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Partner with — Realty Solutions ..

Branden Rivera

Community Associate/Manager

Resident service expert, implementing communication
and problem-solving strategies for the community
residents. Assists Team Managers so they can think
critically and proactively for the Association Board
members we serve.

“Life is what happens
s : Realtors!
when you're busy Refer an

Get Paid

making other plans.” $1,000

RESPECT TEAMWORK SIMPLICITY

SOLVING YOUR REAL ESTATE PUZZLE

Realty Solutions provides expert Community and Property Management services in Southern New
U U Jersey. Whether a Condo or Homeowner's Association, townhome, planned unit development (PUD)
or a single-family rental investment. We provide peace-of-mind in managing income/expenses,
vendors, sub-contractors, and maintenance issues for Real Estate. Partner with us and you can be
sure that you'll receive consistent and transparent communication, as well as state-of-the-art

RELENTLESOIRMIBREINGIFO RE

i MATTHEW BOYCE
Eg 856.353.3116 Property Management Services: Community Management Services:
;/;_\Tx?&;ﬁﬂ;magns'com v/ Residential Management v/ Full-Service HOA Management
@ MORTGAGE ADVISORS v Property Financial Management v/ Limited-Service HOA Management
ML 216054 v/ Rental Services v/ Common-Interest Community Management

MAXIMUS

MORTGAGE ADVISORS

Proud : oty
tO Be [E"us mm @ COmmnity

www.NJRealtySolutions.com
Toll-Free: 855-547-4700 Fax: 855-347-1257 | 411-415 S. White Horse Pike, Audubon, NJ 08106

MAXLOANS.COM
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This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses
are proud to partner with you and make this magazine possible. Please support these businesses and thank
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SOUTH JERSEY

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

PREFERRED PARTNERS

HOME &
PROPERTY INSPECTIONS
AmeriSpec
Inspection Services
Ed Mitchell

(856) 649-5946
AmeriSpecNJ.net

Dobbins Home
Inspection LLC
(609) 868-1053
DobbinsHome
Inspection.com

Vitale Inspection
Services, LLC

Carlo Vitale

(609) 751-8048
Vitalelnspection.com

HOME WARRANTY
First American

Home Warranty

Mike Cono

(267) 642-3630
FirstAmRealEstate.com

INSURANCE

Farmers Insurance Agency
Lisa Carney

(856) 202-8090
Agents.Farmers.com/
LCarney

MORTGAGE

Crown Home Mortgage
Rick Riddle

(973) 479-4682
CrownHM.com

Gateway Mortgage

(609) 828-5503
GatewayFirst.com/
locations-atms/Chris-Wilhelm

them for supporting the REALTOR® community!

Maximus Mortgage Advisors TITLE COMPANY

Matt Boyce Fortune Title Agency, Inc.
(856) 353-3116 (973) 226-6555
MaxLoans.com FortuneTitle.com

The Chris Murray Group TRANSACTION

CMG Home Loans COORDINATOR

(609) 922-2630 Transaction
TheChrisMurrayGroup.com Coordinator Solutions
La Onque Ellis

(856) 318-4458
TransactionCoordinator
Solution.com

PHOTOGRAPHY

& VIDEOGRAPHY
Kellyman Real
Estate Photography
(609) 807-8071
KellymanRealEstate
Photography.com

PROPERTY MANAGEMENT
NJ Realty Solutions

Dave Gorham

(855) 547-4700
NJRealtySolutions.com

WANT TO BE FEATURED AS A

RISING STAR?

OR KNOW SOMEONE WE SHOULD FEATURE?

« Five years or less in the business
« At least $3 million in sales in one calendar year
+ Active on social media

FOR MORE INFORMATION, TO NOMINATE OR TO REQUEST TO BE FEATURED,
PLEASE EMAIL WENDY@KRISTINBRINDLEY.COM.

4 . August 2023
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AMERISPE ¢

“ INSPECTION SERVICES

AmerispecN].net « 856-649-5946

We use infrared (IR) camera technology to
detect commonly missed problems, including
moisture, electrical defects, pests, ductwork
leaks, energy loss, and more!

South Jersey Real Producers - 5



MEET THE SOUTH JERSEY REAL PRODUCERS TEAM

- #
e /L
Kristin Brindley Keenan Andersen Ellen Buchanan Wendy Ross Lexy Broussard Chris Kellyman
Publisher Associate Publisher Editor Operations Manager Associate Publisher Photographer

If you are interested in nominating REALTORS® to be featured in the

magazine, please email Wendy@KristinBrindley.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real

Producers but remain solely those of the author(s). The paid advertisements contained within the South Jersey Real Producers magazine are not endorsed
or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business
practices of these companies.

