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If you are interested in contributing or nominating Realtors for certain 
stories, please email us at mary.burrell@n2co.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the NoCo Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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970-773-1370 | AmyL@BRHW.com

Office: 303-986-3900, Option 2

Have a worry-free summer —
make sure all of your buyers have a
Blue Ribbon Home Warranty to cover
their new homes systems after closing.

FREEDOM FROM WORRY  |  Honest & affordable protection for Colorado homeowners!  |  www.BlueRibbonHomeWarranty.com
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

Universal Lending
Kim Martin
(970) 283-7686
ulc.com/klmartin

Velocity Lending
Josh Lyon
(970) 460-6677
NoCoLending.com

MOVING COMPANY

Skyline Moving Company
Stephen Skaer
(970) 685-3942
skylinemovingcolorado.com

PHOTOGRAPHY - 

FAMILY / PORTRAIT

B. Saint Photography
Brenda Saint
(970) 988-8865
bsaintphotography.com

REAL ESTATE 

PHOTOGRAPHY & MEDIA

A. B. Consulting & Media
Alyssa Benson
(970) 590-9271
abconsultingnoco.com

REMODELER

Renovation Sells 
Northern Colorado
Steve Swanson
(970) 818-5667
renovationsells.com/
northern-colorado

ROOFING

NOCO Roofing
Troy Jennings
(970) 223-7663
NOCOroofing.com

Roof Source LLC
Brendan O’Keefe
(970) 691-0845
coloradoroofsource.com

SOLAR

Sandbox Solar
Justin Wojtarowicz
(970) 673-7733
sandboxsolar.com

TITLE COMPANY

Chicago Title of Colorado 
- Northern Colorado
Ryan Martin
(970) 666-7300
colorado.ctic.co

First American Title
Debra Myers
(970) 658-4685
firstamcolorado.com

TREE & SHRUB SERVICES

Northern Colorado Tree Service
James Gosser
(970) 775-8877
northerncoloradotreeservice.com

VIRTUAL ASSISTANT

Cyberbacker
Jake Clendenning
(720) 706-9373
cyberbackercowyo.com

AUTO SALES

Centennial Leasing & Sales 
of Northern Colorado
Toby Bauer
(970) 225-2205
fortcollins.clscars.com

BUILDING CODE 

CONSULTANT

Building Code Guru
Caleb Sulzen
(970) 480-0550
buildingcodeguru.com

CLOSING GIFTS

Athena Nicole Photography
Athena Henzler
(404) 610-6210
AthenaNicole
Photography.com

ELECTRICAL SERVICES

Smartwire Electrical Services
Dennis DiCantio
(303) 818-8109
smartwireco.com

ESTATE SALES

Blue Moon Estate Sales
Kelly Mundorff
(970) 889-0663
bluemoonestatesales.com/
noco-se-wyoming

FINANCIAL ADVISOR

Country Financial
Jason Percha
(970) 669-1263
countryfinancial.com/
jason.percha

FLOORING & DESIGN

Northern Colorado Carpets
Derek Krasuski 

(970) 226-6800
www.northerncolorado
carpets.com

HOME INSPECTION

A Buyer’s Choice 
Home Inspection
Brett Datteri
(970) 475-6262 x1
abuyerschoice.com/
northern-colorado

Inspections Over Coffee
Bryan Zenner
(720) 845-5282
InspectionsOverCoffee.com

Kick A-Z Home Inspections
Christina Faulkenburg 
(720) 726-7193
kicka-zhomeinspections.com

HOME WARRANTY

Blue Ribbon Home Warranty
Amy Long
(970) 773-1370
BlueRibbonHome
Warranty.com

Fidelity National 
Home Warranty
Penny Olender
(530) 859-2463
homewarranty.com

First American 
Home Warranty
Kyle Arenson
(970) 404-5099
firstamrealestate.com

HVAC SERVICES

Metal Mechanics Inc.
Michelle Culp
(970) 203-9954
metalmechanicshvac.com

INSURANCE BROKER

Country Financial
Jason Percha
(970) 669-1263
countryfinancial.com/
jason.percha

Summit Insurance
BJ Hill
(970) 667-9133
mysummitinsurance
agency.com

JUNK REMOVAL 

& HAULING

Hulk Addicts Hauling 
and Junk Removal
Mike Howard
(970) 381-1176
hulkaddictsjunk.com

