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Creating Space. Connecting Lives.

• On-Site Building
• Turn Key Anchored System
• High-Quality Materials
• Transparent Pricing
• Custom Plans

$5,000 Commission For Every Referral That Chooses Us to Build Their ADU!

916.621.6522
AncchoredTinyHomes.com

@AnchoredTinyHomes

GETTING QUESTIONS ABOUT ADUS?
WE PAY $5,000 FOR EVERY

NEW CUSTOMER YOU SEND!
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If you are interested in contributing or nominating Realtors for certain stories, 
please email us at katie.macdiarmid@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Sacramento Real 
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor 
the publisher may be held liable or responsible for business practices of these companies.
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CONTACT US TODAY TO UNLOCK A NEW LEVEL
OF HOME SECURITY FOR YOUR CLIENTS

John Jackson, Physical Security Advisor

(916) 730-7133
BrinksHome.com
jjackson@brinkshomewest.com

Providing a
New Standard of

PROTECTION
for Your Clients

Home Security Systems

Security Cameras

Smart Home Automation

Life Safety Devices

ELEVATE YOUR LISTINGS WITH OUR

LEGACY of EXCELLENCE

CALL TO PARTNER
WITH US TODAY!

209.400.5287
TOPNOTCHTILEINC.COM�

CUSTOM PROJECTS

BATHROOMS

COUNTERS &
BACKSPLASH

FLOORING

REMODELS�

Over 30 Years of Custom, Detailed Tiling & Flooring Solutions

@TNT_TopNotchTile�
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the Sacramento Real Producers REALTOR® community!

1031 EXCHANGE

Asset Preservation Inc
Bill Angove
(916) 832-1031

ADU HOME SALES

Anchored Tiny Homes
(916) 461-8469
anchoredtinyhomes.com

AGENT SUPPORT

Homelight
Jen Azevedo
(916) 214-3439

WGE
(916) 519-1564

ATTORNEYS

Clower Law
Ashley Clower
(916) 652-8296

BLINDS/SHADES

Made in the Shade
Mandie VanBuren
(916) 300-4306

BUSINESS SOLUTIONS 

CONSULTANT

Financial Path Consulting
Cherise Sutton
(916) 204-3223

CLEANING SERVICE

Meticulosity Cleaning
Jennifer Prado
(916) 410-4740

CLOSING GIFTS

Seasons Change
Rosanne Kellogg
(916) 367-3090

CONSTRUCTION & 

REMODELING

Good Life Construction
(916) 833-1379

Wolff Construction
Don Erik Wolff
(916) 205-3745

CPA SERVICES

Riolo & Associates
Dona Riolo
(916) 771-4134

CUSTOM HOME BUILDERS

Tankersley Construction Inc
(916) 538-6579
tankersleybuilds.com

ELECTRICIAN

Burke & James Electric Inc.
(916) 618-3014
burkejameselectric.com

EVENT VENUE

Rancho Robles Winery LLC
(916) 645-2075
www.ranchoroble.com

EXTERIOR PAINTING

MPG Painting
(916) 234-6628
mpgpainting.net

FINANCIAL ADVISOR

Edward Jones
Linda Sobon
(916) 989-1004
EdwardJones.com/
Linda-Sobon

Edward Jones
Jon Benecke
(916) 865-4616

FLOORING

Deluxe Flooring Roseville
(916) 842-5262
Deluxeflooring.net

Gold River Flooring
(916) 505-5219
goldriverfloors.com

Top Notch Tile
(209) 993-4803
topnotchtileinc.com/

GARAGE DOORS

Overhead Door Company 
of Sacramento Inc.
Melonie SanFilippo
(916) 421-3747

HOME & TERMITE 

INSPECTION

CalPro Inspection Group
Andrea Quyn
(800) 474-3540

Finley Home Services
(916) 741-2847

HOME INSPECTION

North American 
Home Services
(916) 833-3531

Sac Pro Home Inspections
(916) 333-0540
GoSacPro.com

HOUSE PLANS

Greyscale Homes
(916) 384-0595
Greyscaleinc.com

INSPECTIONS - 

RESIDENTIAL  

AND COMMERCIAL

Sac Pro Home Inspections
(916) 333-0540
GoSacPro.com

INSURANCE

Farmers Insurance Agency
Cristi Rodda
(916) 428-4520

Justin Turner - 
Goosehead Insurance
(951) 965-4651
Goosehead insurance.com\
justinturner

T.D. McNeil Insurance 
Services
Michael Colenzo
(916) 983-2561
TDMINS.com

INTERIOR DESIGN 

COMPANY

Pepperjack Interiors
Laura Neuman
(916) 834-9751

JUNK REMOVAL

Longs Trash Hauling
(916) 206-7072

LENDING

West Shore Mortgage
(530) 682-4092
ilendsac.com

MORTGAGE

Cross Country Mortgage
Alicia Stearman
(916) 256-6486

Fairway Mortgage - 
Lucia Lending Team
(916) 730-6339

Guild Mortgage
Sarah Lee
(916) 600-6126

Inner Circle Mortgage
David Graves
(916) 586-6644

Mortgage Right
Brandon Kleker
(916) 396-5250

Street Home Lending
Nick Street
(916) 705-8282
StreetHomeLending.com

United Wholesale Lending
Shelby Elias
(209) 456-4896

MORTGAGE / LENDER

Premier Mortgage Resources
Cailey Murschel
(530) 370-2421
pmrloans.com/cmurschel

Order
Online

Inspections & Estimates

Certifications & Warranties

Repairs & Replacements

Residential & Commercial

Pitched & Flat Roofs

916-222-6688

THE BEST SOURCE FOR FAST AND
ACCURATE ROOF INSPECTIONS

MORTGAGE BROKER

Empire Home Loans
(916) 804-4768
Empirehomeloans.com

MORTGAGE COMPANY

Catalyst Mortgage
(916) 287-7777

MORTGAGE LENDING

5 Star Team - Point Equity 
Residential Lending
Sherene Gray
(916) 798-8026

Kevin Oto - Green 
Haven Capital Inc.
(916) 476-6507
greenhavencap.com

Nathan Sibbet - Loan Depot
(916) 320-3952

MOVING COMPANY

Fuller Moving Services
(916) 349-1119
fullermoving.com

House to Home Moving Inc.
(916) 484-1144
HouseToHomeMoving.com

NOTARY SERVICES

Notary Matters
(916) 990-6220

SBK Notary Public
Shane Karlin
(408) 821-7076
sbkmobilenotary.com

ORGANIZATIONAL SERVICES

2B Organized - Sacramento
(530) 520-7323
2B-organized.com

ORGANIZING SERVICES

Amazing Spaces Organizing
Karen Silva
(916) 502-7092

PHOTOGRAPHY/

REAL ESTATE

Top Notch 360
(916) 807-3573
Topnotch360.com

PROFESSIONAL 

ORGANIZING

Home Method Co.
(916) 533-3315
homemethodco.com

PROPERTY MANAGEMENT

M&M Property Management
Larry Brown
(916) 922-1525

Titan Property Management
Ryan Miller
(916) 745-3385

REAL ESTATE MARKETING

Aerial Canvas
(650) 730-6139

REAL ESTATE MEDIA

House Cat Marketing
(916) 287-7042
housecatmarketing.com

Shot Archives
Brandon Miyasaki
(916) 834-6600
ShotArchives.com

REAL ESTATE 

PROFESSIONAL

Matt Barba - 1st 
Choice Mortgage
(916) 932-4743
1stchoicemortgageof 
california.com

