
D E C E M B E R  2 0 2 3

L O N G  I S L A N D 

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

RISING STAR
JARED SARNEY

SHAPING 
TOMORROW’S 

SUCCESS

SHAHZAD 
QURESHI



Long Island Real Producers • 32 • December 2023 @realproducers realproducersmag.com



Long Island Real Producers • 54 • December 2023 @realproducers realproducersmag.com

100 Years
of Trusted and

Reliable Moving
& Storage in the
Tri-State Area.

No household, commercial, or specialized move is beyond the capabilities of Maffucci Moving & Storage. Serving you since 1909!

CONTACT US FOR A FREE ESTIMATE!

(631) 842-6400 • maffuccimoving.com

Family-Owned.

Award-Winning Reputation.

Full-Service.

06
Index of 

Preferred 
Partners

Cover photo courtesy 
of Chris Basford with 

Dynamic Media Solutions.

Long Island Real Producers 
@realproducerslongisland 

Long Island Real Producers 
@realproducerslongisland 

L O N G  I S L A N D 

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

WANT TO BE FEATURED AS A

OR KNOW SOMEONE WE SHOULD FEATURE?
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www.longislandrealproducers.com! 

5 years or less in the business

At least $3 million in sales in one calendar year

Active on social media

22
Top 100

Standings

TOP

100
TOP

100

C O N T E N TS
TABLE OF 

12
Patricia
Stein-
Oliva:

President, 
Women’s

Council of
REALTORS®

10
Publisher’s

Note:
‘Tis the

Season of
Joy, Giving,

and 
Connection

18
Cover
Story:

Shahzad
Qureshi

14
Rising
Star:
Jared

Sarney



Long Island Real Producers • 76 • December 2023 @realproducers realproducersmag.com

This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

• High-Quality Photography •
• Videography • Floorplan Rendering •

• 3D Matterport • Drone Solutions •
Call today to schedule!

(631) 923-1464 • DynamicMediaSolutions.com

CHARITY

Blessings in a Backpack
(516) 356-2934
BlessingsinaBackpack.org/
Blessings-Long-Island/

CPA/ACCOUNTING

Palmetto, Mollo, Molinaro 
& Passarello, LLP
(631) 761-8989
info@pmmpllp.com

HOME INSPECTION

Inspecticore, Inc.
(631) 366-2776
Inspecticore.com

INSURANCE

The Zabbia Insurance Agency
Rob Zabbia
(516) 799-3800
ZabbiaAgency.com

MOLD REMEDIATION

Healthy Home Services
(516) 206-1600
HealthyHomeServices.com

MORTGAGE

Citizens Bank
David Goldklang
(917) 757-4957
DaveGoldklang.com

Cliffco Mortgage Bankers
Ryan Riddle
(516) 408-7300
CliffcoMortgage.com

MOVING & STORAGE

All Around Trucking
(516) 424-9201
aat.allaround
trucking@gmail.com

Hall Lane Moving 
and Storage
(800) 425-5526
Hall-Lane.com

Maffucci Moving & Storage
(631) 842-6400
MaffucciMoving.com

OIL TANK ABANDONED 

AND REMOVAL

C2G Environmental 
Consultants
(631) 414-7757
C2G.us

PEST CONTROL

Extermicore
(516) 584-5007
Extermicore.com

PHOTOGRAPHY

Dynamic Media Solutions
(631) 923-1464
DynamicMediaSolutions.com

PHOTOGRAPHY/

VIDEO PRODUCTION

Andrew Malary 
Productions LLC
(561) 865-3086
AndrewMalary.com

TITLE SERVICES

Liberty National Title
(631) 923-2957
MyTitleBill.com

WEALTH MANAGEMENT

Silver Spring Capital
(973) 434-9130
SilverSpringCap.com

with code Termite250

We're Licensed To 
Kill Those Pests

516.584.5007
Extermicore@gmail.com

Serving Nassau, Su�olk & Queens

Don't Let
Termites

KILL Your
Deal!

$250
OFF
Bait

Stations

$250
OFF
Bait

Stations

REWARDS PROGRAM
Recommend your clients for a quote from us 
and we’ll donate $10 to our current community 
cause campaign and send you a $50 gift card 
for every person you recommend!

Robert Zabbia
Agency Owner

(516) 799-3800
ZabbiaAgency.com

Se habla español.

Coverage for
• HOME 
• AUTO 
• LIFE 
• BUSINESS
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View
Website!

We specialize in non-invasive mold
and odor treatments.

