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At Mid-Atlantic Custom Builders, we team up with Real Estate agents in Bethesda 
and Chevy Chase to help put families in the home of their dreams. The partnership 
begins when agents introduce us to new properties, and continues through 
acquisition, construction, and finally, the new home sale. Let’s get started!

(240) 493-9301 • MidAtlanticCustomHomes.com

Let's Build a Home and a Partnership!
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

RELOCATION SERVICES 

FOR SENIORS

Caring Transitions, Inc.
(443) 995-7367
CaringTransitionsRockville.com

REMODELER

Renovation Sells
(202) 705-0766
renovationsells.com/dc-metro

ROOFING

Cole Roofing
(703) 836-6679
ColeRoofSystems.com

SENIOR MOVE MANAGEMENT

Moyer Move Management
(301) 685-7900
MoyerMoveManagement.com

Town & Country Move 
Management
(202) 997-3324
TownandCountryMovers.com/
Move-Management/

STAGING

Preferred Staging, LLC
(703) 851-2690
PreferredStaging.com

Town & Country Staging
(800) 683-6683
TownAndCountryMovers.com/
Staging

TITLE COMPANY

Eastern Title & Settlement
(240) 403-1285
EasternTitle.net

Legacy Settlement Services
(919) 441-1848
LegacyForTitle.com

MBH Settlement Group
(703) 277-6806
MBH.com

Peak Settlements, LLC
(301) 528-1111
PeakSettlements.com

Stewart Title and Escrow
(202) 838-2053
Stewart.com/en/Markets/
Mid-Atlantic/Offices/
Washington-DC-Office.html

VIDEO SERVICES

HD Bros
(833) 437-4686
HDBros.com

CHARCUTERIE

Curds & Cuts
(301) 674-0501
CurdsandCutsDMV.com

CLEANING SERVICE

Fresh Home Cleaning
(240) 855-7268
Fresh-HomeCleaning.com

CLOSING GIFTS

Strategic Gifting
(313) 971-8312
StrategicGifting.com

DJ/ENTERTAINMENT 

SERVICES

Gold Event Group
(301) 613-1676
GoldEventGroup.com

DOWNSIZING/

ESTATE SALES

Caring Transitions, Inc.
(443) 995-7367
CaringTransitions
Rockville.com

FINANCIAL PLANNING

Socium Advisors
(203) 848-4870
Tripp-Kelly.com

FLOORING

Floormax
(301) 206-2200
FloormaxFloors.com

PriceCo Floors
(703) 966-8719
PriceCoFloors.com

HOME BUILDER

Mid Atlantic Custom Builders
(301) 231-0009 x302
MidAtlanticCustom
Homes.com

HOME INSPECTION

Kenneth Cox & 
Associates, LLC
(202) 298-7868

Metro Capital Home 
Inspection Services
(410) 608-0115
MetroCapitolHome
Inspections.com

National Property Inspections
(240) 409-3711
NPIweb.com

ProTec Inspection Services
(301) 972-8531
ProTec-Inspections.com

HOME RENOVATION

Curbio
(810) 300-9432
Curbio.com

HOME REPAIR & 

RENOVATIONS

BOSSCAT
Wes Poole
(615) 445-7480
wes.poole@bosscathome.
com

HOME WARRANTY

Cinch Home Services
(800) 247-3680
CinchRealEstate.com

Super Home, Inc.
Kat Dzuba
(703) 817-5773
HelloSuper.com

INSURANCE

Goosehead Insurance
(202) 558-0530
JenniferLindsayInsurance.com

JUNK REMOVAL

123JUNK
(800) 364-5778
123JUNK.com

LANDSCAPING SERVICES

Hunter’s Property 
Maintenance
(301) 579-8763
HPMmaintenance.com

MOLD REMEDIATION

Mold Gone
(240) 970-6533
MoldGone.net

MORTGAGE

Caliber Home Loans
Matt O’Connor
(301) 520-5156
OConnorMortgageTeam.com

Citizens Bank
Megan Holeyfield
(703) 357-7090
Lo.CitizensBank.com/MD/
Bethesda/Megan-Holeyfield

CrossCountry Mortgage
Richard Early
(301) 332-2184
CrossCountryMortgage.
com/Rockville-MD-2726/
Richard-Early/

Draper and Kramer 
Mortgage Corp.
Melissa Rich
(703) 927-2626
DKMortgage.com/Rich

First Washington Mortgage
Chanin Wisler
(301) 526-0020
ChaninWisler.info

Intercoastal Mortgage
Jordan Dobbs
(301) 785-7162
JDobbs.ICMTG.com

Primary Residential 
Mortgage Inc.
Aaron Matty
(443) 375-6466
PrimeRes.com/AMatty

Sandy Spring Bank
Tina Del Casale
(301) 523-1893
SSBTina.com

Shore United Bank
Paul Deibler
(240) 651-6955
PDeibler-ShoreUnited1.
MortgageWebCenter.com

