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Adriana Trejo

Administrator/Property Management

-‘/ " m ‘I—/ere fo, ‘Deln/er or al/ B
of YourLending Needs=, ,,,i

e - o call me today' Let’s find the best loan for your buyer -~ —

Assisting in the daily property management
operational tasks and optimizing resources.
Serving residents as a point of contact for
inquiries to maintain positive relationships
through excellent customer service.

................

Realtors!

Chris Murray-

Refer an “Love, Live, Work el
Branch Manager | NMLS ID# 251895 1000 CrawfordNPJI%cBeo,SS:ite 380 IGne\éesch)g d T I % (
C: (609) 922-2630 t9tn: Loy " =
cmurray@cmghomeloans.com  TheChrisMurrayGroup.com $1 ,000 an rave T
CMG Home Loans - 3160 Crow Canyon Road, Suite 400, San Ramon, CA 94583 - NMLS# 1820 - NMLS Consumer Access (hmlsconsumeraccess.org) i lﬁ:
k il
RESPECT - TEAMWORK - SIMPLICITY

DObenS SOLVING YOUR REAL ESTATE PUZZLE

Realty Solutions provides expert Community and Property Management services in Southern New
Jersey. Whether a Condo or Homeowner’s Association, townhome, planned unit development (PUD)
or a single-family rental investment. We provide peace-of-mind in managing income/expenses,

wgﬂm @}3% % M vendors, sub-contractors, and maintenance issues for Real Estate. Partner with us and you can be

Check out our 750+ 5-star Google & Facebook reviews!

Residential Inspections « Condo Inspections Property Management Services: Community Management Services:
Woldiesting = WRIERRENONE v/ Residential Management v/ Full-Service HOA Management

Radon Testing * Sewer Scopes
v/ Property Financial Management v/ Limited-Service HOA Management
v/ Rental Services v/ Common-Interest Community Management

Scan Here

Proud _ . <. A to Watch Th
o e e @ o0 JEE

Property Story

www.NJRealtySolutions.com
Toll-Free: 855-547-4700 Fax: 855-347-1257 | 411-415 S. White Horse Pike, Audubon, NJ 08106
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Open Communication

Working with us will leave

10 16 I & your clients saying,
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b fr ' "It's good to be home."

Cruse Binks

“#%-  Mastermind
»

"Kristen and her team
Cover photo courtesy Obgts otes made sure everything for
of Chris Kellyman (AL Lo South Jersey Real Producers mal L South Jersey Real Producers
Photography. _ @realproducerssouthjersey a i £ @realproducerssouthjersey our ClOSing was handled in
a timely manner and very

efficiently. We felt super

SOUTH JERSEY taken care of and trusted

R EA L PRODU C E RS o them wholeheartedly.

CONNECTING. ELEVATING. INSPIRING.
Highly recommend!"

WANT TO BE FEATURED AS A

RISING STAR?

OR KNOW SOMEONE WE SHOULD FEATURE?

* 5 years or less in the business

IEI
!|, : ﬁ::::'!.

For more information, to nominate or

* At least $3 million in sales in one calendar year to request to be featured, please email
wendy@kristinbrindley.com.

Kristen Cappitelli

" |I||l-
(908) 621-1192 ! I-,:.,, i M

Kristen@goodtobehometitle.com

* Active on social media

goodtobehometitle.com
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HOME & PROPERTY
INSPECTIONS
AmeriSpec
Inspection Services
Ed Mitchell

(856) 649-5946
AmeriSpecNJ.net

Dobbins Home
Inspection LLC
(609) 868-1053
DobbinsHome
Inspection.com

Vitale Inspection
Services, LLC

Carlo Vitale

(609) 751-8048
Vitalelnspection.com

PREFERRED PARTNERS

HOME WARRANTY
First American

Home Warranty

(609) 471-8822
FirstAmRealEstate.com

INSURANCE

Farmers Insurance Agency
Lisa Carney

(856) 202-8090
Agents.Farmers.com/
LCarney

JUNK REMOVAL
Swemmer LLC
(609) 858-3026
Swemmerllc.com

MORTGAGE

Crown Home Mortgage
Rick Riddle

(973) 479-4682
CrownHM.com

2 CROWN

W HOME MORTGAGE

them for supporting the REALTOR® community!