LABOR FOR HIRE, MOVING 

& LANDSCAPING

Laborjack
(970) 690-7709
www.Laborjack.com

MORTGAGE ADVISOR

Prime Lending
Josh Struck
(720) 257-3035
lo.primelending.com/josh.
struck
Brett Reinhardt
(303) 919-0361
lo.primelending.com/brett.
reinhardt

MORTGAGE BANKER

CrossCountry Mortgage
Ryan Lendrum
(720) 990-3687
crosscountrymortgage.com/
ryan-lendrum

MORTGAGE LENDER

Academy Mortgage
Ryan Abrahamson
(970) 530-0470
academymortgage.com/
ryanabrahamson

MORTGAGES

Cherry Creek Mortgage, A 
Division of Guild Mortgage
Nancy Terry
(574) 538-8485
Stacy Fridal 
(970) 219-1710
guildmortgage.com

Elevations Credit Union
Jennifer Shepherd
(970) 430-0787
elevationscu.com/mortgage

Excel Financial 
Mortgage Brokers
Lauren Juhl
(970) 407-8288
excelmortgagebrokers.com/
staff/lauren-juhl/

First Western Trust Bank
Justin Crowley
(970) 407-3100
myfw.com/mortgage-services

LoanFIT
Catherine Barnett
(720) 300-6777
LoanFIT.us

Success Mortgage 
Partners, Inc.
Doug Braden
(970) 689-0877
SuccessMortgage
Partners.com

www.northerncoloradocarpets.com
970-226-6800

Family Owned Since 1976 & Veteran OperatedNorthern Colorado Carpets

Neutral carpet in stock to 
go with all trending paint 
colors. We are QUICK & 
a�ordable, let's spruce 
up your space to increase 
your home value. 

Get the Realtor discount 
and update your flooring 

before your furniture 
arrives! We are flexible 

with installation to meet 
your move in dates.

Listing a
Home?

Buyers
Moving In?

Carpet // Plank // Sheet Vinyl
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Madison Coble
Editor In Chief

Kate Shelton 
Writer

Jacki Donaldson
Ad Strategist

Danielle Kidwell 
Writer

Brenda Saint
Photographer

Mary Burrell
Owner/Publisher

970-732-0469

Candace Braden
Client Concierge

Alyssa Benson
Photographer

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at mary.burrell@realproducersmag.com.

M E E T  T H E  N O C O  R E A L  P R O D U C E R S  T E A M
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Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – 
Tune in for free today

podcast.realproducersmag.com

FREE CONSULTATIONS  |  EXCITED SHOPPERS
SAFE PROCESS  |  EFFECTIVE RESULTS

We get homes market-ready fast.

Elevate your client services with the
industry-leading estate sale company.

Blue Moon Estate Sales of
Northern Colorado
and SE Wyoming

BlueMoonEstateSales.com
970-889-0663
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T R E A T I N G  O U R  C U S T O M E R S  L I K E  F A M I LY

“We have always had our sights set on top-notch 
customer service,” said Derek Krasuski, Owner of 
Northern Colorado Carpets. “We take our job very 
seriously. We live here and our reputation is everything. 
Northern Colorado is our community, too. There’s 
nothing more important to us than doing a good job.”
 
It’s this very attitude that has kept Northern Colorado 
Carpets in business for nearly fifty years. The business was 
started in 1976 by Derek’s dad, Dock. “He deserves a lot of 
credit,” Derek said. “His parents owned a small carpet store 
in Loveland, and he learned what he could from them when 
he was growing up. He started his own business after college 
and look what it’s become.” 
 
