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Your Home Loan Specialists 

Joey Piel 
NMLS# 365511 

Ryan Thomassie 
NMLS# 350514 

Katie Meiners 
NMLS# 1125723 

� Bond Programs 
� Condo Loans 
�  
�  
� FHA Loans 
� HELOC 
� Home Ready & Home Possible 
� Jumbo1 Loans 

� Lot Loans 
� Physicians Loans 
�  
� Purchases & Refinances 
� RD Loans—Finance up to 100% of home value2 
�  
� VA Loans 

Whether you’re buying or improving, NOLA Lending Group has the experience and expertise to guide home buyers 
through the financing process. With Loan Production offices in Baton Rouge and Prairieville, plus all over the South, our 

lending specialists can assist your clients in determining which type of loan is the most appropriate and affordable.  

HERE FOR BATON ROUGE.  HERE FOR GOOD. 

Rachel Webre 
NMLS# 1913085 

Karla Fuentes 
NMLS# 108621 

Susanne Wampold 
NMLS# 1553575 

Caroline Shirley 
NMLS# 2155247 

Shannon Babin 
NMLS# 419401 

Sharon Williams 
NMLS# 118322 

Connor Brooks 
NMLS# 1370606 

Trey Hereford 
NMLS# 89575 

Chance Warren 
NMLS# 2311775  

NolaLending.com 
1To qualify currently the loan amount must be $726,200 or greater for a single-family home in all states except Hawaii, Guam, U.S Virgin Islands and Alaska and a few federally designated high-cost markets, 
where the limit is $1,089,300. Interest rates may increase after consummation. Restrictions apply. 2Financing cannot exceed 100% of the subject property’s fair market value.  No down payment required. 
Terms of repayment: For a $250,000 loan, 360 monthly payments will be $2,396.69 with a monthly interest rate of 7.375%, payment amount includes amounts for property tax and insurances. 7.435 
Annual Percentage Rate. No balloon payment. The services and products advertised are not approved or endorsed by HUD, USDA, the Department of Veterans Affairs, or any government agency. Interest 
rates may increase after consummation. Restrictions apply. This does not constitute an offer to lend. All loans subject to credit approval. Not all applicants will qualify for all products offered. Loan programs 
subject to change without notice. Fidelity Bank NMLS Co. ID 488639  

We We 

brtitle.com

3 LOCATIONS TO SERVE YOU!
Robert Adams | Branch Manager/Attorney
Alex Polito | Director of Sales & Marketing

10500 Coursey Blvd, Suite 100  |  Baton Rouge, LA 70816
225-291-1111

37283 Swamp Road, Suite 901  |  Prairieville, LA 70769
225-706-6130  |  C: 225-802-1811

8943 Bluebonnet  |  Baton Rouge, LA 70810
225-769-5194  |  C: 225-603-7897

Mark Schoen | Division President/Attorney

Keegan Wisdom | Branch Manager
Cathy Waggenspack-Landry | Director of Marketing

Celebrating Your Cl�ings Since 1981

Established in 1981, locally managed. 
Serving our Community and Louisiana
in Residential & Commercial Closings

#itmatterswhereyouclose  #brtitle

LOVE 
Do�g Bus��
W�h Y�!
Do�g Bus��
W�h Y�!
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Louisiana • Mississippi
Alabama • Florida

1. Tell me about your kids/marriage/family? 
I am happily married for 15 years with
two beautiful kids. 

2. How do you like to spend
your weekends?
Weekends are spent exclusively with 
family. Love hanging by the pool in the 
summers and watching games by the 
fire in the fall.

3. What is your favorite
local restaurant? 
Baton Rouge has a ton to o�er on this 
one. For me? Soji never disappoints. 
However, I'm a little nostalgic so Fleur
de Lis Pizza was always my favorite.

4. What’s your favorite part about being 
in the Mortgage Industry? 
For me the mortgage industry gives me
a chance to use the last 20 years of 
experience in lending and customer service 
on a more personal level. It’s extremely 
rewarding to be a part of what is, for most 
people, the biggest decision of their life.

5. What makes YOU unique? 
There isn't a problem that can't be solved. I've 
spent my professional career making sure to 
find a way to solve the problem. 

Here to Help with Every Step
of the Home Buying Process!

Marshall Eppes
Loan Originator
985-351-3508

NMLS# 2174972

MEET MARSHALL

28
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If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at gina.miller@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Baton Rouge Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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The Right Loan...The Best Terms...The First TimeThe Right Loan...The Best Terms...The First Time

10311 Jefferson Hwy Ste B3 | Baton Rouge, LA 70809 | (225) 291-7901 | keylendingsolutions.com | NMLS# 116973

“Experience the Difference”“Experience the Difference”

Meet Our Team

JOHN "GREG" FOY
Owner/Partner
NMLS# 118477

AUBER "SKIP" SHOWS III
Owner/Partner
NMLS# 118490

Cathi Hoffpauir Christian Inchausty Keith Covington

Leighane Haydel Nicole Johnson Shara Caballero

Sonya Shows Traci Roy Adams

Residential and Commercial Transactions
Specialists in Real Estate Law and Closings.

Not the Biggest, Just the Best
Denham Springs
1111 South Range Ave. 
Denham Springs, LA 70726

www.ptitleinc.com • (225) 665-5600
William "Billy" Leach

Learn more by following @willieandwillie on            or at willieandwillie.com

Residential Land Developer | Residential Home Builder
Family owned and operated for over 82 years

willieandwillie.com

OH MY SWEET CAROLINA! 
The Carolina

Contact Amanda Walker, Willie and Willie Home Builders Listing Agent: (225) 572-0880 | Amanda-walker@kw.com

Willie and Willie Contractors, LLC reserves the right of the price, plan, or specification change without notice or prior obligation.   

