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The Junkluggers

TITLE AGENCIES IN THE COUNTRY PROVIDING will take away both!

ONE OF THE LARGEST INDEPENDENT FULL-SERVICE

Junk Reovl The Green W&

Commercial & Residential Title Insurance ¢ Real Property & Cooperative Lien Searches
Settlement Services * Escrow Services ¢ Recording Services ¢ 1031 Exchange Services

Clear your space and your mind with eco-friendly junk removal.

- Big or small, we'll lug it all!

() Exceptional service and on-time arrival
1 1
= l () Residential and commercial service
- ri @ Same-day and next-day appointments
! P | - (v) Receipts for any items we can donate —a
| m | .1 & , DONATE
(" Through a shared mission of keeping reusable items out
'\i of landfills, Remix Market RVA allows us to rehome items
RECYCLE that cannot be donated or recycled. Ask us about it today!
. . f_\ Andy Taylor, Owner
Michelle Rogers Elizabeth G. Steele, Esq. _
. &,ﬁ / 804-585-2210 + andy.taylor@junkluggers.com
Executive Vice President « Co-Head DC Metro Division VP - Business Development
(804) 486-9469 (804) 486-9465
mrogers@grs-title.com Isteele@grs-title.com r ket 0 J unkl U gge I‘SOfcentra I VA com

901 East Byrd Street, Suite 1510 * Richmond, VA 23219
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625 N. Washington Hwy,
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If you are interested in contributing or nominating REALTORS® for certain stories,
please email the publisher at Wendy@kristinbrindley.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed herein do not necessarily reflect the views
of The N2 Company but remain solely those of the author(s). The paid advertisements contained within Richmond Real
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2

4 . December 20@@pany nor the publisher may be held liable or responsible for the business practices of these companies.

To view our magazine online, visit
richmondrealproducers.com and look
for “magazine” orscan this/ QR code:

(Password: connecthere@richmond)

Home Financing Made Easy

We pride ourselves on providing excellent customer service and focusing on
your needs. Tell us your goals and we can use our knowledge, expertise and
innovative financing solutions to fit your financial situation.

Kenny Wallace
NMLS# 1619319
M: 804.334.5115

E: kwallace@cfselectmortgage.com
www.cfselectmortgage.com/kenny-wallace

‘ ‘ My experience with Kenny was great. Everything went better than | expected, stress
free and smooth. He made me feel like we've known each other for years. If | need to go 7 ’
through this process again or know anyone else doing the same, we will be going with Kenny.

Restrictions apply. This is an advertisement and not a cominitment to lend.

-Ryan
NMLS# 1829931 E’FSCICCt



PREFERRED PARTNERS

CLOSING ATTORNEY
Dankos, Gordon

& Tucker, P.C.

(804) 377-7421
DankosGordon.com

Tluchak, Redwood &
Culbertson, PLLC
(804) 257-7255
Sean@tluchaklaw.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

GRANITE & MARBLE
Classic Granite and Marble
(804) 378-1100
ClassicGranite.com

HOME INSPECTION
Advanced Home Inspection
(804) 349-3220
AdvancedHomelnspect.com

Capitol Home Inspections
(804) 615-7730
Richmondinspector.com

Pillar to Post
Home Inspectors
(804) 690-1321
JosephLowery.
PillartoPost.com

Worsham Home Inspections
(804) 350-2164
Worshamlnspections.com

6 - December 2023

HOME WARRANTY

ARW Home

Anne Lang

(703) 932-5754
ARWHome.com/RealEstate

Cinch Home Warranty
Katie Williams

(804) 258-8832
cinchrealestate.com

First American

Home Warranty

Jamie Cook

(757) 390-8785
HomeWarranty.FirstAm.com

JUNK REMOVAL

The Junkluggers, LLC

(804) 585-2210
JunkluggersofCentralVA.com

MORTGAGE

C&F Mortgage Corporation
Page Yonce

(804) 356-7034
CFMortgageCorp.com/
Page-Yonce

C&F Select

Kenny Wallace

(804) 334-5115
CFSelectMortgage.com/
Kenny-Wallace/

Fancher Mortgage
Larry Nutt

(260) 571-0862
LarryNutt.com

them for supporting the REALTOR® community!

First Home Mortgage
Perry Shelton

(804) 629-0631
FirstHome.com/Location/
Richmond-ii

George Mason Mortgage LLC
Joe Dunn

(804) 543-2261
GMMLLC.com/JDunn

Princeton Mortgage
Brandon Park

(678) 365-0287
BrandonParkMortgage.com

PHOTOGRAPHY
& VIDEOGRAPHY
River City Media
(804) 389-9884
RiverCity.Media

RENOVATIONS
Renovation Sells
Ryan Dey

(804) 601-0039
RenovationSells.com/
Richmond

REPURPOSED FURNITURE
& FINE HOME DECOR

The Junkluggers, LLC

(804) 585-2210
JunkluggersofCentralVA.com

STAGING

Designed 2 Sell

(804) 640-4828
DesignedToSellRVA.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Dila Design
(804) 840-1563
DilaDesign.com