Derek grew up in Loveland and spent his summers helping his 
dad with the business. After college, he joined the U.S. Army 
and spent the next nine years serving our country. He was a 
Ranger in the 75th Ranger Regiment for five years and Officer 
with 1st Bn/3rd Special Forces Group (A) for his last three; in 
his years in the Army, he had six combat deployments.
 
“After the Army, I was ready to come back home and 
raise my kids in the same place that I got to grow up,” 
he said. The family moved to Windsor in 2012 and 
Derek began working alongside his dad at Northern 
Colorado Carpets. In 2019, Dock officially retired and 
Derek and his wife, Amy, took over the business.
 
Derek has his hands in every aspect of the operation. He does 
everything from measuring jobs to staying abreast of flooring 
trends. Amy picks up the business management pieces, help-
ing with invoicing, payroll, and HR duties.
 
“Our products have changed dramatically over the years as 
styles have changed, but what remains the same is the level of 
customer service we provide each customer,” he said. “My dad 
really ingrained that in me, and I’ve kept at it. Each customer 
gets the time and attention they need so they have a finished 
product they love. We will never stray away from that.”
 

Northern Colorado

CARPETS partner spotlight
By Kate Shelton

Northern Colorado is where we 
have always lived and the only way 
we’ve made it this far is by treating 
our customers like family.
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Derek and his team manage more than 300 projects 
a year in residential homes and commercial buildings 
alike. Northern Colorado Carpets has had the same 
team of partner installers for years. “They do a great 
job, I’d recommend them to anyone,” Derek said.
 
When he’s not working, Derek coaches his sons’ 
baseball teams and enjoys spending time with his 
family. Derek and Amy have three kids, Presley (15), 
Easton (13), and Mason (9).
 
“We’re Northern Colorado people through and 
through. My family lives in Windsor, my parents are 
long-time residents of Ptarmigan in SE Fort Collins.” 
he said. “Northern Colorado is where we have always 
lived and the only way we’ve made it this far is by 
treating our customers like family,” he said.
 
Derek plans to continue his father’s legacy by keep-
ing the business strong. “We send a big thank you to 
all our customers for their support and referrals. We 
want to be your flooring store.”
 
See flooring options and learn more about 

the Northern Colorado Carpets team at 

northerncoloradocarpets.com.

The team is rounded out by their two sales managers, Melly 
Martin and Misty Hollabaugh. “They’ve both been in the 
industry for a long time, and they have a great eye for design,” 
Derek said. “Our customers love working with them because 
they’re good at finding the right product for each house.”
 
Northern Colorado Carpets offers all types of flooring 
from carpets to laminate woods. Their most popular 
products fall in the waterproof plank flooring category. 
“There are just so many great options to choose from and 
they look fantastic when they’re installed. Not only that, 
but they’re also really family-friendly. Kids, dogs, toys… 
it doesn’t matter; they don’t get ruined. You get the look 
of beautiful hardwood without the headache,” he said.
 
“The thing people love is our showroom. You can come 
in and see and feel all the options for yourself. This helps 
you envision what your space will look like,” he said. 
Misty and Melly are flooring experts that will help guide 
you through the process of finding floors that will trans-
form your space. They also offer virtual consultations 
for those who are in the process of moving to the area.
 

We take our job very seriously. We live here and 
our reputation is everything. Northern Colorado 

is our community, too. There’s nothing more 
important to us than doing a good job.
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During her time at the dealership, Christine was searching for 
her next big move. As a long-time real estate investor and flip-
per, she knew that the industry held a lot of potential. “I always 
wanted to do it, but I was never in the position to take the leap,” 
she said. “My kids needed me and I needed to have an income. 
Once they all graduated high school, and with the encourage-
ment from my husband, Drew, I went for it,” she said. 

Christine took real estate courses and officially became 
licensed in Colorado in December 2020 and 

in Wyoming in 2021. “From the moment I 
started, I knew I was home,” she said. “I 

wanted to kick myself for not doing it 
sooner. It’s my passion. I should have 
been helping people all along.” 