Truist
John Masci
(240) 687-1710
Truist.com/John.Masci

MOVING / STORAGE

Bargain Movers
(301) 685-6789
BargainMoversInc.com

Interstate Moving & Storage
(703) 226-3279
Moveinterstate.com

Moyer & Sons Moving 
& Storage
(301) 869-3896
MoyerAndSons.com

Perry Moving, LLC
Sam Perry
(410) 799-0022
perrymoving.com

Town & Country Movers
(301) 670-4600
TownAndCountryMovers.com

PEST CONTROL

My Pest Pros
(202) 255-4886
MyPestPros.com

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PRINTING, DIRECT 

MAIL SERVICES

My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

PROPERTY MANAGEMENT

Streamline Property 
Management
(301) 237-4950
StreamlineManagement.com
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morgane@legacyfortitle.com
919.441.1848
www.legacyfortitle.com

Legacy Settlement Services, MD DC VA FL
2936 O'Donnell Street, Baltimore, MD 21224

8659 National Pike, Suite P, Ellicott City, MD 21043

2000 Pennsylvania Ave NW, Washington, DC 20006

7315 Wisconsin Ave, #400W, Bethesda, MD 20814

201 N. Union Street, Suite 110, Alexandria, VA 22314

SET YOURSELF
APART

WHEN YOU PARTNER WITH LEGACY!WHEN YOU PARTNER WITH LEGACY!
Contact Morgane to get started.

Licensed Title Agent

Morgane �����
10% MILITARY

DISCOUNT
We appreciate our heroes and would
like to offer a special discount to all active
duty and veteran armed forces members.

CALL TO SCHEDULE YOUR SERVICE TODAY!

240-970-6533
mike@moldgone.net • moldgone.net

2508 Locustwood Pl, Silver Spring, MD 20905
FAMILY-OWNED • NON-FRANCHISED

in with cleaner air!
OUT WITH

MIKE MULIERI
President

"Mike addressed any concerns and gave us his 
professional opinion so that we could keep 
moisture out of our attic. He was professional, 
quick, and honest. We were very impressed by 
Mike and would highly recommend him." - Shira

INVESTIGATION, TESTING, AND REMOVALINVESTIGATION, TESTING, AND REMOVAL

Ryan Corvello 
Photographer

Zachary Cohen 
Writer

Lexy Broussard
Sales Manager

Kristin Brindley 
Publisher

Wendy Ross 
Operations Manager

Ellen Buchanan
Editor in Chief

M E E T  T H E  D C  M E T R O  R E A L  P R O D U C E R S  T E A M
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Pre-Purchase • Pre-Listing
Radon Measurement • New Construction

Termite Inspections • 7 Days A Week

(410) 608-0115

Donald "DJ" Thompson
Owner/Operator

Kevin L. Patience
Certified FHA Inspector

MetroCapitol.DJ@gmail.com | metro-caphis.com
Certified, Licensed & Insured Serving MD, DC & VA



DC Metro Real Producers • 1312 • August 2023 @realproducers realproducersmag.com

Dear DC Metro Real Producers,

Is it really the tail end of summer already?! It feels 
like just yesterday we were eagerly anticipating 
the warm days and endless possibilities. As we 
navigate through August, I can’t help but draw 
inspiration from an unexpected source,  the Netflix 
hit series “Selling Sunset.”

Just like the glamorous world of luxury real estate 
displayed on the show, our industry is dynamic 
and ever evolving. This month, I encourage you 
to channel your inner “Selling Sunset” agent and 
embrace the excitement and energy that comes 
with it. Adapt to the changing marketplace with 
agility and enthusiasm, just as these agents do 
when faced with new challenges and demand-
ing clients.

While we may not have the Hollywood back-
drop or the drama-filled moments, we DO 
share a common goal — to deliver exceptional 
service and create memorable experiences for our 
clients. Every transaction closed is an opportunity 
to make dreams come true!

With each passing day, let us reflect on the achieve-
ments we have already accomplished this year. 
Celebrate your successes, whether big or small, 
and let them inspire you to reach even greater 
heights. 

Don’t forget to take a moment for self-care amidst 
the busyness of this end-of-summer season. Find 
time to recharge and indulge in the joys of summer 
while it’s still around. Whether it’s a quick weekend 
getaway, a beach stroll, or simply relishing in the 
company of loved ones, nurturing your well-being 
will enhance your ability to serve your clients.

I’m really looking forward to seeing everyone at 
our big 2023 NFL Game Day next month! Be sure 
to save the date for September 10th. Wishing you 
a sizzling August filled with growth and countless 
achievements!!

With gratitude,

Kristin Brindley 
Owner/Publisher
DC Metro Real Producers
313-971-8312
Kristin@kristinbrindley.com

DCMetroRealProducers.com

The August Real Estate Market and You

publisher’s note

SUNSET
SELLING

FOOD FOR THOUGHT
What are the most effective strategies for 
Realtors to adopt as the summer selling season 
draws to a close?

301-317-6220
PriceCoFloors.com
Family Owned & Operated

LUXURY VINYL •  HARDWOOD •  CARPET

LIFE IS LIVED
ON WHAT WE DO

CALL FOR A FREE
IN-HOME ESTIMATE!

moyermovemanagement.com
CALL US TODAY: 301-685-7900 Maryland/DC    703-740-9912 Virginia

FULL-SERVICE MOVING SOLUTIONS
Senior Move Management  Space Planning & Design  Downsizing & Organizing

Packing, Unpacking & Settling In  Professional Moving & Storage  Donation, Disposal, & Dispersal  Staging
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PRESENTS

NFL GAME DAY 2023 

INVITES COMING SOON!

