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. YOUR KEY TO A

If Your Home Inspector Doesn’t Offer a ' :

100% Money Back Guarantee
on Their Services, Ask Them “Why Not?”

Or Just Call Pillar To Post The Capuano Team and Find Out Why We Do!

We're so confident that your clients will be amazed by our Ultimate Home

Inspection they may want to pay us double!

* Our report gives them the confidence to make an

100%
Satisfaction

or Your
they won't get from anyone else m“ey

informed decision

* Our technology provides them with information

» We'|l guide them through the entire process Bﬂﬂk
with care, love and professionalism

You'll be a hero by introducing your clients to us, and will probably gain 20 or more
referrals from them as a result.

Introduce vour clients to Pillar To Post The Capuano Team and start

making more money now!

The Capuano Team I il
513-771-6689 | I PILLARTOPOST"

cincinnatimplillartopost.com
cincinnati.pillartopost.com HOME INSPECTORS

EN

Serving the Cincinnati area for 25 years

7 AREA LOCATIONS
PLUS A MOBILE OFFICE
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Seamless Transaction Coordination
EVERYONE NEEDS A PLUS ONE... AGENTSPLUS1

Why work with us:

« We have been servicing the Greater
Cincinnati and Morthern Kentucky region
for over 30 years.

« With our flexibility, we are able to close
transactions on nights & weekends at no
extra charge.

+ Keeping our clients in mind, we are willing
to travel to the most convenient location

for each closing.
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A Trustworthy Partner

R

Leah Grote

(513)-554-3000
leah@leogrotelpa.com

Wish you could buy time? Wish Granted.
Leave your paperwork with us, take the time with you

https://lecgrotelpa.com/
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MORTGAGE ORIGINATORS
IN AMERICA 2021

PRMG

ramount Residential Mo

WHY PARTNER WITH JEREMY POPE?

o 24/17 Preapproval Service * Conventional loans down to 620 credit
o As little as 3% down payment on Conventional loans with NO MORTGAGE INSURANGE

 FHA loans down to 580 credit with 3.5% down payment and down to 500 credit with
10% down payment

e Client Concierge Services — we will line up your movers, switch utilities, recommend
contractors and more

0% Down Payment Assistance Loans Available ¢ In-house Credit Coaching and Underwriting

IF HE CAN'T
CLOSE THE DEAL,
NO ONE CAN,
CALL TODAY

JEREMY POPE ¢ 513-432-6971

Branch Manager | NMLS# 874571

2022 PARAMOUNT RESIDENTIAL MORTGAGE GROUP CORPORATION, INC. IS AN EQUAL HOUSING OPPORTUNITY LENDER NMLS ID #75243. THIS IS NOT A COMMITMENT
OF ANY KIND. LOAN APPROVAL, INTEREST RATE AND FEES ARE DEPENDENT ON APPLICANT'S CREDIT, COLLATERAL, FINANCIAL HISTORY AND PROGRAM AVAILABILITY.
ALL LOANS SUBJECT TO UNDERWRITER APPROVAL. PRICING, TERMS AND CONDITIONS APPLY, SUBJECT TO CHANGE WITHOUT NOTICE - ALL RIGHTS RESERVED




Are Your Clients Looking to Make | 51
a Winning Offer on Their Dream Home?

BLOW AWAY the*
COMPETITION
with CA$H'

f .

* Make
Cash Offoys
Earn Fyjy
OMmissiop,

If you want their offer on the home they REALLY love to stand out from the pack,
there's nothing more effective than making it ALL-CASH. AnnieMac Home Mortgage
along with our affiliate AnnieMac Cash2Keys now offers TWO cash programs designed

to help them land the home of their dreams:
(i e Buy Novw§e (s
Buy a new home before selling their old

Nothing impresses sellers like a strong cash bid.
Our affiliate, AnnieMac Cash2Keys, places a cash offer one. Our affiliate, AnnieMac Cash2Keys,

on the home your client would like to buy. If the offer purchases the house. Your client moves

is accepted, us or the lender of their choosing, will right in and purchases the new home back
work with your client to secure the financing to once their former home is sold - easy.
purchase the house back from AnnieMac Cash2Keys!

Contact Me Today To Learn More!

NMLSH 338923

ANNIEMAC HOME MORTGAGE

TULLO

Cell: (513) 461-9321 MORTGAGE TEAM
tautullo@annie-mac.com
tony.annie-mac.com
AnnieMac Home Mortgage 11385 Montgomery Road Suite 210, Cincinnati, OH 45249
== (ash Offer and Buy Now, Sell Later programs are fulfi lled by AnnieMac Private Equity Cash2Keys, an affilia te of AnnieMac Home Mortgage. AnnieMac Private Equi ty Cash2Keys is not a financial institution and does not originate or issue loan
commitments. AnnieMac Home Mortgage provides the mo rtgage financing to the customer who will purchase the property back from AnnieMac Private Equity Cash2 Keys. Terms and conditions of program can be found at Anmac.me/cash.
This is a business-to-business communication direct ed only to professionals employed in the residentia| mortgage industry and their commercial associates.. Itis not intended for distribution to consumers or the general public. Itis notan

“advertisement” as defined in Section 1026.2(a)(2) of the Truth-in-Lending Act. Information contained herein is subject to change without notice. ©Annie Mac Home Mortgage. NMLS #338923. All rights reser ved Products may not be
available in all states and/or counties. Please contact us to confirm availability.

Tony Autullo
apemy Area Manager

1 NMLS#: 20232

Phone:(513) 769-2071

MEET THE

CINCINNATI

REAL PRODUCERS TEAM

Patrick Braddick Taylor Davis Beth McCabe Emmi Abel-Rutter
Publisher Ad Strategist Senior Writer Writer

—

y

Krista Silz Brenna Smith Geneva Eilertson Alexander
Photographer Photographer Reprint Coordinator Regueiro
Social Media Director

Interested in custom reprints? Contact Geneva for details: geneva@realproducersmag.com

If you are interested in contributing or nominating Realtors for certain stories,
please email us at patrick.braddick@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
solely those of the author(s). The paid advertisements contained within the Cincinnati Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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PREFERRED PARTNERS

CLOSING GIFTS

Cutco Cutlery

(513) 687-0635
www.cuttingedgeemmi.com

CUSTOM FRAMING

ASM Custom Framing

(513) 763-9373
www.asmcustomframing.com

ESTATE SALES
Caring Transitions
Cincinnati West
Rosie Harris

(513) 206-8988
cincywest.ctbids.com

FINANCIAL ADVISORS
Monarch Financial Advisors
(513) 502-2637
Monarchfinancialadvisors.com

HOME INSPECTION
Horizon Point Inspections
(513) 831-1200
www.inspecthorizon.com

IPA Inspections
(513) 379-7988
Ipalnspections.com

Pillar to Post Home
Inspectors- The

Capuano Team

(513) 771-6689
cincinnati.pillartopost.com/

Safe Start Home Inspections
Nathan Wessel

(513) 968-4311
www.safestarthi.com

Fie _Feopsir

- it 1

Operate Promats
sl Sy - i
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them for supporting the REALTOR® community!