Cane Mill Crossing Neighborhood 

80x208 (+ -)  |  $419,000  |  MLS#2022013903  |  9831 Cane Mill Road  |  Denham Springs, LA 70706

Receive up to $4000 towards closing cost using Preferred Lender and Title Company

Schedule
Your Showing

Today
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504.228.8680
www.sphomeinspectionsllc.com

Serving the Greater Baton Rouge area

“YOU‘RE NOT JUST BUYING AN 
INSPECTION. YOU’RE GAINING

PEACE OF MIND ABOUT A MAJOR 
INVESTMENT IN YOUR FUTURE”

– RYAN SMITH, OWNER & INSPECTOR

HOME
INSPECTIONS

BUILT ON INTEGRITY, 
HONESTY AND 
EXCELLENCE
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support these 

businesses and thank them for supporting the REALTOR® community!

BUILDER

D.R. Horton

(281) 904-3081

www.drhorton.com

Passman Homes, Inc

(225) 751-3727

Willie and Willie  

Contractors LLC

2929 Millerville Rd Ste 1A

Baton Rouge, LA 70816

(225) 291-7600

www.willieandwillie.com

CLEANING SERVICES

Meg’s Meticulous  

Cleaning Services LLC

(225) 620-2361

ELECTRICIAN

Circuit Breaker  

Electric LLC

Michael Webster

(225) 572-7963

GRILL CLEANING & 

SERVICE

Grill Pro 360

(833) 474-5577

www.grillpro360.com

HOME INSPECTION

Root Home Inspection

Sean Root

(225) 620-8243

www.roothome 

inspection.com

Southern Prime Home 

Inspections LLC

Ryan Smith

(504) 228-8680

HOME WARRANTY

Home Warranty  

of America

Lydia Hodges

(985) 869-6111

HWAHomeWarranty.com

Old Republic Home 

Protection

Webb Wartelle

(225) 241-2088

ORHP.com

HVAC SERVICES

Cajun Cooler LLC

(225) 456-1335

INSPECTIONS

Paragon Inspections

Scott Guidry

(985) 519-4343

www.paragon 

inspectionsllc.com

INSURANCE

Ryan Rayburn  

State Farm

Ryan Rayburn

16044 Hwy 73 Ste 104B

Prairieville, LA 70769

(225) 677-7744

ryanrayburnagent.com

INSURANCE AGENCY

Ross Garbarino  

State Farm

(225) 751-4840

www.garbarinosf.com

INSURANCE AUTO -  

HOME - BUSINESS

Safesource Insurance

Aundrea Allen

(225) 300-4500

www.safesourceins.com

INTERIOR DESIGN/ 

HOME STAGING

Haute Homes LLC

Angie B. Wilson

(225) 315-7040

LANDSCAPING

Landscape King

(225) 304-2499

www.landscapekingla.com

MORTGAGE

NOLA Lending Group,  

A Division of Fidelity Bank

(985) 612-2132

NOLALending.com

MORTGAGE LENDER

DHI Mortgage

7700 Vincent Road

Denham Springs, LA 70726

(210) 889-7778

www.dhimortgage.com/

loan-officer/daismara-torres

GMFS Mortgage  

Shannon Rasbury

16333 Columns Way  

Apt 12103

Baton Rouge, LA 70817

(225) 907-4445

gmfsmortgage.com/

shannon.rasbury

Key Lending Solutions

(225) 291-7901

www.keylending 

solutions.com

Red Stick Financial

(225) 407-9250 x102

www.redstickfinancial.com

SWBC Mortgage

Tammy Balentine

(225) 939-5958

www.swbcmortgage.com/

balentine

Westin Mortgage Group

(225) 304-4414

MORTGAGE LENDING

LA Lending LLC

Chasity Graff

(225) 926-5408

www.lalending.net

NOTARY

AMW Notary Services

Angelique Williams

(225) 892-2568

PAINTER

Swift Painting LLC

(225) 414-6312

www.swiftpaintingllc.com

PLUMBING

Magnolia Plumbing LLC

Brook North

(225) 281-6037

ROOFING

Cypress Roofing

(225) 450-5507

www.cypressroofingla.com

TITLE ATTORNEY

MFB Title Solutions

Attorneys Charles Blaize Jr. 

and D. Scott Carmouche

(225) 810-4998

www.mfbfirm.com

Professional Title

Billy Leach

1111 South Range Ave

Denham Springs, LA 70726

(225) 665-7770

TITLE COMPANY

Baton Rouge Title 

Company

8943 Bluebonnet Blvd

Baton Rouge, LA 70810

(225) 769-5194

www.brtitle.com

Commerce Title

(225) 308-9544

www.commercetitle.com

Gulf Coast Title

(225) 456-4222

www.gctitle.com

Partners Title

402 N 4th Street

Baton Rouge, LA 70802

(225) 906-0440

www.partnerstitlela.com

TRANSACTION 

COORDINATOR

List to Close LLC

Brooke Stevens

(225) 317-9295

www.ListToCloseLLC.com
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225-295-8222
4473 Bluebonnet Blvd., Suite A Baton Rouge, LA 70809

27179 Highway 42 Springfield, LA 70462 gctitle.com

With over 40 years of experience, our team provides real estate title and closing services throughout 
the state of Louisiana including Residential and Commercial closings, Judgements, Lien Searches, 

Escrow Services and much more. We provide the highest standard of experience, convenience, and 
customer service with o�ces in Baton Rouge and Springfield, Louisiana.