Gateway Mortgage

Chris Wilhelm

(609) 828-5503
GatewayFirst.com/
locations-atms/Chris-Wilhelm

Logan Lending
Joseph Logan
(856) 430-3945
LoganLending.com

Maximus Mortgage Advisors
Matt Boyce

(856) 353-3116
MaxLoans.com

The Chris Murray Group
CMG Home Loans

(609) 922-2630
TheChrisMurrayGroup.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PHOTOGRAPHY

& VIDEOGRAPHY
Kellyman

Real Estate Photography
(609) 807-8071
KellymanRealEstate
Photography.com

PROPERTY MANAGEMENT
Realty Solutions

Dave Gorham

(855) 547-4700
NJRealtySolutions.com

TITLE SERVICES

Good To Be Home Title
(908) 621-1192
GoodToBeHomeTitle.com

MEET THE SOUTH JERSEY REAL PRODUCERS TEAM

/ if .'"

e

Kristin Brindley Haley Van Bellingham Ellen Buchanan
Publisher Associate Publisher Editor

Wendy Ross
Operations Manager

Chris Kellyman
Photographer

Lexy Broussard
Sales Manager

If you are interested in nominating REALTORS® to be featured in the
magazine, please email Wendy@KristinBrindley.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not
necessarily reflect the views of The N2 Company d/b/a Real Producers but remain solely those of the
author(s). The paid advertisements contained within the South Jersey Real Producers magazine are not
endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor
the publisher may be held liable or responsible for business practices of these companies.

To view our magazine online, visit
southjerseyrealproducers.com and
look for “magazine” or scan this QR
code. (Password:connecthere@sjrp)

I | v ‘
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Let us help get your home's holiday ready by
scheduling junk removal or hauling services!

g RENEE 4 VIKTORYIA
. BURKETT PAULA BORDOY

ey Loan Officer Loan Officer
= NMLS= 1583719

NMLS# 1827495 ol *i HUHN

.. +  Branch Manager
“ « » NMLS# 710309

AMI JAMESHA JEFFREY LINH

JOHNSON

Laan Oificer
NMLS# 2191333

SCHENK

Loan Oificer
HMLS#® 64492

EDWARDS
Laan Officer
MNMLSS 1550080

SARNOR
Loan Officer
MNMLSs 1402294

&
HAPPY NEW YEAR

We're a team that works together to help each other and has fun together! Focused on success
threugh accountability and training, not micromanaging or leaving you stranded. Stellar back office
support with underwriters who see the people behind the paper - all with the one goal in mind - get

the buyer the keys to their dream home!

&
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609-858-3026 - SWEMMERLLC.COM

South Jersey Real Producers - 7




publisher'snote

‘“Tis the Season of

Joy, Giving,
& Connecti

Dear Real Producers of South Jersey,

The holidays are upon us, and as the world sparkles with festive
lights, it’s a time to cherish family, friends, and meaningful
connections. It’s also a season of giving, a magical time when we

come together to share our gratitude and appreciation.

The holidays offer the perfect backdrop for strategic gifting, an
opportunity to reflect on our client appreciation efforts. As the
year comes to a close, it’s a great moment to review your client-
gifting strategies. Are you continuing with what’s been working,

or is it time to shake things up and explore fresh options?

For creative inspiration, consider checking out cutting-edge
closing gifts at www.strategicgifting.com. They offer innovative
branding and client gifting ideas that can help you stand out and

deepen your client relationships.

Living in joy is not just reserved for the holiday season; it’s a
mindset that we can carry with us throughout the year. Let’s
remember to infuse joy into our daily lives! Whether it’s through
acts of kindness, finding joy in the small moments, or sharing a

laugh, we can create a life filled with satisfaction and meaning.

