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Project Golf is a 501(c)3 charity whose mission is "To advocate the virtues of golf as an impactful and therapeutic means of helping
those in need by alleviating the physical, mental, and financial barriers and inspire and enrich the quality of life for all Active Duty,
Reserve, National Guard, and Veterans, Underserved Youth, and Newcomers to the Game". The organization was established in 2017
and in that short period of time we have been able to improve the quality of life for 453 Veterans and Active Duty Military, 150+
Underserved Youth, and 500+ Newcomers to the game.

For more information, upcoming events, and donations please go to ProjectGolf.org.
Our headquarters is at the back end of the Barefoot Golf & Resort Driving Range.

2051 Golf Academy Way, North Myrtle Beach, SC 29582 - 843-390-7500 « Director@projectgolf.org * projectgolf.org ﬂ
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Move
Yours™
DITCH YOUR RAZOR BEFORE THIS SUMMER SN AN, [
« Pool/ Hot tub Inspections a A5

- Thermal Imaging
- Wind Mitigation Inspections

4710 OLEANDER DRIVE o gt
MYRTLE BEACH SC 29577 £

MOVING & STORAGE

* Residential & Commercial
Moving Services

* Local & Long Distance

* Corporate Relocation

* Full-Service Packing Solutions

* Short & Long Term Storage

* White-Glove Service

WWW.DUNESMEDSPA.COM

A

843-817-8810 - islandinspectionsllic@gmail.com « Islandinspectionslic.com

K1 © (2 v Pinterest

(561) 578-3800 Jolsen@AllMySons.Com
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This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PREFERRED PARTNERS

them for supporting the REALTOR® community!

APPRAISAL SERVICES
For What It's Worth
Michael Sichitano

(843) 808-1533

1136 44th Avenue North
Suite 101

Myrtle Beach, SC 29577
www.fwiwappraisal.com/

ATTORNEY - REAL ESTATE
Beach Injury Lawyers, LLC
Will Parker

(843) 357-4111

541 Atlantic Ave

Murrells Inlet, SC 29576
www.willparkerlaw.com/

Joye, Nappier, Risher,
& Hardin, LLC
Wendy Hardin

(843) 357-6454
www.inletlaw.com

BOATING

Freedom Boat Club

Chris Speckman

(843) 732-3777
www.freedomboatclub.com

BUILDER
Chesapeake Homes
Nicole Maggio-Deaton
(757) 448-3742
ChesHomes.com

CRM

Bonzo

(614) 357-2367
getbonzo.com
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FINANCIAL ADVISOR
Palmetto Coast Capital, LLC
David G. Wurster

(843) 504-4583
www.palmettocoast
capital.com

FLOORING

Door to Door

Kitchens & Floors

(518) 694-6788
www.door2doorpro.com/

FURNITURE

Sea Side Furniture
Gallery & Accents

Julie Almeida

(843) 280-7632
shopseasidefurniture.com

GOLF

Project Golf

(808) 306-1435
www.projectgolf.org

HOME BUILDER

Dream Finders Homes
(919) 812-5111
dreamfindershomes.com/
myrtle-beach/

HOME INSPECTION

Island Inspections, LLC

Matt Smoak

(843) 817-8810
www.islandinspectionslic.com

Rivertown

Property Inspections

Justin Ferraro

(843) 360-4354

1203 48th Ave N

Suite 111

Myrtle Beach, SC 29577
www.rivertowninspects.com

Sloan Home Inspections
(843) 209-4792
sloanhomeinspections.com/

Top to Bottom Home
Inspection

John Pate

(843) 231-8532
www.homeinspection
toptobottom.com

HOME WARRANTY
Old Republic

Home Protections
Stephanie Midgett
(910) 382-8048

INSURANCE

Coastal Insurance Group
Sarah Sichitano

(843) 808-0291

1136 44th Ave N. Suite 1,
Myrtle Beach, SC 29577
www.coastalinsurancellc.com/

MEDSPA

Dunes MedSpa
Amanda Howard

(864) 934-6149

4710 Oleander Dr
Myrtle Beach, SC 29577
www.dunesmedspa.com

MORTGAGE LENDER
Alpha Mortgage Advantage
Justin Marlowe

(843) 450-6295
www.alphamortgage
advantage.com

MOVING & LIQUIDATION
Caring Transitions
Charlene Blanton

(843) 997-5088
www.caringtransitions
myrtlebeach.com

Miracle Movers
Chris Wilhoit
(843) 447-9525

MOVING / STORAGE

All My Sons Moving

and Storage

(843) 438-7001
www.allmysons.com/
south-carolina/myrtle-beach

PHOTOGRAPHY

High Tide Content, LLC
Jeremy Kierez

(843) 885-3088
www.hightidecontent.com

Tides Eye Photography
Donald Hovis Jr.

