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KIMBERLY KRUK, Local Owner

410-215-5413
kim.kruk@nextdoorphotos.com

baltimorenortheast.nextdoorphotos.com

BALTIMORE 
REAL ESTATE 
PHOTOGRAPHY 
AND MEDIA
Publish listings faster with Next Door Photos!

• PHOTOS 
• VIDEO 

• FLOOR PLANS 
• 3D TOURS 
• AERIALS 
& MORE
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"Kate is an integral part of the home selling experience I 
o�er my clients and makes it a positive one to remember. 

She o�ers a wide range of services that allow me to 
utilize her knowledge and expertise, and her staging 

brings the home to life!"-Realtor Partner

Home Staging | Interior Design

410-870-4688

kate@katewunderinteriors.com @katewunderinteriors

www.katewunderinteriors.com

Ashley Callaway  
Professional Makeup Artist

Christina Kitchen
Director of Operations  

and Client Care

Tara Terhune
Client Concierge Specialist

Rachel Grysko
Director of Real Estate 

Services, MPI

Colleen Rippey
Owner and CEO

Jill Franquelli 
Creative Director

Molly Lauryssens  
Editor-In-Chief and Writer

Sophia Bednarik 
Lead Photographer, MPI

Alex Reguiero
Social Media Manager

M E E T  T H E

B A LT I M O R E
R E A L  P R O D U C E R S  T E A M

Brenden Kemp 
Assistant Executive
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

ACCOUNTING SERVICES

Zone Accounting

(410) 526-3980

zoneaccounting.net

BUILDERS & REMODELERS

Byrd Design and Build

(410) 937-1213

byrddesignandbuild.com

BUSINESS COACHING

Manifest Network

(443) 797-7678

themanifestnetwork.com

CARPET & FLOORING

The Vertical Connection 

Carpet One

Timothy Hughes

(202) 934-4413

CARPET CLEANING

Oxi Fresh Carpet Cleaning

(240) 460-8170

oxifresh.com

CARPET CLEANING & 

FLOOD RESTORATION

EverCleanPros

(410) 391-5001

EverCleanPros.com

Healthy Home Restorations

(410) 877-0100

HealthyHome

Restorations.com

CLEANING SERVICE

Park Avenue Cleaning

(443) 340-3372

parkavenuecleaning.com

COMMERCIAL 

MORTGAGE LENDING

Mid Atlantic Financial 

Group LLC

Bryant Mason

(888) 350-9996

COUNTERTOPS

GranitePro

(443) 474-8980

GraniteProRemodeling.com

CREDIT RESTORATION

Clear Credit Solutions

(888) 771-8889

theclearcredit.com

ELECTRICIAN

Stella Electric

(410) 429-0479

stellaelectricllc.com

ESTATE SALES

Caring Transitions of 

Baltimore Metro

(443) 965-9834

CaringTransitions

BaltimoreMetro.com

FINANCIAL COACHING

Amy Scott Financial 

Coaching

(443) 417-7672

amyscottcoaching.com

FINANCIAL PLANNING

Equitable Advisors

Jamie Huffman

(443) 832-1924

FURNITURE RENTAL & 

STAGING SERVICES

Domain Rental Furnishings

Amy Cecere

amy@domainrf.com

GENERAL CONTRACTOR

M&C Global Construction

(443) 277-7998

mcglobalconstruction.com

HANDYMAN SERVICES

Everyday Handyman

(410) 441-3488

everyday-handyman.com

HOME INSPECTION

Authority Inspections

(443) 315-7802

AuthorityInspections.com

Certified 

Property Inspection

(410) 818-0088

CertifiedProperty.us

Hawkeye Home Inspections

Ralph Borgess

(410) 430-0490

Inspectology

(410) 693-5539

inspect-ology.com

Lodestar 

Inspection Services

Rachel Oslund

(301) 512-5641

ProTec Inspection Services

(301) 972-8531

ProTec-Inspections.com

HOME WARRANTY

Cinch Home Services

(410) 730-7423

CinchRealEstate.com

First American Home 

Warranty Corporation

Anna Coleman

(301) 335-4461

Old Republic 

Home Protection

(301) 466-3223

my.orhp.com/DavidPowers

INSURANCE

Barrett Insurance Group

Matt Barrett

(410) 979-7711

Baystate Insurance Group

(410) 419-6273

savewithbig.com

Farm Creek Insurance

Alex Penduck / Brooks 

Zentgraf

(800) 931-7484

Lentz Insurance Agency

(443) 613-7919

lentzinsuranceagency.com

INTERACTIVE PORTFOLIO

Project Map It

Steve Spence

(443) 845-0992

INTERIM FURNISHED 

APARTMENTS

Interim Homes Inc

Phil Leonard

pleonard@interimhomes.

com

JUNK REMOVAL

BumbleJunk

(888) 286-2535

bumblejunk.com

Junk King Baltimore

Eric Jones

(410) 274-0705

The Junkluggers 

of Baltimore

Brian Thurston

(443) 902-0635

KITCHEN & HOME DESIGN

Kitchen Design By Idan

Idan Tzameret

(443) 621-3502

LAW FIRM

DK Law Group

Diana Khan

(443) 739-6724

LAW FIRM & 

TITLE COMPANY

Greenspring Title Company

(443) 307-3797

GreenSpringTitle.com

LTX Companies

Mark Wittstadt

(410) 303-0086

Micasa Title Group

Mark Gheiler

(410) 753-3500

MAKEUP ARTIST

Ashley Callaway Beauty

Ashley Callaway

(443) 248-2192

MARKETING AGENCY

Green Envy Marketing

(800) 575-0714

greenenvymarketing.com

MOLD REMEDIATION

Green Home Solutions

Jason Toliver

(410) 982-6340

MORTGAGE LENDING

Academy Mortgage

Tammy Andrews/ 

Sam Rosenblatt

(410) 404-3317/  

(410) 375-4447

AnnieMac Home Mortgage

Matt Miller

(240) 678-4669

Cazle Mortgage

Barry Diggins 

Jordan Diggins

cazlemortgage.com

CMG Home Loans

Stuart Epstein

(443) 798-6115

Direct Mortgage Loans

Jeff Dobrzykowski

(443) 722-1680

Embrace Home Loans

Mike Davidson

(301) 335-1859

Fairway 

Independent Mortgage

Taylor Paff/ Chris Marsiglia

(443) 931-8808

First Home Mortgage

Jason Nader

(240) 882-4830

First Home Mortgage

Ryan Paquin

(301) 332-1589

Freedmont Mortgage Group

Beth Wood

(410) 935-0269

Fulton Mortgage Company

Brooks Grasso

(410) 608-4255

Guaranteed Rate 

Malcolm Khalil /Jesse Gelb 

(443) 243-9244/ (410) 

967-2182 

Movement Mortgage

Justin Kozera

(443) 789-4140

NFM Lending

Mary Levinson

(443) 527-3452

Primary 

Residential Mortgage

Alicia Harkowa

(443) 250-5489

Primary

Residential Mortgage

Kyndle Quinones

(443) 254-0381

SWBC Mortgage 

Corporation

Danny Reedy/ Jaime Lenes

(443) 564-8853/  

(443) 838-9881

Vellum Mortgage

John Downs

(202) 899-2603

Watermark Capital Inc

Louis Berman

(443) 896-3913

MOVING SERVICES

Moyer & Sons Moving

 & Storage

(301) 869-3896

MoyerAndSons.com

Perry Moving, LLC

(410) 799-0022

perrymoving.com

Von Paris Moving & Storage

Link Lingenfelder

(443) 831-3647

PHOTOGRAPHY

Next Door 

Photos - Baltimore

Kimberly Kruk

(410) 215-5413

YRN Photography

(443) 432-9932

yrnphotography.com



14 • February 2023 Baltimore Real Producers • 15@realproducers realproducersmag.com

Education. Processing.
Consultation. Settlements.

In-House Settlement 
Solutions for You 
and Your Client

1014 W. 36th Street Baltimore, MD 21211
(410) 777-5311 | info@ihtitle.com | www.IHTitle.com

Licensed in Maryland,
Pennsylvania and DC

PHOTOGRAPHY AND 

VIDEO SERVICES

Givens Media

(443) 617-1690

philgivens.com

HouseLens, a 

SeekNow Company

Michael Bereson

(866) 801-1258

PORTABLE STORAGE

UNITS Portable Storage 

Peter Burstein

unitsbaltimore.com

PROF. ORGANIZER, 

BUSINESS & LIFE COACH

JK Organizing LLC

(443) 681-0115

jkorganizingllc.com

PROMOTIONAL 

PRODUCTS

Fully Promoted Towson

Jessica Joyce

(410) 842-0820

PROPERTY MANAGEMENT

Peace of Mind 

Property Management

(410) 925-8372

peaceofmind

propertymanagement.net

SMD Management

(443) 254-2354

smdcapitalgroup.com
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S ROOFING CONTRACTOR

Four Twelve Roofing

(410) 989-7343

fourtwelveroofing.com

Guardian Roof Solutions

(443) 786-0688

GuardianRoofSolutions.com

ROOFING/

SIDING/GUTTERS

Tar Heel Construction 

Group LLC

(410) 638-7021

tarheelconstruction

group.com

SHORT SALE 

NEGOTIATION COMPANY

Capital Short Sale Group

Rebecca Ravera

(443) 927-9170

STAGING

AJ Designs Staging

Ashley Schiff

(443) 840-0441

Kate Wunder Interiors

(410) 870-4688

Katewunderinteriors.com

Realestaged

(443) 909-9982

Realestaged.com

Shamrock Hill Design

(410) 474-5523

ShamrockHillDesign.com

TITLE & ESCROW

Advantage Title Group

Jessica Patterson

(410) 795-5105

Certified Title Corporation

Stephen Millstein

certifiedtitlecorp.com

Crown Title

(410) 812-0995

CrownTitle.com

Definitive Title

Bret Devich

(410) 627-0407

Endeavor Title

(410) 666-3780

endeavortitle.com

Home First Title Group

(410) 451-8844

HomeFirstTitleGroup.com

In-House Title

Bob Flynn Stella Vavas

(410) 908-9089 

Lakeside Title Company

(410) 992-1070

lakesidetitle.com

Legacy Settlement Services

Michael Ruder

(443) 834-2431

R&P Settlement Group

(410) 821-1401

RPSettlement.com
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S TRANSACTION 

COORDINATOR

My Transaction Co.

Anita Kestel

(443) 655-7776

Rest Easy

(443) 845-4983

RestEasySupport.com

VIDEO SERVICES

HD Bros

(833) 437-4686

HDBros.com

VIRTUAL ASSISTANT

Cyberbacker Maryland

(443) 517-8944

cyberbackermaryland.com

WATERPROOFING

Anchor Waterproofing

Matt Thompson

(443) 202-2429

WATERPROOFING / 

FOUNDATION REPAIR

Worldwide Waterproofing & 

Foundation Repair Inc.

