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Full product offering with top lending institutions

Guaranteed Rate’s fast and transparent mortgage
process features:

+ In-house underwriting & closing

« 24 hour underwriting tum times

« Jumbofinancing expers

+ Online REAL loan approval — fast & easy'

«  96% company-wide customer service rating”

= Licensed in all 50 states and Washington, D.C.

Conforming

« 97% financing options

+ Direct lender with Fannie Mae and Freddie Mac

« 95% percent financing options on 2-4 unit properties

Government Lending (FHA, VA & USDA)
« 7 cormespondent lenders available
«  Direct lender with Ginnie Mae

Jumbo

«  Non-warrantable condo options
« In-house delegation 1o $3M

+ Interest only available

« Non-bank jumbo lender
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Renovation Lending
«  FHA 203(kF
«  Fannie Mae HomeStyle

MNew Construction

« FHA, VA, Conforming and Jumbo Extended Lock
options up 10 12 months

= Temporary buydowns are available on existing
homes too and on Canventional, FHA, VA, USDA,
and Jumbo*

+ Escrow holdback waiver program

Condo

+  Dedicated condo department

«  Non-warrantable and warrantable options for non
confarming and conforming loans
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Contact me today to learn more!

Chris Franquemont
Sr. WP of Mortgage Lending

rate.com/chrisf  chrisf@rate.com
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1155 Kelly Johnson Blvd., Suite 400 Colorado Springs, CO 80920 .
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U Our events create MARKETING, BRANDING, and
LEAD GENERATION for your business!

We specialize in corporate, business,
community, and client appreciation events.
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€ amplifyeventsinc amplify_events_inc @ 719-425-9919 @ amplifyeventsinc.com @ AmplifyEventsinc@gmail.com
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AIR DUCT CLEANING
Planet Duct

(719) 728-5111
planetduct.com

ASSISTANT TASKS
The On-Call Assistant
(719) 208-4605
theoncallassistant.com

BUILDER

Classic Homes
(719) 785-3309
classichomes.com

Vantage Homes Corp
www.vantagehomes
colorado.com

CARPET CLEANING
Creative Carpet Care
(719) 641-8600
ColoradoSprings
CarpetClean.com

PREFERRED PARTNERS

EVENT COORDINATOR
Amplify Events

(515) 669-5528
facebook.com/
amplifyeventsinc

FENG SHUI
Leading With Shui
Jen Weis

(719) 321-9913
leadingwithshui.com

HOME INSPECTION

Brick and Mortar Home
Inspection Inc.

(719) 648-2835
bandmhomeinspections.com

Ground Floor
Home Inspection
(719) 641-1555
groundfloorhome
inspection.com

Premier One
Home Inspections
(719) 217-9594
PremierOneHome
Inspections.com

HOUSE CLEANING
Peak Cleaning Service
(719) 313-7650

HVAC/PLUMBING

Parkeys Heating, Plumbing,
& Air Conditioning

(719) 493-9596
parkeysco.com

them for supporting the REALTOR® community!

INSURANCE

ALINK Insurance
(719) 219-8499
alink2insurance.com

Farmers Insurance
Michael Hendrickson
Agency

(719) 572-5938
farmersagent.com/
mhenderickson

LANDSCAPER
719 Landscape Design
(719) 649-1196

MARKETING

Connect Grafiks & Marketing
(719) 679-2626
connectgrafiks.com

MORTGAGE

Fairway Independent
Mortgage Corporation

(719) 925-9020
fairwayindependentmc.com

Fidelity Mortgage Solutions
Vaughn Littrell

(719) 290-0415
vaughnlittrell.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Guaranteed Rate
Chris Franquemont
(719) 337-3021
Rate.com/ChrisF

Low Cost Mortgage
Mike Floren

(719) 362-0439
LCMLoans.com

Mortgage Solutions Financial
Leanna Hardwick

(719) 283-9577
mortgagesolutions.net

MORTGAGE LENDING /
REVERSE MORTGAGES
C2 Financial

Kevin Guttman

(719) 302-5820
reversemortgagerevolution.
com

MOVING & STORAGE

5 Star Moving & Storage
(719) 417-4993
Sstarmovingandstorage.com

Arrow Moving and Storage
(719) 573-3460
arrowmoving.net

- MENTION THIS AD
FOR $89 FURNACE
OR AC TUNE-UP

4 . August 2023

~ Up To $1950 Parkey's Rebata
in Additional Free Labor & Equipment |
- On Qualifying Equipment.

Expiras 7/31/23

.| M FREE Estimates
on New Owned
Equipment

AT
HEATING
PLUMBING (=
AIR CONDITIONING BookNow_ ]

Partner with the HVAC Experts
for Seamless Real Estate
Transactions!

Family 24-Hour
Emergency
Since 1961 Service!

Call or visit us online 719-623-6507 « ParkeysCo.com

E§AE

NOTARY SERVICES
NorthEnd Notary Services
(719) 440-4843
northendnotaryservices.com

PHOTOGRAPHER

Casa Bay Photography
(541) 213-5435
CasaBayPhotography.com

PROPERTY MANAGEMENT
All County Colorado Springs
Property Management

(719) 445-7172
allcountycs.com

All County Colorado Springs
Property Management

(719) 445-7172
allcountycs.com

RADON MITIGATION

Pine Breeze Radon Mitigation
(719) 257-1251
pinebreezeradonmitigation.com

RESTORATION
AmeriDri Restoration
(719) 388-8509
AmeriDri.com

VANTAGE

719.463.83572

Monday - Saturday:
Summer | 10:00am - 5:30pm
Winter | 10:00am - 5:00pm
Models Closed Sundays — Call for an appointment

ROOFING

Rocky Mountain Roofing

& Restoration

John “Brendan” McKenna
(719) 237-5926
rockymountainroofing.com

STAGING

Brittany Williams Home
Staging and Decor

(360) 310-2690
facebook.com/BrittanyWilliams.
homestaging

TITLE & ESCROW

Empire Title of Colorado Springs
(719) 884-5300

etcos.com

THE SANIBELL 11

Fidelity National Title
(719) 590-1711
FNTColorado.com

First American Title
firstamcolorado.com

TRANSACTION COORDINATOR
Springs Transactions
(719) 238-5707

VIRTUAL ASSISTANT
Cyberbacker

(720) 706-9373
cyberbackercowyo.com

& 5 BEDS

16426 MONUMENT ROCK CT é 3 BATHS

THE FAIRHOPE
8542 NOREEN FALLS DR

£ 4 BEDS
=} 4.5 BATHS
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MEET THE

COLORADO SPRINGS

REAL PRODUCERS TEAM

Our Vision
for Colorado
Springs Real

Producers:
Brian Gowdy Sue Hunyady Aimee Garske Heidi Mossman
To elevate the Publisher | Ad Specialist Assistant Photographer
el fm el Advertising Sales COSads@ 719-789-5558
719-313-3028 | realproducersmag.com
estate so agents brian.gowdy@

know each other realproducersmag.com
better and treat
each other more
humanely. Better
communication
results in smoother
transactions,
happier clients
and more repeat
business for

everyone involved. Maria Bay Tabby Halsrud Barbara Gart Sara Cripe Geneva Eilertson
Photographer Writer Writer Social Media Manager Reprints Manager
541-213-5435 sara@connect geneva@
grafiks.com realproducersmag.com

Sell your
house in

style!