All products used are natural and safe.

MOLD
REMOVAL...

Naturally!
We help homeowners, property

owners, property managers, real estate
professionals, service professionals and

medical professionals.

MOLD REMEDIATION • ODOR • AIR QUALITY • DISINFECTION

Call Today for a
FREE Estimate!

(516) 206-1600
service@hhsnys.com

Sam Allman, Owner

F A M I L Y  O W N E D  F O R  7 0 +  Y E A R S  &  A W A R D - W I N N I N G

QUESTIONS? GIVE US A CALL!
631-543-6801 | HALL-LANE.COM

LOCAL & LONG DISTANCE MOVING
  PACKING • STORAGE • JUNK REMOVAL

M O V I N G  A N D  S T O R A G E  C O M P A N Y

Request a FREE estimate!
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Frank Urso 
Dynamic Media 

Photographer 

Lexy Broussard 
Sales Manager 

Blaise Ingrisano 
Associate Publisher 

Wendy Ross 
Operations Manager 

Ellen Buchanan 
Editor 

Kristin Brindley 
Publisher 

M E E T  T H E

LO N G  I S L A N D
R E A L  P R O D U C E R S  T E A M

 To view our magazine online, 
visit longislandrealproducers.com 

and look for “magazine” 
or scan this QR code. 

(Password: lirp connecthere ) 

If you are interested in nominating REALTORS® to be featured, please 
email the publisher at wendy@kristinbrindley.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed herein do not necessarily 
reflect the views of The N2 Company but remain solely those of the author(s). The paid advertisements con-
tained within Long Island Real Producers magazine are not endorsed or recommended by The N2 Company or 
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for the 
business practices of these companies.

NOTE: When community events take place, photographers may be present to take photos for that event, and 
they may be used in this publication.
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FOOD FOR THOUGHT
What new and creative client appreciation 
ideas could you explore to strengthen your 
connections in the coming year?

Dear Real Producers of Long Island,

The holidays are upon us, and as the world sparkles with festive 
lights, it’s a time to cherish family, friends, and meaningful 
connections. It’s also a season of giving, a magical time when we 
come together to share our gratitude and appreciation. 

The holidays offer the perfect backdrop for strategic gifting, 
an opportunity to reflect on our client appreciation efforts. 
As the year comes to a close, it’s a great moment to review 
your client-gifting strategies. Are you continuing with 
what’s been working, or is it time to shake things up and 
explore fresh options?

For creative inspiration, consider checking out cutting-edge 
closing gifts at www.strategicgifting.com. They offer innovative 
branding and client gifting ideas that can help you stand out and 
deepen your client relationships.

Living in joy is not just reserved for the holiday season; it’s a 
mindset that we can carry with us throughout the year. Let’s 
remember to infuse joy into our daily lives! Whether it’s through 
acts of kindness, finding joy in the small moments, or sharing a 
laugh, we can create a life filled with satisfaction and meaning.

We’re looking forward to seeing ALL of you at our Long 
Island Real Producers’ Launch Party on February 8th. 
Keep an eye on your inbox for an exclusive invitation; we 
can’t wait to create more cherished memories together!

Happy holidays to you and yours!

With gratitude,

Kristin Brindley 
Owner/Publisher
Long Island Real Producers

(313) 971-8312
www.longislandrealproducers.com

‘Tis the Season of

Joy, Giving,  
& Connection

publisher’s note

2000+ 5-Star Google Reviews
WHEN ONLY THE BEST WILL DO

SERVING NASSAU, SUFFOLK & QUEENS

516.524.0673 • inspecticore.com

24/7 Online Scheduling
Buyer Protection Plan
Attics & Crawl Spaces
Free Termite/WDI Inspections
Luxury Home Specialist
Free Alarm System Credit
Pool and Spa Inspections
Exterior Sprinkler Testing

Schedule
Now!

FEBRUARY 8, 2024
4 PM - 7 PM

LOCATION TBD

I T ’ S  A  D A T E !

THE #1 
REAL ESTATE
NETWORKING
PLATFORM
IS HERE!

P O W E R E D  B Y

Launch Party 

L O N G  I S L A N D 
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PATRICIA
STEIN-OLIVA2024 PRESIDENT, 

WOMEN’S COUNCIL OF 

REALTORS® LONG ISLAND

Patricia Stein-Oliva 

serves as the incoming 

President of the 

Women’s Council of 

REALTORS® Long Island, 

the local chapter of 

a national network 

of women real estate 

agents. The network 

holds continuing 

education courses, 

charity events, and 

networking events, 

and allows members 

to create a profile 

connecting them to 

the national network. 