(410) 437-0360

worldwidewater

Proofinginc.com

WINDOW COVERINGS

The Window Tailor

(410) 960-9313

thewindowtailor.com
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D.C. Metro Area - 301-869-3896  |  Baltimore Metro Area - 410-525-2300
M o y e r A n d S o n s . c o m  |  D O T  # 2 2 2 7 8 7  |  M C  # 1 4 7 8 5 3

• LOCAL

• LONG DISTANCE

• INTERNATIONAL • COMMERCIAL

• PACKING • STORAGE

Call For Your FREE Estimate!

A MOVER TAILORED TO YOUR
HIGHEST STANDARDS.

Offering Custom Shutters, 
Shades and Blinds from best
in industry manufacturers.

Hyper-Focused on Customer 
Service and Satisfaction

Over 15 Yrs. Experience in 
Residential and Commercial 
Work

Hands on From Start to
Finish by Owner, a life long 
Baltimore Resident

Never a Cost for
Consultations & Installations

Jeff Kief, Owner, 410.960.9313
www.thewindowtailor.com

jeff@thewindowtailor.com
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By Colleen Rippey

Hello February! The month where we celebrate love…

This month, our cover story Michael Schiff went deep with us 
about his path through addiction and his many years in recov-
ery. We thank him for his candor and courage and admire how 
he’s helping others find their way. It is incredible work!

One thing that he pointed out to us was the cunningness of 
addiction. He never thought he was hurting anyone, just himself, 
so that’s how he thought. He was only hurting himself! So it got 
us wondering — because this applies to all of us — what ways 
do you hurt yourself? Or maybe the question should go more like 
this: what ways do you hide from yourself? When life is tough, 
and you’re in a season of change, what do you turn to for escape? 
Because, like Michael said, addictions come for you at any time and 
in many ways. What do you do to escape?

Now, let’s flip the script and ask an alternative question — how 
can you love yourself more? What are your strengths, and how 
can you feed them? Michael loves to play golf and is a cigar 
enthusiast. He’s about discipline, structure and accountability. 
Yours could be something totally different. I love to go on long 
walks outside as a form of self-love and grounding.

We got the feeling that our agent to watch, Sonya Francis, feeds 
her soul by starting a new business! Really though, she is a col-
laborative creator, and her mind never stops. According to her, 
she has some control issues (who can’t relate to that?), but she 
is having fun learning to let go and grow her team. 

We were inspired by the team over at Four Twelve Roofing — 
their policy on customer service is unflappable! To feed that 
beast, they have created a dynamic and energetic culture and a 
no-nonsense approach to getting their jobs done. One day, the 
bosses were listening in the office and heard the crew talking 

about wrestling and decided to purchase a title belt. They 
then devised a point system and made up a friendly com-
petition among their teams to chase after said title belt. 
Now that’s how you start to create a fun culture! 

We were also empowered by our Rising Star, Alan-
Michael Carter, who opened up to us about his ADHD and 
what that has been like for him. Unable to focus except 
on those things that distracted him, he reached out to 
get help after years of struggling. Now he’s on medicine 
that helps him become more disciplined and has added 
structure to his day. Checklists and to-dos have nothing 
on him! We loved learning all about his faith. 
 
Then wait till you hear this one. Our partners at 
Greenspring Title, Michelle and Gary, better be careful 
about what they wish! One day on vacation in Vegas, 
they were fantasizing about combining their businesses 
but then scoffed at the idea in the next moment. No way 
would this couple ever be able to work together. The uni-
verse heard them loud and clear, though. Before long, they 
manifested that wish: owning their own title company! 
And while they got off to a rocky start (cue Baltimore City 
and then the coronavirus), and wow, what a beginning! 
They have since recovered and are loving the fact they 
hold the keys till the signing is over. 

Happy February.

With gratitude,

Colleen Rippey
Owner/Publisher
Colleen@baltimorerealproducers.com

443.315.7802    |     www.author i ty inspect ions .com

P R O T E C T I N G  Y O U R  P E A C E  O F  M I N D

PROPERTY INSPECTIONS
PROFESSIONAL

Family Owned & Operated

Free Estimate & Inspection

Same as Cash Financing

Transferable Lifetime Guarantee

Call the Company that
has been in Business

since 1997 for a fair
& honest estimate.

Getting your basement
waterproofed shouldn't
be scary OR expensive.

COMMITTEDTO QUALITY.COMMITTEDTO  YOU.

410.918.2400  •  www.aNchorwaterproofing.com
Licensed Bonded & Insured  •  MHIS# 51315  •  FHA & VA Certification

publisher’s note
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a routine and can regulate his schedule. One of his goals is to develop discipline in 
all areas of his life, “I’m just learning more and more; you have to have a schedule. 

It’s what you do as a routine that will produce the results. So for real estate, I’m 
setting hours to do the admin tasks, the marketing, whatever.” 

The Accountant

Alan-Michael grew up in Pikesville and attended Morgan State University, 
studying accounting. When he graduated, he worked as an accountant 
for T Rowe Price, discovering that corporate life was not for him. He 
grew up around real estate; in middle school, he recalls driving around 

with his aunt, the incomparable Tiffany Domneys, who is also a real 
producer. He would go with her to show houses or other things after 
church. His Mom did real estate for a couple of years as well. So 

when he figured out that corporate life was not meant for him, he 
thought, why not try real estate? 

He was 23 years old, and this would be the perfect time to do 
it. So in the fall of 2017, he began taking the classes. That fall, 

he resigned from his work and went all in on real estate. He 
instantly fell in love with the flexibility this job afforded him. 
Within his first nine months, he netted what he made at that 

corporate job. And things have been going well since. In 
2022, he closed on over $4 million with 16 transactions. 

But he’s more concerned with the important numbers 
for his clients than these numbers. A perfect exam-
ple is someone who dragged their feet because they 

couldn’t take that fierce market in 2020/2021 and has 
an entirely different price point now due to interest 
rates. He is patient and is not interested in rushing 

anyone and is representing buyers now. 

Alan-Michael
Structure. Routine. Focus. Simple 
things that don’t necessarily come 
easily to Alan-Michael Carter because 
of his ADHD. Make no mistake; his cli-
ents would never know. He’s not about 
missing appointments because, as he 
says, “When I’m locked in, I’m locked in.” 
However, in early 2022, he got tired of the 
struggle and sought professional help. Alan-
Michael received the official ADHD diagnosis, 
which helped explain some things to him, like 
why it took him five years to finish school. Now, 
he takes medicine which helps him stay on track. 

Before the diagnosis, Alan-Michael says things 
looked different. “Let’s say I want to build out 
my CRM or any of the other buzzwords we throw 
around, and I think creating a routine will help me be 
more productive. When I sit down with all that stuff, 
and the phone rings…” just like that, his attention is off 
and running, and everything goes out the window. Alan-
Michael explains that the phone call sidetracks him; either 
that or his brain cannot bring itself to putting the words 
on the computer. “So because you don’t have that structure 
or focus, you aren’t going to get it, and it becomes a vicious 
cycle.” At times he’d even call himself lazy or a procrastina-
tor, but that seemed counterintuitive. It turns out, there was 
a deeper issue, and he’s relieved knowing, “I think and process 
things differently.” 

So for someone who has big ambitions, it’s been rough. Finding his 
way through this quagmire started when he was talking to some rela-
tives who work in the psychology field, and they suggested it could be 
how he’s wired. After getting the diagnosis, he began taking low-dosage 
medicine and noticed the benefits immediately. “If I take the blue pill, I can 
sit in front of a to-do list, and it’s check, check, check! It’s helped me push 
myself to do more things I always put off or didn’t want to do.” He has created 
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By Molly Lauryssens

Photos by Maryland 

Photography Inc.
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Rooted in Faith

Ever since he was young, Alan-Michael 
has been on a spiritual path. He officially 
accepted the call at 15 years old but 
had an inkling when he was 13. What 
has that been like for him? “It hasn’t 
been perfect. I grew up!” He laughs, “I 
still enjoyed my college years but got to 
church and all that kind of stuff.” He is 
the Assistant Pastor at Shiloh Christian 
Community Church and steps in to 
preach when the pastor is away or at 
another church. He gave his first official 
sermon in September 2011. 

One of the most important things for 
him with his church is they stay away 
from politics and preach scripture. 

“What you are saying is rooted in the context of the 
holy scripture. Plus, I serve in the ministry with an 
understanding that we’re all human and serve a 
perfect God; we are not.” Of course, Alan-Michael 
loves all the other aspects of serving, which is 
centered around having good relationships with 
the parishioners. This includes knowing when 
and how to serve, along with other things like 
giving communion or visiting someone in 
the hospital.

Alan-Michael and his wife, Sydney, live 
in Pikesville. Sydney is a middle school 
math teacher but was a third-grade 
teacher for seven years before that. 
They have two toddlers, Aria and 
Alex, who keep them quite busy.

I serve in the 
ministry with an 
understanding 
that we’re all 
human and serve 
a perfect God; 
we are not.
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On social media, you control the narrative. You can 
portray whatever you decide to post. I’d recom-
mend posting about your daily life — pictures of 
you with your pets, cooking dinner, or with your 
family at the park, on vacation, or doing your hob-
bies. And then, you can connect with consumers 
with similar hobbies through your posts.
 
I want to stress the analogy of the black sheep. If 
you look and act like everyone else, you’re not going 
to stand out. In the Maryland market, saturated 
with over 40,000 agents — if you’re doing the same 
thing they’re doing, why would anyone choose you? 
You don’t need a billion followers to have success 
on social media. You want to have your core people 
who are interacting, liking, commenting, and engag-
ing with your content. Those core people will help 
you build your business and spread the word about 
your brand. 
 
How do you get those core people? By being relat-
able and authentic and by doing the same thing on 
their accounts that you want them to do on yours. 
Reciprocity. Practice it, preach it, and love it!
 

Paul is a licensed title agent and the ultimate real estate concierge, 
aka @notyouraveragetitleguy. His main goal is to help his clients grow 
their businesses by providing them value through things like social media 
marketing strategies, event planning, branding, and sponsorships. Notably, 
in 2020, Paul was awarded Baltimore Real Producers Ultimate Connector 
Award for being the most proactive about making valuable introductions.

By Paul Sellers

“What is it that you do?” is a question 

I’m often asked. Well, I don’t do the title 

search, paperwork, processing, or settle-

ments. We have a team for all of that. 

 

What I do is create the brand. Branding 
is everything. I’ve done this by utiliz-
ing champagne bottles and capturing 
amazing experiences for our clients. 
I spend most of my time planning and 
coordinating and helping execute events 
with agents. I also utilize my knowledge 
of social media to help agents build their 
individual brands and market them in 
the space.
 
The best tip I can give to people is that 
being relatable is the most important 
thing in your business. What does 
that mean? You need to be relatable 
to whomever your target clients are. 
People want to connect with your 
authentic self, you can be a profes-
sional, but they still want someone they 
could be friends with, someone they see 
themselves in, etc.
 
