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And since it does, don't outsmart yourself by trying to save a few bucks on an inspection.

Let us help you understand the important vs less important items.

W e -
= 1 3 xfr‘ : . " =3 D | We inspect more, find more and help protect your brand and your clients so you can move
s i i 4 e ki forward with the right information.

ALWAYS AT H OM =
WITH HAVEN

Where Design, Function
and Service Unite for

Powerful Results | CHICAGO
- SBUILDING
NSPECTIONS

HAVEN + Color Trends

A radiant navy akin to the dark indigo of dusk,
this inky hue breathes romance into any space

inspectingchicago.com | 312.INSPECT | info@inspectingchicago.com | @B M

\ IOME STAG
.

I 1AV I \ /,-
— Benjamin Moore | Starry Night Blue (2067-20) -

\’ Also performing radon testing via
‘ Chicago Radon Testing, Inc., a CBI Company.

www.havenhomestager.com | 312.380.1276 | info@havenhomestager.com
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Publisher Director of Partner Success Operations and Account Executive
and Editorial Content Content Specialist of Relationships

Christine Thom Katie Cremean Caleb Pickman Sonya Martin
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Close with the W
‘ peace of mind  f

and communication’
your clients deserve.

Whether buying or selling a home, commercial real estate or
negotiating a new business lease, we provide the quality and
affordably priced representation needed to close your deal fost.

Confact Jusfin
(312) 262-3636 ¢ justin @frontdoorlegal.com ¢ 2502 N. Clark St., Ste. 236, Chicago, IL 60614

The choice of a lawyer is an important decision that should not be based solely upon advertisements. The Supreme Court of lllinois does not recognize certifications of specialties in the practice of law. Certificates,
awards and recognition are not requirements to practice law in lllinois. Justin C. Strane is responsible for this content. Shapiro Strane's principal place of business is 2502 N. Clark St., Ste. 236, Chicago, IL 60674.
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GET THE

SIGNATURE
STAGING

signaturechicago.com
info@signaturechicago.com
312-854-9515

EXPERIENCE OF HOME STAGING
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DRIVE UP - STAY IN - SIGN - DRIVE OFF

INGUNCES THE
ADDITION OF DE'CLAGSINGS TO
HELP FACILLA JPCOMING REAL

ESTATE TRANSACTIONS

CHICAGO TITLE
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Michael S. Leigh,
Owner

Real Estate Valuation & Consulting
With Specific Emphasis on Renovation &
New Construction Analysis

Appraisal Solutions Group
Chicago | Lake Forest | Waukegan
312-800-1025 Main Office

orders@appraisalsolutionsgrp.com

PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

ACCOUNTING - CPA
Manning Silverman & Co.
(847) 459-8850
ManningSilverman.com

The Hechtman Group Ltd
(847) 853-2599
TheHechtmanGroup.com

AGENT/CLIENT
COLLABORATION TOOL
Zenlist

(415) 639-3418
Zenlist.com

APPRAISAL SERVICES
Appraisal Solutions Group
(773) 236-8020

ATTORNEY
Alfred S. Dynia &
Associates, LLC
(773) 427-1900
DyniaLaw.com

Camden Law Office LLC
(630) 789-5896
CamdenLawOffice.com

Cervantes Chatt
& Prince P.C.
(312) 606-9529
CCPChicago.com

Forde and O’Meara LLP
Lisa J. Saul, Esq.

(847) 910-2317
fordellp.com

Front Door Legal
Justin Strane

(312) 638-0871
FrontDoorLegal.com

JMC Law Group
Jason M. Chmielewski
(312) 332-5020
jmclawgroup.com

Law Offices of Katrina
M. Barnett, PC

(312) 725-0085
KMBarnettLaw.com

LoftusLaw, LLC
(773) 632-8330
Loftus-Law.com

Mazek Law Group, LLC
(773) 800-0141
MazekLaw.com

Michael H. Wasserman, PC
(312) 726-1512 x102
MHWasserman.com

Ranjha Law Group
(630) 277-9368
RanjhaLaw.com

Ryan Group Law Group Ltd.
(630) 330-4017
DSRyanLaw.com

Shane E. Mowery,
Attorney at Law
(773) 279-9900
MoweryLaw.com

The David Frank Law Group
(773) 255-6499
TheDavidFrankLawGroup.com

Titcomb Law Group, PC
(773) 537-4945
TitcombLawGroup.com

Trivedi & Khan
(312) 612-7619
TrivediKhan.com

BRANDED MARKETING
MATERIALS

iCandee

(773) 649-3790
iCandeeMarketing.com

CLEANING SERVICE
Phes

(773) 706-6000
Phes.io

CLIENT AND REFERRAL GIFTS
Cutco Closing Gifts

Cut Above Gifts

(312) 899-6085
CutAboveGifts.com

DESIGN

Blair Crown Design Inc
(847) 903-2128
BlairCrownDesign.com

EVENT PLANNING
Paper to Party
(847) 903-2148
PaperToParty.com

FENCING

BeSpoke Fencing
(312) 600-3690
BeSpokeFence.com

FINANCIAL ADVISOR
Morgan Lougee
Financial Planning
(312) 368-3717
WestPointFinancial
Group.com/Associates/
Morgan-Lougee

Northwestern Mutual
Jon Dickinson

(847) 969-2585
Jonathan-Dickinson.com

HEALTH AND WELLNESS
Sunny Biggy Fitness

(219) 851-0170
SunnyBiggyFitness.com

HOME INSPECTION
911 Home Inspections
(773) 870-3383

Chicago Building Inspections
312-INSPECT
InspectingChicago.com

Home Advantage Inspections
(312) 401-0299
HaiPro.com

Home Inspection Geeks
(773) 242-9358
HomelnspectionGeeks.com

Inspection Concepts, LLC
(773) 851-9667
InspectionConceptsLLC.com

Keeshin Inspection Services
(773) 871-2356
Keeshinlnspection.com

The HomeBuyers Hour
(312) 544-9180
TheHomelnspectors.com

INSURANCE

Country Financial Inc
(913) 220-9863
CountryFinancial.com/
Kyle.Huppe

Goosehead Insurance
Kristine Pokrandt
(708) 858-1246
Goosehead.com

State Farm

Eric Bielinski
(773) 775-2000
EricBielinski.com

INTERIOR DESIGN
Paula Interiors
(773) 738-1506
Paulalnteriors.com

MASONRY &
TUCKPOINTING
AAA-1 Masonry &
Tuckpointing, Inc
(773) 622-7300
AAA1IMasonry.com

MORTGAGE / LENDER
BMO Financial Group

(773) 412-4250
mortgagebanker.omoharris.
com/il/naperville/jb-222936

Butler Group
Neighborhood Loans
(773) 741-1094
ButlerGroupLoans.com

Chase

Andrew Tisler

(773) 469-8174
homeloan.chase.com/
andrew.d tisler

Corby Mortgage

(708) 268-5346
MortgageWithSchneller.com

Chicago Real Producers - 7



MORTGAGE / LENDER
CrossCountry Mortgage
Alex Margulis

(312) 651-5352
AlexMargulis.com

CrossCountry Mortgage
Kirk Taylor

(312) 919-0373
LuckyTaylorLoans.com

Guaranteed Rate
Joel Schaub

(773) 654-2049
rate.com/JoelSchaub

Guaranteed Rate
Michelle Bobart

(312) 379-3516
rate.com/MichelleBobart

Motto Mortgage
Home Services
Davina Arceneaux
(844) 466-8864 x102
MottoMortgageHome
Services.com

Neo Home Loans
The Schaff Group
(847) 668-7877
TheSchaffGroup.com

PREFERRED PARTNERS

Proper Rate
(773) 435-0637

ProperRate.com/JoeBurke

Proper Rate

Will Madden
(847) 946-6204
ProperRate.com/
WillMadden

United Home Loans
(708) 531-8322
uhloans.com

MOVING COMPANY
H2H Movers

(773) 236-8797
H2HMovers.com

PAINTER

McMaster Painting &
Decorating, Inc.

(773) 268-2050
McMasterPainting.com

PERSONAL BRANDING/
STORYTELLING

Studio Celex

(708) 790-9908
StudioCelex.com

\f
C"\ij Northwestern Mutual’

Chicago | Downers Grove | Naperville | Schaumburg

Jonathan G Dickinson
Financial Advisor

847-969-2585

www.jonathan-dickinson.com
1475 E Woodfield Rd #900, Schaumburg, IL. 60173

Northwestern Mutual s the marketing name for Th

care insurance) a subsidiary of NM, and a Registered Representative of
investment adviser and member FINRA and SIPC.

Northwestern Mutual Life Insurance Company, Milwaukee, W1
long-term care benefits) and its subsidiaries. Jonathan Galen Dickinson is an Insurance Agent of NM and Northi
tern Mutual Investment Services,

Mutual Wealth M

(life and disability insurance, ans
ng Term Care Insurance Compar

services), a subsidiary of NM and federal savings bank.

nd life insurance with
ukee, W, (long-term
WIS) (securities), a subsidiary of NM, broker-dealer, registered
Company®, Milwaukee, W (fiduciary and fee-based financial planning

PEST SOLUTIONS
Rose Pest Solutions
1-800-GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY

Sonya Martin Photography
(847) 732-0507
SonyaMartin.com

PRINTING, DIRECT
MAIL SERVICES
Marvin’s Mailers
(847) 710-2346
MarvinsMailers.com

PROFESSIONAL ORGANIZING
Neat Method

(319) 404-2314
NeatMethod.com

PROPERTY TAX MARKETING
Property Tax Fox

(847) 957-3690
PropertyTaxFox.com

REAL ESTATE PHOTOGRAPHY/
VIDEO/MATTERPORT

Prestige Real Estate Images Inc.
(773) 209-3714
PrestigeListingPhotos.com

i
e,

WAWW. PAULAINTERIORS.COM
B crAULAINTERIORS | 773 7381506

REMODELER

Arete Renovators
(872) 302-4170
AreteRenovators.com

Renovation Sells
(773) 301-9125
RenovationSells.com

STAGING

HAVEN Home Staging
& Redesign, Inc.

(312) 380-1276
HavenHomeStager.com

Signature Staging
(312) 854-9515
SignatureChicago.com

TITLE INSURANCE
Chicago Title

(312) 223-2270
ctic.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com
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«ZENLIST

Give your clients the best
home search experience

ﬁ‘i‘ a\. 100,000+ 4.8/5

» Let clients create custom searches = Access public &private listings
s Keep clients off public search sites & Save an avg of 10+ hrs/week
* App stare rating of 4.8/3 stars = Maonitor client activity

EZEE Scan here ta
2 start your 30 ——
U] day free trial! {:’

(o) prope ik | CHIISTIES
exp w

Schedule your
sCssioy, | %_

(847) 732-0507 | sonyamartin.com

SONYAMARTINPHOTOGRAPHY
€3 SONYA MARTIN PHOTOGRAPHY
2 @SMARTINPHOTO

FEELING
GEEKY?

el =L AN
azed HERE
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WE TREAT YOU LIKE

Royalty

Call JOEL Today!

When your buyers work
with Joel, they will receive
a $1500 closing credit*
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Joel is different because he # | — K . 1.‘:-&
gives back to your clients. “ = ETEm—— $ N
Your buyers could be next! PUBLISHER’S NOTE R {% \
R _f%
- 617 families helped in 2021 alone W R | . S0n
and©ver 1 BlllGEEGL Closin gs iy R What a ride we had in 2023! Amid the hustle and bustle - . *
: '. 2 that comes as we close out the year, I wanted to be inten- . b
- To o 1% Of a | | | Odanl Oﬁ:l cers ’ & _ ; tional about pausing to share my sincere appreciation for
1 . " II _ all the Preferred Partners and REALTORS® of Chicago Real
nationwi d € ]CO r-annua | VO | ume 5, | \ o Producers who continue to engage with the RP community.

H t . g | b Ut g . [ It brings me so much pleasure to sit back and reflect on all ?[H]E W@MEW@@@ D:D@@IR
b onest service ai rea X A the times we were able to connect, elevate, and inspire you wﬁ a:’ l ’ u ﬁﬁ E all ne

3 d v i ce ﬂ’o m a d epen d a b | e 58 ; throughout the year. I am so glad that you continue to wel-

come a growing RP team into your businesses, community,

and families. rWe rWallt
It is my goal that we continue this mission through every ryOtlI’ StOI’y .’

interaction as we dive into 2024. Keep an eye out for upcom-

We showcase real estate agents

who've built their business by
sprinkling in smaller Real Producers meetups between our being client advocates. We want

ing issues outlining future event dates. We have also been

larger events. Feel free to contact me directly for more infor- to hear your process, your story,

mation and details about getting involved. and what makes you one of the
best in the business

We’re in the process of gathering content for next year.
Which REALTORS® should be spotlighted in a 2024 issue?

