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Moving you down the 
street or around the globe.

 Ready to Move?  
408-878-0007

 egalpine@acerelocation.com
www.AceRelocation.com

Moving you down the 
street or around the globe.

Call Eric Galpine for a 
FREE, no-obligation 

moving estimate!

 RESIDENTIAL | CORPORATE | STORAGE  RESIDENTIAL | CORPORATE | STORAGE 

Residential/Commercial Title and Escrow Services®

®
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

CLEANING SERVICES 

– COMMERCIAL

S&R Janitorial
Sonia Romero
(650) 400-8335
srjanitorialservices.com

GENERAL CONTRACTOR

F Alcaraz Construction
Frank Alcaraz
(831) 747-5005
facremodeling.com

INSURANCE AGENCY

Mark Landis Insurance Agency
Mark Landis
(408) 910-6225

Philip Mills, State Farm/
Mills Mortgage Brokerage
Philip Mills
(408) 781-5023
phil-mills.com

Sisemore Insurance Agency
Vanessa Sisemore
(925) 899-7926

William Beyer 
Insurance Agency
William “Billy” Beyer
(510) 527-4640
agents.farmers.com/ca/
kensington/william-beyer

LISTING PREPARATION 

SERVICES

Freemodel
Mike Hermany
(215) 870-6485

MARKETING & 

COMMUNICATIONS

Fitzsimmons 
Communications
Kate Fitzsimmons
(415) 472-1499
Fitz-Com.com

MORTGAGE

Guaranteed Rate
Mohamed Tawy
(619) 599-5643

MOVERS

Ace Relocation Systems Inc
Pete Pfeilsticker
(408) 309-9456
AceRelocation.com

PHOTOGRAPHY & 

VIDEOGRAPHY

Hammond Cinematography
Nicholas Hammond 
Abigail Hammond
(209) 658-6551
www.hammond 
cinematography.com

REAL ESTATE BROKERAGE

BRG Realty Corp
Gregg Bunker
(408) 781-1725
brgrealtycorp.com

SALON & SPA

Jon Edwards Salon & Spa
Ed Pardini
(707) 449-4988
jonedwardssalonandspa.com/

TITLE COMPANY

Chicago Title
Valeri Huxley
(408) 535-3348
Chicagotitle.com

Cornerstone Title
(408) 601-9708

Lawyers Title Company
(650) 801-3544
Lawyerstitlebayarea.com

Stewart Title of California
Jules Bell
(408) 507-4711

VIDEO PRODUCTION

C Sharp Video Productions
Christine Ann Iglesias
(408) 758-8293
csharpvideo.com

Get Framework Plus Bonuses at 
www.VideoBrandingOnline.com 
When You Pre-Order My Book
Christine Ann Iglesias | Video Producer & Award-Winning Author 
Video Branding Online For Real Estate Agents: A Step By Step Guide Leveraging 52 Videos

Discover How To Get Endless Leads 
with Sales Videos, Stories, and Emails 
to Maximize Time…
Using The “Video Branding Online” Framework… 

Call today to schedule your appointment

650-400-8335
www.srjanitorialservice.com

RESIDENTIAL | COMMERCIAL

Janitorial Services

&RS

Your Trusted Partner
for Clean and

Sell-Ready Homes!

Your Trusted Partner
for Clean and

Sell-Ready Homes!

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – Tune in for free today

podcast.realproducersmag.com
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AUTO | HOME | LIFE | BUSINESS | HEALTH

Philip Mills, Agent

Philip Mills
(408) 354-5250
phil.mills.jymk@statefarm.com
www.phil-mills.com
Insurance License #0D41702

NMLS ID #930951 / Company NMLS ID #2094040
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When John King launched his real 
estate career in 1984, he knew exactly 
what he was getting into. His mom 
was a REALTOR® in the greater 
Sacramento area, and John grew up 
around the business. Some of his ear-
liest memories are of driving around 
with his mom putting out signs. She 
put him to work typing up mailing 
lists and stuffing envelopes during his 
teenage years.

John was still attending Stanford 
University when he was licensed, 
and he began his career in Palo Alto 
the day after graduating. It was an 
exciting time in his life, one filled with 
possibility and potential.

“What excited me was that I could 
start an independent business, that 
I could create my own career,” John 
reflects. “Thankfully, I had a great 
mentor, Bill Alhouse.”

John went on to purchase Bill’s com-
pany in 1990, and he owned and oper-
ated Alhouse King Realty for nearly 
20 years. When the housing market 
crashed in 2008, he moved to Keller 
Williams’ Palo Alto office, where he’s 
been since.