Anyone can wear a suit and take a pic-
ture in front of a house. That’s not show-
ing the consumer who you are. People 
want a friend in an agent. They want to 
be able to relate on a personal level, not 
just a professional one. 
 

Contact: Paul Sellers 443-223-2779 

paul@legacyfortitle.com

Legacy Settlement Services, 

VP of Sales and Marketing

community contribution

RECIPROCITY
AUTHENTIC 
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WINNING CULTURE 
AND CUSTOMERS

Photo by Maryland Photography Inc.
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There's a lot of PRIDE in our organization about 
how we TREAT OUR CUSTOMERS and 

WORK COLLABORATIVELY.

“We don’t ever want anyone 
to say anything bad about our 
company, and that’s how we 
approach every single interac-
tion we have with customers, 
employees, and our relation-
ships within the community,” 
Sam Frank insists. He truly 
means not one single bad 
review. This is not just a tag 
line but the business model for 
Four Twelve Roofing. He and 
Shea Frederick are co-owners, 
working relentlessly to prove 
that you can achieve lofty goals. 
“What this does for us is it 
forces us to offer the best ser-
vice possible to our customers.” 

Case in point: Sam recalls a 
story with one of his neighbors 
in Hampden. About three years 
ago, this neighbor entrusted him 
with their roofing needs. After a 
few years, Sam’s neighbor found 
a small detail in the roof design 
that did not work for their 
needs but that Four Twelve 
Roofing readily fixed to make 
them happy. “They didn’t like 
the way the water was dripping 
onto their steps after a heavy 
rain … It’s not something that 
we needed to do, but I think part 
of it, when you shake someone’s 
hand and say I’m going to take 
care of you, you make sure you 
are taking care of them!” How 
did Sam take care of that issue? 
They swallowed the cost of 

making the fix and got it done 
for their customer (and neigh-
bor!) This is who they are. 

Sam wants REALTORS® to 
know that they are tireless in 
their efforts to make roofing 
easier. “If you have roofing 
issues, we want to make them 
go away. And not only that, you 
won’t have to hand-hold us. We 
are a full-service company— 
from communication to the 
proposal — we handle every-
thing! You won’t have to touch 
a thing.” 

Sam is aware of this fact: “The 
biggest pain point people have 
with contractors is commu-
nication and getting people to 
do what they say they’re going 
to do.” This team is changing 
that. “There’s a lot of pride in 
our organization about how we 
treat our customers and work 
collaboratively. And there’s 
this energy, a part of our brand, 
and it’s just about being good 
people and taking care of peo-
ple.” For three years in a row, 
they have been in Baltimore’s 
Business Journal as one of the 
fastest-growing companies in 
the area. 

WINNING THE TEAM

Sam grew up in Baltimore 
County and studied finance 
in college. Then he moved to 

New York City for work and 
explained that this job left him 
unhappy and soul-searching. 
He found Shea on Facebook 
and was instantly intrigued by 
his work in contracting. Sam 
had done an internship in high 
school with a contractor and 
missed it.

Shea grew up in San Jose, 
California, and studied engi-
neering. “Shea has a brilliant 
engineering mind,” Sam men-
tioned. When they met, Shea 
worked on the Vacant-to-Value 
Program, renovating homes. 
“He became somewhat of the 
poster child for this program,” 
Sam said, and it was perfect 
timing. Shea would take Sam 
under his wing for a couple of 
years. They did big projects, 
kitchens and bathrooms, and 
renovated six homes together. 
But then, in 2018, they decided 
to specialize, and Four Twelve 
Roofing was born. The name 
‘Four Twelve’ comes from the 
address of the very first reno-
vation they did together. 

With such a pervasive stance 
on customer service, creating 
a culture is everything for this 
team of 80 staff, and everyone 
has to buy in. It starts with 
hiring the right people who 
identify and subscribe to this. 
“Unfortunately, it is hard to 

teach someone to be a good person. 
So we recruit for that! The good 
thing is you can teach people how 
to build a roof.” They work hard at 
taking care of their team and know 
that this work is physically demand-
ing and do regular cookouts and 
meetings to help facilitate this. 

Another unique idea the owners got 
from listening to the team’s inter-
ests, where many of them are into 
wrestling, was purchasing a title belt 
and creating a friendly competition 
amongst their teams. They devised 
a point system with important 
parameters like safety and customer 

satisfaction, and the team with the 
most points wins. This friendly 
competition encourages each team 
to go after the title belt, where the 
winning team gets bragging rights. 

Considering they do roughly 
1000 roofs annually and want to 
continue growing, how do they 
manage? “You’ve got to have good 
systems and communication in 
place and good collaboration and 
training. We’re always looking to 
optimize and make things better, 
not just for productivity but for the 
customer experience.” 

For fun, Sam and Shea are Orioles 
fans and also animal advocates. 
They are city boys through and 
through; Sam lives in Hampden, and 
Shea lives in Fells Point. 

BALTIMORE ROOF TRUST

They also value being good cor-
porate citizens, so they set up the 
Baltimore Roof Trust. Since 2018 
they have donated six roofs to 
low-income families in the city. 
Their only requirement is that it is 
within the city. “We are trying to 
build something here, so we look 
at our values and priorities, and we 
make this happen,” Sam affirmed.

Photo by Urban Ignite

Shea Anderson and Sam Frank (co-owners of Four Twelve Roofing)  
Photo by Maryland Photography Inc.
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Protecting your Client’s 
Property Rights and

Insuring they Buy their 
Home with Con�dence

STRESS FREE

ACCURATE

FRIENDLY

ATTORNEY OWNED

        VIRTUAL TRANSACTION COORDINATION 
                      COMPLIANCE REVIEW 
                 SYSTEMS SET-UP /  TRAINING 
                        EVENTS ASSISTANCE 
 

              ANITA KESTEL   

   (443) 655-7776 
  MyTransactionCo.com 

 

                                                  
        
      My     

                         TRANSACTION 
                                      Co 

         making time for more  
              opportunities 
 

       FOR MD REAL ESTATE  
        AGENTS & BROKERS 

              
 

MYTC@MYTRANSACTIONCO.COM

LOOKING FOR A TRUSTED LEADER
IN THE INDUSTRY? WE ARE HERE!

24/7 live calls with immediate
emergency response

CARPET CLEANING | WATER EXTRACTION

MOLD | DUCT & DRYER VENT CLEANING

TRAUMA & BIO-HAZARD CLEAN-UP

DISINFECTING AND SANITIZING

EverCleanPros.com

410-591-3001
YO U R  H O M E TO W N  C L E A N I N G  &  R E S TO R AT I O N  T E A M

support@evercleanpros.com
24/7 support line: 410-967-6741
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proposed loan amount; (2) a valid title insurance binder has been issued; and (3) borrower selects a mortgage program and locks in an interest rate that will support the pre-approved monthly 
payment amount. Loan must close before the expiration date provided in the pre-approval. Please note that submitting verifying documentation is not a requirement to receive an estimate 

Copyright©2021 Fairway Independent Mortgage Corporation. NMLS#2289. 4750 S. Biltmore Lane, Madison, WI 53718, 1-866-912-4800. All rights reserved. This is not an offer to enter 
into an agreement. Not all customers will qualify. Information, rates and programs are subject to change without notice. All products are subject to credit and property approval. 
Other restrictions and limitations may apply. Equal Housing Opportunity. Fairway Independent Mortgage Corporation NMLS ID #2289 (www.nmlsconsumeraccess.org).
1371849_Zachary_Paff_Foundation_Ad

We Do Loans 
the Fair Way

We’re in a highly competitive market and with that, you’ll need a lender that can provide 

Care. Comfort. Strength. 
Fairway Cares is the charitable arm of Fairway Independent Mortgage Corporation. 
For over twenty years, Fairway and its 10,000-plus nationwide employees have 
demonstrated a deep caring for the communities and people they work with and serve.

Educating, Inspiring and Giving Back to Our Military Families and Veterans. 
The objective of the nonprofit American Warrior Initiative** is to educate, encourage 
and inspire Americans to give back to our military. A key part of this initiative is the 
education platform for real estate agents and mortgage professionals.

Compassion — Education — Support 

treatment. The organization is also dedicated to educating the public and eliminating 
the stigma of substance addiction. Finally, they provide support for families of loved 

Chris Marsiglia
Branch Manager, NMLS #250951

443-838-8191
chris.marsiglia@fairwaymc.com
www.marsigliamortgage.com

443-931-8808

Contact us today to learn more.

3600 Clipper Mill Road, Suite 425   •   Baltimore, MD 21211
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agent to watch
By Molly Lauryssens

Photos by Maryland Photography Inc.

“It’s a creative world up here,” Sonya 
Francis says, pointing to her head. 
“It’s a constant [barrage of] ideas. 
I get a lot of creative ideas and love 
coming up with ways to implement 
them.” Sonya also confesses she’s 
a control freak but then mentions 
that her friends and colleagues have 
labeled her as being even-keeled. 
This combination of a skill set and a 
creative, high-energy problem solver 
who is even-keeled pays off in real 
estate. Sonya and her husband, Bill, 
are ambitious and tireless, “You have 
to be right?” The couple owns one 
brokerage (two locations, Hampstead 
and Catonsville) and is also licensed 
in Pennsylvania while working on 
expanding into Delaware. In addi-
tion, they own Cascade Property 
Management Company and recently 
partnered up and created Mason 
Dixon Line Title Solutions, a full-ser-
vice title company. 
 
Did we mention that she recently 
started a team? Creating the team 
was more about leveraging her time 
and wanting more for her clients. 
It was an organic and informal 

SONYASONYA
FRANCISFRANCIS

steady and 
creative
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That’s who Sonya is, persistent and determined and 
patient. She flourishes in the psychology aspect of watch-
ing how people react to situations. Lately, her primary 
focus has been on leading and helping the agents on the 
team grow and learn. “I love putting it out there; if some-
body has an idea for something and needs help, I’m like, 
yes! That’s perfect; I know what you can do.” She loves a 
good collaboration and has even had fellow agents call and 
inquire, how have you been getting new clients? She is all 
about sharing information. “I’ll send you my program and 
show you what I’ve been doing.” 
 
For fun, Sonya and Bill love to entertain family and friends 
at their home in Hampstead with their two boys, Bryce, 
who is 22 years old, and Mason, who is 19 years old 
(Mason will be licensed soon). Additionally, they have a 

beach house where they spend time and enjoy 
the views. The couple loves to get out 

and experience new and different 
things, “The simple things, too, like 

checking out a new restaurant, 
catching a movie, going bowling 
or just getting away.” Sonya 
laughs; her creative mind is 
likely already on to the next 
10 things.

beginning, starting in 2020, when 
her oldest son, Bryce, began helping 
out. Today they are a team of five 
with hopes of growing. With growth 
comes tweaks, and she is working 
on putting all the proper systems 
in place now so things can run 
smoothly and more efficiently later. 
But things are clearly still working 
out. In 2022 she closed on $17.3 mil-
lion in volume with 65 transactions. 
 
