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VACATION

FAST,SAFE
AND

BELIABLE
MOVERS

GET IN THE HABIT OF
CALLING THE RABBITS!

FREE ESTIMATES

864-643-2213

**‘f@** s www SWAMPHABBITMOVING GOM BISCEOYVER GREENVILLE'S HIDEBEN GEM

3598 HIGHWAY 11 | TRAVELERS REST, 5C 29690

USDOT #3449704  ME #1163908  PSC# 9880 VILLAVEROCMNADESIGN.COM




Having Your
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STANDAR

IN MAGAZINE & AD DESIGN
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House Washing / Low- Pressure Roof Cleaning / Gutter Cleaning
Concrete Cleaning / Red Mud Removal

Buckley Brothers provides exterior
cleaning services that will revitalize your
listing's appearance and bring it to life.

APEX
F A%

AWARDS FOR
FUBLICATION EXCELLENCE

® The Buckley
Brother

ARG : Experience |\

THE

N2 COMPANY.
BOR O %

n2co.com

Call to Inquire About Our Notier danhoat

Realtor Referral Program cleans quite like us.
(864) 327-8333 Don't believe us?
buckleybrotherscleaningservices.com Scan to see for yourself!




Townhomes and Single-Family Homes
Starting in the $400ks

Only Steps to the Swamp Rabbit Trail
and Main Street Travelers Rest!

@ PARK NORTH" ORE® > el o™ "

AT PINESTONE BFw O pinestonebuilders.com PI NESTONE
) Park North at Pinestone @ o by 2 (864) 867-1389 <




LET'S GROW OUR BUSINESSES TOGETHER

- Reciprocating Client Referral Programs and Strategies

« Same-Day Fully Underwritten Approvals /
- Average CTC in 14 Days BEST / LIFE

+ World-Class Communication and Use of Technology MORTG £
- Top 1% Mortgage Loan Originator Businets NMLS. #1921643

TA B L E o F - Creating Raving Fans for Life for Repeat and

Referral Business for Realtor Partners
—
—

o\ ' HOME LOANS
S O : WITH
| |

12 f\\ P L 14 IBW=C

Preferred \ \ Meet The : ) § Tips of the

Partners - Upstate il Trade:
1 Real ik Cindy Fox
Producers F . Miller
Team ' Tl :

We Partner To Fight Human
Child Trafficking With
Every Loan That Closes

JED BARKER

NMLS: #1667388
864.800.9251
jedbarker@jedbarker.com

[ﬂ ) . : bestlifemortgageadvisor.com
3 33 Market Point Drive
%.""'? S ; _ Greenville, South Carolina

1'1

Scan for
My Digital
Business Card

Publishers O = = 1 Cover
Note: [ Story:

August TR WP Jason
’ : s Pillar

. (® 864.298.0405
: Advantagg iy gvlofc@advantageinspection.com

: ] ns p ect | on QWWW advantagegreenville.com
of mind...the best Advantage"™

CLASS IS BACK IN SESSION...

Which means it's the perfect time to learn more
about your home with a home inspection!

Preferred i : ! Al Top
Partner ! 3 Duo: J Producer:
Spotlight: | % ¥ Leigh Irwin Ashley
_  Dolly’s X 3 . . and Toni Swann
Roofing Inc d Leopard

OUR SERVICES...
WHOLE-HOME INSPECTION
= PRE-LISTING INSPECTION
o CONSTRUCTION INSPECTION

, , I R 5 . ! Scan to Reclaim - T o /TERMITE
If you are mf[erested in c.onmbutmg or nominating REALTORS® for certain stories, . : Your Peace of Mind . ’ RADON TESTING
please email robert.smith@realproducersmag.com - Throughout the MOLD/AIR QUALITY TEST
Closing P = HARM
Rp DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain osing Frocess POOL/SPA INSPECTION
solely those of the author(s). The paid advertisements contained within the Upstate Real Producers magazine are not endorsed or recommended by The N2 Company or the WATER TESTING
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. 1 HVAC DIAGNOSTIC

|
The Advantage, Advantage

ADAM WALKER BREAUX

DANIEL CALLAHAN v10 Home Inspectors v SupraKey Access v'Drone Speacialists

) vInfrared Cameras vSame-Day Reports v'24/7 Scheduling
100 Whitsett Street

Greenville, SC 29601

breauxcallahan.com |
864-520-1687 1k+ \Jo Tﬂ:ﬂ‘nﬂlf |

closings@breauxcallahan.com |
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are the Experts
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Custom Homes

LUXURY CUSTOM HOMES

We don’t just offer dreams. We promise them.

Rembrey works hand-in-hand with each owner to develop a comprehensive
homebuilding plan, helping guide you each step of the way. Our expertise in the luxury
custom home industry enables us to consider all possible solutions for your dream home.

Featured Communities
Private Estates ¢ Cliffs Communities
Cobblestone * Montebello
Connect With Us

864.444.3332 | rick@rembrey.com

/{'ﬁ/f}’ Cf’,:l//l;y[ } é}é ""l/é}-"? | thechefskitchen.com



PREFERRED PARTNERS

RP

ATTORNEY - REAL ESTATE
Breaux and Callahan

Law Firm P.A.

(864) 520-1687
breauxcallahan.com

Guest & Brady

Attorney at Law
(864) 233-7200
guestbrady.com

Holliday Ingram LLC
(864) 232-3541
Hollidaylngram.com

Toates Law Firm
(864) 549-3310
toateslawfirm.com

BUILDER

Evergreen Custom
Construction

(864) 844-4833
www.UseEvergreen.com

CAR DEALERSHIP
Carlton Motor Cars Inc
(864) 213-8000
carltonmb.com

CPA SERVICES

P Graydon CPA, LLC
(864) 232-1545
pgraydoncpa.com

CUSTOM HOME BUILDERS
Central Signature

Homes, LLC

(864) 882-1194
www.centralcontracting.com

CUSTOM HOMES
Rembrey Construction
(864) 444-3332
rembrey.com

FINANCIAL MANAGEMENT
Wagner Wealth Management
(864) 236-4706

3 Legacy Park Road

Suite A

Greenville, SC 29607
wagnerwealth
management.com

FURNITURE/
INTERIOR DESIGN
Mac and Morgan Home
(678) 879-7250
macandmorgan.com

Realtors are my expertise. As your local insurance broker, I'll help you close faster

and more smoathly!

them for supporting the REALTOR® community!

HOME INSPECTION
Advantage

Inspection Upstate

(864) 298-0405
advantagegreenville.com

Pillar to Post The Gold Team
(864) 235-5777
thegoldteam.pillartopost.com

Pro-Tech Inspections
(864) 386-3810
Www.pro-tech
inspections.com

HOME REPAIR

Owner’s Choice Construction
(864) 252-4999
ownerschoice
construction.com

INSURANCE

Clemson Insurance
(864) 639-2822
Clemsoninsurance.com

Ed Patterson - State
Farm Agent

(864) 322-0031
www.edpatterson.net

B F ] Agency

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Fisher Allstate
/agents.allstate.com/
stephen-fisher-clemson-sc.
html?utm_source=GMB&
utm_medium=Website

FCI Agency
(864) 334-1200
fcisc.com

NuVantage Insurance,
a OneGroup Company
Sharon DuBois
(954) 540-7697

INTERIOR DESIGN,
FURNITURE, ACCESSORIES
Villa Verona Design

(412) 418-3555
villaveronadesign.com

LAND DEVELOPMENT
Pinestone Realty, LLC
(864) 867-1389
pinestonebuilders.com

LAWYER

Sallé Law Firm
(864) 234-2901
sallegalloway.com

Auto * Home » Life » Business

Let’s grab coffee and chat!

