, even nerve-wrack-
ing, experience for most people. However,
Stephanie and her team of superstars streamline
the process to ensure every detail is covered.
Really, all you have to do is show up, and
everything else is handled with your comfort

and happiness in mind.

As a full-service photography studio,

Stephanie has really built a business that
stands alone in Charleston. Located in
downtown Charleston, the studio has every-
thing from hair and makeup to closets full of
clothes to showcase you, and your brand, in the
best light possible. By offering not only headshots
but family photos, senior pictures and many other
photo sessions, Stephanie and her team are ready and
willing to shoot in their studio, or wherever you believe
will showcase you and your business in the best way

possible to fully customize your experience.

“A personal branding photography session differs
from a typical headshot/portrait session in
several ways. With headshots, the focus is
simply you, usually shot from the waist up.
Headshots are incorporated into personal
branding sessions, but we don’t stop there.
We delve deep into not just who you are
visually but telling the story of what you
do and why you do it via detail shots,
lifestyle shots, photos of you in action, you
with your products, etc. The possibilities
are endless, and each session is customized
to best reflect the type of business you run
and the message you wish to convey about your
brand through images.”
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WE DELVE DEEP INTO NOT JUST WHO YOU ARE VISUALLY

We delve deep into not just who you are visually but telling the story of what you do and why you do

it via detail shots, lifestyle shots, photos of you in action, you with your products, etc.

REALTORS® across the Lowcountry know how important

building a brand is to their business, and there is no one
better than Stephanie to make you shine while showing
the world who you are and what you're about through
her first-class photography skills. Getting the best
out of you is Stephanie’s superpower, that, along
with her uncanny ability to get the right pose
every time, is an asset to not only your brand

but to your confidence.

“I keep it light and try to make sure people
are always having fun. My team and I try to
connect with our clients through consulta-
tions so that we can get to know them, their
personality, and their vibe. Not only does this
give us a better read on them, but our clients tend
to feel much more comfortable with us through-
out the process because we have had that previous
connection. I know what it is like to feel insecure, and I
believe it helps with our clients because they know we are
the same way! Guiding them through the process, the right
lighting, their makeup and wardrobe all help with building
that connection and building their confidence, all while
keeping it fun!”

As a woman who has always empowered fellow
women in business, Stephanie has the experience
not only in taking photos, but in the psychology
behind people’s insecurities in front of the cam-

era. Prior to falling in love with taking pictures,
Stephanie was a therapist, which not only helps

her understand how to make everyone she works
with feel comfortable but also makes them feel
beautiful because she herself knows the anxiety that

can come with having your photo taken.

“Women truly hate getting their picture taken. I have

had clients who have literally said they have never liked one
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VILYXSEIMY MOVERS

Your Property Is Our Priority

What makes us the top pick | Full-Service Move
for movina companies Professional Packing Services
9 P Climate-Controlled Storage
In CharIeSton' SC? Local & Long Distance

photo of themselves in their whole lives. However, many of

those same women now have images they love after working

with me. That is priceless to me and gives me the same type of
fulfillment I found while working as a therapist. While I do have
the technical skills needed, I believe it comes more so down to my

history in counseling. Even more than that, I understand what it’s
like not to be comfortable in my skin and in myself. My passion is help-
ing women to see that they can have gorgeous portraits of themselves and
their families. I achieve this through genuine connection, keeping it light,
skilled posing and, of course, the hair, makeup and wardrobe styling
help a ton, too!

Keeping what can be an anxiety-inducing situation effortlessly

easy by really getting to know your wants and needs when

L Brglen

it comes to building your brand is just one of the reasons i ¢
(843)203-02

LU DT BREH e

o=
Stephanie Selby Photography has become a stand out IIJ
business in Charleston. Helping ensure the best experience
possible for her clients is her studio manager, Caroline
Murray, who oversees client communications while also
managing retouching and order fulfillments, and also
showcases their phenomenal work on social media. Maggie
Early, Britney Sumrel and Vanessa Broin are Stephanie
Selby Photography’s in-house hair and makeup masters who
can make you look and feel your best in order to get results you
could have only dreamed of.