Patricia’s mission for 

2024 is to double the 

Council’s membership 

by creating greater 

awareness of the 

network within the real 

estate community.

President of Liberty National Title Agency, Patricia instructs 
continuing education courses about title insurance across 
the state. Her mission is to raise awareness in the industry 
on title issues that could be avoided. Patricia’s is one of 
the very few title companies that deals directly with the 
consumer selling a home or receiving an accepted offer. The 
service she provides gives the consumer the reassurance 
and confidence they are often not receiving today in the 
real estate transaction. Her consumer-direct approach has 
helped her take the company to a national level. 

When Patricia is not selling title insurance, she 
enjoys spending time with her two children and 
staying active. She states that running is what 
helps her manage her business and household, 
and has completed a number of marathons.
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Amid the hustle and bustle of the real estate industry, 
Jared Sarney, a licensed sales associate and owner at 
SRG Residential LLC, is dedicated to providing impecca-
ble service to his clients in Nassau and Suffolk counties. 
Entering the industry just over three years ago, Jared 
has quickly become a beacon of trust and reliability.

“I just always loved real estate,” he explains. “Both of my 
parents were teachers, and I wanted something different.”

EARLY LIFE 
Jared’s story starts with a unique blend of business 
expertise and a deep love for the real estate world. Jared’s 
upbringing, in his hometown of Plainview, provided him 
with the foundation he needed to excel in the industry.

As he revealed, “I’ve always been involved in business.” 
His educational background in sales marketing and 
management, coupled with his experiences in business, 
primed him for success.

ENTRY INTO REAL ESTATE 
Jared made the leap from travel to real estate when he 
ventured into the building side of things. Renovating 
his own property and managing contractors sparked his 
interest in the field.

“I bought my childhood house from my parents when 
my wife and I were getting ready to start our family. 
We knew we wanted to do an extensive renovation and 
addition. I hired a contractor, and things were just not 
getting done. So midway through, I took it over and basi-
cally did the whole thing,” Jared explains. 

O n e  D e a l  a t  a  T i m e

JAREDPhotos by Chris at Dynamic Media Solutions

rising star

SARNEY
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This hands-on approach ignited his passion for real 
estate and he has never looked back.

Jared’s sales performance has been nothing short of 
remarkable since he went full-time as a REALTOR® 
in 2020. He started by buying and selling his own 
properties, but it wasn’t long before friends and 
clients began seeking his expertise.

As Jared puts it, “I’ve had my license for four or 
five years, but I’ve really only been active in selling 
other people’s houses for two and a half, three 
years.”

His track record certainly speaks for itself: Jared 
closed $25.4 million in 2022 and is on track to 
more than double that figure by year’s end.

STRATEGIES FOR SUCCESS 
What sets Jared apart from the rest? It’s his 
hands-on approach and relentless commitment 
to his clients. Jared believes in being personally 
involved at every point in the sales process and 
always goes the extra mile to ensure clients feel 
confident and informed.

“I don’t list the house and have team members show 
that house. I always have to be the one to do the 
walkthrough of the house. In my opinion, this is an 
essential component in being successful, as some-
one is putting their trust in me to sell their home, 
so I am who they are going to get.”

OUTSIDE THE OFFICE 
Jared’s big family includes his wife, three young 
children, ages 6, 4 and 1, and even some furry 
friends. Jared’s dedication to his family mirrors 
his commitment to his clients, and his charitable 
endeavors reflect his giving spirit.

Beyond the world of real estate, Jared enjoys 
hitting the golf course when he can find a moment 
of respite. However, his passion for real estate and 
helping his clients often keeps him busy, showcas-
ing his dedication.

“If I hit the lottery, I don’t think I’d do anything 
differently... maybe play a little more golf,” he says 
with a laugh. 

Looking ahead, Jared’s focus remains clear: to continue growing and 
being the best at what he does. His unique ability to bridge the gap 
between construction and real estate has proven invaluable to his 
clients. He aims to help more people navigate the real estate market, 
making informed decisions along the way.

For those aspiring to follow in his footsteps, Jared has a valuable piece 
of advice: focus on exceeding personal and professional expectations.

“I always want to do the best I can for myself and my family,” Jared 
asserts. “It’s rare that people can say they truly love what they do, but 
I am happy to say I am one of the people who does, in fact, love what 
they do.”