#ClosingTheCoast

 Corinne Schwartzberg
Attorney at Law

Jim Beatty
Attorney at Law

Annie Womack
Marketing Director

Mardi Gras!Mardi Gras!HA P P Y

publisher’s note

HOW 
WE 
BUILD 
THIS
“Where and How do you find the list of TOP 300?”
GREAT QUESTION.
And one I get asked every year after posting the results.
The 2023 list is created by MLS production in 2022. We take 
all recorded residential production in the MLS stats between 
the dates of January 1 and December 31. This year, as well as 
last, it took over $5.5 million in annual production to make the 
Top 300 list. ***We would love for you to reach out to us if you 
know someone with an annual volume exceeding $5.5 million 
that was not recorded due to team affiliation.
 
The Realtors who make the list will receive our publication every 
month beginning March 2023, FOR FREE thanks to our adver-
tising partners. These are the businesses that have been referred 
by our local agents, interviewed and vetted and then choose to 
support this platform through the use of their advertising dollars. 
Not only do they run monthly advertisements, they attend and 
host our private networking events and facilitate ways to connect 
these top producers in an effort to elevate the local real estate 
industry as a whole. Our goal at RP is to connect our top produc-
ers with these Preferred Partners and create unmatched synergy. 
We preach relational over transactional and seek to work with 
like-minded companies that recognize the value of relationships 
when it comes to doing business. I’m always happy to connect 
you and help you establish a vendor list of professionals that 
want to work with and for you.

We are exclusive, yet all inclusive. Not only do we share the 
stories of our top producers, but we also recognize up and 
coming Realtors, Rising Stars and Ones to Watch. We fea-
ture Difference Makers, Team Leaders, Brokers, Industry 
Icons and Preferred Partner spotlights. Our content is 
read and loved and shared and building lasting connections 
throughout our city, THANKS to the incredible and gifted 
writers and photographers that bring their stories to life 
each month. I LOVE Y’ALL.

Our Top 300 will receive a badge like the one shown in the 
image here, to brand them as a Baton Rouge Real Producer. 
Our Preferred Partners will have a complimentary badge. 
You will see these on their social media and websites. 
Real Producers is a national franchise and the brand is 
recognized across 124 metro areas in the US. If you want 
to connect with other RP agents or brokers or businesses 
across the country, I can help. We love connecting the best 
with the best!

Let me know if you have  
any other questions!
Gina
Owner/Publisher

Baton Rouge Real Producers
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225-456-1335 | BRANDEN BRIGNAC | CAJUNCOOLERS@CAJUNCOOLS.COM | CAJUNCOOLS.COM

H E A T I N G  &  A I R

Don't Get Caught
With A Broken Heater
When You Need
It Most!

IF YOUR HOUSE
NEEDS A LIFT,
CALL SWIFT!

EXTERIOR PAINTING | INTERIOR PAINTING
STAINING SERVICES  |  (225) 414-6312

SWIFTPAINTINGLLC.COM

Matthew
Johnson
O W N E R

Brooke Stevens
�����������������
��������������������
�������������������
������������
�
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“ Looking for the Perfect
Valentine's Gift?

������������������������������
������������������������

Geneva Eilertson 
Marketing Coordinator

Erin Phelps 
Writer

Danielle Kidwell 
Writer

Molly Cobane 
Writer

Ace Sylvester 
Photographer

Gina Miller 
Publisher

Kurt Miller Sr. 
Editorial Assistant

Carolyn Foley 
Advertising Manager

M E E T  T H E  B ATO N  R O U G E  R E A L  P R O D U C E R S  T E A M

For More Information on how you can 
get involved email Gina @ 

gina.miller@realproducersmag.com

FOLLOW US ON SOCIAL MEDIA
@BATONROUGEREALPRODUCERS

Breanna Smith
Writer
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Bellacosa Whispering Springs

LA-BELLACOSA@DRHORTON.COM
225-435-8205

14244 Bellacosa Avenue, 
Baton Rouge, LA 70817

LA-WHISPERINGSPRINGS@DRHORTON.COM
225-228-5534
35527 Evers Drive, 

Denham Springs, LA 70706

Key Club rewards Real Estate Agents who consistently partner with D.R. 
Horton, Inc. Real Estate Agents who close two or more new D.R. Horton 
homes in the 2022 calendar year are awarded Key Club membership.

3.5% Commission on your second closing,
4% Commission on your third closing,
4.5% Commission on your fourth closing,

Have you 
heard about 
Key Club?

THE PERKS!

NEW 
PHASES

IN BATON ROUGE
& DENHAM SPRINGS

Pictures, photographs, colors, features, and sizes are for illustration purposes only and will vary from the homes as built. Home and community information including pricing, 
included features, terms, availability and amenities are subject to change and prior sale at any time without notice or obligation. Advertisement applies to D.R. Horton Louisiana East 
of the Mississippi River. 3% commission is valid for the �rst D.R. Horton home closed between 1/1/22 and 12/31/22, 3.5% commission is valid for the second D.R. Horton home closed 
between 1/1/22 and 12/31/22, 4% commission is valid for the third D.R. Horton home closed between 1/1/22 and 12/31/22, 4.5% commission is valid for the fourth D.R. Horton home 
closed between 1/1/22 and 12/31/22, 5% commission is valid for the �fth and beyond D.R. Horton homes closed between 1/1/22 and 12/31/22. O�er valid only on new contracts and 
does not apply to transfers, cancellations, or re-writes. Key Club commission o�er is subject to change without notice. Please contact a community sales representative for additional 
requirements for the Key Club commission program. This special commission incentive may not be used in conjunction with any other broker bonus or incentive. Promotion 
commission is subject to caps, if any, on total broker compensation imposed by the homebuyer’s lender. Commission will be paid at closing. Licensed Agent (not broker/partner) 
must be procuring cause. Cannot be transferred to another broker or agent. Maximum paid on any transaction will not exceed 5% total commission. Prices, plans, features, options, 
and co-broke are subject to change without notice. Additional restrictions may apply. Homes must close to be counted for promotion. Cancellations do not count. All o�ers 
contained herein expire on 12/31/22.
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“I’ve always loved real estate in general, driving down 