Joel SChan NMLS# 224512 Don’t hesitate to connect them with our team.
n the spirit of the season, we wish you a WCPT AM 820 at 6 am on Saturday Mornings
GUARANTEED RATE INC NMLS# 2611 fr the spirit of the season, we wish y i

also on Podcast & Facebook Live

relaxing holiday filled with love, joy, and
success in the new year! —————— YOUR HOSTS & CO-HOSTS

773-654-2049 | JOEL@RATE.COM -

Publisher

: -
3940 NORTH RAVENSWOOD | CHICAGO, IL 60613 e RealProducarsMag.com \‘Q v

o
*Lenders Credit valid through Guaranteed Rate for applications submitted after 06/16/2022 and prior to 12/31/22. Coupon/Credit must be presented/mentioned @ChlcagoneaIPrOducers Joey Mathews Patrick Loftus
at time of application. $1500 credit will be applied at time of closing and is factored into the rate and APR. Applicant subject to credit approval. If loan does not Neighborhood Loans Loftus Law
close for any reason, costs will not be refunded. This offer and/or receipt of application does not represent an approval for financing or interest rate guaranteed. ﬁ facebook.com/ChicagoRea|Pr°ducers NMLS# 1330694 - 630-235-2405 773-632-8330
This coupon cannot be redeemed for cash/has no cash value. Restrictions may apply, contact Guaranteed Rate for current rates or more information.
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They're making a big investment. We're here to keep it protected.
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Trusted for generations to protect 00°%4
os ‘ E health, homes, businesses and the i 1:
environment since 1860! \ ﬁ y R

PEST SOLUTIONS

Find the loan you need to
get the house you want

See how a fixed-rate Federal Housing Administration (FHA)' Contact me to get started.

mortgage can make buying a home more affordable; ®
oosehead
3 REAL g

® Cﬂmpetitive rates #irm, Senior Home Lending Advisor
* Low down payment options, which can be entirely Presidents Chub PRODUCERS
from gift funds? Chase certified in VA lcans PODCAST I N S U R A N C E
T {847} 322-3317

* Flexible credit guidellnes robbme. kiriEchase.com
We also offer: hﬂl"‘1Flnal'l.C_ITI._‘i'-'-P.fGr‘ﬂfrChhll'l'P.klm
MMLS 12 955580

People are Talking about the
Goosehead Difference. ..

+ Guaranteed on-time closing or you'll get $5,000,
“I trust Kristine to help my clients with the same level of care and

L) = L)
- - '
if you qualify* w
* |nselect areas across the {ountr:.l,r_ our Chase E E W dedicatipn | V\./ogld..l can stqke my .reputatio!') on her sen/icg.
Working with Kristine is more like having a business partner with a

stake in your success than a service provider.”

Homebuyer Grant® provides $5,000 that is first -
aﬂ‘phEd to help |0W‘Er }’DUf Interest rate, Thel‘l It can I H AS E ' E -ﬂ' Adele Lang | Chicago Association of Realtors 2017 Rookie of the Year | Baird & Warner
be applied to Chase fees and other fees. - " _ Same Brand, New Reach —

whan Toist

Tune in for free today

Y FhiA s wecuine ar -l marigage mamange plemian [URWEF, swhich may be financed, or paid s dosiep. and an FHAanmeel mogage insunoe premim (W pad monibfy sl ako apply. _
Fi& resyuaires fand irrsurance {beough the Kotirad Fload besyeante Progran (NFIP of Privais Flod Ireananos pelicies hl mest FUAT mguirements 4 o s seoued by property Barted in 0. Spacial Fiooe Handed s [5HI, X;Hne Podcasts

At typeand dooar, Examplesof pamitiad danors may indude, Byt arenal fimited 8, famaly mambers, domestic parines, employees and choe fnsndswith a deady

' ﬂﬂyfﬁgﬂl fund conbributioes may vary hased o loan 1;_:1:»_
iefinsc and oocumentzd relationship wilf ihe horrower, The donos camnal bey nbr have any alfilation with, the b, (e desefoper, the 2al stz agen o any olher infarstad any 1 ihe ransamon. Ciker mundions apply

Phezrie sttt a Heme | ending Addsar farmore dstis .
! Pl all sz o o s elig bz for the guarnize. Jertain delays, loan fype, peoperty type. and oifver Factors méy Impsact your elighiliy, Yisit chase com/ozion elimbiliy, timing and docamentaion réquirements, The Chase LISTEN ON e Spotify
[osmg Giarantss may be sonsidered mistellanedis mams and may be imporiabls o fa parpases b o and the RS Sonul your peronal o advesor for oussens about Ihe impat ho peesral inonme B iehants, This offer s

REAL

PRODUCERS goosehead

St i chane s any times without peice nofice.
x i o 4 f : i 2t — 5 - Listen on
T Chearse Hemshuyer Grant s avaliable on primary nesioence purchases o oy Customen may be dhble for e 55,000 sawrigs sihen apaiing fara Dreabaker™, Sanda Agency, FIAans W ome purckiae mongaseJoan produr amazon music Wb on omrvadagrcis weny INSURANCE

and where applicatis cenai tradt reuisments are met incnme it and homatuper adisation fuy pply on & Deealdaker monggs
'he{rarr&el-niwhmriwﬂ fircts will be apphed af purchass lnan dosng fied fo posrs oo the Jaan, i amy, then 1o Chase féee e K non Chase fies i o paymen]. Grard Rurds miy notbe wsed for fe down papmend dn an
IHA purthase lan

e Chase Homihuger Giaet may be corudered miscelianao income ana may be reportabile on Tarm 09MISE (Wselareaus information) o Form 10425 (Foreipn Pereans U5, Soupre dncome Subjsa b Witkhaldingl 1o the
cushomes and the 1S, for the year in which thiey e awandad. We-eniourage tusiomers i consall with a parsoinal o advisor for questions-abowl theimpaa it parsonal moeme ta rums

“The Power of Choice”

Kristine Pokrandt | Agency Owner
Kristine.pokrandt@goosehead.com | 708-858-1246

T REMINGTON RAMSET

Gooseheadinsurance.com/agents/kristine-pokrandt/

ool Halas, program s and eonddilions ace subgent o cbangs sl mailice, bt all products s avallibls in o slabss of for all amennts, Other r2<inghions

All b lend i proclugbs.ae auhyst fa cradit and proper
E!dm@r{l‘mm N A Wembat DH E2023 |PMorgan Chase Ao | 20062322 BOR73-MIGB4 EALARA

g and fimikaions apphy. Home lnding prooadts proioed by
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P> partner spotlight

Photos by Sonya Martin

WITH FRONT DOOR LEGAL
Beyond the Front Door

The founder of Front Door Legal,
Justin Strane, is determined to
bring a fresh perspective to the
world of real estate and law. The
firm’s original goal was to design

a law firm that would use every
piece of technology available so as
to allow attorneys to spend more
time with clients and work on their
real estate issues together. They
have stayed the course, even as the

industry has continued to change.

“We believe in forging genuine
relationships with our clients,
ensuring they feel welcome and
understood from the first time
they interact with our firm,” states
Justin. “And we approach all client
matters as a team to ensure client
needs are being met promptly

and with the care they deserve.”

Serving by Justin’s side, you’ll

find Operations Manager Mari
Mikolajczak. Mari plays a pivotal
role in ensuring smooth transac-
tions, minimizing client stress, and
handling much of the day-to-day
operations. “She keeps the train

on the tracks while also juggling

the production of condominium doc-
uments, title coordination, lender

contact, and scheduling,” notes Justin.

Recently, Justin and Mari have worked
to expand Front Door Legal’s services.
“We are developing a high-quality
estate planning practice, allowing us
to continue serving our clients ‘beyond
the front door’—after a transac-

tion ends,” Justin excitedly shares.
This new development seamlessly

fits into the firm’s bigger vision.

“Every piece of property is unique. There
are no cookie-cutter solutions to real
estate transactions or issues,” notes
Justin. “Front Door Legal solves prob-
lems across the broad spectrum of real
estate matters: the purchase, sale, and
closing of residential and commercial real
estate, drafting and negotiating commer-
cial leases, representing condominium
associations and owners, and many other

types of real estate-related matters.”

For newcomers and even for seasoned
professionals, real estate transac-
tions can hold potential pitfalls. That’s
where Front Door Legal especially

loves to be of service to their clients.

“Particularly for the less expe-
rienced, dealing with real estate
can be a blur of rules, regulations,
clauses, conflicting clauses,
misinterpreted provisions,

and outright disagreements
based on misunderstandings,”
shares Justin. “We love nothing
more than to cut through all

of that noise for our clients.”

Justin’s approach to the law can
be summed up with the words
precision, creativity, and flexi-
bility. He thinks outside the box
when needed, negotiates when
negotiation is called for, and

is ready to fight for his clients

in court when all else fails.

The firm actively supports
REALTORS® and their clients
in various ways. As well as pro-
viding net sheets for potential
listings, they also offer advice on
legal issues unrelated to specific
transactions. In addition to
informing REALTOR® partners
about business development
opportunities, Front Door Legal
supports REALTOR® events.

Chicago Real Producers -
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But the firm is not done growing its services. Justin

has big things planned for the next three to five years.

He shares, “We will be a premier option for clients in
the residential transaction and estate planning space.
We're also going to grow our team and add several
attorneys and the staff needed to properly support

both our real estate and estate planning practices.”

This intentional growth is aimed at better serv-
ing Front Door Legal’s REALTOR® partners,

too, because knowing the stakes of transac-

tions, Justin and Mari understand the stress
their REALTOR® partners are under as they

16 - December 2023

also navigate a constantly changing and difficult real estate
market. The additional focus on estate planning services
“beyond the front door” provides their REALTOR® part-

ners with an additional value-add they can offer clients.

When he isn’t working, you’ll find Justin spending his time with
his wife, Anne, an architect, and their daughter, Cora. They live
in Lakeview East, where they love walking down to the Lincoln
Park Green City Market and exploring the Lincoln Park Zoo
during the summer. During the winter, they love to ice skate.
Justin is a big ice hockey fan, but also enjoys playing the guitar
and piano, having had to forgo his original instrument: playing

the trumpet in condo buildings does not tend to go over well.

Over the years, Justin’s definition of
success has evolved. While financial
success remains important, he now
places greater emphasis on main-
taining a well-rounded life. “It’s not
just about excelling as an attorney,
but also being a present and strong
referral partner, business owner,

husband, and father,” he says.

With its personalized, team-ori-
ented approach, Front Door Legal
continues to differentiate itself in a
city filled with law firms. It’s their
unique blend of personal attention
and top-tier legal expertise that
distinguishes them from the pack.

Front Door Legal is eager to collaborate
with REALTORS® on real estate trans-
actions and provide estate planning
services to their clients. They strive

to make the legal process as straight-
forward, efficient, and stress-free as
possible. They consider it a privilege
when they are entrusted to represent

a client through such an important

and challenging time in their lives.

To reach Justin and to learn

more about the services

Front Door Legal provides its
clients, visit their website,
www.frontdoorlegal.com; email
Justin at justin@frontdoorlegal.com;
or call (312) 262-5522.

Every piece of
property is unique...
Front Door Legal
solves problems
across the broad
spectrum of real

estate matters.



Thie 16 NAYA T, CAT

AND GHE 1§ SUDGINGHou Fot1e-
NoT HiraNG Lostus AW,

What does the
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patrick@loftus.law

@ THE SCHAFF GROUP
i HOMILOANS T —

Don't let your clients
the shaft,

-

FREE TRAINING

You need to create video. This is nothing new, but did you know that only 9% of
realtors are actually doing video? Visual Filmworks is an expert in video marketing.
We want to give you this FREE TRAINING to help you elevate your next video
project. This is only for a limited time so don't miss out on getting this education

Reach out and ask us how we help you get more referrals
from your clients compared to any other lender!