JOIN OUR TEAM.L ~

RENEE .3 | VIKTORYIA
BURKETT i J BORDOY
Loan OHicer . __% PAULA Loan Officer

NMLSY 1927495 HUHN NMLS# 10837189

R =4 *  Branch Manager
< A NMLS# 710309 - _
AMI JAMESHA JEFFREY LINH
SARNOR EDWARDS SCHENK JOHNSON

Loan Officer Loan Officer Loan Officer Laan Dificer
MMLS# 1462294 HMLSS 1950080 HMLS# G492 NMLSE 2191333

We're a team that works together to help each other and has fun together! Focused on success
threugh accountability and training, not micromanaging or leaving you stranded. Stellar back office
support with underwriters who see the people behind the paper - all with the one goal in mind - get

the buyer the keys to their dream home!

&
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HOW MUCH WILL T T
THAT COST To m‘? M\U’ INSPECTION SERVICES LLC

Residential | Commercial

Now offering accurate repair estimates
on every home inspection.

TRUST THE PROCESS

@\ WE UPLOAD YOUR
INSPECTION REPORT

@ REPAIR PRICER ANALYZES
" EVERYTHING

|
§

Following the completion of your inspection report, we can
submit the report to the Repair Pricer team and have your

NEGOT'ATE YOUR repairs serviced by our preferred mdt_&rs. Call, text, or

pURCHASE email us if you are interested in this service.

w I TH p OWE R Using Al & human review, defects are researched to get
repair information and local cost estimates. They compile

all the details into a concise report and deliver it to you in 24

hours or less.

® No need to call multiple contractors for estimates on repairs.

INSPECT INFORM REVIEW REPAIR Get one complete comprehensive report to make negotiations
run smoother, faster, and easier.

FIND OUT MORE AT WWW.VITALEINSPECTION.COM O :[w]
-

P. 609.751.8048 E. VITALEINSPECTION@GMAIL.COM

[=]5s
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The August Real Estate Market and You

Dear Real Producers of South Jersey,

Is it really the tail end of summer
already?! It feels like just yesterday
we were eagerly anticipating the warm
days and endless possibilities... As we
navigate through August, I can’t help
but draw inspiration from an unex-
pected source — the Netflix hit series

“Selling Sunset.”

Just like the glamorous world of luxury
real estate displayed on the show, our
industry is dynamic and ever evolv-
ing. This month, I encourage you to
channel your inner “Selling Sunset”
agent and embrace the excitement and
energy that comes with it. Adapt to

the changing marketplace with agility
and enthusiasm, just as these agents do
when faced with new challenges and

demanding clients.

While we may not have the Hollywood
backdrop or the drama-filled moments,
we DO share a common goal — to
deliver exceptional service and create
memorable experiences for our clients.
Every transaction closed is an opportu-

nity to make dreams come true!

With each passing day, let us reflect
on the achievements we have already
accomplished this year. Celebrate
your successes, whether big or
small, and let them inspire you to

reach even greater heights.

Don’t forget to take a moment for self-
care amidst the busyness of this end-of-
summer season. Find time to recharge
and indulge in the joys of summer
while it’s still around! Whether it’s a
quick weekend getaway, a beach stroll,

or simply relishing in the company of

e

loved ones, nurturing your well-being will

enhance your ability to serve your clients.

Wishing you a sizzling August filled with

growth and countless achievements!
With gratitude,

Kristin Brindley
Owner/Publisher
South Jersey Real Producers
313-971-8312
Kristin@kristinbrindley.com

KRISTIN BRINDLEY

ERTREFRENDUR, COMNEL IO, PUSUSHER

FOOD FOR THOUGHT

What are the most effective
strategies for Realtors to adopt
as the summer selling season

draws to a close?

f@f wd ?7[&;16(/6 yaaxl /) a/oeuua/z/e
- CONTRACT TO CLOSE -

Experience with Broker Compliance Docs -
Zip Forms®, Sky Slope®, Brokermint®, and Command®

Transaction Coordinator

Solutions

A REAL ESTATE SERVICE
FOR BROKERAGES & AGENTS

TOY OF YOUR CLASS

Call me today! Leb's find the best
loan program for your buyer,

HOME LOANS

4 IS \ TNy
ChrsiMurray,
BranchiManagerl INMISID#25T895 8000 Crawford Place, Suite 380,
GH000)P2252650, - i
CMUrray(@cmonomelodanscom

CIVIGHIOME 1L0anNSs #5 | 6U CrowiCanyorrRoad, SUte #0U,5aN Ramon ICA DA 5085 BINIVIESH A 620 BN VIES IGOTNISUMErACCESS (NMISCONSUMmeraccess’org)

SERVICE AND DISCOUNTS
FOR YOUR CUSTOMERS.