the roads at dusk, seeing the warm lights in the win-

dows, wondering about the lives of people who live there 

and what it looks like inside,” says Lisa Pizzalato. “I love 

the concept of ‘home’ and the stability and comfort it 

represents.” It made sense that she would become a 

REALTOR®, getting her real estate license in 2008 and 

her broker’s license in 2015. As the broker-owner of 

Zatta Real Estate Group with a career volume of over $52 

million, Lisa has been in the top 10-15% of REALTORS® in 

the Greater Baton Rouge market for the past four con-

secutive years, and her total volume since the first of 

2021 topped $17 million. She’s good at finding homes for 

people, and that is rooted in her compassion for children 

who lack the stability that a safe home provides. 

LisaLisaPizzalato

making a difference
By Danielle Kidwell

Photos by Haley Ponx Photography

Photos by On 3 Studios

A Heart for Home
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“Since I was a teenager, I’ve always had a 
heart for children who don’t have a home,” 
Lisa says. “I was a Court Appointed Special 
Advocate (CASA) before I knew I would 
adopt, even when I was in my early 20s with 
a toddler.” CASA is dedicated to ending the 
cycle of child abuse and neglect, one child at a 
time. This is a cause close to Lisa’s heart.

“We took in a family member’s baby who had 
been bounced around for the first year of her 
life,” Lisa explains. “We filed for legal custody 
shortly before my marriage dissolved, so it 
was a time of great uncertainty.” At this time, 
Lisa already had one adult child who didn’t live 
at home and another teenager who did. She 
decided to “pick herself up by her bootstraps” 
and continue this journey, whatever that may 
look like, walking by faith and not by sight. 
Soon thereafter, she met Darin Pizzalato. 

“I had legal custody of Mia,” Lisa says. 
“Darin and I had decided we would merge 
our families and get married but hadn’t set a 
solid wedding date yet when the time to file 
for adoption was approaching.” She was on a 
call with the adoption attorney (on speaker 
so Darin could participate), and the attorney 
explained that if Darin were to also be Mia’s 
legal parent, they had to be married. “Before 
I could respond, Darin spoke up and said we 
could be married in two weeks so he could 
be her legal father,” she says tearfully. “We 
knew we were going to get married, but I 
didn’t know until that call that he wanted to 
adopt her also!” 

The couple got married in their kitchen with 
all of their kids present, with Darin’s three 
children rounding the family up to eight. 
They’re all between the ages of 17 and 26, with 
Mia being the caboose at 6 years old. “Initially, 
I took custody of her during a very unpredict-
able time in my life, which I mention because 
I think it’s a common misconception that in 
order to be a foster parent or to adopt, you 
have to be perfect and life has to be perfect,” 
Lisa says quietly. “These children aren’t look-
ing for nor needing perfect parents; they just 
need to be loved and provided for.”

Lisa speaks from experience. It’s unusual for 
her to talk about her history of polycystic kid-
ney disease and her diagnosis when she was 32 
years old. “I will soon be on the transplant list 
at Tulane, and it’s a huge challenge for me to 
work at the level I do, plus managing my family 
and working with serious health challenges,” 
she says. “I continue to hustle and power 
through it every day, never wanting to be a 
victim of my circumstances, and I have started 
to listen to my body and honor what it’s telling 
me.” She continues, “I simply didn’t know 
what kidney disease looked like for me when 
I took Mia in or even had my own children for 
that matter, but life is a day-by-day journey, 
and I try to give each day, my business, and 
children the best I can with no excuses.”

Lisa encourages everyone 
to consider volunteering 
in some way with CASA, 
whether as an advocate, 
foster parent or sup-
porter. One way she stays 
involved is by organizing 
annual holiday collections 
for toys and necessi-
ties for foster children 
through CASA. “I’d love 
to encourage people to 
step up for children who 
aren’t as fortunate, no 
matter which ‘category’ 
they put themselves in, no 
excuses,” Lisa says. “Frankly, my 
life felt far from perfect when I 
took Mia in and filed for custody, with lots of tears, struggles and 
stress, but it all worked out in the end and was worth it.” Mia’s 
adoption was finalized on May 13, 2022. 

There were 3,672 abused and neglected children in foster care 
within the state of Louisiana in 2022. Of those, Louisiana only 
has 1,613 certified foster homes and desperately needs more 
homes! Foster parents can be single, married, divorced or wid-
owed. Related or unrelated to the child. Most foster homes are 
served by a Court Appointed Special Advocate (CASA). CASA is 
dedicated to changing the lives of abused and neglected children 
by advocating for their best interests in juvenile court. Also, 
through establishing, supporting and expanding quality CASA 
programs throughout the state of Louisiana.

LIFE IS A DAY-BY-
DAY JOURNEY, 
AND I TRY TO GIVE 
EACH DAY, MY 
BUSINESS, AND 
CHILDREN THE 
BEST I CAN WITH 
NO EXCUSES.
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EXCELLENT SERVICE AND
STRONG COMMUNICATION
Making your job easy and your clients happy

Flexible Scheduling

SAME DAY Electronic Report

10 Years Corrective Construction Experience

Competitive Pricing

Scott Guidry, LHI#10905

985-519-4343

scott@paragoninspectionsllc.com

www.paragoninspectionsllc.com

Proudly serving Baton Rouge and Surrounding Areas

225-304-2499 | www.landscapekingla.com
Serving Baton Rouge, Prairieville and Surrounding Areas

Enjoy Your Yard Again

Landscape Planning | Installations | Landscape Lighting

DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.