Rising star Jared Sarney is a licensed sales associate and owner at SRG Residential LLC.
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QURESHI

SHAPING 
TOMORROW’S 

SUCCESS
SHAHZAD 
QURESHI

“ IF  IT  CAN BE DONE TODAY,  DON’T  WAIT  UNTIL  TOMORROW.” 

cover story
Photos by Chris at 
Dynamic Media Solutions

Shahzad Qureshi is not only an expert 
real estate agent — he’s a builder, inves-
tor, and the broker/owner of Pinnacle 
Real Estate Consulting, Inc. Born in 
Queens in 1986, he hails from humble 
beginnings and has faced his fair share of 
challenges. However, through hard work 
and a deep commitment to his dreams, 
Shahzad has carved a niche for himself 
in the real estate world that’s all his own.

“Immersing myself in adversity has 
allowed me to acquire knowledge and 
make progress that would have taken a 
lifetime if I had taken a less proactive 
approach,” he explains.

Shahzad’s life began in Queens, 
but it was in Long Island, where he 
moved in 1991, that he began to lay 
the foundation of his future success. 
From a young age, he understood 
the value of hard work and the 
importance of perseverance. He 
financed most of his college edu-
cation through his own efforts, all 
while working tirelessly to shape 
his destiny. Graduating from Hofstra 
University with a degree in account-
ing, he initially had aspirations of 
becoming a lawyer, but the eco-
nomic recession led him to a differ-
ent path — residential real estate.

“It took years, but finally those 
efforts started to pay off,” 
Shahzad affirms. “I noticed that 
my experience as a builder natu-
rally carved out a niche as a buy-
er’s agent helping buyers evaluate 
the mechanical/structural aspects 
of a home, budget for renovations, 
and navigate an overall tough mar-
ket over the last several years.”

GETTING STARTED 

Shahzad’s entry into the 
world of real estate wasn’t a 
straightforward one. After a 
disappointing tax internship at 
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LEARN YOUR CRAFT!
LEARN HOW A HOUSE
WORKS FROM TOP TO
BOTTOM.”

PricewaterhouseCoopers, Shahzad 
briefly considered going to law school 
before going all-in on real estate. His 
first project was a renovation and 
expansion project in Hicksville, New 
York. The initial acquisition took 
almost a year and a half to close due to 
the fact that it was a bank short sale. 
Together with his father, they learned 
the ropes of residential construction 
with very limited prior experience. 
The project was immensely successful, 
but with personal funds to only do one 
project at a time, Shahzad turned to 
outside investors.

Over the course of several years, 
Shahzad built dozens of homes, gaining 
valuable experience from each proj-
ect. Initially, Shahzad was known 
almost exclusively as a builder and 
investor. He struggled to gain traction 
as a REALTOR® because prospective 
clients either didn’t know he was an 
active Realtor or he was too busy to 
be a committed agent. A turning point 

for Shahzad was sharing his daily 
adventures via Instagram’s new “Story” 
feature and simultaneously launching a 
YouTube vlog with more in-depth con-
tent. Through methodical content cre-
ation and organic engagement, Shahzad 
built a loyal and local following which 
began translating into sales. Slowly but 
surely, Shahzad transformed himself 
into a sought-after real estate profes-
sional, uniquely positioned with his 
hands-on building experience.

“Through social media, I have been 
able to establish myself as an inde-
pendent broker,” Shahzad notes with 
great enthusiasm. “In an era of bil-
lion-dollar agencies, I am thriving.”

Shahzad’s sales performance speaks 
to his expertise. Over the years, his 
sales volume has steadily increased. 
In the last year alone, he closed trans-
actions worth $25 million, and he is 
projected to surpass $40 million by 
year-end. His ability to bridge the gap 

between construction and real estate 
sales has been invaluable to both his 
buyers and sellers. “There isn’t a 
structural aspect, a plumbing fitting, 
an electrical component or HVAC 
system that I can’t name, explain and 
price. That’s my competitive advan-
tage,” he says. 

Shahzad has represented many spec 
builders, advising them throughout 
the construction process to maximize 
efficiency and profitability. His buyers 
also benefit from his experience during 
a home search. Together, he and his 
buyers are able to dig beneath the 
surface at a first showing and budget 
for renovations on the spot. This has 
helped Shahzad close over 50 buyers 
since 2020 in the fastest-moving mar-
ket in Long Island history. 