REAL ESTATE TRANSACTION 

COORDINATOR

ClipDocs Transaction 
Coordination
(818) 262-3225
clipdocs.net/

ROOFING SERVICES

Roof Checks
Vlad Khashchuk
(916) 222-6688

SECURITY SOLUTIONS - 

HOME & COMMERCIAL

Brinks Home Security
(916) 730-7133
Brinkshome.com

SEPTIC SERVICES

Chuck’s Septic
(916) 624-8500
chucksseptic.com

SOLAR SPECIALIST/

SOLAR & MORE

Solarwise
(916) 872-5452
Solarwiseco.com

STAGING

Hallway Staging LLC
Kimberly Lane
(530) 713-5384

Premiere Home Staging
Nicole Runkle
(916) 300-0402

Simply Chic Staging
Danielle Martin
(916) 477-1167

TITLE COMPANY

Fidelity National Title
Jen Vicari
(916) 616-6755
norcalrealestate.com

First American Title
Erin Barton
(916) 798-4115

Placer Title
Val Baldo
(916) 947-3747

TRANSACTION COORDINATOR

Mint Condition  
Transaction Coordinating
(916) 792-1248
facebook.com/MintConditionRES

Real Estate Aid
Kristina Adragna
(916) 896-9890

TC Solutions
(916) 616-3015
thetcsolutions.com/contact-us

VIDEO PRODUCTION

Dynamic Cinema Productions
Matthew Walter
(530) 417-6170

WEALTH MANAGEMENT

Jake LaFond  
Wealth Management
(916) 218-4406

WINDOW SERVICES

Window Screen Solutions
(916) 906-2033
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SERVICES
• HOME INSPECTIONS

• TERMITE INSPECTIONS

• TERMITE TREATMENTS 
    & DRY ROT REPAIRS

• RODENT EXCLUSIONS

• GENERAL PEST CONTROL

• POOL/SPA INSPECTIONS

• SEWER LATERAL INSPECTIONS

• MOLD TESTING

• THERMAL IMAGING

• SOLAR INSPECTIONS

• COMMERCIAL INSPECTIONS

(800) 474-3540  |  WWW.CALPROGROUP.COM

OVER 1,000 FIVE STAR REVIEWS

Exceptional Flooring Solutions 
to Elevate Your Client’s Home Installation

Underlayment
Design consultation

Hardwood refinishing
Free in-home estimate

Scan here
to easily schedule

 a consultation:

(916) 299-3233
GoldRiverFloors.com

Gold River Carpet One
11367 Pyrites Way, Rancho Cordova

Gold River Flooring America
98 Clarksville Road, Folsom

Sacramento Flooring Carpet One
4250 Power Inn Road, Sacramento

Dependable
Electrical
Services
Your
Clients
Can Trust

Call today for your client’s free estimate!
916.618.3014  |  BurkeJamesElectric.com

•  Custom Recessed
    Lighting
•  Landscape Lighting
•  Chandelier Installation
•  Service/Panel
    Upgrades
•  & More!

Over 20 years
of experience
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Time is Money. We’ll Save You Both.

Justin does the policy 
searching that fits your 
budget and needs from 
Auto to Life Insurance 
and everything in between.

America’s Highest-Rated Insurance Provider

951.965.4651
justin.turner@goosehead.com
1035 Sutton Way | Suite B | Grass Valley GET YOUR QUOTE TODAY!

LET OUR TEAM BE AN EXTENTION OF 
YOUR HARD WORK AND DEDICATION 

TO YOUR CLIENTS
We are professional, knowledgeable,

and treat clients with care and respect. 

1M E&O  |  NNA & eSign Certified  |  20+ years signing experience 

Contact me for a quote or
to schedule an appointment!

Carrie Edwards
(916) 990-6220
carrie@notarymatters.net
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916.502.7092

amazingspacesprofessionalorganizers.com

• We Pack
• We Declutter
• We Downsize
• We Unpack
• We Organize

So Your Clients
Don't Have To!�
Do your clients need help?  
Offer my services to your clients to 
get their house to market sooner!

We aim to make the listing, 
selling and moving experience 
stress free for your clients! 

"Karen is professional, compassionate and meticulous. She makes 
the home staging and moving process much less stressful and 

time consuming. We recommend her for all of our clients!" 
-Lisa Paragary and Steve Miller , NRS Sotheby’s 

Danielle Kidwell
Writer

Chris Menezes
Writer

Brandon Miyasaki
Photographer

M E E T  T H E

S AC R A M E N TO
R E A L  P R O D U C E R S  T E A M

Jessica Feely
Photographer

Maryssa Sayabath 
Event Coordinator

Emily Sweet
Systems Manager

Aerial Canvas 
Photographers

Dave Danielson 
Writer

Nicole Sepulveda
Photographer

Olha Melokhina
Photographer

Katie MacDiarmid
Publisher

Michele Jerrell
Content Coordinator

Rachel Lesiw
Photographer

Katie Camerer
Assistant Publisher

Suzy Delong 
Ad Strategist

Ruth Gnirk 
Writer
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Empire Home Loans 
Heather Hunter Jackson 
& Leo Whitton 
Empirehomeloans.com

Heather Hunter Jackson 
began her career in the mortgage indus-
try in 2002. She has spent nearly half of 
her career in the mortgage broker space, 
helping homebuyers achieve their dream 
of homeownership. Putting honesty, 
ethics, and transparent communication 
back into mortgage lending has been the 
cornerstone of Heather’s career, and 
educating consumers and her referral 
partners is her passion. Operating from 
a place of integrity as a top producer in 
her field, she has employed out-of-the-
box thinking to help over a thousand 
borrowers achieve their homeownership 
dreams and closed over $200 million in 
business in the past five years alone.

Leo Whitton started as a loan officer 
for a local broker in 1993, he soon 
transitioned into the wholesale side of 
the business. He spent over 20 years 
in wholesale, supporting hundreds of 
mortgage brokers and managing large 
teams of Account Executives through-
out Northern California. During his 

We take a lot of pride in the businesses we partner with. Our partners are highly 
recommended referrals from top agents, so you can trust us as a fantastic referral source.

WELCOMEWELCOME
TO OUR NEWEST PARTNERS !

welcome mat

wholesale career, he was responsible 
for closing over 20,000 loans with 
production exceeding $4 billion. His 
skill of vetting solutions for issues as 
they arise has helped him be one of 
the top mortgage professionals in the 
greater Sacramento area for decades. 
Returning to the broker space in 2019, 
he now uses his 30 years of experi-
ence educating and helping consumers 
become homeowners.

Brinks Home Security 
John Jackson 
BrinksHome.com

John 
Jackson is 
an invaluable 
asset as the 
exclusive security partner for Sac Real 
Producers. With a background as the 
VP of Protective Services with Bank of 
America Corporate Security and nearly 
a decade of dedicated service in the U.S. 
Army and CA Army National Guard, 
John brings a wealth of experience to 
Brinks Home Security. His expertise 
allows him to expertly guide customers 
in finding tailored home and commercial 
security solutions that not only meet 

their specific requirements but 
also maximize the effectiveness 
of their security equipment. 
Moreover, John goes above and 
beyond and will provide buyers 
with the necessary resources for 
seamless and professional instal-
lations. In cases where customers 
are dissatisfied with their current 
provider, John readily steps in 
to replace or recreate security 
systems, ensuring their complete 
satisfaction. As a part of the 
Brinks Home Security umbrella, 
John has access to a wide range of 
top-quality equipment available on 
BrinksHome.com and through our 
esteemed manufacturer partner, 
Alarm.com. John’s experience and 
capabilities extend beyond individ-
ual customers. He is well-equipped 
to assist property managers, home 
builders, construction partners, 
and REALTOR® members in meet-
ing the unique security needs of 
their clients. Whether it’s offering 
valuable insights or acting as a 
trusted consultant, John is fully 
capable of addressing any and all 
security scenarios with integrity 
and professionalism.