For information on all DC Metro Real Producers events, 

email info@dcmetrorealproducers.com. 

SAVE THE DATE 
SEPT. 10, 2023 
FEDEX FIELD 
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we ask ... you tell!

Do you need to drive a luxury 

car to sell luxury homes?

STACY ALLWEIN 

Real Broker, LLC 

You definitely don’t need a luxury car, but a 
clean car (at least on the outside). REALTORS® 
practically live in their cars. I think it’s import-
ant to portray a professional image.

GITIKA KAUL 

Compass 

No, but it’s more fun.

KEVIN FRIEND 

Compass 

I don’t believe so. Some people might associate 
a luxury car with a professional; but really, most 
people are looking for connection and authentic 
knowledge, as opposed to what someone drives.

RICK WOLER 

Compass 

As long as you keep your car feeling new and 
fresh, I don’t think it matters. My experience with 
millennial buyers is that they’re looking for a per-
sonal connection with the people they work with 
more so than someone who flashes their success.

JOCELYN VAS 

RLAH @properties 

Unfortunately, yes!

RYAN DAVILA 

Compass 

You don’t need to … but I do think that people 
expect you to.

DAN HOZHABRI 

Keller Williams 

I think if that’s your target audience, then your 
appearance says a lot. So yes, I do think you’d 
want a nicer car.

DINA THOMAS 

RLAH @properties 

I don’t think you need it, but I’m sure to some 
people it would give a certain look. I personally 
believe you should be able to win them over 
without a nice car!

FULL-SERVICE PEST CONTROL COMPANY SPECIALIZING IN ANTS, MICE, MOSQUITOES, TERMITES & MORE!FULL-SERVICE PEST CONTROL COMPANY SPECIALIZING IN ANTS, MICE, MOSQUITOES, TERMITES & MORE!

(703) 665-4455 |  MYPESTPROS.COM

Members of the NPMA, Virginia & Maryland Pest Management 
Association • 10+ Years of Experience

Local, Family-Owned Business • Proudly Operated by
Brett & Debra Lieberman • Serving VA, MD & DC

SCHEDULE YOUR WDI INSPECTIONS!

KICK THOSE 
PESTS OUT 

OF YOUR 
LISTINGS!

KICK THOSE 
PESTS OUT 

OF YOUR 
LISTINGS!

10%
Must mention ad.

Exclusions may apply.
Inquire for details.

on any annual program

SAVE
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Title Services · Real Estate Settlements · Notary Services
Property Transfers · Deeds · Reverse Mortgage Settlements

Purchase, Refinance and Short Sale Settlements
Witness Only Closings

Looking for an Experienced Title Attorney
to Close Your Next Transaction?

Looking for an Experienced Title Attorney
to Close Your Next Transaction?

600 Jefferson Plaza #420, Rockville, MD 20852 | 301-528-1111
www.peaksettlements.com | info@peaksettlements.com

Contact us today!Contact us today!

Client Satisfaction is Our Top PriorityClient Satisfaction is Our Top Priority
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STILL WORK?

With more than 25 
years of experience, 
Todd Lebowitz is 

CEO and owner of My 
Marketing Matters, which he 

runs with his business partner Ram 
Devaguptapu. Together, they have 
grown the company to be a recog-
nized leader in real estate market-
ing with more than 20,000 clients 
locally, regionally, and nationwide.

We all know how important mailings are to a solid 
marketing plan. From “Recently Sold” cards to seasonal 
mass mailings, keeping your name and brand image in 
front of potential and past clients is important. But what 
else can you do to set yourself apart? Many agents find 
success with taking a two-pronged approach, with one 
part focusing on quantity and another prioritizing more 
personal interactions. Handwritten, personal greeting 
cards can play an important role in the latter.

Greeting cards, at first glance, can appear passé. You might 
think of the birthday card your great aunt still remembers 
to send or the once-a-year winter greeting cards that 
get lost in the holiday shuffle. With so many other forms 
of communication, from email to social media, it’s no 
surprise that greeting card usage has fallen out of fashion. 
Year after year, the number of greeting cards sent out 
gets smaller and smaller, according to a 2022 IBISWorld 
Industry Report. What may be bad news for this industry 
is actually great news for agents.

GREETING CARD OCCASIONS 

While homeowners are inundated 
with emails and overwhelmed by 
the billions of options social media 
presents, physical mail has become a 
less cluttered environment for getting 
your message across. Below are a 
few ways to take advantage of this 
medium with a handwritten, personal 
card or note.

AS AN INTRODUCTION 

If you’ve received the name of some-
one that might be interested in your 
services, why not send a personal 
note of introduction?

TO SOLIDIFY A RELATIONSHIP 

Maybe you’ve already had an initial 
meeting with a potential new client; a 
personal thank-you card can demon-
strate your attention to detail.

TO CELEBRATE A MILESTONE 

Whether it’s your client’s recent closing 
or an anniversary of their home purchase 
with you, recognizing these events can 
show your thoughtfulness and sincerity.

GREETING CARD BEST PRACTICES 

• Strategically choose a limited num-
ber of recipients to send personal
cards to each month. Since these are
time-consuming cards to write, limit
your total send to no more than a
dozen or so each week.