HOME RENOVATION
Renovation Sells

Lisa Masys

(513) 669-7851

HOME STAGING

Design To Market LLC

Jo Potvin

(513) 265-0952
www.designtomarket.com

HOME THEATER/
HOME AUTOMATION
TECHNOLOGY
Hanson Audio Video
(513) 563-0444

INSURANCE
Firehouse Insurance
(513) 207-8843
Firehouseins.com

LAW FIRM

Yonas and Phillabaum LLC
(513) 427-6100
www.cincinnatiattorney.com

MORTGAGE LENDER
3rd Street Financial
Robert Mahaffey
(513) 769-4111

Annie Mac Home Mortgage
(513) 769-2071
tony-annie-mac.com

Fairway Independent
Mortgage

Bethany Ritchey
(513) 520-1594

Fairway

Independent Mortgage
Jennifer Sheil

(513) 796-6024

Fairway Independent
Mortgage

Marcy Knue

(513) 344-5653

Paramount Residential
Mortgage Group
(513) 432-6971

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Ruoff Home Mortgage
(513) 486-4133

Ruoff Home Mortgage
Dave Scully

(513) 633-8476
www.ruoff.com/davescully
UMortgage

(419) 906-2082

MOVING COMPANY
Big Blue Moving
(859) 608-2583

Black Tie Moving
(614) 347-9007

PHOTOGRAPHY
Cincy Photo Pro
(513) 912-0022
cincyphotopro.com

Judy Gehrlich Media
Group, LLC

(513) 432-8788
www.judygehrlich
mediagroup.com

PHOTOGRAPHY AND
VIDEO SERVICES

Tim Spanagel Photo & Video
Tim Spanagel

(513) 374-8656

RADON MITIGATION
Geiler Company

(513) 574-0025
www.geiler.com

TITLE AGENCY
American Homeland
Title Agency

(513) 863-9100
www.americanhomeland
title.com

TRANSACTION
COORDINATOR
Agents Plus 1
Maria Carmosino
(513) 482-0465
agentsplusl.com/

RUOFF
TECHNOLOGY

With industry leading technology,

we make sure your loan process
moves swiftly so you can close
quickly and settle in sooner.

- Avoid hand-signing page after page at closing.

- Apply your digital signature to nearly all your documents in seconds.

- Use a computer, mobile phone, or tablet.

"

Digi

- Know your signature is secure with special encryption and extra layers of s

Cody Coomer

Senior Loan Officer
NMLS: 1019463 OH: MLO.042319.001

c: 513.479.4630

cody.coomer@ruoff.com

tal Closing

Experiente ——

What are your clients using daily,
that reminds them of you?

Closing & Referral Gifts ® 100% Tax Deductible
High-End Branding

CONNECT
0> CUTCQ WITH EMMI!
Closing Gifts 4
Emmi Abel-Rutter, Gift Consultant

513.687.0635
YourSharpestFriend.com
eabelrutter@gmail.com

We will inspect your client's home
as if we were purchasing the property
for our own family!

i
&

L

e

IPA

by P

"| feel much more comfortable knowing lan has looked

through a house because his work is so meticulous.

He explains all of the resuls of his inspection,
and didn't mind me nosing around and asking
questions while he worked. His reports are prol
and easy to understand, complete with cearly

mpt

labeled pictures. | recommend him without reservation."

~ Emily

Contact

(513) 379-7988
Ipalnspections.com

Cincinnati Real Producers - 9




7]FAIRWAY' | Two Ways to Win

INDEPEHDENT MORTGAGE CORPORATION

FAIRWAY
Rate Rescue’

TEMPORARY RATE BUYDOWNS

A Powerful Option for Your Clients

As the real estate market continues to shift, your clients need all the buying power they
can get. With Fairway's Rate Rescue™, buyers can get a lower rate for the first one to
three years of their mortgage. These seller- and/or buyer-funded* interest rate buydowns
can benefit both parties in the sale and purchase of a home.

Benefits to the seller: Benefits to the buyer:

A rate buydown can mean less costs
overall for the seller.

They can save money up front when
purchasing a home.

A buydown may help avoid price A lower interest rate means a lower
reductions. monthly mortgage payment.

The cost they incur may be a tax They may be able to use that extra cash
write-off** for other expenses associated with

A concession may foster goodwill in homeownership.
the process of selling the home. If the home is sold before the buydown
expires, the unused funds will be applied

as a loan principal reduction.

It makes the home available and
appealing to a wider group of
homebuyers, especially in a higher
rate atmosphere.

|' .'

J'JT '4

Clients Not Finding
What They're Looking For?

TURN THEIR DREAM HOME INTO REALITY

Have homebuyers who just can't seem to find their perfect new home? Maybe your sellers
are struggling to sell their property? Whatever the situation, with a renovation loan from
Fairway, your clients can customize their property the way they want it now, versus having
to wait. Available on a number of different mortgage options including Conventional, FHA,
VA and more, help your clients make any property into the perfect home.

Funds from renovation loans may be used to:

Replace the roof, HVAC or furnace Replace appliances

Add a swimming pool and create your
own backyard oasis

Replace flooring

Add square footage

Repaint indoors or outdoors
Much more!

Update the kitchen and bathrooms

Contact us toaay to ledarn more.

Bethany L. Ritchey Marcy Knue
Branch Monager « NMLS 1809077 Bronch Manager « NMLS 2001497
B12-520-1594 513-344-5653

bethany.ritchey@fairwaymc.com marcy.knue@fairwaymec.com

=

“For a Cormventionad loan, the seller or buyer can pay for the buydown. For VA, FHA, SDA and Jumba loans, only the seller can pay for the buydown. *This advertisement does not consti-
fute tax advice, Please consult a tax advisor reqarding your specific siteation. 1246 Odd State Route T4, Sulhn Batavia, OH 45103, CopyrightS2022 Fairway independent M ge Corpo-
ration. NMLSET2849, 4750 5. Bittmore Lane, Madison, Wi 53718, 1-B66-511-4804, Al rights reserved. This is not an offer to enter into an agreement. Nod all customers will guality. Information,
rates and programs are subject to change without notice, All products are sublect o credit and property spproval. Other restrictions and limitations may apply. Egual Housing Opportundty. 2 e
TREFIE_ L Wapt = i Sorend AS




»» cover story

() By Elizabeth McCabe
Photo Credit: Krista Silz of Cincy Photo
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Sangtani

of Comey & Shepherd REALTORS®

Leading the Way in Real Estate

In the fast-paced world of real estate, there are few profes-
sionals who truly stand out for their unwavering dedication,
integrity, and commitment to client satisfaction. One such
standout is Priya Sangtani, a seasoned agent with Comey

& Shepherd REALTORS®. With 18 years of experience
under her belt, Priya has built a thriving career based on
trust, genuine connections, and a passion for helping clients
achieve their dreams. With 17 million in sales last year, she

is making her mark in Cincinnati real estate.