REMOVING THE STRESS 
FROM YOUR CLIENTS' MOVE

WE MAKE THE HARD JOBS EASY

• Pre-Market Prep, Decluttering & Styling

• Coordinate & Direct the Movers

• Unpack, Organize & Set-Up New Home

530-520-7323
karlee@2b-organized.com
www.2b-organized.com

 
 

Make A Difference
IN THE LIFE OF A LOCAL FOSTER CHILD, AT-RISK YOUTH, OR STRUGGLING FAMILY

VOLUNTEER TODAY!
Learn more at casaplacer.org  |  530-887-1006

Sherene Gray
NMLS #302159

Mobile 916.798.8026
sherene@pointequity.com

PointEquity.com/5StarTeam
925 Highland Pointe Dr. | Suite 330 | Roseville

Fast and accurate Pre-Approvals, available evenings and weekends.

Efficient 
Communicative 
Honest



Sacramento Real Producers • 2322 • August 2023 @realproducers realproducersmag.com

SPECIALIZING IN FULL SERVICE CONCIERGE MOVES
Scan here to see what

our clients have to say!

Sacramento's Premier Home Organizing Company

Serving the Greater Sacramento Region
     @homemethodco  •  916.234.3975 Referral Bonuses Paid

Skate into Homeownership with
the Lucia Lending Team

Our way 
is the 

FAIR WAY.

NICHOLAS M. LUCIA
Certified Mortgage Planner

NMLS# 489401
Fairway Mortgage 

 NMLS# 2289

 3400 Douglas Blvd., Suite 260,
Roseville, CA 95661

916-730-6339
nick.lucia@fairwaymc.com

www.lucialendingteam.com 

NICOLESEPULVEDA.COM

A Photo Worth A �ousand Words
WEDDINGS  |  PORTRAITS  |  COMMERCIAL   |  EVENTS

GET IN TOUCH

Sacramento Real Producers Professional
Headshot O�cial Photographer
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www.premierehomestagingllc.com  |  916.300.0402
Preparing your home to standout in the Real Estate Market

Sacramento’s Premiere Home Staging Company

916.384.0595
GreyscaleInc.com

GreyscaleHomesInc
735 Sunrise Ave. | Suite 106 | Roseville

Des i gn  |  D ra f t i ng  |Deve l opmen t

SIMPLIFYING A COMPLEX PROCESS AND ADDING VALUE TO 
YOUR CLIENTS' HOME, INVESTMENT, OR LAND.

Your client needs plans 
before they build.

We're here to help!

Custom 
Homes

Addition 
Remodels

In-Law 
Units

Get in 
touch 
today!

Loans we can help you with:
Conventional • FHA • VA • USDA • New Construction • Jumbo • HELOC

925-640-8521 | matt@fcmcal.com | barbalending.com

MATTHEW BARBA

@matt_barba |      Matthew Barba

NMLS# 949932 | DRE# 01898356

Meet your Local Mortgage Broker

BROKER ASSOCIATE

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – Tune in for free today

podcast.realproducersmag.com
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Common Questions About

Real Producers is a national concept currently 
open in 125 markets across the country. As we 

just past our third anniversary of Sacramento Real 
Producers, I wanted to take the time to answer 

some pretty common questions.

Sacramento  
Real Producers

announcement

What is the purpose of Real Producers magazine? 

The mission of Sacramento Real Producers is simple. We strive 
to inform and inspire the top-producing real estate agents in the 
Sacramento market and connect them socially. We do this by tell-
ing their personal stories. How they have succeeded and failed. 
What drives them to achieve year in and year out. Where do they 
spend their time when they are not working and what are they 
passionate about other than real estate. We give local top-pro-
ducing REALTORS® a platform to tell their story in a way they 
have not been able to do so before.

The secondary focus is to provide an avenue for our affiliate part-
ners to create and continue relationships with these top perform-
ers on a level that they might not be able to achieve on their own.

Who receives this magazine? 

This magazine is mailed to the top 500 producing agents in the 
greater Sacramento area according to volume each year. This 
is based on the 2022 MLS; the ranking is annual and resets 
every year. This year, the minimum production level for our 
community was over $14.5 million. Just to be included in this 
group is an accomplishment that testifies to your hard work, 
dedication and proficiency.

What is the process for being featured in the magazine? 

It’s really simple — you can nominate other REALTORS® (or 
yourselves!). We will consider anyone brought to our atten-
tion; we don’t know everyone’s story, so we need your help to 
learn about them! A nomination currently looks like this: You 
email us at katie.macdiarmid@realproducersmag.com with 
the subject “Nomination: (Name of Nominee).” Please explain 
why you are nominating them to be featured. It could be that 
they have an amazing story that needs to be told; perhaps they 
overcame extreme obstacles, they are an exceptional leader, have 

the best customer service, or they give back to the com-
munity in a big way. The next step is an interview with 
us to ensure it’s a good fit. If it all works out, then we 
put the wheels in motion for our writer to conduct an 
interview and write an article and for our photographers 
to schedule a photo shoot.

What does it cost to be featured? 
Zero, zilch, zip, nada, nil. It costs absolutely nothing! We 
are not a pay-to-play model whatsoever. We write real 
stories about Real Producers, so nominate away, friends!

Who are the preferred partners? 

Anyone listed as a “preferred partner” in the front of 
the magazine is a part of this community and a top 
professional in their industry. They will have an ad 
in every issue of the magazine, attend our events and 
be a part of our online community. We don’t just find 
these businesses off the street, nor do we work with all 
businesses that approach us. One or many of you have 
recommended every single preferred partner you see 
in this publication. We won’t even meet with a business 
that has not been vetted by one of you and “stamped for 
approval.” Our goal is to create a powerhouse network, 
not only for the best REALTORS® in the area but the 
best affiliates, as well, so we can grow stronger together.

How can I refer a preferred partner? 

If you know and want to recommend a local business 
that works with top REALTORS®, please email us to let 
us know at katie.macdiarmid@realproducersmag.com.

Still have questions? Don’t hesitate to 
reach out!

Katie MacDiarmid

Sacramento Real Producers
katie.macdiarmid@realproducersmag.com

916-402-5662

facebook.com/sacramentorealproducers

@SacRealProducers

ChucksSeptic.com

Our Technicians Are Standing By.
Call Now! 888-8-CHUCKS (824-8257) 

Septic Inspections of Rural Properties.
Pumping, Inspections, and Repairs. 

Septic Inspections of Rural Properties.
Pumping, Inspections, and Repairs. 

Placer, Sacramento, & el Dorado Counties.

Trusted Since 1968.
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THE EASIEST & MOST AFFORDABLE
WAY TO GO SOLAR - 916.872.5452

VISIT GOSOLARWISE.COM TO GET YOUR FREE INSTANT QUOTE!

SolarWise delivers the same high quality install, 
materials, and warranties at a fraction of the price.

Don’t believe it? Compare our quote to traditional
solar company quotes to see for yourself.

SOLARWISECO.COM

SAVE
UP TO50% VERSUSPG&E

How much traditional
solar costs.

How much Solarwise
solar costs.

(60% less)
916.872.5452

Do you have a 401k set up for employees?
Do you have 401k integrated with your payroll system?

Do you have a business need in Payroll
POS | Payments | Capital | CIS | E-commerce

(e-cart & ACH)?

CHERISE SUTTON
Controller and
Business Solutions
Consultant 
LIC #4125104

Schedule your free consultation today!
916.204.3223
financialpathconsulting.com
https://calendly.com/cherise-sutton

Let’s see if we can reduce costs, increase your bottom 
line and also make sure you are in compliance.
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of buying her first house as a foreclosure and 
was up against a host of investors in the highly 
competitive 2011/2012 market. “We rewrote 
the contract and the house ended up appraising 
for $10K under the listing price,” she remem-
bers. “I went against a bank and beat out all the 
investors.” Three transactions later (buy, sell, 
buy) and she was hooked. “I took a leap of faith 
and quit my job,” she says. “I dove right into 
real estate and haven’t looked back.”