(843) 504-8711
www.tideseye
photographysc.com

SIGNS, BANNERS
& PRINTING

Design the Sign
Olga Kazakova
(843) 808-9301
www.facebook.com/
designthesign/

TITLE SERVICES
Elite Title Services
Ashley Beavers
(843) 957-5627

VILYIXSH3IM[Y MOVERS

Your Property Is Our Priority

What makes us the
top pick for moving
companies in
Myrtle Beach, SC

Full-Service Move
Professional Packing Services
Climate-Controlled Storage
Local & Long Distance

RATED “1 IN MYRTLE BEACH,
FOROVER 6 YEARS

Let Miracle Movers of Myrtle Beach take the
hassle out of your client's upcoming move!

(843) 447-9525 e miracle.movers.mb@gmail.com §
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David G. Wurster
1T'T'O Crr°, MBA, RFC®

P Certified Financial Planner™
COAST

1293 Professional Dr., Suite 205

CAI’J TAL Myrtle Beach, SC 29577

Same Brand, New Reach —

Tune in for free today

Listen on
Apple Podcasts

LEC P: 843.712.2752F: 843.712.2753
LISTEN ON otify: 1L, david@palmettocoastcapital.com
PRDDUCERS Waralth Management www.palmettocoastcapital.com
;5;;";; nmusic BERIR G CORTREATION WITH
ERTRTE ACEWTS
~ e « Utilizing the * Helping realtors grow * Financial planning ¢ An established,
- S e appropriate their wealth through strategies to deal experienced
r REMINITEHE BAME retirement accounts  equity markets AND with the variability  resource for you
for realtors. real estate. of agent’s income.  and your clients.

offered through Cetera Advisor Networks LLC, member FINRA/SIPC,

1ent adviser. Cetera is under separate ownership from any other named entity.
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Greal Selection
Top Brands
Ready to Deliver |

”Wf ur Customers”

SEASIFE

FURN] )URE

GALLERY¢ < ACCENTS

M| JOHN THOMAS
FURNITURE

PAULA DEEN

Main Showroom
& Matiress Gallery
10356 SC Hwy 90
Little River

(‘(msldl Decor
Rugs & More Store
527 llw_\ 17 N.
North Myrtle Beach

Mon-Sat 9am -6 pm

IR e & Sun 1-5pm
shopseasidefurniture.com Ph: 843-280-7632

RESTONIC




Protecting the rigk (
through every step of real estate tra

Providing Commerical and
Residential Appraisal Services
Throughout Horry, Georgetown, and
Brunswick Counties

843-808-1533
fwiwa.com | Info@fwiwa.com
1136 44th Avenue North Suite 101, Myrtle Beach, SC 29577

Close MORE Real Estate Transactions
with the RIGHT insurance

partnenr o )
“We work to provide insurance value to our clients through

the strength of the companies we represent, as well as, our
direct agent to client customer service.”

Personal Injury = Criminal Defense « Real Estate Law = Business Law
Civil Litigation = Mediation = Collection & Foreclosure

\} - -
&
X7
g .
g Joye, Nappier, _
) \ . . o ; o
~  Risher & Hardin, 11c <
AUTO « HOME « BUSINESS ¢ LIFE « BOAT « FLO!
RV « RENTERS « GOLF CART « JEWELRY
whardin@inletlaw.com 843-357-6454 3575 Highway 17 Business SOV MP-Y I 843-808-0291 | info@coastalinsureit.com | www.coastalinsurancellc.com
inletlaw.com Murrells Inlet. SC INSURANCE GROUP 1136 44th Avenue North, Suite 101 | Myrtle Beach, SC 29577 @ [ ¢
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Written By Anita Jones
Photography By Donald Hovis
- Tides Eye Photography

In 2005, when Eileen’s young-
est daughter was preparing to
graduate from high school and
her husband, John, was just
three years away from retire-
ment, they found themselves
at a crossroads. Reflecting on
a statement she made back in
1982, Eileen decided to take

a leap of faith and embrace
anew adventure. She boldly
declared, “We moved to the
beach, and I immediately took
the real estate sales classes

122

and got my license

Eileen’s journey into real

estate was shaped by a

nomadic childhood. Born

into a family that constantly

relocated due to her father’s

career in retail, she experi-

enced the whirlwind of mov-

ing, packing, selling, and buying homes
a staggering 15 times in just 18 years.
These experiences left an indelible
mark on her, providing her with unique
insights into the challenges faced by

those in transition.

