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JABBER §ISAAC DErIRNCE
Personal Attention

Ready o Discover Why Jabber & Isaac is your
the Fabber & Isaac Difference?

Partner With Us Todany!

Gail Fabber and ‘lameika Isaac Devine
803-254-8868
jlLawFirm.com

1419 Richland Street, Columbia, SC
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SOPHISTICATION MEETs EXPERTISE

HoME INsPECTIONS FOR ELITE REAL ESTATE AGENTS

Our BuNDLE Effortlessly Schedule Your
E"J&SER Q{-‘i} PAackaGges OFFER LE Client’s Inspection with
INSPE'CTlﬂ'NS LLC SAVINGS FOR i A our Convenient -
R L Your CLIENTS! One-Stop-Shop Service

HARRELL, MARTIN
}M TGN
Real Estate Law

Closings can be very STRESSFUL and
WORRIESOME! Having a
knowledgeable and experienced
attorney on your side is CRUCIAL!
TREY HARRELL is one
of our REAL ESTATE
attorneys and can
assist you with
ensuring that your
transaction is SECURE
and ACCURATELY
EXECUTED!

Contact Us
803.345.3353

harrellmartinpeace.com g
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MEET THE COLUMBIA REAL PRODUCERS TEAM

Robert Smith Sierra Nelson Amy Porter Andrea Hoffman Sheena Summers

Co-Owner & Publisher Co- Owner & Publisher Director of Ad Strategist Account Executive
Adverrismg Sales sierra.nelson@n2co.com Content/ReZations sc.ads@n2co.com sheena.summers@n2co.com
robert.smith@realproducersmag.com 402-560-4555 amy.porter@n2co.com 843-560-2681
843-560-6278 864-356-1443

Amber Smith Chelsea Marne Heather Spruill Beth McCabe

Client Success Manager Photographer Writer Writer
sc.ads@n2co.com Chelsea Marne Photography
919-391-5894 chelseamarnephotography@gmail.com
724-289-6179

If you are interested in contributing or nominating REALTORS® for certain stories, please email robert.smith@realproducersmag.com.

Protecting the Home Your Clients Love

If your client is ready to talk home insurance or needs some advice
about protecting all that’s important to them, call me today.

o
I?.
"4

803.769.0051
treycantey@allstate.com

Alistate home products not available in FL, and may also not be available in certain areas of other states. Policies may be written by a
non-affiliated third-party company. Insurance terms, conditions and availability. Allstate Fire and Casualty Insurance Company &
affiliates: 2775 Sanders Rd Northbrook, IL. ©2016 Allstate Insurance Co.
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PARTNER WITH AN
INSURANCE AGENCY THAT
SHARES YOUR PASSION
FOR QUALITY SERVICE
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MY NAME IS
JOHN HINKS, JR.

and | love the mortgage business!

Big John's o
Got Your Back

_ﬁ""h-'
JOHN HINKS, JR. | NMLS 335154

(803) 832-2472

www.johnhinksjr.com
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WE GET ON THE ROOF.

(We're kind of like Santa like that.)

KEY. HOME INSPECTION

803.708.8325

www keyhomesc.com

We know we don't have to, but a sound roof is essential for
keeping a home in good condition, and there are things
you just can't find if you don’t walk around on the roof.

Bob has inspected thousands of roofs over the last 30
years. He's a proud member of the InterNACHI, and is a
HAAG-certified roofing inspector. And the candy cane in
the hot chocolate? Every full-home inspection that we do
includes a walk-on roof inspection - at no additional cost.
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This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PREFERRED PARTNERS

RP

HOME INSPECTION
Integrity Property
Inspections, LLC
(803) 521-4816
integrityproperty
inspectionslic.com

Key Home Inspections
(803) 708-8325
keyhomesc.com

HOME RESTORATION

& REPAIR

Greenville Radon Specialist
(864) 416-1721

hiregrs.com

Magnolia Roofing

& Remodeling

(843) 908-5752
magnoliaroofssc.com

Palmetto Roofing Contractors
(803) 465-7070

Premiere Roofing
(803) 732-3322
roofteam.com

INSURANCE

Goosehead Insurance
-Hurd Johnson Agency
(803) 403-1107
goosehead.com/agents/sc/
columbia/barrett-hurd-and-
jermaine-johnson

Powers Insurance Experts
(803) 451-0094
choosepie.com

The Trey Cantey Agency-
Allstate Insurance Co.
(803) 769-0051

MORTGAGE

Atlantic Bay Mortgage

- Mark Smith

(803) 920-8914
AtlanticBay.com/MarkSmith

Guild Mortgage
Columbia/Lexington
(803) 609-4850
guildmortgage.com

them for supporting the REALTOR® community!

John Hinks Jr. Mortgage
Team-Lending Path
(803) 832-2472
johnhinksjr.com

Kevin Kuper-
Guaranteed Rate

(803) 361-8249
homeloansbykevin.com

Movement on Millwood
Travis Wright

(803) 413-5669
travis-wright.com

Movement on Millwood
Clint Hammond

(803) 422-6797
clint-hammond.com

The Palmetto
Mortgage Group
(803) 360-3796
travisblayton.com

United Home Loan
Services Inc.