A TRADITION OF EXCELLENCE
John has now been in the real estate 
business for nearly 40 years. While 
his business has shifted with the 
times, the principles he built it upon 
still stand firm. He’s now an indepen-
dent agent with a transaction coor-
dinator, a model he feels works well 
for him.

After nearly four decades in real 
estate, John had a career year in 
2022, closing over $50 million with 
over $1 million in GCI.

EXCELLENCE

By Zachary Cohen

profile 

KINGKING
John W.John W. “Those were big milestones for me. I’m really proud of the year 

that I had,” he smiles. “My slogan is, ‘A tradition of excellence in 
residential real estate’. It’s experience. and knowledge that I con-
tinue to bring forward, and that is critical these days. I’ve seen 
everything. I’ve been through every kind of market. It’s consult-
ing and sometimes consoling. My business is really about being 
there for my clients.”

KEYS TO SUCCESS
The key to John’s continued success has been community 
involvement. He laid the foundation for his business long before 
the days of social media, so he’s become adept at building rela-
tionships the old-fashioned way.

A Tradition of 

FUN FACT
John recently established an S corporation called 
Unreal Estate. “It’s a fun angle on providing 
information. Funny and serious things happen 
in this business, and I want to communicate in a 
different way. I’m excited to build that brand and 
do something fun.”
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WHETHER THE 
MARKET IS GOOD, 
BAD, OR SIDEWAYS, 
I AM COMMITTED 
TO BEING A SOURCE 
OF INFORMATION 
AND KNOWLEDGE.

“When I got into the business with 
Bill as my mentor, the first thing 
he said was to get involved in your 
community, and your community 
will return the favor. I’ve expressed 
that to young agents relying on social 
media. I did it more on a grassroots 
basis,” John says. “Call it old school, 
but it’s really all about connections. 
Having started in the era before com-
puters, you had to get on the phone 
and talk to people.”

Over the years, John has stayed com-
mitted to community involvement. He 
was the President of the local cham-
ber of commerce for many years. 
He’s been involved in neighborhood 
associations and Kiwanis clubs and 
has served on the board of directors 
for countless organizations. As a 
father of five, he dived deep into his 
kids’ schools and other organizations 
as they were growing up. 

“I’ve done everything under the sun in 
terms of community involvement, and 
I continue that,” John says. “That’s 
been a huge part of my success.”

NEVER QUIT
John has been in the real estate 
business for his entire adult life, and 
he has no plans of changing that. He 
remains committed to his craft – and 

his community. When his youngest son 
graduates college, he plans to run for 
the Palo Alto City Council.

“I don’t think I’ll ever retire from 
real estate. Where I am now is just 
thinking of the next things I want to 
do in the community. I want to con-
tinue to build and run my business 

in what is a very odd time right now, 
when the real estate market is hav-
ing a tough go. It’s about continuing 
to keep those relationships strong 
in the world of real estate. Whether 
the market is good, bad, or sideways, 
I am committed to being a source of 
information and knowledge.”
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Opening Gateways  

For 130 Years
Since 1893, there’s been a lot of change, but 
our customers’ need to protect their real estate 
investments hasn’t. We offer tools to help you 
build your business and invest in resources and 
talent to offer the expertise and insights that 
provide exactly what you need.
We hope that you, our customers, see our 
experience and accomplishments as proof that 
we are a partner upon whom you can depend. We 
look at it as a good start. 
Stewart Title of California, Inc. is part of the Stewart Title Guaranty Company 
family of companies with 130 years of history.

Contact me today. 

 David Lee
Senior Sales Executive

 

Stewart Title of California
South Bay Division
408.892.0188 mobile 
David.Lee@stewart.com 

 
© 2023 Stewart. All rights reserved.  |  278817
The information provided here is for general informational purposes only, 
should not be relied upon, and is subject to change without notice.

Successful Past. Inspired Future.

925-899-7926

Vanessa@sisemoreagency.com

www.farmersagent.com/vsisemore

There's a big di�erence 
between HAVING insurance 
and BEING insured.

Refer Vanessa & Give Your Clients Peace Of Mind

Vanessa Sisemore
Sisemore Insurance Agency

As an agent experienced in Real Estate
transactions, I can help you & your clients with:
• Evidence of Insurance forms on short notice & timely
• Fast, dependable service
• Broad & tailored coverage options
• Competitive rates & a variety of discounts
• Extensive experience & creative policy options
• Hard to place homes
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n2co.com

But don’t just take our word for it.

IN MAGAZINE & AD DESIGN 

Take theirs.

BUYING OR SELLING YOUR HOME?
Over 200 agents are ready to help you!