“I feel that moving multiple times in
my youth and adulthood has given me
an edge in my career as a REALTOR,”
Eileen remarks. “I know what this
means to my buyers and sellers going
through a move. All the packing, sell-
ing, moving, unpacking, and establish-
ing everything in a new city. It can be
challenging, and they need more than
an agent; they need a referral resource

and a friend to help them.”

Fileen’s passion for real estate shines

through as she describes her love for

exploring new communities, discovering
the offerings of homes and neighbor-
hoods, and guiding clients to their perfect
place. For her, it’s about more than just
transactions; it’s about being there for her
clients every step of the way, from the

initial appointment to closing and beyond.

“Real estate is not a transactional job.
It really is one of the most important

events that a person experiences in

their life,” Eileen emphasizes. “Being

there for my clients is enjoyable, and

I am totally committed to them. Some
clients do it more than once, and being
called to help them a 2nd, 3rd, and

even 8th time is great!”

With a deep belief'in the enduring value
of homeownership, Eileen recognizes

the evolving challenges in the real

estate landscape. Inflation has
impacted home costs signifi-
cantly, pushing the dream of
homeownership further from
the grasp of many. The rapid
increase in interest rates has
further complicated matters,
making it increasingly difficult
for first-time homebuyers

to enter the market. Eileen
underscores the importance
of real estate professionals
staying educated and adaptable
to help all buyers achieve their

homeownership dreams.

When asked about her defi-
nition of success, Eileen’s
response goes beyond financial
achievements. She revels in
the joy of hearing people say,
“I see you everywhere.” For
her, success is embodied in the
trust and confidence that 97% of her
business comes from referrals, from
family, friends, neighbors, past clients,
and fellow REALTORS ©.

Outside of her thriving real estate
career, Eileen finds immense joy in her
family. She and her husband, John,
have been happily married for 44 years
and share two children, Beth and Patti,
along with their grandchildren Tristan,
Aurora, Amelia, and August. Their love
for their grandchildren shines through
as they embark on exciting adventures,

making lasting memories together.

Eileen and John also share a passion
for travel, camping, and exploring
new places. They are co-owners of
RIPTIDE Radio, an internet Beach

Music Radio station, which keeps them

Carolina Coast Real Producers - 13




both busy and entertained. Their dedication to Beach music led

John to develop the station, and together with their partners,

they have built a thriving business.

In addition to her family and career, Eileen is deeply committed to
making a difference in her community. She actively supports Bold
& Beautiful Wigs for Cancer, a nonprofit that provides wigs and
support to cancer patients experiencing hair loss due to treat-
ments. Marlisa Small, owner of The Wig Studio in Little River,
changes lives as she helps women and children look normal again

after putting on one of her beautiful realistic-looking wigs.

Marlissa was diagnosed in 1991 with cancer and is a survivor. She

is not defined by this but inspired by the strength and courage she
sees in other survivors and those just learning about their illness and
those going through treatments.

Their mission at Marlisa’s Wig Studio is to provide their clients
with a vast selection of the finest quality alternative hair products
on the market while nurturing lasting relationships and offering
caring, friendly, expert advice with world-class customer service
in an inviting caring, and professional atmosphere. Marlissa states
proudly, “We are in the business of changing lives every day one

strand at a time with unmatched quality and selection.”

Throughout the year, Wigs for Cancer, Inc. known as the Bold &
Beautiful organization, works to raise funds to help those fighting
14 - December 2023
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cancer. Various events including but not limited to, Galas,
Luncheons, Fashion Shows, Benefit Concerts and Golf
Tournaments, as well as support from individual donors
who provide the much-needed funds to continue this
work of love. Marlissa would love for you to visit them on
Facebook at Bold & Beautiful Wigs for Cancer to see the

latest activities and upcoming events.