With packages ranging from standard headshots to full-day branding
sessions, there is something for everyone who wants to make an investment
into their business. Your brand is your calling card, especially in real
estate, and hiring Stephanie Selby Photography to help you build that
brand is a no-brainer. Not only will you be thrilled with the final
product; you will also have a blast doing it, because Stephanie

and her team have more fun than anyone should at their job!

] e wﬁf-‘ . ,. | Y | s B3 :
o AN Let Miracle Movers of Charleston take the hassle
STEPHANIE SELBY P 1Y - out of your client's upcoming move!

RATED #1 IN CHARLESTON FOR OVER 6 YEARS
(843) 203-0210 f



NEW YEARS RESOLUTION? Closet Therapy
De-Stress While You Dress
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MAPPUS

INSURANCE AGENCY

40% OH plus Free Installation*

Have your clients give us a call. With each client referral,
you’ll receive a $100 Amazon gift card!**

™ $70 PREMIUM  $30 ™

.

}60

*40% off any order of $1000 or more; 30% off any order of $700-$1000. Free
installation on any order of $850 or more.
**Client project must be over $1000. Exclusions may apply.

Call for a free in-home design consultation and estimate.

closetsbydesign.com 843.258.5220 €&

Closets
CD byDesign’

Personalized solutions for any budget.

20
HOME | WIND & HAIL | FLOOD | AUTO 721

www.mappusinsurance.com | (843) 763-4200

TWENTIES

WINNE

FRONT

INSURANCE

SCBIZ/CN/NEWS

CBIZ/Q)/NEWS

Custom Closets Pantries Laundry Rooms Home Offices Garages Wall Beds



&) Roses are red
-b..) The market's been vhack
Chin up Holy City
we've got your back!

The Nicole Gordon Team

ax Haoy, 1, ——

& ‘. Princeton Home Loans i ,

= o
‘ 843-806-5132| Hello@princetonhomeloans.com
% o 806 Johnnie Dodds Blvd, Suite 100B
.#
¥ ga 0% Mount Pleasant, SC 29464
&5 x‘

©Copyright 2023 Princeton Home Loans (NMLS #2192204), 806 Johnnie Dodds Blvd; Suite 100B; Mount Pleasant, SC 29464 | B43-B06-5132 | @
info@princetonhomeloans.com | Equal Housing Lender and supporter of Equal Housing Opportunity. SOUTH CAROLINA | Mortgage Broker | Regulated C—
by SC Board of Financial Institutions | License No, 2192204 | Originally issued December 1, 2021 LENDER

Sfaggéll{!homes sell three to 30 times FASTER than noﬁ]s_tagedd ho‘mé-s-'.
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Let us help you selll more real estate this year! Give Emily acall. =
E -9
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| EMILY WALTON
(843) 532.7888
Emily@SouthernStagingSC.com
SouthernStagingSC.com j
) @SouthernStagingSC

Sending our love to those we
appreciate most in this business!

Contact us today to achieve your goals this year! Ashley Beames & Lisa Manderville
Co-Owners/Closing Coordinators

The Closel‘s, LLC findthecloserslic@gmail.com

A TRUSTED SOURCE OF EXPERIENCED PROFESSIONALS
for all of your title & escrow needs!

Call Raymond or Susan to
experience our first-class service!

(C) 843-628-3299
(=) info@CooperativeTitle.net
www.CooperativeTitle.net

Raymond W. Smith, Esq. Susan J. Primiano
843.860.4395 843.926.5811
rs@cooperativetitle.net sp@cooperativetitle.net

CHARLESTON e MOUNT PLEASANT e SUMMERVILLE



Q AMERICAN

PACIFIC
MORTGAGE

Moving YOU in the RIGHT Direction
with a High Standard of Service!