Dustin Schaff
Preducing Branch Manager | NMLS# 222644

{E?) dustin@theschaffgroup.com [fi__} 847-668-T5TT I:EJ www TheSchafGroup.com

T, Lod|

M 872-356-8135 info@visualfilmworks.com visualfilmworks.com
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FAMILY MATTERS

“The best way to define me is as a husband and father,”
says Dennis Huyck, leader of the Huyck Team with
Keller Williams in Lincoln Park. “My work’s passion is
helping people through the stressful process of buying
and selling their homes, but my motivation to get up
and work harder than most every day is my family.”
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By Lauren Young

P» cover story
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WHAT I CALL SUCCESS IS TIED TO THE ABILITY TO PROVIDE FOR MY FAMILY AND
BUILD A SUSTAINABLE BUSINESS THAT ALLOWS FOR ME TO BE THERE FOR THEM.

Dennis and his wife, Kathleen, spend many

of their hours at the baseball, basketball, and
softball games of their children: their daughter,
Dylan; and their son, Kieran. They’ve also built
a tight-knit group of close friends—a network

of support in both good and difficult times.

“We spend a lot of time with our friends and seem
to have six to eight other kids stay over most week-
ends,” says Dennis. “Over the years, I have coached
my kids’ teams, and I do believe the skill that
resonated most was my ability to relate to them.

I take a lot of pride in the fact that when I am volun-
teering at my kids’ school, St. Mary of the Angels

in Bucktown, most of the children know me.”

His appreciation for sports began when Dennis
was growing up in St. Louis. It’s where he learned
how to be a team player and accountable to others.
He started working at age sixteen—working as a
busboy and at a coffee shop, mowing lawns, and
union factory work were early jobs—and learned

the same lessons within the workspace. After

moving to Chicago to attend Loyola University,

Dennis met Kathleen and decided to stay.

“I also stayed due to the business opportu-
nities here as well as the strong networking
connections from Loyola,” Dennis explains.
“I started out in sales for a sporting goods

apparel manufacturer and in technology.”

Before long though, Dennis was encouraged into

real estate by a family member. It wasn’t a hard sell.

“My brother-in-law is a developer and wanted
someone in the family to sell his properties,” Dennis
explains. “I became a REALTOR® because I did

not have passion for my prior jobs, and I gravitated

toward the idea of making a living by helping people.”

Now over twenty years into his career, Dennis still
gets a thrill from being a guide and advocate to his
clients, protecting their assets and interests through-
out each sale. Most of all, he enjoys building relation-

ships. He sees the transaction as just the beginning.

Chicago Real Producers - 23



FORDE & O MEARA LLP

-
-,

1A =i . ﬂl
it S m— =s
le e -
C ._—_rll_lll-'_lll-q. : -
l/ e 3 me
! - i
]
1 —

s i

=

TTENE

B ks e TR
SN,
e

Nl e
| |t

Dennis with his
wife at a game.

KTTETE T,

“Witnessing clients take part in new chapters in their lives “I just had lunch with my Little Brother who - "ln_*‘i_r‘- A -
= ¥ L0 S PO T
and being there to celebrate [with them] is simply amazing,” is now twenty-five years old and a father,” - % ﬁ“"_i ;
says Dennis. “I have seen countless couples get married, get says Dennis. “It is really cool to see!” 3 = J‘-,
- ! o L. _-l

their parents sorted with proper housing as they age, and

have children of their own. I give baby blocks to all my cli- Dennis’s charitable activity is just an

ents’ newborns; I have sent over 300 of them over the years.”  extension of his grateful and giving atti-
tude. Aside from his local organizations,

Lending a helping hand to other families reminds Dennis of Dennis also prioritizes mentorship and

his ultimate purpose for his business: safeguarding his own  accountability among his fellow agents. He

family. It’s his ultimate definition of career success. believes it crucial to pass on knowledge
and expertise to newer REALTORS®.

“Real estate is my path for building security, but not simply

financial security,” says Dennis. “What I call success is tied “It is up to us [REALTORS®] to get better

to the ability to provide for my family and build a sustain- and make our industry and the world we live

able business that allows for me to be there for them.” in a better place,” says Dennis. “We do that
by looking out for each other and teaching

Dennis also gives back to important causes in his commu- each other the right ways to do things.” -

nity. While most of his fundraising efforts are centered Y I_I S A j S A U I_ ESQ
. ’ .

around his kids’ school, he also supports the West Bucktown  “My advice to anyone is to write down one _

Neighborhood Association. In previous years, they’ve pro- thing you are grateful for every day,” he says. . —I 9 1 N W k D r 3 ] t Fl r
vided Thanksgiving dinners for Chicago Food Pantry. This “Despite all the ups and downs of business and ! . WacKer IVE, S 00

year, they hope to contribute 100 meals. He was also activein  family, we are some of the luckiest people on _ ‘E C h ica g0 | L 60606
Big Brothers Big Sisters of America for over a decade. the planet. Don’t sweat the small stuff.” 4 ,
841-910-2317 | Isaul@fordellp.com

www.fordellp.com
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CONTACT US TODAY -
FOR HOLIDAY & YEAR;:
END SPECIALS

wiigz ICUTCO

CLOSING GIFTS

American made since 1949 @

'_'_H' CutAboveGifts@gmail.com | CutAboveGifts.co
Y OUR CHICAGOLAND CLIENT RETENTION S:Y EM

Z{[f/,f .

W \1\\.' J o T

Stand Out. Stay Top of Mind. Sell More.

MAR\III‘?S

MAILERS

630.548.2650 - marvinsmailers.com - hello@marvinsmailers.com

EI,E.F."‘_"'_%IEIﬁ

Scorched Earth Brewing Algonquin
Arlington Ale House Arlington Heights
Brew on the Wall Arlington Heights

Hopvine Brewing Company Aurora
Wolfden Brewing Company Bloomingdale
Rock Bottom Brewery Chicago
Whiner Beer Company Chicago
DryHop Brewery Chicago
Goose Island Chicago
Moody Tongue Brewery Chicago
Miskatonic Brewing Company Darien
Alter Brewing Company Downers Grove
Emmett's Brewing Company Downers Grove
Goldfinger Brewing Company Downers Grove
Elmhurst Brewing Company Elmhurst
Smylie Brothers Brewing Co. Evanston
Temperance Beer Company Evanston
FEW Spirits Evanston
Sketchbook Brewing Company Evanston
Flossmoor Station & Brewery . Flossmoor
Stockholm's Restaurant & Brewery Geneva

Penrose Brewing Company Geneva
5 i; Art History Brewing Geneva

InfoCard™ www.infocardmarketing.com 630-548-2650

Sue, Mia, Penny, Karen, Jennifer

Pong O Bricn

630.207.7001
penny.obrien@bairdwarner.com
www.penny-obrien.com

Oftering Residential & Commercial Property
Inspections and Radon Testing In Illinois

First Responder p;,,} Anello
& Military 26-Year Chicago Firefighter
Discounts. & Current Captian in West Loop

Here To Make Your Home
Clean & Refreshing

FIRST

(£ X https://phes.io/
info@phes.io | (773) 706-6000

HOME INSPECTIONS

773.870.3383
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JLI'T OOLITINLLLLIN

WITH CORBY MORTGAGE
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partner spotlight

Photos by Jaclyn Simpson

“Success isn’t merely about numbers,” shares
Jeff Schneller, COO of Corby Mortgage. For
Jeff and the team at Corby Mortgage, success
is much more about earning the respect and
trust of REALTORS® and their clients.

Jeff, who has more than two decades of
experience under his belt, is a driving force
behind Corby Mortgage’s mission: to help
people prepare to buy homes, not just pre-
approve borrowers. He accomplishes his
mission by providing a comprehensive set
of mortgage products that include conven-

tional, government, and portfolio loans.

This unwavering commitment to helping cli-

ents succeed has set him apart in the industry.

Armed with a degree in marketing, as
there is no “mortgage” major in college,
from St. Mary’s University of Minnesota,
he initially embarked on a career in home
improvement and telecommunication sales.
However, it was a brief stint in account-
ing prior to his work in sales that ignited
his passion for numbers and finance.
Despite his success, he found he was
always left yearning for something more

focused on providing genuine assistance.

Then in 1999, the opportunity Jeff was
seeking came knocking after a college
friend introduced him to Bob Corby, who
had just started a mortgage company.
This serendipitous meeting marked the
beginning of Jeft’s remarkable twenty-

three-year career with Corby Mortgage.

Of the work they do, Jeff always smiles in
agreement whenever Bob says, “Yes, we
are mortgage brokers, not rocket scientists,
but what we do matters to so many people.
Our job is to set realistic expectations for

buyers and agents and then deliver. Period!”

The two always recognized that the stakes are high
for everyone involved in a real estate transaction

and that everyone puts their trust in their lender.

In an industry where ego and greed can take center
stage, Jeff and his team remain refreshingly ego-
free. Their guiding principles—integrity, trust,
diligence—aren’t mere words: “They are the prin-

ciples on what we built our business,” says Jeff.

Jeff and his team know that they are the first line of
defense in protecting real estate agents from showing
properties to unqualified buyers and shielding sellers
from unnecessary disruptions. When Corby Mortgage
issues a pre-approval to a buyer, others involved can
rest assured that the buyer is prepared and quali-

fied. He says, “We look at every sales agreement as

the start of a new job and not just another deal.”

“We close our loans on time and set the right expec-
tations from day one,” shares Jeff. “Our team can
close as fast as everyone [involved] can work together

to provide us with everything we need to close.”

Jeff understands that timing is often everything
in real estate. While he can underwrite a loan
within days, he knows the importance of col-
laboration among all parties involved—sellers,
appraisers, title companies, insurance providers,
and others. It’s their collective efforts, work-

ing in sync, that ensure deadlines are met.

The Corby team’s combined experience and ability
to adapt to industry changes, a core strength, is one
of the reasons why Jeff and his team are successful

and considered a reliable resource for any borrower.

Throughout Jefl’s twenty-three-year career, the
mortgage industry has witnessed seismic transfor-
mations. Submitting a loan to a bank for approval
years ago often meant multiple visits to a client’s
home or office and communicating via fax. Rush
deals required driving to the bank and personally

delivering conditions, as email was not an option.
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“I remember when we all sat around the fax machine waiting
for rate sheets and every meeting was in-person,” reminisces
Jeff. Coming home from a “sign-up” at 11:00 p.m. was just part

of the job. We met our clients at their homes, after work.”

It is undeniable how the digital age has ushered in a new
era of convenience, with everything from applications to
communication taking place online. The evolution now
extends to every aspect of real estate transactions. Jeff still
misses the time when everyone involved gathered at clos-

ings, but the pandemic dramatically altered that practice.

However, one thing never changes: one of the most reward-
ing aspects of Jeff’s work is successfully closing challenging
deals. The sense of accomplishment that comes from hard
work and dedication is something he treasures. For him,
when real estate agents and clients express their gratitude or

seek guidance, it reaffirms the significance of his mission.

But “teamwork makes the dream work,” as they say, and

Jeff couldn’t agree more. Together with VP Ryan Sweeney;
Operations Manager Susan Castronovo, who brings her
credit-trained underwriting expertise; Claudia Rodriguez,
processor, who boasts nearly two decades of experience with
Corby Mortgage; and Chris Mlyniec, who handles marketing
and support; Jeff and his team ensure seamless transactions,

industry-leading rates, and exceptional communication.

Beyond the world of mortgages, Jeff’s heart lies with his
family. He and his wife, Molly, who are both originally
from the South Side of Chicago, have been happily mar-
ried for twelve years and have two active sons, Jack (10)
and Marty (8). Their cherished moments are often spent
at their cottage in Indiana, where boating, swimming,

and hosting family gatherings are the order of the day.

When he’s not working or spending time with his family,

Jeff seeks solace on the golf course. Golf'isn’t just a sport

30 - December 2023

Jeff with his family.
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for him, rather, it’s a sanctuary where
he can momentarily disconnect

from the demands of everyday life.

‘When looking back on his career, Jeff

is proud to be Bob Corby’s partner and
of his twenty-three-year tenure with
Corby Mortgage. Not many loan officers
can call their job a home for that long.
With Jeff’s expertise, he can hang

his hat with any mortgage company

he chooses, but knows the mortgage
industry is not about the bank, but about
the loan officer and his team. “I have the
best,” states Jeff. It is Corby Mortgage’s
dedication to serving clients, setting
realistic expectations, and meeting
deadlines with precision that makes
them a trusted partner for real estate

professionals in Chicago and beyond.

Jeff is happy that he can continue to
have a genuine and positive impact in
the lives of his clients and REALTOR®

partners, one mortgage at a time.