BRGrealtyCorp.com

1900 Camden Ave, San Jose CA 95124
408.558.3636 • brgrealtycorp.com

BRG DRE#: 02075330

GREGG C. BUNKER
gregg@greggbunker.com

DRE #01988314

(408) 781-1725

Make more money on every sale 
when you join BRG Realty -  
including NO COMMISSION SPLIT 
and just $995 fee per  
transaction (including E & O)!
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N E W  H O R I Z O N S

BO R D E I A N U
S A N I T

“It was a beautiful childhood with very 
close-knit connections,” Sanit recalls. 
“It was a special time and place.”

Although Sanit cherished her 
upbringing, she was drawn to spread 
her wings and seek new horizons. 
The pull she felt to experience more 
of the world eventually led her to the 
Bay Area to attend college in 1999.

REDEFINING HOME
Sanit intended to graduate and return 
to Thailand, but she fell in love with 
the Bay Area. 

“I came to the Bay Area and ended 
up loving it,” she recalls. “I wasn’t 
planning to stay, but then I fell in 
love, first with the area and then with 
my husband. I love the 
diversity and the 
weather. I love 

By Zachary Cohen

star on the rise

I  C A M E  T O  T H E  B A Y 
A R E A  A N D  E N D E D 
U P  L O V I N G  I T…  I T 
F E LT  L I K E  A  P L A C E 
I  B E L O N G E D .

Sanit Bordeianu was 

born and raised in 

Bangkok, Thailand. 

Growing up in a country 

fondly known as The 

Land of Smiles had a 

profound impact on 

Sanit, as did the family 

she was raised within. 

Her family had Chinese-

Thai origins, and she 

was raised in a small 

compound surrounded 

by her cousins, 

aunts, uncles, and 

grandparents. It was a 

rich upbringing focused 

on family values.
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the freedom and independence here, and I was drawn to the peo-
ple and the food. It felt like a place I belonged.”

While Sanit was excited to transition her life to California, the 
move wasn’t without its challenges. She was faced with a new 
culture, new expectations, and few connections.

“I did a lot of growing up here,” she continues. “Coming here by 
myself, without family, I had to learn everything, from never 
having a credit card to never doing laundry. I didn’t know how 
to drive. I had to learn to be responsible and to understand life. I 
learned to be mature and find my own drive to be independent.”

FINDING HER CALL IN REAL ESTATE
Over the ensuing years, Sanit built her life in America. She got 
her degree, got married, and had a child. Sanit was proud of the 
life she had created, but there was one missing piece – a career 
she was enthusiastic about. She had fallen into corporate recruit-
ing after graduating college, but it was never her passion.

“In Thailand, my family owned a lot of land. They believed in 
real estate. So growing up with that notion, I felt that one day, I 
wanted to be in real estate in one form or another. One day, my 
husband asked me, ‘What are you waiting for?’”

I  W A N T  T O  S H O W  M Y 

D A U G H T E R  H O W  T O 

L I V E  L I F E  —  T H A T 

Y O U  C A N  H A V E 

B A L A N C E  B E T W E E N 

A  G O O D  P E R S O N A L 

L I F E  A N D  A  S T R O N G 

B U S I N E S S .  Y O U  C A N 

E N J O Y  A L L  PA R T S 

O F  L I F E .

Faced with such a direct question from her hus-
band, Sanit realized the time was ripe to make a 
change. In 2012, she left her corporate recruiting 
job to begin anew in real estate.

GROWING AND THRIVING
Fast forward to today, and Sanit is thriving in her 
real estate career alongside her partner, Debbie 
Wilhelm. The Wilhelm Group is consistently 
ranked in Coldwell Banker’s top 10 small teams in 
North America. 

There have been a few keys to Sanit’s success: her 
can-do attitude, tech savviness, and ability to work 
well in fast-paced environments. Her patience has 
allowed her to connect with clients and navigate 
difficult situations.

“One thing that makes my work easy is that people 
can tell I am sincere. I work hard in the best inter-
ests of my clients. There is a level of trust, which 
allows things to move smoothly and easily. I always 
protect their best interests,” Sanit explains.

Thanks to the businesses within these pages, our local publishers, and readers like YOU, we’re able to break the chains of this horrible reality.

TO HELP END MODERN-DAY SLAVERY.

SINCE 2016, N2 HAS DONATED

Did you know there are more victims held against their will today than ever before? 
That’s why The N2 Company ― the organization behind this publication and 

hundreds like it ― is financially committed to end human trafficking.

A GIVING PROGRAM BY Visit n2gives.com to learn
more about our fight.

Outside real estate, you’ll find Sanit spend-
ing time with her husband, Aaron, and their 
daughter, Katelyn. She enjoys traveling 
locally and abroad, as her love for exploring 
culture remains strong. 