(864) 326-3860
uhlsinc.com

PHOTOGRAPHY

Anna Garrison Photography
(803) 386-7782
annagarrison.com

Palmetto Focus
(704) 649-8063
palmettofocus.com

PRESSURE WASHING
Washed

(803) 567-1150
getwashedsc.com

REAL ESTATE ATTORNEY
Jabber & Isaac, PA Law
(803) 254-8868
Jjilawfirm.com

TRANSACTION
COORDINATOR

Levine Contract To Close
(803) 302-8039
levinecontracttoclose.com

We Never Hold Up Your Closing

Our Binder Department Will Update Any Changes Within The Hour
®
goosehead

INSURANCE

The Hurd Johnson Agency

aine Johns
3 402. 6323?rlk

8 - December 2023

Don't Miss Your Mark!

Leverage Our Expertise & Efficiency to Close Your Deals Quickly!

Providing a Seamless Personalized Experience

THE

PALMETTO

MORTGAGE GROUP

POWERED BY CROSSCOUNTRY MORTGAGE™

Top-rated customer service built on purposeful
communication, industry-leading knowledge,
and expertise with every loan product to

get the deal closed.

A Scotsman Guide Top 1% Originator
with a Top 3 Retail Mortgage

Lending Company Travis Blayton

Branch Manager
NMLS #1493984

The Palmetto
Mortgage Group

Let's Connect Today!
tblayton@palmettomtg.com
803.360.3796 | travisblayton.com

F'm a Scotsman
s @
Now the nation’s .-
#3 Retail
Mortgage Lender Trotn
Blrtan
426 S Lal;%[;-g\égizl_exmgton, ﬁm
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DY publisher’s note

By Robert Smith, Area Director/Publisher I.

Dear Columbia Real Producers,

As we wrap up another incredible

year in the world of real estate, we

are thrilled to present our special
December 2023 edition, dedicated to
the spirit of Christmas and the remark-
able REALTOR’S® who have illumi-

nated our industry throughout the year.

This festive season is not just about
decking the halls; it’s about celebrating
the dedicated professionals who help
us find and create homes where cher-

ished memories are made.
Cover Feature Realtor:

In the spirit of giving, we’ve chosen an
exceptional Realtor as our cover fea-
ture for this holiday edition. Their ded-
ication to their clients and commitment
to excellence truly embody the warmth
and generosity of the season. Get ready

to be inspired by their story.
Top Producer:
Our real estate industry is filled with

stars, and in this issue, we shine a

spotlight on one of the Top Producers of

10 - December 2023

2023. Their remarkable achievements
serve as a beacon of success for all of us
to aspire to, reminding us that with hard

work and passion, anything is possible.
Preferred Partner Spotlight:

A successful Realtor knows the impor-
tance of a strong network, and our
Preferred Partner Spotlight showcases
the businesses and individuals who have
been indispensable allies throughout the
year. From mortgage brokers to home
inspectors, these partners have played a

vital role in making dreams come true.

As we gather with our loved ones to
celebrate this joyous season, let’s also
take a moment to appreciate the homes
that provide warmth and security, and
the REALTOR’S® who make it all possi-
ble. We extend our warmest wishes for
a Merry Christmas and a prosperous

New Year to all of you.

I want to express my deepest gratitude to
all of you—our readers, advertisers, con-
tributors, and the entire real estate com-

munity—for your unwavering support

and dedication. Together, we’ve navigated

challenges, celebrated triumphs, and

continued to make dreams come true.

On behalf of our entire team, I wish you a
Merry Christmas filled with love, laugh-
ter, and cherished moments. May the
warmth of the season fill your homes and
hearts, and may the coming year bring

you even greater success and prosperity.

Thank you for your continued support
and trust in our magazine. May your
homes be filled with love, laughter, and
the cherished moments that make life

truly special.

Wishing you
the happiest
of holidays,

Robert Smith-
Co-Owner/
Advertising Sales

Sierra Nelson-
Co-Owner/ Publisher

Would you like to be featured in Columbia Real
Producers? Please reach out to us at Robert.
Smith@n2co.com

Together,

We guide people home.

Joining forces and bridging communities, we are a cohesive network of loan
officers from branches across the Midlands, empowering borrowers with local
expertise, unparalleled support, and a commitment to financial success.

© (O

Guild Mortgage Co.; Equal Housing Opportunity; Company NMLS #3274. (www.nmlsconsumeraccess.org/). For licensing information
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Let us help guide you home!

Columbia Main o
1751 St. Julian Place

Columbia, SC 29204 (a5
NMLS #939690

Columbia Lexington 8

204 Caughman Farm Lane
Suite 101

Lexington, SC 29072
NMLS #1217969

Columbia 2

1751 St. Julian Place
Columbia, SC 29204
NMLS #939690

Columbia Northeast

1566 Spears Creek Church Rd.

Suite 101

Elgin, SC 29045
NMLS #1197001

Q

G

b e

please visit www.guildmortgage.com/licensing. Guild Mortgage Company is not affiliated with the Real Producers Magazine.