• Always handwrite and personally sign
your cards. Yes, this is much more
time-consuming than simply printing
out cards or stamping a signature …
but that additional effort is what
makes this type of communication
stand out to your recipient.

• Use a seasonal stamp and skip
mass-mailing postage for
personal cards.

Do Personal Cards

By Todd Lebowitz

marketing matters
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NWABUEZE “EZE” 
OKWODU 
Samson Properties 
“You need to take this seriously as 
a job. It requires focus, discipline, 
and dedication to what you’re 
trying to do. There are no short-
cuts in America. That’s what makes 
America great. If you put in the 
effort, you get rewarded.”

A Word from Our Preferred Partner: 

WES POOLE 
BOSSCAT 
“Our goal is to help REALTORS® 
and their clients complete any home 
improvement project with ease, 
whether it’s before listing, after the 
inspection, or at any stage of home-
ownership… Because we manage and 
coordinate every project, Realtors 
can save valuable time and focus on 
their businesses.”

COREY BURR 
TTR Sotheby’s International Realty 
“I’ve tried to live every day in the 
business as professionally as I possi-
bly can. We are being interviewed by 
prospective clients who are weighing 
hiring somebody for the most amount 
of money that they’ve ever hired 
anyone for any job. We make a very 
handsome fee for handling purchases 

and sales for our clients, and we need to bring them our best 
every day. It’s important to do exactly what you say you are going 
to do. Don’t over-promise. Don’t exaggerate. Tell the truth. The 
more our industry does that, the more it’ll be held to a higher 
level by the public.”

MAYA HYMAN
Compass
“The more educated someone is, the 
more comfortable someone is with 
the decisions they make. That’s what 
leads to change in the world.”

What Do We Offer?

www.npinspections.com
240-409-3711 Locally Owned Franchise

MD Lic. #31227

NATIONAL
PROPERTY
INSPECTIONSNPI

Schedule with NPI Inspections for so
much more than a HOME INSPECTION!

Residential/Home Inspections (Buyer’s Inspections)
Prelisting Home Inspections (Seller’s Inspections)

New Construction (Pre-closing Inspections)
Builder’s Home Warranty Inspections

Providing Peace of Mind,
One Home Inspection at a Time.

Stay InspiredStay Inspired
PRESENTS

WORDS OF WISDOM FROM THIS MONTH’S FEATURES
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BOSSCAT, formerly known as PunchListUSA, has 
changed its name while changing the game in the real 
estate industry. As a proud partner of both the National 
Association of REALTORS® and Real Producers, this 
innovative company provides a one-stop repair, renova-
tion, and maintenance solution that simplifies the home 
improvement process for Realtors and their clients.

“Our goal is to help Realtors and their clients complete 
any home improvement project with ease, whether it’s 
before listing, after the inspection, or at any stage of 

The BOSSCAT Revolution: 
Simplifying Home Improvements

WES POOLE
By Jess Wellar

Photos by Ryan Corvello

partner spotlight 

homeownership,” explains Wes Poole, regional business develop-
ment manager at BOSSCAT. “Our old name confined us because 
we’re no longer just a punch-list business; we now do everything 
short of building a new home — we even do full house remodels.”

Phenomenal Growth 

Founded in 2018 in Charleston, South Carolina, as 
PunchListUSA, BOSSCAT has rapidly become a game changer 
for busy Realtors by saving them precious time. The company 
has expanded its reach to serve 14 major markets and has grown 
to roughly 100 employees, landing at spot number 774 on the Inc. 
5000 list of America’s fastest-growing companies last year.

“We’re thrilled to be recognized as one of America’s fastest-grow-
ing companies,” remarks Wes. “We also have plans for further 
expansion in more markets. It’s a testament to the value we 
bring to our clients and the real estate community. Our growth 
is a direct result of our commitment to simplifying the home 
improvement process and helping Realtors and their clients navi-
gate the challenges of repairs and renovations.”

Formerly in the home warranty industry, Wes says he jumped at 
the chance to join such a dynamic, fast-growing startup a year 
and a half ago.
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“When I heard about BOSSCAT from a friend 
and was offered an opportunity to join the team, 
it was a no-brainer for me,” Wes recalls. “The 
value-add that we bring to real estate agents 
and their clients is undeniable, and I was able 
to hit the ground running, still working with the 
thousands of agents I have worked with over 
the years, just in a different capacity.”

Goodbye, Contractor Headaches 

With BOSSCAT, Realtors can avoid the 
hassle of coordinating repairs and renova-
tions with various contractors and searching 
for a handyman. Wes highlights their unique 
approach, explaining, “We are a one-stop 
shop that manages everything from start 
to finish. Our Realtor partners can simply 
upload the inspection report or project list, 
and we provide free repair or renovation esti-
mates. We take care of finding the right pros 
for the project and ensure consistent quality 
results, no matter the circumstances.”

Wes also points out that speed and reliability 
are two key factors that set BOSSCAT apart 
from the competition.

For Wes, the most fulfilling part of his work is empowering 
real estate professionals to better serve their clients.

“We enable agents to overcome obstacles when buying or 
selling a home, shorten transactions, and enhance the overall 
experience. Seeing Realtors succeed and clients happy is what 
drives us,” he shares.