On a personal note, I want to express my heartfelt gratitude for
everyone who attended our first South Jersey Real Producers
Mastermind we held on November 14th! It was an elevating and
informative session with the incredible top-producing agents and
preferred partners who make up this special community. Photos
from the Mastermind can be found in this issue, capturing the
shared wisdom and camaraderie that defined the event. Thank

you for making this Mastermind event a resounding success!

8 - December 2023

I'm already looking forward to our next gathering in
early 2024! Keep an eye on your inbox for an exclu-
sive invitation; we can’t wait to create more cherished

memories together.

Lastly, we extend a warm welcome to our newest pre-
ferred partner, Good To Be Home Title, who has joined
the South Jersey Real Producers community this month.
Your expertise enhances the strength of our network

and we are excited to collaborate with you!
Happy holidays to you and yours!
With gratitude,

Kristin Brindley
Owner/Publisher
South Jersey Real Producers
313-971-8312
Kristin@kristinbrindley.com

KRISTIM BRIMNDLEY

ENTREPREMEUR, CONNECTOR, PUBLISHER

FOOD FOR THOUGHT

What new and creative client appreciation

ideas could you explore to strengthen your

connections in the coming year?

First American
Home Warranty™

Best wishes for a happy holiday
season filled with family, friends,

and joyful festivities. | love being3 Your Local Resource
Claudia Jones

609-471-8822
claudiajones@firstam.com

part of your team, and wish you
a very merry 2024,

Happy Holidays!

We use infrared (IR) camera technology to
detect commonly missed problems, including
moisture, electrical defects, pests, ductwork
leaks, energy loss, and more!

AMERISPEC

“ INSPECTION SERVICES

AmerispecN].net « 856-649-5946

SINCE 2016, N2 HAS DONATED

(== f

TO HELP END MODERN-DAY SLAVERY.

N2<=
GIVES

Thanks to the businesses within these pages, our local publishers, and readers like YOU, we're able to break the chains of this horrible reality.

e @ RP [ %

That's why The N2 Company — the organization behind this publication and
hundreds like it — is financially committed to end human trafficking.

Visit n2gives.com to learn
more about our fight.
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MASTER

We had an incredible time at our first South Nikki Shah, Dan Mauz, and Dave Ralic shared

Jersey Real Producers’ Mastermind! The their success stories and invaluable insights.

local real estate market was buzzing with

excitement, and the event surpassed all of our And let’s not forget the revolutionary speak-

expectations. ers, Matt Boyce, Matt Curcio, and Val WELCOME TO OUR
Nunnenkamp, who provided indispensable i £ 4 P

A big shout-out to our incredible sponsors, education for our attendees with a side helping MA%[E% N

Maximus Mortgage Advisors, Logan of entertaining humor. i

Lending Group, Inc., Good to be Home !

Title, and Transaction Coordinator We can’t wait to see you at our 2024 events.

Solutions for their generous support in mak- Be on the lookout for the entire calendar

ing this event possible. They were instrumental  coming soon!
in it being a grand success!

For information on all South Jersey Real
Our superstar panel of top-producing agents, Producers events, please email us at

including Tara Hendricks, Mark Mckenna, info@southjerseyrealproducers.com.

ol G b bame
A

£
4
? ? Transaction Coordinator

MAXIMUS

MORTGAGE ADVISORS

M ¢Los

i
—L KRISTIN BRIMDLEY 'c
SOUTH JERSEY ENTREPRENEUR, CONMECTOR, PUBLISHER K
REAL PRODUCERS
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Introducing...
A New Bridge Loan Option
For Your Buyers

FOR YOUR CUSTOMERS.