We specialize in assisting
you during your selling
process. Selling your home

‘lﬁ?d—c‘fdﬂ:} A i ams

AAsE ATEGING B Bigan )

can be easy,

Brittany Williams 360.310.2690 - Jordan Trask 727.946.89
brittanywillliamshomestaging.com

6 - August 2023
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solely those of the author(s). The paid advertisements contained within the Colorado Springs Real Producers magazine are not endorsed or recommended by The N2 Company or
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

719
L ANDSCAPE
DESIGN

CURB APPEAL \
IMPROVEMENTS
FOR A GREAT
FIRST
IMPRESSION!/

Contact us today

(719) 649-1196
719landscape@gmail.com

®
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DY publisher’s note

SUMMER
HARVES-T

Welcome to our August edition of Colorado
Springs Real Producers! As of writing this, it’s
late June and I am out of state, helping my uncle
on his farm in Southern Illinois. On the farm, we
are harvesting wheat, which they planted back in
the winter... While their harvest is more literal,

the most successful real estate professionals are

My uncle combining

“planting seeds” all throughout the year even
though most are “harvested” in

the summertime.

We are featuring some amazing
agents in this edition. I hope
you all take a little time to read
their stories and look for at
least one little detail to remem-
ber about each of them. Our
goal at Colorado Springs Real
Producers is to build commu-
nity and collaboration in real
estate and that starts with you
guys getting to know each other

beyond the surface level.

Be sure to check out our new
vendor shoutout program in this
edition (see page 23). If you see
an ad for one of your vendor
partners, snap a photo of you
pointing to the ad, tagging us the vendor, and you

can win $100 for a charity of your choice!

Thank you all for everything,
—Brian Gowdy

Publisher | Advertising Sales
719-313-3028 | brian.gowdy@n2co.com

Me peeking inside a grain bin.

8 - August 2023

The first time | drove the grain truck
and set up the auger (the yellow &
red pipe — it transfers the grain from
where it dumps out of the truck and
into the top of the bin) all on my own. |
was very proud of myself!
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CLASSIC
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Discover The Unbridled Majesty of Flying Horse.
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Classic Homes, Best Home Builder Gold Winner, 16 years running

—— “\
Flying Horse, Best New Community Gold Winner, 8 years running v

FLYING HORSE
@i=

The Grandview Model, The Village of Turin at Flying Horse
2409 Parma Court, Colorado Springs, CO 80921

ClassicHomes.com | 719-722-3865




AFFINITY HOME PARTNERS

Written by Tabby Halsrud
Photos by Casa Bay Photography

After having moved away from her Louisiana home,
Lauren Jerden-Myers found herself needing a flexible
job to support herself and her three children as she
navigated divorce. She had never been interested in
real estate but after seeing an acquaintance’s social
media post, Lauren enrolled in real estate school and
was licensed eight weeks later. After working on a
team for three years, she decided to venture out on her

own and now leads her own team.

Finding business through referrals and word of
mouth, Lauren’s team has evolved organically into
a fair amount of VA work. Having been married to
a service member and living in a military commu-
nity, this has been a natural fit. Her team partners
with Operation Homefront, a military organization

offering free programs.

Although Lauren doesn’t like how competitive the
market can be, commenting that “it stinks to tell
people their offer didn’t get accepted,” now she
loves real estate. “I love getting to closing day with
the people who didn’t think they could get there.”
Lauren is proud that some of her clients have been
service members, first generation Americans, and
first generation homeowners. “It’s such a cool feel-
ing to help them purchase their first home.” Lauren
also enjoys teaching people who don’t have great
credit or a huge down payment that they can still

buy a house.

EARLY CHALLENGES

Lauren originally thought real estate would mean
quick, easy money. Now she knows better: “Turns
out, it’s not quick or easy.” Lauren reflected on one
of her early challenges: “When you’re new, there
are a lot of people who don’t take you seriously.
But now, I’ve developed a lot of friendships in

the real estate community.” This gave Lauren an
important perspective. “When new agents reach
out to me, I recall how I felt when I was new. New
doesn’t mean you’re incompetent, it just means
that you are new.” Now Lauren happily shares her
knowledge and lessons with other agents when

they call with questions.

“I wish more agents had the mindset that we are
all coworkers - because we are. We will need each
other’s help or advice at some point. I have an open
door policy - if someone reaches out to ask how I
flip renters or get leads, I'll happily share. I'm not
the first person to do these things, so I might as
well tell you how I approach them. A lot of people
helped me get to where I am, so I definitely want to

pay it forward to help others.”

Lauren’s guidance to new agents: “Just know that
it’s probably going to be a little harder than you
expected at first. There will be times you want to
quit, especially in the beginning. Most good stuff is
hard in the beginning. But if you’re willing to ask for
help when you feel stuck or discouraged, and you're

willing to stick it out, it can be very rewarding.”

LEARNING BALANCE

Prior to her first real estate position, Lauren had
been a hands-on stay-at-home-mom. Her transition
into real estate as a single mom with three kids
required her to overcome “mom guilt” and learn
balance. In her first year, she did 100 transactions
and wasn’t fully aware of how much she was work-
ing. “I was deep in survival mode and did what I had
to do to make it work. When I came up for air, I was
exhausted. My kids and I returned to Louisiana to
visit family for two months and I didn’t work at all.
Ineeded to breathe.”

Lauren was honest with her kids about having to
work, but now her oldest sees that she works less
than she used to. “After that first year,  had proven
to myself that I have what it takes to do this, but
reminded myself that I didn’t have to continue at that
same pace. I learned to refer leads out when I had
too many. My kids are getting older; they grow fast
and I want to be in the moment with them as much
as I can. I've had to let go of some things, but I have
promised myself that I won’t miss the school events

and I'm not going to miss dinner with my family.”