Leaving a steady job to become a REALTOR® 
has its potential risks and rewards, and Dawn 
knew that to be successful she would need to go 
all in. “For the first part of my career I worked 
side-by-side with one of the top-producing teams 
in the Sacramento area,” she says. “Despite a 
shifting market I once again decided to take a 
leap of faith and left another secure position in 
September 2022 to start a team of my own.” She 
continues, “I wanted to implement everything I 
loved about being part of a team to form a group 
of agents I could set up for success with the 
tools, knowledge, and guidance that is so impera-
tive in this industry.”

Dealing with the general public in a 5-star 
setting that is completely customer driven is 
stressful enough, but Dawn also helped plan 
more than 100 weddings during her career. 
“Dealing with brides and grooms, your job is 
to make it the most magical experience of their 
lives,” she explains. “I can navigate the high-en-
ergy ups and downs, and go above and beyond 
to lead with a servant’s heart.”

Dawn was incredibly successful in fine dining 
management, building a lucrative career by 
catering to people who expected the best expe-
rience she could offer. She has brought those 
finely-tuned skills to her real estate business to 
feed her love of building people up. “My favorite 
thing about being a REALTOR® is the commu-
nity,” Dawn enthuses. “Real estate is a relation-
ship-based industry and I have made countless 
connections with clients, agents, and other 
industry professionals.”

It was a stressful experience as a real estate 
client that finally pushed Dawn to jump feet-
first into her new career. She was in the process 

R D D O C H
“My grandmother was a broker,” says Dawn Reddoch of Aspire Real Estate Group with Guide Real 
Estate. “I remember going on showings and she was so glamorous, driving a Mercedes complete with 
a carphone.” Dawn’s own journey to real estate was built on a solid foundation of high-end customer 
service. “I was the General Manager of 5-star restaurants,” she says. “I started at 16 years old in 
charge of buffing silverware, then worked my way up through the ranks of a very exacting profession, 
eventually becoming responsible for the entire high-end customer experience.”

By Danielle Kidwell

Photos by Rachel Lesiw – 
Indulge Beauty Studio

profile
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Dawn is passionate about building up 
the agents around her and sharing 
all of her tips, tricks, and golden 
nuggets of information. One of her 
favorite sayings is, “Get comfort-
able being uncomfortable.” As the 
mother of three children, Derek 
(19), Taylor (13), and Nick (10), she 
knows how scary risk can feel. She 
has learned, however, that leading 
with a servant’s heart and making a 
commitment to herself is a true blue-

print for success. 
“It can be easy to 
become complacent 

as we dictate our 
own schedules, but 

I made a commitment 
that I will treat myself as an 
employee of my business with 
a work schedule, and I stick 

to it,” she says. “That’s how I make 
the time to be present for my 
family, enjoying a relaxing movie 
night at home, eating at nice 
restaurants, or taking impromptu 
vacations anywhere outdoors.”

Dawn is busy growing and sup-
porting a team of agents, taking 

her love of real estate beyond a love 
of the industry as a whole. “I have 
the opportunity to build a successful 
team of like-minded individuals who 
share my passion for real estate and I 
want to create a culture of collabora-
tion, support, and growth that allows 
each agent to thrive and achieve 
their goals,” she says gratefully. “I 
spend a lot of time mentoring and 
coaching my team, providing them 
with the tools and resources they 
need to succeed in the industry.”

MY FAVORITE THING 

ABOUT BEING A 

REALTOR® IS THE 

COMMUNITY.
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“

”

Cailey and Jamie are terrrific! 
They guided me through the 
whole process. We ended up 
offering on 4 homes before 

finalizing on an amazing home. 
So their patience and availability 
at any time were crucial. Also, as 
a current military member, she 

worked really hard to make sure 
I got the best rate. She also 

volunteers with local veteran 
groups. Thank you!

-HAPPY HOMEOWNER

© 2021 The Northwestern Mutual Life Insurance Company. All rights reserved. 720 East Wisconsin Avenue, Milwaukee, Wisconsin 53202-4797 - (414) 271-1444.
Northwestern Mutual is the marketing name for The Northwestern Mutual Life Insurance Company (NM) (life and disability Insurance, annuities, and life insurance with long-term care bene�ts) and its 
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savings bank. NM and its subsidiaries are in Milwaukee, WI.
Jacob LaFond is an Insurance Agent of NM and NLTC. Investment brokerage services provided as a Registered Representative of NMIS. Investment advisory services provided as an Advisor of NMWMC.
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Jacob LaFond is primarily licensed in CA and may be licensed in other states.

Reduce Investing Fears, Using Asset Allocation
What is it Asset Allocation: All investments carry some level of risk, asset allocation 

spreads your investments across various asset classes. This means, you won’t have all 
top performers all the time, but you also wont have all the worst performers either! This 

cuts down on some of the emotions people feel when the markets go up and down.
 Three steps to get started: 

• Define your goals (Purpose of the investment)
• How much time (Time Horizon)

• Define tolerance for risk
 Over time these needs will change.

Consult with an advisor on a regular basis!

Jake M. LaFond Financial Advisor
CA License: #0H39908
916-218-4406 • jakelafond.nm.com

One-Stop Local Shop

Personalized Gift Baskets
& Products for Closing Gifts

Front Door Mats ● Engraved Cutting Board
Utensils ● Coasters ● Shirts ● Aprons 

 Dish Towels ● Wine Boxes
...just a few of our amazing line of 

products we can customize. 

Rosanne Kellogg
(916) 367-3090
SEASONS-CHANGE.COM
rkellogg@seasons-change.com

AGENT REFERRAL                                      FEE: $500.00
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Everything will be taken care of, from the top to the bottom of each room, we will dust, 
vacuum, wipe, scrub, sweep, mop, polish and make everything look like it was brand new. We 

know how pernickety house hunters can be when they are looking for their next home.

SPECIALIZING IN BOTH COMMERCIAL 
AND RESIDENTIAL CLEANING FOR
MOVE-IN ANDMOVE-OUT CLEANS, 
DEEP CLEANS, GENERAL CLEANING, 
AND RECURRING MAINTENANCE. (916) 410-4740 • meticulositycleaning.com

Our Disinfection
fogging kills

influenza, as well as
99.9% of all other

microorganisms for
up to 60 days!

(916) 410-4740 • meticulositycleaning.com

& AD DESIGNIN MAGAZINE

But don’t just take our 
word for it. Take theirs.

n2co.com
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m a s t e r i n g  t h e  a r t  o f  F I R S T  I M P R E S S I O N S
By Chris Menezes  

Photos by Jessica Feely Photography

In real estate, the first impression is 
often the only impression – as many top 

producing agents know. For Danielle Martin, owner 
of Simply Chic Staging and Design, mastering this 
principle has been the cornerstone of her career. 
Even before she ventured into the world of staging, 
she was The Marketing Gal, creating marketing 
pieces and managing social media accounts for 
many local agents, including the Pierroz Group.

While Danielle has nearly 15 years in creative 
marketing and design, her love for staging goes 
back to childhood. “When I was younger, I con-
stantly moved my furniture around and painted my 
room different colors every other year. As an adult, 
I found myself doing the same. I definitely had a 
passion for design,” she recalled.

Danielle’s entrepreneurial spirit dates back to child-
hood as well. Not wanting to be left out of her older 
sisters’ lemonade stand business, she set up a pop-
corn stand across the street. This kind of resilience, 
creative problem-solving, and tenacity has been 
a boon to all her endeavors throughout the years 
– but especially when she decided to start Simply 
Chic Staging and Design in 2020, right before the 
pandemic really took hold.

