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We do everything that we can to ensure private, small and local businesses
thrive. We would love to hear from you, and come up with a game plan to
get your business on the fast track to real, sustainable growth. Message us

for a free consultation.
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These

local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

BUILDER AND
REMODELING
Bluegrass Builders
& Remodel

Lauren Geiger
(502) 338-5235

CLOSING GIFTS

Cutco Cutlery

(513) 687-0635
www.cuttingedgeemmi.com

ESTATE SALES

Blue Moon Estate Sales
(859) 523-3483
bluemoonestatesales.com/
lexington

HOME INSPECTION
CHC Home Inspection
(859) 388-0530
chchomeinspection.com

HouseMaster
(859) 296-0250
housemaster.com/lexington
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INSURANCE

Carpenter Insurance Group
(859) 202-3656
carpenterinsurance

group.com

Comparion Insurance
Jeff Creech
(859) 286-8263

Comparion Insurance
Joey Doom Il
(859) 286-8269

JUNK REMOVAL /
DEMOLITION
Junk Magicians
(859) 533-1420
junkmagicians
lexington.com

MORTGAGE / BANKING
Traditional Bank

(859) 263-2801
traditionalbank.com

MORTGAGE LENDER
Republic Bank
Rebecca Elliott

(502) 867-7648

Republic Bank
Emily Miller
(859) 266-3724

PHOTOGRAPHY

Phillie Evans Photography
(606) 495-2094
phillieevansphotography.
mypixieset.com

PHOTOGRAPHY &
VIDEOGRAPHY
Pending Media
(502) 439-5683
pending-media.com

ThePhaseTwo Media
(859) 391-5076
thephasetwo.com

PHOTOGRAPHY-

REAL ESTATE

Tonia Witt Photo

(859) 585-6790
www.toniawittphoto.com

ROOFING

Mighty Dog Roofing
(859) 600-6220
mightydogroofing.com/
lexington-kentucky

TITLE & ESCROW
Kentucky Abstract and
Title Services

(606) 679-6315

The Land Group
(859) 554-3665
landgrouptitle.com

RADON
TESTER

ouseMaster.

Home Inspections. Done Right. Guaranteed.™

(859)296.0250

www.HouseMaster.com/Lexington

Pre and Post Closing Inspections « Home Maintenance Check-Ups

- Single-Element Inspections -« Irrigation Inspections
Radon Testing KY License # 278672

What are your clients using daily,
that reminds them of you?

) N

Carpenter Insurance Group, LLC
Churse Carpeirier, Priveipal Agent

We're vour local insurance pras,
and we're here to help.

e 859.202.3656

151 Prosperous PIL Ste 14
Lexingran, KY 40509

Chase Carpenter
Chamer; Froncipal Agemr

Closing & Referral Gifts ® 100% Tax Deductible Proudly Protecting: %* Gl By
High-End Branding ) Aemt. Aceans Marager
Korpe
CONNECT |
.>> CU TCO WITH EMMI! e
Closing Gifts 4 5 Puigar Tawlor
Emmi Abel-Rutter, Gift C?)nsultanf li ;‘/ s A

513.687.0635
YourSharpestfFriend.com
eabelrutter@gmail.com

ff{.g'fl htff
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e PRIORITY SCHEDULING FOR REALTORS
e FREE ROOF PRE-INSPECTION

e REALTORS RECEIVE FREE DRONE
SCAN REPORT/PICTURES

GIVE US A HOWL!
859-832-0123

WWW. MIGHTYDOGROOFING.COM/LEXINGTON-KENTUCKY

LOCALLY OWNED AND OFERATED

#1 JUNK REMOVAL SERVICES
IN LEXINGTON, KY

MAKING YOUR JUNK VAHISH!

Established in 2020 by a college student, and growing
quickly due to efficient and fast services and high
quality work. No job is too big or too small for Junk
Magicians Lexington - we're here to help you clean up
your space! Give us a call today to get started with
your garbage removal!

You'll be glad you did!

(859) 203-8952

Licensed Demolition Contractors

S info@junkmagicianslexington.com @ junkmagicianslexington.com
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to the Bluegrass Real Producers Community!

PUBLISHER,S NOTEAaronHutchison

LT 4

What is Bluegrass Real Producers?