Candice B!Sh‘ﬂ‘p \, B64-542-1611 A Condice@lcisc.com ) 503 Old Boiling Springs Rd Greer, SC 29850
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MORTGAGE

American Financial Network, Inc
(864) 794-5626
caitlynmarcell.com

Annie Mac Home Mortgage
(864) 626-3743
stacymizzell.annie-mac.com

Best Life Mortgage
(864) 800-9251
bestlifemortgageadvisor.com

Eugenia Bentley Mortgage Team
(864) 449-5845
uhm.com/ebentley

Jay Mcdonald- Prime Lending
(864) 915-3031
lo.primelending.com/jmcdonald

LendFirst Mortgage
(864) 905-1282
thegafkengroup.com

Stephan Schnaiter-

Hanover Mortgage

(864) 631-9140
hanovermortgageco.com/
employees/stephan-schnaiter

MOVING SERVICES

Swamp Rabbit Moving

(864) 643-2213
www.swamprabbitmoving.com

PEST CONTROL

Pest Guard Solutions

(864) 616-6308
www.pestguardsolutions.com

PHOTOGRAPHY
Carolina House Shots
(864) 412-0902
carolinahouseshots.com

PRESSURE WASHING
SERVICES

Buckley Brothers
Cleaning Services, LLC
(864) 327-8333
www.buckleybrothers
cleaningservices.com

RESTORATION & RADON
Greenville Radon Specialist
(864) 416-1721
www.hiregrs.com

RESTORATION - WATER,
FIRE & MOLD

Steamatic Of

Greater Greenville

(864) 962-5410
steamaticsc.com

ROOFING

Carolina Roof Rescue
(864) 900-5999
carolinaroofrescue.com/

Dolly’s Roofing, Inc
(864) 882-1555
dollysroofing.com

Gilstrap Roofing
(864) 414-5138
gilstraproofing.com

STAGING

Cozy Q Home
(864) 918-9817
cozyghome.com

STRUCTURAL REPAIR
Crescent Crawl

Space Repair

(864) 361-1182
callcrescent.com

Upstate Structural Repair
(864) 990-6398
upstatestructuralrepair.com

SUPERMARKET /
GROCERY / DELI

Ingles

(828) 681-5173
www.ingles-markets.com

WINDOW TREATMENTS
Southern Traditions
Window Fashions

(864) 286-0044
www.shutters4u.com

Buyer Protection and Realtor Relief Plan
includes 90-day warranties free with
a whole home inspection!

WARRANTY

90DAY, SEWERIGARD

Recall PLATINUM

OUR SERVILES:

Whole Home Inspection
CL100 Termite Letters
Radon Testing
Sewer Scope Inspections
Pool/Spa Inspections
Indoor Air Quality
Water Quality Sampling
Well Inspections
Asbestos Sampling
Meth Residue
Project Management
FHA Foundation Certifications

We make the inspection appointments for you!

1 SPECTORA

Only providers Media rich
of 360 photos CEINERCEY
in every report reports

Real time online
avaliablity &
scheduling.

Licensed, Insured, Bonded, Verified Background Checks

Pro-Tech Inspections
864.386:3810

Www.pro-techinspections.com
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MEET THE

UPSTATE

REAL PRODUCERS TEAM

Robert Smith Sierra Nelson Tara Ledvina Amy Porter

Owner & Publisher Co- Owner & Publisher Client Concierge/Admin Director of Content/Relations
robert.smith@realproducersmag.com sierra.nelson@n2co.com clientsuccessmanager@n2co.com amy.porter@n2co.com

ar ‘L

Andrea Hoffman Jo Walter Beth McCabe Heather Spruill

Ad Strategist Photographer Writer Writer
sc.ads@n2co.com jo@carolinahouseshots.com

If you are interested in contributing or nominating REALTORS® for certain stories, please email robert.smith@realproducersmag.com.

PROUD PHOTOGRAPHY
PARTNER FOR UPSTATE
REAL PRODUCERS

OUR SERVICES:

- HDR Photography

- Aerial Photo & Video

- Twilight Photography

- Custom Foor Plans

- AirBnB Photography

- Virtual Staging

- Commercial Real Estate
Photography

864-412-0902

jo@carolinahouseshots.com
carolinahouseshots.com

that Elevate
Your Listings

O]

®
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Furniture
Bedding
Rugs
Decor
and More!

mac

&
margan

Discover Your Perfect
Interior Design Solutions

864.719.2001
macandmorgan.com
1448 Blue Ridge Blvd, Seneca
e W
i LT

Home Decor Store | Full Service Interior Design

QUALITY WITHOUT COMPROMISE

REAL

/' " ' ( l" --.\ PRODUCERS
T H Sl GUTTER PODCAST
' SN INSTALLATION . = -
Dolly’s Roofing

* Quality
workmanship

¢ Excellent Customer
Service

* Factory Trained
Installers

» We work with your

insurance company .
when filing storm Tune in for free today

damage claims.

Same Brand, New Reach —

Listen on
Apple Podcasts

LISTEN ON e Spotify:
Listen on .
amazon music

N—

BRI R ST TN WITH
POk EETAT AGENTE

...'-IJ\ ; £i o
- R A T T T T T

T REMINGTON RAMSET
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FIRE DAMAGE
RESTORATION

Looking for a New Mortgage Partner?

&4, HARD SURFACE
&/ CLEANING

$§} MOLD
REMEDIATION

With his hands-on approach, Stephan Schnaiter at Hanover Mortgage =4 - W
‘ o
)

AIR DUCT
CLEANING

will become a true friend, here to support your clients from
pre-qualification to closing and for years to come.

CARPET
Q CLEANING

é DRYER VENT
CLEANING

‘\ WATER DAMAGE
RESTORATION

[M Leave %0_'._‘ r Worries on the Sﬁbm
Know You're Coveree—— -

INSURANCE
HOME | AUTO | BUSINESS

T

HANOVER

mortgage co.
FS-EEEERL "N

clemsoni

ASTATE;:L'I.-'FB
Stephan Schnaiter, Loan Officer

NMLS: #251871

sschnaiter@hanovermtg.com
hanovermortgageco.com

2502-A Wade Hampton Blvd
Greenville, SC 29615

Healthy Home Maintenance

~

OWNERS CHOICE ownerschoiceconstruction.c

CONSTRUCTION LLC | 864.252.4999
@nwnerscha:c%rapajr_s

- . v "
\\"'*.I\\ \ ]
AT




P> tips of the trade

FOX MILLER

The Heart of the Trade -
Networking, Relationships &

Database Management

HELLO THERE, FUTURE REAL ESTATE STARS,

My name is Cindy, and I’ve been
navigating the dynamic world of
real estate for over 35 years. Yes,
you read that right, 35+ years. I've
been around the block more times
than I can count. My journey in real
estate started at a young age as my
mother was a successful agent. I
remember watching her master the
craft of building relationships and
servicing clients in ways that left

lasting impressions.

Looking back, I realize that she
gifted me an invaluable legacy — a
sprawling database of clients whose
connections have stood the test of
time. Today, that same database is
enriched with grown children and
grandchildren of my mother’s cli-
ents, who continue to entrust their
real estate needs to our team. These
names in our database have become
more than clients; they’ve become
friends, and dare I say, they’re prac-

tically family.