Thanks to the businesses within these pages, our Area Directors, and readers like you, we’re able to break the chains of this horrible reality.

Did you know there are more victims held against their will today than ever before? 
That’s why The N2 Company – the company behind this publication and 850+ others 

like it – is financially committed to end human trafficking. 

FOR EVERY AD WE SELL, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

A GIVING PROGRAM BY Visit n2gives.com to learn more
about our giving program.
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BraunBraunRebecca

Everyone Cal ls  Her Mom

making a difference
By Danielle Kidwell

R ebecca Braun’s favorite story to tell is 
that of her “Walmart baby.” Lying in bed 
one night, she received a text message 

with a picture of an infant and a plea for help 
from her adopted daughter’s biological mom. 
Rebecca recalls jumping out of bed and heading 
over to Walmart, assuming she would be buying 
diapers and formula for a baby in need. “Once 
I got there, she explained that this baby was 
pawned off on her, the baby wasn’t safe and 
she trusted I would do the right thing, and told 
me to take her home.” Rebecca took the baby 
back home to shock the household with a new 
infant in tow. “I’m probably the only person in 
the world who can go to Walmart and come 
home with a baby,” she jokes. She then notified 
the Department of Children and Family Services 
and divulged the details. “Walmart baby” has 
since been adopted and is now 5 years old.

A foster parent since 2011, Rebecca now has a 
plethora of kids to whom she plays the role of 
“mom.” Six children currently live in the home 
with her and her husband of 19 years, Brandon, 
and they have grown children, as well as three 
grandchildren. They have raised and played a 
part in many children’s lives, stating that they 
have had over 36 kids come through. “I met a 
foster mom at an event, and it lit a spark in my 
heart,” she recalls. “Brandon wasn’t as easy to 
convince but is now absolutely on this journey 
with me; he’s ‘Mr. Mom’!” Brandon and Rebecca 

BraunBraun
had two biological children at the time and 
were trying for another baby. Rebecca says, 
“He was a little apprehensive, but after 
he went to one class and saw the need, 
he couldn’t say no.” She was a personnel 
coordinator for Albertsons Stores, and 
she recognized that she would need more 
time than her demanding schedule allowed. 
Rebecca got into real estate so she could 
have more flexibility for her kids. Her sis-
ter was a mortgage broker and encouraged 
her to get into the industry.

Rebecca explains that foster care often 
has a negative stigma because people 
think the children are troublemakers or 
“bad,” but she has found that is rarely 
true. “Kids aren’t always damaged; in 
fact, they’re resilient,” she says. “Neglect, 
abuse or the death of a parent are all 
reasons they end up in foster care, but 
some children return home or go to family 
placement, and that is the goal.” Her very 
first placement was just under 2 years 
old when she got him. “He was reunified 
with his family a year and a half later,” she 
says. “He still calls me ‘Mom,’ and I get to 
see him and his family quite often.” She 
says that contrary to popular belief, foster 
parents are encouraged to build relation-
ships with the reunified families to serve 
as parents, grandparents and mentors, 

as they generally have fragile or no support 
systems. In fact, Rebecca enjoys babysitting 
for reunified families and being an active part 
of their lives. Rebecca balances her work 
as a REALTOR® and the busyness of family 
life by recognizing when she needs to take 
time for herself to regenerate. She loves to 
travel alone, going to the springs in Florida 
or a beach for a few days to regroup. “I have 
a really great support system at home that 
allows me to balance both real estate and 
foster care,” she says gratefully. “I remember 
that I’m only one person, so I schedule what I 
can do and just wing it!” Her support system 
is Brandon, their moms, Rebecca’s sister, and 
one of her biggest helpers is her older son, 
Tyler (20), who still lives at home and gives 
his parents a hand with the kids. Rebecca 
enthuses, “He’s an empath like his mom with 
a heart of gold — he’s awesome!”

Rebecca encourages her fellow agents and 
industry partners to consider becoming foster 

or adoptive parents, saying, “The need for open 
hearts and open homes in our communities is vital.” 
If fostering isn’t for you, there are other ways that 
you can get involved with helping our foster kids. 
Becoming a Court Appointed Special Advocate 
(CASA) advocate is one way and offers much less 
commitment but a very essential role in the court 
system to advocate for what is best for the child.

• A child is removed from their home and placed 
into foster care every two minutes in our country.

• There are over 117,000 children in the United 
States freed for adoption and waiting for a fami-
ly to call their own.

• Statistics show that less than 50% of children will 
reunite with their birth family.

To get involved or for more information on adopt-
ing, fostering or advocating, check out the
following resources:
www.dcfs.la.gov
www.adoptUSkids.org
www.louisianaheartgallery.com
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Michael Webster
O W N E R / E L E C T R I C I A N

Circuit Breaker
Electric L.L.C.

circuitbreakerelec@gmail.com
OFFICE - 225.658.2903 | MOBILE - 225.572.7963

OPEN MONDAY - FRIDAY
SATURDAY & SUNDAY BY APPOINTMENT ONLY

License No. 65239

Minor Repairs or an
Emergency Fix,

We Will Take Care Of It

Shannon Rasbury
Loan Officer  |  NMLS #1911320
37283 Swamp Rd  |  Suite 1002  |  Prairieville, LA 70769
Office: 225.402.0251  |  Fax: 888.859.8977
srasbury@gmfslending.com   |  gmfsmortgage.com/Shannon.rasbury

All mortgages are originated by GMFS, LLC, NMLS ID# 64997, 7389 Florida Blvd., Ste. 200A Baton Rouge, LA 70806
Branch NMLS # 1327554

Equal Housing Lender. Loan programs not available in all states, or to all consumers. All loans are subject to availability at the time of application and for terms 
that meet each individual consumer’s needs and qualification information. Loan applications are subject to credit and property approval.