Always Evolving 

Looking ahead, BOSSCAT is well-prepared to adapt to the 
constant whims of the real estate market. Wes reflects on the 
significant changes the company has witnessed already.

“From healthy markets to extreme seller markets, we have 
learned to adapt and change while still delivering exceptional 
service. Our outlook is extremely positive, and we are excited for 
continued growth and success alongside our real estate partners.

“BOSSCAT is the renovation and repair one-stop-shop top 
agents have been looking for,” Wes concludes. “We want to 
elevate your business and improve your service to clients.”

To learn more about BOSSCAT and their services,  

give them a call at (202) 601-3052, or visit their website: 

www.bosscathome.com. 

“Because we manage and coordinate 
every project, Realtors can save 
valuable time and focus on their busi-
nesses,” he continues. “In many cases, 
you can get a repair estimate within a 
day with just a few clicks.”

By streamlining the process, 
BOSSCAT enables Realtors to pro-
vide a guaranteed-quality solution, 

regardless of the project’s size or 
complexity, so they can focus on 
their business and avoid headaches.

“We’re here to eliminate repair 
and renovation hurdles and help 
Realtors get to closing with ease,” 
Wes emphasizes. “We’re also 
committed to providing outstand-
ing service.”

Formerly PunchListUSA, BOSSCAT is a one-stop solution that manages all home repairs, renovations and remodels, from start to finish.

A Breath of Fresh Air 

Beyond his professional endeavors, Wes Poole finds joy 

in exploring the beauty of nature. He runs an outdoor 

group called The Cataracts, which organizes hikes to 

scenic overlooks, waterfalls, camping trips, kayaking 

adventures, and more. For him, nature is a treasure 

waiting to be discovered. Wes also enjoys playing guitar 

and piano and reading during his downtime. 
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RELAX...We'll Take Care Of Your Properties.
Let Hunter's Property Maintenance take care of your listings, rentals, or investment properties!

Licensed, Insured & Bonded, 
MHIC #:145173

Hunter Fagan
HPM Owner

Landscaping • Construction • Snow Removal • Property Maintenance

(301) 579-8763
CALL US OR BOOK ONLINE!

HPMMaintenance.com
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The EZE Way Is Hard Work

OKWODU

By Jim Shilander

rising star

N
W
A
B
U
E
Z
E

OKWODU

Nwabueze “Eze” Okwodu was already the definition of a 
go-getter before he started as a REALTOR®, often working 
two shifts in different medical facilities in one day, all 
while starting to build a real estate portfolio. But he didn’t 
have his real estate license.

So when a friend asked for Eze’s help with a home search, 
Eze put him in touch with a Realtor who ended up finding 
his friend a home they were happy with… But Eze wasn’t 
happy with that Realtor.

“I was expecting to get $3,000 or $4,000 as a finder’s fee 
because my friend purchased a $1,000,000 property,” Eze 
recalls. “But the gentleman he used didn’t give me anything.”

That incident, he said, was absolutely the impetus for the 
start of a new career as Eze discovered that, indeed, he 
needed to be licensed to receive any money in that situation.

“It made me so mad I needed to take a two-week vacation 
from my jobs,” Eze says. “And I was so mad that I took a 
real estate class at Georgetown and really studied hard.”

Eze says he now sees that Realtor’s actions as divine 
direction to get him on the road he was meant to follow.

“He changed my life because without that incident, I 
wouldn’t get my license. If he’d given me $500 or $1,000, 
I’m never going to get my license. It motivated me to see 
how to make those million-dollar deals. If I saw that man 
today, I would hug him. Studying sales books, proving 
myself, making speeches, going to churches. My whole life 
has changed because of that one incident.”

The number “one million” is an important one for Eze, who 
is part of the Samson Realty team in Bowie. It’s not just an 
inspirational dollar figure, but the number of families he’d 
like to put in homes over the course of his career. While 
not all of those home finds may come from direct sales, Eze 
(who did generate 111 sales last year) says he’s also made 
efforts to reach out to people in other ways, such as putting 
them on monthly real estate seminars and talks at local 
churches, as well as having a regular presence on social 
media, touting the “Eze Way” to buy a home. He hopes to 
get up to about 300 transactions in 2023.
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or putting together social media posts 
to sell more.

“You need to take this seriously as 
a job,” Eze notes. “It requires focus, 
discipline, and dedication to what 
you’re trying to do. There are no 
shortcuts in America. That’s what 
makes America great. If you put in 
the effort, you get rewarded.”

Caliber Home Loans, Inc. • NMLS #15622 STATE LIC#: MD 26-22961, DC MLO982196, DE MLO-982196

Matt O’Connor & Jeff Sandusky
(301) 520-5156 (Cell) • (240) 855-0809 (Office)
Matt.OConnor@CaliberHomeLoans.com • NMLS ID#: 982196
OConnorMortgageTeam.com • 2600 Tower Oaks Blvd. Suite 100, Rockville, MD 20852

Please reach out today for more info!

Did you know that Caliber finances co-ops?
Have a client interested in listing or purchasing a co-op unit?

Caliber Home Loans can help with ALL your home financing needs.