Her brand works. In just a few short 
years in the business, Christine’s vol-

ume has exploded. In her first year, she 
sold 12 homes, and 28 in her second. She 

focuses on the listing side and has invested 
in her education and processes to make the 

entire transaction seamless for her clients. 

“I’m always learning. I have many real estate certifications, 
including being a luxury home market specialist, a negotia-
tion specialist, and a Pricing Strategy Advisor. I’ve also taken 
so many marketing courses, all for my clients,” she said. “In 
a market like this, having an agent that can get eyes on your 
home makes all the difference. When I say my marketing is 
big, I mean it. I do ads, social media, videos, HUGE signs, 
vendor events… Anything I can to get more exposure for my 
client’s homes, I want to do.” she said. 

“In high school, I was known as a good student and 
athlete, a rule follower. I didn’t go to parties. One day, 
a friend affectionately referred to me as being ‘such 
a little lady.’ The nickname stuck with me. I adore 
that this personality trait has become my unique real 
estate business brand. In my world, I’m a small lady 
with a giant approach to marketing, and I’ve created a 
brand that reflects my authentic self,” said 
Christine Gwinnup of Realty ONE Group 
Fourpoints and Cheyenne Legacy. 

Within the first few months of joining 
the real estate industry, Christine nailed 
her brand. Her signature look is a 50s 
pinup style paired with bright reds 
and contrasting blacks. Her market-
ing style is equally as expressive and 
memorable. When The Little Lady has 
a house on the market, people notice. 

Christine spent the first 23 years of 
her career teaching English as a sec-
ond language. She moved to Colorado to 
further her teaching education and worked 
for many years in the St. Vrain School District.

“After that many years of working in education, I just didn’t 
have the same passion for it that I once did,” she explained. 
Christine left the field and began working at the Thunder 
Mountain Harley-Davidson dealership. “I wanted to find 
something completely different. It was in this role that I 
learned sales and customer service, and I realized that not 
only did I love it, but I also happened to be really good at it.”

rising star

CHRISTINE
GWINNUPThe Little Lady Sells Homes | Realty ONE Group 

Fourpoints and Cheyenne Legacy

By Kate Shelton  |  Photos by Alyssa 

Benson, A.B. Consulting NoCo

CHRISTINE

Little Lady,
Big Marketing
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When I was in a 
really tough situation, someone gave me 

hope. I try to do the same. I pray about it and 
when God puts the right person in my path and 

tells me to give them hope, I give what I have. I am 
so fortunate that my business allows me to be able to 

do what someone once did for me.

Christine has spread her wings and 
launched a vibrant new team she 
fondly calls,‘The BOLD Collective.’ 
“We are all about boldness here! 
Our marketing has an edge to it, 
and our approach to real estate 
is daring. We bring that zest and 
audacity for our clients.”

The BOLD Collective is a dynamic 
group. Julie Lefgren, a Northern 
Colorado buyers’ agent, loves help-
ing people find their dream homes. 
Investment properties are Brittany 
Vandermark’s specialty, and Ava 
Hinson is stationed in Colorado 
Springs, where she specializes in 
veterans. Christine’s sister, Misti 
Juergenson, keeps the team run-
ning as their coordinator.

“I just love my team,” Christine said. 
“We all do our own thing but we all 
support each other so well. They’re 
strong, bold women and I chose 
each of them for a reason. They 
make life more fun and they make 
real estate better for our clients.” 

Regardless of the growth the team 
has seen, Christine chooses not 
to focus on their metrics. “I don’t 
hyper-fixate on our volume,” she 
said. “I want our clients to have the 
best experience. I want them to tell 
their friends and family about us. If 
we have great marketing and great 
service, the numbers will follow.”

Christine notes that the support of 
her family has made all the differ-
ence in her business. Her husband, 
Drew McClellan, a home inspector 
with McClellan Industries, has 
been a great resource for Christine. 
“I don’t know if I would have ever 
made the jump if it wasn’t for 
him,” she said with a warm laugh. 
Christine’s two sons, Tommy and 
John, help her with videography 
for her listings, and her daughter, 
Elisabeth is willing to do whatever 
it takes to help her mom. 
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The Little Lady will be selling homes for years to come. Connect with Christine and her 

team at www.thelittleladysellshomes.com or 303.709.4262.