OUTSIDE THE OFFICE 

When he’s not busy with work, 
Shahzad is a proud family man with 
a deep appreciation for his parents’ 

sacrifices. “My parents gave up so 
much to give us an opportunity to 
thrive in this country,” Shahzad 
affirms. “I am proud to say I 
learned the value of hard work 
and good ethics from my parents.”

Shahzad is married to his college 
sweetheart, Ami. They met on 
campus at Hofstra University in 
2008 and married in 2013. “She 
believed in me when I had nothing. 
One evening late in 2009, in our 
$1,000-a-month studio apart-
ment, I closed my LSAT review 
course book and said, ‘I’m done.’” 
Together, the couple has survived 
many ups and downs pursuing 
their entrepreneurial ambitions.

Shahzad is also heavily involved 
in giving back, working with 
local and overseas charities to 
provide essential resources, 
such as meals, clothing, and 
infrastructure, to those in need. 
“Nothing hurts me more than to 
see the video of a starving child,” 
Shahzad says. “We have so much 
to be thankful for.”

Shahzad’s passion for personal 
growth extends beyond his 
professional life. As a health 
enthusiast and a self-improve-
ment junkie, he’s committed 
to staying active, traveling 
whenever possible, cooking 
up a storm in the kitchen, and 
even recently started training 
in MMA with a former profes-
sional UFC trainer.”

LOOKING AHEAD 

Shahzad’s future is filled with 
ambitious goals. He aims to 
continue establishing himself 
as a top-producing indepen-
dent broker on Long Island 
and hopes to break into the 
Hamptons market, where 
his expertise as a builder can 
shine. His long-term vision 
includes staying healthy, 
spending quality time with his 
family, and traveling to 100 
countries. “The more I travel 
the more I realize how filled the 
world is with beautiful people, 
experiences and perhaps my 
favorite part — THE FOOD!”

Shahzad also has some valuable advice 
to offer up-and-coming top producers in 
the real estate industry.

“Take your time! Every client is making 
a life-changing decision. When your goal 
is to ‘make a sale,’ buyers and sellers 
can tell,” he says. “Learn your craft! 
Immerse yourself in every step of the 
sales process, every step of the mortgage 
process, and learn how a house works 
from top to bottom.” 

Top producer Shahzad Qureshi is the broker/owner 
of Pinnacle Real Estate Consulting, Inc.
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Disclaimer: Information based on MLS closed data as of November 4, 2023, for residential sales from January 1, 2023, to October 31, 2023, by agents licensed in 
our service area, which includes Nassau and Suffolk counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is 
not responsible for submitting this data. Some teams may report each agent individually.

TOP 100 STANDINGS
Teams and Individuals Closed Data from Jan. 1 to Oct. 31, 2023
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Call today for an estimate!
888-863-2028• info@c2g.us

LONG ISLAND | HUDSON VALLEY | WESTCHESTER | CONNECTICUT | NEW JERSEY

Don't Wait For Your Oil Tank
To Fail...Replace It Now!

Underground oil tanks were the norm for storage of home heating oil for 
generations. These oil tanks can turn into severe liabilities for homeowners 
due to corrosion, which can leak oil into surrounding soil and groundwater. 

Our Experienced Team Can Assist With:

• Underground Oil Tank Removal & Remediation When Necessary

• Aboveground Oil Tank Removal

• Supply and Install Next Generation Aboveground Storage Tanks

• Oil Tank/Septic Tank locating with GPR (Ground Penetrating Radar)

• 24-Hour Emergency Spill Response

• Phase I & II Environmental
Site Assessments

• Soil, Groundwater and
Potable Water Sampling

• In Place Underground Oil
Tank Abandonments

TOP 100 STANDINGS
Teams and Individuals Closed Data from Jan. 1 to Oct. 31, 2023

Disclaimer: Information based on MLS closed data as of November 4, 2023, for residential sales from January 1, 2023, to October 31, 2023, by agents licensed in 
our service area, which includes Nassau and Suffolk counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is 
not responsible for submitting this data. Some teams may report each agent individually.
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I look forward to working with you, and your clients!

POWER UP YOUR 
MORTGAGE EXPERIENCE

Down Payment Assistance • FHA • VA • Conventional

Throughout our 30 years 
in business, we have 
earned an exceptional 
reputation among 
accountants, attorneys, 
builders, financial 
planners, real estate 
professionals, and our 
valued clients!

View My Site!

Ryan Riddle, Loan Office, NMLS #: 1730872
(516) 350-5377  •  rriddle@cliffcomortgage.com

70 Charles Lindbergh Blvd, Suite 200, Uniondale, NY 11553

Call me today!