With all non-essential stores closed, and Amazon 
backed up, sourcing furniture was a challenge. 
However, Danielle managed to build her inventory by 
buying furniture through the Facebook marketplace. 
“It actually worked out well because people were 
stuck at home and getting rid of things,” explained 
Danielle. “As things started opening and we contin-
ued to grow, it became easier to purchase things. 
Now we have this huge inventory with a lot of luxury 
items. In fact, we recently staged a $5 million home.”

While Danielle’s business has been growing rapidly, 
she started out doing one home at a time, so she 
could roll over her profits into the next. With all her 
connections as the Marketing Gal, however, finding 
work has never been much of a problem.

Danielle
M R IA T N

with Simply Chic Staging and Design

Danielle
with Simply Chic Staging and Design

partner 
spotlight
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When Danielle and Joseph aren’t immersed in 
staging homes or managing their business, they 
have a shared passion that brings them joy: cook-
ing. Both derive great pleasure from preparing 
delectable dishes and sharing them with their loved 
ones. Danielle, with a deep-rooted love for cooking 
influenced by her father’s Mexican restaurant and 
tequila bar growing up, has even kept a cooking blog 
named “Diaries of a Messy Kitchen”. A creative and 
intuitive cook who doesn’t shy away from experi-
menting with flavors and ingredients, Danielle has 
been known to leave her kitchen a bit of a mess.

Joseph is also a versatile chef and equally com-
fortable preparing a feast for a special occasion or 
whipping up a casual weeknight dinner. Their mutual 
passion for culinary art has transformed their 
kitchen into a heartwarming hub of delicious meals, 
family gatherings, and shared joy.

Away from the kitchen, Danielle and Joseph cherish 
their downtime in the great outdoors. Danielle 
maintains a large vegetable garden, while Joseph 
enjoys fishing and golfing. Yet, at the heart of it 

To many real estate agents, Danielle is more than just 
a home stager – she’s a strategic partner and friend. 
Her experience in the real estate industry has 
given her a deep understanding of agents’ needs, 
and her staging business is designed to address 
these needs effectively. Furthermore, Danielle’s 
robust marketing background enables her to 
present each staged home in its best light, help-
ing agents market their listings more effectively. 

“We pride ourselves on customer service. We 
stay involved in every step of the process and 
maintain good relationships with the agents we 
work with. We even go the extra mile and ensure that 
everything looks perfect, right down to sweeping the front 
porch. My husband, Joseph, has even power washed back-
yards and driveways for clients”

Danielle’s husband, Joseph, joined the company in 2021 
as the CFO. A longtime entrepreneur as well, Joseph was 
happy to lend his business acumen to help grow and 
scale the business. The two make for a dynamic couple 
and winning team, having grown their business to a 
total of seven employees. Of course, Joseph is quick to 
give Danielle most of the credit for their success.

“If it wasn’t for her design work and her marketing 
ability, we wouldn’t be where we are today,” he said. “We 
did close to 500 staging jobs in our first three years in 
business, and we’re still growing.”

Danielle’s staging approach is unique because 
she tailors each design to the style of the house 
and its potential buyers. It isn’t a one-size-
fits-all operation. “We don’t just stage homes 
in the same way,” she said. “Each home has a 
different style and demographic. We stage it 
in a way that’s appropriate to the design and 
potential buyer.”

While Danielle and Joseph foresee tremendous 
potential for growth – expanding to Tahoe, the Bay 
Area, and even Scottsdale, AZ – they are committed to 
growing organically, making improvements along the way 
while maintaining strong relationships with their clients 
and REALTOR® partners.

EACH HOME HAS 
A DIFFERENT 

STYLE AND 
DEMOGRAPHIC.

all, they value spending time with their family, 
including their three children and grandson, and 
hosting gatherings that are always remembered 
for good food, laughter, and love.

This balance of work and personal life, coupled 
with their shared interests and values, have 
undeniably contributed to Danielle and Joseph’s 
success in their staging business. They are 
indeed a team, in the kitchen, in their business, 
and in life.

To contact the Simply Chic Staging and 
Design team, visit their Facebook page 
@simplychicstaginganddesign or give 
Danielle & Joseph a call at 916-747-
7845. They would love to talk to you.



Sacramento Real Producers • 4544 • August 2023 @realproducers realproducersmag.com

(916) 833-1379   |  goodlifeconstruction.com   |  Licensed, Bonded and Insured

WE’LL HANDLE 
THE REMODEL 
SO YOU CAN 
CLOSE THE DEAL
Remodel outdated and unappealing 
features at a competitive price and turn 
any home into your dream home!

“Here at Good Life, we are 
committed to providing only the 

best value for your dollar, without 
compromising on quality and 
integrity. We do not fall short 

on delivery and complete every 
project to the highest standard.”

- Dmitriy Tupikov, CEO

License#: 979670-B

Providing the highest quality of work and excellent
customer service for you and your buyers in:

More Before  
& Afters Here

• Kitchen & Bathroom remodels
• Siding repair & install
• Deck construction & repair
• Patios and awnings
• Windows and doors

• Tile installation
• General home improvement
• Additions
• Dry rot & termite repair

Investing:
Self-service
is no 
service

Linda Sobon
Financial Advisor

(916) 673-6549
linda.sobon@edwardjones.com

2360 E Bidwell Ste, Suite 102
Folsom, CA 95630

Member SIPC

Auto • Home • Commercial • Boat • Classic Car • Condo
Events • Flood • Life • Motor Home • Renters • RV • Umbrella

Now, You Can Close Deals with Peace of Mind

Mike Colenzo

916-833-6990
michael@tdmins.com

CA License #0H05099

Call today to ensure the
best rate for your clients!
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916.205.3745
wolffconstruction.com

VIEW SOME OF OUR PROJECTS!
      @wolffconstruction       @wolff construction

Photo by Nicole Dianne Photography

LICENSED & INSURED  //  CSLB LICENSE 1056036

Built with Integrity.

Specializing in residential
makeovers from kitchens to

bathrooms and additions, we can
turn your dreams into reality.

Overwhelmed with how much 
TRASH AND DEBRIS is on the property?

No job is too big or too small for us to haul!

Longs Trash Hauling
(916) 206-7072 | longstrashhauling.com

AFTER

BEFORE

We haul appliances, furniture, trees,
electronics, garbage, mattresses, and more...

Follow us on Facebook
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Jenny
I get chills when I get to give my 
buyer clients keys to their new home, 
and know that it is a magical moment 
that should be celebrated. I put on a 
red carpet, ribbon cutting ceremony 
for all my buyer clients when they 
get their keys. It is so much fun to 
culminate an often stressful transac-
tion with something silly and fun. I 
am always looking for other ways to 
make these ceremonies even more fun 
and exciting.

In addition, my passion for marketing 
comes out in the marketing of homes 
I list. I know that it is imperative that 
a home looks good for a successful 

sale. For all my listing clients I offer 
complimentary staging services. I 
have three huge units full of decor 
and furniture that I use to supple-
ment my clients’ homes, in order to 
make them look like a model. I also 
offer complimentary decluttering 
services where I work room by room 
with the seller to get rid of all the 
clutter. I follow this up with high-end 
photography and video, tons of social 
media, and print advertising. One 
time I had someone I work with ask 
me, why do you do so much for your 
listing clients, and it’s because I don’t 
know any other way. It’s ALL THE 
WAY or NO WAY for me!

WHAT ARE YOUR FUTURE  
GOALS AND YOUR PLAN FOR 
OBTAINING THEM? 
My future goals include continuing 
to work with the senior population 
and continuing to build new partner-
ships with the wonderful humans that 
dedicate their time to that industry. 
My goal is to be the go-to REALTOR® 
that seniors and children of aging 
adults reach out to for help with the 
very important step of downsizing. In 
addition, my personal goal is to be able 
to leverage my business so that it con-
tinues to grow while I am able to carve 
out more and more time away from the 
business to spend with my family.

