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Service | Transparency
Teamwork | Respect

HOME MORTGAGE Accountability

and let me transform your clients’ mortgage experiencel!
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MEET THE

INLAND EMPIRE

REAL PRODUCERS TEAM

¥

Mike Maletich Marissa Menezes Nick Ingrisan Lanie Schaber Mitzie Maletich Moses Gonzales III
Owner Publisher Writer Ad Strategist Promo Coordinator Owner of MG3 Media

If you are interested in contributing or nominating Realtors for certain stories,
please email us at mark@realproducersmag.com
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the Inland Empire Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

LUXURY HOME ORGANIZING

bri van lierop

OWNER, NEAT INLAND EMPIRE
& DESERT COMMUNITIES
951.243.4746
neatmethod.com
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our home organizing services

our move and relocation services

Bathrooms | Closets | Kitchens | Nurseries | Offices Pre-move prep | Manage logistics | Unpack & organize

Pantries | Playrooms | And everything in between... Create customized solutions | Ensure every detail is complete
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DIFFERENTIATE YOUR BRAND.
MAKE YOUR LISTINGS STAND OUT.
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IE Agents:
Scan to book
directly!

Our Premium Photos, Videos, and
3D Tours Will Help You:

Build Your Personal Brand
Increase Visibility & Credibility

Sell More Homes

24-HOUR TURNAROUND TIME!

EARN POINTS WITH OUR
REALTYREWARDS PROGRAM!
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You Can Trust Me
With Your Referral

| AM DEDICATED TO THE CLIENT EXPERIENCE

PARTNER WITH

goosehead AN EXTENSION
OF YOUR TOP
INSURANCE QUALITY

SERVICE!

I'll Do The
Insurance
Shopping FOR
Your Client

Hernandez,

Insurance Agent

Lic# 12689650, 0G43636 4
714.418.8635 « PHIL.LHERNANDEZ@GOOSEHEAD.COM

HOME | AUTO | RECREATIONAL VEHICLE | COMMERCIAL

THE PREFERRED ESCROW PARTNER FOR THE
INLAND EMPIRE’S TOP PRODUCING AGENTS

ESCROW

OPTIONS GROUP

VICE PRESIDENT OF SALES
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E. TOMBLANK@ESCROWOPTIONS COM %
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CLOSING GIFTS

Cut Above Gifts

Andy Burton

(951) 334-5301
www.cutabovegifts.com

CREDIT REPAIR
Second Chance Financial
(909) 599-1888

ESCROW

New Venture Escrow
Tania Gonzalez

(619) 807-0711
NewVentureEscrow.com

ESCROW SERVICES
Corner Escrow

Lisa DeWitt

(951) 312-2073

Escrow 321
(949) 370-4937

PREFERRED PARTNERS
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Great People who Care,

Enriching our Community
through Education.
Your home, Our Priority!

A Always Deliver WOW

Through Service

B Build A Positive Team

And Family Spirit

Humility, Community,

And Empathy

Integrity. Know And Do
I What Is Right, All The

Time

Escrow Options Group
Tom Blank
(951)314-6860

HOME INSPECTION
A Better Home Inspection
(800) 720-2844

Archive Property Inspections
(951) 304-3508

Highlander Inspections
(909) 963-0756

Pacific Property Inspections
(951) 295-4995

PropertyTec Inspections
(951) 514-5739

TNT Inspection Pros
(562) 201-1949

(800) 720-2844

Find us on social media @abetterhomeinspections
info@forsterhomeinspections.com
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them for supporting the REALTOR® community!