Columbia Downtown

1122 Barnwell Street
Columbia, SC 29201
NMLS #1966888

Columbia Northwest

One Harbison Way
Suite 110

Columbia, SC 29212
NMLS #949333

Guild

mortgage



Welcome
New Sponsors!

Levine Contract to Close
Shayna Levine

Levine Contract To Close is your go-to reliable
resource for TC services. The cornerstone of our
business has been built with professionalism, consis-
tency, and integrity. Our goal is to provide leverage
to Realtors by alleviating the administrative tasks

through the closing process.

Email: shayna@levinecontracttoclose.com
Phone: 803-302-8039

Guaranteed Rate
Kevin Kuper

I have been in the mortgage industry for over 8 years and the finance/banking
industry for over 25 years. I was born and raised in Irmo SC. I love helping
families secure their dream homes and achieve their financial goals. I have a
vast amount of experience in personal credit and mortgage products that helps
me position people to be successful in their dream of home ownership.

‘When I’'m not helping clients purchase their dream home I enjoy spending
time with family and friends. I enjoy spending time outdoors at my pool,

roaming Lake Murray or cruising around Charleston.

Email: kevin.kuper@rate.com
Phone: 803-361-8249

12 - December 2023

Washed
Peter Lown

‘Washed is a full-service exterior cleaning
company servicing the greater Columbia area
of South Carolina. We specialize in pressure
washing and soft washing. Our goal is to leave
your clients’ property clean, undamaged and
looking its best.

Email: WashedSC@gmail.com
Phone: 803-567-1150

Columbia Real Producers - 13



Written By: Heather Spruill

>> to p p rOd u Cer Photos By: Shayla Tabor (Stabor Studios)

REAL ESTATE: HIS CALLING
AND MINISTRY

Throughout the years, John Duncan has
been admired for his honesty, diligence,
and devotion to protecting his commu-
nity and his country. He desires to help
individuals from all walks of life under-
stand that it is possible to make their

dream of homeownership come true.
A HEART TO SERVE

As a young boy, John received a warm,
stern, and godly upbringing from his
mother, Traci, and grandmother, Iva
Gene. Their efforts instilled in him
accountability, humility, and a giving
nature, so much so that he decided to
join the United States Army.

At the age of 20, John had the oppor-
tunity to retire after almost losing his
life in Iraq to an Improvised Explosive
Device (IED). He was honored with a
Purple Heart and a Bronze Star. Though
John was grateful to be alive and had
only lost 156% of vision in his right eye,
he decided to reenlist and stay in the
fight as he felt a sense of pride and duty

to his country.

When he approached his 16-year mark,
John wondered about his future after
retirement. He decided that he would
want a career that would allow him to
be his boss, help and support his fellow
service members, active and retired, and
would allow him to spend more time
with his family and friends. And becom-
ing a real estate agent checked all of

his boxes. After 21 years, four months,
and 12 days of honorable service in the
United States Army, he was finally ready

to take on a new challenge.

John earned his license in 2018 and
began his career as a REALTOR with
Keller Williams Realty. He decided to
transition to Excel Real Estate, LLC,
in 2019 and has been happy ever since.
He credits his BIC and fellow agents

for making his move a smooth one.

John states, “Candice McCquien’s
drive and leadership is why the
company has seven brokerages in
North Carolina, Georgia, and right
here in South Carolina. Her love for
God, can-do spirit, and commitment
to servicing her community make her
a great broker. And Larry and Elisha
Clark have played a significant role
in my start with Excel. They were
reliable and patient with me as a new
agent and have helped me truly under-
stand this business’s essence. Good
friends and great mentors are what

they are.”

Though he had to find his foot-
ing in this fast-paced industry,
John overcame his struggles by
investing in himself and taking in
as much information as possible.
He began to recruit agents whom
he felt would meet his stan-
dards as agents: loyal, eager,
competitive, and a heart of
service. In the summer of

2020, he started his team,
Upside Property, LLC,
comprised of active duty

and retired soldiers. He

couldn’t be more honored

to have Lisa Capocci,
Jose Mondragon, and
Brantley Butler work-
ing by his side. They
are, simply put, the
best of the best.

O11T 41LVLISd 1vdd 14d0X4




DEVOTED TO
EDUCATING
HIS COMMUNITY

John is extremely passion-
ate about helping others buy
and sell their homes during
these wild times in the

housing market.

John states, “I am a strong
advocate for home owner-
ship. I always tell my clients,
‘When you rent something,
you own nothing.” I am
devoted to educating others,
especially active duty and
veterans, that homeowner-

ship is possible.”