As a professional in the real estate and lending industry, you want to
provide thevery best experience for your customers. Helping your
customers with their insurance need shouldn’t be complicated. Az an
agent from one of the largest personal lines property and casualty
insurance group, I'd like to help you by offering your customers:

surance forms on short notice and on time

How It Works

® Broad coverage options for your customers

m Evidence of

B Fast, dep

® Competitive rates and a variety of discounts®

With the Equity Bridge Program your buyer will not only be NON-CONTINGENT on

selling their current primary, but they also can use up to $650,000 of their current
home's equity to give them options when buying and selling.

Home Insurance discounts for*:

m Teachers B Scientists ®m Firefighters B Enginesrs

B Physicians ® Policeofficers ® Accountanls ™ Regislefed nurses

Call me and let's discuss what | can do for your customers.

856.202.8090

Lisa Carney
Your Local Agent
190 N EVERGREEN AVE STE 206

'I Get Your New 2 Buy Your New 3 Sell Your Old
Home Loan Home First House

WOODBURY, M| 08096
LCARMEY @ FARMERSAGENT.COM
hitps:/ fagents.farmers.com/icarney

our agent ot m

INSURANCE

e FARMERS 3

Get pre-qualified

Find out if your current
home is eligible for the
program.

Begin pre-approval

Once your current home is
eligible, apply for your new
mortgage with the Maximus

team.

Get your new mortgage

Get your pre-approval to
start shopping.

Find your dream home

Once you find your dream
home, you'll work with your
agent to make a competitive,
non-contingent offer - and win!

Start planning your move
Only move once when you
close on your dream home!

Enjoy life in your new place
Pay your new mortgage -
Knock will cover payments on
your old mortgage for up to 6

Prep the old house for sale
The program gives you up to
$35,000 to make updates and
repairs on your old house.

List with ease

Your agent will list your house
and manage showings with
potential buyers as usual.

Sell for top dollar
Once your house sells, your
HomeSwap™ is complete!

months until it sells.

*THIS IS A CO-MARKETING PIECE WITHKNOCK LENDING, LLG, NNILS #1858445. ALL RIGHTS RESERVED | WWWKNOCK COM | 866.966.1695 | CONSUMERS ARE ENTITLED T0 SHOP AROUND FOR THE BEST LENDER FOR THEIR NEEDS. EMM LOANS, LLC NMILS #2926, 0BA

MAXIMUS MORTGAGE ADVISORS IS AN EQUAL HOUSING LENDER | WWWMAXLOANS.COM | 856.671.0642 | 1850 ROUTE 70, SUITE 300, CHERRY HILL, NJ 08803 | BRANCH NMLS #2926 | PRODUCTS CONTAINED ARE NOT OFFERED THROUGH EMM LOANS LLC OR ANY OF Powered By

IS DBA'S. MAKE SURE YOU UNDERSTAND THE FEATURES ASSOCIATED WITH THE LOAN PROGRAM YOU CHOOSE, AND THAT IT MEETS YOUR UNIQUE FINANCIAL NEEDS. THIS COMMUNIGATION IS NOT AN OFFER FOR EXTENSION OF CREDIT OR A COMMITMENT TO LEND.

ELIBILITY 1S SUBJECT TO COMPLETION OF AN APPLICATION AND VERIFICATION OF HOME OWNERSHIP, CCCUPANGY, TITLE, INCOME, EMPLOYMENT, CREDIT, HOME VALUE, COLLATERAL, AND ALL APPLIGABLE UNDERWRITING REQUIREMENTS, NOT ALL PROGRAMS ARE ( n O c I ( ] @
AVAILABLE IN ALL AREAS. HTTPS:// WWW.EMMLOANS COM/STATE-LICENSING/. OFFERS MAY VARY AND ARE SUBJECT TO CHANGE AT ANY TIME WITHOUT NOTICE. HTTPS:// WWWNMLSCONSUMERACGESS ORG/ENTITYDETAILS ASPX/COMPANY/2926. S

B MATTHEW BOYCE
8 856.671.0642

'{. Mboyce@maxloans.com
OWNER OF MAXIMUS MORTGAGE

NMLS: 218534

EQUAL HOUSING

M A X IMU S | @52E scan HERE

MORTGAGE ADVISORS
MAXLOANS.COM

REQUEST AN APPOINTMENT TODAY!
609-807-8071 + KREPV.com ©®(©)
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P> agent spotlight

Photos by Chris Kellyman

With a journey as unique as the homes she sells, Amber
Cruse, CEO and team lead of the Amber Cruse Realty
Group at Keller Williams Realty-Moorestown, is
redefining what it means to be a REALTOR®, utilizing

a blend of her media background and her passion for

helping people achieve their homeownership dreams.