HOME WARRANTY
Choice Home Warranty
(951) 616-9691

First American
Home Warranty
(951) 541-6086

INSURANCE
Goosehead Insurance
- Phil Hernandez

(714) 418-8635

JUNK REMOVAL
Junk Dawgs - Drew Douglass
(909) 712-9525

MOLD REMEDIATION
Green Home Solutions
(310) 874-3528

MORTGAGE
Change Home Mortgage
(951) 519-8518

Cornerstone Home Lending
(909) 260-5252

Locke Your Loan

Lara Locke

(951) 405-2454
www.lockeyourloan.com

US Lending
(714) 343-8345

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

MOVING & STORAGE
Ruff & Ready Moving
John Ruff

(951) 834-3539
ruffandreadymoving.com

ORGANIZER
NEAT Method
(951) 243-4746

REAL ESTATE
PHOTOGRAPHY/VIDEOS
MG3 Media

(951) 515-3171

The Photo Dewd
(909) 208-5653

SOLAR
Shaw Energy Consulting LLC
(951)942-8431

TITLE COMPANY
Chicago Title
Lavonne Benyola
(951)453-7380

Patti MacGregor
(951)852-9545

Mary Thompson
(951)236-3369
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Tim Harrison | Producing Mortgage Branch Manager | NMLS 170960
909.920.5260
HouselLoan.com/TimHarrison
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Written By Terrina Russell | Photography by Marissa McCutchan

rowing up, Amber Treat thought she would become a lawyer. Her
mother and brother were both lawyers, she loved to talk, and she
was passionate about the things she would talk about.

Right out of high school, Amber began working

at her mom’‘s law firm, when a friend approached
her about a company he was working at that was
looking for part-time help. The company was a
signing service for mortgage lenders and needed
an employee interim while they interviewed for
the full-time position. They were desperate and
Amber, being someone who thrives on pressure,
made herself available for the opportunity. While it
wasn’t anything she was particularly interested in,

she figured she could at least help out.

“By the end of that two weeks, they offered me
araise and asked me to come on full-time,” said
Amber. “Within six months, they promoted me to
branch manager and moved me to San Diego to run

one of their top accounts. I was 21.”

Over the next few years, Amber continued to
move up in the mortgage industry. She thrived
on the fast paced, pressure cooker, way of the
industry and was finding a lot of success along
the way. Then the market crashed. From late
2006 to early 2007, Amber wrestled with finding
that spark. She needed something to feel pas-
sionate about. While in hindsight, she said, she
wished she would have gotten into real estate
back then, it turns out, what came next may

have paved the path for something even better.

Amber’s late father, a pivotal figure in her life from
birth and self-proclaimed mentor of her “gift of
gab”, had a friend who owned an insurance agency
and mentioned it would be a perfect fit for her.
Without skipping a beat, Amber went on to get
licenses in auto, home, life and health, and opened
up her very own agency with Farmers Insurance.
She grew that business to over 600 self generated
policies over an eight year period before selling her

book of business to fuel her real estate career.

“ When my husband Brian and I purchased our

first home, the agent that we used to represent

us mentioned he thought I would be great at real
estate. At the time, I was still selling insurance
and loved my business. I had had a lot of success
with it so a career change wasn’t something I was
considering. Eventually though, I began to feel a
bit of burnout and the idea of rounding out the tri-
fecta of mortgage, insurance and real estate really
intrigued me. I finally decided to pull the trigger

and never looked back.”

Two days after getting her real estate license,
Amber found out she was pregnant with her second
son. She knew at that point she had to make this
work, and was excited to do so. A well respected,
top producer had just moved to the office where she
was hanging her license and she took a chance and

knocked on her door.

“ I remember not really thinking about it. I just
walked right up, introduced myself and told her I
would love to mentor under her. I was a brand new
agent, but I was a hard worker and determined to
excel. Thank God she said yes. I mentored under
Ashley Cooper for 18 months and it was the best
thing I could have ever done. I learned an incredible
amount in a very short period of time. Most agents
would kill for that kind of opportunity and I can
honestly say, that experience made me into the agent
I am today. And I will be forever grateful.”

After that mentorship, Amber decided to give it a

go on her own.

“Ilook back and I am very proud of myself and

the work that I’ve been able to accomplish in real
estate. Year over year, I’ve grown consistently. I've
won Hall of Fame awards and took home our C21
Centurion Award in 2022. Of course I'm proud of
those things but honestly, the best accolades I could
ever receive are the success stories of my clients
and the trust they show in me day in and day out by
way of their referrals. To me, that speaks volumes

over numbers and trophies.”

Inland Empire Real Producers -
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Amber credits this type of success
to many things, including her
innate ability to connect with
people on their level and culti-
vate lasting relationships. “ I've
always been a people person. It’s
been ingrained in me since I was

a little girl from my Dad. Building
rapport and earning trust is the

foundation of what I do.”