John is forthcoming and
informative when helping
his clients through the most
expensive and daunting pro-
cess of their lives. However,
his customers leave happy
after receiving the keys to
their dream home or get-
ting the best return on their
investment. He and his team
are more than committed to
giving back to their commu-

nity in every way they can.

As a veteran, John makes it
his duty to support those still
in the service or retired like
him. Charities and organiza-
tions like the Big Red Barn
Retreat, The American Legion,
The U.S. Army Drill Sergeant
Academy, and the police force
allow him to provide support
and show respect to those

in the armed forces. He and
his team recently donated a
bullet and stab proof vest to
the Lexington County Sheriff’s
Department K-9 unit.

John states, “Our civil servants
protect and serve every day.
I appreciate everything that
they selflessly give and do.”

When he is not helping his
community, John loves to

be with his family. Happily
married for 16 years, John
and his wife, TJ, have raised
their four beautiful children
in an environment similar to
the one he grew up in. They
instill the word of God, a love
for education, confidence,
and kindness, traits and
skills they need to navigate
throughout life. John and his
family love to travel and try
interesting foods, but above
all, they enjoy family nights
at home.

John has indeed found his
calling. Having sold 148
units with only five years of
experience in the business,
he is proud and humbled
that his community can call
on him whenever they are in
need. He hopes to share that
passion with up-and-com-
ing agents working to make
their own mark in such a

promising field.

John concludes, “If I could
give some advice to new
REALTORS, I would tell
them to stay consistent, be
bold, never be afraid to ask
for help, and not worry about
what everyone else is doing.
It takes failure and major les-
sons to grow as an individual
and advance into success.
‘When times look bleak,
remember your why, and get

back on the horse.”

VFTAKES FAILURE AND MAJOR
a sl » -

LESSONS TO GROW AS AN
TR T ~ v
INDIVIDUAL AND ADVANCE

INTO SUCCESS.

i A 1 h
WHEN TIMES LOOK BLEAK,

.“ i . . .
i REMEMBER YOUR WHY, AND

L R e
! GET BACK ON THE HORSE.
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‘“Pre-Approved” Means
More Than “Pre-Qualified”

Pre-approval means your client has provided their lender financial documents
and had their credit pulled. They know what they can afford so you can all shop with
confidence, within your buyer’s budget.

Pre-qualified means your buyer has talked to a lender and received an estimate
of what they can afford without any documentation or credit check.

Bottom line: Pre-approvals mean more! Your buyers will stand out over the
competition, your seller will have confidence in your offer, and you’ll all enjoy a faster,
smoother closing.

Atlantic Bay upfront underwrites all loans at the beginning of the process, not the end,
so your buyer can be pre-approved even without a property address or contract!

| hope you have a wonderful holiday season!
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Let Us
~ Master Your
Transactions!

Mark Smith

Market Leader, NMLS #156485

Licensed in GA #156485, SC, NC

803-920-8914 | marksmith@atlanticbay.com
www.atlanticbay.com/marksmith

PHUFESSII]NAL EXTEHI[]H CLEANING

Sofl Washing | Presoure Washing | Planl-Triendly
Homes | Decks | Tences | Driveways | Concrele | More

803_567_1 150 /\ Atlantlc BCly

Mortgage Group

@ 9 ADNIOV VNA | 3SO1D OL LOVIINOD

Partner Today to Bring Your
Visions Into Tangible Redlities

S L cvine ‘ WASHEDSC@GMAIL.COM

803.302.8039 nlormation is for educational purposes only and should not be relled upon by you. Information deemed reliable but not puarantesd, A

: : Any materia & to cradit w 3 tus, or financial n may impact fina I
shayna@levinecontractioclose.com [ www d‘waohcdge mm AppIoVa : ¥ el i el o ikt
levinecontractfoclose.com . . A4 Taars " eradit it to |
/ ; { at 600 Lynnhaven Parkway Suit

All loans
Equal Opportunity Len
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SAVVY BUSINESS WOMAN
AND REALTOR®

Angelia Dodson, a dedicated
REALTOR®, businesswoman, and
mother, is no stranger to this develop-
ing hasty industry. With more than 20
years of experience, a career volume
of over $160 million, and a passion for
placing amazing people in the right

homes, she is the absolute best!
IT WAS ALWAYS REAL ESTATE
In 2006, the Columbia native began

her full-time real estate paralegal

career. Throughout the years, she

20 - December 2023

P» cover story

retained knowledge about contracts,
legal documents, and the many
approaches involved in closings. She
was also a single mother of two when
she wasn’t clocking in at the office.
Balancing a full-time career and home
life proved challenging, but it moti-
vated her to instill good values and
life skills into her children so they
would be the successful adults they

are today.

After 20 years of experience, she
decided it was time to put her hous-
ing contract skills to use and take on
a new but familiar venture: reality.

The timing couldn’t have been better

as she also learned that her family

was growing.

Angelia states, “After my son called
me to let me know that he and his
wife were expecting my first grand-
child, I decided I wanted to make a
change. I wanted a career that would
allow me more flexibility with my
schedule so I could enjoy time with

my growing family.”