18 - August 2023

As you embark on your journey in
real estate, I want to share some
wisdom accumulated over the years.
To succeed in this industry, you
need to appreciate and master the
art of networking, the significance
of building relationships, and the
importance of maintaining a com-

prehensive, dynamic database.

Networking is more than just shak-
ing hands and collecting business
cards. It’s about making genuine
connections and sharing experi-
ences. Attend industry events when
you can. They’re treasure troves of
opportunities and insights. And in
today’s digital age, don’t forget to
tap into the power of social media.
My mom would have loved having

such tools at her fingertips.

But in this business, connections
aren’t enough. It’s about nurturing
those relationships. Each client is

more than a potential sale. They're a

future friend, a potential repeat cli-
ent, or a source of referrals. Always
listen to them and prioritize their
needs. And once a sale is made,
don’t let that be the end. Check-in
with them, congratulate them on
their house anniversaries. Let them
know they mean more to you than

just a sale.

Now, about that database. It’s

not just a list of names and num-
bers. It’s your future clientele,
your business’s backbone. Choose
a CRM system you’re comfortable
with and keep it updated. It might
not seem like much initially, but
believe me, in time, it’ll become as
invaluable to you as my mother’s

database is to me.

Remember, each name in your data-
base represents a unique individual
or family with different needs and
preferences. Segment your database
and customize your communication
to cater to them. Personal touches
go a long way in setting you apart

from the crowd.

Embarking on this journey might
feel daunting initially, but remem-
ber, the relationships you build are
as valuable as the properties you
sell. You’re not just selling homes;
you're part of creating them. This
industry is a community, and we

grow and learn together.
So here’s a warm welcome to the
real estate family. Wishing you all

the very best.

Yours Sincerely,

Do you have a tip you would like to share
with your fellow Realtors? Reach out to us
at robert.smith@realproducersmag.com




AUGUST

Welcome to the August edition of our
esteemed Upstate Real Producers
Magazine! As we delve into the heart
of summer, we are excited to bring you
an exceptional lineup of REALTOR’S®
who are making waves in the industry.
This month’s issue is dedicated to high-
lighting the achievements of our Cover
Feature Realtor, Top Producers, Rising
Stars, a Dynamic Duo Realtor Team,

and our esteemed Preferred Partners.

Our Cover Feature Realtor is none other
than Jason Pillar, a true trailblazer who
has consistently demonstrated unpar-
alleled expertise, professionalism, and

a deep understanding of the ever-evolv-
ing real estate market. Prepare to be
inspired by his dedication and commit-

ment to his clients.

In addition to our Cover Feature
Realtor, we are thrilled to introduce
you to our Top Producer who has set
new benchmarks in the industry. This
exceptional individual has surpassed
expectations, achieving remarkable
sales records and leaving an indelible
mark on the community they serve.
We celebrate their outstanding accom-
plishments and invite you to learn

from their experiences.

Next, you will find our Rising Star of the
real estate realm. We have identified a
very talented individual who is destined
to shape the future of the industry.

This Rising Star is making waves with
their innovative approaches, fresh
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HEY UPSTATE REAL PRODUCERS,

perspectives, and unwavering dedication
to their clients. Get ready to meet the
next generation of real estate leaders and
gain valuable insights into their strate-

gies for success.

Highlighting the power of teamwork, we
present to you a Dynamic Duo that has
proven that collaboration can lead to
extraordinary outcomes. Our featured
Dynamic Duo Realtor Team showcases
the synergistic partnership that has cat-
apulted them to new heights, combining
their individual strengths and expertise
to provide exceptional service to their
clients. Discover the secrets behind
their success and the unique dynam-

ics that make their team a force to be

reckoned with.

Furthermore, don’t miss our Tips of
the Trade section, where we have
compiled a wealth of knowledge from
seasoned professionals. From negotia-
tion tactics to marketing strategies and
everything in between, these experts
share their insider secrets to help you
navigate the real estate landscape with
finesse. Whether you’re a seasoned
Realtor or just starting your journey,
you're bound to find valuable nuggets

of wisdom in this section.

Lastly, we extend our appreciation to
our Preferred Partners, the businesses
that support and collaborate with
REALTOR’S® to enhance the overall
home buying and selling experience.

In our Preferred Partner Spotlights,

we shine a light on these invaluable
resources, recognizing their contri-
butions and showcasing the valuable
services they offer. They are the
trusted allies of REALTOR’S® and play
an essential role in ensuring successful

transactions for all parties involved.

‘We hope that this August edition of our
Upstate Real Producers Magazine pro-
vides you with a wealth of inspiration,
knowledge, and valuable insights. It is
our mission to continue to bring you
the best of the industry and to celebrate
the achievements of REALTOR’S®

who embody excellence in their craft.
‘We invite you to immerse yourself in
the stories, strategies, and successes

shared within these pages.

Happy reading and continued success

in your real estate endeavors!

Thank you for being part of our com-
munity, and we wish you a successful
and fulfilling month ahead.

‘Warm regards,

ROBERT SMITH

PUBLISHER,

Upstate Real Producers Magazine
843-560-6278
Robert.smith@n2co.com

Would you like to be featured in Upstate
Real Producers? Please reach out to us at
Robert.Smith@n2co.com
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We are looking for insurance agents and
iIndependent agencies to join our SC team!

We are actively looking for high-performing insurance

agents who are looking to rapidly advance their careers with

one of the fastest-growing insurance brokers in the eastern

u.s. SCAN THE QR CODE TO
LEARN MORE ABOUT Us

We are also seeking to merge with or acquire independent
i 9 e & o s OR CALL ME DIRECTLY

insurance agencies seeking resources to accellerate growth
or looking for a highly flexible exit strategy for their busi-
nesses.

321-446-4803

We are offering our referral partners a generous finder's fee
for all qualified secured relationships. If you are aware of
interested insurance agents or agencies please call me
directly. We value you and our relationship!

Tom Wienckoski
President-Southeast Region

C 321-446-4803
TWienckoski@OneGroup.com
OneGroup.com/South-Carolina
589 East Henry Street

The Judy Building, Suite 10B
Spartanburg, SC 29302

NEGROUP

A World of Risk Management
and Insurance Expertise
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Welcome
New Sponsors!

We are excited to introduce our newest business
sponsors, who bring fresh perspectives,
innovative solutions, and a drive for success to
our community. With their expertise and vision,
they are poised to make a significant impact in
their respective industries.

We welcome these dynamic companies with
open arms and look forward to witnessing their
growth and achievements as valued members of
our network.

Welcome

Mac and

Morgan Interiors o
Mac and Morgan Interiors &

is a collaborative duo that morgan

moved from Atlanta to
the Lake Keowee area in
2018. With experience

in commercial and resi-

dential design, they saw

an opportunity to bring

their updated looks and Design to a growing area. With the
success of the Design Studio, they decided to take a great
leap, and give Seneca and surrounding areas what they’ve
been looking for! Mac and Morgan Home.... a unique modern
timeless furniture and accessories store. Visit 1448 Blue
Ridge Blvd Seneca SC 29672 Monday - Friday 10:00 to 5:00
and Saturday 10:00-4:00.

Heather Macormick

Haley Morgan

120 SOUTH CATHERINE STREET
WALHALLA, SC 29691
678-879-7250
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We are Team GRS,
“Your Reliable Restoration & Radon Solution.

