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INSURANCE
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Having troubles getting affordable Insurance?
We Can help! We work with over 90% of the home insurance carriers in the Florida
Market so we have options for your customers.

L WE WORK FOR OUR GLIENTS AND PARTNERS,
NOT THE BANKS!

We follow the “Golden Rule”:
Do Unto Others As You Would
Have Them Do Unto You
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We have 30 team members, so you can get quotes fast from a knowledgeable team!
We have been in business for over 45 years and we are local, all of our team is here in Volusia and Flagler county.
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We focus on: | Kerry Collins
- Being available in the evenings and on weekends. i
407-474-4705
“Fast pre-approvals when needed. Kerry@AssureHomeFunding.com
- Communicating throughout the process, from the NMLS 1195184
first call until after closing. _ _
- Providing loan programs that meet client needs. Aiden Collins
407-416-9335

- Offering competitive rates. | |
- Providing our clients with loan scenarios so there m‘ig@zﬁ\ﬁ‘;gr“mem"d'”g-CUm

are no surprises.
- Closing on time.

PNR=

- ASSURE HOME FUNDING @ -‘2
BRENT@OQUINNAGENCY.COM » 386-735-5550 www.AssureHomeFundlng.com NHILS 1679563 =



PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses
are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

ACCOUNTING &
CONSULTING/CPA
JamesMoore

(386) 257-4100
WWW.jmco.com

ATTORNEY/LEGAL SERVICES
Reid Legal Solutions P. A
(954) 873-3013

BATHROOM/GRAB BARS
Install Don’t Fall

(407) 496-6066
installdontfall.com

BEAUTY

lllume Laser Spa

(386) 275-5093
www.illumelaserspa.com

BLINDS, SHADES,
SHUTTERS

Sunset Blinds & Shutters
(386) 262-4941
sunsetblind.com

CONCIERGE SERVICES

The Elite Concierge

Krystal Sperry

(386) 269-3151
theeliteconciergeofflorida.com

CONTRACTOR/
REMODELING

ACL Remodeling LLC
(386) 679-0129

HEALTH INSURANCE
HealthMarkets

(334) 300-3999
healthmarkets.com/nmartin
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HOME INSPECTION
Dream Home Inspections
(816) 386-3272
www.dreamhome
inspection.com

INSURANCE
O’Quinn Insurance
Services Inc.
Brent O’Quinn
(386) 735-5550

INSURANCE

- SUPPLEMENTAL
AFLAC

Giana Court

(407) 616-7702

MASSAGE/WELLNESS
Pressure with a Purpose LLC
Stormi Walker LMT,
MA100931

(386) 286-7724
www.pressurewith
apurpose.com

MOBILE HOME BROKER
Latitude 29 Homes

(386) 265-7063
www.L29homes.com

MOLD AND ODOR
REMEDIATION

02 Wizard-Mold & Odors
(386) 689-4563
O2wizard.com

MORTGAGE COMPANY
Assure Home Funding

Kerry Collins

(407) 474-4705
www.assurehomefunding.com

Homelendia Mortgage
Darlene Dangel
(321) 287-6556

MORTGAGE
PROFESSIONAL
Rachael Gilbert/Ameris
Bank Mortgage Services
(386) 547-8401

Rize Mortgage
Michael Cathey
(386) 316-7716

MOVING SERVICES
Morey’s Relocation Group
(904) 906-3716
www.moreysrelocation.com

OUTDOOR LIVING/
OUTDOOR FURNITURE
Moore Outdoor Living
(386) 281-3441
myflpools.com

PHOTOGRAPHY
Waltons Photography
(321) 512-3486

POOL CONTRACTOR
East Coast Pools & Spas
(386) 451-2445
www.eastcoastpools
andspas.com

POOL SERVICES

& CONSTRUCTION

C M Custom Pool Design
(386) 281-3441
myflpools.com

PROPERTY MANAGEMENT
Salty Dog Vacations

(386) 202-3051
www.saltydogvacation.com

REAL ESTATE EDUCATION
TREHA LLC

(816) 922-0985
www.isa-certification.com

SPRAY TANNING

Golden Glow by Sabrina
(386) 562-4855
goldenglowbysabrina.com

STAGING & DESIGN
Steel Magnolias
Staging & Interiors
Gwynne Keller
386-898-5615

TITLE COMPANY

East Coast Title & Escrow
(386) 515-3277
www.eastcoasttitlefl.com

Realty Pro Title
(386) 672-3840

Smart Title Services
(386) 317-4171

TRAVEL AGENCY/
TRAVEL ADVISOR
Travelmation GG Mack
(404) 242-9334
www.ggmacktravel.com

RESIDENTIAL ¢ COMMERCIAL o REFINANCES

www.Realtyprotitle.com

Call A Title Pro For All Your Title Needs
386-672-3840

900 W. Granada Blvd, Ste 2, Ormond Beach, FL 32174

AFLAC CAN HELP YOU
TACKLE THE THINGS
THAT HEALTH
INSURANCE DOESN'T
COVER LIKE PAYCHECK
PROTECTION AND
ACCIDENT INSURANCE.