Originally from Mumbai, India, she came to the United
States with her husband Haresh and son Monish in 1998.

“We have been in Cincinnati ever since,” smiles Priya.

From Stay-at-Home Mom to Successful Agent

Before embarking on her real estate journey, Priya devoted
several years to being a full-time stay-at-home mom, expe-
riencing the joy of raising her children and taking them to
the park, library, and play dates. Those precious years spent
with her kids are etched in her heart, and she fondly recalls,

“Those were the best years of my life.”

* - n However, the desire to be involved in business and her

/ ; passion for customer service sparked a new path for Priya.
She shares, “I had a part-time job as a sales associate at
Dillard’s, which was not only my first job but also one that
I thoroughly enjoyed. I loved interacting with people and
being in customer service.” This experience, coupled with
her longing for freedom and flexibility, led Priya to explore

the world of real estate.

Cincinnati Real Producers - 13




“When I got my license, my son was

9 and my daughter was only 3,” she
reflects. “With real estate, I was able
to pursue a career in business while
still being able to take care of my kids.
Real estate was the right fit for me.”
She adds, “The support I have received
from my husband has been an invalu-

able and integral part of my journey.”

Overcoming Challenges and Building
a Thriving Career

Starting a real estate career from
scratch presented numerous chal-

lenges for Priya. With no prior

experience or established connec-
tions, she faced an uphill battle.
Balancing the demands of raising two ~ Her dedication paid off. Despite her lack  looked back. I continue to thrive in the
young children, managing household of experience, Priya’s genuine approach  real estate industry.”

tasks, and working a part-time job and commitment to outstanding service

at Dillard’s left little time to dedicate
to building her real estate career.
Furthermore, in an era before the
prevalence of social media, self-pro-

motion posed a unique challenge.

Undeterred by these obstacles, Priya
took proactive steps to establish herself
in the industry. After building a new
home in Mason, Ohio, she found herself
immersed in the real estate world. The
home buying process ignited a passion
within her, and she realized that real
estate was the perfect career for her

entrepreneurial spirit.

Determined to make her mark, Priya
took the initiative to visit model
homes and actively engage with
potential customers by distributing
her business cards. It wasn’t long
before she received her first lead,
which resulted in a successful sale.
Eager to generate more leads, Priya
started posting flyers in local grocery
stores and gradually began receiving
inquiries. Through it all, she remained
committed to providing excellent
customer service and being readily
available for her clients, regardless of

the time they reached out.

14 - August 2023

built trust with her clients, leading to

a steady stream of referrals. These
referrals became the foundation of her
business and propelled her towards
success. In 2012, Priya made the deci-
sion to quit her part-time job and focus
100% on real estate. Looking back, she
reflects, “I wish I had taken that step
sooner because in that year, I achieved
the Circle of Excellence recognition for
the first time. It marked a turning point

in my career, and since then, I have not

A Commitment to Genuine Connections

and Client Satisfaction

Throughout her career, Priya has placed

a strong emphasis on treating her
clients like family. For her, it’s not just
about closing deals; it’s about building
lasting relationships based on trust,
integrity, and empathy. Priya explains,
“My goal in both business and life is
simple: to always provide honest and
transparent guidance that helps my

clients grow and succeed.”

< Every sale still thrills me. The joy of informing buyers that their

offer is accepted and seeing their happiness is unmatched.

This commitment to genuine con-
nections has not only contributed to
Priya’s personal growth but has also
strengthened the trust and sup-

port she receives from her clients.
Whether it’s a first-time homebuyer
or a seasoned investor, Priya ensures
that each client receives personal-
ized attention and tailored advice. By
listening to their needs, understand-
ing their goals, and going the extra
mile, she creates a seamless experi-

ence that leaves a lasting impact.

Passionate about Her Profession
Passion is the driving force behind

Priya’s success. She exudes enthusiasm

for her work, and her genuine love for
what she does is evident in every inter-
action. Negotiating successful deals and
witnessing the happiness of her clients
continue to inspire her. Priya highlights,
“Every sale still thrills me. The joy of
informing buyers that their offer is
accepted and seeing their happiness is
unmatched. Similarly, when I exceed

a seller’s expectations and share the
news of a successful sale, it’s incredibly
rewarding. These moments of happiness

are contagious and truly special for me.”

Focused on Family
Beyond her professional life, Priya
cherishes quality time with her

family. She believes that finding

a balance between work and per-
sonal life is essential for overall
well-being. Whether it’s watching
movies, sharing meals, or embarking
on family vacations, Priya cher-
ishes these moments that bring

her closer to her loved ones.

“We are a family of five members:
myself, my husband Haresh, our son
Monish, daughter-in-law Pallavi, and
our daughter Riya,” explains Priya.
“They all have careers in IT.” Monish
is employed at Google. Pallavi works
at Qualtrics and Riya is working on a

degree in Computer Science at OSU.

Cincinnati Real Producers - 15



“When my kids come to visit us, one of Looking Forward of Albert Schweitzer, “Success is not R U 0 I I

the things I love to do is to cook their Looking ahead, Priya has ambitious the key to happiness. Happiness is the
favorite meals. It brings me immense plans for the future. She intends to key to success. If you love what you are

joy to prepare dishes that they enjoy. expand her business further and aims to  doing, you will be successful.” T E H N L Y
We often go to India as a family to build a team of professionals who share

visit our parents and spend time with her commitment to exceptional service. With her genuine love for real estate with in dust r}, IE ad ing tECh ﬂﬂlﬂg}’
them and it’s a special time for kids Her goal is to create a real estate experi-  and her commitment to creating memo- 2
to reconnect with their grandparents. ence that exceeds clients’ expectations. rable experiences for her clients, Priya we makE sure YDU r ] oan PI’DCE‘SS D . L t l c l -

Last year during our trip to India Sangtani is indeed a passionate real moves swif t]y SO you can close S Igl a - osin g
we visited the Taj Mahal. It was an Best of all, she genuinely loves what estate agent making dreams come true. QUiCkI}r and settle in sooner. w — EX perience
incredible experience,” says Priya. she does. She is inspired by the words She wouldn’t have it any other way.

- Avoid hand-signing page after page at closing.
- Apply your digital signature to nearly all your documents in seconds.
Success is not the key to happiness. Happiness is the key to - Use a computer, mobile phone, or tablet. _
- Know your signature is secure with special encryption and extra layers of sect)

%
3 2 RuU off B oo

MMLS: 757304 | MLO-OH.757304
MORTGAGE B . 513.633.8476

dave.scully@ruoff.com

success. If you love what you are doing, you will be successful.