Greenville

kil

Restoration
Services is our
Property Damage
Restoration &
Cleaning Division
which uses top-
of-the-line equip-
ment and training
to accomplish
our mission in Water, Fire, Mold, and Radon Restoration
Services. That mission is as follows:

To be a leader in providing solutions to safely restore not
only property but people’s lives in the community which are

uprooted by disasters or environmental hazards.

Our Radon Division, Greenville Radon Specialist, has grown
with over 11 years in the radon testing and mitigation busi-
ness from the date EST 2012. We are the leading company in
the upstate, SC and growing beyond into NC and GA as we

chase a lofty vision with our team of industry experts.

Our vision is to be the most Reliable Restoration & Radon
Company in the area which we serve. Our vision within the
vision is how we will get there, which simply consists of
Building Relationships through Property Restoration with

Generational Leadership.

Why we believe in what we do is to challenge and change the
status quo by performing our services above and beyond the

accepted industry standards.

‘We are grateful to serve our community of real estate agents,
insurance agents, and most of all property owners who trust

us to help them in a time of need.

We are Team GRS!
“Your Reliable Restoration & Radon Solution”

Office: 864-416-1721

Website: www.HireGRS.com

Facebook-Restoration: https/www.facebook.com/
GreenvilleRestorationServices

Radon: https/www.facebook.com/greenville.specialist

Eugenia Bentley Mortgage Team
Union Home Mortgage and Eugenia
Bentley Mortgage Team

We have guided
hundreds of thou-
sands of aspir-

ing homebuyers
through the process
of achieving home-
ownership. Driven
by the belief that
homeownership
should be accessible
for everyone, we go the extra mile for every customer,
while providing a personalized experience unmatched in

the industry.

We bring integrity, communication, and a world-class
experience while “Making the Dream of Homeownership

into a Reality”.

FEugenia Bentley Mortgage Team is in the heart of beau-
tiful downtown Greer, upstate South Carolina. Fugenia
lives, loves, and continues to serve in our community
for over the last 30 years. She is a happy wife and best
friend to her husband Bryan, a proud momma bear to

one son Vincent and two daughters Hannah and Brylie.

Eugenia currently serves on the board for the Greer
soup kitchen as the treasure for Daily Bread Ministries.
Her passions include the sport of CrossFit and has high
admiration for the CrossFit Taylors community. She has
a love for animals, the outdoors and looks forward to

new adventures with her husband and family.

Union Home Mortgage and Fugenia Bentley Mortgage
Team embrace new growth with partners in the South
Carolina real estate community. Share with us world-
class service for every customer interested in homeown-

ership today and for future generations.

Eugenia Bentley Mortgage Team-Union Home Mortgage
118 Victoria Street Suite 201

Greer, SC 29651

864-449-5845

Prime Lending

Jay McDonald

I'm a mortgage consultant
who is committed to provid-
ing exceptional service and
communication throughout
the home loan process.

With over 15 years of experi-

ence, I have a vast knowledge
of different loan products and I
focus on educating clients about their

options. I enjoy building lifelong relationships with my
clients and don’t let challenges stand in my way - instead,
I work quickly to find solutions and the right mortgages
for every homebuyer. I've worked in the mortgage industry
since 2003 and at PrimeLending since 2013. T have con-
sistently been recognized as a top mortgage consultant in
Greenville and have been previously selected as one of the
Top 200 originators in the country. I enjoy traveling, play-
ing golf, and spending time with family.

Prime Lending

Jay McDonald

750 Executive Center Drive, Suite 107
Greenville, SC 29615
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WAGNER

WEALTH MANAGEMENT

Securities offered through Arkadios Capital. Member FINRA/SIPC. Advisory Services through Wealth Management Advisors, LLC. Arkadios Capital and Wealth Management Advisors, LLC are not affiliated through any ownership.
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Financial Planning | Asset Management
Investment Management | Tax & Estate Planning
Insurance Needs | Business Continuation Planning

Anderson ¢ Greenville ¢ Seneca

wagnerwealthmanagement.com CET SIAIED
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~ SERVING REALTORS

GUARD

SOLUTIONS

¢+ Same Day Turnaround on

. Termite Letters(CL-100)
Nights.and Weekend
Availability

« Full Service Options for

¢ Moisture, Mold & Damage
Repairs

» |icensed and Insured with

+—Quaity Workmanship

« B@ne Point of Contact

« Termite Letters for ONE
FLAT RATE

4 Ohy. 5400
- Vgl SCHEDULE YOUR Gnfr izt
CELL: 864-800-3486 | OFFICE: 864-616-6308 INSPECTION &-ER&
REQUEST  HEdmzragt
O['tiz

pEStguar‘dSC-com TODAY!
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dba of American Pacific Mortgage., NMLS#1850

Your Local
Home Lending Expert

Let's discuss how we can partner
with you today on your
home buying needs!

Nate Gafken

Jay Lumpkins Stephanie Summer,
Loan Advisor Loan Advisor Production Partner
864.905.1282 864.436.1583 864.915.5825
nate@thegafkengroup.com jay@jaylumpkins.com ssummer@lendfirstmtg.com
NMLS# 253235 NMLS# 1157957 NMLS# 1548967
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HOME INSPECTORS

"The Gold Team provides personable & prompt service and easy to read reports."

Kim Zumstein
Owner

* Pre-Listing Inspections
* New Construction Phase Inspections
R, (864)235-5777 * Termite/Cl00 Inspections
* Radon Testing
¢ Pool Inspections
« Water and Air Quality Testing
* Mold Testing
* Supra Key Access
* Same Day Reports

Q thegoldteam.pillartopost.com

4 TheGoldTeam@pillartopost.com

Proudly Serving Upstate SC

#~ Google
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Driven. Dedicated. Determined. All of these qualities describe Jason
Pillar, CRS, with Home Link Realty, LLC. A self-described easygo-
ing and funny individual, he is committed to his career. Prior to real

estate, he was a truck driver, but envisioned a better life for himself.

“I was a truck driver for over 10 years,” he explains. “I had reached
the limit as a company driver, living paycheck to paycheck, and
never home.” Life was rocky and it was difficult to make ends meet.
Jason recalls some of his toughest moments, “We almost lost our

home due to not being paid on time and had a car repossessed.”

Worst of all, Jason was never home for the “little” moments in

life. He knew life had more to offer than just getting by. He needed
a job that allowed him work-life flexibility and financial freedom.
Facebook gave him the direction that he desired. As life would have
it, a good friend of his in Arizona showed him “a better way of life”

with a simple Facebook post. Jason was intrigued.

When she posted that she had reached the 75-mil-
lion-dollar milestone as a REALTOR®, Jason’s wife
Ilise suggested, “You should get into real estate. You

would be good at it.” Jason took her words to heart.

With a background in radio sales and advertis-

ing, combined with a strong desire to leave behind
the paycheck-to-paycheck lifestyle, Jason eagerly
enrolled in real estate classes. The moment he made
the switch, he knew he had found his true calling. He
got his real estate license in January 2021. “I haven’t

looked back since,” he smiles.

“I chose Home Link Realty after interviewing
with several of the bigger agencies,” says Jason.
He found that Brandon and Home Link Realty

Upstate Real Producers - 27



(19

BE ALL IN,
WORK WITH
PEOPLE YOU CAN
CONNECT WITH.
LEARN THAT
YOU CAN’T HELP
EVERYONE.
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offered unparalleled support and
resources to assist him in serving his

clients effectively.