As a professional in the real estate and lending industry, you want to
provide thevery best experience for your customers. Helping your
customers with their insurance need shouldn’t be complicated. Az an
agent from one of the largest personal lines property and casualty
insurance group, I'd like to help you by offering your customers:

® Evidence of insurance forms on short notice and on time
B Fast, dependable service
® Broad coverage options for your customers

B Competitive rates and a variety of discounts®

Home Insurance discounts for*:

m Teachers B Scientists ®m Firefighters ™ Enginesrs

B Physicians ® Policeofficers ® Accountanls B Regislefed nurses

Call me and let's discuss what | can do for your customers.

856.202.8090

Lisa Carney

Your Local Agent

190N EVERGREEN AVE 5TE 206
WOODBURY, M) 08096

LCARMNEY @ FARMERSAGENT.COM
https:/ fagents. farmers.com/lcarney

“Redridhions apply. Discounts may vary. Hot swailsble in oll stabes. See your agent for m
detaily leurnoe IS undenmittén by Farmors inserance Exchange and other 2Siod
isurance ompanies. Visit Bimers.oom for a complete Esting of companies. Mot allirsurers FA R M E R 5 |

are autherited In provide msarance in af states INSURANCE

1 i B
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P partner spotlight

By David Danielson

REALTY SOLUTIONS LLC

Your Source for South Jersey Property Management Solutions

When you and your clients are looking for profes-
sional service support, it’s a given you want a vari-
ety of high-quality services. It’s invaluable for that
service provider to be a partner with you in the
process. That’s exactly what you get with Realty
Solutions LLC — a true affiliate partnership.

A Full Range of Results

Dave Gorham is the co-founder, CEO, and broker of
record of Realty Solutions LLC, a real estate man-
agement company serving Southern New Jersey.

His partner Rob Gleaner, Esq., co-founder, CLO,

10 - August 2023

and attorney, provides the necessary expert real
estate legal services through Robert A. Gleaner,
P.C. (www.ragpc.com). Together, they and the
members of their team deliver an important advan-
tage to their investor clients, association boards,
and REALTOR® partners throughout the region.

“We are an enterprise company with a family-
style attitude, where I, the property management
division, and Rob, as the attorney, serve as a legal
authority for all our clients and accounts,” Dave

says.

Rob adds, “That’s how we came
together about 24 years ago. We built
the business by tailoring, first, a real
estate property management com-
pany, and then combined that with
the law office to be an all-inclusive
real estate solution. The two divi-
sions of the business are separate,
but we run them in tandem to provide
clients on both sides with what they
really need: professional opinions,

advice, and know-how.”

Joining Forces

Dave and Rob started out as real estate
investors together, buying, selling,
rehabbing and renting property. They
bring that experience and expertise to

their clients each day.

“We were friendly colleagues and had a
brainstorming session, thinking we had
matching value systems and an enthu-
siasm for real estate,” Dave says. “We
quickly realized that we could help the
local market of landlords, Realtors, and

investors with our combined experience.”

Depth and Drive

Those who work with Realty Solutions
appreciate the depth of knowledge

that the team has and the way they
apply a truly needs-based and strategic

approach to achieving their clients’

goals. As Dave says, he appreciates

Dave Gorham, CEO and broker of record, co-founded Realty Solutions LLC.
(Photo by Chris Kellyman)

FANER, PC..

yE

(14

We built the
business by

Realty Solutions . |

A REAL ESTATE MANAGEMENT COMPAN)

tailoring, first, a
real estate property
management
company, and then
combined that with
the law office to be
an all-inclusive real

estate solution.

Rob Gleaner, Esq., co-founded Realty Solutions LLC with Dave Gorham and provides the firm’s
expert legal services. (Photo by Chris Kellyman)

South Jersey Real Producers -
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Photo by Chris Kellyman

having the opportunity to reach real results for clients
and partners alike. In addition, he has a strong passion for
coaching and mentoring, as does Rob with legal opinions
and advice.