Meet Jenny Sapien with Keller Williams Sac 
Metro, a REALTOR® with a drive for helping 
friends, family, and clients get to their next 
step in life. Jenny’s passion for real estate started 
as a young girl growing up watching her dad’s work 
as a Framer, Superintendent and eventually Director 
of Construction. She loved watching how much love, 
effort, and great detail that goes into building a 
home. Jenny followed her roots and passion, 
and she began working in marketing roles 
for local Sacramento homebuilders. 
“Fast Forward 15 years and I decided 
to take a leap of faith and become a 
REALTOR®,” says Jenny. 

TO WHAT WOULD YOU ATTRIBUTE YOUR 
RAPID SUCCESS IN THE INDUSTRY? 
I think my rapid success came from my general 
love of people. I am the girl that talks to everyone 
and seems to know someone everywhere I go. I 
have done professional marketing for my entire 
professional career, and that consisted of tons of 
networking and meeting influential people in the 
Sacramento region. I feel like I started developing 
my Rolodex when I was a teenager and just keep 
adding people each year. Once I meet people or 
make friends I keep them forever and work really 
hard to keep in touch with them, which takes 
effort and time. I always say once you are in my 
web, I keep you forever. That database of people 
and sphere of influence was what fed me with 
business when I first started, and still to this day. 
That business then turned into referrals of their 
friends and family. The more people you know the 
better is how I see it!

WHAT IS YOUR 
FAVORITE PART OF 

BEING A REALTOR®? 
I know that a home is the 

heart of a family, it is where you 
celebrate, cry and overcome life’s 

challenges. A home keeps you warm 
and safe, and everyone should have an 

opportunity to own one. My favorite part of 
being a REALTOR® is that I have the opportunity to 
help people realize this dream of home ownership. 
In particular first-time home buyers, but also cli-
ents in every stage of life from growing families, to 
downsizing and retiring. I love being able to bring 
a sense of hope to my clients and I fight for them 
every step of the way until we win. I get to help 
change lives, how cool is that?

WHAT SETS YOU APART? 
What I think sets me apart is that I want to make 
every part of the real estate transaction as special 
and stress-free as possible. I am part REALTOR® 
and part Counselor, I try and be that voice of rea-
son when things get hard in a transaction.

star on 
the rise

SAPIENSAPIEN

Jenny with 
her husband 

Mike and their 
daughter Hailey
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Starting my career amidst the luxury 
and attention to detail demanded by 
five-star hotels, I discovered a deep- seated 
passion for delivering superior customer 
service and fostering lasting relationships. 
This approach guided my transition in 
2015 from hospitality to the intricate 
world of mortgages.

Bringing a concierge-style service to
the mortgage industry was my way of 
personalizing an arena often perceived
as transactional and impersonal. By 
blending this customer-centric approach 
with a comprehensive understanding of 
mortgages, I aimed to provide a more 
humanized and empathetic service as a 

loan officer.

Since then, I've had the 
privilege to close more than 
$200 million in loan volume. Yet, 

for me, success isn't 
measured in numbers 
alone, but rather in the 
numerous lives I've had 

the chance to impact, 
assisting individuals 
and families as they 
realize their dreams of 
homeownership.

A vital aspect of my 
approach is making 

the often complex and intimidating 
mortgage application and approval 
process more approachable and 
understandable. By prioritizing education 
over transactions, I'm able to establish strong, 
lasting bonds with clients, providing them 
with the confidence and assurance they 
need to navigate their path to 
homeownership.

Moreover, my commitment to exceptional 
service extends beyond my direct clientele. By 
ensuring seamless transactions and 
satisfied homeowners, I've been able to 
assist my referral partners in maintaining 
and growing their client base. My reliable 
and thorough process not only safeguards 
their reputation but also allows them to 
concentrate on their specialty – selling homes.

By creating a consistent flow of referrals 
and building trust through my services, I 
aim to foster the growth of their 
businesses. My role is to serve as a 
dependable extension of their team, 
supporting them in achieving their goals, 
and providing a seamless home buying 
process for all involved.

I am dedicated to delivering excellent 
service and building genuine relationships. 
If you're seeking a more personalized, 
efficient, and supportive homeownership 
journey, or a reliable partnership to aid 
your real estate business, I am here to help. 
With a focus on service excellence and 
relationship-building, I strive to help turn 
dreams into homes, supporting the growth 
and success of everyone I work with—one 
relationship at a time.

FIND OUT MORE ABOUT NICHOLAS DOLEN AND UNITED WHOLESALE LENDING AT:
UnivtedWholesaleLending.com | Nick@UWLMortgage.com | 209-603-2544

Residential, Multi-Family, and Commercial Interior and Exterior 
Painting of all types.

Our team of knowledgeable, experienced employees provide 
superior workmanship. We have a system of proven methods 
that ensure your project is completed correctly and promptly. 
We take pride in the way we treat our clients. Our employees 
provide only the best, from start to finish. MPG PAINTING is the 

best choice for your painting needs!

916-234-6628 • mpgpainting.net
@MPGPaintingSacramento

BEAUTIFYING THE WORLD, 
ONE BUILDING AT A TIME.

C A L L  O R  T E X T  ( 9 1 6 ) 8 3 4 - 6 6 0 0  |  M I Y A S A K I @ S H O T A R C H I V E S . C O M
   @ S H O T A R C H I V E S R E  |  W W W . S H O T A R C H I V E S . C O M / R E A L E S T A T E

REAL ESTATE SERVICES
Photos, Videography, 

Matterport 3D Virtual Tours, 
and Drone.
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m�t c�d�i�Transactions in

from open to close

 "Amanda and Joe are hard workers. Plain and simple. Their 
work ethic and efficiency are top notch and I trust them 

completely to handle my clients and files professionally and 
compassionately. The Mint Condition team has been a partner 

of mine for the last 2.5 years and I wouldn't change a thing!"
-Kimberly Yee, Keller Williams Realty

Transaction Management
Listing Services
Sales Services

Client Care

amanda@mintconditionres.com
705 E Bidwell St, Suite 2 #416, Folsom CA

916-792-1248 • @MintConditionRES

Call Darren 916-500-8188 | d.babby@mmproperties.com
DRE# 01100901

• We manage over 2,000 “doors”, including single
family, duplexes, and quadplexes. We must be doing 
something right!

• Our property managers are the Single Point of Contact for 
our owners and tenants, eliminating the need to speak to 
di­erent sta­ members for di­erent situations! This means 
accountability!

• All our property managers are licensed and experts
on current California laws and regulations in the
rental marketplace. This means we guide and protect
your owners!

• We pay $500 for an owner referral who becomes a M&M 
property management client.

TOP RANKED
Residential Property Management
Company in the Sacramento Region
Your one-stop shop for all your property management needs.
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R E VO LU T I O N I Z I N G  R E A L  E S TAT E  T R A N S AC T I O N SKRISTINA 
goes beyond the standard duties of a trans-
action coordinator, sending reminders to 
agents about closing gifts, record retention, 
and anniversary follow-ups. 

Kristina’s commitment to education is 
evident through her numerous certifica-
tions and continuous participation in real 
estate courses such as C.A.R Transaction 
Coordinator Certification, N.A.R Short 
Sale certified, and is a ZipForm Certified 
Trainer, making her a valuable resource for 
her agents and other transaction coordina-
tors. “I teach classes on how and when to 
use the forms, how they should be filled out, 
and which forms are required for different 
scenarios,” Kristina says. “When you are 
very educated in real estate you become a 
resource, and I am always happy to help 
other transaction coordinators and agents 
when they reach out.”