TERMITE & PEST CONTROL
Hickman’s Termite

and Pest Control

(804) 282-8957
HickmansTermite.com

PestNow of Central Virginia
(804) 589-1009
PestNow.com

TITLE COMPANY
Atlantic Coast Settlement
Lori Kistner

(804) 541-6677
ACSettlement.com

Kensington Vanguard
National Land Services
(804) 543-4266
MRogers@grs-title.com

Robinson Harris Title
and Escrow

(804) 215-3401
RobinsonHarrisTitle.com

TRAINING & BUSINESS
DEVELOPMENT

The Freedom Companies
(804) 937-0773
TheFreedomCompanies.com

VIDEO SERVICES
HD Bros

(833) 437-4686
HDBros.com

SEE WHAT RECENT
CLIENTS SAY...
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YOU CAN
LEAN ON

RELATIONSHIP

DRIVEN

MORTGAGES

My ultimate

goal isto help

families purchase a home

through a smooth lending

process. That's

provide a

Ioan process

wh v

personalized

HOW | MAKE THE MORTGAGE
PROCESS PERSONAL:

Find the best loan program

for each situation

d | K 4 K

Personal neighborhood
recommendations

Make myself available 24/7
to answer questions

Communicate every step
of the way

A deep understanding of
borrower's options

Program and process education
to simplify and streamling
the process

LARRY NUTT



MEET THE RICHMOtI: REAL PRODUCERS TEAM //Z:@ P@}’%@OféV%f
I Is An Inspection By PeS'I'Now

”~ WDI Inspection
Kristin Brindley Jenni Comer Ellen Buchanan & Repori
Publisher Associate Publisher Editor PLUS
Scann the OR 1 Year Warrar!iy
code to view the \ On All Inspecflons

rest of the Kristin

Brindley Team >
i o
i~ o

o o

ONLY $39

Wendy Ross Zachary Cohen Philip Andrews
Operations Manager Writer Photographer

New Construction
Inspections
Think your clients don't need an
inspection because it's a brand new
home? You may think again if you saw
our reports. We offer phase inspections,
including Foundation, Pre-Drywall,
Final Walk-Through and One Year
Home Warranty

Do you have clients that have already ANTS ¢ BEES * CENTIPEDES * MICE  CRICKETS * MILLIPEDES

waived inspections and are all moved in?

$50 ‘ST;?SUNT _ SPIDERS ¢ FLEAS * RATS ¢ BED BUGS * ROACHES ¢ STINK BUGS ¢ TERMITES

on post-closing inspections if done within

A RN TS T, TRl _imistedemine Call to schedule today!
# All inspectors are VA Licensed, members of ASHI and e
hold their new construction specialty certification! N m m
804-639-1171 RichmondInspector.com - -. 7R | )
o VAR info@pestnow.com ¢ PestNowCVA.com

FAMILY OWNED & LOCALLY OPERATED BY RAY & JENN MCMURDY HOME INSPECTION TEAM ' ' ' '
| - Estimates for Commercial Properties: commercial@pestnow.com
8 - December 2023




pubnsh:r’s.note -*Don’'t Let Your
A, w7 Buyer Get
i - With A Less Than

Joy, Giving, Perfect Home
& Connect

Schedule a home inspection
with the experienced and
reliable team at Advanced
Home Inspection so your
client knows they've found
a great property!

e\

Dear Real Producers of Richmond, our associate publisher. As a top producer herself,

Jenni brings years of experience in real estate, as

The holidays are upon us, and as the world sparkles with festive well as an intimate knowledge of our Richmond Real
lights, it’s a time to cherish family, friends, and meaningful Producers community. I'm excited to see what the
connections. It’s also a season of giving, a magical time when we future holds with Jenni onboard!

come together to share our joy and gratitude.

We’re looking forward to seeing all of you again at

The holidays offer the perfect backdrop for strategic gifting, an our next big event in early 2024! Keep an eye on
opportunity to reflect on our client appreciation efforts. As the your inbox for an exclusive invitation; we can’t wait
year comes to a close, it’s a great moment to review your client to create more cherished memories together.

gifting strategies. Are you continuing with what’s been working, or

is it time to shake things up and explore fresh options? Happy holidays to you and yours!

For creative inspiration, consider checking out cutting-edge With gratitude, . Fu I I I ns peCtI on

closing gifts at www.strategicgifting.com. They offer innovative

Kristin Brindley

Owner/Publisher ° Radon TeStIng E H o E

Richmond Real Producers

313-971-8312 - Thermal Imaging

Kristin@kristinbrindley.com

branding and client-gifting ideas that can help you stand out

and deepen your client relationships. H : :
ometInspection

Living in joy is not just reserved for the holiday season; it’s

a mindset that we can carry with us throughout the year!

Brad Gamlin
Owner

Sewer Scopes

On a personal note, I want to express my heartfelt joy over www.richmondrealproducers.com

this community as we celebrate our 2nd anniversary in print!!!