I might be a 
little lady but I 

pack a big punch. 
My clients will 

be able to feel the 
difference in my 

marketing, and 
the experience.

Giving back is another 
important facet of her busi-
ness. Christine puts away 
10% of every sale to give back 
to someone in need. “When 
I was in a really tough 
situation, someone gave me 
hope,” she said. “I try to do 
the same. I pray about it 
and when God puts the right 
person in my path and tells 

me to give them hope, I give 
what I have. I am so fortu-
nate that my business allows 
me to be able to do what 
someone once did for me.” 

When she’s not working, 
Christine loves to travel, 
spend time with her kids, 
and garden. Drew and 
Christine love to ride 

their Harley as much as 
they can. They recently 
crossed the 122,000-mile 
mark on their bike. 

“I might be a little lady,” she 
said, “but I pack a big punch. 
My clients will be able to feel 
the difference in my market-
ing, and the experience.”



NoCo Real Producers • 2322 • August 2023 @realproducers realproducersmag.com

If you want to take your business 
to the next level, you need to focus 
on activities that give the highest 
return on investment of your time.

Hire a Cyberbacker Today

       nocowyo@cyberbacker.com

    720-615-7866 

cyberbackercowyo.com

DON’T GET LEFT 
BEHIND! VIRTUAL 
LEVERAGE IS THE 
NEWEST BUSINESS 
STRATEGY YOU 
SHOULD TRY!

“I hired my CYBERBACKER just over a year and a half ago to handle my social media 
and graphic design marketing as well as developing video editing and newsletter 
content and it has been a massive game changer for me. It is all about leverage in 
those items that took up so much of my time and having them off my plate has given 
me much more room to work on my business. I highly recommend.  -  Ryan R.

CALL US
Dennis: (303) 818-8109
Matt: (970) 381-1310

THE SMART CHOICE FOR ALL OF YOUR CLIENTS' 
ELECTRICAL NEEDS

Special ized Real Estate Electr ical System
Inspections and Home Inspection Reviews —

Electr ical System Warranty Before Closing

Commercial  E lectr ic  |   Residential  E lectr ic  |   EV Charging Stations  |   Solar
Mobile: 720-300-6777
Office: 970-289-5499/623-250-7017
www.LoanFIT.us  |  Team@LoanFIT.us

Catherine Barnett (Eusea)
Mortgage Strategist &
Divorce Specialist 

# N M L S -  2 3 7 2 4 4

# C O - 1 0 0 0 2 9 9 6 3  A Z - 1 0 2 3 7 0 4

S e r v i n g  a l l  5 0  s t a t e s

BROKERING MORTGAGES
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By Danielle Kidwell

Photos by Brenda Saint, b.saint Photography

standout REALTOR®Tamara 
SuppesTHE GROUP, INC. 

Authentically 
NoCo
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I survived my first year, then the second and third, 
but each year I remember that it’s a matter of hard 
work and consistency, and success isn’t guaranteed.

“Our love story is an interesting 
one,” muses Tamara Suppes, Broker 
Associate/Partner of The Group Fort 
Collins. “My husband Chris was a 
smokejumper, jumping out of airplanes 
to fight fires.” Tamara’s hometown 
of McCall, Idaho is a small mountain 
community with a large smokejumper 
base and Chris was stationed there for 
training. “It was a really rainy season and 
we got to know each other quite well,” 
she laughs. “We were engaged after six 
months and married a year and five days 
after our first date.” Chris was also the 
head cross country coach for Fort Collins 

High School and taught high school math 
after graduating from Colorado State 
University (CSU), so Tamara transferred 
to CSU after meeting him and finished 
her degree after she moved here. 