You can find out more by calling (843) 424-1638 or

emailing her at info@marlisaswigstudio.com.

Eileen’s involvement in charitable endeavors extends
to TR’s Cancer Fighters, a nonprofit serving the coastal
Carolina area, and the North Myrtle Beach Chamber

Foundation Turkey Drive.

In her spare time, Eileen enjoys photography, tending
to her garden, and spending quality moments with her
beloved dogs, Molly and Bailey. Her life is a testament
to her dedication to helping others achieve their goals,
a quality that can’t be found in her online bio but shines
brightly from the heart.

As a seasoned professional in the real estate indus-
try, Eileen has valuable advice for up-and-coming top
producers: “Always follow up! Don’t let an associate
or customer think you don’t care. You must care about
your business, and good follow-up will catapult you to
success.” Her unwavering commitment to her clients
and her genuine desire to see them succeed are at the

core of her business philosophy.

In closing, Eileen’s message is clear: “Give something of
yourself to your community. Whether this is through your
local realtor association, your church, civic groups, or a
charity, give your time and energy to help where you can.
You will find it so rewarding!” Eileen exemplifies the per-
fect blend of professionalism, compassion, and commu-
nity spirit that sets her apart as a top producer in the real
estate industry. She’s a testament to the idea that in real
estate, where heart meets home, success is not just about
transactions; it’s about building lasting relationships and

making a positive impact.

THE WORLD'S LARGEST
MEMBLERS-ONLY BOAT CLUB!

Get Unlimited, Reserve a Boat
FREE Training and Enjoy!

We Buy and You Join
Maintain Boats the Club

MURRELLS INLET
@ Crazy Sister Marina
& Wacca Wache Marina

NORTH MYRTLE BEACH
@Harbourgate Marina

SOUTHPORT, NC
@ Southport Marina

FREEDOMBOATCLUB.COM e« 843-732-3777



.

CHESAPEAKE

HOMES

Seven New
Luxury Home
Communities

To Choose
From!

Sellingin Longs, SC
If you are looking for a place to call home that
is central to many conveniences AND a
vacation-esque lifestyle featuring a
Swimming Pool, Pickleball and Bocce Courts,
then you've found your future home! Located
off Hwy 9 for easy access within 12 minutes to
Loris, Cherry Grove, and North Myrtle Beach.

T

HERITAGE PARK

Sellingin Little River, SC
It's more than simply moving into a new home
-it's moving into a new lifestyle! Bridgewater
residents enjoy an active lifestyle with the
help of the onsite Lifestyle Director including
get togethers, events, socializing, clubs and
lots more in a coastal-inspired community
and only minutes from the beach!

Bttt

LITTLE RIVER, SC

BY CHESAPEAKE HOMES

L veen it

2

Selling in Myrtle Beach, SC
New homes in the award-winning community
of Waterbridge located in the coveted
Carolina Forest area, in the heart of Myrtle
Beach! Voted best residential pool and best
nature preserve - with our exceptional homes,
its awin-win for those who want to live here!
Check our website for the latest information!

Chesapeake Homes At

Eﬁ AT CAROLINA FOREST !

MYRTLE BEACH, SC

. ——
!E' ’?3."3

SellingIn
Bolivia, NC
Another fine community with quality
homes built by Chesapeake Homes in Bolivia,
NC. Brunswick County is perfect for buyers
looking for a serene atmosphere that is
also a quick trip away to nearby beaches
like Holden or Ocean Isle Beach.

GOOSE
MARSH

Built by Chesapeake Homes in Bolivia, NC

Coming to Longs, SC In 2023
Another fine Chesapeake Homes'community!
The Willows will offer new beautiful
single-family homes with community
amenities and many features and options that
new homebuyers have come to appreciate
fromus! Sign up on our VIP list to get the
latest and greatest news on The Willows!

THE i[LOé\)g

LONGS, SC

BY CHESAPEAKE HOMES

Coming 2024 to
Myrtle Beach, SC

Another fine community with quality homes
built by Chesapeake Homes in Myrtle Beach!
Traditions at Carolina Forest will be coming in
2024. Sign up for the VIP list and you will be
the first to know the latest and greatest about
this “coming soon” community!

4)

S 7
I

TRADITIONS

AT CAROLINA FOREST

BY CHESAPEAKE HOMES

Comingin 2024
to Calabash
Another fine community with quality homes
built by Chesapeake Homes on the South
Carolina/North Carolina border! Sign up for
our VIP list and you will be the first to know
the latest and greatest about this
Coming Soon community!