Lauren has since remarried and between them, she
and her husband have three boys and three girls,

ages 5 to 13. So maintaining some kind of balance

Colorado Springs Real Producers -

1"



and leveraging her time is crit-
ical for this busy mom. “Some
of my clients can only view
houses in the evenings and
I'm willing to pay a showing
assistant to show houses when
I can’t be there.” Another way
Lauren has found balance is

in her ability to work from
anywhere. “Yes, sometimes I
work a little while we are on
vacation, but I remind myself
and my family that we are on a

beach,” she said with a smile.

Now, when talking to other
moms or new agents just start-

ing out, she offers inspiration:

(13

I HAD NO REAL ESTATE
EXPERIENCE, THREE KIDS,
AND NO FAMILY SUPPORT
HERE. I WAS ON FOOD
STAMPS AND THE ODDS
WERE STACKED AGAINST
ME. BUTIMADEIT. I
PROMISE YOU -IFI CAN
DO THIS, YOU CAN DO
THIS, TOO. ’,

EMBRACING HER BADASS
Lauren has had to overcome
imposter syndrome, which
made it hard for her to feel like
she has been deserving of her
“Only recently have

I really realized that I've done

very well. When people first

started telling me I was doing
well, I would question,’am 1?’ I
still feel very new; I’ve only had
my license for just over four
years but in that time, I've done
over 350 transactions. I had to
remind myself that there are
people who have been licensed
longer than me but haven’t
done that many transactions.
So now, I am finally able to own
that yes, I am a bit of a badass,”

she said with a smile.




One of the factors to
Lauren’s success is always
putting people first. “I'm
not afraid to get my hands
a little dirty to help my
clients when they are
feeling stressed. Sellers
are worried they’ll barely
break even and buyers are
struggling to find a home
that meets their needs
with a low budget. Even
though I've done this a
hundred times, I remind
myself that my clients
have not. This is a big deal
to them; it’s one of the
biggest investments they’ll

ever make in their life.”

Reflecting on her real
estate career, Lauren is

proud of herself.

66

IMADEIT
WORK. I
STARTED THIS
BUSINESS

IN A PLACE
WHERE I KNEW
NOBODY. NOW
MY KIDS AND
IHAVE LOTS
OF FRIENDS
HERE.ILOVE,
LOVE, LOVE
COLORADO
SPRINGS. IT

IS HOME. 99
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Your local move in the Colorado Springs Metro Area for a
worry-free experience.

Every detail is handled with expert care and professionalism.

Projects handled with expert precision from accepting items

for storage, delivery, and set up in their home.

As an Interstate Agent for Wheaton World Wide Moving,

we leverage the power of our national van line network to

move across the country effortlessly.

Need Storage? Ask about our 20,000 sq ft, Dept of Defense
approved for our military members' state-of-the-art facility

with 24 hr surveillance.

Moving & Storage, Inc.

CALL OR EMAILTODAY FOR A FREE ESTIMATE

719.227.7755

"5-Star Moving
and Storage is
my Go-To
moving company!
As a realtor,
referring vendors is a
huge act of trust, and |
feel confident in referring Melysa every time. In an
industry with a lot of moving parts, Melysa and her
team are reliable and trustworthy, meeting and
exceeding expectations. I've known and worked with
Melysa and her team for the last three years with
multiple clients and each time | was met with timely,
responsive communication, great organization, and
professionalism. They provide dedicated, personal
concierge service and | can't recommend them
enough. Moving is already stressful, so it's great to
have a moving company that | can count on to take
care of my clients."

-Michelle Bies

REALTOR | The Bies Group

USDOT 70719 | MC 87113

Wheaton

WORLD WIDE MOVING
We move your lgfe

Best Mover and

| Best Storage
% BEST{]]} THE Facility!

info@5starmovingandstorage.com - 5starmovingandstorage.com 2 R[NGS Thank you, to all of

Woman AND Locally Owned & Operated

our realtor partners
The(Pazette who voted for us!
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P» real producers events

OUR MAY-JUNE
MAGAZINE CELEBRATION
EVENT SPONSORED BY CLASSIC HOMES

Thank you to Classic

Homes for sponsoring
our June Magazine
Celebration Event! Our

Magazine Celebration

Events are designed

to get our featured

real estate agents and
advertising partners
together so everyone can
get to know each other
on a deeper level. If you
would like to attend our
next one, email brian.

gowdy@n2co.com.

PROFESSION

Your Nationwide Mobile Notary and
Loan Signing Agent Specializing in
Real Estate Transactions

Nt Sl P Bl

.. NorthEnd Notary Services, LLC

CONTACT ME FOR A
NO-OBLIGATION QUOTE

Tiffany Schafer, Owner

IGHT TO YOU

\_

Make your

home'more - NEG
comfortable (\? ”\C\f?
for showings.

Planet Duct offers the most powerful
vent and duct cleaning in Colorado.

Ready to blast those allergens
into the cosmos?

Call Today for your FREE estimate.
719-728-5111 | PlanetDuct.com ctoe

B

Karen Harvey

719-238-5707 - SpringsTransactionsLLC@gmail.com

S) /’Z._/? g@j
Transactigns

spending time chasing paperwork!

Megan Johnson Alison Steinwinder

Listings, Contract to Close, Re-sale,
New Construction and more...

We do it all!

Focus on establishing positive
client relationships instead of

Karen Harvey

Cori Harris Melinda Murray
Jessica Crawford
Luke Turk




THE DREAM IS

THE |S SOLD SEPERATELY.

FIDELITY MORTGAGE

SOLUTIONS

Vaughn Littrell
Vlittrell@fidelityms.com

(719) 290-0415
NMLS # 1092985

15455 Gleneagle Drive, Suite 230 | Colorado Springs CO 80921 | FidelityMortgageSolutions.com | NMLS #476792

Regulated by the division of Real Estate
Colorado Springs Real Producers - 19



Your boudoir
experience isn't
about the photos...

There are many misconceptions about what a boudoeir photography
session really is. While it's true that you will walk away with some
really beautiful artwork that will promote a positive self-image, we
are convinced that boudoir isn't really about the photos.... It's about
the experience. A transformation happens when you decide to push
yourself out of your comfort zone and rediscover who you are in the
process.

A boudoeir session may feel like a scary thing to attempt. Our clients
are women who are ready to be vulnerable, feel empowered, and are
courageous enough to try something new. Every client that walks
into our studio is very different. We believe that your boudoir
experience should be unique - designed by you, customized to fit
your taste and likes, and more importantly, to respect your
boundaries. Some women are very daring and want to bare it all.
while others are more conservative. Boudoir is for everyone.

Whether you want to wear lingerie, a beautiful robe, a gown. or
nothing at all, we believe there isn't just one way to be “sexy” and
there isn't “one right way™ to dress for a boudoir session. We want our
clients to discover what beauty and confidence means to them.

Our goal is to make the whole process stress-free and enjoyable,
Every client is nervous when they book their session, but we take
pride in the fact that we have created an approach designed to make
you feel comfortable before, during, and after the session.