513.374.8656
%‘.‘ PANAGEL “Peresei@emai.com

PhoTOsviDED  Instagram- @timspanagelphoto

Safe tart

HOME INSPECTIONS, L1 ¢

INTERNACHI®

CERTIFIED

SAFE START HOME
INSPECTIONS OFFERS:

» Full residential and commercial inspections

» State licensed Wood Destroying Insect Inspections
» State licensed Radon testing

We understand not everyone is in need of a full home
inspection and can customize to fit your needs. Whether
it is to just look in a crawlspace or inspect the plumbing
we can customize an inspection to fit your needs.

)

TLth o

T

|

L]
5]

Office: 513-968-4311 Mobile: 937-321-7479
nwessel@safestarthi.com www.SafeStarthi.com

Over 3000
Proner s Putgran
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FIRST FLOORPLAN FREE

NEW FLOOR PLANS WITH MEASUREMENTS!

Special Limited Time Offer

1-floor, basic floor plan with measurements

included. Upgrade to show fixtures for $25.

$25 for each additional floor. $100 VALUE
"Measurements are approximate.

Pro-Perks Program:

Earn A 10% - 12% Credit | $5000 - 10% ($500 FREE) | $10,000+ - 12% credit ($1zoo+ FREE)

Contact info@Cincyphotopro.com or book online cincyphotopro.com/real-estate

PROVIDING QUALITY PACKING AND
MOVING SERVICES
IN NORTHERN KENTUCKY AND SOUTHERN OHIO.,

]—H—H === |

SME TH HOME AUTOMATION

CUSTOM CLIENTS REQUIRE
CUSTOM SOLUTIONS..

The Local Experts in Custom Audio Video Needs

¥ ;ff,#ﬂ\fg‘_ﬂ! -y 'i;t-.-“'i" '-I.‘I- -L
P b Flat hourly rates that is prorated to the minute - no rounding up! Open 7 days a week.
Licensed and insured moving company - Commercial and residential moving

ST, (“MedTPRES: | Home TRy Local and long distance moving - Locally Owned and Operated

Hi-Fi Audio | Outdoor Entertainment
SCAN TO SEE OUR RECENT WORK blG,BIUEY
ON SOCIAL MEDIA! la

513.563.0444 | HansonAVY.com HEST
10800 Montgomery Road MNKY - 859.608.BLUE (2583) | WWW.BIGBLUEMOVINGKY.COM ;=g

18 - August 2023

YOUR ON[E=STOP HOME
INSPECTION SHOP

Home Inspectlons | Same-Day Reports | Contractor List for Repairs | Mold Testing

{32000

Repalr Coupons Wlth Each Report

Op~400] REALTORS® Schedule Online
"'_.E.-l.‘tlﬂ' ] For An Exclusive Top

Chris Heywood, Owner

513.831.1200 A

InspectHorizon.com n Df‘?"?ff
INSPECTIONS

AW

custom lraming

it done fast GOT

You want it done jERSEYS? |

right. That's what BRING THEM IN! e
we do and we've been
doing It for 130 years

WE ARE THE B33 AT COMMEMORATING
YOUR SPORTING ACHIEVEMENTS

513.763.9363
Q654 CINCIMNATI COLUMBL FICINCINMATIL OFH 46241

PLUMBING, HEATING, AIR, RADON MITIGATION
513-574-0025

www.Geilercom
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Written by Elizabeth McCabe

Tim Corbett-Spanagel

meet

THE LOVE OF HER SON

“Delight yourself in the Lord and He will give you
the desires of the heart.” — Psalm 37:4

A woman of faith, real estate agent Kara Whitesell
never saw herself getting into real estate, but never
say never. In her mid-30s, she had a different plan in
mind. She was a Criminal Justice grad from Georgia
State University and working as a paralegal, then
conceived her first and only child in Cincinnati, Ohio.

Kara was living in Atlanta at the time.

“I wanted to get into criminal investigations
on a state or a federal level,” says Kara. When
she discovered she was pregnant with her son,
she had a difficult choice to make, to stay in
Atlanta or move back to Cincinnati. She now

knows that she made the right decision.

She found a job working at the Hamilton County
prosecutor’s office at a 50 percent pay cut. Although
she was preparing to work there after maternity
leave, she had a heart-wrenching realization. The
prospect of leaving her infant son in daycare while

she worked was emotionally overwhelming.

alrad

Whitesell

WITH EXP REALTY

LED HER TO REAL ESTATE!

“I bawled my eyes out. I went back to daycare several
times and he was always in the same space. Working
just to pay for childcare and parking simply didn’t make
sense. I picked up my son and told the daycare that I
wouldn’t be back. I also emailed my boss and told him I

wasn’t coming back either.”

A Better Way

Determined to maximize her time with him and ensure

a stable income, Kara explored her options. Real estate
emerged as a promising choice due to its income potential
and the flexibility it offered.

The thought of working in real estate wasn’t entirely new
to her. In 2015, she attended a holiday party at a RE/MAX
office, her mother’s workplace. While surveying the room
filled with older agents, she recognized an opportunity to

bring a fresh perspective and energy to the industry.

“The income potential is limitless,” she says. Her best
friend’s parents covered the cost of real estate classes and
books. In April 2016, Kara’s son was born and she finished
real estate classes at the end of that year. She then took the

exam and got licensed in January 2017.



The road wasn’t easy. “When I started my career, it was a grind. I was a
decade removed from this city and began my career with no real training, no
money, and no sphere. I think I took the hardest road possible. I was starving

for training and went to every continuing education class, networking event,

Working just to and ‘Lunch and Learn’ that I could find. The only thing that I knew where I
pay for childcare had a slight advantage was that I knew how to promote myself.”
and parking simply

Back in Atlanta, Kara promoted musical artists. It was easy for her to get

on social media back when agents were terrified. She branded herself on

social media as “Kara Your Realtor.” She reflects, “I knew the power of a

name because of the music business.”

Soon her social media accounts gained traction and people started
walking up to her and saying, “It’s Kara, My Realtor.” “It was

awesome,” says Kara.

Her first year resulted in seven transactions and in the sec-
ond year it doubled. With her drive and determination, she

was able to secure stability in her third year of real estate.

Best of all, she savored time with her son. “I got 2 years

with my son before I had to put him in childcare,” she
says. Kara also was able to improve her living situation
in her third year of real estate. During her fifth year,
she bought a townhome in West Chester.

Giving Real Estate Her All

“I sell everywhere from Dayton to Cincinnati,” says
Kara. “I attract a lot of first-time homebuyers.” She is
thankful that she doesn’t have to do Amazon or pizza

deliveries to make ends meet anymore.

Some of Kara’s inner circle discouraged her from a career
in real estate, but Kara pressed on. She knew that she would
get to a time when she wouldn’t have any financial needs. “I
knew it would work, but I had to put everything into it.” She
reflects, “This business is not easy. Sometimes licensed agents

want to give up. I could have given up, but I had tunnel vision.”