This magazine may be completely new to
you, but I've been working on this launch for
four months. There are over 60 top agents
that deserve a lot of credit and many thanks
for helping us get to this point. Through our
conversations and your help, Real Producers
is finally here! RP is now present in over 100
markets in the U.S., where each city has its
own version of our platform. I'm very excited
to bring this magazine to the Lexington and
Central Kentucky area and equally excited to
connect with top-producing agents, brokers,
and the best businesses throughout the real

estate community.

If we haven’t met, you might be wonder-
ing, “What is Real Producers, and why am

I receiving this magazine?”

It’s simple. You’ve earned it!

You are one of the top 300 agents in
Bluegrass REALTORS® by sales volume,
and only the top 300 will receive this
for free every month moving forward. If
you are reading this now, you should be

incredibly proud!

* You can’t buy this magazine.
* You can’t pay to be featured.

* You can’t pay to attend our social events.

You must be nominated to be featured in
this magazine. We want to highlight you

and all your hard work!

What does this magazine mean to

the REALTOR®?

It is a badge of honor to be receiving this
magazine out of the thousands of agents in
our area. We want to validate your busi-
ness and achievements! There are so many
incredible producers who don’t get the
opportunity to be in the spotlight as they
should. We will celebrate our local legends

each month and the success

they’ve created.

What does this magazine mean
to our partners?

Our partners hold a special
piece to this puzzle since their
partnership helps support our
monthly publication. Without
them, we wouldn’t be able to
feature our top agents or host
our social events. Each business
in our magazine has been rec-
ommended by a top agent, and
we take their word seriously! If
you are looking for a great busi-
ness to try or to use, I strongly

suggest our preferred partners.

What content will be featured

each month?

+ Top Agent / Cover Story

* Rising Star

* Partner Spotlight, featuring
a preferred business

* Social event recaps

* Other content will be
added as we continue to

grow our publication

Meet the Publisher:

A little about me, I have been with our
franchise for roughly nine years and have
seen the RP community grow since it
launched in 2015. I went to school to study
business (*cough® play baseball) and then
completed my MBA a few years later. My
wife, Denise, and I have two amazing kids,
Grady (6) and Adam (4). I will continue to
share my story with you each month and
my passions behind what we do with Real
Producers. I welcome us expediting this
process and either getting together for

coffee either in person or over Zoom.

‘While this publication is about REALTORS®
and the preferred businesses involved in sup-
porting it, I can say I am honored to be a part
of sharing in your success, and I'm honored

to be able to bring this to you each month.

Aaron Hutchison
Owner / Publisher

ahutch@realproducersmag.com

Let’s Connect:

Please follow our Instagram page
@bluegrassrealproducers to stay up to date
with the magazine.

Bluegrass Real Producers - 9



FAQ

ALL ABOUT BLUEGRASS
REAL PRODUCERS

Real Producers magazine
started in Indianapolis in

2015 and is now in over 100
markets across the nation and

continues to spread rapidly.

Q: WHO RECEIVES REAL PRODUCERS MAGAZINES?
A: The top 300 real estate agents in the Lexington/

Central KY area, based on volume.

Q: WHAT IS THE GOAL OF THIS MAGAZINE?

A: We believe that we are better together. When
we surround ourselves with other successful,
like-minded people, we grow to new heights. Real
Producers is a platform that brings together the

most elite individuals in local real estate.

We take the top 300 real estate agents and RP-vetted
businesses in every market, and we build an exclu-
sive community around that group. We share their
stories, successes, market trends, and upcoming
events — really, anything that will connect, inform

and inspire, we put in our monthly publication.

Q: DOES REAL PRODUCERS HAVE EVENTS?
A: Yes! We will have specific networking events

throughout the year.

Q: WHAT IS THE PROCESS FOR BEING FEATURED
IN THIS MAGAZINE?

A: It’s really simple. You have to be on the top 300
list, and we take nominations seriously. You can
nominate other real estate agents, businesses, bro-
kers, owners or even yourself! Office leaders can

also nominate real estate agents. We will consider

10 - February 2023

anyone brought to our attention who is in the top 300
because we don’t know everyone’s story, so we need
your help to learn about them. We cannot guarantee a
feature, but we encourage you to meet with one of our
team members, support Real Producers and attend our

private events to increase your chances.

Q: WHAT DOES IT COST A REAL ESTATE AGENT/
TEAM TO BE FEATURED?

A: Zero, zilch, zippo, nada, nil. It costs nothing, my
friends, so nominate away! We are not a pay-to-
play model. We share real stories of Real Producers.

Q: WHO ARE THE RP-VETTED BUSINESSES?