Amber is no stranger to being in front of a camera.
Since her time interning with NBC while attending
Rutgers University, Amber has always had a keen
interest in storytelling. What she wasn’t prepared for,

though, was the heaviness of news.

J

16 - December 2023

“I remember the first night of my internship, we were among
the first responders to a fatal car accident,” Amber recalls.
“Being so empathetic, I was paralyzed with emotion witness-
ing the EMTs arrive and lay a white sheet over the body on the
street. It was a cold, dark night. It resonated with me because
it reminded me of another fatal car accident that I lost a grand-
father figure to earlier that year... I enjoyed the happy part of
news reporting, but the weight and heaviness of having to go

from tragedies to happy stories was a bit too much for me.”

After graduating from Rutgers University in 2013 with a

degree in journalism and sociology, Amber became a mother

From NB
to HGTV




to her first and only child, Yasin, in 2014. As a new mother,
Amber took on a leadership role as a director of a non-
profit. From there, she became an adoption worker for

the State of New Jersey’s Division of Child Protection and
Permanency. Both of those roles opened Amber’s eyes to
societal challenges. Encountering heartbreaking cases that
weighed heavily on her spirit, she eventually realized she

needed to make a change.

“It was tough. I had a child on my caseload who almost
died. And it was the adoptive parents who were at fault,”
Amber shares. “I was the only one in the hospital with
that child overnight while my own child, who was also 3
years old at the time, was home without me. That’s when I
knew it wasn’t the career choice for me. It was feeling like
a hamster wheel that I needed to get off.” During that time,
Amber started attending real estate classes with goals of

something more.

The Spark

The thought of becoming a Realtor ignited a fire in Amber’s
heart, so she decided to trust the path that inspired her.
“Real estate made me feel excited about something again,”
she says with a smile. “I vividly remember getting butter-

flies in my stomach at the thought of changing careers.”

It was this excitement that spurred her to take a leap of
faith in 2017. Amber took a leave of absence from her
stressful job, joined a real estate team, and had her first
three deals under contract within her first 30 days. “That’s
when I knew this career was for me. Helping people
accomplish their real estate goals lit a spark that has never
been extinguished since the day I started my real estate

career,” she notes.

Amber’s dedication to her new career has led to extraordi-
nary success and fulfillment. In the past six years, she has
achieved an incredible $50 million-plus in sales volume
and has helped hundreds of families buy and sell real
estate.

For Amber, real estate is not about her personal success; it’s
about helping others achieve their dreams of homeowner-
ship. Assisting luxury buyers and sellers is one of her real
estate passions. She sees herself as a problem solver and a
matchmaker to her clients for their dream homes, guiding
them through life’s joyous milestones and even helping them

overcome challenging transitions.

Now a proud homeowner herself, Amber has found that
real estate provides an amazing opportunity to take care of
herself and her family in an exciting way she had not been

able to before.

The Perfect Blend
Amber incorporates video into her marketing strategy as a

seamless way to secure new clients and was recently

18 - December 2023

Buyer’s specialist Chanel Jackson (left) and Amber Cruse (right), CEO and
team lead of the Amber Cruse Realty Group

featured on an episode of HGTV’s “House Hunters,” where she
helped one of her luxury buyers find a 6,000-square-foot home in
Voorhees, New Jersey. “I finally found the perfect blend of what
I was trained to do in college and what I am passionate about,

which is real estate, so it never feels like work,” she affirms.