After earning her license in 2018,
Angelia joined eXp Realty, LLC as
an independent REALTOR®. Soon
after she met David Medley of Better

Homes and Gardens Real Estate

BETTER HOMES
AND GARDENS
REAL ESTATE
MEDLEY

- o



Medley, she was impressed by his pos-
itive outlook and leadership style and
transitioned to that brokerage in the
same year. While she established her-
self as a sound agent, she also began
to develop her own management style.
In 2019, she formed a solid team of
Columbia REALTORS® and launched
The Angelia Dodson Team.

It has truly been an honor for Angelia
to serve the Columbia residents, new
and current. Being part of what makes
her community unique and filled with
amazing people has been a blessing.
She is more than happy to help her

many clients find a place to call home.

Angelia states, “My passion is helping
my clients find their perfect house to
make a home. I dedicate my time to
every customer and understand they
may not be in the best circumstances.
Understanding that my clients are not
just clients, but people, helps me build
lasting relationships with them even

beyond closings.”
REAPING HER REWARDS

Angelia pushes herself and her team
to provide their clients with a smooth
and easy process amid a life-changing
decision. While she hopes to continue
developing her community, she also
makes sure to give back whenever
she can. She is a major supporter of
charities like Camp Cole and Veterans
for Foreign Wars and a volunteer for

the area’s many local schools.

Angelia has appreciated her flexi-

ble schedule and the extra time she
spends with her growing family. She
thoroughly enjoys her three grand-
children keeping her on her toes
while waiting for one more to join the
bunch. Their annual beach vacations
and fun family cookouts are the times
that she looks forward to most. Her
connection to her kids and grandkids

makes Angelia feel most successful.

22 . December 2023

Angelia states, “Success is a healthy and
strong family. That is why it is important
to me to help find my clients the perfect
home to make lasting memories with their
loved ones. Success is also sitting at the
closing table with your client and seeing
their excitement as they prepare to start a

new chapter.”

Her hard work has earned Angelia positive
recognition among her peers. She was the #1
Selling Agent in Units Sold for Better Homes
and Gardens Nationwide in 2022. Angie and
her team have won several top honors for
their national brokerage in 2021 and 2022.
They are well on their way to more awards
for the 2023 year. She was also awarded by
the Free Times Post & Courier Best Realtor
for Columbia, SC for 2022 and 2023. While
she is humbled by the accolades and recog-
nition, she hopes to be a role model for new

agents in the industry.

3G

SUCCESS IS A HEALTHY
AND STRONG FAMILY.
THAT IS WHY IT IS
IMPORTANT TO ME TO
HELP FIND MY CLIENTS
THE PERFECT HOME

TO MAKE LASTING
MEMORIES WITH THEIR
LOVED ONES.

Angelia concludes, “Things will always
work out the way they should. Hard work
and dedication pay off. Quality work always
brings quantity. Many have asked me how
we have been so successful, and my reply
is, ‘T have planted good seeds throughout

395

my life, and now they are growing.
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FAS] WINS

Contact me to
get started!

Send us the requested
paperwork within eight hours

FALEIRT T{
. I -

s T " KEVIN' KUPER
NMLS ID: 756797; SC - MLO - 756797 g ua ranteed

(803)361 '8249 MMALS D #2601
homeloansbykevin.com

PALMETTO _

i | I 0 C U S Guaranteed Rate's Same Day Mortgage promotion offers qualified customers who provide certain required financial information/documentation to Guaranteed Rate within 24 hours of locking a rate on a
e < mortgage loan the opportunity to receive a loan approval within T business day of timely submission of documentation and does not suggest that the borrower will receive funding on the same day as their

] - - » - application submission. For purposes of this offer, documents provided after T pm local time or on a weekend or company holiday will be deemed submitted the next business day. Guaranteed Rate cannot
T Kﬂ’ﬁflﬂ Lepp GW | kﬁﬂﬁ@ﬂﬁlmEﬂﬂfﬂ'CUS-mm I 303‘ 2‘43'35ﬁ5 guarantee that a loan will be approved or that a closing will occur within a specific timeframe. Guaranteed Rate reserves the right to revoke this approval at any time if there is a change in your financial
y b . - . . . condition or credit history which would impair your ability to repay this obligation. Read and understand your Loan Commitment before waiving any mortgage contingencies. Borrower documentation and
. Intent to Proceed must be signed within 24 business hours of receipt. Not eligible for all loan types or residence types. Minimum down payment requirements apply. Self-employed borrowers are not eligible.
SE:E mﬂr&af Mmmiﬂnm Not all borrowers will be approved. Borrower's interest rate will depend upon the specific characteristics of borrower's loan transaction, credit profile and other criteria. Eligible borrowers who successfully

provide all required documentation within 24 business hours will receive a $250 Closing Cost Credit applied at closing, no cash value, and may not be combined with any other Lender promotions, discounts,
or concessions. Not available in all states. Restrictions apply. Visit Guaranteed Rate.com/same-day-mortgage for terms and conditions. ** Guaranteed Rate cannot guarantee that an applicant will be
approved or that a closing can occur within a specific time frame. All dates are estimates and will vary based on all involved parties level of participation at any stage of the loan process. Contact Guaranteed
Rate for more information.