Before your session we will discuss your wardrobe preferences, any
insecurities you may have, and answer questions about how to
prepare. The day of your session our professional hair and makeup
few gmallll artist will focus on accentuating your natural beauty. Your time in
'|I front of the camera will be full of laughter and silliness: we pose
s€ ourselves to show you exactly how to look your best.

us a

If you have wanted to book a session for some time, we encourage
you to take the leap! There is never a better time than now to do this
for you. We promise you will leave looking and feeling GREAT - and
feeling proud.

“What an incredible experience! | did a boudoir shoot and was 5o
nervous going into it. By the end | felt like o completely different
wiarnan! The teamn is incredible, they create such o fun environment
" and Maria will roll ground on the floor to show you exactly how to
RO pase. [t is such on empowering experience. [ highly recommend

& everyone do at least one boudoir shoot in their lifel” ~Miss H.

F ,,_:l!. ':'_ WE

..j‘lll‘.\'l .'. ';I'} 11 |.-: -_I-_|.I_E__rl '|_|_'!. ne ey
have a M £~r wOuU,
that works | aor Yy~
LI VER

If you are a mom, we bet you dedicate much of your time and energy
to your family and/or to your work, There is nothing wreng with doing
something for yourself, too. A luxurious boudoir experience is a great

way to pamper yourself!

EBold Babe Studio / Casa Bay Photography specializes in luxury
boudeoir and fine art portraiture. We also provide fun family and
unique high school senior portraits,

Contact us to learn more or book your session.

WWW.CASABAYPHOTOGRAPHY.COM

scheduling@casabayphotography.com
— PHOTOGRAPHY — Fof 541-218-5435
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Exceptionally clean homes
make great first impressions!

THREE COMPETITIVE ADVANTAGES
WE PROVIDE THAT CAN HELP RAISE
UP YOUR BUSINESS.

Credit Score
Minimums

WITH US

Credit Score
Minimums

ELSEWHERE

1. We can give you a bigger _
buyer pnnl We would _love the oppo_rtunlty to help
you with your cleaning needs.

Move Outs ¢ Stage Cleaning * Residential « Office Spaces

CLERNG \%

CALL OR TEXT TO SCHEDULE
719.313.7650 | peakcleaningsvs@gmail.com

2. FHA Purchases
56.91% Debt-to-Income Ratios We Allow
-41.00% Debt-to-Income Ratios Elsewhere

IFFERE!

MORE PURCHASING POWER
FOR YOUR CLIENT!
Example: $300,000 X 15.91% = $347,730 in Purchasing Power!

ROCKY MOUN.TAIN
ROOFING & RESTORATION

WHAT DOES THIS MEAN TO YOU AS A REALTOR,
AND YOUR BUSINESS?

3. VA Purchases
65.00% Debt-to-Income Ratios We Allow
-41.00% Debt-to-Income Ratios Elsewhere

WE ARE HAPPY TO HELP WITH REPAIRS,
REPLACEMENT, AND/OR CERTIFICATIONS!

EG@

"John and the team at
Rocky Mtn. Roofing has been
a fantastic extension of our
business by taking optimal
4 care of our clients with their

roofing repair needs!

We appreciate his
communication, hard work,
and assurance of quality
results through the process!”

~Mikayla Drinkwine, Stone Gable Realty

MORE PURCHASING POWER
FOR YOUR CLIENT!
Example: $300,000 X 24.00% = $372,000 in Purchasing Power!

Mmortgage
__J solutionsfinancial

Leanna Hardwick
Branch Manager, NMLS # 232051, LMBE 100020544

(719) 660-5370

Leanna. Hardwick@MortgageSolutions.net

WHAT DOES THIS MEAN TO YOU AS A REALTOR,
AND YOUR BUSINESS?

waenf \rorve loan \as a stony.
LEeTs waile yours.

Roofing & Gutters | Siding & Painting | Drone Inspections
(719) 237-5926 | RockyMountainRoofing.com

I FOUND MY FAVORITE
(VENDOR) IN
COLORADO SPRINGS
REAL PRODUCERS!

REAL ESTATE AGENTS: WE ARE ANNOUNCING
SOMETHING BRAND NEW!

When you see an ad for one of your preferred vendors, take
a selfie of you holding the magazine and point to the ven-
dor’s ad. Post it to social media (Facebook & Instagram are

preferred) with your own version of the following text:

I found my preferred (LENDER, TITLE COMPANY, HOME
INSPECTOR, ROOFER, etc...) in @Colorado Springs Real
Producers. Shoutout to (TAG VENDOR(S)) for supporting

Real Producers and helping build community in real estate!

Be sure to tag both @Colorado Springs Real Producers AND
the vendor’s page (personal or professional). If the vendor
doesn’t have a page, it’s okay to not tag them but we welcome

you to text them the photo.

For every vendor whose ad you snap a photo with (and tag
in the post), you will be entered into a drawing where you
can win $100 to a charity of your choice. You can have up

to 4 entries per month.

The winner will be notified at the end of the month. At that
time, we will ask them which charity we should donate to.

The donation will be made on the winner’s behalf.
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Dorothy Steel made the decision

to go into real estate after a great
experience as a client with her home
builder. Dorothy and her husband were
building a home in the East Mountains
of Albuquerque, and the process was so
impactful that she went to work for the
builder as a sales representative. “I got
my real estate license in 1991, and back
in the day, an agent could take extra
hours to become a broker. I didn’t have a
company where I could hang my license,
so I took the extra classes and started my
own business. It was a hard way to learn,
because I didn’t know what I didn’t know.
I remember my first transaction was
almost complete, so I contacted the title
company to let them know we were ready
to close. Unfortunately, I had failed to
send them any information, so they had
to scramble to pull the title commitment
and closing together. Fortunately, I had
wonderful lenders and title people who
were so gracious to teach and help me

learn along the way.”

Dorothy learned a lot in her fifteen
years as an agent in Albuquerque.
After several years working for the
builder, she became an owner of the
construction company as well as the
sales manager. The company was
pulled into a lawsuit, and Dorothy says

it was one of the most horrific times

24 - August 2023

in her career. “Even though it was a
very difficult thing to go through, I
approached it knowing that this wasn’t
something I did personally, and I chose
to show empathy and compassion
toward the buyer. This helped them
not take things out on me personally
and made the process of mediation

much easier.”

(11

AS AN INDEPENDENT
AGENT, IT’S VERY EASY
TO GET SIDETRACKED
THINKING YOU

ARE DOING WORK-
RELATED THINGS
WHEN IT REALLY ISN'T
INCOME-PRODUCING
OR PRODUCTIVE. I
ALWAYS SUGGEST
THEY GET A MENTOR!
DON’T HESITATE TO
ASK FOR HELP OR
ADVICE. AND STAY
HUNGRY AND HUMBLE.