Her hard work paid off and she is thankful to her son. “My
son is why I got into real estate.” She recalls the words of
wisdom given to her by an Army staff sergeant in Atlanta,
“MOVE like you got a purpose in life!”

Now she realizes that real estate is her purpose and
passion. “Even though we sometimes don’t get paid
for the work we do in this industry, I wake up with the

same energy and love to do this every day.”

As Kara continues to thrive and build her real estate busi-
ness with eXp Realty, she remains grateful for the oppor-
tunity to do what she loves while sharing her expertise and

while helping others achieve their dreams of homeownership.
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DY on the rise

Written by Elizabeth McCabe
Photo Credit: Brenna Smith

Never give up. Pamela Socha can attest to the truth
of that statement. From her childhood days, she has
had to overcome adversity, starting when her family’s

house burned down when she was 12.

“We lost everything,” she says. “Everything my
parents worked for, every picture, every item that
we owned. We had to live in a hotel for a while.”
Through this experience, having a home took on

new meaning to her.

“A lot of people take it for granted when they lay
their head down that they are safe and secure. I want

people to find that home,” she says.

Pamela’s journey stands out as one of resilience,
determination, and the power of helping others.
From starting her own successful real estate career
to overcoming numerous health challenges, Pamela
has emerged as a beacon of hope and motivation.
Her unwavering spirit and commitment to making a
difference have propelled her to new heights, both

personally and professionally.

Real Estate Career and Finding Her Why

Three and a half years ago, Pamela ventured into the
real estate industry, unaware of the profound impact
it would have on her life. Despite always knowing it
was something she wanted to pursue, Pamela strug-
gled to articulate her true calling. It was her oldest
son, Josh Hasty, who owns a video production com-
pany and had connections with national real estate
agents, who recognized her passion and encouraged
her to pursue it. Inspired by her son’s support,
Pamela took a leap of faith, determined not to look

back and regret not pursuing her dreams.

She also had the opportunity to reevaluate her life
at the age of 50. “I had a fall after I turned 50,” she
shares. “At that time, I didn’t want to be 60 and
wished I had gone into real estate.” This fall and the
thoughtful reflection that followed was also a moti-

vating factor on why she leapt to real estate.

Overcoming Health Challenges
Pamela’s journey to success was far from easy. She
faced numerous health challenges along the way,

but her indomitable spirit pushed her forward. From

being diagnosed with kidney cancer at the age of 35 to endur-

ing multiple surgeries and procedures, Pamela’s strength shone
through each trial. She faced diagnoses of tumors, cysts, and even
a cancer scare that turned out to be a rare condition caused by

a lung infection known as Histoplasmosis, requiring 2 years of
medication. Despite the pain, uncertainty, and setbacks, Pamela

never lost hope and continued to fight for her health.

“I’ve had a lot of health issues to get to the point of making the

jump to real estate,” reflects Pamela. Her kidney cancer started

in 2005, followed by Histoplasmosis and a benign breast mass in
2013, and other health challenges.

A lot of people take it for granted
when they lay their head down that
they are safe and secure. I want
people to find that home.
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The Power of Resilience

Pamela’s story reached a critical
turning point when she experienced
three traumatic brain injuries in less
than six weeks. In 2018, a waffle iron
hit her in the head at her cousin’s
house when she was in the pantry,
resulting in a concussion. This unfor-
tunate event was followed by another
concussion 2 weeks later when a
barn cat knocked a table from the
rafters in the barn onto her head. Her
final traumatic brain injury is when
she fell flat on her face downtown
while attending the Home & Garden
Show, passing out while watching her
husband’s face go white. This injury,

resulting in lots of blood, required 36

stitches to her face, and a neck injury.

“It was the worst pain,” she says. The
pain stemmed from her brain and
Pamela had to have C4, C5, and C6
fused together. Post-op, however, was
challenging. “I couldn’t swallow and

I knew something was wrong,” she
says. “My doctor kept telling me it was
inflammation.” When she went to get
her esophagus stretched, the tragic
mistake was found. The hardware
used from the neck surgery had eroded
through her esophagus, resulting in a

life-or-death moment.

“I went to the University of Cincinnati
Hospital at West Chester to the ER,”
recalls Pamela. “It was insane. You
wouldn’t believe how many teams of

doctors were coming in. They were

freaking out because they didn’t know
what to do first. She was transported
to the University of Cincinnati where
she was told that only six people had
undergone her surgery. Only half sur-
vived. At this time, which was during
COVID, Pamela couldn’t hug her kids
because she had been COVID tested
and she was devastated. The emotional
toll was taxing. The first surgery to
repair her neck was unsuccessful,
requiring another surgery on March 5,
2021. From March 5 — September 23,
Pamela endured nine different surger-
ies or procedures, resulting in a feeding
tube and being unable to eat or drink
for nine months, complicated by an
infection that resulted in being admit-
ted back to the ICU.

Helping people is my passion. That is the
core of who I am. This is why these things
happened. I went through these things to help
inspire people.
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Lisa Masys, co-owner of Renovation Sells,
has always had a deep-rooted passion

for real estate and home improvement.
Growing up as the daughter of a successful
real estate agent and furniture wholesaler,
she developed a keen eye for transforming
spaces. From a young age, Lisa witnessed
the importance of updating homes to

meet market demands. She fondly recalls
her father’s dedication to painting and
preparing houses for sale. This early
exposure laid the foundation for her
lifelong love for all things home-related.
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“I realized that avocado green paint and shag carpet
didn’t last forever,” she jokes. “It is important to
update the home at all times.” Little efforts pay off
when putting a home on the market. After all, you

never get a second chance to make a first impression.

Lisa got into the real estate industry in 2014. “I
started off as an accredited staging professional and
then got my license in real estate,” she explains. She
has always had a passion for knowing that homes
have a lot of potential and is determined to make

properties pop with her expertise.

Transforming Outdated Spaces: The Power of
Renovation in the Cincinnati Market

‘When Lisa and her husband, David, decided
to venture into business ownership as a cou-
ple, they saw an opportunity in the Cincinnati
real estate market. Recognizing the value of
renovations in increasing property appeal and

value, they decided upon Renovation Sells.

“We opened the doors a year ago in June,” says Lisa.

They are proud to service the Greater Cincinnati area.

A Reliable Partner

“We really look to partner with agents,” says Lisa. “We
want to be a tool in their toolbelt. When they are look-
ing to list a home for their clients, there are things that

they can do to prepare the home for their market.”

The process starts with a simple phone call. “We will
assess their greatest needs and those that will have
the best return for their investment.” With a 3-4 week
process, properties can be listed promptly on the
market. “We know time is of the essence,” says Lisa.
By working with existing elements in the home, such
as floorplans, updates can be made with ease. As Lisa

says, “We like to keep everything in its place.”