Identifying a need to simplify real estate 
operations, Kristina embarked on a mission 
to develop a user-friendly software solution. 
Frustrated by the plethora of memberships 
and software agents and TCs have to juggle, 
she sought to create an all-in-one platform. 
Collaborating with developers who under-
stood her vision, she launched Real Estate 
Lifeline, a transaction coordination soft-
ware that streamlines processes, eliminates 
redundant data entry, and enhances effi-
ciency. The software offers task manage-
ment, calendaring, and email functionalities. 
It is continuously evolving, with Kristina 
actively engaging with users and incor-
porating their feedback into new feature 
development. “I use it myself and all my files 
are managed by it,” she says. “It saves time 
and the next phase is an agent dashboard 
that links to the transaction coordinator 
dashboard, so information only needs to be 
entered once.” By prioritizing user needs and 
customization options, Real Estate Lifeline 
aims to revolutionize the way transaction 
coordination is conducted.

Kristina Adragna, a seasoned professional 

and owner of Real Estate Aid, LLC, a 

transaction coordination company, is a 

true entrepreneur with her innovative 

approach to real estate operations. With 

years of experience and a passion for 

helping agents succeed, she has carved a 

niche by providing invaluable support and 

introducing a groundbreaking software 

solution for transaction coordination.

Kristina’s journey in real estate began in 
2014 when she started working in a leasing 
office, igniting her passion for the indus-
try. She then left the leasing industry and 
began her career as an executive assistant to 
various agents, she quickly gained exper-
tise in running offices and managing daily 
operations. In 2017, Kristina obtained her 
California Real Estate license which, while 
not required, allowed her to attend classes 
and seminars, ensuring her ability to stay 
up-to-date with the latest forms and revi-
sions. “It is beyond useful,” she says. “I learn 
revisions and requirements and can help 
agents anticipate which code revisions are 
scheduled to be enacted.”

Recognizing the need for efficient trans-
action coordination, Adragna took on the 
roles of both an administrative assistant 
and a transaction coordinator. Due to her 
growing family needs Kristina became a 
full-time transaction coordinator in 2019 
and has loved it ever since. As the volume of 
transactions increased, she realized the need 
for a more streamlined approach. Unlike 
individual agents, Real Estate Aid handles a 
significantly higher number of transactions. 
Last year alone, she closed an impressive 
349 transactions, and she explains, “We do 
have a volume but it’s not measured in the 
same way as a real estate agent’s.” Kristina 
sets a high standard for herself, saying, 
“Because I started out as an assistant and 
spent so many years in that role, I still try 
to help in areas that an assistant does.” She 

R E A L  E S T A T E  A I D

ADRAGNA, 
partner 
spotlight
By Danielle Kidwell
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Kristina’s motivation to create a 
flexible work-life balance stems 
from her personal experiences and 
family values. When her husband, 
Austin, faced a work-related injury 
and their first son was born, she felt 
the urgency of being present for her 
family while maintaining her career. 
“We did daycare for a while but I had 

to call out of work every time my 
son was sick,” she says. “Because of 
the lifting restrictions surrounding 
Austin’s injury, he couldn’t fully care 
for him.” Working from home allowed 
her to actively participate in family 
events and have more control over 
her schedule. With two young sons, 
Giovanni and D’Artagnan, Kristina 

and Austin cherish the ability to 
homeschool and create a nurturing 
environment. Through her entrepre-
neurial journey, Kristina hopes to 
inspire her children to explore alter-
native paths to success, emphasizing 
the value of pursuing one’s passions 
and building a business.

Kristina’s future vision for her trans-
action coordination business involves 
expanding her team of coordinators, 
enabling her to take a step back from 
day-to-day operations and focus on 
strategic management. Additionally, 
she aspires to seamlessly integrate 
all components of the real estate 
transaction process into the Real 

Estate Lifeline platform, providing 
REALTORS® with a comprehensive 
tool for their needs. As an entrepre-
neur and a mother, Adragna aims 
to serve as a role model, teaching 
her sons the value of pursuing their 
dreams and challenging conventional 
career paths.

WHEN YOU ARE VERY 

EDUCATED IN REAL ESTATE 

YOU BECOME A RESOURCE, 

AND I AM ALWAYS HAPPY TO 

HELP OTHER TRANSACTION 

COORDINATORS AND AGENTS 

WHEN THEY REACH OUT.
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KEVIN OTO
President/ Broker
NMLS#: 62641
(800) 618-9508 ext. 1001
koto@greenhavencap.com
greenhavencap.com

Expert Mortgage Advice
for Homebuyers

Begin your home loan process today!
Our mortgage advisors are standing by.

Request a free personalized
rate quote.

“Kevin Oto is an outstanding 
professional and an exceptional 

person. I honestly cannot say 
enough about his integrity, his 
in-depth understanding of the 

entire loan process, and his 
willingness to work for the best 

possible outcome. Kevin is 
quick to respond to all issues 
and continuously works as a 

strong advocate for his clients 
needs. He provides honest and 

transparent answers. Thank 
you so much to Kevin and his 

great team! We highly 
recommend Green Haven 

Capital.” -Angela C.

NEED INSPECTIONS?
CALL US.
916.741.BUGS
INFO@FINLEYHOMESERVICES.COM
FINLEYHOMESERVICES.COM

Dona L. Riolo, CPA
For ideal personal and
business financial planning, 
contact us today!

(916) 771-4134

Help�g y� g�
peace of m�d.



Sacramento Real Producers • 6160 • August 2023 @realproducers realproducersmag.com

916.906.2033

SCHEDULE YOUR WINDOW CLEANING TODAY!

HallwayStaging.com |     Check Out Our Projects on Facebook

530-713-5384

Attract more buyers 
and get higher offers.

BETWEEN BUYERS AND YOUR HOME
Connection 

STAGING THAT CREATES A 

Alicia Stearman
Branch Manager

NMLS #337154
10002 Foothills Blvd Suite 100

Roseville, CA 95747
O: 916-846-5241
C: 916-256-6486

Buying · Refinancing · Renovating

Here to give your clients 
the outstanding

 home loan experience they deserve.

aliciastearman.com

> edwardjones.com | Member SIPC

BNK-6611I-A

Deposits are FDIC-insured up to $2.5 million ($5 million for joint accounts of two or more people). Amounts that exceed the
program’s FDIC coverage limits will be removed from the program and invested in the Edward Jones Money Market Fund, unless
you opt instead to deposit such amounts in an Excess Bank as outlined in the program disclosure. More information about the
Insured Bank Deposit Program, including the program disclosure, is available from your financial advisor or at edwardjones.com/
bankdeposit. For more information about FDIC insurance, go to fdic.gov.

Protect your savings with FDIC
coverage up to $2.5 million
Our Insured Bank Deposit program o�ers the assurance of Federal
Deposit Insurance Corporation (FDIC) protection.

By using our Insured Bank Deposit program, you gain the 
convenience of having your FDIC-insured deposit and your 

investments on one statement. This can mean less paperwork and 
help ensure everything is working together to support your overall 

financial strategy.

Jon Benecke , AAMS™, CRPS™
Financial Advisor
1259 Pleasant Grove Blvd
Suite 150
Roseville, CA 95678
916-865-4616
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PLACER TITLE COMPANY

Overhead Door Company  
of Sacramento , Inc. 

(916) 421-3747 
 

“Don’t Be Fooled By Our Competitors. Look For The Ribbon!” 

 

$20.00 off 

www.OHDSAC.com 
Any Service/Installation Only. Valid           
at time of Service/Installation Only.                               

TM 

“The Largest Selection of Garage Doors in Northern California Since 1953” 

Sales * Installation * Service 
Residential * Commercial * Garage Doors * Operators 
Free Estimates * Installed & Serviced by Professionals 

We service all 
BRANDS  

6756 Franklin Blvd. 
Sacramento, CA 95823 
 

Showroom Hours: Mon-Fri 8AM-5PM   Sat: 9AM-12PM                                                     LIC #355325

I work with Matthew and his team regularly, multiple times a month and couldn't be happier 
with the services he provides. He is always very professional, punctual, and responsive. 