“I graduated with a degree in Art 
Education and a teaching endorse-
ment,” she says. “From there I spent ten 
years in the Thompson School District 
and Poudre School District, earning 
my Master’s Degree in Curriculum 
Development and Administration along 
the way.” Tamara greatly enjoyed her 
time in education but felt the writing was 

on the wall when arts programs started 
experiencing funding cuts and she was 
asked to travel to multiple schools on 
the same day. “Chris and I sat down and 
talked, agreeing that we could try any-
thing for a year,” she says. “A good friend 
had entered the industry the year before 
and had a positive experience with a 
great managing broker.” Tamara met with 
the broker and took the plunge. “I was 
really lucky and blessed,” she says. “I sur-
vived my first year, then the second and 
third, but each year I remember that it’s a 
matter of hard work and consistency, and 
success isn’t guaranteed.” 
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One of the significant hurdles Tamara had to overcome was 
the transition into real estate from education. “When people 
would hear I was a REALTOR® I would get some eye rolls,” 
she says. “When I was a teacher they would thank me, but 
I realized that guiding someone through a process that the 
majority of us will do only a handful of times in our lives 
is a different and just as important way of helping them.” 
Real Estate is, ultimately, a means of making a living, and 
Tamara acknowledged the importance of striking a balance 
between her passion for helping 
others and the practical neces-
sity of generating income. 
Through determination, hard 
work, and a genuine desire 
to assist her clients, Tamara 
successfully navigated these 
challenges and built a thriv-
ing career, while striking a 
healthy balance between work 
and home. Her family is the 
center of her world and she’s 
grateful for the opportunity 
to enjoy them to the fullest. 

Together, they engage in various 
outdoor activities such as 
running, skiing, and hiking. 
Tamara’s two daughters, Allie 
and Cassie, have also found 
their passions. Allie, residing in 
Boise, is married and has two 
children, while Cassie runs her 
own photography business in 
Fort Collins, specializing in adver-
tising and weddings.

With a long-term commitment to the real estate industry, 
Tamara envisions herself continuing to serve her clients for 
many years to come. She thrives on the personal connec-
tions she forms and cherishes the lasting relationships she 
builds beyond the sale. Real estate, for Tamara, is not just a 
means to an end; it opens doors to experiences, allowing her 

to explore the world and connect with people from different 
backgrounds. Traveling on a shoestring budget has given her 
a broader perspective which she brings back to her commu-
nity, creating meaningful connections between people.

In terms of giving back, Tamara is actively involved as 
a board member for Group Gives, an organization that 
supports individuals and families in maintaining their 
homes and provides aid to those in need. Tamara strongly 

believes in the power of charity 
and volunteer work to uplift 
communities. “The Group is 
very locally focused,” she says. 
“We concentrate on Northern 
Colorado and provide ser-
vices and support to people 
who need assistance with the 
homes they occupy.” Tamara 
also writes a blog called 
Northern Colorado Lifestyle, 
celebrating all that makes ours 
a unique region. “I want to 
highlight all that our area has 
to offer,” she explains. “We 
publish a community events 
calendar, tips and tricks for 
all things related to the home, 
and guides on how to explore 
different pockets of our com-
munity.” Always ready to roll 
up her sleeves and help out, 
Tamara is readily available as 
a resource to her colleagues as 

well. “Show up and be true to 
yourself,” she advises brand-new 

agents. “Being authentic and introducing people to our 
area and each other in a simple way is a great way to 
build your business organically.” She also emphasizes the 
importance of hard work, perseverance, and consistency. 

Connect with Tamara at tsuppes@thegroupinc.com 
or 970.231.0790.

Success Mortgage Partners, Inc. supports Equal Housing Opportunity. NMLS ID# 130562. This is 
informational only and is not an offer of credit or commitment to lend. Contact Success Mortgage 
Partners, Inc. to learn more about your eligibility for its mortgage products.

Licensed in Colorado and Wyoming 

VA FACTS
DID YOU KNOW?