1B

OF THE CAROLINAS

BY CHESAPEAKE HOMES

Be sure to go to cheshomes.com for the most current information on each community or call 843-806-1121.

o || ™

Building Homes In The Best Areas To
Live In Coastal South Carolina!

Chesapeake Homes is an award-winning residential builder who has perfected the craft of
creating a high-quality home. We have grown over 30 years to nearly 20 communities

spanning across Coastal South Carolina, North Carolina, and Coastal Virginia. From our

Heritage Park
LONGS, SC

highly regarded customer service to our experienced construction team, our passion is

building homes to last a lifetime.

Waterbridge

MYRTLE BEACH, SC

Bridgewater
LITTLE RIVER, SC

Goose Marsh
BOLIVIA, NC

Traditions
MYRTLE BEACH, SC

Coastal Club

CALABASH, SC

The Willows

LONGS, SC

BOLIVIA
LORIS

HOLDEN BEACH

LIFTLE RV

CONWRY

s\
& = G

MYRTLE BEACH

NORTH MYRTLE BEACH

CHESAPEAKE
HOMES

cheshomes com
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Enriching Lives Through Golf

There’s a special feeling that comes from knowing
that you are helping others around you enjoy life
and activities more fully....to add more enrichment

to their world.

That’s the vital role and mission of inclusiveness

being carried out by Project Golf.

INCLUSIVE MISSION

Gary Schaal, Executive Director and PGA of
America Past President along with Angel Diaz,
Director and PGA Member and Jack Lutz, Public
Relations collaboratively direct Project Golf’s
mission: “To advocate the virtues of golf as an
impactful and therapeutic means of helping those

in need by alleviating the physical, mental, and

18 - December 2023

financial barriers and inspiring and enriching the
quality of life for Active Duty Military, Reserves,
National Guard and Veterans, Underserved Youth,

and Newcomers to the game.”

Project Golf’s headquarters is located at the oppo-
site end of the Barefoot Golf and Resort Range, and
serves as the home of the foundation’s initiatives
while serving to deliver a unique golf learning expe-
rience, and possible model for future development

across the Grand Strand.

THE 3 PILLARS
Its service model to the community is based on
3 Pillars of service to Veterans, Underserved

Youth, and Newcomers to the game. As the largest

and fastest growing chapter of PGA of America’s
PGA HOPE (Helping Our Patriots Everywhere)
program, they have improved the quality of

life for 453 Veterans. The program is FREE to
all Veterans. A recent Veteran graduate of the
program shared, “I was in a dark place with my
mental health. Project Golf gave me a new lease
on life. Before golf, I was depressed and plagued
by mental health problems that are service-con-
nected. Since the program, I have been playing

golf and my mental illness has stabilized.”

Their Underserved Youth program has touched and
improved the life of 100+ kids that would not typ-
ically have access to golf. Most recently they have
been working with the Boys and Girls Club of the
Grand Strand and will join forces with other youth
organizations to expand their reach. This program
is also FREE to the Underserved Youth.

The Introduction to Golf program for Newcomers is
perfect for beginners or those wanting to freshen their
skill set and get back into the game. Diaz says, “We
connect people through the game. We cultivate an
enduring relationship with golf. We are golfers helping
other golfers to receive some of the same rewards that
we derive from this great game; camaraderie, health,
and competition.” Diaz further stresses, “Project
Golf’s positive life-changing results would not be pos-
sible without the support of our 15 PGA Professional
Instructors certified in Adaptive Golf Instruction and
our team of Veteran Ambassador volunteers that are
graduates of the PGA HOPE program.”

THE VISION

The vision for the charity is “To be recognized as
the premier provider of life enriching golf instruc-
tion on the Grand Strand from multiple locations

that inspires, empowers, and enriches the quality

of life for Disabled Veterans, Underserved Youth, and

Newcomers to the game.

The nonprofit is completely dependent on donors and partner-
ships to be successful at providing the necessary resources for
our Veterans and Underserved Youth. Gary Schaal would like
people to know that golf as a means of therapy and enrichment
is vital for one’s personal growth. Many struggle with ser-
vice-related challenges, or other major life changes that can be
lessened through the therapeutic remedy that golf can bring.