With over 300 transactions com-
pleted and over 36 million dollars in
sales, real estate was the right fit for
Jason. He caters to his clients and is
eager to be the best he can be. “I look
up to Bob Loeffler, the Fearless Agent.
He does things the complete opposite
of the majority of REALTORS®. I like
that,” he says.

Instead of spending his days rolling
through the nation, Jason has found
himself rooted and grounded in real
estate. No need to listen to the radio
while driving miles as a truck driver,
now Jason feels fortunate that he can
connect with “fascinating people.”
He’s eager to build his business and

take it to the next level.

Recently, he earned the Certified
Residential Specialist designation
from the RRC in order to better serve
his clients as well as other agents.
This credential also helps make trans-
actions smoother and less stressful.
“I want to become a consistent six

to seven-figure earner,” he candidly
comments. “I’m passionate about
finding my ‘niche’ and focusing on
that.” To Jason, it’s about achieving

a better way of life for his family.

Helping people realize and achieve their goals is

important to him.

Jason also has a heart for four-legged friends. “I love
animals and I love to see them living their best life,”
he comments. That’s why he supports the Forever
Dreams Senior Dog Sanctuary. He jokes, “I also like
to feed the squirrels behind my garage with expensive
pistachios my wife buys.” The squirrels like to nosh
on the nuts and Jason likes to see them happy.

When Jason isn’t working, it’s all about family time

to this devoted dad. “My wife is my best friend,” he
smiles. “We met in Arizona and have been married for
years.” They are blessed with two sons, Brayden (18)
and Robert (26). Brayden just graduated with honors
and a CNA. Robert resides in Indiana, blazing his own
trail in life. As a family, everyone loves to travel and

experience new things.

As a former professional truck driver, Jason still loves
cars. “I love fast foreign cars,” he comments. He feels

the need to speed. You can find him at Grand Prix

2 D —
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races, where he hears the engines roar in this motor-

sport with lots of adrenaline.

To relax, Jason likes to strum the guitar, a pastime
he has enjoyed since he was a kid. “Recently, I picked
up the drums,” she says. He’s also a fan of history and

learning about the past.

Jason has words of wisdom for those entering real
estate. “Be all in,” he comments. “Work with people you
can connect with. Learn that you can’t help everyone.”
He’s also eager to forge his own path. As he says, “Don’t
follow the herd.”

In the competitive world of real estate, Jason Pillar
stands out as a testament to the power of ambition,
drive, and a genuine passion for helping others. With his
charismatic personality, dedication to his clients, and an
unwavering commitment to personal growth, Jason con-
tinues to make a lasting impact in the industry. Aspiring
real estate professionals can learn valuable lessons from
his journey, including the importance of forging authen-
tic connections, working with like-minded individuals,

and charting their own path to success.
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Feel at home with us. - .
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Inspired by his hardworking mother and dedicated

to wanting to help others, Evan always knew he was
meant to become a REALTOR®. With only four years of
experience and a career volume of over $36 million in
sales, there is no doubt that his outstanding work in the

industry makes him a powerhouse in the Upstate.

HE LEARNED FROM THE BEST
Growing up, Evan admired and respected his mother, a
single woman who made many sacrifices to provide her

son with the best life she could make. From waitress-

ing at Pizza Hut to working 60+ hours as a store

manager while taking night classes to earn

P» rising star

Written By Heather Spruill
Photos By Jo Walter,
Carolina House Shots

A THOUGHTFUL AND AMBITIOUS AGENT | KeLLEr wiLLIAMS

her Associate’s degree, he appreciated how hard his

mother worked to provide for their family.

In 2002, Evan’s mother decided to bet on herself and
flipped her very first home. As a result, she made a
significant profit, which allowed her to put her son into a
private school where he could bridge the knowledge gap
from his previous public school. That victory showed
him how the real estate business could be a great start to

a new chapter in life.

Because of his mother’s love and

diligence, Evan was the first

in his family to obtain a four-year degree and earned it
from the University of South Carolina in 2012. However,
before he became a REALTOR®, he began working for
areal estate software company named BoomTown in
2015. His former sales director and mentor taught him
the value of everyday self-improvement and how to be a
vital member of his community. He knew that these life
lessons from these influential people in his life would

lead to a fantastic career in the industry.

In 2019, Evan married the love of his life, Bridget, in
Greenville, where they decided, after their honeymoon,
they would settle down. Two months later, he went

on to earn his license and, soon after, joined Keller
Williams Drive as a real estate consultant. Under their
tutelage, he started to gain in-the-field experience and
retain many lessons and practices taught to him as a
new agent. Though his very first showing stood him

up after numerous calls and no responses, that did not

cause him to waver on what he knew would be a one-of-

a-kind journey.

The following year, however, presented many obstacles

and doubts for Evan in this new profession as COVID-
19 took the stage. Without the ability to take his clients
to view properties or have one-on-one meetings with
his peers, the task of finding a family a brand new home
seemed out of reach. Pushing all uncertainties and fears
to the side, he put everything he could muster into his
job, working seven days a week for the first two years.
Finally, with encouragement from his wife and family,
he was able to help 21 families, ending his first year
with $6.9 million in sales.

In 2022, Evan parted ways with Keller Williams, but

found a new agency to call home at Real Broker, LLC.

Evan reflects, “During my first week, I was invited to
mastermind with seasoned agents, and it was a unique
opportunity to work with them. At Real Broker, LLC,
they believe that everyone should benefit from each
other. I have seen firsthand that the agents believe in

teamwork and practice what they preach.”

‘While he continues to be an ambitious REALTOR®,
Evan has become passionate about creating a positive

business brand. To increase their clientele and promote
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MY ADVICE TO THE NEW TOP
PRODUCERS IS TO BECOME
DECISIVE ON WHAT THEY WANT
THEIR BUSINESS TO LOOK LIKE
AND WHAT SACRIFICES THEY ARE
WILLING TO OR NOT WILLING TO
MAKE TO GET THERE.

2

their agency, he focuses on improving their online pres-
ence through social media, blogs, and a YouTube chan-
nel, where he and his team provide valuable information

about the buying and selling process of real estate.

When they are not in the office, Evan and his team
donate and volunteer to paint and arrange apartment
buildings for new tenants for Front Porch Housing.
Much like his objective in life, the organization focuses
on helping people create new foundations to build on
their lives by providing the basic necessities, opportuni-

ties, and tools to learn how to handle daily affairs better.

After a few years in the industry and becoming a family of

three, Evan has come to define success in a whole new way.

Evan states, “It’s a success when I can come home to
have more dinners with my family and nighttime rou-
tines with my son than before. It’s also a success when I
can provide my clients with the highest level of services
while never sacrificing my ideals or values. Being fully

present for my family and clientele is the best thing

about this business.”

34 - August 2023

Having been taught all he knows about the real estate

industry, Evan is happy to help new up-and-coming

agents learn the ropes.

Evan states, “My advice to the new top producers is to
become decisive on what they want their business to
look like and what sacrifices they are willing to or not
willing to make to get there. Then, make sure that those
you love understand your goals as well. After that, cre-
ate a schedule and stick to it. Hard work and consistency

will create amazing results over time.”

Ultimately, Evan’s mission is to serve his clients to the
best of his ability and help build community. He cheer-
fully remembers assisting a woman looking to purchase
a home where her grandson could make friends and play
in a safe neighborhood. Thanks to Evan, in the first week
of living in their new home, his client’s grandson made

a friend, learned to ride a bike, and began to play with
other kids his age. As a devoted family man, a high-pro-
ducing agent, and a community supporter, he is the ideal
businessman to work with when finding one’s dream
home or helping someone sell their home for the highest

amount possible.