Reach Out to Learn More About our Products and Competitm‘
. 0 Ny

Derek Goulette

Branch Manager
NMLS: 325427

(949) 280-8044
Derek.Goulette@apmortgage.com
1115 Fairchild Street, Suite 310,
Daniel Island, SC 29492
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"l only want my clients

to have the best
experience and

partners from start to
closing. The Suttles
Law Firm embodies
professionalism while
bringing a personal
touch to each Real
Estate transaction. I've
partnered with Brent
Suttles and his team for
years, and have seen
happy, informed clients

year after year." (
<

HAILEY KISLINGER

Carolina One Real Estate

LAW FIRM LLC

« Residential + Quit Claim Deeds
« New Construction « Short Sale Negotiations
- - Commercial . Contract Review
Brent W. Suttles, Sr. UGS, . HELOC

1711 North Main Street — Summerville, SC
7410 Northside Drive — Suite 150 — North Charleston, SC

Brent@SuttlesLaw.com // suttleslaw.com // (843)636-8841



You Can Count On Us For

FAST, SIMPLE & COMPETITIVE

Insurance Rates

HOME INSURANCE AGENCY

WELCOME HOME

South Carolina - North Carolina - Georgia - Virginia - New York - New Jersey - Pennsylvania -

Nick Cantatore
Region Manager

1501 Belle Isle Ave Ste 110, Mount Pleasant
843-867-3640 * Nick@HomelnsuranceAgency.com
HomelnsuranceAgency.com/areas/south-carolina

Connecticut

VISIT US
ONLINE!

INPACK

DRIVEN BY INTEGRITY, DEFINED BY SERVICE.

“Ashley is my go-to closing attorney
for all of my clients! He cares deeply

about my clients and his staff treats
them with the utmost care and
concern. Regardless of your real
estate needs, Ashley and his team will
guide you through the process
towards a seamless transaction.”

- Jim Hart, Broker, NextHome Specialists -

S. Ashley Farr 'a

1247 Nexton Pkwy, Ste 104, Summerville, SC 29486 \ i
843-714-2798 | ashley.farr@hankinpacklaw.com \

www.hankinpacklaw.com

Buyer Protection and Realtor Relied Plan includes
90-day warranties free with whole home inspections!

OUR SERVILES

We make the inspection appointments

Licensed, Insured, Bonded, Verified Bockground Checks

. Pro-Tech Inspections
| 843.580.2999

“® 7 www.pro-techinspections.com

s,Tmm DS

DUME %,

WE RE HERE FOR YOU AND YOUR PROJECT!

v Best Rates in Town

v Quickest Service

v Driveway-Friendly

¥ Locally Owned & Operated
v Licensed & Insured

Michael Spitz & Josiah Williams
TheDumpsterDads.com | (g43) 433-2189
Dads@TheDumpsterDads.com

®0O @DumpsterDads .

Q
STEPHANIE SELBY

%ﬁﬁ%ﬁf ﬁ;ﬁﬂ_

STEPHANIESELRAYPHOTOGRAPHY .COM / B43. 3237953
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LET OUR
CLOSING ATTORNEYS

OPEN

A DOOR FOR YOU.

SERVING THE CHARLESTON
AREA FROM TWO LOCATIONS

9 735 Johnnie Dodds Blvd., Suite 100
Mt. Pleasant, SC 29464

Real Producers is a

national brand and

platform that started

in Indianapolis in 2015
™ and is currently open in

over 100 markets. Charleston Real Producers

started here in our area in 2019.

9 40 North Main Street, Suite 202
Summerville, SC 29483

Who gets the magazine?
Charleston Real Producers is mailed to the top 500
real estate teams and Individuals based off their

Ryan Gunther S Chelsea Phillips
P: 843.848.6002 P: 843.848.602]
E: Ryan.Gunther@mgclaw.com ' E: Chelsea.Phil

total sales volume.

How are cover story subjects selected?
If you’re a top performer receiving the magazine,
then you can be considered for the cover. Please

reach out to us for information.

Do | have to subscribe to the magazine?
If you are in the top 500, the magazine is free. If
you are not receiving your copy for some rea-

son or would like it to go to a different address,

@ mgcrealestate.com
REAL ESTATE

please let us know.

LAW GROUP 0 @MGCLawRealEstate
@ aMGCRealEstate

ABOUT THIS MAG/

How often do you have events?
‘We have four to eight events a year. If you would
like to be added to our event invite list, please

email ryan.jones@realproducersmag.com.

How can | advertise?