A: They are one of the best businesses that top agents
have referred us to, and you can find them listed in our
index! We don’t just find these businesses off the street,
nor do we work with all businesses that approach us.
Many of the top agents have recommended every single
business you see in this publication. We won’t even
meet with a business that has not been vetted by one of
you and “stamped for approval,” in a sense. Our team
will further vet every business to make sure they are a
good fit and bring value to our community. Our goal is
to create a powerhouse network, not only for the best
real estate agents in the area but the best businesses so

we can grow stronger together.

Q: HOW CAN | RECOMMEND A BUSINESS?
A: If you want to recommend a business that works

with top real estate agents, please email or message us!

Email: ahutch@realproducersmag.com
Instagram: @Bluegrassrealproducers
Facebook: @Bluegrassrealproducers

Has your current title

relationship left you feeling
—

Time for a new relationship?

Reach out to The Land Group
and let us show you
what has our clients feeling

e

Your Real Estate Closing Partner

The Land Group (“TLG") is the modern real estate
agents' top choice for a boutique closing partner.
Closing with us means personal, professional, and
accurate real estate transactions.

Aaron Marsh, Partner
Aaron@landgrouptitle.com

www.landgrouptitle.com | 859-308-6101 THE LAND GROUP

527 Wellington Way | Suite 275 | Lexington, Kentucky 40503

Phillie Evans Photography
Portrait Photographer Serving Central & Eastern KY

GET IN | phillieevans.photography@gmail.com
TOUCH | 606-495-2094
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Written By Danielle Kidwell
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When he works with real estate agents, Clay Hoskins’ main goal is to take some of the
work off their shoulders to allow them to focus on other aspects of their business. “Time
is our most valuable resource, and agents have a lot of paperwork and other tasks, so
their time is better spent finding houses and making listings,” explains Clay, the owner
of CHC Home Inspections. “If we can build a relationship and take some of the work off
their shoulders, we can free them up for more productive activities.”

12 - February 2023

more than just an inspection report

Most home inspectors are single
operators, but while companies with
multiple inspectors are fairly young, a
few have been around for 20 years or
more. CHC Home Inspections views
this as an opportunity for growth
across our state and others. “I'm not
so worried about the size of the com-
pany,” Clay says. “But the opportunity
to be a leader and change the way
real estate transactions occur is my
main focus.” He wants to start a great
relationship with his clients at the
beginning of a transaction so he can
continue to earn their business in the
future. He is proud that CHC provides
cost estimates to clients for negotia-
tion purposes and is starting a repair
company to address the issues that

arise in inspections.

Time is our
most valuable
resource,

and agents
have a lot of
paperwork
and other
tasks, so their
time is better
spent finding
houses and
making listings.

He was surprised to discover there was
a big need for home inspectors with a
contracting background and realized it
was because agents and clients quickly
understood that he knew what he was
talking about. “It’s just one piece of the
business, but we wrap in quality cus-
tomer service and innovative ways of
looking at things,” Clay explains. “We
started the business eight years ago and
currently have four team members, and
we’re growing as a multi-inspector com-
pany.” He elaborates that a multi-inspec-
tor business model helps the company
concentrate on customer service, client
care, and scheduling, so the inspectors
in the field don’t have to worry about
answering calls and customer relations

while focusing on the job at hand.

“We discovered there is an opportunity
to be different,” Clay says. “We’ve added
ancillary services to make us unique in
our market.” CHC Home Inspections

offers radon testing and manufactured

Bluegrass Real Producers - 13



home certifications and is one of the only companies in the state
that can self-perform septic inspections. Other services they
offer are commercial inspections and limited-scope inspections.
“That’s another reason I put contracting aside and started a home
inspection company,” Clay says. “Take the first-time homebuyer
who has fallen in love with a house but just noticed a new crack
— we can go in, diagnose the problem, and either repair it or

set their mind at ease.” Sometimes, someone is building a house
and can’t keep an eye on the progress, so they hire CHC Home
Inspections to work for them and make sure everything is built
correctly. Clay says, “Homeowners have general concerns about
their homes, and when they get used to the idea of inspectors
being able to offer one-off solutions, they are empowered with

new knowledge and are able to make an informed decision.”

And speaking of informed decisions, Clay is proud that his team
members are free to share information with competitors to help
build their industry. They don’t view other home inspection
companies as their competition but rather as industry partners
and prefer to focus their competitive spirit on improving their
own habits and processes. They share their numbers and prices
openly because it gives them an opportunity to talk about what
they do and why they love it.