To reach Jeff and to learn more
about the services Corby Mortgage
provides its clients, visit their
website, corbymortgage.com,

or call 708-268-5346.
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TAKE YOUR

TO A HEALTHY
NEW LEVEL.

Personal Training Programs are perfectly tailored
to your precise needs.

We will create a program for you if you have a specific
health and wellness goal to make sure that you achieve it.

Our personal training programs lead to faster progress
and higher satisfaction.

OFFERING WELLNESS AND FITNESS
TRAINING TO RESIDENTS AND
EMPLOYEES IN THE DOWNTOWN
CHICAGO AREA TOWERS

708-476-5328

SunnyBiggyFitness@gmail.com
Mobile Services Available
In The Chicago Area

www.sunnybiggyfitness.com
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Going Beyond the Transaction to Protect
All of Your Clients' Assets

ENTITY FORMATION - ESTATE PLANNING - ASSET PROTECTION

-

Property Tax Analysis &
Marketing Services to Realtors
Use property taxes to your advantage when working with clients

« Differentiate yourselves from other realtors

Michael Mazek

Founder & Attorney

* Enhance your marketing services ¢ Offer appeal discounts to your clients
« Engage/stay in touch with old clients and new prospects e Gift appeals to your clients
» Save clients money before, at, or after the transaction

Michael@MazekLaw.com
* Residential, Commercial/Industrial, Condo Association, = L mazeklaw.com
Property Tax Appeals ¢ Tax Analysis e Certificate of Error & 77%-800-0141 I: 'Cﬂi | :"TEXT}

Exemption Filings ¢ Marketing
3805 N. Lincoln Ave.
Chicago, IL 60613

2720 W Dundee Rd, Unit #252, Northbrook, IL 60062

Phone: 847-208-3621 | Fax: 847-510-0777 | contact@propertytaxfox.com
Service available in Cook, Lake, DuPage, and McHenry Counties
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* Personal Touch * Theme Party Book
* Coordination * Printing
o Full o Thermography
o Partial o Flat
* Wording o Letterpress
* Calligraphy * Quick Turnaround

CALL LINDA TODAY TO GET STARTED!

papertoparty@comecast.net
847'903'21 48 papertoparty.com

Painting & Decorating
“Where Vision Becomes Reality”

EXPERIENC
DIFFERENCE

E THE

The financial decisions you make today can impact you in the
future. Let's talk about how | can offer a customized
approach to your financial goals and neads,

Morgan Lougee
312-368-3717
mlougee@financialguide.com
Westpoint Financial Group

1 M Franklin 5t, Swite 2470,
Chicago, IL 60604

“." E ST P O I N T CA Instrance License # OMITT13

a MassMutual firm

Be treated the way you The Right Color,Makes
treat your clients. All The Difference
: : L " SERVING CHICAGO & SUBURBS

Local Hurim afe sales ollices of Massacthioetts Mous
1

Kevin McVicker, Owner
. GET A QUOTE ‘. 773-268-2050
info@mcmasterpainting.com
www.mcmasterpainting.com
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“I truly believe my dedication and
commitment to my tennis career
has gotten me where I am today

in real estate,” says Gia Devenyi,
broker and team lead of Gia Chicago
with @properties. “It’s built my
work ethic, routines, and mento-
ring of other agents. I loved being

coached, and I love coaching.”

Gia grew up in Glen Ellyn, Naperville,
and Lisle, with her parents, both
immigrants from Europe, and for
much of her childhood, she was

P» agent

feature

consumed with tennis. She
started playing at age three, began
playing competitively for USTA
Junior Team Tennis at age nine,
and was even ranked in the top
200 nationally. By age fourteen,
however, she was burned out and
turned down several full-ride

scholarships to play for colleges.

“Tennis was my entire world,”
Gia explains. “Eventually, I felt
the need for more independence

and decided to move out at the

By Lauren Young
Photos by Sonya Martin

1

age of eighteen, which was a bit of a

>

rebellion against my parents’ wishes.’

While she tried to figure out her
next steps in life, Gia worked as

a PTR and PTA tennis pro and
taught at Midtown Tennis Club and
many others. She also worked as a
loan processor and title searcher,
dipping her toes into real estate.
Around this time, Gia’s dad began
to invest and flip properties, and
he pushed her to get her license

so she could manage his listings.
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“Becoming a REALTOR® wasn’t something

I had initially considered,” Gia admits.

‘ I’m continuously on a learning

“Back then, I had a different perception of journey, and one Of my

the industry, and I was in a phase where I . . .
ongoing lessons is mastering

had other interests.” But with few options,

she earned her license and dove in at age twenty-two.

effective team management...
But I’m thrilled to see
everything falling into place,

Ironically, this was when the US was on the verge of the

economic and housing market crash of 2007-2008.

“My dad gave me around eighteen listings in my first six

months of being a REALTOR®, and I had absolutely no clue and | believe this ear has
what I was doing,” Gia says. “This was just months before the y

market crash in 2007, and I didn’t see it coming the way it been a tu rning point.
did. It was so hard and I hated it, but I do not like to give up.”

At Gia’s first agency (pre-
viously known as Ryan

Hill Realty) in Naperville,
she had a very supportive
and nurturing team around
her. After several months
of struggling, Gia began

to become more intrigued
with sales and the industry.
Eventually, she attended
some Brian Buffini master-
mind sessions that fed her
growing obsession for learn-
ing about the market. At

that point, she was hooked.

“When I reflect on my time
there [at that agency], I
can’t help but think, “Wow,
that was truly special,” Gia
reflects. “I strongly believe
that without the exceptional
leadership, mentorship, and
experiences I had, I wouldn’t
have had the strength to
overcome even half of the

challenges we faced.”

But also, now more than
fifteen years into her
career, Gia credits much of
her routine, competitive-
ness, love of mentoring,
and success to her early

days as a tennis player.
“I think [the experience

of] losing tennis matches

and understanding

36 - December 2023

rejection has helped me cope with the ups and
downs of real estate,” Gia says. “It’s always a roll-
ercoaster of emotions in this industry, but I didn’t
give up on it when many others might have. I think

Ilearned how to handle these feelings early.”

At the same time, she says she experiences
that same sense of fulfillment she felt during
her tennis days when she now mentors her
agents and guides her clients through suc-
cessful deals. “It’s like we’re achieving some-

thing extraordinary together,” she says.

When she’s off the clock, Gia spends quality time
with her husband, Sam. On any given day, you
might find them walking their seven-year-old
chocolate Havanese, Milo, around their favorite
Chicago neighborhoods. Gia is a frequent music
gig attendee: she has seen hundreds of shows

in Chicago over the years. She’s also an active
member of Zen Garage, “a wonderful and tight-
knit yoga community” located in the heart of
Bucktown, and she still maintains her backhand as

a member of the Lincoln Park Tennis Association.

Looking forward, Gia aims to continue to
serve her clients well while growing her team
and expanding her investment portfolio. She
currently owns three properties and intends
to grow that number to at least ten. Gia sees
it as her future retirement security, but she’s

in no hurry to hang it up anytime soon.

“I’'m continuously on a learning journey, and
one of my ongoing lessons is mastering effec-
tive team management,” Gia reflects. “But I'm
thrilled to see everything falling into place, and I

believe this year has been a turning point.”
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ppr z/m pm ea/m Your Holiday Parties Regin

HOME ORGANIZING Attics, | Bathrooms || Closets)| Garages/ I.Home Office/Den
MOVES & RELOCATIONS ' Kitchéens & Pantries | Laundry Rooms| Mudiooms | Kids Rooms

319-404-2314 - www.neatmethod.com + katie.monge@neatmethod.com

THOUGHTFUL SOLUTIONS IN INTERIOR D ESIGN

I'LL HELP YOU CLOSE YOUR DEAL FAST BY
PROVIDING A VISION TO YOUR CLIENTS OF THEIR

BLAIR CROWN
DESIGN

224-707-0138

BLAIR@BLAIRCROWNDESIGN. COM
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I &
EXPERTS IN REAL ESTATE
TAXES & ACCOUNTING

With over 20 years specializing in
real estate accounting and tax
strategies, our team of experts can
guide you in achieving maximum
return and growth for your
business. From commercial and
residential developers to agents
and investors, we understand the
complexities of your business.

Hechtman Group

Exceptional CPA services for
small businesses with big plans

= 847.256.3100

@ info@thehechtmangroup.com  www.thehechtmangroup.com @i

TAYLOR & TAYLOR

MORTGAGES ARE PERSONAL

ETUS TREAT YOULIKE A PART OF OUR FAMILY!

KIRK TAYLOR,
BRANCH MANAGER
NMLS 312131
CROSS COUNTRY MORTGAGE, LLC
NMLS 1770104
9130 GALLERIA COURT
#10TNAPLES, FL 34109

@I’p GROSSCOUNTRY

MORTGAGE™

312.919.0373

TAYLOR@MYCCMORTGAGE.COM
WWW.LUCKYTAYLORLOANS.COM
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As areal estate profes-
sional, one of the most

critical tasks is deter-

P business article

THE ART OF PRICING

A GUIDE TO SUCCESSFULLY PRICING PROPERTIES FOR THE CURRENT MARKET

supply and demand, seasonal fluctuations, and economic trends can
influence property prices. Keep a close eye on changes in the market

and adjust your pricing strategies accordingly to stay competitive.

3. Evaluate Property Condition and Unique Features

Assess the property’s condition and identify any unique features or
upgrades that can enhance its value. Properties in excellent condi-
tion and have sought-after features often command higher prices.
Conversely, properties
that require significant

repairs may need to be

professionals. Tailor your pricing
strategy to meet the expectations

and needs of the potential buyers.

5. Be Mindful of Overpricing
While it may be tempting to
price a property on the higher
end to leave room for negotia-
tion, overpricing can backfire.
An overpriced property may

deter potential buyers, resulting

priced accordingly. in extended days on the market
mining the right price and, ultimately, lower the final
for a property going on 4. Price for the sale price. Price the property
the market. Accurate Target Audience competitively to attract serious
pricing is the key to Consider the target audi- buyers and generate interest.
attracting potential ence for the property and
buyers, maximizing the price it accordingly. For Successfully pricing a property

property’s value, and example, a property located  going on the market is both an art

ensuring a successful in a family-friendly neigh- and a science. Accurate pricing
sale. Here we explore borhood may appeal to not only attracts potential buy-
five strategies to help buyers with children and ers but also ensures a smooth
real estate profession- command a different price and successful sale, positioning
als successfully price than a property located in the property for the best possi-
properties and navi- a trendy urban area that’s ble outcome in the ever-chang-
gate the ever-changing popular among young ing real estate landscape.

market dynamics.

1. Conduct a
Comprehensive
Market Analysis
Begin the pricing pro-
cess by conducting a

comprehensive mar-

ket analysis. Analyze
recent sales data for
comparable properties
in the area, considering
factors such as loca-
tion, size, features, and
condition. Pay attention

Katrina M. Barnett, Esq:

to both current listings

Founder & Managing Attorney b

and recently sold prop-
erties to gauge real-

time market trends and . 1 . . .
Guiding and assisting clients every step of the way, from the

the level of competition. initial offer to the closing table.

2. Understand the If you or your clients are in need of a real estate attorney, we
would be thrilled to assist you. We're available by phone,

Local Market text, email, or online through our client portal.

Every real estate
market is unique so
understanding the local 401 North Michigan Avenue | Suite 1200

marl.{et dynamics is Chicago, Illinois 60611
crucial. Factors such as ! Katrina@kmbarnettlaw.com | Phone: 312.725.0085
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MAKE SURE THE ROOF [ SAFE
For, SANTA'S: LANDING WITH
HOME ADVANTAGE [NSPECTIONS!

TG e @ O @)
HOME oL STEEEMS GARD

OME ADVANTAGE »
NSPECTIONS We BackAll H’me Inspe‘ctlons W|th a FREE i Day Warranty!
312-401-0299 '* HAIPRO.COM

REAL PRODUCERS SPECIAL:
Complimentary Brand & Social Media Audit

MARKETING &

T s — PERSONAL BRANDING
Home insurance you need at

a price you can afford.

