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Your Forever Lender 23
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Financing the World i

One Loan ata Time i

) el

#1 Market Share in
Collier and Lee counties

Puchase, refi, or real estate
investment — let me help you make
your real estate dream come true!

JR—
VENTURE

TITLE SERVICES

venturetitleservices.com

For 3 straight years, I've been named
the #1 woman loan originator in Florida
by Scotsman Guide. With 627 loans
closed and more than $230 million in
production, | know what it takes to get
you home.

(]

Ready to get started?
Contact me today!

Lauren Maxwell
B MAXWELL
239.596.0500 MORTGAGE TEAM

MaxwellMortgagelLoans.com

CROSSCOUNTRY MORTGAGE, LLC
9130 Galleria Court, Suite 101 | Naples, FL 34109 | NMLS1770104. For professional real estate use only. Not intended for consumers. Equal Housing

Opportunity. All loans subject to underwriting approval. Certain restrictions apply. Call for details. NMLS3029 (www.nmlsconsumeraccess.org).
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CONNECTING. ELEVATING.

‘k 5 years or less in the business

* Active on social media

REAL PRODUCERS.

INSPIRING.

WANT TO BE FEATURED AS A

RISING STAR?

OR KNOW SOMEONE WE SHOULD FEATURE?

* At least $8 million in sales in one calendar year

For more information, to nominate, or to request to be featured, please email SWFL@n2co.com!

ALL IN

Property Management, LLC.
Southwest Florida | Phone: 239-451-3066 | www.allinpmfl.com
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WE RE ALLJN

DALI MIHAJLOVIC
Owner

239-451-3066
dali@allinpmfl.corp

What Sets Us apart ?
Discover the ALL IN Property Management Difference

In addition to our Core Property Management
Services, we also offer:

e
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Ly Complete Design, Furnishing & Staging Services by our In-House Design Team
Ly A Trusted Local Network of Vendors, Contractors & Preferred Partners
Ly Home Concierge Services - Comprehensive Visits Offered Between Guests
Ly Stellar Reputation, Effective Marketing Strategies & Proven Results

What You Can Expect When Partnering with us

First Class Customer Service

Endless Resources Under One Umbrella

Unparalleled Attention To Detail

Responsive, Friendly Interaction with our Team of Professionals
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PREFERRED PARTNERS

ATTORNEYS
Goodwin Law, PA.
Matt Goodwin
(239) 207-3403

Woods, Weidenmiller,
Michetti & Rudnick, LLP
Michael Michetti

(239) 325-4070

CONSTRUCTION
Northstar Technologies
Kyle McLaughlin

(239) 641-1892

CPA SERVICES
CCG Certified Public
Accountants

Steven Phillips

(239) 992-1973

HOME INSPECTION
HouseMaster

John Prete

(239) 480-8220

INSURANCE

Chapman Insurance Group
Jamin Eastman

(239) 307-0339

MORTGAGE LENDER
askARVIN®

Arvin Sahakian

(239) 391-7677

Maxwell Mortgage Team
Lauren Maxwell

(239) 596-0500

Moore Lending Group
Brittany Moore

(954) 866-7189

them for supporting the REALTOR® community!

NRL Mortgage
Giovanni Matita
(239) 253-5939

PAVERS

Master Touch Pavers
Christian Torres
(239) 677-8313

PHOTOGRAPHY/PORTRAIT
Michelle Reed Photography
(239) 404-8158

PHOTOGRAPHY/
REAL ESTATE
LaCasaTour
Sheryl Moreno
(888) 598-8687

POOL SERVICES
SWFL Pool Pros
Chaz Hambling
(239) 872-8186

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PROPERTY MANAGEMENT
ALL IN Property Management
Dali Mihajlovic

(630) 915-1752

ROOFING
Durabilis Roofing
Juan Rizo

(239) 703-3359

TITLE COMPANY
LandSel Title Agency, Inc.
Kelly Craycraft

(614) 226-6751

Venture Title Services
Stacey Maczulis
(440) 522-9404

MOORE

THAN A TRANSACTION

DURABILIS

ROOFING

REPUTABLE.
RELIABLE.
RESULTS.

v Roof Replacement ./ Roof Maintenance Tile
v Roof Repair v Roof Rejuvenation

Need Financing? We've got you covered!
Financial Calculator online for your convienance.

“Work quality was excellent. All contacts with personnel was exceptional.
From inspection to completing repairs in the rainy season, all was executed
professionally and timely. ”

=Ann M. - Fort Myers, FL

“I would have no problem having hiring them back should | purchase another

house. Thank you Durabilis for the time, care and work you did on my home.”
-Patrick D - Cape Coral, Florida

' ‘ WHEN YOU PARTNER WITH US YOUR
A CLIENTS ARE TREATED LIKE FAMILY

Brittany Moore MOORELENDINGGROUP.COM Tyler Moore ) . . . . . .
Regional Branch Manager Producing Branch Manager Everybody on the Durabilis team is amazing. Erica and Victor will keep you up
NMLS # 824215 = NMLS#: 1408486 to date and address any concerns right away.” _
239.292.4194 239-292-4191 -Jerome A. - Naples, Florida

BMoore@moorelend.com TMoore@Moorelend.com

MOORE

FAMILY OWNED BUSINESS « NO SUBCONTRACTORS
LICENSED, BONDED, INSURED ¢ 5% SENIOR DISCOUNT

EMERGENCY SERVICES AVAILABLE

i Hameaesisee

TOP RATED

LLY_ (P

License #:CCC1332292

12801 Commerce Lakes Dr. Ste 29, Fort Myers, FL 33912

[ b AR e

DURABILISROOFING.COM « CALL (239) 347-9207
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MEET THE

FORT MYERS

REAL PRODUCERS TEAM

Andrew Regenhard Ellen Buchanan Andrea Hoffman
Publisher Editor Ad Strategist

Zachary Cohen Coby Corradino Michelle Reed Sheryl Moreno
Writer Videographer Photographer Photographer

Nominate a REALTOR® you’d like to see featured in this magazine by emailing
SWFL@n2co.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the Fort Myers Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

FOLLOW Us ON

FACEBOOK &

INSTAGRAM
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DY publisher’s note

%0 STARS SHINE BRIGHT
THIS HOLIDAY SEASON!

Dear Real Producers of Fort Myers,

The season of joy and giving is upon us, and I must
say, I'm constantly filled with pride at how our
community consistently comes together to give
generously to worthy causes. It’s part of what

makes our Real Producers family so amazing.

On December 7th, we will be hosting our big,
end-of-year holiday party at the brand-new Clive
Daniel Home interior design and fine furnishings
showroom at 8650 Gladiolus Drive. If you haven’t
RSVP’d, hurry to reserve your spot now. We look

forward to seeing you there!

In this joyous season, there’s an unmistakable
energy that permeates the air. It’s the sound of
children’s laughter, the comfort of family and cher-
ished friendships, and the glow of holiday lights.
It’s evident in the camaraderie we enjoy and the
experiences that invigorate us. I hope that every

one of you will hold onto that joy well beyond the

holidays, integrating it into your everyday routines.

In this special issue, ’'m thrilled to introduce you
to SWFL’s 40 Under 40 honorees. These shining

10 - December 2023

real estate stars are already making waves in our indus-
try, and it’s truly inspiring to witness their potential.
Check out their profiles in this issue and keep an eye on
these promising REALTORS® because we expect great

things in their future!

As 2023 draws to a close, I'm incredibly grateful for our
remarkable Fort Myers Real Producers community. This
year has been full of fantastic stories and amazing events,
all made possible by our outstanding preferred partners.
You truly make it all happen, and we appreciate each and

every one of you!

Lastly, I want to wish you all a very Merry Christmas and
a joyous holiday season with your loved ones. We can’t
wait to see everyone again at our next big Fort Myers

Real Producers event in the New Year!

Very respectfully yours,

Owner/Publisher

Fort Myers Real Producers
239-290-0692
andrew.regenhard@n2co.com

www.swilrp.com

WOODS - WEIDENMILLER

MICHETTI- RUDNICK
DOMINATE YOUR MARKET

with the Legal Representation of Woods, Weidenmiller, Michetti & Rudnick

Michael Michetti * Joshua Rudnick ¢ James “Jay” Caudill * Samuel Colburn

A Personal Approach to Real Estate Law

Closing Attorneys Serving All of Southwest Floriaa,
including Naples, Bonita Springs, Fort Myers and Beyond

10 239.325.4070 | lawfirmnaples.com

Offices in Naples, Downtown Naples and Bonita Springs/Estero

Woods, Weidenmiller, Michetti & Rudnick, LLP a Florida Professional Limited Liability Partnership

The hiring of a lawyer is an
important decision that
should not be based solely
on advertisements. Before
you decide to hire an attorney
be sure to request free
written information about
qualifications and experience.
Rule 4-7.2(d).