14 - February 2023

Homeowners have general concerns about their
homes, and when they get used to the idea of
inspectors being able to offer one-off solutions,
they are empowered with new knowledge and
are able to make an informed decision.

The entire team takes pride in detailed reports for all clients.

“Our company has a large vision, and it’s gratifying
that our team members see that vision as well,”
Clay says proudly. “We all want quality of life and
to spend our time wisely, and we want our team
members to keep regular hours and go home to
spend time with their families.” One part of CHC’s
vision for 2023 is a company-funded philanthropy
program, where each team member can raise
money and donate to a cause that’s important to
them. “Our philanthropy program is a chance for
team members to do something they can be proud
of,” Clay says. “Everyone can volunteer, but to be
able to put money behind it is humbling, and we
are proud of what we do and are grateful to be able
to use our business to help fund charities that we

deem worthy.”

Clay is proud of his team and his family. “I wouldn’t
be myself without my family,” he says. “My wife
and I come from previous marriages, and we have

a noisy, comfortable house.” He laughs that it feels
weird when the house is quiet because they thrive

in the chaos of family.

T L i f
CHC provides the small details that go a long way.

\
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WE TRANSFORM
BUSINESSES

We handle the details so business owners can

spend their time doing what they do best.

Web Design /
\ &

Acquisition Email Campaigns

Search Engine Optimization

Live Chat Q
SEM / Paid Search [

Mobile and Display Advertising
OTT / CTV Streaming Advertising
Paid Social Media

O O OO OO OO

Reach out to your neighborhood
publisher for more information.

‘ HYPORTDIGITAL.COM

ADD ATOUCH OF ELEGANCE
TO YOUR HOME!

Bluegrass Builders & Remodel offers a full range
of services to assist in making your house the
perfect home. Whether starting from scratch with
a new construction or sprucing up your existing
space with an interior remodel or home addition,
Call the experts today!

Bluegrass Builders & Remodel has you covered!

BLUEGRASS

BUILDERS + REMODEL

LAUREN GEIGER
502-338-5235

Lauren@bluegrassbuildersandremodel.com
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PEACE OF MIND FOR THE
AMERICAN FAMILY

CHC now has a strategic partnership with a local contracting
company who can provide quick & accurate estimates of needed

repairs from the inspection report.

* Inspections * Radon Testing ®* Sewer Scope

* Septic Inspection ® Manufactured Home Foundation Inspections
* Commercial Inspections ¢ Air Quality Testing

¢ Pool Inspections ¢ Repair Cost Estimates ¢ Termite Inspection

- 3 DAY AVAILABILITY. i
W WS QUALITY + CONVENIENCE.  859-388-0530  www.chchomeinspection.com

35 Public Square, Somerset, KY 42501 « (606) 679-6315
orders@kyabstractandtitle.com

¥ g

“Clearing your path to home ownership”

=

WE'LL SET THE STAGE. PARTNER WITH BLUE MOON FOR MARKET-READY HOMES.
. : |
ey g
BLJE MON

Visit BlueMoonEstateSales.com

We get homes market-ready in just one week. Call us today.

BLUE MOON OF LEXINGTON
(859) 523-3483
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ERA Select
Real Estate

»» REALTOR®
on the rise

Written by Beth McCabe
Photography By Phillie
Evans Photography

Sales Come Naturally to Thzs Top Producer/ -3

“I never thought I would be a
REALTOR?®,” says Alyssa Weir.

It was through her major in
interior design that she met
people who told her to look into
real estate. She jokes, “I am my
own worst enemy. Commission
jobs have always drawn me in.”
Hustling to earn her commission

is what Alyssa does best.

18 - February 2023
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“I'want to be the one in charge of my

own success,” explains Alyssa. “I love
to meet people and help them achieve
the American dream.” Once she got into

real estate, there was no turning back.

Alyssa, who is a REALTOR® with
ERA Select, got her license in March
2019 and made 8.4 million dollars in
sales in 2022. She puts her heart and
soul into everything that she does.

g ‘-" 1:.'

Real estate is the perfect fit for her
and complements her degree in inte-
rior design, which helps her listings
look their very best. After all, you
never get a second chance to make a

first impression.

A visionary, Alyssa can see the
potential of spaces. Whether light-
ening up a space with new flooring,

creating a more open floor plan by

taking out a wall, or adding a fresh

coat of paint, she helps her clients

with her design expertise.