LAISSEZ LES BONS TEMPS ROULER
I N  Y O U R  N E W  H O M E !

LAISSEZ LES BONS TEMPS ROULER
I N  Y O U R  N E W  H O M E !

Great home & auto 
rates for any budget.

Love your neighbor. - Mark 12:31

State Farm Fire and Casualty Company, State Farm General Insurance Company, Bloomington, IL
State Farm Florida Insurance Company, Winter Haven, FL

State Farm Lloyds, Richardson, TX1708137

Surprisingly great rates await when you have options like bundling your home and auto insurance.
Call me for a quote today.

Ross Garbarino
Agent
Garbarino State Farm
9844 Jefferson Hwy Suite 102
Baton Rouge LA 70809
225.751.4840
ross@garbarinoSF.com
www.garbarinoSF.com
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JENNIFER
P A R T N E R  I N  G R I M E

cover story
By Breanna Smith

Photos by Ace Sylvester

Baton Rouge native Jennifer Richardson 
is a real estate agent with Latter & Blum 
that brings a unique, refreshing zeal to 
everything she sets out to accomplish. 
Whether it’s the city’s litter problem, 
negotiating a property purchase or 
helping women build wealth through real 
estate, she tackles every obstacle with 
grace, tenacity and a laugh. Jennifer does 
not accept the status quo; she works to 
change it. “I’m an ordinary person until 
I’m provoked,” she said with a chuckle. 
“When I’m provoked, I can do amazing 
things I surprise even myself with.”

Getting Started Early

Jennifer began learning the ropes of 
real estate at 19 years old. “I bought my 
first house at 19, and when I sold it 18 
months later and made $18,000 — I was 
hooked.” She spent much of her early 
career flipping real estate across Baton 

RICHARDSON
Rouge. Soon after, she started selling 
real estate to support herself and her 
young children as a single mom. Every 
month, she laid out her bills on the 
dining room table alongside a notepad 
to diligently record them — these were 
the days before electronic payments, 
after all. With the sign of a cross and a 
simple prayer, she would subtract each 
one from her latest commission check. 
“Every month, I had a speck of money 
left over to last me until the next closing, 
and I did better and better.” That was 30 
years and countless property purchases 
ago. “I’ve been buying property every 
chance I get since then because I believe 
in it. I love helping people, especially 
women who need a source of income 
because owning real estate and invest-
ment properties is life-changing — and 
almost everybody I sell to comes back 
eager to make another investment.” 
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A New Kind of Investment

In 2021, Jennifer knew it was time to 
make an investment of her time and 
energy into the city she loves most. She 
set her sights on Baton Rouge’s litter 
problem. “I was complaining a lot, and I 
got tired of listening to myself complain, 
so I decided to roll up my sleeves and do 
something about it.” 

According to Keep America Beautiful, 
in 2021, there were 152 pieces of trash 
on roadways and in waterways for 
every U.S. resident. Litter tells visitors 
and residents that there is little care or 
respect for our city, and Jennifer knew 
that the status quo could not stand. 
She put a call out on Facebook inviting 
anyone willing to join her for a Saturday 
morning clean-up on Essen Lane and 
Jefferson Highway. She arrived before 
sunrise, equipped with only a box of 
garbage bags, loaned litter grabbers and 
her “housewife tools.” “I wasn’t even 
sure anyone would show up,” she said. 
“I told myself, ‘I’m going to do this by 
hook or crook.’ So there I was in the 
dark, pulling up weeds and beer cans 
and everything else you could imagine.” 

To each passerby that rolled down 
their window and asked what she was 
up to, she proudly proclaimed, “I’m 
cleaning up this filthy city!” Soon, a 
crew of litter warriors arrived, and 
perfect strangers circled back around 
to provide professional landscaping 
equipment and other supplies. “Within 
three hours, in that small section of 

Baton Rouge, we picked up 43 con-
tractor bags of garbage.” Just like 
that sale of her first house, Jennifer 
was hooked. “We were euphoric,” 
she recalled. “We all agreed we had 
to do this again.” On the spot, the 
group arranged a clean-up for the 
following Saturday. “And we’ve been 
doing it again for two years.” 

Grassroots Growth

Keep Tiger Town Beautiful has 
grown steadily and substantially 
since its quiet launch that Saturday 
morning on Essen Lane. The group 
boasts 3,400 members on its 
Facebook page and about 75 litter 
warriors who regularly attend clean-
ups. The group thrived as a “loaves 
and fishes” organization for more 
than a year, with businesses and 
residents willingly donating time 
and equipment. “We’ve never had to 
buy one thing because the citizens 
of Baton Rouge and local businesses, 
even knowing we were not a non-
profit and they would not get a tax 
deduction, have given freely to us. 
They have made Keep Tiger Town 
Beautiful what we are today.” 

Donors and volunteers leave a 
steady stream of contractor bags on 
Jennifer’s front porch, even showing 
up to clean-up sites with equipment to 
donate. “I couldn’t show properties in 
my car because it was loaded with litter 
clean-up supplies since we do clean-ups 
every day now,” Jennifer said. 
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“So I posted asking if anyone had an old 
truck that they would sell me or donate.” 
The next day, a man showed up to a 
clean-up with a brand new 16-foot cov-
ered trailer. “This man jumped out and 
said, ‘Jennifer, this is for you because 
every time I go down a street, and it’s 
beautiful, I know you’ve been there,’” 
Jennifer recalled. “It’s been a God thing. 
People come out of the woodwork, total 
strangers, to support our mission.” Not 
only has Keep Tiger Town Beautiful 
grown, it has thrived. Governor John Bel 
Edwards and Keep Louisiana Beautiful 
awarded the organization the Let 
Louisiana Shine award and inRegister 
named Jennifer a 2022 Woman with a 
Cause, among many other recognitions. 