The Project Golf Team thanks Real Producers for their sup-
port and partnership. We look forward to the opportunity of
sharing our story with the realtor organizations on the Grand
Strand and partnering to enrich the quality of life for those in
need through golf.

Congratulations to Project Golf for helping improve the quality
of life for our Veterans, Underserved Youth, and Newcomers
to the game. To learn more about and support Project Golf,
please contact Jack Lutz, jacklutz2@gmail.com, (610)608-5152
or go to projectgolf.org.
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Your Life, Your Legacy, PROTEGTED

Schedule Your Estate Planning Session Today

: [i ‘M!L {hi L“"" smms ; 3 '/
) lil 1*| ";h hall — -'F .L'_-u'i! "f' /
N ph \ r | | —N. — 7
SN L B T e . SR P IEER LT RiE 2 — a9 BEACH INJURY
N k{ £ ST P NG T i e g\ Ty | 2 LAWYERS, LLC '
| % ¢ iy (s :"‘E' ' & 4 e T | O W IR o . 4 :
R - T Thes & | i =il Y
»e " S
: : We're Trusted, Proven, and > B
: 30\ [« Awarded Attorneys Who Are o
-..\ k S ?g | 4 e —— — 'S Devoted To Our Clients Needs
B~ T Sall &
\ ..ﬁi H EB- e ai |
- [P L] % \ P [N - P T \° Free Consultations
== . s # o ‘w-.q-;' r f
e T o 843-357-4111
s = www.beachinjurylawyers.com

O T I 0

As a member of the Coastal Carolina

AwardEd BESt PhOtographer . 25% Off Your 1st LiSting Shoot Association of REALTORS®, we've
by Readers Of North Strand NeWS Use promo code 25DISCTEP. worked closely with Myrtle Be,ach Area

e eecececesccscecescsccsccssccsssccscscnses® ‘ Realtors for over 10 years!

 Listing Photos (interior, exterior, community amenities) ¢ Aerial Drone Photos & Video
« 3D 360 Virtual Tours with FREE Schematic Floor Plans « Virtual Staging
* Virtual Twilights ¢ Stock Landscape Photos of the Local Area taken by us!

NOW Offering Digital Watercolor Transformations

843-780-2996 P ™SSBT | |ENT HAS TOWORRY ABOUT

info@tideseyephotography.com Ghowe, .. B ' TTLING INTO THEIR NEW HOME.

www.tideseyephotography.com —202
PHOTOGRAPHER PROFESSIONAL REAL ESTATE PHOTOGRAPHY IN THE GREATER MYRTLE BEACH AREA o

Southern lem‘

custom builder program

Refer an inspector you can rely on to be HONEST, TRUSTWORTHY, AND TRUE!!

'i @tides eye photography

Featured in @tides eye real estate imagery

Southern Living C T|DE E . @tideseyerealestateimagery TUP @ BﬂTTﬂM ‘ y(gelge?tggdzggcg!gjh' John Pate, Certified Roof Inspector | 843-231-8532
Magazine RY HY @tideseyephoto Roof Inspections Book your Home Inspection online at www.homeinspectiontoptobottom.com
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rising star

Written By Anita Jones
Photography By Donald Hovis -
Tides Eye Photography

THE POWER OF
DETERMINATION

Leonor Miranda, a rising star in the
real estate world, with just over one
year of experience, reflects on her
remarkable journey with a smile

as she begins to recount the past
year of her life. She says, “As the
calendar flipped to August 2022, I
reflected on a pivotal moment in my

life a little over a year ago.”

Back in February 2022, Leonor
embarked on a journey that would
lead her to where she is today.

“I decided to prepare for the real
estate exam,” she continues. “I am
loving that all of that hard work
paid off. I aced the test, opening
the doors to my dream brokerage.”
Leonor’s journey is a testament to
the power of determination and a

strong work ethic.

However, she’s the first to admit

that she didn’t do it all on her own.

“I had an incredible friend named
Birgit who played a pivotal role in
my journey,” Leonor acknowledges.
“She happened to be acquainted with
Jamie Broadhurst, and thanks to her
introduction, I landed an interview
with the brokerage.” The power of
connections and seizing opportuni-

ties shines through in Leonor’s story.