With dreams of one day having her own real estate television
show, Amber appreciates the storytelling the “House Hunters”
episodes provide and is looking forward to filming more. “The
producers are ready for me,” she says. “I am looking forward to
filming another “House Hunters” episode soon. I just need to find

my co-stars, a.k.a. my buyers.”

Setting Herself Apart

Amber brings a relentless devotion to providing exceptional
service to all of her clients. For the past few years, she has
focused on building a solid team, including an admin, a director
of marketing, and a buyer’s specialist, Chanel Jackson. “Chanel
has made an amazing addition to my team to allow both of us

to accomplish more together. The growth we have both seen in
each other over the past year has been so powerful. We can liter-

ally do anything we set our minds to.”

Amber’s dedication to client appreciation is evident in her annual
client parties — a night of wining and dining her clients that
includes extravagant giveaways. She goes above and beyond to
ensure her clients feel appreciated. “I love on my people,” she
says. “My clients truly turn into friends and family. They are
always so grateful as we accomplish their goals, whether it was

buying, selling, or investing in real estate.”

For aspiring top producers, Amber emphasizes the importance
of mindset. Positive affirmations, prayer, meditation, and daily
journaling are her tools for starting each day with a winning
attitude. She encourages others to envision their success and
prepare for it before it even happens. “Mindset is everything; you
can manifest your way to success — or manifest the opposite,”
Amber points out. “And more importantly, praising God along

the way is key. My faith is everything,” she declares.

Looking Ahead

Amber’s future is filled with endless possibilities. She plans

to continue spending as much quality time as she can with her
9-year-old son, whether it be traveling to new places, enjoying
dinner at new restaurants, playing video games together, or
simply playing with him and their new puppy, Sasha. She also
looks forward to traveling the world with her partner, Jamel, and
enjoying the love that they share. Professionally, Amber aims to

continue to grow her business, particularly in luxury real estate.

“I pump myself up with positivity every day because it’s no one
else’s responsibility to do so. My daily routine of gratitude helps
me to be a better leader by example. It allows me to fill my cup
so that I am prepared and ready to pour that positivity into oth-
ers,” Amber concludes. “God is so good. Real estate has literally

changed my life.”

South Jersey Real Producers - 19
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Celebrat

Lindsey Binks is a beacon of warmth,
authenticity, and enduring relationships.
As a REALTOR® with Keller Williams
Realty in Moorestown, New Jersey,
Lindsey’s journey is a testament to the art
of forging lasting connections, finding bal-

ance, and nurturing a legacy of excellence.

“Real estate serves as the perfect con-
duit for realizing my personal dreams
and goals,” Lindsey asserts. “It empow-
ers me to be a devoted parent, offering a
flexible schedule that ensures I'm there
for every important moment in my chil-
dren’s lives. This aligns seamlessly with
my desire to grow as a Realtor, team

leader, and mentor.”

EARLY LIFE

Lindsey spent her formative years in
Southampton and attended Lenape
High School. Her education took her
to Monmouth University in West Long
Branch, where she pursued a degree

in communications.

ing Connections

Sports played a significant role in
shaping Lindsey’s character, as she
dedicated herself to field hockey,
competing at the Division I level
while attending college. “Athletics has
always been a cornerstone of my jour-
ney. I channeled my passion from this
experience and it instilled in me the
values of teamwork, determination,

and discipline,” Lindsey shares.

Lindsey began her professional career
in information technology (IT) sales,
where she contributed to a company’s
growth for over a decade. Her diverse
roles, ranging from account executive to
director and manager of the company’s
creative division, provided Lindsey with
a multifaceted skill set. This diverse
experience also instilled in her a keen
understanding of collaboration, innova-

tion, and effective communication.

TAKING THE LEAP
In 2015, a pivotal life event led Lindsey

to contemplate a new direction for her

career. Her commitment to marriage
prompted her to reevaluate her profes-
sional trajectory. Despite her notable
achievements in the IT and technology
sector, Lindsey began yearning for a
career that was more personally fulfill-

ing and less standardized.