Official Litter Warriors

Jennifer was forced to turn down national 
awards and grants because Keep Tiger 
Town Beautiful was not registered as a 
501(c)(3) nonprofit — until now. Keep 
Tiger Town Beautiful officially became 
a 501(c)(3) nonprofit earlier this year 
and has garnered support from local 
businesses, including Worley Engineers, 
Lamar Advertising, Cajun Electric, Sola 
Pharmaceuticals, Mockler Beverage, Ole 
Mill, Cadence Insurance and Women’s 
Council of REALTORS®. 

The organization’s latest step towards a 
litter-free Baton Rouge was the installa-
tion of dozens of donated trash cans at 
intersections throughout Baton Rouge 
that volunteers maintain daily. “The 
finest people in this city are out every day 

picking up litter in Baton Rouge.” 
Soon, litter warriors will team up 
with the United States Army for 
a clean-up along the Mississippi 
River. Jennifer invites any and 
everyone to join her mission, no 
registration, equipment or expe-
rience necessary. “The best thing 
to bring to a clean-up is a good 
sense of humor,” she said.

When Mark Twain wrote about 
Baton Rouge in his book Life on 
the Mississippi, he noted that 
“Baton Rouge was clothed in flow-
ers, like a bride — no, much more 
so; like a greenhouse.” Jennifer 
holds tightly to Twain’s recollec-
tion of Baton Rouge as she works 
tirelessly to maintain the city she 
calls home. “I was born here, I pay 
taxes here, and I’m going to fight 
for my city. It’s worth it.” 

Tiger Town is beautiful, as long 
as we all do our part to keep it 
that way. Jennifer encourages 
everyone to reduce plastic and 
Styrofoam use, tie off garbage 
bags properly, opt for reusable 
water bottles and shopping bags, 
and, of course, to always look  
for a trashcan. 

Everyone is welcome to join her 
mission, to set a new status quo. 
Whether with litter or in life. 
If Jennifer can fight to make it 
better, she will.

Look Younger.
Feel Better.
Advanced aesthetic treatments & 
skin care services to make your 
aesthetic goals a reality.
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(225) 281-6037
Magnoliaplumbing@yahoo.com
P.O Box 83217 • Baton Rouge, LA 70884
www.magnoliaplumbingllc.com

We're Baton Rouge's Home Plumbing Experts! 

Spring Storms Are Coming.
Is Your Roof Ready?

www.safesourceins.com
O: (225)-300-4500 • M: (225) 333-6220
aundrea@safesourceins.com

BEST COVERAGE. BEST RATES. ONE-ON-ONE SERVICE.

Aundrea Allen
Independent Insurance Agent

Who Needs Beads
When I’m Throwing

AMAZING
INSURANCE RATES

WE TRANSFORM 
BUSINESSES 

Reach out to your neighborhood 
publisher for more information.

HYPORTDIGITAL.COM

We handle the details so business owners can 

spend their time doing what they do best. 

Web Design

Acquisition Email Campaigns

Search Engine Optimization

Live Chat

SEM / Paid Search

Mobile and Display Advertising

OTT / CTV Streaming Advertising

Paid Social Media

Ask
about our

100% FREE
Sellers

Coverage

Call today to find out about our current promotion!
985-869-6111 • LHodges@hwahomewarranty.com

Easy Orders or Claims Online 24/7
www.hwahomewarranty.com  |  Customer Service - 888-492-7359

Juli Jenkins Team
KW First Choice

#1 Producing Team

Take The Worry Out Of
Home Ownership With

a Home Warranty

Lydia Hodges, Sales Representative

Serving New Orleans, Baton Rouge,
St. Tammany, & Tangipahoa Parish

Lydia and her team are the highest of professional in any industry. From the 
initial meeting, we were blown away with her knowledge, research and ideas of 
how to help us best market our listings. Always present, she returned texts, calls 
and e-mails seemingly around the clock. We from the bottom of our heart thank 

Lydia and her team for everything they do to continue supporting our team 
through assisting with new orders to follow up with existing clients. 
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(225)315-7040
hautedesign@cox.net

@_hautestu�_/@_hautestu�_/

angie b wilsonangie b wilson
haute homes llc

interior design . staging

@angiebwilson.hautehomes@angiebwilson.hautehomes
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RESIDENTIAL | COMMERCIAL | REAL ESTATE CLEANINGS

Call Today and Let Us
Cle� Your Stress Away!

225-620-2361
megsmeticulousservice@gmail.com |    @MegsMeticulousCleaningService

7106 Antioch Road | Baton Rouge, LA

Benefits of Our Grill & Vent Hood Cleaning Service:
• Removes harmful carcinogens that can be transferred to your food

• Helps extend the life of your grill & vent hood
• Prevents future corrosion • Protects your valuable investment

Plus:
• Green environmentally safe products

• Friendly customer service
• 100% Satisfaction Guarantee

WE CLEAN  •  WE REPAIR  •  YOU GRILL

Keep your family safe by ensuring the only
thing they taste is the food that you grilled.

Call or TEXT

225-335-2558
For Your FREE Estimate Today!

grillpro360.com

Serving South Louisiana

Let the Redstick Financial team 
put our combined 23 years’ 

experience in residential mortgage 
lending to work for you!

Stated Income Programs
Bank Statement Programs • HELOCS

Mobile Homes • FHA, VA, Conv, Jumbo

NEED CREATIVE 
FINANCING OPTIONS 

IN THE NEW YEAR?

11918 Bricksome Ave, Suite F | Baton Rouge, LA 70816 | 225-407-9250

www.redstickfinancial.com
@redstickfinancialGEAUX LOCAL. GEAUX REDSTICK.