1& EFFICIENCY UNLEASHED

Closing Deals at Warp Speed!

FROM APPLICATION
SUBMISSION:

To Approved
With Conditions

» 8.25 Days

» 13.25 Days

Your Mortgage Partner, Committed to Your Success

Independent Mortgage Broker Ask Me Anything!

Arvin Sahakian | 15+ Years Experience c s
239-391-7677 | arvin@askarvin.com A EHE I‘:?
askarvin.com . r VI n :.'.!:I' o | Y 2
42041 Cypress Pkwy Suite 4-188 - NMLS #1971869 H-"' 2 : iy - v f E@ =
Babcock Ranch, FL 33982 E ¥F: :';':'l a R TN I . ]
' X g - 3 50% REDUCED ot £
BUILD TIME .
°o .-\‘ \
: ! _ i e Complimentary Lot/Land Due Diligence S
. e Consulting for Realtors & Clients TERMITE & ;
Guaranteed e Customizable Floor Plans Available, In-house MOLD PROOF
: Design Team! Scan to =94
: 'IIB;‘HJ,KL’ 3EL 'l'hfi"m':f‘“ EF ﬂ$ BUYER » Flexible Payment Schedule or Financing Available Learn More —
e UL T e Zoning and Code Interpretation (We coordinate Tk [m] 250 MPH IMPACT
. <l X i i el -
v’ Comprehensive: Sal'l."IE"DEI"J Reporting - > with the County/City for you) $-|I:|- _ {.E RESISTANT
| e We Guide Realt d Clients fi Desi s
* Termite, Radon, Mold;4 Pt, Wind Mitigation \ a”‘iheuv'vaey tgaoggz ;;"ncy lents from Design ot “
> B * Phones Answered Evenings & Weekends _ e 3% Commission Paid To Realtors! . CLASS "A"
4 . l}nhf Cnmpan_v With A 1 Year Limited * * * * FIRE RATED
=5y Guarantee CHECKIOUT-OUR- ~.
5 STAR REVIEWS & (= =) 0%
R Rev NORTHSTAR ' IS
TECHNOLOGIES A ENERGY SAVINGS

; ; Ry i - - -
i WIE Kristine Dunn Kyle McLaughlin
. ] kristine@northstartgi.com kyle@northstartgi.com .“

9211 Cockleshell Court, Ste. 14, Bonita Springs, FL 34135

PHONE: 239-430-8220
® WWW.NAPLES.HOUSEMASTER.COM
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Schedule an Exclusive Realtor
Tour to Learn More

239.610.0062 NORTHSTARTGL.COM | GOO6M O

Call or Text




Fort Myers Real Producers
PROUDLY PRESENTS THE SWFL

CLASS OF 2023

Photos by Michelle Reed Photography

We are thrilled to present our readers with a
special edition of Fort Myers Real Producers,
featuring the remarkable 40 Under 40 honorees
in the SWFL real estate industry. These talented
individuals are the movers, shakers, and rain-
makers to keep an eye on in the years to come!

The winners were chosen not only for their exceptional
performance in real estate sales, but also for their pro-
fessionalism, drive, innovation, community involvement,

and outstanding character. They are exemplary leaders

Many of these impressive agents have received accolades
and recognition for their accomplishments in the indus-
try and are actively contributing to various nonprofit
organizations and causes. You may have already seen
some of these outstanding individuals featured in our
past issues, and we are excited to showcase them again in

this special edition.

‘We are honored to present to you the Real Producers’
SWFL 40 Under 40 Class of 2023, who are not only

exceptional agents but also extraordinary human beings.

who are generously imparting their time, wisdom, and

/ support to the next generation of REALTORS®.

P» 40 under 40: trailblazers in real estate

JOHN R. WOOD PROPERTIES CHRISTIE’S INTERNATIONAL REAL ESTATE

A Naples native, Danny Batatt is a homegrown, talented
broker associate at John R. Wood Properties Christie’s
International Real Estate. After graduating with a
degree in finance from Florida Gulf Coast University,
Danny embarked on his real estate journey in 2020, as
his initial career plans were influenced by the global

pandemic’s challenges.

Having grossed this year, at the time of this writing in
early November, almost $7.5 million with seven trans-
actions, Danny’s genuine interest in real estate finance
courses during college made his transition to the real
estate industry a natural fit. He believes in mastering
every facet of real estate, including law, development,
construction, and finance, to empower his clients with

the best possible advice and support.

14 - December 2023

Beyond his professional life,
Danny is part of a family
with deep community ties.
His mother owns a chil-
dren’s furniture store called
Megakids, established in
1996, while his father owns
the popular barbershop,
Hair Cuts For Kids & Adults,
since 2010. Danny is actively

involved in charitable organizations /
like Habitat for Humanity NextGen and

Young Professionals of Naples, reflecting his

commitment to community building.

With aspirations to buy his first home and explore the world,
particularly European countries, Danny balances his per-
sonal and professional goals. His motto is simple yet effec-

tive: “Keep plugging!”

Emma Jane Beckmann quickly
established herself as a top
performer in the real estate
industry after becoming a
REALTOR® with John
R. Wood Properties
in 2021. Born in
Hong Kong and
with a diverse
background that
includes the UK,
Canada, Spain, and
the United States,
Emma brings a
global perspec-
tive to her work,
making her a valuable

asset to her clients.

P> 40 under 40: trailblazers in real estate

JOHN R. WOOD PROPERTIES

Emma’s achievements are nothing short of impressive, with a
total volume of almost $40 million and 18 transactions slated
for 2023. Her commitment to excellence has earned her pres-
tigious awards, including the Platinum Circle in 2022 and the
Diamond Circle in 2021 from John R. Wood. Emma’s passion
for helping people and facilitating life-changing moments for
her clients is at the heart of her success. She is a dynamic
force in the industry, working alongside her mother and best

friend, Jane Wood, to create an exceptional client experience.

Emma enjoys an active lifestyle outside the office, including
playing pickleball, traveling, and following Formula 1 racing.
She also enjoys spending time with her fiancé, Eric, and two
lovely pups, a Havanese named Lola and Albert, a Lab. Emma
is deeply committed to her community, volunteering with the

Women’s Shelter and advocating for causes she believes in.

PREMIERE PLUS REALTY COMPANY

Originally from Boston but raised in
New Jersey, Laura Bolagno relo-
cated to Southwest Florida in 2007
with her husband to start a new

chapter. Laura’s real estate

career began in 2014,

driven by her passion for
helping others make
their dreams of owning
a piece of SWFL para-

dise a reality.

A devoted REALTOR®
and real estate consul-
tant committed to her
clients at Premiere Plus

Realty Company, Laura

has recorded a total volume of $6.6 million thus far in
2023. She’s also been recognized for her outstanding
achievements, receiving awards such as the Premiere
Plus Realty Company Award for selling over $10 mil-
lion in 2021 and 2022, as well as being named a Best of
Zillow Premier Agent in 2021.

Laura’s personal and professional life is centered
around her family. She and her husband, Martin, have
been together since they were 16 and have been mar-
ried for nearly 14 years. The couple has three amaz-
ing children — Angelina, Christian, and Nico — and
the entire family enjoys an active lifestyle. Laura is
committed to obtaining her broker’s license in the near
future. She also has plans to expand her investment
portfolio by acquiring two or three properties within

the next five years.

Fort Myers Real Producers - 15



P» 40 under 40: trailblazers in real estate

Sryan H Brax

DOWNING-FRYE REALTY, INC.

Born in Beirut, Lebanon, Bryan Brax spent his early
years in New York City and moved to Naples at age
12. He received a degree in business marketing from
Florida Gulf Coast University and entered into the
world of real estate in 2019. Bringing a passion for
luxury and a successful background in the exotic car
industry, Bryan’s decision to become a REALTOR®
was motivated by the desire to leverage his extensive
clientele network and the excitement of working with

luxury properties.

In 2023, Bryan’s outstanding performance as a top
producer resulted in a total sales volume surpassing

$25 million with Downing-Frye Realty, Inc. His achieve-
ments have earned him plenty of awards, including being
named a Real Producers Rising Star and receiving the

Downing-Frye Realty Platinum Award.

In his off hours, Bryan enjoys
time with his wife, their
two dogs, Stella and
Fayrouz, and watch-

ing the family’s five
chickens. He has

an active lifestyle,
including working

out, driving luxury
cars, traveling, and
savoring good food.

He is also passionate
about giving back to the
community through his sup-
port of the Make-A-Wish Foundation.
Bryan’s goals are focused on continuous improve-

ment and expanding his luxury-focused business to

encompass a wide range of high-end services, from

luxury vehicles to aviation charters and more.