“The allure of real estate began to cast
its compelling spell on me, offering
the promise of a profession that was
inherently more human-centric and
intimately connected to individual
lives,” Lindsey recalls. “The prospect
of facilitating the pivotal moments in
people’s journeys, such as finding a
home where they would build their
lives and families, resonated deeply

with my evolving aspirations.

“Moreover, the impending responsi-
bilities of starting a family fortified
my resolve to seek a profession that
provided greater autonomy and flexi-
bility,” she adds. “The realization that

real estate presented an opportunity

South Jersey Real Producers - 21
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Top producer Lindsey Binks is a Realtor with Keller Williams Realty in Moorestown.

to work independently and without
the constraints of a corporate glass

ceiling ignited my motivation to chart

STRATEGIES FOR SUCCESS
What truly sets Lindsey apart

in the world of real estate is her

IN 2024, 'M
LOOKING TO

EXPAND MY
TEAM.

and hands-on involvement in

each transaction.

Lindsey Binks with her boys, Max and Ben

continues. “Currently, I am joined by
my skilled transaction coordinator,

Patricia Coomer, who plays a pivotal

OUTSIDE OF REAL ESTATE

Lindsey’s life revolves around her

cherished family, which includes her

REAL ESTATE IS A
HARMONIOUS BLEND
OF FAMILY, GROWTH,
AND MEANINGFUL
CONNECTIONS.

my own course.” dedication to cultivating meaning- “I firmly believe in being an active role in ensuring smooth and efficient husband, Sam, and her two incredible

ful connections. She prioritizes presence every step of the way, pro- processes, allowing us to provide a boys, Max (5) and Ben (2) — both

A QUICK STUDY

Since obtaining her real estate

the development of authentic and viding unwavering guidance, clarity, high level of service and guidance to bundles of energy and endless curios-

genuine relationships with her cli- and unwavering support,” Lindsey our valued clients. We may be small, ity. Their cozy abode in Medford, nes-

license in January 2016, Lindsey’s ents, taking the time to comprehend notes. “My team is a dynamic blend of but we’re mighty. In just August and tled within a lively lake community, “We also share our home with three

career has been marked by impres- their unique goals, aspirations, and  talents that work together seamlessly September alone, I closed just under beautifully complements Lindsey’s lovable King Charles Cavaliers: Rosie,

sive growth and outstanding achieve-  concerns. Integral to her distinc- to ensure our clients’ needs are met $10 million in sales. In 2024, I'm passion for the great outdoors. Sophie, and Daisy,” Lindsey smiles.

with dedication and excellence,” she

ments. In the past year, she closed 50  tive approach is comprehensive

transactions with a total volume of
just under $24 million, a testament

to her dedication.

Lindsey’s accolades include the 2016
KW Moorestown Rookie of The Year
Award and recognition as the Top
Sales Units for a Small Group/Team
at her brokerage. She has also earned
the Bronze and Platinum Nexus
awards and, notably, the 2021 and
2022 Sale to List Price awards, con-
sistently getting sellers on average 3
to 6 percent over list price, establish-

ing her as a top agent in her field.

22 . December 2023

looking to expand my team.”

Lindsey’s passion for social media
marketing and branding adds
another dimension to her services.
She leverages the power of social
platforms to connect with clients and
showcase properties in innovative

and compelling ways.

For Lindsey, her role as a Realtor
doesn’t conclude with a closed
transaction; it extends into a lifelong
relationship where she celebrates
clients’ milestones, provides guid-
ance through pivotal decisions, and
remains a steadfast advocate for their

real estate needs.

“In addition to our furry compan-
ions, we’ve also added a new aquatic
member to our family — Freddie the
goldfish, a delightful addition after

this year’s Farm Fair.”

Whenever a window of opportu-
nity opens, Lindsey prioritizes her
well-being by indulging in high-in-
tensity interval training (HIIT) boot

camps or immersing herself in the

flowing movements of power yoga.