Thank you to the amazing agents who have graced our pages and

Lead Testing

KRISTIM BRINDLEY

shared such inspirational stories, as well as our incredible part- T Coee i oIoE R T

ners who have made this publication and all of our fantastic Real

Instant Reporting

Inspection Completed - 804.404.2668

Producers events possible!

FOOD FOR THOUGHT °
We are celebrating two years in print this month and have come What new and creative client appreciation . A d vance d Homelns p ect.com
along way since our inaugural issue in December of 2021! This ideas could you explore to strengthen your Wlth d Tea m Of TWO .
year, I also feel blessed to have Jenni Comer join our team as connections in the coming year? advanced804 @ya hoo.com

- Weekends & Evenings Available

10 - December 2023
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24 MONTHS
THERACEOF OF AMAZING
e R EVENTS

WITH THE
RICHMOND REAL
PRODUCERS
COMMUNITY!
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REAL PRODUCERS.  REAL PRQBUGERS"

CONNECTING. ELEVATING. INSPIRING. CONDECTING ELEVATlNlGj

JENNIE
BARRETT SHAW
DAPHNE
MACDOUGALL

RICHMOND RICHMOND
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THE BERAN GROUP: A NEW MODEL

MAY 2023
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* AUDREY KIDD PERRY SHELTON

SENIOR LOAN OFFICER BRANCH MANAGER B EEst Ao IoSt SXPCTIEHE onE
! staging company in central Virginia,
- NMLS# 861228
('\;I:I L)Ss# 87388?)3 {j"“'ﬂ"' ;“ . (804) 419-0623 Designed 2 Sell is a team of professional
4) 814-282 e _

home stagers who assist realtors and

akidd@firsthome.com pshelton@firsthome.com
15+ Years Experience 18+ Years Experience

homeowners in evoking an emotional
response from buyers. D2S is known for

igned 2 sell
d e S l g n e . . S e Tammy iIk oreon their keen eye for design, attention to detail,

HOME STAGING Owner & President — and knowledge of the real estate market.

FIRST HOME
MORTGAGE

(804) 640-4828 | designed2sellrva@gmail.com
This is not a guarantee to extend consumer credit as defined by Section 1026.2 of Regulation Z. Programs, interest rates, terms and fees are subject to change 1 ﬁ H ( l 1
foua Housive  without notice. All loans are subject to credit approval and property appraisal. First Home Mortgage Corporation NMLS ID #71603 (www.nmlsconsumeraccess.org) WWW.deS|g nedzsel I rva.com I @deSIQHedQSel l rva o @deS|g nedQSeIIrVCI



THE FAILURE CYCLE

Failure allows us to grow! A simple childhood rite of
passage, learning to ride a bike, illustrates why. The
cycle begins with training wheels, a steady hand

or fancy footwork required to strike the “perfect
balance” to get started. Next, you must maintain
balance while pedaling, learning to control your
speed and mastering the final touch, manipulating

the brakes properly to slow or stop.

Failing forward as an entrepreneur follows a similar
pattern. Striking the “perfect balance” between work
and family while wearing multiple hats, attempting

to build your business and digging deep for the grit
required in tough times is often just as painful as
falling off a bike. Maintaining passion and commit-
ment when the balance is off is difficult. Yet, finding
the courage to stop doing things that aren’t working is
possibly the hardest part of owning a business.

Just like riding a bike, if we make the wrong choices,

take the wrong steps or create the wrong balance...

18 - December 2023

PART 1 OF 3

we will fall, and are often left wondering how and
why this happened. Seeking the answers to these
questions is when we learn that 7ailure teaches more
than success! Previously undiscovered mistakes

are revealed allowing us to take action by making

adjustments to the original business plan.

If you haven’t experienced failure, I submit that you
aren’t attempting new things. Creating a new habit,
developing a routine, or building an action plan is
bound to result in failure on some level. The old
adage “you never forget how to ride a bike” stems
from the fact that when we fall off, we are taught

to get back on and try again. This philosophy holds
true in business as well.

Many coaching clients join our program because what
they are doing is “not working” or it is working but
they feel “out of balance” or “want more.” In short, a
business that once was fun and exciting has become

hard, stressful, time consuming, and overwhelming.

Professional business coaches are trained to identify “failure

7 HABITS OF THE
FAILURE CYCLE

cycles.” In fact, we have discovered 7 habits which most often
contribute to this cycle as illustrated in the graph. Grab the
next Real Producers magazine to read Part Two of “The Failure
Cycle” for a detailed discussion of the first three of the seven
identified habits.