AN

P> 40 under 40: trailblazers in real estate

THE DELLATORE REAL ESTATE COMPANY

Samantha Hoagland Corrochano’s psychology degree,
her MBA from the University of Florida, and her
experience in business-to-business sales and the phar-
maceutical industry equip her with a unique skill set
for success. A REALTOR® since 2020, Samantha has
achieved an impressive total volume of over $18 million

in sales and 26 units.

“Sam,” as her family, friends and clients know her, show-
cases her passion for the business serving as the vice pres-
ident of her family’s boutique brokerage, The Dellatore
Real Estate Company. While she has earned numerous
awards in her previous sales roles, Samantha feels true
fulfillment when connecting with others and helping them

achieve their real estate goals.

Sam’s life revolves around her career and family. She and
her wife, Milina, are raising three beautiful children —
twin boys Tavyn and Kiptyn, and a daughter, Grace. Their
family is completed by Benjamin, a black goldendoodle,

who is also an avid Steelers fan.

Beyond real estate, Samantha enjoys
boating, playing her guitar, cooking,
and spending quality time with her
loved ones. She actively supports St.
Jude’s, The Alzheimer’s Association,
and the Wounded Warrior Project,
and is also a member of

the Bonita Springs

Downtown Alliance.

Samantha’s ambitions

include helping to grow

her family’s brokerage,

obtaining a broker’s

license, and becoming

more involved in her

community, especially

in assisting the growth

of Downtown Bonita.

DOMAIN REALTY

16 - December 2023

Armed with a bachelor’s degree in
business real estate from Florida State
University, Eddie Burnham embarked
on a real estate career in 2021 after
being inspired by his parents —
Eddie’s father is a builder and

his mother is also a suc-

cessful REALTOR® like

her son.

Eddie’s dedication and
hard work at Domain
Realty in Naples
certainly haven’t gone
unnoticed as he has
earned numerous

awards while grossing over

$32 million in career earnings.

His accolades include a Platinum Sales Award from his
real estate board, recognition as a Five-Star professional,
the prestigious 30 Under 30 honor and the Rookie of

the Year award at his brokerage. Eddie’s outstanding
achievements have also placed him among the top 10

agents in his brokerage, out of over 300 agents.

Eddie’s passion for real estate lies in helping clients
secure their dream homes, and he finds immense
fulfillment in witnessing the joy and happiness that
flows through them when they close the deal. Outside
of his professional pursuits, Eddie loves everything
about the Southwest Florida lifestyle, including fishing,
boating, hunting, golfing, and enjoying sporting events.
As a devout fisherman, Eddie’s favorite local charity is

supporting Captains for Clean Waters.

ROBOCI TEAM | ROYAL SHELL REAL ESTATE

Rei Culi brings a unique background

from Albania, Rei pursued a mas-
ter’s degree in veterinary science in
his home country. However,
Rei’s passion for helping
people and the desire for
a business venture that
could positively impact
countless lives led him
to enter the real estate
field in 2021.

In his relatively short
time as a REALTOR®
with Royal Shell Real

to the world of real estate. Originally

Estate’s Roboci Team, Rei

has achieved notable success, closing 16 deals total-

ing nearly $12.4 million in volume this year. Rei finds
immense joy in seeing the happiness and appreciation
in his clients’ eyes, being recognized as a trusted pro-

fessional, and living the good life in Naples.

Outside of his professional endeavors, Rei is a devoted
family man. He is married to LeAnne, and they have
two beautiful children, Drin and Dea. Their family

is complete with Leo, an adorable toy poodle. In his
downtime, Rei enjoys scuba diving and traveling, and
has an abiding interest in cars. Beyond investing in
real estate rentals and obtaining his broker’s license,
Rei’s ambitions include early retirement and continued
involvement in charitable causes. He has a personal
goal to actively engage in providing homeless individu-
als with a fresh start and aid in the recovery of abused

children and women.

Fort Myers Real Producers -
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P 40 under 40: trailblazers in real estate

DAANE PROPERTIES

Naples native Alex Daane is the managing broker and
owner of Daane Properties, a real estate brokerage

he started over a decade ago. With an education and
background in finance, Alex obtained his real estate
license in 2007 and has consistently ranked among the
top 1 percent of agents in the country. This year, he is
proud to be opening a new office at 721 12th Avenue
South, a building in Olde Naples that was developed by
his grandfather in the early ‘80s and was home to his
mother’s clothing store, Brigadoon, for nearly 40 years.
Alex’s passion was cultivated at a young age... He fondly
recalls observing changes in the once-sleepy Naples
real estate landscape from the front seat of his father’s

bicycle or in his ‘64 Ford Mustang convertible.

Alex’s production consistently ranges between $20 mil-
lion to $40 million annually. At the time of this writing in
early November 2023, he has already achieved approx-
imately $17 million in total volume. Although he holds

various performance-based designations and graduated

magna cum laude from the
University of Florida, Alex
remains humble, focus-
ing on adding value to

his clients’ experiences
and ensuring each

transaction is smooth.

Beyond his career,
Alex cherishes his
family — his wife,

Casey, and their baby boy, \
Ralston, born in July. They share

their home with two lovable dogs,

Winnie and Scottie. Outside of work, Alex

enjoys golf, boating, exploring new restaurants, and trav-
eling to cherished family vacation spots. He’s also deeply
committed to philanthropic endeavors, supporting

organizations like the David Lawrence Center, Habitat

for Humanity, the Children’s Museum, and more.

P> 40 under 40:

Ornela Roboci Dees

ROYAL SHELL REAL ESTATE, INC.

Ornela Roboci Dees is a passionate REALTOR®
and the co-founder of the Roboci Team at Royal
Shell Real Estate, Inc. Originally from Albania,
Ornela’s journey to becoming a luxury real estate
professional in Naples is a testament to her
determination. She began her real estate career
in 2014 after feeling unfulfilled working in the
banking sector. Real estate resonated with her
because it allowed her to connect with people

while providing genuine assistance.

Ornela’s commitment to helping people bet-

ter their lives is the driving force behind her
work. She thrives on exceeding expectations
and embracing challenges, making each day in
real estate unique. Thus far in 2023, Ornela has

closed 20 transactions for $16 million.

trailblazers in real estate

Outside of her professional life,
Ornela is a loving wife to Ryan,
anative of Naples, and a
devoted mother to their

two children, Henry and
Valerie. The Dees family

also includes Dixie, their

mischievous, four-year-

old beagle. Ornela’s love

for Naples and the water

is evident in her favorite
activities: watching sunsets
and enjoying beach days. She is
also deeply involved in charitable work,
particularly organizations that support chil-
dren. In both her personal and professional life,
Ornela’s goal is continuous self-improvement to

better serve her loved ones and clients.

/
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Andrew Darda decided to become a

7 Andrew Darda
-

Andrew has become a
field, with a focus on
and homeowners.

Andrew thrives on

Co-founder of Compass’s The Darda Group,  sell their properties, especially those facing challenges.

His passion now includes mentorship, guiding fellow

REALTOR® in 2008 after growing up agents within his team, and emphasizing effective systems
being inspired by his father’s involve- ~ and accountability to drive their success. In 2023, The

ment in the industry. Andrew’s
decision was further motivated Looking ahead, Andrew plans to grow his team to 20-plus

Darda Group is set to close approximately $150 million.

by his wife’s belief in the agents, selling 480 properties annually. On a personal
potential it held for their ~ level, he aims for 85 to 100 property sales, with a primary

family. Over the years, focus on luxury homes, while also prioritizing the team’s

and company’s growth.

prominent figure in the

Outside of real estate, Andrew treasures his family,

helping both homebuyers  which includes his wife, Hope, their son, Aiden, and

their beloved golden retriever, Cabella (“Bella”), who
shares a special connection to being born on their

wedding day. Andrew’s interests extend to boating

assisting others, whether and fishing, and he is equally devoted to charitable
it’s helping individuals find their causes, supporting institutions like St. Jude’s Children’s

dream homes or helping homeowners Hospital and Golisano Children’s Hospital Florida.

THE DIMARE GROUP | KELLER WILLIAMS LUXURY

An accomplished REALTOR® with an impressive
career, Marissa DiMare is a luxury ambassa-

dor with The DiMare Group at Keller Williams
Luxury, specializing in high-end real estate. Born
and raised in New Jersey, Marissa’s entry into
real estate was a fortunate accident. While in
college at Rutgers University, she began working
for a top local real estate team as an assistant
and purchased her first investment property at

just 19 years old.

What Marissa finds most fulfilling about her
work is the opportunity to connect with peo-
ple, match their unique lifestyles to the perfect
homes, and help clients build long-term wealth
through real estate investments. Her ability

to listen to her clients’ needs has made her a
respected figure in the industry since 2006. She
has received accolades, such as Realtor of the

Year in 2014 in New Jersey, and has achieved a

sales volume of $5.6 million so far this year
in Florida, along with $7.8 million in New

Jersey with her business partner there.