Would you like to be featured in Upstate Real Producers?
Please reach out to us at Robert.Smith@n2co.com




SERVING SC SINCE 1935

FAMILY OWNED & OPERATED
FOR FOUR GENERATIONS

FULLY, LICENSED, BONDED
AND INSURED
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Gilstrap Roofing

Sheltering the Upstate Since 1935

Comprehensive LICENSED GENERAL CONTRACTOR

. EXTENSIVE EXPERIENCE WITH HAIL
Roofing Services AND WIND DAMAGE CLAIMS
RESIDENTIAL CALL TODAY TO REQUEST A QUOTE
COMMERCIAL (864) 269-1232 . gilstraproofing.com
STORM DAMAGE

office@gilstraproofing.com

ROOF REPAIR

1512 Easley Bridge Road, Greenville, SC 29611

Putting

Southern Charm
in Your Home Decor

Passionate Window
Decor Specialists in
Greenville, South Carolina

SHADES
SHUTTERS
BLINDS
DECORATIVE DRAPES

|| . Schedule Your Client's

SOUTHERN TRADITIONS shuttersdu.com S b e
WINDOW FASHIONS O 0O N® Ani

30 Old Mill Rd, Greenville, SC

LAW FIRM

From Contact to Close,
Toates Law Firm is a Game-Changer for Your Business

Effi;j:gnt, Streamlined,
*Enjoyable Closings

i ! < Rt LR n i} L
Annah Toates, ATTORNEY/OWNER Invested in the Welfare
atoates@toateslawfirm.com of our Community
864.549.3310 | TOATESLAWFIRM.COM homes
105 N. SPRING STREET, SUITE 109, GREENVILLE, SC 29601 of hope
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DELIVERING QUALITY AND EXCEPTIONAL SERVICE

INTRODUCTION:

In the bustling roofing industry, where trust
and craftsmanship are paramount, one name
stands out: Dolly’s Roofing. With a legacy
spanning over a decade, Dolly’s Roofing has
built a reputation for delivering top-notch
roofing services in the Upstate of South
Carolina. Founded in 2010 by Charles Dolly,
this family-owned business has flourished
by providing exceptional workmanship and

a commitment to customer satisfaction.

A FAMILY LEGACY:
At the heart of Dolly’s Roofing is a family
dedicated to their craft. Charles Dolly,

alongside his wife Jill, has raised four

remarkable children, each with their own
unique pursuits and achievements. Charles
Patrick, the eldest, works alongside his
father, while Matthew showcases his musical
talents. Sarah contributes to the community
through her work at the Blood Connection,
and Elizabeth recently earned the presti-
gious Employee of the Year title at her job.
With a strong family bond and a shared pas-
sion for their community, the Dollys infuse

their business with a personal touch.

CRAFTSMANSHIP AND EXPERTISE:

With a background spanning over 40 years
in the construction industry. Charles Dolly
brings a wealth of knowledge and expertise
to Dolly’s Roofing. The team’s dedication

to quality workmanship is evident in every
project they undertake. Whether it’s roofing
repairs, reroofs, new construction roofs, or
gutter installations, Dolly’s Roofing ensures

that every job is executed to perfection.

THE DOLLY DIFFERENCE:

What sets Dolly’s Roofing apart from the
competition? It’s the Dolly Difference.
Here are three key aspects that make

their business unique:

The Best Materials: Dolly’s Roofing is
committed to using the finest mate-
rials available in the industry. By
partnering with trusted suppliers,
they guarantee that your roof will
be built to last.

Manufacturer-Trained Installers: The
team at Dolly’s Roofing consists of
manufacturer-trained installers.
They undergo rigorous certifica-
tion and recertification programs
every year to stay up-to-date with
the latest industry practices. This

ensures that your roof'is installed

with precision and expertise.

|
. The Dolly Differe;
T |\ ¢ Better Material

Dolly's ROOFING oy yyreined st
¢ 882-1555
|

r

)L SROOFING.COM

Photos by Jerry Coli, Jerry Coli Photography



Extended Warranties: Dolly’s Roofing goes

above and beyond by offering longer
warranties on their work. These warran-
ties are not only comprehensive but also
transferable, providing peace of mind for
homeowners even if they decide to sell

their property.

COMMUNITY COMMITMENT:

Dolly’s Roofing believes in giving back

to the community that has supported
them throughout their journey. They
actively contribute to organizations such
as Habitat for Humanity, the Emerson
Rose Foundation, and other non-profit
initiatives. Additionally, Dolly’s Roofing
conducts its annual manufacturing training
at non-profit locations, allowing them

to install roofs free of cost for

these organizations.

CUSTOMER SATISFACTION AND SUCCESS:

The cornerstone of Dolly’s Roofing’s suc-
cess lies in their commitment to customer
satisfaction. Their definition of success is
simple: keeping their word and delivering
a roof that they would be proud to have on
their own homes. With a strong emphasis

40 - August 2023

Carolina House Shots
Jo Walter

on building lasting friendships with cus-
tomers, Dolly’s Roofing prioritizes trust,

reliability, and exceptional service.

CONCLUSION:

Dolly’s Roofing, a family-owned business
with a legacy of excellence, brings a per-
sonal touch to the roofing industry. With a
commitment to quality, exceptional crafts-
manship, and a dedication to customer sat-
isfaction, they have earned their reputation
as one of the premier roofing companies in
the Upstate area. When you choose Dolly’s
Roofing, you’re choosing a team that will
deliver superior results, backed by years
of experience and a passion for their craft.
Contact Dolly’s Roofing today for all your
roofing needs and experience the Dolly
Difference firsthand.

CONTACT INFORMATION:

NAME: CHARLES DOLLY

EMAIL: CHARLES@DOLLYSROOFING.COM
BUSINESS ADDRESS: 15060 SENECA, SOUTH
CAROLINA, 29678

PHONE NUMBER: (864) 882-1555

WEBSITE: WWW.DOLLYSROOFING.COM
FACEBOOK: DOLLYSROOFING

Carolina House Shg
Jo Walter

Carolina House Shots
Jo Walter

Would you like to be featured in Upstate Real Producers? Please reach out to us at Robert.Smith@n2co.com
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Your Reliable Restoration
& Radon Solution

RESTORATION & CLEANING SERVICES

RADON TESTING &
MITIGATION SPECIALIST

INDOOR AIR QUALITY TESTING
AND PRODUCT LINE

ur Rehable'Restoratl 0
\. /// & Radon Sulution ‘,.

IICRC CERTIFIED FIRM

864.416.1721
hiregrs.com

E [w] Scan for
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'tlﬁ. Scheduling
06O Ei‘ t Don't Delay Your Closing

HOLLIDAY INGRAM

REAL ESTATE LAW

HollidayIngram.com
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Rely on Upstate Structural
Repa|r for Quality Repalrs :

All our repairs come with a

warranty that transfers to whoever

owns the house.

[
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Upstate Structural Repa.h lle

Have More Questions?
Reach out to reviewmyhomeinspection@gmail.com

+ Quick response to ensure inspections take place
within due diligence time frames
- Able to appropriately represent buyers and sellers
- Escrowed repairs so that closings can take place on time
+ Home inspection reviews for free if needed

« Pre-drywall inspections for homes being built

We service Greenville and Spartanburg, SC and more.