“Real estate isn’t just a profession,”
Lindsey concludes. “It’s a harmonious
blend of family, growth, and mean-
ingful connections that underpin a

purpose-driven life.”
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REAL PRODUCERS.

CONNECTING. ELEVATINGY SPIRING.

PRIN [

ME MORE!

Were you, the team or your business featured in
an issue of Real Producers?

Want a copy of your article or full
magazines that you were featured in? - il

REPRINTS!

What the heck is a reprint? A

reprint is a four- or 8-page, maga-

zine-quality-grade paper with your :

full article and photos, and you on ' .

the cover of the publication. D E STE FAN o

WHY DO | NEED THOSE?

These reprints are a professional

marketing tool that can help brand

you, your team and/or

your business.

+ Use on listing appointments

+ Send out to friends and family [—

* Send to clients with your
holiday greetings

* Brokers, use as recruiting tools

for capturing new talent

* Use when farming your

favorite neighborhood

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING WHO CAN BUY THESE?
CORRECTED IN MY ARTICLE? The REALTOR® who was featured, the broker, our
No worries! We can make any changes needed. We partner or family. Anyone who wants to promote you!

send you a proof, you approve, and then they are
sent to you via FedEx. HOW DO | ORDER?
Email us at Jaime@kristinbrindley.com.

24 . December 2023

Whose story
should we
tell next?

Nominate a REALTOR®, agent, or
broker to be featured in an upcoming
issue. Email the publisher of this
magazine to let us know why your
nominee deserves to be featured.

) REAL PRODUCERS

Real Producers tells the stories of the
top real estate agents in this market.
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HOW MUCH WILL
THAT COST TO FIX?

Now offering accurate repair estimates
on every home inspection.

Vitale

"* INSPECTION SERVICES LLC
o PResidential | Commercial

TRUST THE PROCESS

WE UPLOAD YOUR
INSPECTION REPORT

REPAIR PRICER ANALYZES
EVERYTHING

Following the completion of your inspection report, we can
submit the report to the Repair Pricer team and have your

N EG OTl ATE YO UR repairs serviced by our preferred vendors. Call, text, or

p U R C H As E email us if you are interested in this service.

w I TH p ow E R Using Al & human review, defects are researched to get
repair information and local cost estimates. They compile
all the details into a concise report and deliver it to you in 24
hours or less.

@ @ ® No need to call multiple contractors for estimates on repairs.

INSPECT INFORM REVIEW REDAIR Get one complete ccmpreherllsive report to make negotiations
run smoother, faster, and easier.

FIND OUT MORE AT WWW.VITALEINSPECTION.COM E :E
- -

), 609.751.8048 E. VITALEINSPECTION@GMAIL.COM
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ENOUGH OF THE
NONSENSE

tLOGAN

LENDING

Joseph R. Logan

Founder & CEO

NMLS # 2530841
Personal NMLS # 1899225

856-430-3945

jlogan@loganlending.com
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JOIN THE
MORTGAGE MOVEMENT




THE GATEWAY PROFILE

CHRIS WILHELM, SR.

HOMETOWN
Berlin, M)

EXPERIENCE IN THE MORTGAGE INDUSTRY
1 year 34 times

BEST ADVICE I'VE RECEIVED
Mo one CARES how much you know, until they know how
much you CARE.

MOST SATISFYING PART OF WORKING WITH CLIENTS
Helping them to prepare for homeownership, not just what
the mortgage payment is.

HOW I'M DIFFERENT FROM OTHER LOAN OFFICERS
Listening, providing details on questions and being
available. This business is not a 9-5 job.

LAST BOOK | READ
Ihe Culture Code; The Secrets of Highly Successful
Groups by Daniel Coyle

N
S Gateway

Chris Wilhelm | nmis 111160
Regional Vice President

B56.810.1222
Chris.Wilhelm@GatewaylLoan.com

@ D 2023 Gateway Morlgage, a division of Gateway First Bande MMLS 723 2. Faua! Housir