Marissa loves spending time with
her young son, Nicholas, in her
off hours. Alongside her
husband, Darren, who is a
contractor, Marissa is not

only transforming homes

but also contributing to

her community. She and

her team have adopted a
“Care.Serve.Give.” program,
where every sale results in a
donation to a charity of the

client’s choice, showcasing their

N
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P» 40 under 40: trailblazers in real estate

DENNY GRIMES & TEAM | KELLER WILLIAMS REALTY NAPLES

Tony Erpenbeck’s real estate journey began

in 2011, inspired by his mother, one of Stock
Development’s top agents. Growing up in the indus-
try, he developed a deep passion for real estate and
recognized the importance of pride, respect, and

happiness in one’s professional endeavors.

Now a distinguished REALTOR® and listing
specialist affiliated with Denny Grimes & Team

at Keller Williams Realty Naples, Tony has been

a consistent standout performer with 48 transac-
tions totaling over $28 million in volume this year
alone. His commitment to excellence has earned
him plenty of recognition, including the prestigious
Top Listing Specialist Award for Keller Williams
South Florida Region, which he has received twice

in recent years.

Family is at the core of Tony’s life.
He married his best friend,
Paige, in 2015, and they

are proud parents to two
wonderful daughters,
Lorelai and Charlotte.

Their long-haired mini
dachshund rescue, Chewy,
rounds out the family and
plays well with the girls.
Tony is also a true Gators
football fan, enjoys golf,

the beach, and CrossFit, and

has an appreciation for fashion. He

is actively involved in various community
organizations, including the Women’s Council

of REALTORS®, SWFL Gator Club, and the Associate
Leadership Council for Keller Williams Realty Naples.

P» 40 under 40: trailblazers in real estate

Morgan Grimes

DENNY GRIMES & TEAM | KELLER WILLIAMS REALTY OF FORT MYERS & THE ISLAND

A proud fourth-generation native of Fort Myers,
Morgan Grimes started her real estate career in 2011
and has since become a respected REALTOR® and bro-
ker associate with Denny Grimes and Team at Keller
Williams Realty of Fort Myers & The Islands.

Morgan has sold an impressive 55 units for a total sales
volume of $27 million thus far in 2023. She has also
been recognized for her supreme dedication, earning
the title of Top Listing Agent for both SWFL and Keller
Williams. However, what truly fulfills Morgan in her
work is the opportunity to guide clients through the
emotional and logistical roller coaster of buying or sell-
ing a home. She takes immense pride in being a calming
presence, resolving issues, and ensuring her clients feel

heard and supported throughout the entire process.

In addition to her thriving real estate career, Morgan
cherishes time spent with family, her two dogs, Chewie
and Paige, and beloved feline Kitty Witty. She is actively

involved in her community — whether as a
member of the board or putting on their
annual Pie Day and Breakfast with
Santa. She is also known to randomly
show up in a dinosaur suit to bring
smiles to everyone’s day. Morgan’s
mantra, which she wrote on her
basketball shoes in high school,
“Good, better, best. Never
let it rest. Until your
good is better and your
better is best!” reflects
her belief in continuous
improvement. Morgan’s
future ambitions include
building on her father’s
legacy, Denny Grimes &
Team, and helping her
team members achieve their

professional aspirations.

THE GOGAN TEAM | EXP REALTY

been a driving force in the indus-
try. As team leader of The Gogan

achievements include their

With a strong presence in the real estate  education at FGCU, earning a degree in marketing.
world since 2012, Claire Gogan has

Her entry into real estate was driven by a desire for
flexibility and the limitless potential for financial
success. What she finds most fulfilling in her work is

Team at eXp Realty, her impressive the opportunity to create life-changing opportunities

for the agents on her team.

David Gruninger has made a significant
mark in the real estate industry since

joining in 2014. David founded an auto

clubs throughout town. He

detailing business during college,

servicing many of the country

/) . :
% David Gruninger

the top 1.5 percent of agents nationally for the last five
consecutive years, and in his impressive performance.
Year to date, he’s sold 56 units for over $56 million with
an average sale price of $1.1 million. However, what
truly fulfills David is helping clients find their perfect

homes and witnessing them create cherished moments

closing 68 transactions
with a total volume
north of $34 million
in 2022 and over 120
transactions for over
$60 million in 2023.

Originally from
Chicago, Claire has
deep roots in Naples,
where she grew up from
the age of 2. She pursued her
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When she’s not busy helping clients or teammates,
Claire enjoys a fulfilling family life with her hus-
band, Andrew, and three boys, Ashton, Bryson, and
Finn. Claire’s love for the outdoors is evident in her
hobbies, which include boating, fishing, and riding
horses. She actively supports organizations like
Beverly’s Angels, hosting events for at-risk youth.
Her professional aspirations include growing The
Gogan Team to achieve over 1,000 sales a year,
demonstrating her commitment to ongoing success in

the real estate industry.

eventually leveraged this
business to transition
his clients into real
estate clients, laying the
foundation for his suc-

cessful career today.

Now a REALTOR® with
William Raveis Real
Estate, David’s passion

for his work is evident in

his numerous awards and acco-

lades, including being ranked among

with their families. For him, a home is not just a physical

space but a place where memories are made.

Beyond his professional accomplishments, David trea-
sures his close-knit family. His active lifestyle includes
a love for golf, live music, and fine dining, along with a
passion for cars, often participating in exotic car rallies
across the country. He is also involved with the Make-
A-Wish Foundation, highlighting his commitment to
giving back. As he continues to reach new heights in his
career, his guiding motto is, “Success is not the key to
happiness. Happiness is the key to success. If you love

what you are doing, you will be successful.”
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COMPASS FLORIDA LLC

David Jablonski brings a rich family legacy to
his impressive career as a REALTOR® and prin-
cipal at Compass Florida LLC. Licensed in 2011,
David is now the fourth generation of real estate
agents in his family, demonstrating a deep-

rooted passion for the field.

David has recorded over $21 million in sales,
moving 19 units thus far in 2023. His perfor-
mance is driven by his commitment to finding
clients the perfect property, regardless of the
time frame. Outside of real estate, David is a
loving family man with a wife, Rebecca, and two
young daughters, Isla Mae and Cecilia. His two
friendly cats, Darla and Zieba, keep a watchful

eye over their home.

Apart from his career and family,
David dedicates time to giving back
to the community. He has

served as the chairman of the
NABOR Young Professional
Network and contributed

to the Muscular Dystrophy
Association as a camp

counselor. His personal and
professional goals include
achieving a $50 million sales

volume, fostering a team cul-

ture focused on ethical conduct,
and treating clients with the respect
they deserve. David’s guiding principle is to
provide clients not just with a property, but with a

home where they can create cherished memories.
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DOUGLAS ELLIMAN REAL ESTATE

An exceptional REALTOR® and broker
associate with Douglas Elliman Real Estate,
Michelle Lauzier loves serving her clients

in the beautiful Southwest Florida region.
Originally from the northwest corner of
Connecticut, Michelle moved to SWFL in
2006 to attend Florida Gulf Coast University,
where she earned a degree in marketing with
a focus on advertising. Her transition into
real estate in 2011 was driven by her love for
connecting with people and her desire to stay
in the paradise she had come to call home.
She was fortunate to work alongside Michael
Lawler, who mentored her and instilled the
confidence needed to succeed in real estate.
Closing five units for $10.6 million this year,
Michelle finds her work incredibly fulfilling as
she helps clients find their perfect properties.

Michelle is dedicated to continuous learn-
ing, and with her newly achieved broker’s

license, she looks forward to mentoring

new agents in the future. Outside of real
estate, Michelle enjoys spending time on the
water, fishing, snorkeling, and exploring the
beautiful local beaches. She is also deeply
involved in charitable activities,
particularly those support-

ing animal shelters and The
Alzheimer’s Foundation. On

a personal note, she aspires

to purchase property in the
mountains to enjoy another
breathtaking facet of life.

PALM PARADISE REAL ESTATE

A prominent figure in the real estate indus- transactions worth $201 million year to date. His accom-

try, Marcus Larrea serves as the founder
and team lead of Palm Paradise Real
Estate. Born and raised in Fort Myers,
Marcus made his way into real
estate in 2016. With a bache-
lor’s degree in business
management from
FGCU and a master’s in
business administration
from the University of
Florida, he possessed
a solid educational
foundation that has pro-

pelled his success.

4

has driven his brokerage to

remarkable heights, achieving 571

Marcus’s leadership
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plishments extend beyond sales figures; Marcus was
recognized as the number one RealTrends Mega Team
for the number of transactions along the entire west
coast of Florida in 2022. He was also selected to be part
of Zillow’s Agent Advisory Board, working closely with

the company to shape its strategic direction.