Before her real estate career took
off, Leonor’s life was a mosaic of

diverse experiences. She had an

insatiable passion for travel-
ing, which led her to explore
various corners of the world
for a remarkable 13 years. “I
even earned a bachelor’s degree
in biology and, at one point,
considered becoming a dentist,”
she recalls. But the entrepre-
neurial spirit within her could

not be contained.

Leonor is grateful for the won-
derful people in her life, her
mother Leonor and sister Grace
who live in Fort Lauderdale, FL.
Her mother’s love for cooking
brings them together, and they
cherish each moment spent
reliving their childhood memo-
ries and dancing. Although her
father Alberto passed away last
October, his legacy taught her to
value every day and find joy in

everything she does.

She enjoyed living in Vieques,
Puerto Rico, for a few years
before moving to MB. During
that time, she volunteered for an
animal rescue organization called
“My Big Fat Caribbean Rescue.”
Her role involved educating the
people on adequately caring for
their pets and providing them
with essential items like food and

tick & flea education.

Leonor and a former partner
co-ran a charter company on
Martha’s Vineyard. “I found
myself immersed in various
aspects of the business, from
marketing to scheduling,
finances, and bookings,” she
says. “This experience was a
revelation for me. I realized I
had a natural knack for business
ownership, especially in ensur-
ing our clients had unforgettable
experiences and left the island
with wonderful memories.” Her
passion for creating memorable

experiences for clients was the

Leonor with Dad

seed that would grow into her

career in real estate.

Leonor’s focus at the charter
company was always on creating
memorable experiences. “I
curated boat tours that catered
to our client’s unique needs,
offering them authentic local
experiences only insiders knew
about,” she explains. “I became
skilled at not just ‘selling’ char-
ters but ‘selling’ memories.” This
experience led her to discover
her true passion - helping peo-

ple find their dream homes.

So, why did she become a real-
tor? In her own words, “When 1
decided to start fresh and relo-
cated to Myrtle Beach, I knew I
needed to discover my true self.
I was on a journey of personal
development, seeking to under-
stand who I am and identify my
genuine passion.” Real estate
seemed like the logical next step

in this journey.

Leonor’s approach to her work
is driven by her desire to help
others and provide an excep-
tional experience. “I believe in
connecting with exceptional
leaders and learning from them,”
she shares. “As I get to know my

clients and their unique stories,

In Australia with Sloth



I am confident in my ability to help
them conquer their fears and alle-

viate their worries.”

Through her journey in the real
estate industry, Leonor has over-
come her fears and evolved into a
confident professional. Her focus
is entirely on her clients, priori-
tizing their needs and experiences

above all else. “Continuously
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Leonor’s passion for simplifying

complex information and edu-
cating her clients sets her apart.
“My knowledge of Myrtle Beach
is an asset to my business,” she
affirms, “and I am thoroughly
enjoying the process of falling
even deeper in love with this
beautiful place I am fortunate

enough to call home.”

She takes immense pride in
empowering first-time home-
buyers. “My objective is to
change their mindset from “I
can’t” to “I can!” Watching

my clients purchase their first
home and leave the rental mar-
ket brings me immense satisfac-
tion,” Leonor says. “The Real
Estate industry is ever-chang-
ing, and each client provides a

unique learning opportunity.”

In her own words, “To me,
success is all about the satis-
faction of knowing that I have
made a positive difference in
someone’s life.” Her optimism,
determination, and commit-
ment to making a difference are
qualities that inspire us all to

chase our dreams.

Her favorite quote is,
“Faith sees the invisible,
believes the unbelievable and

receives the impossible.”

striving to enhance their service,

I challenge myself by asking how

I can better serve them,” she says.
“I've embraced discomfort as a
sign of growth and vulnerability

as a strength.” She believes in
never giving up and always being
open to change. She prides herself
on always having an optimistic
attitude and a determination to find

the best solution.
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cover story

Written By Anita Jones
Photography By
Donald Hovis - Tides
Eye Photography

Alisha Brown, a
seasoned realtor and
broker, has made
quite a mark on the
Grand Strand real
estate arena with her
exceptional talents
and inspiring journey.
With a real estate
career spanning six
years, Alisha’s story
is a testament to the
power of embracing
change and nurturing

personal growth.

Alisha was born and
raised in Columbus,
Ohio and made her
move to the Myrtle

Beach area over 12
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years ago. Growing up in Ohio Alisha worked for

Kroger corporate where she worked in human
resources responsible for hiring and training
employees. Alisha planned to climb the corporate
ladder but when she moved to Myrtle Beach she
soon realized corporate jobs were not so prominent

in this area.