2

Being a mentor to new agents is some-
thing Dorothy enjoys, as she’s been
influenced by some great mentors her-

self. Her mentor from the early 1990s

P standout realtor

Written by Barbara Gart
Photography by Heidi Mossman of
Capture Life Photography

Steel Team Properties,
powered by eXp Realty

encouraged her to look for ways to
help people and assured her the busi-
ness would come as a result. He also
gave her advice about how to work
with people and listen to their needs.
Dorothy shares, “I also have great
respect for some very successful peo-
ple in our business here locally. One
of which is Patrick Muldoon, whom

I highly respect and admire for his
knowledge and how he’s poured back
into the real estate community in so
many positive ways.” When Dorothy
mentors new agents, she advises them
to stay focused. “As an independent
agent, it’s very easy to get sidetracked
thinking you are doing work-related
things when it really isn’t income-pro-
ducing or productive. I always suggest
they get a mentor! Don’t hesitate to
ask for help or advice. And stay hungry

and humble.”

Some of Dorothy’s biggest influences
have been her faith, her children and
her work. “My faith is a huge part of
my life and what has shaped my char-
acter and work ethic. Being a parent
has taught me a lot about myself and
helped me learn better communication
skills. Being an owner of a company
has taught me good organizational
skills that I am still trying to improve

on. And being a real estate agent has




helped me relate to a large variety of

people and situations.”

Giving back to her community is
extremely important to Dorothy. She
enjoys helping people and served

on the Board of Directors of Pikes
Peak Association of REALTORS and
currently serves as a Director for the
Colorado Association of REALTORS.
“I love mentoring and teaching and
have mentored many agents in my
career. I am starting to teach at the
Real Estate College of Colorado. It’s
very satisfying to know I had a part in
helping someone become successful.

I'love to give back to our real estate

community any way I can through
our local and state associations, the
Women’s Council of Realtors, and the

Realtor Political Action Committee.”

Dorothy and her husband Mark have
been married 39 years this year. They
have three grown children and five
grandchildren. Their children live in
other states, so traveling to see them
is a highlight for Mark and Dorothy.
In their spare time, they enjoy watch-
ing movies and listening to live music.
Dorothy also enjoys reading and is
always up for a party or gathering.
“Give me a glass of wine and a room
full of people and I'm in my happy

spot!” She and Mark also enjoy

traveling, and in the early 1980s,
Dorothy traveled internationally with

the singing group Up With People.

One of Dorothy’s favorite quotes
comes from Brené Brown, which can
be applied to her work in real estate
as well as her passion for helping
others. “When we spend our lives
waiting until we’re perfect or bullet-
proof before we walk into the arena,
we ultimately sacrifice relationships
and opportunities that may not be
recoverable, we squander our pre-
cious time, and we turn our backs on
our gifts, those unique contributions

that only we can make.”
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ONE OF
DOROTHY’S
FAVORITE
QUOTES COMES
FROM BRENE
BROWN, WHICH
CAN BE APPLIED
TO HER WORK
IN REAL ESTATE
AS WELL AS
HER PASSION

FOR HELPING : 24/7

OTHERS. ) ONLINE BOOKING AT

Lt AN BB | Fresh Clean Carpet.

‘ ‘ : [ Speak to our customer care team at

et e Move-In Ready!

WHEN WE
SPEND OUR
LIVES WAITING

UNTIL WE'RE _ Brick and Mortar ~ _
PERFECT OR ' HOME INSPECTIONS, INC www.ColoradoSpringsCarpetClean.com

BULLETPROOF
BEFORE WE WALK
INTO THE ARENA,
WE ULTIMATELY
SACRIFICE
RELATIONSHIPS
AND
OPPORTUNITIES
THAT MAY : & x T I, _ = N
WE SQUANDER ; N i : b, -
OUR PRECIOUS

TIME, AND WE

TURN OUR

BACKS ON

OUR GIFTS, .

THOSE UNIQUE P Original Art & Framing * Hanging & Delivery Available €

CONTRIBUTIONS .

THAT ONLY WE

CAN MAKE. ~ » X "
A = R . £ - Visit us online for updated information.
99 » - -9 % o orlysgallery.com - 719.630.3371 —
' 730 South Tejon, Colorado Springs 719.388.850

Colorado Springs restoration experts since 1992

Carpet Cleaning | 24/7 Water Restoration

Open Monday-Friday 10am-5pm - Saturday: 10:30am to 2pm
Closed Sunday & Monday: Appointments Available!
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SOUTHERN COLORADO

471 5. Baldwin 5t

1975 Research Pk
Colorado Springs,

4?5"-1 F 1rrmn_:;d.:lm

Carter Cobbett | Account Executive

ount Executive
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First American Title™

o0 ALINK

Insurance Services-

AUTO HOME LIFE BUSINESS

Isela Owens

Senior Insurance Advisor
Email: Isela@ALINK2ins.com
Direct: 719.219.8498
Website: ALINK2insurance.com
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Dive into

Smaif (Aosings

with First American Title!

Local Expertise
Top Tools & Technology

Unbeatable Service

“Isela Owens is the most professional,
knowledgeable and personable insurance agent |
have worked with. She helps to educate and protect
her clients and their assets from any unfortunate
accident. Isela works tirelessly, is extremely
informed and truly cares about the people she
works with. | use Isela, for bhoth my personal and
investment properties, and recommend her to all

1"'~| my Real Estate Clients.”
é Danah Martin

B

TO INITIATE YOUR
CUSTOMIZED
INSURANCE

c2
Financial ..sse

Ask Me How to Receive a Reverse Mortgage Kit
and How to Join Contmumg Education Classes.

s "'_11'\-'15:'. C u"'|_,'—' -n,'-l - -
! A

4»&&*&;

GET THE LISTING & THE SALE'

We Have the Solution FOR YOUR SENIOR CLIENTS!

REALTORS®, unlock the full potential of your Through a Reverse Mortgage, people 62 and
database! Call your clients over 62 years old older can increase their purchasing power by
that think they cannot afford to move at their 35 - 40% with no monthly Pl payment!
stage of life and let them know you have the
solution to SELL their current home and HELP The term of the loan is 150 years. Your clients
THEM PURCHASE the home they will spend won't outlive it!
the rest of their life in!

When the last person moves out, the note
If your clients are looking to RIGHT size, they becomes due and the ESTATE OR THE heirs will
can sell their current home and put have 6 months to sell or refinance the house.
60-to-65% down on the new home and they
won't have to make another Pl payment.