However, she also has the free-
dom and flexibility to focus on the
needs of others, and that’s a lux-

ury she doesn’t take for granted.

“Being an established agent grants
me the luxury of not being depen-
dent on one client or one sale.
Sometimes I'll work with a client
for months or years until we find
“the one”. Sometimes life happens
and we have to take a breather,
and that’s ok. I care about my
clients immensely. Ensuring they
are well taken care of and land
where they are supposed to is the

heart of my business.”

Another thing Amber takes pride
in, is her ability to balance her
career and family. Her husband,
Brian, along with their two boys,
Wryatt and Hudson and their dog,
Harley, are the center of her world.
When she’s not helping clients
move indoors, she and her family
are living their best life outdoors.
From camping and going to the
desert to hosting friends or golfing
with her husband, Amber knows
how to stay busy and fill her fami-

ly’s time with life long memories.

“ We love to travel, we’re always
busy packing in as much as we

can. Our friends are a part of our

family so anytime we get to spend

all together, we do. We truly are

blessed beyond measure.”
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Finding that balance has always been extremely important as is the
relationships she builds with her clients, who often become like family.
One time in particular, Amber recalls a client who had lost her husband,
and was having trouble parting with the home they shared together for
over 30 years. Amber sat with her, cried with her and listened to story

after story about the memories that were created in the home.

“Ididn’t rush her,” said Amber. “I told her, I would be ready,
whenever she was, but until then, I would be there for her any-

time she called, for whatever she needed.”

“After close to a year of working together, and easing into the

idea of selling, we were able to not only sell her home for
far more than she was asking, but we were able to get her
into her dream home just minutes from her daughter and
grandchildren. At the end of time together, she gifted me

a pair of hummingbird earrings. They were just beauti-

ful. Hummingbirds were her husband’s way of showing
her he was there. And wouldn’t you know, as we stood
in the backyard on the day she received keys, and she
gave me that very gift, a hummingbird came right down
and landed on the Pergola next to us. You can’t make
this stuff up. Moments like that are what it’s all about.
There’s not a day that goes by that I'm not in awe that I
get to do this day in and day out. It’s not a job when you

truly love what you do “
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Don't Miss Out On Second Chance Credit Repair's

WINTER REFERRAL Special G}(ﬁpw S 90%

Best wishes for a happy holiday i e First American
season filled with family, friends, < . SN Home Warranty
and joyful festivities. | love being 4 - '

: L firstamrealestate.com
part of your team, and wish you . F :
a very merry 2024, Y . Phone Orders:
Happy Holidays! & 800.444.9030

Your Local Resources

“Rely on us to be your
home warranty experts, so
you don’t have to be!”

(For all Realtors and Lenders) *per signed contract
TURN YOUR DECLINES INTO DEALS

S E C o N D / C H A N C E 909.599, 1 888 Lisa Caouette Amanda McMillien-Brock  Kevin Giacomazza

Inland Empire and Southwest Riverside High Desart and
. . Mountain Cities and Imperial Counties Riverside to Yucaipa
SeCOHdChancecredItRepalr.Com lcacuette@firstam.com amemillien@firstam.com kgizcomazza@firstam.com
CREDIT REPAIR 909.967.2082 951,541.6086 909.614.9391

Lasting Partnerships;
Reliable Inspections

[(©)BuoToinewn

YOUR TOTAL MARKETING SOLUTION

TO ELEVATE YOUR LISTINGS!
Interior & Exterior Real Estate Photography | Aerial | Twilight & Digital Twilight
3D Floor Plans | Virtual Staging | Real Estate Video

-' "xpertlsef’ anéf Persor?g zed Serwce.

Suc -__,.uI C smgs

;mf

111y (R
kbl - ~ £ ) :
| AL O T e  Raaged
Lisa DeWitt Chris & Brian Treat A - Powered by courfactory” =

'.-I'.-I-I x[=] SCAN TO CHECK OUT OUR WORK!

'*jtﬁ[; Mike Dew, Owner (£]E)
RIS . 909.208.5653 | ThePhotoDewd.com

951.694.6300 Unlock peace of mind, E\
. TNT INSPECTION PROS
s =TesCrow S partner today. =

WWww.cornerescrow.com

Let's build trust together &
create confident real estate transactions!