=

DELIVERING
THE PROMISE
OF HOME IN
COLUMBIA
SINCE 2012

P> preferred partner spotlight

INTRODUCTION:

In 2012, Matt MacGillivray and his team
of Sales and Operations professionals
grew tired of the big box way of mort-
gage lending and sought a new home
where they could migrate their focus to
outstanding customer service. The team
stumbled across San Diego-based Guild
Mortgage and found that Guild’s focus
on exceptional service aligned perfectly
with their vision. After many late-night
conversations, the promise of being able
to serve their borrowers and referral
partners in better ways, and the oppor-
tunity to keep their team together, Guild

Columbia was born.

Being the first East Coast retail office for
the West Coast-based mortgage firm, the
team was faced with immediate adver-
sity. Guild was not a household name,
they do not rely on conventional advertis-
ing such as radio and television, and the
team was dwarfed by established banking
and mortgage firms in the market. When
the office officially opened in August of
2012, they had a building, overhead and

a dream.

That dream, however, was shared by the
27 sales and operations professionals
who believed in Guild, their culture and
each other. Matt, Seth, Heyward, Trey
and Lamont led the sales and operations
team out into the world to spread the
word of Guild Mortgage. Through their
established relationships in the market
and word-of-mouth advertising, Guild
Columbia soon made a name for itself.
Promising 15-day closings, competitive
rates and fees, products for underserved
people and areas, and exceptional cus-
tomer service from origination through
the life of the loan, Guild Columbia
offers a diverse product mix and excep-
tional customer service not matched in

the industry.

From these humble beginnings, five more
branches were soon established in the
Columbia and surrounding areas. These
were the Northeast Branch (Michael

Moschella,) Northwest Branch (Lamont
Watson,) Lexington Branch, Columbia 2
Branch (Trey Baker,) and the Downtown
Branch (David Hyatt.) The addition of
Lauren, Beth and Jesse has bolstered
their elite sales and leadership staff, each
sharing the drive to deliver outstanding
customer service and the promise of

home every day.

The hard work, coaching and dedication
to customer service excellence helped
these branches and mortgage profession-
als hone their skills. Paired with Guild’s
diverse product offerings, agents soon
found that having the Guild Logo on a
pre-approval letter ensured their success
in completing the sale. These facets of the
team propelled them to being Columbia’s
top-producing mortgage team capturing
the majority of the local market share in

retail, and resale business.

During this time, Guild Columbia became
Guild Southeast, and this recognition
and success was not just realized at the
local level. Guild Mortgage Southeast
and Guild Mortgage as a company have
won multiple awards, both internally and
externally. Guild Mortgage Southeast has
been Guild’s Region of the Year twice,
multiple branches have won Branch of
the Year, and their Operations staff have
won Operations Center of the Year. Guild
Mortgage as an entity, has received mul-
tiple awards and accolades from Freddie
Mac, Fannie Mae, the U.S. Department
of Agriculture, and FHA. Guild Mortgage
is also a previous recipient of the J.D.
Power Award for Customer Service
(2021) which is reflected in their indus-

try-leading client retention ratio.

They say if you build it, they will come...
and that is exactly what has happened.
Over the past 11 years, Guild Southeast
grew from employing 27 professionals to
280, with offices in most major cities in
each of the Southeastern states, includ-
ing the group in the Columbia area. They
have been able to attract some of the best
talent in industry, in both sales and oper-

ations. Take some time to meet some of

Written By: Amy Porter

the mortgage professionals eager to help

you succeed.
MEET THE TEAM:

SETH ALBRIGHT -
SE District Manager:

As the Southeast District Manager of
Guild Mortgage, Seth Albright brings

26 years of experience to the table. His
journey in the mortgage industry began
as an underwriter, where he honed his
skills and climbed the ladder to his cur-
rent role. Seth’s dedication to perfection
and execution has been instrumental in
his success. He credits his mentors and
colleagues for imparting valuable knowl-
edge along the way, shaping his career
and Guild Mortgage’s continued growth.
He joined Guild Mortgage in July 2012,
bringing his wealth of knowledge and

experience to the team.

HEYWARD CATHCART -
Branch Manager:

Heyward Cathcart, the Branch Manager
of Guild Mortgage’s Columbia branch,
has been with the company since 2012.
He stumbled upon the mortgage business
while seeking a way to transition from
his retail schedule, and it turned out to be
a perfect fit. Heyward’s commitment to
excellence has propelled Guild Mortgage
to be the number one lender in the
Columbia market. The branch’s success
is primarily driven by realtor referrals,
reflecting the trust that the local commu-
nity places in Guild Mortgage. His team
is known for industry-leading customer
retention, and their pre approval letters

carry weight with listing agents.