Need an
Insurance
Solution to
Close a
Client's Loan?

STEPHEN
FISHER

omonricre | I oy

s e

Lender'? :m:mwmm

144 Thomas Green Blvd
Suite 238
Clemson, SC 29631

Coverage, discounts and features are subject to terms, conditions and availability. 10% discount
applies to premium for major perils. Savings vary. Allstate vehicle and Property Insurance Co.,

Allstate Property and Casualty Insurance Co.® 2015 Allstate Insurance Co.
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Leigh mwms

Toni
LEORARD

BERKSHIRE HATHAWAY HOME SERVICES

Head Coaches Of Real Estate

Leigh Irwin and Toni Leopard are powerhouses in the fast-paced real estate
business. Long time teammates, this female-empowered dynamic duo has
cracked the code on negotiating favorable, yet, fair deals for their many
clients, whether buying or selling. Their motto, “Teamwork makes the

dream work,” applies to every aspect of their life and business. Their
love for collaborating and building strong relationships with
amazing people helps them achieve their goals.

ER CONTRA

A Solid Realty Pair

Two talented ladies of realty with one
mission. With Leigh’s years of expe-
rience and knowledge and Toni’s grit
and commitment, any new or recurring

client would be in the best of hands.

Leigh states, “Toni has a strong
commitment to success and is a very
big people-person. It is very rare

to find someone you can trust and
work alongside as well as we do. Her
‘fresh eyes’ have been a gift for the
past three years and her love and
enthusiastic spirit for celebrating

our clients excites me.”

Toni states, “Our teamwork has had
huge success since we started this
journey together. Leigh’s profession-
alism and attention to detail encour-
age me to stay on top of my game and
grow even more as an agent. I have
proudly outdone myself each year
and have no intentions of slowing

down anytime soon.”

Leigh and Toni call downtown
Greenville home, and both cannot
imagine living elsewhere. They find
it incredibly rewarding to receive
referrals from past clients who trust
and value their services enough to

recommend them.

Their real estate playbook is based
on their philosophy that a referral
indicates that they’ve made a positive
impact and provided a high level of
service. They feel privileged to coach
amazing people toward their real

estate goals.

»» dynamic duo

Written By: Heather Spruill
Photos By Jo Walter, Carolina House Shots



REALTOR®

Leigh

Leigh’s unique skills, experience, and qual-

ities from her previous roles as a special
education teacher and basketball coach
have contributed to her real estate success.
A lifelong athlete, Leigh was assistant and,
later, the head women’s basketball coach
at Presbyterian College before entering
the real estate industry. She has always
enjoyed being part of a successful team
and believes that “iron sharpens iron.” She
joined the Spaulding Group, the #1 Team
at Berkshire Hathaway HomeServices, in
2008 and has never looked back.

Leigh reflects, “The lessons learned from
athletics, such as collaboration, competition,
tenacity, and work ethic, are transferable to
various aspects of life, including business.
The recruiting aspect of coaching also paral-
lels real estate; both involve getting to know

individuals and their families on a deep level.”

Leigh, a true team player, enjoys celebrat-
ing the success of others and finds it to be
an excellent way to foster a positive and
supportive environment with friends and
the community. Leigh finds satisfaction in
helping others achieve their goals. She lives
for the ripple effect of assisting new agents
in finding their footing in this business and
discovering how to develop their strengths.

For Leigh, one definition of success is sur-
rounding oneself with the right individuals
because they will contribute to who you are
and vice-versa. They will generate account-
ability, opinions, humor, and points of view
that could help with one’s growth.

Leigh inherited a love for travel and planning
trips from her mother. In her spare time, she
creates memorable travel experiences and
explores new destinations. Towards the end
of the pandemic, she was able to combine
her two loves: travel and exercise. She

often participated in the Triathlon World
Championships in St. George, Utah.
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Would you like to be featured in Upstate Real Producers?
Please reach out to us at Robert.Smith@n2co.com

REALTOR®

Toni has always been passionate about serving
her community and motivating others to be
their best selves. After a very successful bas-
ketball playing career at Presbyterian College,
Toni was hired as Leigh’s assistant coach. She
later became the head coach of the girl’s bas-
ketball team at Christ Church Episcopal School
where she went on to lead her team to five high

school state championships.

With her passion for helping others reach
their fullest potential, Toni is also a fitness
coach at Orangetheory Fitness in downtown
Greenville. She enjoys bringing positive
energy and excitement to her community. If

she can do it, they can too!

Nothing keeps Toni from pursuing success,
which is why, after ten years as a coach and
five championship wins, she decided to take on

another beast of a career entirely—real estate.

Toni reflects, “I have always had an interest
in real estate. My longtime friend and former
REALTOR®, Leigh, inspired me to take a shot
at the industry. After inquiring a few more
times about being an agent, I began studying

for my license, and the rest is history.”

Toni showed no fear as she entered into this
new profession. She earned her license in
2019 and joined the Spaulding Team along-
side her friend, learning and flourishing in
all things realty. Coincidentally, as she began
her in-the-field experience, the pandemic
became a significant hurdle to her progress.
Regardless of the nation’s occurrence, she
rolled up her sleeves and helped her first
client close on two properties for a combined
price of $50,000. While this would have
turned others away, she hunkered down and
made every effort to drum up new business.
Under Leigh’s teachings, Toni has quickly

become a successful agent in the Upstate.
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HOME OF YOUR DREAMS

CALL TODAY
EVERGREEN So You Can Enjoy Your
CUSTOM CONSTRUCTION Picture-Perfect Home
Custom Homes and Renovations (864) 844-4833
Conception | Design | Completion UseEvergreen.com

Grow Your Network + Close More Deals = The Perfect Partnership

Together, we can market to borrowers and reach a wider variety of
homebuyers. We offer a variety of eye-catching and informative joint
marketing materials that get you noticed. I'm also available to:

e Sponsor or co-sponsor open houses and hold drawings
e Co-host events like first-time homebuyer seminars
 Provide loan payment scenarios to homebuyers
* Prequality borrowers*

Primel.endingm

Home Loans Made Simple.

Let's Parther Today
Jay McDonald

Production Manager
NMLS# 659243

864-315-3595
jmcdonald@primelending.com
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Ashley Swann is loving life as a full-time REALTOR® and

mother of two. With more than $50 million in sales since
launching her business full-time in 2018, she hasn’t
wasted any time establishing her career in the Upstate
market. While her journey in real estate has taken some
twists and turns since she was licensed ten years ago,
Ashley has developed her skills and knowledge in the
industry, making Ashley a one-of-a-kind agent.

LIGHTS, CAMERA, ACTION!

The daughter of an IBM executive, Ashley’s family lived
in eight different homes in four different states growing
up. The experience of moving around instilled a love of

houses and community from an early age.

Ashley states, “There is nothing quite like the excite-
ment of buying a new house. I associate different stages
of my childhood with the homes my family and I were

living in at the time.”

Ashley’s family finally settled in Greenville, South
Carolina, by the time she started middle school. She
appreciated the chance to grow up in a community that

continued to evolve.

Ashley reflects, “Like everyone else who has lived in
Greenville over the last 30+ years, having a front-row seat
to its transformation has been truly incredible. I still have

to pinch myself sometimes when I am downtown.”