Cincinnati Real Producers -
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Creating Beautiful, Updated Spaces:
The Renovation Sells Approach

Renovation Sells specializes in a
wide range of cosmetic upgrades that
breathe new life into homes. From

painting cabinets and installing new

You never want to
leave money on
the table. Find an
opportunity for the
buyer to make as
much money from
their home as they
possibly can.

30 - August 2023

countertops, light fixtures, and back-
splashes to updating plumbing fixtures
and hardware, their team is skilled

in transforming outdated spaces into
modern, attractive dwellings. With a
focus on kitchen updates, bathroom
renovations, and flooring upgrades,
they tackle all things cosmetic. They
understand that most houses become
outdated within 8 years, and their mis-

sion is to keep everything fresh, cur-

rent, and appealing to potential buyers.

In-House Financing

Renovation Sells goes the extra mile
by offering in-house financing options.
Homeowners can finance projects up
to $50,000 with zero interest and no
payments for six months. This unique
service allows homeowners to list
their properties, sell them, and use the
proceeds to pay off the financing. Lisa

and her team believe that homeowners

should never leave money on the table
and strive to provide opportunities for
them to maximize their returns. By
investing in renovations, homeowners
can potentially sell their homes for
more and achieve a significant return

on their investment.

As Lisa tells agents, “You never want

to leave money on the table. Find an
opportunity for the buyer to make as
much money from their home as they
possibly can. We share what we can do
and how much they can expect for their

return on investment.”

From Concept to Completion: A
Meticulous Process

Renovation Sells prides itself on its
meticulous process, ensuring that each
project is completed to the highest
standards. Lisa and her team work

closely with homeowners and agents,

starting with a free proposal
and consultation. They
foster strong relationships
and maintain open lines of
communication throughout
the renovation journey. With
a commitment to reliability
and outstanding results,
Renovation Sells has become
a trusted partner in the real

estate industry.

Unlocking the Potential:
Maximizing Home Value
Renovation Sells under-
stands that by beautify-

ing and updating homes,
homeowners can tap into
the emotional attachment
people have to their living
spaces. They believe in cre-
ating houses that potential
buyers can envision as their
dream homes. By delivering
a seamless, updated, and
visually appealing product,
Renovation Sells aims to
help homeowners achieve

a 300-480 percent return
on their investment. Their
focus on creating Instagram-
worthy spaces ensures

that homes shine in listing
pictures, attracting a wide

range of buyers.

By working with a designer
and a design board, clients
can see the transforma-
tion before their very eyes.
“Homes are updated, fresh
and current,” says Lisa. Best
of all, homes look beautiful

in pictures.

Building Trust
Lisa and her team at
Renovation Sells prior-

itize building trust and

maintaining strong relationships. They
approach their work with a service-oriented
mentality, striving to make homeowners
comfortable, happy, and well-informed
throughout the renovation process. They
value communication, reliability, and
exceptional customer service. Whether it’s
answering questions, providing advice on

wall colors, or offering guidance on design

Before

choices, Renovation Sells is committed to
being a reliable and knowledgeable resource

for real estate agents and homeowners alike.

To learn more about Renovation Sells

and their services, visit their website at
renovationsells.com/cincinnati and discover
how Lisa Masys and her team can help you
unlock the full potential of your listing.
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onarch Financial Advisors
Planning Today For a Secure Tomorrow

We Can Give You
MORE!
\_y Tax Deductions

DRE Retirement Savings
DRE Protection For

Connect With Me Today To Start
Planning Your Path To MORE!

Monarch Financial Advisors, LLC
SUE BURNETT, FSA, EA, QKA

Investment Advisor Representative ™
513.502.2637 | MonarchFinancial Advisors.com

MonarchFinancial Advisors@gmail.com

Clients Calling 1-800 numbers?

Fuhgeddaboudit!

Greater Cincinnati's #1 Rated Insurance Agency

With over 35 carriers, we make
insurance companies compete for your business.

We cut rates - nof coverage

FIREHOUSE

| N SeURANCE
Call your exclusive agent today:

Executive Agent, Owner
513-526-9853
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From Full to Empty W

Packing & Unpacking, Move Management,
Estate Liquidation & Clear Outs

sl 2 [, Caring
f 7ran_sit_ions®

Caring Transitions Cincinnati West

Clear The
CLUTTER!

513.619.7906 - CaringTransitionsCincyWest.com

YONAS & PHILLABAUM
LLC

CRIMINAL DEFENSE
ESTARE PLANNING

FAMILY LAW
PROBATE LAW
REAL ESTATE LAW

NOW ACCEPTING NEW CLIENTS

513.427.6100 | www.ypattorneys.com

The
Sheil

Jennifer.Sheil@fairwaymc.com |

MortgageApprovalExperts.com

7] FAIRWAY

INDEPENDENT MORTGAGE CORPORATION

Team,

Now With
Fairway Independent Mortgage...

JENNIFER SHEIL,
PRODUCING BRANCH MANAGER
Loan Wizard
Strong Leader
Can-Do Attitude
Passion For Changing Lives!

513.796.6024
Personal NMLS269568

| Licensed in OH, IN, KY & FL

11d03d
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Mortgage
Brokers

Are Going
PUBLIC

Mortgage Brokers are going PUBLIC. In celebration of the occasion, Breon
Price was chosen to represent Motto Mortgage Apex in the closing of the
NYSE with UWMC.

Independent Mortgage Brokers, like Motto Mortgage, save their clients on
average, $3,700. So, in honor of National Mortgage Brokers Day, allow us to
acknowledge all that you do to help homebuyers find the best possible
mortgage for their dream home. Though COVID may have restricted our
distance, it has not restricted our business. We are here for you.

Let's find the right loan option for your client.
Give me a call to get started today.