Alisha and her husband vacationed in Myrtle
Beach and on one vacation decided to make the
move on a whim and completely start their lives
over. Alisha’s job with Kroger did not exist in
Myrtle Beach but she had a degree in Business
from The Ohio State University so she felt confi-

dent she could start over here.

But after arriving in the area in the off-season,

she smiles and says, “I learned it would be harder
than I thought. I quickly pivoted to find work
where I could. I began working for Wells Fargo

and the well-known restaurant Dead Dog Saloon

in Murrells Inlet. One day while working a broker
from a real estate firm approached me about getting
my real estate license and coming to work for him.

I got licensed that winter and went all in on real

estate and never looked back!”

Alisha joined a team where she quickly learned

the ins and outs of the business from her peers and

began building those relationships. “After 3 years

I felt it was time to form my team which is known
today as The Carolina Key Group. My team has
closed over 74 million dollars in Real Estate in both
North Carolina and South Carolina! This team was
small in the beginning with just three agents and
me. Today, in Q4 2023, our team is eight agents
strong and growing,” she proudly reports. The
team is constructed mainly with newer agents (3
years or less) who are also learning the business.
Training, nurturing and growing others is truly
where Alisha’s passions lie so she enjoys taking on
newer agents who need the extra push to get going.
Nothing excites her more than when her agents
start realizing for themselves that they are going to

be successful in this tough business.

Alisha’s journey into Real Estate was shaped by
her drive to create a positive impact and embrace
entrepreneurship. She is so grateful she made the
leap to come to Myrtle Beach because she found her

true passion in Real Estate.

NURTURING GROWTH AND SUCCESS:

Reflecting on her past, Alisha’s path was paved with
challenges she needed to overcome. “There are

so many rewarding parts of my business. I loved
helping people make one of the biggest investments
in their lives by buying a home. I also really enjoy
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growing a team of dynamic people who all share
the same vision. Witnessing their development and
successes fuels my passion for fostering a support-

ive and thriving team environment.”

A LEGACY OF INTEGRITY AND CARE

For Alisha, success is more than just achievements;
it’s about realizing goals and aspirations while
maintaining integrity. “Success is the realization
of one’s goals and aspirations, marked by achieve-
ments that bring a sense of fulfillment and accom-

plishment” she articulates.

Outside of her thriving real estate career, Alisha’s
love for family, sports, and giving back shines
brightly. With a husband and two chocolate labs,
she enjoys beach outings, tennis, golf and watching
scary movies. This year she was thrilled to get her
first “hole in one” at the local Wizard golf course.
She and her family proudly support Backpack
Buddies, an organization dedicated to making a

positive impact in their community.

Alisha’s journey holds valuable lessons for those
aspiring to reach the pinnacle of success. “My
biggest piece of advice that I preach to all my team
members is ‘stay in your own lane’, she advises. She
emphasizes the importance of focusing on personal
goals and growth rather than falling into the trap of

comparing oneself to others.

A VISION FOR THE FUTURE

In closing, Alisha’s vision for her legacy is crystal
clear. “I want to be remembered as a leader who
exemplified unwavering integrity, while also being
celebrated for my genuine care and commitment to

the growth and well-being of my team members.”

Alisha Brown’s story is a testament to the power

of resilience, passion, and genuine empathy in the
world of real estate. As she continues to make her
mark, Alisha’s commitment to growth, support, and
excellence shines brightly, defining her as a true

leader in the industry.
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Alisha concludes with two quotes that she loves to

live by: “Real estate agents don’t retire, they die”
Ilove this quote because it scares me and makes
me think hard about my retirement and helps me
remain focused on my goals. “If you don’t have big
dreams and goals, you’ll end up working for some-
one who does” I worked for a corporation and I feel

very fortunate to be able to work for myself.”

In a world driven by dreams, goals, and unwavering
dedication, Alisha Brown loves her life now and

knows the future has never been brighter.

| WANT TO BE REMEMBERED AS A LEADER WHO EXEMPLIFIED UNWAVERING

INTEGRITY, WHILE ALSO BEING CELEBRATED FOR MY GENUINE CARE AND

COMMITMENT TO THE GROWTH AND WELL-BEING OF MY TEAM MEMBERS.
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