Those 62 or older can finance a home with a ' m BBR
Reverse Mortgage. : .



C Dgilz'lancial'

NMLS #135622

»» partner spotlight

Article coordinated by Brian Gowdy

C2 FINANCIAL

In real estate, it’s crucial to provide comprehensive guidance to clients,
especially those who are 62 years and older who may not be as informed
of their options. One financial option that can significantly benefit this

demographic is a reverse mortgage.

In this article, we delve into a Q&A session with Kevin Guttman, an

expert Reverse Mortgage Specialist, to address common questions and
misconceptions about reverse mortgages. By understanding the advantages
and dispelling myths surrounding reverse mortgages, real estate agents
will be able to better serve their older clients and help them make informed

decisions about their financial future.

Kevin Guttman

719-302-5820
www.seniorflexloan.com/real-
estate-agent NMLS #384936 |
CO #100022215

1) What is a reverse mortgage?
A reverse mortgage is a loan designed for homeowners aged 62 and up,
enabling them to remain in their homes, retain ownership on title, and gain

access to their equity without a mandatory monthly PI mortgage payment.

2) Who is an ideal client for a reverse mortgage?

An ideal client is typically a senior who is “house rich” but “cash poor.”
They wish to increase their purchasing power by 35-40% when buying
their next home. Or someone looking to unlock & access their equity &

increase their cash flow.

3) What are the biggest challenges in motivating an ideal client for a
reverse mortgage to explore a reverse mortgage?

The primary challenge lies in dispelling the belief that homeowners will give
up the title to their home. This misconception dates back over 30 years to
pre-regulation times. While people were taken advantage of before 1989,
today reverse mortgages are highly regulated and are one of the safest, most

regulated loans out there!

4) What is the “catch” for a reverse mortgage?
There is no “catch” to a reverse mortgage. It is an FHA-insured loan, ensur-

ing the lender’s repayment eventually when the last borrower moves out.

Additionally, it is a non-recourse loan, meaning the lender’s
recourse is limited to the home itself, ensuring that neither the

borrower, heirs, nor the estate is responsible for repayment.

5) How can real estate agents leverage what reverse mortgages
have to offer to help their client base?

Real estate agents can seize the opportunity to assist clients
who believe they cannot afford to buy in the current market.
By educating clients about reverse mortgages, agents can help
them increase their purchasing power by 35-40% (a $400k
home becomes a $550k home), allowing them to consider
homes they might have thought were out of reach. This is a real
estate agent’s chance to get the listing AND the sale!

6) What challenges/objections should real estate agents expect
when sharing information about reverse mortgages with their
clients over 62?

Real estate agents may encounter various objections from
clients, most of which are based on outdated or incorrect infor-
mation. To address this, we have developed a reverse mortgage
kit specifically for real estate agents, equipping them with the
necessary knowledge to have informed discussions with cli-
ents. Interested agents can request this kit by contacting me at
719-302-5820 - kguttman@c2financialcorp.com

7) What is the best way for reverse mortgage candidates to
start the conversation with a reverse mortgage lender?
Reverse mortgage candidates can begin the conversation by
joining a joint phone or Zoom call with a reverse mortgage
lender and their real estate agent. The real estate agent can
introduce the lender as the subject expert and let them take it

from there.

8) Why should Real Estate Agents work with Kevin Guttman

and C2 Financial?

a) Experience: I have extensive expertise in reverse mortgages,
which are very different and far more challenging than tradi-
tional loans.

b)Access to Top Lenders: C2 Financial is the largest mortgage
broker in the nation, allowing them to shop for the best lend-
ers for their clients.

¢) Certification: I am 1 of only 202 Certified Reverse Mortgage
Professionals in the country (I'm the only one in Southern
Colorado), assuring that clients will receive knowledgeable and

reliable advice.

By familiarizing themselves with the benefits and dispelling
misconceptions surrounding reverse mortgages, real estate
agents can better serve their older clients. Collaborating with
experienced professionals like Kevin Guttman ensures that
clients receive the best guidance and expertise available. By
promoting the advantages of reverse mortgages, real estate
agents can empower their older clients to make informed
decisions about their financial future, ultimately leading to more
successful transactions and satisfied customers.

© Fidelity National Title

e M@% lfl/ug
b CollwadsDpprings!

We would love for you
to come visit us
at our new location!

1755 TELSTAR DRIVE, SUITE #101
COLORADO SPRINGS, CO 80920
719-590-1711

Visit our other office in Teller County

361 W US HIGHWAY 24, SUITE 100
WOODLAND PARK, CO 80863
719-687-3081

For Requests, Questions or Directions, contact
Fidelity Title’s Regional Vice Presidents:
Tara Graham
TGraham@fnf.com | 719-268-0355

Michael Podoyak
Michael.Podoyak@fnf.com | 719-619-8385
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The On-Call Assistant

FOR ALL YOUR REAL ESTATE NEEDS

[ime
The thing all busy realtors
need more of....

Let us help you maximize your schedule.

We are an innovative local real estate assistant

company that can complete both in-person
and virtual tasks on behalf of Agents.

* Sign Delivery

* Social Media Marketing

* Create and Deliver client Pop-Bys
* Showing Assistant

* So much more

Click below to find out how

Michael Shenuk Aimee Garske
CEO/Co Founder COO/Co Founder

Theoncallassistant.com
719-208-4605
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Moving & Storage Co., Inc.
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Residential Moving - Office Moving  Corporate Moving
International Moving - Specialized Moving

Warehousing Distribution and Storage

Call us or visit our website for a quote

719.573.3460

www.arrowmoving.net

9 Powertul Feng Shul Tips for the
Entteprene

Staging With Fsng Shal

s Aligning Your Home 1o Yout
Professional Goals

Preg Your Listing With Feng Shul

Eosy Ways 1o Intrease Your Online
Yisibillty With Feng St

charity events

L

AROUND COLORADO SPRINGS

-

Events listed in this section are hosted by real estate agents & vendors

SAVE THE DATE:
American Warrior Initiative Fundraiser Luncheon

benefitting local Colorado Springs veterans

Special guest speakers Louise Thaxton & Ret Army Seal
Lieutenant Jason Redmond.

Date: August 10, 2023 | Time: 10:30am - 1:30pm
Location: Pikes Peak State College I Centennial Campus
| 5675 S Academy Blvd, Colorado Springs, CO 80906
Tickets are available to purchase on July 10th.

Retired Navy SEAL Lieutenant Jason Redman elec-
trifies audiences with his high-energy presentations
on leadership, failure, redemption, catastrophic
injury and his breathtaking journey to “overcome
all” in the aftermath of wartime enemy ambush and
in the face of what he calls life ambushes during
the years that followed. During his 21-year Navy
career, Jason spent 11 years as an enlisted SEAL
and 10 years as a SEAL officer leading teams in

combat operations in Iraq and Afghanistan.