Family Affairs
Although she’s been in Maryland her 
whole life, she moved around a lot 
growing up. The family started in 
Anne Arundel County for a while and 
then moved to Baltimore County, then 
Howard County. Sonya says her mom 
loves a good project, and when one 

was completed, they moved on 
to the next. This may be how her 
creative side was born. “My moth-
er’s side is very creative. She would 
get creative with decorating, and my 
aunts love to make things.” 
 
Sonya went to Towson University and 
studied psychology before realizing 
she didn’t want to be a social worker 
and had no intention of getting her 
Master’s Degree. She had started 
working for her dad’s oil and HVAC 
company and learned how much she 
loved working in sales. Her Father 
decided to sell the company and, on a 
whim, asked her to get her real estate 
license. It was 2003, and that’s how it 
started for Sonya. 
 

Then in 2008, the family decided to 
start the brokerage. The timing wasn’t 
great, but still, they saw the oppor-
tunity and went with it. They started 
the brokerage in Carroll County even 
though the bulk of her business was in 
Catonsville. So she had to work through 
those challenges. “It was all about 
getting out there and being a part of 
the community and making sure people 
knew that we’re here, we’re not going 
anywhere, and this is who we are.” 
They stayed the course and persevered. 
 

I get a lot of 
creative ideas and love 
coming up with ways to 

implement them.

I love putting it out there; 

if somebody has an idea for 

something and needs help, I’m 

like, yes! That’s perfect; I know 

what you can do.
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The most important thing I learned 
during my first year in real estate is 
it’s not about the house. 

It’s about the feeling, the giant tree 
in the yard, the timing, the vibe, the 
smell, the busy road, the energy, the 
colors on the wall, the smell, the side-
walks (or lack thereof), the interest 
rate, the yard, the commute, the smell, 
the neighbors, and on and on and on. 
Oh, and it’s also about the smell! 

I was lucky enough to meet Tina 
Beliveau on Instagram while looking 
for a full-time way to make my part-
time real estate hobby a reality. And 
boy, she delivered on her promise of 
support, training, leads, and being the 
most organized, kind, and respectful 
team in the business. I learned so 
much being an agent for this power-
house team. And I promised her, as 
cocky as it may sound, that I would be 
very good at it. I think I was right… 

About a week later, I joined The 
Beliveau Group at eXp, selling an 
astonishing number of homes in a 
whirlwind first year. Most impor-
tantly, I have learned so much! I 
learned that you have to listen to 
people, really listen, and then read 
between the lines, be yourself, have 
a sense of humor, and make it all 
about them. You have to manage their 
expectations and under-promise so 
you can over-deliver!

But, as I mentioned, the most import-
ant thing I learned was how it’s not 
about the house. I showed 26 houses 
to a family moving here from Georgia 
… literally, dozens of cute homes, all 
in their price range, in their target 
area, and with all the boxes checked, 
but they didn’t pick one until 30 days 
out from the move … It was a medio-
cre house, but the timing was right. 
I didn’t understand why … but it was 
not about me. Another lesson I had 
to learn! 

I showed 15 houses to a couple who liked every house that we 
went to, but they didn’t feel like they could make any of them 
their home. So, at the next house we went to, I had them take 
their shoes off while looking. They made an offer that evening. I 
had read somewhere that taking your shoes off while looking at a 
house helps make it feel more like “home.” It worked. 

There was one buyer who was playfully combative the whole 
time we were getting to know each other. He told me that he had 
always rented and moved every one or two years his whole adult 
life. I could tell he liked a challenge and to prove other people 
wrong, so I said, “Ha! Well then, I’m interested to see if you’ll 
even be able to buy a house — it’s a big commitment!” I think he 
bought the second house I showed him! Possibly just to prove to 
me he could do it! Well done, sir!! 

Some people want you to give them your opinions, they want 
you to send them houses, and they need a hand holding the 
whole time. On the other hand, I have several clients who seem-
ingly refuse to go see houses I send them and some who would 
prefer I don’t chat with them while viewing homes. It’s such a 
guessing game! 

You’re running uphill trying to convince them that they need 
you, then trying to convince them that they need their offer to be 
strong enough to win, or in this changing market, convince them 
that they even need to buy at all with these rising interest rates! 
And we haven’t even seen a house!

community contribution
By Bethany Lindermanit’s not

houseabout the
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1966 Greenspring Drive, Suite LL2, Timonium, MD 21093 • 410-238-2840 • www.ltxcompanies.com
To contact Mark or Justin directly, please e-mail: atty@ltxcompanies.com

LTX Companies is comprised of legal, real estate, and 
business professionals dedicated to the satisfaction 
of their clients.

410.238.2840 www.ltxcompanies.com

If I had to give some advice to listing agents based on the 
number of homes I’ve gone to see in the last year and a half, 
here’s what it would be — 

1. Stage — if they won’t pay for it, you should.

2. Clean it — see above.

3. A fresh coat of paint goes a long way.

4. Make sure it doesn’t smell bad, but if it does, don’t use air 
freshener. People don’t like them. All kidding aside, this is 
one of the biggest things standing in the way of a good deal.

5. If it looks sketchy at all, buyers will think the whole 
house is falling down, so fix it! Cable hanging? Pin it back! 
Faucet dripping, switch it out! Stains anywhere? Get rid 
of them!

6. If there is a way, have the lights on and some music 
playing for a showing — such a nice touch and really 
makes a difference.

7. If you really wanna go above and beyond, make little signs 
for things, like the age of the systems or when renova-
tions were done. People love that!

8. You’ve heard it before, and you’ll hear it again, but 
come on, take the personal pictures down! 

9. Edit, edit, edit! Make them get rid of half of their 
stuff! It’s probably ugly, anyway, and it is clutter and 
distracts buyers! Do you know how often a perfectly 
good house becomes “the place with all the dolls” or 
the “lime green couch house” and not “the great value 
in my target school zone”? 

Never in my life have I learned so much so quickly on 
the spot! Every transaction is a lesson, and every inter-
action is a chance to learn! Something wonky happens; 
you don’t have time to pout. You just learn your lesson 
and move on.

I’d love to thank the Baltimore real estate community 
for being such an amazing place to be a newbie! I am 
shocked at how kind and helpful agents are to each 
other out here! Everyone is working toward the same 
goal in an arena that could get dicey. I’ve been pleasantly 
surprised at how collaborative most people are! 

As the market continues to be weird and seems to 
change daily, hold on tight! We got this. I hope to do a 
deal with you soon.

Bethany Linderman has been helping 
people buy and sell homes for a little 

over a year. Before that, she was a 
radio morning show host. She has two 
adorable children and two annoying 

dogs. When she’s not selling real 
estate, she likes to do DIY projects, do 

yoga, and watch way too much TV.
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T U R N I N G  D R E A M S  I N T O  R E A L I T Y

partner spotlight

GREENSPRING
T I T L E

By Molly Lauryssens

Photos by Maryland Photography Inc.

Picture this: poolside in Las Vegas, a happy couple with two young babies 
vacationing are spit-balling about the future, dreaming out loud about how they’ll 
make a better life for their family. Gary is a real estate lawyer who was also doing 

settlements for his law firm’s affiliated title company, Greenspring Title, and Michelle 
has a business development and sales background. One day, they fantasized 

about working together and owning their own title company.
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It wasn’t a plan, more like a passing 
thought. This happy couple would 
scoff at it. Michelle Krupka jokes, “I 
think those couples that do that sort 
of thing are crazy! If you’d have asked 
us, even just a couple of years before, 
could I work with my husband? I’d be 
like — no way!” 

But fate always has the last laugh, 
especially regarding dreams or plans 
you didn’t actually plan. Once this 
opportunity presented itself, however, 
things happened fast. Within a month, 
Michelle would get her title license 
and quit her job. In 2019 they became 
the proud owners of Greenspring Title, 
which has been around since 1997. 

WELCOME TO TITLE 
Little did they know that severe storms 
were coming. First, the Baltimore 
City computer system got hacked. 
“This was an absolute nightmare to 
get things done for closings, and then 
COVID-19 hit. So it was within a year 
that both of these things happened,” 
Gary said. Michelle added, “We’ve had 
this business for two months!” 

Gary continued, “Then that got 
sorted out, and things were starting 
to get recorded again, and we were 
managing it all, and then here comes 
COVID-19.” Like everyone else, they 
adapted and worked hard at being 
sensitive to people’s needs at the 

time; it was tough. “It was like jug-
gling this constant dilemma of making 
sure that you’re being accommodating 
but getting everybody to understand 
that there’s got to be a way to do this,” 
Gary said. Like everyone else, they 
got creative, figuring out the logistics 
with remote closings, being outside, 
and passing papers through windows 
and cars — doing whatever it took to 
make it work. 

These days, Michelle says if she has 
to drive to Middle River and sit in 
someone’s driveway for an hour to 
ensure everything goes smoothly for 
a closing, “It is what it is! I don’t even 
think twice about it now.”

Indeed, starting out was an 
exciting time. Then add to 
that puzzle, Michelle was 
working from home now 
and suddenly had a kinder-
gartener and second grader 
home too. The family was 
lucky enough to find a full-
time babysitter— the child 
of a lender friend to help 
get them through that so 
they could concentrate on 
growing the business. Then 
once summer hit in 2020 and 
refis were up, they had the 
resources flowing again and 
haven’t looked back since. 

Through it all, this small 
team would persevere. 
Michelle says she is grateful 
for the hard work and knowl-
edge this group supplies, 
“We have an amazing team. I 
always say that we hire peo-
ple smarter than us and know 
more than I know and who 
make our lives easier.” 

Gary explained that each 
person on the team comes 
with industrial knowledge. 
Their primary closer is a 
former mortgage lender, 
their processor used to be 
an abstracter, and their 
post closer is also a real 
estate agent. Of course, 
Gary is always on hand to 
tackle anything law-related. 
“Everybody that comes on 
with us has industry knowl-
edge, so they already have the 
answer to the ‘why’ question, 
even though not necessarily 
the ‘how’ question. Once you 
understand the ‘why,’ it’s 
easier to figure out how.” 

This couple is committed to 
this work and the company’s 
growth. They especially 
understand that there is no 

more stressful time in a person’s life than the 
period between the contract and the closing. 
They appreciate being the last people “hold-
ing the keys” until the paperwork is signed. 
Their motto is: This is the most important 
transaction in the buyer’s life. “This isn’t just 
another file for us. We all understand that.” 
Gary says clients may call on the team in 
frustration because they don’t know where 
to direct their fear, and they are trained 
to roll with it. “The expectation is that 
we deliver top-notch communication and 
service. We are proficient and professional. 
We do this with a smile on our faces and a 
positive mindset.” 

Michelle and Gary live in 
Lutherville and have two chil-
dren: 11-year-old Daphne and 
9-year-old Spencer. They enjoy 
spending time on the soccer 
field as Daphne plays club level, 
and Spencer is just getting into 
it. They love cheering on the 
local teams, the Ravens and 
Orioles, and enjoy entertaining. 
At least one night each week-
end, they have neighbors over 
for a fire, and their children 
come over to play, too, and 
enjoy some time together.