Drew DeMaree was born and
raised in the Midwest and

graduated from Johnson & Wales
University. He has been a licensed
REALTOR® since 2005 and a business
coach since 2015. Drew has been recognized
as a Top 20 MAPS coach for Keller Williams

Realty offices throughout the country. He has
also operated a brokerage that rose to number
1in closed sales volume in the area for three
consecutive years, and founded The Freedom
Companies, an independent coaching, training
and events business, in 2020. Drew DeMaree,
804-937-0773, drew@thefredomcompanies.com

BUSINESS COACHING, TRAINING, AND EVENTS

Prepare for
Success in 2024

The Freedom Companies

is forming new coaching
o teantatn revas vhina groups in 2024! The first
- 53 Page Printed Workhook Provided  }  team/brokerage and the

session 2: Working the Plan + Stack Fiioct Real
session 3: Maximizing Your Database .« Atordable Monthly Investment first 8 agents to book a
consult in December

session 4: Sales/Pipeline Followup = 90 Bay Kick Start to Bulld Future
receive a discounted

Momenium in Business
session 5: Scalable Client Systems
scan the 08 Code 10 monthly rate! Scan the
SORCFite Semess QR code and book your
consult now!

6 in person session topics:
session 1: Building Habits

session 6 Branding Yourself

DREW DEMAREE
Director of Coaching

Richmond Real Producers - 19



diladesign "

HOME STAGING & INTERIOR DESIC

HAPPY,
HOLIDAYS"

! From our Family to Yours

Make vour holidays Merry & Bright with a

home inspection by Worsham Inspect
»

We offer Full Home Inspections, Pre- Listings

Showing Consultations, Post Purchase Inspectionss

Helpihrig you sell homes one st.aging.at a time.

Serving the Greater Richmond area. Commercial & more.
Call us for your next staging! :
@ 804-840-1563 | @diladesign_ | www.diladesign.com % Red: 804-350-2164 || WorshamInspections.com || Mark: 804-304-3009

RIVER CITY MEDIA % '

BOUTIQUE MARKETING CONTENT

Residential Real Estate Photography « Commercial Photography « Drone « Video & Product Photography

Pillar to Post is the
premier choice in home

4'
I o -I r

WELCOME, REAL ESTATE AGENTS ' ar—

>y Protect your client with an industry leading ".\ geﬂﬂ\r'aﬁﬂﬂ
ARW Home Warranty ells

@ And earn a $100 services fee!* Re nuvatiﬂns
IT'S EASY TO ENROLL AND v s
1/\ ORDER WITH OUR WEB APP S”]Iphﬁﬁ’d

Desion. Construction. Financing.
BuyAHomePlan y y

inspections and the
preferred partner of
realtors in RVA.

$25 OFF

"l ins;)ect your home as if my mom |nspecti0nS!

was going to live there."
THE LOWERY TEAM

Our licensed inspectors will give your clients a common sense,
unbiased evaluation of the condition of a home, answer any
questions they may have, and help give them peace of mind.

= e
FBILEEE T g eilcariopost

HOME INSPECTORS

804-690-1321 — Anne Lang
E Joseph.Lowery@pillartopost.com - Philip's real estate ] Territory Manager - ; o
photo sessions always : . (703) 932-5754 Chat with Kpan & Tim
Serving Hanover, Henrico, Chesterfield, Goochland, Prince George's, make my listings stand = ala ng@amhuma com (804) 601-0039

Tappahannock, and Powhatan counties as well as Richmond City, VA. out from the rest." TREQLIRES A EEE MaREEMENT

Scan here to book! ryandey@renovationsells.com

20 - December 2023 Richmond Real Producers - 21



P> partner spotlight

SERVING A
HIGHER PURPOSE

ANDY TAYL
THE JUNKLUGGERS

3 £
OR

By Zachary Cohen | Photo by Philip Andrews 3 .
-
“Let’s imagine you were left with “But given different options, how the latter part of his career, he —= "’-:_.;_ s
your grandma’s house full of furni-  would you like to deal with her worked his way up to become a b -5 b
ture. You have your whole house items?” Andy continues. “Would VP of Sales and Marketing for
full of your own stuff, and you you rather throw them away to an international media solutions
don’t have room for her items.” rot in the local landfill or have company. But when the organi-
them donated to a family in need zation underwent a restructuring

Andy Taylor begins our sit-down that can use them? That’s whenit  and Andy was offered an early
with an all-too-familiar story. hits you. If people just knew there  retirement package, he accepted.
Unfortunately, the solution to this was an option to do this the way “I wasn’t really looking to retire,
predicament is fairly common and ~ we do, it would be a no-brainer.” but I saw an opportunity to write
sad as well. In the name of ease, chapter two of my career. So my
most people would call a junk family and I took that opportu-
removal company and have the Andy spent the first 25 years of nity and began to look for some-
bulk of their grandmother’s belong-  his professional life as a sales thing else to do.”
ings hauled off to the landfill. and marketing executive. In S .-

22 . December 2023
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Andy Taylor, owner of The Junkluggers of Central Virginia

In looking for a new career, Andy
had two criteria that stood above
the rest. He wanted his second
career to be environmentally
focused, and he wanted to be

in a position to give back to the
community. Andy reviewed several
opportunities in detail before he

came across The Junkluggers.

“The Junkluggers checked those
two boxes effectively,” Andy
recalls. “I was intrigued by the
passion the ownership group had
for cleaning up the environment
and coming up with environ-
mentally responsible solutions
to household waste, which is
donated, repurposed, and recy-
cled instead of being dumped
unceremoniously. By working
with local charities and nonprof-
its, we are able to donate almost

all of the reusable items or find a

24 . December 2023

new purpose for them. Our goal
by 2025 is to keep 100 percent of

reusable items out of the landfill!”