That work ethic started in his pre-
vious career as a medical admin-
istrator, where he’d often work at 
one hospital for one shift, then go 
to another hospital for a 3:30 p.m. 
to midnight shift nearly every day. 
He used the money to put down 
payments on investment proper-
ties with the goal of buying a home 
every year.

Eze was born in the United States 
but emigrated to Nigeria with his 
family only a few months later. He 
returned to the United States to 
study at Howard University. Much 
of his business today comes from 
helping those in a similar position.

“Thousands of people are coming 
to America, in particular to the 
DMV area, to start a new life,” 
Eze says. “My goal is to be ‘that 
guy’ who they come to for help in 
their transition, to answer their 
questions about real estate, to help 
with homeownership and teach 

them about the rules, financially. 
When I first came to the country, no 
one explained credit to me. And you 
get delusional, you think, ‘I’m just 
going to go back to my country, so 
who cares about credit?’ But no one 
ever does. Now, I get to see the smiles 
on faces when I help them achieve 
the dream — young couples and older 
people who dreamed of owning a 
home in America. I’m getting paid and 
I’m changing people’s lives.”

That work won Eze 
a “Man of the Year” 
award from the West 
Africa Times newspa-
per last year, a dias-
pora publication in the 
DMV area.

Eze spends most of 
his time focused on 
his business, typically 
rising early to make 
calls to prospects, then 
making videos of houses 

Nwabueze “Eze” Okwodu is a Realtor with Samson Properties.
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(301) 237-4950
Scott@StreamlineManagement.com
streamlinemanagement.com

Life is turbulent. Caring for your home shouldn't be.

CEO SCOTT GOLDBERG

Here's An Adorable Dog:

Now that we have your attention,
contact Scott Goldberg with Streamline

Management for all your residential
property management needs in MD, DC, & VA.

AWARD-WINNING 
ROOFING SERVICES

Cole Roof Systems has earned Angie’s List 
Super Service Award for the past five years.

ROOFING / GUTTERS & DOWNSPOUTS / SKYLIGHTS / SNOW REMOVAL / LICENSED & 
INSURED / OVER 45 YEARS IN BUSINESS / TOP-QUALITY EXTERIOR PRODUCTS

Call today for 
your FREE estimate!

(703) 836-6679
(703) 615-1094

ColeRoofSystems.com (301) 519-8035
Fresh-homecleaning.com

"We understand that every home is found or left in different
conditions; that is why putting together a custom cleaning plan
for each home is important to us." - Alejandra Zelaya, Owner

Alejandra and her teams 
specialize in serving the 
real estate industry by 

providing custom cleaning 
services to prepare homes 
for the real estate market!
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BURR
COREY

A TRUSTED ADVISOR

By Zachary Cohen

Photos by Ryan Corvello

cover story

It’s important 
to do exactly 
what you say 
you are going 

to do.
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“I grew up in a real estate household,” 
Corey reflects. “I saw my dad work 
very hard while interacting with his 
clients. I was always around the busi-
ness; it was part of my life.”

Corey was licensed in 1981 at the age 
of 18, becoming the youngest licensed 
agent in the State of Maryland. He 
worked for condo developments 
during his college years while explor-
ing other career paths and working 
for a startup. By 1987, he reached a 
fork in the road.

“The twist in my life came during my 
senior year of college when my dad 
was diagnosed with cancer, and it was 
coming on hard. He was undergoing 
chemo, radiation, the whole works,” 
Corey reflects. “It was 1987, two years 
out of college, and my older brother 
and I spoke about my dad’s health, 
the company, and dad wasn’t doing 

particularly well. My brother had 
zero interest in joining my father in 
business, but I thought it was a neat 
opportunity, so I went for it. The good 
ending is my dad got into remission, 
got a bone marrow transplant, and 
flew through it with flying colors. He 
was cancer free the rest of his life.”

Over the ensuing years, Corey became 
a top agent and, later, the president of 
Burr Residential Properties. The bou-
tique brokerage had around 20 agents 
at any given time and was thriving in 
the market. But with the popularity 
of the internet and the advancement 
of technology in the early 2000s, the 
business began to change, and Corey 
took notice.

“We did perfectly well, but about 11 or 
12 years ago, I realized being a one-of-
fice company didn’t give me the com-
petitive advantage I could have with a 

bigger company. So I decided to join 
TTR Sotheby’s International Realty. 
It’s been a great move for us,” Corey 
says. “I love being at TTR Sotheby’s. 
I’ve gotten business opportunities I 
wouldn’t have had otherwise.”

Corey remains an active agent, selling 
properties at all price points, from 
one-bedroom apartments to multimil-
lion-dollar estates. In 2022, his sales 
exceeded $90 million.

I’VE TRIED TO LIVE 
EVERY DAY IN 

THE BUSINESS AS 
PROFESSIONALLY 

AS I POSSIBLY CAN.

CCorey Burr is a con-
summate real estate 
professional. Over the 
past four decades, he’s 
been a steady hand in 
an industry that has 
experienced many ups 
and downs. Corey has 
been a licensed agent 
since 1981, but his 
engagement with the 
real estate world dates 
back even further. He 
was introduced to real 
estate by his father, a 
highly respected profes-
sional in the business.