As a high schooler, Ashley was chosen to be a teen
reporter for WSPA in Spartanburg and, from there,
decided to pursue her love of television by studying
Broadcast Journalism at the University of Georgia.
While she developed her craft and passion for journal-
ism, she also met her now-husband, Bradford. From
2003 to 2009, they lived in separate cities as she worked
her way up the broadcasting ladder as an anchor and
reporter at stations in West Virginia, Virginia, and
Georgia, Ashley started thinking about a transition to
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real estate after her son, William, was born while
working at her dream station, WSB-TV, in Atlanta.

Ashley reflects, “The hours of a field reporter in a
market like Atlanta are incredibly unpredictable. I
was working all hours of the day and night and never
knew when I might return home. I finally realized
that the demands of my job would not allow me to be
the type of mother I wanted to be. I knew I wouldn’t
love a typical nine-to-five desk job. Real estate has
proven to be the perfect fit. Similar to a journalist, I
get to advocate for my clients, ask the right ques-
tions, and even chase down house leads—which I
particularly love to do. A friend of mine jokingly
calls me an ‘Investigative REALTOR®.”

Ashley launched her new career in 2013 with the
Ansley Group, a 6-person team at the time led by
Bonneau Ansley at Harry Norman REALTORS®.
Under his well-experienced tutelage, she was excep-
tionally grateful for the training and motivation she
received when she started working with the group.
After giving birth to their daughter, Charlotte, in
2014, Ashley and her husband decided to return

home to Greenville to raise their family. After a

few years of getting settled in her “hometown” as a
mother of two, she felt ready to dive back into real

estate full-time.

BACK IN ACTION
After a few years of getting settled in her “home-
town” as a mother of two, Ashley felt ready to dive

back into real estate full-time.

Ashley states, “I learned very quickly that if you
want to be successful in this business, you have to
give it everything you’ve got. When I finally jumped

back in, I was ready.”

Ashley spent more than four years growing her
business with Wilson Associates Real Estate before

joining Coldwell Banker Caine last spring.

Ashley states, “I have enjoyed working alongside and
learning from many great agents and leaders. I firmly
believe in surrounding yourself with people who make
you better. After four years with a wonderful brokerage,
Irealized it was time for a change. The training and sup-
port at Coldwell Banker Caine have been a great fit for

me, allowing me to take my business to the next level.”
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BE OPEN TO
ASKING ABOUT
WHAT YOU
DON’T KNOW
AND LEARNING
ALL YOU CAN.

Lone iyt

CENTRAL
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Your Trusted Source for
Quality Custom Homes
Since 1971.

-Custom Builds-
-Remodels-

864-882-1194

centralcontracting.com

SPECIALIZING IN
Conventional - Jumbo « FHA
VA . USDA . Renovation Loans

= QA
AnnieMac

Bewrrar, Fasrfsrherm Lergage Acrrpisers L

Stacy Mizzell

NMLS ID#: 263750

Today, Ashley focuses on growing her business even
more and providing her clients with the best service R
(864) 414-8180
stacymizzell.com
SMIZZELL@ANNIE-MAC.COM
3451 Pelham Road, Greenville,
South Carolina 29615

possible while also making time for her family. Having

the flexibility to work from anywhere and play an active
AnnieMac Home Mortgage, 3451 Pelham Road, Greenville, SC 29615. American Neighborhood Mortgage Acceptance

Company LLC (dba AnnieMac Home Mortgage, LoFiDirect) is licensed by the South Carolina Board of Financial
Institutions, license MLS-338923, Georgia Residential Mortgage Licensee #41523 , NMLS 338923, @
700 East Gate Drive, Suite 400, Mount Laurel, NJ 08054. e

I'LL DO THE HEAVY LIFTING TO

role as a wife and mother makes her all the more grate-

ful for the path she took only a few years ago.

Ashley states, “I always dreamed of having a family, and

I don’t want to miss one moment. Some days are easier

than others, but I know I can be a great agent

and mother, too!” Ashley concludes, “My top advice for new agents is

to treat others how you want to be treated and never SAVE YU U TI M E A N D M 0 N EY
‘When not working, Ashley and her family love movie be embarrassed to ask questions. Real estate can be
and game nights and exploring everything the Upstate stressful enough. There is no reason to make it more o "“-
offers. She is a supporter of quite a few local orga- difficult by not being kind. Part of what I love about LET US BE YOUR TAX EXPERT SO YOU CAN GET BACK
nizations, including The Community Foundation of this business is that I'm always learning something TO SPENDING TIME WITH YOUR CLIENTS
Greenville and the United Way. She is also a proud new. Pretending to know everything isn’t doing you AND MAKE THE MOST OUT OF YOUR HARD EARNED DOLLARS

graduate of Leadership Greenville, which she considers  or your clients any favors. Be open to asking about

an honor, this being her hometown. what you don’t know and learning all you can.” PHYLLIS P. GRAYDON, CPA

Scan to Schedule Your Consultation Today

Having learned so much from many successful agents,

Ashley hopes to inspire new, aspiring REALTORS® to Would you like to be featured in Upstate Real Producers?

handle themselves well in this ever-changing business. Please reach out to us at Robert.Smith@n2co.com P G RAY D O N C PA’ I_ I_C Prove n Abl | Ity Pe rsond | CO mm |tme nt

54 . August 2023 401 Parker lvey Drive Greenville, SC 29607 + 864.232.1545 « info@pgraydoncpa.com




Scan to Partner
With Someone
Big Enough to
Serve You, Small
Enough to Care

REPUTATION IS
EVERYTHING

Carolina Roof Rescue is Upstate South
Carolina’s Most Trusted Roofer
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Elegance in every line.

The classic proportions and tensed muscle tone of a sport sedan
envelop a spacious digital cockpit. A perennial favorite keeps driving

into the future, to entice you, engage you, and enthrall you like never

before.
THE 2023 STARTING AT
C 300 SEDAN $4-4-,850
CARLTON MOTORCARS

www.CarltonMB.com
(864) 213-8000
2446 Laurens Road | Greenville, SC 29607

ROOFING BUILT TO MAKE ,’/ ]\/’/ \ CAROLINA
YOUR CLIENTS STOP |
AND STARE e
We
ffer fr
(o,u:lityereoof 8 64.900.5 9 9 9

inspections

with quick turn
arounds to help you
close faster!

CarolinaRoofRescue.com @) (o

Base MSRP excludes transportation and handling charges, destination charges, taxes, title, regitration, preparation and documentary fees,
tags, labor and installation charges, insurance, and optional equipment, products, packages and accessories. Options, model availability
and acutal dealer price may vary. See dealer for details, costs and terms.



Guest & Brady:

ATTORNEYS AT LAW ™
PERSONAL INJURY ¢ REAL ESTATE

2D

Exciting things are

happening.
Guest & Brady has a ot instore for thisyear.

From a new Greenville office to a brand new Indian Land location,
we have a lot to offer realtors.

Our Greenville team moved to 745 North Pleasantburg
Dr featuring a 21,000 sq. ft new building minutes from
Downtown Greenville & right off of 385.

Kayla McKisic
Director of Marketing
kaylamckisic@guestbrady.com

We've opened a brand new office in Indian Land at
6280 Carolina Commons Dr, Suite 100 in Fort Mill.
Give us a call at (803) 650-6444.

Michelle White

Marketing Coordinator
michellewhite@guestbrady.com

orders@guestbrady.com | guestbrady.com | (864) 233-7200 | (©) guestbrady

Greenville | Spartanburg | Easley | Travelers Rest | Indian Land