Breon Price _ , <
Managing Partner T
- A

NMLS# 938631

: Office: 513-204-9587

""" | Breon.Price@mottomortgage.com
N www.applywithapex.com

TOP 150 STANDINGS

Individuals | By Volume Jan 1- June 30 as of July 12th, 2023 at 12:12PM

Rank Name Office Total Volume

1 Julie K. Back Sibcy Cline 50 $70,455,754
2 Scott A. Oyler Coldwell Banker Realty 10 $67,213,183
3 Brittney Frietch BF Realty 103 $38,398,040
4 Andrew Gaydosh eXp Realty 95 $32,508,221
5 Shelley Miller Reed Coldwell Banker Realty 44 $30,551,450
6 Ragan McKinney Ragan McKinney Real Estate 136 $30,118,995
7 Rick J. Finn Coldwell Banker Realty 70 $28,026,180
8 Amy Hackett Roe Coldwell Banker Realty 41 $27,324,350
9 Megan S. Stacey Coldwell Banker Realty 53 $27,312,893
10 Adam G. Marit Real Link 72 $26,223,167
1 Heather R. Herr Private Real Estate Collection 65 $25,898,012
12 Walter B. Gibler Coldwell Banker Realty 66 $24,592,751
13 Peter D. Chabris Keller Williams Seven Hills Re 104 $23,890,055
14 Daniel Baron Keller Williams Advisors 71 $22,630,243
15 Andrea DeStefano Sibcy Cline 32 $21,344,817
16 Eleanor D. Kowalchik Keller Williams Pinnacle Group 54 $21,302,930
17 Lynn M. Schwarber Comey & Shepherd 40 $20,565,030
18 Michael C. Hinckley Coldwell Banker Realty 34 $20,045,638
19 Bob Dorger Comey & Shepherd 28 $19,891,231
20 Linda T. Destefano Sibcy Cline 30 $19,182,648
21 Kevin E. Hildebrand eXp Realty 50 $19,089,855
22 Heather C. McColaugh BF Realty 52 $19,067114
23 Michael L. Murtland Comey & Shepherd 45 $18,641,972
24 Kelly Pear Comey & Shepherd 25 $18,343,015
25 Holly Finn Coldwell Banker Realty 42 $18,294,045
26 Rakesh Ram Coldwell Banker Realty 44 $17,815,390
27 Sue S. Lewis Sibcy Cline 37 $17,701,410
28 Timothy J. Mahoney I Sibcy Cline 15 $17,433,588
29 Alexander Schafers Re/Max United Associates 60 $17,037,636
30 Robert Hines Coldwell Banker Realty 24 $17,000,233
3 Tiffany B. Allen-Zeuch Sibcy Cline 28 $16,930,315
32 Jack C. Hinckley Coldwell Banker Realty 29 $16,865,094
33 Robbie Dorger Comey & Shepherd 21 $16,636,831
34 Amy L. Markowski Real Brokerage Technologies 7 $16,274,135
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TOP 150 STANDINGS

Individuals | By Volume Jan 1- June 30 as of July 12th, 2023 at 12:12PM

Rank Name Office Total Volume
35 Deborah A. Martin Keller Williams Advisors 22 $16,013,106
36 Cindy J. Shetterly Keller Williams Distinctive Re 54 $15,345,000
37 Christopher Holtman Real Link 43 $15,033,315
38 Heather M. Stallmeyer Coldwell Banker Realty 28 $14,876,616
39 Tom Deutsch Jr. Coldwell Banker Realty 65 $14,787,801
40 Chris R. Waits Sibcy Cline 38 $14,553,485
41 G. Tyler McConnell Comey & Shepherd 38 $14,513,472
42 Jason Reynolds Re/Max Alpha Real Estate 36 $14,399,400
43 John M. Bissman Keller Williams Pinnacle Group 41 $13,711,501
44 Sandra L. Peters Comey & Shepherd 13 $13,520,486
45 Ronald A. Bisher Coldwell Banker Realty 42 $13,238,975
46 Jessica K. Lieberman Jones Sibcy Cline 8 $13,227,000
47 Ryan Lara eXp Realty 39 $13,005,200
48 Micha Gleisinger Comey & Shepherd 22 $12,915,250
49 Robert J. Mahoney Sibcy Cline 17 $12,571,501
50 Angelo M. Pusateri Comey & Shepherd 14 $12,366,181

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual date
the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the
date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through the
MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.

Staging Works!
Home purchases are motivated by positive first impressions.
Home staging is a cost-effective way to create a competitive
advantage. Call Design to Market today at 513-265-0952.

We create first impressions that sell homes.

DESIGN
TO MARKET

HOME STAGING

designtomarket.com
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Rank Name Office Total Volume

51 Kimberly K. Mansfield Keller Williams Advisors 48 $12,251,350
52 Jennifer L. Day Re/Max Preferred Group 87 $12,169,693
53 Flor D. McNally Keller Williams Advisors 48 $12,073,700
54 Jamie Gabbard Comey & Shepherd 39 $11,930,61
55 Andrew H. Homan Coldwell Banker Realty 20 $11,706,900
56 Tina A. Burton Sibcy Cline 34 $11,669,950
57 Mike Hildebrand eXp Realty 32 $11,632,305
58 Brian P. Leisgang Keller Williams Advisors AN $11,460,675
59 Lee G. Robinson Robinson Sotheby's Internat'l 12 $11,347,900
60 Molly Eynon Coldwell Banker Realty 30 $11130,790
61 Sue Andrews Wahl Comey & Shepherd 39 $11,094,950
62 Mary Clare Baden eXp Realty 29 $11,070,952
63 Keith T. Taylor Comey & Shepherd 34 $10,891,700
64 Heather Alley Keller Williams Community Part 22 $10,888,800
65 Evan Johnson Cutler Real Estate 29 $10,828,900
66 Scott T. Ferguson Keller Williams Advisors 33 $10,816,700
67 Sara E. Limper Coldwell Banker Realty 29 $10,804,790
68 Austin R. Castro Coldwell Banker Heritage 24 $10,662,300
69 Maura K. Cagney-Tipton Coldwell Banker Realty 34 $10,578,150
70 Helena F. Cameron Sibcy Cline 26 $10,510,577
Yl Patrick J. Cagney Coldwell Banker Realty 38 $10,494,500
72 Janelle A. Sprandel Comey & Shepherd 30 $10,477,013
73 Sarah A. Woody Keller Williams Advisors 29 $10,469,570
74 Sue M. Miller Comey & Shepherd 36 $10,464,950
75 James E. Pitzer lll Coldwell Banker Realty 26 $10,457,800
76 Richard Davey Comey & Shepherd 33 $10,446,700
77 Donald M. Johnson Cutler Real Estate 29 $10,443,800
78 Chris Nicholson Comey & Shepherd 7 $10,300,000
79 Rebecca A. Messenger Comey & Shepherd 15 $10,293,095
80 Regina M. Hamilton Sibcy Cline 36 $10,207,700
81 Robert DiTomassi Comey & Shepherd 19 $10,183,824
82 Jon A. DeCurtins ERA Real Solutions Realty 23 $10,168,800
83 Anna S. Bisher Coldwell Banker Realty 29 $10,166,200
84 Lesli D. Norris Coldwell Banker Realty AN $10,076,600
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TOP 150 STANDINGS

Individuals | By Volume Jan 1- June 30 as of July 12th, 2023 at 12:12PM

Rank Name Office Total Volume
85 Molly E. Blenk Comey & Shepherd 30 $9,918,300
86 Maureen D. Pippin Sibcy Cline 6 $9,812,000
87 Robert R. Smith Coldwell Banker Realty 48 $9,809,374
88 Gina A. Dubell-Smith eXp Realty 22 $9,747,400
89 Laura Wogen Coldwell Banker Realty 13 $9,653,400
90 Paige von Hoffmann Coldwell Banker Realty 12 $9,524,000
91 Tyler R. Minges Huff Realty 51 $9,499,600
92 William Draznik Coldwell Banker Realty 25 $9,253,170
93 Jill O. Ferguson Keller Williams Advisors 27 $9,235,300
94 Christopher Dohrmann Sibcy Cline 9 $9,180,000
95 Missy B. Friede Century 21 Thacker & Associates 28 $9,123,550
96 Jon L. Bowling Re/Max Preferred Group 28 $9,090,341
97 Elizabeth Gerbus Akeley Comey & Shepherd 22 $9,088,600
98 Sheryl D. Buechly Key Realty 24 $9,059,900
99 Jackie Quigley eXp Realty 16 $9,016,933
100 Diane Tafuri Sibcy Cline 15 $8,980,298