Beyond helping clients, Marcus is equally passion-

ate about nurturing his team’s growth. He envisions
expanding his brokerage’s footprint with multiple
offices stretching from Marco Island to Tampa within
the next three years. Personally, Marcus enjoys boat-
ing, traveling, and spending time with his fiancée Sarah,
their daughter Sophie, and their French bulldog, Bugsy.
The family looks forward to the arrival of a baby girl in
January 2024. Marcus is also actively engaged in giving
back, instituting the Palm Paradise Gives Back program
at his office.

With a passion for sales that has been
driving his career since 2017, Ryan
Leben is a phenomenal REALTOR®
and team leader of The Pinnacle

Group of Naples at MVP Realty

Associates. Born and raised

in Naples, Ryan’s deep

knowledge of the local
market has been a valu-
able asset. He holds a
bachelor’s degree in
business management
from FGCU and is also
a designated certified

financial planner.

In 2023, Ryan achieved

an impressive $24 million in

% THE PINNACLE GROUP OF NAPLES | MVP REALTY ASSOCIATES
! ]
k.

pending and closed transactions, totaling 25 sides. His
expertise has earned him recognition, including the
MVP 2022 Top Agent Commission Award, beating out
over 1,200 other agents. What Ryan finds most fulfill-
ing about his work is building lifelong relationships
with clients and selling not just homes, but the unique

Naples lifestyle.

Ryan’s personal life is equally rewarding, with his
spouse, Louis Scandale, and their two beautiful children,
Diya and Dante. They enjoy travel, beach time, interior
design, and quality moments with loved ones. Giving
back to the community is important to them, with a spe-
cial focus on Youth Haven, where they recently attended
the charity ball and witnessed the incredible generos-
ity and energy dedicated to helping underprivileged
children. Ryan’s motto is simple but powerful: “There is

nothing impossible to them who will try.”
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Tyler Mattingly

JACK MANCINI TEAM | KELLER WILLIAMS ELITE REALTY
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Chris Lecca

WILLIAM RAVEIS REAL ESTATE

.

Chris Lecca of William Raveis Real Estate is a seasoned
REALTOR® with a remarkable career that began in
2009 when he was just 18 years old. With a total vol-
ume of $84 million and an impressive 60 transactions
so far in 2023, Chris is a monthly top producer and a

force to be reckoned with in the field.

Hailing from a small town in western Massachusetts,
Chris’s passion for real estate has been a lifelong
dream. What he finds most fulfilling in his work is the
transformation of houses into model homes through
updates and staging, ensuring top-dollar sales, and pro-

viding a smooth transaction experience for his clients.

Beyond closing deals, Chris cherishes his personal life
with his fiancée, Abby, and their two Chihuahuas, Rico
and Chi Chi. In his leisure time, Chris enjoys spending
quality time with family and friends, hosting parties,

and enjoying the warm weather
on his boat, “No Contingent-
Seas.” With motivating
slogans like “Leave it
to Leccal” and “Good
things come to those
who Hustle!” guiding
his business philoso-
phy, Chris has plenty
of both short-term

and long-term goals.
Professionally, he aims
to steadily grow his real estate
business by 10 percent each year,
while personally, he looks forward to get-
ting married next year and starting a family,
embracing a bright future ahead.

With Keller Williams Elite Realty, Tyler
Mattingly is a standout REALTOR® driven by
a lifelong dream to work in the industry he

is passionate about. Tyler’s love for helping
people has made him a go-to agent since he
started in 2019.

Tyler’s real estate performance has been
remarkable, with a total volume of approxi-
mately $15.5 million and 35 transactions com-
pleted year to date. His dedication and results
have earned him accolades, including Rookie
of the Year in 2019, as well as being recognized
as the number one agent in total volume for
his office in 2022. Additionally, Tyler achieved
the distinction of being the number one team
in the Bonita Keller Williams office in 2022 as

a part of the Jack Mancini Team.

While Tyler is passionate about his career, he

also enjoys various activities outside of work,

including spending time with his long-time
girlfriend Stephanie, swimming, working
out, jet skiing, and even venturing into
entrepreneurial endeavors such as flipping
homes and starting new businesses. He’s
actively involved in his community
through his church, Summit
Church, participating in
charitable initiatives that
support local causes like back-
pack drives and food pantry
contributions. Tyler’s future
plans include launching a

title company, a shared office
space venture, and pursuing a

storage unit facility.

Azemina “Nina” Llorca

.

Lex McKinney

WILLIAM RAVEIS REAL ESTATE

NINA LOVES NAPLES TEAM | COLDWELL BANKER REALTY

As a top-notch REALTOR® and team

lead for the Nina Loves Naples Team

at Coldwell Banker Realty, Azemina

“Nina” Llorca has been making waves

in the industry since 2019. Nina has

closed 25 units and achieved

a total volume of over
$20 million in 2023, a
testament to her com-
mitment and expertise.
In 2022, Nina was
recognized with the
Sterling Society award
from Coldwell Banker.

Originally hailing from
Montenegro and later
growing up on Long Island, New

York, Nina’s path eventually led her to
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Naples. Her decision to go into real estate was a natural
progression from owning an insurance agency, driven

by a desire to further help her community.

What Nina finds most fulfilling in her work is the
deeply personal nature of buying and selling homes.
She and her husband, Carlo Llorca, bring a unique
approach to their real estate business through their
“Staged and Styled to Sell” brand. They meticulously
transform each property into a showstopper, attracting

buyer interest and achieving higher sales prices.

Beyond her professional success, Nina cherishes her
family, including Carlo and their three daughters: Alina,
Adela, and Angelina. Together, they enjoy the beach
and are passionate about contributing to charities that
support children, combat hunger, and honor service-

men and women.

Originally from Portland, Maine, Lex
McKinney went into real estate four
years ago, eager to embrace a new

challenge that would blend her

passion for helping others with

her interest in architectural

design. Now an esteemed
REALTOR® with
William Raveis Real
Estate, Lex has grossed
almost $3.7 million and
recorded four transac-
tions in 2023.

With a bachelor of
science degree in
interpersonal and orga-

nizational communication

and a minor in business administration from East
Carolina University, Lex possesses the skills essential
to success in the real estate industry. In 2022, she
achieved recognition as a William Raveis Real Estate
President’s Club recipient, highlighting her dedication

and accomplishments in the field.

Lex finds immense fulfillment in her work, as it allows
her to guide clients through major life events and help
them achieve their real estate goals. Outside of work,
she enjoys boating with her boyfriend, Anders, visiting
Bonita Dog Beach with beloved dogs Sadie and Mowgli,
and exploring the vibrant culinary scene of Southwest
Florida. As an animal lover, Lex is actively involved
with animal rescue organizations like Collier County
Domestic Animal Services. Her future goals include
obtaining a broker’s license to further enhance her real

estate knowledge and better serve her clients’ needs.
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Ruth Morency

GULF COAST INTERNATIONAL PROPERTIES

In her brief real estate career, Ruth Morency has lifestyle. A goal-setter by nature,
already achieved promising results. After only she aspires to build a strong

two years in the business, Ruth has racked up over client base, establish a

$2.5 million in sales volume from five transactions. reputable brand, expand
Originally from Haiti, Ruth earned her degrees at into new markets, and

Saint Ambrose University in Davenport, Iowa, and achieve consistent

has a rich background in international business and business growth while
marketing. Ruth’s focus is on building lasting rela- earning recognition for
tionships with her clients, helping them find their excellence in the real

dream homes, and guiding them through the intricate  estate industry.

process of buying and selling properties.

Ruth is a proud
As a skilled marketer, Ruth recognizes the value of mother of four children:
every client relationship and ensures optimal results Zoe, Eli, Gabe, and Gabby. She’s

by exceeding client expectations. Ruth provides her cli-  also an active participant in her local

ents with the utmost professionalism, responsiveness, community and supports Ronald McDonald

and care. Researching and sharing valuable informa- House Charities. Her favorite quote, “I can do all
tion is where she shines — nothing makes her happier  things through Christ who gives me strength,” from

than to see her clients overjoyed with their new Naples  Philippians 4:13, serves as a motivating force in her life.