Over the past seven-plus years,
Andy’s business has, in his own
words, “seen incredible growth” as
he has worked tirelessly to grow
The Junkluggers into a household
name. Still, he believes the most
significant barrier to getting more
business is simple name recogni-
tion. Since he can offer his more
eco-friendly services at virtually the
same cost (or less) as his compet-
itors, he believes choosing The
Junkluggers is a no-brainer. The
proofis in the data. To date, over 65
percent of The Junklugger’s busi-
ness is made up of repeat customers
and referrals and their across-the-

board, 5-Star rating proves that

customer service and satisfaction is,

and always will be, a top priority.

“It’s a win-win-win situation. The
customer is able to get rid of items in
an environmentally friendly manner,
the landfill is saved one item at a
time, and the charities and their
patrons are supported. Best of all,
we're able to deliver this sustain-
able service at a cheaper price point
because we don’t have the landfill

fees our competitors do,” Andy says.

Like so many others, Andy’s busi-
ness was challenged by COVID-19,
as the storefronts of the charities

he often donated to closed down.

As his donation pipeline dried
up, Andy was forced to find a
creative solution. After consid-
erable thought and planning, The
Junkluggers of Central Virginia

opened ReMix Market RVA, a shop
in Ashland, that sells repurposed
home goods, furnishings, antiques,
and collectibles. ReMix then

uses those proceeds to help fund
their charity of choice. Currently,
that charity is Richmond’s own
Better2GetherRVA, which pro-
vides support and resources

to local area families with rare
and complex medical issues.
Meanwhile, The Junkluggers and
ReMix Market continue to donate
furniture and household goods to
area charities and nonprofits, as

well as local families in need.

“We know we’re doing things the
right way. We can’t continue to fill
up landfills and expect Mother Earth
to handle that,” Andy declares.

“The addition of Emma Bradberry as

our director of business development

has really fueled our commercial
growth as of late,” Andy states.
“Working together, Emma and I
both continue to introduce people to
this eco-friendly solution. Because
that remains our biggest challenge
— that people don’t know there’s

an option to donate, repurpose, or
recycle. For most of my competitors,
just about everything goes to the
landfill by default. It’s our opinion
that we can’t continue to burden
Mother Nature in that capacity. We
need to be responsible purveyors of
the environment and come up with
better, more responsible, sustain-

able solutions.”

For more information, please visit

www.junkluggersofcentralva.com.

Emma Bradberry, Director of Business Development

WE CAN’T CONTINUE TO FILL UP

LANDFILLS AND EXPECT MOTHER

EARTH TO HANDLE THAT.



P» rising star

Photos by Philip Andrews

VENUS

BOLTON

Venus Bolton describes herself as someone who has
never met a stranger. Transitioning from being a
wellness advisor to becoming a dynamic force in the
real estate world, Venus’s career is a testament to
resilience, determination, and a deep commitment to

giving back to the community.

After years in IT management, Venus left the con-
ventional workspace and found success in a creative
endeavor. She describes her initial foray as the

“stress whisperer.”

“This unique career involved helping people under-
stand the ill effects of stress, the importance of
self-care, and how to recreate the experience for

themselves,” Venus explains.

The venture was successful, and Venus was sought
after for her expertise. However, it was primarily a
way to contribute and support her family while work-

ing from home.

As life progressed, Venus began to contemplate real
estate, a field she had always considered. When the
opportunity arrived, she enrolled in a real estate
course, albeit with some initial doubts. “My deter-
mination led me to excel and complete the course,”
Venus recalls. “By the end of that course, I had a new-

found passion for real estate.”

Figuring It All Out

After obtaining her license in 2019, Venus began
holding conversations with different brokerages,
seeking the perfect fit. Venus took the time to speak to
numerous individuals over several weeks, ultimately
finding her place with a team that resonated with her

values and goals.

In her first year at Keller Williams with the Ruckart Real
Estate team, Venus had remarkable accomplishments
and success, closing 24 deals in her first year, which
exceeded her expectations. She modestly believed it
might be a fluke, attributed to the kindness of her friends
and network. However, her second year in real estate

doubled her achievements, dispelling any doubts.

One notable aspect of Venus’s career is her success
rate in referral-based business. Over time, she rec-
ognized a pattern, in that the majority of her success
was rooted in her sphere of influence. This revela-

tion raised questions about the necessity of working

team-generated leads outside of her reach and ultimately what
life beyond a team could look like. “I believe this is a testament
to my professionalism and the strong, warm relationships I build
with my clients,” she emphasizes. “I also believe in the power of

my network.”

An Unexpected Twist

Venus’s path took an unforeseen turn when she was involved in

an automobile accident, leading to a traumatic brain injury. Her
recovery process was challenging, and during that time she relied
heavily on the team to help move her business forward. This period
saw her participating in brain-injury and speech-pathology therapy,

striving to regain her health and cognitive abilities.