Real Estate Roots 
Corey’s father, Peter 
Burr, began his profes-
sional life working for 
IBM, but as he climbed 
the corporate ladder, 
he had an epiphany: he 
wanted to start his own 
business. So he made a 
life-changing decision, 
helping a friend launch 
a residential real estate 
brokerage. Burr, Morris 
& Pardoe was founded 
in 1968 when Corey was 
still just a boy.

Top producer Corey Burr is a Realtor with TTR Sotheby’s International Realty.
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A Consummate Professional 
Corey is more than an agent and broker; he’s a profes-
sional dedicated to sharing his expertise with real estate 
agents across the country. He’s been a voice for real 
estate on local TV and radio stations and has been inter-
viewed by national media outlets, including CNBC, The 
Washington Post, and Yahoo Finance.

“I’ve tried to live every day in the business as profes-
sionally as I possibly can,” Corey shares. “We meet with 
prospective clients who are weighing whether to hire 
someone who will guide them as they make the largest 
purchase of their life. We make a very handsome fee 
for handling purchases and sales for our clients, and we 
need to bring them our best every day… It’s important 
to do exactly what you say you are going to do. Don’t 
over-promise. Don’t exaggerate. Tell the truth. The more 
our industry does that, the more it’ll be held to a higher 
level by the public.”

After nearly 40 years of selling real estate, Corey remains 
devoted to his craft. His passion for the business has never 
been stronger.

“Why do I stay in it? Because I love help-
ing people,” he says proudly. “I work with 
people at a transitional time in their lives. 
Sometimes they are trying to find new prop-
erties, and other times, it’s a lifestyle change. 
But it’s all transitional, and it’s emotional for 
folks. I love being a steady influence during 
that difficult time. I’ve got the experience, 
trustworthiness, and work ethic to get them 
through any situation they face.”

FUN FACT 
Corey Burr’s father, Peter Burr, 
made his first sale in 1968 to a 
young politician in the House of 
Representatives, George H. W. 
Bush, and his wife, Barbara. Corey 
has the record of that sale framed 
on his office wall.
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SCHEDULE TODAY AND LET'S MAKE YOUR
EVENT THE TALK OF THE TOWN

(301) 613-1676
 GoldEventGroup.com

Luxurious Events

301.685.67897579 RICKENBACKER DRIVE
GAITHERSBURG, MD 20879

BARGAINMOVERSINC.COM

SCAN
FOR YOUR 
INSTANT 
QUOTE 
ONLINE

DOES YOUR CLIENT NEED
A TRUSTED MOVER?

BARGAIN MOVERS has been making real
estate agents look great for over 40 years!
Customer satisfaction is our #1 priority!

Residential & Commercial        Packing & Materials        Custom Requests

Last Minute Specialists        Free In-bHome Estimates        Local & Long Distance

GIVE
YOUR

CLIENT
$100 OFF

WITH
THIS

COUPON
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JUNE 21, 2023
JUNE MAGAZINE PARTY

KRISTIN BRINDLEY
ENTREPRENEUR, CONNEECTOR, PUBLISHER

For those who attended the DC Metro Real Producers 
Magazine Party, we extend our sincerest appreciation 
for your presence. It was a pleasure having you join 
us at the exclusive gathering held at the beautiful 
property provided by Christine Shapiro of Team 
Nurit. We hope you had a fantastic time celebrating 
with us and partying down in the rain! 

The Magazine Party was a resounding success, and 
we truly want to express our heartfelt gratitude 
for the participation of our featured agents and 
esteemed partners who graced this magazine’s pages 
from March through July, as well as our 40 Under 
40 Class of 2023! Your presence added an extra 
touch of significance to the celebration, and we are 
immensely thankful for your ongoing support.

We also wish to give a special shout-out to  
Yelina of Curds & Cuts for the delicious  
hors d’oeuvres and to Ryan Corvello for shoot-
ing such beautiful footage that captured the joyful 
essence of the celebration.

If you have any questions or feedback, please feel free to reach 
out to us, and we look forward to seeing everyone at our next 
Real Producers mega-event on September 10th for NFL 
Game Day!!! 

Wishing all of you continued success and prosperity.

DC Metro Real Producers’ magazine parties are smaller events 

to honor agents who have recently been featured in the maga-

zine. For more information on all DC Metro Real Producers events, 

please email us at info@dcmetrorealproducers.com. 

Photos by Ryan Corvello

special events
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LESSIN
LARRY

SAVE 6: A NEW MODEL

AGENT SPOTLIGHT
BLAKE HERING

RISING STAR
BARRETT STARLING

J U N E  2 0 2 3

D C  M E T R O

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

ME MORE!
PRINT

Want a copy of your article or full 
magazines that you were featured in?

Were you, the team, or your business featured 
in an issue of DC Metro Real Producers?

REPRINTS! 

What the heck is a reprint? A reprint is a 4- or 
8-page, magazine-quality-grade paper with your
full article and photos, and you on the cover of
the publication.

WHY DO I NEED THOSE? 

These reprints are a professional marketing tool that 
can help brand you, your team, and/or your business.
• Use on listing appointments
• Send out to friends and family
• Send to clients with your holiday greetings
• Brokers, use as recruiting tools for capturing

new talent
• Use when farming your favorite neighborhood

WHAT IF I CHANGED COMPANIES OR NEED SOMETHING 

CORRECTED IN MY ARTICLE?