Let me help you find the right home _
insurance at a price you can afford. arketing services to personal brand and tell

ur unique story

Kyle Huppe
Insurance Agent
17605 Oak Park Ave Unit C ABOUT US

Tmley Park, “",6047,7 Studio Celex is a full-service
www.countryfinancial.com/kyle.huppe marketing and personal branding CORE SERVICES
kyle.huppe@countryfinancial.com agency based in Chicago. Our
(708)226-0350 mission is to help businesses and
professionals reach their goals by
communicating their “X - Factor”
with high impact, authentic
storytelling and utilizing
corporate-tested, proven
marketing techniques.

Digital Marketing
Social Media Management
Personal Branding

Public Relations

Policies issued by COUNTRY Mutual Insurance Company®, CO UN TRY
COUNTRY Casualty Insurance Company®, or COUNTRY FINANCIAL
Preferred Insurance Company®, Bloomington, IL. e

1020-521HC_28056-10/14/2022

42 . December 2023

Looking for an
Experlenced Real

Christopher Titcomb

- O

= -

773-537-4945 | TitcombLawGroup.com | info@titcomblawgroup.com
TITCOMB i I

LAW GROUP. PC 134 North LaSalle St., Suite 1720 | Chicago, IL 60602 | ] @TitcombLawGroup @ @TitcombLaw

BUYERS | SELLERS | INVESTORS | DEVELOPERS

‘Partner With Us So You (an Make Time
fbr Imporfanf T/.)Ings This CI—/oIzdayJe%mn

%

When you work W|th us your clients
close with confidence - consistently.

MORTGAGE
HOME SERVICES
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Cervartes A LAW FIRM FOCUSED ON

Ejr"w::t, t ALL THINGS REAL ESTATE.
ince PO

Offices in downtown Chicago and Burr Ridge serving all of
Northern lllinois and Southern Wisconsin

= :
Transactional: Residential - Commercial « Closing * Zoning * Development 312-606-9529

Litigation: Association & HOA - Litigation « Municipal Violations « Collection « Eviction ccpchicago.com
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Amanda
McMill

Committed
to Excellence

P> cover rewind -

December 2018

“...Once you hit a certain level in business,
you find you simply can’t do it all,” says
McMillan. “The common trend is to grow
your business by simply adding more and
more people and losing the personal con-
nection clients desire. I knew that I didn’t
want to grow my business in that manner.”
Instead, Amanda created a boutique group
of like-minded individuals and formed her
group Chicago Home Partner. “The gov-
erning principles of Chicago Home Partner
encompass both analytics and empathy,
advice and understanding. Our goal is to
take a sophisticated, human approach to
buying and selling homes, and we don’t take

that responsibility lightly,” says Amanda.

By focusing on being the best, not the
biggest, Amanda has been able to construct

one of the most efficient teams in Chicago...

The perfect home deserves
the perfect loan.

With home loans for all of your clients'
home-buying needs, there has never been a
better time to check out CrossCountry Mortgage!

» Portfolio Loan Options » Down payment
assistance programs

» Special Doctor » 5+ Unit Multifamily
Programs Financing

VP of Mortgage Lending
312.651.5352

nmls: #192878

Equal Housing Opportunity. All loans subject to underwriting
approval. Certain restrictions apply. Call for details. NMLS3029
Licensee. 2936 West Belmont Ave. | Chicago, IL 60618
NMLS1806505 NMLS192878.
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P» agent feature

By Lauren Young
Photos by Prestige
Real Estate Images Inc

When “Someday”

“I have good ‘parking karma.’ I've had
it for many years, longer than I've been
in real estate, but it’s even more valu-
able to me now,” says Cindy Wilson of
Berkshire Hathaway HomeServices
Chicago. “I can pull up in front of a
listing and there will magically be an
open parking spot in front. My buyer
clients marvel at my parking karma,
as well as my expertise in getting

into tight parking spaces. I get a kick
out of impressing clients with my

parking prowess,” she says, smiling.

Beyond her amazing parking karma,
Cindy brings nearly two decades

of experience and a passion for
customer service into her role as
REALTOR®. But her journey into real

estate wasn’t straightforward.

“I've always loved houses, even when
I was a little girl,” she reflects. “I
would explore my friends’ homes and
enjoyed going to open houses with my
mother. I always thought I'd go into

real estate ‘someday.”

Cindy hails from the East Coast and
never thought she’d wind up mov-

ing to the Midwest. She was born in
Connecticut, her family moved to
Maryland when she was thirteen, and
she attended a small college located
in the mountains of Virginia. She
lived in Washington, D.C., for a time

Became Today

before moving to Chicago to work in public

relations and corporate communications.

“I worked for big PR agencies, a nonprofit,
industry associations, and big corpora-
tions,” says Cindy. “I loved some of the
work I did in the past, but I would have
had a very different real estate career if I'd

started in my twenties or early thirties.”

In 2004, her job at the time, working at
McDonald’s corporate headquarters, was
eliminated after only one year. It was her
fourth layoff in her career. This latest down-
sizing was the push she needed to finally
take the plunge into real estate and embrace
the love of homes she’d had since childhood.

“My last two corporate jobs were elimi-
nated after just a year, so I knew that some-
thing had to change,” she says. “Fortunately,
T had a great outplacement counselor who

suggested that I go into real estate.”

“He asked me if there was something I
thought I’d do ‘someday,” she adds. “When
I told him about my real estate dream he

said, ‘Now is that “someday”, and I began

the licensing process fairly quickly.”

During her first few months as a
REALTOR®, she continued to take on
marketing projects on a freelance basis, but
by the next year, she was ready to shift full-
time into her new career and a complete

reinvention of her professional self and life.
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“I had no sales background, so going into real Over the years, Cindy has also supported the University of Chicago’s
estate was a true leap of faith,” says Cindy. Kovler Diabetes Center, local hunger relief organizations, World
“Transitioning into a 100 percent commission job ~ Central Kitchen, and many other charities. She has participated in
with no benefits was terrifying. My dad was my three home construction projects with Habitat for Humanity and sup-
biggest supporter and cheerleader. He was ahuge  ports them financially through the BHHS Chicago Kindness Foundation.
help and a trusted advisor in those early years.” She also loves to read, go for long walks, and has this trick for when she
really needs to unwind: “One of my favorite things to do is to sit up on
Now, more than nineteen years later, Cindy the roof deck of my building with a good book and a cocktail. I admire
leverages the learnings of her past careers tothe the downtown skyline and stay out there until it’s too dark to read.”
benefit of her clients. They include her strong
communication skills, ability to connect with r -

people, and understanding of impactful mar-

keting. Her magical parking karma is a bonus.

“I'had a long career before I went into real
estate, so I bring a lot more to the table when I
work with clients, particularly successful and

experienced businesspeople,” Cindy says.

When not advocating for her clients, Cindy
prioritizes giving back to her community. Now
that she’s lived more than half of her life in
Chicago, she feels a deep connection to all its
unique neighborhoods and local organizations.
“When I was in my early thirties, I worked on
a volunteer project with the Junior League of
Chicago that involved reading to kids in the
city’s public libraries,” Cindy says. “I learned
the city’s neighborhoods by going to those
libraries—from Stony Island to Beverly to
Auburn Gresham to Oriole Park and more. I
covered a lot of territory during the nine years
I worked on that project. It was great prepara-

tion for a real estate career in the city.”

LL 99

I've always
loved houses,
even when I was
a little girl...I

would explore
Looking to the future, she hopes to grow

: )
my friends her business so she can make a bigger

h omes an d Cindy with some of her oldest friends in Chicago! ]'Inpact in her comlnunity and the lives
enjoye d going to of her clients. She makes it a point to
prioritize the needs of others over her own. She credits this mindset to
open houses with my mother. much of her success.

I always thought I'd go into

1 tate ¢ d s “I celebrate my clients’ successes much more than my own,”
real estate someday. she says. “I feel like my own needs are pretty basic at this
stage in my life. I feel like I'm successful when I've done

my job: making my clients happy makes me happy.”
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We Are a Self-Employed
Borrower Specialist &

CO R BY M O RTGAG E Offer Some Of The Best

JEFF SCHNELLER Alternative Income
Chief Operating Officer INTEGRITY - TRUST - DILIGENCE Documentation
NMLS#: 217765 Solutions.

’ “_ 2409 W 104th St. | Chicago, IL 60655 | (708) 268-5346 | jschneller@corbymortgage.com

)
-
You Earned It. o N Sivemss
®," & Company

CERTIFIED PUBLIC ACCOUNTANTS

WE’'RE A CPA FIRM HELPING REAL
ESTATE AGENTS AND INVESTORS
UNDERSTAND AND MINIMIZE THEIR TAX
LIABILITY. WE EMPOWER AND EDUCATE
OUR CLIENTS ON THE BEST TAX STRATEGY

TO IMPLEMENT THROUGH TAX
i L.. SEMINARS, BOTH LOCALLY
= AND NATIONALLY.

ADRIAN SCURTU, PARTNER

] B 224-352-2645
We'll Help You Keep It. -2
© SuITE 290

LINCOLNSHIRE, |IL 60069

THERE IS NO TRANSACTION WHERE
SPEED AND ACCESSIBILITY MATTER MORE.

| understand,
and | deliver.

Attorney. Homeowner. Parent.

Bringing together the knowledge and expertise in the three
roles | embrace the most, | impart finesse and proficiency to
a fast-paced and challenging real estate market.

-
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i smowery@mowerylaw.com
JRR (773) 279-9900 A
MoweryLaw.com SHANE E. MOWERY i,

ATTORNEY AT LAW o




\ simple way to elevate the homebuying experience

Your clients are looking for the besl possible homebuying experience with loan oplions Will Madden

customized o their needs. And that's exactly why I'm here VP of Mortgage Lending

My team and | are always available 1o help you and your clients with 8 home purchase O: (773) 360-0B36 1 C -:34?] Q46-6204
orfefinance. Ul do whatewver | takoes 1o make the process seamless and simple on i properrate.com/Will ‘-«"l adden

wiy horme willmaddendproperrate.com

Find out why agents and clients both love working with me. Let's talk! 1800 W Larchmont Awve, Suite 301
Chicago, IL 60613
Wl s 'l'-'“."-' Lo _I|W W
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The A Original

-1 Masonry & Tuckpointing

Since 1954

» Informative Website With Updated Blog - 5, iy Com;ein L'e Estlmate‘
. Erick, Terra CD'H'.,ﬂ1 Stone & Mortar Ex bl b |- -

% * Licensed Mason Contractors
= Specialists in Masonry Restoration & Preservation  «|n Continuous Operation for SB YearSu
* Professional Inspection, Diagnosis & Warkmanshlp * Thousands'of Réferences & FI.III}' fﬂsuﬂ

-
i | e L 1 4“1_ miz Il

CHICAGO: 773-622-7300 SUBURBS 847-491-9700
www.AAA1Masonry.com - Info@AAA1Masonry.com
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Show your clients you value them
MAKE ITLOCAL. MAKE ITiCANDEE.

Custom Apparel Branded Media Online Stores
Closing Gifts and Sets

www.icandeemarketing.com | 773-754-0493

WE TRANSFORM BUSINESSES

We handle the details so business owners can spend /
their time doing what they do best.

O Web Design O SEM/ Paid Search

O Acquisition Email Campaigns O Mobile and Display Advertising
O Search Engine Optimization O OTT/ CTV Streaming Advertising
O Live Chat O Paid Social Media a

O Reputation Management O Yelp Partnership | —

1

Reach out to the publisher of this magazine for more information.

‘ HYPORTDIGITAL.COM {Of hgp.?f: lt.
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on the rise

By Lauren Young
Photos by Sonya Martin

“I was constantly
drafting house floor
plans as a kid; I had

a whole box [full] of
different designs,” says
Luke Jorwic, broker
associate for the Home
Discovery Team at
Jameson Sotheby’s
International Realty. “I
would make up a family
and create a house or

a lake house for them.

I would also draw
houses for friends or
my extended family, and

‘fix’ them as I saw fit.”

Luke, who grew up in
Elmhurst, was contin-
ually guided toward a
career in real estate. A
few years after craft-
ing his collection of
self-made floor plans,
Luke was given elab-
orate aptitude tests
from the Johnson
O’Connor Research
Foundation by his
grandfather. One of his
matched career paths

was real estate sales.
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“One of the reasons it gave
[for that result], which holds
true all these years later, is
that I want to be someone who
gives advice or is an expert
that people seek out,” says
Luke. “Being that person for
my clients fulfills me con-

stantly and consistently.”

After graduating from York
Community High School, Luke
attended Loyola University
Chicago. While there, he fell
in love with the city and found
appreciation for its character

in a fresh way. Between his

junior and senior years,
he worked as an intern
for a real estate brokerage
and earned his license. He
began working full-time
during his senior year

and hasn’t looked back.