Louise Thaxton is a national advocate for America’s
veterans and is the Director and co-founder of
the American Warrior Initiative, the non-profit of
Fairway Independent Mortgage Corporation, lead-
ing the way for hundreds of initiatives for veterans
in need across the country, inspiring millions of
dollars in donations to fund those initiatives.

SAVE THE DATE:
3rd Annual Charity Gala & Auction presented by Sarah’s
Home and The Lending Hand Foundation
Helping Victims of Sex Trafficking Become Survivors
6 PM on Saturday, October 7th, 2023
at The Double Tree Hilton, COS

Come and help raise money for Sarah’s Home and to
build Daniel’s Academy.

Learn more and get your tickets at:

www.thelendinghandfoundation.org

Founded in Colorado Springs, The Lending Hand Foundation
organizes and hosts community events to raise funds for
local charitable organizations. Their mission is to inspire

others to “lend a hand” to those who need it most through
community engagement. The Lending Hand Foundation was
inspired by a group of individuals who all had the same goal
in mind: to make the world a better place. This organization
focuses on rehabilitation for young victims rescued from
illegal sex trade. To date, the group has raised over $80,000
for Sarah’s Home.

If you are a real estate agent or vendor looking hosting a charitable event, email
brian.gowdy@n2co.com to have it listed for free in this section.
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DON'T GET LEFT
BEHIND! VIRTUAL
LEVERAGE IS THE
NEWEST BUSINESS
STRATEGY YOU
SHOULD TRY!

If you want to take your business
to the next level, you need to focus
on activities that give the highest
return on investment of your time.

C CYBERBACKER

COLORADO & WYOMING

PREMIERON

HOME INSPECTIONS , . g¢ 8

i i
“I hired my CYBERBACKER just over a year and a half ago to handle my social media
and graphic design marketing as well as developing video editing and newsletter
content and it has been a massive game changer for me. It is all about leverage in
those items that took up so much of my time and having them off my plate has given
me much more room to work on my business. | highly recommend. - Ryan R.

T AN ETR b VLTS

X nocowyo@cyberbacker.com
& 720-615-7866
& cyberbackercowyo.com

Hire a Cyberbacker Today  “_., |\

Call or Schedule Online 24/7!
inU @ prernir.-zmnﬁc 0.C0om www.premiemnacu.uum
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How Realtors benefit by partnering with
All County Colorado Springs, CRMC

Sign up at: allcountyrealtors.com

Partnering with a property management company gives Realtors like you a solution to
offer clients when their property stays on the market too long, or doesn't sell. As many
of you know, All County has a great track record of returning referred properties back
to our Realtor Partners. When you refer them to us, we become part of your team.

The partnership offers your client a way to put the property in someone else's hands
while still earning equity. It offers you a referral fee and a way to put off selling the
property until the market is more favorable, while holding onto your client for future
income. We've been partnering with Realtors for decades, and have a perfect record in
always giving the property back to the original Realtor when their client is ready to sell.

When your client is ready to o

sell the property, we refer .
them back to you. to us for leasing and

NO STRINGS ATTACHED management services.
l:’ “-

N N
o ALL COUNTY o We contact your
REALTOR client to explain
our services and
REFERRAL get the ball rolling.

PROGRAM

Refer your client

You receive a generous
$350 THANK YOU fee
for each client you
refer to us.

N
-
&

-

*
We provide thorough *

tenant screening at no .
additional cost to your

client. Once the tenant is
chosen, we give your client
top-notch management so they
can relax and enjoy the benefits.

We help your client get
the property ready for
lease, then provide
professional marketing to
get it rented fast.

- ;‘“ COL(R) Scott Glascock (719) 445-7172
allcountycs.com

Broker/Owner contact@allcountycs.com




ana & bBryan

RODRIGUEZ

From Solo to Soaring: The Lana Rodriguez Real Estate Journey

Buckle up for a riveting ride as we jump back into the
thrilling saga of The Lana Rodriguez. When we last
checked in with Lana in 2017, Real Producers was
detailing her extraordinary solo agent ascension. Yet,
those familiar with Lana’s indomitable spirit know this:

Her mission isn’t merely to continue. It’s to transcend!

Fueled by her deeply rooted mantra, “people don’t care
how much you know until they know how much you
care,” Lana powers forward. Born in Riga, Latvia, the
enchanting ‘Paris of the East,’ Lana’s journey from a
Solo Producer to a revered Team Leader is a tale filled

with grit and determination.

In her meteoric second year in 2016, Lana saw her
sales rocket from 31 properties to an astounding 119.
All this while her husband, Bryan Rodriguez, was on
active duty, and their newborn, Olivia, was under the
loving care of her grandmother, Svetlana. Thus, a phe-
nomenon was birthed, arguably the most triumphant
rise in the Pikes Peak Region!

As her client community flourished, Lana knew she
needed reinforcements. Believing that any growth from
a solo agent to a team leader must start with bolstering
administrative support, she acted swiftly. Bryan put it
succinctly, “when you ascend to a team leader role, you
need an abundance of opportunities not just for your-

self, but for your team and organization.”

Fast forward to 2018, Bryan was still serving his coun-
try, and a potential military relocation loomed. After a
heated debate, the duo decided to anchor their roots in
Colorado Springs. Bryan stepped down from active duty
and joined Lana’s team full time, thus sparking a unique
husband-wife dynamism that not only strengthened

their brand but also expanded their empire. Together,
they faced the volatility and demands of the industry,

turning challenges into victories.

Marrying business with pleasure comes with no
instruction manual. It demands time, intention, and
consistency. Lana reflects, “having your spouse as
your staunch advocate who’s always got your back

is comforting. But when two Type A personalities
collide, it can be a wild ride. Work conversations never
hit pause, they roll from the early morning greetings
right into the evening family times. But amidst the

work-life chaos, a harmonious symphony plays on.”

Bryan chimes in, “navigating the nuances of running a
husband-and-wife team involved many paradigm-shift-
ing moments. Even though we’ve faced moments of
doubt, I wouldn’t have it any other way. If you're going
to build a legacy, who better to do it with than the love
of your life, right?”

This power couple held steadfast to their mantra,
investing heart and soul into client lifetime value strate-
gies. Their client-focused business ethos has seen their
community grow to over 1,500 families served and over
a staggering half a billion in volume closed since 2015.
Lana beams with pride, “we are the real estate team
that doesn’t vanish post transaction. We celebrate client
birthdays, home buying anniversaries and we’ve created

an exclusive Facebook group for our clients.”