STEEL MAGNOLIAS STAGING & INTERIORS
IS A HOME STAGING & INTERIOR DESIGN
FIRM WORKING WITH REALTORS,
HOMEOWNERS, INVESTORS, & VACATION
PROPERTY OWNERS

« VACANT PROPERTY HOME STAGING
* OCCUPIED HOME CONSULTATION
« COLOR CONSULTATION
+« REDESIGN

www.Steel MagnoliasStaging.com

Giana Court
407.616.7702 | giana_court@aflac.com

386.898.5615
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Featured
Broker:
Bill Navarra

26

Featured
Broker:
Walter
Borgen

email us at jayme@n2co.com.

B

SPRAY TANNING
TEETH WHITENING

GColdenGlowBySabrina.com
(386) 286-2090

600 S Yonge St #11A, Ormond Beach, FL 32174
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Bee Powell
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Michael
Cathey
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Geri
Westfall

30

Featured
Broker:
John Adams

If you are interested in contributing or nominating REALTORS® for certain stories, please

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real
Producers but remain solely those of the author(s). The paid advertisements contained within the magazine are not endorsed or recommended by The N2
Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Pressure With a Purpose

Stormi Walker LMT

Specializing in
Ashiatsu

Deep Tissue
|

and Body Work

(3 86)286-7724

sintment Only

hr%a&%}pets

NiC Martin - Licensed isurance Agent
(334) 300-3389
Are your clients new to the area, retiring, or Medicare eligible?
Are they self-employed or leaving employment?
Are they looking for an advisor to represent their best interests?

Look no further! My name is Nic Martin and as a licensed insurance expert | can
find coverage to fit your client’s individual situation. With access to numerous
insurance companies | can present ALL options available and recommend the right
plan for their needs and budget. For personalized service call (334) 300-3999 or
email at nic.martin@healthmarkets.com today!

Private Insurance - Affordable Care Act - Medicare Supplement - Medicare Advantage
Long Term Care - Whole Life - Term Life - Annuities

Nic Martin Licensed Insurance Agent
334-300-3999 - nic.martin@healthmarkets.com - healthmarkets.com/nic.martin

HealthMarkets Insurance Agency
Health | Medicare | Small Group | Life | Supplemental
4455 Baymeadows Road, Suite 104 - Jacksonville, FL 32217
C (334) 300-3999 - < O (386) 346-5755 = > F (904) 425-9076
NMartin@HealthMarkets.com = HealthMarkets.com/NMartin

E;i*;:‘g"rgpm Bl BUILD WITH
CONFIDENCE

F'fﬂfesaiunul

&

Lo Building your dream home? We’'re
with you, from the ground up.
Family portraits & Contact me today to get started!

more,

Rachael Gilbert

Mortgagp Banker, NMLS# 737430
C 386.547.8401
rachael.gilbert@amerisbank.com
amerisbank.com/rachaelgilbert

{"g AMERIS BANK .

lu] MORTGAGE SERVICES FDIC &5

Al loans subject ta credit approval
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PUBLISHERS NOTE:
What an amazing
year in print it
has been. This
community has
welcomed Volusia
Flagler Real
Producers with
open arms. Our Fall
Festa was a huge
success and it was
great being able
to recognize top
producers in our
area. | will be taking
a much-needed
break for the month
of December and
will resume Agent &
Partner meetings in

January. Keep those
nominations coming.
We have so much
in store for 2024 for
our VFRP Family. Tis
the season for giving,

so let’s not forget to
help those in need in
our local community.
| wish each and every
one of you a very
Merry Christmas!

Community!

PUBLISHER’S NOTE

Jayme Dickey

WHAT CAN YOU DO TO HELP VOLUSIA FLAGLER REAL
PRODUCERS COMMUNITY GROW?

It’s simple! Nominate or refer your favorite businesses in
the area to be a part of our community. You can sub-

mit their information to me at jayme@n2co.com or our

Volusia Flagler Real Producers page on FB. A phone call or

text is great too, 816-642-6800.

This is an amazing opportunity to build a strong referral
base with people who do a majority of business in our

local area. Sharing is caring.

WHAT DOES THIS MAGAZINE MEAN TO

THE REALTOR®?

It is a badge of honor to be receiving this magazine out of
the thousands of agents in our area. We want to validate
your business and achievements! There are so many
incredible producers who don’t get the opportunity to be
in the spotlight as they should. We will celebrate our local

legends each month and the success they’ve created.

‘We have a lot of great events planned for 2024 so make

sure to keep an eye out for your personal invite.

Do you need to update your email or mailing address on
file? Please send an email to jayme@n2co.com

Jayme Dickey
Volusia Flagler Real Producers
jayme@n2co.com

LET’S CONNECT: Please follow our Instagram & FB at
Volusia Flagler Real Producers

Broker Pricing but with Local
Lender Service!

Nights, Weekends, Holidays,
we work!