“We built the business using our unique approach with
clients. We want to know ‘why.” We take time to ask this
important question. Why do they want to buy a rental
property or why do they own it and why do they want full-

service property management?” Dave points out.

12 - August 2023

“It helps to know what the
exit plan or end game is.
Understanding whether
someone wants to sell in the
next month or 20 years from
now is extremely helpful to
the service relationship. I
thoroughly enjoy coaching
our clients and, in turn,
mentoring and educating
team members to do the
same. I also love promoting
the business and develop-
ing new business ventures,
getting creative, researching
cutting-edge technology, and
supporting efforts towards
efficiencies for the company

and the people we serve.”

Powerful Impact
The value that Realty
Solutions delivers

is impactful.

“When it comes to rental
management, we manage
assets and the relationships
that come with them, such
as with residents, munic-
ipalities, and contractors.
‘We manage the coordination
of maintenance along with
receivables and payables. A
large part of our business is
handling community man-

agement for homeowner and

condo associations.”

Realtors, and investors with our combined experience.

We quickly realized that we could help the local market of landlords,

Rob Gleaner (left) and Dave Gorham (right) co-founded property management company Realty Solutions LLC in 2001.

(Photo by Chris Kellyman)

“While we’re technically a real estate
brokerage, it’s only a technicality.
‘What we are is a property man-
agement company,” Dave explains.
“That’s all we do 24/7. We do not
compete in residential sales on the
open market. If a Realtor introduces
us to a rental investor customer, they
know we are there to support their
relationship. We protect their right
to sales listing with that client in
writing. We keep that bond they have
strong so that the partnership we

have with Realtors is even stronger.”

Winning Spirit
Realty Solutions is a firm that works
with a high-tech and high-touch

spirit, heavily invested in technology

so the company can work efficiently,
and equally invested in excellent cus-

tomer service and communication.

Each day, Realty Solutions moves
forward with three overarching
core values: respect, teamwork, and
simplicity. They look for it in every-
thing they do, and it is their secret

to success.

“We have a fantastic team, and we
operate through the lens of how our
decisions align with our values,” Dave
says. “As an example, when we talk
about our people, one of our success
stories is our ‘Number One,” Jeannie
Connors, COO. She worked her way

up, over time, in the organization

from entry-level to where she
resides now, in charge of all divi-
sional operations. This makes a
big positive impact on who we

are and what we do.”

For more information on
comprehensive, professional
property management services,
call Realty Solutions LLC toll-free
at 1-855-547-4700.

Realty Solutions ..

South Jersey Real Producers - 13
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By Jess Wellar

CHARLES A.

4

MAIMONE S

Photo by Chris Kellyman
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A Legacy of Integrity

With a passion for business and entrepreneurship
instilled in him from his family’s farm and roadside
hawking business, Charles Maimone started buying
real estate right after finishing high school in 1972.
One day, while pumping fuel at a gas station, young
Charles struck up a conversation with Paul Reilly. The
pair discussed Charles’s interest in buying property,
and Paul was so impressed by the youth’s ambition and
outgoing personality, he suggested the boy come to his
real estate office for a visit.

“Paul told me I would be a great REALTOR® and said
he would guide me to getting my real estate license and
teach me the business,” Charles recalls with a smile.
“He was a very intelligent and aggressive businessper-
son. Nine years later, I purchased the business from
Paul — my entire background was based on his hard

work and dedication to the customer.”

“I was just pumping gas trying to figure out how I was
going to make a living, and I remember that day when

Paul asked me to come to his office because I had just

bought a property in Winslow Township near my
grandparents,” Charles continues. “I knew I would get
married someday and would want a house near my
family... And since I was born into a family of hawkers
with roadside stands, business was in my blood. It’s
true what they say: you can paint stripes on a horse but
you can’t make it a zebra; I wanted to make money and 1

had it in me.”

Located in Berlin, New Jersey, Century 21 Reilly
Realtors currently has 20 agents, and Charles notes
that he is always recruiting and refueling the company

pipeline with the right people.