NA\SSANN
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MARZUCCO REAL ESTATE LLC

Jorvi Noesi, a native of New York with roots in the professionals, sharing
Dominican Republic, is a seasoned REALTOR® and his expertise and
esteemed managing partner at Marzucco Real Estate insights to help

LLC. With a career in the real estate industry that com-  them build

menced in 2017, Jorvi boasts a remarkable track record  successful careers.

of achievements. Jorvi has consistently demonstrated

his prowess in the field by achieving sales exceeding Beyond his profes-
$57 million. His unwavering dedication to helping cli- sional accomplish-
ents realize their real estate dreams is underscored by ments, Jorvi is a global
these impressive results. explorer who delights

in forging connections

Jorvi’s success can be attributed to his distinctive perspec-  with individuals from diverse

tive. He believes in the transformative power of education ~ backgrounds. He cherishes his close-

and is a proud holder of an Associate of Arts degree from knit family and passionately engages in philanthropic activities,
Florida Southwestern State College. A passion for learn- including the annual Turkey Drive and Christmas toy collections.
ing and knowledge sharing is integral to Jorvi’s approach, Jorvi’s ultimate aspiration is to establish a lasting legacy that

enabling him to make real estate dreams a tangible reality =~ inspires humility, groundedness, and a profound commitment to

for his clients. In addition to his client-centric approach, giving back to the community. His exceptional career in real estate
Jorvi is known for his commitment to nurturing and is marked by a dedication to service, a commitment to excellence,
guiding others. He actively mentors aspiring real estate and a passion for helping clients achieve their real estate dreams.

MARZUCCO REAL ESTATE LLC

Jess Morris, a Naples native and
seventh-generation Floridian,
began investing in real estate at
the remarkably young age of 12
when she acquired her first
property, sowing the seeds
of her passion for
real estate invest-
ment. She officially
entered the real
estate industry in
2017 and has since
achieved significant
success, including
being featured
’ as a SWFL Real
Producers’Rising Star.
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As a dedicated REALTOR® with Marzuco Real Estate
LLC, Jess’s commitment to helping her clients build
wealth while finding their dream homes brings immense
fulfillment to her work. But Jess is not just a real estate
professional; she’s also a coach and mentor, committed
to sharing her knowledge and secrets with new real

estate agents.

Jess’s family includes her husband, Murray, and two
children, Chadley and Colt James, as well as two beloved
fur babies, Jake, the chocolate Lab, and Cotton, the

blue heeler. Jess is actively involved in her commu-

nity, as well, serving on committees and volunteering
for various causes, including child survivors of human
trafficking, conservation, and hurricane-relief efforts.
Her personal and professional goals are grounded in the
pursuit of the American dream, both for herself and the

families she serves.

ELITE TEAM | CENTURY 21 SUNBELT REALTY

Janice Viktoria Pearson brings a

wealth of experience and accolades

to the real estate industry. Originally

from Germany, Janice’s international

background and bachelor’s degree in

supervision and management

from FSW in Fort Myers
have equipped her with
unique skills for being
an expert REALTOR®
with Century 21
Sunbelt Realty.

Since 2015, Janice has

consistently demon-

strated her commitment
to excellence in her career.
In 2022, Janice closed over 75
transactions with a sales volume of

over $10 million and is projecting to meet or exceed that
performance again in 2023. Her impressive list of awards,
including Double Centurion and Centurion honors,
reflects her dedication to providing top-notch service to
her clients. Janice finds her work in real estate fulfilling
as she helps families find their dream homes and coaches

and supports them throughout the buying process.

Janice’s personal life is filled with love and adven-
ture. She is happily married to Richard Pearson, and
together they have three beautiful children, Alayna,
Amelia, and Little Ricky, who are being raised bilin-
gually in both English and German. Their family enjoys
fishing, exploring the Southwest Florida beaches on
their boat, and participating in community charities
like Easterseals and Captains For Clean Water. With
her motto, “Defy Mediocrity + Deliver Extraordinary
Experiences,” Janice is not only achieving her vision

but also making a positive impact in her community.
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HAVEN GROUP | COMPASS

Katie Edmonds Peters is a
driven REALTOR® and the
team leader of HAVEN GROUP

at Compass. Originally from

Fort Myers, Katie earned a

degree in fashion mer-

chandising manage-
ment from The
Fashion Institute
of Technology in
New York City.
She obtained her
real estate license
in 2019, inspired
by her family
friend, Joey James

Remington, who is

now her business partner.

Closing 37 transactions for $15 million year-to-date, Katie
finds fulfillment in serving people and guiding them through
the ever-changing process of buying or selling a home. She
thrives on the diversity of each day, with new challenges

and opportunities to excel. With a competitive spirit, Katie
enjoys the excitement of landing significant deals and is com-

mitted to making a meaningful difference in her clients’ lives.

Outside of work, Katie shares her life with her husband,
Trey, and three children, Dru, Ambrose, and Virginia. The
family also includes two fun-loving English Labradors,
Buck and Bessie. In her free time, Katie enjoys pickleball,
bike rides with her children, traveling, and baking. She is
actively involved in her community and supports causes
such as Community Cooperative. Katie’s ambitious goals
include becoming a top ultra-luxury agent and team in
Southwest Florida, demonstrating her commitment to

excellence in her profession.

HAVEN GROUP | COMPASS FLORIDA LLC

Joey Remington is a prominent local REALTOR®, and
as the principal and team lead of the Haven Group

at Compass, he brings a wealth of experience and
expertise to his clients. Joey obtained his real estate
license in Manhattan in 2013. Although he returned
to Southwest Florida in 2015, he officially entered the

sales side of the real estate business in 2018.

Joey’s impressive track record showcases his dedi-
cation and skill in the field. In 2022, Joey achieved a
remarkable $21.7 million in sales volume and aided his
team in transacting $53 million. He values the auton-
omy and income potential that being his own boss
offers, and he’s deeply passionate about architecture
and interior design. What Joey finds most fulfilling in
his work is the opportunity to assist clients with some
of the most significant transactions in their lives, all

while maintaining a high level of professionalism.

P> 40 under 40: trailblazers in real estate

Outside of helping his clients,
Joey enjoys engaging in
activities like playing
pickleball, explor-

ing his passion for

cars, and traveling

to new destinations.

He is also actively
involved in his
community, contrib-
uting to Community
Cooperative’s soup
kitchen in Fort Myers.
Joey’s commitment to creating
opportunities, both for himself and

his clients, is exemplified by his favorite
quote: “Opportunities don’t happen. You cre-

ate them.”

TXG GROUP | WILLIAM RAVEIS REAL ESTATE

William Raveis Real Estate, Adam

home advisor with the TxG Group at

An exceptional REALTOR® and luxury with a degree in business management. Driven by a fas-

cination with the unique challenges in each transaction,

Adam entered the industry, finding it a fulfilling career

DOORS OPEN CONNECT | MARZUCCO REAL ESTATE LLC

DeShawn Robinson’s transition to the real

estate sector was anything but ordinary.

management, DeShawn capitalized on

15 years of mastery of white-glove ser-

of Doors Open Connect, DeShawn’s achievements

extend beyond personal milestones. He’s been pivotal in

With a rich background in hospitality and expanding Marzucco Real Estate, now boasting over 475

agents and multiple offices throughout the state, result-

ing in over a billion dollars in real estate sales to date.

Radno’s real estate career began
in 2014. This year alone, Adam
has achieved a total volume
of $6.6 million through

eight successful

transactions, earning
him numerous awards

within his brokerage.

Originally from
Freehold, New Jersey,
Adam moved to Naples
at 7, shaping his forma-
tive years. He graduated

from McKendree University
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change. The most rewarding aspect for Adam is helping
clients achieve their real estate goals amidst transac-

tion intricacies.

Outside work, Adam enjoys golf, time with friends,
hitting the gym, and beach moments with Tess, his
beloved rescue dog. Adam lives by Confucius’ motto,
“The man who thinks he can and the man who thinks
he can’t are both right.” Short-term, Adam’s goals
involve closing deals, selling listings, and expanding his
database. In the long term, Adam envisions achieving
$100 million in sales volume. Personally, he aims to
continuously improve and make a positive impact on

as many lives as possible, with an eye on acquiring his

first multifamily or commercial building in the future.

vice, needs anticipation, connection

making, relationship building,

effective communication,
problem solving, and
team building which set
the stage for his success-
ful pivot into real estate
in 2015. He aimed to uti-
lize these skills and make
himself an invaluable

asset in the industry.

As a founding member and
managing partner at Marzucco

Real Estate and the founder-owner

Moreover, with Doors Open Connect, he’s developed a
mobile app and desktop platform linking thousands of
brokers and agents from all over, cultivating a vibrant,

collaborative community in the real estate industry.

DeShawn’s professional mission transcends individual
accomplishments. He derives immense satisfaction
from mentoring and training newcomers to the indus-
try, sharing his wealth of knowledge and expertise.

In his limited free time, DeShawn loves the outdoors,
especially fishing, and cherishes moments with his
beloved brindle pit bull, Niko. Currently, he’s driven to
further scale Marzucco Real Estate and Doors Open
Connect, as well as help out in the community and pur-

sue endeavors that extend beyond real estate.
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COMPASS THE SHEETS | RE/MAX REALTY TEAM

Adam Sheets, a REALTOR® with The valuing independence and self-investment, he discov-
Sheets Team at RE/MAX Realty Team ered a passion for real estate.