LAGUNA BEACH LAGUNA NIGUEL CARLSBAD MURRIETA BEVERLY HILLS LAGUNA WOODS TUSTIN

562.201.1949 | Brian@TNTInspectionPros.org
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SAVANNAH
A

Written By Terrina Russell | Photography by Marissa McCutchan

Savannah Harwell has lived in Temecula since 1989, the same year the area became

recognized as an official city. To say she has lived and breathed the city, would be an

understatement; She has literally been there since its birth, with all of the city’s best kept

secrets creating a scrapbook of her life. In the same way the television character Leslie

Knope of Parks and Recs loves her town of Pawnee, Indiana, Harwell’s enthusiasm for

where she lives holds no bounds. She loves her city.

So when a fellow mother at the
preschool she worked for told her

to look into real estate, Savannah
relished the opportunity it would give
her to not only talk up her city but
also introduce others to pockets of

paradise across the Inland Empire.

income. My expectations and my

business quickly shifted.”

The first three years were tough,
with it taking nearly a year for
Savannah to secure her first deal. She

was holding open houses every single

pick up line. I liked that I could work
and still be an involved parent. This
was what I needed for my home and
family life, and I just needed to take

control of my own situation.”

Three years in she locked arms
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with Redfin, an established real

estate brokerage and mortgage
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weekend as if she was getting paid for
_ “Initially going in, my expecta- them, even though she wasn’t. While
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were still not moving as fast as she
would have liked.

everything changed. Her first year
with Redfin she closed 19 deals.

apart, I was thinking, you show
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to another, and you sell the house.

I was married and this was just
supposed to be additional income.
But almost immediately after getting
licensed, my husband and I sepa-
rated, so it quickly went from just
wanting some supplemental income,

to needing primary provider type

(A4

“Knowing what the job could turn into
is what kept me going, I didn’t want

to give up on it. At the end of the day,
I knew what it could be. Also I have
kids, so I like making my own sched-
ule. I joke that I submitted my first

transaction from my car in the school

The following year, she closed 20;
and this year she was one of the

Inland Empire’s top 500 agents.

Savannah said it is not the deals
that stand out to her as much as it
the relationships she has formed

with her clients.

Knowing what the job could turn into is what kept me going, | didn’t want to give up on it.

AT THE END OF THE DAY, | KNEW WHAT IT COULD BE.



“It’s the same thing I loved about working

in the preschool, cultivating those relation-
ships. Certain people stand out to me. The
gratification of helping families stands out
to me. Especially first time homebuyers who
don’t know where to start. Those moments
when I was able to offer them a safe space

to ask questions. That stands out for me.”

Savannah knows she works too much most days,
but she’s working harder on finding balance.

“My job offers total flexibility and also no
flexibility, I can go to Disney with the kids, but
I can’t not answer my phone or be available
for someone to submit an offer. I don’t want
someone to miss out on their dream home

because I decided to take a day off from work.”

While she wants to work harder on
finding balance, Savannah also wants

to continue to grow her business.

“Of course I want to hit that top 500 again,
it provides a bit of pressure, especially as
the market continues to shift. I don’t want to
get caught up in the competitiveness, I just
want to do well enough to provide a good

life for my family. Things are rapidly chang-
ing, and agents have to keep maneuvering
through the obstacles. No one ever knows
what to expect, we just know that there will
be ups and downs. My goal is to continue
powering through each new thing and coming

out where I'm improving year over year.”

(A/2

| DON’T WANT

TO GET CAUGHT
UP IN THE
COMPETITIVENESS,
| just want to do well

enough to provide a good
life for my family.




Why Leverage One?

» Solar policies have changed in 2023
* New & Existing Contract Review Support
» We work for your clients, not a solar company

* Realtor Referral Program

2 Shaw

Jordan Shaw

Concierge Energy Advisor Scan to
. Connect with
0O (© @JordanShawOfhcial Me Today!

A HOME INSPECTOR PARTNER
———You Can Depend On!————

SAME-DAY REPORTS | PACKAGE DEALS

. Jabriel Farha, == NOW OFFERING MOLD & AIR QUALITY TESTING!
Oowner = _— - ] - _

ASK US ABOUT OUR HERO DISCOUNTS!

\ ’ CONTACT US TODAY - We respond 24/7 in 30 minutes or less!