Conv, FHA, VA, USDA
Purchases & Refinances
Dedicated service from a
seasoned team of

LICENSED LOAN ORIGINATOR

Let's Wize together! NMLS#1221899

386.316.7716

L

Lisa Bailey - Owner/Broker

211 E INTERNATIONAL SPEEDWAY BLVD.,
DAYTONA BEACH FLORIDA

888.330.7063 | L29homes.com

Mobile Homes on leased land only (we pick up where
Realtors leave off following NAR guidelines)

mortgage experts

(G0 Jret

+ ~—
- \ [
) travelmation
Certified Cruise Specialist, Certified Luxury Specialist
Specializing in Cruises, All Inclusive Resorts

ace

CRUISE COUNSELLOR

404-242-9334

ggmack@travelmation.net

= ee
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CELEBRATION OF
TOP PRODUCERS

10 - December 2023

P> event photos

Volusia Flagler Real Producers -

1



- -
W TR I:_‘: o POuCTS i
’ - -'ll
e m ) AL FRCCoCER ::

WEAL PECDUCERS l : l AFAL PROKRACERS
-

Al PROCUCERS

s
REAL PRODUCERS, “in
. e

A mOuCE f :]

M ryCER

- December 2023 Volusia Flagler Real Producers - 13



14 - December 2023

! Proud Dealers of Caldera Spas, Fantasy Spas, Spa Retail,
Ledge Lounger, Outdoor Kitchens and More!

Experience Luxury
with
The Elite Concierge

Elevate your vacation rental experience with The
Elite Concierge. Our range of luxury services
transforms your getaway into an extraordinary
escape. From personalized private chef experiences,
to in home spa services, we ensure every aspect of
your stay is perfect.

| Discover a new level of indulgence with The |
— Elite Concierge.

Connect with us
Website Facebook

::- -.“:r

The Elite Concierge

A

386-295-5364

Theeliteconcierge@outlook.com

with an Outdoor Kitchen and/or
some Ledge Lounger Furniture!

Kol NATIONWIDE MOVING
| &

POST MOVE UNPACKING AND ORGANIZATION

moreysrelocation.com | 904-906-3716

Direct Cell Phone 904-894-0384
lrc e s Detry

Volusia Flagler Real Producers - 15




WHERE

REAL ESTATE
CONVERGE

PY featured broker

Photography By: cld Photography
Written By: Manuela Nivia

/

COMMUNITY &

Led by broker and co-owner Bill Navarra, Realty Pros Assured is one of the fastest-growing real estate companies in the
Daytona Beach area. Now operating across five offices with a team of over 250 dedicated real estate professionals, the
company has held the distinction of leading Volusia County in sales since 2019. Even with such remarkable success, Realty
Pros Assured strives to be more than just a real estate company, but a true community partner.

“The best part of Realty Pros
Assured is our amazing team of
agents,” Bill shared. “I love how
involved each agent is in the commu-
nity and how much they have con-
tributed to making this an amazing
community to live in. It’s not only

in our core values, but it’s part of
our agents’ core values to give back.
We're so blessed to have agents with

the same vision we carry.”

Bill’s journey in real estate began over
two decades ago, inspired by inter-
actions with business professionals
during his time in the hospitality
industry. His first venture into the
real estate field proved to be trans-
formative, captivating him with its
intricacies. Since his first investment,
Bill’s passion for the craft and his gen-
uine love for architecture and design

have been evident in the way he approaches each transaction.

“When I was bartending, we had a group of business people
who would come in every Thursday night and talk shop—
several of whom were real estate agents and brokers,” Bill
recalled. “I was mesmerized by the conversations I'd have
with them and that inspired me to start investing. After my

first investment, I was hooked.”

In 2008, when agents were fleeing the real estate industry in
droves, Bill and his business partner, Buzzy Porter, prepared
to make their entrance through Realty Pros Assured. Though
the housing market was in shambles, the pair understood
that there was an opportunity within the chaos. They were
guided by a vision of growth and innovation and recog-

nized the need for a different approach to real estate, one
that embraced change, technology, and a commitment to
excellence. For them, it wasn’t just about being real estate
brokers; it was about redefining what a real estate brokerage
could be. Since then, their focus on innovation has extended
beyond their own success to helping other agents succeed—a
commitment that has become a hallmark of their leadership

in the industry.

“In 2008, the market was changing, and I felt the vision of

what we wanted to do in real estate,” Bill described. “We felt

that it was a good time to branch in
that direction. Now among the most
rewarding parts of our business has
been watching great agents use the
tools we have taught them to take

their business to another level.”

Realty Pros Assured’s commitment
to giving back, both in terms of time
and resources, has made it a vital
part of the community fabric. The
brokerage serves as a major sponsor
for numerous local events, includ-
ing supporting the annual Rubber
Duck Race, which benefits Youth
Emotional Services, a local non-
profit. Other initiatives the Realty
Pros Assured team has undertaken
include organizing donations to local
schools and providing donations

for Food Brings Hope and the Port
Orange Trust—priorities that reflect
their dedication to uplifting the lives of those around them.
“I'm impressed and blown away by what our agents do

for our brokerage and our community,” he described.
“Everybody says I should be proud of our level of achieve-
ment, but I'm prouder of the level of engagement our
company has with the community. I truly feel the job of a
company is to improve the community—I'm blessed to say

our company does that.”

Bill’s guiding ethos, encapsulated in the words “hard

work beats talent when talent doesn’t work,” is a testa-
ment to his commitment to making a difference both for

his agents and for the local community. As an active and
distinguished leader of Daytona Beach, he is proud to give
back through various local organizations. In this past, he
has served as President of the Ormond Beach Chamber

of Commerce as well as for the Daytona Beach Area
Association of REALTORS®, and Captain of the Daytona
Beach Quarterback Club. Always leading by example, he is
currently a board member of the Civic League of the Halifax
Area, the Tiger Bay Club, and the Halifax Health Foundation.
He is also the Chair of the Committee Foundation and a
member of the Checkered Flag Committee.