MICHAEL MOSCHELLA -
Branch Manager:

With 26 years of experience, Michael
Moschella is a Branch Manager known
for his problem-solving skills. His tran-
sition from retail to mortgage banking
allowed him to combine his knack

for numbers with entrepreneurship.
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Michael’s ability to find solutions, even
when others say no, has been a corner-
stone of his career. He believes in win-

ning every day by setting and achieving
daily goals.

Lamont Watson - Branch Manager & VP
of Diverse Talent Development: Lamont
Watson, the Branch Manager of Guild
Mortgage, is a dedicated loan officer
who aims to help diverse communities
navigate the challenges of homeowner-
ship. His journey began as a first-time
homebuyer, where he realized the
importance of caring, communication,
and clarity in transactions. Lamont’s
passion for making homeownership
accessible and impactful is evident in
the over 2,500 families he has helped

achieve their dreams.
DAVID HYATT - Branch Manager:

David Hyatt, the Originating Branch
Manager, brings a wealth of financial
industry experience to Guild Mortgage.
With a career spanning over four
decades, David is deeply committed to
assisting clients in building generational
wealth through homeownership. His
belief in the power of homeownership to
improve lives drives his dedication to the

mortgage industry.
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TREY BAKER - Branch Manager:

Trey Baker, a multiple-year President’s
Club Winner with Guild Mortgage, is
recognized as one of the top 1% mortgage
originators in the country. He joined
Guild Mortgage in August 2012 and is
passionate about helping people achieve
their homeownership dreams. For Trey,
success is about responsiveness, guid-
ance, and commitment. Trey believes that
homeownership is
not just about buying
a house; it is about
creating lasting mem-
ories and securing
financial futures.

LAUREN FOSTER -
Sales Manager:

Lauren Foster has a
career spanning over
17 years in the real
estate industry, she
currently serves as
the Sales Manager
for Guild Mortgage
on St. Julian Street.
Lauren’s passion

for real estate and

the home buying

this profession during her senior year of
college. She realized that she could make
a significant impact by assisting families
with their most substantial investment

- their home. At Guild Mortgage, Lauren
finds the perfect platform to be an entre-
preneur, with endless opportunities for
growth within the sales and operations
teams. She brings a passion for helping

others to her role as Sales Manager.

BETH QUICK -
Sales Manager:

Meet Beth Quick, a sea-
soned mortgage lender
with 16 years of expe-
rience. Beth’s career in
finance spans over three
decades. Beth’s journey

into the mortgage indus-

job interview in 1993,
which eventually led her
to a fulfilling career. Her
love for people and help-
ing them achieve their
homeownership dreams
drives her every day.
Beth’s ability to guide
clients through the mort-

gage process, coupled

process led her into

with her commitment to

try started with a finance

excellent customer service, has earned
her a reputation for making mortgages
“Quick and Easy.”

JESSE BARBARO -
Mortgage Professional:

Jesse Barbaro, a dedicated profes-
sional and family man, is a resident of
Lexington, SC. Jesse has been work-
ing in the mortgage industry for over

12 years and holds degrees in finance
and real estate from the University of
South Carolina. His passion for helping
families achieve the American Dream of
homeownership drives him to provide
exceptional service. Jesse’s consistency,
integrity, and respect for clients have

been key factors in his success.
UNIQUE OFFERINGS:

Guild Mortgage provides a range
of residential mortgage services,

GUILD MORTGAGE'

including conventional, FHA, VA,
USDA, SC Housing, DSCR, and bank
statement loans. The team’s expertise
and dedication to clients set them

apart in the industry.
COMMUNITY INVOLVEMENT:

Guild Mortgage is deeply committed

to giving back to the community. They
understand the promise of home does not
stop with the roof over your head. Home
is your neighbors, friends, and all those

around you.

They have sponsored various local events
to benefit local charities. These events
include a fundraiser for Camp Cole where
children with cancer and their families
can laugh, play and meet new friends,

a clothing drive for Coats for a Cause

which provides clothing and necessities

for the homeless, and are a regular hole
sponsor for the Jamil Shriners Golf

Tournament benefitting the Greenville
Shriner’s Hospital for Children.

CONCLUSION:

The Guild Mortgage team comprises
passionate and experienced individuals
who are not only dedicated to helping
clients achieve their homeownership
dreams but also committed to fostering
a thriving, inclusive work environ-
ment. Together, they exemplify Guild
Mortgage’s mission to make home own-
ership achievable and create a positive

impact on their community.

Guild Mortgage’s success is not only
defined by numbers but by the dedica-
tion and passion of its team members.
With these professionals at the helm,
Guild Mortgage continues to be a trusted
name in the mortgage industry, help-

ing individuals and families realize the

promise of home.

S SUCCESS IS NOT ONLY DEFINED BY NUMBERS

BUT BY THE DEDICATION AND PASSION OF ITS TEAM MEMBERS.

Columbia Real Producers - 29



zes WORK WITH THE BEST IN
_ THE MIDLANDS!