“My hope is one day to turn this into a family business,” 
Sanit says proudly. “I want to show my daughter how to live 
life — that you can have balance between a good personal 
life and a strong business. You can enjoy all parts of life.”
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FROM ENGINEER TO REALTOR®

WELLMAN
Theresa

By Zachary Cohen
Photos by Teresa Trobbe

cover

Before launching her real estate 
career in 2005, Theresa spent six 
years as an engineer. She graduated 
from Santa Clara University with a 
degree in mechanical engineering and 
went on to work for Hewlett-Packard 
and Agilent Technologies. By all 
accounts, Theresa was off to a great 
start in her career, but there was one 
major holdup; she wasn’t happy.

“I was working long hours – 70 to 
80 hours a week. It was at the time 
when the dot-com bust hit, and I’d 
been working as an engineer with-
out a raise for several years despite 
growing experience and expertise. I 
felt stagnant in my career and getting 
little in return. I was frustrated,” 
Theresa reflects.

After Theresa and her husband 
purchased their first home, she got 
curious about a career in real estate. 
She enjoyed the home buying process, 
and true to her roots in the sciences, 
she dove into the details of what it 
might look like to be a REALTOR®. 
The more she researched, the more 
convinced she became to give a career 
in real estate a shot.

Theresa began her real estate  
career in 2005, and the dividends 
were immediate.

“All of a sudden, I had a whole new 
life. I went from being frustrated and 
overworked to learning something 
new every day.”

GROWING AND THRIVING

Theresa has now been thriving in 
real estate for nearly 20 years. Her 
engineering background has proved 
crucial to her success, as she’s formed 
a reputation for being an analytical, 
data-driven agent.

After nearly 20 years selling real estate, Theresa Wellman took the 
next big step in her business in early 2023, founding Homeowner 
Experience Real Estate. With the technology, systems, and support 
of Side behind her, Theresa has put herself in a position to grow 
her brand and team to be one of the Silicon Valley’s best.
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“I take my engineering background into 
this work through stats, charts, and 
providing an analytical approach to my 
clients. I have custom charts that track 
market metrics. I discuss the ebbs and 
flows of the market with my clients. I boil 
that down to certain geographic pockets. 
My approach is filled with lots of data 
and market metrics,” Theresa explains. “I 
attract people because of that, especially 
here in the Silicon Valley, where buyers 
are very techy, engineering-educated, and 
are attracted to my analytical approach. I 
speak their language.”

Theresa also runs a highly successful 
Youtube channel, where she posts videos 
about market details and current trends. 
She understands the intense demands 
of a Silicon Valley tech job from her 
experience as an engineer and by wit-
nessing her husband, an Apple engineer. 
Theresa’s focus on education and data is 
a hallmark of her business.

BUILDING THE DREAM

Today, Theresa’s team at Homeowner 
Experience Real Estate includes one 
junior agent and an assistant. They closed 
21 transactions for $44 million in 2022.

Theresa is pleased with the current 
state of her business, but she’s also 
excited to grow it. Her goal is to build 
a team in the next five to ten years, so 
she can step back from sales and focus 
on running the company.

Meanwhile, Theresa lives an equally 
rich personal life. She and her husband, 
Ryan, have two children, Elise (16) and 
Oliver (13). Theresa enjoys gardening, 
cooking, and entertaining.

“I see myself building a team that’s 
aligned with my mission to serve clients 
with transparency, backed by research 
and data,” Theresa says. “But most 
importantly, I want people to remember 
me as friendly, easy to work with, pro-
fessional, knowledgeable, and fun.”

BUT MOST 

IMPORTANTLY, I WANT 

PEOPLE TO REMEMBER 

ME AS FRIENDLY, 

EASY TO WORK WITH, 

PROFESSIONAL, 

KNOWLEDGEABLE, 

AND FUN.
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WHAT WE DO BEST:
• Collaborative Strategic Marketing Plans
• Tools to support your business
• Escrow & Title knowledge
• Team Vibes- you’ll always have a batline
• Education & Workshops
• Proactive in finding solutions

Your TITLE & ESCROW TEAM

Kelly: 408.601.9708
Suzanne: 408.799.8708
KellyandSuzanne@cstitleco.com

Kelly Vincelette & Suzanne BorgKelly Vincelette & Suzanne Borg

@bestintitle

FOLLOW US ON
INSTAGRAM

536 East Main Street | Vacaville, CA 95688
(707) 449-4988

jonedwardssalonandspa@gmail.com
www.jonedwardssalonandspa.com

HAIR | SPA | MASSAGE | FACIALS
SEMI-PERMANENT MAKE-UP

BODY CONTOURING

We have everything you need
to look and feel your best.

Let our experts take care of it all--
schedule an appointment today!

Why Settle for Ordinary
When You Can HaveExtraordinary?