“Above all, I want to be remembered for giving back to the

community that’s given so much to me,” Bill said.

Volusia Flagler Real Producers - 17



featured broker
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Photos By: Waltons Photography & cld Photography | Written By: Manuela Nivia

“Anything I do, I'm motivated to
give my all and to be the best,” Bee
said. “I’'m not the type to be found
sitting still.”

An architect by trade who worked at
prestigious firms across Germany and
Australia, Bee’s architectural back-
ground provides her with a wealth of
valuable insight when it comes to unrav-
eling floor plans and seeing the possi-
bilities in a property. As a real estate
investor herself, Bee understands first-
hand the intricacies involved with buy-
ing or selling property—from the small
details to the big-picture strategies
involved in long-term profitability—and
she dedicates herself to ensuring that
the entire process proceeds smoothly
from start to finish.

18 - December 2023

“In architecture, I found my
way into project management,
where I made sure projects
were done on time and within
budget,” Bee recalled. “I
became the hinge between
my boss, the client, the draft
team, the trades, and permit-
ting department—and I took
all of that experience to real
estate. Now I get to utilize my
knowledge of construction
and engineering, but also my
love for buildings and my
ability to see things from a

helicopter view.”

Bee moved to the United
States in 2004 with her hus-
band—a fellow competitor she
met in Germany while on the
country’s national skydiving
team. After several entrepre-
neurial ventures, Bee’s interest
in real estate was sparked by a friend’s
investment projects in the midst of the
2008 market crash. She transformed
her previous experience into a unique
advantage, which she leveraged for

the founding of Bee Realty Corp, a real
estate brokerage that has become a
powerhouse in the West Volusia region.
Her passion for her work, however,
extends beyond property transactions
to nurturing connections and guiding

clients to achieve their goals.

“I have thrived on repeat business—
that’s where my business come from,”
Bee explained. “Real estate allows me
to build deeper relationships and spend

more time with people.”

With a dedicated team of profession-

als with a deep understanding of the
market, Bee Realty Corp is a multi-lin-
gual and multi-faceted brokerage. They
specialize in catering to every client’s
unique needs, whether in the pursuit of
waterfront properties or downsizing.
Their commitment to integrity, trans-
parency, and excellence forms the cor-
nerstone of their operations, ensuring
that every client receives unparalleled

service and support.

“The number one value that guides my
business is integrity. Do what you say
you're going to do, always do the right
thing—that’s our governing law and
those are the type of people I hire. I'm
very happy with where my company is

at, but we would love
to have more agents
that fit our culture
and our values join

our team.”

Bee’s zest for life
extends beyond her
professional endeav-
ors. Though no
longer an active sky-
diver, she has found
a new purpose in her
love for equestrian
sports, which has
allowed her to fulfill
a lifelong dream.
Her enthusiasm also
spills over into her
community involve-
ment, where she and
her team actively
participate in various
initiatives, ranging
from backpack drives
to food bank dona-
tions. Recipients of
the Best Business on
Main Street Award,
the group also par-
ticipates in Monsters
on Main Street and
the DeLand Ice
Cream Walk.

“We are very involved
in the community and
encourage our agents
to do the same,” Bee
said. “Agents in our
company are part

of different organi-
zations, such as the
Rotary Club, Krewe,
YPN, and other
projects in the com-
munity. This allows
us to be shoulder to
shoulder with the

community we serve.”




NICOLE REID, ESQ.

Managing Attorney
321.234.2478

Admin@ReidLegalSolutions.com
Reidlegalsolutions.com

ﬁ LEGAL SOLUTIONS, P.A.
-

Full-service boutique law firm and title
company providing services in
business law, trademarks, real estate
law, and title/real estate closings.

Office: Daytona Beach. Serving all of Central Florida
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REAL

PRODUCERS
PODCAST

Same Brand, New Reach —
Tune in for free today

Listen on
Apple Podcasts

LISTEN ON e Spotify:

Listen on .
amazon music
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ILLUME

LASERSPA

[aser Haw Remowal ¢ Clinieal Aesthdics

 p CONSULTATIONS
# AND TEST SPOTS

www.illumelaserspa.com
DELAND, FL == 386-275-5093

N2<&=
GIVES

SINCE 2016, N2 HAS DONATED

TO HELP END MODERN-DAY SLAVERY.

Visit n2gives.com to learn more about our fight.

'’ W
Real Solutions for

FULL-SERVICE FUND CONSULTING
E Startup & Structurea
E Risks & Benafits
B4 Operations & Best Practices
B4 Compliance Requirements

H Purchases, Sales & Tax Consequences

jmeco.com

Y JAMESMOORE | 25 4878851

MOLD,
ODORS,
TESTING
& WATER
DAMAGE

- 80 Odor & 100’s of health altering contaminants
killed organically — usually in 20 hrs with
one-of-a-kind NASA Technology

- A top reputable company with 10,000+
happy clients!

- 75% Saving from traditional mold remediation
in most cases and much more effective —
especially in A/C, duct work, & furnishings.