“Vision is important with first-time
homebuyers,” she says. She knows

how to enhance a living space so

houses can be transformed into homes.

Overcoming Obstacles
Becoming a REALTOR® isn’t easy.

M

Alyssa has some advice for those
wanting to follow in her footsteps.
“You have to be OK being told the

word no,” she says.

Rejection is part of the learning

process, but it’s all how you view it.
“Every ‘no’ is getting you closer to a
‘yes,” she says. “One ‘yes’ makes up
for all the ‘nos.” You have to be com-

fortable being uncomfortable.”

Alyssa holds the truth of Psalm 73:26
near and dear to her heart: “My flesh
and my heart may fail, but God is the
strength of my heart and my portion
forever” (NIV). She says, “No matter
how hard I am down, I can look to
God and know that He is there.”
When she is struggling, or deals fall
through, she knows that God will
guide her through.
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Another obstacle that Alyssa has overcome is starting in the busi-
ness young. She recalls, “I started real estate four years ago, and
I was 22 years old. I was dealing with experienced agents who
looked at it as if I was in it for the money.” Refusing to be discour-

aged, Alyssa decided to press on and prove herself.

A go-getter, Alyssa fell in love with real estate, and her drive and
determination paid off. “I am going to prove to myself that I can
run with the big dogs out there,” she smiles. She is also realistic
about the challenges of the job.

Others used to think she was in real estate for easy money, but
Alyssa knows money doesn’t just fall in your lap. “People are
trusting you with the biggest decision of their life. It’s not some-
thing to take lightly,” she explains.

Family + Football + Food

Married to her husband Brandon, Alyssa and her husband are
blessed with two awesome stepchildren, Braxton (16) and Bryant
(11). They also enjoy the constant companionship of their German

shepherd named Loki and their cat named Obi.

-

In her free time, Alyssa and her family love football.
“We are big U.K. football fans,” she smiles. “I con-

verted my husband to become a Bengals fan, and my
stepson is a Steelers fan. We are a divided family when
it comes to the NFL.”

A self-described huge foodie, Alyssa loves to try new
restaurants. “My biggest passions are pizza and foot-
ball,” she jokes. She also likes working out, eating
healthy, and going to the gym.

Home Sweet Home

Originally from Stanford, KY, in Lincoln County, Alyssa
enjoys now living in Lexington. She says, “It has the
small-town feel that I have grown up with. There is
always something new to experience here, which I really
like.” She made the move from Stanford to Lexington
after graduating high school in 2014 and has been here

ever since. It’s home sweet home.

Working Hard

Alyssa has given real estate her all, achieving a life
that has surpassed her wildest dreams. She concludes,
“If you work hard enough, you will surpass everyone’s
expectations, even your own.” Her tenacity, grit and

resilience have made her who she is today!
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serving her
community

P> cover story

Written by Danielle Kidwell
Photography by Harrison
Whaley: ThePhaseTwo Media

Amanda

CENTURY 21 ADVANTAGE REALTY

As the eldest of six children, Amanda Heuser watched
her parents work hard. Her mom earned a nursing
degree while nursing twins and raising three other
children, and Amanda is proud to come from a lineage
of hard-working women.”I love watching health
outcomes improve when the systems of a commu-
nity work together to achieve objectives,” she says,
referring to her first job with the healthy children
initiative at a local hospital. “Mom inspired me

to pursue community health education.
“ From there, she spent 10 years
as an outreach facilitator for
Kentucky Voices for Health, a
nonprofit health care advo-
cacy group. “I enjoyed
working with local
coalitions across the

state as they shared a
common desire to help
their communities grow

and thrive.”

Serving her community is
Amanda’s passion, but she
recognized that in her health
care work, she wasn’t interact-
ing one-on-one with its members.
At the same time, she was navigating the

dissolution of her 20-year marriage, and she needed
to do more to provide for her children. “I was living
paycheck to paycheck, working two jobs, and the kids
were getting more expensive,” she says quietly. “A
family member gave me a small loan to get through

real estate school.”

It’s safe to say Amanda paid that loan back! She’s been
a REALTOR® for over five years, with a career volume
of $45 million and last year’s volume of a little over $14
million (at the time of this interview). She’s won the
2018 Masters Ruby Award and, for the past three years,
has won the Centurion Award for 71 units or more and
$320-$639K adjusted gross commission.