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual date
the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the
date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through the

MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.
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Rank Name Office Total Volume
101 Beth A. Bokon Onthank Sibcy Cline 13 $8,965,300
102 Lisa McCarthy Coldwell Banker Realty 32 $8,937,354
103 Kathy J. Kramer Star One Real Estate 16 $8,926,200
104 Lanxi J. Song J Keller Williams Seven Hills Re 22 $8,874,775
105 Robert F. Stephens Comey & Shepherd 12 $8,872,500
106 Heather S. Kopf Kopf Hunter Haas 15 $8,842,000
107 Mitchell Ram Coldwell Banker Realty 17 $8,835,400
108 Nick G. Guetle Cincinnati Boardwalk 28 $8,826,200
109 Michelle E. Hudepohl Coldwell Banker Realty 15 $8,742,000
10 David D. Dawson Sibcy Cline 14 $8,734,502
m Ingrid K. Likes Coldwell Banker Realty 16 $8,616,300
12 Patrick Lach Sibcy Cline 10 $8,615,000
13 Tim Cottrill Sibcy Cline 50 $8,572,700
14 May Xuemei Wu Comey & Shepherd 18 $8,568,545
15 Ryan S. Riddell Keller Williams Community Part 38 $8,533,600
16 Denise L. Gifford Keller Williams Advisors 30 $8,527,750
17 Celia B. Carroll Sibcy Cline 13 $8,376,885
18 Oscar A. Asesyan Coldwell Banker Realty 17 $8,362,900
19 Eric Surkamp Comey & Shepherd 15 $8,248,413
120 Robert M. Collins eXp Realty 25 $8,226,222
121 Courtne' C. Brass Coldwell Banker Realty 21 $8,179,315
122 Monika Deroussel eXp Realty 23 $8,175,900
123 Nikki M. Hayden Private Real Estate Collection 18 $8,166,200
124 Elizabeth Waits Sibcy Cline 23 $8,164,785
125 James Hurtubise Keller Williams Advisors 35 $8,126,650
126 Scott Baker Coldwell Banker Realty 18 $8,037,441
127 Jeri O'Brien-Lofgren Sibcy Cline 20 $8,015,300
128 Julia Packer P. Wesselkamper Coldwell Banker Realty 18 $8,010,940
129 Debra LaFrance Re/Max Preferred Group 14 $8,006,011
130 Jessica Bauer Comey & Shepherd 27 $7,967,700
131 Brandi N. Howell NavX Realty 34 $7,918,100
132 Mark Schupp Star One Real Estate 30 $7,878,800
133 Mindy Baumann eXp Realty " $7,871,400
134 Rick A. Hoeting Hoeting, Realtors 20 $7,861,209
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TOP 150 STANDINGS

Update Today

Individuals | By Volume Jan 1- June 30 as of July 12th, 2023 at 12:12PM
Rank Name Office Total Volume P a y L d te r
135 Cheryl A. Ferry Keller Williams Advisors 22 $7,852,250
136 Beth A. Brown Ciul eXp Realty 25 $7,758,300
[ ]
137 Michael W. Jordan Jordan, Inc 23 $7,732,900 Deszgn.
138 Jeanne M. Rieder Hoeting, Realtors 32 $7,700,200 [
139 Denise Y. Koesterman Keller Williams Advisors 18 $7674,720 COnStruCtzon.
[ 4 [
140 Barbara J. Browning Coldwell Banker Realty 18 $7,643,250 ananczng.
141 John M. Durso Comey & Shepherd 25 $7,642,850
142 Brandi N. Srader Schildmeyer Keller Williams Pinnacle Group 17 $7,536,550
143 Suzette E. Waugh Comey & Shepherd 9 $7,460,431
144 Maureen Lintz Coldwell Banker Realty 17 $7,427616 HOW It Works
145 Miranda Biedenharn Comey & Shepherd 56 $7,402,185
146 Lindsay Spears Re/Max Incompass 29 $7,377715 .
147 Elizabeth C. Heubi Coldwell Banker Realty 13 $7,335,500 1. D%SCU'SS y()l:lr .
148 Ugandhar Garapati ERA Real Solutions Realty 17 $7,207,359 Chent S I?I.O]eCt Wlth
149 Anne V. Bedinghaus Coldwell Banker Realty 25 $7193,599 Renovatlon Sells
150 Hossam Elsayed Emerald Home Advisors 25 $7191,800

2. We visit & quote
the project

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual date
the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the
date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through the
MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.

3. Your clients can
request
financing

REAL PRODUCERS. PODCAST

4. We get to work.
Our average

project takes just
REAL

PHEFIRING COMYEREATIONE WITH
TOR AEAL ESTATE AGENTS

witn st REMINGTON RAMSEY

Same Brand, New Reach — Tune in for free today

® Listen on . Listen on .
s
Apple Podcasts LISTEN ON % Spotify amazon music

RENOVATION SELLS CINCINNATI LISA@RENOVATIONSELLS.COM

(513) 669-7851
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SPECIALIZING IN CUSTOMIZING MORTGAGE SOLUTIONS
FOR BOTH PURCHASE AND REFINANCE TRANSACTIONS.

TOP 1% MORTGAGE ORIGINATOR

» 24/7 PREAPPROVAL SERVICE

+ ZERO LOANS DECLINED ONCE SUBMITTED

+ LOANS DOWN TO 580 CREDIT SCORE

« PRIMARY, VACATION, & INVESTMENT LOANS

« EXPERT IN ALL PURCHASE TRANSACTIONS, ESPECIALLY

FIRST TIME HOMEBUYERS

« ALL REFINANCING OPTIONS AVAILABLE.

CONYV, FHA, VA, JUMBO, HELOC and ARM

+« RECOGNIZED SCOTSMAN GUIDE TOP ORIGINATOR 2019, 2020, 2021, 2022.
« RECOGNIZED IN BUSINESS COURIER FAST 55 FASTEST GROWING
PRIVATE COMPANIES 2018-2022.

513-806-2635 » WWW.ROBERT.MORTGAGE =

Robert Mahaffey,

STREET RMANGISL 6964 TYLERSVILLE RD., STE. B « WEST CHESTER, OH 45069 L Sl

MORTGAGE EXPERIENCE SPECIALIST