SEE o2wizard.com FOR HEALTH QUIZ,
TESTIMONIALS, PICS & MORE DETAILS.

386-689-4563

il e "

Real estate isn't just local. It s GLOBAL. And the opportuniti
are plen iful..PeopIe  MOVe &
arentlyou'in the mix2 With

'U:[,- ‘ - .-.._.-" t
help _them. G

To get started, register right away for
our ISA Certification: www.isa-certification.com

Be-Niched
6205 Thomas Dr, F1, Panama City Beach, FL 32408, USA
info@be-niched.com
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The importance of self-care during the

holidays for real estate agents and how
the gift of massage therapy can enhance
your well-being and client relationships

during this bustling season.

The Real Estate Rollercoaster

Real estate agents know that the hous-
ing market doesn’t take a holiday break.
In fact, it can become even busier as
clients aim to close deals before the
year’s end. Balancing these professional
commitments with personal and family
expectations can lead to elevated stress
levels during the holidays.

Why Self-Care Matters

Self-care is not an indulgence; it’s an
essential practice, especially for real
estate agents during the holidays.
Here’s why it should be a top priority:

1. Stress Reduction: The real estate
world can be a high-stress environ-
ment. The holiday season brings its
own set of pressures, making it crucial
to manage stress effectively. Massage
therapy is an effective stress-relief
tool, helping you remain calm and

composed during this busy period.

2. Mental and Physical Well-Being:
Neglecting self-care can lead to burn-
out, negatively affecting your mental
and physical health. Massage therapy
promotes relaxation, enhances
overall well-being, and ensures you
are in the best shape to handle your

professional responsibilities.

3. Client Relationships: Providing excel-
lent service is the foundation of a
real estate agent’s success. By prac-

ticing self-care, you can maintain

22 . December 2023
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Self Care is essential
IN REAL ESTATE

your professionalism, resulting in

more positive client relationships.

4. Thoughtful Client Gifting: During
the holiday season, gift-giving is a
cherished tradition. Gifting massage
therapy certificates to your clients is
a meaningful gesture that shows you
care about their well-being. It’s an
exceptional way to express gratitude
for their business and enhance your

professional relationships.

Incorporating Massage Therapy into

Your Holiday Self-Care Routine

Now that we’ve recognized the impor-

tance of self-care, let’s explore how

you can seamlessly integrate massage
therapy into your holiday plans:

1. Schedule Regular Sessions: Consider
setting a schedule for regular mas-
sage therapy sessions throughout
the holiday season. This proactive
approach can help you manage
stress, stay energized, and perform

at your best.

2. Prioritize Personal Time: Allocate
specific time for self-care during
the holidays. Whether it’s an after-
noon at the massage studio
or a cozy evening at home, ensure
you have moments of relaxation

and rejuvenation.

The Power of Massage Therapy

Gift Certificates

Investing in massage therapy gift cer-

tificates can make a significant differ-

ence in your holiday season and client

relationships. Here’s how:

1. Strengthen Client Relationships:
Gifting massage therapy certificates to

your clients is a unique way to show

your appreciation and strengthen
your professional bonds. It’s a gesture
that goes beyond business transac-

tions, creating trust and loyalty.

2. Thoughtful and Memorable: While
many professionals opt for tradi-
tional holiday gifts, gifting massage
therapy sets you apart and demon-
strates your commitment to your

client’s well-being.

3. Stress Relief for Clients: The
holiday season is stressful for
everyone, including your clients. A
massage therapy gift certificate can
provide them with much-needed
relaxation and self-care, creating a

memorable experience.

4. A Sign of Professionalism: The act of
gifting massage therapy certificates
reflects positively on your profes-
sionalism and your commitment to

holistic well-being.

Real estate agents, the holiday sea-
son should be a time of celebration,
both personally and professionally.
Prioritizing self-care through massage
therapy is a powerful way to maintain
a balance between your demanding
career and personal life. It is also

a luxurious and thoughtful gift to
strengthen your client relationships,
demonstrating your gratitude and
commitment to their well-being. So, as
the holiday season approaches, con-
sider incorporating massage therapy
into your self-care routine and sharing
the gift of relaxation with those who

make your success possible.

Dream Home
INSPECTION

;\\ ““_\TAHY*DISCOU”T

HaNK You Fon youn SERVCE

NEW CONSTRUCTION | PRE-DRYWALL
11 MONTH WARRANTY SPECIALIST | INSURANCE INSPECTIONS
RESIDENTIAL & COMMERCIAL INSPECTIONS BY CMI (CERTIFIED MASTER INSPECTOR)

Home Ownershlp
Real Estate Invest

BECCA JENKINS

Agency Manager & Co-Owner

L M.(386)282-1055
0.(386-515-3277

B becca@eastcoasttitlefl.com

www.eastcoasttitlefl.com

Elevate your home
design with a fresh
new look including

shutters, blinds, shades

SU NSET & window treatments.

BLINDS & SHUTTERS

Beat the heat lodny!
386-262-4941 ¢ sunsectblind.com
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Geri is not only a seasoned
professional, she is also

a community champion,
dedicated to helping oth-

ers and making a positive
impact to those around her.
“One of my greatest rewards
in this business is helping
clients attain something they
didn’t think was possi-
ble—whether that’s buying
their first home, getting a
vacation home by the beach,
or starting an investment
portfolio—and helping them
achieve something either for
the enjoyment of their family
or betterment of their finan-

cial future,” Geri shared.