Doug Braden
“Rocking On & Funding Loans”
Loan Originator NMLS # 231820
NAMB Certified Veterans Lending Specialist

       (970) 689-0877
        dbraden@smprate.com  

Non-occupant 

co-borrowers are 

permitted to help qualify 

on VA Loans.
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Show up and be true to yourself.
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We Are Your Senior
Home Loan Experts!

Nancy and Stacy are passionate about helping Seniors understand
all their mortgage options!

Guild Mortgage Company LLC NMLS#3274. All Rights Reserved. Some loan products may 
not be available in all states. Terms, rates, and fees subject to change.

Please speak with one of our loan originators for more detail.

Buy twice the home for half the cash

Flexible payment optional loan

Use your equity to supplement your income
                        
Make home improvements to “right size”
your home for retirement

Nancy Terry
NMLS# 291957
574.538.8485 • nterry@guildmortgage.net

Stacy Fridal
NMLS# 289577
970.219.1710 • sfridal@guildmortgage.net
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“I truly believe that everything I had done 
previously career-wise led me to become 
a REALTOR®,” says Jeremiah Rom of RE/
MAX Alliance. “I love working face to 
face with people and I believe that my 
background running my own business 
and working in finance gave me a unique 
perspective into what it takes to be a 
successful real estate agent.” 

Before he embarked on his real estate journey, 
Jeremiah’s career took several intriguing turns. He 
initially managed restaurants in his hometown of 
Fort Collins, where his exceptional management 
skills and work ethic propelled him to the position 
of district manager for four restaurants by the age of 
19. Seeking new challenges, Jeremiah transitioned 
into sales and eventually opened a sales distribution 
company for an HVAC company in Grand Junction, 
doing over $2M per year in sales and managing 35 
employees across four states. After successfully 
running the company for four years, he sold it and 
entered the finance industry, becoming a licensed 
business banker for a Fortune 5 bank in Denver. 
He enjoyed the work but was ready for his next 
best step. “I honestly missed being self-employed 
and decided to make the jump into real estate for 
unlimited income-earning potential and the freedom 
to make my own schedule again,” Jeremiah says. 
“Assisting clients in fulfilling their real estate goals 
has been immensely satisfying, especially when you 
witness their joy and gratitude.” 

cover story
By Danielle Kidwell

Photos by Alyssa Benson, A.B. Consulting NoCo
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Jeremiah especially loves 
that real estate is a rela-
tionship-driven business. 
“Making a positive impact 
on people’s lives through 
the properties we have 
bought or sold together has 
been deeply rewarding,” he 
says. “Real estate offers the 
opportunity to help people 
find their dream homes, 
investment properties, or 
commercial spaces and I 
love being a part of that.” 
Jeremiah is looking forward 
to leveraging his real estate 
experience to expand his 
personal portfolio, purchas-
ing apartment buildings. 
“I’ve been highly interested 
in investing in commercial 
real estate for many years 
and my dream and goals 
have been to purchase assets 
that will provide long-term 
cash flow as I continue with 
my real estate career.”

When he’s not working, 
Jeremiah and his girlfriend 
spend a lot of time boating, 
wake surfing, and wake-
boarding at Horsetooth 
Reservoir. As a member 
of a men’s golf league, he 
plays as much as possible, 
and in the winter he enjoys 
snowboarding and spend-
ing time at his condo in 
Keystone. He also enjoys 
traveling to ski resorts at 
different destinations. A fun 
fact that not many people 
know about Jeremiah - he 
has been producing music 
since high school and while 
he doesn’t have a lot of spare 
time, he enjoys exploring 
his artistic expression 
through creating music. As 
a member of a close-knit 
family, Jeremiah always 
makes time for his mother, 

brother, his girlfriend, and four-year-old 
nephew, who all live in Fort Collins. They 
meet up for dinner or at breweries, family 
bowling, outings, and family barbeques. 
Balancing work and personal life can be a 
challenge, but Jeremiah has a few tricks. “Be 
consistent and available,” he says. “When 
your phone rings, answer it because peo-
ple work with others they can rely on.” 