\ . . . o
A @PacificPropertyInspection Scanto easlly schedule!
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INTERNACHI CERTIFIED | REPAIR PRICER AVAILABLE

Contact us Today
for Holiday & End
of Year Specials!

ANDY BURTON [
CURWo©

Independent Area Director VI: l 9 CU TCO

951.334.5301 CLOSING GIFTS
CutAboveGifts @ gmail.com B

CutAboveGifts.com

HELPING REALTORS® RETAIN THEIR CLIENTS IN THE INLAND EMPIRE FOR OVER 24 YEARS



Jessica

Terpstra

George

Williams

Written By Terrina Russell | Photography by Marissa McCutchan

Jessica Terpstra and George Williams are a self-motivated real
estate team that’s become a staple of the Inland Empire. In addition
to their exceptional real estate business, they’re both cancer
survivors who are intent on giving back to help people in need.

Jessica grew up in Orange County, California, and Jessica’s boss’s wife suggested she get into real

moved to Murietta in her 20s. Before real estate, she  estate and one day she decided to take that

was a single mom working as an accountant during leap of faith and quit her job to pursue a new
the day and in the service industry in the evenings. career path. “My children were a huge push for
She commuted back and forth to Brea to work for a me to get out there to do things that aren’t easy
financial firm that was also involved with loans and to do. It was important to me to show them

the real estate industry. that you can be successful and believe in your-

self, you just have to work really hard.”

George grew up on the other side of the country in

New Jersey. After moving to Arizona in 1980 he She got her license in 2015 and began working
began a career in hospitality at a 5-star resort. In at George’s brokerage. Their chemistry was
2002 he relocated again to Southern California and apparent right from the beginning, with Jessica
ultimately decided to leave hospitality to pursue a starting to work with George even before she

career in real estate. “I was working around a whole = was fully licensed. “We work well together
bunch of realtors who kept telling me I should get my  and he believed in me. I trained with him, did
license. I was guided into it and I loved it.” He got his  lots of door-knocking and cold calls, then right

license in 2005 and hit the ground running, earning after I got my license I had my first listing.”
the award for Newcomer of the Year at his broker- Eventually, they officially joined forces to form
age, Coldwell Banker ABR. Homes by George & Jessica.

28 - December 2023
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George and Jessica thrive in
partnership because they’re
open, honest, and hold each other
accountable. If either one of them
is struggling with something, the
other is there to help them out.
These days, George handles more
of their residential listings while
Jessica focuses more on consign-
ments and investors. Merging
those two different sides of the
business together allows them to
offer each client a more holistic

picture of the state of the market.

They’ve since added a few more
motivated agents to join their team,
Tessa Ecker and Sara Payan. From
here, they aim to continue doubling
their business and taking it all to

new heights. Jessica: “We’re super

30 - December 2023

and have a ton of support, but our

team is our little family.”

Their approach to real estate is
centered on relationships, consis-
tency, and persistence. They’re
both self-motivated and driven to

achieve the ambitious goals they

set for themselves and their team.

But most of all, they bring a fun,
dynamic energy to real estate to
lighten the mood and give each

client an enjoyable experience.

Outside of work, Jessica and
George love to donate to help
people in their community and
beyond. They are both survivors
of lymphoma and since George

is an avid golfer, they recently

thankful for the brokerage we’re at,

sponsored a golf tournament
that raised over $30K for lym-
phoma and autism research.
Jessica also loves spending time
with her children and hosting
events in the community. She’s
aiming to start an event planning

business in the coming years.

Overall, George and Jessica bring
impressive dedication and drive to
their work. For them, being a real
estate agent offers so much more
than just a commission check.
George: “We empower people
along the way and that really is
our goal. We want to empower
everybody in their investments
and in home ownership. There’s
nothing better than handing a

new homeowner the keys.”

We empower people along the way and that really
is our goal. We want to empower everybody in their

investments and in home ownership. There’s nothing

better than handing a new homeowner the keys.
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INLAND EMPIRE REAL PRODUCERS

FALL EVENT AT THE
HOLDEN HOUSE
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Ssges=ll VAKINGITHELISTING PROCESS
Lo POTR EASY!