“During my recovery, my perspective on my real estate career
shifted,” Venus explains. “I realized that my passion wasn’t just
about selling houses; it was about education, empowerment, and
helping people make informed decisions about their homes and the

process.” This profound realization inspired Venus to start a new

chapter in her real estate career.
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Venus Bolton co-founded Blue Ocean Realty in 2022.
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Front row: Paris, Makinley, Mireya;
Back row: Jalen, Venus, Quentin
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A New Beginning

While Venus notes she is forever grateful to have had an
extraordinary front-row seat watching a high-level team
operate, the accident and the subsequent therapy brought

a newfound clarity to her life. She and Eddie Jackson Jr.
founded Blue Ocean Realty, with a vision of creating a more

boutique and concierge-focused approach to real estate.

Since launching in the summer of 2022, Blue Ocean
Realty has partnered with and is currently brokered by
Call It Closed International Realty to build and grow the

Richmond market.

Family Matters
Venus’s life is enriched by her husband, Quentin, and children,
Paris, Jalen, Mireya, and Makinley, who have been each oth-

er’s support and strength through tremendous challenges.

In 2011, Venus’s daughter, Mireya, was diagnosed with a
life-threatening illness, for which the only cure was a bone
marrow transplant. Venus’s son, Jalen, was identified as a
match for his sister and was quickly scheduled for bone mar-
row transplant. A year later, Mireya experienced a relapse,
which resulted in the immediate need for a second bone
marrow transplant. After three years of active treatment
and almost two years of the maintenance phase, she was
transitioned to the Survivorship Clinic for annual visits. The

family recently celebrated eight years of survivorship.

“With the launch of the new Children’s Hospital of Richmond
at VCU this year, our family made the decision to give the
gift of legacy through two named spaces in the hospital —
one on the new Children’s Hospital bone marrow unit and
one on the PICU unit, where our son spent his time doing

what was necessary to save his sister’s life.”

Community involvement is a vital part of Venus’s life. Over

the years, she and her family have dedicated their time to

supporting organizations serving patient families and chil-
dren facing medical challenges. Their commitment to giving
back is a central part of their ethos and something they plan
to continue in paying forward all the love and support they
received as they walked through their own personal story for

almost five years.

“What we work to do is to really give back and serve in the
community, a large part of it with patients’ families and kids
that are going through difficult things,” she says. “We’ve
done a lot of speaking at events for Children’s Miracle
Network and Children’s Hospital. My goal is that a portion of
the production is given back to these organizations that we
know and love and are dear to us. It’s always about how we
can continue to serve people and show up for them, as well

as further the causes of organizations that showed up for us.”
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Sold on Service

P> cover story

Photos by Philip Andrews

The Providence Hill Real Estate leadership team (from left to right: Elliott Gravitt, Dawson Boyer, Caleb Boyer)

“One thing that I want people to understand is that you can
be anything you want in this business if you do it right and
do it well by being gracious and kind.”

As co-owner and principal broker of Providence Hill Real
Estate, Elliott Gravitt’s career resonates in a world where
achievement is often measured by transactions and num-
bers. For Elliott and his colleagues, Dawson Boyer and
Caleb Boyer, success in real estate is defined by something
much deeper — the relationships they build and the service
their firm provides. Their approach has paid dividends: the
brokerage has grown to 46 agents and they plan to open a

second office in Midlothian sometime in early 2024.

A Richmond native, Elliott’s background is firmly rooted in
teaching and coaching. Before venturing into real estate, he
coached college basketball at the University of Richmond, at
Lebanon Valley College, and at Lehigh University, and taught
and coached at Tucker High School and St. Christopher’s
School, finishing his teaching and coaching career at The
Steward School. Educating was no doubt Elliott’s initial call-
ing, but he started to feel the pull to do something different

after a while.

“I had always loved sales,” Elliott shares. “Since I was a col-
lege basketball coach before I was a REALTOR®, recruiting
and selling people on whatever university I was at was part of
my job. And frankly, I think I just lost the steam for teaching.”

Another Path

Elliott’s love for sales and service-oriented work led him to
explore the possibilities of becoming a real estate agent. A
mentor and friend, John McGurn, guided him into this new
venture in 2012. For Elliott, real estate offered the perfect
blend of sales and service, an opportunity to build relation-

ships, not just transactions.

“I wanted to do something that was sales, but with a service
aspect,” Elliott explains. “I love being a real estate agent as
I'm able to help people through the entire transaction and
beyond, in any way they may need; and a lot of these folks

that have been my clients have become friends.”

Elliott’s dedication and unique approach to real estate

quickly set him apart. In the past year alone, he closed 45

transactions with a total volume exceeding $19 million.

Awards and accolades have followed, including recognition
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Elliott Gravitt is the co-owner and principal broker of Providence Hill Real Estate.

as one of the top three real estate agents in Richmond by the
Richmond Times-Dispatch both this year and last.

What really sets Elliott apart from the crowd, though, is his
amazing attentiveness and the unending support he gives to his
clients. He believes strongly in always being an advocate for
them, not just during transactions but long after they’ve found

their dream homes.