THE EXPECTATION IS THAT WE DELIVER 

TOP-NOTCH COMMUNICATION AND 

SERVICE. WE ARE PROFICIENT AND 

PROFESSIONAL. WE DO THIS WITH A SMILE 

ON OUR FACES AND A POSITIVE MINDSET.

Michelle, Gary, Spencer and Daphne Krupka
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Jason McLaughlin
Branch Manager, NMLS ID# 13938

(C)  410-977-4445

www.nfmlending.com/jasonm
jasonm@nfmlending.com

1190 Winterson Rd, Suite 180, Linthicum, MD 21090 

Mary Levinson 
Branch Manager, NMLS ID# 145055

(C)   443-527-3452 
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Jason McLaughlin
Branch Manager, NMLS ID# 13938

(C)  410-977-4445

www.nfmlending.com/jasonm
jasonm@nfmlending.com

1190 Winterson Rd, Suite 180, Linthicum, MD 21090 

Mary Levinson 
Branch Manager , NMLS ID# 145055

(C)   443-527-3452 

www.nfmlending.com/mlevinson
mlevinson@nfmlending.com

1190 Winterson Rd,  Suites 130 & 180, Linthicum, MD 21090

TO
CONSUMERS

AND
REAL ESTATE

PROFESSIONALS

1777 Reisterstown Road, Suite 240  •  Baltimore, Maryland 21208
410.753.3500  •  www.micasatg.com

PROVIDING
TITLE AND
CLOSING
SERVICES

Micasa Title is a full-service real estate title and escrow company that conducts 
closings for the sale and refinance of residential and commercial properties.

Licensed Settlement Officers & Attorneys  •  Escrow Accounts  •  Loan Document Preparation
Title Searches  •  Loan Closings  •  Title Transfers  •  Title Insurance  •  Notary Service
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WE TRANSFORM BUSINESSES 

HYPORTDIGITAL.COM

We handle the details so business owners can spend their 
time doing what they do best. 

Web Design

Acquisition Email Campaigns

Search Engine Optimization

Live Chat

SEM / Paid Search

Mobile and Display Advertising

OTT / CTV Streaming Advertising

Paid Social Media

Reach out to your neighborhood publisher for more information.
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on
authors in the community

By Molly Lauryssens

Ro n  H o w a r d ,  t h e  f e a r l e s s  l e a d e r  o f  T h e  G r e a t e s t  M o v e s  Te a m 
a t  R E / M A X ,  i s  t h e  a u t h o r  o f  t w o  b o o k s :  C r e a t e  D e m a n d  a n d 
S t o p  C h a s i n g  B u s i n e s s  a n d  P r o f i t a b i l i t y  a n d  P e r f o r m a n c e 
P i t s t o p s .  T h e  t r u t h  i s  Ro n  n e v e r  d r e a m t  o f  b e c o m i n g  a n 
a u t h o r  w h e n  h e  w a s  y o u n g e r.  S t i l l ,  h e  m a n a g e d  t o  c a r v e  o u t 
t i m e  i n  h i s  a l r e a d y  b u s y  d a y s  t o  g e t  i t  d o n e .  W h a t  w a s  t h a t 
l i k e ,  a n d  w h a t  m o t i v a t e d  h i m  t o  d o  t h i s?  We  n e e d e d  a n s w e r s !

Why did you decide to write these books? 

Ron: I read an article that said if you are good at 
something, you should write a book about it.
 
What makes your books unique? 

Ron: For Create Demand: Honest, actionable ideas 
that work. For Profit and Performance: A complete 
guide to growing a scalable team. 
 

Why should readers care about your books? 

Ron: Both books will give you a direct path to 
where you want to go in real estate sales.
 
How long did it take you to write these books? 

Ron: The first one took between one and two years. 
But the second one, which is twice as big, only took 
a year. 
 
What did you learn about writing/publishing after 

going through this whole process? 
Ron: Follow the formula, and it will be good. Keep 
on revising until it’s really good.
 

When did you find time to write? 

Ron: Every morning from 4:30 a.m. to 7 a.m. 
 
What do your books offer REALTORS®?

Ron: How to get to a high volume without chasing 
business and a complete guide on how to build 
your business.
 
How does it feel to be an author? 

Ron: I get at least one message a week from an 
agent impacted by one of the books, and that feels 
good because the goal was to help agents get on the 
right track.
 
Where can people find your books? 

Ron: Amazon.
 
Anything else you’d like to add? 

Ron: I’m finishing two more books, so I’ll have four 
published when I’m done.

RHOWARD
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Get all your inspection needs scheduled

WITH ONLY ONE CALL.

Rachel Oslund
MD License #30200 410.878.3039

We offer personalized and 
professional service.

First time buyers and seasoned 
buyers enjoy working with us.

Home Inspection | Termite | Radon | Water Testing
Septic Inspections | Sewer Scoping 

We Even Get On The Roof (when safe)
Our Rental Division has a fast turn-around with scheduling

and completing the Baltimore City Inspections.

Our team has over 25 years of industry experience in everything 
from tiny cottages to 15,000 square foot mansions. 

Our team handles over a hundred rental inspections per week.
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cover story

MICHAEL
Locked Up to 
Locked In: 
A Story of Grit  
& Gratitude

By Molly Lauryssens

Photos by Maryland Photography Inc.

GRIT: 

Firmness of 

mind or spirit; 

unyielding 

courage in the 

face of hardship 

or danger. 

SCHIFFSCHIFF
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By the time Michael Schiff was 15 
years old, he had been arrested six 
times, served 60 days in a juvenile 
detention center, and another 60 in a 
drug addiction treatment center. He 
went to the Charles Hickey School 
in Baltimore and then, with the help 
of his parents, (reluctantly) decided 
to attend Massanutten Military 
Academy in Virginia. 

At the academy, he was empowered 
with discipline and quickly became 
a leader, “I got the structure and 
accountability that I needed and 
rose through the ranks my first 
year there.” He was the Battalion 
Commander and captain of the foot-
ball team. Things were looking up; he 
had 19 months clean. With his past 
safely behind him, that other Michael 
no longer existed. Or so he thought. 

Then he got a root canal and was 
prescribed painkillers. Before long, 
he found himself using again, “I was 
doubling up on the pills, so I could 
catch a buzz.” Addiction is insidious; 
it doesn’t care if you’re battalion com-
mander. “From 17 to 21, my addiction 
took over again. And in those four 
years, my addiction progressed. This 
disease is progressive — it’s gradual 
until it isn’t— and then it’s sudden.” 

The Progression

In 2000, Michael graduated from 
the academy and moved south to 
attend the University of Florida, 
Gainesville. “I got a little taste of 
freedom and took some steps back-
ward,” he admits. One drink was 
never enough and led to other things 
like cocaine and opiates. Soon he was 
dealing drugs to support his habits. 
The progression of this disease had 
Michael reasoning his way through 
it. After all, he wasn’t hurting anyone 
but himself. Addiction is cunning. He 
was arrested three more times. Law 
became a passion for him, so he began 
studying and actually took the LSATs. 

From 17 to 21, my 
addiction took 

over again. And in 
those four years, my 

addiction progressed. 
This disease is 

progressive — it’s 
gradual until it isn’t— 
and then it’s sudden. 
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expunged. One day he found a note on his desk ter-
minating him because the company did an extensive 
background check. When entering the workforce as 
a felon, he panicked and was not completely honest 
about his past on the application. 

That was a temporary setback until he met Vito 
Simone, who ran Simone Real Estate, a boutique 
brokerage in Pikesville. Michael gets emotional 
remembering how Vito took him under his wing, 
“He walked me into the commissioner’s office say-
ing I’m going to mentor him and look after him! I’m 
going to put him on my back, in a sense, and ensure 
he’s doing the right thing.”

Michael was a solo agent for the first seven years 
and saw great success. For a while, he focused on 
investors, helping revitalize communities. But being 
a leader is his natural state, coupled with that heart 
to serve, “Nobody succeeds alone, and there were 
people that were there for me. I like being that 
person for other people, believing in them, cheering 
them on, and high-fiving them as they grow.” 

In 2011, he and Jen Schiff co-founded the Schiff 
Home Team. Today, they are with eXp Realty and 
have 16 agents and four administrators and have 
been responsible for over 3,000 houses sold and 
nearly a billion dollars in sales. In 2022 they closed 
on 258 units for $90 million. Michael loves the team 
they’ve created. “I’m super proud! We have a lot of 
accountability, structure, and a love for one another 
that is unparalleled. We have a lot of support and 
leverage around one another. That’s a great synergy! 
One plus one equals five around here. We are a very 
gritty team — that’s a good way to say it.” Every year 
this team looks for more ways to make a difference 
in the people and communities they serve. 

His Own Recovery Movement

Michael is relentless in his mission these days and 
remains vigilant in recovery, attending meetings 
regularly. In addition, he pays it forward every 
chance he gets and has made it his purpose “to give 
other addicts or other people opportunities when 
they need someone to believe in them; I am that 
guy!” As Vito did for him, he’s constantly looking to 
help another. 

In addition, he’s currently in the process of opening 
two recovery houses. These multi-unit buildings 
will transform lives and offer supervision, account-
ability, and vocational skill training while boasting 
on-site clinical care. He adds, “Here, they’ll have 
a bit more freedom in this program so we can get 
them on their feet to go back into society and with 
their families.” 

With the help of Randy Lusk, Michael recently 
started a private Facebook group called REPAIR: 
Real Estate Professionals Active in Recovery. They 
aim to create safe spaces (even at conferences) in 
this community, empowering those dealing with the 
stresses and demands of the business without using 
alcohol or drugs. 

For fun, Michael likes to travel, cheer on the Ravens, 
and play golf. He lives in Pikesville and is a cigar and 
watch enthusiast. He also loves spoiling Nomi, who 
is the light of his life. “She’s just such a loving and 
caring, artistic little girl. I love having a little girl 
because I can treat her like a little princess.”

If you take anything away from this story, Michael 
hopes it will be this: recovery is possible. Life after 
alcohol and drugs is even more fun and fulfilling. 
He’s living proof.

Michael’s day of reckoning would come, though. 
He’d have moments of clarity that would humble 
him. One such day he had a hearing; he was repre-
senting himself and fully intended to drive home 
from the courthouse that day. However, the judge 
had other plans, telling Michael he had no business 
practicing law. He was taken away, handcuffed, 
shackled, and sentenced to serve a year and a day 
in prison. “I always had this charismatic, charm-
ing personality where I could talk myself out of 
anything and get a slap on the wrist.” Those days 
were over. 

Another bottom came when his parents came to 
visit him. “Touching their hands through the glass 
was an emotional and unforgettable experience. It 
was shameful and embarrassing. I was in tears and 
never wanted them to see me like that.” These vivid 
memories are forever etched on his heart. 