To celebrate this ever-growing family, The Lana
Rodriguez Group hosts up to eight client appreciation
events annually, sometimes entertaining crowds of up
to 700 at their family-friendly gatherings.

DY real producers

Casa Bay Photography




Outside the office, Lana channels her communi-

HAVING YOUR SPOUSE AS ty-building passion into public speaking. Initially,
YOUR STAUNCH ADVOCATE she was petrified due to her accent but committed
to honing her speaking skills. Her breakthrough
WHO’S ALWAYS GOT YOUR 8 e spoane , °
moment came when she spoke to 300 people in
BACK IS COMFORTING. Washington D.C. at the end of 2019. Since then, she
BUT WHEN TWO TYPE A has graced over 30 local and national real estate
conferences and events. Their latest achievement?
PERSONALITIES COLLIDE, IT U N
Hosting their own Colorado Springs conference,
CAN BE A WILD RIDE. Elevate, and Lana’s brainchild, Ascend, a gathering

dedicated to women in real estate.

The Lana Rodriguez Group doesn’t just prioritize their commu-
nity; they also play a crucial role in the growth of Colorado Springs.
They represented the Buyer and Seller on the sale of Hotel Elegante,

Colorado’s Third Largest Hotel, which was converted into 500 attainable housing

units for the public.

The legacy Lana and Bryan are building in Colorado Springs is remarkable,
the inauguration of the first downtown boutique stand-alone real estate space.
They’re redefining the industry through their new brokerage, REAL Broker,
holding high their core values of work hard, be kind; simply great service;

embrace, resolve, evolve; and make a difference. Lana elaborated, “kindness
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is an important currency and a form of discipline.
Great service is non-negotiable; if you do good

work, people will gravitate to you.”

Lana declares with fervor, “Colorado Springs feels
like home and it’s going to be home for a very long
time. We are not going to be the next Denver; we are
going to be Colorado Springs.” They aim to continue

nurturing their growing family and community.

So, what’s next for this power duo? Will they con-
tinue to shape Colorado Springs into a real estate
paradise? Will they revolutionize the industry even
further? We can’t wait to see!

Stay tuned for the next chapter in The Lana
Rodriguez saga. In the meantime, get inspired, stay
motivated, and most importantly, make a difference

in your community!
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CHECK RATES LIVE!!!
LCMLOANS.COM/INTEREST-RATES

Low Interest Rate - Fast Underwriting
7am to 11pm - 7 Days a Week « Easy Online Portal
Constant Communication

Contact Low Cost Mortgage Today!

MIKE FLOREN, OWNER, NMLS #1574886
MIKE@LCMLOANS.COM | 720-448-6610

LCMLOANS.COM | 719-362-0439

685 Citadel Drive E. Suite 290-9 | Colorado Springs, CO 80909

Low Cost Mortgage LLC NMLS #2357261, Low Cost Mortgage is not endorsed by, o acting on behalf of or at the direction of, the U5, Department of
Housing and Urban Development, Federal Housing Administration, the Veterans Administration, the L5, department of Agriculture or the Federal

Government, All programs are subject to credit and income qualification, This is not a guarantee of financing or a firm offer of credit. i g




Protect
Your Clients!

Rest assured your homes are
free from radon exposure.

PineBreeze is your metro, mountain and
rural area radon services provider

VISIT OUR LEARNING CENTER

Contact us today
pinebreezeradonmitigation.com
719-257-1251
Pinebreezeradonmitigation.com

Family Owned and Operated Since 1997

INSURANCE YOU
CAN DESIGN TO
MEET YOUR EVER
CHANGING NEEDS

® Automobile insurance
B Business insurance
m Coverage you can customize to meet your needs

Michael Hendrickson

YourLocal Agent

1965 Dominion Way Ste 120, COLORADO SPRINGS, CO 80918
MHENDRICKSON @FARMERSAGENT.COM
https://agents.farmers.com/mhendrickson

Call 719.572.5938 today!

Smart choices last a lifetime.

Restrictions apply. Discounts may vary. Not available in all states. See your agent for details.
Insurance is underwritten by Farmers Insurance Exchange and other affiliated insurance
companies, Visit farmers.com for a complete listing of companies, Not all insurers are
authorized to provide insurance in all states. Coverage is not available in all states.

£

FARMERS

INSURANCE
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INTRODUCING

Logan Bowles

Loan Originator | NMLS# 1760241
719.323.7277
Logan.Bowles@fairwaymc.com
13570 Meadowgrass Dr Suite 200
Colorado Springs, CO 80921

Where are you from? Expand on COS
and why you love living here

From Colorado Springs.

My love for living in Colorado Springs
stems from it’s captivating natural
beauty, encompassing majestic
mountains, serene lake, and vibrant
landscapes. The states outdoor
playground offers a myriad of
recreational activities, from hiking an
snowboarding to biking and rock
climbing, fueling a sense of adventure
and connection with nature. The
pleasant climate, with ample sunshine
and distinct seasons, enhances the
overall experience Colorado’s strong
sense of community, welcoming and
diverse residence, and vibrant culture
scene creates a fulfilling social
environment. Ultimately, the
combination of breathtaking scenery,
outdoor adventures, community spirit,
and a high quality of life fosters deep
love for living in Colorado.

INDEPENDENT MORTGAGE CORPORATION

What got you into mortgages?

| entered the mortgage industry to follow
my family legacy and fulfil my passion for
supporting and aiding my community.
Helping people achieve their
homeownership dreams and contributing
to the local community brings me great
joy and fulfillment.

What’s your favorite part about the
mortgage industry?

My favorite part of the mortgage industry
is the opportunity to make a positive
impact on peoples lives by helping them
secure their dream homes Guiding
individuals through the home buying
process and witnessing the joy and
excitement of homeownership is
incredibly rewarding and fulfilling.

What is one bit of advice you would
give a new home buyer?

As a new home buyer, my advise would
be to thoroughly research and
understand the mortgage process, work
with a trusted lender, and prioritize
financial stability and affordability.

Copyright©2023 Fairway Mortgage Corporation.

NMLS#2289.4750 S. Biltmore Lane, Madison, WI 53718,

1-866-912-4800. Restrictions and limitations may apply. All

rights reserved. Equal Housing Opportunity. SRR HOUSING



Three locations to serve you:

C colc:rado bprlngs North:
Scan here to follow us {"

on Facebook for class
updates and more!

In this changing market, let us help guide you
and your clients to a successful transaction.

|
“WKNOWLEDGE @OUR STAFF @RESOURCES

Assumption Solutions « Cont. Education for CE Credits
« Short Sale Solutions Qur closers have more than 130 . Farming & Marketing

« Silent Assumptions years of combined experience . parket Reviews

and expertise,

WE DON'T SUCCEED UNLESS YOU DO!