“You don’t have to steamroll and run over people,” Elliott notes.
“There’s a way to do this business well by building strong rela-
tionships, serving with professionalism and integrity, and treat-

ing people with respect.”

32 . December 2023

Outside the Office

Elliott has a rich life outside of work. He enjoys spend-
ing time with his wife, Emily, and daughters, Landon
(15) and Fields (14). They also share their home with

a furry friend, Professor Truffles, an Australian
Labradoodle with a playful spirit.

The Gravitts love any opportunity to explore an
amusement park together as a family, and Elliott is
an avid tennis player. His passion for sports extends
to cheering for the UVA Cavaliers, Atlanta Braves,
Washington Commanders, and Denver Nuggets.

Moreover, his active involvement in his church and

The Gravitt family (left to right: Landon, Emily, Elliott, Fields)
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local nonprofits underscores his dedication to com-
munity and aith, ~ ( :' V] GCLASSIC
h :. GRANITE & MARBLE

“Our firm is involved in a lot of charities. We really
believe in giving back,” Elliott emphasizes. “Some of

the things we are involved in are SHOOD (Shoes for . . . T
Good), a really great organization that provides good, Superior Stone Solutions ¢ Expert Craftsmanship « Precision Technology

quality shoes to economically disadvantaged communi- Award-Winning Showroom -« Largest Selection of Natural Stone & Quartz

ties; Young Life; Urban Hope, which helps with housing PrOd UCTS Iﬂ VA
in the East End; and Fatherhood Foundation and Angel
Tree. We also support Freeman High School in their

academic and athletic pursuits.

Get a free estimate foday!
. . . 804-378-1100
Looking forward, Elliott’s, Dawson’s, and Caleb’s aspi- | Clggs]CG{gr]iiQACF - iﬁ ii?gglpfgducef:‘j

rations are to continue growing Providence Hill Real
Estate, welcoming more agents who share the same
client-centric values, and maintaining a strong ethical

standard in the industry.

“I used to always tell my basketball team, essentially,
that ‘Inch by inch, life is a cinch. Yard by yard, life is
hard!” So when you think about a game plan for your
business or for your clients, it’s just about taking small
steps at a time, doing the little things right, and not wor-

rying about the scoreboard,” Elliott smiles. “And if you

Elliott Gravitt confidently flashes his iconic number one hand sign. do that, the large things will take care of themselves.”
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‘ ’RS ' - Teams and Individuals Closed Data from Jan. 1to Oct 31, 2023 _
Rank Name Office List List Volume Sold Sell Volume Total Total$

Units  (Selling $) Units  (Buying $) Units
Page Yonce | 27 Years with C&F Mortgage, a Top Producer, 2023 President's Club
C&F Mortgage was recognized by the Richmond Times Dispatch as a 2022 Top Work Place!

W —

L — We Love
where we work.
Enjoying one’s daily

Work environment Promotes
The pre-approval puzzle is the FIRST STEP Positive Minds and Positive

in the homebuying process. Be your client's "
champion, refer Page! Experience matters! Lives. Our Positive Vibes

Think... FIRST PAGE! carry through into our

performance. Let us
Call today! Shine Our Light on

Disclaimer: Information based on MLS closed data as of November 4, 2023, for residential sales from January 1, 2023, to October 31, 2023, in Greater
Richmond, Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King
William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data.
Some teams may report each agent individually.

Page Yonce RESIDEN7.¢ Your Clients.
NMLS# 320531 Think First From buying the first home, to starting
0 804.673.2150 Pﬂge a business, to planning an estate...

CLUR

We build client relationships that last a lifetime.

M: 804.356.7034
E: pyonce@cfmortgagecorp.com

www.PageYonce.com S

@ MMLSH 147312 | This |5 an advertisement -
e and not a commitment 1o lend
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TOP 100 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Oct 31, 2023

Rank Name Office List List Volume Sold Sell Volume Total Total$ Rank Name Office List List Volume Sold Sell Volume Total Total$
Units  (Selling $) Units  (Buying $) Units Units (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of November 4, 2023, for residential sales from January 1, 2023, to October 31, 2023, in Greater Richmond,
Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William
Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some teams
may report each agent individually.

DIFFERENT APPROACH TO REAL ESTATE CLOSINGS

Title & Settlement Services in Central Virginia
with CUSTOMER SERVICE being the #1 priority!

"Atlantic Coast is one of the most well-put-together and
professional title companies that I've ever worked with,
and I've been in the real estate industry for over 17
years. They are always on top of things and their level
of customer service is amazing!"

- April Lane, Google Review

~
E\ ATLANTIC COAST

SETTLEMENT SERVICES INC

Call today to give your client's a FIVE-STAR homebuying experience!

804) 541-6677 - ACSettlement.com * 2405 Dovercourt Drive, Midlothian, VA 23113
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TOP 100 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Oct 31, 2023

Rank Name Office List List Volume Sold Sell Volume Total Total$ Rank Name Office List List Volume Sold Sell Volume Total Total$
Units  (Selling $) Units  (Buying $) Units Units  (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of November 4, 2023, for residential sales from January 1, 2023, to October 31, 2023, in Greater
Richmond, Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland,
King William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting
this data. Some teams may report each agent individually.