Starting Over

Memories like that keep him from using, and he 
recently celebrated 19 years clean. Another moti-
vator: his 7-year-old daughter, Nomi, “I’m grateful 
she’s never seen me at my worst. Even though it’s 
been a long time, addiction comes for you at any 
time, in many ways. I’ve seen it break families, and 
you think, how could you let that get between you 
and your children? That’s what addiction does!” 
Michael knows; he has buried over 50 friends and 
acquaintances through the years. 

At 21 years old, Michael started working the steps 
of Narcotics Anonymous and began anew. He 
always loved selling; his first hustle came in fifth 
grade with bubble gum. So eventually, he decided to 
test out real estate. In 2004, he was training with 
ZIP Realty as he was getting his criminal record 

Tell us something few people know about you.

Michael: I am completely blind in my left eye 
from an accident when I was 3 years old. I was 
teased a lot growing up, which affected my self-
esteem. This limitation strengthened me and 
helped me operate from a place of gratitude. 

You mentioned you are a registered 

investment advisor. 

Michael: Yes, I obtained my Series 65 license. 

What’s one book you recommend people read? 

Michael: A New Earth by Eckhart Tolle.

Who is on your playlist? 

Michael: Jay-Z, he’s such an inspiration! I love his rags-to-
riches story, and the trials and tribulations resonate. His 
music has gotten me through some tough times.

Name a golf course you’d like to play at one day. 

Michael: Augusta, of course. But Pinehurst in North Carolina.

F I V E  FAST,  F U N  FAC TS  W I T H  M I C H A E L :

Nobody succeeds 
alone, and there were 

people that were there 
for me. I like being 

that person for other 
people, believing in 

them, cheering them 
on, and high-fiving 
them as they grow.
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 www.ParkAvenueCleaning.com | 877-546-9837 Office 

Maid Services | Real Estate | Offices
Subscribe to our

Newsletter for Exclusive
Offerings for Agents

and Affiliates

Positive: Professionalism, Punctuality, Quality, Responsiveness, Value
"Park Avenue Cleaning has been cleaning my home every single week for years. They are reliable, thorough, super 
friendly and professional! I’ve also referred them to countless real estate agents, who work with Park Avenue 
consistently to help their clients with both “listing cleanings”, move-in and move-out cleanings. My wife and I just 
moved, and they did a fantastic job both with the move-out cleaning of our apartment, as well as the move-in 
cleaning of our new place!! HIGHLY recommend!" -C.R.

M
H

IC
 #

13
82

44

everyday-handyman.com | 410.441.3488

Send us your “Honey-Do List”
and keep your weekends for yourself...

Everyday HandymanEveryday Handyman
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IF YOUR PANEL'S IN TROUBLE,
CALL STELLA ON THE DOUBLE!

Inspection Report Repairs • Double Tapped Breaker Remediation
GFCI Replacement • Electrical Panel Repair and Replacement

Recessed Lighting and LED lighting retrofits
Troubleshooting and much much more!

O�ce: (410) 429-0479  |  Cell: (410) 412-0568
stellaelectricllc.com  |  stellaelectricco@gmail.com

Dan Radebaugh, Esq.
Managing Member

Attorney-owned and operated 

Licensed in MD, VA and DC 

Online Calculator for quotes anytime 

Several convenient settlement locations in 
Baltimore, Harford, and Howard Counties

1407 York Road, Suite 201, Lutherville, MD 21093
www.RPSettlement.com

R&P Settlement Group
410-821-1401



74 • February 2023 Baltimore Real Producers • 75@realproducers realproducersmag.com

Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County

TOP 150 STANDINGS • BY UNITS

RANK NAME OFFICE SALES TOTAL

1 Heather Richardson NVR Services, Inc. 1014 $520,586,404 

2 Adam M Shpritz Ashland Auction Group LLC 1001 $61,205,197 

3 Kathleen Cassidy DRH Realty Capital, LLC. 495 $265,179,241 

4 Melissa M Daniels Keller Williams Integrity 350.5 $181,121,647 

5 Lee M Shpritz Ashland Auction Group LLC 348 $22,120,885 

6 Robert J Lucido Keller Williams Lucido Agency 335 $213,137,014 

7 Robert J Chew Berkshire Hathaway HomeServices PenFed Realty 283.5 $134,793,473 

8 Tineshia R. Johnson NVR Services, Inc. 282.5 $149,072,472 

9 Shawn M Evans Monument Sotheby's International Realty 229 $164,896,944 

10 Lee R. Tessier EXP Realty, LLC 221.5 $84,142,886 

11 Larry E Cooper Alex Cooper Auctioneers, Inc. 196 $25,375,029 

12 Nickolaus B Waldner Keller Williams Realty Centre 173 $81,837,196 

13 Joseph A Petrone Monument Sotheby's International Realty 170 $102,642,161 

14 Phillippe Gerdes Long & Foster Real Estate, Inc. 161.5 $69,339,159 

15 Charlotte Savoy Keller Williams Integrity 157 $78,001,593 

16 Gina L White Lofgren-Sargent Real Estate 147 $58,783,325 

17 Lois Margaret Alberti Alberti Realty, LLC 144.5 $44,946,120 

18 Jeremy Michael McDonough Mr. Lister Realty 141 $60,879,077 

19 Laura M Snyder American Premier Realty, LLC 124.5 $48,436,231 

20 Lauren Ryan NVR Services, Inc. 116 $57,445,875 

21 Andrew Undem Berkshire Hathaway HomeServices Homesale Realty 112.5 $48,780,403 

22 Christopher J Cooke Berkshire Hathaway HomeServices Homesale Realty 108.5 $31,020,127 

23 Daniel Borowy Redfin Corp 108 $53,408,851 

24 David Orso Berkshire Hathaway HomeServices PenFed Realty 107.5 $104,975,239 

25 STEPHEN PIPICH Jr. Corner House Realty North 98.5 $29,952,700 

26 Jeannette A Westcott Keller Williams Realty Centre 98 $52,655,779 

27 Louis Chirgott American Premier Realty, LLC 97.5 $43,246,427 

28 Un H McAdory Realty 1 Maryland, LLC 97 $55,698,189 

29 Daniel McGhee Homeowners Real Estate 97 $31,524,075 

30 Bradley R Kappel TTR Sotheby's International Realty 95 $204,681,400 

31 Gina M Gargeu Century 21 Downtown 95 $18,225,350 

32 Tony Migliaccio Long & Foster Real Estate, Inc. 94 $36,818,960 

33 James T Weiskerger Next Step Realty 93.5 $46,455,320 

34 Jonathan Scheffenacker Redfin Corp 92 $37,326,998 

Disclaimer: Statistics are derived from closed sales data. Data pulled on January 6, 2023, and based on reported numbers to MLS. This is closed sales in 
all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to 
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams 
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half 
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data 
nor claim responsibility for the stats reported to/by MLS.

RANK NAME OFFICE SALES TOTAL

35 Alexander T Cruz Cummings & Co. Realtors 90 $18,295,750 

36 Robert J Breeden Berkshire Hathaway HomeServices Homesale Realty 89.5 $30,628,874 

37 Timothy Langhauser Compass Home Group, LLC 89 $33,875,508 

38 Charles N Billig A.J. Billig & Company 88 $15,500,988 

39 Benjamin J Garner 212 Realty 87 $37,045,375 

40 Michael J Schiff EXP Realty, LLC 87 $30,164,159 

41 Matthew D Rhine Keller Williams Legacy 86.5 $38,674,475 

42 Daniel M Billig A.J. Billig & Company 86 $21,283,650 

43 Creig E Northrop III Northrop Realty 84 $85,895,600 

44 Tracy J. Lucido Keller Williams Lucido Agency 84 $63,046,141 

45 Brian M Pakulla RE/MAX Advantage Realty 84 $54,356,041 

46 Scott A Schuetter Berkshire Hathaway HomeServices PenFed Realty 83 $58,853,879 

47 Anne Marie M Balcerzak AB & Co Realtors, Inc. 82 $36,662,210 

48 Nancy A Hulsman Coldwell Banker Realty 81.5 $38,278,178 

49 Mitchell J Toland Jr. Redfin Corp 81 $25,516,631 

50 Dassi Lazar Lazar Real Estate 78 $21,325,416 

Individual MLS ID Closed date from Jan. 1 to Dec. 31, 2022
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TOP 150 STANDINGS • BY UNITS

Disclaimer: Statistics are derived from closed sales data. Data pulled on January 6, 2023, and based on reported numbers to MLS. This is closed sales in 
all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to 
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams 
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half 
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data 
nor claim responsibility for the stats reported to/by MLS.