We're here 7 days a week -
Call us today for same-day booking!
Roxie, VP of Fun
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Archive Property Inspection

£ Shaw
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Why Should You Always Schedule
A Pre-Listing Inspection?

Archive

PROPERTY INSPECTION

- Offer a More Marketable Listing
- Sell Faster

- Sell for Top Dollar

- Give Your Clients Peace of Mind!

DON'T GET LEFT IN THE COLD

RUFF & Ready Moving Brings the PAWsitive' Warmth!

Move Consultation
& Estimate

/f'i FREE

TESTING FOR
« MOLD

RUFF & Reanv mGV’nG Realtors,me;ti.c;n [EReal @ HADUH
Prpducers upon
; S Mag_'ﬂowe' l—“ 8 | “Ciertoryourcientsr . * INDOOR AIR QUALITY ISSUES
Bill Through Escrow ¢ Financing Available ' ]

Local & Cross Country Moves * Short & Long-Term Storage

Re3|dent|al & Commercml
\.

844.GET.RUFF (1.844.438. 7833) LI 4
“"RuffAndReadyMoVihg.com-
Serving Southern California, the Entire U.S. & Beyond!
2 s

B
| )
oA

INDOOR AIR QUALITY EXPERTS.

888-523-6653 (MOLD)

GREENHOMESOLUTIONS.COM/INLAND-EMPIRE-CA

—

Pl
¥ ‘w James Maertz, Owner ¢ Cell: (310) 874-3528

_—
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»» announcement

HOW DOES
SOMEONE MAKE
THE MAGAZINE?

ITS FREE!!

THE ANSWER IS SIMPLE: REACH oUT! WE WOULD LOVE TO MEET

If you would like to nominate someone for a feature in Inland Empire Real Producers
please contact our publisher Marissa McCutchan.

marissa@n2co.com
951-233-4899
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Finnae Lann Market Data Changes

Senior Escrow Officer

ﬁgg}'ﬁ%égguﬂfﬂlmm Rapidly =
Are You In The Know?!

Vacant Lanc

Refinancing ‘3

3
Residential Transactions

Mobile & Multi-Unit Homes 4

E-Signing & Notary Services aEi

Kl K K K K &

short Sale, REO & 1030 Exchange T LENDING i
/] NETWORK

T N Scan to email me and receive

N e R Siosingsticeney your Weekly Rate Update
W M vV 1 v L Inspection Services!

JUST GOT EASIER! » Home Inspection

* Mold & Air Quality Inspection
= e » Sewer Scope ° Infrared Scan

Named X 1 month e W e, BB O el Wi
A Best Home £ N YV gents
Warranty F % ' FREE our Bundle
2 i AT plus $100 off Packages Offer
Company f ':‘L"P\ + all Multi-Year Plans . ¢
by US News & L - i (terms and Savings for

World Report's Your Clients! 48«

360 Reviews < !

(2021-2022) "R %72 P ONE BRIV r.]‘ |
oreene || HIGHLANDER ° |
(Cbec | TAKES CARE B

' OF IT ALL!

714.343.8345

. Jason@USLendNet.com
racy Burnside : ,‘ VTR

FAccount Executive " SR RERTE SR - R Account Executive '

C:951.616.9691 - ? C:909.367.5119 - F

-

TBurnside@CHWPro.com™ » CCarrillo@CHWPro.com

Loan Officer

Scan the E .E .
) '5" Our Digital F_!.hs g

2022

Home Warranty : - -
Brochure! 909-963-0756  Highlanderinspections.com USLendNet.com | 4411 E La PIma Ave. Anaheim
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Introducing Our Specialify
Escrow Division!

- Commercial/ Residential : Refinance/ Reverse Mortgages
-« Bulk Sales - Holding Escrows - Wholesale -

. AITD - Manufactured Homes - Fertility-_

- Mobile Homes - DMV & Permanent Foundation
& So Much More!

Devck The Ha]ls Wlt'h Smooth Transactions!
. j‘

— - a

Tania Gonzalez / \
Sr. Account Executive
Tania@NewVentureEscrow.com E

619.807.0711
NEW VENTURE

Courtney Louis ESCROW

Vice President of Sales For more information please
Courtney@NewVentureEscrow.com visit our website:

858.229.9035 www.NewVentureEscrow.com