“It’s rare in this business, but I’ve had agents with me
for 25 to 40 years; I maintain a group of people that
have allegiance to me and the company,” Charles notes
with a touch of pride. “Our company culture is about
sincerity and honesty, that is the most important
thing. Obviously, I look for good character and being
aggressive too. I mean, let’s face it, it’s a sales job, and

they have to be motivated to make money. I'm also

South Jersey Real Producers - 15



very hands-on... Agents can walk into my office

anytime. And our company has the best support
system. That’s another reason we have agents

with such longevity.”

FIVE DECADES OF SUCCESS

In 2022, Charles closed over $10 million in sales
and sold over 100 units. He has racked up plenty of
accolades since he was licensed in 1970, including
a Centurion Award, a Masters Award, and many

years of the Circle of Excellence Award.

Regardless of revenue and a lifetime of awards,
though, Charles notes that it’s his unparalleled
dedication to his clients that keeps him motivated,

and he will go to any lengths to make them happy.

16 - August 2023

I am most fulfilled
when | can help my
clients fulfill their
dreams, and | now
do business with the
second and third
generations of my
original clients, who
know my loyalty to
them is unwavering.

Photo by Chris Kellyman

“I am most fulfilled when I can help my clients fulfill
their dreams, and I now do business with the second
and third generations of my original clients, who know
my loyalty to them is unwavering,” Charles beams.
“That’s my definition of a successful career — repeat
clients and constant referrals are my life. Be fair and
honest to everyone and it will always come back to you.
And work hard. It’s the best thing for you.”

A TRUE FAMILY MAN

Charles has been married to the love of his life, Andrea,
for 51 years. The couple has two sons, Charles Jr. (49)
and Daniel (46), as well as two grandchildren, and enjoy
spending much of their downtime with family at their

beach home in Ocean City, New Jersey.

“It was like a bungee cord; I just jumped,”
Charles says, recalling his wedding day
with a smile. “I got married and got into
my real estate career around the same
time... I actually met my wife at a roadside
carhop burger joint called Chicken Burger.
She was a good-lookin’ girl delivering my

window tray of food.”

In addition to spending time with family,
Charles is actively involved in his commu-
nity, supporting charities like the Knights
of Columbus, the Atco Lions Club, and

his church, advising for 20 years to the
Assumption Parish and on the real estate

review board for the Diocese of Camden.

NO RESTING ON HIS LAURELS
Looking towards the future, retirement
is not in Charles’ vocabulary. He says he
aims to keep on keeping on as long as he
can be of assistance to his clients and is

physically able to do so.

“My goal is just to stay healthy to continue
to serve and satisfy my clients forever,”
Charles concludes. “I have no plans to
retire; I love the art of the deal. And I also
want to continue to spend as much time

with my family as possible.”

The Maimone family
(from left to right: Sara,
Giulia, Daniel, Charles Jr.,
Elise, Leonello, Andrea,
Charles Sr.)

My goal is just to stay
healthy to continue to
serve and satisfy my
clients forever.

CENTURY 2]

REILLY REALTORS

Photo by Chris Kellyman
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»» cover story

By Zachary Cohen

38 Years and Counting

“'m a REALTOR® and a family man — that’s who | am.”

on Bruce launched his real estate career in

1985 at the age of 22. At the time, the aver-

age 30-year mortgage rates had fallen off

their high but still topped 12 percent, and

the median home in America was just over
$80,000. Suffice it to say, he began his career in a world

that was much different than today.
The real estate industry was dramatically different

too. The popularization of the internet was still more

than a decade away, and real estate transactions were

Photo by Chris Kellyman

conducted in a far different manner. Documents were
faxed, keys needed to be picked up for house showings,
and new homes were listed in a biweekly print of the
MLS book. That’s a stark contrast to today’s standards,
where clients have access to vast information from the
comfort of their homes and technology drives the real

estate business.

Through it all, Ron has been a constant. He has weath-
ered the up-and-down cycles of real estate to become a

consistent top producer. Nearly 40 years after beginning

South Jersey Real Producers - 19




his real estate career, Ron remains as passionate about his

work as when he started. Real estate and family are his life.

“I'm a laid-back guy. I work real estate, and I'm with my

family,” Ron says.

Finding His Groove

Ron’s business has changed shape a few times since he
began. He became a top producer and eventually pur-
chased the real estate brokerage that he worked for. In
time, he sold that brokerage and has settled in as an agent

and team leader.

Today, Ron leads The Ron Bruce Team with Berkshire
Hathaway HomeServices Fox & Roach, a group of nine
agents. His team closed 151 transactions for $43.6 million
in 2022.