In 1998, Geri began her real
estate journey as an individ-

ual investor. She eventually

transitioned to become a
successful businesswoman
fueled by her passion for
helping people navigate

the complexities of the real
estate market. Having with-
stood both the real estate
booms and declines through-
out the years, Geri prides
herself in helping other
agents build a sustainable
business that can weather
the everchanging market

trends.

Despite never picturing
herself as a “salesperson”,
Geri realized that real estate
sales provide a unique value
to clients, which is what she
set out to do. After years of
experience under her belt

and a deep understanding

of the local market, Geri recognized the need
for a brokerage that would not only provide
exceptional service but also prioritize the
values of integrity, client-centered focus, and
a strong team culture. “I realized I really enjoy
helping people understand the real estate
process and helping them build a future, as
opposed to renting their whole lives,” Geri
explained. “I’ve had clients that have rented
for a decade before crossing my path and
there is nothing more rewarding than hearing
them say, ‘I never thought I would ever own

a home like this’—that’s what makes it so

worthwhile.”

Beyond real estate sales, Geri’s expertise
extends to the management of bank-owned
assets. When the real estate market faced
headwinds in 2008, she embraced an oppor-
tunity to put much-needed customer service
in the direction of disposing of bank owned
assets. What started as a serendipitous under-
taking quickly turned into a lucrative and
rewarding business venture. Geri discovered
a passion for this unique niche and excelled

in representing banks and asset management
companies in the disposal of these assets.
Most recently, Geri’s passion has centered on
helping her agents build their own businesses.
While still maintaining her own sales, Geri
teaches new agents how to do what she does
so well. Feeling that “real, down-to-earth”
training is lacking in the industry, Geri has
sought out to provide agents with the neces-

sary tools to build thriving careers.

“It feels absolutely amazing when one of my
new, or even experienced, agents interviews
against a number of other agents and gets the
listing or a big contract—that’s a great feeling,”
Geri said. “Training and mentorship are where
GWRE excels!” Throughout their years in
business, what has set Geri and her team apart
is their unwavering commitment to integrity
and customer satisfaction. Guided by the golden
rule, they prioritize the needs of their clients
above all else, fostering trust and long-lasting
relationships. Geri’s approach to real estate
emphasizes the significance of creating a close-
knit culture among the agents on her team that
prioritizes camaraderie and mutual support

above sales numbers.

“Our company will always do what’s right for the customer,”
Geri described. “If you treat the customer the way they want
to be treated, it’ll always come back ten-fold—that’s how

we treat our agents, our vendors, our customers, and other
agents we work with.” The impact of Geri Westfall Real
Estate extends far beyond their office walls, as Geri and her
team actively engage in community service initiatives. One
of their most significant endeavors is the annual toy drive,
where they provide essential items and gifts to 150 children
in foster care, helping to create a brighter future for young

people in need.

This dedication to her community, as well as to her agents
and clients, has set Geri apart not just a real estate expert
but a true leader in the field. With her vision and values,

she continues to shape the real estate landscape, leaving a

lasting impact on community she serves.

To support Geri Westfall Real Estate’s annual toy drive this
holiday season, contact Geri Westfall at (386) 852-0339.
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alter Borgen’s real estate journey began with

a simple late-night television commercial.
Sparking his interest, the advertisement
described an opportunity to “make

money and build a portfolio with no money down and no
experience.” At 23 years old and freshly out of the Air Force,
Walter signed up for the at-home study course. Just as
promised, he quickly started buying and flipping houses—an
experience that paved the way for a successful career in
real estate sales. Shortly after obtaining his license, Walter
became one of the top real estate agents in the country,
closing over 100 transactions annually. “I got my license
because | thought it would help me get better at finding
properties | could flip, but instead, it changed my career,”
Walter recalled. “I started focusing on real estate sales and
my goal became to help other people.”

Guiding the Next Generation

In 2006, Walter founded RE/MAX
Signature in Daytona Beach, marking
the beginning of a new era in his
career. During a time of challeng-
ing headwinds brought about by

the market crash, Walter became

an expert in short sales “before
most people even knew what they
were.” By working on foreclosures
and distressed properties, Walter
had the privilege of helping families
save their homes during a time of
turmoil. For those undergoing short
sales, Walter expanded his exper-
tise and worked with banks to resell
property. In this way, Walter was
able to adapt and thrive in a chang-
ing market. “The market started to
change but my focus remained on
helping agents do what had made me
successful, things that had worked
well for me,” Walter explained. “I
just continued to grow and build
from there. Within 6 months, I had
25 agents.”