“When I was in my late teens,
my uncle married Jennifer
Mills, a top-producing
broker,” Luke says. “After
meeting her, I dreamed of
working with her. I ended

up working for her for many
years and now we work

together on the same team.”

[C

From the beginning of his career,
Luke decided to grow his busi-

Luke’s empathy and care for others approached those obstacles.

can most likely be credited to his large Christopher really is the per-
ness slowly and purposefully. This family, which includes his two older sis-
ters, Nicole and Michelle, and his older

brother, Christopher. In the early ’90s,

son who taught my family what

meant sometimes leaving opportu- ‘home’ is and what it can mean

nities on the table to allow himself for a family and a community.”

more time to care for others, both as they were all growing up, Christopher

personally and professionally. was diagnosed with autism. Luke The Jorwic home was, and still

watched as his parents rallied around is, a frequent host for many

“So many brokers and teams are their son and family to help Christopher  family and community gather-

focused on volume, deals, and hus- face his everyday challenges. ings since it is the place where

tle,” he says. “I wanted to pay more Christopher feels most comfort-
able. This allowed the siblings

to develop the skill of hosting.

attention to how people live and how “There were far fewer resources

I can help them enjoy their home. I back then than there are today,” says

am passionate about helping more Luke. “I have always looked up to my “My siblings and I became

and more people find their place.”

parents for the steadfast way they

a Lk
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homebodies in a great way.
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Luke with his siblings
(Nicole, Michelle, and
Christopher) at their family
1."% home in Elmhurst, IL.
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We always would rather throw
a party at our house or host an
impromptu dinner for twenty
than go out,” he explains. Over
the years, Luke has earned the
nickname “Logistic Luke” for his
attention to detail and love of

planning these get-togethers.

“You'll find me making lists, shop-
ping, cleaning, and ensuring every
party has that little extra touch,”

he explains. “It’s how I show up for
people: to be sure boxes are checked

and things move seamlessly.”

It’s not difficult to see why

he’s a natural fit for life as a
REALTOR®. In almost every way,
real estate is where all of Luke’s

passions and interests converge.

LIKE MANY
BROKERS, TO ME,
THE BUSINESS
IS MORE THAN A
BUSINESS, IT IS A
WAY OF LIFE...

“Like many brokers, to me, the
business is more than a business,
it is a way of life,” states Luke. “I
love architecture and travel, so you
can find me peeking in the window
of any local real estate office to see
the local listings—whether I am

in a tiny Italian village or a town I

happen upon during a road trip.”

‘When not busy taking care of
clients or managing family fetes,
Luke is active in several commu-
nity and national organizations.
His brother has received services
from the Ray Graham Association
and his parents were founding
members of the then, Cure Autism
Now Walk (now the Autism Speaks
Walk) community, so he supports

both organizations spiritedly.
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Luke with many friends and family enjoying Green Lake, WI.

Recently, Luke moved back to Though real estate is the only job
Elmhurst where he is renovating Luke has ever had, he doesn’t plan
a house that’s located between his ~ on making a change anytime soon.
parents’ house and the home of

one of his sisters. Close proximity  “As a career, real estate fits like
to his family makes it easier for the perfect puzzle piece into

him to join in on social events with ~ my future life,” he says. “The

his siblings and the larger holiday  fact that I can make a career
parties where sometimes up to out of my love of ‘home’ is my

fifty family members assemble. biggest dream come true.”

proper Rate |

[liE ENB ESITRC ERTEIEFB ESTT

Joe Burke

SVP of Mortgage Lending
CUSTOMER 773.742.6707

SERVICE joe@properrate.com
ProperRate.comijoeburke

ACCURACY

¢ GIVE YOUR BUYERS A BETTER EXPERIENCE!

Joe Burke is a 20 year mortgage expert who believes in a one-on-one personalized
experience based on communication and efficiency. Backed by Proper Rate’s fast
pre-approvals and low rates, you can be sure to give your clients the best home buying
experience possible. Contact Joe today to learn how he can help you and your clients.

Applicant subject to credit and underwriting approval. Not all applicants will be approved for financing. Receipt of application does not represent an approval for
financing or interest rate guarantee. Restrictions may apply, contact Proper Rate for current rates and for more information. NMLS ID # 251383 IL - 031.0027858, NMLS ID
# 1901699 (Nationwide Mortgage Licensing System www.nmisconsumeraccess.org), LO#: IL - lllinois Residential Mortgage Licensee - IDFPR 'ENDER
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IFlexible solutions
to give your clients the
confidence to close

dulla group

ATUNITED HOME LOANS

HOME STARTS HERE

1000 N Milwaukee Ave
Chicago, 11. 60642

312-520-0069

uhloans.com

United Home Loans is an llinois Residential Mortgage Licensee | NMLS #207546

HIGHLY TRAINED At Tivedi &
AND EXPERIENCED 2 0 il

ATTORNEYS paralegals have years
of experience helping
COMPLETELY individuals, families,
investors, developers and
business owners in every
aspect of residential and
commercial real estate.
\ Our attorneys will ensure that the
RESIDENTIAL & COMMERCIAL client's interests are protected,
REAL ESTATE e BUSINESS TRANSACTIONS .
will deftly move the
« COMMERCIAL LITIGATION W
negotiation process along,
: and get to closing.

DEDICATED TO
THEIR CLIENTS
300 North Martingale Rd. 550 W. Washington Blvd.
Suite 725 Suite 201 &
Schaumburg, IL 60173 Chicago, IL 60661

(312) 6127619 @@ Lrivedi&Khan

i

Mr. Kashyap V. Trivedi. Partner
www.TrivediKhan.com (224) 353-6346
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Eric Bielinski

773.775.2000

ericbielinski.com

6304 N. Milwaukee Ave. _

Chicago, IL 60646 A Eric Bielinski, Agent

CHICAGOLAND'S TRUSTED
Historical & Luxun
Home Inspection
I xperts.

27 YEARS OF EXCELLENCE IN SERVIC
b Spiracanticto
KEESHIN
IMSPECTION SERVI LN
PRECTION sERY e R CALLTODAY. (773) 871- 2356




TOP 250 STANDINGS

Teams and individuals from January 1, 2023 to October 31, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $

1 Matt Laricy 170 $86,526,591 184.5 $100,165,023 3545 $186,691,614 35 Eugene Fu 19.5 $15,280,350 24 $16,202,450 43.5 $31,482,800
2 Jeffrey Lowe 74.5 $107,817,270 30 $43,286,200 104.5 $151,103,470 36 Patrick Teets 19 $25,557,500 5 $5,570,000 24 $31,127,500
3 Emily Sachs Wong 49 $91,334,079 34 $40,213,250 83 $131,547,329 37 Kelly Parker 6 $3,236,000 36.5 $26,991,000 425 $30,227,000
4 Benyamin Lalez 54 $38,768,097 154 $76,329,219 208 $115,097,316 38 Timothy Salm 1 $17,695,564 7 $12,257,400 18 $29,952,964
5 Leigh Marcus 106.5 $69,762,840 65 $42,960,500 171.5 $112,723,340 39 Elizabeth Brooks 255 $29132,473 1 $775,000 26.5 $29,907,473
6 Carrie McCormick 575 $71,977,750 255 $33,778,300 83 $105,756,050 40 Lance Kirshner 28 $15,434,800 14 $14,249,500 42 $29,684,300
7 Grigory Pekarsky 34 $15,107,875 157.5 $70,691,400 191.5 $85,799,275 4 Tommy Choi 19.5 $10,524,712 33 $18,891,625 525 $29,416,338
8 Chezi Rafaeli 30 $36,917,502 18 $22,751,002 48 $59,668,504 42 Melanie Giglio 16 $11,855,000 31 $17,408,100 47 $29,263,100
9 Alexandre Stoykov 17 $9,138,500 98.5 $47,883,234 115.5 $57,021,734 43 Debra Dobbs 23 $16,175,450 19 $13,006,799 42 $29182,249
10 Joanne Nemerovski 16 $25,300,500 20 $29,637,500 36 $54,938,000 44 James D'Astice 1 $5,506,300 435 $23,669,549 54.5 $29,175,849
1 Brad Lippitz 33 $34,554,150 23 $19,515,800 56 $54,069,950 45 Colin Hebson 15.5 $8,719,750 36.5 $20,065,000 52 $28,784,750
12 Melissa Siegal 345 $22,667,000 435 $29,720,467 78 $52,387,467 46 Jason O'Beirne 26 $22,542,500 14 $5,872,000 40 $28,414,500
13 Katharine Waddell 32 $23,033,000 44 $26,910,815 76 $49,943,815 47 Millie Rosenbloom 17 $15,818,250 9 $12,408,500 26 $28,226,750
14 Konrad Dabrowski 29 $28,218,498 21.5 $15,560,780 50.5 $43,779,278 48 Nicholaos Voutsinas 19 $9,826,300 27 $18,272,300 46 $28,098,600
15 Jennifer Ames 23 $33,464,000 9 $9,656,500 32 $43,120,500 49 Elias Masud 18 $8,841,000 435 $18,868,702 61.5 $27,709,702
16 Hayley Westhoff 255 $16,606,255 315 $24,860,180 57 $41,466,435 50 Owen Duffy 285 $20,601,618 16 $6,837,700 445 $27,439,318
17 Leila Zammatta 16 $39,799,528 1 $520,000 17 $40,319,528

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
19 Julie Busby 19 $14,441,400 33 $24.853.658 52 $39,295.058 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

18 Mario Greco 46 $26,100,540 235 $13,940,535 69.5 $40,041,075

20 Daniel Glick 23 $19,557,500 255 $19,113,500 485 $38,671,000
21 Timothy Sheahan 28 $19,559,376 18 $18,707,500 46 $38,266,876
22 Bari Levine 22 $13,710,958 24 $24,390,997 46 $38101,956
23 Sam Jenkins 215 $26,536,837 8 $11,497,850 295 $38,034,687
24 Layching Quek 17 $8,723,000 40 $29,287,399 57 $38,010,399
25 Amanda McMillan 31 $22,814,000 195 $13,799,363 50.5 $36,613,363
26 Sam Shaffer 8 $6,859,600 48 $28,572,635 56 $35,432,235
27 Karen Biazar 33 $20,579,926 27 $14,036,400 60 $34,616,326 CAMDEN LAW OFFIC E, LLC
28 Sophia Klopas 225 $15,488,000 31 $18,927,000 53.5 $34,415,000
29 Susan Miner 75 $21,674,000 7 $12,426,400 145 $34,100,400 - - — 1 : 1 Ke\" n
Y 2 i ] o f= =1
30 Rafay Qamar 46 $17,415,650 44 $15,643,616 90 $33,059,266 e b ) ey " L ) Cam d en
31 Darrell Scott 15 $8,106,200 475 $24,449,800 59 $32,556,000
32 Suzanne Gignilliat 1 $28,233,500 4 $3,963,000 15 $32196,500 (630) 783-5836
33 Melanie Everett 165 $8,078,528 46 $23,782,600 62.5 $31,861128 - :
kevin@camdenlawoffice.com
34 Lauren Mitrick Wood 10 $5,663,950 36.5 $26,136,250 46.5 $31,800,200 WWW.Camden IaWOFﬁce.CC)m
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' ' The movers were courteous and
unrushed. | really enjoyed the
process. | would never imagine
packing my own things again...

H2H Movers was a great experience,
I'm really happy we used them.

- John Grafft
Award-Winning Realtor

H2H Movers is my "go-to" moving

company for the past 9 years. My

employees and | personally used

them a few times. We also get a lot of

praise from our clients who use their

services. These guys are fantastic and

i for me, it is important to have a
company | can trust so my clients

have a peace of mind and a good , ’

experience when it comes to moving.

- Alex Stoykov

GET A FREE QUOTE BY CALLING US AT 773-236-8797

- TESTIMONIAL: “Highly recommend. Super transparent and very organized! They were on time and

% I careful with my things. You can expect multiple phone calls and emails in advance to confirm all

\ . _' | questions are answered and the plan is exactly in place and what you need. They are very receptive
'H 4 to feedback. It's no surprise this place is so terrific; it's a woman-owned business!” - Louise J.