RANK NAME OFFICE SALES TOTAL

51 Matthew P Wyble CENTURY 21 New Millennium 76.5 $43,379,882 

52 John R Newman II Keller Williams Flagship of Maryland 76 $27,878,852 

53 Jared T Block Alex Cooper Auctioneers, Inc. 74 $18,536,755 

54 Jessica L Young-Stewart RE/MAX Executive 73.5 $30,406,290 

55 Vincent J. Steo RE/MAX Community Real Estate 73.5 $25,991,599 

56 Kimberly A Lally EXP Realty, LLC 73 $30,029,399 

57 Robert Elliott Redfin Corp 73 $28,708,441 

58 Donna J Yocum Keller Williams Realty Centre 72.5 $49,500,156 

59 Bill Franklin Long & Foster Real Estate, Inc. 72.5 $36,647,950 

60 Zachary Bryant Northrop Realty 72.5 $33,131,050 

61 Kelly Schuit Next Step Realty 72.5 $29,697,899 

62 Mark A. Ritter Revol Real Estate, LLC 72 $32,874,552 

63 Bob Simon Long & Foster Real Estate, Inc. 72 $12,546,500 

64 Kim Barton Keller Williams Legacy 70.5 $28,130,836 

65 Gregory A Cullison Jr. EXP Realty, LLC 70.5 $19,073,395 

66 Matthew B Pecker Berkshire Hathaway HomeServices Homesale Realty 70 $30,917,030 

Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County

RANK NAME OFFICE SALES TOTAL

67 Montaz Maurice McCray Keller Williams Realty Centre 70 $20,466,877 

68 Veronica A Sniscak Compass 69.5 $32,876,738 

69 William C Featherstone Featherstone & Co.,LLC. 69.5 $18,972,449 

70 Yevgeny Drubetskoy EXP Realty, LLC 69 $18,547,973 

71 Allen J Stanton RE/MAX Executive 68.5 $28,004,552 

72 Vincent M Caropreso Keller Williams Flagship of Maryland 68.5 $27,484,175 

73 Alan Ray Porterfield Jr. Coldwell Banker Realty 68 $18,993,900 

74 Alex B Fox Allfirst Realty, Inc. 67.5 $23,463,899 

75 Sunna Ahmad Cummings & Co. Realtors 67 $43,859,895 

76 Wendy Slaughter Elevate Real Estate Brokerage 66 $35,424,087 

77 PETER WONG Corner House Realty North 66 $21,023,750 

78 Francis R Mudd III Schwartz Realty, Inc. 65.5 $30,939,089 

79 Elizabeth Ellis Brookfield Management Washington LLC 65 $43,317,802 

80 Derek Blazer Cummings & Co. Realtors 65 $23,795,900 

81 Jeff D Washo Compass 64.5 $26,940,500 

82 Robert A Commodari EXP Realty, LLC 64 $22,411,000 

83 Tom Atwood Keller Williams Metropolitan 63 $23,306,925 

84 Joshua Shapiro Douglas Realty, LLC 62.5 $28,619,740 

85 Missy A Aldave Northrop Realty 61.5 $26,420,194 

86 James H Stephens EXP Realty, LLC 61.5 $23,025,530 

87 Bethanie M Fincato Cummings & Co. Realtors 61.5 $22,113,516 

88 Jeremy S Walsh Coldwell Banker Realty 61 $26,701,225 

89 David E Jimenez RE/MAX Distinctive Real Estate, Inc. 60 $26,441,060 

90 Melissa Barnes Cummings & Co. Realtors 60 $21,964,211 

91 Terry A Berkeridge Advance Realty Bel Air, Inc. 60 $17,290,700 

92 Marina Yousefian Long & Foster Real Estate, Inc. 59 $29,408,151 

93 Jory Frankle Northrop Realty 58 $28,925,333 

94 Robb Preis Redfin Corp 58 $23,742,102 

95 Michele Schmidt Keller Williams Flagship of Maryland 58 $20,508,500 

96 Peter J Klebenow RE/MAX First Choice 58 $10,663,271 

97 Tony A Zowd Coldwell Banker Realty 57.5 $24,642,650 

98 Michael Lopez RE/MAX Distinctive Real Estate, Inc. 57.5 $17,554,471 

99 Liz A. Ancel Cummings & Co. Realtors 57 $23,759,025 

100 Timothy Lee Joseph Dominick Coldwell Banker Realty 57 $10,285,700 

Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford CountyIndividual MLS ID Closed date from Jan. 1 to Dec. 31, 2022
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TOP 150 STANDINGS • BY UNITS

RANK NAME OFFICE SALES TOTAL

101 Joseph S Bird RE/MAX Advantage Realty 56.5 $26,656,400 

102 Bob Kimball Redfin Corp 56.5 $20,377,650 

103 Steve R Kuzma Weichert, Realtors - Diana Realty 56.5 $17,649,082 

104 Charlie Hatter Monument Sotheby's International Realty 56 $67,254,500 

105 Luis H Arrazola A.J. Billig & Company 56 $8,023,338 

106 Ashley B Richardson Monument Sotheby's International Realty 55 $29,578,000 

107 James P Schaecher Keller Williams Flagship of Maryland 55 $27,139,450 

108 Steven C Paxton Keller Williams Metropolitan 55 $23,810,039 

109 Karen Hubble Bisbee Long & Foster Real Estate, Inc. 54.5 $59,319,441 

110 Douglas E. Gardiner Long & Foster Real Estate, Inc. 54.5 $24,976,686 

111 Catherine A Watson - Bye RE/MAX Executive 54 $25,235,499 

112 Jessica DuLaney (Nonn) Next Step Realty 54 $24,630,650 

113 Ronald W. Howard RE/MAX Advantage Realty 54 $20,091,353 

114 James J Rupert Douglas Realty, LLC 53.5 $23,045,034 

115 Tiffany S Domneys ExecuHome Realty 53.5 $12,258,360 

116 AMELIA E SMITH Redfin Corp 53 $23,381,032 

117 Heather Crawford Redfin Corp 53 $20,164,566 

118 Michael Frank Berkshire Hathaway HomeServices PenFed Realty 53 $18,608,551 

119 Christopher T Drewer EXP Realty, LLC 53 $13,694,105 

120 Christina B Elliott Keller Williams Integrity 52.5 $26,157,690 

121 Anthony M Friedman Northrop Realty 52 $32,168,420 

122 Jessica H Dailey Compass 52 $20,653,400 

123 Brendan Butler Cummings & Co. Realtors 52 $20,236,845 

124 Stephanie A Myers Long & Foster Real Estate, Inc. 52 $19,673,200 

125 Byron K. Brooks Thurston Wyatt Real Estate, LLC 52 $8,400,834 

126 Marta Lopushanska Berkshire Hathaway HomeServices Homesale Realty 51.5 $20,541,250 

127 Andrew D Schweigman Douglas Realty, LLC 51.5 $19,594,150 

128 Julia H. Neal Next Step Realty 51.5 $18,798,400 

129 Santiago Carrera Exit Results Realty 51.5 $18,371,149 

130 Keiry Martinez ExecuHome Realty 51.5 $16,235,776 

131 Christina J Palmer Keller Williams Flagship of Maryland 51 $40,906,365 

132 VENKATESWARA RAO GURRAM Samson Properties 51 $35,175,335 

133 Peter Boscas Red Cedar Real Estate, LLC 51 $29,212,350 

134 Shekhaar Gupta EXP Realty, LLC 51 $21,301,300 

Disclaimer: Statistics are derived from closed sales data. Data pulled on January 6, 2023, and based on reported numbers to MLS. This is closed sales in 
all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to 
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams 
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half 
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data 
nor claim responsibility for the stats reported to/by MLS.

RANK NAME OFFICE SALES TOTAL

135 Mark Richa Cummings & Co. Realtors 51 $18,273,082 

136 Terence P Brennan Long & Foster Real Estate, Inc. 51 $17,054,197 

137 Kate A Barnhart Northrop Realty 51 $14,175,390 

138 Donna L Reichert Keller Williams Flagship of Maryland 50.5 $20,808,249 

139 Bridgette A Jacobs Long & Foster Real Estate, Inc. 50.5 $20,601,400 

140 Angelo M Cooper Keller Williams Legacy 50.5 $11,571,550 

141 Ellie L Mcintire Keller Williams, LLC 50 $25,213,350 

142 Donald L Beecher Redfin Corp 50 $18,024,050 

143 John C Kantorski Jr. EXP Realty, LLC 50 $17,052,750 

144 Trent C Gladstone Keller Williams Integrity 49.5 $25,551,299 

145 Matthew Mark Bearinger Keller Williams Flagship of Maryland 49 $23,442,646 

146 Brian D Saver Northrop Realty 48.5 $43,991,000 

147 Heidi S Krauss Krauss Real  Property Brokerage 48 $60,380,550 

148 Daniel M Chanteloup Long & Foster Real Estate, Inc. 48 $26,634,471 

149 Enoch P Moon Realty 1 Maryland, LLC 48 $23,515,860 

150 Pamela A Terry EXP Realty, LLC 48 $6,140,752 

Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford CountyIndividual MLS ID Closed date from Jan. 1 to Dec. 31, 2022
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Home & Rental Inspections
Pre-Listing & Home Maintenance Inspections
Pre-O�er Consultations
Radon, Termite, Septic/Well and Mold

LEARN YOUR HOUSE

Licensed & Certified in Maryland, 
Delaware, PA and D.C.

Ralph Borgess
410.430.0490
www.Hawkinspect.com
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RANK NAME OFFICE SALES TOTAL

1 Heather Richardson NVR Services, Inc. 1014 $520,586,404 

2 Kathleen Cassidy DRH Realty Capital, LLC. 495 $265,179,241 

3 Robert J Lucido Keller Williams Lucido Agency 335 $213,137,014 

4 Bradley R Kappel TTR Sotheby's International Realty 95 $204,681,400 

5 Melissa M Daniels Keller Williams Integrity 350.5 $181,121,647 

6 Shawn M Evans Monument Sotheby's International Realty 229 $164,896,944 

7 Tineshia R. Johnson NVR Services, Inc. 282.5 $149,072,472 

8 Robert J Chew Berkshire Hathaway HomeServices PenFed Realty 283.5 $134,793,473 

9 David Orso Berkshire Hathaway HomeServices PenFed Realty 107.5 $104,975,239 

10 Joseph A Petrone Monument Sotheby's International Realty 170 $102,642,161 

11 Creig E Northrop III Northrop Realty 84 $85,895,600 

12 Lee R. Tessier EXP Realty, LLC 221.5 $84,142,886 

13 Nickolaus B Waldner Keller Williams Realty Centre 173 $81,837,196 

14 Charlotte Savoy Keller Williams Integrity 157 $78,001,593 

15 Phillippe Gerdes Long & Foster Real Estate, Inc. 161.5 $69,339,159 

16 Charlie Hatter Monument Sotheby's International Realty 56 $67,254,500 

Individual MLS ID Closed date from Jan. 1 to Dec. 31, 2022

TOP 150 STANDINGS • BY VOLUME

Disclaimer: Statistics are derived from closed sales data. Data pulled on January 6, 2023, and based on reported numbers to MLS. This is closed sales in 
all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to 
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams 
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half 
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data 
nor claim responsibility for the stats reported to/by MLS.

RANK NAME OFFICE SALES TOTAL

17 Tracy J. Lucido Keller Williams Lucido Agency 84 $63,046,141 

18 Adam M Shpritz Ashland Auction Group LLC 1001 $61,205,197 

19 Jeremy Michael McDonough Mr. Lister Realty 141 $60,879,077 

20 Heidi S Krauss Krauss Real  Property Brokerage 48 $60,380,550 

21 Karen Hubble Bisbee Long & Foster Real Estate, Inc. 54.5 $59,319,441 

22 Scott A Schuetter Berkshire Hathaway HomeServices PenFed Realty 83 $58,853,879 

23 Gina L White Lofgren-Sargent Real Estate 147 $58,783,325 

24 Lauren Ryan NVR Services, Inc. 116 $57,445,875 

25 Un H McAdory Realty 1 Maryland, LLC 97 $55,698,189 

26 Brian M Pakulla RE/MAX Advantage Realty 84 $54,356,041 

27 Daniel Borowy Redfin Corp 108 $53,408,851 

28 Jeannette A Westcott Keller Williams Realty Centre 98 $52,655,779 

29 Donna J Yocum Keller Williams Realty Centre 72.5 $49,500,156 

30 Andrew Undem Berkshire Hathaway HomeServices Homesale Realty 112.5 $48,780,403 

31 Laura M Snyder American Premier Realty, LLC 124.5 $48,436,231 

32 James T Weiskerger Next Step Realty 93.5 $46,455,320 

33 Georgeann A Berkinshaw Coldwell Banker Realty 25 $45,910,500 

34 Lois Margaret Alberti Alberti Realty, LLC 144.5 $44,946,120 

35 Brian D Saver Northrop Realty 48.5 $43,991,000 

36 Sunna Ahmad Cummings & Co. Realtors 67 $43,859,895 

37 Matthew P Wyble CENTURY 21 New Millennium 76.5 $43,379,882 

38 Elizabeth Ellis Brookfield Management Washington LLC 65 $43,317,802 

39 Louis Chirgott American Premier Realty, LLC 97.5 $43,246,427 

40 Christina J Palmer Keller Williams Flagship of Maryland 51 $40,906,365 

41 Matthew D Rhine Keller Williams Legacy 86.5 $38,674,475 

42 Nancy A Hulsman Coldwell Banker Realty 81.5 $38,278,178 

43 Jonathan Scheffenacker Redfin Corp 92 $37,326,998 

44 Benjamin J Garner 212 Realty 87 $37,045,375 

45 Tony Migliaccio Long & Foster Real Estate, Inc. 94 $36,818,960 

46 Anne Marie M Balcerzak AB & Co Realtors, Inc. 82 $36,662,210 

47 Bill Franklin Long & Foster Real Estate, Inc. 72.5 $36,647,950 

48 Sandra K Libby Long & Foster Real Estate, Inc. 39 $36,234,725 

49 Wendy Slaughter Elevate Real Estate Brokerage 66 $35,424,087 

50 VENKATESWARA RAO GURRAM Samson Properties 51 $35,175,335 

Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County
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Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County