Our current partners were referred to CRP either
by a top agent or by one of the sponsors already in
the magazine. This ensures that we have the most
trusted resources and referral partners in the busi-
ness. If you would like to refer a great business that
is on your vendor list, please connect me at ryan.
jones@realproducersmag.com so I can set up a one-

on-one meeting with the business to see if it is a fit.

How can | get involved?

I meet with several REALTORS® a week, and

I would love to meet you and learn your story.

As the magazine grows, we are able to add more
REALTOR® stories. Also, please come to our
events, because they are a great way to build
relationships with the true top performers in real

estate, not to mention they are a blast!
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R We are committed to

ﬂ delivering first class service
’J_j( )1;‘ \TNF F‘} to create an extraordinary
closing experience.

** Patrick and his office ensure
closings run smoothly and when
issues arise they provide great
advice and counsel based on
experience. They have handled
issues ranging from rental
agreements to multi-million
dollar closings and given each
one the top-notch service they
deserve. Whenever clients ask
for a recommendation on an
attorney, Patrick is the
only call.”

DANNER BENFIELD
One of Charleston's Top
40 Under 40 Realtors

CALL PATRICK TOWNES
TODAY TO GET STARTED!

843.628.71153
Patrick@TownesLawFirm.com
TownesLawFirm.com
346 Seacoast Parkway
Mount Pleasant, SC 29464

A%
LETTHIS HAPPEN TO YOU!

$29
Service Calls

e —

Local Mechanical
Heating & Air
843-834-6325

LocalMechanicall@gmail.com
LocalMechanicalHeatingAndAir.com
Local, Family-Owned & Operated
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CASTILINE
INSPECTION SERVICES

Friendly ¢ Reliable ¢ Professional
Thorough ¢ 24-HOUR REPORT DELIVERY

We look forward to creating a partnership with you!

(843) 252-4698

CoastlinelnspectionSC@gmail.com

www.coastlineinspectionservices.com »
Ryan Allnutt, Owner

f @CoastinelnspectionSC @ @coastlineinspectionservices
South Carolina License # 49739  InterNACHI #: NACHI19062610

Y

BICE®
Horne wgwwqmﬁ\\j

Marcia Germain | Account Executive
843-990-6065
mgermain@chwpro.com

www.chwpro.com

We LOVE our clients and would love to
celebrate our 40th Anniversary by
growing our client list!

Check out #40for40sigsc to see how you can get involved in the community! @ (©

When you think of insurance, think of
Schirmer Insurance Group!

Let's Chat About Bundling Your Insurance Policies

www.sigsc.com . 843-881-4707 . insureme@sigsc.com

HOME - AUTO » WIND & HAIL - FLOOD - BUSINESS - VACATION RENTALS
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A CLOSING SHOULD BE CELEBRATED

At Holliday Ingram, we treat our clients like family. We're a relationship-driven team dedicatec

delivering our clients and their agents a stress-free, seamless, personalized closing experience.

CLOSING ATTORNEYS

A/

SUMMER REYES BO ROBERTS

YA 4 : . e ol QA2 70 277 [ I; e
G0O2 Front Street Summerville, SO - 843.970.3770 - hollidavinegram.com

UIDE YOUR CLIENTS TO CHARLESTON'S
BEST ACTIVE-ADULT LIFESTYLE

ready to help yvou take the stress out of finding
the right community for yvour 55+ clients.

* Mew homes from the $300s to $500s

* Gated community 30 minutes from
downtown Charleston

-l - *# * Mationally award-winning lifestyle program,

full-time Lifestyle Director, resident-only

clubhouse with 30+ clubs and interest groups
* Fitness center, aerobics/yoga studio,
arts-and-crafts room, demonstration kitchen
* Resort-style pool, tennis and pickleball
courts, event lawn and amphitheater
* Lakes and ponds for fishing and kayaking,

walking trails, and over 1,000 acres of
presgrves and conservancy

"RECC\Y/INID Nine, designer-decorated models cpen daily
M 1| B Schedule a tour = 843-832-6100
CresswindCharleston.com

KOLTERHOMES'