No worries! We can make any changes needed. We 
send you a proof, you approve, and then they are 
sent to you via FedEx.

WHO CAN BUY THESE? 

The REALTOR® who was featured, the broker, our 
partner, or family. Anyone who wants to promote you!

HOW DO I ORDER? 

Email us at info@dcmetrorealproducers.com.

Yelina Gyamfi, Owner
(301) 674-0501 • Yelina@curdscuts.com
curdsandcutsdmv.com

V I E W O U R

M
E

N
U

!

GRAZING TABLES & BOARDS
to make your party better!

High-Quality Ingredients
Eco-Friendly

Exquisite Flavors

Questions?
Call or email Yelina to
inquire about a unique idea!

We are committed to 
raising the standards of 
your client's home inspection.

CONTACT US TODAY!

Kenneth Cox
O: (202) 298-7868
C: (202) 413-5475

 kencox1@mac.com

PO Box 5642, NW
Washington, DC 20016

Kenneth Cox & Associates, LLC

Providing Thorough Home Inspections, 
One Satisfied Client At A Time!
• Comprehensive & Detailed Inspections
• Professional & Personable Service
• Radon Testing

Over 5 Billion in Real Estate Inspected

Real Estate & Lifestyle Photographer
in Maryland, D.C., and Virginia

Fusion Photography
2D and 3D Floor Plans

Agent and Team Portraits

corvellophotography.com  •  ryancorvello@gmail.com  •  757-685-2077

RYAN CORVELLO PHOTOGRAPHY
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Richard Early
Loan Officer

themtgman@msn.com
NMLSR# 698683

DEDICATED
to giving

your client
OPTIONS.

(301) 332-2184

Give me a call today!

TOP 250 STANDINGS
Teams and Individuals Closed Data from Jan. 1 to June 30, 2023
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Disclaimer: Information based on MLS closed data as of July 7, 2023, for residential sales from January 1, 2023, to June 30, 2023, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince 
Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible 
for submitting this data. Some teams may report each agent individually.
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Give me a call to discuss how WE can increase
your production throughout the year!

443.375.6466
amatty@primeres.com
primeres.com/amatty

1220A E Joppa Rd Suite 118
Towson, MD 21286Top 1% Mortgage Originators in America – 2018 -2022

AARON MATTY Sales Manager
NMLS#1063170

Mortgages Under Management
is your ultimate post-closing game plan!

LET'S GROW YOUR
BUSINESS
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20+ YEARS EXPERIENCE  |  YOU WILL LOVE MY FIRST-CLASS SERVICE!20+ YEARS EXPERIENCE  |  YOU WILL LOVE MY FIRST-CLASS SERVICE!

2233 Wisconsin Ave NW Ste 232
Washington, DC 20007-4153

NMLS #206900

Choose Chanin - Low Rates, Less Stress

VA | CONVENTIONAL | JUMBO | FHA

BANK STATEMENT LOANS | DOCTOR LOANS

NO DOC INVESTOR LOANS | FIX AND FLIP

Chanin Wisler
Mortgage Loan Officer

Let's get yOur client in their
DREAM HOME fOr the summer!

 | chanin@firstwashingtonmortgage.com | www.ChaninWisler.info301-526-0020 | chanin@firstwashingtonmortgage.com | www.ChaninWisler.info
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240-403-1285  |  EasternTitle.com

6100 Executive Blvd., Suite 410
Rockville, MD 20852 

3 Research Place, Suite 201
Rockville, MD 20850

112 E. Broad St.
Falls Church, VA 22046 

3926 12th St NE
Washington, DC 20017

11113 Manklin Meadows Lane
Berlin, MD 21811

We’re Ready to Close
ANYWHERE, ANYTIME

to Get Your Client

Home

D C  M E T R O

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G .

WANT TO BE FEATURED AS A

OR KNOW SOMEONE WE 
SHOULD FEATURE?

RISING  
STAR? 

For more information, to nominate, or to request to be featured, please email 

info@dcmetrorealproducers.com or visit www.dcmetrorealproducers.com!

5 years or less in the business

At least $5 million in sales in one calendar year

Active on social media

Disclaimer: Information based on MLS closed data as of July 7, 2023, for residential sales from January 1, 2023, to June 30, 2023, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince 
Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible 
for submitting this data. Some teams may report each agent individually.
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TOP 250 STANDINGS
Teams and Individuals Closed Data from Jan. 1 to June 30, 2023
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Get A Quote!

Discounts for HOME & AUTO BundleDiscounts for HOME & AUTO Bundle

7200 Wisconsin Avenue, Suite 500 | Bethesda, MD 20814
JenniferLindsayInsurance.com

Steve Lindsay, CPCU
NPN: 412250
Steve.Lindsay@Goosehead.com

Jennifer Lindsay, CPCU
NPN: 2504461
Jennifer.Lindsay@Goosehead.com

SERVICES INCLUDE:
Home, Auto, Umbrella, Valuable Items, Boats, Recreational Vehicles

SERVICES INCLUDE:
Home, Auto, Umbrella, Valuable Items, Boats, Recreational Vehicles

Jennifer
Lindsay
Agency
202-558-0530

Let us SCHOOL your client’s on the 
most competitive coverage available!