MOVEMENT

ON MILLWOOD

e A e

i . —— '
ROOFING | SIDING | GUTTERS —

TRAVIS WRIGHT CLINT HAMMOND

Senior Loan Officer, NMLS# 642981 Branch Manager, NMLS# 71597 LOCALLY
www.Travis-Wright.com www.Clint-Hammond.com OW N FD
s HAMMOND &
WRIGHT TEAM e OPERATED
AT MOVENENT. | o) LENDING TEAM I@

LET US HELP YOU: | &< MAGNOLIAROOFINGSC@GMAIL.COM

Stay ahead of your competition
Create local community impact
Grow our business together!

© 803.908.7131
@ MAGNOLIAROOFSSC.COM
& FREE ESTIMATES

3300 Milbwood Ave | Colurrbiz, ST 29905 | Chnl Hammond : FLADTIB253 , GA-23594 M- FI4DG08, SC-MUD - 71590, TN-128458 | Eravis Wright: GA-52550, KO- 181300, SC-MLD - B42981 | Mevemest Markzage LLC. Ml rights reserved, e, ROOﬁ n g &' Remod c III’] g
HALS 10 9179 e licenesang: infarmialion. £ e bt vew nmthatormuini actoest o] Addiional irdonmaion v Latike 2l movermenl conulega Etenest rates aad products aie sebiect (o change wilhit nalsce and moy of moy el be aviilabic
& the Limee ol foan commmitment o lock . Gosrowers mest gealily # cosig lor 3l beselis




LAUNCH PARTY

32 . December 2023

>> launch pa r’[y Written By: Amy Porter
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EXCLUSIVE

A NIGHT TO REMEMBER

Date: September 20, 2023

Location: 1122 Lady St,
3rd Floor, Columbia, SC
(The Expansive )

Columbia’s real estate scene
came alive on September

20, 2023, when the official
Launch Party for Columbia
Real Producers Magazine took
place at The Expansive on
1122 Lady St, 3rd Floor. This
event, exclusive to Columbia’s
top REALTORS®, was an eve-
ning of networking, celebra-

tion, and inspiration.

Hosted by Robert and Sierra,
the Co-Owners & Publishers
of Columbia Real Producers,
this gathering brought
together the best and bright-
est in the local real estate
industry. The event was an
opportunity for top-perform-
ing REALTORS® to connect
with their peers, mingle with
preferred top vendors nom-
inated by their colleagues,
and enjoy a delightful spread
of heavy hors d’oeuvres and

adult beverages.

One of the highlights of the
evening was the surprise
Whistle Blowing which added
an extra layer of excitement
to the event. Columbia’s real
estate elite enjoyed a blend of
indoor and outdoor ambiance
on the 3rd-floor patio of The
Expansive, where they shared
insights and experiences with

fellow industry leaders.

What made this event even
more special was that it was
completely FREE for the top
300 realtors and preferred

partners of Columbia Real
Producers. All attendees
had to do was register in
advance, ensuring a smooth
and memorable experience

for everyone.

As the official Launch Party
of Columbia Real Producers,
this event marked the begin-
ning of a journey focused on
CONNECTING, ELEVATING,
and INSPIRING the top

real estate professionals

of Columbia. It was a night
to celebrate hard-earned
success, build relationships,
and set the stage for future
collaborations in the vibrant

Columbia real estate market.

So, to all the top
REALTORS® of Columbia,
don’t miss out on the next
Columbia Real Producers
event. Keep an eye out

for future gatherings that
promise to be just as exciting
and inspiring as the official
Launch Party. It’s events

like these that make the real
estate industry in Columbia
stronger and more connected

than ever before.

If you received an invitation
to this event, congratula-
tions; you are part of an
exclusive group of real estate
professionals who are shap-
ing the future of the industry
in Columbia. Stay tuned for
more updates, more con-
nections, and more success
stories with Columbia

Real Producers. Your
journey in CONNECTING,
ELEVATING, and
INSPIRING is just beginning!

See you at the next event!
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Don't Let Your Sale THE PREMIERE PROMISE

Fall Through the
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PREMIERE
ROOFING

RESIDENTIAL - COMMERCIAL - WATERPRODFING

Top Quality Help With
Service Insurance Claims
Affordable Repairs Family Owned

& Installation & Operated

Roof Repair | Roof Installation | Inspections

Gutters | Windows | Siding

in Columbia for
Residential and Commercial
Roofing Needs

#1

Constant Communication from Start to Finish
Yok & kk 4.9 Star-Rated on Google with Over 576 Reviews

Lifetime Workmanship Warranty on Full Roof Replacements
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Scan to Easily Schedule an
Inspection for Your Clients
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POWER
PARTNERSHIPS

Relationships are the core of our business.
And that isn't changing.

We know it takes a United front to close deals
quickly and smoothly. Our new digital tools
provide quick and clear communication to our
clients and all partners involved in the process.

When you win, we win.

Visit www.UHLSinc.com to learn more.
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