Jeremiah’s proven track record of reliability 
goes further than merely answering each 

phone call. He advises newer agents to be 
sure they have an outstanding listing pre-
sentation, and he personally takes the time 
to make his own and refine it so there is no 
question in his clients’ minds that he is the 
right person for the job. “Work open houses 
and farm your neighborhood,” he says. “Do 
the small things consistently to make sure 
you stay top of mind in your own neighbor-
hood, and don’t be afraid to work outside 
your immediate market as it takes time to be 
well known in your own backyard.” 

I truly believe 
that everything 
I had done 
previously 
career-wise led 
me to become  
a REALTOR®.



NoCo Real Producers • 3736 • August 2023 @realproducers realproducersmag.com

Providing First-Class Tree Care & Customer Service to 
You & Your Clients

Plant Health Care • Expert Pruning • Tree Removal • Stump Grinding
Locally owned. Licensed and insured.

Now
Offering

Plant Health
Care!

Jeremiah Rom’s journey from a district manager at a young age to a successful 
REALTOR® exemplifies the tenacity, dedication, and passion required to excel in the 
real estate industry. Through his outstanding service and unwavering commitment 
to his clients, he has established himself as a trusted advisor and advocate. Whether 
it’s helping clients achieve their real estate goals or building lasting relationships, 
Jeremiah’s genuine care and professionalism continue to set him apart.

Connect with Jeremiah at jeremiahrom@nocobuynsell.com or 970.420.3805.

Real estate offers 

the opportunity 

to help people 

find their dream 

homes, investment 

properties, or 

commercial spaces 

and I love being a 

part of that.

Life insurance policies issued by COUNTRY Life Insurance Company® 
and COUNTRY Investors Life Assurance Company®, Bloomington, IL.

0621-106MM_16746-2/3/2023

Jason Percha, MDRT
Financial Advisor/Insurance Agent

1405 W 29th Street 
Loveland, CO 80538-2403 

 
 

(970)669-1263
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8000+ Transactions & $2.3B Personally Originated Since 2001

Expert Insight
Government Loans Expected to 
Make a Comeback

Between rising interest rates, stubbornly low inventory levels, 
and monumental changes in conforming loan pricing, 2023 
has been a year of constant headwinds. Fortunately, the real 
estate market just got a little reprieve, with some favorable 
improvements to certain government loan programs. 

Recently, HUD and the Veteran’s Administration announced 
reductions in costs to make FHA and VA loans more affordable. 
When compared with the recent increases in costs for most 
conforming loan programs, this could nudge many homebuyers 

more traditional conventional option.

What’s Changed?
• The one-time Funding Fees attached to VA loans are 

returning to pre-COVID levels, thereby reducing total loan 
amounts and payments for non-exempt veterans. 

• FHA monthly mortgage insurance premiums are being 
reduced by 0.30% per year, meanign the MIP component 
of the monthly payment will now be $25 cheaper per 
$100,000 borrowed. 

Since FHA and VA mortgage rates tend to be lower than 
conforming rates and generally come with more forgiving 
underwriting guidelines (higher debt-to-income ratio limits, 
etc.), these improvements will undoubtably encourage more 
buyers to utilize these loan products. 

Sadly, FHA/VA offers often carry an undeserved stigma 
from failed transactions of the past, causing resistance 
from some sellers and real estate agents. Stories of 
unscrupulous lenders, unfavorable appraisals, and guideline 
misinterpretations have tarnished the reputation of these 
truly wonderful options, leading many folks to simply “throw 
out the baby with the bathwater.” But in the current market, 
where every sale matters, we should prepare to see more 
FHA/VA offers and welcome them with open minds and open 
arms. After all, they could very well be the most budget-
friendly, or possibly the only option available, to make certain 
deals work.

Justin Crowley
Sr. Loan Originator
970.691.2214

200 S. College Ave Ste 10, 
Fort Collins, CO
80524

Direct 970.407.3104 | Main 970.407.3100 | Justin.Crowley@MYFW.com | NMLS# 378544
First Western Trust NMLS# 477166 | Equal Housing Lender | Member FDIC