RANK NAME OFFICE SALES TOTAL

51 Timothy Langhauser Compass Home Group, LLC 89 $33,875,508 

52 Zachary Bryant Northrop Realty 72.5 $33,131,050 

53 Veronica A Sniscak Compass 69.5 $32,876,738 

54 Mark A. Ritter Revol Real Estate, LLC 72 $32,874,552 

55 Anthony M Friedman Northrop Realty 52 $32,168,420 

56 Wendy T Oliver Coldwell Banker Realty 40.5 $31,636,698 

57 Colleen M Smith Long & Foster Real Estate, Inc. 47 $31,596,078 

58 Daniel McGhee Homeowners Real Estate 97 $31,524,075 

59 Pamela A Tierney Long & Foster Real Estate, Inc. 17 $31,215,100 

60 Christopher J Cooke Berkshire Hathaway HomeServices Homesale Realty 108.5 $31,020,127 

61 Francis R Mudd III Schwartz Realty, Inc. 65.5 $30,939,089 

62 Matthew B Pecker Berkshire Hathaway HomeServices Homesale Realty 70 $30,917,030 

63 Robert J Breeden Berkshire Hathaway HomeServices Homesale Realty 89.5 $30,628,874 

64 Jessica L Young-Stewart RE/MAX Executive 73.5 $30,406,290 

65 Michael J Schiff EXP Realty, LLC 87 $30,164,159 

66 Kristi C Neidhardt Northrop Realty 40.5 $30,097,900 

67 Kimberly A Lally EXP Realty, LLC 73 $30,029,399 

68 STEPHEN PIPICH Jr. Corner House Realty North 98.5 $29,952,700 

69 Kelly Schuit Next Step Realty 72.5 $29,697,899 

70 Shane C Hall Compass 33 $29,668,650 

71 Ashley B Richardson Monument Sotheby's International Realty 55 $29,578,000 

72 Marina Yousefian Long & Foster Real Estate, Inc. 59 $29,408,151 

73 Peter Boscas Red Cedar Real Estate, LLC 51 $29,212,350 

74 Jory Frankle Northrop Realty 58 $28,925,333 

75 Robert Elliott Redfin Corp 73 $28,708,441 

76 Joshua Shapiro Douglas Realty, LLC 62.5 $28,619,740 

77 Kim Barton Keller Williams Legacy 70.5 $28,130,836 

78 Ryan R Briggs Anne Arundel Properties, Inc. 43 $28,060,400 

79 Allen J Stanton RE/MAX Executive 68.5 $28,004,552 

80 John R Newman II Keller Williams Flagship of Maryland 76 $27,878,852 

81 Jennifer K Chino TTR Sotheby's International Realty 35.5 $27,809,457 

82 Vincent M Caropreso Keller Williams Flagship of Maryland 68.5 $27,484,175 

83 James P Schaecher Keller Williams Flagship of Maryland 55 $27,139,450 

84 Jeff D Washo Compass 64.5 $26,940,500 

TOP 150 STANDINGS • BY VOLUME

RANK NAME OFFICE SALES TOTAL

85 Jeremy S Walsh Coldwell Banker Realty 61 $26,701,225 

86 Joseph S Bird RE/MAX Advantage Realty 56.5 $26,656,400 

87 Daniel M Chanteloup Long & Foster Real Estate, Inc. 48 $26,634,471 

88 David E Jimenez RE/MAX Distinctive Real Estate, Inc. 60 $26,441,060 

89 Missy A Aldave Northrop Realty 61.5 $26,420,194 

90 Lisa Alatis-Hapney Monument Sotheby's International Realty 40.5 $26,414,292 

91 Elizabeth C Dooner Coldwell Banker Realty 22 $26,303,958 

92 Alexandra T Sears TTR Sotheby's International Realty 26.5 $26,295,075 

93 Christina B Elliott Keller Williams Integrity 52.5 $26,157,690 

94 Vincent J. Steo RE/MAX Community Real Estate 73.5 $25,991,599 

95 Trent C Gladstone Keller Williams Integrity 49.5 $25,551,299 

96 Mitchell J Toland Jr. Redfin Corp 81 $25,516,631 

97 Sarah E Kanne Gibson Island Corporation 7.5 $25,397,000 

98 Larry E Cooper Alex Cooper Auctioneers, Inc. 196 $25,375,029 

99 Catherine A Watson - Bye RE/MAX Executive 54 $25,235,499 

100 Ellie L Mcintire Keller Williams, LLC 50 $25,213,350 

Disclaimer: Statistics are derived from closed sales data. Data pulled on January 6, 2023, and based on reported numbers to MLS. This is closed sales in 
all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to 
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams 
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half 
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data 
nor claim responsibility for the stats reported to/by MLS.

Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford CountyIndividual MLS ID Closed date from Jan. 1 to Dec. 31, 2022
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Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County

Disclaimer: Statistics are derived from closed sales data. Data pulled on January 6, 2023, and based on reported numbers to MLS. This is closed sales in 
all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to 
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams 
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half 
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data 
nor claim responsibility for the stats reported to/by MLS.

TOP 150 STANDINGS • BY VOLUME

RANK NAME OFFICE SALES TOTAL

101 Raymond G Johnson III Berkshire Hathaway HomeServices Homesale Realty 45 $25,062,675 

102 Ricky Cantore III RE/MAX Advantage Realty 46.5 $25,018,155 

103 Douglas E. Gardiner Long & Foster Real Estate, Inc. 54.5 $24,976,686 

104 Tina C Cheung EXP Realty, LLC 43.5 $24,962,792 

105 Tony A Zowd Coldwell Banker Realty 57.5 $24,642,650 

106 Jessica DuLaney (Nonn) Next Step Realty 54 $24,630,650 

107 John J Collins Long & Foster Real Estate, Inc. 33 $23,976,900 

108 Stephen H Strohecker Berkshire Hathaway HomeServices PenFed Realty 29 $23,872,195 

109 Jason P Donovan RE/MAX Leading Edge 47 $23,862,050 

110 Victoria Northrop Northrop Realty 44 $23,844,060 

111 Steven C Paxton Keller Williams Metropolitan 55 $23,810,039 

112 Arian Sargent Lucas Lofgren-Sargent Real Estate 33.5 $23,809,799 

113 Derek Blazer Cummings & Co. Realtors 65 $23,795,900 

114 Liz A. Ancel Cummings & Co. Realtors 57 $23,759,025 

115 Robb Preis Redfin Corp 58 $23,742,102 

116 Carla H Viviano Viviano Realty 38 $23,615,201 

RANK NAME OFFICE SALES TOTAL

117 Enoch P Moon Realty 1 Maryland, LLC 48 $23,515,860 

118 Alex B Fox Allfirst Realty, Inc. 67.5 $23,463,899 

119 Matthew Mark Bearinger Keller Williams Flagship of Maryland 49 $23,442,646 

120 Samuel P Bruck Northrop Realty 47.5 $23,417,750 

121 Carol Snyder Monument Sotheby's International Realty 31 $23,389,415 

122 AMELIA E SMITH Redfin Corp 53 $23,381,032 

123 Jason W Perlow Monument Sotheby's International Realty 38 $23,314,750 

124 Sarah E Garza Keller Williams Flagship of Maryland 39.5 $23,313,995 

125 Tom Atwood Keller Williams Metropolitan 63 $23,306,925 

126 Jennifer H Bonk Keller Williams Flagship of Maryland 46.5 $23,247,250 

127 Tania Habib Krauss Real  Property Brokerage 26 $23,058,500 

128 James J Rupert Douglas Realty, LLC 53.5 $23,045,034 

129 Beverly A Langley Coldwell Banker Realty 46.5 $23,025,758 

130 James H Stephens EXP Realty, LLC 61.5 $23,025,530 

131 David C Luptak Long & Foster Real Estate, Inc. 42.5 $22,835,977 

132 DeAnna W Miller Long & Foster Real Estate, Inc. 40.5 $22,798,484 

133 Moe Farley Coldwell Banker Realty 29.5 $22,738,500 

134 Shun Lu Keller Williams Realty Centre 28 $22,571,735 

135 Leslie Ikle Redfin Corp 41 $22,517,000 

136 Robert A Commodari EXP Realty, LLC 64 $22,411,000 

137 Zugell Jamison RE/MAX Advantage Realty 41 $22,293,440 

138 Georgeanna S Garceau Garceau Realty 28.5 $22,231,710 

139 Shawn Martin Keller Williams Flagship of Maryland 47 $22,214,650 

140 Lee M Shpritz Ashland Auction Group LLC 348 $22,120,885 

141 Bethanie M Fincato Cummings & Co. Realtors 61.5 $22,113,516 

142 Melissa Barnes Cummings & Co. Realtors 60 $21,964,211 

143 Marni B Sacks Northrop Realty 40 $21,834,200 

144 Noah T Mumaw Compass 23.5 $21,799,670 

145 Holly D Winfield Monument Sotheby's International Realty 39 $21,698,892 

146 Carol L Tinnin RE/MAX Leading Edge 47 $21,567,300 

147 Catherine Barthelme Miller AB & Co Realtors, Inc. 29.5 $21,352,155 

148 Dassi Lazar Lazar Real Estate 78 $21,325,416 

149 Shekhaar Gupta EXP Realty, LLC 51 $21,301,300 

150 Daniel M Billig A.J. Billig & Company 86 $21,283,650 

Individual MLS ID Closed date from Jan. 1 to Dec. 31, 2022
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DEFINITIVE TITLE offers title insurance and settlement services for the purchase and refinance of residential and commercial real 
estate in Maryland, the District of Columbia, Virginia, Pennsylvania, Florida, New Jersey and Delaware.
Located in Baltimore, Maryland, we provide the staff and technology to get your settlements done efficiently and right the first time. We 
pride ourselves upon our superior service and our commitment to innovative technology solutions that improve the speed, efficiency and 
accuracy of title transactions.

Present this coupon for any purchase or 
refinance transaction and you will receive a

towards your settlements services!

BRET DEVICH
Owner
Definitive Title LLC
754 Washington Blvd.
Baltimore, MD 21230
443-874-5900 (phone)
443-874-5904 (fax)
bretd@definitivetitle.com
www.definitivetitle.com

$300 CREDIT
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