From the outset, Walter was ded-
icated to achieving excellence in
real estate. His commitment to his
clients set him on a path toward
becoming one of the region’s leading
brokerages. By instilling a culture
of relationship-based selling and

a customer-first approach, Walter
emphasized the importance of long-
term connections over one-time
transactions. He quickly put robust
marketing systems and customer
management processes in place

to support agents in building and
enhancing those essential relation-
ships. “We look for agents who are
looking to build long-term relation-
ships with customers, people that
are learning based, who want to
continue to grow and become better
at what they do,” Walter shared. “We
want agents who want to strive to

be the best no matter what they are

doing.” Not content
with just personal
success, Walter has
dedicated himself to
sharing his knowl-
edge and expertise
with others. As a
certified mentor for
Buffini™ Company,
Walter has not only
benefited from the
wisdom of industry
leaders but has also
paid it forward by
guiding and coach-
ing aspiring real
estate professionals.
His close association
with Brian Buffini,

a renowned figure
in the real estate
world, has provided
Walter with indis-
pensable insights
into values-based
leadership, which
has become the cornerstone of his
business. “My biggest advice for new
agents is to be proactive, intentional,
and consistent,” Walter explained.
“The biggest thing I see people
struggle with is that they’re sitting
around waiting for things to hap-
pen to them, they’re not going out
looking to make things happen, and
if they are, they’re haphazard about
it. Consistency is going to win every
time, no matter what you do—it’s

going to create your luck.”

Walter’s success stems from his pas-
sion for helping others reach their
aspirations, whether investors, fam-
ilies, or agents within his organiza-
tion. This dedication has translated
into impressive results, as RE/MAX
Signature boasts one of the highest
per-agent production rates in the

area. Looking to the future, Walter

aims to expand his mentorship pro-

gram, providing coaching and guid-
ance to new agents and helping them
achieve their full potential in the
real estate industry. “I started in this
business at 23 [years old] and it was
very difficult to get people to want to
work with me,” Walter described. “I
didn’t come from a sales background,
and what I learned was self-taught. I
would read 20 to 30 business books
a year because I was determined to
become better. I sought out training
and mentors and found the best ave-
nues to educate myself and become
the best I could. I didn’t have anyone
backing me, it was all self-taught,
self-driven, and self-funded and I
think that determination is what has

led me to where I am today.”
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In the competitive world of mortgage
lending, Michael Cathey stands out

as a nationally ranked and seasoned
professional, who has made waves in
the industry with his integrity-based
work ethic and focus on customer
service. After an impressive eight-year
track record with Hamilton Home
Mortgage, Michael’s recent transition
to Rize Mortgage was not a decision
that was taken lightly. The company’s
commitment to in-house lower rates
combined with the convenience of
“local lender service” compliments
Michael’s belief in the importance of
fostering strong relationships within
the community. There is no “bait and
switch”, and certainly no surprises

at the closing table - he will always
deliver what is promised from the

beginning - if not more.

At the heart of Michael’s success is his
dedication to ensuring verified preap-
provals, not prequalifications, for his
clients. This meticulous approach not
only sets him apart in the industry but
also instills confidence in homebuyers
and real estate professionals alike.
Michael understands the significance
of'this step in the home-buying pro-
cess and goes the extra mile to provide

a seamless experience for his clients.
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This commitment is evident in his
work ethic. He goes above and beyond,
working around the clock to be avail-
able whenever his clients or realtors
need him. This dedication is not just

a professional obligation for Michael;
it’s a personal commitment to ensuring
that every client receives the attention
and support they deserve throughout
the mortgage process. Banker’s hours

have no place in his business.

Outside of the fast-paced world of
mortgage lending, Michael finds
solace and joy in spending time
with his family. His two young
boys, Jagger and Lennon, bring
laughter and fulfillment to his life,
and the family is completed by
their faithful dog, Walter. Michael’s
wife, Stephanie, is a top-producing
Realtor, creating a unique power
couple dynamic within the real
estate realm. Their ability to nav-
igate the demands of both careers
while maintaining a thriving family
is a testament to their resilience and

mutual support.

In his moments of leisure, Michael
indulges in his love for outdoor

activities. Whether he’s shredding
down the slopes on his snowboard,

catching waves in the ocean, or
perfecting his golf swing, Michael
embraces the balance between his

professional and personal passions.

As Michael Cathey continues to
make his mark as a top mortgage
lender at Rize Mortgage, his story
serves as an inspiration for aspiring
professionals in the industry. His
commitment to excellence, client
satisfaction, and work-life balance
exemplify the qualities that make
him not only a successful mortgage
lender but also a dedicated family

man and enthusiast of all that life

has to offer.

» Specializing in FAST cash closings
» Residential and Commercial
»Online Access to Files 24/7

» Easy Fee Estimates

» Mobile Closings A

» Notary Services
+ Hero Discounts
SmartTitle

SERVICES

Officesin Ormond Beach
and Port Orange

386.317.4171

mysmarttitle.com

Unmatched customer
service and top-netch
software to aliow you and
your customers a well

deserved stress-free closing

C.M. Custom Pool Designs is a family-owned and operated
business that takes pride in the quality of our pools and in

keeping our customers satisfied.

1133 N US Highway 1, Ormond Beach, FL 32174 - (386) 615-7425

NMLS #2351785

TTOMELENDIA
MORTGAGE

321.287.6556 | www.homelendia.com
darlene.dangel@homelendia.com
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JOHN ADAMS

FAMILY ROOTS | REAL ESTATE SUCCESS

Adams, Cameron & Co., a cornerstone of the Daytona
Beach real estate landscape, has deep roots in family ties.
Led by current company president John Adams, Adams,
Cameron & Co. was founded by John’s grandmother in
1963 and later evolved under his father’s leadership. Even
after decades in the business and three generations of
management, the company has remained steadfast to its
founding values of community, hard work, and integrity.
Though their total sales value far exceeds any other com-
pany in the Daytona Beach area, their success is centered
on providing family-oriented,
personalized service to every
buyer or seller that comes
through their doors.