So what keeps Ron in the business after so many years? For

him, it’s all about serving the client.

“I enjoy helping people sell their homes. It’s not the ‘same
old’ every day. It’s always interesting. It can be frustrating,
but I do enjoy it. I still enjoy it enough to be working seven

days a week,” he says.

20 - August 2023

FAMILY SPOTLIGHT

Ron and his wife, Terrie,
have been married for

40 years. (Fun fact: They
were named the class
couple for the West
Deptford High Class

of 1982.) Their family
includes their two adult
children, Alicia and
Ronnie, their spouses, Jon
and Melissa, and a grand-
son, Brayden.

Words of Wisdom

It’s easy to look at Ron and be impressed by his storied
career, but it wasn’t always easy for him. Getting a
business off the ground is tough work, and in the ‘80s,
Ron had to push past some significant obstacles to
find success. He’s now able to help his agents avoid the

same pitfalls.

“I grew up in the area. My father had a bar where I
bartended. I also drove a truck full-time, so I knew a lot
of people. I thought the business was going to be eas-

ier when I started, but I realized I have to hustle,” he
reflects. “I had a sale fall through in 1986 that caused me
to go back to driving a truck full-time for a month. I was
planning to use that as Christmas money to buy my kids’
toys. I was driven to make this real estate career work.
My broker said, ‘If you want to make this your career and
stop working three jobs to support your family, do what I
tell you to do.” He took me in his red Corvette to a devel-
opment and said, “You're going to knock doors here every
day. I'll drop you off, you knock on doors, and I’ll pick you
up.” Every day, I'd knock for hours. Once I did that, people
started getting to know me, and I started getting business.

My name started getting around the neighborhood.”

4 4

If I’'m not
working,
I'm with
my family.
That’s me.

77

Top producer Ron Bruce is team leader of The Ron Bruce Team with Berkshire Hathaway HomeServices Fox & Roach. (Photo by Chris Kellyman)
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Photo by Chris Kellyman

“I didn’t know how hard it was
to be a new agent. You really
have to work at it to make it
happen. I thought it was going to
be easier, but you really have to

work the sphere.”

Staying the Path

At 59 years old, Ron has
no plans to slow down. His
goal is to continue grow-
ing his team and focusing

his attention on listings.

“ I want to leave a legacy of
being someone that was success-
ful in this business year after
year, but also as being down-to-
earth. I don’t think I'm better
than others. I treat everyone
with kindness — clients, agents,

and anyone I meet.”



‘TOP-RATED
INSPEGLIO *

Dobbins

Home Inspection

Check out our 750+ 5-star Google & Facebook reviews!

Residential Inspections « Condo Inspections « Mold Testing
WDI Inspections * Radon Testing ¢ Sewer Scopes

| SCHEDULE AN INSPECTION TODAY!> E E

(609) 868-1053 fﬁ

Office@DobbinsHomelnspection.com
DobbinsHomelnspection.com E. .

Andrew was very knowledgeable and promptly responded
after our home inspection. His professional feedback saved
us from buying a home that looked great but had many
underlying concerns. | can't thank him enough.

- J. Smith, 5-Star Google Review

Proudly inspecting the entire South Jersey area,
Philadelphia & Jersey Shore.

REQUEST AN APPOINTMENT TODAY!
609-807-8071 « KellymanRealEstatePhotography.com
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2902 Haddonfield Road
Pennsauken, NJ 08110

1019 South 8th Street
Philadelphia, PA 19147

39 Woodland Road
Roseland, NJ 07068

FORTUNE

fitle agency

321 Broad Street
Red Bank, NJ 07701

SETTLE IN
STYLE WITH

1130 Hooper Avenue
Toms River, NJ 08753

www.fortunetitle.com | orders@fortunetitle.com | 973-226-6555
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for Wintry £ st American

Weather h—

Your Local Resource

b Mike Cono
Y 267.642.3630
mikecono@firstam.com

Cooler days are right around the corner, # L_
For your clients with our popular HVAC v
Tune-up option, it's time to remind them to
schedule their fall service checkups from

Sept. 1-Nov. 30,
Contact me for details

“My goal is to bring value to your business”

firstamrealestate.com | Phone Orders: 800.444.9030
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L 4F Close Loans Fast. Win more Referral Partners. Have Fun. Be Rewarded.

Contact me for details.

Chris Wilhelm | NMLS 111160 A G t

Regional Vice President \ A '
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