] @ i 4250 N Marine Dr, | Chicago, IL, 80613

h2hmovers.com o ® %

Scan Here To Learn Morek .~ !
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TOP 250 STANDINGS

Teams and individuals from January 1, 2023 to October 31, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $

51 James Sheehan 16 $19,813,050 5 $6,530,000 21 $26,343,050 85 Kimber Galvin 3 $2,259,200 21 $16,821,500 24 $19,080,700
52 Jennifer Mills 15.5 $19,708,400 8 $6,626,500 235 $26,334,900 86 Kathleen Ullo 15.5 $18,437,588 0.5 $262,500 16 $18,700,088
53 Camille Canales 8 $4,397,527 31.5 $21,302,988 395 $25,700,515 87 Santiago Valdez 20 $7,315,450 20.5 $11,248,100 40.5 $18,563,550
54 Michael Maier 27 $19,892,751 N $5,008,000 38 $24,900,751 88 Cynthia Sodolski 14.5 $9,785,650 13 $8,753,900 275 $18,539,550
55 Katherine Malkin 3 $11,115,000 3 $13,258,000 6 $24,373,000 89 Nicholas Colagiovanni 20 $10,879,500 10 $7,532,500 30 $18,412,000
56 Cadey O'Leary 10 $14,619,500 9 $9,737,900 19 $24,357,400 90 Mark Icuss 45 $4,863,000 9 $13,545,250 13.5 $18,408,250
57 Danielle Dowell 14 $11,235,750 20.5 $13,094,500 345 $24,330,250 91 Jennifer Liu 24 $18,238,050 0 $0 24 $18,238,050
58 Vincent Anzalone 10.5 $9,660,000 17 $13,502,200 275 $23,162,200 92 Pasquale Recchia 15 $11,841,750 6 $6,091,500 21 $17,933,250
59 Benjamin Lissner 6.5 $2,496,000 37 $20,326,000 435 $22,822,000 93 P Corwin Robertson 75 $17,895,834 0 $0 75 $17,895,834
60 Jill Silverstein 17 $12,334,438 15 $10,417,375 32 $22,751,812 94 Eudice Fogel 7 $5,917,250 n $11,892,000 18 $17,809,250
61 Ryan Preuett 14 $16,878,399 4 $5,859,900 18 $22,738,299 95 Brian Moon 10 $5,073,500 18 $12,704,000 28 $17,777,500
62 Karen Schwartz 20 $14,01,800 16 $8,216,900 36 $22,228,700 96 Richard Kasper 9 $5,487,016 18 $12,289,250 27 $17,776,266
63 Daniel Close 8 $4,896,500 26.5 $17141,800 345 $22,038,300 97 Steve Dombar 6 $2,665,000 29 $15,070,700 35 $17,735,700
64 Stephanie LoVerde 15.5 $9,543,301 16.5 $12,489,073 32 $22,032,374 98 Michael Greco n5 $6,686,000 17 $11,003,000 285 $17,689,000
65 Michael Rosenblum 19.5 $19,355,000 4 $2,297,500 235 $21,652,500 99 Kathryn Schrage 21 $9,378,000 N $8,293,000 32 $17,671,000
66 loannis Floros 5.5 $2,340,000 M $19,121,050 46.5 $21,461,050 100 Melanie Carlson il $6,133,500 16 $11,397,581 27 $17,531,081
67 Todd Szwajkowski 16 $7,566,650 335 $13,863,300 495 $21,429,950

68 lvona Kutermankiewicz 135 $15195.900 8 $6.216.900 25 $21.412.800 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.

The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
69 Nancy Tassone 8 $14.500,500 4 $6,577.500 12 $21.078,000 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

70 Margaret Baczkowski 14 $10,785,052 N $10,258,750 25 $21,043,802

71 Juliana Yeager 10.5 $6,088,074 24 $14,767121 345 $20,855,196

72 Elizabeth Ballis 12 $9,484,017 7 $11,343,000 19 $20,827,017

73 Rubina Bokhati 6.5 $5,463,150 13 $15,332,199 19.5 $20,795,349 SINCE 201 6, N2 HAS DONATED

74 Julie Harron 9 $11,006,000 7 $9,420,000 16 $20,426,000 A Y/ ' { '

75 Stacey Dombar 34 $15,434,580 9 $4,887,500 43 $20,322,080

76 Stefanie Lavelle 17 $12,295,000 n $7,768,100 28 $20,063,100

77 Gail Spreen 28 $11,666,750 13 $8,256,500 M $19,923,250

78 Cory Tanzer 31 $12,242,749 20 $7,646,950 51 $19,889,699 TO HELP END MODERN-DAY SLAVERY.

79 Scott Berg 44 $18,283,872 2 $1,275,000 46 $19,558,872 é

80 Kevin Hinton 15 $7218,950 25 $12,336.264 40 $19,555 214 Nz That's why The N2 Company — the organization behind this publication and

81 Sora McCarthy o 45,646,250 s $13701.800 34 $19.348,050 GIVES hundreds like it — is financially committed to end human trafficking.

82 Scott Curcio 285 $11639,050 195 $7,538,801 48 $19177,851 Thanks to the businesses within these pages, our local publishers, and readers like YOU, we're able to break the chains of this horrible reality.
83 Barbara O'Connor 15.5 $8,542,250 19.5 $10,597,950 35 $19,140,200

84 Jeffrey Herbert 8.5 $5,246,500 19 $13,857,675 275 $19,104,175 e L @ RP [v* f‘éf Vis“ﬂ::fl":;::ﬂ) ff: :;r::
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Experienced Real Estate Attorneys bAoA MaRTenlE
you and your clients can trust when it's time to e A S =
JRIGINATOR
Mzc»{»q/f{/(/c, i85 the \%:c/y 7o oy Scecces s/ = I_I - l
cle-202.
r_a._. II:.-:-.....-'_ _r.-‘ JJ lJ.'.__g
o0 STATES

3,500+ FAMILIES

SERVED
SsERVED

WISHING YOU AND YOUR LOVED ONES A HAPPY HOLIDAY!

| e
office 312.332.5020 | fax 312.332.5021 | jason@jmclawgroup.com | jmclawgroup.com
LAWGROUP 111 West Washington Street, Suite 1500 - Chicago, IL 60602 | 9019 W. 151st Street - Orland Park, IL 60462
. INSPECTION e

CONCEPTS
Thermal Imaging | Radon FAST + EFF|C|ENT + PERSONAUZED

The Michelle Bobart Mortgage Experience

Thnrougn’ Ie“el neaded nome Insnectlons As a guiding force in the home-financing industry since 1997, Michelle’s talent as a creative problem

solver is the key to creating success strategies that help your clients win their bids in today's tight
inventory market.

Schedule your home inspection online
inspectionconceptslic.com

Whether working with a first-time homebuyer or an accomplished property investor, she focuses her
expertise on carving out a customized financing path to fit each clients’ wealth strategy. This results in

a STFE'G:ITI'IHECJ mnr‘rguge pracess WIH"I no. Surprises; hnlplng Yyou save tirme Clr':d earn mora money.

P (173) 851-9667 Contact Michelle today!
jack@inspectionconceptslic.com 212 9053 7345

@EL‘IUAL HOUSING LENDER VP NMLS 137164 | GR NMLS 2611 For more information, visit nmisconsumerdccess.org
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TOP 250 STANDINGS

Teams and individuals from January 1, 2023 to October 31, 2023

# First Name Last Name List # List § Sell # Sell $ Total # Total $

101 Scott Newman 33 $8,541,819 18 $8,874,401 51 $17,416,220
102 Shay Hata 14.5 $7129,435 15.5 $10,281,800 30 $17,411,235
103 Keith Brand 15 $6,391,980 19 $10,946,498 34 $17,338,478
104 Leopoldo Gutierrez 7 $2,955,500 31 $14,350,900 38 $17,306,400
105 Joshua Lipton 8 $7753,178 85 $9,361,500 16.5 $17114,678
106 Staci Slattery 255 $17,096,526 0 $0 255 $17,096,526
107 Alice Berger 8 $10,670,300 6 $6,315,000 14 $16,985,300
108 Nadine Ferrata 18 $11,632,500 9 $5,290,000 27 $16,922,500
109 Matthew Liss 10.5 $8,807,500 7 $7,983,840 175 $16,791,340
110 Lucas Blahnik 7 $6,605,182 16 $10,159,800 23 $16,764,982
1M Alishja Ballard 15.5 $7,933,150 16 $8,761,387 315 $16,694,537
112 Susan Nice 7 $3,762,500 9 $12,790,900 16 $16,553,400
13 Nicholas Apostal 18.5 $9,835,600 7 $6,703,500 255 $16,539,100
14 lan Schwartz 9 $5,168,000 12 $11,271,500 21 $16,439,500
15 Zachary Redden 10.5 $4772,250 17 $11,624,120 275 $16,396,370
16 Susan Kanter 12,5 $9,168,500 15 $7,213,000 24 $16,381,500
17 Annie Schweitzer 16 $8,931,399 8 $7,425,557 24 $16,356,956
18 Brad Zibung 18 $8,753,000 16 $7,580,300 34 $16,333,300
119 Marzena Frausto 5 $2,378,500 26 $13,913,000 31 $16,291,500
120 Patrick Shino 7 $2,560,450 305 $13,705,950 375 $16,266,400
121 Qiankun Chen 19 $7,055,650 22 $9166,900 41 $16,222,550
122 Dominic Irpino 19 $8,485,500 15 $7664,800 34 $16,150,300
123 Dawn McKenna 135 $13,010,500 45 $3134,462 18 $16,144,962
124 Brady Miller 13 $5136,000 34 $10,922,650 47 $16,058,650
125 Linda Levin 1 $9,400,900 9 $6,624,400 20 $16,025,300
126 Dennis Huyck 12,5 $7,287,500 12 $8,650,250 245 $15,937750
127 Nicole Hajdu 175 $8,058,500 15 $7794,600 325 $15,853,100
128 Tere Proctor 7 $14,432,500 1 $1,310,000 8 $15,742,500
129 Victoria Rezin 55 $4,033,000 7 $11,687,000 12,5 $15,720,000
130 R. Matt Leutheuser 4 $10,307,500 2 $5,300,000 6 $15,607,500
131 Amy Duong 13 $5,825,400 215 $9,687150 345 $15,512,550
132 Bradley Brondyke 5 $11,585,000 3 $3,904,000 8 $15,489,000
133 Philip Skowron 95 $11,392,501 3 $3,960,000 12,5 $15,352,501
134 Meg Daday 10 $4,917,000 14 $10,325,500 24 $15,242,500
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# First Name Last Name List # List § Sell # Sell $ Total # Total $
135 William Goldberg 1.5 $14,862,498 05 $377,500 12 $15,239,998
136 Megan Tirpak 14.5 $10,222,750 4 $4,848,856 18.5 $15,071,606
137 Hadley Rue 16 $10,861,000 6 $4,066,900 22 $14,927,900
138 Alex Wolking 15 $8,516,875 15 $6,384,751 265 $14,901,626
139 Caroline Moellering 14 $9,551,000 9 $5,343,000 23 $14,894,000
140 Victoria Singleton 16.5 $14,810,610 0 $0 16.5 $14,810,610
141 Michael Shenfeld 13 $8,596,805 10.5 $6,132,500 235 $14,729,305
142 Lisa Kalous 45 $3,363,250 205 $11,358,100 25 $14,721,350
143 D Waveland Kendt 215 $12,173,900 4 $2,290,000 255 $14,463,900
144 Edward Grochowiak 6.5 $3,888,700 19 $10,560,500 255 $14,449,200
145 Lisa Blume 1 $6,232,500 205 $8180,400 315 $14,412,900
146 Ken Jungwirth 15 $7,278,500 8 $7,040,000 23 $14,318,500
147 Paul Mancini 14.5 $7,317,900 8 $6,975,000 225 $14,292,900
148 Robert Sullivan 18.5 $11,794,500 5 $2,484,000 235 $14,278,500
149 Steven Powers 9 $5,908,020 9 $8,344,500 18 $14,252,520
150 Michael Gaffney 16.5 $9,279,886 7 $4,968,400 235 $14,248,286

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

WHERE YOU’LL FEEL
THE DIFFERENCE

We'll help you close the deal while keeping your business on
track with our tax and consulting services.