No matter where you are or
where youre heading,

keep your home SECURE!
ASID3

SOLUTIONS

vecTOR{fhsecuRrTY

e

TR g

r,;- + Fast Quotes +Flood
U .'-l S H E A L LY * Quality Coverage
=/ INSURANCE GROUP » Best Available Rates
Call for your home security consultation today!
843-970-0274 | info@asisolutionssc.com

asisolutionssc.com | [ @asisolutions

843.881.1381 i@sheallyinsurance

» sheallyinsurance.com

MOUNT PLEASANT B quotes@sheallyinsurance.com

LT AU Your Authorized Alarm.com Dealer in South Carolina
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Having joined the real estate world just about two years ago,
Michael Furlong of Carolina One has already made a huge name
for himself'in this market by putting his heart and soul into help-
ing his clients have the best possible experience. As an ambassa-
dor of Charleston, Michael goes above and beyond for everyone
he works with, and the love he has for the history of our city
shines through every deal he does. Having already sold over $36
million since he became a REALTOR® in 2020 is all the proof
needed to know he has found his calling, and Charleston’s real

estate community is lucky to have him.

“My husband and I fell in love with Charleston while on vacation
and decided to invest in a second home here. We were connected
to Justin Thomas, who acted as our REALTOR®. Justin con-
nected us to the community, introduced us to ‘new old friends’
and completely changed our lives. He has recently passed away,
but I always admired him and the way he helped us shape our
future and decided I wanted to do the same for others. I have
been blessed to somehow connect with people who become my

friends and neighbors. Each client grows my community and

circle. I have enjoyed seeing them meet each other and form a
friendship. It sounds corny, but we as REALTORS® are adding

82 - February 2023

value to our community with each new resident and

friend we make along the way.”

A resident of Charleston by way of New York, Michael

has quickly risen the ranks of some of our area’s best and I h ave bee n b I essed to So m e h OW CO n n eCt With
brightest. It is the experience he creates for his clients

that make him stand out among the 7,000-plus agents in people Who become my friends and neighbors.

the Charleston market, ensuring his success for years to

come. Just consider him your “concierge” to Charleston. Ea Ch CI ient g rOWS my Com m u n ity a nd Ci rCIe.

“I create a bespoke experience for each client. That

could mean taking them out on a boat to scout a deep
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water home, giving them and their
family a walking tour of the city if
they have never been, assisting them
with connections to help them find
employment in their new community,
taking them to play a round of golf
at the club for the new community
they are considering, taking a horse
ride on a trail of their equestrian
community. The client is not just
buying property; they are seeking
their future, and they tell you what
is important to them. We, as agents,
need to listen and explore with them
to ensure they are going to connect
with the life they are seeking.”

It’s easy to see why every client
Michael works with becomes his
friend for life. Going above and beyond
for people shows just how much he

cares about doing right by everyone
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he works with, including his fellow
REALTORS®. You would be hard
pressed to find someone who genu-
inely leads with his heart as much

as Michael does. Having never met a
stranger, Michael’s success is deeply
rooted in his love of taking care of
others. He believes, “The reason for
my success is simple. I care. I care
about each friend I make who entrusts
me to help them find their future. I
want every person that knows me to
consider me their friend and neighbor
— not their REALTOR®.”

As an agent, Michael knows how
important continued education is for
the real estate community as a whole.
There is always something to learn
about the nuanced challenges of buy-
ing and selling in Charleston, espe-

cially when it comes to selling historic

homes, deep water properties and the
many unique gated communities in the
area. His most recent adventure restoring
his personal historic home gained him
much insight in the process. Remaining
teachable in order to best serve his clients
is something many REALTORS® can
learn from him, as he always remains
humble and ready to serve his clients to
the best of his abilities.

With his amazing husband, Eric Larsen,
and his best furry friend, Dolly (named
for Miss Dolly Parton), by his side, there
is literally nothing he cannot achieve.
While he remains humble about his
success, his meteoric rise through the
Charleston market could have made him
anything but. However, when you have a
heart as huge as he does, working hard
to ensure clients’ satisfaction is second
nature, and therefore, the reason he is

a force to be reckoned with. Buying and
selling real estate is stressful, and having
someone like Michael on your side
makes the impossible seem possible, and
that is truly because he cares so much

for those he works with.

The reason for
my success is
simple. | care. |
care about each
friend | make
who entrusts me
to help them find
their future.