“My grandmother was an
extremely dynamic woman,

and my father was an amazing
individual who put together

real estate in our market,” John
described. “Both were presi-
dents of the local real estate
association and were hugely
influential in the local market. It
was great to have the opportu-
nity to be around them and I'm
grateful to have gotten to work
with my father, who became my
business partner, my mentor,
and quite honestly one of my
best friends—there’s no replace-

ment for that.”

John’s journey in real estate began after an impressive
start in the world of consulting, where he worked with
notable clients such as Chrysler, Microsoft, and Florida
Power & Light. His early exposure to a diverse range of
businesses and international experiences across the globe,
as far as Argentina and England, laid a strong foundation
for his future in the real estate industry. John now works
alongside his brother Ryan, a fellow REALTOR®, to con-

tinue their family’s legacy.

“I was anxious about the prospect of working with fam-
ily because I didn’t know what it would be like,” John

recalled. “It turns out it was wonderful—the best decision
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I ever made. My wife and I hadn’t started a family, so it
also gave us the opportunity to raise a son and have him

grow up in Florida.”

John’s contribution to Adams, Cameron & Co. began

long before he became a leader in the business, however.
Throughout middle school and high school, he played a
pivotal role in helping his father introduce technologi-

cal advancements to the industry, implementing com-
puters in the 80’s when the norm was MLS books. His
forward-thinking approach at a
young age helped bring the com-
pany to the forefront of the real
estate game. Today, John’s focus
remains on ensuring that his team
is equipped with the best tools and
knowledge to succeed in the indus-
try while expanding his company’s

regional footprint.

“When I came back [to real
estate] in 2002, I worked to assist
agents to improve their marketing
programs,” John shared. “Later,

I developed a customer relation-
ship management program for

the agents, as there wasn’t one
specifically for real estate at that
time. I also built a dynamic real
estate website that would allow us
to maximize our exposure to the
search engines of the day. Since
then, I've been involved in making
sure that our agents have access to the latest marketing

and technology tools to help them excel.”

John’s dedication extends beyond his company to various
organizations and boards, where he actively shapes the
future of the industry. His roles range from President-
elect of the West Volusia Association of REALTORS®,
member of the Florida REALTORS® Emerging Technology
Committee, and the Chair of Ormond Mainstreet
Economic Prosperity, among others. He also leads the
Adams Cameron Foundation, an organization whose
mission is to further the interests of the local community

through sustainable charitable donations.
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This year, the organization is in the process of
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creating a scholarship fund to address some

0 of the needs at local schools. In the past,
they have donated to hospitals, put together
toy drives during the holidays, and led one
of the largest teams at the American Heart

Association’s Heart Walk 10 years running.

“We have a program in place where we
match our agents’ contributions,” John
explained. “If an agent chooses to partic-
ipate, we send a letter to their buyer or
seller after a closing letting them know a
donation was made in their name to the
Adams Cameron Foundation. We’ve actually
had instances where clients have written
back giving additional donations to the
Foundation—it’s a great resource that helps
us make a difference. For us, giving back to
the community is not just a responsibility,

it’s a privilege.”

One of John’s key contributions to the real
estate industry has been his emphasis on
education and training. At the heart of
this commitment lies the company’s
comprehensive monthly training pro-
grams that seek to nurture talent,
regardless of individual strengths
or background. In a world of mar-
ket fluctuations and impending
industry changes, John’s focus is
resolute: creating a sustainable
solution that caters to the needs
of agents, buyers, and sellers
alike.”I get to work with people
that maybe were C-level
executives with Fortune 500
companies or who come from
backgrounds as school teach-
ers or service workers to
help them develop a business
plan that works best for their

needs,” John said.

“We provide them with
all the tools to excel, but
they’re still running their
business as they see
fit—we just give them
direction and the best
strategy, and I find that

extremely rewarding.”
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THE LOCAL PARAMEDICINE » Bathroom Transformation - licensed and Insured  ACLremodelingLLC.com
« Flooring + General Contractor

PROGRAM

We are your Central Florida's bathroom, grab
bars, wall-mounted shower seats, handheld
shower-heads and wheelchair ramps safety
installer specialists. We are also your Central
Florida Certified Installers for Grabbars.com

Follow us on Facebook ﬁ
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SaltyD

VACATIONS

Professional Vacation ™
Rental Management =

Need someone to manage your client’s vacation rental home or condo?

Ouir full service management includes:

B Hassle free-we provide the cleaners, maintenance, manage all bookings and more.
m Dynamic pricing strategies to maximize owner revenue and occupancy.
B Real estate referral fees paid

m Realtors always keep their client referrals and we let you know if your client is considering
additional purchases or selling.

LET SALTY DOG VACATIONS MANAGE YOUR saltydogvacations@gmail.com
CLIENT'S VACATION RENTAL HOME OR CONDO +(386) 202-3051
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