Zach Rosen brings over a decade of real Diamond Award from Bonita Springs-Estero
estate expertise to his clients as a sea- REALTORS®. Zach finds deep fulfillment in his work,

since 2015, excels in the real estate world.
Dubbed the “Social Media Wizard,” he and ~ Adam’s work is most fulfilling when he witnesses the

soned REALTOR® and principal agent at knowing that he plays a crucial role in guiding people
Compass. Hailing from Fort Lauderdale, toward their ideal homes.

Zach interned for a top Realtor the team achieved 38 sides in 2023, joy of first-time homebuyers. He’s not just a Realtor
in Naples during his college Outside the office, Zach cherishes family time with his totaling about $16.7 million in but a devoted husband to Zoe, who shares his love

transactions. Adam boasts  for travel and cuisine. Their family includes Brewer,

years, an experience that
ignited his passion for

the industry.

Zach has achieved
remarkable success,
with a year-to-date
volume of $45.5 million
and 80 transactions.
His amazing dedication

has earned him acco-

lades, including the prestigious

wife, Danielle, and their 18-month-old daughter, Mila.
They also have a furry companion, a mini goldendoodle
named Charlie. In his downtime, Zach enjoys watching
his daughter’s growth and friendly poker games with
fellow industry professionals. He’s actively involved in
giving back to the community, as well, supporting the
Harry Chapin Food Bank.

With a passion for growth, Zach’s short-term goals
include continuing to expand his personal portfolio and
aiming for a $100 million year in real estate. His moti-
vating quote, “I didn’t come this far just to come this

far,” reflects his relentless pursuit of excellence.

numerous prestigious
awards, including RE/
MAX Rising Star, RE/
MAX Platinum Club, and
RE/MAX Hall of Fame.

Originally from Odessa,

Texas, Adam’s educa-

tional journey includes
Full Sail University, FSW,

a 100-pound Pyredoodle who doubles as the office
mascot. Beyond work, Adam enjoys golfing and boating,

embracing South Florida living.

He actively contributes to the community through the
Gateway Kiwanis Club and volunteering at the Harry
Chapin Food Bank. Adam’s passion for coaching drives
his short-term goals to expand his coaching business
and long-term vision to transition into a full-time

coaching and speaking role. He’s making a meaningful

and Valencia College, however,

impact, embodying Steve Jobs’ words, “Those who

think they can change the world are the ones who do.”

PREMIER SOTHEBY’S INTERNATIONAL REALTY

Johnathan Shirey

THE AGENCY NAPLES

Cullen Shaughnessy brings his clients over a decade of of Premier Sotheby’s with a total of over

As a REALTOR® with The Agency Naples, Johnathan Outside of his real

experience in the real estate industry. He embarked on $4:6 million closed in 2022. ) ] ) ) )
Shirey brings extensive experience and expertise to the  estate endeavors,

his real estate journey in 2012, driven by a family leg-

1 estate i try. B ised in Cant hi Johnath j
acy in the field that dates back to 1981. With a passion Cullen’s family includes his wife, real estate industry orn. and raised in Canton, O 10 ° na. an ent]'oys.
S . . he has embraced the Florida real estate market since spending quality time
for luxury goods and a natural inclination towards the Melinda, and their two daugh- ) ) ) ) i o
moving to the Sunshine State in 2003. After obtain- with his Brazilian

real estate market, Cullen found his calling in helping

ters, Isabella and Kelsey.

clients buy their dream homes and securing the best

deals for sellers.

‘While they recently
lost their beloved pet,

ing his real estate license in 2008, Jonathan quickly

established himself as a trusted professional in helping

wife, Greice, and his

family and friends,

Sadie. their love f clients navigate their real estate transactions. traveling, hiking,
adie, their love for
’ skiing, playing tennis,

Cullen holds a Bachelor of Science degree from the

United States Naval Academy in Annapolis, Maryland,

reflecting his commitment to excellence and discipline.

In 2023, Cullen has already achieved an impressive
total volume of over $10 million this year through
seven successful transactions as a REALTOR® with

Premier Sotheby’s. His dedication to his clients and

the water, boating,

and fishing continues

Johnathan’s commitment to optimizing the real estate

and just watching
Netflix to chill. In

to bring joy to their
lives. Cullen’s motto,
“If you’re not first,
you’re last,” reflects

his commitment to

experience for both buyers and sellers is evident in his
work... He closed 11 units resulting in approximately
$22.5 million in sales volume in 2022. Johnathan takes
pride in assisting clients in making one of the most
important financial decisions of their lives while ensur-

ing a pleasant and smooth process.

the long term, Johnathan
envisions a move into real estate
development, investment, and building as
the next stage of his career. He is driven
by the belief that the only barrier to

his strong work ethic have earned him recognition as a  excellence and his drive to hiovi | and nrofessional soal
Sotheby’s Club 1744 Member, ranking number 30 in all succeed in every endeavor. achieving personal and protessional goals
is one’s own limiting beliefs.

/.
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SKOTAK GROUP | DOUGLAS ELLIMAN REAL ESTATE

Born and raised in Michigan, Brittany
Skotak’s passion for real estate was
ignited at an early age. Dissatisfied
with a traditional 9-to-5 job, she
sought a career that allowed
her the freedom to work
independently while
engaging with
people directly.
Real estate offered
the perfect blend of
personal interaction
and entrepreneur-
ial freedom while
introducing her to
diverse individuals
and teaching her valu-

able lessons along the way.

Now a highly accomplished REALTOR® and executive
director of luxury sales, Brittany leads the Skotak
Group at Douglas Elliman Real Estate. Since 2011, she
has consistently demonstrated her commitment to
excellence. This year, Brittany has achieved remark-
able results, closing 57 transactions thus far with a
total volume of $34.6 million. Her dedication to her
craft has earned her numerous awards, including
recognition as the #1 Team and Individual Agent, along

with the prestigious Top Small Teams Award.

Beyond work, Brittany enjoys a bustling household
with her husband Nick and their three children, Cruze,
Nixon, and Stella. They also share their space with a
trio of adorable pets — dogs Puff and Coco (or Gary),
and a sweet cat, Mochi. Brittany’s commitment to her
family and her growing real estate business keeps her

extremely motivated.

Originally from Smithfield, Rhode Island,
Kyle entered the real estate industry in
2011, guided by friend and fellow agent,
George Patton. With his competitive

spirit and ambition, Kyle has

Kyle has racked up over

this year with 36 units
and is projecting to end
the year having closed
approximately $30 million
in sales. Over the years, he has
/ transacted 1,000 units and his career sales  building lasting memories with his family.
/

P> 40 under 40: trailblazers in real estate

Kyle Thompson

THOMPSON GROUP | KELLER WILLIAMS ELITE REALTY

volume has eclipsed over $150 million. Kyle’s achieve-
ments also include being named Zillow’s Top Agent,
making Forbes’ The 500 List, and the honor of being the
number one agent in his brokerage for multiple years.

His passion for real estate is fueled by the opportunity

achieved remarkable success to meet great people, help them realize their dreams,

as a REALTOR® at Keller  and thrive in a competitive environment.

Williams Elite Realty,
where he leads the Outside of work, Kyle shares his life with his wife,
Thompson Group. Jessica, and their three children: Ella, Jack, and Grace,

along with the family’s English bulldog, Barkley. His hob-

bies include golf, coaching his children in various sports,

$20 million in sales so far ~ beach trips, and spending quality time with loved ones.

Kyle also values giving back and supports local chari-
ties such as the food bank, schools, and the Children’s
Hospital. Kyle’s long-term goals include achieving finan-
cial flexibility, providing for his children’s education, and

continuing to grow personally and professionally while

COASTAL LUXURY LIVING | KELLER WILLIAMS REALTY

Christyna Stires entered real estate in 2021, transi-
tioning into production in May of this year. Originally
from the suburbs of Philadelphia, Christyna brings her
Penn State background in psychology to her career, and
has already closed $2.2 million as a REALTOR® with
Coastal Luxury Living at Keller Williams Realty and
has $2.5 million currently pending.

What Christyna finds most fulfilling in her work is
alleviating stress for her clients and exceeding their
expectations throughout the buying and selling pro-
cess. She takes pride in being nurturing and readily
available to assist her clients, recognizing that real
estate transactions often come with a variety of emo-

tions and pressures.

In her personal life, Christyna is a cat owner, with
calico Pia as her furry companion. She enjoys a range

of activities, including working out, pickleball, boating,
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exploring adventurous foods, cooking,
and indulging in her passion for inte-
rior design. Community involvement
is also essential to Christyna; she
actively participates in charity
drives, such as collecting

school supplies. Her

personal motto, “Do

it scared,” moti-

vates her in both her

personal and profes-

sional life, where she

aspires to achieve

$10 million in sales

in 2024 and dreams

of one day renovating

and designing a fixer-up-

per to be her own dream home.