A VACATION DAY
AT HOME!
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We also offer hardscaping solutions,
pool remodeling service and maintenance.

7389 Industry Drive | North Charleston, SC 29418
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NAHB.
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BUILDING RELATIONSHIPS
THAT LAST

" Call today
to schedule a
FREE
EVALUATION!

o LowcountryCrawlspaces@gmall com :
o 843*259*8194 .@ :

_J/-”j HOME PURCHASES « REFINANCING
AT HOME EQUITY LINES - SELLER REPRESENTATION
PONALDSONLAW FIRM - pggp PREPARATION « TITLE INSURANCE

‘ ‘ I've been working with Rob Donaldson and his staff for
almost five years. He is one of the most knowledgeable
and professional real estate attorneys in the business
and, if | had it my way, | would do every real estate
transaction with his Firm. | highly recommend him.

Meghan Webster - The Cassina Group

Call us today to start offering your clients an excellent closing experience!

843-881-8400 | DonaldsonLawFirm.net
317 Wingo Way, Suite 305 Mt. Pleasant, SC 29464 (£
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When high-speed
broadband is
a must-add...

Follow the

Know which addresses have access to super
Fast imternet. With FiberHomes.com, a new
FREE tool. you will delight your buyers and

boost the value of your listings Thin. heome: Is sauipped

ekt Tilteiir -Di- - hodne

Home Telecom is prowd to power homes internet provicded by

of the Tri-County area with a robust, fully
redudant fiber network.

| E’ (4] Vof consumers say high-speed
90 / ‘broadband is the most lmpurtant
0 attﬁhute toa cnmmunity

_d _—

HE}P@E th FlberHumes com
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WE TRANSFORM
BUSINESSES

We handle the details so business owners can

spend their time doing what they do best.

Web Design /\
Acquisition Email Campaigns

Search Engine Optimization

Live Chat a "l
SEM / Paid Search [ =
Mobile and Display Advertising

OTT / CTV Streaming Advertising
Paid Social Media

O O OO O 0O OO

Reach out to your neighborhood
publisher for more information.

‘ HYPORTDIGITAL.COM

mortgage

We do what's right.

Guild Mortgage has become one of the nation's

leading independent mortgage providers by following

a simple rule - doing what's right for our customers.

Our local branches specialize in residential home
loans. For 60 years, we've grown through referrals,
and through every economic cycle. Today, no other
mortgage lender has our stability, experience, and
uncompromising focus on customer service.

James Crews

NMLS #2154590
Loan Officer

Chris Barton

NMLS #1514521
Sales Manager

Caroline MacGillivray

NMLS #1998604
Loan Officer

LOANS
TO FIT
YOUR LIFE

Megan Williams

NMLS #2123354
Loan Officer

(843) 212-3963 | CBarton@GuildMortgage.net | 60 Markfield Drive, Unit 1, Charleston, SC 29407

Guild Mortgage Company; Equal Housing Opportunity; NMLS #3274 (www.nmlsconsumeraccess.org)
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Ortgage Part

Buying a home is more than a financial decision; it's a life event that
involves determination and emotional investment. At SouthState, we have
a long history of helping customers get into the home of their dreams.

As an experienced lender, | am here to help navigate the mortgage
process with ease and confidence in order to take that next step forward.

This is banking at its best. This is Banking Forward.

CHARLESTON REAL ESTATE MEDIA Kevin Brookes
SVP, Mortgage Banker « NMLS# 204134
899 Island Par rive, Suite 101 = Da sland SC 29492
Mobile 843.324.0279 » Kevin.Brookes@SouthStateBank.com
SouthStateBank.com/KevinBrookes

(843) 608-1426 * www.charlestonrem.com ¢ info@charlestonrem.com
1156 Bowman Rd., Suite 200 ® Mount Pleasant, SC 29464 @ @CharlestonRealEstateMedia

s SouthState :



Wt MAKE MORTGAGES

We care aboul our customers: wi

We do what we

WES SELLEW
BRANCH MANAGER

o0 843.368.2124 | c 843.368.2124
wessellew.com
wsellew@princetonmortgage.com

NMLS #1256491 NMLS#: 71583

I. PRINCETON
ml MORTGAGE