‘While she did achieve success, Amanda didn’t
know that would happen when she
first started out. “Letting go of my
Kentucky Voices for Health job
and not having a residual
income that I could depend
on was scary,” she recalls.
“But I knew after my first
full year in real estate that
I'loved it!” She remembers
training herself to over-
come the fear of taking
risks and focusing on her
newfound opportunity to
serve people in a capacity in
which she had never been able
to serve before. She poured her-
self into her work and her daughters’
lives and events, and it was the change in
direction that she needed to refocus on her own
career and provide stability for her daughters, Bella (18)
and Kyla (17).
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“I couldn’t do this work without the amazing
support and resources from my brokerage,
Steve Robinson’s Century 21 Advantage
Realty. We have knowledgeable leaders who
provide the resources we need to stay on the
pulse of real estate trends. My colleagues at
C21 are my family, and I am truly grateful

for each of them.”

Her daughter, Bella, is a freshman at Eastern
Kentucky University, and Kyla will be grad-
uating with honors distinction from high
school this year. The girls kept mom busy
with soccer, track, and volleyball games
over the past few years. The family loves the
outdoors, hiking, going to the lake, and trav-
eling with their Labradoodle, Whiskey (4),
and Aussiedoodle, Jack (11 months). “I look
forward to this next chapter of their lives
where they are adults, and we can experi-
ence this new stage together,” Amanda says.
“It was hard when Bella left for college,

and I definitely get sad thinking about them
leaving back to back, but I think I'm going to

survive!” Amanda says while laughing.

Amanda is looking forward to the next stage

in her business as well. “I feel success is
gaining new clientele who trust me with their
biggest purchase or sale,” she says. “Walking
them through the process in a peaceful and
hopefully prosperous way is a privilege.”
She’s also in the planning process of build-
ing her first multiplex in preparation for her
eventual retirement, when she’ll need resid-
ual income, but that isn’t the only purpose it
will serve. “There are currently more renters
than buyers, and we need affordable housing
for people who are in transition,” she says.
“Where there is a demand, we need to supply
it.” Amanda laments that there are many
unlivable homes in our area and wants to be a
part of the solution saying, “It has been on my

heart and mind for the longest time.”

Amanda is still active with Kentucky
Community Health Workers, serves on her
C-Squad planning committee, and loves
volunteering with Habitat for Humanity.
An outdoor enthusiast and a foodie, she
enjoys live music, hiking, going to any kind
of sporting event, and scouting out and sup-

porting local restaurants.
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We make loans easier.

More loan options means more opportunities for your clients.

——

T

Portfolio Lending Products

Physician, Dental & Pharmacist
Specialty Loans

T

Jumbo Loans
Adjustable Rate Products
Bridge Loans

book
online\ Remodel & Construction Loans
PHOTOS.
VIDEOS.
3D TOURS.

FOR REALTORS.
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Home Equity Lines & Home
Equity Loans
Lot & Land Loans

Conventional Loans — Fannie Mae/Freddie Mac
Government Loans - FHA/VA/USDA/Kentucky Housing
CRA/LMI Lending Products

Centralized loan operations and serving teams located in Central Kentucky.

TT T T

While any Republic Bank Loan Officer can assist your clients, today we feature:

Pending Media is a full service Real Estate
Media Company. From our listing photo
and video services, to our brand development

program - we provide real value to our clients

through sincere relationships and high quality

REPUBLIC
BANK

It’s just easier here.’ 877-892-3434
WWW.PENDING-MEDIA.COM | 502.439.5683 (CALL/TEXT) RepublicBankcom  Mernber FDIC Republic Bank NMLS 1D # 402606
J A M E S @ P E N D I N G - M E D I A . C o M @ Offer and rates subject to change. Loan subject to underwriting and approval. Additional restrictions may apply. Limited time offer. ©2023 Republic Bank & Trust

media. We know how hard you've worked to
build your brand, and we always make sure to be
a compliment to that fact.

tensek  Company Loan Originator 1D #402606.




Whether you're helping clients purcha
their first house, or build their dream
home, nobody understands the
importance of home better than a
local bank. At Traditional Bank, we ha
a mortgage solution for your custome
with loans for all income levels.

Working with a Traditional Bank lender

you and your clients will be less stressed,
more informed and ready to move when
you help them find that dream home. ' 2

To find a local lender visit us at Tl'ﬂditional

traditionalbank.com/home-finance |”| Bank

=)

EQUAL HOUSAE
MEMBER FDIC LEMNDER