REAL ESTATE
BUSINESS SERVICES
ESTATE PLANNING

ELDER LAW

INCOME TAX
PREPARATION

DYNIA LAW

dynialaw.com < 773-427-1900
al@dynialaw.com

710 W. Higgins Rd., Ste. 103
Park Ridge, IL 60068 K
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The David Frank Law Group
Real Estate Law + Estate Planning

Physicians' Mortgage Program
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Delivering the best in Our seasoned team of real Available nights
class legal representation estate professions seamlessly and weekends
from contract to closing keeps the deal moving

The Law Firm that Always Keeps You in the Loop

We Believe Health Care Professionals Spend Their Time
Helping Others & Now its Our Turn To Help Them!

@ 773.255.6499

EE:I 425.928.4061

david@frankesqg.com

Q 3400 Dundee Rd. * Suite 320
Northbrook e IL 60062

* No Income History Requirement

* Flexible Debt-to-Income Underwriting Guidelines

* Available for New Purchases or Refinance

* Various Property Types Allowed

* 100% financing to $1 million with no mortgage insurance
* MD, DO & DDS

Call Us Today To Learn More!

Jennifer Brown,
Senior Mortgage Banker
773-412-4250
jenniferl.brown@bmo.com
NMLS #222936

1200 E. Warrenville Road
Naperville, IL 60563

SCAN ME

AT

) thedavidfranklawgroup.com




TOP 250 STANDINGS

Teams and individuals from January 1, 2023 to October 31, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $

151 Ryan Huyler 14 $10,468,600 5 $3,765,500 19 $14,234,100 185 Brian Loomis 6 $4,500,000 4 $8,345,000 10 $12,845,000
152 Stephanie Cutter 19.5 $10,900,775 6 $3,326,000 255 $14,226,775 186 Christie Ascione 4.5 $3,938,000 5 $8,892,500 9.5 $12,830,500
153 Charles Gullett 10 $3,990,000 14 $10,212,000 24 $14,202,000 187 Mario Barrios 55 $3,465,000 13 $9,282,500 18.5 $12,747,500
154 Eric Hublar 10 $4,496,400 17 $9,507,520 27 $14,003,920 188 Prashanth Mahakali 9 $11,987,300 1 $650,000 10 $12,637,300
155 Nancy Huetteman 25 $10,406,300 6 $3,533,000 31 $13,939,300 189 Kai Schirmacher 4 $3,866,650 6 $8,740,000 10 $12,606,650
156 Danny Lewis 6 $2,374,000 23 $11,551,000 29 $13,925,000 190 Christopher Mundy 12.5 $7,424,000 8 $5,028,500 20.5 $12,452,500
157 Robert Picciariello 39 $13,924,367 0 $0 39 $13,924,367 191 Michael Yeagle 5 $7,835,000 3 $4,600,000 8 $12,435,000
158 Peter Angelo 1.5 $12,786,556 0.5 $1,100,000 12 $13,886,556 192 Jason Davis 5 $3,336,000 6 $9,043,900 1 $12,379,900
159 Laura Meier 7.5 $3,344,750 16 $10,490,800 235 $13,835,550 193 Craig Fallico 19 $6,433,500 18 $5,945,300 37 $12,378,800
160 Sherri Hoke 6 $6,737,000 6 $7,042,500 12 $13,779,500 194 James Kinney 8.5 $4,585,000 7 $7,750,000 15.5 $12,335,000
161 Annika Valdiserri 5 $2,664,000 9 $11,090,000 14 $13,754,000 195 Joelle Cachey Hayes 1 $11,153,500 3 $1,170,000 14 $12,323,500
162 Thomas Moran 35 $4,497,000 7 $9,233,000 10.5 $13,730,000 196 Jacqueline Alter 275 $10,619,750 4 $1,679,900 315 $12,299,650
163 Elizabeth Caya 8 $3,343,000 19 $10,339,500 27 $13,682,500 197 Nick Kluding 5 $3,554,000 7 $8,647,000 12 $12,201,000
164 Kathleen Malone 1.5 $8,078,700 6 $5,594,000 175 $13,672,700 198 Elizabeth Amidon 13 $5,472,000 16 $6,712,000 29 $12,184,000
165 Caitlin Skogsbergh 5 $4,851,500 10 $8,766,500 15 $13,618,000 199 Samantha Porter 8 $10,597,750 2 $1,550,000 10 $12,147,750
166 Matthew Engle 9 $3,872,399 225 $9,676,900 315 $13,549,299 200 Elena Theodoros 17.5 $11,908,158 1 $215,000 18.5 $12,123,158
167 Mark Zipperer 18 $6,922,500 16.5 $6,609,500 345 $13,532,000

168 Armando Chacon 14 $9.873.900 5 $3.658,000 19 $13.531.900 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.

The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
169 Michael Hall 16 $7.895.000 9 $5.534.000 25 $13,429,000 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

170 Patricia Young 10 $7,259,000 6 $6,119,000 16 $13,378,000
171 Douglas Smith 6 $7,514,850 6 $5,835,000 12 $13,349,850
172 Ashley Cox 15 $8,362,623 10 $4,978,050 25 $13,340,673
173 Michelle Browne 15 $7,371,550 8 $5,935,600 23 $13,307150
174 Lauren Goldberg 8 $10,597750 2 $2,677,500 10 $13,275,250 Let us do the
175 Diana Radosta 3 $2,353,000 85 $10,871,500 1.5 $13,224,500 heavy ||ft|ng
176 Joel Holland 105 $5,935,500 12 $7170,750 225 $131106,250 We work hard to make
177 Lawrence Dunning 18.5 $7,497,450 9 $5,566,350 275 $13,063,800 brokers’ lives easier
178 Diana Grinnell 10 $5,334,900 9 $7727,000 19 $13,061,900
179 Mariah Dell 16 $8,943119 7 $4.114,000 23 $13,057119
180 Pamela Rueve 95 $8,019,000 6 $5,027,000 155 $13,046,000
181 Greg Whelan 3 $3,309,500 15 $9727750 18 $13,037,250 | ‘
182 Ali Bakir 4 $1,455,000 22 $11,543,000 26 $12,998,000
Michael H. Wasserman, P.C.
183 Jeremiah Fisher 12 $6,733,000 135 $6,165,500 255 $12,898,500 Real Estate Law Firm
184 Liz Jones 65 $3,309,500 15 $9,575,500 215 $12,885,000 e SO John Aylesworth Ly Mike Wasserman

Lead Attorney ¢ Y Founder
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EARN UP TO 3”7 IN REFERRAL
FEES THROUGH OUR CLIENT
REFERRAL PROGRAM @)

3821 W MONTROSE AVENUE
CHICAGO, IL 60618

773.610.4551
ARETERENOVATORS.COM
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TOP 250 STANDINGS

Teams and individuals from January 1, 2023 to October 31, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
201 Mark Keppy 14.5 $6,481,200 9 $5,631,395 235 $12,112,595 235 Carol Collins 1 $7,272,500 7 $3,980,000 18 $11,252,500
202 Steve Otwell 18 $6,198,100 9 $5,908,500 27 $12,106,600 236 Helaine Cohen 5 $3,563,500 6.5 $7,653,500 1.5 $11,217,000
203 Tim Mullet 8 $3,677,000 14 $8,352,900 22 $12,029,900 237 Marlene Rubenstein 9.5 $5,841,000 7 $5,344,730 16.5 $11,185,730
204 Ryan Hardy 45 $4,298,500 8 $7,720,000 125 $12,018,500 238 Rizwan Gilani 8 $2,999,000 15 $8,163,500 23 $11,162,500
205 Janelle Dennis 12.5 $8,235,500 5 $3,746,511 175 $11,982,011 239 Kellye Jackson 26 $9,728,100 5 $1,429,500 31 $11,157,600
206 Iris Kohl 5 $2,192,000 15 $9,731,000 20 $11,923,000 240 Harry Maisel 1 $7,499,400 6 $3,657,500 17 $11,156,900
207 Tiffeny Meyers 5 $2,077,500 22 $9,844,400 27 $11,921,900 241 Jacob Tasharski 6 $3,293,500 9 $7,861,000 15 $11,154,500
208 Elizabeth Lassner 1 $5,023,775 8 $6,789,900 19 $11,813,675 242 Lauren Dayton 6.5 $4,757,000 10 $6,391,668 16.5 $11,148,668
209 Julie Latsko 4 $5,065,000 6 $6,742,000 10 $11,807,000 243 Ryan Gossett 6 $3,506,750 1.5 $7,606,050 175 $11,112,800
210 Sheila Dantzler 12.5 $5,784,050 6 $6,020,500 18.5 $11,804,550 244 Vikas Wadhwa 6.5 $5,670,000 4 $5,401,000 10.5 $11,071,000
n Bogdan Popovych 17 $11,793,300 0 $0 17 $11,793,300 245 Mark Buckner 12.5 $5,181,500 8 $5,882,500 20.5 $11,064,000
212 Naomi Wilkinson 7 $4,596,000 6 $7,180,000 13 $11,776,000 246 Lauren Shimmon 9 $3,203,000 13 $7,844,000 22 $11,047,000
213 Stefanie D'Agostino 29 $9,682,400 5 $2,057,500 34 $11,739,900 247 Randy Nasatir 6 $2,541,750 13 $8,482,500 19 $11,024,250
214 Karen Ranquist 125 $8,102,500 5 $3,572,000 175 $11,674,500 248 Kelsey Mayher 4.5 $3,516,000 7 $7,462,672 1.5 $10,978,672
215 Chris Gomes 1 $605,000 19 $11,059,100 20 $11,664,100 249 Tiffany Bishop 45 $10,895,527 0 $0 4.5 $10,895,527
216 Whitney Wang 7 $3,065,000 17 $8,598,500 24 $11,663,500 250 Cornelis Hoogstraten 25 $805,000 15 $10,078,500 175 $10,883,500
217 Thomas Campone 14 $4,459,000 13 $7,199,000 27 $11,658,000

218 Nicole Flores 16 $8,276.250 9 $3.380,500 o5 $11.656.750 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.

The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
219 Peter Green 55 $2.,845,009 13 $8,810,500 185 $11.655,599 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

220 Robert Yoshimura 13 $5,244,668 13 $6,386,500 26 $11,631,168

221 Reve' Kendall 22 $10,814,750 3 $807,000 25 $11,621,750

222 Bruce Glazer o $5,440,000 9 $6,145,000 18 $11,585,000 CEDAR FENCES VINYL FENCES ALUMINIUM FENCES CUSTOM GATES
223 Nancy Mcadam 15 $9,571,000 5 $1,994,250 20 $11,565,250 Y ‘ : i ;

224 Naja Morris 21 $7,928,900 9 $3,627,936 30 $11,556,836

225 Misael Chacon 29 $10,890,299 2 $662,000 3 $11,552,299

226 Frank Montro 355 $8,280,624 17.5 $3,252,700 53 $11,533,324

227 Ryan Smith 68 $11165,300 2 $357,000 70 $11,522,300

228 Deborah Hess 6.5 $4,772,950 13 $6,673,000 19.5 $11,445,950

229 Michael Saladino 14.5 $4,245,500 20 $7171,325 345 $11,416,825

230 Anne Rossley 8 $4,439,000 8 $6,955,000 16 $11,394,000

231 Elizabeth Lothamer 13.5 $6,383,950 10.5 $4,962,400 24 $11,346,350 . .
o L 7 oo . oo N oo Custom Fences To Keep Your Family Safe & Home Beautiful
233 Kevin Snow 6 $6.423,750 5 $4,852,500 1 $11,276,250 Insta//ing Custom Fences for Chicagoland Families

234 Jason Stratton 14.5 $10,561,750 1 $700,000 15.5 $11,261,750

(312) 600-3690 | 2737 W 111TH ST, CHICAGO, IL 60655 | www.bespokefence.com
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We never let a good deal

FLOAT AWAY.

Alex was pleasure to work with! He was
prompt, professional, and made himself
available to both me and my agent
when needed. This was our first
home-buying experience and | couldn’t
have had better representation.

>

Emma Butler
oritgage Lending y

773 ?41 1094 ' 2l (

butlergroup@neighborhoodloans.com - ‘

www.ButlerGrouplLoans.com

NMLS#: 223759

2027 N Damen Ave Chicago, IL 60647

i —

-YAMEN A.

CLOSE YOUR NEXT DEAL WITH US!

neighborhood loans BUTLER ' SUACE With over 75 years of combined experience, our seasoned staff are more than ready to take
> y GROUP your client on a stress-free journey to the closing table!

-
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RYAN LAW GROUP, LTD
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2661 North Lincoln Avenue C. 630.330.4017
1st Floor Chicago, Illinois 60614 F. 773.435.6499
E. deanna@dsryanlaw.com .