Ryan Mott, Broker/President
NMLS#876641

Ryan Mott, Broker/President
NMLS#876641

Sheridan Fay, Broker/Owner
NMLS#1967817

Sheridan Fay, Broker/Owner
NMLS#1967817
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A  F i r s t  T i m e  f o r  E v e r y t h i n g
rising star
By Danielle Kidwell

Photos by Ace Sylvester

LaRhonda firmly believes 

God showed her that all the 

years she thought she was 

missing out were just storing 

up the blessings he would 

give her in overflow, saying, 

“I had my first buyer within 

my first month of being 

licensed, my first listing my 

second month and another 

listing a month after that. 

Four months after I got my 

license, I had closed close 

to a million dollars and had 

over a million under contract 

for the following year.”

LaRhonda Thomas knew she 
wanted to be a REALTOR® since 
childhood. “It all started when I 
was in second grade and my par-
ents purchased their first home,” 
she explains. “They were some 
of the first homeowners in our 
family, and I couldn’t believe we 
had our own yard, I had a place 
to ride my bike, and there were 
neighborhood kids to play with.” 
She remembers not knowing what 
“about to close on our house” 
meant until they showed her the 
keys after the closing, when it 
dawned on her that the home 
was really theirs. She recalls, 
“They said they couldn’t get me 
Christmas gifts that year because 
they were closing on her home, 
but a week after closing they had 
a little leftover and I got all the 
gifts they couldn’t while the house 
was being purchased.” 
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Years later, when she was in high school, LaRhonda had a close family 
member who was about to lose their home, and she watched their agent 
help sell it to protect their credit. “I knew right then and there I wanted 
to be a REALTOR®,” she says. “My parents were friends with their 
REALTOR® at church too, and I saw how hard she worked.” LaRhonda 
knew she could do the job and that helping people find homes and 
assisting them in digging their way out of financially unstable situations 
was her calling. “Two weeks after I graduated high school, I started real 
estate school and passed the classes with flying colors,” she says. “But 
I was 18 years old and kept putting off the licensing exam.” A year later, 
she passed the state test but failed the national exam and wanted to give 
up. She says, “I was so afraid of the exam I kept running from it.” 
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Having hit the pause 
button on her real estate 
dreams, LaRhonda found 
fulfilling work in the 
health care industry before 
starting a cleaning com-
pany. Still, she always felt 
a little jealous when she 
heard about others who 
were getting their real 
estate license. Thirteen 
years after she failed the 
national exam, she and her 
fiancé were having a con-
versation about dreams, 
and she admitted that she 
was scared of the national 
real estate exam. “He 
talked me into the dream,” 
she says. “My cleaning 
business was booming and 
I was doing really well, but 
he convinced me to just get 
the test over with.” He paid 
her bills so she could focus 
on school and encouraged 
her when she felt like 
“running” again. “He told 
me I was going to be as 
successful in real estate 
as I was in my cleaning 
business,” she remembers. 
“I passed both tests on 
the first try and have been 
rolling ever since!” 

With just one year in 
the business, how does 
LaRhonda do it? Her for-
mula is very simple — she 
cares. She cares deeply 
about the community in 
which she was raised, the 
people who have guided 
her, and the people she has 
helped and has yet to help. 
“I believe in treating every-
one with the love of God 
and being their shoulder 
to cry on since everyone 

needs an extra boost sometimes,” she says. “By 
treating people equally, you can help them see 
the possibilities because sometimes they don’t 
know they can get to where they want to and 
don’t realize they need an extra push.” 

LaRhonda doesn’t just 
leave it up to kindness and 
equality but works hard to 
advocate for her clients. 
She interviews each client 
thoroughly to understand 
their situation, then 
matches them to the right 
lender. She works with a 
multitude of lenders and 
believes in going above and 
beyond to get approval. 
“Don’t look at your clients 
as a number,” she advises. 
“Even if I can’t help some-
one at the moment, they’ll 
remember when the time 
is right and refer their 
friends to me as someone 
who is honestly invested in 
their best interest.”

While God gets credit 
for LaRhonda’s success, 
she is quick to thank 
her husband, Kerwin 
Thomas, who believed in 
her enough to help her 
believe in herself. She 
laughs, “Even now, I doubt 
myself sometimes, and he 
reminds me every trans-
action is different and that 
I am killing it!” LaRhonda 
credits her children, Makhi 
(10) and Royalty (5), for 
keeping her grounded. 
Between basketball games 
and art lessons, going 
out to eat and watching movies, the family has 
a busy life. When they have the rare time to 
get away together, LaRhonda loves Las Vegas, 
and Kerwin favors Chicago, where they love to 
travel to different restaurants as a destination. 

LaRhonda is truly grateful for the opportunities afforded to 
her and is passionate about serving her clients. “Clients know 
real from fake, and they know I won’t treat a millionaire 
any differently from someone else,” she says. “Most of my 
business comes from client referrals, many of whom weren’t 

ready at the moment but they can send me a new client.” 
She gets new referrals daily, and she takes the time to coach 
them and hold their hand. It’s about building relationships, 
which is how she approached her cleaning business as well, 
saying, “Passion for God and compassion for people.”
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NEW SEASON - NEW HOME
Be in your new Passman Home for Spring!

PreApprovedWithNathan.com

(225) 266-0109

| |BUY  REFI  BUILD

ntallo@assurancemortgage.com 

Nathan
TALLO

NMLS #: 1411386

LET’S PARTNER UP THIS 
HOMEBUYING SEASON!

I can help you bring more happy 
clients to closing by providing:

@PreapprovedWithNathan @nate_with_great_rates

• Easy digital loan applications
• Fast pre-qualification letters
• Real-time loan process updates
• Personal service - anytime, for 

any situation