THE VETERE TEAM | COLDWELL BANKER REALTY

Originally from Long Island, New York, Damon
Vetere transitioned to sunny Southwest Florida in
2010. Damon holds a bachelor’s degree in political
science from SUNY Stony Brook, showcasing his
commitment to continuous learning. A distinguished
REALTOR® and the team lead at Coldwell Banker
Realty’s The Vetere Team, he entered the real estate
industry in 2012.

Damon has achieved remarkable milestones, including
the NRT 2013 Rookie of the Year and membership in
the International President’s Circle for multiple years.
In 2022, his team was recognized by Coldwell Banker
as part of “The Florida 100.” Damon’s professional
pursuits have allowed him to blend his operational
management background with his sales acumen, cre-
ating a rewarding career. This year alone, Damon and
The Vetere Team have closed 50-plus sales for over
$20 million.

Outside work, Damon is a
dedicated family man,
enjoying life with his
supportive wife, Jules,
and their delightful
1-year-old daughter,
Blaire. The Vetere
family also includes
two rescue dogs, Lou
and Dane, and a horse,
Brooks. In his spare

time, Damon enjoys sports,

travel, and poolside relaxation

with his loved ones. His commitment

to community involvement is reflected in
his family’s support for charitable organi-
zations like Track to Trail Thoroughbred
Rescue, Big Brothers Big Sisters of the
Sun Coast in Lee County, and Coldwell
Banker Cares.
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Matthew Vos

JOHN R. WOOD PROPERTIES

A promising REALTOR® since 2020, Matthew
Vos has quickly established himself as a rising
star in the industry. With a total current volume
of nearly $5.7 million and seven transactions thus
far in 2023, Matthew is making his mark in the
Southwest Florida real estate market with John R.

Wood Properties.

Originally from Republic, Missouri, Matthew made
the move to Southwest Florida in 2017 for work
and instantly fell in love with the area. His passion
for people and sales led him to make the transition
into real estate, a career that allows him to work at
his desired pace and directly correlate his income
with his efforts. Matthew finds fulfillment in
helping clients achieve their real estate goals while

enjoying the Southwest Florida lifestyle.

Matthew’s personal life revolves
around his loving family, including his
wife, Megan, and their twin girls,
Emma and Evelyn. When he’s
not assisting clients with
their real estate needs, he
enjoys spending quality
time on the water with

his family, whether it’s on
their boat or jet skiing.

His slogan, “Are you

ready to be the record

sale on your street?”
reflects his drive to help
clients achieve exceptional

results in their real estate endeavors.

DY 40 under 40: trailblazers in real estate

BLAZE LUXURY TEAM | JOHN R. WOOD PROPERTIES CHRISTIE’S INTERNATIONAL REAL ESTATE

Dynamic team leader and broker associate Blaze

Zdravev is known for his exceptional service at John R.

Wood Properties Christie’s International Real Estate.
Winning Rookie of the Year in 2015, Blaze has con-
sistently demonstrated his commitment to excellence
and his clientele in the real estate industry since then
and currently serves as a member of the John R. Wood

Properties Board of Directors.

This year alone, Blaze has recorded 15 transactions
totaling $30 million in sales volume. Blaze’s entry into
real estate was motivated by a deep passion for helping
people achieve their homeownership dreams. He finds
immense fulfillment in guiding clients through the
intricacies of the real estate process and seeing their

joy when they find the perfect property.

In addition to his thriving career,

Blaze values his family above all
else. He shares his life with his
best friend and wife, Emilia, and
their three lovely children: Bella,
Ava, and Nikola. Outside of work,
Blaze enjoys a range of
activities and hobbies
that bring balance

to his life, including
tennis, golf, fitness,
pickleball, running,
hiking, travel, and an
interest in cars. He

is also an active par-
ticipant in charitable
initiatives in his local
community, such as

the March of Dimes and
St. Matthew’s House.

BLUE LINE REALTY OF SWFL LLC

Ashley White found her calling in real
estate in 2017, inspired by her family’s
background in the industry. A REALTOR®
at Blue Line Realty of SWFL LLC, Ashley
has closed 22 transactions and
achieved a remarkable $7.5
million in volume in
2023. Her ongoing indus-
try excellence has earned
her plenty of presti-
gious awards, including
the top-producing $10
Million Club.

What Ashley finds most
fulfilling in her work is
helping people achieve the

American dream of homeownership.

/
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Ashley White

She understands the significance of this milestone
and is passionate about making it possible for

as many families as she can. Family is a central
theme in Ashley’s life, not just through her profes-
sion but also at home. She shares her life with her
husband Robby and their two daughters, Arianna
and Gracie, who actively participate in her real

estate endeavors.

Ashley’s love for animals is evident in her three
working dogs — Maya, Remi, and Nova — all
trained for personal protection. She also has a
bunny named Snowflake. Beyond her professional
and family life, Ashley enjoys training her dogs,
CrossFit, and engaging in DIY projects. She also
supports law enforcement charities, a cause close
to her heart, honoring her father’s legacy as a

police officer.
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GOODWIN LAWY, P.A.
Real Estate. Probate. Wills & Trusts.

GLPA.LAW | (239) 207-3403
9955 TAMIAMITRAIL N, SUITE 4, NAPLES, FL 34108

Serving Florida with offices in Naples and Palm Beach

Setting the Standard for
Legal Excellence in Real Estate

Florida’s Premier Law Firm focused on Real Estate Transactions,
Estate Planning, and Estate Administration.

M ttindale-Hubbell
PREEMlNENT

5‘6’&0 ME

CLIENT CHAMPION
PLATINUM /2023 e e

REAL

PRODUCERS
PODCAST

PRODUCERS

IMSPIRING COMVIRSATIONS WITH
TOP REAL ESTATE AGENTS

mindit REMINGTOMN RAMSEY

Episode 1- Inspiring Convers: ...
Real Producars Podcast

Same Brand, New Reach — Tune in for free today

Listen on . Listen on .
Apple Podcasts LISTEN ON e Spotify' amazon music
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TAX LAWS ARE
COMPLICATED

Tihere'is no such thing:as'a simple taxireturn.

._____You dont have to be a tax expert THAT S OUR JOB!

(239) 345-2190
ccgcpas.com

-

Cllazgnd
Danielle
qmbllng,
owners

1016 Collier Center Way, Suite 205
Naples, FL 34110
info@ccgcpas.com Cert

ified Public Accountants
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PRIN [

ME MORE!

Were you, your broker, or
the team featured in an
issue of Real Producers?

Want a copy of your article or full
magazines that you were featured in?

REPRINTS!

What the heck is a reprint? A reprint is a four- or eight-
page bound, printed piece on magazine-grade paper with
your full article — and you on the cover.

WHY DO | NEED THOSE?
These reprints are a professional marketing tool that
can help brand you, your team and/or your business.
* Use on listing appointments
* Send out to friends and family
+ Send to clients with your holiday greetings
* Brokers, use as recruiting tools for capturing
new talent
+ Use when farming your favorite neighborhood

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING COR-
RECTED ON MY ARTICLE?

No worries! We can make any changes needed. We send
you a proof, you approve, and then they are sent to you
via FedEx.

WHO CAN BUY THESE?
The REALTOR® that was featured, the broker, our part-

ner, or family. Anyone who wants to promote you.

HOW DO | ORDER?
Email SWFL@n2co.com.
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FORT MYERS

MATTINGLY ©

WHATEVER IT TAKES ":.;F‘
|

FEATURED AGENT
LESLIE PRINZ

NORTHSTAR
TECHNOLOGIES

NOVEMBER 2023

Culascfour com

WE LIVE AND BREATH REAL ESTATE MARKETING

THE ONLY TOUR PROVIDER IN SW FLORIDA
THAT PROMOTES AGENTS AND THEIR LISTINGS

SCAN ME SCAN ME
REAL ESTATE SERVICES
[E]Ra[E] TO GROW YOUR BUSINESS [E]#[E]

] | ]

www.LaCasaTour.com | 888B.598.8687 | info@LaCasaTour.com
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| TITLE AGENCY, INC.
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OFSER W Owner / CEO Vice President
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No Matter the Market Condition or Interest Rate,
The Be Your Gift Group is

“ ALEXANDRA KING, Loan Originator
603.809.9474

alexandra.king@nrimortgage.com

VIRI MARTINEZ, Loan Originator
239.537.5485

vir.martinez@nrlmortgage.com

GIOVANNI MATITA NMLS#447645

239.253.5939

giovannimatita.com
Giovanni.Matita@nrlmortgage.com

Scan to Say E '|:F E
=k

Yes to Fun, -
CEVACRCLS I'-lﬁ.'- =

' FErg
FEm  NMLS#181407 \'7 E F: II.-.l'l