We are on a mission to deliver Our attorneys are committed to your success!
. The Effortless Mortgage

" We back it up with The Princeton Promise: We pride ourselves on providing
: P $1,000 BACK at closing if our customer is unhappy for any reason. the knOWledge’ experience and
L communication that is needed to
. 8 ensure a smooth and successful
- pia . PRINCETON real estate closing.
[ ey
| Bl MoRTGAGE
'_‘: A ey ' TLUCHAK, REDWOOD
« ! T AN BRANDON PARK & CULBERTSON, PLLC
! S 2 L Katie Redwood, Esq. Walter Culbertson, Esq. E. Sean Tluchak, Esq. ~ T o —
e ; : 3 A ’L.' = LENDING TEAM katie@tluchaklaw.c:m walter@tluchaklaw.co:; sean@tluchaklaw.co?n b s
i \ FPOWERED BY PRINCETON MORTOAOGE
e, s R Brandon Park sranch Manager ® NMLS# 183765 (804) 257-7255
=1 . A .- : 5 BrandonParkMortgage.com ¢ Brandon@princet tgage.
o . ¢y ST R RS s st tluchaklaw.com | @ @tluchaklaw | 3721 WESTERRE PARKWAY, SUITE E | HENRICO, VA 23233
| 113856 e Live oM '
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Your Local Resource REAL

mi k PRODUCERS

Jamie Coo PODCAST

757.390.8785

jacock@firstam.com . = =

“I'm your home warranty expert,

| ' : '_ so you don't have to be”

Best wishes for a happy holiday season fillad with family, Same Brand, New Reach —

friends, and joyful festivities. | love being part of your team, Tune in for free today
and wish you a verymerry 2024. Happy Holidays!

Listen on
Apple Podcasts

LISTEN ON e Spotify:

Listen on

amazon music YR AR ESTATE AGENT]

AT REMINGTOMN RAMSET

First American
Home Warraniy”

Are you ready to take your marketing to new heights? Unlock the
REAL ESTATE MARKETING potential of your brand with our creative, memorable, and high-quality
% content that leaves a lasting impression. Empower your brand identity
MADE EASY and media strategy today! Connect with our team to discuss branding

: strategies and elevate your social media presence for exponential growth.

SAVE $100 ON LISTING CONTENT!
e —————————————

a call using the QR

to redeem credits.
VIDEO P :
REAL ESTATE MEDIA. e - eSS
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804-282-8957

Hickman’s

Termite & Pest
Control

Wildlife Control

WDI/ WDO Inspections
Termite Treatments
Fungus/Mold Treatments
Pest Control

Free Pre-Sell Inspections
Vapor Barriers

Family Owned and Operated Since 1986

Our licensed and state certified staff will help with any wood
destroying or pest control needs that you might require.

(804) 282-8957

www.hickmanstermite.com
Serving the Richmond and Surrounding Area
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=HOME-GRANT. ..

The path to homeownership may be shorter than you think! Don't let the potential hurdle of not having
enough funds for a down payment or closing costs stop you from achieving your dreams of homeownership.
GMM’s Pathway Home Grant' may be the perfect path for you.

upP TO $5,000 FOR DOWN For more information, contact Joe Dunn today!
PAYMENT & CLOSING COSTS JOE DUNN

= Grant has no lien required on the property Executive Vice President
= Primary residence MMLS 1D; 160858

» This program is only available in select market areas 4401 Suite 24
« Availablefor purchases and eligible refinances e Rt e S D
« Gift funds can be used

« Household in;mlimilsauplv : Dlrect (804) 543-2261
= Homeownership counseling certificate required prior to chosing if a First Time Homebuyer

« (ambe used in conjunction with other down payment assistance Email: Jdu"n@gmm"c_' I

+ Fived and Adjustable Rate financing options available www.gmmllc.com/jdunn

* No Mortgage Insurance required "It's & DUNN Deal”

" Subiect to Credit Appooval Mot all applcants are eligible. Pathway Home Grant is a Lender Grant and is only avaablie in select markel anes. No cash back for the Grant fends aliowed. Loan must be for purthase of
eligible refinance of primary tesidence, For punchase transactions, Grant Is capped al $5,000, with up bo 5% of the sales price o apprased value (whichever i bessh applied fowaeds down paymient first and then any
remaining funds appdied bo closing osts. For eligible Befinance tansactions, up to 3% of appeaised vabse, with a maximum of $5.000 will be apphed bowads dosing costs. Property tyipe and bocation limatations apoly.
Losan berms and condstions apply, ncluding bt red timited to, maximem loan-to-vakee of 97%, maximueen loan amoamt, minimum oedil score, and madmuim income limies. Boemebuyer educalion may be required
Garant proggam may be comsidensd taable income, 109G-MIST may be Saued. You shousd consult with wour tax advisor. Program rbes, tems, and conditians. are subied to change withaut nodice,
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