Working with him has been smooth and easy every step of the way! His work is professional 
quality and always consistent. I would definitely recommend Dynamic Cinema Productions 

to anyone looking for professional photography and/or video production.
Sabrina Khal - Project Manager

SERV ICES:  

530-417-6170  |  DynamicCinemaProductions.com/real-estate

HIGH QUALITY STORY TELLING

PHOTOGRAPHY & AERIAL  •  VIDEO TOURS  •  3D MATTERPORT AND 2D FLOOR PLANS
BUSINESS COMMERCIALS  •  PORTRAITS  •  WEDDINGS & EVENTS  •  TOURISM AND MORE 

Matthew Walter
Founder / Creative Director

Cristi Rodda
916.428.4520
crodda@farmersagent.com
We Are Farmers

M A K I N G  S E N S E  O F  Y O U R
I N S U R A N C E  N E E D S

I am proud to serve the
Greater Sacramento area
as your local Farmers® agent.
I work to ensure that each
of my clients are educated
on your specific
coverage options.

CA Producer LIC 0E49486
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PATTERSONPATTERSON
K E E P  S W I M M I N G

SHERRIcover story

Much of Sherri’s competitive edge and drive to 
succeed was shaped as a child, growing up in 
Southern California where she competed for 
10 years on her local swim team. She moved to 
Redding and, at just 16 years old, got her first job 
working on Lake Shasta at Silverthorn Resort in 
the grocery store on the dock. “At the time, Merle 
Haggard owned it and, boy, was that a fun and 
crazy summer,” Sherri recalled. 

Sherri’s love of the water drove her to work at 
various resorts all over Lake Shasta. She honed her 
leadership and administrative skills, running their 
reservation department and traveling to several 
boat shows.

As the summers died down, Sherri knew that she 
needed more of a steady career. She landed her-
self a job as a credit manager at a popular fami-
ly-owned lumber business called Meeks Building 

Center. After marrying and relocating 
to Sacramento for her husband’s job, she 
decided to start her own credit management 
and collection company and continued growing 
her negotiation skills for the benefit of her clients 
in the construction industry.

“I can out-negotiate anyone,” Sherri said of her 
hard-earned skill. “It doesn’t matter if it’s a lot or a 
little. The key is fighting for each client dollar like 
it’s my own and killing them with kindness.”

With two small children at home, Sherri entered 
real estate for a more flexible schedule. She joined 
a small, private company doing mortgages and real 
estate sales, and quickly discovered lending was 
not for her. She was then introduced to the owner 
of Security Pacific Real Estate in Fair Oaks, where 
she began building her clientele through open 
houses and client referrals.

When Sherri Patterson started her real estate career 23 years ago, the stakes 

couldn’t be higher. She had two young kids that she was raising as a single 

mother with no family in the area to rely on. What she did have, however, 

was the endurance of a swimmer, the tenacity of an entrepreneur, and the 

determination of a mother providing for her children. Today, she has a thriving 

team, and her very own niche in the market. 

By Chris Menezes

Photos and Cover Photo by: 
Olha Melokhina Photography
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Sherri discovered her niche around 2006. Two 
things happened around this time: she was 
introduced to Brian Buffini and the world of 
coaching, and she began working with an expe-
rienced agent who specialized in relocation for 
physicians. As she continued to work in the 
medical niche, she began to refine and improve 
how she could serve others in this arena 
through different highs and lows of the market. 
Just as Sherri was gaining a solid footing in the 
business, however, the recession hit.

Like many at the time, Sherri lost her home and 
had to really hunker down and work hard. She 
referred short sales out to more experienced 
agents and instead leaned on her strengths – 
her commitment and dedication to her clients, 
listening to their needs, and doing everything 
she could to meet them. She also dug deeper 
into connecting and working with physicians 
and developed an entire business model around 
it. With much work, and the help of Buffini and 
Company coaches, she grew to be the leader in 
this area. And not without sacrifice.

“I became a workaholic,” she said. “It wasn’t 
until 2019 that I took my first vacation out of 
the country. I was just trying to balance every-
thing – having two very active children in year 
around sports and a growing business didn’t 
leave much time for anything else.” Since then, 
Sherri has caught the travel bug with trips to 
Australia, Germany, Budapest, Switzerland, 
and Greece planned for 2024. 

I CAN OUT-
NEGOTIATE 

ANYONE. 
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Matthew Cole

West Shore Mortgage is a DBA of Capitol City Real Estate
This is not a commitment to make a loan. Loans are subject to borrower qualifications, including income, property evaluation and final credit approval. Approvals are subject to 

underwriting guidelines, interest rates, and program guidelines, and are subject to change without notice based on applicant’s eligibility and market conditions. United Wholesale 
Lending is an Equal Opportunity Lender and an Equal Housing Lender. NMLS 253083

"I have had the pleasure of working with Matthew Cole for 5+ years. Matthew has consistently 
demonstrated professionalism, expertise, and an unwavering commitment to helping hundreds of 

clients that our team has referred over to him. We are always impressed by his great reputation and 
communication. Matthew goes above and beyond for every single person and will do what it takes 

and is in the client's best interest." - Alex Polishchuchenko, Homeology Real Estate

NMLS: #633188

Top 1% Purchase Mortgage Loan Originator

Wholesale mortgage broker with internet rates and extremely fast 
turn times. We do the pre-approval right so there is no mistakes!

530-682-4092
matthew.cole@westshoremtg.com
ilendsac.com

CALLING ALL
BUYERS AND REALTORS

Income limits have increased significantly for 1st time buyers to take 
advantage of regular conventional loans with extremely discounted 

rates and mortgage insurance! Let me help you and your buyers have 
an excellent home buying experience!

Sherri has definitely found her 
stride today. She runs The Sherri 
Patterson Team, a team of seven 
members and growing, with 
GUIDE Real Estate, a luxury 
independent brokerage. Her 
business is client-focused 
and referral-based. Engaged, 
enthusiastic, and energetic, 
her team hosts 6-7 client 
events throughout the year. 
They have even created 
a VIP list for clients who 
give the most referrals. VIP 
clients get invited to two 
VIP parties a year and get 
automatically entered into 
raffles for some amazing 
gifts and trips. Their annual 

Harvest Festival drew over 275 
people last year and is going on 

its 10th year anniversary with an 
expectation of 300+.

As their motto says, “We party our 
way to the top and take our clients 

with us!” 

Giving back to the community is another 
intrinsic part of Sherri’s team. Because of 

Sherri’s love for animals and her children’s ded-
ication to serve others (her daughter is a NICU 

nurse and her son is a Marine, currently studying 
to be a pilot) they tend to focus their philanthropic 

efforts on organizations that reach 
children, veterans, and animals, like 
Save a Warrior Foundation, That Others 
May Live Foundation, Placer County and 
El Dorado Humane Society, the Burn 
Institute, and Impact Sac.

“This is a wonderful profession to 
impact and serve our families and 
communities,” she said. “It’s important 
to be kind and thoughtful to yourself 
and others.”

When Sherri isn’t working, you can 
usually find her on the golf course or 
hiking trails. Lake Tahoe is her “place 
of tranquility” where she goes to 
refresh. She also loves going to country 
music concerts, paddle boarding, wine 
tasting, and traveling, especially to 
visit her children.

As Sherri continues building her busi-
ness, she plans to grow her team and to 
continue helping as many people as she 
can. No matter how the tide may turn 
in the future, there is no doubt that she 
will keep swimming. 

WE PARTY 

OUR WAY 

TO THE TOP 
AND TAKE 
OUR CLIENTS 
WITH US!




